
With the number of high profi le Sukuk de-
faults and debt restructuring plans that have 
taken place in the past two years, the trustee 
often comes up as central to the process in 
Islamic fi nance. 

A joint report by Deutsche Bank and law 
fi rm Clifford Chance considers the need for 
restructuring debt fi nancing as a function 
of many factors, which is not limited to the 
prevailing economic environment at the time. 
The report addresses different approaches 
to corporate restructuring, and various roles 
that banks may play in the process. The most 
important, however, are the trustees who play 
a pivotal role in refi nancing and restructuring 
international debt issues.

The position of the trustee comes up again 
in a report on the growing popularity of Cay-
man Islands trusts in the Middle East by 
law fi rm Conyers Dill & Pearman. The report 
puts forth that more than 80% of businesses 
in the Middle East are family-run or family-
owned, and within the next fi ve years, will 
control over 90% of commercial activity in 
the region. More and more of these families 
who maintain proprietary wealth are turning 
to trusts to address succession planning and 
asset protection concerns. However, Shariah 
laws of heirship may be altered when using 
a standard Cayman trust. Enter the Cayman 
STAR trust, which can be particularly useful 
in the context of business, or family business, 
succession.

The assumption is of course that the tradition-
al concepts of the nuclear and extended fam-
ily prevail. The case is different in Pakistan 
where rural urban migration is fast changing 
the face of the family unit, impacting the need 
to cater for urban housing, and indirectly, the 
need for Islamic home fi nancing. At Paki-
stan’s current rate of housing development, 

it is falling well short of the required six mil-
lion houses, according to a report by banker 
Muhammad Jehanzeb Saeed. Nevertheless, 
steps taken by the State Bank of Pakistan to 
promote Islamic home fi nancing is growing 
the sector. While Islamic banking has a share 
of 6.4% of the total banking system, the share 
of Islamic fi nance products make up 20% of 
mortgage fi nancing in Pakistan. 

Of the overall challenges to the growing 
Pakistan’s Islamic fi nance industry, regulatory 
issues remain the utmost obstacle according 
to a report by Habib Bank. The country’s 
transition to Islamic fi nance is seen as a 
highly complex and technical one, which, 
though lacking, cannot be done without 
quality regulation and Shariah supervision. 

The role that political will plays in fostering 
growth of the Islamic industry also cannot be 
overstated. For the fi rst time in 30 years, the 
key impediment to the successful uptake of 
Islamic fi nance in Egypt has been removed 
with the recent ousting of Hosni Mubarak, 
according to a report by Dr Sayd Farook 
and Rushdi Siddiqui. Their report proposes 
that previously forecasted growth trends be 
revised to refl ect the stronger opportunities 
that now avail in Egypt.

There are also bright prospects for Takaful, 
which are explored in a report by AMA Asia 
Medical Assistance particularly in the area 
of health tourism insurance. There is ample 
opportunity for Takaful in Kenya too, according 
to our Meet the Head, Hassan Bashir, CEO of 
Takaful Insurance of Africa.  

Qatar International Islamic Bank’s impending 
takeover of the Islamic Bank of Britain, Kuwait 
Finance House’s global expansion plans, and 
the fate of Bahrain in light of political protests 
make up the content of our IFN reports.
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A round-up of all this week’s news        IFN RAPID

• 
• 
• Nigeria inks deal with Malaysia to 

develop Islamic fi nance

• Kazakhstan to have three Islamic 
banks in three years

• Indonesia’s fi nance ministry sold 
US$97 million 25-year Sukuk 

• Islamic fi nancial tools can assist 
in Japan’s  recovery, says law fi rm 
Momo-o, Matsuo & Namba

• Islamic banking assets in Malaysia 
double since 2006 to US$87.8 
billion, says RAM

• Azerbaijan’s Nikoil Bank unveils fi rst 
Islamic products 

• Malaysia’s Islamic capital market 
exceeds US$327 billion last year

• Agrobank to implement full-fl edged 
Islamic banking in 2015

• Bank Muamalat Malaysia signs 
agreement with SAS Malaysia to 
purchase SAS Credit Risk Scoring 
Application

• BIMB Investment Management 
targets US$195 million in total funds 
under management this year

• Islamic Finance news hosts IFN 
roadshow in Indonesia

• Danajamin Nasional signs Al-Kalafah 
guarantee facility agreement with 
Gema Padu

• CapAsia’s Islamic Infrastructure Fund 
to provide US$20.5 million capital for 
wind parks

• Bank Islam Malaysia targets 50,000 
new credit cards this year 

• Albaraka Türk Katılım Bankası eyes 
the Balkans 

• Islamic sovereign wealth funds can 
contribute to innovation in asset 
management, says Rushdi Siddiqui

• Mahan Airlines issues fi rst US$28.2 
million Ijarah Sukuk 

• Political unrest affects Islamic 
banking, says Tadhamon 
International Islamic Bank 

• Qatar International Islamic Bank 
acquires Islamic Bank of Britain for 
US$7.7 million

• StanChart Saadiq’s operations 
in MENA region not impacted by 
political unrest

• Tamweel relaunches Baiti home 
fi nancing

• DIFC proposes two initiatives to 
develop mortgage market

• The Investment Dar fi nalizes 
restructuring plan

• Saudi Kayan Petrochemical inks 
US$533.3 million Murabahah deal 
with Banque Saudi Fransi

• Qatar International Islamic Bank 
launches ‘Unique Financing’ for 
expatriates

• Barwa Bank launches ‘2022’ vehicle 
and personal fi nancing

• Jordan Islamic Bank’s net profi t 
before tax rose 4.6% to US$57.4 
million in 2010

• Kuwait Finance House-Bahrain 
opens new data center

• Barwa Bank plans to list shares on 
Qatar Exchange

• Al Rajhi Bank to focus on fi nancing  
medium sized fi rms

• Dubai Department of Economic 
Development signs deal with Islamic 
Finance Company to facilitate trade 
licences fees

• Global Investment House records net 
loss of US$264.5 million in 2010

• Outfl ow of funds threatens Bahrain’s 
positioning as Gulf fi nancial centre

• Qatar Development Bank inks deal 
with Qatar International Islamic 
Bank to provide Al Dhameen to SMEs

• Political unrest delays US$500 
million Sukuk program in Yemen

• Legal fi rm SNR Denton advises banks 
on US$82 million syndicated Ijarah 
facility

• Jersey Finance opens fi rst regional 
offi ce for GCC and India in Abu Dhabi

• Sharjah Islamic Bank charts net 
profi t of US$149 million in 2010

• Ajman Bank inks deal with Arabian 
Automobiles

TAKAFUL
• African Trade Insurance Agency inks 

deal with Islamic Cooperation for the 
Insurance of Investment and Export 
Credit 

• Syarikat Takaful Malaysia aims for 
larger market share 

• Prudential Assurance Malaysia 
charts over US$329 million new 
business sales 

• Faysal Bank signs bancatakaful 
agreement with Pak-Qatar Family 
Takaful and FWU Group

• Insurers should focus on Takaful to 
gain from market growth

• Abu Dhabi’s Insurance House raises 
US$18 million in IPO

RATINGS
• Moody’s downgrades foreign 

currency deposit ratings of fi ve 
Egyptian banks 

• RAM reaffi rms ‘AAA’ rating of 
Cagamas MBS’s US$690 million 
Islamic securities

• MARC puts Offshoreworks Capital’s 
Musharakah notes on MARCWatch 
Negative

• Fitch assigns ratings of ‘A+(IND)’ to 
Titan Petrochemicals Nusantara’s 
Sukuk

• MARC assigns long-term and short-
term fi nancial institution ratings of 
‘AAA’/ ‘MARC-1’ to Maybank Islamic

• Fitch downgrades Bahrain’s long-
term foreign currency IDRs

• Fitch downgrades Bank of Bahrain 
and Kuwait, National Bank of 
Bahrain, Ahli United Bank and Ahli 
United Bank (UK)’s long-term IDRs

MOVES
• Standard Chartered Bank Pakistan 

appoints Azhar Aslam as head of 
Islamic banking

• National Leasing Holding appoints 
Khalid Alhail as CEO

• Legal fi rm Ince & Co appoints 
Stephen Marais as partner for asset 
fi nance  in London

NEWS

Disclaimer: Islamic Finance news invites leading practitioners and academics to contribute short reports each week. Whilst we have used our best endeavors and 
efforts to ensure the accuracy of the contents we do not hold out or represent that the respective opinions are accurate and therefore shall not be held responsible 
for any inaccuracies. Contents and copyright remain with REDmoney.
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AFRICA
Developing Islamic fi nance 
NIGERIA: Nigeria has signed an agreement 
with Malaysia’s central bank, Bank Negara 
Malaysia to receive assistance in developing 
the Nigerian Islamic fi nance industry, 
including boosting the microfi nance sector.

ASIA
Islamic banks soon
KAZAKHSTAN: Arken Arystanov, chairman 
of the Agency on Regulation of Activities of 
the Regional Financial Centre of Almaty, said 
Kazakhstan will have three Islamic banks in 
the next two to three years. 

The banks are Al Hilal Bank, Kuveyt Türk 
Participation Bank and a joint venture with 
Malaysian trustee fi rm AmanahRaya.

Arken said that Al Hilal will focus on 
corporate banking, while Kuveyt Türk in 
retail. He added that these banks plan 
to increase their fi nancing portfolios in 
Kazakhstan to US$4 billion in fi ve years.

More Sukuk sold
INDONESIA: The fi nance ministry has sold 
IDR850 billion (US$97 million) of a 25-year 
Sukuk with a yield of 10%, via an auction.

The ministry also sold a 14-year Sukuk worth 
IDR150 billion (US$17 million) with a yield of 
9.28%. 

However, it did not have any winning bids for 
the six-year and 19-year Sukuk.

Recovery fi nancing
MALAYSIA: Islamic fi nancial instruments can 
help fi nance the estimated US$180 billion 
economic recovery and reconstruction of 
Japan damaged by the recent earthquake 
and tsunami, said Shuichi Namba, partner at 
legal fi rm Momo-o, Matsuo & Namba.

High asset growth 
MALAYSIA: The Islamic banking industry’s 
assets now make up 17% of the country’s 
total banking system, having doubled in the 
last four years to RM267 billion (US$87.8 
billion) as at the end of December 2010, 
from RM131 billion (US$43.1 billion) in 

December 2006, said RAM Rating Services 
(RAM).

RAM expects a real GDP growth of 5.6% this 
year, following a 7.2% GDP growth last year.

Premier Islamic products
AZERBAIJAN: Nikoil Bank has unveiled 
Azerbaijan’s fi rst Islamic product, the 
Wadi’ah Yad Daman savings deposit.

The bank also has another deposit and two 
fi nancing products under development, said 
Anar Yusufzade, Islamic banking product 
development manager.

Anar added that the Islamic products do not 
contradict the country’s legislation, where 
Islamic fi nance principles are restricted by 
local law.

Trillion ringgit milestone
MALAYSIA: The Islamic capital market 
marked a record growth of 15.2% to exceed 
the RM1 trillion (US$327 billion) mark as at 
the end of 2010, approximately half the size 
of the total capital market, according to the 
Securities Commission of Malaysia (SC)’s 
annual report 2010.

The SC approved 21 Sukuk issuances with 
a value of RM40.3 billion (US$13.2 billion), 
accounting for 63.4% of the value of total 
bond approvals in 2010. Sukuk Musharakah 
represented RM16.7 billion (US$5.5 billion) 
or 42.1% of total Sukuk approvals.

The number of Islamic fund management 
companies also increased to 15 with 
SC’s approval of four new Islamic fund 
management licences.

Fully Islamic in 2015
MALAYSIA: Agrobank, which mainly provides 
fi nancing for the agricultural sector, is 
planning to offer full-fl edged Islamic banking 
services in 2015.

The bank is a development fi nancial 
institution and currently does not have an 
Islamic banking license. 

However it does offer some Islamic banking 
products such as Ar Rahnu, agriculture 
and personal fi nancing and deposit taking 
by virtue of the Banking and Financial 
Institutions Act 1989.

Software purchase 
MALAYSIA: Bank Muamalat Malaysia has 
signed an agreement with business analytics 
software provider SAS Malaysia to purchase 
SAS Credit Risk Scoring Application to boost 
risk fi nancing evaluation capabilities.

The software is expected to be implemented 
within 11 months.

Higher aim for 2011
MALAYSIA: BIMB Investment Management 
(BIMB Invest), a subsidiary of Bank Islam 
Malaysia is planning to achieve RM500 
million (US$195 million) in total funds under 
management this year. 

liquidity

 Could it Happen Again?
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you be prepared?

Don’t risk it…
Liquidity Management for 

Islamic Banking
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Stress Testing & Reverse Stress 
Testing for Islamic Banks
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KUALA LUMPUR

www.islamicfi nancetraining.com
info@islamicfi nancetraining.com
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Zukri Samat, its chairman said BIMB Invest 
plans to achieve this through the newly 
launched BIMB i Dividend Fund and two new 
equity funds, to be introduced this year.

The fi rm’s current total funds are RM383 
million (US$126 million).

Islamic fi nance roadshow 
INDONESIA: Islamic Finance news hosted a 
one-day IFN roadshow at Mandarin Oriental, 
Jakarta on the 22nd March.

About 150 delegates attended the event, 
which saw A Riawan Amin, chairman of 
Indonesian Islamic Banking Association 
and director of CIMB Islamic delivering the 
keynote speech.

The roadshow covered the country’s 
regulatory and tax agenda, liquidity 
management, capital markets and Sukuk. 

Dr Mulya Siregar, director of Shariah banking 
at Bank Indonesia, the central bank also 
presented on recent developments of 
Indonesia’s Islamic banking industry.

Sukuk guarantee 
MALAYSIA: Financial guarantee insurer 
Danajamin Nasional has signed an Al-
Kalafah guarantee facility agreement with 
property developer Gema Padu for a RM170 
million (US$56 million) seven-year Islamic 
securities program.

Gema Padu is the fi rst non-listed company 
to receive a fi nancial guarantee from 
Danajamin. 

The guarantee will enable the developer to 
raise bonds to fi nance property development 
projects in Sepang.

Investment in wind parks
PAKISTAN: CapAsia via its Islamic 
Infrastructure Fund (IIF) has signed a 
participation agreement to provide US$20.5 

million in equity capital to two wind parks in 
Pakistan.

The IIF is a US$262 million private equity 
infrastructure fund that is jointly sponsored 
by the Islamic Development Bank and Asian 
Development Bank.

Dr Johan Bastin, CEO of CapAsia said 
Pakistan is one of the fund’s core target 
markets.

10% growth target
MALAYSIA: Bank Islam Malaysia is targeting 
to issue 50,000 new credit cards this year.

Khairul Kamarudin, general manager of 
consumer banking said the 10% growth 
target will be diffi cult to achieve, following 
the increase in service tax from 5% to 6% 
this year, and the central bank, Bank Negara 
Malaysia’s recent move to tighten credit card 
usage rules.

EUROPE
Overseas expansion
TURKEY: Albaraka Türk Katılım Bankası is 
eyeing the Balkans as it expands overseas 
and could enter the market via a joint 
venture with a local partner.

Fahrettin Yahsi, CEO of Albaraka Turk said 
the possible Balkan countries are Bosnia 
and Albania.

He said the bank would have to enter the 
markets through a local institution but has 
not started offi cial talks with any prospective 
partners yet.

GLOBAL
Funds for innovation
GLOBAL: Islamic sovereign wealth funds 
can contribute to innovation in asset 
management, said Rushdi Siddiqui, global 
head of Islamic fi nance at Thomson Reuters.

He said the funds can work with Islamic 
scholars and industry bodies such as AAOIFI 
in establishing screening and structures for 
other asset classes, like equity REITs and 
commodities.

Based on last year’s Lipper data, 586 Islamic 
funds were in operation with US$37 billion 
of assets under management, with a bias 
towards equity funds (303), mixed asset 
(101), money markets (77), and Sukuk funds 
(77).

MIDDLE EAST
Premier Sukuk Ijarah
IRAN: Mahan Airlines has issued an Ijarah 
Sukuk worth IRR291 billion (US$28.2 
million) in Farabourse to fi nance its 
development projects, the fi rst following 
ratifi cation on Ijarah by the Iranian Securities 
and Exchange Organization (SEO).

Ali Saleh-Abadi, president of SEO said 
regulations are being developed for Sukuk 
Istisnah and expected to be approved by 
the Supreme Council of Exchange early next 
year.

Ali Saleh added that six other companies 
have lodged requests for issuing Sukuk, 
in addition to one request to issue Sukuk 
in the free zones aiming to attract foreign 
investment.

Turmoil affecting banks
YEMEN: Current political unrest is weakening 
the local Islamic banks’ ability to meet their  
external liabilities, said Arif al-Ariki, assistant 
director general of Tadhamon International 
Islamic Bank. 

Investors and savers are withdrawing 
large amounts of cash in US dollars from 
the Yemeni banking system and ceasing 
contributions, amid fears of escalating 
protests, said central bank offi cials. 

The four Islamic banks — Saba Islamic Bank, 
International Bank of Yemen, Tadhamon 

continued...

Pakistan as the world’s second largest Muslim population has lagged in development of an Islamic banking hub. 
What may have been the reasons and what should the country do?

If you would like to air your views on the next Islamic Finance Forum Question, please email your response of between 50 and 300
words to Christina Morgan, Forum Editor, at: Christina.Morgan@REDmoneygroup.com before Monday, 28th March 2011.

Next Forum Question

continued...
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International Islamic Bank and Shamil Bank 
of Yemen & Bahrain account for more than a 
third of total banking assets.

Yemen has been developing a range of 
Shariah compliant products to attract surplus 
liquidity from domestic savers, including 
the central bank’s US$125 million Sukuk 
program.

No adverse effects
UAE: Afaq Khan, CEO of Standard Chartered 
Saadiq does not foresee problems in the 
bank’s operation in the MENA region, 
following the political uprising. 

Afaq said should the situation there worsen, 
the bank has a contingency plan.  However 
no details were revealed.

He added that the crisis will not affect the 
bank’s growth plans as it will continue to 
expand in the Malaysian market and look 
at investment opportunities in Pakistan and 
Indonesia this year.

Home fi nancing returns
UAE: Islamic mortgage provider Tamweel has 
relaunched its Baiti home fi nancing product, 
following an Ijarah promotion.

The fi nancing covers up to 85% of the 
current value of residential properties in 
Dubai and Abu Dhabi. 

It also comes with a maximum fi nancing 
value of AED5 million (US$1.4 million) with 
repayment tenor of up to 25 years.

Industry boost
UAE: Dubai International Financial Centre 
has recently proposed two initiatives aimed 
at developing the UAE’s mortgage fi nancing 
market.

The fi rst plan is to fi nd a solution to use 
mortgage according to Islamic banking 

principles, while the second is to establish 
a mortgage insurance system that will 
encourage banks and fi nance companies to 
develop the sector.

Final revised plan
KUWAIT: The Investment Dar’s management 
and creditor coordinating committee have 
agreed to the fi nal details of its restructuring 
plan.

