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The global Sukuk market is expected to 
see demand reach US$900 billion by 2017. 
Yet supply remains severely constrained 
and high levels of cash chasing limited 
issuances are causing distortions in the 
market. So why are issuers not raising 
enough Sukuk to meet demand, and what 
are the factors holding them back? 

Issuance on the up
There is no doubt that Sukuk issuance has 
been steadily increasing over the last few 
years. In 2011 total Sukuk issuances reached 
US$84.4 billion, up 62% from US$52 billion 
in 2010; and in 2012 issues are expected to 
exceed US$100 billion. 

The GCC market reached over US$19 
billion in the fi rst half of 2012, according 
to Standard & Poor’s (S&P) — already as 
much as for all of 2011 — while total Sukuk 
from Asia during the same period reached 
US$57.9 billion, compared to US$64.9 
billion for the whole of the previous year. 
According to Allan Redimerio, a senior 
credit analyst at S&P in Singapore: “The 
reasons for the surge are low yields, 
relatively high liquidity, large capital 
expenditure needs, and strong investor 
appetite.”

Mohieddine Kronfol, the chief investment 
offi  cer at Franklin Templeton Investments, 
comments that: “Sukuk issuance is certainly 
doing well this year and it appears we are 
on trend to surpass last year’s issuance 
by 25-35%.” In fact: “Sukuk issuance is 
doing relatively bett er than conventional 
issuance in both the GCC and Malaysia.” 
Nick Stadtmiller, the head of fi xed-income 
research at Emirates NBD, agrees: “Sukuk 
issuance has been very strong in the Gulf 
this year. We’ve already had a record year 
in 2012 for new issuances.”

Anzal Mohammed, a capital markets 
partner at Allen & Overy in Dubai, adds 
that: “Generally in terms of the volume of 
Sukuk issuance, if you analyze the data, 
2012 as a calendar year has seen more cross-
border Sukuk issuance than any other year 
(albeit that we still have three months to 
go), and has surpassed the previous record 
which was set in 2007. On a rolling 12 
month period, it is also a record.”

Investor appetite
However, this is still not enough to meet 
the keen investor interest that the Sukuk 
market has seen develop in recent years. 
Stadtmiller explains that: “There is plenty 
of demand for Sukuk. Islamic banks tend to 
have very low loan-to-deposit ratios, which 
means that they have a lot of excess cash to 
invest.  Since they are restricted to buying 
Islamic assets, they can’t touch conventional 
bonds. Also, Sukuk have a bigger pool of 
natural buyers than conventional bonds 
because both Islamic and conventional 
banks purchase them.” 
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Editor’s Note

Even as Sukuk issuances continue to 
dominate the att ention of the Islamic 
fi nance space, industry players observe 
that there remains a dearth of off erings, 
despite high demand for Shariah 
compliant notes. With conventional 
fi nance gripped in crises and western 
lenders keeping a tight hold on credit, 
why have issuers not capitalized more 
on the options available to them via 
Islamic fi nance?...
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The strong growth in the Islamic fi nance 
industry and a growing appetite for 
liquid Shariah compliant securities, 
combined with the debt crises in Europe 
and the US and restricted credit capacity 
from conventional banks, have driven 
increased interest in the Islamic market 
from a wider spread of investors. In 
Malaysia, Sukuk accounted for nearly 
half of total bonds outstanding in the 
fi rst half of this year, reaching around 
RM421 billion ringgit (US$137.5 billion), 
compared with 35% in the same period 
last year.

Supply/demand imbalance
However, globally the Islamic capital 
market is still tiny compared to 
conventional bond issuances, and supply 
is struggling to meet demand. 

According to Ernst & Young the global 
demand for Sukuk currently stands 
at around US$300 billion and is set to 
triple to US$900 billion in the next fi ve 
years. Theoretically this should lead to 
a concurrent growth in issuance. The 
exceptional demand has cut the costs 
of issuing Sukuk by driving yields 
down, removing the ‘Sukuk premium’ 
that previously inhibited investment 
and making it actually cheaper to 
raise money Islamically compared to 
convenionally. Currently in the Gulf, 
Sukuk are paying yields of around 10-15 
basis points (bps) less than conventional 
bonds, providing a clear cost advantage 
to the issuer. In Malaysia, the biggest 
market in Asia (and globally) for Sukuk, 
the central bank suggests that issuers can 
achieve savings of between 4-6 bps. 

Yet despite the record issuance levels 
in 2012 demand continues to outpace 
supply. The global supply of Sukuk is 
barely a third of investor demand, with 
Sukuk issuance expected to top 
US$100 billion by the end of 
2012, and in a recent report 
Ashar Nazim, the head of 
Islamic fi nancial services 
at Ernst & Young, warned 
that this gap could widen 
further due to a lack of 
intermediary institutions 
with the necessary 
capabilities to lead the 
market. Currently Ashar 
believes that only 14 

Islamic banks are currently big enough 
to be able to operate in the international 
Sukuk market, which is seriously 
hindering growth. “There is an urgent 
need for a new direction in the market 
to be led by leading Islamic fi nancial 
institutions and multilateral institutions 
in a collaborative manner… Prerequisites 
are international connectivity, Sukuk 
structuring and trading expertise and 
balance sheet strength.”

Lack of trading liquidity
In the long-term the future of the 
Sukuk market looks promising, with 
massive infrastructure requirements 
in the Middle East and Asia coupled 
with booming economic growth in key 
Islamic markets. But in the short-term, as 
always, the market is desperate for a way 
to handle the excess liquidity currently 
overfl owing in the Islamic fi nance space. 
And while Sukuk are the most popular 
instruments in which to invest, the lack 
of a secondary market in which to trade 

these products continues to be a real 
problem. 

This could be solved, suggest 
market players, by increased 
primary issuance, which would 

encourage Sukukholders 
to start trading because 
there would be a more 
liquid supply of Sukuk 
available for repurchase. 
Currently we are seeing 
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every Sukuk oversubscribed multiple 
times as subscribers jostle to buy and 
then hang on tight to their hard-won 
investment. So why is this not resulting 
in more issuances?

Currently, Sukuk issuance and trading is 
enacted on the proprietary platforms of 
individual banks which acts as a severe 
restriction to growth. The absence of a 
common global trading platform creates 
a “huge ineffi  ciency”, according to Ashar, 
and encourages the self-defeating ‘buy to 
hold’ att itude of the majority of investors 
reluctant to trade out of a position to the 
limited opportunities for reinvestment. 

Corporate incentives
The biggest factor that would stimulate 
primary issuance in the Sukuk market 
and thus encourage the development 
of secondary trading, however, is an 
increase in corporate issuance, which 
currently accounts for only a tiny 
propertion of transactions. According to 
Ernst & Young, in 2011 just 14% of total 
Sukuk issuances were from corporates. 
Even in Malaysia, the world’s largest and 
most advanced Sukuk market, corporate 
Sukuk only accounted for around 15% 
in the fi rst half of 2012 (RM64 billion 
[US$20.9 billion] out of RM421 billion 
[137.5 billion]).

The low cost and high liquidity in the 
Islamic market is indeed driving an 
upswing in interest from conventional 
issuers, such as the rumored EUR1 billion 
(US$1.28 billion) Sukuk to be issued in 
Malaysia next year by Ireland’s Electricity 
Supply Board (ESB). However, this is a 
drop in the ocean compared to the vast 
corporate opportunities that exist in the 
Gulf and Malaysia. What is holding these 
fi rms back from issuing Islamic debt? 

Name recognition
One reason is that Sukuk remains 
a relatively unfamiliar market 
for many fi rms, particularly in 
the Gulf markets. Stadtmiller 
explains that: “It is not as easy 
as just saying we can snap 
our fi ngers and create more 
Sukuk. Entities have to go 
through the process of doing 
structuring Sukuk, which 
can be an expensive and 
complicated process 
for fi rst-time issuers. 
If you look at the Gulf 

entities that are active in conventional 
bond issuance, they tend to have long-
standing relationships with international 
investors, and they can already borrow 
at quite cheap rates. They already have 
good name recognition in the global 
market in the conventional market, so 
there is not as much incentive for them to 
move over towards Sukuk.”

Alternative avenues
In addition, one of the most important 
issues inhibiting corporate interest in 
raising Islamically, especially in the 
Middle East, is the historical reliance 
on bank fi nancing. In the past, the big 
private issuers in the Gulf have always 
been able to access suffi  cient funding at 
good prices from banks, many of whom 
they have built up relationships with 
over decades. Obviously however, as 
market forces shift  the global economy, 
bank fi nancing is becoming harder to 
access and rates are going up.

Stadtmiller agrees. “Ultimately if 
regional companies are unable to get the 
money from bank fi nancing that they 
need for their future expansion plans, 

then they will through natural 
market forces be encouraged to 
look at raising funds through 
the capital markets.” 

Although this could be either 
Islamic or conventional, one 
advantage to the Sukuk market 
is that because the investors 

are primarily in the GCC 
and Malaysia, Islamic 
banks have higher name 
recognition than they 

do in other locations such as London or 
New York. 

“At some point it is inevitable that local 
companies will grow to a point where 
they need to make accessing the capital 
markets part of their fi nancing strategy,” 
says Stadtmiller. “The historical reliance 
among Gulf companies on bank funding 
is eventually going to come to an end. 
Clearly with the way things are going in 
Europe and North America right now, it 
is smart for local entities to look for other 
sources of fi nancing.

“Historically it was the European and 
American banks that fi nanced a lot of the 
expansion here in the Gulf; so looking 
towards regional capital markets and 
looking towards Asia for further fi nancing 
is defi nitely something that they should 
now be doing. That inevitably means 
looking towards Sukuk, as Sukuk are a 
very big part of the Malaysian market and 
the regional capital market.”

Governance 
Another key constraint on the supply 
side that aff ects Gulf issuances is the 
absence of a unifi ed set of regulations 
on the admissability of certain Islamic 
fi nance structures. While in Malaysia a 
unifi ed set of standards exists for Shariah 
compliance, in the Middle East most 
entities that issue Islamic products have 
their own Shariah boards. According to 
a UAE practitioner: “This adds an extra 
layer of complexity and confusion here, 
where issuers have to ensure that the 
structure of any sort of Sukuk instrument 
complies with the interpretation of 
the Shariah boards of all the diff erent 
investors, rather than everyone looking 
to one set of standards, which obviously 
acts as a huge deterrent.” 

Transparency is another inhibiting factor 
for corporate issuance in the Gulf. Firms 
rarely reveal their fi nancials publicly, 
but issuing Sukuk or bonds requires the 
publication of company fi nancials. This 
has exacerbated the traditional reliance 
on the more discreet bank fi nancing 
avenue and inhibited take-up of Sukuk 
issuance especially from non-Islamic 
institutions, and it will take some time 
for the culture to change and for local 
companies to incorporate the kind of 
transparency and governance they need 
in order to access the capital market. 

The Sukuk supply squeeze: Too much cash chasing too few deals
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Age and pricing
Jawad Ali, the deputy global head of 
the Islamic fi nance practice and the 
managing partner of the Middle East 
offi  ces at international law fi rm King & 
Spalding, based in Dubai, comments that: 
“The bond market is very mature and 
covers a wider geographical area in terms 
of markets and issuers. Therefore, it is 
not surprising that there are more bond 
issuances than there are Sukuk issuances. 
This is natural given that the depth and 
age of the conventional debt capital 
markets as compared to the Islamic debt 
capital markets.” 

The Sukuk market in the Gulf is also 
younger than in Malaysia by a good 
decade. The majority of issuers  therefore 
have considerably more experience with 
conventional international investors than 
with Islamic issuers. This has meant 
that a lot of the Sukuk issuances from 
the Gulf in the past few years have been 
maiden sales. 

“As a result,” explains an industry player, 
“they have to go through and identify 
assets on their balance sheet that can 
be used as part of a Sukuk transaction, 
and they have to consult accountants, 
lawyers and bankers to ensure that they 
have a structure that is actually going to 
work. They have to create a new fi nancial 
structure unique to that company in 
order to put it into the market. And that 
makes it a lot more expensive — whereas 
if you just do another conventional bond, 
it’s more of a cookie cutt er operation. So 
the expense of doing a Sukuk transaction 
has to be justifi ed; either through a lower 
profi t rate, a lower cost on the borrowing, 
or by tapping a new source of investors 
that give you easier placement. Some 
economic justifi cation has to be there to 
pay the extra fees to set up a Sukuk.” 

Anzal agrees, suggesting that in addition 
the balance sheet requirements for asset-
based Sukuk issuance can also be an 
impediment for smaller corporates. “It’s 
a question of asset base - its easier for 
sovereigns and, in particular, fi nancial 
institutions with large asset-related 
fi nancings on their balance sheet to 
fi nd a suffi  cient quantity of assets to be 
able to issue. You need to have suitable 
assets that you can use in an asset-based 
transaction. For a corporate which wishes 
to raise, for example, US$500 million, that 
can sometimes be a challenge.”

Tax incentives
Redimerio believes that especially 
within Asia the biggest issue preventing 
corporate issuances is a lack of proactive 
tax incentives to encourage players to 
access the market. “There is no shortage 
of demand — the problem is supply. 
Where Malaysia has done well compared 
to other countries is tax incentives which 
make it cheaper for corporates and banks 
to issue Sukuk than conventional bonds. 
If you issue a Sukuk in Malaysia all the 
issuance costs are tax deductible so the 
eff ective cost is cheaper.”

This has been a driving factor in the 
success of the Malaysian Sukuk market. 
Redimerio notes that: “There is more 
Sukuk issuance this year in Malaysia 
than in the conventional market by far, 
and this has been a trend for the past fi ve 
years. Last year out of the total capital 
market issuance in Malaysia about 60% 
was Sukuk. In 2012 I have a feeling it will 
be closer to 70-75%.” 

In comparison, other Asian markets are 
lagging far behind. “For other countries 
like Singapore or Hong Kong it is more 
of a level playing fi eld. So if you are a 
corporate the problem is that although 
there is a lot of liquidity in the market, a 
conventional issue is easier, cheaper and 
faster so what is the incentive to issue 
a Sukuk? It all comes back to pricing. If 
there is no incentive then why would 
they issue?”

A driving factor has to be political will, 
and many countries in Asia are keen 
to promote the Sukuk market in order 
to att ract investment and trade from 
the GCC region, whether they have a 

Muslim majority 
or not. However, 
Redimerio 
explains that: 
“The question 
is whether there 
is a willingness to 
actually make 
it cheaper for 
a corporate to 
issue Sukuk.” 
Indonesia 
for example is relatively likely to 
introduce incentives due to its large 
Muslim population and pro-Islamic 
stance. However other locations such 
as Singapore or Hong Kong, which are 
secular societies with well-established 
conventional fi nance industries, may fi nd 
it harder to take that step. 

However “without tax incentives to 
make Sukuk issuance more cheaper than 
convential”, warns Redimerio, “it will be 
diffi  cult for new markets to meaningfully 
add to the supply of Islamic assets to 
meet the growing demand. “In three or 
four years from now, with the absence 
of tax incentives, we may still be just 
discussing Malaysia and the GCC, rather 
than other countries like Indonesia”, he 
added.

Gradual growth
Nevertheless despite all the inhibiting 
factors and while newer markets may 
be lagging behind, the Islamic fi nance 
hubs of Malaysia and the Middle East are 
fi nally seeing promising issuance growth 
in the corporate sector. 

Mohd Redza Shah Abdul Wahid, the 
president of the Association of Islamic 
Banking Institutions Malaysia, recently 
announced that Malaysian corporate 
issuance was expected to increase by 
up to 20% in 2012 to reach RM90 billion 
(US$116 million), driven by strong 
demand, low borrowing costs, robust 
governance and high liquidity. In the 
Gulf, Kronfol notes that: “The market 

The Sukuk supply squeeze: Too much cash chasing too few deals
Continued from page 4
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share of Sukuk to conventional bonds 
among corporates in the GCC region 
has gone up from 14% in 2010, to 30% 
in 2011 and 50% year-to-date in 2012.”

Increased private sector interest has 
also been driven by strong regional 
activity with several fi nancial 
institutions tapping the market, 
along with a few landmark corporate 
issuances. Many Islamic institutions, 
particularly in the Middle East and 
Southeast Asia, have ample liquidity 
and are looking to deploy money into 
new investments. Sukuk off ers regional 
issuers a means of diversifying their 
sources of funding away from Europe 
and into new geographies.

A new class
Perhaps the most exciting event to 
happen in the corporate Sukuk market 
this year has been the watershed 
US$400 million Wakalah issuance in 
February by Majid Al Futt aim, the 
highest rated private corporate in the 
Middle East. The vital importance of 

this transaction is that Majid Al Futt aim 
is 100% privately owned; while almost 
every other issuance from the Gulf has 

been from a sovereign, a government-
related entity or a fi rm with a 
signifi cant sovereign shareholding. 
Stadtmiller explains that: “For a purely 
private company like Majid al Futt aim 
to go and access the Sukuk market 
really opens up that market to other 
private companies in the region. If 
more private companies start looking 
beyond bank fi nancing and begin to 
access the Sukuk market, you could see 
a big wave of new issuance.”

While this won’t happen overnight, 
or even in the next six months, the 
entry of private companies into the 
Sukuk market could over the next few 
years potentially open up a whole 
new class of issuers to the market. 
Should this happen, we might fi nally 
see a correction in the supply/demand 
imbalance which could subsequently 
transform the opportunities available in 
the Islamic fi nance industry. 

For now, however, all we can do is wait 
and hope.  — LM

Editor’s Note

Even as Sukuk issuances continue to 
dominate the att ention of the Islamic 
fi nance space, industry players 
observe that there remains a dearth 
of off erings, despite high demand 
for Shariah compliant notes. With 
conventional fi nance gripped in crises 
and western lenders keeping a tight 
hold on credit, why have issuers 
not capitalized more on the options 
available to them via Islamic fi nance?

This week, our cover story specifi cally 
looks at this conundrum, highlighting 
the imbalance between supply and 
demand for Sukuk and the factors 
holding issuers back from tapping the 
Islamic markets to raise funds. 

Our issue this week also looks at the 
challenges to the growth of Sukuk in the 
West African Economic and Monetary 

Union (WAEMU) in a contribution led by 
Dr Abdou Diaw, a lecturer and consultant 
in Senegal. The article is the last of a 
three-part series on the development of 
the Sukuk market in the WAEMU.

While the global Sukuk market is 
seen as a proxy to the development of 
Islamic fi nance, we however remain 
mindful that our industry has grown 
beyond just Sukuk. Every day, it seems, 
new markets are emerging for Islamic 
fi nance, presenting new opportunities 
for the industry’s growth. 

This week, our issue also features 
an article on the industry in Jordan 
contributed by Khawla Al Nobani, 
CEO of Dirayah for Islamic Financial 
Advisory Services; while Ali Shervani 
of fi nancial technology products 
and solutions fi rm Fin8 writes on 
stockbroking and trading in Islamic 
fi nancial institutions. 

