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The global demand for Islamic retail 
services is undeniably on the rise, 
with everywhere from Kazakhstan to 
Mauritius looking to enter the market. 
Yet in those countries where Muslims 
are not the majority, how can Islamic 
banks diff erentiate themselves in order 
to encourage new clients? Traditionally, 
Islamic retail banks have relied on 
basic demographic trends to bring them 
customers: assuming that Muslims will 
automatically prefer Shariah compliant 
banking so all they have to do is sit 
back and wait. But in many non-Muslim 
majority countries, banks are learning the 
hard way that it may not be that simple. 

Mohammad Ashraf Esmael, CEO of 
Mauritius Leasing, notes that: “Islamic 
banks have relied upon their protected and 
preferred status sometimes as sole Islamic 
banking provider to generate returns in 
excess of the conventional banking sector. 
However with more players coming into 
the market and increased competition 
from conventional banks off ering window 
operations, the reliance on compliance with 
the Shariah as the unique value proposition 
is fast eroding.”

In other words, it is no longer enough 
just to be Shariah compliant. Banks need 
to att ract new customers by creating 
identifi able advantages over their 
competitors. But what challenges are they 
facing and how can they get past these to 
create a viable retail proposition?  

Growth constraints
The fi rst problem for banks in non-Muslim 
majority countries is of course the size of 
their available client base. Mohammed 
Amin, Islamic fi nance consultant of www.
mohammedamin.com and former UK 

head of Islamic fi nance at PwC, explains 
that: “The key thing which needs to be 
understood about the UK Islamic retail 
banking market is that the addressable 
market is very small.” The total UK Muslim 
population stands at around 2.4 million, 
but the actual bankable segment is much 
smaller as it excludes those who are too 
young to bank or too poor to be profi table 
customers. In addition, many Muslim 
consumers in the UK still prefer to use 
conventional banking as they do not see 
Islamic retail banking as cost competitive.

The same issues apply for many other 
non-Muslim jurisdictions in which Islamic 
banking is att empting to fi nd a foothold. In 
Australia, where cooperative group MCCA 
is planning the fi rst Islamic retail bank, the 
Muslim population is only 399,000, or 1.9% 
of the population. In South Africa, where 
the government is reportedly encouraging 
Islamic banking and several institutions 
already off er Islamic retail services, the 
Muslim population is only 1.5% of the total 
population at 737,000.

However, the limited growth of Islamic 
retail banking cannot be explained purely 
through demographics. Germany, for 
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Editor’s Note

Although the retail banking segment 
of Islamic fi nance is oft en seen as less 
exciting than its corporate and investment 
banking counterparts, it cannot be denied 
that the growth of the Shariah compliant 
fi nancial industry must be preceded by 
the establishment of a consumer banking 
market...

continued on page 5
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NEWS
Al Baraka Bank Algeria 
posts US$51.78 million in net 
income for 2011

Egypt secures US$1.2 
billion fi nancing from the 
International Islamic Trade 
Finance Corporation

FCB Capital to launch Sukuk 
in the second quarter of this 
year

Al Baraka Bank Egypt posts 
decrease in 2011 net earnings 
to US$16.72 million

Gulf Finance House signs 
deal with DEMTAS Group to 
build Tunis Financial Harbor

IDB to fi nance up to US$2 
billion for various local 
projects in Nigeria

Property developer Encorp 
Systembilt to issue US$526 
million Sukuk Murabahah

Bahrain bouncing back? 

Dubai Islamic Bank Pakistan 
posts US$3.48 million in profi t 
before tax for 2011

Bank Islami Pakistan reports 
US$6.7 million profi t for 2011

Kazakhstan may sell US$1 
billion Sukuk

Islamic fi nance in Cambodia 
can encourage trade and 
investment, say industry 
experts

Investment vehicle push for 
Kenyan capital market

Employees Provident Fund 
to start investing in Sukuk

Bank Rakyat Indonesia 
receives approval to resume 
gold pawn broking 

Bank BRI Syariah targets to 
sell US$5.5 million-worth of 
government’s retail Sukuk

Local credit yield spread 
could widen in Malaysia

Strong demand may drive 
government to upsize 
retail Sukuk issuance, says 
Indonesia’s fi nance ministry

Abu Dhabi Islamic Bank 
expands into Saudi Arabia

MENAdrill Investment 
Company receives three-year 
US$130 million Murabahah 
fi nancing facility

Chaabi Bank to start Shariah 
compliant deposit account for 
SMEs

Growing role of Islamic 
fi nance in cross-border 
trade and investments, 
says Malaysia central bank 
governor

The UK calls on the 
Philippines to tap into Islamic 
banking

The IDB and UK 
International Development 
Department join hands 
to address poverty and 
unemployment 

Real estate developer Mazaya 
Qatar sees global growth 
potential for Islamic fi nance

Sukuk yields rally as fi nancial 
landscape improves 

Dar Al Arkan Real Estate 
Development Company 
confi dent of repaying US$1 
billion Sukuk

Limitless reportedly proposes 
to pay profi t rate amid 
extension of US$1.2 billion 
Islamic syndicated fi nancing

Local banks in the UAE post 
almost US$5.78 billion in 
profi t for 2011

Masraf Al Rayan seeks 
overseas expansion

Cihan Bank sets up Path 
Solutions’ iMAL

National Bank of Abu Dhabi 
plans to acquire regional 
mandates

Ahlibank to raise capital to 
US$388.47 million

Job cuts at ENBD as 
restructuring continues 

Local banking laws in Iraq to 
include separate legislation 
for Islamic banking

Major IPOs by Islamic banks 

to boost Oman’s capital 
market

Pure Gold Jewellers in 
discussion with Islamic banks 
to fund expansion

Dubai Investments may issue 
US$200 million Sukuk

Bank Sohar signs up Dar 
Al Sharia as consultant for 
launch of Islamic window 

Almarai Company raises 
US$267 million through debut 
Sukuk 

Standard Chartered Bank 
applies for full commercial 
banking license

Bank Nizwa to kick-off  
operations in July this year

Capinnova Investment 
Bank acquires US$22 million 
stake in medical products 
manufacturer

National Bank provides 
US$24 million Islamic 
fi nancing to Jenan Real Estate 
Company

Unfair termination claim 
by former Bank Alkhair 
managing director and CEO 
dismissed

Local banking industry in 
Saudi Arabia on upward 
trajectory, says National 
Commercial Bank

Qatar Islamic Bank signs MoU 
with Al Sulaiteen Agricultural 
and Industrial Complex to 
explore fi nancing opportunities

ISLAMIC
INVESTOR
Rapid growth seen in Islamic 
mutual funds market in 
Indonesia

Gulf Investment Services 
Holding Company said to 
exit investment in India-based 
Parsoli Corporation

US hedge fund on Arcapita 
creditor committ ee

Abu Dhabi’s Finance House 
to sign up to Debts Sett lement 
Fund

FCB Capital plans to set up 
Islamic index for stocks

Singapore to create US$2.39 
million endowment fund for 
Islamic education

TAKAFUL
CFCI & Associés to distribute 
fi rst Takaful off ering by April 
this year

Syarikat Takaful Malaysia 
nears sale of Indonesian unit

Saudi Arabia insurance 
market remains stable, says 
AM Best Company

RATINGS
Moody’s downgrades 
Bahrain Islamic Bank’s 
supported issuer ratings to 
‘Ba3’ with negative outlook

MARC reaffi  rms ratings on 
Dura Palms’ Sukuk Ijarah 
series

S&P downgrades Dar Al 
Arkan’s long-term issuer 
credit rating to ‘B+’ from ‘BB-’

Fitch affi  rms DP World’s 
long-term issuer default 
rating at ‘BBB-’

RAM assigns fi nal rating 
of ‘AA3’ to Tanjung Bin 
Energy Issuer’s proposed 
US$1.1 billion senior Sukuk 
Murabahah

JCR-VIS reaffi  rms rating 
of Century Paper & Board 
Mills’ US$39 million Sukuk 
at ‘A+’

MOVES
Boubyan Bank names Adel 
Abdul Wahab Al Majed as 
chairman

United Gulf Bank names 
Rabih Soukarieh as acting 
CEO 

Nikko Asset Management 
names Charles Beazley as 
CEO and chairman
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example, has over 4 million Muslims 
(around 5% of its total population) 
and has yet failed to demonstrate 
any signifi cant provision for Islamic 
retail banking despite strong potential 
demand. A survey conducted by the 
Insititute for Islamic Banking and 
Finance found that 66% of German 
Muslims were interested in Shariah 
compliant investments, while 40% were 
interested in Islamic consumer credit, 
insurance products and mutual funds. 
However, only 4% currently used Islamic 
fi nancial products and services with 55% 
citing a lack of supply as the primary 
reason. Similarly in Singapore, Muslims 
account for 15% of the total population 
at 721,000, yet Islamic retail banking has 
not seen the growth that mutual funds, 
REITs and capital market products have 
enjoyed.  If the demand is out there: 
perhaps the problem lies with supply?

Cost competition
Humphrey Percy, CEO of Bank of 
London and The Middle East (BLME), 
explains that: “The main challenge to 
Islamic banks is the same as any small 
bank — a lack of scale.” In up-and-
coming regions such as the UK, Islamic 
banks are oft en very small compared to 
conventional banks. The associated costs 
of running a bank are extremely high 
and Amin explains that: “Costs such as 
having a compliance function, an internal 
audit function, IT systems etc. do vary 
with the size of the bank but not in a 
linear way. The consequence is that these 
overhead costs are much more onerous 
for a small bank than they are for a large 
bank.”

In addition, Islamic banks face costs 
that conventional banks do not, 
such as a Shariah supervisory board 
and an internal Shariah compliance 
department. And on a fundamental level, 
many fi nancial transactions are more 
complicated and costly to implement in 

Islamic fi nance than they 
are in conventional 
fi nance. In many 
non-Muslim majority 
jurisdictions it is 
this factor which 

primarily 
inhibits the 
growth of 
the industry. 
A US-based 

banker explains 

that: “The structure of the Islamic retail 
banking industry in the US is such that 
you have many vendors who specialize 
in providing products but if there isn’t 
a suffi  ciently large market, they will 
not customize or provide the product, 
and you cannot build these products 
from scratch as the cost of entering the 
market is too high.” The same applies to 
Canada, where one industry expert notes 
that: “We have over a million Muslims, 
of which 46% are ready to switch over 
if Shariah compliant products were 
available that could compete price-wise 
with conventional products.” 

Windows or stand-alones?
The issues of economies of scale and 
cost competition are considerably 
less challenging for Islamic window 
operations of conventional banks, as they 
are able to make use of the same internal 
functions and systems as their parent, 
allowing them to be more cost-eff ective. 

The UK, hailed as one of the few 
signifi cant non-Muslim majority markets 
for Islamic fi nance, stands as a case in 
point. The Islamic Bank of Britain (IBB), 
the only fully-fl edged Islamic retail bank 
in the country, has reported signifi cant 
losses every year since its launch in 2004. 
The most recent published accounts, in 
2010, showed accumulated losses from 
commencement of over GBP54 million 
(US$84.5 million). In 2010 the bank was 
forced to accept a capital injection from 
Qatar International Islamic Bank (QIIB) 
of GBP20 million (US$31.3 million), 
without which it would have been unable 
to continue operating as a going concern. 
QIIB subsequently agreed to buy full 
control of the bank in March 2011 at 1 UK 
penny (1.5 US cents) per share — a 96% 
discount to its initial listing price of 25 
UK pence (39.1 US cents) per share. No 
other stand-alone bank has att empted 
to enter the market, and its small size 

Islamic retail banking: Are we ready for the big league?
Continued from page 1
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CLOSING BELL
BSM to cut corporate credit 
INDONESIA: Bank Syariah Mandiri will 
reduce corporate fi nancing by 2% to 26% 
this year as part of its strategy to increase 
its retail portfolio.

The bank expects to disburse IDR4 
trillion (US$435.6 million)-worth of new 
corporate funding in 2012, in addition 
to an IDR2 trillion (US$217.8 million) 
syndicated fi nancing.

BI still working on ownership 
law 
INDONESIA: The central bank, Bank 
Indonesia (BI) requires more time to 
complete its new law on the restriction of 
foreign ownership in local banks. 

The regulation, which was originally 
scheduled for introduction at the end of 
2011, is expected to be completed “soon”, 
according to Darmin Nasution, the 
governor of BI.

IDB-backed grant for Gambia
GAMBIA: The Gambian Agency for 
the Management of Public Works and 
the ministry of fi nance and economic 
aff airs have launched an IDB-supported 
technical assistance and building grant 
project worth US$400,000.

The grant is aimed at providing technical 
assistance and capacity building to the 
ministries and project management units 
implementing IDB-funded infrastructure 
projects in the country. 

One regulator for Qatar
QATAR: Abdullah Saud Al-Thani, the 
governor of the Qatar Central Bank, 
has been appointed as the chairman of 
the Qatar Financial Center Regulatory 
Authority (QFCRA).

The move is part of the government’s 
plan to establish a single integrated 
fi nancial regulatory body through a 
merger of the central bank, the QFCRA 
and the Qatar Financial Markets 
Authority.

It is no longer 
enough just to 

be Shariah 
compliant

EXTRACT MORE
From your IFN subscription
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is likely to deter new entrants for the 
foreseeable future. 

In terms of windows, both HSBC 
and Lloyd’s TSB have a retail Islamic 
off ering delivered through their existing 
branch structures. HSBC off ers a wide 
range of products under its HSBC 
Amanah Islamic brand, which gives it 
a competitive advantage as the division 
is already a strong global performer. In 
comparison, Lloyd’s does not separately 
brand its Islamic business but off ers 
products through its main group in 
order to avoid the costs of a separate 
branding exercise. However, this allows 
it to appeal more broadly to ‘ethical’ 
consumers rather than limiting itself to 
the Muslim population. 

While at face value Islamic windows may 
seem to be competing against themselves, 
Amin explains that this is not necessarily 
the case. “It is a reasonable assumption 
that many customers of HSBC Amanah 
may previously have been customers 
of HSBC conventional bank. However 
in the absence of an Islamic off ering 
from HSBC those customers might well 
have been lost to IBB or to other Islamic 
window operations. I would expect the 
conventional banks to continue with their 
retail Islamic window operations since 
those operations require few incremental 
costs. While no fi gures are published, 
I would not be surprised if those retail 
Islamic windows operations were 
operating at a profi t.”

However, even the windows are 
struggling to att ract new customers in the 
current climate, and competition for the 
limited consumer base is growing. While 
separate fi gures for Islamic operations 
are not available, HSBC is reported to 
have seen annual growth of around 
15%. In comparison, Lloyd’s recently 
withdrew its Shariah compliant 
home fi nancing product, claiming 
that the decision was due to 
market conditions and that 
it was “looking at options to 
meet its customer needs”. It 
is also reported to have cut 
its branch-based marketing of 
Islamic products, with 
spokesperson Emile Abu 
Shakra admitt ing that it 
was now primarily relying 
on “word of mouth” 
to promote its Shariah 
compliant range.

Reaching out
According to Percy: “The main challenge 
is educating the market so that they 
understand the advantages of Islamic 
fi nance.” Where demand exists, supply 
will follow; while where supply is 
already available, education will increase 
demand.

Both of these issues, however, could be 
ameliorated by bett er education of the 
target market and increased promotion 
of Shariah compliant products to a wider 
audience. Ashraf explains that: “Islamic 
banking products need to be demystifi ed, 
since there are a large number of 
potential customers out there who are 
not using Islamic banking primarily 
because of a lack of awareness and 
understanding. Increased communication 
together with investment in more 

capable front-line staff  and training 
will help alleviate this.”

Imran Pasha, CEO of IBB, agrees 
that: “Education and awareness-
raising is a key factor to help 

develop the Islamic fi nance 
market and promote 
its take-up amongst 
the target audience. 
IBB therefore invests 
resources in actitivies 
such as community 
road shows, seminars 

and events, as 
well as one-to-
one briefi ngs with 
customers to 
explain the 
principles 
and benefi ts 
of Islamic 
banking. 
With 
each new 
product or service 
launch, IBB engages in an education 
program that will help the consumer 
understand how it will benefi t them. 
Explaining how it is Shariah compliant is 
also critical.”

New channels
However, there can be no success 
without innovation. Amin believes that: 
“The Islamic retail banking proposition 
is unable to compete with conventional 
banking in terms of cost. Accordingly 
the only customer base it can att ract are 
those Muslims who prefer Islamic retail 
banking to conventional retail banking 
on religious grounds and are willing to 
pay extra for a product that they regard 
as more religiously appropriate.The only 
marketing strategy that I have seen from 
IBB or indeed the Islamic windows of 
conventional banks is a strategy based 
upon religious preference.”

But instead of taking this as an 
indictment on the prospects for Islamic 
retail banking in these regions, perhaps 
banks should instead view it as a call to 
arms, and use it as a catalyst to develop 
new channels and opportunities. 

For example, IBB is now exploring a new 
channel which it believes will provide it 
with strong growth in 2012. Pasha claims 
that: “We expect a tenfold increase in 
business in the next three to four years.” 
Much of this growth is expected to 
come from a newly developed agency 
model where the bank partners with 
a complementary business and uses it 
as a springboard into its target market, 
off ering its products to an existing 
audience. The bank recently opened its 
eighth branch and fi rst agency model in 
Dewsbury, West Yorkshire, and plans 
another fi ve agency branches across the 
UK this year. “We’re hopeful of capturing 
30-40% of the target market,” says Pasha.

Islamic retail banking: Are we ready for the big league?
Continued from page 3
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since there are a 
large number of 
potential customers 
out there who are 
not using Islamic 
banking primarily 
because of a lack of 
awareness and 
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Editor’s Note

Although the retail banking segment 
of Islamic fi nance is oft en seen as 
less exciting than its corporate and 
investment banking counterparts, 
it cannot be denied that the growth 
of the Shariah compliant fi nancial 
industry must be preceded by the 
establishment of a consumer banking 
market.

Despite its signifi cance, it is not always 
easy to start the ball rolling on the 
retail banking front; and this week 
our cover story looks at the growth of 
Islamic retail banking in non-Muslim 
majority markets, and how the segment 
can compete with its conventional 
equivalent.

We also chart the development of 
Islamic fi nance in Kazakhstan, with 
a Feature by Timur Omarov of the 
National Bank of Kazakhstan and an 
IFN Report on the potential for the 
Eurasian Development Bank to support 
the growth of the industry in the 
country.

Meanwhile, Eldred Buck of Eiger 
Trading Advisors writes on Islamic 
securitization; and industry expert Dr 
Gerd Klöewer contributes our Takaful 
Feature on the industry’s developments 
this year in tandem with events in 
Europe and the global economy.

This week, Insider highlights the 
resurgence of Barclay’s Islamic banking 

business; while we also have an IFN 
Report on the implication of institutions 
such as the IDB investing in Africa. 