The plan entails restructuring the 
company’s liabilities into a KWD405 million 
(US$1.5 billion) senior facility repayable 
over a period of three years at an 11% 

continued...
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IBB buyout 
QATAR: Qatar International Islamic Bank 
(QIIB) has reached an agreement on a 
recommended unconditional cash offer 
of GBP4.8 million (US$7.7 million) for 
the remaining stake in the Islamic Bank 
of Britain it does not already own.

Under the agreement, QIIB will offer 
IBB’s shareholders one pence (0.016 
US cents) a share, representing a 
discount of 70% to the bank’s closing 
share price of 3.38 pence (0.054 US 
cents) this week.

“Our long-term strategy is to build an 
international Shariah compliant banking 
business and we believe that our 
extensive experience in Islamic fi nance 
will allow us to develop and integrate 
the IBB business into the QIIB group,” 
said Sheikh Dr Khalid Thani Abdullah Al 
Thani, chairman of QIIB.

(See IFN Report on page 12)
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profi t rate and a six-year KWD600 million 
(US$2.2 billion) junior facility.

Murabahah fi nancing
SAUDI ARABIA: Saudi Kayan Petrochemical 
has signed a 10-year SAR2 billion (US$533.3 
million) Murabahah facility agreement with 
Banque Saudi Fransi.

Saudi Kayan will use the facility to fi nance 
extra construction costs of its industrial 
complex in Jubail Industrial City.

Financing for expatriates
QATAR: Qatar International Islamic Bank 
has launched ’Unique Financing’, a facility 
for expatriates to meet their daily fi nancial 
requirements. 

Applicants should have a minimum salary of 
QAR5,000 (US$1,373) a month, and are not 
subjected to a down payment, collateral or 
guarantor.

New fi nance offering
QATAR: Barwa Bank has launched ‘2022’, a 
vehicle and personal fi nancing, at a rate of 
2% for the fi rst year of fi nance.

The fi nancing comes with free Takaful 
coverage, two months grace period for 
repayment, and a two-year free charge 
card.

Overall positive increase
JORDAN: Jordan Islamic Bank’s profi t before 
tax for 2010 rose by 4.6% to US$57.4 million, 
while profi t after tax rose 4.3% to US$41.04 
million.

Total clients’ deposits went up 21.6% 
to US$3.306 billion, while total assets 
increased 19.3% to US$3.673 billion.

Total bank balance including managed 
accounts (specifi ed investment accounts 
and investment by proxy accounts) climbed 
16.6% to US$4.063 billion. 

New data center
BAHRAIN: Kuwait Finance House-Bahrain 
has opened a data center, making it the fi rst 
bank in the kingdom to have virtualization 
technology.

Paul Mercer, its executive manager and 
legal advisor said the facility will sustain the 
bank’s technical requirements for the next 
10 years.

Listing on bourse
QATAR: Barwa Bank is planning to list its 
shares on the Qatar Exchange in the second 
quarter of this year. 

Focus on medium sized fi rms
SAUDI ARABIA: Al Rajhi Bank is predicted 
to expand its business by focusing on 
medium sized fi rms in the kingdom, which 

is a relatively untapped market, according 
to Faisal Al Azmeh, equity analyst at NCB 
Capital in Riyadh.

Payment facilitator 
UAE: The Dubai Department of Economic 
Development (DED) has signed an 
agreement with Islamic Finance Company 
(IFC) to ease electronic payment of new trade 
license fees and renewed licenses through 
IFC’s branches in Dubai.

Under the agreement, IFC will provide DED 
with electronic system services to facilitate 
the review of banking settlements.

continued...
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Losses narrow
KUWAIT: Global Investment House reported 
a net loss of KWD73.2 million (US$264.5 
million) in 2010 compared to a net loss of 
KWD148.8 million (US$537.6 million) in 2009.

Total assets managed by its Global Saudi 
Islamic Equity Fund (Al Noor) reached over 
US$100 million at the end of last year.

Guarantee for SMEs
QATAR: Qatar Development Bank has signed 
an agreement with Qatar International 
Islamic Bank (QIIB) to provide a fi nancing 
assurance product, called Al Dhameen to 
small and medium enterprises (SME).

Through this deal, SMEs will have access to 
QIIB’s Islamic fi nancing, and receive a partial 
guarantee of these facilities.

Sukuk program on hold
YEMEN: The Sukuk program targeting 
US$500 million in Sukuk issuances this 
year is being held back by ongoing anti-
government protests.

Under the program which is backed by the 
International Monetary Fund, a tranche 
of Sukuk was to be released every three 
months since its launch last month.

SNR Denton advises banks
UAE: Law fi rm SNR Denton has advised Abu 
Dhabi Islamic Bank, Al Hilal Bank, Al Khalij 
Commercial Bank, Al Khaliji France, Ajman 
Bank, First Gulf Bank and Mubadala GE 
Capital in an AED250 million (US$82 million) 
syndicated Ijarah based facility.

The facility was used by Emirates National 
Factory for Plastic Industries to expand the 
company’s production facilities, purchase 
new machineries and refi nance its existing 
conventional debt. It was split into UAE 
dirham and US dollar tranches.

First regional offi ce 
UAE: Jersey Finance, the non-profi t 
representative organization for the fi nance 
industry in the British Channel Island of 
Jersey has opened its fi rst regional offi ce for 
the GCC and India in Abu Dhabi.

Sean Costello, head of business 
development for the GCC and India said, 
Jersey Finance will focus on Islamic fi nancial 
services in the UAE, including Islamic asset 
management and fund domiciliation, special 
purpose vehicles, Sukuk structures and 
Islamic private wealth management.

Net profi ts up
UAE: Sharjah Islamic Bank posted a net 
profi t of AED548.1 million (US$149 million) 
before distribution to depositors in 2010, 
and AED266.4 million (US$73 million) after 
distribution, showing a 2.4% increase as 
compared to 2009.

Total assets increased 4.3% to AED16.7 
billion (US$4.5 billion).

However, total client fi nancing went down 
3.7% to AED9.7 billion (US$2.64 billion).

Vehicle fi nancing 
UAE: Ajman Bank has entered into an 
exclusive promotional arrangement with 
Arabian Automobiles, the dealer of Nissan, 
Infi niti and Renault in Dubai to provide 
commercial vehicle fi nancing.

Under the arrangement, the bank will provide 
fi nancing up to AED5 million (US$1.63 
million) for Arabian Automobiles’ customers 
with zero processing fees and no down 
payment.

Islamic Finance news is seeking 
experienced industry practitioners to 
come and join its growing team. 

Do you have the ambition, drive and gall 
to join the world of media?

Editorial
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English
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markets / international business 
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• Th e ability to manage one’s time 
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strict deadlines

 

Business Development
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English
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player - a ‘go-getter’
• Ability to develop and manage 

new projects
• Th rive on achieving targets 
• Willing to travel extensively

Do you have what it takes? Would you 
like to work with a young, enthusiastic 
and very professional team? 

If the answer is YES then submit your 
curriculum vitae to Andrew Morgan, 
Managing Director and Publisher at 
Andrew.Morgan@REDmoneyGroup.com 
or call on +603 2162 7801 now.

We’re Growing

Shaky position
BAHRAIN: Capital fl ight from Bahrain 
is starting to pressure its currency and 
threaten its position as a Gulf fi nancial 
center.

Bahrain’s banks hold assets of U$200 
billion, but substantial outfl ows of funds 
last week were estimated at 15% to 
20% of deposits and investments of 
high level citizens in private banks. 

John Sfakianakis, chief economist at 
Banque Saudi Fransi said if uncertainty 
and capital outfl ows continue, there will 
be a negative impact. 

However, Bahrain has foreign reserve 
resources to support the currency 
and is unlikely to abandon the dinar’s 
peg against the US dollar, said Farouk 
Soussa, Middle East chief economist at 
Citi in Dubai.

(See IFN Report on page 13)
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AFRICA
Insurance agreement
KENYA: African Trade Insurance Agency and 
the Islamic Cooperation for the Insurance of 
Investment and Export Credit have signed 
an MoU to provide reinsurance coverage for 
exporters and investors from Africa and the 
Middle East.

The move was taken due to political 
instability in the MENA region, surge in 
insurance premiums and demand for 
political risk insurance in light of increased 
debt protection costs and yields on 
government debt across the Gulf.

ASIA
Bancatakaful deal
PAKISTAN: Faysal Bank has signed a 
bancatakaful agreement with Pak-Qatar 
Family Takaful and FWU Group.

High projection
MALAYSIA: Syarikat Takaful Malaysia is 
eyeing a larger market share and is working 
on developing its business faster than the 
25% to 30% Takaful industry growth rate to 
achieve this goal.

Mohamed Hassan Kamil, group managing 
director said the fi rm’s present asset 
size is RM5 billion (US$1.6 billion), 
representing about 40% of the country’s 
Takaful market. 

The fi rm is targeting to sign up 50,000 small 
and medium enterprise customers this year 
in a bid to attract the non-Muslim market.

Takaful Malaysia will also collaborate 
with Small and Medium Enterprise 
Corporation Malaysia, banking partners and 
entrepreneurs to raise awareness of Takaful 
products, said Alex Tan, its chief marketing 
offi cer. 

The fi rm also recently launched its fi rst 
online Family Takaful plan called FirstLife 
Plan.

New business sales up
MALAYSIA: Prudential Assurance Malaysia 
posted over  RM1 billion (US$329 million) 
through new business sales for the fi nancial 
year ended on the 31st December  2010, 
attributed partly to its focus on agency and 
partnerships distributions.

Total new business annual premium 
equivalent sales including both conventional 
insurance and Takaful sales increased by 
24% to RM1.021 billion (US$336 million).

Bright prospects for Takaful
SINGAPORE: The growth of insurance 
markets in South Asia and East Asia could 
outpace the rest of the world’s regions 
this year and insurers should focus on 
opportunities in Takaful.

Ernst & Young’s Global Insurance Center 
2011 Far East Insurance Outlook said 
insurers should pay attention to Takaful to 
gain from the insurance market growth.

MIDDLE EAST
55% capital offered
UAE: Abu Dhabi’s Insurance House has 
raised AED66 million (US$18 million) in an 
initial public offering (IPO).

The IPO closed on the 9th March after 
offering 55% of its capital of AED120 million 
(US$32.7 million) to UAE investors. The 
share sale is the fi rst in the UAE in over two 
years.

Mashreqbank was the lead receiving bank 
and other participating banks were National 
Bank of Abu Dhabi, National Bank of Fujairah 
and Finance House.

Entering its 6th year, the IFN 2011 Issuers & Investors Asia Forum, is recognized as the 
industry’s leading and largest annual event

Delegate numbers increase each year, as the industry develops and this event grows in 
stature. 1,811 attended in 2010 and we’re expecting an equally impressive audience 
in 2010

Each day will include Key Note presentations and round table discussions

Our unique format of almost entirely round table discussions ensure unbiased and 
educational debate

Secure Your FREE Seat.

REGISTER NOW!

17th - 19th October, Kuala Lumpur

www.ifnforums.com
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AFRICA
Fragile position

EGYPT: Moody’s Investors Service 
has downgraded the foreign 
currency deposit ratings of fi ve 
Egyptian banks to ‘B1’ from ‘Ba3’.

The banks are Bank of Alexandria, Banque 
du Caire, Banque Misr, Commercial 
International Bank and National Bank of 
Egypt.

These moves are based on Egypt’s 
downgraded foreign-currency deposit ceiling 
to ‘B’ from ‘Ba3’ and deteriorating economic 
conditions.

ASIA
Fine performance

MALAYSIA: RAM Rating 
Services has reaffi rmed 
the ‘AAA’ rating of 
Cagamas MBS’s RM2.11 

billion (US$690 million) Islamic residential 
mortgage-backed securities (RMBS) with a 
stable outlook.

The reaffi rmation is based on the 
performance of the collateral pool, the 
available collateralization ratio of 126.87%, 
and structural support by RMBS.

Under the spotlight
MALAYSIA: Malaysian Rating 
Corporation (MARC) has placed 
the ‘A+IS’ and ‘MARC-2IS’/’A+IS’ 
ratings of Offshoreworks Capital’s 
RM200 million (US$66 million) 

Sukuk Musharakah and up to RM150 million 
(US$49 million) Musharakah commercial 
papers/medium-term notes program on 
MARCWatch Negative.

The move is due to a covenant breach by its 
parent, Offshoreworks Holdings.

Firm position
MALAYSIA: Malaysian Rating 
Corporation (MARC) has 
assigned its long-term and 
short-term fi nancial institution 

ratings of ‘AAA/MARC-1’ on Malayan Banking 
(Maybank), the parent of Maybank Islamic. 

The outlook on the long-term ratings is 
stable.

These moves are based on the bank’s strong 
standalone credit profi le.

Sturdy support
INDONESIA: Fitch Ratings has 
assigned the ratings of ‘A+(IND)’ 
to Titan Petrochemicals 
Nusantara for its conventional 
bonds worth IDR73 billion 

(US$8 million) and IDR200 billion (US$22 
million) Sukuk with a stable outlook.

The move is based on the strong market 
share of its parent, Titan Petrochemicals in 
Indonesia.

Strong foundation
MALAYSIA: Malaysian 
Rating Corporation has 
affi rmed its ratings of 
‘AAAID(S)’ on the respective 

Bai Bithaman Ajil Islamic debt securities 
(BaIDs) issuances of Optimal Glycols 
(Malaysia) and Optimal Chemicals (Malaysia) 
with a stable outlook.

The actions affect RM155 million (US$51 
million) of outstanding BaIDS issued by 
Optimal Glycols and RM185 million (US$61 
million) issuance by Optimal Chemicals.

These moves are based on the partial credit 
support provided for the rated obligations 
by the holding company of the two fi rms, 
Petroliam Nasional (Petronas). Petronas 
maintains a 69% ownership in Petronas 
Chemicals, which in turn holds 100% equity 
stake in both fi rms.

Sturdy sustainment
MALAYSIA: Malaysian Rating 
Corporation (MARC) has 
assigned long-term and short-
term fi nancial institution ratings 
of ‘AAA’/ ‘MARC-1’ to Maybank 

Islamic.

MARC has also assigned an ‘AA+IS’ rating 
to Maybank Islamic’s proposed Islamic 
subordinated Sukuk issuance of RM1 billion 
(US$330 million) in nominal value. The 
outlook on the ratings is stable.

The bank’s ratings are based on the support 
from its parent, Malayan Banking.

Stable ground
PAKISTAN: The Pakistan Credit 
Rating Agency has assigned a 
stability rating of ‘A+(f)’ to the 
open-ended IGI Islamic Income 
Fund.

The rating is based on the fund’s capacity 
to manage stability in its return and low 
exposure to fi nancial risks.

MIDDLE EAST
Heading backwards

BAHRAIN: Fitch Ratings (Fitch) has 
downgraded Bahrain’s long-term 
foreign currency issuer default 
rating (IDR) to ‘BBB’ from ‘A-’, local 
currency IDR to ‘BBB+’ from ‘A’; and 
country ceiling to ‘BBB+’ from ‘A’. 

Fitch has also downgraded the short-term 
foreign currency IDR to ‘F3’ from ‘F1’ and 
placed the long-term IDRs on Rating Watch 
Negative (RWN). 

The downgrade is based on further increase 
in political risk, while the RWN is due to 
uncertain political outlook.

Good showing 
IRAN: Capital Intelligence 
has affi rmed Export 
Development Bank of Iran’s  
long-term and short-term 

foreign currency ratings at ‘BB-’ and ‘B’ 
respectively, with a stable outlook. 

These ratings are based on the bank’s 
fi nancial strength and strong support by the 
Iranian authorities.

Dismal outcome
BAHRAIN: Fitch Ratings (Fitch) has 
downgraded Bahrain Mumtalakat 
Holding Company’s long-term issuer 
default rating (IDR) and senior 
unsecured rating to ‘BBB’ from ‘A-’. 

Fitch has simultaneously downgraded the 
short-term foreign currency IDR to ‘F3’ 

NEW

NEW

NEW

NEW

continued...
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from ‘F1’ and placed the long-term IDRs and 
senior unsecured ratings on Rating Watch 
Negative. 

These moves follow Fitch’s downgrade of the 
kingdom’s sovereign ratings to ‘BBB’.

Optimistic grade
UAE: Standard & Poor’s 
Ratings Services (S&P) has 
affi rmed its ‘B’ long- and 
short-term corporate credit 

ratings on Aldar Properties and removed 
the ratings from CreditWatch. The outlook is 
stable.

S&P also affi rmed the US$1.25 billion 
(US$340 million) senior unsecured bonds 
due May 2014 and AED3.75 billion (US$1 
billion) Ijarah Sukuk, which will mature in 
June 2013.

The affi rmation is based on expected 
improvements in Aldar Properties’ liquidity 
and capital structure, after the asset 

sales of AED16.4 billion (US$4.5 billion) 
to the government and AED2.8 billion 
(US$762 million) mandatorily convertible 
bond issuance to Mubadala Development 
Company.

Weakened outlook
BAHRAIN: Fitch Ratings has 
downgraded Bank of Bahrain and 
Kuwait’s long-term issuer default 
rating (IDR) to ‘BBB-’ from ‘BBB+’, 
National Bank of Bahrain’s long-

term IDR to ‘BBB’ from ‘A-’, Ahli United 
Bank’s long-term IDR to ‘BBB+’ from ‘A-’ and 
its subsidiary Ahli United Bank’s (UK) long-
term IDR to ‘BBB+’ from ‘A-’.

All four banks’ long-term IDRs have been 
placed on Rating Watch Negative (RWN), 
based on Bahrain’s sovereigns IDRs.

On the right track
BAHRAIN: Capital 
Intelligence (CI) has 
affi rmed Investcorp Bank’s 

long-term and short-term foreign currency 
ratings of ‘BBB+’ and ‘A2’ respectively.

CI has also maintained the fi nancial strength 
rating at ‘BBB+’ and support level of ‘4’. The 
outlook for the ratings remains stable.

The ratings are based on the bank’s sound 
capital base, return to profi tability and 
diversifi ed sources of funding.

Leaning on its strengths
KUWAIT: Capital Intelligence 
(CI) has assigned the long-term 
and short-term ratings of ‘aa-’ 
and ‘a1+’ to National Bank of 
Kuwait. 

CI has also affi rmed the bank’s fi nancial 
strength at ‘a+’ based on the support from 
Kuwait’s central bank. It has also affi rmed 
the support rating at ‘2’. 

The outlook for all ratings remains stable.
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The tectonic plates have shifted, albeit 
metaphorically. Nations in the Middle East 
and North Africa are caught up in a whirlwind 
of revolution moving across the region, and 
the world waits to witness the full impact of 
the political crisis. If the domino theory has 
its way, the global economy will bear the 
brunt of this catastrophe even before it has 
completely healed from the wounds of the 

However distasteful, this might be a good 
moment to pay heed to the adage that 
behind every crisis lies great opportunity. 
At least that is how NBD-Abu Dhabi Islamic 
Bank (Egypt) chooses to look at things in its 
report. The bank asserts that the best time 

in post revolution Egypt, particularly in the 
light of the political will that comes with a 
new regime.