Auwalu Ado, a former regional 
executive of African Alliance Insurance, 
contributes our Takaful feature on 
the industry in Nigeria; and Insider 
highlights Standard Chartered Saadiq’s 
business in an exclusive interview with 
Afaq Khan, its CEO. 

Our IFN Reports cover the potential 
for Takaful operators to tap the non-
Muslim client segment and highlights 
from the IFN Asia Forum 2012, held 
on the 1st through to the 2nd October 
in Kuala Lumpur, while our IFN 
Correspondents write on developments 
in the industry in Bahrain, Indonesia, 
Malta and Turkey.

Meet the Head talks to Talal Yassine, 
the founder and managing director of 
Crescent Wealth; and our Case Study 
highlight’s CIMB Islamic Bank’s RM300 
million (US$98.31 million) Sukuk 
issuance.  

In support of Sukuk

The Sukuk supply squeeze: Too much cash chasing too few deals
Continued from page 5

Increased 
private sector 

interest has also 
been driven by 
strong regional 
activity with 
several financial 
institutions tapping 
the market, along 
with a few landmark 
corporate 
issuances
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DEALS
Bank Asya plans Sukuk
TURKEY: Bank Asya announced on 
the 25th September 2012 that it plans to 
sell Sukuk worth up to TRY150 million 
(US$83.57 million) by the end of the year.

Proceeds from the Sukuk will be used to 
fi nance its investments.

Construction financing 
secured 
UK: Local real estate fi rm CIT Group 
and Saudi-based Jadwa Investments 
have successfully raised GBP250 million 
(US$405.68 million) in Shariah compliant 
fi nancing to redevelop the abandoned 
31-storey King’s Reach Tower in London 
into luxury high-rise residential and 
offi  ce units.

Islamic funds for 
petrochemical firm
SAUDI ARABIA: National 
Petrochemical Industrial Company 
(NATPET), a subsidiary of Alujain 
Corporation, a petrochemicals, mining, 
metals and energy fi rm, has secured 
a SAR974 million (US$259.74 million) 
Islamic bridging facility from Banque 
Saudi Fransi and Samba Financial 
Group. 

The funds will be used for the early 
repayment of an existing SAR854 

million (US$227.74 million) term 
fi nancing, while SAR120 million (US$32 
million) will be used for working 
capital. The fi nancing is also convertible 
into a long-term facility.

Green financing deal
UK: Greenergy Biofules has received 
a senior secured Murabahah fi nancing 
facility from Bank of London and The 
Middle East and an undisclosed Qatari 
bank. 

The facility, the size of which was 
also not revealed, is secured against 
assets of a biodiesel plant in the 
town of Immingham in the county of 
Humberside in the UK.

Second tranche of Sukuk in 
the offing
MALAYSIA: Port operator Westports 
Malaysia will reportedly issue the 
second tranche of a 20-year, RM2 billion 
(US$650.63 million) Sukuk Musharakah 
program in the fourth quarter of 2012.

The issuance is expected to amount to 
between RM400-500 million (US$130.13-
162.66 million), with the funds raised 
to be used to fi nance the expansion of 
container terminals. 

The fi rm set up the Sukuk program in 
July 2011 and issued RM450 million 
(US$146.39 million)-worth of notes under 
its fi rst tranche.

DEAL TRACKER Full Deal Tracker on page 33

ISSUER ISSUING 
CURRENCY SIZE (US$) DATE 

ANNOUNCED
Bank Asya TRY 83.5 million 25th September 2012
Qatar Islamic Bank US$ 1.5 billion 16th September 2012
TH Plantation RM 484 million 14th September 2012
Bolton RM 122 million 6th September 2012
HSBC Amanah RM 969.6 million 4th September 2012

CEO of Malaysia’s Great 
Eastern Takaful steps down 
amid structural changes
MALAYSIA: Islamic Finance news has 
learnt that Mohamad Salihuddin Ahmad 
resigned from his position as CEO of 
Great Eastern Takaful (GE Takaful) on 
the 21st September 2012, in response to 
structural changes instituted by the Great 
Eastern group. 

Under the changes, Mohamad 
Salihuddin was to report to Koh Yaw 
Hui, CEO and a director of Great 
Eastern Life Assurance (Malaysia), 
the conventional Life insurance arm 
of the Great Eastern group, owned by 
Singapore’s Great Eastern Holdings. 
Mohamad Salihuddin and Koh also both 
sit on GE Takaful’s board of directors.

Following Mohamad Salihuddin’s 
resignation, Zafri Abdul Halim, 
previously the chief fi nancial offi  cer of 
GE Takaful, has been appointed acting 
CEO of the fi rm.

It is understood that Mohamad 
Salihuddin had issued an ultimatum 
regarding the changes, proposing to 
resign if the new structure was not 
revoked. The fi rm’s Takaful agents 
are also said to have expressed their 
discontent over the new measures, 
organizing a small protest outside the 
Great Eastern offi  ces recently. 

In addition to being credited with 
helping to set up the Takaful operator 
in 2010, it is also said that he was 
specifi cally selected by Great Eastern 
Holdings to head the group’s Takaful 
venture in Malaysia prior to the fi rm 
receiving its Takaful license. 

While it remains unclear why GE 
Takaful’s operations were to be placed 
under direct watch of the group’s 
conventional arm, it is also speculated 
that the Takaful unit has seen dwindling 
shareholder support for its business. 
This is despite Mohamad Salihuddin’s 
plans to expand the fi rm’s operations to 
Indonesia and clinch a new bancaTakaful 
deal with Al Rajhi Bank Malaysia by the 
end of the third quarter of this year, as 
GE Takaful looked to sign into fi ve new 
bancaTakaful partnerships by 2015. 

GE Takaful was set up as a joint venture 
between I Great Capital Holdings and 
Koperasi Angkatan Tentera Malaysia.
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First exchange-traded Sukuk 
in the pipeline
MALAYSIA: DanaInfra Nasional, the 
ministry of fi nance fi rm set up to fund 
the development of the country’s Mass 
Rapid Transit (MRT) project, is expected 
to issue an exchange-traded Sukuk by the 
end of this year, said Maamor Che Alias, 
the general manager of advisory and 
capital markets at Prokhas.

The impending issuance follows 
regulators’ introduction of rules for the 
listing and trading of retail bonds and 
Sukuk in September this year.

Speaking at the IFN Asia Forum 2012, 
Maamor said that Prokhas is currently 
working with stock exchange operator 
Bursa Malaysia, Securities Commission 
Malaysia, DanaInfra and lead arrangers 
to issue the Sukuk.

He also said that the Sukuk will come 
under DanaInfra’s RM8 billion (US$2.61 
billion) Islamic commercial papers/

Islamic medium-term notes program set 
up in the middle of this year. DanaInfra 
sold its fi rst tranche from the program, 
comprising a RM2.4 billion (US$784.02 
million) off ering, in July.

Prokhas, also a ministry of fi nance 
company, off ers services including 
corporate advisory and plays a role 
in supporting the management of 
DanaInfra. Fazlur Rahman Ebrahim, the 
managing director of Prokhas, is also a 
principal offi  cer at DanaInfra.

More yuan Sukuk in the 
pipeline
MALAYSIA: Dr Zeti Akhtar Aziz, the 
governor of the central bank, Bank 
Negara Malaysia, has said that there 
are more off shore yuan-denominated 
Sukuk from Malaysian issuers in the 
pipeline, following Axiata Group’s CNY1 
billion (US$158.68 million) off ering in 
September this year.

The timing of issuances is however 
subject to market conditions and 

continued...

Prime minister announces 
Islamic finance incentives 
under Budget 2013
MALAYSIA: Najib Razak, the prime 
minister, unveiled several key incentives 
for the Islamic fi nance industry during 
his tabling of Budget 2013 on the 28th 
September 2012, as Islamic banking 
assets continued to grow at a strong pace 
in the fi rst seven months of this year.

Initiatives announced under the federal 
budget for next year include a double 
tax deduction for additional expenses 
incurred in the issuance of retail bonds 
and Sukuk for 2012-15. Individual 
investors will also be exempt from 
paying stamp duties on retail Sukuk and 
bond transactions. The measures follow 
stock exchange operator Bursa Malaysia’s 
introduction of rules on the listing of 
exchange traded bonds and Sukuk on the 
27th September.

The government also proposed a double 
tax deduction for expenses related to 
the issuances of ‘agroSukuk’ for 2012-15. 
“With the availability of instruments 
such as agroSukuk, it will raise capital 
for fi nance companies and agro-based 
farming while revitalizing the country’s 
capital and equity markets. We are 
confi dent that it will propel Malaysia’s 
ambitions to become a major hub for 
Islamic fi nance and particularly cross-
border Sukuk issuance,” commented 
Abdul Jalil Abdul Rasheed, CEO of 
Aberdeen Islamic Asset Management.  

Industry players were largely positive on 
the incentives announced under the bud-
get, noting that the tax breaks for agro-
Sukuk will help boost Sukuk issuances 
by agriculture fi rms. However, speaking 
to Islamic Finance news on the sidelines 
at the IFN Asia Forum 2012, one banker 
questioned the relevance of the initiative. 
“How many agricultural companies are 
there in Malaysia which have good credit 
standing and are actually able to issue 
Sukuk?” opined the banker. 

Meanwhile, the government also released 
its economic report 2012/13, which 
showed that the market share of Islamic 
banking assets grew 20.6% from the 
beginning of the year to July, accounting 
for 24.2%, or RM69.5 billion (US$22.17 
billion) of Malaysia’s total banking assets 
as at the end of July. Takaful assets rose 
to RM18.3 billion (US$5.84 billion) during 
the seven-month period, accounting 
for 9% of total insurance and Takaful 
industry assets.



9© 3rd October 2012

NEWS

approvals from the central bank and 
Securities Commission Malaysia.

Zeti added that this is due to the strong 
potential to raise funds in the Chinese 
currency due to Malaysian investments 
in China and bilateral trade between 
Malaysia and China.

More Axiata Sukuk in the 
pipeline
MALAYSIA: Axiata Group, which issued 
a CNY1 billion (US$159.07 million) 
Sukuk in September from a US$1.5 
billion multi-currency Sukuk program 
established in July this year, is likely to 
tap the program again “over the next 
year or so”, said James McLaurin, its 
chief fi nancial offi  cer.

McLaurin was speaking at the IFN 
Asia Forum 2012, where he delivered a 
presentation on the yuan-denominated 
Sukuk. The issuance represented Axiata’s 
fi rst tranche from the program.

Bursa Malaysia introduces 
rules on listing of exchange 
traded bonds and Sukuk
MALAYSIA: Bursa Malaysia, the stock 
exchange operator, introduced rules for 
the listing of exchange traded bonds and 
Sukuk (ETBS) on the 26th September 2012, 
following its issuance of a consultation 
paper seeking feedback on the new 
products in May.

The exchange is now working with 
issuers for the potential listing and 
trading of their Sukuk and bonds.

The new rules have been published just 
aft er Securities Commission Malaysia 
launched its framework for ETBS early 
this month, allowing retail bonds and 
Sukuk to be issued and traded on the 
stock exchange or over-the-counter 
through appointed banks. 

The introduction of ETBS to the 
Malaysian market is aimed at att racting 
retail investor participation in bond and 
Sukuk sales, while increasing the range 
of tradable products on Bursa Malaysia. 
“We are creating an environment that 
provides something for every type of 
investor,” said Tajuddin Atan, CEO of 
Bursa Malaysia.

In addition, Sukuk and bond issuers 
will be able to benefi t from greater 

fl exibility in their fundraising exercises. 
The initiative is also a project under the 
government’s economic transformation 
program. 

In its introductory phase, investors will 
be allowed to invest in Sukuk and bonds 
sold or guaranteed by the Malaysian 
government, with investments in debt 
issuances from public listed companies 
and banks likely to be introduced next 
year. The authorities are expected to 
issue rules on investing in corporate debt 
issuances in January 2013.  

Maintaining market share
MALAYSIA: MAA Takaful is targeting 
to maintain its market leadership in the 
regular and single investment-linked 
businesses, of which its market share is 
31% and 54%, respectively.

Salim Majid Zain, its CEO, said that this 
would be achieved through its agency 
force, products and services and its 
technology and online initiatives.

GLOBAL
StanChart launches Euro 
Nostro account
GLOBAL: Standard Chartered Saadiq 
has launched an Islamic Euro Nostro 
account, allowing its clients to earn profi t 
on their StanChart account balances. 

Under the account, the available euro-
denominated balance in clients’ clearing 
accounts will be invested via Murabahah 
transactions.

Arab Spring countries 
announce key Islamic finance 
measures
GLOBAL: Libya and Tunisia, two Arab 
Spring countries which have captured 
the att ention of Islamic bankers due 
to their promising potential for the 
development of the Islamic fi nance 
industry, have announced key measures 
which bring those expectations closer to 
reality.

Saddek Omar Elkaber, the governor of 
the Libyan central bank, has reportedly 
said that the authority is looking to 
implement Islamic banking laws for the 
country by the end of this year, aft er 

continued... RATINGS
Strong support
OMAN: Fitch has affi  rmed BankMuscat’s 
long-term issuer default rating at ‘A-’ 
with a stable outlook and its viability 
rating at ‘bbb’.

The ratings refl ect the extremely high 
probability of support from the Omani 
authorities, the government’s substantial 
stake in BankMuscat and the bank’s 
systemic importance to the domestic 
market.

Program rated
QATAR: Fitch has assigned Qatar Islamic 
Bank’s US$1.5 billion Sukuk program a 
rating of ‘A(EXP)’.

Fitch stressed that the ratings are 
assigned solely to the program and not 
the notes issued under it.

Ratings reaffirmed
MALAYSIA: RAM has reaffi  rmed 
Standard Chartered Saadiq’s long- and 
short-term fi nancial institution ratings at 
‘AAA’ and ‘P1’, respectively. The long-
term rating also carries a stable outlook.

The ratings refl ect Saadiq’s integral role 
and strategic importance to its parent, 
Standard Chartered Bank Malaysia, in 
advancing its Islamic fi nancing agenda.

Stable and strong
BAHRAIN: Fitch has assigned a ‘BBB’ 
rating to Bahrain Mumtalakat Holding 
Company’s RM3 billion (US$969.67 
million) Sukuk Murabahah program; 
with a stable outlook.

continued...
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the government approved the new laws 
in May. Authorities are also weighing 
options for the introduction of Islamic 
banking in the country, such as allowing 
conventional banks to launch Islamic 
windows, allowing conventional banks 
to convert to Islamic or off ering separate 
licenses for Islamic banks. 

Meanwhile, Tunisia is also expected 
to off er its fi rst Sukuk in 2013, with 
authorities also in the midst of preparing 
legislation for Shariah compliant fi nance 
in the country.

Speaking to Islamic Finance news on 
the sidelines at the IFN Asia Forum 
2012, Afaq Khan, CEO of Standard 
Chartered Saadiq, said that Arab Spring 
countries represent a key opportunity 
for the growth of Islamic fi nance in new 
markets, particularly in tandem with 
the countries’ need to rebuild following 
political upheaval. “Clearly there are 
opportunities, due to factors such as the 
countries’ large Muslim population, their 
proximity to the Middle East and the use 
of a common language,” he said. 

Timing of Islamic banks’ entry into 
Arab Spring countries will however be 
vital to their success; due to continued 
uncertainty in the markets.

With the Arab Spring countries emerging 
from recent revolution and showing 
keen interest and rapid development in 
Islamic fi nance, the industry may have 
uncovered a new gem to help it chart 
new growth going forward.    

Infrastructure funding to the 
fore
GLOBAL: The market for Shariah 
compliant infrastructure funding in Asia 
and the GCC has reached an infl ection 
point following US$76 billion-worth of 
Sukuk issuances from the regions as at 
July this year, said S&P. 

The rating agency also noted that 
Sukuk could help companies operating 
in capital-intensive industries such as 
infrastructure to improve their capital 

structure and liquidity profi les, while 
providing the companies with the longer-
term funding required. 

Saudi Arabia, Qatar and the UAE were 
the top three issuers of Sukuk in the GCC 
as at the end of July, while Malaysia led 
Asian issuances with US$51.6 billion-
worth of off erings.

S&P also said that growing cross-border 
funding, such as Abu Dhabi National 
Energy Company and Gulf Investment 
Corporation’s Sukuk issuances in 
Malaysia, could represent a bellwether 
for the further standardization and 
globalization of Islamic fi nance.

Partnering up against polio 
GLOBAL: The IDB has teamed up 
with global charity, the Bill & Melinda 
Gates Foundation, to develop a US$227 
million fi nancing package to fully fund 
the Pakistani government’s eff orts to 
eradicate poliomyelitis (polio) in the 
country, according to Ahmad Mohamed 
Ali Al-Madani, the president of IDB.

Under the partnership, the foundation 
will provide support for all the 
administrative costs associated with the 
fi nancing package, while the Pakistani 
government will repay the principal 
amount to the IDB.

The bank is also considering providing 
a similar grant to Afghanistan, another 
country where polio is prevalent which is 
also an IDB member country.

GFH Capital outlines LUFC 
plans
GLOBAL: GFH Capital, which is leading 
and arranging the takeover of UK side 
Leeds United Football Club (LUFC), has 
announced that it will focus on returning 
the club to the Premier League “as 
quickly as possible” and help to build a 
sustainable future for the club.

Hisham Al Rayes, the acting CEO 
of Gulf Finance House, which owns 
GFH Capital, said that the fi rm hopes 
to conclude the takeover as soon as 
possible.

GCC Takaful market unstable
GLOBAL: S&P has highlighted its 
growing concern over the widespread 
use of high-risk investment strategies 
by Takaful fi rms and the lack of global 

MOVES
AL BARAKA ISLAMIC BANK
BAHRAIN: Al Baraka Islamic Bank has 
appointed Abdul Rahman Abdullah 
Mohammed to its board of directors.

ALTERNATIVE INVESTMENT 
MANAGEMENT ASSOCIATION
GLOBAL: Henry Smith, a global 
managing partner at law fi rm Maples 
and Calder, has been appointed to 
the global council of the Alternative 
Investment Management Association.
Smith will be one of two representatives 
for the Americas region on the council.

PRIVATE PENSION 
ADMINISTRATOR MALAYSIA
MALAYSIA: Private Pension 
Administrator Malaysia, the 
administrator of the country’s private 
retirement scheme, has named Steve 
Ong Chong Gain as its CEO.

SECURITIES COMMISSION 
MALAYSIA
MALAYSIA: Securities Commission 
Malaysia has appointed Ahmad Fairuz 
Zainol Abidin as its new executive 
director of enforcement. 

Ahmad will be in charge of the 
regulator’s investigation, prosecution and 
civil enforcement teams.

PRIME FINANCE
GLOBAL: Netherlands-based fi nancial 
services dispute resolution organization, 
Panel of Recognized International Market 
Experts in Finance (PRIME Finance) 
has appointed Malaysia-based associate 
professor Dr Mohamad Akram Laldin, 
the executive director of the International 
Shari’ah Research Academy for Islamic 
Finance (ISRA), to its panel of experts.