Our IFN Correspondents write on 
the growing ties between Canada 
and the UAE and their impact on 
Islamic fi nance; the outlook for Islamic 
banking in Indonesia following the 
establishment of the country’s Financial 
Services Authority; and consumers’ 
negative experiences with Islamic 
banking.

Fund Focus looks at Da Vinci Invest’s 
Green Falcon Fund; while Meet the 
Head profi les Muneef O Tarmoom, the 
managing partner of Abu Dhabi Equity 
Partners.  

Retail therapy

Islamic retail banking: Are we ready for the big league?
Continued from page 4

Another cost-eff ective approach is to 
set up as an internet-based business. 
This channel is not only att ractive for 
new entrants looking to start up a retail 
business without the accompanying high 
overheads, but for existing businesses 
looking to expand their reach. For 
example, Percy explains that: “We have 
listed our Premier Deposit Account1 
on price comparision sites such as 
moneysupermarket.com and gocompare.
com. These comparison sites show 
potential clients that we compete with 
other FSA-authorized banks in the UK 
and in many of the terms we exceed their 
off erings. We fi nd that both Muslims and 
non-Muslims are att racted.” 

Ethical att raction
Islamic banks are also benefi ting from 
the eff ects of the fi nancial crisis, and 
the struggles of conventional banks. 
Although IBB currently has only 
50,000 customers in the UK, 
Pasha claims that: “The recent 
economic crisis has been a 
boon for us. We have people 
of diff erent faiths ringing us up 
and enquiring about how they 
can apply.” 

Percy echoes this 
sentiment. “We have 
seen a signifi cant 
increase in customers 
for our Premier Deposit 

Account. Primarily, savers are looking 
for competitive rates. However, there 
are additional incentives. In the past, 
customers were content to use one 
bank for the majority of their banking 
needs. However, this is no longer the 
case: many savers are now looking to 
spread their savings across a number 
of banks… to take full advantage of the 
Financial Services Compensation Scheme 
(which only covers up to GBP85,000 
(US$133,145) per person per bank).”

Islamic banks should also be taking 
advantage of the increased interest in 
ethical banking practices as a backlash 
from the crisis. Dr Akhtar Kalam, the 
chairman of the MCCA in Australia, 
explains that if successful in becoming 
a fully-fl edged Islamic bank the group 
plans to hold universal appeal for all 
customers interested in ethical banking 

practices, and is not intended to be a 
bank for Muslims only. 

“Our customers want us to 
become a bank,” he explains. 
With 2011 profi ts up by 317% 
and asset growth of 108%, it 

looks like there is ample 
opportunity for this to 
occur. This ethical banking 
segment represents a small 
but potentially valuable 
client base that other 
Islamic banks should also 

be att empting to 
att ract.  

In the big 
league
Ashraf 
comments 
that: “To be 
truly competitive 
against their 
conventional counterparts, Islamic 
banks will need to be able to clearly 
demonstrate tangible customer 
benefi ts over and above the Shariah 
compliance-based diff erentiation. In 
eff ect, they will need to improve on 
product development cycles, marketing 
communication, operation excellence and 
a very effi  cient distribution system.”

In other words, the free pass is over. 
One of the most common phrases in the 
Islamic fi nance industry is the call for 
‘a level playing fi eld’. But hand in hand 
with this must come equality in terms 
of competition. If Islamic retail banks 
want a level playing fi eld they must be 
prepared for what it entails. 

In the words of the UK Financial Services 
Authority: “No obstacles, no special 
favors.” Are we ready for that?  — LM

1 While BLME is not a retail bank, it off ers a 
retail-like deposit account product with a minimum 
deposit of GBP25,000 (US$39,153).
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AFRICA
18% profit hike
ALGERIA: Al Baraka Bank Algeria 
has reported US$51.78 million in net 
income for its 2011 fi nancial year, an 18% 
increase from 2010.

Net operating income rose 3% to US$ 
77.50 million, while assets grew 9% to 
reach US$1.76 billion.

Meanwhile, the bank posted a 29% climb 
to US$10.73 million in net income for the 
fourth quarter of 2011, despite a 7% drop 
in total operating income to US$29.19 
million during the same period.

Islamic funds for Egypt
EGYPT: The government has received 
a US$1.2 billion credit facility from the 
International Islamic Trade Finance 
Corporation to fund the country’s 
purchases of fuel and wheat, said Fayza 
Aboulnaga, the minister of planning and 
international co-operation.

The facility, which has a profi t rate of 
3.75%, will be channeled towards the 
state-run Egyptian General Petroleum 
Corporation and the General Authority 
for Supply Commodities. 

Fayza said that the fi nancing will help 
alleviate fi scal pressures on the country, 
especially the depletion of foreign 
currency reserves, which dropped to 
US$15.7 billion in February 2012 from 
US$36 billion at the end of 2010.

Sukuk for FCB Capital
KENYA: FCB Capital, the Shariah 
compliant subsidiary of First Community 
Bank (FCB), is planning to launch a 
Sukuk in the second quarter of this year.

Nathif Adam, a board member of FCB, 
said that the bank is looking at raising 
KES2 billion (US$23.79 million) via the 
Sukuk, the proceeds of which could be 
invested in property.

The bank is aiming to tap the retail and 
institutional investor base in Kenya.

Decrease in earnings for Al 
Baraka Egypt
EGYPT: Al Baraka Bank Egypt has 
reported net earnings of EGP100.1 
million (US$16.72 million) for the 
fi nancial year ended the 31st December 
2011, in comparison to EGP108.39 

million (US$18 million) in the previous 
corresponding period. 

The bank’s board recommended a 15% 
bonus share distribution, equivalent to 
EGP92.29 million (US$15.31 million).

New partner for Tunis 
Financial Harbor
TUNISIA: Gulf Finance House has 
signed an agreement with Turkish 
property developer DEMTAS Group 
to commence the infrastructure and 
construction work of the Tunis Financial 
Harbor.

The infrastructure design of the project 
now awaits approval from the Tunisian 
government, which has already 
approved the development’s master plan.

The fi nancial harbor will house four 
fi nancial key clusters: an insurance and 
Takaful center, a corporate center, an 
investment banking and advisory center 
and an exchange.

Financing for Nigeria
NIGERIA: The IDB and its affi  liates are 
set to provide fi nancing of up to US$2 
billion for the implementation of projects 
in the local agriculture, energy, transport, 
water supply and sanitation, education 
and health sectors.

The bank will also channel US$200 
million for an additional eight projects 
and has granted US$205 million-worth of 
trade fi nancing to companies and banks 
in the African nation.

ASIA
Encorp to issue Sukuk
MALAYSIA: Property developer Encorp 
is planning to issue up to RM1.58 
billion (US$526 million)-worth of Sukuk 
Murabahah through its subsidiary, 
Encorp Systembilt.

The Sukuk will be issued in tranches 
with tenors of up to 16 years from the 
issuance date. Proceeds from the Islamic 
bond will be used to refi nance its Sukuk 
outstanding, amounting to RM2.7 billion 
(US$899.4 million).

However, any remaining funds from 
the new Sukuk will be used to make a 
capital repayment via dividends or an 
intercompany loan.

Bahrain bouncing back?
BAHRAIN: Despite talk of the kingdom 
losing its luster as a fi nancial hub amidst 
ongoing political instability, new data 
shows that the number of fi nancial 
institutions registered in Bahrain up to 
the end of January has in fact increased, 
bringing the tally to 415 compared to 403 
a year earlier.

While banks such as Crédit Agricole 
CIB and BNP Paribas grabbed headlines 
last year with news that some of their 
Bahrain operations would be moving 
to Dubai, it has since emerged that 
those decisions were not based on the 
political situation in the kingdom. In fact, 
Bahrain’s fi nancial sector has appeared 
to remain surprisingly resilient, charting 
1.7% growth during the fi rst half of 2011.

According to the Bahrain Economic 
Development Board (EDB), new fi nancial 
fi rms that registered in the kingdom in 
2011 include India’s Canara Bank, AMP 
Capital Investors from Australia and 
Deloitt e Corporate Finance.  

“That these businesses are choosing 
Bahrain as their base for accessing the 
Gulf economies and the wider Middle 
East is testament to the strength of the 
local Bahrain workforce, the quality of 
the Central Bank of Bahrain’s regulation 
and the access we provide to the strong-
growing Gulf market,” said Mohammed 
Essa Al-Khalifa, the chief executive of the 
EDB.

Furthermore, while there remains a need 
for consolidation in the fi nancial industry 
and despite the dead end for the merger 
negotiations between Bahrain Islamic 
Bank and Al Salam Bank-Bahrain; local 
banks appear optimistic. These include 
local giant Al Baraka Banking Group, 
which has projected a 15% growth in 
group profi ts for 2012 and has embarked 
on an aggressive expansion plan covering 
Algeria, Egypt, Indonesia and Turkey.

Bankers are also reportedly anticipating a 
recovery in local infrastructure spending 
(estimated at between US$15-20 billion 
over the next two to three years), to boost 
business.

Nonetheless concerns remain, with 
market players highlighting local bank 
liquidity levels (with a number of 
maturities due this year), the closure 
of retail shops, lower offi  ce occupancy 
levels and rising unemployment as 
limitations that continue to plague the 
sector.continued...
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CIMB Investment Bank, Hong Leong 
Investment Bank and Kenanga 
Investment Bank will serve as the joint 
principal advisors, lead arrangers and 
lead managers for the transaction.

Record profit for DIB Pakistan
PAKISTAN: Dubai Islamic Bank Pakistan 
(DIB Pakistan) has reported a record 
profi t before tax of PKR316 million 
(US$3.48 million) for its fi nancial year 
ended the 31st December 2011.

Deposits rose 22.5% to PKR38.49 billion 
(US$424 million), while its asset base 
grew 20.8% to PKR48.19 billion (US$531 
million).

Profits surge for BIP
PAKISTAN: Bank Islami Pakistan 
(BIP) has reported a profi t before tax 
of PKR608.5 million (US$6.7 million) 
for 2011, against PKR44.5 million 
(US$489,818) in the previous year.

It also recorded a 32.4% increase 
in deposits to over PKR50 billion 
(US$550.36 million), and a 30.6% growth 
in its asset base to PKR58.8 billion 
(US$647.22 million).

Sukuk in the pipeline
KAZAKHSTAN: The government is 
assessing assets for a possible sovereign 
and quasi-sovereign Sukuk of up to US$1 
billion, according to Yerlan Baidaulet, an 
Islamic fi nance advisor to the ministry of 
industry and new technologies.

The issuance, which could start 
at US$300 million, may involve 
infrastructure projects including roads, 
factories or petrochemicals plants.

Market observers noted that the Sukuk 
may yield 5% for a fi ve-year tenor.

Islamic finance to boost trade
CAMBODIA: Islamic fi nance can boost 
trade between Cambodia and the Middle 
East and att ract investment from other 
Muslim-majority countries, according to 
industry experts.

Dr Ashraf Md Hashim, a senior 
researcher at the International Shariah 
Research Academy for Islamic Finance, 
said that most investors from the Middle 
East seek Shariah compliant business in 
non-Muslim majority countries, which 
can help develop Islamic fi nance in 
Cambodia.

continued...

Investment vehicle push for 
Kenyan capital market
KENYA: The Capital Market Authority 
(CMA) of Kenya is intensifying its eff orts 
to develop its Islamic fi nancial capital 
market. Through its engagement with 
its Islamic fi nance-focused stakeholders, 
the CMA has identifi ed the key focus 
areas of broad market education, tax 
harmonization and the formulation of 
policy and legal frameworks to help 
accelerate the growth of capital market 
products.

Stella Kilonzo, the chief executive of 
the CMA, further challenged Kenya’s 
Islamic fi nance institutions to work 
with the CMA and the joint fi nancial 
sector regulators in Kenya towards the 
establishment of a fully-fl edged single 
Shariah advisory council to enhance the 
consistent application of Shariah rulings 
and product authenticity across the 
Kenyan fi nancial landscape.

As part of its market development 
role, Kilonzo further stressed that the 
CMA would continue to encourage 
stakeholders in Islamic fi nance to 
explore opportunities available to them 
in the collective investment vehicle 
space. She added that Islamic fi nance 
and the ethical products market off er 
a key opportunity for growth for the 
Kenyan capital market and its fi nancial 
institutions.

To support this assertion, First 
Community Bank took the opportunity 
to launch Kenya’s fi rst and only fully-
fl edged Shariah compliant investment 
bank, FCB Capital. Through their 
First Ethical Opportunities Fund, FCB 
Capital became the fi rst Kenyan Islamic 
fi nancial institution to tap the collective 
investment vehicle market.

The government of Kenya continues to 
pursue policies that create an enabling 
environment for Islamic fi nancial 
products and the Shariah compliant 
banking sector is being prioritized as a 
means of promoting greater fi nancial 
inclusion across the country.

However, there remains a dearth of 
Shariah compliant investment products 
in the country. Unit trusts, corporate 
and sovereign Sukuk, Takaful products 
and Shariah compliant treasury bills are 
all necessary requirements to create a 
tangible Islamic capital market.

continued...
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Meanwhile Ahmad Yahya, a secretary 
of state at the ministry of social aff airs 
and the president of Cambodian Muslim 
Community Development, noted that 
trade with predominantly Muslim 
countries can benefi t Cambodia’s Muslim 
community, who are currently in need 
of fi nancial resources to run their 
businesses.

EPF to buy into Sukuk
MALAYSIA: The Employees Provident 
Fund (EPF) is planning to start investing 
in the Sukuk market and participate 
further in international issuances, said 
Azlan Zainol, its CEO.

The fund, which only invests in ‘non-
sin’ stocks and manages RM470 billion 
(US$156 billion)-worth of assets, 
also aims to double its investments 
abroad in the next four to fi ve years, from 
14% currently.

BRI returns to gold pawn 
broking 
INDONESIA: Bank Rakyat Indonesia 
(BRI) has been allowed to resume its 
Islamic gold pawn broking activities aft er 
being granted approval by the central 
bank of Indonesia.

The approval follows BRI’s amendment 
to its standard operating procedure for 
the business.

Meanwhile, Bank Syariah Mandiri and 
BNI Syariah are still awaiting approval to 
resume their Islamic gold pawn broking 
businesses, which were also temporarily 
halted.

Support for retail Sukuk
INDONESIA: Bank BRI Syariah, one 
of the sale agents for the Indonesian 
government’s retail Sukuk, is targeting to 
sell IDR50 billion (US$5.5 million)-worth 
of the Islamic bonds.

The Sukuk will be marketed at all of BRI 
Syariah’s branches nationwide and is on 
off er until the 16th March 2012 via a quota 
system.

The bank will also act as a standby buyer 
should investors sell the papers in the 
secondary market.

Wider spreads in Malaysia?
MALAYSIA: Credit yield spreads in the 
Malaysian bond market could possibly 

widen in the latt er part of the year should 
the Eurozone sovereign debt crisis remain 
unresolved and the US economy continue 
to weaken: resulting in the outfl ow of 
funds from the domestic market.

Meor Amri Meor Ayob, CEO of Bond 
Pricing Agency Malaysia (BPAM), said 
that while the spread between corporate 
yields and Malaysian government 
securities (MGS) is expected to remain 
stable, it could widen if there is a 
dramatic change in the global fi nancial 
market.

He also said that interest rate diff erentials 
and exchange rate risks play a key role 
in the direction of the MGS market, as 
there are more off shore players in the 
government bond market compared with 
the corporate bond and Sukuk markets. 
BPAM expects that the overnight policy 
rate could be reduced by up to 25 basis 
points this year, from 3% currently. 

Meanwhile Baiza Bain, a director at 
Amanie Advisors, said that while there is 
ample liquidity in the country to absorb 
local and foreign Sukuk issuances, this 
could change by the middle of this year 
as more issuances hit the market; leading 
investors to seek tighter credit and higher 
yield spreads.

He also noted that some Eurozone and 
GCC issuers are currently exploring 
Malaysian ringgit-denominated Sukuk 
off erings.

Retail Sukuk to be upsized?
INDONESIA: The fi nance ministry 
is considering increasing the size of 
its three-year retail Sukuk following 
strong demand from local investors, said 
Rahmat Waluyanto, the director general 
of the ministry’s debt management offi  ce.

Abu Dhabi Islamic Bank 
expands into Saudi
SAUDI ARABIA: Abu Dhabi Islamic 
Bank (ADIB) has acquired a 51% stake 
in Saudi Installment House, a Shariah 
compliant consumer fi nancier owned by 
local conglomerate Alkhorayef Group.  

ADIB paid SAR56 million (US$14.93 
million) for the stake, it announced in a 
statement to the Abu Dhabi Securities 
Exchange.

The move clearly marks the UAE-
based bank’s eff ort to capitalize on the 
growing market for Islamic fi nance in 
Saudi Arabia, with the kingdom’s fi rst 
sovereign Sukuk sale by the General 
Authority for Civil Aviation (amounting 
to US$4 billion) widely expected to get 
the ball rolling for further issuances. 
Market observers have also commented 
that up to fi ve Sukuk issuances from 
Saudi are in the pipeline for this year.

“We increasingly expect that businesses 
[will] consider Sukuk as a reliable and 
permanent source of capital (in Saudi 
Arabia),” Muhammad Farhan, the head 
of Islamic fi nance at HSBC Saudi Arabia, 
was recently quoted as saying. He also 
noted that the number of investors and 
appetite for Sukuk in the kingdom is 
growing.

ADIB’s expansion into Saudi is also 
in line with its eff ort to diversify from 
its home market. Islamic Finance news 
understands that transactions the bank 
is looking at this year include those in 
Egypt, Iraq, Sudan and Turkey. Last year, 
ADIB was among the lead arrangers for 
Kuveyt Türk Katılım Bankası’s US$350 
million Sukuk.

In announcing the bank’s results for 
last year Tirad Mahmoud, CEO of 
ADIB, acknowledged the impact on 
the bank’s markets from the continuing 
uncertain economic outlook and concern 
about global growth rates, adding 
that: “The changes in the consumer 
credit environment and welcome 
announcement of the establishment of 
a credit bureau in the UAE means that 
2012 will see banks having to adjust their 
business models to the new reality of 
consumer austerity and responsibility.”

With a tougher market at home and 
lucrative prospects abroad, ADIB may 
increasingly look for opportunities 
outside the UAE to ensure the continued 
growth of its business.

continued...

continued...
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In the period up to the 12th March, 
around 14,000 investors ordered IDR11.1 
trillion (US$1.21 billion)-worth of the 
Islamic bonds, approaching sale agent 
targets amounting to more than IDR13 
trillion (US$1.42 billion). 

The government has set a 6.25% coupon 
rate for the Sukuk.

EUROPE
Financing in hand
CAYMAN ISLANDS: MENAdrill 
Investment Company, a local off shore 
drilling and services fi rm owned by First 
Energy Bank (FEB), has announced the 
signing of a three-year US$130 million 
Murabahah fi nancing facility with Gulf 
Investment Bank (GIB).

