
The UK has long been seen as the champion 
of Islamic fi nance not to mention the indus-
try’s gateway to Europe. Even after a decade, 
it may still be too early to tell if the industry 
has succeeded or not.  One of the industry’s 
biggest challenges in the UK is the small 
number of bankable Muslims, according to 
some estimates do not exceed 600,000. 

Additionally, the global fi nancial crisis is cited 
as a factor that has thwarted the UK’s and 
other countries’ success in Islamic fi nance. 
Our two country reports explore the situation. 
One of our IFN reports looks at the 
Islamic Bank of Britain’s deci-
sion to expand its Islamic 
mortgage offering af-
ter a capital injection 
of GBP20 million 
(US$30.9 million).

Likewise, it is too 
early to tell how 
Islamic fi nance 
will fare in China, 
particularly in 
the Muslim au-
tonomous region 
of Ningxia. Steps are 
being made to welcome 
Middle East investors to 
China. South Korea too is 
making strong steps to establish 
the industry despite opposition by certain cul-
tural quarters. Read about these two north-
east Asian countries in two of our IFN reports.

Whether Muslim or non-Muslim regions, a 
paradigm shift is required to ensure that the 
industry develops into a robust fi nancial sys-
tem — the subject of our focus section. A para-
digm shift away from risk averseness and to-
wards risk taking is also espoused by former 

IMF executive director Dr Abbas Mirakhor in 
an exclusive interview with us. 

According to Dr Abbas, an over-reliance on 
debt spells nothing but trouble. As is the 
case with Dubai World, whose debts are now 
revealed to be almost double its previous es-
timates, prompting the seemingly reluctant 
sale of assets, as reported in our fi nal IFN 
report.

Amid this gloom, our market report also talks 
of fears of double dipped recession with 

US home sales plummeting by 
27% to its lowest fi gure in 

since 1999, coupled with 
volatile stock market 

and erratic oil prices. 

Nevertheless we 
soldier on. Our 
sector report 
looks at Paki-
stan’s role in Is-
lamic securities 
and securitization. 

The Islamic De-
velopment Bank’s 

US$318 million Su-
kuk is featured in our 

Termsheet.

Global leader at Deloitte Consulting 
global Islamic group Daud Vicary Abdullah, 
who was instrumental in the opening of Bank 
of Ningxia’s Islamic window, is featured in our 
Meet the Head section.

He believes that the biggest challenge faced 
by the Shariah compliant industry today is 
maintaining momentum and quality, and 
overcoming prejudices in the market place.
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• 
• Retail banking assets to account 

for 50% of Kuwait Finance House 
(Malaysia)’s assets 

• CIMB Islamic produces 26% of Sukuk 
issues this year

• CIMB plans to establish foreign cash 
ATMs in Malaysia

• Malaysian central bank’s Shariah 
advisors ban Waad payment 

• The Bank of East Asia and Affi n 
Holdings to establish Islamic bank in 
China 

• CIMB Islamic posts pre-tax profi t of 
US$50.6 million for fi rst half of 2010

• NGS Super to set up Shariah 
compliant pension fund 

• Indonesia’s fi nance ministry receives 
US$37.45 million from Sukuk sale

• BNI Syariah to partner with Islamic 
Corporation for the Development of 
the Private Sector 

• South Korea reviews proposals to 
regulate taxes on Islamic bonds

• Moody’s projects weak prospects in 
Pakistan’s sovereign rating 

• Bank Indonesia urges local Islamic 
banking system to operate on global 
standards

• BIMB Holdings reports 12-month 
profi t before Zakat and tax

• Kuveyt Turk’s fi rst Sukuk charts 
success via yield of 5.25% 

• ShariaUMEX to launch UMEX Trader 
for viewing of Shariah compliant 
securities 

• Memorial Health Group sells 20% of 
stake to Qatar First Investment Bank 

• French fi nance ministry publishes 
guidelines on  tax treatment on 
Islamic transactions