Dr Mohamad Akram’s appointment is in 
addition to the appointment of nine other 
senior lawyers and fi nance professionals 
to PRIME Finance’s disputes panel.

HSBC BANK TURKEY
TURKEY: HSBC Bank Turkey has 
appointed Hulusi Horozoglu its head of 
global capital fi nancing and debt fi nance 
at HSBC Bank Turkey. He was previously 
a director of global Islamic banking and 
the head of Saudi Arabia and Oman at 
Citigroup.continued...

continued...
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standards in areas including accounting 
and Shariah compliance.

In particular, the rating agency said that 
the sustainability of Takaful operators’ 
profi ts is questionable over the long-
term, especially in the GCC.

Nonetheless, it said that the Takaful 
industry in the GCC is expected to grow 
at a faster pace than regional and global 
conventional insurance, while stricter 
rules in Southeast Asia will constrain the 
industry’s growth in the region.

MIDDLE EAST
Second extension for Zain 
Saudi
SAUDI ARABIA:Mobile 
telecommunications provider Zain Saudi 
announced on the 29th September that it 
has extended the maturity for a SAR9.75 
million (US$2.6 billion) Murabahah 
fi nancing by two months to the 28th 
November 2012.

The extension is the fi rm’s second 
following its postponement of the 

facility’s initial due date in July to the 27th 
September this year. 

The fi rm also said that it repaid SAR750 
million (US$200 million)-worth of the 
fi nancing on the 27th August and is in the 
process of fi nalizing a long-term agree-
ment to replace the existing facility.

Big projections by Alizz
OMAN: Islamic banking assets in the 
sultanate is projected to exceed the 
OMR2 billion (US$5.18 billion) mark 
within the next few years, according to a 
survey conducted by Alizz Islamic Bank.

The growth in assets will be driven by 
Oman’s large Muslim population, with 
about 70% of the survey’s respondents 
expressing interest in opening an Islamic 
banking account within the next 12 
months, while 77% said that they will opt 
for Islamic banking in the next few years.

US$133.15 million financing 
for Sahara Petrochemicals
SAUDI ARABIA: Riyad Bank has 
completed SAR500 million (US$133.15 
million)- worth of Shariah compliant 
fi nancing for Sahara Petrochemicals 
Company.

Proceeds from the fi nancing will be used 
towards Sahara Petrochemicals’ working 
capital requirements as well as to fund 
the company’s existing and future 
development projects.

continued...

Coming up...
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Meet the Head
Dr Hussain Hamed Hassan, chairman, 
Sharia Supervisory Board, Ridge 
Islamic Capital.

Features
Accounting practices of General Takaful 
companies in Pakistan; By Muhammad 
Umer, chief fi nancial offi  cer and 
company secretary at Takaful Pakistan.

Assets-backed Islamic instruments: A 
tonic for the sustainability of the global 
fi nancial market; By Asim Hameed 
Khan, Islamic fi nance professional at 
the Islamic fi nancial advisory division 
of the product development and 
Shariah compliance department of 
Meezan Bank. 

Our eyes are constantly on the ground to uncover the brightest opportunities in Asia. 
With a focus on delivering the best for our clients, our results speak for themselves.
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Eastspring Investments Dana Dinamik, 
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Eastspring Investments Dana Dinamik, 
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Islamic MYR Allocation Category
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The Islamic fi nance industry has long 
struggled with the misconception that 
Shariah compliant banking services are 
only available to Muslims. Although 
the industry has made signifi cant 
inroads in tapping the non-Muslim 
market, industry players say that more 
needs to be done to capitalize on latent 
demand from the segment; particularly 
in areas such as Takaful, where 
penetration among Muslims and non-
Muslims alike remains low.

Speaking to Islamic Finance news, Dr 
Mohamed Rafi ck Khan Abdul Rahman, 
the regional client manager of Munich 
Re ReTakaful (Malaysia), outlines how a 
lack of awareness among non-Muslims is 
costing the Takaful industry. “Insurance, 
both Islamic and conventional, is only 
available to those with purchasing 
power; they understand the benefi ts that 

could be derived from buying Takaful 
or insurance. Those who are living on 
a tight budget would not be interested 
in Takaful as this is not relevant to their 
priorities,” he said.

“From Malaysian economic data, we can 
appreciate that a large proportion of the 
affl  uent communities is non-Muslim. 
Therefore it is only logical that this 
segment of the market is targeted. We 
need to explain the benefi t of Takaful 
to the non-Muslims so that they switch 
from conventional to Takaful,” he 
stressed.

He also said that the Takaful industry 
may need to rebrand itself in order 
to entice the affl  uent non-Muslim 
community. “The non-Muslims are not 
concerned with the religious aspect of 
the product, as Muslims are. Thus, we 

must entice them in another way,” he 
said, noting that the Takaful industry 
could market its risk sharing options 
and participation in pooling that comes 
without any religious connotations.

“Secondly, we must educate the middle 
income non-Muslim that by purchasing 
Takaful, they are initially gett ing the 
same product [as conventional insurance] 
at the same price or in fact, cheaper, on 
top of enjoying surplus distribution,” he 
said. 

With Takaful penetration in countries 
such as Malaysia amounting to only 
around 11%, there remains plenty of 
room for the industry’s growth. Going 
forward, Takaful operators may want 
to consider paying closer att ention to 
servicing the non-Muslim market in a bid 
to gain greater growth.  — LR

Catering Takaful to affluent non-believers

GLOBAL: Following intense speculation 
that GFH Capital, the Dubai-based 
private equity arm of Bahrain’s Gulf 
Finance House (GFH), was in talks to 
acquire UK football side Leeds United 
Football Club (LUFC), GFH fi nally broke 
its silence to confi rm that its unit is 
involved in the deal. 

In a statement to the Bahrain Bourse on 
the 27th September 2012, GFH said that: 
“GFH would like to confi rm that GFH 
Capital, a 100% subsidiary of GFH, has 
signed an exclusive agreement to lead 
and arrange the acquisition of Leeds City 
Holdings, the parent company of LUFC.”

The Shariah compliant investment bank 
also cited a study by Deloitt e, stating 
that as one of the best supported clubs 
in English football, LUFC sees a higher-
than-average match day att endance 
than most Premier League teams. LUFC 
however currently plays in the English 
Football League Championship, the UK’s 
second-tier football championship that is 
a level below the Premier League.

GFH also noted that UK football teams 
have received a signifi cant revenue boost 
due to the renegotiation of broadcasting 
rights, with expectations that starting 

from the 2013-2014 season, each 
premiership side will receive at least 
GBP60 million (US$97.52 million) each 
season due to the higher broadcasting 
rights.

“LUFC would also benefi t from this if 
it can achieve promotion to the Premier 
League,” said GFH. 

A point to note in the potential GFH 
Capital-LUFC deal is that the transaction 
is not just driven by fi nancial concerns 
but also by the personal interest of 
David Haigh, the deputy CEO and chief 
operating offi  cer of GFH Capital. Haigh, 
whose parents are from Leeds, a city 
in the county of Yorkshire in the UK, 
is a loyal fan of the football club, oft en 
publicizing his support for the club via 
social networking site Twitt er. 

Haigh did not respond to a request for 
comment from Islamic Finance news, 
but had once again taken to his Twitt er 
account shortly aft er GFH announced 
the deal to thank LUFC fans for their 
messages of support.

In its statement, GFH also said that it 
could not provide further details on the 
commercial terms of the transaction due 
to a confi dentiality provision.  — EB

GFH confirms involvement in takeover of 
Leeds United Football Club 
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The IFN Asia Forum 2012 Investors 
Day was greeted by a myriad of 
thought provoking issues and animated 
discussions fi lling the Kuala Lumpur 
Convention Center ballroom. Among 
the issues discussed were on product 
innovation or the lack of it in the 
industry and some of the reasons 
behind it, current investment trends 
pursued by investors and fund 
managers alike in the Islamic space, the 
scenario of liquidity management in 
Malaysia versus the rest of the world, 
the distribution channels of Shariah 
compliant investment products, tapping 
sovereign wealth funds (SWF) and 
the role of a country’s central bank in 
sett ing the stage for Islamic fi nance in 
the respective nation.

Interestingly, Raja Teh Maimunah, CEO 
of Hong Leong Islamic Bank lamented on 
the want of products in the investment 
space and thus contributing to the 
stalled growth of the industry. She also 
highlighted her ‘wish list’ of having an 
automated screening process initiative 
undertaken by the major stock exchanges 
in countries off ering Islamic fi nance to 
spur the growth of Shariah compliant 
investments, particularly in the asset 
management sector. 

Monem Salam, president of Saturna, on 
the other hand said investors favored 
vanilla funds as long as it provided 
favorable returns. “Derivative products 
are really just adding cost to portfolios, 
lowering your returns and at the end of 

the day does not really help (the fund)”. 

The keynote address was delivered by 
Dr Nik Ramlah Mahmood, deputy chief 
executive at Securities Commission 
Malaysia who spoke at length on 
Malaysia’s Second Capital Market 
Masterplan (CMP2). 

She said that under CMP2, the Islamic 
capital market in Malaysia has an 
average  projected growth of 10.6% per 
annum over the 10-year period to 2020, 
to take its value to almost RM3 trillion 
(US$983 billion) by the end of year 2020 
from the current RM1.05 trillion (US$344 
billion).

She outlined the various initiatives that 
will support and enhance the growth of 

the capital market in general, particular 
the Islamic segment. 

This included the introduction of 
the legal framework for business 
trusts including Islamic business 
trusts, facilitating the increase of 
cross-border transactions, revising 
the screening methodology where a 
two-tier quantitative approach applies 
the business activity benchmark and 
the newly established fi nancial ratio 
benchmarks as well as  the framework 
for Malaysia’s retail bonds and Sukuk 
framework to facilitate greater retail 
participation in these markets as well as 
the private retirement scheme. 

Nik Ramlah also stressed that the 
continued growth and sustainably of the 
Islamic fi nance industry was dependent 
on its ability to continue to manage 
potential vulnerabilities to the system by 
observing good governance, to maintain 
prudential standards and manage risks.  

Thus she added that focused initiatives 
were required to develop and strengthen 
eff orts for capacity building and talent 
development.

“The industry has recorded tremendous 
achievements within these three decades. 
As it progresses, it must continue to 
overcome the mentioned challenges, 
build scale and reach the critical mass 
in order to sustain growth and put the 
industry in a position of strength,” she 
said.  - RW

Towards the next level 

Monem Salam, 
president of 

Saturna, on the other 
hand said investors 
favored vanilla 
funds as long as it 
provided favorable 
returns



14© 3rd October 2012

IFN CORRESPONDENTS

BAHRAIN

By Dr Hatim El-Tahir, IFN Correspondent

The importance of the small and 
medium-sized enterprises (SME) sector 
in Bahrain’s economy remains a pivotal 
player in creating jobs and income 
for a wide range of sub-sectors of the 
economy. In recent years the kingdom 
has launched several initiatives to 
promote local businesses and make 
Bahrain a choice for business and small 
industries in the Gulf region. 

Tamkeen, a government-led initiative, 
was established in 2006 as part of the 
kingdom’s national reform scheme and 
aims to provide support to Bahrain’s 
private enterprises and enhance 
productivity and growth of enterprises 
and young entrepreneurs. 

Tamkeen so far has invested some 
BHD166 million (US$436 million), 
benefi ting over 100,000 Bahrainis and 
businesses. This initiative could not have 
materialized without the support of 
government agents, business supporting 
bodies and some professional fi rms.

The value proposition of creating an effi  -
cient and viable SME landscape in Bahrain 
remains an important economic objective 
of the government, in order to share and 
distribute wealth throughout the nation. 
The SME sector contributes about 28% of 
the country’s GDP and provides over 70% 
of the private sector’s workforce. 

Construction, manufacturing and trade 
are the main industries of this sector. In 
addition, tourism (represented by hotel, 
care rental, restaurants and services 
fi rms) is equally growing in importance. 
So it is natural to propose a key role 
for Islamic banking to take a lead in 
this. Needless to say, Islamic banking 
promotes equity, social and community 
development and provides capital to 
those who have no access to conventional 
credit.

Kuwait Finance House — Bahrain has 
recently announced a new partnership 
with Tamkeen to provide a new fi nancing 
product for SMEs. This new initiative 
off ers unique Islamic fi nancing solutions 
with a 50% subsidy in order to support 
the growth of the local SMEs in the 
kingdom. 

The bank reported that businesses 
can benefi t from fi nancing of up to 
BHD500,000 (US$1.3 million) with a 50% 
subsidy on many fi nancing products; 
such as Murabahah fi nancing, which 
covers working capital, trade fi nance, 
auto and equipment fi nancing; in 
addition to the Ijarah fi nancing which 
covers equipment fi nancing and project 
fi nance. 

The new partnership also could well 
pave the way for more strategic deals 
between commercial Islamic banking and 
government support agents. This kind of 
collaborative eff ort is needed to address 
ways of improving business practice, 
quality, effi  ciency and competitiveness. 

The SME landscape is a perfect partner 
for Islamic banking to build leadership 
capabilities and business credentials to 
prepare Bahrain’s economy for a new 
level of growth.  

Dr Hatim El-Tahir is the director of Islamic 
fi nance group, Islamic Finance Knowledge 
Center leader, Deloitt e & Touche — Bahrain. 
He can be contacted at heltahir@deloitt e.com

SME financing gap and the role of Islamic banking 

MALTA

By Reuben M Butt igieg, IFN Correspondent

Finance Malta and the Malta Institute of 
Management organized an educational 
clinic on Islamic funds on the 20th 

September. The clinic presented various 
international panellists from Germany 
and Italy as well as renowned local 
speakers. The aim of the clinic was 
to assess the suitability of Malta’s 
legislation towards Islamic funds 
as well as its att ractiveness from a 
foreigner’s perspective.

On the structures specifi c to Malta, the 
suitability of the professional investor 
funds regime to various Islamic funds 
was once again emphasized. On the 
other hand the question of whether the 
Undertakings for Collective Investment 
in Transferable Securities and Islamic 
funds can fi t together was also discussed. 

Although such structures are being used 
in the EU, particularly in Luxembourg, it 
is clear that there may be a confl ict with 
the Shariah. This view was also endorsed 

by the Malta Financial Services Authority 
in its Guidance Note. 

One of the topics highlighted at the clinic 
was the challenges that are facing Malta 
in the Islamic funds sector, as claimed 
by certain entities, authorities and 
personalities.

In spite of this, Malta has managed to 
att ract some funds, and while although 
not to the desired level, it is certainly a 
step in the right direction. In fact, various 
accountancy and law fi rms are already 
engaging in some work relating to 
Islamic funds.   

Finance Malta should now take note 
of the outcome of the work done by 
the Malta Institute of Management 
over the years and also the outcome of 
the educational clinic. In this context, 
it should take the lead in planning a 
national strategy to render Malta an 
Islamic funds center. As highlighted by 
some international speakers, Malta has 
a story to tell when it comes to Islamic 
funds and such a story can act as the 

competitive advantage over its main 
competitors. New markets are opening 
up in which Malta has a major role to 
play: such as Egypt, Libya and Tunisia. 

The development of North Africa will 
have a major impact on the growth of 
this industry in Malta. The eff orts of 
the Malta Institute of Management are 
showing their results, with the fi rst 
Islamic fund from North Africa. 

However, Islamic fi nance in Malta 
needs to progress further and not just 
be confi ned to the funds industry.  The 
Trust and Trustees Act provides Malta 
with a unique tool for Islamic fi nance in 
general. One of the main issues faced by 
the Islamic fi nance industry within the 
conventional system in North Africa is 
the lack of a proper and reputable trust 
institute. 

The size of the fund seems to be an 
issue in the perspective of international 
players. In fact on various occasions 

Putting Islamic funds at the top of the agenda

continued...
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INDONESIA

By Farouk Alwyni, IFN Correspondent

Indonesia’s Shariah capital market 
has entered a new era as a result of 
Law No.19 2008 about government 
Shariah bonds, which was enacted on 
the 7th May 2008. This law is required 
as a foundation for the issuance of 
government Sukuk (SBSN). Between 
then and the 20th September 2012, the 
government of Indonesia (GOI) has 
issued sovereign Sukuk amounting to 
IDR113.55 trillion (US$ 11.95 billion).

Up until the end of 2011, the GOI’s 
sovereign Sukuk consisted of fi ve types: 
Hajj Fund Indonesian Sukuk [Sukuk 
Dana Haji Indonesia (SDHI)], retail 
Sukuk [Sukuk Negara Ritel (SR)], Islamic 
fi xed rate (IFR), US dollar-denominated 
global Sukuk [Sukuk Negara Indonesia 
(SNI)], and Islamic T-Bills (Surat 
Perbendaharaan Negara-Syariah [Islamic 
T-Bills/SPN-S]. Indonesian rupiah-
denominated Sukuk accounted for 76% 
of these Sukuk while the remaining 24% 
is denominated in US dollars. 

This year the GOI has started issuing a 
new type of Sukuk called project-based 

Sukuk (PBS). Based on its issuing mecha-
nism, the ministry of fi nance has diff er-
entiated the underlying projects of this 
project-based Sukuk into two categories. 

The fi rst category is the PBS, whose 
underlying projects are from those 
belonging to the ministries and 
government. From the beginning of 2012 
until the 20th September 2012, the GOI 
has issued Sukuk under this category in 
the amount of IDR14.9 trillion (US$1.56 
billion), sold through auction. 

The second category of the PBS is with 
underlying projects from their original 
plans which are intended to be fi nanced 
by the Sukuk. The process starts when 
the projects are submitt ed to the National 
Planning Body. 

This could also be considered as a 
‘project fi nancing Sukuk’. The diff erence 
between the fi rst and the second category 
is that in the fi rst category of PBS, 
regardless of the issuance of the Sukuk, 
the projects will still be fi nanced from 
the state budget. So here, the funds from 
the Sukuk issuance basically will replace 
the funds originally provided in the state 
budget. 

Under the second category, the project 
owners come from the ministries and/or 
government. Agencies are already aware 
from the beginning that these projects 
will be fi nanced under the government 
Sukuk. At the moment, the GOI is still 
identifying the projects to be fi nanced by 
the PBS under this category.

It is reported that in future the GOI will 
make the PBS a priority in issuing Sukuk, 
considering that there is a limit to the 
issuance of Islamic bonds on the basis 
of existing assets, as has been done so 
far through Sukuk Ijarah. The structures 
used for both PBS above are Ijarah assets 
to be leased. 

Looking at the increasing patt ern of 
Sukuk issuance in Indonesia, particularly 
from the government, and the fact that it 
is the largest Muslim country with huge 
infrastructure fi nancing needs, it will not 
be long before Indonesia will fi nally be 
listed among the biggest Sukuk issuers in 
the world.

Farouk A Alwyni is the CEO of Alwyni 
International Capital (AIC). He can be 
reached at falwyni@alwyni.com. 

Project-based Sukuk by the government of Indonesia in 2012

various personalities have stated that 
when it comes to small funds Malta 
has a niche role to play. However, for 
larger funds there are more favorable 
jurisdictions in view of the strong 
structures as well as an entire movement 
to support the industry. 