Not far from the political unrest lies Syria 
which has made incremental steps to 

However, there are many opportunities 
for improvement in Syria as put forward 
in a report by The Scandinavia University, 
including injecting new blood into Islamic 

While not immune to the recent political 
protests, both Yemen and Oman stand in good 

are concerned. Although the development 

Yemen has been a governmental priority for 
a while, the country now needs an Islamic 

says a report by Tadhamon International 

Islamic Bank. And in Oman, while not explicit 
in its laws for facilitating Islamic banking 

of law precludes the need for separate 

BankMuscat’s report.

Ever intertwined with the fate of the 
Middle East economies is the US, where 
opportunities for Shariah syndicated 

institutions expand their knowledge and 

opportunities to originate and participate in 

One strategic approach which may help the 
US market is to concentrate on the high net 
worth individual market as suggested by 
ADCB Meethaq. Their report proposes that 
the HNW market be given top priority, so 
focus is kept on best of breed Islamic banking 
offerings. This will in turn ensure that quality 
service is the key strategy for growth.

In our IFN reports, Uganda, Nigeria and 
Ethiopia are steadily harnessing the potential 

Sukuk are detailed; Korea is on the verge of 
a make or break decision on allowing Islamic 

much touted megabank is considered. 

In Meet the Head, we feature Najmul Hassan, 
CEO of Gulf African Bank, one of the banks 
poised to enter the Ugandan market this 
year, and Senai Desaru Expressway’s  Islamic 

  ruo ni deliated si  seton mret muidem
Termsheet.

    Vol 8 Issue 7      23rd February 2011 

T h e  W o r l d ’ s  G l o b a l  I s l a m i c  F i n a n c e  N e w s  P r o v i d e r

In this issue

IFN Rapid ..................................................... 2

Islamic Finance News ................................ 3

Takaful News ............................................... 7

Moves ........................................................... 7

Ratings News .............................................. 8

IFN Reports:
Islamic megabank fails to retain 
interest ..................................................... 9

South Korean Sukuk in limbo .............. 9

Thailand Sukuk market opens up ..... 10

New African entrants in Islamic 
banking ...................................................10

Global Sukuk sales may top 2007 
record  .....................................................11

Articles:
Islamic Finance and the Legal Framework 
in Oman ...................................................12

 ............14

Syndication of Islamic Finance in the US 
Financial Market .....................................16

Islamic Finance Features In Syria..........18

Islamic Finance in the New Egypt  .........20

Islamic Finance: Opportunities for Growth 
and Innovation ........................................22

Meet the Head ..........................................25
Najmul Hassan, CEO of Gulf African Bank 

Termsheet ..................................................26
Senai Desaru Expressway US$1.83 billion Sukuk

Deal Tracker ..............................................27

Eurekahedge Funds Tables .....................28

REDmoney Indexes ..................................29

S&P Shariah Indexes ...............................30

Dow Jones Shariah Indexes ....................31

Dealogic League Tables ...........................32

Thomson Reuters League Tables ...........35

Events Diary...............................................38

Company Index .........................................39

Subscription Form ....................................39

Revolution brings renewal

Job Search For Islamic Finance Professionals
To find out more about Barakat Jobs, logon to 

www.BarakatJobs.com today, and reach your potential.

SUBSCRIBE NOW u des & Supppplementsup

HANDBOOK

Featuring

All of the above for only US$995 per year  

o o R o
x R o y o o

continued...

NEW



Page 11© 23rd March 2011

www.islamicfi nancenews.com
MOVES

Section Sponsor

STANDARD CHARTERED BANK 
PAKISTAN
PAKISTAN: Standard Chartered Bank 
Pakistan has appointed Azhar Aslam as head 
of Islamic banking.

Azhar was previously head of corporate and 
investment banking at Dubai Islamic Bank 
Pakistan.

NATIONAL LEASING HOLDING
QATAR: National Leasing Holding has 
appointed Khalid Alhail as CEO, replacing 
Mohammed Al Emadi.

INCE & CO
UK: Legal fi rm Ince & Co has appointed 
Stephen Marais as partner for asset fi nance 
in London. 

Marais was previously a partner at DLA 
Piper advising clients on Islamic fi nancing, 
government guaranteed debt facilities and 
off-balance sheet structures.

KUWAIT FINANCE HOUSE
KUWAIT: Kuwait Finance House has 
appointed Sameer Al-Nafeesi as chairman, 
replacing Bader Al-Mukhaizeem.

Sameer’s vice chairman position will be 
taken over by Nabeel Al-Manaei.

DEUTSCHE BANK
QATAR: Deutsche Bank has appointed Salah 
Al Jaidah as chief country offi cer for Qatar, 
replacing Mounir Husseini.

Salah was also appointed as general 
manager for its branch at the Qatar Financial 

Centre, vice chairman for MENA region and 
member of executive committee for MENA.

He was previously the CEO of Qatar Islamic 
Bank.

Register to secure your FREE seat now!

www.ifnroadshow.com
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Kuwait Finance House re-strategizes   

Kuwait Finance House (KFH) reported a shrinking income for the 
past two years following the recent fi nancial crisis but appears to be 
rebuilding its business. However while some analysts project the bank 
could return to profi tability growth this year, it still has some way to go 
to strengthen its fi nancials.

The bank recently announced it is exiting businesses in Saudi Arabia 
and is eyeing an entry into France. It has said little else regarding its 
plans for Saudi Arabia, except that it has closed several real estate 
investments there worth US$52.3 million which made a return of 
US$24.3 million. It is also unclear whether KFH is only walking out of 
its real estate investments, operated by subsidiary Baitak Real Estate 
Investment or is also shutting down Saudi Kuwait Finance House 
which provides investment banking.

With KFH known for being tight-lipped on its operations, industry 
observers are only able to speculate what its next step is. Anouar 
Hassoune, vice president and senior credit offi cer at Moody’s Investor 
Service (Moody’s) said KFH’s business in Saudi Arabia has likely been 
restricted by the Saudi Arabian Monetary Agency who could have 
offered the bank a limited number of branches. 

In response to Islamic Finance news, Anouar said this would be 
incompatible with the bank’s business model of being a key player in its 
foreign markets. Meanwhile, investment banking is highly competitive 
in Saudi Arabia and may not necessitate a physical presence. 

However, Naveed Ahmed, senior fi nancial analyst at Global Investment 
House reckoned KFH’s exit from Saudi Arabia is “not a big deal” and 
part of the many business transactions it carries out. 

The developments may be taken in KFH’s stride but by leaving the 
market and looking to France, is it trading one risk for another? Its 
earnings are still overshadowed by hefty provisions and poor asset 
quality. 

According to its annual report group profi t remained fl at at US$255.8 
million in 2010, while provisions amounted to US$2 billion. At the bank 
level, KFH’s profi t fell 11% year-on-year to US$382.7 million in 2010 as 
non-performing fi nancing (NPF) rose 30% to US$3.3 billion.

Its wholly-owned Islamic bank subsidiaries, Kuwait Finance House 
Bahrain and Kuveyt Türk Participation Bank reported profi ts in 2010 
of US$9.3 million and US$106.5 million respectively. 

Kuwait Finance House Malaysia (KFH-Malaysia), which has not 
released its full year 2010 results, however has been making losses 
since the second quarter of 2009. Asset quality remains a concern 
with NPF amounting to US$266.7 million in the nine months to the 
30th September 2010 and gross impaired fi nancing as a percentage 
of gross fi nancing, advances and other receivables growing to 12.4% 
from 11.85%.

KFH-Malaysia also operates Kuwait Finance House Singapore and 
Kuwait Finance House Australia which carry out fund management 
operations. KFH-Malaysia does not provide segmental reporting for 
those subsidiaries but its fi nancial statements show its businesses 
outside Malaysia made a loss before Zakat and tax of US$2.5 million 
in the nine months ended the 30th September 2010. 

In response to Islamic Finance news, Jamelah Jamaluddin, CEO of KFH-
Malaysia said its Australian operations will continue as it is a viable 

market. “As one of the leaders in Islamic fi nance, we are leveraging on 
the positive outlook of Islamic fi nance in the country as the government 
is taking various measures to provide a level playing fi eld. This goes 
well for the bank as these initiatives will facilitate transactions that we 
are pursuing,” she said.

She further commented that Australia represented a growing market 
for Islamic fi nance and provided many opportunities for KFH there. 
“We have been pursuing various opportunities ranging from structure 
fi nance to funds management which we hope to conclude soon,” she 
added.

As Anouar from Moody’s put it — international business is at the heart 
of KFH’s strategy. As for KFH’s potential in France, he said the country 
is a key market for Islamic fi nance which KFH cannot afford to neglect 
although its growth will take time there. 

In a recent research note, Global Investment House said, KFH’s 
profi tability could show improvement this year, adding 2012 may 
be a “remarkable” year for the bank. This is based on growth in net 
commission income, contraction in losses from associates and higher 
investment income. Provisions could also narrow but are expected to 
remain high.

One factor does stand out in KFH’s mixed bag of fi nancials. It has a 
growing asset base, at US$44.7 billion in 2010 compared to US$40.2 
billion in 2009 and it remains well capitalized even after making 
impairment provisions. Last year, its capital adequacy ratio (CAR) 
stood at 14.22%. Although lower than the 15.21% recorded in 2009, it 
still exceeds the 8% CAR prescribed under Basel II.

With this, prospects remain promising for the banking group, but 
setbacks cannot be overlooked. It needs to take time to get its house 
in order.

Takeover gives Islamic Bank of Britain focus  

Islamic Bank of Britain’s (IBB) impending takeover by Qatar 
International Islamic Bank (QIIB) is expected to put the British bank on 
a fi rmer footing following the recent fi nancial crisis.

On the 16th March, the banks announced an agreement for QIIB to 
acquire the 11.8% stake it did not already own in IBB for GBP0.01 
(US$0.02) a share or GBP4.8 million (US$7.7 million). This values 
IBB’s share capital of 2.5 billion shares at GBP25.5 million (US$41.4 
million).

The deal hardly comes as a surprise. QIIB is a founding member of 
IBB and in August last year, it raised its 11% stake in IBB to 80.95% 
by acquiring two billion placement shares. The placement was 
undertaken to raise GBP20 million (US$32.5 million) in capital for IBB. 
Together with connected parties, QIIB already owned 88.2% of IBB 
before the recent takeover announcement.

In the takeover offer, Sheikh Dr Khalid Thani Abdullah Al Thani, 
chairman of QIIB said IBB represents a long-term interest for QIIB and 
the British bank would help it build its international Islamic banking 
business.

QIIB has always been a white knight for IBB, bailing out the British 
bank with the US$32.5 million capital injection last year. Prior to the 

continued...
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capital raising, IBB reported losses in its fi nancial results, a limited 
asset base and ran the risk of being liquidated. According to IBB, its 
losses were due to the slow market following the recession in the UK. 

However, its position has since improved. Although operating income 
remained fl at at GBP1.6 million (US$2.6 million) in 2010, losses for 
the year decreased to GBP8.1 million (US$13.2 million) from GBP9.5 
million (US$15.4 million) in 2009. 

Total assets grew to GBP218 million (US$354 million) in 2010 from 
GBP207 million (US$336.2 million) in 2009 while total equity grew 
to GBP26.2 million (US$42.6 million) from GBP16.8 million (US$27.3 
million) in the same period.

Hardman and Co, a UK based research company which covers small 
and mid-cap listed companies in Europe and Asia, provides regular 
research reports on IBB. Commenting on the bank’s takeover, Roger 
Hardman, head of research at Hardman and Co told Islamic Finance 
news, “There was a sense of inevitability regarding the deal. It is 
undoubtedly good for IBB because it gives the bank automatic access 
to more capital.” 

Hardman added that while IBB provides an interesting concept to the 
UK’s banking sector, the bank needs more scale in order to grow. 

QIIB is highly capitalized and well positioned to channel additional 
funds to IBB. In 2010, QIIB reported total shareholders’ equity of 
QAR3.8 billion (US$1 billion) and a capital adequacy ratio of 24%, 
well above the Qatar Central Bank’s requirement of 10% and the 8% 
prescribed under Basel II. Additionally, as at the 31st December 2010, 
QIIB’s cash and cash equivalents amounted to QAR5.5 billion (US$1.5 
billion).  

As for the outlook on IBB’s further opportunities, Hardman said this 
depends on the strategic review by QIIB, adding that IBB had done well 
with its home purchase plan (HPP) which is competitively priced and 
fi lled a gap in the UK fi nancing market. IBB reported GBP1.9 million 
(US$3.08 million) in net income from its HPP in 2010 compared to 
GBP849,678 (US$1.4 million) in 2009. The income from its HPP made 
up 61.3% of its total Islamic fi nancing transactions in 2010.

Moving forward are plans for IBB to be taken off the London Stock 
Exchange’s Alternative Investment Market. IBB has also said 
challenging market conditions are expected to continue in 2011 and it 
will maintain tight cost control. It also intends to seek new funding to 
support asset growth. 

Backed by a strong shareholder, IBB now has some breathing space 
and can focus on mending its fi nancial position.

Bahrain’s Islamic banking stocks resilient but 
uncertainties remain  

Stocks on the Bahrain Bourse, including those of Islamic banks, 
have regained some normalcy following the announcement of the 
kingdom’s three month state of emergency beginning on the 15th 
March. Prospects however remain unclear due to the continuing 
political tension.

Although the bourse ended February on a lower note due to unrest 
in the region, it regained its footing and remained in positive territory 

during the week the emergency was announced. The stock market 
was however shut for one day on the 16th March after the emergency 
announcement. 

Upon resuming normal trading, the bourse started the week beginning 
the 20th March in the red but reversed losses on the 21st March. The 
Bahrain All Share Index, the benchmark index made up of all local 
public listed companies on the stock exchange closed at 1,401 points 
on the 21st March after rising 0.66% from the previous day. Among 
the top gainers was Ahli United Bank (AUB), which provides Islamic 
banking via its unit, Al Hilal Islamic Banking Services. AUB’s stock 
gained 2.78% on the 21st March to end the day at BHD0.74 (US$2).

Meanwhile, the Commercial Banks Index of which component 
stocks include Islamic banks such as Bahrain Islamic Bank, Khaleeji 
Commercial Bank and Al Salam Bank, and banks with Islamic windows 
such as Bank of Bahrain and Kuwait, Bahraini Saudi Bank, National 
Bank of Bahrain and AUB have also shown resilience amid the current 
political environment. 

The index has risen 3.51% in the year to date until the 21st March. 
In February, the index had a market capitalization of BHD2.7 billion 
(US$7.2 billion), making up 35% of the total market capitalization of 
BHD7.6 billion (US$20.2 billion). 

Despite the encouraging numbers, doubts remain over Bahrain’s 
overall business climate going forward. This could eventually cause 
a negative effect on the kingdom’s banks. Moody’s Investors Service 
(Moody’s) recently issued a report which said the increasing tension 
in Bahrain is credit negative for Bahraini banks. “It reinforces fears of 
prolonged political and economic uncertainty which is likely to hurt the 
banks’ fi nancial condition,” said Moody’s.

Moody’s also expects the domestic banking sector to face increased 
asset quality pressure this year due to the disruption of normal 
economic activity. Sectors such as hospital, retail, wholesale trade 
and real estate which account for 31% of banks’ loan and fi nancing 
portfolios are vulnerable to reduced business.

“Finally, looking beyond the immediate impact of Bahraini banks’ 
fi nancial condition, we see the ongoing political crisis as posing 
serious challenges to Bahrain’s status as a regional fi nancial hub,” 
said Moody’s. 

It added that Bahrain’s reputation as an attractive and safe place to 
live and work has been harmed and potential new banking entrants 
could be diverted to competing GCC countries such as Abu Dhabi, 
Dubai and Qatar.

Meanwhile, Fitch Ratings (Fitch) has downgraded the ratings of four 
Bahraini banks following its downgrade of Bahrain’s sovereign ratings 
to ‘BBB’. The banks are Bank of Bahrain and Kuwait (BBK), National 
Bank of Bahrain (NBB), AUB and Ahli United Bank United Kingdom 
(AUBUK). 

BBK’s long-term issuer default rating was downgraded to ‘BBB-’ from 
‘BBB+’, NBB’s ratings were cut to ‘BBB’ from ‘A-’ while both AUB and 
AUBUK’s ratings were lowered to ‘BBB+’ from ‘A-’.  

Fitch also placed BBK, NBB and AUB’s individual ratings on ratings 
watch negative due to the impact of the continuing political and 
economic uncertainty in the kingdom could have on the banks’ 
profi tability, asset quality, funding and liquidity.
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The Islamic fi nance industry has exhibited its potential through 
the ever increasing number of Islamic fi nancial institutions (IFIs) in 
Pakistan and worldwide. 

The annual growth rate of 15% to 20%, the evolution of Sukuk, fi xed 
income, equity and money market instruments, and the attraction 
of Islamic products among a large variety of issuers and investors 
globally, have been the salient features of the Islamic fi nance Industry. 

The journey of Islamic banking has just begun in Pakistan and there is 
a long way to go before it becomes huge in terms of size and impact 
on the overall fi nancial industry. The lessons learnt from unsuccessful 
attempts in the 1980s led to a more realistic approach in relaunching 
Islamic banking in the 1990s. 

The State Bank of Pakistan (SBP) issued licences, formulated Shariah 
compliant guidelines, and introduced various investing and fi nancing 
tools for the Islamic banks. 

The growth of Islamic banks in Pakistan has been massive in 
recent years despite the global recession and unfavorable fi nancial 
environment. 

The contracts in Islamic fi nance
The contracts prescribed in Islamic law provide a signifi cant part 
of the principles and procedures explicitly laid down in the Islamic 
jurisprudence. For instance, the Quran is replete with passages that 
denounce riba as exploitative and against the norms of fairness. 

The problem arises when the principles and procedures for specifi cs 
are not so easily found and therefore have to be derived from fatwa, 
or interpretation of the Shariah scholars. The fatwas awarded on 
fi nancial transactions differ among scholars and across jurisdictions, 
which produces the problem of pluralism in Shariah interpretations. 

So the biggest challenge faced by the regulators is harmonizing and 
standardizing these interpretations into a consistent and effi cient 
regulatory framework that will ensure unimpeded Islamic fi nancial 
intermediation among the participants.

Challenges 
The process of harmonization and standardization of transactions is 
undoubtedly a daunting one and the result has to be comprehensive. 

In some jurisdictions certain transactions are considered Shariah 
compliant, while in others they may not be accepted as so. It is 
extremely diffi cult to adjudge as to which is the closest to Shariah. 
Consensus in fatwa may be overcome by the centralization of the 
Shariah rulings.

On the banking side, Islamic banks rely on asset side fi nancing to 
generate return for depositors. The fi xed rate based products face 
heavy criticism due to their apparent resemblance to conventional 
tools. Entrepreneurs are also reluctant to share profi ts with fi nancing 
in low risk ventures. Additionally, the lack of documentation makes it 
diffi cult to work with real business ventures. 

There have been efforts to develop the derivatives market for Islamic 
banks and other investment tools, but progress has been slow and 
has yielded little fruit. The Sukuk market does exist but is not liquid 
enough, as it is not frequently traded in the secondary markets due to 
demand-supply issues. 

Islamic banks eagerly await the SBP to fi nally approve the Islamic 
T-bills, which could help a great deal in addressing the industry’s 
problems of lack of investment tools.  