• Kuveyt Turk plans to issue fi ve-year 
Sukuk in 2012

• IIT chairman expects UK’s pioneer 
Sukuk to spur local companies 

• France to issue fi rst Sukuk and 
Islamic fi nancial institution license

• Sovereign Sukuk beat returns on 
corporate Islamic bonds globally

• ISRA plans to establish a global 
regulatory body for Shariah advisors

• Merger and acquisition deals in the 
Middle East valued at US$941 million

• Terror attacks and oil price hike 
encourage Islamic banks’ growth

• The Islamic Development Bank  to 
fund projects with US$1 billion Sukuk

• Daman Islamic Fund down 4% and 
dividends up 2.97% 

• National Bank of Umm Al Qaiwain 
pays US$250 million to Dubai court 

• Dar Al-Arkan Real Estate 
Development does not expect ratings 
downgrade

• Central Bank of Iraq cuts reserve 
requirement for commercial banks 
to 15% 

• Dubai World to repay fi nanciers by 
disposing assets to raise US$19.4 
billion   

• Qatar Exchange drafts listing rules 
for Sukuk trading

• Emirates Steel Industries receives 
US$1.1 billion to expand steel 
production  

• National Bonds Corporation intends 
to expand its operations abroad

• Nakheel pays fi nanciers US$680.7 
million from US$24.8 billion debt 
owed  

• S&P withdraws ratings on Dubai 
Multi Commodities Centre Authority 

• Qatari local banks should diversify 
business models

• Kingdom Holding Company signs 
deal with Samba Financial Group 

• Al Jazeera Finance seals deal with 
Mawashi to provide preferential 
fi nancing 

• Bahrain’s monthly Sukuk Al-Salam 
oversubscribed by 612.5%

• Millennium Private Equity partners 
International Innovative Technologies 

• Qatar First Investment Bank to 
secure second deal in Turkey

• Kuwait Investment Authority rejects 
proposal for Shariah compliant entity

TAKAFUL
• Shariah Advisory Council of Bank 

Negara Malaysia makes decision on 
Takaful

• Pak-Qatar Family Takaful declares 
15% surplus for customers 

• Etiqa Takaful reports revenue of 
US$753.6 million for 2009/2010 

• Hilal Takaful expects to post a profi t 
in 2010

• Takaful an emerging market in Saudi 
Arabia

RATINGS
• RAM assigns long-  and short-term 

ratings of ‘AAA’ to Malaysia Airports 
Capital’s proposed Islamic medium 
term notes program

• Fitch Ratings and Standard & Poor’s 
assign IDB Trust Service’s US$3.5 
billion trust certifi cate issuance 
program/ Sukuk at ‘AAA’

• S&P assigns an ‘A’ fund rating to 
Emirates NBD Asset Management’s 
three global multi-asset class funds

MOVES
• Macquarie Group appoints Eric 

Hanson as senior managing director 
of Macquarie Capital Advisors

• Merrill Lynch hires L Scott Horrall for 
its wealth management unit

• Scottish Widows Investment 
Partnership appoints two directors

• The Royal Bank of Scotland hires two 
heads for Asia Pacifi c operations  

• Barclays Capital appoints Mike Di 
Iorio as its managing director for Asia 
Pacifi c

• Citigroup hires Alex Hayes-Griffi n 
to join its capital market team in 
November 2010

• UBS Wealth Management Americas 
hires two fi nancial advisors 

• Michael O’Brien joins JPMorgan 
Chase to head institutional sales 

• The Reserve Bank of India to have a 
new deputy governor 

• Solidarity Group Holding appoints 
Ashraf Bseisu as group CEO  

• Misys hires Mohammad Harb as 
head of Islamic banking business 
development

NEWS

Disclaimer: Islamic Finance news invites leading practitioners and academics to contribute short reports each week. Whilst we have used our best endeavors and 
efforts to ensure the accuracy of the contents we do not hold out or represent that the respective opinions are accurate and therefore shall not be held responsible 
for any inaccuracies. Contents and copyright remain with REDmoney.
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ASIA
Assets in retail banking  
MALAYSIA: Kuwait Finance House (Malaysia) 
(KFH-M) projects retail banking assets to 
account for 50% of its total assets by 2015 
and 20% of its total assets by the end of 
2010.

KFH-M plans to achieve these targets by 
revamping its retail business plan and 
increasing its advertising and promotion 
budget.