This is a cliché that Malta is doing 
nothing to overcome this, although 
it has the potential to do so. Certain 
stakeholders view Malta as a place which 
will face diffi  culties as the industry 
continues to grow. One main criticism is 
that there seems to be no clear strategy 
to ensure that there is suffi  cient human 

capital and expertise available in line 
with the growth of the industry. In fact, 
in spite of various calls it seems that 
Malta may be falling short on this. 

 As opposed to Luxembourg , the various 
Maltese entities do not seem to be pulling 
the same rope and diff erent messages are 
being projected about Malta, which can 
be a disadvantage.

As opposed to government-related 
authorizations, the private sector has 
been doing fairly well. The Maltese 
government has on various occasions 
spoken on the subject with clear 

statements of its commitment to the 
Islamic fi nance sector. 

However, the same government has not 
mandated any entity to formulate and 
implement an adequate strategy to tap 
into this growing market. The Maltese 
government should mandate Finance 
Malta for the preparation of an adequate 
action agenda that goes beyond political 
statements.  

Reuben M Butt igieg is the president of the 
Malta Institute of Management. He can be 
contacted at rbutt igieg@maltamanagement.
com.

Continued

Next Forum Question:

Following Turkey’s successful US$1.5 billion sovereign Sukuk issuance, are we likely 
to witness rapid growth in the republic’s ‘participation banking’ industry and what, if 
anything, still needs to be addressed? 
If you would like to air your views on the next Forum Question, please email your response of between 50 and 300 words to Christina Morgan, 
forum editor, at: Christina.Morgan@REDmoneygroup.com before the 5th October 2012.
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TURKEY

By Ali Ceylan, IFN Correspondent 

Turkey could see a rapid development 
of Islamic bonds in the future, as a 
landmark US$1.5 billion sovereign 
Sukuk issuance on the 18th September 
2012 has set a benchmark for future 
issuances. 

The issue was oversubscribed by more 
than fi ve times, with a yield of 2.8% and 
maturing in 2019, bringing in more than 
US$8 billion. It is noted by the bankers 
that US$8 billion in demand was highly 
impressive for a fi rst-time sovereign 
Sukuk issuance.

Ali Babacan, the deputy prime minister 
of Turkey, said: “We believe this is going 
to set a benchmark for the government 
and private sector. For this issuance, 
we have prepared the adequate legal 
framework and tax regime.” 

The treasury issued the Sukuk with 
the mediation of Citigroup, HSBC and 
Kuwait Finance House. Kuwait Finance 
House’s subsidiary, Kuwait Türk, 
meanwhile has two Sukuk issuances 
worth US$100 million and US$350 
million which are trading on the London 
Stock Exchange. 

Increase in Islamic banking 
assets 
Ali said that the country’s four Islamic 
banks now account for 5.6% of the 
Islamic banking assets, a growth of over 
fi ve times since the Islamic banking laws 
were introduced in 2005.

The treasury’s dollar Sukuk and the 
Turkish lira Sukuk within the next few 
weeks are both expected to trigger the 
private sector as well as provide Turkey 
with the opportunity to receive millions 
of dollars in funds from the Islamic 
world. 

It is stated by the strategists that the 
treasury was able to fi nance its external 
debt within the fi rst six months of 2012 
and would use the Sukuk to fi nance 
its 2013 needs, translating to a lower 
Eurobond supply in 2013.

Private consumption tax hike 
The government has raised the price of 
gasoline by TRY0.26 (US$0.14) per liter 
as part of the private consumption tax 

(ÖTV) in a move to lower the budget 
defi cit. The ÖTV was increased from 
TRY1.87 (US$1.04) to TRY 2.76 (US$ 
1.53) per liter of 95 octane unleaded and 
leaded gasoline. The tax was increased 
from TRY1.99 to TRY2.29 (US$1.27) per 
litre of 98 octane unleaded gasoline. The 
government also increased ÖTV from 
TRY1.29 (US$ 0.71) to TRY1.59 (US$0.88) 
per litre of diesel fuel. With this recent 
ÖTV hike, the price of a litre of 95 octane 
unleaded gasoline became TRY4.74 
(US$2.64) over the previous TRY4.48 
(US$2.49) in Istanbul.

Proportional fees for the title 
deed transactions increased
The Council of Ministers Decree 
numbered 2012/3735 published in the 
Offi  cial Gazett e on the 22nd September 
2012 and numbered 28419 has changed 
the title fee percentage which is paid for 
specifi c real estate transaction, including 
sales.  

It stipulates the proportional fees for the 
below transactions:

• Sale of the real estate (separately by 
the transferor and transferee).

• Real estate barter (separately by the 
transferor and transferee).

• Carrying out lifelong support 
agreement provisions (separately by 
the transferor and transferee).

• Real estate as a capital of the 
company (only by the transferor).

• Establishment and transfer of the real 
estate title (only by the transferee).

• Establishment and transfer of the 
independent and permanent rights 
in immovable (separately by the 
transferor and transferee).

• Establishment and transfer 
of servitudes (excluding the 
construction servitude) (separately by 
the transferor and transferee).

• Bare ownership acquisitions 
(separately by the transferor and 
transferee).

The previous proportional fee for the 
above transactions was 16.5 per thousand 
calculated on the basis of the total 
transaction amount. The decree increased 
this percentage to 20 per thousand.  

Ali Ceylan is a partner at Baspinar & 
Partners Law Firm. He can be contacted at 
ali.ceylan@baspinar.av.tr. 

Sukuk benchmark in Turkey
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Since its establishment in 2003, 
Standard Chartered Saadiq has grown 
from strength to strength. Apart from 
its involvement in high profi le Sukuk 
deals, such as the Qatari government’s 
US$4 billion Sukuk issued in July 
this year, the Islamic arm of Standard 
Chartered has built a comprehensive 
off ering which covers consumer 
banking, wholesale banking and 
private banking. 

“We operate in many countries, such 
as Pakistan, Bangladesh, Malaysia, 
Indonesia and the Middle East. This year, 
we’ve had three signifi cant milestones: 
We launched our global private banking 
off ering in June and in Turkey, we 
launched our euro clearing account, 
which has been very well received by 
the market. We continue to expand our 
products, business and geographies,” 
said Afaq Khan, CEO of Standard 
Chartered Saadiq in an interview with 
Islamic Finance news, noting that the 
bank also launched its wholesale banking 
off ering in Bangladesh this year.

Afaq, who is credited for sett ing up 
StanChart’s Islamic business, noted 
that the bank’s journey in developing 
StanChart Saadiq has been “very 
rewarding”, in which the bank has 
developed a cohesive and client-centric 
business. “Our product development is 
based on the needs of our clients; and 
we off er a complete Islamic banking 
product suite to meet the end-to-end 
requirements of our clients,” he said.

Product focus
One area that the bank has developed a 
focus on is risk management; based on 
the belief that it is an area the Islamic 
fi nance industry must strengthen in 
order to achieve continued growth. “I 
believe it is very important that as the 
industry grows in size and scale, we 
must keep a good eye on risk. Therefore, 
we have a very focused strategy on 
the development of risk tools such as 
hedging, profi t rate and currency swaps. 
Islamic banks are also exposed to these 
risks and they have to fi nd a solution to 
mitigate that,” said Afaq. 

He also sees product innovation and 
development as key factors for the 
continued development of Islamic 
fi nance, particularly over the next decade 
or so. “For us to become relevant to 

society and the economy, we must meet 
the needs of society and the economy. 
Of course, we off er peace of mind by 
being Shariah compliant, but that in and 
of itself is insuffi  cient,” he said, adding 
that Islamic banks must off er a complete 
solution to clients which takes into 
account risk management concerns. 

“I believe for the industry to grow to 
US$2 trillion and beyond and continue 
its journey, we need to continue to invest 
in product development,” he opined. 
On the introduction of new products 
from StanChart Saadiq, Afaq said that 
the bank is “always introducing new 
products; it’s business as usual for us.” 
He added that: “Sometimes you can 
launch a product in a couple of months, 
sometimes it will take a year or more,” 
depending on factors such as client needs 
and regulatory requirements. 

Opportunities for growth
On the expansion of StanChart Saadiq 
global footprint, Afaq said that the bank 
is “always looking” at entering new 
markets, noting however that this will 
hinge on the demand for Islamic banking 
in a particular country. “We opened 
for business in 2004 and have literally 
entered a new market every year. That 
journey will continue, but I also believe 
in creating critical mass in each of the 
centers we are operating in; and being 
relevant to the banking system and 
Islamic banking fraternity there,” he said. 

Some markets where the bank is keeping 
an eye on are Africa and the Arab 
Spring countries in the MENA region. In 
Africa, he said that the bank is talking 
to stakeholders in various countries in 

the region, adding however that some 
markets require further regulatory 
changes in order to allow for Islamic 
banking. 

Afaq also sees great opportunities for 
Islamic banks in Arab Spring countries 
such as Egypt and Libya, given the 
countries’ need to rebuild following 
recent political revolution. 

Landmark deals 
The bank has also made a name for itself 
in arranging landmark Sukuk deals. In 
addition to the Qatar sovereign Sukuk, 
the bank was also involved in arranging 
Dubai property developer Majid Al 
Futt aim’s US$400 million Sukuk sale 
from its US$1 billion Sukuk program; 
making up a rare Sukuk issuance from a 
corporate in the UAE. 

According to data from Dealogic, as 
at the 26th September, StanChart has 
arranged 15 Sukuk worth US$2.49 billion 
in the last 12 months. It has also managed 
11 Islamic fi nancing transactions worth 
US$697 million. 

For the rest of this year, Afaq said that 
the bank’s Sukuk pipeline remains 
very strong, as it continues to have 
“many good conversations” with 
potential issuers. The bank, together 
with Deutsche Bank and HSBC, is also 
believed to have been hired to arrange 
the Indonesian government’s planned 
global Sukuk sale. While Afaq could not 
comment on specifi c issuers, he disclosed 
that the bank is in the midst of arranging 
a sovereign Sukuk slated for issuance by 
the end of this year. 

He also remains optimistic on Sukuk 
issuances next year, but noted that these 
will depend on conditions in the global 
economy. He also stressed that the Sukuk 
market needs to see the emergence of 
new issuers, in addition to repeat issuers. 

On the outlook for StanChart Saadiq’s 
business going forward, Afaq said that 
in many of the markets it operates in, the 
bank is growing signifi cantly faster than 
the Islamic industry itself in the respective 
markets. “Saadiq will continue to enjoy 
a healthy growth trajectory,” he said, 
adding that this is based on the bank’s 
growing product suite and its continued 
commitment to its clients.  — EB

Standard Chartered Saadiq charts robust growth path 

I believe for 
the industry to 

grow to US$2 trillion 
and beyond and 
continue its journey, 
we need to continue 
to invest in product 
development
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CIMB Islamic Bank issued a RM300 
million (US$97.52 million) Sukuk on 
the 18th September 2012, representing 
its third tap of a RM2 billion 
(US$650.14 million) tier two junior 
Sukuk Musharakah program set 
up in 2009. The Sukuk outstanding 
from the program now amounts to 
RM850 million (US$276.35 million), in 
maturities of up to 15 years.

Pricing and structure
The notes, which have a tenor of 10 
years, were priced at a profi t rate of 
4%. CIMB Islamic has been able to 
progressively lower its borrowing costs 
at each successive issuance under its 
Sukuk program: with its fi rst tranche, 
comprising a RM300 million, 15-year 
off ering issued in 2009 paying a profi t 
rate of 5.85%; and its second tranche, a 

RM250 million (US$81.29 million), 10-
year issuance, priced at a profi t rate of 
4.2%. 

The Sukuk, which will distribute profi t 
payments semi-annually, is also callable 
on any periodic payment date falling 
on or aft er the fi ft h anniversary of its 
issuance.

Boosting capital
In its report rating the Sukuk program, 
Malaysian rating fi rm MARC, which 
has a ‘AA+IS’ rating on the notes, 
with a stable outlook, said that: “The 
ratings continue to be substantially 
underpinned by the strength of CIMB 
Bank’s [CIMB Islamic’s parent] domestic 
banking franchise and stable asset 
quality, coupled with a track record 
of continuous growth in earnings and 
strong capitalization.

“MARC recognizes CIMB Islamic as an 
important part of CIMB Group’s overall 
franchise.”

It also noted that the Sukuk issuance will 
increase CIMB Islamic’s capital cushion.

MARC added that CIMB Islamic’s 
standalone credit profi le has remained 
in line with the ratings agency’s 
expectations, with the bank’s recent 
operating performance characterized by 
relatively stable pre-provision earnings.”

 — EB 

CIMB Islamic Bank’s US$97.52 million junior 
Sukuk Musharakah

CIMB Islamic 
has been 

able to lower its 
borrowing costs at 
each issuance under 
its Sukuk 
program

CIMB Islamic Bank RM2 billion 
(US$650.14 million) junior Sukuk 

program

RM300 million (US$97.52 million)

 

18th September 2012

Issuer CIMB Islamic Bank

Obligor CIMB Islamic Bank

Issuance 
amount

RM300 million (US$97.52 
million)

Purpose of 
issuance

For banking operations 
or any other Shariah 
compliant purposes 
approved by the Shariah 
advisor

Trustee Malaysian Trustees

Tenor 10 years

Coupon rate / 
return 4%

Payment Semi-annual

Currency Ringgit

Maturity date 15th September 2022

Lead arranger/
Principal 
advisor/Lead 
manager

CIMB Investment Bank

Governing law Malaysia

Legal advisor(s) 
/ counsel Zaid Ibrahim & Co

Underlying 
assets

CIMB Islamic’s banking 
operations or any other 
Shariah compliant asset 
approved by the Shariah 
advisor

Rating ‘AA+IS’ by MARC

Shariah 
advisor(s)

CIMB Islamic Shariah 
committ ee

Structure / 
instrument

Musharakah

HSBC has 504 subscribers to Islamic Finance news, and pays less than 
US$24 per subscription.
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The Islamic Bank of Jordan was founded 
in 1978 with a capital of JOD2 million 
(US$2.8 million) and that capital has 
currently reached JOD125 million 
(US$176.5 million). The Central Bank 
of Jordan has denied the licensing of 
traditional banks, but at the same time 
granted licenses to four Islamic banks 
in 2012. One of these licensed banks is a 
branch of a foreign bank, Al Rajhi Bank.

Islamic windows are not allowed in 
Jordan by law; leading to the popularity 
of the joint liability market. As a result, 
three joint liability insurance companies 
have been founded. The oldest is the 
Islamic Insurance Company, which 
was founded in 1996 at a time where 
there were 26 conventional insurance 
companies present in the market.  

The recent fi nancial crisis accelerated the 
need for the establishment of fi nancial 
institutions which adopt an Islamic 
fi nancial view. These companies have 
started to take a share of the fi nancial 
market, but they still need to integrate 
with the Islamic economic concept which 
has innovative solutions according to the 
country’s investment constituents.

Although the presence of these 
institutions forms a part of the start of 
the spread of Islamic funding, challenges 
yet remain for those interested in the 
renaissance of Islamic fi nance. The issue 
of promoting the Islamic fi nance industry 
is still limited to corporate entities 
without paying any real att ention to 

meeting the needs of these institutions’ 
clients in terms of increasing awareness 
and transparency in dealings and 
refl ecting the spirit of Islamic funding, to 
distinguish it from traditional funding. 

Thus, the real problem appears to be that 
the competition to increase market share 
for these Islamic fi nancial institutions 
depends on religious passion more than 
real actions such as creating products and 
rejecting conventional thinking in terms 
of meeting the needs of clients, who fi nd 
themselves caught between the anvil of 
passion and religious commitment on one 
hand and the hammer of conventional 
fi nancial thinking on the other.

Given the circumstances surrounding 
Jordan, including the political instability 
of the area and the multiplicity of 
commitments towards refugees from 
surrounding troubled areas, Jordan 
urgently needs to address its budget 
defi cit, which reached almost US$4 
billion in 2012. The biggest part of this 
increase was due to the cost of the energy 
bill caused by the confusion in supplying 
gas from Egypt. All these massive 
funding challenges are hampered by 
a weak gross national product and the 
traditional thinking that dominates when 
subtracting solutions.

Benefits of Islamic finance
There is no doubt that Islamic fi nance 
has started to grab global att ention 
and att ract liquidity from rich areas to 
pump into promising investment areas. 
Therefore, the Jordanian legislature 
has turned its att ention to the necessity 
of having an appropriate legislative 
environment to issue Sukuk, whether 
sovereign or private; and started 
preparing for the issuance of Jordanian 
Islamic funding as long ago as 2010. 

Eventually, this reached the Jordanian 
parliament, with the adoption of new 
laws in conformity with legislative 
regulation. Given that the parliament 
was dissolved by a royal decree recently 
and its agenda is already loaded with 
urgent laws like the revised version 
of the Income Tax Act, as well as the 

Owners and Tenants Law and the Islamic 
Funding Sukuk Law; the parliament was 
called for an exceptional session and the 
Sukuk law was passed.

Based on the given data, the Islamic 
fi nancial sector in Jordan is in need of 
real leadership to highlight the sector’s 
signifi cance and its ability to off er 
solutions to Jordan’s economic problems, 
even if this is only partial or transitory. 
There is no doubt that demonstrating 
and magnifying the extent of the Islamic 
funding ability in proposing solutions 
could contribute to major transitional 
change in solving the economical 
problems outside the traditional methods.

Conclusion
In my opinion, this strategic vision in 
Islamic funding is not only needed in Jor-
dan but is also needed in all Islamic insti-
tutions globally. Jordan took the initiative 
in drawing up the Moqarada Bonds Act 
in 1981. Although this law is not acti-
vated yet, it was a catalyst in stimulating 
the minds of the Islamic jurisprudence 
congregation around the world to study 
this new method of funding. 

Despite this intellectual, creative and 
initiated presence, Jordan has been 
preceded by other countries in activating 
these ideas worldwide. Up until now 
the Sukuk Act remains held up in the 
corridors of the legal mechanism of 
adopting laws, and is likely to take a long 
time to happen. 

Therefore, we advise senior founders 
of Islamic banks in Jordan, most 
importantly the Al Baraka Group, to 
pay att ention to Jordan’s potential in 
terms of political stability and the unique 
innovative capacity of the Jordanian 
individual and his ability to run the 
world’s largest institutions and revitalize 
a number of surrounding countries. 
Without doubt these factors are the most 
important in the challenge facing Islamic 
funding.

Khawla Al Nobani is the CEO of Dirayah for 
Islamic Financial Advisory Services. He can 
be contacted at kalnobani@dirayah.com.

Islamic finance in Jordan: Historical seniority 
and limited strategic impact  
The Islamic fi nancial sector in Jordan is in need of real leadership to highlight the industry’s signifi cance and its 
ability to off er solutions to the country’s economic problems. KHAWLA AL NOBANI explores.
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Islamic fi nance globally has made 
signifi cant inroads in the international 
fi nancial markets with an established 
presence in over 60 countries. Some of 
these countries have made an extra eff ort 
for providing regulatory infrastructure 
and an Islamic fi nance educational 
system. Islamic fi nancial institutions 
(IFIs) consist of diversifi ed players 
off ering Islamic banking, Takaful, fund 
management, stock-broking and trading 
services and products.