The facility is to partly fi nance 
MENAdrill’s off shore rig, MENAdrill I, 
which has been in operation in the Gulf 
of Mexico since May 2011.

GIB and FEB will serve as joint 
participants in the fi nancing, while 
GIB will also act as the mandated lead 
arranger and investment agent.

Deposit accounts for SMEs
FRANCE: Chaabi Bank will off er its Sha-
riah compliant deposit account to small 
and medium-sized enterprises this year, 
thus addressing a latent need of small 
businesses for Islamic banking products.

The bank said that it is aiming to come 
up with a whole range of Islamic 
products by the end of 2012.

GLOBAL
Islamic finance goes cross-
border
GLOBAL: Islamic fi nance has 
increasingly been providing fi nancial 
solutions for cross-border trade and 
investment, said Dr Zeti Akhtar Aziz, 
the governor of the central bank, Bank 
Negara Malaysia.

Speaking at the EU-Malaysia Chamber 
of Commerce and Industry’s quarterly 
fi nancial panel discussion 2012, for 
which Islamic Finance news was media 
partner, Zeti said that Islamic fi nance 
has become an increasingly crucial 

channel for the effi  cient allocation 
of funds across borders and for the 
diversifi cation of risk.

She also highlighted that the 
establishment of Islamic fi nance in key 
fi nancial centers in Europe such as 
London and Luxembourg presents an 
even larger opportunity for the growth of 
Shariah compliant products, funds and 
investment portfolios.

Encouraging Islamic finance
GLOBAL: The UK has called on the 
Philippines government to enact laws 
and rules that would allow Islamic 
fi nance to grow in the country.

According to Stephen Lillie, the British 
ambassador to the Philippines, there 
is great potential for the country to 
replicate the UK’s success in Islamic 
banking, noting that the country should 
adopt Islamic fi nance due to its existing 
trade and investment links with the 
Middle East.

It could also tap into its Southeast Asian 
neighbors, Indonesia and Malaysia, both 
of which are major players in Islamic 
fi nance, for potential investments and 
partnerships.

He also said that the absence of Shariah 
law should not be considered an obstacle, 
as it can be harmonized with local laws 
as has been done in the UK.

Fighting poverty 
GLOBAL: The IDB and the UK 
International Development Department 
have signed an MoU aimed at boosting 
coordination and cooperation between 
the two parties in combating poverty and 
reducing unemployment.

Under the agreement, both parties will 
exchange experts and employees to 
boost development eff orts and tackle 
unemployment in the IDB member 
countries.

Rapid growth for Islamic 
finance
GLOBAL: Shariah compliant real 
estate developer Mazaya Qatar sees 
considerable global growth opportunities 
for Islamic fi nance and Shariah compliant 
services.

Seraj Saleh Al Baker, its CEO, noted 
that demand for the services has grown 

continued...

Sukuk yields rally as financial 
landscape improves 
GLOBAL: Yields on global Sukuk 
declined to a four-month low in the fi rst 
week of March, as the European debt 
crisis and the housing market in the 
Middle East improved. 

“2012 may be the year of the Sukuk, in 
its longest rally since August 2011. On 
average yields dropped 21 basis points 
(bps) to 3.72% and touched a four-month 
low of 3.71% on the 7th March 2012, 
according to the HSBC/Nasdaq Dubai 
US Dollar Sukuk Index,” commented 
Markaz Research in a report.

Prevailing investor sentiment, boosted 
by optimism on Greece’s latest deal 
with bondholders to swap their existing 
holdings of government bonds for new 
bonds, has also pushed down yields 
on emerging market debt. Yields on 
Malaysia’s Sukuk, priced at 3.93% and 
due in June 2015, declined 10 bps to 
1.97% on the 8th March aft er reaching a 
record low of 1.94% earlier in the month.

The HSBC/Nasdaq index also showed the 
spread between average yields on global 
Sukuk and Libor narrowing fi ve bps to 
267 bps on the 8th March; the tightest 
since November last year. 

“Ample liquidity at Islamic fi nancial 
institutions, the markets’ revaluation of 
the European debt crisis and US growth 
prospects boosted appetite for risk assets 
everywhere,” Mohieddine Kronfol, 
the chief investment offi  cer of Franklin 
Templeton Investments (ME) was quoted 
as saying. 

Nonetheless, the Sukuk market’s 
performance remains hindered by 
undersupply, despite issuances already 
almost doubling in value year-to-date 
compared to the same period last year. 
Malek Khodr Temsah, the assistant vice-
president of treasury and investment at 
Al Baraka Banking Group, noted that 
until Sukuk sales pick up further, the 
lack of Sukuk will continue to benefi t the 
secondary market.

continued...
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“everywhere” over the last few years, 
and said that Qatar provides an example 
of where Islamic fi nancial institutions 
have grown rapidly in the last few years.

He also said that the Qatar Central 
Bank’s decision to separate Islamic and 
conventional banks will further promote 
the growth of Islamic banking in Qatar. 

MIDDLE EAST
No struggle to repay
SAUDI ARABIA: Dar Al Arkan Real 
Estate Development Company has 
reaffi  rmed its commitment to repay a 
US$1 billion Sukuk, due in July this year.

According to Andy Raheja, its CEO, 
Dar Al Arkan will use cash on hand and 
proceeds from land sales to repay the 
Sukuk. He added that the company will 
not seek aid from the government or its 
equity investors to make the payment.

The fi rm is also in talks with creditors 
to refi nance a SAR700 million (US$187 
million) conventional loan facility with 
an asset-backed Islamic facility, using its 
Al Qasr Mall in Riyadh as collateral.

New restructuring deal?
UAE: Property developer Limitless is 
reportedly proposing to pay its bank 
creditors a profi t rate of around 175 
basis points over Libor as it looks to 
restructure a US$1.2 billion Islamic 
syndicated fi nancing.

This proposal is a reversal of Limitless’ 
previous refusal to pay any profi t on the 
fi nancing while the facility was being 
extended. 

The developer is said to be planning to 
extend the facility by fi ve years, as well 
as considering the sale of assets in Dubai 
and Russia as part of its restructuring 
plan.

Creditors will have a one-month period 
to approve the new terms.

Lucrative year
UAE: Local banks reportedly nett ed 
nearly AED21.2 billion (US$5.78 billion) 
in profi t for 2011, in one of the best 
fi nancial years yet.

The income was almost 50% above 2010 
profi ts of AED14.6 billion (US$3.97 

billion) and 43% over 2007 pre-crisis 
earnings.

Analysts att ributed the profi t in 2011 to 
bett er investment and operating income, 
noting however that domestic credit has 
remained muted as banks are still risk-
averse and more selective in providing 
fi nancing.

Banks’ combined assets surged nearly 
43% to AED1.3 trillion (US$354 billion) at 
the end of 2011 compared to the end of 
2007. Deposits increased by about 41.6% 
to AED808 billion (US$220 billion) during 
the same period.

Venturing abroad
QATAR: Masraf Al Rayan is planning 
to expand abroad through acquisitions, 
particularly in the GCC and other Middle 
Eastern countries.

Dr Hussain Ali Al Abdulla, its chairman 
and managing director, said that the 
bank continues to conduct feasibility 
studies as it seeks opportunities across 
the region to acquire entities in line 
with prevailing economic and fi nancial 
conditions.

iMAL software executed
IRAQ: Cihan Bank has implemented 
Path Solutions’ iMAL Islamic banking 
solution.

The implementation covers several 
modules of iMAL Islamic banking, 
which include retail fi nancing, treasury, 
investment, branch automation, trade 
fi nance operations, Islamic profi t 
calculation and central bank reporting.

Regional mandates for NBAD
UAE: National Bank of Abu Dhabi 
(NBAD) is planning to acquire regional 
mandates to add to its home-market 
advantage.

According to Fawaz Abu Sneineh, 
the head of the bank’s debt capital 
markets team, the bank is pitching more 
aggressively for mandates in other Gulf 
Arab states as well as other Islamic 
countries like Malaysia and Jordan.

Capital raising for ahlibank
OMAN: Ahlibank, which recently 
announced that it will off er a OMR25 
million (US$64.94 million) rights issue to 
support the launch of its Islamic banking 

continued...

continued...

Job cuts at ENBD 
UAE: Emirates NBD (ENBD) will 
reportedly slash 15% of its staff  as it 
continues to restructure its business 
following its recent takeover of Dubai 
Bank.

Redundancies at the bank, which cover 
all departments, are reported to reach 
750; although staff  at Dubai Bank and 
Emirates Islamic Bank (EIB), another 
of its subsidiaries, will not be aff ected 
by the downsizing. However, a similar 
move for Dubai Bank and EIB cannot 
be discounted going forward; given 
that ENBD remains in the process of 
“exploring synergies” between the two 
Islamic banks.

The restructuring also follows the recent 
exit of three senior managers earlier 
this year, including its deputy CEO, 
Abdul Wahed Al Fahim. Suresh Kumar, 
the head of Emirates NBD Capital, the 
bank’s investment banking arm, and John 
Eldredge, the general manager of global 
markets and treasury at ENBD, are also 
said to have resigned.

Meanwhile, Moody’s has assigned a bank 
fi nancial strength rating (BFSR) of ‘D+’ 
to ENBD, translating to a baseline credit 
assessment of ‘Ba1’; and a long-term 
global local currency deposit rating at 
‘A3’. The ratings, which carry a negative 
outlook, take into account the bank’s 
strong relationship with the Dubai 
government and the high probability for 
it to receive systemic support. 

“Given the negative outlook, an upgrade 
in the bank’s BFSR seems unlikely,” noted 
the ratings agency. However, it added 
that a BFSR upgrade could be triggered 
by a combination of factors including 
a signifi cant improvement in the 
bank’s asset quality and profi tability; a 
reduction in balance sheet concentrations 
and/or a material reduction in related-
party lending.

Moody’s also said that ENBD’s BFSR 
could be downgraded should it display 
greater than expected asset quality 
deterioration, liquidity stress related to 
large and unexpected deposit outfl ows or 
signifi cant erosion of its domestic market 
position.
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RATINGS
Dismal performance
BAHRAIN: Moody’s has downgraded 
Bahrain Islamic Bank’s supported issuer 
ratings to ‘Ba3’/Not-Prime from ‘Ba1’/
Not-Prime, with a negative outlook.

Secure position
MALAYSIA: MARC has reaffi  rmed the 
ratings of Dura Palms’ RM100 million 
(US$33 million) Series A, RM90 million 
(US$29.72 million) Series B and RM10 
million (US$3.3 million) Series C Sukuk 
Ijarah at ‘AAAIS’, ‘AAIS’ and ‘AIS’ 
respectively. 

The ratings carry a stable outlook.

Moving down
SAUDI ARABIA: S&P has lowered its 
long-term issuer credit rating on Dar 
Al Arkan Real Estate Development 
Company to ‘B+’ from ‘BB-’. The rating 
has been placed on CreditWatch with 
negative implications.

On solid ground
UAE: Fitch has affi  rmed DP World’s 
US$1.5 billion Sukuk unsecured trust 
certifi cates, issued by its special purpose 
vehicle DP World Sukuk, at ‘BBB-’.

The ratings agency also affi  rmed the 
company’s long-term issuer default 
rating at ‘BBB-’ with a stable outlook.

The ratings refl ect DP World’s strong 
position as one of the largest global 
container terminal port operators.

Final ranking
MALAYSIA: RAM has assigned a fi nal 
rating of ‘AA3’ to Tanjung Bin Energy 
Issuer’s proposed RM3.29 billion (US$1.1 
billion) senior Sukuk Murabahah. The 
long-term rating has a stable outlook.

The rating refl ects the company’s sturdy 
project fundamentals, backed by the 
issuer’s parent, Malakoff  Corporation.

Position maintained
PAKISTAN: JCR-VIS has reaffi  rmed the 
rating of Century Paper & Board Mills’ 
PKR3.5 billion (US$39 million) Sukuk at 
‘A+’. The rating carries a stable outlook.

The rating is based on the improvement 
in the paper products industry and 
strong support from sponsors.
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window, plans to increase its authorized 
capital to OMR150 million (US$389.61 
million) from its existing OMR100 
million (US$259.74 million).

The Central Bank of Oman has stipulated 
that Islamic windows of conventional 
banks must have a minimum capital base 
of OMR10 million (US$25.97 million).

The move follows the decision for an 
OMR25 million (US$64.97 million) rights 
issue to support initiatives including the 
launch of its Islamic banking window.

Iraq banking law reforms
IRAQ: The Central Bank of Iraq is in the 
initial stages of reforming banking laws 
to include separate legislation on Islamic 
banking, said Mudher Kasim, its deputy 
governor.

Currently, there is no specifi c regulation 
governing Islamic banks in the country.

Islamic boost for capital mart 
OMAN: Major IPOs from Bank Nizwa 
and Al Izz International Bank, as well as 
Oman Arab Bank’s pledge to fl oat 25% of 
its shares, look set to boost capital market 
activity in the sultanate this year. 

The launch of Islamic banking services 
by BankMuscat, Bank Sohar and ahlibank 
will also drive transactions on local stock 
exchange, the Muscat Securities Market; 
as the banks issue preferential shares to 
raise funds for their new business.

The country’s IPO market is seeing its 
highest number of deals in 12 years. 
Early estimates indicate that the 
combination of IPOs and other capital 
raising activities will amount to OMR500 
million (US$1.3 billion) this year.

Jeweller talks to Islamic 
banks
UAE: Dubai-based Pure Gold Jewellers 
is in negotiations with Islamic banks to 
fund its expansion across the Middle East 
and into India.

The company is looking to invest up to 
US$272 million in new stores within the 
next fi ve years.

Sukuk for Dubai Investments?
UAE: Dubai Investments may issue a 
Sukuk worth up to US$200 million to 

help fi nance the expansion of the second 
production line at its fl oat glass factory in 
Abu Dhabi, said Khalid Jassem Kalban, 
its CEO.

Initial talks with Italy-based credit 
agency, SACE, for an AED600 million 
(US$163.3 million) loan to fi nance the 
expansion were delayed by the European 
debt crisis; although regional investors 
have also shown interest in fi nancing the 
project.

Khalid noted that the Sukuk represents 
an att ractive option should other lines 
of credit fall through, with the fi rm 
now studying the terms of a potential 
issuance. A decision on the matt er is to be 
made in the next few months.

Bank Sohar hires Dar Al 
Sharia
OMAN: Bank Sohar has entered into 
an agreement with Dar Al Sharia Legal 
and Financial Consultancy to ensure the 
Shariah compliance of its impending 
Islamic window.

The bank has identifi ed three areas of 
its Islamic operations that must comply 
with Shariah: namely the training and 
development of staff , its banking system 
and its products.

Almarai sells debut Sukuk
SAUDI ARABIA: Local dairy food 
producer Almarai Company raised SAR1 
billion (US$267 million) via its maiden 
Sukuk off ering on the 7th March. 
The Islamic bond was 4.7 times 
oversubscribed with a total order book 
reaching SAR4.7 billion (US$1.25 billion).

HSBC Saudi Arabia arranged the 
transaction.

StanChart in Saudi push
SAUDI ARABIA: Standard Chartered 
Bank has applied for a full commercial 
banking license from the Central Bank 
of Saudi Arabia as it aims to expand its 
business in the kingdom.

The bank reportedly applied for the 
license more than a year ago but has yet 
to receive a response from the central 
bank.

July start for Bank Nizwa
OMAN: Bank Nizwa may start its 
operations in July with its fi rst branches 

MOVES
BOUBYAN BANK
KUWAIT: Boubyan Bank has appointed 
Adel Abdul Wahab Al Majed as its 
chairman, replacing Ibrahim Ali Qadhi, 
who has resigned aft er serving the bank 
for three years.

Adel will also continue to serve as the 
bank’s managing director.

UNITED GULF BANK
BAHRAIN: United Gulf Bank has 
appointed Rabih Soukarieh as its 
acting CEO, replacing Mohammad 
Haroon, who has obtained approval for 
his retirement request from the bank’s 
board of directors.

NIKKO ASSET MANAGEMENT
GLOBAL: Nikko Asset Management 
has appointed Charles Beazley as its 
new CEO and chairman, replacing 
Timothy McCarthy, who is retiring at 
the end of this month.

ISLAMIC HOLDING GROUP
QATAR: Securities broker and dealer 
Islamic Holding Group has named 
Yousef Ahmed Al Naima as its new 
chairman.

HSBC AMANAH MALAYSIA
MALAYSIA: HSBC Amanah Malaysia 
has appointed Rizwan Jawaid as its 
director of retail banking and wealth 
management.

SECURITIES COMMISSION 
MALAYSIA
MALAYSIA: Securities Commission 
Malaysia (SCM) has appointed Ranjit 
Ajit Singh as its chairman to replace 
Zarinah Anwar, whose term expires on 
the 31st March 2012.

Ranjit is currently the managing director 
and executive director of market 
oversight at the SCM.

Additionally, SCM has named Nik 
Ramlah Mahmood, its present 
managing director and executive 
director of enforcement, as its deputy 
chief executive. 

The appointments take eff ect from the 
1st April.

continued...
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in the cities of Muscat, Nizwa and Sohar, 
said Ahmed Saif Al Rawahi, the chairman 
of its founding committ ee.

The bank will off er commercial banking 
services for both personal and corporate 
customers.

Healthcare buy for Cappinova
SAUDI ARABIA: Bahrain-based 
Capinnova Investment Bank has acquired 
a strategic stake worth US$22 million 
in Saudi Mais Company for Medical 
Products, a Saudi-based manufacturer of 
medical disposable products.

Jamal Hĳ res, CEO of Capinnova, said 
that the investment aims to capitalize 
on the growth prospects for Saudi’s 
healthcare market, which is the largest in 
the GCC.

Islamic funds for developer
SAUDI ARABIA: Arab National Bank 
has signed an agreement with Jenan 
Real Estate Company to provide SAR90 
million (US$24 million) in Islamic 
fi nancing.

The facility will be used to fund the 
company’s construction projects, 
particularly the Al Nawras Village 
Project, a housing project for employees 
of crude oil producer Saudi Aramco 
located in the city of Dammam.

Bank Alkhair ex-head loses 
case  
BAHRAIN: Bank Alkhair has announced 
that an unfair termination claim fi led by 
its former managing director and CEO, 
Majed Al Sayed Bader Al-Refai, has been 
dismissed by the Bahrain Chamber for 
Dispute Resolution (BCDR). 

Majed was terminated in August 2010 
following fi ndings that he had committ ed 
58 criminal off ences during his tenure as 
CEO.

The BCDR ruled that Majid must pay 
the fees relating to the court case; while 
an international warrant has also been 
issued for his arrest following a report 
fi led against him by Bank Alkhair for 
mistrust, destruction of documents and 
forgery.

Good growth for Saudi banks
SAUDI ARABIA: The Saudi banking 

industry remains robust as private sector 
funding continued to grow in the third 
quarter of 2011, according to National 
Commercial Bank’s quarterly monetary 
review.