Bigger market share 
MALAYSIA: CIMB Islamic has raised 26% of 
US$9.76 billion Sukuk issued this year and 
projects that the total value will beat 2009 
fi gures.

Badlishah Abdul Ghani, CEO of CIMB 
Islamic said that the Malaysian Sukuk 
market has an advantage in terms of pricing 
competitiveness when compared to markets 
in the GCC and Europe.

The country’s bourse has been the top global 
Sukuk listing destination in terms of value 
since 2009, according to Yusli Mohamed 
Yusoff, CEO of Bursa Malaysia.

Foreign cash ATMs 
MALAYSIA: CIMB is planning to establish the 
fi rst foreign cash ATMs in Malaysia with an 
investment of RM4 million (US$1.3 million).

Peter England, head of retail banking at 
CIMB said the investment will see the ATM 
machines at seven locations throughout 
Malaysia.

These ATMs will allow CIMB and CIMB 
Islamic customers to withdraw foreign 
currencies.

Fees on Waad banned 
MALAYSIA: The central bank’s Shariah 
advisory council permits Islamic fi nancial 
institutions to enter into forward foreign 
currency transactions for hedging purposes; 
however no fee is to be charged on the 
promisee.

The council said such fees, as upfront 
cash payment for forward foreign currency 
transactions, would lead to a bilateral Waad 
which is against Shariah principles.

A bilateral Waad is an agreement without 
delivery of price and products, contributing to 
the element of uncertainty.

First Islamic bank in China
CHINA: Affi n Holdings (Affi n) and The Bank of 
East Asia (BEA) have put forward a proposal 
to the China Banking Regulation Authority to 
establish the country’s fi rst Islamic bank.  

The alliance will also allow Affi n to interface 
within BEA branches in Hong Kong, China, 
North America, the UK and Southeast Asia.  

BEA has a 23.5% stake in Affi n which has 
an Islamic banking subsidiary, Affi n Islamic 
Bank.

Bank’s profi ts climb 
MALAYSIA: CIMB Islamic, a subsidiary of 
CIMB Group Holdings, posted a fi rst half 
pre-tax profi t of RM159 million (US$50.6 
million), a 144.6% gain from the same period 
last year.

Gross fi nancing assets went up 141.4% while 
total deposits grew 71.9% to RM20.3 billion 
(US$6.5 billion), when compared to the 
previous corresponding period.

CIMB Group Holdings reported a net profi t 
of RM889 million (US$282.7 million) and 
revenue of RM3 billion (US$953.9 million) 
for the second quarter of 2010.

SONG BIRDS

A language we are most fluent in.
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Shariah pension fund 
AUSTRALIA: Non-Government Schools 
Superannuation Fund (NGS Super) is 
planning to establish a Shariah compliant 
investment pension fund based on the 
positive response from its Muslim members 
in Islamic schools.

Anthony Rodwell-Ball, CEO of NGS Super said 
the company is currently working with fund 
managers to create the Shariah compliant 
investment pension fund. 

NGS Super is an Australian pension fund 
based company targeting school teachers in 
the private sector.

Sukuk sale 
INDONESIA: The fi nance ministry has sold 
IDR336 billion (US$37. 45 million) of non-
tradable Sukuk to the religious affairs 
ministry via private placement.

The Islamic bonds come with a 7.3% profi t 
rate and will mature in 2014.

Partnership for expansion 
INDONESIA: Bank Negara Indonesia’s unit, 
BNI Syariah is negotiating a partnership with 
the Islamic Corporation for the Development 
of the Private Sector to expand its Islamic 
banking business.

BNI Syariah has a paid up capital of IDR1 
trillion (US$111.2 million) and needs 
additional funds to meet its authorized 
capital of IDR5 trillion (US$556.2 million) to 
set up a separate bank.

Weak rating
PAKISTAN: Although prospects for 
improvement in Pakistan’s ‘B3’ sovereign 
ratings are weak, downside credit risks are 
also limited, according to Aninda Mitra, vice 
president of Moody’s Investors Service.  

Mitra added that the recent fl oods have 
limited the country’s near-term capability to 
attain a sustainably strong growth.