The Islamic fi nance industry is estimated 
to double by 2015 from US$1 trillion, but 
promoting the interests of the average 
retail investor seems to be a distant dream 
for industry players. For various reasons 
investors are fence-sitt ers and not able to 
make a decision. 

Some countries have taken the lead by 
providing the necessary support required 
by any growing industry and also by 
providing a competitive tax structure. The 
Islamic capital market (ICM) is ideally 
characterized by the absence of interest-
based transactions, doubtful transactions 
and trading of shares in companies that 
deal in activities or items that are unlawful 
under Shariah law.

Islamic fi nancial products off er new 
opportunities for institutions to address 
previously unexplored consumer and 
business segments. Institutions off ering 
Islamic fi nancial services have increased 
in number and availability thanks to a 
growing demand by certain segments of 
the world’s 1.3 billion Muslims for Shariah 
compliant products.

Growing awareness
The growing awareness of and demand 
for investing in accordance with Shariah 
principles on a global scale have been 
the catalyst towards making the Islamic 
fi nancial services industry a fl ourishing 
one, catering to both Muslim and non-
Muslim investors.

Wealth under Shariah law should be 
invested in a diversifi ed manner, so 
as to provide liquidity in the fi nancial 
system and reduce risk factors. The best 

mechanism to reduce risk is to invest in 
a diversifi ed manner through the equity 
market. 

Shariah laws state that people can be 
partners in business either by contributing 
capital or by joining to provide expertise or 
both. But it is not possible for all investors 
to join the success story of a big company; 
hence stock investment provides an 
opportunity for them to be a part of the 
same. Shariah investment options have 
been available globally for the past 10 
years and they have given if not bett er 
then at least at par return on investment 
for the investors compared to conventional 
investment options. 

The need of the hour is to educate investors 
globally to invest in Shariah compliant 
stocks in order to be a part of the growth 
story of their respective countries. Equity 
investments are all about return based on 
performance, productivity and the quality 
of a company; thus it is truly a Shariah 
compliant manner of investing. 

Shariah laws do not approve of any kind of 
speculation. Investments through the stock 
market have undergone a fundamental 
change since the global economic crisis and 
investors are looking for safe and long-
term investment options. 

Some countries have far more developed 
Shariah compliant stock-broking and 
trading services: such as Malaysia, the 
UAE and Qatar. Others have more Shariah 
compliant stocks but are not promoting the 
sector aggressively, such as India. 

The availability of Shariah compliant 
indices is helping the cause of the industry, 
but the need is to educate investors about 
the available indices globally. DJIA, MSCI 
Global Islamic Indices, FTSE Global Islamic 
Index Series, S&P 500 Shariah Americas & 
S&P CNX Nift y Shariah are just some of 
the examples of Shariah compliant indices 
available globally. The reach of these 
indices and the products based on them 
need to be promoted amongst investors 
to draw them towards Shariah compliant 
stock trading.

This will help in accumulating the much 
needed critical mass for the Islamic fi nance 
industry globally and it will assist people 
to invest in an ethical manner and not 
merely based on speculation, as is the case 
in conventional stock-broking.

Role of stock-brokers
Stock-brokers play an important role as 
they are at the front end dealing with 
investors: advising them on how to 
translate their savings into wealth and also 
providing access to market. 

Stock-brokers in IFIs play a pivotal 
role in gathering the scatt ered pool of 
capital for capital defi cient companies 
and channelling the money through 
their services. It is the stock-broker who 
provides the bridge between the supply 
and demand of capital by providing 
information on opportunities provided by 
stock trading.

Stock-broking also plays a pivotal role 
in the overall development of the capital 
market, which encompasses the bond 
market, REITs, unit trusts and exchange-
traded funds, etc. Stock-broking and 
trading activities can provide the much 
needed critical mass for a healthy and 
robust secondary market for all Islamic 
capital market products.

The growth of Shariah compliant 
investment industry needs to keep pace 
with the Islamic fi nance industry globally 
by providing more opportunities for 
investors to convert their savings into 
wealth.

Conclusion
Stock-broking and trading will help the 
Islamic fi nance industry to grow and 
accumulate much needed critical mass 
for the non-existent secondary market. 
There is an urgent need for stock-broking 
companies to educate and help investors in 
order to recognize and seize the available 
market opportunities.

Ali Shervani is the country head at Fin8. He 
can be contacted at ali.shervani@fi n8.com. 

Stock-broking and trading in Islamic financial 
institutions  
Stock-broking and trading will help the Islamic fi nance industry grow and accumulate the much needed critical 
mass for the non-existent secondary market. ALI SHERVANI shares his views.
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Challenges for an emerging 
Sukuk market in WAEMU

Regulatory and Legal Obstacles
The WAEMU countries were mostly 
colonized by France, as explained 
in the fi rst part of this series. Thus, 
like their former colonial power, they 
adopt the civil law system with a 
common commercial legal framework 
(Organisation pour l’Harmonisation du 
Droit des Aff aires en Afrique—OHADA) 
put in place, in 1996.  There are a few 
empirical studies that show a positive 
relationship between the fl exibility of the 
legal system and fi nancial development. 
These studies suggest that a common 
law system, which is mainly adopted in 
Anglophone countries, is more fl exible 
than civil law system. 

This may be one explanation, inter alia, 
of the slow development of an alternative 
fi nancial system such as Islamic fi nance 
in Francophone countries as compared to 
Anglophone ones.

In the WAEMU zone, there is no specifi c 
law for Islamic fi nance. As a consequence 
CREPMF, which is the regulatory 
authority of the regional capital market, 
BRVM, does not have any provision 
for Sukuk.  The fi nancial instruments 
explicitly recognized at BRVM are 
common stocks and bonds. 

Recently, however, an interesting move 
has taken place to allow the introduction 
of more products in the market. Indeed, 
the WAEMU Council of Ministers, in its 
Ruling No.03/2010 adopted in 2010, has 
set up the legal framework for secured 
bonds and securitization. By doing so, 
the council endorses at the same time 
the concept of ‘Fonds Commun de 
Titrisation des Créances’ (FCTC) which 

is the equivalent of a special purpose 
vehicle (SPV) in a common law context 
(Conseil des Minsitres, 2010b). This 
important move not only constitutes a 
green light for the establishment of an 
asset-backed securities (ABS) market in 
the WAEMU zone, but also eases out 
many complexities that would impede 
the establishment of Sukuk market in the 
region. 

The reason is because ABS are the closest 
fi nancial instrument to Sukuk among all 
other instruments in the conventional 
capital market. The transaction process 
and the governance structure for Sukuk 
and ABS are similar in many respects. 
However, two diff erences are worth 
noting. 

First, unlike ABS, whose underlying assets 
are usually receivables, Sukuk represent 
ownership, at some point of time during 
the transaction process, over a tangible 
asset, usufruct or services. Thus, with the 
prohibitive stand of the majority of Muslim 
jurists vis-à-vis the sale of debt, receivables 
are not eligible to be the underlying asset 
for Sukuk issuance. 

Second, to ensure the Shariah compliance 
of the transaction, Shariah scholars 
should necessarily be involved in the 
Sukuk issuance. 

It imports to notice that the WAEMU 
zone may benefi t from the French 
experience in the process of establishing 
a legal framework for Islamic fi nance 
in general, and for Sukuk, in particular, 
given the similarity of their legal and 
regulatory systems. 

In fact, France has reformed its legal as 
well as the tax frameworks to allow the 
introduction of Islamic fi nance products 
in its market. 

For instance, The Autorité des Marchés 
Financiers, the French regulatory 
authority of the fi nancial markets, has 
explicitly recognized the structure of 
Sukuk Ijarah which will receive the same 
tax treatment as conventional bond. But, 
unlike the French system, the WAEMU 
legal system should be further reformed, 
for instance by introducing the concept 
of trust, to eff ectively with the issue of 
legal ownership vs benefi cial ownership, 
which is not addressed in the civil law 
system. 

Another issue that needs consideration 
for a smooth development of the Sukuk 
market in the WAEMU zone is the 
sett ing up of a centralized Shariah Board. 
Indeed, a centralized regional Shariah 
board would ensure, in a harmonized 
way, the Shariah compliance of the 
transactions and help avoid ‘Shariah 
arbitrage’. 

Furthermore this centralized Shariah 
board would, like the Malaysian one, 
help handle all the legal cases emanating 
from Shariah compliant transactions.  
This implies, more comprehensively, the 
necessity to develop the needed human 
resources to handle Islamic fi nance 
matt ers.

It would be important to signal that 
foreign ownership is allowed in WAEMU 
region as indicated by the increasing fl ow 
of foreign direct investment as well as 
foreign portfolio investment. 

As an indicator, the value of securities 
held by non-WAEMU zone residents 
amounted to XOF303 billion (US$592.12 
million) in 2010, an increase of 29.74% 
from its value in 2009, representing 
15.53% of the value of all the securities 

continued...

The development of the Sukuk market in the 
West African Economic and Monetary Union: 
Potential benefits and challenges
Part Three: Obstacles to the development of the Sukuk market  
The West African Economic and Monetary Union (WAEMU) countries, though inhabited by a majority-Muslim 
population, have yet to see an eff ective introduction of Islamic fi nance.  In the third and fi nal part of our special 
report DR ABDOU DIAW, ABDOUL HADRE ANDRE KONE, MOHAMED MOUSSA KOITA and IBRAHIM 
DIAMBEIDOU OUMAROU examine the obstacles facing the development of an eff ective Sukuk market in the 
region and conclude the report with an overview of the future potential for the market.  
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at BRVM which stood at XOF1.95 trillion 
(US$3.81 billion) as at the 31st December 
2010.  

Tax-related obstacles
In their eff orts to render the regional 
fi nancial market more integrated and 
more att ractive to investors, the WAEMU 
Council of Ministers issued in 2010 
Directive No. 02/2010 to harmonize the 
tax frameworks in the union. According 
to this directive the taxation of the 
fi nancial instruments at BRVM will be as 
follows:
- For common shares: 

• The tax rate for dividends should 
be comprised between 10-15% 
in all member countries. If the 
company is listed, the tax rate then 
falls between 2-7%.

• A maximum of 7% for capital gain 
in case of disposal is applied.

- For bonds:
• The tax rate is a maximum of 6% 

for the interest paid. However, if 
the issue is sovereign or a quasi-
sovereign bond, then the tax rate 
for the coupon payment is 3% if 
the maturity is between fi ve to 10 
years, and 0% if it is more than 10 
years. 

• A maximum of 5% is applied to 
the capital gain.

- For mutual funds shares:
• All revenues from mutual funds 

shares are tax exempt. 

The authorities in the WAEMU are keen 
to introduce the necessary reforms to 
render the regional fi nancial market 
more att ractive to investors and the 
issuers. Thus, a case would easily be 
made to follow the French authorities 
and ensure tax neutrality between Sukuk 
and the conventional instruments. Thus, 
the French tax treatment of Sukuk issues 
has the following features:
 •  For issuers, the compensation paid 

on the Sukuk is, for tax purposes, 
treated like the interest on a 
conventional bond off ering, and is, 
therefore, deductible from taxable 
income;

•  For investors, the compensation 
paid to non-resident Sukuk holders 
is exempt from withholding tax in 
France, regardless of whether the 
off ering is governed by French law or 
the laws of another country.

With this measure, adopted by the 
French authorities as well by other 

countries supporting the development 
of Islamic fi nance, a level playing fi eld 
is created for the Sukuk to allow them 
to be competitive as compared to their 
conventional equivalents. 

It is expected that BRVM as an integrated 
market with a harmonized and tax 
neutral framework would be an att ractive 
market for many investors who look for 
Shariah compliance and diversifi cation. It 
is worth noting that in Senegal important 
reforms are under way to render the tax 
framework for Islamic fi nancial products 
more conducive.  

Conclusion
In this study over the past three weeks 
we have explored the opportunities and 
obstacles to the development of a Sukuk 
market in the WAEMU zone. We have 
argued that the establishment of a Sukuk 
market would constitute a pertinent 
platform to raise the necessary funds 
for closing the infrastructure gap in the 
region. 

Furthermore the variant Sukuk structures 
could be used in the regional money 
market as well as at BRVM to help the 
Islamic banks in West Africa to effi  ciently 
manage their liquidity in conformity 
with Shariah principles. Such a market 
would also off er interesting Shariah 
compliant investment and diversifi cation 
opportunities to local and international 
investors. However, to reap these 
potential benefi ts, a number of issues 
should be addressed at the legal and 
regulatory levels. We have discussed 
some of those issues. 

Besides having a majority-Muslim 
population, the WAEMU region also 
has the advantage of common fi nancial 
and economic institutions. Nevertheless, 
these identifi ed advantages cannot be 
fully exploited unless there is strong 
political will to support the development 
of Islamic fi nance in the region. This 
is because it is the regulatory support 
underpinned by a political will that 
stands out more than demand for Islamic 
fi nance for the development of the 
industry.

For these reasons the followings 
suggestions are put forwards to policy 
makers for considerations:
- The sett ing up of a committ ee 

comprising local and international 
experts (in Islamic fi nance, law and 

taxation) to study the requirements 
and implications of an introduction of 
Islamic fi nance to the WAEMU zone. 
A comprehensive approach whereby 
all the components of Islamic fi nance 
(banking, capital markets, Takaful, 
microfi nance and Waqf) would be 
explored is preferable. Without a 
complete Islamic fi nancial system, 
side-by-side with the conventional 
one, it would be diffi  cult for Islamic 
fi nancial institutions to operate 
eff ectively.

- To ensure a sustainable and healthy 
development of Islamic fi nance in 
the region it is crucial to build up 
competent human capital. Given the 
shortage of experts in the fi eld of 
Islamic fi nance, even in Anglophone 
countries which are more advanced, 
it would be important to establish 
an international educational center 
of Islamic fi nance for the African 
Francophone countries to off er 
the needed training and research 
activities.

- An active involvement of the Islamic 
Development Bank (IDB) politically, 
technically and fi nancial would 
constitute an important pushing 
factor.

On the other hand, to participate in the 
achievement of the broader goals of 
Islamic economics of wealth circulation 
and economic solidarity, Muslim 
investors should be mindful of the 
impact of their investment decisions on 
the welfare of the Ummah to avoid the 
pitfalls of a narrow fi nancial risk-return 
framework. 

We fi rmly believe that investing in 
infrastructure development in Muslim 
countries, for instance, is by far more 
in line with the objectives of Shariah in 
economy than portfolio investment in 
various stock markets. From their side, 
the African leaders are responsible for 
making the investment environment of 
theirs countries more att ractive to foreign 
investors.

Dr Abdou Diaw is a lecturer/consultant 
in Senegal and can be contacted at 
abdoulkarimdiaw@yahoo.com. Abdoul Hadre 
Andre Kone, Mohamed Moussa Koita and 
Ibrahim Diambeidou Oumarou are masters 
students at Sup de Co Dakar in Senegal 
and can be contacted at ahakone@yahoo.fr, 
mkoita4@yahoo.fr and idiambeidou@yahoo.fr, 
respectively.

Continued
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Sukuk issuances have reached 
astronomical heights since experiencing 
a minor dip in 2009. The Sukuk 
market has surged 36% higher than the 
previous year to about US$68 billion. 
The majority of issuances have taken 
place in Asia, with Malaysia being its 
largest market while the GCC has seen 
issuances peak at US$17.7 billion, about 
US$10 billion higher than 2011. 

Following the global fi nancial crisis and 
the continued troubles in Eurozone, 
investors — Muslims and non-Muslims 
alike — have been drawn to the Islamic 
bond-like structure, which is regarded as 
a safe investment. 

Sukuk funds have been in the market 
for about a decade now with the fi rst 
traces of the fund emerging in the early 
part of the millennium. Data provider 
Eurekahedge lists CIMB Islamic Sukuk 
Fund as one of the fi rst funds launched, 
in 2004, with 19 others following suit. 

The largest Sukuk fund is estimated to 
be the EFH Global Sukuk Plus Fund, 
with assets under management of above 
US$233 million as at the 27th September 
2012. In 2012 alone, there have been 
at least six Sukuk funds launched in 
Europe, the Middle East and Asia 
collectively. 

One such fund is the Al Hilal Global 
Sukuk Fund, which was launched in 
March 2012 by UAE-based Al Hilal Bank. 
The bank reports that in just six months 
the fund, which invests in a diversifi ed 
portfolio of Shariah compliant Sukuk 
issued by sovereign, quasi-sovereign and 
corporate entities, has generated a return 
of 4.3% while assets under management 

have more than doubled from US$16 
million at inception to US$40 million. 

Lim Say Cheong, the executive vice-
president of the investment banking 
group at the bank, att ributes the fund’s 
success in att racting strong investor 
demand to prudent investment strategy 
and good timing for the fund launch.

 
Meanwhile in Asia, specifi cally in 
Malaysia, AmIslamic Funds Management 
launched two Sukuk funds about two 
months apart from each other. 

The fi rst Sukuk fund, called AmDynamic 
Sukuk1, is a new ringgit-denominated 
global Sukuk fund investing in local and 
global Sukuk. 

The second fund, AmGlobal Sukuk1 is 
a US-Dollar denominated Sukuk fund 
that will invest in both local and global 
Sukuk.

According to Azman Hashim, the 
chairman of Ambank Group, the focus 

of this fund is aimed at catering to the 
needs of global investors. 

He adds that its position, based in the 
world’s largest global Sukuk market, 
allows the asset management company 
the best accessibility to this thriving 
market. “We are very much encouraged 
with the continuous issuance of new 
Sukuk and see it as an asset class with 
growing investment opportunities, 
making it essential for portfolio 
diversifi cation”.

Sukuk’s exponential growth is set to 
continue in the coming years with S&P 
expecting the sale of Sukuk to tip US$200 
billion annually by 2015. 

At the highly successful IFN 2012 Issuers 
and Investors Asia Forum, held this week 
in Kuala Lumpur, there was general 
consensus on the positive growth of the 
Sukuk sector. 

Sukuk funds, which are a thriving subset 
of this vibrant market, are perfect for 
all types of investors be they retail or 
institutional, seeking to diversify their 
portfolio into what is now once again 
being seen as one of the most att ractive 
investment vehicles for liquidity 
management; able not only to generate 
alpha but also consistent and stable 
returns.  — RW

The preferred investment vehicle
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DIB launches commodity 
offering
UAE: Dubai Islamic Bank (DIB) has 
launched the Al Islami Aurum+ 1 Dirham 
Certifi cate, providing investors with 
exposure to commodity markets.

The new off ering, developed by The 
Royal Bank of Scotland aims to generate 
returns through selective exposure to oil 
and gold.

Dividend distribution 
reported
PAKISTAN: Al Meezan Investment 
Management has reported dividend 
distributions for its funds under 
management for the term ended the 30th 
June 2012.