Financing to the private sector recorded 
9% year-on-year growth during the 
period, the highest since the fi rst quarter 
of 2009; driven by a 39.1% expansion in 
the manufacturing sector.

QIB in landscaping pact  
QATAR: Qatar Islamic Bank (QIB) has 
signed an MoU with local landscaping 
and agriculture company Al Sulaiteen 
Agricultural and Industrial Complex 
(SAIC), to explore options to fi nance 
SAIC’s activities.

The agreement will allow the parties 
to assess fi nancial and business 
opportunities arising from SAIC’s 
expansion; along with options for QIB to 
fund those activities.

continued...
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Meet the Head
Veysel Derya Gurerk, CEO, Türkiye 
Finans Katılım Bankası.

IFN Correspondent Report
Bahrain embraces a policy direction 
emphasizing consolidation and 
regulation; By Dr Hatim El-Tahir, director 
of the Deloitt e Islamic Finance Knowledge 
Center, Bahrain.

Column
Invest in royal currencies the Islamic way 
for wealth protection; By Shan Saeed, a 
fi nancial market economist based in Asia 
Pacifi c.

Features
Infrastructure spending: Formula to drive 
economic growth; By Jamal Hĳ res, CEO, 
Capinnova Investment Bank.

The role of Islamic fi nance in public 
private partnership; By Melanie Henry, 
associate at the Bahrain offi  ce of Norton 
Rose Group.

Takaful Feature
Brighter days ahead for UAE’s Takaful 
industry; By Husein Al Meeza, managing 
director and CEO of Dubai Islamic 
Insurance and Reinsurance Company 
(AMAN).

MOVES
ZURICH MIDDLE EAST
KUWAIT: Zurich has named Anas 
Al-Otaibi as the general manager for 
Kuwait.

SOLIDARITY GENERAL 
TAKAFUL
BAHRAIN: Solidarity General Takaful 
has appointed Youssef Al Kareh as its 
new general manager.

EUROPEAN ISLAMIC 
INVESTMENT BANK
UK: The European Islamic Investment 
Bank has appointed John Robertson 
Wright as a non-executive director.

BAHRAIN FINANCING 
COMPANY
BAHRAIN: Shariah compliant money 
transfer and foreign exchange group 
Bahrain Financing Company has 
named Errol Fonseca as its new general 
manager.

GULF BANK
KUWAIT: Ali Abdul Rahman Al 
Rashaid Al Bader is reportedly stepping 
down from his position as the chairman 
of Gulf Bank.

ABERDEEN ASSET 
MANAGEMENT
GLOBAL: Aberdeen Asset Management 
has appointed Charles Macgregor as 
its head of credit research for the Asia 
Pacifi c region.

WARBA BANK
KUWAIT: Warba Bank has named 
Adnan Salman Al Salem as its new chief 
retail banking offi  cer.
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Between 2000-09 Africa’s trade with the 
GCC grew by 170%, whilst bilateral 
trade with China reached US$115 
billion in 2010 and trade with India 
saw a 45.5% increase to US$13.8 billion 
in 2009. Despite the high political and 
socioeconomic risks associated with 
Africa, the presence of highly-rated 
investment arms such as the Islamic 
Development Bank in countries such as 
Nigeria, Egypt and other parts of sub-
Saharan Africa has without a doubt 
been a strong pull factor for investors 
looking to capitalize on the continent’s 
thirst for infrastructure development 
and trade fi nancing. 

It was recently revealed that the IDB will 
be providing a US$6 billion fi nancing 
package to Nigeria, in an eff ort to 
seal its commitment to the African 
continent’s growth. 

Gambo Shuaibu, an executive director 
at the IDB and the representative 
for Nigeria, revealed: “If the IDB is 
investing US$2 billion in Nigeria, it has 
the capacity to generate counterpart 

funding up to US$4 billion, due to its 
position as an ‘AAA’-rated fi nancial 
institution. That means we are targeting 
US$6 billion investments in the next 
three years in Nigeria.”

Industry players also believe that the 
agricultural sector in Africa will grow 
as demand for arable land increases 
among GCC investors: “At the moment, 

GCC investors are most interested in 
acquiring agricultural land for growing 
fruits and vegetables to bring back to 
their respective home countries; mostly 
on a micro-level. GCC investors look 
to Africa with the view of managing 
infl ation through the acquisition of 
agricultural land. Crop prices have gone 
up, whilst supply has decreased, and 
it becomes quite hard to manage as a 
supplier, because your production costs 
have gone up. 

There is also the issue of managing the 
price caps that have been imposed by 
GCC countries during certain periods 
in a year. The acquisition of agricultural 
land in Africa allows them to manage 
infl ation on a micro-level,” an analyst 
revealed.    

Affi  liates of the IDB, such as the Islamic 
Corporation for the Development of the 
Private Sector (ICD), are also actively 
increasing their focus onto Africa, with 
the ICD recently revealing its decision 
to move further into sub-Saharan Africa, 
East Asia and Central Asia.  — NH

Major players could entice investors into Africa

Kazakhstan’s Islamic fi nance 
aspirations have been put on the back-
burner in recent times due to an overall 
lack of impetus within the country’s 
fi nancial community; despite being the 
fi rst CIS country to introduce laws on 
Islamic banking. 

However, the Kazakhstan-based 
Eurasian Development Bank (EDB) 
recently revealed that it wants to expand 
its Shariah fi nancing facilities aft er its 
involvement in last year’s US$60 million 
Murabahah facility for AK Bars Bank. 

Other EDB member countries including 
Armenia, Belarus, Kazakhstan, 
Krygyzstan and Tajikistan are also 
predominantly Muslim; which the 

bank’s CEO Igor Finogenov identifi es 
as one of the main reasons the bank is 
looking to expand its Islamic fi nance 
business. 

“We are a Eurasian bank, and many of 
our member countries are in areas that 
are traditionally close to Islamic culture. 
That raises the possibility of fi nding 
projects that meet the criteria required 
for Islamic fi nance. Islamic fi nance is an 
opportunity for us to enter new credit 
markets. We hope it will allow us to 
diversify our liability base.”

Among the EDB member countries, 
Kazakhstan has been the most vocal 
in its Islamic fi nance aspirations, with 
calls for a sovereign Sukuk in 2011 and 

the recent opening of the country’s fi rst 
Islamic banks. 

However, despite being 47% Muslim and 
an increasingly affl  uent market, in reality 
the country’s domestic investor base has 
been slow to take up Islamic fi nance. 
Nonetheless, since the introduction of 
the country’s Islamic banking law in 
2009 other international entities such 
as Malaysia’s AmanahRaya and Qatar 
Islamic Bank have entered into the 
Kazakh market to seek opportunities.

The country’s government recently 
announced that it intends to increase the 
volume of Islamic fi nance transactions 
in the country to US$10 billion over the 
next fi ve to seven years.  — NH

Eurasian Development Bank boosts Kazakhstan’s aspirations

GCC investors 
look to 

Africa with the 
view of managing 
inflation through 
the acquisition of 
agricultural 
land
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CANADA

By Jeff rey Graham, IFN Correspondent

Relations between Canada and the UAE 
have been complicated in recent years 
by disputes over the landing rights 
awarded to the UAE airlines Emirates 
and Etihad, and the imposition of visa 
requirements for Canadian citizens 
visiting the UAE.  

Considerable eff orts have been made 
by representatives of the Canadian 
government in the Gulf region and 
the department of foreign aff airs and 
international trade in Ott awa to return 
relations to the favorable status that has 
long been the case. 

A visit to Abu Dhabi in late 2011 by 
the Canadian foreign minister, John 

Baird, set the stage for a major trade 
and investment mission from the UAE, 
led by the minister of economy and the 
chairman of the General Civil Aviation 
Authority, Sultan Saaed Al Mansoori, 
that is just now concluding. 

The UAE delegation visited fi nancial 
services and business communities in 
Ott awa, Montreal and Toronto and met 
with numerous interested parties. In 
Toronto they heard from the Toronto 
Financial Services Alliance (TFSA) 
regarding the ambitious plans for 
Toronto to become the North American 
center for Islamic fi nance, and held 
private meetings with Ontario’s minister 
of fi nance.

As a result of this very successful 
mission, it is to be expected that UAE 

investments in Canada will increase 
and that some of the investments made 
will be in a form consistent with the 
requirements of Islamic commercial 
law. 

The mission provides further validation 
for the eff orts of the TFSA in pressing 
for legislative and regulatory changes to 
level the playing fi eld for Islamic fi nance 
in Canada. Until such legislative and 
regulatory change occurs it is reasonable 
to expect that ‘one-off ’ Islamic fi nance 
transactions will seek administrative 
guidance and support from Canadian 
federal and provincial taxation 
authorities. 

Jeff rey Graham is a partner at Borden Ladner 
Gervais and he can be contacted at JGraham@
blg.com.

Recent UAE trade mission to Canada

INDONESIA

By Rizqullah, IFN Correspondent

The government and the house of 
representatives have approved the 
establishment of the Financial Services 
Authority (FSA) based on Act No. 21 
enacted on the 22nd November 2011.The 
FSA is expected to play an important 
role in facing any potential crisis 
threatening the nation’s economy. 

The FSA makes possible comprehensive, 
independent and accountable monitoring 
for banking, capital market and other 
fi nancial institution activity.  

The rapid growth of the Islamic banking 
industry in Indonesia is supported by the 
central bank, Bank Indonesia. One of the 
directives passed by the central bank was 
the Islamic Banking Act in 2008, which 
focused on Islamic banking.

Before the establishment of the 
FSA, various parties predicted that 
Islamic banking in Indonesia would 
see continuous growth in 2012. Its 
positive growth is based on the robust 
performance of Islamic banks, which 
began with the establishment of two 
Islamic banks and one Islamic window. 

Currently there are 11 Islamic banks, 
24 Islamic banking windows and 155 
Islamic rural banks in Indonesia.
The Islamic banking industry’s assets 
have increased from IDR97 billion 
(US$10.5 million) in December 2010 
to IDR145 billion (US$15.8 million) in 
December 2011, equivalent to an annual 
growth of more than 49%.

The establishment of the FSA has not 
provided any specifi c mandate to the 
continuing growth of the Islamic banking 
industry. The FSA Act requires the FSA 
management and members of the board 
of commissioners to have integrity and 
competence. Nowadays, the government 
screens all potential candidates before 
their appointment as commissioner on 
the board of the FSA. 

The Islamic banking industry will not 
grow progressively without the support 
of other industries such as the Islamic 
capital market, Takaful and other Islamic 
fi nancial institutions. So it is important 
that the FSA has a representation from 
each industry to assist in the growth 
of the Islamic banking industry in 
Indonesia.

Rizqullah is the president director of BNI 
Syariah and he can be contacted at rizqullah@
bnisyariah.co.id.

The outlook for Indonesia’s Islamic banking after the 
establishment of the FSA
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By Nik Norishky Thani, IFN Correspondent

Three headlines caught my att ention 
recently:

‘Fair Banking’, Islamic Finance news, 
on the 22nd February 2012 (Volume 9 
Issue 7), reported that the Association 
of Islamic Banking Institutions Malaysia 
had responded to criticisms from the 
Muslim Consumers Association of 
Malaysia.

‘Questionable Islamic Banking 
Principles’, in a local publication on 
the 9th February 2012, reported that 
two brothers who had obtained an 
Islamic fi nancing facility of RM264,317 
(US$87,379) to buy an apartment, upon 
defaulting on the facility, saw their loan 
balloon to RM624,263 (US$206,373).

‘Islamic banks misleading clients’, in a 
media publication in the UAE on the 
12th February 2012, reported on clients 
of Islamic banks in UAE who felt that 
they had been misled on the terms of 
their respective fi nancing and investment 
facilities.

What sets the aforementioned three 
reports apart from the rest of the recent 
news on Islamic fi nance is that they 
directly recount some of the alleged 
unpleasant experiences encountered by 
clients of Islamic banks. 

Firstly, we have to bear in mind that 
these were news reports and we cannot 
automatically assume any fi rm conclusion 
as not all facts may be available at the time 

of the reporting. Nonetheless it is at least 
worthy of discussion as a precautionary 
discourse since the issue concerns the 
end users of Islamic fi nancial products. 
The Muslim Consumers Association of 
Malaysia’s website, for example, also 
states that the association has received 
about 4,000 complaints against Islamic 
banks since 2003.

There are various issues that can be 
dissected from these reports. Not least 
is the matt er of the substance and form 
of an Islamic fi nance product. For the 
purpose of this article, however, we will 
not touch on questions that are more 
appropriate for discussion by and among 
learned scholars. Instead, we will look 
at two basic issues that are relevant to 
industry practitioners. 

Firstly, communication — how well 
do banking clients understand Islamic 
banking products? It is perhaps 
understandable that most banking 
clients are more interested in obtaining a 
fi nancing at the cheapest price possible as 
opposed to wanting to understand how a 
particular fi nancing product works. The 
onus therefore is on the bank to explain 
what the terms and conditions of an 
Islamic product entails. 

Shariah compliant fi nancial products, 
be they banking, Takaful or investment 
products, are relatively complex in their 
structure and application. This is one 
of the reasons why product structuring 
in Islamic fi nance has developed into 
a specialized fi eld. Banking clients 
however are not likely to have the same 
level of knowledge on how Islamic 
banking products work as compared to 
an industry practitioner. They instead 
have to rely heavily on the bank’s 
frontliners to explain how each product 
works and what the client should expect 
once the fi nancing facility is drawn 
down.

Among the key issues that a client 
should be aware of is how the particular 
Islamic contract works in tandem with 
the client’s fi nancing requirements and 
whether such a mechanism has been 
approved not just by the learned scholars 
employed by the bank but also by the 
regulator’s own council of scholars. 
Another important piece of information 
that Islamic banking clients need to 
understand from the bank’s perspective 
is that interest-free fi nancing from an 

Islamic bank does not necessarily mean 
there is no price to pay for the facility 
— and that price may or may not be 
more expensive than its conventional 
counterpart. 

Having been made aware of what 
the client is gett ing into, the next 
issue is perception — would having 
a bett er understanding of the Shariah 
compliant fi nancial product persuade 
clients that the facility meets their 
overall expectations? In the second 
report (involving a fi nancing facility 
of RM264,317 that almost tripled to 
RM624,263), if such a case did indeed 
occur, it does not take an Islamic fi nance 
expert to arrive at a prima facie conclusion 
that the transaction on the face of it 
seems punitive for an Islamic banking 
product and may run counter to the 
social justice ideals of Islamic fi nance. 

It is this issue of perception that risks 
the casting of doubt on Islamic banking 
products, which sometimes results in 
unfl att ering reports. 

If by understanding the fi nancing 
product bett er, clients are generally 
convinced that Islamic banking meets 
their requirements and expectations, 
then we are all well and good. But 
if, even with a good understanding 
of the product, the end users are not 
convinced or perceive that the product 
is no diff erent from a conventional 
product or, worse, more oppressive than 
a conventional product — then perhaps 
as an industry it is time to re-examine 
the various products in the market to 
assess if there are now unintended 
consequences in the way they behave 
which could not have been anticipated at 
the initial stage of product structuring. 

It appears that this is not an issue unique 
to Malaysia, as the third report suggests 
that Islamic banking clients elsewhere 
also have similar laden issues with their 
banks.

The views and opinions expressed in this 
article are those of the author and do not 
necessarily refl ect the offi  cial policy or 
position of Permodalan Nasional Berhad. 

Nik Norishky Thani is the head of special 
projects (Islamic), offi  ce of the president and 
group chief executive at Permodalan Nasional 
Berhad. He can be contacted at nikthani@pnb.
com.my.

The Muslim 
Consumers 

Association of 
Malaysia states that 
the association has 
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complaints against 
Islamic banks 
since 2003

How well do customers understand Islamic banking?
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Having sparked speculation over a 
potential exit from Shariah compliant 
fi nance following the departure of the 
head of its Islamic operations in January 
last year, Barclays recently renewed 
its eff orts in the sector with a window 
license in the Dubai International 
Financial Center (DIFC).

In an environment where investment 
banking remains depressed and industry 
players are increasingly pushed to look 
outside the local market for business, 
the move to re-set its Islamic business 
in Dubai is a bold one. Nonetheless, 
provided it can capitalize on its global 
footprint, there remains potential for 
the UK-based bank to make its mark in 
Islamic fi nance. 

Clearing the air
The market went abuzz early last year 
on news that Harris Irfan, who headed 
Barclay’s Islamic fi nance operations via 
Barclays Capital and Barclays Wealth 
in Dubai, had left  the banking group. 
Market talk was further spurred by 
speculation that Irfan parted with the 
bank on less-than-friendly terms.

However, reports that the banking group 
had decided to retreat from the Shariah 
compliant space in an eff ort to refocus on 
its core business proved premature; with 
Barclays appointing Dr Dominic Selwood 
as a director in charge of its Islamic 
products and services under Barclays 
Capital shortly aft er Irfan’s departure.

Islamic Finance news understands that 
Barclays maintains there was no ill-
feeling leading to Irfan’s exit; and that his 
resignation was the result of his decision 
to pursue commercial ventures of his 
own, sett ing up Islamic fi nance advisory 
fi rm Cordoba Capital. 

It is also learnt that the bank’s silence 
on the direction of its Islamic business 
at the time was the result of a gag order 
imposed on it in line with its application 
to the Dubai Financial Services Authority 
(DFSA) for its Islamic window license in 
the DIFC.

New beginnings
Followings its period of laying low, 
it was announced in September last 
year that Barclays Bank had received 
approval from the DFSA to operate an 
Islamic window in the DIFC. The license 
enables the bank to run its global Islamic 

products team in the fi nancial center; 
utilizing the jurisdiction as a springboard 
for its Islamic fi nancial services. 

Islamic Finance news understands that 
the bank is now looking at opportunities 
to arrange transactions in the Sukuk 
market, while preparing off erings in the 
structured products space. Selwood has 
also reportedly said that the bank will 
look at areas including liquidity and risk 
management and hedging products, with 
a Shariah compliant structured notes 
program also on the cards.

Commenting on the receipt of the 
license at the time John Vitalo, CEO of 
Barclays Middle East and North Africa, 
reiterated the British bank’s presence 
in Islamic fi nance; while Selwood said 
that: “Operating from a DIFC Islamic 
platform will greatly enhance our ability 
to meet the needs of our regional and 
international clients seeking Shariah 
compliant products and services.”

Global focus
A focus on regional and global business 
will serve Barclays well as industry 

players note a lack of new corporate 
and investment banking business in 
Dubai. Furthermore, with experience in 
managing deals such as the Malaysian 
government’s US$1.25 billion global 
Sukuk and a US$1.4 billion project 
fi nancing for the Jubail Refi nery in 
2010, the banking group appears well-
positioned to take on international deals.

In addition, the bank has also made an 
eff ort to expand its Shariah compliant 
banking presence around the world. In 
July last year it launched an exclusively 
Shariah compliant branch in Kenya 
off ering vehicle fi nancing and current 
accounts, among other things. The 
new branch represents a continuation 
of its pioneer eff ort in Kenya’s Islamic 
fi nance market; where it fi rst introduced 
its Shariah compliant current account 
product in the country in 2005.