Meeting global standards 
INDONESIA: The local Islamic banking 
industry has to operate on global standards 
to gain a competitive edge against 
conventional banks and draw more foreign 
investors, said Mulya E Siregar, director of 
Islamic banking at Bank Indonesia. 

According to Mulya, local Islamic banks 
have to ensure that their information and 
communication technology, human capital 
and products are able to meet international 
standards.

He explained that the central bank plans 
to revise its regulation for Islamic banks 
and support the government in developing 
Indonesia’s Islamic banking system.

Profi ts climb 
MALAYSIA: BIMB Holdings reported 
an RM377.7 million (US$120 million) 
cumulative 12-month profi t before zakat and 
tax compared with RM299.1 million (US$95 
million) in the same period last year, due to 
strong performance by Bank Islam Malaysia 
and Syarikat Takaful Malaysia.  

Bank Islam achieved a profi t before Zakat 
and tax of RM313 million (US$99.7 million), 
an increase of 34.3% over last year’s 
RM79.9 million (US$26 million).  

Takaful Malaysia also registered a higher 
surplus transfer of RM162.7 million (US$52 
million) from its Family and General Takaful 
fund compared with RM147.7 million (US$47 
million) last year.

EUROPE
Sukuk success for Turkey 
TURKEY: The country’s fi rst US$100 million 
Sukuk offering from Kuveyt Turk Participation 
Bank, has fetched a yield of 5.25% and was 
oversubscribed.  

Islamic banks made up 50% of the investor 
allocations for the Sukuk, who were from the 
Middle East, Europe and Asia.  

Rizwan Kanji, a senior debt capital markets 
lawyer from Norton Rose (Dubai) which 
advised on the Sukuk deal, said the Islamic 
bond issue would set a benchmark for future 
Sukuk issuances in Turkey.  

He added that the success of the fi st Sukuk 
will also create interest within the wider 
Turkish business community to consider 
raising capital through Sukuk issuances in 
international markets.

New trading tool 
UK: Sharia Ummah Securities Information 
Exchange (ShariaUMEX) is launching UMEX 
Trader to offer traders the ability to view all 
the Shariah compliant securities from the 
world’s main markets.   

UMEX Trader, which will allow traders access 
to real-time quotations on 10,000 Shariah 
complaint securities globally and the ability 
to immediately execute trades, will be 
launched on the 1st September 2010. 

continued...

Tax legislation review
SOUTH KOREA: Proposals to regulate 
taxes on Islamic bonds will be reviewed 
by a group of legislators in November, 
according to Choi Sung Soo, assistant 
director of South Korea’s Strategy and 
Finance Committee chairman’s offi ce. 

Korea Investment & Securities Company 
projects Sukuk sales in the country 
to reach the US$1 billion mark as 
companies including GS Engineering & 
Construction Corporation race to raise 
Shariah compliant fi nancing in Korea. 

News of this legislation review met tough 
opposition from churches in Korea with 
concerns that a change of legislation 
would promote terrorism fi nancing.

(Also see IFN Report on page 10)
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ShariaUMEX is a representative of Curzon 
Corporate Finance which is regulated by the 
UK Financial Services Authority.

Healthcare group sells shares
TURKEY: Qatar First Investment Bank (QFIB) 
and merchant banking fi rm Argus Capital 
made their entry into the Turkish market by 
acquiring 20% of stake each in healthcare 
provider, Memorial Health Group (Memorial). 

Ahmet Yasar Aydin, deputy chairman 
of Memorial, said the company will use 
fi nancing acquired from the sale to develop 
its operations outside Turkey. 

Abdullah Fahad, chairman of QFIB said the 
bank plans to spend US$500 million for 
investments in the energy, real estate and 
fi nance industries in Turkey.

France tax guidelines
FRANCE: The ministry of fi nance has 
published guidelines on French tax treatment 
of Murabahah, Sukuk, Ijarah and Istisnah.

These guidelines govern corporate income 
tax, withholding tax, value added tax, 
registration tax and business tax treatment.

Sukuk growth
TURKEY: Kuveyt Turk Participation Bank 
(Kuveyt Turk), a subsidiary of Kuwait Finance 
House is planning to raise a fi ve-year Sukuk 
worth more than US$100 million in 2012, 
targeting investors from the Middle East, 
Europe and Asia.