Since Islamic banking is in its infancy, relaxation from regulatory 
tools and taxation parameters should be given to Islamic banks on 
the basis that depositors of Islamic banks are partners and share the 
actual profi t and loss, unlike in traditional banks where depositors are 
creditors and their principal is protected. 

Moreover, because of the differing nature of depositors, the percentage 
of statutory liquidity ratio and cash reserve ratio should be relaxed, 
keeping in view the risk profi le, to create a level playing fi eld and to 
refl ect the risk sharing nature of Islamic banking deposits. 

The industry demands that central banks treat Islamic banks with a 
different yardstick than the one used for conventional banks.

The lack of Shariah expertise is also one of the biggest challenges 
faced by the regulator. Due to the infancy of the system, very few 
institutions have produced the desired skill set for the Islamic fi nancial 
and banking industry. 

While there are plenty of Islamic jurisprudence experts, there is a 
dearth of Islamic fi nancial experts with knowledge of the dynamics 
of conventional fi nance and its transformation into an Islamic system. 

Due to the regulatory obligation of instating Shariah oversight, IFIs 
employ less experienced Shariah scholars, as only a limited number 
of professionals are available, and they are usually attached to more 
than one IFI concurrently. 

The transition to Islamic fi nance is highly technical and complex. A 
balance has to be maintained in order to provide on the one hand, 
an adequate return and to remain on the other hand, within the 
boundaries of the Quran and Sunnah. This cannot be done without 
quality Shariah supervision. 

Regulatory Issues in Pakistan’s Islamic Finance Industry
By Mohammad Aslam

continued...
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Regulatory Issues in Pakistan’s Islamic Finance Industry (continued)

The limited number of Shariah compliant securities emanates from 
the lack of both harmony and Islamic fi nancial prowess, and poses yet 
another problem in the development of the industry. Due to the scarcity 
of available instruments in the market, investors are constrained to 
take their funds elsewhere. The limited choices also affect the liquidity 
of the securities, as there is a limited market for them. 

The buying and selling of such securities are not as lively as in the 
conventional securities market, possibly due to their non-speculative 
nature. Nevertheless, investors are eager to place their funds in 
Shariah compliant securities, even for a comparatively lower return, 
provided that a reasonable degree of assurance can be given with 
regard to their closeness to Shariah. 

The market for Shariah compliant securities, in terms of buyers 
and sellers, quite certainly exists, but it awaits the introduction and 
innovation of new Islamic instruments. Much of the apprehension that 
exists in the market with regard to Islamic banking and fi nance for 
that matter is owed to the slow pace of development of products and 
awareness creating endeavors.

There is need for a dispute settlement and confl ict resolution 
mechanism. In line with Islamic laws and statutes, an effective dispute 
settlement institution that recognizes the intricacies of Shariah 
principles and contractual arrangements would be benefi cial. 

Among others, this will facilitate resolution of disputes associated with 
cross border contractual arrangements that could involve more than 
one jurisdiction, each offering their own perspective. 

Notwithstanding, there is further need for harmonizing Islamic rules 
related to fi nancial dealings. While the courts cannot be expected 
to change quickly, the formation of a special bench that deals with, 
among others, Islamic fi nancial transactions could be a solution. 

Malaysia has built some legal infrastructure institutions for the Islamic 
fi nance industry and has dedicated high court judges to oversee 
litigations related to Islamic fi nance. 

What is essential for the effectiveness and sustainability of the Islamic 
fi nance industry is the need to encourage this segment to enhance 
corporate governance and ethical standards in banking. In line with 
the Shariah rulings, the challenge for IFIs is how to balance the dual 
objectives of achieving economic gains, while ensuring compliance 
with the Islamic faith. 

Compliance with the Islamic faith goes beyond the elimination of riba 
to facilitate equitable distribution of economic resources and non-
exploitation of any particular segment of the society. In more concrete 
terms, IFIs should play a greater role in micro fi nance, small and 
medium enterprise fi nancing, rural development, and funding more 
socially responsible schemes. 

Conclusion
Proper and sequenced developments of Islamic banking are critical 
for this industry to emerge as an effective and acceptable alternative 
channel against conventional banking. 

Collectively continued efforts are warranted to ensure that the issues 
and challenges rise above, so that there is greater national acceptability 

and faster integration of Islamic fi nance with the conventional industry. 

Besides the concerns and proposals suggested above, there is a need 
to strengthen the capacity in Islamic fi nance both at regulator and 
industry level, while promoting fi nancial literacy among the public; 
developing a new generation of Shariah scholars and other academic 
and industry experts; using more effective standard setters and 
the private sector to work together to help align the Islamic fi nance 
industry with existing international standards to lend more confi dence 
and allow greater international integration.  

Mohammad Aslam
Head of Islamic banking
Habib Bank
Email: mohammad.aslam@hbl.com
Mohammad Aslam focuses on the introduction of Shariah compliant 
products according to market needs and awareness programs to help 
the State Bank of Pakistan achieve its 2012 vision.
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Pakistan witnessed a real estate boom from 2003 to 2007. Property 
prices skyrocketed across the country and for an ordinary Pakistani 
to buy a home was a step beyond the bounds of possibility. The 
expatriate Pakistanis invested their money in real estate and the 
continuous fl ow of dollars swelled the volume of the market. 

According to modest estimates, between 2003 and 2007, the money 
invested into the real estate market was almost equal to PKR250 
billion (US$2.92 billion) and this resulted in a sharp increase in prices 
which produced a hyper effect on the market. 

But now, market analysts are of the view that the real estate bubble 
has come to an end and the market is going through a slump. What 
really happened is that a conventionally unorganized and unnoticed 
sector recorded an amazing level of growth, which was unsustainable.

At the same time, the country’s housing situation is aggravating 
each day. Our burgeoning population, with its stunning 2.4% annual 
growth rate and strong inward migration (rural to urban) trends are 
compounding the problem. 

The decrease in the average household size or the nuclear family is 
also gaining popularity in the urban centers. It is also resulting in a 
higher need for smaller houses catering to smaller households.

There are nearly 19 million houses in the country against the 
population of 150 million and the required number of housing units 
for the population is 25.83 million. Thus, we are falling short of nearly 
six million houses. This is a huge number if seen against the backdrop 
of housing units being built annually. 

We have to construct more than 500,000 housing units annually 
to meet the backlog in 20 years. We have not taken the factors of 
population growth and stock depletion into account. At present, the 
number of housing units being constructed is only 300,000 which is 
really a fraction of the gigantic demand.

Home fi nancing — progress, prospects and problems
There are a number of skeptics in the country who have expressed 
doubts about the emphasis being given to home fi nancing. Their 
mindsets are still frozen in the traditional way of the public sector 
and government led growth model supplemented by a corporate 
and industrial sector. According to the basic economic law (identity) 
for generating national income in any economy developing or 
developed: 

GDP = private consumption + private investment + public consumption 
+ public investment + exports – imports

In Pakistan, private consumption is the largest single component of 
GDP, accounting for 80% of total GDP. Thus, it is obvious that any move 
to boost private consumption will have a much larger impact on the 
GDP growth than any other services sector with a multiplier effect of 
three to four. But this also enhances the overall level of private savings. 

How does this happen? In the absence of owner-occupied housing, 
the owner does not have any compulsion or incentive to make any 
forced saving out of the current disposable income. But in his quest 

to obtain mortgage fi nancing, he has to save at least 20% of the total 
cost upfront as down payment in the form of equity. 

In addition, every month he has to allocate some extra income over and 
above the monthly rental income to meet the mortgage installment. 
Thus, this action results in compulsory saving, and if aggregated 
across households with identical behavior, leads to an increase in the 
level of domestic savings in the country. 

In order to provide an institutional arrangement and direction to 
reform home fi nancing, a standing advisory group was established at 
the State Bank of Pakistan (SBP) to implement the recommendations 
of the housing fi nance conference held in December 2002 and take 
up the practical problems faced in the course of implementation. 

The advisory group was able to sequence the reform agenda required 
for the promotion and development of a sustainable market based 
housing fi nance system in the country. The credit regime for housing 
loans has been liberalized. 

Banks’ exposure to home fi nancing has been enhanced by removing 
the limit of 10% of their net advances. The response of the banking 
system to these incentives and measures is encouraging as not only 
the number of active banks engaged in home fi nance is increasing, 
but banks are also vigorously marketing their home fi nancing 
products. This can be gauged from the increase in home fi nancing 
disbursements by the banks over years.

It is important to point out that banks are selective in their approach 
and at present are focusing on outright purchase and renovation loans 
mainly to upper income groups for unlocking their equity investments 
in housing properties. 

This trend may continue for some time, but as banks develop expertise 
in origination, underwriting, appraising and monitoring housing loans, 
then construction fi nance for middle-income groups would be the 
major focus of the banks. 

The SBP has also approached the chief justices of the Supreme and 
High Courts and has requested them to issue instructions to law 
enforcement agencies, courts and registrars regarding recovery laws 
and instituting training for speedy resolution of property disputes. 

Trends and prospects of Islamic home fi nancing
After the steps taken by the SBP to promote home fi nancing in 
Pakistan and interest taken by banks to do home fi nancing, the home 
fi nancing sector is growing. It is important to note that the share 
of Islamic banking in Pakistan’s banking industry in close to 6.4%. 

Issues and Potential of Islamic Home Financing in Pakistan
By Muhammad Jehanzeb Saeed
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Issues and Potential of Islamic Home Financing in Pakistan (continued)

However, in the case of mortgage fi nancing, the share of Islamic 
products is 20%. 

Today, Islamic banking is available through fi ve fully fl edged Islamic 
banks and 12 conventional banks with Islamic banking branches. 
Islamic banks are currently able to offer at least 75% of the product 
range available in contemporary conventional banking. 

Islamic vs conventional home fi nance oustanding % as on the 31st December 
2010

On the consumer banking side, clean lending products like personal 
loans still pose a challenge. None of the banks have any microfi nance 
or agriculture business although a few have started offering fi nancing 
to the small and medium enterprise sector. 

This offers a huge opportunity to extend the reach of the banking 
sector and multiply the size of Islamic banking geometrically. The 
market share of Islamic banking industry is close to 6.4% of total 
banking industry assets. 

Islamic and conventional mortgage fi nance 
The principle differences between Islamic and conventional housing 
fi nance is that the former is equity based and the latter is debt 
based. In an Islamic mortgage situation, both the bank and client 
share ownership (equity) and share the risk of equity ownership. In 
conventional banking, the client owns all the equity and the bank’s 
loan to the client is secured on the value of the property. 

Issues and challenges for Islamic home fi nancing
a) Taxation issues 
High rates of duties and fees still remain a major impediment in 
property transactions and so far no provincial government has 
rationalized these on conveyance deeds, despite the covenants of 
National Housing Policy 2001 and recommendations of the advisory 
group on housing fi nance to this end. 

b) Capacity building
Capacity building is another major challenge being faced by the 
Islamic mortgage industry. Proper understanding of Islamic mortgages 
and their equal treatment vis-a-vis conventional products is vital for 
the practitioners. 

The SBP plays its role as a facilitator, guide and catalyst as it believes 
that as a matter of priority, provision of training to bank staff is of 
pivotal importance for creating understanding and developing 
expertise in originating and underwriting housing loans at the primary 
mortgage market. 

In this connection, the SBP conducts elaborate training programs in 
association with the Institute of Bankers, Pakistan, the International 
Finance Corporation which is part of the World Bank Group, and 
National Institute of Banking and Finance, besides holding special 
training sessions for senior offi cers of banks with foreign experts of 
housing fi nance from Malaysia, India and other countries. 

c) Asset liability matching
Presently, banks are funding their housing portfolio through demand 
and time liabilities, thus running an asset liability mismatch on their 
balance sheets by borrowing short and lending long. However, as the 
primary mortgage market gains momentum and acquires a critical 
mass, then banks would be looking for alternate ways and means to 
fund their mortgage portfolios to match their mortgage assets. 

(d) Issue of legal titles
It is important to note that in Pakistan, it is diffi cult to create 
mortgages on property due to different title documents in various 
parts of the country. Subsequently, banks are reluctant to offer 
mortgage fi nancing apart from major cities. The provincial, district 
and local government authorities have a major role to play. Allocation 
of land for genuine and approved new housing schemes along with 
clean title deeds, developer fi nancing, provisioning of infrastructure 
and individual mortgage fi nancing have to become available in an 
integrated fashion.

Hence, based on the above discussion, it is important that the 
obstacles related to growth of Islamic mortgage fi nancing in Pakistan 
needs to be removed, so that the current low mortgage to GDP ratio of 
Pakistan increases. Currently, it is less than 1% of the GDP, lower than 
that of India which has a ratio of 5%, and that of European countries 
which have a ratio of over 50%. 

Moreover, growth in mortgage fi nance will have a positive impact 
on the economic growth in Pakistan, as this will lead to an increase 
in employment opportunities for semi skilled workers. Industries 
associated with housing sectors like cement, steel, wood, paint and 
textiles will be positively impacted, leading to real economic growth 
and asset creation, thus achieving the objectives of the Islamic 
economic system.

Muhammad Jehanzeb Saeed
Email: mjehanzebsaeed@gmail.com
Muhammad Jehanzeb Saeed heads the retail, consumer, corporate 
and commercial business of an Islamic bank in Pakistan. He 
previously worked at BankIslami and Standard Chartered Saadiq.
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Individuals and companies based in the MENA region did not escape 
investment losses during the global fi nancial crisis. As a result of 
recent turmoil, many families in the Middle East that have traditionally 
maintained proprietary wealth are turning to structures that include 
trusts to address succession planning and asset protection concerns. 

Already widely used for corporate purposes, Cayman Islands is 
emerging as a popular choice for MENA families and corporate groups 
looking to establish a trust. In addition to being familiar, Cayman offers 
a politically stable and tax neutral jurisdiction with a well established 
common law system and sophisticated, modern trust legislation. 
Cayman trusts are also widely used in the MENA region for Islamic 
fi nance transactions and employee benefi t schemes. 

This article examines how Cayman’s trust regime may assist families 
and corporate groups to address certain issues that frequently arise 
in the MENA region. 

Inheritance 
Meaning “path” in Arabic, Shariah guides all aspects of Muslim life 
including fi nancial dealings and inheritance. The Shariah law of 
inheritance, mainly set out in the Quran, comprises an elaborate 
system of “forced heirship” rules governing the devolution of property. 

Unlike in many other parts of the world, assets in the MENA region are 
in great parts held personally rather than through companies. As a 
result, Shariah generally determines the division of property and sets 
out the shares to which family members will be entitled and the order 
of precedence. 

The effects of Shariah laws of heirship may be altered by the use of 
a Cayman trust. It is important to recognize that clients in the MENA 
region typically do not wish to mitigate all aspects of Shariah when 
structuring a trust. Indeed, the trust deed often will be drafted so as to 
ensure that, as far as possible, its terms, particularly those governing 
the trustee’s choice of investments, are Shariah compliant. It is also 
common to see an Islamic scholar nominated in the trust deed to 
advise the trustee on matters of Shariah interpretation. 

However, in many cases a family may determine that its interests will 
be served by an arrangement that facilitates conservation and man-
agement of wealth by appropriate persons and/or distributions of cap-
ital and income in shares that accord with varying individual needs. 

Assets settled into a trust by an individual (settlor) during his lifetime 
will remain outside his personal estate upon death and will not fall 
to be distributed in accordance with Shariah law (save to the extent 
required by the trust deed). The trust deed contains the terms of 
the trust, including the terms governing distribution by the trustee of 
income and capital. 

Typically, this will confer wide discretion on the trustee. In addition to 
these terms, the settlor will usually provide guidance in a separate 
letter of wishes, explaining how he would expect the trustee to exercise 
its discretionary powers in favour of family and any other benefi ciaries 
or purposes of the trust. 

Alternatively, the settlor may fi x the benefi cial interests under the trust 
in such manner as he considers appropriate, including on the basis 
that some or all distributions are to be made in shares determined in 
accordance with Shariah. It is also quite usual to appoint a “protector” 
under the trust deed. Generally a confi dant of the settlor or a 
professional person, the protector’s role is to ensure that the trustee 
acts in accordance with the settlor’s wishes. 

By these means, the settlor may determine how he would like to have 
the trust income and capital distributed rather than relying on Shariah 
law. Since the trust is expressed to be governed by Cayman law, all 
questions arising in relation to the trust, including the capacity of the 
settlor to create the trust, the validity of the transfer of assets to the 
trustee and the administration of the trust, will be determined exclu-
sively by Cayman law. Any party wishing to challenge the integrity of 
the trust will have to do so in the Cayman courts applying Cayman law. 

Further, Cayman law specifi cally provides that no transfer of property 
into trust is liable to be set aside on grounds that the laws of a foreign 
jurisdiction do not recognize trusts, or that the trust was set up to 
defeat foreign heirship or other property rights. A judgement of a 
foreign court which is inconsistent with these principles will not be 
recognized in Cayman.

Family business succession
Recent articles in the MENA press suggest that more than 80% of 
businesses in the Middle East are family-run or family-owned, with 
an estimated US$1 trillion expected to be handed down to the next 
generation within the upcoming fi ve to 10 years, and with family 
businesses controlling over 90% of commercial activity in the region. 

A 2007 Ernst & Young survey of businesses in the Middle East revealed 
that 73% of family businesses surveyed are run by second generation 
entrepreneurs followed by fi rst and third generation owners at 48% 
and 20% respectively. Astonishingly, only 16% of companies have 
admitted to having a well defi ned succession and a clear ownership 
transition plan. Succession planning, therefore, remains as one of the 
most signifi cant challenges facing Middle Eastern family businesses 
today.

Cayman “STAR” trusts can be particularly useful to settlors in the 
context of business succession. This form of trust, created under 
Cayman’s unique “special trusts - alternative regime”, provides a 
fl exible and robust structure that may be established for the benefi t of 
persons or purposes or both. 

The Growing Popularity of Cayman Islands
Trusts in the Middle East

By Dennis Ryan and David Pytches

continued...

“It is important to recognize 
that clients in the MENA region 
typically do not wish to mitigate 
all aspects of Shariah when 
structuring a trust”
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The Growing Popularity of Cayman Islands Trusts in the Middle East (continued)

The settlor may establish a trust with the dual purposes of owning/
operating the family business and providing for future generations 
of his family. Through this structure, he may identify and prepare his 
successor(s) and ensure that the business remains intact after his 
death. Income may be ploughed back into the business or applied for 
the benefi t of the family.

STAR trusts have the advantage of perpetuity and confi dentiality. 
There is no limit on the duration of a STAR trust. This is attractive to 
the settlor who wishes to create a “dynasty” style trust. He also may 
restrict the ability of the benefi ciaries to challenge the trustee or obtain 
information concerning the trust. The only party with legal standing 
to enforce the trust or receive information about it is the “enforcer” 
nominated by the settlor in the trust deed. 

In addition to, or in conjunction with STAR, the private trust company 
(PTC) is increasingly being used by settlors who wish to retain a greater 
degree of infl uence over the affairs of the trust. Cayman offers two types 
of PTC — a fully licensed and regulated form and a simpler, registered 
form. These enable the entrepreneurial settlor to incorporate his own 
trust company to act as trustee of one or more connected trusts. He, 
or other family members or trusted advisors, will then sit on the board 
and take an active role in the trustee’s decision making process. This 
is perceived as allowing for more fl exible, dynamic (and, arguably, less 
risk averse) trusteeship. 