Despite the pause in its Islamic business 
for much of last year, Barclays appears 
to be approaching the market with 
renewed vigour and may once again 
emerge as a name to look out for in 
Islamic fi nance.  — EB

Barclays renews Islamic banking business
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“It was the best of times, it was the 
worst of times, it was the age of 
wisdom, it was the age of foolishness, 
it was the epoch of belief, it was the 
epoch of incredulity, it was the season 
of light, it was the season of darkness, 
it was the spring of hope, it was the 
winter of despair, we had everything 
before us, we had nothing before us, 
we were all going direct to heaven, 
we were all going direct the other 
way — in short, the period was so far 
like the present period, that some of 
its noisiest authorities insisted on its 
being received, for good or for evil, in 
the superlative degree of comparison 
only.” – Charles Dickens, ‘A Tale of Two 
Cities’.

Dickens’ description resonates as a 
metaphor for the world today. The 
global economy is caught between two 
opposite and competing sides where the 
availability of fi nancial resources is split 
between those that have access to credit 
and those that do not. The credit ‘haves’ 
are governments and large corporates 
who have access to capital markets 
courtesy of their closely-watched ratings, 
divined by such bodies as Moody’s, 
Standard & Poor’s, and so on. Risk has 
become a distasteful four-lett er word, 
such that global liquidity is now pooled 
into the shortest-maturity overnight high 
quality investments or just as cash: a 
feedback mechanism that has made the 
paradox of thrift  an economic reality.     

As this deleveraging of the global 
banking system continues to unfold, 
an accompanying fall in broad lending 
is still playing out. Bank lending to 
private, non-fi nancial companies — the 
backbone of an economy — continues to 
fall. In the UK for example, the Bank of 
England’s February 2012 data showed 
another monthly decline of -0.6% for 
January 2012, straight on the back of a 
decline of -1.7% for December 2011. In 
the MENA region, a funding squeeze has 
hit private-sector companies this year, as 
total syndicated bank loans to companies 
in the Middle East fell to the lowest level 
since 2004. Borrowers in the Gulf have 
raised only US$2.9 billion of syndicated 
loans so far this year, an eight-year low, 
representing a fall of over 25% on the 

same period last year. Add into this mix 
factors such as the Eurozone debt crisis 
and simmering political unrest in many 
parts of Europe and the Middle East, 
and it is evident that raising funds in 
this environment is a major challenge. 
The message is clear: the backbone 
of the economy should prepare for 
another tough year, with bank lending 
constrained worldwide.

In the past, corporate entities had 
litt le reason to approach the capital 
markets, because banks both locally 
and internationally were happy to lend. 
Today that lending comes at a much 
higher cost and available liquidity is 
being steadily reduced. Consequently 
one would expect to see an increasing 
pipeline of corporate bond and Sukuk 
issuances underway in order to maintain 
a diverse pool of funding sources and 
therefore see a shift  away from the 
previous over-reliance on the banking 
system. In once sense we are defi nitely 
seeing this, but in another we are not: yet 
another case of the best and of the worst. 
It would appear that the transmission 
mechanism is not really working for the 
broad economy, in both Europe and the 
MENA region.

Increasingly, large and nationally 
important companies are starting 
to enter the capital markets directly 
rather than seeking bank lending, in an 
eff ort to secure lower borrowing costs. 
Conventional bond underwriting in the 
Middle East has totalled US$9.3 billion so 
far this year, surpassing the highs during 
the same period throughout the past 
decade. Likewise, Sukuk issuance has 
also increased with this year’s total global 
issuance standing at around US$7.2 
billion, which already is more than the 
whole of Q1 2011. 

Sukuk market
Additionally, while in past years we may 
have seen a signifi cant domination of the 
Sukuk market by domestic Malaysian 
issuers, so far this year we have not 
seen this. Currently the largest single 
issue has been the SAR15 billion (US$4 
billion) 10-year Sukuk issued by the 
General Authority of Civil Aviation 
of Saudi Arabia. The issuance is large 
and most welcome given the paucity of 
Sukuk issuance from the GCC in 2011. 
Nevertheless it does reinforce the point 
mentioned earlier that the Sukuk market 
is increasingly dominated by government 
and quasi-government issuers — the 
‘haves’ rather than the ‘have nots’.

Up until the global credit crisis of 
2008, the majority of Sukuk issuances 
were from corporate issuers. Today 
the majority of issuances come from 
governments and quasi-government 
entities. Looking forward many 
sovereign issuers, for example South 
Africa, Turkey and the UK, hope that the 
Sukuk market might provide them with 
an alternative means of supporting their 
economies by tapping into the excess 
liquidity available in regions that were 
less hard hit by the economic downturn, 
such as the GCC and Asia. 

While governments obviously should 
be encouraged to make use of the 
Sukuk market, it is also clear that the 
key investor driver remains the matt er 
of the ratings quality of the issuer and 
currently, in investors’ minds, that this 
factor trumps all others completely. 

Islamic securitization  
ELDRED BUCK believes that any Islamic securitization should ensure that payments for the use of an asset and 
the earning of profi ts or returns from those assets are directly linked.
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This is unfortunate, because the key 
driver to an investment decision should 
be the risk-adjusted return, not that the 
investment has no risk or is axiomatically 
referred to as ‘risk-free’. Since a portfolio 
of entirely ‘AAA’ securities logically only 
has one direction to go, that is, towards 
not being entirely ‘AAA’, then it follows 
that a portfolio of lesser credits has some 
statistical probability of improving. 
Sadly, investors currently have no 
appetite for this premise which rather 
puts the Sukuk market at a disadvantage. 
Curiously, right now the possibility of an 
improvement in the investment climate 
or an investor’s portfolio might even be 
described as a Black Swan event, given 
the investor bias that persists today.

Islamic fi nancing is governed by the 
precepts of Shariah, which bans interest 
and stipulates that income must be 
derived as return from entrepreneurial 
investment. Islamic fi nance and Sukuk 
in particular should therefore be an 
excellent means of identifying true 
granularity and risk sharing that is 
predicated on asset-backed and specifi c 
credit participation in specifi c identifi able 
business risks. Consequently Sukuk 
returns should, both in theory and in 
actual practice, be all about risk-adjusted 
returns and therefore off er a fi rst class, 
transparent and accountable conduit 
from investor to the broad economy. 
Unfortunately this is not happening.

Standardization
The reason for this not happening is not 
just due to the eff ective crowding out 
by government and quasi-government 
entities which in eff ect increases the 
corporate sector’s huge demand. There 

is also another signifi cant hurdle which 
needs to be addressed. Without any 
shadow of a doubt, the single most 
important issue is that of standardization 
and this has been thrown into sharp relief 
with the Goldman Sachs Sukuk debacle.

It is not oft en that one can say one feels 
sorry for Goldman Sachs, but in this 
case one can only feel sympathy for 
their recent predicament. Armed with 
what they must surely have thought 
was a perfectly acceptable Shariah 
opinion, somehow over the course of 
the last few months the question of the 
Shariah compliance of the Goldman 
Sachs Sukuk has been questioned 
by a number of signifi cant industry 
participants. Whilst in many respects this 
is as unremarkable as diff ering legal or 
medical opinions, it nonetheless means 
that standardization, or more correctly, 
lack of standardization, is a signifi cant 
handicap to the further development of 
Islamic fi nance. If signifi cant new market 
participants cannot be brought readily 
into the market, then that is not a positive 

approach. As an industry participant, 
this has not been an edifying spectacle 
to witness and even more diffi  cult to 
explain to those outside it.

Conclusion
Islamic securitization is not about arcane 
and labyrinthine structures. At heart, 
and as opposed to conventional fi nance 
where interest represents the contractible 
cost for funds tied to the amount of 
principal over a pre-specifi ed lending 
period, the central tenet of the Islamic 
fi nancial system is the prohibition of 
riba, whose literal meaning is ‘an excess’ 
and is interpreted as any unjustifi able 
increase of capital; whether through 
loans or sales. The consensus to date 
among Islamic scholars is that riba covers 
not only usury but also the charging of 
interest and any positive, predetermined 
rates of return that are guaranteed 
regardless of the performance of an 
investment. So while only interest-
free forms of fi nance are considered 
permissible in Islamic fi nance, fi nancial 
relationships between fi nanciers and 
borrowers are therefore governed by 
shared business risk and therefore true 
risk-adjusted returns from investment in 
(halal) lawful and constructive activities. 
Above all, any Islamic securitization 
should ensure that payments for the use 
of an asset and the earning of profi ts or 
returns from those assets are directly 
linked, and that as long as both lender 
and borrower share the investment risks 
together, then the securitization has 
worked.

Eldred Buck is the managing director of Eiger 
Trading Advisors and he can be contacted at 
eldred.buck@eigertrading.com.
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The rapid development of Islamic 
fi nance in the world and its stability 
during the global fi nancial crisis, 
as well as the growing demand for 
Islamic fi nancial products among 
the population and an increasing 
need for new alternative ways of 
funding the economy, have created 
favorable conditions for the industry’s 
development in Kazakhstan. 

The rapid growth has been boosted 
by a strong political will, with the 
president and the government being very 
supportive. This has been supported 
by an appreciation by the regulators of 
the need to develop Islamic fi nance in 
the country as well as some signifi cant 
economic and political advantages 
including political stability, high rates of 
economic development, a lower rate of 
infl ation in comparison with neighboring 
countries, lower interest rates and the 
fast development of the banking and 
pension systems. 

All of these make Kazakhstan the perfect 
hub for developing Islamic fi nance in 
the Commonwealth of Independent 
States (CIS) and the Central Asian 
region. Kazakhstan’s strong international 
presence can be seen in its Europe 
chairmanship of the Organization for 
Security and Cooperation in 2010 and its 
leadership of the OIC in 2011. 

Legislation on Islamic 
banking
In 2009, Kazakhstan became the fi rst 
country in the CIS region to adopt 
legislation on Islamic banking and 
fi nance with amendments to a number 
of national laws such as the civil code, 
tax code, the law on banks and banking 
activity and the law on fi nancial markets. 
The adoption of legislation covering 
the Islamic banking, capital markets 
and investment funds was based on 
international experience and the research 
program was held by expert international 
law fi rm Zaid Ibrahim & Co, a Malaysian 
consultancy fi rm which has also acted 
as one of the main advisors on Islamic 
fi nance development issues in Malaysia.

Amendments to the law
The amendments made to the law of 
Kazakhstan on banks and banking aim 
to create a legal basis for the functioning 
of Islamic banks; remove constraints on 
the implementation of Islamic banks; and 
defi ne the forms and methods of state 
regulation and supervision of activities of 
Islamic banks, and procedures for Islamic 
banking operations.  

The most signifi cant amendments to the 
law on banks, which were required for 
the successful implementation of Islamic 
banking in Kazakhstan, were aimed at:

1) Establishing the basic requirements 
for the activities of Islamic banks 
based on the principles of Islamic 
fi nance;

2) Removing the restrictions on the 
participation of Islamic banks 
in corporate equities, as well as 
restrictions prohibiting the Islamic 
banks from engaging in non-banking 
activities;

3) Introducing the Shariah board to the 
Islamic banks.

The law on banks contains the 
description of the main Islamic banking 
operations:

• Acceptance of non-interest demand 
deposits;

• Trust management of money 
(investment deposit) (Mudarabah);

• Financing operations without 
charging interest (Qard Hasan);

• Trade fi nancing (Murabahah);

• The fi nancing of industrial and 
commercial activities on a partnership 
basis (Musharakah);

• Rent (leasing) (Ijarah);

• Agency services under the Islamic 
Banking Act (Wakalah).

Amendments to the law of Kazakhstan 
on the securities market also provide for 
the possibility of Sukuk issuance, Ijarah 
and Musharakah. The law provides for 
the presence of the Shariah board in the 
issuance and placement of the Sukuk. 
Amendments to the law of Kazakhstan 
on investment funds provide for the 
establishment of Islamic investment 
funds. At the same time, shares of Islamic 
investment funds are also considered 
by the law on the securities market as 
Islamic securities.

A lot of work has been carried out in 
relation to the enhancement of the 
legislative and taxation basis for the 
issuance of Sukuk (in accordance with 
the experience of Malaysia and Bahrain). 
Recently adopted amendments to the 
law on capital markets allow government 
bodies and other legal entities in 
Kazakhstan to issue Islamic securities. 

For the creation of favorable conditions 
for Sukuk issuance, a securities sector 
has been set up on the Kazakhstan Stock 
Exchange and new listing rules have 
been adopted. The issuance of the fi rst 

Recent developments of Islamic finance in 
Kazakhstan  
Kazakhstan sets a positive example in the region in terms of introducing Islamic fi nance in the country. TIMUR 
OMAROV shares his insights.
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sovereign Sukuk is seen as a priority as it 
will set the necessary benchmark for the 
corporate issuers.  

For the purposes of the development 
of Islamic banking and Takaful, the 
National Bank of Kazakhstan has 
prepared the draft  law: ‘Amendments to 
Some Legislative Acts of Kazakhstan on 
Matt ers Relating to Islamic Finance’. 

This draft  law covers the regulation 
of Takaful, the tax administration of 
the banking operations of an Islamic 
bank and the procedure for operations 
Wakalah (acceptance of deposits) by 
Islamic banks. 

The adoption of the amendments 
would introduce Islamic insurance 
in Kazakhstan and also provide the 
opportunity for an Islamic bank to 
conduct operations in accordance with 
the principles of Islamic fi nance.

Moreover, a working group on Islamic 
fi nance has been established through the 
facilitation of the Financial Institutions 
Association of Kazakhstan. The meetings 
of this working group discuss issues of 
concern, suggest ways of dealing with 
them and discuss improvement of the 
existing legislation of Kazakhstan on 
matt ers relating to Islamic fi nance.

2010-12 Islamic finance road 
map
In 2010, as part of the development 
program, the 2010-12 Islamic fi nance 
roadmap was adopted, with the 
main goal of att racting foreign direct 
investment from the OIC member 
countries.

Now, governmental bodies are 
working out the ‘Roadmap 2020’. The 
roadmap will include issues of further 
improvement in legislation, research and 
educational activities, the development 

of Islamic fi nancial infrastructures, 
international cooperation, and att racting 
investors. In addition, the roadmap will 
include specifi c activities on the creation 
of conditions for the att raction of Islamic 
fi nancial institutions and the introduction 
of Islamic fi nancial instruments, as 
well as activities for the issuance of 
debut Islamic sovereign and corporate 
securities. 

In 2011, with the aim of further 
developing Islamic fi nance, including 
the regulation of Islamic fi nancial 
institutions, the National Bank of 
Kazakhstan was admitt ed to the IFSB as 
an associate member. 

Aft er its admission to the IFSB 
Kazakhstan received a number of 
advantages for the development of 
Islamic fi nance in Kazakhstan: such as 
an ability to att end the IFSB general 
assembly, receive technical assistance, 
participate in the development of the 
IFSB prudential standards in the working 
groups and closed-door discussions, 
participate in IFSB awareness programs 
(such as workshops, roundtables, 
seminars and conferences) on a priority 
basis and  at special members’ rates, and 
exclusive access to materials of the IFSB 
events and meetings and other web-
based services in the members’ zone of 
the IFSB website. 

Islamic financial institutions 
in Kazakhstan
Several Islamic fi nancial institutions 
operate in Kazakhstan today. In 2009, 
an inter-governmental agreement 
was signed by Kazakhstan and the 
UAE to set up the fi rst Islamic bank 
in Kazakhstan: Al Hilal Bank. Now 
Al Hilal Bank operates with three 
subsidiaries in Astana, Almaty and 
Shymkent and serves, at the initial stage 
of development, solely large and middle-
sized corporate business. The bank plans 

to gradually cover all levels of customers 
between 2012-14, including retail, with 
an increase in capitalization and demand 
for bank services.

The state-owned Development Bank 
of Kazakhstan and JSC Fatt ah Finance, 
a local Islamic brokerage company 
with shareholders including Malaysia’s 
AmanahRaya, also plan to set up a 
second fi nancial institution. JSC Fatt ah 
Finance with the Malaysian state-owned 
company AmanahRaya established 
the Islamic Investment Hajj Fund 
of Kazakhstan. Moreover, in 2011, 
Kazakhstan launched a new Islamic 
fi nance vehicle, the Zakyat Fund, to 
collect Zakat tax and distribute the 
money among the poor. Based on Waqf 
principles, the fund will be accumulating 
voluntary donations. 

The establishment of such funds will lead 
to the mobilization of available resources 
of the population and will ensure their 
accumulation in accordance with the 
principles of Islamic fi nance. 

Furthermore, the Islamic Corporation for 
the Development of the Private Sector 
together with Kazakhstan’s government 
plan to create an Islamic leasing company 
with a capital of over US$60 million.

Continued
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There are also a number of other players, 
including Istisna’a Corporation and 
Akyl-Kenes Consulting, which actively 
participate in the development of Islamic 
fi nance. In February 2012 Istisna’a 
Corporation organized a workshop 
for the representatives of state bodies, 
where global experts provided detailed 
knowledge and technical skills in 
structuring Sukuk transactions. 

A lot of work is also being carried out 
to enhance the literacy of government 
offi  cials and regulators, parliament 
deputies, and ordinary people in the 
basics of Islamic fi nance. A specifi c 
seminar for students and university 
lecturers and another for media 
representatives were held in January and 
February 2011. In addition, in April 2012 
the National Bank of Kazakhstan jointly 
with the Islamic Research and Training 
Institute (an arm of the IDB Group) 
is planning to hold an international 
seminar for CIS countries.

Various forums and conferences on 
Islamic fi nance have also been held in 
Kazakhstan. One of the most important 
activities was the seventh World Islamic 
Economic Forum (WIEF) in Astana 
on June 2011. The WIEF was att ended 
by delegates from countries such as 
Azerbaĳ an, Bahrain, Brunei, Djibouti, 
Jordan, Indonesia, Iraq, Lebanon, 
Malaysia, the Netherlands, Pakistan and 
Saudi Arabia.

The Kazakhstan Islamic Finance 
Conference held in March 2011 in 
Astana provided another dimension 
to the development of Islamic fi nance 
and created a sound platform for key 
stakeholders to express their views and 
share their experience on the subject. 

Conclusion
Our activities in Islamic fi nance 
development together with the 
chairmanship in the OIC have 
demonstrated Kazakhstan’s credentials 
for becoming a truly regional Islamic 
fi nance center.

Timur Omarov is the head of fi nancial 
education, committ ee on the development of 
the Regional Financial Center of Almaty, 
National Bank of Kazakhstan. He can be 
contacted at omarov.timur@nationalbank.kz. 
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Pension funds have long been 
associated with mandatory schemes 
such as superannuation and provident 
funds that are regulated under law. 
Of course there are also the voluntary 
pension schemes aimed at the self-
employed and those wanting to make 
additional savings.