Meezan Balanced Fund will distribute 
a fi nal cash dividend of PKR1.90 
(US$0.02 US cents) per certifi cate, while 
its net assets closed at PKR1.53 million 
(US$16,175).

The Meezan Cash Fund will pay a 
dividend of PKR0.38 (US$0.004) per 
unit, with a total bonus dividend of 
PKR702 million (US$7.42 million), while 
dividends for the Meezan Sovereign 
Fund amounted to PKR1.30 (US$0.003) 
per unit with a bonus dividend totaling 
PKR1.8 million (US$18,885).

The Meezan Islamic Fund and the Al 
Meezan Mutual Fund will distribute 
bonus dividends amounting to PKR888 
million (US$9.32 million) and PKR265 
million (US$2.78 million), respectively.

New property for fund
UK: The Sterling UK Real Estate Fund, 
co-managed by Sidra Capital and 
Gatehouse Bank, has completed its third 
property acquisition in a GBP32 million 
(US$51.75 million) transaction.

The property, located in Maidenhead, in 
the county of Berkshire in the UK, serves 
as the Europe, Middle East and Africa 
headquarters for soft ware fi rm Adobe 
Systems Europe.

New fund from AmIslamic
MALAYSIA: AmIslamic Funds 
Management (AIFM) has launched 
AmGlobal Sukuk1, a US dollar-
denominated Sukuk fund which will 
invest primarily in Sukukissued locally 
and globally.

AIFM is targeting a return of 4% per 
annum for the fund, which has an 
approved size of 250 million units.

Strong returns for Sukuk fund
UAE: Al Hilal Bank has announced a 
return of 4.3% for its Al Hilal Global 
Sukuk Fund in the six months since its 
launch in March 2012.

Lim Say Cheong, the executive vice-
president of the investment banking 
group at the bank, said that the fund’s 
size has grown to US$40 million from 
US$16 million at inception.

Waqf fund for Selangor
MALAYSIA: Bank Muamalat Malaysia 
and Perbadanan Wakaf Selangor (PWS) 
have teamed up to jointly manage Waqf 
Selangor Muamalat, a Waqf service fund.

The fund, off ered to all Malaysians, will 
contribute to the development of the 
education and health sectors in the state 
of Selangor.

Barwa Bank’s GCC fund
QATAR: Barwa Bank has launched the 
First Investor GCC Equity Opportunities 

Fund, anopen-ended Shariah compliant 
investment fund managed by its 
subsidiary,The First Investor.

The fund, which off ers up to two million 
units during its initial off er period, aims 
to achieve long-term capital growth 
through investments in equities and 
equity-related securities listed on stock 
exchanges in the GCC.

The prime theme of this event will be the impact 
of the recent rapid changes on the Islamic finance 
sector in all pertinent aspects. The Conference will 
consider the spectacular political and socio-economic 
developments that we have been witnessing and 
their probable effects on the performance and future 
position of Islamic financial institutions, the regulatory 
set-ups, and popularity of Islamic products being 
offered to the public, governments and business firms.

The International Islamic 
Finance Conference 2012 
will be held at the Park Hyatt Hotel in Park Hyatt,
Abu Dhabi on 14-16 October 2012

To attend, exhibit at, or sponsor the event, go to: 
www.islamicandmiddleeastern  nance.com 
or contact: IIFC@emeraldinsight.com  

Of  cial Media Partners

Dr Henry
Azzam

Professor
Fouad H. 
Beseiso

Dr M.
Kabir

Hassan

Con  rmed keynote 
speakers

Have you joined the 
leading Islamic finance 

Linked-In Group yet?

Come and join 
thousands of other 

like-minded industry 
practitioners now.
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Commodity prices were mixed in 
September as base and precious metals 
surged following an announcement 
by the Federal Reserve (Fed) that it 
would start a third ’unlimited’ stimulus 
program. In contrast grain and energy 
markets, which were the winners of the 
previous months, were weaker.

Investors regained their interest in 
precious metals aft er Ben Bernanke, the 
chairman of the Fed, announced further 
bond buying and more cheap money in 
the future. Keeping interest rates at or 
near zero for many years and real interest 
rates fi rmly negative on 10-year US 
bonds is considered positive for precious 
metals. Gold hit its high for the month 
at US$1,790 and bullion for immediate 
delivery in London climbed to a record 
price at EUR1,379.32 (US$1,773.64)  an 
ounce.

Interestingly crude oil futures couldn’t 
benefi t from the Fed’s intention to create 
higher infl ation expectations. WTI crude 
oil lost more than 6% for the month 
and Brent crude oil shed more than 3%.  
Talk that Saudi Arabia boosted crude 
supplies, the upcoming US presidential 
election and prospects of weaker energy 
demand from China pushed prices 
signifi cantly lower. 

Soybeans and corn fell more than 10% 
as traders liquidated positions and took 
profi ts aft er an impressive rally so far this 
year.

Industrial metals climbed near to their 

2012 highs, clearly outperforming all 
other commodity markets in September. 
Nickel, lead and zinc, all traded on the 
London Metal Exchange, rallied between 
10-15%. The FTSE Physical Commodity 
Industrial Metals Index, including 
aluminium, copper, nickel and zinc 
advanced 8.95%. Similar to precious 
metals, the driver behind rising prices 
is the stimulus spending by the major 
central banks (the US, Europe and Japan) 

and in addition China’s US$157 billion 
infrastructure program. The high level of 
existing supply stocks and worries about 
a serious economic downturn in China 
could dampen the up move in metals 
over the medium term but for now they 
are all positioned to move higher.

Merit Commodity Partners. For more 
information or a daily update, contact info@
mcpag.com or info@ft se.com.

Market commentary
Physical Commodity Index (ALL12)*

Inception 1997, Base 100

*The Physical Commodity Index includes gold, silver, platinum, zinc, nickel, copper, aluminium, wheat, 
soybeans, corn, palm oil and brent crude oil. The All12+ includes 130 day moving average. The index series is 
Shariah compliant 
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What led to this fund being launched?
In 1984, the North American Islamic 
Trust (NAIT) approached Nick Kaiser, 
an experienced mutual fund manager in 
Indianapolis, with the idea that Muslim 
investors had needs that were not being 
met. With an unaffi  liated board of trustees, 
Kaiser (now the chairman and equity 
portfolio manager of Saturna Capital 
Corporation) worked to start the fi rst fund 
in North America specifi cally designed to 
meet the needs of Muslim investors.

What are the key factors that drive the 
fund’s performance?
The fi rst factor is our Shariah-based 
screening process. Companies with 
excessive debt or that engage in 
prohibited (Haram) activities are not 
eligible for purchase by the fund. 
Secondly we are highly disciplined in 
the price we will pay for a stock. Third, 
we have very low turnover; less than 
10% of the fund’s holdings annually. 
This keeps trading costs to a minimum 
but more importantly allows us to avoid 
the pitfalls of behavioralism that oft en 
cause investors to buy when enthusiasm 
and prices are at their highest yet 
value is at its lowest and vice versa. 
This is especially important in market 
downturns as simple math tells us that 
a portfolio that declines in value by 
50% needs to rise by 100% to reclaim its 
original value. We are able to hold stocks 
for long periods because of the extensive 
research we conduct on portfolio 
candidates, seeking companies with 
identifi able and sustainable positions of 
superiority in their industries and high 
quality management teams. Given the 
income orientation of the fund, we focus 
extensively on each company’s cash 
generation power; it’s ability to grow its 
dividend and its policies with regard to 
returning capital to shareholders 

What specifi c risks does the fund take 
into consideration? And why?
Every return is associated with some 
level of risk and to examine returns 
without understanding risk is to see 
half the picture. The Amana funds 
have traditionally provided superior 
risk-adjusted returns. Risk exists at 
the portfolio level, the factor level 
and the stock level. At the portfolio 
level our funds are lower risk than the 
overall market as measured by beta 
or annualized standard deviation of 
returns. At the factor level we monitor 
our exposure to variables such as energy 
prices or other commodity prices. At the 
stock level, due to our Shariah-based 
screening process one of the biggest 
risks - excessive corporate debt - is 
minimized. We pay close att ention to any 
development that may aff ect a company’s 
position in the market place. 

How oft en do you review this fund?
With our low turnover, maintenance 
research plays a signifi cant role and we 
review holdings daily. That may seem an 
unusual answer given our long holding 
periods but we devote a lot of time to 
understanding everything we can about 
every company in the portfolio. 

What are the sectors you are heavily 
invested in and why?
We are most heavily invested in 
consumer non-durables and healthcare. 
Many of the companies generate 
substantial cash and pay att ractive 
dividends. 

Their operations also tend to be more 
resilient during economic downturns. 
While markets have currently become 
excited about the third quarter of 2012 
let’s not forget that it’s needed because of 
weakness in the economy.

Amana Income Fund
Objective: Current income and preservation of capital.

*Comparison Graph 
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Amana Income Fund
S&P 500 Index
Russel 1,000 Value Index

*Asset allocation

Consumer Non-durable 30.7%
Health 16.6%
Cyclical 13.6%
Technology 12.5%
Energy 7.1%
Transportation 4% 
Utilities 3.8%
Financial 1.1%
Consumer durables 0.5%
Cash & Equivalents 10.1%

Fact sheet
Fund Manager Nicholas Kaiser – 

portfolio manager
Scott  Klimo – deputy 
portfolio manager

Trustee n/a

Shariah 
Advisor(s)

n/a

Benchmark 
(Index)

S&P 500

Domicile The US

Inception Date 23rd June 1986

Fund 
Characteristics 
*(As at the 31th 
June 2012)

Fund Type – Open / 
Closed
Open-ended
Fund Size
US$1.33 billion
NAV per share
US$33.57
Minimum / Subsequent 
Investment
US$250 / US$25
US$100 for retirement 
accounts

*Annualized return since inception
Average Annual Returns

AMANX S&P 500 Russell 
1000 
Value

10 Year 9.17% 5.33% 5.27%

5 Year 2.74% 0.22% -2.19%

3 Year 11.77% 16.40% 15.80%

1 Year -1.76% 5.45% 3.00%

Fund 
Inception 
(6/23/1986)

8.06% 9.30% n/a
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Comprehensive data from Eurekahedge will now feature the overall top 10 global and regional funds based on a specifi c duration (yield to date, annualized returns, 
monthly returns), Sharpe ratio as well as delve into specifi c asset classes in the global arena – equity, fi xed income, money market, commodity, global investing (which 
would focus on funds investing with global mandate instead of a specifi c country or geographical region), fund of funds, real estate as well as the Sortino ratio. Each table 
covering the duration, region, asset class and ratio will be featured on a fi ve week rotational basis.

Eurekahedge North America Islamic Fund Index

In
de

x 
Va

lu
es

Top 10 Annualized Returns for ALL Funds since inception

Fund Fund Manager Performance Measure Fund Domicile

1 Atlas Pension Islamic - Equity Sub Atlas Asset Management 19.86 Pakistan

2 Reliance Global Shariah Growth - USD I Reliance Asset Management (Malaysia) 15.87 Guernsey

3 Meezan Tahaff uz Pension - Equity Sub Al Meezan Investment Management 11.70 Pakistan

4 Am-Namaa' Asia-Pacifi c Equity Growth AmInvestment Management 10.86 Malaysia

5 Atlas Islamic Stock Atlas Asset Management 10.46 Pakistan

6 Meezan Tahaff uz Pension - Money Market Sub Al Meezan Investment Management 9.50 Pakistan

7 Atlas Pension Islamic - Money Market Sub Atlas Asset Management 9.44 Pakistan

8 Meezan Tahaff uz Pension - Debt Sub Al Meezan Investment Management 9.38 Pakistan

9 AmIslamic Growth AmInvestment Management 8.54 Malaysia

10 Atlas Pension Islamic - Debt Sub Atlas Asset Management 8.19 Pakistan

Eurekahedge Islamic Fund Index 2.63

Top 10 Annualized Standard Deviation for ALL Funds since inception

Fund Fund Manager Performance Measure Fund Domicile

1 CIMB Islamic Money Market CIMB-Principal Asset Management 0.18 Malaysia

2 CIMB Islamic Deposit CIMB-Principal Asset Management 0.23 Malaysia

3 Al Rajhi Commodity Mudarabah - EUR Al Rajhi Bank 0.24 Saudi Arabia

4 Emirates Islamic Money Market Limited 
Institutional Share Class I USD

Emirates NBD Asset Management 0.26 Jersey

5 Al Rajhi Commodity Mudarabah - SAR Al Rajhi Bank 0.42 Saudi Arabia

6 Al Rajhi Commodity Mudarabah - USD Al Rajhi Bank 0.45 Saudi Arabia

7 Meezan Tahaff uz Pension - Money Market Sub Al Meezan Investment Management 0.72 Pakistan

8 Atlas Pension Islamic - Debt Sub Atlas Asset Management 1.26 Pakistan

9 Meezan Tahaff uz Pension - Debt Sub Al Meezan Investment Management 1.48 Pakistan

10 CIMB Islamic Sukuk CIMB-Principal Asset Management 2.16 Malaysia

Eurekahedge Islamic Fund Index 8.78

Based on 23.42% of funds which have reported Sep 2012 returns as at 2nd October 2012

Taking into account funds that have at least 12 months of returns as at 30th September 2012
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Contact Eurekahedge
To list your fund or update your fund information: islamicfunds@eurekahedge.com
For further details on Eurekahedge: information@eurekahedge.com  Tel: +65 6212 0900

Disclaimer
Copyright Eurekahedge 2007, All Rights Reserved. You, the user, may freely use the data for internal purposes and may reproduce the index data provided that 
reference to Eurekahedge is provided in your dissemination and/or reproduction. The information is provided on an “as is” basis and you assume and will bear all 
risk or associated costs in its use, and neither Islamic Finance news, Eurekahedge nor its affi  liates provide any express or implied warranty or representations as to 
originality, accuracy, completeness, timeliness, non-infringement, merchantability and fi tness for any purpose.

Pe
rc

en
ta

ge

Eurekahedge Islamic Fund Money Market Index over the last 5 years Eurekahedge Islamic Fund Money Market Index over the last 1 year

Based on 100% of funds which have reported August 2012 returns as at 2nd October 2012

Top 5 Islamic Commodity Funds by 3 Months Returns

Fund Fund Manager Performance Measure Fund Domicile

1 ETFS Physical Silver ETFS Metal Securities 8.48 Jersey

2 ETFS Physical Platinum ETFS Metal Securities 7.84 Jersey

3 ETFS Physical PM Basket ETFS Metal Securities 6.33 Jersey

4 ETFS Physical Gold ETFS Metal Securities 5.70 Jersey

5 AmPrecious Metals AmInvestment Management 3.06 Malaysia

Eurekahedge Islamic Commodity Fund Index 4.54

Pe
rc

en
ta

ge
Top 10 Islamic Money Markets Funds by 3 Months Returns

Fund Fund Manager Performance Measure Fund Domicile

1 TA Dana Optimix TA Investment Management 3.78 Malaysia

2 Meezan Tahaff uz Pension - Money Market Sub Al Meezan Investment Management 2.45 Pakistan

3 Atlas Pension Islamic - Money Market Sub Atlas Asset Management 2.39 Pakistan

4 RHB Cash Management - Institutional RHB Investment Management 0.76 Malaysia

5 PNM Amanah Syariah PT PNM Investment Management 0.74 Indonesia

6 MAAKL Al-Ma'mun MAAKL Mutual 0.70 Malaysia

7 Public Islamic Money Market Public Mutual 0.69 Malaysia

8 PB Islamic Cash Plus Public Mutual 0.69 Malaysia

9 PB Islamic Cash Management Public Mutual 0.69 Malaysia

10 Apex Dana Al Kanz Apex Investment Services 0.67 Malaysia

Eurekahedge Islamic Money Markets Fund Index (0.30)

Based on 97.50% of funds which have reported August 2012 returns as at 2nd October 2012
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 www.takaful-ikhlas.com.my

For more information, please call 03-2723 9999
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Brought to you by

Cover story

The IFN Asia 2012 Forum brought to 
light several key issues in the Takaful 
industry; primarily the concerns 
regarding a lack of long-term securities 
for investments, surplus distribution, 
returns and concentration risk. 

During his closing remarks, Sohail 
Jaff er, partner at FWU Group, and the 
Takaful and re-Takaful forum moderator 
however remained optimistic of the 
industry’s growth despite the challenges 
at hand. He said: “The Takaful industry 
is poised for growth, and although 
Malaysia remains a best practice leader, 
there is still much to be addressed on 
a domestic level. The standards for 
Takaful have been raised considerably, 
and we have seen more global players 
enter the market, from the distribution, 
manufacturing and fund management 
side. The industry has passed a very 
early curve, and is currently moving into 
a more mature period. Therefore, growth 
has decelerated from the initial 20 to 25% 
stage. Opportunities however still remain 
in Europe, Africa and the MENA region, 
particularly in Egypt and Morocco.” 

Speakers at the forum addressed 
fundamental issues facing the Takaful 
industry, and upcoming legislations in 
relatively developed jurisdictions such as 
Malaysia which could potentially create 
a temporary roadblock in the industry’s 
growth. The upcoming risk-based capital 
requirements, which Anita Menon, chief 
risk offi  cer at Prudential BSN Takaful 
revealed is expected to be implemented 
by the end of this year, will require 
Takaful operators to have a minimum 
capital adequacy ratio of 130% as stated 

in the draft  framework. Industry players 
believe that this could potentially be a 
double-edged sword for the industry; 
likely impacting smaller Takaful players, 
but creating more stability in the long-
term. Menon said: “Draft  regulations 
currently require operators to have 
a capital adequacy ratio of 130% as a 
minimum requirement, and to set an 
internal target capital level, taking into 
account other risks, depending on the 
risk profi le of the Takaful operator.”

From a fund management perspective, it 
was revealed that there needs to be more 
sustainability in the market, with Daniel 
Choong, executive director and head of 
business development at Nomura Islamic 
Asset Management stating that the 
overall yield and returns, even in 2008 
and 2009 have seen negative returns. 

He called for the industry’s regulators to 
focus more on these areas, whilst stating 
the need for portfolio diversifi cation. 

Risk management issues were also 
addressed, and comparisons between 
AAOIFI and IFSB guidelines were 
discussed, whilst Farzana Ismail, 
principal at Actuarial Partners 
Consulting questioned the upcoming 
implementation of the International 
Financial Reporting Standards-4 (IFRS-4) 
phase 2 guidelines for Takaful operators. 

She said: “We have to fi rst address the 
fundamental question of what is Takaful 
and what do we want Takaful to be? Can 
we actually have the same risk-based 
capital for the Takaful and conventional 
insurance industry? In Takaful, there is 
insurance risk transfer, so the IFRS-4 does 

apply. However, there are other issues 
such as how Qard should be treated, and 
if there should be separate accounts.”

In terms of surplus distribution, it was 
revealed that the diff ering Shariah 
interpretations — in terms of whether 
the surplus should be shared amongst 
shareholders and participants, or 
donated is still an ongoing issue. And 
whilst several models such as the Wadiah 
model, whereby the funds participants 
function as depositors have been 
proposed, the industry is still in a very 
nascent stage in terms of tackling this 
issue. 