Asset protection
Cayman’s robust, but not overly aggressive, creditor protection laws 
make it an attractive jurisdiction in which to establish an asset 
protection trust. The legal framework is provided by the Fraudulent 
Dispositions Law (as revised) — this renders any transfer of property 
voidable by a creditor if it is made at an undervalue and with intent to 
defraud. 

A gift into trust will usually be a transaction for no consideration, and 
thus at an undervalue. “Intent to defraud” means an intention wilfully 
to defeat an obligation owed to a creditor which existed on or before 
the date of the transfer and of which the transferor had notice. The 
burden of proof is placed squarely on the creditor seeking to set aside 
the transfer. 

There is an ultimate limitation period of six years from the date of 
the transfer into trust from which point any action to set it aside 
will be timed out. The legislation is deliberately conservative — a six 
year limitation period — rather than adopting the more adventurous 
approaches taken by some other jurisdictions.

Use of trusts by companies 
Cayman trusts are popular choices in Islamic fi nance structures 
(for example Sukuk). The Cayman Islands’ government has been 
proactive in amending legislation to characterize Sukuk structures 
as “alternative fi nancial investments” to facilitate the use of Cayman 
companies and trust structures in Islamic fi nance without having to 
comply with the regulatory requirements under the Mutual Funds Law 
and the Banks and Trust Companies Law. 

As previously mentioned, in the Middle East a signifi cant number 
of companies are family owned. Often these companies employ 
expatriates at the management level and wish to reward talented 
employees and managers under share option or incentive plans. 

Companies operating in the Middle East, however, face legal 
restrictions, including maintaining a 51% local ownership requirement 
and restrictions on the ability to issue varying share classes. 

A Cayman STAR trust is a popular choice for structuring share incentive 
plans for local free zone companies and local non-government owned 
companies. The trustee acquires a block of shares from the company 
and/or existing shareholders. The trustee then arranges transfers 
of shares forming that block between the trust and employees 
pursuant to the share plan and the trust deed. The arrangement 
limits corporate obligations to issue further shares to employees that 
could dilute the existing shareholders. Further, use of a Cayman trust 
avoids the complexity and expense of having to comply with corporate 
requirements for issuing, transferring and repurchasing shares.

Challenges 
The concept of a trust does have its place in the history of the Middle 
East. Waqf, is a religious endowment in Islamic law for religious or 
charitable purposes. The challenge now is to work with MENA clients 
to ensure that their estate planning, business goals and religious 
concerns are addressed through the establishment of an appropriate 
structure. It is a gradual process, but it is encouraging to see the 
number of Middle Eastern families that are recognizing the value and 
fl exibility that Cayman‘s trust regime has to offer.

This article is not intended to be a substitute for legal advice or a legal 
opinion. It deals in broad terms only and is intended to merely provide 
a brief overview and give general information.

Dennis Ryan
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Conyers Dill & Pearman
Email: dennis.ryan@conyers.com
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About a year ago, we were commissioned to write a substantive 
report on Islamic capital markets. Despite Egypt being the birthplace 
of Islamic fi nance and despite the strong economic/population 
fundamentals and latent demand, we predicted that Islamic fi nance 
would not grow and may even decline in the country. 

There are three reasons for this: 
1. Baggage associated with the ‘Islamic’ investment ponzi 

schemes of the 1980s 
2. Permissibility of interest bearing bank deposits according to 

the Grand Mufti of Al Azhar Muhammad Sayyid Tantawy
3. Egyptian government’s pressure to stem the infl uence of 

Islamist philosophies, including Islamic fi nance 

We witnessed the effect of this fi rst hand when we were invited to 
Cairo to present Islamic fi nance to an educated group of lawyers, 
bankers and professionals late last year. There was seemingly a built-
in cynicism and aggression against the commercial applications of 
Islam. When the Egyptian Financial Services Authority (EFSA) decided 
to fi nally establish laws and regulations for Sukuk, primarily to attract 
Gulf petro-liquidity, they even decided to avoid any terms that indicated 
any Islamic affi liation for the regulation.  

In all our experiences educating on Islamic fi nance all over the world 
(including Europe, Central Asia, Africa and the Americas), Egypt was 
unique in its aggressive reaction (by Muslims) towards Islamic fi nance. 
Even Azerbaijan, a country that has been under the shadows of atheism 
and communism for almost three quarters of a century with little sign 
of Islamic practice, bankers and lawyers had a proactive attitude 
towards Islamic fi nance. This was evidenced by the establishment 
of four dedicated Islamic fi nancial institutions despite having little 
regulatory support. The reason we raise Egypt as an illustration is 
because it is a glaring example of the rapidly changing dynamics for 
the region and more importantly, the dynamics of Islamic fi nance. 

The growth of Islamic fi nance is attributable to a number of factors —
a. surplus risk capital
b. doctrinal religiosity (as found in the Middle East and increasingly 

in minority communities in the West)
c. comparative effi ciencies with conventional fi nance
d. enabling regulatory environment for both banking and Islamic 
fi nance

When a country has a revolutionary upheaval like the one Egypt has 
experienced, it certainly changes the dynamics and growth prospects 
of Islamic fi nance in that country. The same goes for all the other 
countries experiencing this as we speak. In terms of Islamic fi nance, 
there will be some gainers and losers. The critical question is, which 
country will come out as a winner and which a loser? 

Egypt, for example, is likely to be a gainer. Besides the ‘Islamic’ 
investment ponzi schemes of the eighties, religion and religious 
practice run deep in Egypt. A signifi cant proportion of the population 
consider themselves practicing Muslims. However, for the past 30 
years, they have been unable to really express their religious practices, 
repressed by Mubarak who banned the Muslim brotherhood in fear 
of his overthrow. The Egyptian government even has a stranglehold 
on the renowned and oldest educational establishment of the Muslim 

world, Al-Azhar University. Mubarak also did his best to ensure that 
the Egyptian population maintained a cool distance from doctrinal or 
legal Islam. The effect of this is seen far and wide with the Egyptian 
population, despite the fact that there is a yearning for a holistic 
application of Islam, as evidenced by the broad based appeal of the 
Muslim brotherhood. 

With the upcoming independent elections, it is likely that Islamist 
leaning voices such as the brotherhood will regain their rightful place 
in Egyptian politics, whether that is in opposition or government. This 
is not to say that Egypt will turn into a hard line Islamist state. Rather, 
the brotherhood, as a political movement, has demonstrated over 
the past six years, their determination to establish good government, 
rather than determine rules for the length of skirts. 

What is relevant for Islamic fi nance in all of this, is not so much the overt 
Islamist leanings of the Muslim brotherhood. Rather, it is the fact that 
the key impediment to the takeoff of Islamic fi nance in Egypt has largely 
been removed. 

Islamic fi nance missed an important opportunity during the credit crisis 
to truly educate G-20 country regulators and institutions about asset-
backed fi nancing and investing in the real economy. Maybe lightning 
does strike twice in the same place – the ‘bullet’less removal of en-
trenched despots in Tunisia and Egypt, presents a very special testing 
ground for ‘real’ Islamic fi nance for the region. 

Depositor democracy
Consequently, Islamic fi nance needs to be presented to the people 
neither as a problem or a solution, but a fi nancial or investing option.  
It is about business, although others have made it about religion. 
The state’s secular heavy hand of control will not be exchanged for 
extremist’s heavy hand of control via selective interpretation of 
religious doctrines. Maybe we could opt for an experiment of substance 
over form, and call it participation banking (in reference to Turkey) over 
Islamic banking with its current negative connotations. 

One of the lessons from both movements, and implications for Yemen, 
Syria, Jordan, and elsewhere where Islamic fi nance is a fl ickering fl ame, 
is people want options, including the option of making mistakes. The 
‘free will’ to want Islamic fi nance should be determined by demand 
and if imposed, it will surely backfi re.  Much like a political party in 
a democratic state, Islamic fi nance is largely a function of demand 
from the investors, and wins its ‘deposit’ votes, only when there is the 
ability to place the ‘deposit’ votes and not when some invisible hand 
of regulators coerces the population. 

We know that latent demand exists from the fundamentals. Anecdotally, 
a banker tells us that the demand for Islamic fi nance is so strong that 
his multinational bank has been receiving daily requests from the local 
offi ce to open Islamic branches in Egypt. Therefore, for Islamic fi nance 
to prosper in Egypt, all it needs is an open door; the same door open to 
the conventional banking sector; the same door that has been closed 
for the past 30 years.     

Hence, the forecasted growth trends which we predicted for Egypt 
in our study in Figure 1 (dating back to 2009/10), should perhaps 

Upheavals and the Fate of Islamic Finance 
By Sayd Farook and Rushdi Siddiqui

continued...
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Upheavals and the Fate of Islamic Finance (continued)

be revised to refl ect the stronger opportunities, now that the key 
impediment is removed. 

Figure 1. Actual and forecast Islamic fi nance penetration rates

Source: Bankscope data (A) and author’s estimates (F)

Table 1. Islamic fi nance assets actual, forecast and market potential ratings

US$ billion 2007A 2013E Market potential

Bahrain 20 75 *****

Bangladesh 4 9 *

Egypt 6 10 *

Indonesia 2 11 ****

Iran 152 644 **

Jordan 3 7 **

Kuwait 45 112 ****

Malaysia 23 116 *****

Pakistan 4 22 ****

Qatar 21 147 *****

Saudi Arabia 115 374 *****

Sudan 8 46 ***

Turkey 17 59 ***

UAE 56 209 ****

Yemen 2 6 *

Total 478 1,848

Source: Bankscope data (A) and author’s estimates (F) 

Much of the fundamentals here can be transferred to Tunisia, another 
country that was once ruled under the strong arm of a secularist 
dictator. It was interesting to note the jubilance of thousands of 
supporters, both Islamist leaning and non-Islamist come to support 
the Islamist leaning Tunisian opposition fi gure Rachid Ghannouchi. 
Perhaps, Tunisia will also have its fair share of representative 

democracy, which includes representation from all segments of 
society, including the Islamic segments. Perhaps Libya will also 
be a growth prospect, if its governance infrastructure survives the 
overthrow of the existing regime. However, a distinct disadvantage 
of Libya is its lack of infrastructure development when it comes to 
banking and fi nancial services, which may hinder the growth of the 
banking industry in general, let alone Islamic fi nance.

This is not to say that upheavals are always a good thing for Islamic 
fi nance. The events that took place over the past weeks in Bahrain 
along with the negative international media representation have 
shaken the international community’s perception of the ‘business 
friendly’ investment hub. This, according to senior bankers in Bahrain, 
may lead to repatriation of funds and relocation of offi ces to locations 
such as Dubai and Qatar which have become all the more attractive. 
However, the growth prospects of Islamic fi nance and in general, the 
fi nancial services industry will largely rest on the upcoming decisions 
of the Bahraini government. 

On the media side, the progressive elements of the government need 
to immediately create an environment within the country that can 
lead to a rapid restoration of its image followed by a positive public 
relations (PR) campaign and re-engagement with the international 
fi nancial community (by offering material incentives to fi nancial 
institutions to relocate their operations back here). The excellent 
work carried out by the Bahrain Economic Development Board needs 
to be sustained and even boosted given the circumstances. On the 
political side, if Bahrain wants to avoid the events of the past couple 
of months being perceived as a recurring affair and therefore implying 
political risk volatility, it needs to start engaging in civic discourse with 
the opposition that yields material economic and political rights and 
benefi ts to all classes of society. 

Despite the events of the last few weeks, Bahrain can turn this into a 
more positive affair if it is perceived that elements of the government 
and the future leaders of the country embrace change and will strive to 
maintain Bahrain’s economic and fi nancial services competitiveness 
at all costs. If the country manages to walk and talk the appropriate PR 
campaign, Bahrain as an investment and fi nancial hub, may survive 
with its reputation intact. Let us wait and see.

This article is written in the authors’ personal capacities and does not 
in any way represent the views of Thomson Reuters. 

Rushdi Siddiqui
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You can tell a topic has become of global interest when the defi ning 
term is recognized across geographies, languages, cultures and 
social strata. Over the last three years the world has become only too 
aware of the global fi nancial crisis and its impact. 

From Detroit to Dublin to Dubai there is evidence of the challenges 
faced by sovereigns, fi nancial institutions and corporates. For 
debt fi nancings, whether loans or bonds, conventional or Islamic, 
restructuring is a highly topical issue.

There has never been a more challenging time for market participants, 
whether lawyers, bankers, administrators or investors, to be involved 
in the Islamic fi nance industry and particularly the Sukuk market. 

The Sukuk market has come full circle in respect of capital markets’ 
maturity and development. The last fi ve years have seen some amazing 
milestones for Sukuk. Whether it be the fi rst Sukuk offered to investors 
in a new market, the fi rst convertible Sukuk, the fi rst corporate Sukuk 
to list on a European stock exchange, the fi rst asset-backed non-
recourse Sukuk or the fi rst to be issued in multiple tranches, it is clear 
that the product has continued to grow impressively. The innovative 
thinking of market participants and vibrant investor demand has 
driven these developments. 

Islamic fi nance has not escaped the downturn in the fi nancial 
markets and the spotlight of scrutiny. Some Sukuk issuers have found 
themselves in default situations or potential default situations, which 
is a new experience. These developments are requiring creditors’ 
committees, fi nancial advisors, lawyers and Shariah scholars to 
revisit structures and produce new fi nancing arrangements that 
are agreeable to all parties while remaining compliant with Shariah 
principles. 

Respected Islamic industry bodies such as the AAOIFI have offered 
guidance as to how Sukuk should be structured and how the product 
as a whole can be strengthened for both investors and issuers to meet 
changing expectations. 

Options for issuers
It would appear that the global fi nancial crisis of the past couple of 
years has led to a focus on the concept, economics and mechanics 
of restructuring existing fi nancial obligations. While this is a topic that 
has received equal application globally, Islamic fi nancing requires a 
more detailed analysis due to the complexity and relative novelty of 
these structures. 

There have been about 20 confi rmed cases of default on Sukuk 
transactions in the past two years, which have been confi ned thus 
far to the more mature Sukuk markets. While this shows that these 
Islamic fi nance transactions are not decoupled from global markets, 
it clearly highlights that these are structured arrangements which are 
now experiencing their fi rst large scale defaults. 

Our intention herein is to address a few possible approaches to 
corporate restructuring, and various roles that banks may play. 

Possible approaches to corporate restructuring

Typically issuers consider a tender offer when they have a reserve of 
cash and would like to remove a debt obligation from their balance 
sheet. This has been very common over the last year when credit 
interest rates were very low when compared with the return being paid 
on the fi nancial obligation.  They may also consider a tender when 
their debt is trading below par and they see an opportunity to use cash 
reserves favorably. 

If they wish to buy smaller portions of their Sukuk back they can do 
so through open market buybacks. Issuers may execute an exchange 
offer in order to extend the maturity of their current debt instrument, 
or replace the certifi cates with more favorable terms.

The agent’s perspective
Agents and trustees have played a pivotal role in refi nancing and 
restructuring international debt issues in the past and their role is also 
important in Islamic fi nance. To understand why, we will fi rst clarify 
what the agent and trustee are and what they do.

What is an agent? 
An agent is appointed by the issuer or borrower to handle the cash 
fl ows and communications between an issuer/borrower and its 
investors/lenders — for example a paying agent is appointed on 
a bond, a facility agent on a syndicated loan. The agent acts as an 
intermediary between issuers and their investors.

What is a trustee? 
Trustees are appointed on conventional capital market transactions 
as a contractual precaution to safeguard the investors’ rights. They 
owe certain obligations to their benefi ciaries as well as retain certain 
discretionary powers under prevailing trust laws. These rights will be 
defi ned in a trust deed and include the ability to take decisions of a 
non-commercial nature within market defi ned standards and, worst 
case, to enforce investor rights collectively against the trust property/
assets. 

Restructuring: An Islamic Financing Perspective
on a Global Issue 

By Andrew Leamon and Gregory Man
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The trustee represents all holders and treats them as a class. To act, a 
trustee will require a percentage of the outstanding certifi cates to vote 
in favor of the proposed action. The trustee in such capacity has no 
commercial interest itself in the transaction. It therefore has the right 
to be indemnifi ed by the investors it may be acting for. 

For Sukuk, the requirement of the Islamic structure is for the issuer to 
declare a trust over its own assets and it therefore becomes trustee 
itself. In the past the trustee has usually also been a separate special 
purpose vehicle. As trustee, the issuer signs up to a declaration of 
trust document that covers similar terms to that of a trust deed. 

However, having the issuer act as trustee for certifi cate holders is a 
confl ict of interest, compounded by the fact that the trustee itself is 
effectively a shell company with little commercial value or expertise. 

Transaction administrator/delegate trustee
As Islamic Sukuk was launched into the international markets, the 
arrangers addressed these issues of confl ict of interest and lack of 
expertise by creating a “transaction administrator” to act as an agent 
of the certifi cate holders. 

This is normally a specialist international bank or trust company. It is 
empowered to act by way of a transaction administration deed that 
provides a means by which investors can instruct the agent to take 
collective action against the issuer and can direct the issuer/trustee 
to enforce the rights vested in it, and, if necessary step in and exercise 
the purchase undertaking against the obligor itself.  

Another option utilized in the market has been that of the delegate 
trustee whereby certain decision making powers also reside in the 
delegate from day one, with the issuer/trustee delegating certain 
rights and obligations to a bank or trust company in an enforcement 
scenario.

How can the trustee help
The trustee may become aware that an issuer is having diffi culties by 
virtue of the fact that the issuer has certain obligations to it, either 
to notify it or supply certifi cates of no default either annually or on 
demand, or if there is non-payment. Although the trustee’s role is 
limited until formal notifi cation is received from the issuer, or the 
trustee has ‘actual knowledge’ of a particular event, there are a 
number of things it is able to do. 

The main ones are to try to ascertain what the issuer’s intentions are 
and try to facilitate dialogue between the issuer and its investors. 
To expedite this it can try to contact certifi cate holders through the 
clearing systems and encourage holders to form a committee, ideally 
with the required majority. 

The trustee will provide a medium for convening investor meetings and 
calls, and once a restructuring or refi nancing plan is formulated it can 
seek the required percentage of instructions from certifi cate holders 
to make amendments, waive breaches of covenant or take specifi c 
actions. 

Ultimately, if instructed and indemnifi ed to do so, it can exercise 
the purchase undertaking and enforce its rights against the trust 
property. 

The way forward
As we have discussed, Islamic fi nance has not been exempt from the 
turmoil in the international fi nancial markets. Given the predominance 
of ‘named’ lending, family run businesses, barriers to information, 
structural uncertainty and in some cases an untested local legal 
framework it is apparent that there is much to do.

As ever the demands of issuers and investors will drive solutions. In 
the past year in Islamic fi nance we have seen sovereign and quasi 
sovereign debt issuance, large corporate and fi nancial institution 
debt and Sukuk issuance as well as restructured transactions and 
even high yield bond issuance, mirroring the global trend. The need 
for restructuring of debt fi nancing is a function of various factors, not 
limited to the prevailing economic environment at the time. 