The birth of Pakistan’s voluntary pension 
investment scheme came about in 2005 
when the Securities and Exchange 
Commission of Pakistan proposed rules 
to govern this investment. This brought 
about an amendment to the Finance Act 
2005, allowing asset management houses 
in the country to launch pension funds to 
provide additional retirement income.

By 2007 four pension funds had been 
launched, including both conventional 
and Islamic. Today, a total of six asset 
management houses currently off er 
conventional and Islamic pension funds. 
According to regulators, the average 
returns of these funds have been around 
21% annually.

Muhammad Abdul Samad, the chief 
investment offi  cer of Atlas Asset 
Management, highlights the other 
benefi t of the fund — the 20% tax credit 
given to investors. However, there is a 
penalty should there be a withdrawal. 
“The money has to be kept in the fund 
until retirement but it can be withdrawn 
subject to a tax payment depending upon 
the tax rate at that point in time,” he 
explains.

In terms of management style, Abdul 
Samad says a pension fund is no diff erent 
from a mutual fund but the issue arises 

in the investment ceiling. He feels that 
pension funds benefi t from this as there 
is a restriction when investing in banks 
or counterparties or in equity stocks. 

“For example in a mutual fund, there is 
a 10% restriction on a single investment 
but with pension funds, fund managers 
are only allowed a 5% ceiling. This 
encourages fund managers to further 
diversify their portfolios, thus reducing 
the risk impact of the fund,” he notes.

Despite the encouraging performance 
of the pension funds in Pakistan, they 
have not managed to att ract retail 
investors. The total combined assets 
under management for Islamic pension 
funds for the three asset classes – equity, 
debt and money market – off ered in 
Pakistan currently stand at PKR1170.75 
billion (US$12.91 million) as at the 
29th February. Aside from Al Meezan 
Investment Management, which 
currently has a combined total fund size 
of PKR536 million (US$5.9 million) for 
its Islamic pension funds, the fi ve other 
asset management companies have only 
mustered a combined total fi gure of 

slightly above PKR100 million (US$1.1 
million). 

Abdul Samad att ributes the slow growth 
of the pension funds to a lack of public 
awareness, the imposition of tax on an 
investor should he make a withdrawal 
prematurely and the low savings rate, 
as well as the large average family 
size that hampers the older generation 
from committ ing to an investment. 
Asset management companies are now 
in discussion with the regulators as 
well as the country’s Inland Revenue 
Board on ways to address the tax issues 
surrounding the pension funds. 
In spite of the lack of participation 
from the retail market, these asset 
management companies are forging 
on. Abdul Samad is optimistic of the 
future of these funds, believing that it 
remains a huge untapped market with 
the opportunity for tremendous progress, 
and will make inroads in the future.  

The mutual fund industry has seen 
exponential growth over the last few 
years. Data recently released revealed 
that there was a 37% growth in the seven-
month period beginning July last year. 
As mutual funds continue to outperform, 
pension funds may soon have their 
day in the sun with adequate investor 
education and continued regulatory 
support. Aft er all, investors will be the 
eventual benefi ciaries in their golden 
years.  — RW

Saving for a rainy day: Pakistan’s pension funds

Vol 9 Issue 10
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Strong progress
INDONESIA: The local Islamic capital 
market is expected to grow rapidly in 
tandem with growth in the conventional 
capital markets.

Bowo Witjaksono Suhardjo, the vice-
chairman of trust fund manager 
association Asosiasi Pengelola Reksa 
Dana Indonesia, said that growth is 
also occurring in the Shariah compliant 
mutual fund market, driven by 
increasing investor interest.

Fleeing from investment
OMAN: Gulf Investment Services 
Holding Company (GIC) will reportedly 
exit from its investment in India-based 
Parsoli Corporation, a Shariah compliant 
non-banking fi nancial company. 

GIC has reportedly been eyeing the exit 
since 2010, but has been held back as it 
awaits approval from the Securities and 
Exchange Board of India. Its intention to 
exit the investment is in connection with 
regulatory violations which occurred 
in 2006 on account of misleading 
representations by Parsoli’s promoters, 
said GIC.

More pressure for Arcapita
BAHRAIN: US hedge fund Davidson 
Kempner Capital Management has 
emerged as a creditor on a committ ee 
restructuring US$1.1 billion-worth 
of debt at Islamic private equity fi rm 
Arcapita Bank.

The presence of the US fi rm is expected 
to put pressure on Arcapita to reach a 
debt deal rather than just extending the 
maturity of its obligations. 

Other members of the creditor committ ee 
reportedly comprise Barclays, CIMB, 
Standard Bank and The Royal Bank 
of Scotland (RBS). RBS is chairing the 
group, which is also being advised by 
PwC and Cliff ord Chance; while fi nancial 
advisory fi rms Rothschild, KPMG and 
Linklaters are advising Arcapita.

Joining the fund
UAE: Abu Dhabi’s Finance House will be 
the ninth fi nancial institution to sign up 
to the Debt Sett lement Fund, an AED10 
billion (US$2.7 billion) fund created by 
Sheikh Khalifa Zayed, the president 
of the UAE, to bail out Emirati loan 
defaulters.

Abu Dhabi Commercial Bank, Abu 
Dhabi Islamic Bank, Emirates NBD, 
First Gulf Bank, HSBC, Mashreq Bank, 
National Bank of Abu Dhabi and Union 
National Bank have already signed up 
to the fund.

Shariah screening for stocks
KENYA: FCB Capital, the Shariah 
compliant subsidiary of First Community 
Bank (FCB), is planning to establish an 
Islamic index for screening shares.

“The indices will help to reduce 
research costs and compliance concerns 
Muslim investors would otherwise 
face in constructing Islamic investment 
portfolios,” said Nathif Adam, a board 
member of FCB.

Islamic fund for Singapore
SINGAPORE: The government is 
planning to start a SG$3 million 
(US$2.39 million) endowment fund to 
help promote Islamic education in the 
country.

The fund will be set up by the Islamic 
Religious Council of Singapore.

If so, send us an email with your suggestions and 
we’ll find the industry’s best to author it. 

Please email your suggestions to 
sasikala@redmoneygroup.com

We’ll then publish it within these pages.
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What led to this fund being launched? 
It was a self initiative that stemmed 
from an interest in green and ethical 
investments, combined with friends 
and family who also shared similar 
a similar interest. The fund structure 
is helping to manage more effi  ciently 
and cost-eff ectively money for several 
people combined; and has built a track 
record which can be shown to external 
investors.

Why has this particular region / asset 
class been chosen? 
Real ecological assets protect against 
infl ation. Everybody invests in physical 
gold, but to us it is smarter to treat gold 
as a currency and invest in green energy 
like biogas and solar, which is a benefi t 
to consumers. We have also invested 
into forestry, which produces oxygen 
and cleans the air from carbon dioxide. 
For both investments you need to buy 
farm land, which protects you against 
infl ation.

What are the key factors that drive the 
fund’s performance?
Steady cash fl ows.

Who are your investors? 
Mainly private individuals from Switzerland. 

What specifi c risks does the fund take 
into consideration?
Counterparty risk, market risk and fraud 

risk, because assets are sometimes less 
transparent and more illiquid.

How oft en do you review this fund? 
The fund is reviewed on a monthly basis.

What are the sectors you are heavily 
invested in and why? 
Swiss real estate, because it provides a 
steady rent income.

What are the sectors you have recently 
exited and why? 
Energy stocks in Bulgaria as the returns 
were good.

What is the market outlook for this 
fund? 
We expect a higher single digit return 
over the next year. There are several risks 
of course, but at least the investments 
produce a steady cash fl ow and generate 
a benefi t to our investors. 

Has your strategy for this fund changed 
since inception, and if so how? 
We have recently added Swiss real estate 
thus further diversifying our portfolio.

Why should investors chose this fund 
over others? 
Broad diversifi cation of real assets with 
a sustainable and ethical focus, which 
protects against infl ation and helps 
others by still receiving returns.

Da Vinci Green Falcon Fund   
The sub-fund’s investment objective is to provide medium to long-term capital appreciation by investing 
primarily in a diversifi ed portfolio of investments employing absolute return fund-style strategies to generate a 
total return in excess of Libor, while controlling downside risk from an actively managed portfolio, diversifi ed by 
asset class and by investment strategies.

Monthly performance
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Fact sheet

Fund Manager Da Vinci Invest

Trustee TMF Singapore

Shariah Advisor None appointed yet.

Benchmark 
(Index)

Libor

Domicile Singapore

Inception Date 1st August 2009

Fund 
Characteristics

Fund Type
Open 
Fund Size 
EUR1 million (US$1.31 
million)
NAV per share:
EUR114.46 (US$150.91)
Minimum Investment 
EUR5,000 (US$6,546.7)
Subsequent Investment
EUR1,000 (US$1,309.35)
Management Fee
2%
Dividend policy
No distribution
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Comprehensive data from Eurekahedge will now feature the overall top 10 global and regional funds based on a specifi c duration (yield to date, annualized returns, 
monthly returns), Sharpe ratio as well as delve into specifi c asset classes in the global arena – equity, fi xed income, money market, commodity, global investing (which 
would focus on funds investing with global mandate instead of a specifi c country or geographical region), fund of funds, real estate as well as the Sortino ratio. Each table 
covering the duration, region, asset class and ratio will be featured on a fi ve week rotational basis.

Eurekahedge Asia Pacifi c Islamic Fund Index

Top 10 Monthly returns for Developed Markets funds

Fund Fund Manager Performance Measure Fund Domicile

1 AlAhli US Trading Equity The National Commercial Bank 6.63 Saudi Arabia

2 JPM Islamic Global Dynamic Equity 
(USD) A (acc)

J.P. Morgan International Bank 5.70 Luxembourg

3 AlAhli Europe Trading Equity The National Commercial Bank 5.67 Saudi Arabia

4 Al-Mubarak Global Equity Arab National Bank 5.29 Saudi Arabia

5 Reliance Global Shariah Growth  - USD I Reliance Asset Management (Malaysia) 5.12 Guernsey

6 Jadwa Aggressive Allocation Jadwa Investment 5.07 Saudi Arabia

7 Global Equity - Musharaka Riyad Bank 4.88 Saudi Arabia

8 Al Shamekh Islamic Portfolio Riyad Bank 4.81 Saudi Arabia

9 CIMB Islamic Greater China Equity CIMB-Principal Asset Management 4.71 Malaysia

10 AlAhli Global Trading Equity The National Commercial Bank 4.68 Saudi Arabia

Eurekahedge Developed Markets Islamic Fund Index 2.54

Top 10 Monthly returns for Emerging Markets funds

Fund Fund Manager Performance Measure Fund Domicile

1 Al Baraka Hermes Fund Management 14.17 Egypt

2 Faisal Islamic Bank of Egypt Mutual Hermes Fund Management 12.04 Egypt

3 Al-Saff a Saudi Equity Trading Banque Saudi Fransi 11.81 Saudi Arabia

4 Al Qasr GCC Real Estate & Construction 
Equity Trading 

Banque Saudi Fransi 11.55 Saudi Arabia

5 Jadwa Saudi Equity Jadwa Investment 11.41 Saudi Arabia

6 Jadwa Arab Markets Equity Jadwa Investment 9.74 Saudi Arabia

7 Jadwa GCC Equity Jadwa Investment 9.42 Saudi Arabia

8 Al Rajhi Petrochemical and Cement Equity Al Rajhi Bank 9.28 Saudi Arabia

9 Al Rajhi Local Shares Al Rajhi Bank 8.96 Saudi Arabia

10 NBAD UAE Islamic (Al Nae'em) National Bank of Abu Dhabi 8.19 UAE

Eurekahedge Emerging Markets Islamic Fund Index 3.00
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Based on 59.26% of funds which have reported February 2012 returns as at 13th March 2012 

Based on 49.40% of funds which have reported February 2012 returns as at 13th March 2012
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Contact Eurekahedge
To list your fund or update your fund information: islamicfunds@eurekahedge.com
For further details on Eurekahedge: information@eurekahedge.com  Tel: +65 6212 0900

Disclaimer
Copyright Eurekahedge 2007, All Rights Reserved. You, the user, may freely use the data for internal purposes and may reproduce the index data provided that 
reference to Eurekahedge is provided in your dissemination and/or reproduction. The information is provided on an “as is” basis and you assume and will bear all 
risk or associated costs in its use, and neither Islamic Finance news, Eurekahedge nor its affi  liates provide any express or implied warranty or representations as to 
originality, accuracy, completeness, timeliness, non-infringement, merchantability and fi tness for any purpose.

Based on 100.00% of funds which have reported January 2012 returns as at 13th March 2012

Based on 73.34% of funds which have reported February 2012 returns as at 13th March 2012
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Eurekahedge Islamic Fund Balanced Index over the last 5 years Eurekahedge Islamic Fund Balanced Index over the last 1 year

Top 10 Fund of Funds by 3 Month Returns

Fund Fund Manager 3-Month Return (%) Fund Domicile

1 Russell Jadwa World Equity Jadwa Investment 13.97 Saudi Arabia

2 Jadwa Aggressive Allocation Jadwa Investment 12.51 Saudi Arabia

3 Russell Jadwa Emerging Markets Equity Jadwa Investment 10.70 Saudi Arabia

4 Al Rajhi Multi Asset Growth Al Rajhi Bank 7.48 Saudi Arabia

5 AlManarah High Growth Portfolio The National Commercial Bank 7.27 Saudi Arabia

6 Jadwa Balanced Allocation Jadwa Investment 7.13 Saudi Arabia

7 Al-Mubarak Balanced Arab National Bank 5.79 Saudi Arabia

8 AlManarah Medium Growth Portfolio The National Commercial Bank 4.66 Saudi Arabia

9 AlManarah Conservative Growth Portfolio The National Commercial Bank 2.75 Saudi Arabia

10 Al Rajhi Multi Asset Balanced Al Rajhi Bank 2.74 Saudi Arabia

Top 5 Real Estate Funds by 3 Month Returns

Fund Fund Manager 3-Month Return (%) Fund Domicile

1 Al Qasr GCC Real Estate & Construction 
Equity Trading 

Banque Saudi Fransi 9.08 Saudi Arabia

2 Al-'Aqar KPJ REIT AmMerchant Bank 7.21 Malaysia

3 Al Dar Real Estate ADAM 1.33 Kuwait

4 Markaz Real Estate Kuwait Financial Centre 1.04 Kuwait

5 Solidarity International Real Estate Solidarity Funds Company 0.77 Bahrain
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Takaful’s ability to att ract a previously 
untapped demographic is being 
constrained as an increasing number of 
Takaful entrants begin to compete with 
a shrinking pool of potential customers. 
The low lying fruit remains bountiful 
for operators as uptake remains strong, 
but these are customers that are still 
being att racted at a basic level through 
an agency-driven sales force.

The issue remains: can the Takaful 
industry maintain its existing momentum 
and growth trajectory? What impact will 
the increasing number of Takaful players 
entering the market have on the industry 
at large? Will these new entrants add to 
the value of the Takaful industry or will 
they further saturate what is becoming 
an increasingly competitive landscape? 
All these questions are coming to the fore 
as the Takaful industry begins to take an 
introspective look at itself. 

Takaful need not be a static or limited 
avenue of products marketed solely at 
the Muslim consumer. By engineering 
and marketing products to the mass 
market, promoting the inherent benefi ts 
of Takaful above and beyond those 
off ered by conventional insurance and 
off ering a personalized service above 
and beyond the industry norms, Takaful 
can move beyond its current religion-
focused constraints. The ethical basis and 
inherent pooling of Takaful is still not yet 
fully understood by the market at large 
and needs to be rectifi ed. The interest in 
Takaful is there; however, this interest 
is still not being fully capitalized upon, 
particularly in the General Takaful space.

An over-concentration on profi table 
business lines, particularly Family 

Takaful, has meant that Takaful 
operators are losing ground to the 
conventional insurance business as 
they are achieving signifi cantly lower 
returns on their equity. A proportion of 
the poor profi tability can be put down 
to a refocusing of Takaful operators’ 
business activities in light of the 
challenging operating environment. 
However, Takaful operators have yet 
to be signifi cantly challenged in their 
operations, having up till now been 
able to easily and eff ectively tap what 
has proved to be a lucrative segment of 
the market. This has allowed Takaful 
businesses to operate in relative isolation 
from the larger insurance industry and to 
limit direct competition.

Ultimately the Takaful industry needs to 
create a more signifi cant business case for 
itself, focusing on increasing its under-
writing profi tability and maintaining 
operational performance. Many of these 
operations have yet to achieve a critical 
mass and are thus struggling to maintain 
a scale of operations, meaning effi  ciency is 
compromised.

With such a large untapped demographic 
out there, we are still yet to see a Takaful 
operator emerge as a regional player 

in both the Gulf and Southeast Asia. 
This can be att ributed to an increasingly 
competitive global landscape but the fact 
remains that the opportunities available 
at a regional level are signifi cant and 
remain largely untapped.

The Takaful industry is well placed 
to capitalize on the niche that it has 
carved out for itself. Inherent issues 
still remain within the industry: such as 
size and scale of individual operators, 
and competition from established 
conventional players entering the market.

Takaful contributions are on the rise 
across many products and in certain 
markets. However, the Takaful 
industry is still lacking the levels of 
professionalism required to compete on 
the global playing fi eld, with a signifi cant 
disadvantage in the number of qualifi ed 
personnel and an over-reliance on the 
agency model to drives sales and uptake. 
Levels of competency and service quality 
should be on par with those in the 
developed world and the industry needs 
signifi cant focus to successfully increase 
its capacity-building initiatives.

The industry’s rapid rise and expansion 
is good for its perception as a valid 
alternative to the conventional insurance 
coverage. However, this rapid expansion 
should not be allowed to occur at the 
expense of its operational abilities and 
service quality.  — SW

 www.takaful-ikhlas.com.my

For more information, please call 03-2723 9999
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Takaful in France
FRANCE: Financial consulting and 
investment fi rm CFCI & Associés is 
preparing to launch its fi rst Takaful 
off ering by April this year.

The product will comprise a Life Takaful 
product, with funds raised from the 
off ering to be invested in equity funds.

Suitor in sight
MALAYSIA: Syarikat Takaful Malaysia 
has received an enquiry from a family-
run conglomerate to acquire a major 
stake in its Indonesian unit, Syarikat 
Takaful Indonesia, said Hassan Kamil, its 
CEO. 

Hassan did not reveal the identity of the 
interested party, but confi rmed that it 
was a large local insurance group. The 
transaction, which could also involve the 

issuance of new shares, is expected to be 
completed by the end of this year. 

The sale of Syarikat Takaful Indonesia 
is in line with the restructuring of its 
Indonesian operations, with expectations 
of increased revenue contributions 
from the division over the next four to 
fi ve years. The streamlining involves 
the liquidation and transfer of Syarikat 
Takaful Malaysia’s 56% ownership in 
Syarikat Takaful Indonesia to its two 
operating companies, Asuransi Takaful 
Keluarga and Asuransi Takaful Umum.