Dr Younes Soualhi, chairman of the 
Shariah board at Munich Re ReTakaful 
said: “Even among Shariah scholars, 
there is still an ongoing debate on 
surplus sharing. It is imperative to fi rst 
establish industry best practices to 
begin addressing this issue. AAOIFI’s 
latest proposal on surplus sharing has 
prohibited shareholders from sharing, 
and the latest developments have shown 
that the management and participants 
can share the surplus. This however, only 
creates leeway and does not solve the 
issue.” 

It is clear that there are still many 
fundamental challenges that need to be 
addressed within the Takaful industry 
in order to create any signifi cant 
movement and sustainability in the 
market.  — NH

Forum highlights current issues 

In this issue...
Feature 
Takaful in Nigeria: A sustainable market? ...........30
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Nigeria has the largest population in 
the West African sub-continent. It has 
an estimated population of 150 million, 
half of which are Muslims. The country 
recently opened its doors to Islamic 
fi nance and hopes to be the Islamic 
fi nance hub of the African continent. 
Jaiz Bank, a fully-fl edged Islamic 
bank, has already started operations 
in the country and Stanbic IBTC 
Bank (a South African bank) has also 
commenced Islamic operations via an 
Islamic window. 

In August, the Nigerian Stock Exchange 
in collaboration with Lotus Capital 
(an Islamic equity fund) developed 
and introduced an Islamic Index to 
provide avenues for Shariah compliant 
investment opportunities. Many other 
banks including foreign-based banks are 
expected to join the competition in the 
provision of Islamic banking services.

The need for Takaful in 
Nigeria
The development of the Islamic banking 
industry in the country has spurred 
the need for Takaful institutions to 
help support and develop the Islamic 
fi nancial sector. In a recent conference 
in Abuja titled ‘Developing Islamic 
Financial Institutions in Nigeria’, 
Alhaji Mohammed Mustapha 
Bintube,  the managing director of 
Jaiz Bank, emphasized the need for 
Takaful operators in the country. Most 
transactions entered into by Islamic 
banks are asset-based and therefore 
require Takaful as part of their risk 
management mechanisms. 

The sovereign Sukuk expected to be 
issued by the federal government before 
the end of the year will also need the 
services of Takaful operators in order 
to enhance its international rating. 
There is also a need for investment-
based Takaful products, to help provide 
alternate investment opportunities for 
individuals and corporate organizations. 
The recurrence of natural disasters such 
as fl ooding, fi re outbreak and communal 
clashes especially in the northern part of 
the country can all be mitigated or the 
eff ects reduced using various General 
and Family Takaful products.

Current Takaful practice
Although, Islamic fi nance is offi  cially 
believed to be in its infancy in Nigeria, 
Takaful operations have been in existence 
for some years now, as windows of some 
conventional operators. There are about 
three insurance companies operating 
Takaful business in the country. The 
combined Takaful contributions of these 
operators are not signifi cant however 
and there has been criticism from some 
quarters that these products lack proper 
regulations and guidelines and therefore, 
are deemed not to be compliant with the 
required Shariah principles.

Role of Takaful in the 
Nigerian economy
Takaful operations, like the banking 
system, have a very signifi cant role in the 
development of the Nigerian economy. 
They provide alternative avenues 
for savings away from the normal 
commercial banking savings accounts, 
thereby increasing the size of savings 
deposits in the country. There will 
also be an increase in funds channeled 
towards investment in various sectors 
of the economy, as Takaful operators 
have to invest funds generated through 
contributions. Furthermore, Takaful 

will help reduce the rising level of 
poverty and unemployment especially 
in the northern part of the country, 
through creating investment and 
employment opportunities. This will in 
turn complement government eff orts 
to create employment for its youth. In 
addition, if fully operated and regulated, 
Takaful will reduce the diffi  culties and 
hardship encountered by individuals 
and communities as a result of natural 
disasters such as fl ood, fi re outbreak, 
diseases etc.

Challenges
Like the  Islamic banking industry, 
the Takaful industry in Nigeria is 
relatively small and the pace at which it 
is developing is not very encouraging, 
despite its years of operation. This is 
due to various problems and challenges. 
The primary issue is the inability of 
the regulator, the National Insurance 
Commission (NAICOM), to issue 
guidelines on the operations of Takaful in 
the country. These are however expected 
to be released in the next few weeks. 
There is also the issue of shortages of 
experts in Islamic banking and fi nance 
and most especially Takaful. 

There are very few experts available 
with a deep knowledge of Takaful in 
the country. Other problems holding 
up the development of the Takaful 
industry in Nigeria include a lack of 
Shariah compliant investment and 
liquidity management instruments, 
misconceptions about the concept of 
Takaful as well as the non-availability 
of fully-fl edged Takaful operators in the 
country.

The way forward
Despite the problems, there is huge 
potential for the Takaful market in the 
country. Most Muslims are willing to 
patronize Takaful products especially if 
they are convinced that they are Shariah 
compliant. In order to have a robust and 
effi  cient Takaful industry, the following 
issues need to be addressed:
i. The regulator (NAICOM) must act 

fast and release the long awaited 
guidelines on Takaful operations.

ii. The Central Bank of Nigeria (CBN) in 

Takaful in Nigeria: A sustainable market?  
AUWALU ADO discusses the development and challenges of the Takaful industry in Nigeria.

Like the  
Islamic 

banking industry, 
the Takaful industry 
in Nigeria is 
relatively small and 
the pace at which it 
is developing is not 
very encouraging, 
despite its years of 
operation

continued...
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collaboration with the Securities and 
Exchange Commission (SEC) and the 
ministry of fi nance should develop 
liquidity management products and 
instruments that are in compliant 
with Shariah principles.

iii. The ministry of trade and investment 
with support from the IDB should 
source foreign investors and provide 
an enabling environment for the 
operators.

Other recommendations that will help 
boost the lagging Takaful industry 
include establishing Islamic educational 
institutions to off er academic and 
professional programs on Islamic 
banking and fi nance. The newly 
established International Institute of 
Islamic Banking and Finance by Bayero 
University Kano is a commendable eff ort. 
There should also be public awareness 
campaign to enlighten the public on 
Takaful products, services and operations 
as well as develop people-friendly 
products.

Conclusion
For any country to be an Islamic fi nance 
hub, all the major components of Islamic 
fi nance must be appropriately put in 
place. Nigeria is no exception, and 
establishing an effi  cient Takaful industry 
must be driven alongside Islamic 
banking.  

Auwalu Ado is a former regional executive 
(Takaful) with African Alliance Insurance 
and a facilitator with International Institute 
of Islamic Banking and Finance, Bayero 
University Kano. He can be reached at 
auwalado@yahoo.com.

Continued
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Talal Yassine,
founder and 
managing director,
Crescent Wealth

Talal Yassine is an experienced 
lawyer, banker and non-executive 
director. He currently serves as 
a non-executive director on the 
board of Australia Post. Talal has 
served on the board of Macquarie 
University, as the deputy chairman 
of a government regulator and as 
the director of Sydney Ports.

Could you provide a brief 
journey of how you arrived 
where you are today? 
I arrived in Australia in 1977 from 
war-torn Lebanon as the son of migrant 
parents who sacrifi ced everything for 
a new life. I was determined to not 
only make my parents proud, but to 
also make a diff erence by working to 
promote multiculturalism, education and 
environmentalism in this country.

Along the way, I have held positions 
in law and strategy at PwC, corporate 
fi nance and real estate at Babcock and 
Brown, and leadership roles and non-
executive directorships across a broad 
spectrum of Australian business and 
cultural organizations including Bett er 
Place Australia, Gulf Australia Business 
Council and Australia Post. 

So here I am today, one piece of a highly 
professional and innovative organization 
that aims to provide all Australians with 
the opportunity to benefi t from one of 
the most dynamic and fast-growing 
sectors in the global wealth management 
industry today.

What does your role involve? 
My role involves developing and 
implementing the overall strategy of the 
business. I work closely with the senior 
management team in identifying and 
selecting suitable product classes for 
investment.  

I also work studiously to maintain and 
develop relationships with our clients, 
world-class service providers, strategic 
partners and the community.

What is your greatest 
achievement to date? 
On Australia Day 2010, I was awarded a 
‘Medal of the Order of Australia’ (OAM) 
for my service to business and to the 
community through a range of education, 
health and multicultural organisations.

Which of your products/
services deliver the best 
results?
The Crescent Australian Equity Fund 
has outperformed the Thomson Reuters 
Crescent Wealth Islamic Australia Index 
in the past 12-month period to the 31st 
August 2012 and since inception. 

What are the strengths of your 
business?
We pride ourselves on our high level of 
professionalism which, despite our lean 
business structure, is on a par with any 
other established corporation. 

The Crescent Wealth brand is extremely 
important to us and therefore we 
endeavour to consistently demonstrate this 
professionalism not only in terms of our 
day-to-day operations, but also through 
how we interact with all stakeholders in 
our external environment. 
 
What are the factors 
contributing to the success of 
your company? 
The launch of any business strategy 

needs to coincide with an appropriate 
level of pent-up demand. The population 
of people in Australia who identify 
themselves as Muslims has increased by 
40% since 2006, up to 487,000 in 2011, 
which is a natural investor base for 
our products. Thus we are tapping the 
signifi cant potential for Islamic funds in 
Australia, estimated to grow to as much 
as AU$22 billion (US$22.8 billion) in 
funds under management by 2020.

Another factor is the momentum that 
has been building for Islamic funds in 
Australia. This is due to both Australia’s 
determination to become the fi nancial 
services hub of the Asia Pacifi c region, 
and the undeniable need to fund major 
infrastructure projects as an att ractive 
alternative to increasing debt levels and/
or taxation. 

This was refl ected in the New South 
Wales government’s recent trade mission 
to Dubai which concluded with an 
agreement to strengthen investment 
opportunities between Australia and the 
GCC. Crescent Wealth is well positioned 
to benefi t from these drivers of change in 
the Australian economy. 
 
What are the obstacles faced 
in running your business 
today?
The economic environment in Australia 
is currently solid, with fundamentals 
such as GDP growth, unemployment 
rates and infl ation at sound levels. 

However European woes have wreaked 
havoc on global markets since the launch 
of our Australian equity fund, reducing 
consumer confi dence among investors. 
  
Where do you see the Islamic 
fi nance industry in the next 
fi ve years? 
We expect to see signifi cant growth in the 
global Islamic fi nance industry. Over the 
next fi ve years, conventional markets will 
get a bett er feel for the cornerstones of 
Islamic fi nance.

Name one thing you would 
like to see change in the 
world of Islamic fi nance.
A lack of standardization and 
homogeneity remains an important issue 
which needs to be dealt with to increase 
consumer confi dence in the retail sector 
and avoid corporate confusion.
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IFN Correspondents
AFGHANISTAN: Zulfi qar Ali Khan
head of Islamic banking division, fi nancial supervision 
department, Da Afghanistan Bank
AUSTRALIA: Gerhard Bakker
director, Madina Village
BAHRAIN: Dr Hatim El-Tahir
director, Islamic Finance Knowledge Centre, Deloitt e & 
Touche
BANGLADESH: Md Shamsuzzaman
executive vice president, Islami Bank Bangladesh 
BERMUDA: Belaid A Jheengoor
director of asset management, PwC
BRUNEI: James Chiew Siew Hua
senior partner, Abrahams Davidson & Co
CANADA: Jeff rey S Graham
partner, Borden Ladner Gervais

CZECH REPUBLIC: JUDr Ivana Hrdlickova,
judge, Judiciary, Appelate Court Pardubice
EGYPT: Dr Walid Hegazy
managing partner, Hegazy & Associates
FRANCE: Kader Merbouh
co head of the Executive Master of the Islamic Finance,
Paris-Dauphine University
HONG KONG & CHINA: Anthony Chan
partner, Brandt Chan & Partners in association with SNR 
Denton
INDIA: Keyur Shah
partner, KPMG
INDONESIA: Farouk A Alwyni
chairman, Center for Islamic Studies in Finance, 
Economics, and Development
IRAN: Majid Pireh
Islamic fi nance expert, SEO
IRAQ: Khaled Saqqaf
partner and head of Jordan & Iraq offi  ces, Al Tamimi & Co
IRELAND: Ken Owens
Shariah funds assurance partner, PwC Ireland
JAPAN: Serdar A. Basara
president, Japan Islamic Finance
JORDAN: Khaled Saqqaf
partner and head of Jordan & Iraq offi  ces, Al Tamimi & Co
KOREA: Yong-Jae Chang
partner, Lee & Ko
KUWAIT: Alex Saleh
partner, Al Tamimi & Company
LUXEMBOURG: Marc Theisen
partner, Theisen Law
MALAYSIA: Nik Norishky Thani
head special projects (Islamic), PNB
MALDIVES: Aishath Muneeza
head of Islamic fi nance, Capital Market Development 
Authority
MALTA: Reuben Butt igieg
president, Malta Institute of Management
MAURITIUS: Sameer K Tegally
associate, Conyers Dill & Pearman
NEW ZEALAND: Dr Mustafa Farouk
counsel member for Islamic fi nancial institutions, FIANZ
NIGERIA: Hajara Adeola
managing director, Lotus Capital Limited
OMAN: Anthony Watson
senior associate, Al Busaidy Mansoor Jamal & Co
PAKISTAN: Bilal Rasul
director (enforcement), SEC of Pakistan
PHILIPPINES: Rafael A Morales
managing partner, SyCip Salazar Hernandez & Gatmaitan
QATAR: Amjad Hussain
partner, K&L Gates
SAUDI ARABIA: Nabil Issa
partner, King & Spalding
SENEGAL: Abdoulaye Mbow
Islamic fi nance advisor, Africa Islamic Finance 
Corporation
SOUTH AFRICA: Amman Muhammad
managing director, Absa Islamic Bank
SINGAPORE: Yeo Wico,
partner, Allen & Gledhill
SRI LANKA: Roshan Madewala
director/CEO, Research Intelligence Unit
SWITZERLAND: Khadra Abdullahi
associate of investment banking, Faisal Private Bank 
TANZANIA: Khalfan Abdallah
head of product development and Sharia compliance, 
Amana Bank
TURKEY: Ali Ceylan
partner, Baspinar & Partners
UAE: Moinuddin Malim
CEO, Mashreq Al Islami
UK: Siraj Ibrahim
associate, Credit Agricole CIB
US: Saeid Hamedanchi
CEO, ShariahShares
YEMEN: Moneer Saif
head of Islamic banking, CAC Bank
IFN Correspondents are experts in their respective 
fi elds and are selected by Islamic Finance news to 
contribute designated short country reports. For more 
information about becoming an IFN Correspondent 
please contact sasikala@redmoneygroup.com

ISSUER SIZE DATE 
ANNOUNCED

Bank Asya TRY150 million 25th September 2012

Qatar Islamic Bank US$1.5 billion 16th September 2012

TH Plantation RM1.5 billion 14th September 2012

Bolton RM380 million 6th September 2012

HSBC Amanah RM3 billion 4th September 2012

Sime Darby US$1.5 billion 3rd September 2012

Malakoff  Corporation RM1.8 billion 17th August 2012

Putrajaya Holdings RM3 billion 13th August 2012

Indonesia sovereign US$1 billion 10th August 2012

Indonesia sovereign US$750 million 10th August 2012

Tanjung Bin Power RM4.5 billion 7th August 2012

Kuala Lumpur Kepong RM1 billion 1st August 2012

Kimanis Power RM1.16 billion 16th July 2012

Syarikat Prasarana Negara RM4 billion 12th July 2012

Türkiye Finans Katilim Bankasi US$300 million 9th July 2012

Sudan sovereign US$758 million 5th July 2012

South Africa sovereign TBA 4th July 2012

Indonesia sovereign IDR500 billion 3rd July 2012

National Treasury South Africa US$500 - 700 million 3rd July 2012

Qatar sovereign US$4 billion 2nd July 2012

Indosat IDR300 billion 20th June 2012

Sadara SAR1.4 billion 13th June 2012

UEM Group RM2.2 billion 13th June 2012

Danainfra RM8 billion 31st May 2012

General Authority of Civil Aviation TBA 24th May 2012

Morocco sovereign TBA 23rd May 2012

Amer Group Holding EGP2.7 billion 14th May 2012

Emirates NBD US$500 million 7th May 2012

Epmex RM1.35 billion 25th April 2012

Noor Islamic Bank US$1 billion 19th April 2012

Encorp RM1.58 billion 18th April 2012

Banque Saudi Fransi US$2 billion 18th April 2012

Islamic Development Bank RM400 million 17th April 2012

Indosat IDR2.5 trillion 17th April 2012

Johor Corp Group RM3 billion 13th April 2012

Citra Marga IDR1.2 trillion 12th April 2012

Nakheel AED240 million 11th April 2012

Development Bank of Kazakhstan US$500 million 30th March 2012

Ethical Asset Management TBA 30th March 2012

National Australia Bank US$500 million 29th March 2012

Jebel Ali Free Zone AED2.4 billion 21st March 2012

Indonesia sovereign TBA 20th March 2012

Yemen sovereign US$232 million 20th March 2012

Saudi Electricity Company TBA 19th March 2012

Noble Group, Hong Kong RM3 billion 15th March 2012

Kiler Group US$100 million 12th March 2012

Dubai Investments US$200 million 12th March 2012

Kazakhstan sovereign US$1 million 8th March 2012
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For further information regarding REDmoney Indexes contact:

Andrew Morgan
Managing Director, REDmoney Group

Email: Andrew.Morgan@REDmoneygroup.com
Tel +603 2162 7800

RED 

REDmoney Global Shariah Index Series

REDmoney Global Shariah Index Series (All Cap)                 6 Months REDmoney Global Shariah Index Series (Large Cap)             6 Months

REDmoney Global Shariah Index Series (Medium Cap)       6 Months REDmoney Global Shariah Index Series (Small Cap)             6 Months
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REDmoney Global Shariah 

Equities are considered eligible for inclusion 
into the REDmoney Global Shariah Index 
Series only if they pass a series of market 
related guidelines related to minimum market 
capitalization and liquidity as well as country 
restrictions. 

Once the index eligible universe is determined 
the underlying constituents are screened 
using a set of business and fi nancial Shariah 
guidelines.

The REDmoney Global Shariah Index Series powered by IdealRatings consists of a rich subset of global listed equities that adhere to clearly 
defi ned and transparent Shariah guidelines defi ned by Shariyah Review Bureau in Jeddah, Saudi Arabia. 

The REDmoney Shariah Indexes provides Islamic investors with an accurate and Shariah-specifi c equity performance benchmark with optimized 
compliance credibility due to the intensive research conducted to ensure that index constituents do not confl ict with the defi ned Shariah 
requirements. 