This Islamic bond marks the second from 
Kuveyt Turk, following its fi rst US$100 
million Sukuk offering on the 25th August, 
which fetched a yield of 5.25% and was 
oversubscribed.

Mehmet Simsek, fi nance minister of Turkey 
said the government is also considering to 
sell a Sukuk in the future.

More Sukuk coming up
UK: The country’s fi rst US$10 million 
Sukuk issuance by International Innovative 
Technologies (IIT) will spur local fi rms to 
tap into the Sukuk market as an alternative 
source of funding, said Tom Wilkinson, 
chairman of IIT.

According to Liquidity Management House 
(LMH), a UK private healthcare company 
is currently working on a corporate Sukuk 
expected to be issued in September 2010. 
LMH is the lead arranger for the Sukuk.

Additionally, a London based Islamic bank is 
also working on a Sukuk issuance for a UK 
company.

Encouraging Islamic fi nance
FRANCE: The country plans to issue its fi rst 
Sukuk under the French law and its fi rst 
license for an Islamic fi nancial institution 
that is compliant under both national and 
European law, said AAOIFI. 

Dr Mohamad Nedal Alchaar, secretary 
general of AAOIFI said these were the 
country’s main objectives along with 
translation of AAOIFI Shariah standards into 
French.

Mohammad added that the quality and 
liquidity of the asset management market 
in France would ensure a successful Sukuk 
issuance.

GLOBAL
Sovereign Sukuk reign
GLOBAL: Sovereign Sukuk globally are 
beating returns on corporate Islamic bonds 
for the fi rst time in three months. 

According to the HSBC/NASDAQ Dubai 
Sovereign US Dollar Sukuk Index, sovereign 
Islamic bonds have gained 1.6% so far in 
August 2010 while corporate Sukuk gained 
1.2% for the same period. 

Fund managers agree that investors prefer 
to hold sovereign Sukuk as they are more 
liquid.

Regulating Shariah advisors
GLOBAL: The International Sharia Research 
Academy for Islamic Finance (ISRA) is 
planning to establish a global regulatory 
body for Shariah advisors in the Islamic 
fi nance industry.

Mohamad Akram Laldin, executive director at 
ISRA, said the proposed authority would deal 
with licensing Shariah advisors and ensuring 
a continued and seamless supply of these 
scholars.  

The role of Shariah scholars has been a 
growing point of debate on issues such as 
over-representation on Shariah boards, 
shortage of Shariah advisors, confl icts 
of interest and lack of transparency in 
rulings.

He added that ISRA will have a clear plan 
regarding the establishment of the regulatory 
body in 2011.

Middle East M&A deals
GLOBAL: The value of merger and acquisition 
(M&A) deals in the Middle East were 
registered at US$941 million in August 2010, 
4% higher when compared to the US$908 
million fi gure recorded in August 2009, 
according to Zephyr Monthly Review. 

Lebanon tops the list with EFG-Hermes’s 
purchase of a majority stake in Crédit 
Libanais accounting for 58% of total value 
of deals in August at US$542 million. This is 
followed by Saudi Arabia with US$36 million 
in the same month.

The number of M&A deals targeting Middle 
Eastern companies doubled in August 2010 
as compared to last year.

Positive development
GLOBAL: The September 2001 terror attacks 
in the US and concurrent increase of global 
oil prices, have helped spur the increase of 
Islamic banks, according to an online report 
by the International Monetary Fund. 

The report explained that Muslim investors 
were compelled to keep their money at 
home, for fear of having their assets frozen 
during terror attacks by the US government.

Additionally, the report said that changes 
the terms of trade and oil price hikes in 
also impacts the growth of Islamic banks 
positively, stimulating savings and demand 
for Islamic banking services.

Bank funding development 
GLOBAL: The Islamic Development Bank 
(IDB) has planned to sell US$1 billion Sukuk 
to fund development projects in its member 
states.

According to Abdul Aziz Al Hinai, vice 
president of IDB, this Sukuk issuance is part 
of IDB’s US$3.5 billion medium term note 

continued...
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program that will be issued in the fourth 
quarter and listed in London and Kuala 
Lumpur.