Gains in the Indonesian division are 
seen to follow growth in Indonesia’s 
Takaful market; under a plan by the 
country’s regulator to promote dedicated 
Takaful fi rms by forbidding the use of 
Islamic windows and the sale of Takaful 
products by conventional insurers over 
the next two or three years.

Stable insurance market in 
Saudi
SAUDI ARABIA: The local insurance 
market remains stable despite having 
seen dramatic regulatory reform over the 
past decade, according to a report by UK-
based AM Best Company.

The report noted that while insurers have 
been required to become majority Saudi-
owned and move onshore, insurance 
penetration in the kingdom has grown 
rapidly.

It added while insurance penetration 
remains low, Saudi’s economic outlook 
supports growing demand for insurance, 
with the introduction of compulsory 
health schemes representing a major 
driver of the market’s growth.
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The continued malaise in the European 
fi nancial markets largely refl ects a 
lack of faith in the ability of major 
industrialized nations to restore 
sustainable government fi nances. The 
downgrade of the US credit rating 
in August exacerbated the situation. 
Together with the debt crisis in some 
EU countries, this dangerous situation 
in the fi nancial markets is putt ing 
pressure on the real economy as well. 

Economic development in the US came 
as a disappointment in the fi rst half 
of the year. On the back of the weak 
development at the start of the year, the 
US economy and fi nancial market are 
expected to grow by only 1.6% this year. 
In a prognosis from the Rhine-Westphalia 
Institute for Economic Research, Allianz 
and the German Insurance Association, 
we can expect an increase in insurance 
premiums of 1.8% in 2012.

Europe
Aft er making a strong start to the new 
year with quarter-on-quarter growth of 
about 0.8%, the economic recovery in the 
euro area tapered off  in the second three 
months of the year (+0.2% quarter-on-
quarter).

Hopes of a moderate economic recovery 
in the Eurozone in 2012 are nevertheless, 
being fueled by the continued global 
growth, as well as by the European 
Central Bank’s determination to stick 
to its accommodative monetary policy. 
The policy of unlimited liquidity should 
continue to ensure that the European 
banking system does not face any 
restrictions on the liquidity side.

The Greek government will manage, 
with the help of EU experts Troika, 
to stabilize its economy in the course 
of 2012. The more fl exible European 
Financial Stability Facility will be able 
to start work without any delays once it 
has been approved by all the 17 national 
Economic and Monetary Union (EMU) 
parliaments. 

Furthermore, the other highly-indebted 
EMU countries will also exercise 

stringent budget discipline, clocking up 
robust consolidation successes. Against 
the backdrop of the above, the fi nancial 
markets will gradually regain their 
composure and volatility should fall 
considerably.

All in all, we expect to see a moderate 
upward economic trend in the Eurozone 
in 2012, despite heightened downside 
risks. We forecast an increase in gross 
domestic product (GDP) for the region of 
1.7% this year and 1.4% next year.

Emerging markets
Following the strong economic 
development in the Asian and Latin 
American emerging markets, China 
in particular has been att empting to 
combat economic overheating (due to 
a real estate boom; the risk of a marked 
increase in non-performing loans 
following the excessive lending habits 
seen in recent years; and considerable 
consumer price infl ation). 

Asia is likely to remain the world’s 
fastest-growing region next year. We 
forecast an economic growth of 7.3% 
compared with 7.8% this year, with the 
predicted slowdown by half a percentage 
point explained mainly by the assumed 
growth slowdown in China. The Latin 
American emerging markets are likely 
to achieve growth on a par with 2011, 
with a predicted growth rate of just 

under 4%. In eastern Europe, growth 
in 2012 is expected to come in at 3.7%, 
slightly higher than in 2011 (+3.6%). 
The higher growth is, however, solely 
thanks to countries outside of the EU, 
such as Russia. In eastern European EU 
countries, on the other hand, growth in 
2012 is expected to be weaker.

Premium income in eastern European 
non-EU countries will not continue to 
grow due to the restrained developments 
in the Eurozone. Following the economic 
growth of 6.1% in 2011, we predict a GDP 
growth of 5.6% for emerging markets 
next year. 

What does all of this mean for the global 
insurance economy as a whole? Aft er a 
4.1% rise in global output last year, the 
fi gure is expected to come in at 2.9% in 
2011 (country weighting based on current 
exchange rates in each case). 

Moving forward, we expect the global 
economy to expand by 3.1% in 2012. 
The fact that this growth rate is slightly 
higher than last year is largely thanks 
to Japan, where we expect to see above-
average growth in 2012 compared to the 
other industrialized nations aft er this 
year’s economic slump, sparked by the 
2011 catastrophes.

Exchange rate fluctuations
The exchange rate between the US 
dollar and the euro fl uctuated within a 
fairly narrow range of between 1.40 and 
1.45 US$/EUR for much of 2011. The 
escalation of the EMU sovereign debt 
crisis, coupled with mounting economic 
concerns, sparked a rapid downward 
spiral in September 2011; some of which, 
however, has already been compensated 
for.

A renewed plummet in the value of the 
euro towards the 1.25 US$/EUR mark 
cannot be ruled out in an environment 
that remains dominated by extremely 
jitt ery fi nancial markets, as well as 
uncertainty as to how the debt crisis 
will unravel further. By the end of next 

The Eurocrisis and the financial and insurance 
market in 2012  
DR GERD KLÖEWER looks at the prospects for the Eurozone, the economic growth of the emerging markets and 
Takaful developments in 2012.

continued...

In some 
European 

markets like the UK, 
there is no doubt 
that the future of 
the global Takaful 
industry remains 
positive
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year, we expect to see an exchange 
rate between the two currencies of 1.35 
US$/EUR. The US dollar is likely to be 
hit not only by the ongoing need for 
consolidation in the US, but also by 
the progress we expect to see in the 
restructuring of EMU state fi nances.

Takaful developments in 
2012
In 2012, the global Takaful markets 
are entering into a new and changing 
business environment as the current 
Eurozone crisis threatens to have 
global repercussions. However, in some 
European markets like the UK, there is 
no doubt that the future of the global 
Takaful industry remains positive.

The reason the Takaful market survived 
the last fi nancial crisis was due to 
its policy of avoiding speculation, 
derivatives and the more doubtful 
products of modern investment banking. 
The leading Takaful operators are 
now rapidly positioning themselves 
to capitalize on new opportunities 
emerging from high growth segments 
such as Family Takaful.

In 2012, Islamic banks will continue to 
manage the challenges of an increasingly 
competitive global Takaful market, 
drive operational effi  ciencies in their 
businesses and successfully shift  to 
sound underwriting profi tability.

The main message of Islamic fi nance, 
while ethical, is also universal. At a 
time when world leaders are calling for 
moral reforms, it is appropriate to have 
our fi nancial systems rebuilt on widely 
accepted ethical and moral basis to serve 
the common good of humanity.

With the current global Takaful 
contributions standing at less than 1% of 
the total insurance premiums universe, 
the scope for growth is huge.

Outlook for the Eurozone
In the economic base scenario, it is 
assumed that the sovereign debt crisis 
will be successfully kept under control in 
the months ahead. 

Although markets will remain jitt ery, 
there will be neither a renewed banking 
crisis nor serious contagion of Italy or 
Spain. Despite repeated interjections 
calling for a stiff er haircut for Greece, the 

Troika will stick to its course and focus 
on the implementation of the promised 
reforms; and the pact to involve private 
creditors will not be unraveled. 

Although nobody believes that Greece 
is over the worst, there is some doubt 
as to whether further debt cancellation 
would be helpful. A move like this 
would defi nitely not automatically 
improve Greece’s growth prospects or 
make market participants any more 
willing to lend Greece new funds; 
and the country would remain reliant 
on aid from the European Financial 
Stability Facility. 

Before debt relief can be considered, a 
situation would defi nitely have to be 
created in which the Greek state did not 
require any more loans, at least not to 
fi nance its current budget (excluding 
interest payments). 

Otherwise, the country would soon fall 
into the next trap of excessive debt. It 
is also very optimistic to assume that 
radical debt cancellation would calm the 
markets down. The situation in Greece 
would remain uncertain, and countries 
like Ireland and Portugal are still far from 
out of the woods yet.

A major debt cancellation would be 
more likely to trigger a further loss of 
confi dence, which would come part and 
parcel with renewed uncertainty. It is 
important to remember that even the 
involvement of private creditors did not 
help the markets to simmer down, but 
actually increased the risk premiums for 
Italy and Spain. 

As a result, the best option remains to 
provide further support, but at the same 
time to ensure that the (announced) 
reforms are really put into practice. 

There is no fast, easy solution for Greece. 
The country remains one of the euro 
area’s problem areas. What is key is that 
the EU must prevent the situation from 
spreading to other countries, particularly 
Italy and Spain.

Worst case scenario — 
disintegration of monetary 
union
What happens if one or more countries 
leave the Eurozone, or if all EMU 
countries return to their national 

currencies? If a number of highly 
indebted EU countries left  the Eurozone, 
would it ultimately leave a core monetary 
union comprising of Germany, France, 
the Benelux countries and Austria?

The economic costs incurred by Germany 
and such, if the single currency area was 
to shrink, would be immense. In many 
cases debt cancellation, with far-reaching 
restrictions on the movement of capital, 
would be necessary. As a result, it is 
highly likely that we would see a Europe-
wide crisis in corporate fi nancing and, 
fi nally, a global confi dence and fi nancial 
crisis.

If some countries leave the Eurozone, 
it is plausible to expect the ‘core euro’ 
to appreciate by about 20% against all 
relevant currencies. The appreciation 
could be 30-40% against currencies of 
highly indebted European countries like 
Greece, Portugal, Ireland, Greece and 
Spain, and 10-15% against the US dollar.

Any long-term appreciation in the trade-
weighted external value to the tune of 
20% would therefore result in export 
losses of around 15% within the space 
of a year. Since exports in Germany now 
account for 50% of GDP, export losses of 
15% would slice between 4-7.5% of its 
GDP.

All in all, Europe will survive the 
Eurocrisis.

Dr Gerd Klöewer has worked for 30 years 
for the International Association of Islamic 
Banks, the German Insurance Association, 
the Winterthur-Zurich group, and the 
European Union. He can be contacted at 
Gerd@Kloewer.de.

Continued

What happens 
if one or more 

countries leave 
the Eurozone, or if 
all EMU countries 
return to their 
national 
currencies?
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MEET THE HEAD

Muneef O Tarmoom, 
managing partner, 
Abu Dhabi Equity 
Partners

Muneef O Tarmoom holds an MBA 
in Finance from the University of 
Strathclyde (UK), as well as a fi rst 
class BA in Business Studies from 
the University of Middlesex (UK). 
He is a professional member of the 
Institute of Investment Management 
and Research, London, and has held 
board positions in various global 
funds and corporations.  

Could you provide a brief 
journey of how you arrived 
where you are today? 
Formerly I was the CEO of a global 
sovereign wealth fund, with assets in 
excess of US$4 billion. Prior to that, I 
was a senior executive at the Abu Dhabi 
Investment Authority (ADIA) heading 
it’s European asset management team, 
one of the largest in the world.

I am also a senior fi nancial and 
management consulting advisor to 
governments and leading corporations. 

What does your role involve? 
My role involves developing Shariah 
compliant emerging markets 
soft  commodity-backed liquidity 
management and investment instruments 
in the zero to six-month maturity space. 
This is a market worth over US$100 
billion and is growing at a double digit 
rate per annum. 

My team is also involved in the 
origination, structuring and placing 
of Shariah compliant transactions in 
Brazil; engaging and fi nancing foremost 
Latin American growers of agricultural 
commodities and catt le farmers, 
inspection, warehouse and logistics 
companies, feedlot operators and global 
trading companies across the entire value 
chain.

Our mission at Abu Dhabi Equity 
Partners (ADEP) is to bring socially 
responsible, competitive, Shariah 
compliant funds to Latin America; 
starting with the asset-based agricultural 

sector. This eff ectively marries capital 
fl ows from the GCC countries to resource 
rich/capital short emerging markets, in a 
Shariah compliant asset-backed manner.

What is your greatest 
achievement to date? 
My greatest achievement would be 
giving Islamic fi nancial institutions and 
investors an alternative to the ubiquitous 
metals-based commodity Murabahah 
that is frowned upon by Shariah scholars. 
Commodity Murabahah on exchange-
traded metals are oft en perceived as 
disguised conventional repos between 
banks, with fi nancial/speculative trade 
typically greater than nine times the 
physical trades.

Which of your products/
services deliver the best 
results?
ADEP has a suite of products in the 
zero to six-month maturity space. Both 
products are backed by physical assets 
with titles registered at local exchanges, 
placed at independent warehouses 
monitored by global surveillance 
companies, with escrow and custody 
accounts set up with a world-renowned 
fi nancial institution and ultimately 
sold to the world’s largest agricultural 
companies and producers of beef. 

Product A is fi nancing soft  commodity 
inventory with prospective 
counterparties, with many having 
investment grade ratings, off ering 
US$3 million Libor +400-450 basis 

points. Product B is fi nancing halal 
food (catt le) inventory with prospective 
counterparties having a S&P rating 
of up to ‘BB+’, off ering US$3 million 
Libor +600-700 basis points. This 
gives investors the ability to position 
themselves along the most suitable risk/
reward axis.

What are the strengths of your 
business?
The company has a deep understanding 
of the GCC and Latin American 
markets, having analyzed, identifi ed 
opportunities, raised funds, operated and 
sold companies. Such emerging markets 
knowledge is combined with a deep 
understanding of the agro-industry and 
a thorough grasp of the Islamic fi nance 
industry dynamics and key operational 
improvement areas.

What are the factors 
contributing to the success of 
your company? 
Being decisive, nimble, innovative and 
always putt ing ethics fi rst.

What are the obstacles faced 
in running your business 
today?
Growing the industry talent pool in line 
with Shariah compliant asset growth, and 
the evolving nature of Islamic fi nance 
standards and regulation.

Where do you see the Islamic 
fi nance industry in the next 
fi ve years? 
We are confi dent that the Islamic fi nance 
industry has the potential to double 
in asset size within the next fi ve years. 
This will not only be a result of organic 
growth, but also expansion of the Islamic 
windows’ share of conventional bank 
assets, and development of Islamic 
fi nance in the Arab Spring countries. 

Name one thing you would 
like to see change in the 
world of Islamic fi nance.
The decline of the infl uence of the 
commonly used metal exchange-based 
commodity Murabahah in favor of 
innovative physical commodity-based 
alternative instruments that aid real 
economies, produce att ractive risk-
adjusted returns and are truer to the 
basic principles of Islamic fi nance.
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DEAL TRACKER

ISSUER SIZE DATE 
ANNOUNCED

Dubai Investments US$200 million 12th March 2012

Kazakhstan sovereign US$1 million 8th March 2012

Encorp System Bilt RM1.58 billion 8th March 2012

First Community Bank KES2 billion 8th March 2012

Pakistan sovereign TBA 7th March 2012

Syarikat Prasarana Negara RM4 billion 6th March 2012

CIMB Singapore SG$100 million 2nd March 2012

Kingdom Holding TBA 1st March 2012

Qatar Petroleum TBA 27th February 2012

Acwa Power US$800 million 27th February 2012

Tanjung Bin Energy Issuer RM4.5 billion 24th February 2012

South Africa sovereign US$500 million 23rd February 2012

Maybank RM7 billion 22nd February 2012

Oman Arab Bank OMR10 million 20th February 2012

Yemen sovereign TBA 20th February 2012

Kuwait Finance House, Turkey TBA 18th February 2012

Maxis RM2.45 billion 17th February 2012

Egypt sovereign TBA 6th February 2012

Development Bank of Kazakhstan TBA 6th February 2012

Turkey sovereign TBA 3rd February 2012

Musteq Hydro RM80 million 24th January 2012

General Authority for Civil Aviation TBA 24th January 2012

Indonesian fi nance ministry IDR2 trillion 24th January 2012

Albaraka Turk Katilim Bankasi US$200 million 23rd January 2012

AirAsia X US$200 million 17th January 2012

1Malaysia TBA 16th January 2012

HSBC Amanah TBA 12th January 2012

Bank Muamalat Indonesia IDR1.25 trillion 9th January 2012

Sudan sovereign TBA 3rd January 2012

Malaysian Airline System and Air Asia RM12 billion 23rd December 2011

Emery Oleochemicals Group US$151 million 20th December 2011

Saudi Arabia sovereign TBA 13th December 2011

KMCOB Capital RM343.1 million 5th December 2011

Emirates NBD TBA 29th November 2011

Solum Asset Management TBA 27th November 2011

Bank Syariah Mandiri IDR500 billion 18th November 2011

UEM Group & EPF RM33 billion 17th November 2011

Abu Dhabi Islamic Bank US$500 million 9th November 2011

Emirates Airline TBA 8th November 2011

DRB Hicom RM1.8 billion 1st November 2011

Sabah Credit Corporation RM1 billion 28th October 2011

Credit Agricole  TBA 27th October 2011

Anih Berhad RM2.5 billion 24th October 2011

Axis Real estate Investment Trust RM300 million 24th October 2011

Goldman Sachs US$2 billion 19th October 2011

Mydin RM350 million 13th October 2011

Barwa Bank TBA 11th October 2011

Mashreq Al Islami TBA 10th October 2011

IFN Correspondents
AFGHANISTAN: Dr Alam Hamdard Khan
deputy chief of Islamic banking, Bank Mille Afghan
AUSTRALIA: Gerhard Bakker
director, Madina Village
BAHRAIN: Dr Hatim El-Tahir
director, Islamic Finance Knowledge Centre, Deloitt e & 
Touche
BANGLADESH: Md Shamsuzzaman
executive vice president, Islami Bank Bangladesh 
BERMUDA: Belaid A Jheengoor
director of asset management, PwC

BRUNEI: James Chiew Siew Hua
senior partner, Abrahams Davidson & Co
CANADA: Jeff rey S Graham
partner, Borden Ladner Gervais
EGYPT: Dr Walid Hegazy
managing partner, Hegazy & Associates
FRANCE: Antoine Saillon
head of Islamic fi nance, Paris Europlace
HONG KONG & CHINA: Anthony Chan
partner, Brandt Chan & Partners in association with SNR 
Denton
INDIA: Keyur Shah
partner, KPMG
INDONESIA: Rizqullah
president director, BNI Syariah
IRAN: Majid Pireh
Islamic fi nance expert, SEO
IRAQ: Khaled Saqqaf
partner and head of Jordan & Iraq offi  ces, Al Tamimi & Co
IRELAND: Ken Owens
Shariah funds assurance partner, PwC Ireland
JAPAN: Serdar A. Basara
president, Japan Islamic Finance
JORDAN: Khaled Saqqaf
partner and head of Jordan & Iraq offi  ces, Al Tamimi & Co
KAZAKHSTAN: Timur Alim
area manager, Al Hilal Bank
KOREA: Yong-Jae Chang
partner, Lee & Ko
KUWAIT: Alex Saleh
partner, Al Tamimi & Company
LUXEMBOURG: Marc Theisen
partner, Theisen Law
MALAYSIA: Nik Norishky Thani
head special projects (Islamic), PNB
MAURITIUS: Sameer K Tegally
associate, Conyers Dill & Pearman
NEW ZEALAND: Dr Mustafa Farouk
counsel member for Islamic fi nancial institutions, FIANZ
OMAN: Anthony Watson
senior associate, Al Busaidy Mansoor Jamal & Co
PAKISTAN: Bilal Rasul
director (enforcement), SEC of Pakistan
QATAR: Jaime Oon
solicitor, Eversheds
SAUDI ARABIA: Nabil Issa
partner, King & Spalding
SINGAPORE: Yeo Wico,
partner, Allen & Gledhill
SRI LANKA: Roshan Madewala
director/CEO, Research Intelligence Unit
SWITZERLAND: Khadra Abdullahi
associate of investment banking, Faisal Private Bank 
UK: Dr Natalie Schoon
Formabb
YEMEN: Moneer Saif
head of Islamic banking, CAC Bank

IFN Correspondents are experts 
in their respective fi elds and 
are selected by Islamic Finance 
news to contribute designated 
short country reports

For more information 
about becoming an IFN 
Correspondent please 
contact 
sasikala@
redmoneygroup.
com
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SHARIAH INDEXES

SAMI Halal Food Participation (All Cap) 6 months

REDmoney Asia ex. Japan                                                             6 Months REDmoney Europe                                                                         6 Months
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SHARIAH INDEXES

For further information regarding REDmoney Indexes contact:

Andrew Morgan
Managing Director, REDmoney Group

Email: Andrew.Morgan@REDmoneygroup.com
Tel +603 2162 7800

RED 

REDmoney Global Shariah Index Series

REDmoney Global Shariah Index Series (All Cap)                 6 Months REDmoney Global Shariah Index Series (Large Cap)             6 Months

REDmoney Global Shariah Index Series (Medium Cap)       6 Months REDmoney Global Shariah Index Series (Small Cap)             6 Months
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REDmoney Global Shariah 

Equities are considered eligible for inclusion 
into the REDmoney Global Shariah Index 
Series only if they pass a series of market 
related guidelines related to minimum market 
capitalization and liquidity as well as country 
restrictions. 