The Islamic fi nance market continues to develop and thrive in the face 
of the fi rst few defaults it has experienced, a refl ection of the resilience 
and growing maturity of the industry. Indeed, there is a determination 
on the part of all participants in the fi nancial markets, including 
lawyers, bankers, issuers, investors and regulators, to contribute to 
addressing the issues that have arisen concerning the refi nancing and 
restructuring of Sukuk issuance. 

Success in this area will consolidate the future success and 
development of Shariah compliant fi nancings and help to promote a 
prosperous future for the region.

Any views expressed above are strictly the personal views of the author(s). They 
do not necessarily express the views of their employers and the above content 
should not be attributable to their employers. The above content should not 
be construed as advice and neither the authors, nor their employers, have any 
responsibility to any person in relation thereto.
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Islamic banking is growing at a rate of 10% to 15% per year with 
signs of consistent future growth. Islamic banks have more than 
300 institutions spread over 51 countries, as well as an additional 
250 mutual funds that comply with Islamic principles. Conservative 
estimates suggest that over US$800 billion of assets are managed 
according to Islamic investment principles.

Renowned international pioneers of microfi nance and micro insurance 
started in the 19th and 20th century, to establish mutual (cooperative) 
insurance societies.

Among the fi rst founding fathers of cooperative insurance societies — 
the Rochdale Cooperative, Friedrich Wilhelm Raiffaisen and Herrmann 
Schultze-Delitzsch in Germany, Mohammed Hatta in Indonesia, Ohmar 
Lotfi  in Egypt and last but not least Ahmed El-Naggar, who founded the 
Savings Bank of Mit Ghamr in Egypt. 

Together with Prince Mohammed-al-Faisal-al-Saud, Professor Ahmed 
El-Naggar was also co-founder of a number of Islamic banks, Islamic 
insurance companies, and associations such as — Faisal Islamic Bank 
of Egypt and Sudan, The International Association of Islamic Banks, 
The Islamic Insurance Company Sudan, and Faisal Islamic Bankasi 
Kipris (Cyprus).

With the Islamic Insurance Company Sudan along and the 
establishment of the Islamic Development Bank, Prince Mohammed-
al-Faisal-Al-Saud of Saudi Arabia and his advisor and secretary general 
professor Ahmed El-Naggar took the initiative for the establishment of 
a number of Islamic banks. 

In one such initiative in February 1976, he held discussions with 
Gafar Nimeiry (the then president of Sudan) and asked for permission 
to establish an Islamic bank in Sudan. Executive and legislative 
authorities in the Sudanese government at all levels gave every 
encouragement and acceded to the proposal. In August 1977, Faisal 
Islamic Bank of Sudan was registered as a public limited company 
under the Sudanese Company Act of 1925.

When Faisal Islamic Bank was established, the bank authorities 
initiated studies on the establishment of a cooperative insurance 
company. In this respect the opinion of the bank’s Shariah supervisory 
board (SSB) was sought. 

The SSB studied the scheme at the fi rst meeting, and the bank 
authorities prepared the Memorandum of Association and Articles 
of Association. The SSB proposed some amendments, which were 
implemented. The SSB ensured that the scheme was sound from a 
Shariah point of view as well as feasible from a practical point of view. 

The Islamic Insurance Company Sudan was thus incorporated as a 
Sudanese Public Company (under the Companies Act 1925) in January 
1979. This is the fi rst insurance company in the world to transact 
business according to the Islamic Shariah. 

The Faisal Islamic Bank subscribed to the entire authorized capital 
of this company. The company enjoys numerous concession and 
exemptions. All its assets and profi ts are exempt from all types of taxes. 

Further, the assets of the company are not subject to confi scation, 
nationalization and such. The company is also exempt from the 
application of acts regulating insurance in Sudan. 

Takaful, Family Takaful and travel health Takaful
Takaful protects individuals and companies against damages and 
losses caused by fi re,  windstorm, water, or business interruption of the 
business cycle. Islamic business insurance can protect industrial or ag-
ricultural entrepreneurs, herders, owners of large numbers of cattle and 
farmers to shoulder the fi nancial consequences of seasonal hazards. 
Family Takaful protects families in case of accident, death and illness. 

Islamic travel health insurance is a modern type of health insurance 
especially for Muslims or Islamic clients. An important aspect of Islam 
is that the society at large is based on the concept of humanity and 
brotherhood of the Muslim community. 

Islamic travel health insurance allows anyone who is covered by the 
scheme to receive medical treatment in another state for free or at a 
reduced cost.

It covers treatment which may become necessary during travel 
abroad (available for all countries, 24 hours a day) due to illness or an 
accident, or if they have a chronic pre-existing condition which requires 
hospital care such as kidney dialysis.

The intention of the scheme is to allow people to continue their stay 
in a country without having to return home for medical care. As such, 
it does not cover people who have visited a country for the purpose of 
obtaining medical care, nor does it cover care, such as many types of 
dental treatment, which can be delayed until the visitor returns home.

An Islamic health  insurance company transacts business on a 
cooperative basis in accordance with the principles of Islamic Shariah. 
All the functions of conventional insurance companies, such as 
underwriting, claims, reinsurance, marketing, investment, company 
management, and such, of an Islamic insurance company should fully 
conform to the Islamic Shariah code. 

At the same time, the Islamic insurance companies should also make 
available the scope and benefi t of insurance coverage traditionally 
provided by the conventional companies. Islamic insurance 
companies have developed extensive facilities to transact all classes 
of general insurance such as life, marine, fi re, motor, accident, 
aviation, engineering, and such. Islamic insurance companies are now 
functioning very effi ciently on most economic and competitive terms 
consistent with safety and security.

In Malaysia, the fi rst Islamic insurance company was established as a 
private limited company (in accordance with Companies Act 1965) in 
November 1984 and started operations in August 1985 as a compos-
ite insurance company. The Malaysian government promulgated the 
Takaful Act, which regulates Takaful in Malaysia.

Syarikat Takaful Malaysia is a subsidiary of Bank Islam Malaysia, which 
owns 51% of the paid up capital of the Takaful operator. The balance 

Takaful and Islamic Banking
By Dr Gerd Kloewer

continued...
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Takaful and Islamic Banking (continued)

49% of the shares is owned by the various state religious councils and 
foundations within Malaysia.

With tourism as a growing industry, millions of potential travelers in the 
region especially in Southeast Asia, are purchasing travel insurance 
and health insurance coverage. The Muslim parts of the population 
(about 60% to 70%) are increasingly expressing needs for insurance 
that are Shariah compliant. 

Islamic travel health insurance products are therefore targeted to 
the needs of Islamic population. They protect against hazards, avoid 
speculation and give peace of mind to individuals and families.

Annex: Takaful — Technical functioning of contributions, claims and reserves

Note: 1) Losses exceeding general reserves to be compensated by additional 
contributions from owners funds 

Dr Gerd Kloewer
Head of Takaful operations
AMA Asia Medical Assistance
Email: gerd@kloewer.de
Dr Gerd Kloewer is a consultant to European Union projects in Eastern 
Europe and was involved in the founding of the fi rst Islamic banks in 
Egypt.

 

Insured member 
=policyholder

pays contibutions
(Tabarru) = US$100 

Insurance company
owners funds

US$100  =>

Policyholders funds 1)

Technical 
reserves for 
claims US$30 

Claims US$25  General reserves 
          US$30 
Profits from
investments

Re-Takaful
premium
US$20 

Operational costs
US$15 

US$5

Surplus
US$10 

US$5
 

Insurance Regulation
Many Takaful companies do not separate incoming contributions 
(donations) between different insurance lines (life vs non-life). 
They report according to standards of AAOIFI and not according to 
International Financial Reporting Standards (IFRS). Furthermore, 
Takaful companies do not base their risk management on historical 
claims data. Claims are born by the policyholders fund and 
calculated ex-post. 

But modern Takaful regulation and reporting is approaching 
Western standards. In some Gulf countries for example in Bahrain, 
regulators are working to bridge the gap between international 
standards — IFRS and AAOIFI. 

Takaful companies in Bahrain have started to combine both 
regulatory approaches. Bahraini Takaful providers are reporting 
according to international standards, so that investors in Bahrain 
and in western countries likewise can compare fi gures. Additionally, 
they list AAOIFI fi gures and add the certifi cate of the Islamic Shariah 
board in the annex.

For more information or to request
a quote, please contact:

Andrew Morgan
Managing Director, REDmoney Group

       Andrew.Morgan@REDmoneyGroup.com
       +603 2162 7800     

* REDmoney Research is primarily, but not exclusively, focused on the Islamic financial sectors

In-depth investment research and analytics 
support services across multiple asset classes

Fund sales and marketing support services to asset 
managers

Business analytics support to enterprises

Research-on-demand service that covers project-based, 
client-specified research and analytics assignments

Access to over 400 analysts worldwide

Capabilities include thematic/sector research, model 
building, coverage initiation,coverage maintenance, 

statistical analysis, and data gathering

Reports provided in PDF format

Option of hard copy, full cover reports

All research is exclusive and produced to 
order

REDmoney Research provides the opportunity
for you to stay ahead via in-depth and 

exclusive research analysis 
on industry markets or 

sectors
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Could you provide a brief journey of how you arrived 
where you are today?

I have been involved in the insurance sector for the last decade, in 
multiples roles such as in marketing, broking and systems development. 
It was during this period that my interest grew in customizing products 
for the Islamic fi nance industry.
  
Over the last fi ve years, Takaful has developed globally and I had the 
urge to introduce it to East Africa as an alternative service.

What does your role involve?
My role involves — recruiting and establishing the Takaful team; setting 
up structures and executing the vision of the organization; capitalizing 
and coordinating with the shareholders; marketing of Takaful and 
spearheading awareness campaigns.

What is your greatest achievement to date?

My greatest achievement to date is overseeing the birth of Takaful. 
This has been a dream for me as it marks the beginning of a new era 
in Eastern and Central Africa.

Which of your products / services deliver the best 
results?

We ensure that our product range effectively meets the requirements 
of our customers’ changing needs. This is the advantage of Takaful.

What are the strengths of your business?

Our strengths are based on our committed focus on the participants, 
maintaining transparency and clarity of operations, our human 

resources and capacity development programs as well as the ability to 
provide various alternatives to our clients.

What are the factors contributing to the success of 
your company?

We provide quality service, innovative and competitive products, 
expanded channels and new frontiers of distribution, and Takaful 
concept development. All this contributes to the success of our 
company.

What are the obstacles faced in running your 
business today? 

There are many obstacles, for instance the lack of qualifi ed Takaful 
professionals and the absence of a legal framework for investment 
and Shariah compliant instruments. 

Additionally, the insurance penetration in the country is quite low and 
hence there is correlating low appreciation for insurance products. 

We also face cut-throat competition from insurance operators already 
in the market.  

Where do you see the Islamic fi nance industry in, say, 
the next fi ve years or so?

In the next fi ve years, I see the Islamic fi nance industry as a mature 
and developed industry with an enviable turnover and growth.

Name one thing you would like to see change in the 
world of Islamic fi nance.

I would like to see cooperation among players and better coordination 
of compliance and Shariah developments.

Islamic Finance news talks to leading players in the industry

Name:

Position:

Company:

Based:

Age:

Nationality:

Hassan Bashir

CEO

Takaful Insurance of 
Africa

Nairobi, Kenya

47 

Kenyan “There are many obstacles, for 
instance the lack of qualifi ed 
Takaful professionals and the 
absence of a legal framework 
for investment and Shariah 
compliant instruments”

7th - 8th July, London

S e c u r e  Y o u r  F R E E  S e a t

R E G I S T E R  N O W !
www.ifnforum.com
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SUMMARY OF TERMS & CONDITIONS

Cagamas Sukuk Commodity
Murabahah

RM400 million 
(US$130 million)

24th February 2011

Obligor/Issuer Cagamas 

Tenor Four years

Return 4.05%

Payment Bullet

Maturity date 24th February 2015

Joint lead managers CIMB Investment, AmInvestment Bank 

Trustee PB Trustees

Governing law Malaysia

Purpose of issuance To purchase Islamic housing receivables

Principal activities Purchase of mortgage loans, hire purchase and 
leasing debts from primary lenders, and the issue 
of bonds and notes to fi nance the purchases. 
Cagamas also purchases Islamic fi nancing facilities 
such as home fi nancing, personal fi nancing and hire 
purchase fi nancing funded by the issuance of Sukuk.

Rating ‘AAA/AAA’ by RAM/MARC

Shariah advisor
Amanie Business Solutions, CIMB Islamic Shariah 
Committee, HSBC Amanah Malaysia and Maybank 
Islamic

Structure Commodity Murabahah

The Q&A was conducted with Angus Salim Amran, vice president/head of treasury and capital markets, Cagamas:

1. Why did you use this particular Islamic structure? What other structures were considered?
 Sukuk structure based on Mudarabah Interbank Investments (MII) was considered. However, Sukuk Commodity Murabahah (SCM) was 

chosen for the following reasons:
a) Overcomes funding risks normally related to MII.
b) Eliminates counterparty risks relating to MII since Sukuk creation is based on tangible assets.
c) Widens available asset pool to facilitate Sukuk issuance and circumvents reliance on a single asset class in facilitating Sukuk.
d) Increases size and enhances liquidity of the Sukuk market as SCM has wider Shariah compliant acceptability.

2. What will this capital be used for? 
 The capital was raised to purchase Islamic receivables from the fi nancial system.

3. What were the challenges faced and how were they resolved?
 To ensure that the SCM structure is Shariah compliant, we engaged Shariah advisors from four distinguished organizations. We appointed 

a trustee to safeguard the interests of the SCM investors with regards to the sale of the underlying commodity. Documentation for 
Shariah compliance purposes included clear distinction between the vendor/purchaser, description of commodities used, purchaser’s 
ability to take delivery and defi nitive storage location for the commodities. Effi cient processes and documentation fl ow were employed to 
mitigate any potential Shariah operational issues. As the issuance involves four different parties for buying and selling of the commodity, 
it therefore avoids issues relating to Al Inah and organized Tawarruq (pre-arranged transaction). The structure also allows the delivery of 
the commodity as required by certain jurisdictions, and therefore is not perceived as a pre-arranged transaction.

 Against challenging market conditions, the successful placement of the SCM can be attributed to a proactive approach in identifying 
and understanding investors’ requirements; SCM, being asset--based stimulated, added investors’ interest from both Islamic and 
conventional funds; exposure was confi ned to Cagamas whose credit risk is rated ‘AAA’/’AAAID’ by RAM and MARC; and a widely accepted 
Shariah compliant fi nancial instrument resulted in increased demand from a large investor base.

4. Geographically speaking, where did the investors come from? 
 A diverse investor base comprising local and non-residents.
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Mr Daud Abdullah (David Vicary)
Global Leader

Global Islamic Finance Group, Deloitte

Prof Dr Mohd Masum Billah
Group Executive Chairman
Middle Eastern Business 

World Group of Companies

Dr Humayon Dar
Chief Executive Offi cer

BMB Islamic 

Mr Badlisyah Abdul Ghani
Chief Executive Offi cer  

 CIMB Islamic 

Ms Baljeet Kaur Grewal
Managing Director/Vice Chairman

Head, Global Research
KFH Research Limited

Mr Sohail Jaffer
Partner

International Business Development
 FWU International 

Dr Monzer Kahf 
Consultant/Trainer/Lecturer

Private Practice

Mr Mohamed Ridza Abdullah
Managing Partner

Mohamed Ridza & Co 

Prof Bala Shanmugam
Director of Banking & Finance 

Taylors University Malaysia

Mr Muhammad Nejatullah Siddiqi
Author, Scholar, Speaker, Trainer

Mr Rushdi Siddiqui
Head of Islamic Finance

Thomson Reuters

Mr Dawood Taylor
Regional Senior Executive-Middle East

Prudential PLC

Mr Abdulkader Thomas
President & CEO 

SHAPE – Financial Corp

Mr Paul Wouters
Partner

Bener Law

Prof Rodney Wilson
Director of Postgraduate Studies

 Durham University 

Mr Sohail Zubairi
Chief Executive Offi cer

Dar Al Sharia Legal & Financial 
Consultancy

Islamic Finance news
Advisory Board:

Another Islamic Finance news exclusive

ISSUER SIZE INSTRUMENT

Gema Padu RM170 million Sukuk

Al Jazira Bank Saudi Arabia TBA Sukuk

Masraf Al Rayan US$1 billion Sukuk

First Gulf Bank TBA Sukuk

Kazakhstan US$500 million Sovereign Sukuk

Prasarana Negara Malaysia RM5 billion Sukuk

Bio-Xcell Malaysia RM250 million Sukuk

Academic Medical Center 
Malaysia

RM1.5 billion Sukuk

Kuwait Finance House-Turkey US$500 million Sukuk

Ministry of oil, Iran EUR2 billion Sukuk

Qatar International Islamic 
Bank

TBA Sukuk

Engro Corporation, Pakistan PKR3 billion Sukuk

Aldar Properties AED3.5 billion Sukuk

Gatehouse Bank GBP60 million Sukuk

Islamic Bank of Thailand US$250 million Sukuk

First Invetsment Company KWD92 million Sukuk

Central Bank of Yemen US$500 million Sukuk

Qatar International Islamic 
Bank

US$500 million Sukuk

Dana Gas US$1 billion Sukuk

Amana Takaful LKR750 million Sukuk

Bizim Securities, Turkey TRL100 million Sukuk

Antara Steel Mills RM300 million Sukuk

Brazil TBA Sukuk

General Authority of Civil 
Aviation, Saudi Arabia

SAR15 billion Sukuk

Kazakhstan TBA Sukuk

Albaraka Turk Katilim Bankasi TBA Sukuk

Franklin Templeton TBA Sukuk

Gulf Investment Corporation RM3.5 billion Sukuk

CIMB Islamic TBA Sukuk

France TBA Sukuk

Bank Negara Malaysia TBA Sukuk

Nakheel TBA Sukuk

General Electric  TBA Sukuk

Kenchana Petroleum 
Malaysia

RM350 million Sukuk

Senegal Ministry of Finance TBA Sovereign Sukuk

For more details and the full list of deals visit 
www.islamicfi nancenews.com

Keeping you abreast of the world’s upcoming Shariah compliant deals
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Disclaimer
Copyright Eurekahedge 2007, All Rights Reserved. You, the user, may freely use the data for internal purposes and may reproduce the index data provided that reference to Eurekahedge is provided in your 
dissemination and/or reproduction. The information is provided on an “as is” basis and you assume and will bear all risk or associated costs in its use, and neither Islamic Finance news, Eurekahedge nor its 
affi liates provide any express or implied warranty or representations as to originality, accuracy, completeness, timeliness, non-infringement, merchantability and fi tness for any purpose.