IdealRatings™ is the leading provider of Shariah investment decision support tools to investors globally, including asset managers, brokers, index 
providers, and banks to empower them to develop, manage and monitor Shariah investment products and Shariah compliant funds. IdealRatings 
is headquartered in San Francisco, California. For more information about IdealRatings visit: www.idealratings.com
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Global Sukuk Volume by Month Global Sukuk Volume by Quarter
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Most Recent Global Sukuk

Priced Issuer Nationality Instrument Market US$ (mln) Managers

20th Sep 2012 Republic of Turkey Turkey Sukuk Euro market 
public issue

1,500 HSBC, KFH, Citigroup

20th Sep 2012 MISC Malaysia Sukuk Domestic market 
public issue

163 HSBC, CIMB Group, AmInvestment Bank

20th Sep 2012 HSBC Amanah 
Malaysia

United 
Kingdom

Sukuk Domestic market 
public issue

163 HSBC, AmInvestment Bank, Hong Leong 
Islamic Bank, Maybank Investment Bank

18th Sep 2012 Malaysian Airline 
System

Malaysia Sukuk Domestic market 
private placement

165 Maybank Investment Bank

7th Sep 2012 National Higher 
Education Fund

Malaysia Sukuk Domestic market 
public issue

321 CIMB Group, Maybank Investment Bank

3rd Sep 2012 Cagamas Malaysia Sukuk Domestic market 
public issue

160 RHB Capital

29th Aug 2012 Malakoff  
Corporation

Malaysia Sukuk Domestic market 
private placement

577 Maybank Investment Bank

28th Aug 2012 Syarikat Prasarana 
Negara

Malaysia Sukuk Domestic market 
public issue

644 RHB Capital, Kenanga Investment Bank, 
CIMB Group

15th Aug 2012 Tanjung Bin Power Malaysia Sukuk Domestic market 
private placement

1,346 CIMB Group, Maybank Investment Bank

14th Aug 2012 Celcom Transmission 
(M)

Malaysia Sukuk 
Murabahah

Domestic market 
public issue

1,605 HSBC, CIMB Group, Maybank Investment 
Bank

10th Aug 2012 Khazanah Nasional Malaysia Sukuk 
Musharakah

Domestic market 
private placement

806 Kenanga Investment Bank, DRB-HICOM, 
CIMB Group, AmInvestment Bank

9th Aug 2012 Kuala Lumpur 
Kepong

Malaysia Sukuk Ijarah Domestic market 
public issue

322 CIMB Group, Maybank Investment Bank

1st Aug 2012 SME Bank Malaysia Sukuk Domestic market 
public issue

159 KFH, AmInvestment Bank, Maybank 
Investment Bank

19th Jul 2012 Kimanis Power Malaysia Sukuk Domestic market 
public issue

272 HSBC, CIMB Group

17th Jul 2012 Aman Sukuk Malaysia Sukuk Domestic market 
public issue

260 Lembaga Tabung Haji, RHB Capital, CIMB 
Group, AmInvestment Bank, Maybank 
Investment Bank

12th Jul 2012 Emaar Sukuk UAE Sukuk Euro market 
public issue

500 Standard Chartered Bank, HSBC, Dubai 
Islamic Bank, Abu Dhabi Islamic Bank, 
Emirates NBD, Noor Islamic Bank, Al Hilal 
Bank, Barwa Bank

12th Jul 2012 First Resources 
(Indonesia)

Indonesia Sukuk Foreign market 
public issue

189 RHB Capital

11th Jul 2012 State of Qatar Qatar Sukuk Euro market 
public issue

4,000 Standard Chartered Bank, Deutsche Bank, 
HSBC, QInvest, Barwa Bank

11th Jul 2012 Malaysia Malaysia Sukuk 
Murabahah

Domestic market 
public issue

817 Maybank Investment Bank

10th Jul 2012 DanaInfra Nasional Malaysia Sukuk Domestic market 
public issue

752 Lembaga Tabung Haji, RHB Capital, CIMB 
Group, AmInvestment Bank, Maybank 
Investment Bank
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Top 30 Issuers of Global Sukuk 12 Months
Issuer Nationality Instrument Market US$ (mln) Iss Managers

1 Projek Lebuhraya 
Usahasama

Malaysia Sukuk Domestic market 
private placement

9,610 18.3 RHB Capital, CIMB Group, AmInvestment Bank, Maybank 
Investment Bank

2 State of Qatar Qatar Sukuk Euro market 
public issue

4,000 7.6 Standard Chartered Bank, Deutsche Bank, HSBC, QInvest, 
Barwa Bank

3 General Authority 
for Civil Aviation

Saudi 
Arabia

Sukuk Domestic market 
private placement

4,000 7.6 HSBC

4 Saudi Electricity 
Company

Saudi 
Arabia

Sukuk Euro market 
public issue

1,750 3.3 Deutsche Bank, HSBC

5 Celcom 
Transmission (M)

Malaysia Sukuk 
Murabahah

Domestic market 
public issue

1,590 3.0 HSBC, CIMB Group, Maybank Investment Bank

6 Manjung Island 
Energy

Malaysia Sukuk Ijarah Domestic market 
public issue

1,545 2.9 Lembaga Tabung Haji, CIMB Group

7 Republic of Turkey Turkey Sukuk Euro market 
public issue

1,500 2.9 HSBC, KFH, Citigroup

8 Tanjung Bin Power Malaysia Sukuk Domestic market 
private placement

1,298 2.5 CIMB Group, Maybank Investment Bank

9 Dubai DOF Sukuk UAE Sukuk Euro market 
public issue

1,250 2.4 HSBC, National Bank of Abu Dhabi, Dubai Islamic Bank, 
Citigroup

10 National Higher 
Education Fund

Malaysia Sukuk Domestic market 
public issue

1,110 2.1 CIMB Group, Maybank Investment Bank

11 Tanjung Bin Energy 
Issuer

Malaysia Sukuk 
Tawaruq

Domestic market 
private placement

1,089 2.1 HSBC, OCBC, RHB Capital, DRB-HICOM, CIMB Group, 
Affi  n Investment Bank, Maybank Investment Bank

12 Aman Sukuk Malaysia Sukuk 
Musharakah

Domestic market 
public issue

1,071 2.0 Lembaga Tabung Haji, RHB Capital, CIMB Group, 
AmInvestment Bank, Maybank Investment Bank

13 Perusahaan Penerbit 
SBSN Indonesia II

Indonesia Sukuk Ijarah Euro market 
public issue

1,000 1.9 Standard Chartered Bank, HSBC, Citigroup

13 EIB Sukuk UAE Sukuk Euro market 
public issue

1,000 1.9 Standard Chartered Bank, HSBC, RBS, National Bank of 
Abu Dhabi, Citigroup, Emirates NBD, Dubai Islamic Bank, 
Credit Agricole

15 Johor Corporation Malaysia Sukuk Domestic market 
public issue

939 1.8 CIMB Group, Affi  n Investment Bank, AmInvestment Bank, 
Maybank Investment Bank

16 Malaysia Malaysia Sukuk 
Murabahah

Domestic market 
public issue

817 1.6 Maybank Investment Bank

17 Maxis Malaysia Sukuk 
Musharakah

Domestic market 
public issue

805 1.5 CIMB Group, Maybank Investment Bank

18 IDB Trust Services Saudi 
Arabia

Sukuk Euro market 
public issue

800 1.5 Saudi National Commercial Bank, Standard Chartered 
Bank, BNP Paribas, HSBC, CIMB Group

19 Sarawak Energy Malaysia Sukuk Domestic market 
public issue

796 1.5 RHB Capital, Kenanga Investment Bank, AmInvestment 
Bank

20 ANIH Malaysia Sukuk Domestic market 
private placement

786 1.5 CIMB Group, Maybank Investment Bank

21 DanaInfra Nasional Malaysia Sukuk Domestic market 
public issue

752 1.4 Lembaga Tabung Haji, RHB Capital, CIMB Group, 
AmInvestment Bank, Maybank Investment Bank

22 Kingdom of Bahrain Bahrain Sukuk Euro market 
public issue

750 1.4 Standard Chartered Bank, BNP Paribas, Citigroup

22 BSF Sukuk Saudi 
Arabia

Sukuk Euro market 
public issue

750 1.4 Deutsche Bank, Citigroup, Credit Agricole

24 Jafz Sukuk UAE Sukuk Euro market 
public issue

650 1.2 Standard Chartered Bank, Abu Dhabi Commercial Bank, 
National Bank of Abu Dhabi, Dubai Islamic Bank, Abu Dhabi 
Islamic Bank, Citigroup, Emirates NBD

25 Syarikat Prasarana 
Negara

Malaysia Sukuk 
Murabahah

Domestic market 
public issue

644 1.2 RHB Capital, Kenanga Investment Bank, CIMB Group

26 Malakoff  
Corporation

Malaysia Sukuk Domestic market 
private placement

577 1.1 Maybank Investment Bank

27 DRB-HICOM Malaysia Sukuk Domestic market 
private placement

561 1.1 Maybank Investment Bank

28 TASNEE Saudi 
Arabia

Sukuk Domestic market 
private placement

533 1.0 HSBC

29 FGB Sukuk UAE Sukuk 
Wakalah

Euro market 
public issue

500 1.0 Standard Chartered Bank, HSBC, National Bank of Abu Dhabi, 
Citigroup

29 Emaar Sukuk UAE Sukuk Euro market 
public issue

500 1.0 Standard Chartered Bank, HSBC, Dubai Islamic Bank, Abu 
Dhabi Islamic Bank,, Emirates NBD, Noor Islamic Bank, Al 
Hilal Bank, Barwa Bank

29 DIB Sukuk UAE Sukuk Euro market 
public issue

500 1.0 Deutsche Bank, HSBC, National Bank of Abu Dhabi, Dubai 
Islamic Bank, Emirates NBD

29 Abu Dhabi 
Commercial Bank

UAE Sukuk Euro market 
public issue

500 1.0 Standard Chartered Bank, JPMorgan, Abu Dhabi 
Commercial Bank, Bank of America Merrill Lynch

29 ADIB Sukuk UAE Islamic 
bond.

Euro market 
public issue

500 1.0 Standard Chartered Bank, Nomura, HSBC, National Bank of 
Abu Dhabi, Abu Dhabi Islamic Bank, Citigroup

Total 52,662 100
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Top Managers of Sukuk 12 Months

Manager US$ (mln) Iss %

1 HSBC 9,946 27 18.9

2 Maybank Investment Bank 9,180 42 17.4

3 CIMB Group 9,038 37 17.2

4 AmInvestment Bank 4,223 21 8.0

5 RHB Capital 3,235 33 6.1

6 Standard Chartered Bank 2,540 16 4.8

7 Citigroup 2,130 10 4.1

8 Deutsche Bank 2,025 4 3.9

9 Lembaga Tabung Haji 1,137 5 2.2

10 Dubai Islamic Bank 868 7 1.7

11 Barwa Bank 863 2 1.6

12 QInvest 800 1 1.5

13 National Bank of Abu Dhabi 797 6 1.5

14 KFH 678 5 1.3

15 Kenanga Investment Bank 666 4 1.3

16 Affi  n Investment Bank 468 4 0.9

17 Emirates NBD 439 5 0.8

18 JPMorgan 425 2 0.8

19 BNP Paribas 410 2 0.8

20 Abu Dhabi Islamic Bank 409 5 0.8

21 Credit Agricole 350 2 0.7

22 DRB-HICOM 348 8 0.7

23 Hong Leong Bank 252 2 0.5

24 OCBC 235 5 0.5

25 Abu Dhabi Commercial Bank 218 2 0.4

26 Saudi National Commercial Bank 160 1 0.3

27 Riyad Bank 153 2 0.3

28 Bank of America Merrill Lynch 125 1 0.2

29 RBS 99 2 0.2

30 Nomura 83 1 0.2

Total 52,662 128 100.0

Top Islamic Finance Related Project Financing Legal Advisors 
Ranking                                                                                          12 Months

Legal Advisor US$ (million) No %
1 Allen & Overy 4,198 2 23.5
2 White & Case 3,579 2 20.0
3 Skadden Arps Slate Meagher & Flom 3,281 1 18.4
4 Al-Jadaan & Partners Law Firm 1,200 1 6.7
4 Baker & McKenzie 1,200 1 6.7
4 Cliff ord Chance 1,200 1 6.7
7 Baker Bott s 917 1 5.1
7 Chadbourne & Parke 917 1 5.1
9 Law Offi  ce of Hassan Mahassni 298 1 1.7
9 Linklaters 298 1 1.7
9 Norton Rose 298 1 1.7

Top Islamic Finance Related Project Finance Mandated Lead 
Arrangers                                                                                       12 Months

Mandated Lead Arranger US$ (million) No %

1 Public Investment Fund 860 3 8.7

2 Arab National Bank 860 3 8.7

3 SABB 722 2 7.3

4 Samba Financial Group 525 3 5.3

5 HSBC Holdings 447 3 4.5

6 Sumitomo Mitsui Financial Group 404 2 4.1

7 Banque Saudi Fransi 386 2 3.9

8 KfW Bankengruppe 369 2 3.7

9 Mitsubishi UFJ Financial Group 360 1 3.7

10 Standard Chartered 317 3 3.2

Sukuk Volume by Currency US$ (billion)                  12 Months

Sukuk Volume by Issuer Nation US$ (billion)               12 Months

Global Sukuk Volume by Sector                                   12 Months

Global Sukuk Volume - US$ Analysis
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Top Islamic Finance Related Loans Mandated Lead Arrangers 
Ranking                                                                                          12 Months

Mandated Lead Arranger US$ (mln) No %

1 SABB 1,395 5 8.2

2 Samba Capital 1,093 5 6.5

3 Saudi National Commercial Bank 991 5 5.9

4 Banque Saudi Fransi 944 4 5.6

5 Maybank Investment Bank 819 5 4.8

6 Al-Rajhi Banking & Investment 786 4 4.6

7 AmInvestment Bank 704 3 4.2

8 CIMB Group 679 2 4.0

9 Standard Chartered Bank 636 9 3.8

10 RHB Capital 631 1 3.7

11 Emirates NBD 621 6 3.7

12 Arab National Bank 617 2 3.6

13 HSBC 584 6 3.5

14 Saudi Hollandi Bank 538 2 3.2

14 Riyad Bank 538 2 3.2

16 Noor Islamic Bank 535 6 3.2

17 Dubai Islamic Bank 487 3 2.9

18 Abu Dhabi Islamic Bank 467 7 2.8

19 Citigroup 460 5 2.7

20 Barwa Bank 378 3 2.2

21 Qatar Islamic Bank 223 2 1.3

22 Qatar International Islamic Bank 213 1 1.3

22 Masraf Al Rayan 213 1 1.3

24 Al Hilal Bank 197 5 1.2

25 Mashreqbank 195 3 1.2

26 Arab Banking Corporation 188 3 1.1

27 National Bank of Abu Dhabi 175 2 1.0

28 QInvest 166 2 1.0

29 Commercial Bank of Qatar 156 1 0.9

30 Abu Dhabi Commercial Bank 121 1 0.7

Top Islamic Finance Related Loans Mandated Lead Arrangers
12 Months

Bookrunner US$ (mln) No %

1 QInvest 517 2 10.7

2 HSBC 500 4 10.4

3 Abu Dhabi Islamic Bank 470 5 9.7

4 Emirates NBD 408 4 8.5

5 Standard Chartered Bank 399 6 8.3

6 Citigroup 390 4 8.1

7 Noor Islamic Bank 330 3 6.8

8 Dubai Islamic Bank 293 2 6.1

9 National Bank of Abu Dhabi 211 2 4.4

10 Arab Banking Corporation 203 3 4.2

Top Islamic Finance Related Loans by Country                    12 Months

Nationality US$ (mln) No %
1 Saudi Arabia 6,896 7 40.7
2 UAE 3,461 8 20.4
3 Malaysia 3,035 5 17.9
4 Qatar 1,317 2 7.8
5 Turkey 1,256 5 7.4
6 Pakistan 233 6 1.4
7 Singapore 207 1 1.2
8 Indonesia 183 4 1.1
9 Sri Lanka 175 1 1.0
10 Brunei Darussalam 170 1 1.0

Global Islamic Loans - Years to Maturity (YTD Comparison)
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Top Islamic Finance Related Loans by Sector                        12 Months
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Top Islamic Finance Related Loans Deal List                        12 Months

Credit Date Borrower Nationality US$ (mln)

13th Dec 2011 Barzan Gas Qatar 5,442

12th Feb 2012 Mobily Saudi Arabia 2,667

11th Jun 2012 DanaInfra Nasional Malaysia 2,525

2nd Dec 2011 Hajr for Electricity 
Production

Saudi Arabia 1,981

4th Jul 2012 Dubai Duty Free UAE 1,749

14th Feb 2012 Power & Water Utility for 
Jubail & Yanbu

Saudi Arabia 1,200

13th Jun 2012 Jebel Ali Free Zone UAE 1,198

30th Jun 2012 TIBAH Saudi Arabia 1,193

25th Jun 2012 Bawabat Al Shamal Real 
Estate Company

Qatar 1,154

15th Oct 2011 Maaden Bauxite & Alumina Saudi Arabia 929
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9th — 10th October 2012
4th World Islamic Retail Banking 
Conference
Dubai, UAE (Fleming Gulf)

14th — 16th October 2012
The International Islamic Finance 
Conference 2012
Abu Dhabi, UAE (Emerad Group)

17th — 18th October 2012
The SME Africa 2012
Johannesburg, South Africa (Fleming Gulf) 

17th — 18th October 2012
Middle East Takaful Forum
Manana, Bahrain (MEGA Events)

30th – 31st October 2012
IFN Europe Forum 2012
London, UK (REDmoney events)

6th – 7th November 2012
Islamic Banking Summit: Africa
Djibouti, Africa (MEGA Events)

12th – 13th November 2012
IFN Saudi Arabia Forum 
Riyadh, Saudi Arabia (REDmoney events)
20th November 2012
IFN Roadshow Bangladesh
Dhaka, Bangladesh (REDmoney Events)

20th — 21st November 2012
International Islamic Accounting and 
Finance Conference 2012
Kuala Lumpur, Malaysia
(Accounting Research Institute)

23rd November 2012
IFN Roadshow Thailand
Bangkok, Thailand 
(REDmoney Events) 

27th — 28th November 2012
2012 International Real Estate Finance 
(IREF) Summit
London, UK (ICG Events)

3rd December 2012
IFN Roadshow Brunei
Brunei (REDmoney events)

3rd December 2012
Alpha Asia 2012
Singapore (All Events Group)

3rd — 4th December 2012
AAOIFI World Bank 
Annual Conference on 
Islamic Banking and Finance
Manama, Bahrain (AAOIFI)

4th – 6th December 2012
8th World Islamic 
Economic Forum
Johor Bahru, Malaysia 
(WIEF Foundation)

6th December 2012
IFN Roadshow Turkey
Istanbul, Turkey (REDmoney events)

8th — 10th December 2012
Global Islamic Microfi nance Forum
Dubai, UAE 
(Al Huda CIBE)

9th — 11th December 2012
The 19th Annual World Islamic Banking 
Conference
Manama, Bahrain (MEGA Events)

17th — 18th December 2012
The 3rd Global Islamic Marketing 
Conference: Africa Rises
Cairo, Egypt (International Islamic 
Marketing Association)
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