Once the index eligible universe is determined 
the underlying constituents are screened 
using a set of business and fi nancial Shariah 
guidelines.

The REDmoney Global Shariah Index Series powered by IdealRatings consists of a rich subset of global listed equities that adhere to clearly 
defi ned and transparent Shariah guidelines defi ned by Shariyah Review Bureau in Jeddah, Saudi Arabia. 

The REDmoney Shariah Indexes provides Islamic investors with an accurate and Shariah-specifi c equity performance benchmark with optimized 
compliance credibility due to the intensive research conducted to ensure that index constituents do not confl ict with the defi ned Shariah 
requirements. 

IdealRatings™ is the leading provider of Shariah investment decision support tools to investors globally, including asset managers, brokers, index 
providers, and banks to empower them to develop, manage and monitor Shariah investment products and Shariah compliant funds. IdealRatings 
is headquartered in San Francisco, California. For more information about IdealRatings visit: www.idealratings.com
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Most Recent Global Sukuk

Priced Issuer Nationality Instrument Market US$ (mln) Managers
7th Mar 2012 Almarai Saudi Arabia Sukuk Domestic market 

private placement
267 Saudi British Bank

22nd Feb 2012 DRB-HICOM Malaysia Sukuk Domestic market 
private placement

232 Maybank Investment Bank

31st Jan 2012 MAF Sukuk UAE Sukuk Euro market 
public issue

400 Standard Chartered, HSBC, Dubai Islamic 
Bank, Abu Dhabi Islamic Bank

17th Jan 2012 General Authority for 
Civil Aviation

Saudi Arabia Sukuk Domestic market 
private placement

4,000 Saudi British Bank

12th Jan 2012 Tamweel UAE Sukuk Euro market 
public issue

300 Standard Chartered, Dubai Islamic Bank, 
Citigroup

11th Jan 2012 FGB Sukuk UAE Sukuk Wakalah Euro market 
public issue

500 Standard Chartered, HSBC, National Bank 
of Abu Dhabi, Citigroup

11th Jan 2012 Sarawak Energy Malaysia Sukuk Domestic market 
public issue

796 RHB Capital, Kenanga Investment Bank, 
AmInvestment Bank

10th Jan 2012 EIB Sukuk UAE Sukuk Euro market 
public issue

500 Standard Chartered, HSBC, RBS, Na-
tional Bank of Abu Dhabi, Citigroup, 
Emirates NBD

16th Dec 2011 Projek Lebuhraya 
Usahasama

Malaysia Sukuk Domestic market 
private placement

6,155 RHB Capital, CIMB Group, AmInvest-
ment Bank, Maybank Investment Bank

16th Dec 2011 Projek Lebuhraya 
Usahasama

Malaysia Sukuk Domestic market 
private placement

3,455 CIMB Group, AmInvestment Bank, 
Maybank Investment Bank

5th Dec 2011 Gulf International 
Bank 

Bahrain Sukuk Euro market 
private placement

300 JPMorgan

28th Nov 2011 DRB-HICOM Malaysia Sukuk Domestic market 
private placement

132 Maybank Investment Bank

24th Nov 2011 ANIH Malaysia Sukuk Domestic market 
private placement

786 CIMB Group, Maybank Investment Bank

22nd Nov 2011 ADIB Sukuk UAE Sukuk Euro market 
public issue

500 Standard Chartered, Nomura, HSBC, 
National Bank of Abu Dhabi, Abu Dhabi 
Islamic Bank, Citigroup

16th Nov 2011 Kingdom of Bahrain Bahrain Sukuk Euro market 
public issue

750 Standard Chartered, BNP Paribas, 
Citigroup

16th Nov 2011 Abu Dhabi 
Commercial Bank

UAE Sukuk Euro market 
public issue

500 Standard Chartered, JPMorgan, Abu 
Dhabi Commercial Bank, Bank of 
America Merrill Lynch

14th Nov 2011 Perusahaan Penerbit 
SBSN Indonesia II

Indonesia Sukuk Ijarah Euro market 
public issue

1,000 Standard Chartered, HSBC, Citigroup

2nd Nov 2011 Pengurusan Air SPV Malaysia Sukuk Ijarah Domestic market 
private placement

139 CIMB Group

25th Oct 2011 Manjung Island 
Energy 

Malaysia Sukuk Ijarah Domestic market 
public issue

1,545 Lembaga Tabung Haji, CIMB Group

20th Oct 2011 Kuveyt Turk Katilim 
Bankasi

Turkey Sukuk Euro market 
public issue

350 Standard Chartered, HSBC, KFH, Abu 
Dhabi Islamic Bank, Commerzbank 
Group

Global Sukuk Volume by Month Global Sukuk Volume by Quarter
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Top 30 Issuers of Global Sukuk 12 Months

Issuer Nationality Instrument Market US$ (mln) Iss Managers
1 Projek Lebuhraya 

Usahasama 
Malaysia Sukuk Domestic market 

private placement
9,610 2 RHB Capital, CIMB Group, 

AmInvestment Bank, Maybank 
Investment Bank 

2 General Authority for Civil 
Aviation 

Saudi Arabia Sukuk Domestic market 
private placement

4,000 1 Saudi British Bank

3 Pengurusan Air SPV Malaysia Sukuk Murabahah Domestic market 
public issue

2,388 3 HSBC, CIMB Group, Maybank 
Investment Bank

4 Wakala Global Sukuk Malaysia Sukuk Euro market pub-
lic issue

2,000 1 HSBC, CIMB Group, Citigroup
Maybank Investment Bank 

5 Sarawak Energy Malaysia Sukuk Domestic market 
public issue

1,783 2 RHB Capital, AmInvestment Bank, 
Kenanga Investment Bank

6 Manjung Island Energy Malaysia Sukuk Ijarah Domestic market 
public issue

1,545 1 Lembaga Tabung Haji, CIMB 
Group

7 Perusahaan Penerbit SBSN 
Indonesia II

Indonesia Sukuk Ijarah Euro market pub-
lic issue

1,000 1 Standard Chartered, HSBC, 
Citigroup

8 ANIH Malaysia Sukuk Domestic market 
private placement

786 1 CIMB Group, Maybank Investment 
Bank

9 Kingdom of Bahrain Bahrain Sukuk Euro market pub-
lic issue

750 1 Standard Chartered, BNP Paribas, 
Citigroup

9 Islamic Development Bank Saudi Arabia Sukuk Euro market 
public issue

750 1 Standard Chartered, Deutsche 
Bank, BNP Paribas, HSBC

11 Syarikat Prasarana Negara Malaysia Sukuk Ijarah Domestic market 
public issue

667 1 CIMB Group, Maybank Invest-
ment Bank

12 First Gulf Bank UAE Sukuk Wakalah Euro market 
public issue

650 1 Standard Chartered, HSBC, 
Citigroup

13 HSBC Bank Middle East UK Sukuk Euro market 
public issue

500 1 HSBC

13 FGB Sukuk UAE Sukuk Wakalah Euro market 
public issue

500 1 Standard Chartered, HSBC, National 
Bank of Abu Dhabi, Citigroup

13 EIB Sukuk UAE Sukuk Euro market pub-
lic issue

500 1 Standard Chartered, HSBC, RBS, 
National Bank of Abu Dhabi, Citi-
group, Emirates NBD 

13 Abu Dhabi Commercial 
Bank

UAE Sukuk Euro market pub-
lic issue

500 1 Standard Chartered, JPMorgan, 
Abu Dhabi Commercial Bank, 
Bank of America Merrill Lynch

13 ADIB Sukuk UAE Sukuk Euro market pub-
lic issue

500 1 Standard Chartered, Nomura, 
HSBC, National Bank of Abu Dhabi, 
Abu Dhabi Islamic Bank, Citigroup

18 Saudi International 
Petrochemical

Saudi Arabia Sukuk Domestic market 
public issue

480 1 Deutsche Bank, Riyad Bank

19 Sharjah Islamic Bank UAE Issue price undisclosed Euro market pub-
lic issue

400 1 Standard Chartered, HSBC

19 MAF Sukuk UAE Sukuk Wakalah Euro market pub-
lic issue

400 1 Standard Chartered, HSBC, Dubai 
Islamic Bank, Abu Dhabi Islamic Bank 

21 Aman Sukuk Malaysia Sukuk Musharakah Domestic market 
public issue

371 1 Lembaga Tabung Haji, RHB Capi-
tal, CIMB Group, AmInvestment 
Bank, Maybank Investment Bank

22 DRB-HICOM Malaysia Sukuk Domestic market 
private placement

363 2 Maybank Investment Bank

23 Kuveyt Turk Katilim 
Bankasi

Turkey Sukuk Euro market pub-
lic issue

350 1 Standard Chartered, HSBC, KFH, 
Abu Dhabi Islamic Bank, 
Commerzbank Group

24 Maybank Islamic Malaysia Sukuk Musharakah Domestic market 
private placement

330 1 Maybank Investment Bank

25 Tamweel UAE Sukuk Euro market pub-
lic issue

300 1 Standard Chartered, Dubai Islamic 
Bank, Citigroup

25 Gulf International Bank Bahrain Sukuk Euro market pri-
vate placement

300 1 JPMorgan

27 Midciti Resources Malaysia Sukuk Domestic market 
public issue

274 1 CIMB Group, Maybank Invest-
ment Bank

28 Bank Aljazira Saudi Arabia Sukuk Mudarabah Domestic market 
private placement

267 1 JPMorgan, Saudi British Bank

28 Almarai Saudi Arabia Sukuk Domestic market 
private placement

267 1 Saudi British Bank 

30 Ranhill Power Malaysia Sukuk Domestic market 
private placement

266 1 Maybank Investment Bank

Total 36,731 108
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Top Managers of Sukuk 12 Months

Manager US$ (mln) Iss %

1 Maybank Investment Bank 7,121 30 19.4

2 CIMB Group 6,885 27 18.8

3 AmInvestment Bank 4,758 28 13.0

4 Saudi British Bank 4,400 3 12.0

5 HSBC 2,653 13 7.2

6 RHB Capital 2,370 16 6.5

7 Standard Chartered Bank 1,874 12 5.1

8 Citigroup 1,692 8 4.6

9 Lembaga Tabung Haji 847 2 2.3

10 JPMorgan 558 3 1.5

11 BNP Paribas 438 2 1.2

12 Deutsche Bank 427 2 1.2

13 National Bank of Abu Dhabi 292 3 0.8

14 Kenanga Investment Bank 265 1 0.7

15 Abu Dhabi Islamic Bank 253 3 0.7

16 Riyad Bank 240 1 0.7

17 Dubai Islamic Bank 200 2 0.5

18 Affi  n Investment Bank 189 5 0.5

19 OCBC 184 7 0.5

20 Hong Leong Bank 141 4 0.4

21 Bank of America Merrill Lynch 125 1 0.3

21 Abu Dhabi Commercial Bank 125 1 0.3

23 Public Bank 118 4 0.3

24 KFH 109 2 0.3

25 DRB-HICOM 90 3 0.2

26 RBS 83 1 0.2

26 Nomura 83 1 0.2

26 Emirates NBD 83 1 0.2

29 Commerzbank Group 70 1 0.2

30 Malaysian Industrial Development 
Finance 40 1 0.1

Total 36,731 108 100.0

Top Islamic Finance Related Project Financing Legal Advisors 
Ranking                                                                                          12 Months

Legal Advisor US$ (million) No %

1 Allen & Overy 4,198 2 23.9
2 Skadden Arps Slate Meagher & Flom 3,281 1 18.7
2 White & Case 3,281 1 18.7
4 Al-Jadaan & Partners Law Firm 1,200 1 6.8
4 Baker & McKenzie 1,200 1 6.8
4 Cliff ord Chance 1,200 1 6.8
7 Baker Bott s 917 1 5.2
7 Chadbourne & Parke 917 1 5.2
9 Afridi & Angell 267 1 1.5
9 Herbert Smith Gleiss Lutz Stibbe 267 1 1.5
9 Latham & Watkins 267 1 1.5

Top Islamic Finance Related Project Finance Mandated Lead 
Arrangers                                                                                       12 Months

Mandated Lead Arranger US$ (million) No %

1 Banque Saudi Fransi 921 3 9.2

2 HSBC Holdings 771 3 7.7

3 Samba Financial Group 592 4 5.9

4 Public Investment Fund 463 2 4.6

5 Arab National Bank 463 2 4.6

6 Sumitomo Mitsui Financial Group 404 2 4.0

7 KfW Bankengruppe 369 2 3.7

8 Mitsubishi UFJ Financial Group 360 1 3.6

9 Australia & New Zealand Banking 
Group 289 1 2.9

9 Mizuho Financial Group 289 1 2.9

Sukuk Volume by Currency US$ (billion)                  12 Months

Sukuk Volume by Issuer Nation US$ (billion)               12 Months

Global Sukuk Volume by Sector                                   12 Months

Global Sukuk Volume - US$ Analysis
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Top Islamic Finance Related Loans Mandated Lead Arrangers 
Ranking                                                                                          12 Months

Mandated Lead Arranger US$ (mln) No %

1 Samba Capital 916 4 9.5

2 Saudi British Bank 814 3 8.4

3 Banque Saudi Fransi 664 2 6.9
4 Al-Rajhi Banking & Investment 513 2 5.3
5 Citigroup 495 7 5.1
6 HSBC 457 4 4.7

7 Saudi Hollandi Bank 444 1 4.6
7 Riyad Bank 444 1 4.6
9 Noor Islamic Bank 297 3 3.1
10 Standard Chartered Bank 280 6 2.9
11 Barwa Bank 266 2 2.8
12 Maybank Investment Bank 264 2 2.7
13 RBS 233 1 2.4
14 Saudi National Commercial Bank 219 1 2.3

14 Arab National Bank 219 1 2.3

16 CIMB Group 216 2 2.2

17 Qatar Islamic Bank 213 1 2.2

17 Qatar International Islamic Bank 213 1 2.2
17 Masraf Al Rayan 213 1 2.2

20 Deutsche Bank 204 2 2.1

21 Arab Banking Corporation 172 4 1.8

22 Abu Dhabi Islamic Bank 171 4 1.8
23 RHB Capital 164 1 1.7
23 Lembaga Tabung Haji 164 1 1.7
23 AmInvestment Bank 164 1 1.7
26 Emirates NBD 160 3 1.7

27 Bank of America Merrill Lynch 126 3 1.3

28 Bank of China 93 1 1.0

29 Bank Al-Jazira 68 1 0.7

29 Alinma Bank 68 1 0.7

Top Islamic Finance Related Loans Mandated Lead Arrangers
12 Months

Bookrunner US$ (mln) No %

1 Citigroup 605 7 6.3

2 HSBC 305 2 3.2
3 Samba Capital 233 1 2.4
3 RBS 233 1 2.4
5 Abu Dhabi Islamic Bank 219 4 2.3

6 Standard Chartered Bank 165 3 1.7

7 Emirates NBD 122 2 1.3

8 Maybank Investment Bank 100 1 1.0

9 Bank of China 93 1 1.0
10 National Bank of Kuwait 87 1 0.9

Top Islamic Finance Related Loans Deal List                         12 Months

Credit Date Borrower Nationality US$ (mln)

13th Dec 2011 Barzan Gas Co Qatar 5,442

12th Feb 2012 Mobily Saudi Arabia 2,667

2nd Dec 2011 Hajr for Electricity 
Production 

Saudi Arabia 1,981

15th Oct 2011 Maaden Bauxite & 
Alumina 

Saudi Arabia 929

15th Sep 2011 Dubai Ports World UAE 850

18th Jul 2011 Pembinaan BLT Malaysia 822

23rd Jun 2011 Salik One Spc UAE 800

31st Mar 2011 National Central 
Cooling

UAE 757

17th May 2011 Emaar Properties UAE 699

23rd May 2011 Natrindo Telepon 
Seluler

Indonesia 450

Top Islamic Finance Related Loans by Country                    12 Months

Nationality US$ (mln) No %
1 Saudi Arabia 4,177 4 43.1
2 UAE 1,656 6 17.1
3 Turkey 985 5 10.2
4 Malaysia 926 2 9.6
5 Qatar 850 1 8.8
6 Indonesia 601 4 6.2
7 Pakistan 203 4 2.1
8 China 93 1 1.0
9 Kuwait 87 1 0.9

10 Russian Federation 60 1 0.6

Top Islamic Finance Related Loans by Sector                        12 Months

Global Islamic Loans - Years to Maturity (YTD Comparison)

Are your deals listed here?
If you feel that the information within these tables is inaccurate, you may contact 
the following directly:     Jennifer Cheung (Media Relations)
                                            Email: Jennifer.Cheung@Dealogic.com                          Tel: +852 2804 1223
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