Contact Eurekahedge
To list your fund or update your fund information: islamicfunds@eurekahedge.com

For further details on Eurekahedge: information@eurekahedge.com 
Tel: +65 6212 0900

Annualized Standard Deviation for ALL funds (as of the 22nd March 2011)

FUND FUND MANAGER PERFORMANCE MEASURE FUND DOMICILE

1 RHB Islamic Income Plus 1 RHB Investment Management 0.12 Malaysia

2 Public Islamic Money Market Public Mutual 0.16 Malaysia

3 PB Islamic Cash Management Public Mutual 0.17 Malaysia

4 CIMB Islamic Money Market CIMB-Principal Asset Management 0.19 Malaysia

5 RHB Cash Management - Institutional RHB Investment Management 0.22 Malaysia

6 Al Rajhi Commodity Mudarabah - EUR Al Rajhi Bank 0.24 Saudi Arabia

7 PB Islamic Cash Plus Public Mutual 0.28 Malaysia

8 AlAhli Euro Murabahat The National Commercial Bank 0.30 Saudi Arabia

9 CIMB Islamic Deposit CIMB-Principal Asset Management 0.30 Malaysia

10 Watani USD Money Market National Bank of Kuwait 0.37 Cayman Islands

* Eurekahedge Islamic Fund Index 9.07

Top 10 Islamic Funds by Key Performance Statistics

Annualized returns for ALL funds (as of the 22nd March 2011)

FUND FUND MANAGER PERFORMANCE MEASURE FUND DOMICILE

1 Taurus Ethical B Taurus Asset Management 50.37 India

2 ETFS Physical Silver ETFS Metal Securities 24.27 Jersey

3 ETFS Physical Palladium ETFS Metal Securities 19.88 Jersey

4 ETFS Physical Gold ETFS Metal Securities 19.65 Jersey

5 Public Islamic Select Enterprises Public Mutual 19.08 Malaysia

6 ETFS Physical PM Basket ETFS Metal Securities 18.85 Jersey

7 Am-Namaa' Asia-Pacifi c Equity Growth AmInvestment Management 17.89 Malaysia

8 Danareksa Indeks Syariah Danareksa Investment Management 15.73 Indonesia

9 Danareksa Syariah Berimbang Danareksa Investment Management 15.62 Indonesia

10 Public Islamic Opportunites Public Mutual 15.11 Malaysia

* Eurekahedge Islamic Fund Index 2.59
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REDmoney GLOBAL SHARIAH INDEX SERIES (All Cap) 6 Months REDmoney GLOBAL SHARIAH INDEX SERIES (Large Cap) 6 Months

INDEX Last (US$) MTD (%) 3 Months (%) 6 Months (%) YTD (%) 1 Year (%) 2 Years (%)

REDmoney US All Cap 950.58 -3.99 11.14 27.42 0.64 9.85 58.19

REDmoney MENA All Cap 597.18 3.20 -5.04 2.77 -5.62 3.70 38.18

REDmoney GCC All Cap 593.66 3.78 -4.64 3.82 -5.74 5.56 45.93

REDmoney Europe All Cap 797.03 -3.14 12.27 22.21 -0.07 6.74 56.22

REDmoney Global All Cap 876.61 -3.15 9.00 22.84 -1.11 12.18 68.96

REDmoney Asia ex. Japan All Cap 893.75 -0.70 2.86 16.44 -2.89 17.47 97.95

REDmoney GLOBAL SHARIAH INDEX SERIES (Medium Cap) 6 Months REDmoney GLOBAL SHARIAH INDEX SERIES (Small Cap) 6 Months

IdealRatingsRED 

REDmoney Global Shariah Index Series For further information regarding REDmoney Indexes contact:
Andrew Morgan Managing Director, REDmoney Group

 Andrew.Morgan@REDmoneyGroup.com        

 +603 2162 7800     

INDEX Last (US$) MTD (%) 3 Months (%) 6 Months (%) YTD (%) 1 Year (%) 2 Years (%)

REDmoney US Large Cap 898.52 -4.24 10.39 25.04 -0.08 7.54 50.24

REDmoney Europe Large Cap 769.91 -3.60 11.90 20.70 -0.62 3.94 48.90

REDmoney Global Large Cap 824.72 -3.52 9.28 21.85 -1.50 9.40 58.34

REDmoney MENA Large Cap 584.05 4.22 -5.54 4.36 -5.98 8.23 46.32

REDmoney GCC Large Cap 595.34 4.64 -4.62 6.47 -5.80 10.62 56.53

REDmoney Asia ex. Japan Large Cap 795.99 -1.06 2.22 14.65 -4.62 13.93 81.91

REDmoney Asia ex. Japan Medium Cap
REDmoney Europe Medium Cap
REDmoney GCC Medium Cap

REDmoney Global Medium Cap
REDmoney MENA Medium Cap
REDmoney US Medium Cap
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REDmoney Asia ex. Japan Small Cap
REDmoney Europe Small Cap
REDmoney GCC Small Cap

REDmoney Global Small Cap
REDmoney MENA Small Cap
REDmoney US Small Cap
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SHARIAH INDEXES

The S&P Shariah Indices. 
Creating opportunity for Islamic investors.
To learn more, contact index_services@standardandpoors.com.

S&P Shariah Indices Price Index Levels
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Index Code Index Name 14-Mar-11 Feb-11 Jan-11 Dec-10 Nov-10 Oct-10 Sep-10

SPSHX S&P 500 Shariah 1149.024 1175.593 1143.662 1116.185 1055.305 1055.737 1012.387

SPSHEU S&P Europe 350 Shariah 1300.712 1332.904 1296.598 1284.601 1179.078 1243.62 1200.681

SPSHJU S&P Japan 500 Shariah 1068.274 1129.41 1104.465 1104.726 1032.02 1015.125 997.313

Index Code Index Name 14-Mar-11 Feb-11 Jan-11 Dec-10 Nov-10 Oct-10 Sep-10

SPSHAS S&P Pan Asia Shariah 1134.431 1133.3 1170.956 1162.323 1075.868 1077.471 1055.516

SPSHG S&P GCC Composite Shariah 713.744 685.834 728.593 753.965 721.171 720.021 711.722

SPSHPA S&P Pan Arab Shariah 120.43 116.293 122.54 127.698 122.361 122.657 121.1

SPSHBR S&P BRIC Shariah 1402.233 1390.791 1356.222 1338.497 1249.391 1266.724 1213.917

Index Code Index Name 14-Mar-11 Feb-11 Jan-11 Dec-10 Nov-10 Oct-10 Sep-10

SPSHGU S&P Global Property Shariah 710.61 715.72 743.73 746.209 719.266 747.598 737.706

SPSHIF S&P Global Infrastructure Shariah 87.178 89.602 89.978 91.68 87.253 88.875 86.53
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SHARIAH INDEXES 

Tariq al-Rifai 
Director
Islamic Market Indexes
Tel: +971 4374 8045
tariq.alrifai@dowjones.com

Anthony Yeung
Regional Director 
Hong Kong, China, Taiwan, Korea, 
Japan, Australia & New Zealand
Tel: +852 2831 2580  
Anthony.yeung@dowjones.com

Ariff Sultan
Business Development Director
Malaysia, Singapore, Indonesia, India, 
Thailand, Pakistan, Sri Lanka & Bangladesh
Tel: +65 6415 4262 
ariff.sultan@dowjones.com

For more  information, please visit www.djislamicmarkets.com or contact

INDEX 1 Week 2 Week 3 Week 1 Month 3 Month 6 Month 1 Year YTD

DJIM World 0.64 -2.16 -2.37 -2.85 2.29 13.84 12.3 1.37

DJIM US 0.43 -1.16 -2.11 -3.34 3.41 16.37 13.2 3.42

DJIM Titans 100 0.33 -2.18 -2.88 -3.28 1.96 11.79 6.78 1.35

DJIM Asia/Pacifi c Titans 25 -1.36 -4.95 -4.26 -5.83 -3.54 7.78 8.35 -5.6

DJIM Europe 1.52 -2.65 -2.59 -1.38 2.78 12.36 9.07 2.08

PERFORMANCE OF DJ INDEXES

Data as of the 21th March 2011

DESCRIPTIVE STATISTICS Market Capitalization (US$ billion)                                                                                               Component Weight (%)

INDEX
Component 

number
Full

Float 
adjusted

Mean Median Largest Smallest Large Small

DJIM World 2527 17833.05 14010.03 5.54 1.11 417.98 0.007948 2.9834 0.000057

DJIM US 583 7437.4 7008.31 12.02 3.51 417.98 0.134464 5.964 0.001919

DJIM Titans 100 100 7293.75 6535.58 65.36 45.12 414.72 12.62643 6.3456 0.193195

DJIM Asia/Pacifi c Titans 25 25 1122.53 770.41 30.82 27.73 81.17 12.62643 10.5356 1.638917

DJIM Europe 268 3408.85 2725.82 10.17 2.57 141.92 0.30433 5.2064 0.011165

DJIM GCC 111 186.92 80.75 0.73 0.29 8.93 0.026316 11.0635 0.032589

DJIM MENA 160 370.3 107.31 0.67 0.16 13.85 0.007948 12.9034 0.007407

DJIM ASEAN 239 478.43 185.89 0.78 0.16 16.14 0.002605 8.6806 0.001401

*all performance is cumulative, based on price return and US$
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TOP 30 ISSUERS OF ISLAMIC BONDS 12 Months

Issuer Nationality Instrument Market Amt US$ Iss % Managers

1 Saudi Electricity Saudi Arabia Sukuk Domestic market 
public issue

1,866,000,000 1 10.2 HSBC, Samba Capital

2 Danga Capital Malaysia Sukuk Musharakah Domestic market 
public issue; Foreign 
market private 
placement

1,700,000,000 2 9.3 Standard Chartered, HSBC, OCBC, RHB 
Capital, CIMB Group, DBS

3 Cagamas Malaysia Sukuk Domestic market 
private placement; 
Domestic market 
public issue

1,430,000,000 10 7.8 AmInvestment Bank, RBS, RHB 
Capital, Al-Rajhi Banking & Investment, 
HSBC, CIMB Group, Maybank 
Investment Bank, Standard Chartered 
Bank

4 Celcom Transmission (M) Malaysia Sukuk Domestic market 
public issue

1,329,000,000 1 7.2 CIMB Group, Maybank Investment 
Bank

5 Senai Desaru Expressway Malaysia Sukuk Domestic market 
public issue

1,275,000,000 2 7.0 Maybank Investment Bank

6 1Malaysia Sukuk Global Malaysia Sukuk Ijarah Euro market public 
issue

1,250,000,000 1 6.8 HSBC, Barclays Capital, CIMB Group

7 GOVCO Holdings Malaysia Sukuk Murabahah Domestic market 
private placement

985,000,000 1 5.4 HSBC, RHB Capital, CIMB Group

8 Pengurusan Air SPV Malaysia Sukuk Murabahah Domestic market 
private placement

884,000,000 1 4.8 HSBC, CIMB Group

9 Malaysia Airports Capital Malaysia Sukuk Ijarah Domestic market 
public issue

792,000,000 2 4.3 CIMB Group, Citigroup

10 Qatar Islamic Bank Qatar Sukuk Ijarah,
Sukuk Murabahah

Euro market public 
issue

750,000,000 1 4.1 HSBC, Credit Suisse, QInvest

10 Abu Dhabi Islamic Bank UAE Sukuk Musharakah Euro market public 
issue

750,000,000 1 4.1 Standard Chartered Bank, HSBC, 
Barclays Capital

12 Islamic Development Bank Saudi Arabia Sukuk Euro market public 
issue

500,000,000 1 2.7 Standard Chartered Bank, HSBC, CIMB 
Group, Citigroup

12 Emaar Sukuk UAE Sukuk Euro market public 
issue

500,000,000 1 2.7 Standard Chartered, HSBC, RBS

14 Government of Ras Al 
Khaimah

UAE Legal issuer: RAK capital. Euro market public 
issue

393,000,000 1 2.1 RBS, Citigroup

15 Pembinaan BLT Malaysia Sukuk Domestic market 
private placement

360,000,000 1 2.0 Lembaga Tabung Haji, RHB Capital, 
CIMB Group, AmInvestment Bank, May-
bank Investment Bank

16 National Bank of Abu Dhabi UAE Sukuk Murabahah Foreign market 
public issue

312,000,000 2 1.7 HSBC, Maybank Investment Bank, RBS

17 Projek Lebuhraya Utara 
Selatan

Malaysia Sukuk Musharakah Domestic market 
private placement

301,000,000 1 1.6 CIMB Group

18 Konsortium Lebuhraya 
Utara-Timur (KL) 

Malaysia Sukuk Musharakah Domestic market 
public issue

280,000,000 13 1.5 CIMB Group

19 Padiberas Nasional Malaysia Sukuk Musharakah Domestic market 
public issue

240,000,000 2 1.3 Standard Chartered, Bank Muamalat 
Malaysia

20 Trans Thai-Malaysia Sukuk Malaysia Sukuk Musharakah Domestic market 
private placement

195,000,000 1 1.1 HSBC, CIMB Group

21 AmIslamic Bank Malaysia Sukuk Musharakah Domestic market 
public issue

177,000,000 1 1.0 AmInvestment Bank 

22 Maju Expressway Malaysia Sukuk Musharakah Domestic market 
public issue

168,000,000 1 0.9 CIMB Group

23 Pelabuhan Tanjung Pelepas Malaysia Sukuk Domestic market 
public issue

167,000,000 1 0.9 RHB Capital, Maybank Investment 
Bank

24 Putrajaya Holdings Malaysia Sukuk Musharakah Domestic market 
public issue

161,000,000 1 0.9 CIMB Group, AmInvestment Bank, May-
bank Investment Bank

25 Malaysia Debt Ventures Malaysia Sukuk Murabahah Domestic market 
public issue

158,000,000 1 0.9 Lembaga Tabung Haji, RHB Capital, 
CIMB Group

26 Bank Pembangunan 
Malaysia 

Malaysia Sukuk Murabahah Domestic market 
public issue

153,000,000 1 0.8 HSBC, CIMB Group

27 Boustead Holdings Malaysia Sukuk Domestic market 
private placement

133,000,000 1 0.7 OCBC, Public Bank, Affi n Investment 
Bank

28 Nomura Sukuk Japan Sukuk Ijarah Euro market public 
issue

100,000,000 1 0.6 KFH

28 Kuveyt Turk Katilim Bankasi Kuwait Sukuk Murabahah Euro market public 
issue

100,000,000 1 0.6 KFH, Citigroup

30 Gamuda Malaysia Sukuk Musharakah,
Sukuk Murabahah

Domestic market 
private placement

97,000,000 1 0.5 CIMB Group, AmInvestment Bank

Total 18,341,000,000 92 100
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GLOBAL ISLAMIC BOND VOLUME BY QUARTER

20 MOST RECENT GLOBAL ISLAMIC BONDS

Priced Issuer Nationality Instrument Market Value US$ Managers

23rd Feb 2011 Cagamas Malaysia Sukuk Murabahah Domestic market public issue 132,000,000 CIMB Group, AmInvestment 
Bank

8th Feb 2011 GOVCO Holdings Malaysia Sukuk Murabahah Domestic market private placement 985,000,000 HSBC, RHB Capital, CIMB 
Group"

2nd Feb 2011 Pembinaan BLT Malaysia Sukuk Domestic market private placement 360,000,000 Lembaga Tabung Haji, 
RHB Capital, CIMB Group, 
AmInvestment Bank, 
Maybank Investment Bank

27th Jan 2011 Emaar Sukuk UAE Sukuk Euro market public issue 500,000,000 Standard Chartered, HSBC, 
RBS

25th Jan 2011 Pengurusan Air SPV Malaysia Sukuk Murabahah Domestic market private placement 884,000,000 HSBC, CIMB Group

10th Jan 2011 Padiberas Nasional Malaysia Sukuk Murabahah Domestic market public issue 114,000,000 Standard Chartered, Bank 
Muamalat Malaysia

29th Dec 2010 Senai Desaru Expressway Malaysia Sukuk Domestic market public issue 1,192,000,000 Maybank Investment Bank

14th Dec 2010 National Bank of Abu Dhabi UAE Sukuk Murabahah Foreign market public issue 159,000,000 HSBC, RBS, Maybank 
Investment Bank

10th Dec 2010 Cagamas Malaysia Sukuk Murabahah Domestic market public issue 287,000,000 HSBC, CIMB Group

8th Dec 2010 Government of Ras Al 
Khaimah

UAE Sukuk Euro market public issue 400,000,000 RBS, Citigroup

3rd Dec 2010 Malaysia Airports Capital Malaysia Murabahah Domestic market public issue 476,000,000 CIMB Group, Citigroup

29th Nov 2010 Boustead Holdings Malaysia Sukuk Domestic market private placement 133,000,000 OCBC, Public Bank, Affi n 
Investment Bank

5th Nov 2010 Trans Thai-Malaysia Sukuk Malaysia Sukuk Musharakah Domestic market private placement 195,000,000 HSBC, CIMB Group

28th Oct 2010 Abu Dhabi Islamic Bank UAE Sukuk Musharakah Euro market public issue 750,000,000 Standard Chartered, HSBC, 
Barclays Capital

20th Oct 2010 Islamic Development Bank Saudi Arabia Sukuk Euro market public issue 500,000,000 Standard Chartered, HSBC
CIMB Group, Citigroup

20th Oct 2010 Cagamas Malaysia Sukuk Murabahah Domestic market public issue 161,000,000 AmInvestment Bank

30th Sep 2010 Qatar Islamic Bank Qatar Sukuk Ijarah,
Sukuk Murabahah

Euro market public issue 750,000,000 HSBC, Credit Suisse, QInvest 

21st Sep 2010 Putrajaya Holdings Malaysia Sukuk Musharakah Domestic market public issue 161,000,000 CIMB Group  AmInvestment 
Bank, Maybank Investment 
Bank

15th Sep 2010 AmIslamic Bank Malaysia Sukuk Musharakah Domestic market public issue 177,000,000 AmInvestment Bank

30th Aug 2010 Pelabuhan Tanjung Pelepas Malaysia Sukuk Domestic market public issue 167,000,000 RHB Capital, Maybank 
Investment Bank

GLOBAL ISLAMIC BOND VOLUME BY MONTH
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TOP 30 MANAGERS OF ISLAMIC BONDS 12 Months

Manager Amt US$ Iss %

1 CIMB Group 4,529,000,000 48 24.7

2 HSBC 3,501,000,000 16 19.1

3 Maybank Investment Bank 2,517,000,000 23 13.7

4 AmInvestment Bank 1,102,000,000 12 6.0

5 Samba Capital 933,000,000 1 5.1

6 Standard Chartered Bank 808,000,000 8 4.4

7 RHB Capital 781,000,000 7 4.3

8 Citigroup 767,000,000 5 4.2

9 Barclays Capital 667,000,000 2 3.6

10 OCBC 530,000,000 3 2.9

11 RBS 522,000,000 4 2.9

12 DBS 363,000,000 1 2.0

13 QInvest 250,000,000 1 1.4

13 Credit Suisse 250,000,000 1 1.4

15 Bank Muamalat Malaysia 168,000,000 3 0.9

16 KFH 150,000,000 2 0.8

17 Lembaga Tabung Haji 131,000,000 3 0.7

18 Al-Rajhi Banking & Investment 122,000,000 2 0.7

19 Public Bank 44,000,000 1 0.2

19 Affi n Investment Bank 44,000,000 1 0.2

21 Kenanga Investment Bank 33,000,000 1 0.2

22 Mitsubishi UFJ Financial Group 25,000,000 3 0.1

23 Malaysian Industrial Development Finance 19,000,000 4 0.1

24 Trimegah Securities 18,000,000 1 0.1

24 Bank Mandiri (Persero) 18,000,000 1 0.1

24 (Persero) Danareksa 18,000,000 1 0.1

27 EON Bank 12,000,000 1 0.1

28 Indo Premier Securities 11,000,000 1 0.1

29 OSK 9,000,000 2 0.1

Total 18,341,000,000 92 100

GLOBAL ISLAMIC BOND VOLUME - US$ ANALYSIS

ISLAMIC BOND VOLUME BY CURRENCY US$ (BILLION)

ISLAMIC BOND VOLUME BY ISSUER NATION US$ (BILLION) - 12 Months

GLOBAL ISLAMIC BOND VOLUME BY SECTOR - 12 Months

GLOBAL ISLAMIC LOANS - YEARS TO MATURITY (YTD Comparison)
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SUKUK MANAGERS                              MAR 2010 – MAR 2011

   Manager
Manager Commitment

(in US$)
Issues

Market 
Share %

1 Malaysia (Government)  28,278,408,750 120 60.1

2 CIMB  6,569,967,118 97 14.0

3 Malayan Banking  2,931,882,058 117 6.2

4 HSBC Banking Group  1,973,156,368 27 4.2

5 RHB Banking Group  1,146,544,735 27 2.4

6 AMMB Holdings  989,178,646 63 2.1

7 Malaysian Industrial Development 
Finance  874,342,718 197 1.9

8 Barclays Bank  566,666,667 2 1.2

9 Standard Chartered Bank  510,255,375 7 1.1

10 Bukhary Capital  405,562,190 6 0.9

11 Cagamas  377,521,973 15 0.8

12 Citigroup  349,974,912 4 0.7

13 Kuwait Finance House  200,000,000 2 0.4

14 Affi n Holdings  183,016,625 16 0.4

15 EON Capital  180,045,609 58 0.4

16 Indonesia (Government)  172,097,265 6 0.4

17 OSK Holdings  162,614,404 19 0.3

18 RBS  159,113,250 2 0.3

19 Nomura  150,000,000 1 0.3

20 Samba Financial Group  133,333,333 1 0.3

SUKUK MANAGERS                               DEC 2010 - MAR  2011

   Manager
Manager Commitment

(in US$)
Issues

Market 
Share %

1 Malaysia (Government)  6,426,311,250 25 50.8

2 Malayan Banking  1,986,846,785 54 15.7

3 CIMB  1,243,991,470 16 9.8

4 HSBC Banking Group  978,399,795 7 7.7

5 RHB Banking Group  377,020,185 7 3.0

6 Bukhary Capital  228,571,700 2 1.8

7 Standard Chartered Bank  208,308,245 2 1.6

8 Malaysian Industrial Development 
Finance 

 171,596,895 43 1.4

9 Indonesia (Government)  166,566,315 4 1.3

10 AMMB Holdings  115,746,083 15 0.9

11 RBS  81,606,000 1 0.6

12 OCBC Bank  61,084,239 4 0.5

13 OSK Holdings  53,449,681 5 0.4

14= Andalan Artha Advisindo Sekuritas  47,145,179 2 0.4

14= Trimegah Securities  47,145,179 2 0.4

14= Sucorinvest Central Gani  41,641,579 1 0.3

14= Kresna Graha Sekurindo  41,641,579 1 0.3

14= Danareksa Sekuritas  41,641,579 1 0.3

14= Citigroup  41,641,579 1 0.3

14= Ciptadana Sekuritas PT  41,641,579 1 0.3

14= Mega Capital Indonesia  41,641,579 1 0.3

SUKUK ISSUERS                        MAR 2010 – MAR 2011

   Issuer
Issuer Commitment

(in US$)
Issues

Market 
Share %

1 BNM Sukuk  23,790,767,650 97 46.4

2 Malaysia (Government)  4,438,108,800 21 8.7

3 Perusahaan Penerbit SBSN Indonesia  2,019,555,790 8 3.9

4 Pengurusan Air SPV  2,002,481,940 6 3.9

5 Senai-Desaru Expressway  1,821,445,920 42 3.6

6 Pakistan, Islamic Republic of 
(Government)

 1,594,481,152 3 3.1

7 Celcom Transmission (M)  1,342,937,400 4 2.6

8 Cagamas  1,282,571,730 16 2.5

9 Bank Indonesia  1,025,542,989 18 2.0

10 Govco Holdings  983,928,000 2 1.9

11= Qatar Islamic Bank  750,000,000 1 1.5

11= ADIB Sukuk  750,000,000 1 1.5

13 Danga Capital  621,408,000 1 1.2

14= IDB Trust Services  500,000,000 1 1.0

14= Emaar Sukuk  500,000,000 1 1.0

16 ESSO Malaysia  499,608,060 13 1.0

17 RAK Capital  400,000,000 1 0.8

18 Khazanah Nasional  367,252,800 1 0.7

19 Padiberas Nasional  364,357,251 4 0.7

20 Aman Sukuk  360,773,600 6 0.7

SUKUK ISSUERS DEC 2010 - MAR 2011

   Issuer
Issuer Commitment

(in US$)
Issues

Market 
Share %

1 BNM Sukuk  6,883,157,050 25 47.7

2 Senai-Desaru Expressway  1,821,445,920 42 12.6

3 Govco Holdings  983,928,000 2 6.8

4 Perusahaan Penerbit SBSN Indonesia  963,662,475 3 6.7

5 Pengurusan Air SPV  884,231,100 3 6.1

6 Pakistan, Islamic Republic of 
(Government)

 555,696,307 1 3.9

7 Emaar Sukuk  500,000,000 1 3.5

8 Aman Sukuk  360,773,600 6 2.5

9 Padiberas Nasional  235,428,851 3 1.6

10 Bank Indonesia  215,448,960 3 1.5

11 BMA International Sukuk  175,040,840 6 1.2

12 National Bank of Abu Dhabi  163,212,000 1 1.1

13 KNM Capital  64,094,745 6 0.4

14 Perbadanan Kemajuan Negeri 
Selangor

 59,235,680 3 0.4

15 Goodway Integrated Industries  39,277,485 9 0.3

16 Hubline  36,069,155 3 0.3

17 TSH Sukuk Ijarah  32,827,450 2 0.2

18 Toyota Capital Malaysia  32,797,600 1 0.2

19 ESSO Malaysia  32,653,100 1 0.2

20 Sunrise  32,653,100 1 0.2

(12 months) (3 months)

(12 months) (3 months)

Islamic Sukuk league tables refl ect Shariah compliant bonds showing evidence of ownership of assets or their earnings. These results include 
(but are not limited to) the following securities/assets: Sukuk Salam, Sukuk Mudarabah, Sukuk Ijarah, Sukuk Murabahah, Sukuk Istisna and 
Sukuk Musharakah.

For more information please contact:

Aimee Webster   Telephone: +1-646-223-6816            Email: aimee.webster@thomsonreuters.com

ALL DATA AS OF THE 21st MARCH 2011
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ISLAMIC LOANS RAISED      MAR 2010 – MAR 2011

   Borrower Country Islamic Loan Amount (US$)

1 Marafi q Saudi Arabia  2,283,000,000 

2 Jubail 2 Refi nery Saudi Arabia  1,429,000,000 

3 Arabian Centres Saudi Arabia  1,099,879,984 

4 Riyadh IPP Saudi Arabia  616,049,284 

5 Emirates Steel Industries UAE  367,001,999 

6 Majid Al Futtaim UAE  310,109,178 

7 Qatari Diar Real Estate Qatar  300,000,000 

8 Albaraka Turk Katilim Bankasi Turkey  250,000,000 

9 Ras Al Khaiman Ceramics UAE  225,000,000 

10 GMMOS UAE  185,000,000 

11 Emirates Trading Agency UAE  100,000,000 

12 Gulf Finance House Bahrain  100,000,000 

13 National Factory for Plastic UAE  68,067,959 

14 Bukhatir Investment UAE  50,000,000 

15 Adopen Plastik Turkey  13,000,000 

(12 Months) (12 Months)

(12 Months)

ALL DATA AS OF THE 21st MARCH 2011

LOAN MANDATED LEAD ARRANGERS                         MAR 2010 – MAR 2011

Lender  Pro Rata (US$)  Full Credit (US$)  Deals 
Market 
Share %  

1 Alinma Bank 1,350,573,846 2,792,101,042 3 18.3

2= Credit Agricole 675,997,446 4,064,828,226 3 9.1

2= Samba 675,997,446 4,064,828,226 3 9.1

4 HSBC 644,583,333 4,237,000,000 4 8.7

5 National 
Commercial Bank

631,193,862 3,975,221,058 3 8.5

6 Abu Dhabi Islamic 
Bank

561,678,136 745,179,136 3 7.6

7 Arab Bank 544,583,333 3,937,000,000 3 7.4

8 Saudi Hollandi 
Bank

499,583,333 3,712,000,000 2 6.8

9 WestLB 295,000,000 475,000,000 4 4.0

10 Al Hilal Bank 183,500,999 367,001,999 1 2.5

11 Standard 
Chartered Bank

120,333,333 435,000,000 2 1.6

12= Bank Al-Jazira 119,083,333 1,429,000,000 1 1.6

12= Riyad Bank 119,083,333 1,429,000,000 1 1.6

12= Islamic Develop-
ment Bank

119,083,333 1,429,000,000 1 1.6

12= Al Rajhi Banking 119,083,333 1,429,000,000 1 1.6

12= Saudi Investment 
Bank

119,083,333 1,429,000,000 1 1.6

17= Masraf Al Rayan 100,000,000 300,000,000 1 1.4

17= Royal Bank of 
Scotland

100,000,000 300,000,000 1 1.4

19= Arab Banking 
Corporation

83,333,333 250,000,000 1 1.1

19= Noor Islamic Bank 83,333,333 250,000,000 1 1.1

21= BNP Paribas 45,000,000 225,000,000 1 0.6

21= Gulf International 
Bank

45,000,000 225,000,000 1 0.6

23= Deutsche Bank 37,000,000 185,000,000 1 0.5

23= Mubadala GE 
Capital

37,000,000 185,000,000 1 0.5

23= Development 
Bank of Singapore

37,000,000 185,000,000 1 0.5

23= Abu Dhabi 
Commercial Bank

37,000,000 185,000,000 1 0.5

27 Citigroup 13,000,000 13,000,000 1 0.2

LOAN BOOKRUNNERS                    MAR 2010 – MAR 2011

   Lender
Pro Rata

(US$)
Full Credit 

(US$) Deals
Market 

Share %

1 Alinma Bank  1,099,879,984  1,099,879,984 1 51.1

2
Abu Dhabi Islamic 
Bank

 378,177,137  378,177,137 2 17.6

3 WestLB  325,000,000  475,000,000 4 15.1

4= Deutsche Bank  92,500,000  185,000,000 1 4.3

4=
Standard Chartered 
Bank

 92,500,000  185,000,000 1 4.3

6= HSBC  75,000,000  225,000,000 1 3.5

6= BNP Paribas  75,000,000  225,000,000 1 3.5

8 Citigroup 13,000,000 13,000,000 1 0.6

(12 Months)(12 Months)
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SUKUK BY COUNTRY                                 MAR 2010 – MAR 2011 

   Country Volume Issued Volume Outstanding

Malaysia  42,986,281,308  23,482,393,482 

Indonesia  3,141,375,354  2,489,343,144 

Eurobond  3,000,000,000  3,000,000,000 

Pakistan  1,594,481,152  1,594,481,152 

Bahrain  312,985,720  254,599,940 

US  125,000,000  125,000,000 

Singapore  74,243,950  74,243,950 

Saudi Arabia  -        -       

Cayman Islands  -        -       

UAE  -        -       

Jersey  -        -       

LOANS BY COUNTRY                                   MAR 2010 – MAR 2011

 Country Volume (US$)                  Market Share (%)

Saudi Arabia  5,427,929,268 73.4

UAE  1,305,179,136 17.6

Qatar  300,000,000 4.1

Turkey  263,000,000 3.6

Bahrain  100,000,000 1.4

SUKUK BY INDUSTRY                                 MAR 2010 – MAR 2011

Industry Volume Issued Volume Outstanding

 Other fi nancial  35,020,271,073  17,180,799,290 

 Sovereign  7,058,132,941  6,374,923,831 

 Agency  2,522,379,000  2,458,978,790 

 Manufacturing  1,840,741,197  1,093,027,511 

 Telephone  1,342,937,400  1,342,937,400 

 Banks  1,256,424,450  1,256,424,450 

 Transportation  580,673,775  447,280,530 

 Energy company  562,930,120  32,446,560 

 Electric power  372,633,000  216,991,000 

 Consumer goods  364,357,251  364,357,251 

 Service company  312,887,277  251,895,055 

 Gas distribution  -    -   

LOANS BY INDUSTRY                                   MAR 2010 – MAR 2011

 Industry Volume (US$)                   Market Share(%)

Construction  2,608,000,000 35.3

Oil & gas  1,614,000,000 21.8

Retail & supermarkets  1,099,879,984 14.9

Utilities  616,049,284 8.3

Financial services  400,000,000 5.4

General manufacturing  367,001,999 5.0

Services  310,109,178 4.2

Real estate  300,000,000 4.1

Chemicals, plastics & rubber  81,067,959 1.1

GLOBAL ISLAMIC VOLUME SUKUK/LOANS (US$ IN MILLIONS)

For more information please contact: Aimee Webster
Telephone: +1-646-223-6816 
Email: aimee.webster@thomsonreuters.com

(12 Months) (12 Months)

(12 Months) (12 Months)

ALL DATA AS OF THE 21st MARCH 2011
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July
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Al Rajhi Bank   6
Al-Azhar University   20
Albaraka Türk Katılım Bankası  4
Aldar Properties   10
AMA Asia Medical Assistance  24
AmanahRaya   3
Amanie Business Solutions  27
AmInvestment Bank   27
Arabian Automobiles   7
Asian Development Bank  4
Bahrain Bourse   13
Bahrain Islamic Bank   13
Bahrain Mumtalakat Holding Company 9
Bahraini Saudi Bank   13
Bank Indonesia   4
Bank Islam Malaysia   3, 4
Bank Muamalat Malaysia  3
Bank Negara Malaysia   3
Bank of Alexandria   9
Bank of Bahrain and Kuwait  10
Banque du Caire   9
Banque Misr   9
Banque Saudi Fransi   6, 7 
Barwa Bank    6
BIMB Investment Management  3, 4
Cagamas    9
Cagamas MBS   9
CapAsia    4
Capital Intelligence   9
CIMB Investment   27
CIMB Islamic   4
Clifford Chance   23
Conyers Dill & Pearman   19
Danajamin Nasional   4
Deutsche Bank   11, 23
Dubai Department of Economic Development 6
Dubai International Financial Centre  5

Egyptian Financial Services Authority  20
Emirates National Factory for Plastic Industries 7
Ernst & Young   8, 18
Export Development Bank of Iran  9
Faisal Islamic Bank   24
Faisal Islamic Bank of Egypt and Sudan 24
Faisal Islamic Bankasi Kipris  24
Faysal Bank    8
Finance House   8
First Gulf Bank   7
Fitch    9, 10
FWU Group    5
Gema Padu    4
Global Investment House  7, 12
Habib Bank    17
Hardman and Co   12
HSBC Amanah Malaysia   27
Ince & Co    11
Indonesian Islamic Banking Association 4
International Bank of Yemen  4
International Monetary Fund  7
Investcorp Bank   10
Iranian Securities and Exchange Organization 4
Islamic Bank of Britain   4, 12
Islamic Cooperation for the Insurance of Investment and 
Export Credit   8
Islamic Development Bank  5
Islamic Finance Company  6
Islamic Insurance Company Sudan  24
Jersey Finance   7
Jordan Islamic Bank   6
Khaleeji Commercial Bank  13
Kuveyt Türk Participation Bank  3, 12
Kuwait Finance House   11, 12
Kuwait Finance House Australia  12
Kuwait Finance House Malaysia  12
Kuwait Finance House Singapore  12
Kuwait Finance House-Bahrain  6, 12
Lipper    4
London Stock Exchange   13
Mahan Airlines   4
Malayan Banking   9
MARC    9
Mashreqbank   8
Maybank Islamic   9
Momo-o, Matsuo & Namba  3
Moody’s    9, 12, 13
Mubadala Development Company  10

Mubadala GE Capital   9
National Bank of Abu Dhabi  8
National Bank of Bahrain  10
National Bank of Egypt   9
National Bank of Fujairah  8
National Bank of Kuwait   10
National Leasing Holding  11
NCB Capital    6
Nikoil Bank    3
Offshoreworks Capital   9
Offshoreworks Holdings   9
Optimal Chemicals (Malaysia)  9
Optimal Glycols (Malaysia)  9
Pak-Qatar Family Takaful  8
Petroliam Nasional   9
Petronas Chemicals   9
Prudential Assurance Malaysia  8
Qatar Central Bank   13
Qatar Development Bank  7
Qatar Exchange   6
Qatar International Islamic Bank  5, 6, 7 
RAM    9
Regional Financial Centre of Almaty  3
S&P    10
Saba Islamic Bank   4
SAS Malaysia   3
Saudi Arabian Monetary Agency  12
Saudi Kayan Petrochemical  6
Savings Bank of Mit Ghamr  24
Securities Commission of Malaysia  3
Shamil Bank of Yemen & Bahrain  5
Sharjah Islamic Bank   7
Small and Medium Enterprises Corporation Malaysia 
    8
SNR Denton   7
Standard Chartered Bank Pakistan  11
Standard Chartered Saadiq  4
State Bank of Pakistan   14, 16
Syarikat Takaful Malaysia  8, 24
Tadhamon International Islamic Bank  4
Takaful Insurance of Africa  24
Tamweel    5
The International Association of Islamic Banks 24
The Investment Dar   5
The Islamic Insurance Company Sudan 24
The Pakistan Credit Rating Agency  9
Thomson Reuters   4, 21
Titan Petrochemicals   9
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INDIVIDUAL SUBSCRIPTION

1 Year at US$995 nett

2 Years at US$1,790 nett

COMPANY WIDE SUBSCRIPTION

1 Year at US$4,495 nett

2 Years at US$7,795 nett

Yes! I would like to subscribe to:

YOUR DETAILS
Full Name

(First Name) (Surname) 

Company Name Job Title

Address

Telephone Fax

Work Email

CountryPostal/Zip

(Max: 10 Individual Subscriptions)

TO INITIATE YOUR SUBSCRIPTION, RETURN FAX TO +603 2162 7810

HOW TO SUBSCRIBE

+603 2162 7800 +603 2162 7810

Subs@IslamicFinanceNews.com

21/F, Menara Park, 12, Jalan Yap Kwan Seng
50450 Kuala Lumpur, Malaysia
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Credit Card

Check

Telegraphic Transfer (T/T)
Please send your T/T advice with your subscription form to us either by post or fax. A confirmation will be
sent once payment is received. Please note that subscription is not confirmed until payment has been made in full.

The information you provide will be safeguarded by REDmoney, whose subsidiaries may use it to keep you informed of relevant products & services. 