IDB has said that four international banks 
will manage this Islamic bond issuance but 
did not name them.

The bank also recently listed a RM1 billion 
(US$318.3 million) Sukuk medium term note 
program on Bursa Malaysia.

MIDDLE EAST
Islamic fund dividends 
UAE: The Daman Islamic Fund was down by 
4% while the National Bank of Abu Dhabi 
Islamic Index was down by 9.5% for the year.   

The Daman Islamic Fund declared a 
second quarter dividend of AED0.50 
(US$0.14) per unit with a 2.97% 
annualized dividend yield.

Bank returns money 
UAE: The National Bank of Umm Al Qaiwain 
has paid US$250 million to a Dubai Court.  
This action is subsequent to a ruling by the 
court for the bank to return the money to 
Kuwait’s Global Investment House.   

The Dubai court last month ruled in Global 
Investment House’s favor in a lawsuit 
between the two.

No downgrade 
SAUDI ARABIA: Dar Al-Arkan Real Estate 
Development (Daar) does not expect 
any of the three main ratings agencies 
to downgrade it, after Moody’s Investor 
Services (Moody’s) put it under review on the 
12th August 2010.  

The three ratings agencies are Standard & 
Poor’s Ratings Services, Capital Intelligence 
and RAM Rating Services.  

Moody’s has placed on review for potential 
downgrade of ‘Ba2’ ratings for Daar, Dar Al-
Arkan International Sukuk Company II and 
the Daar’s US$450 million Sukuk.  

This review follows Daar’s reporting of 
marginally weaker operating performance in 
the fi rst half of 2010 and higher shareholder 
remuneration payments

Reserve requirement lowered 
IRAQ: The Central Bank of Iraq has cut the 
reserve requirement for commercial banks 
from 20% to 15% in a move to encourage 
fi nancing. The new reserve requirement will 
take effect on the 1st September 2010.   

There are eight Islamic banks operating in 
the country.

New trading rules
QATAR: New listing rules are being drafted 
before trading in Sukuk starts, according to 
Andre Went, CEO of the Qatar Exchange.   

He added that the rules that are being 
developed relates to information disclosure 
and the size of Sukuk by issuers.

Went did not comment on the 
commencement date of the Sukuk trading.

Loan for steel production
UAE: Emirates Steel Industries (ESI) has 
received a seven-year US$1.1 billion loan to 
expand its steel production.

The loan consists of a US$733 million loan 
from seven conventional banks and US$367 
million from two Islamic banks.  

The banks are National Bank of Abu Dhabi, 
Union National Bank, First Gulf Bank, Bank 
of Baroda, Arab Banking Corporation, Al 
Khaliji France and Al Khaliji Commercial 
Bank.

Abu Dhabi Islamic Bank and Al Hilal Bank 
are the arrangers for ESI’s Islamic fi nancing 
facility.

Shifting its focus
UAE: National Bonds Corporation, a state-
owned Shariah compliant savings company, 
plans to expand operations overseas as it 
seeks to shift its focus from investments in 
the real estate sector.   

According to Mohammad Qasim Al Ali, CEO 
of National Bonds Corporation, the fi rm is 
currently discussing with Middle Eastern 
banks, money exchanges and fi nancial 
institutions to sell its investment products.

Nakheel pays fi nanciers 
UAE: Nakheel has paid AED2.5 billion 
(US$680.7 million) of the AED91 billion 
(US$24.8 billion) owed to its fi nanciers.   

Ali Lootah, chairman of Nakheel said that 
80% of its fi nancers have agreed to its 
proposed payment terms to pay back its 
debts with 40% cash and 60% Sukuk.

Ali also said Nakheel has no plans to revise 
the original proposal made to its fi nanciers.

Ratings removal 
UAE: Standard & Poor’s (S&P) withdrew 
its ‘B/B’ long- and short-term issuer credit 
ratings on Dubai Multi Commodities 
Centre Authority (DMCC) at the company’s 
request. Prior to withdrawal, S&P reviewed 
the long term rating and maintained it on 
CreditWatch.

According to S&P, the rating was a refl ection 
of DMCC’s net cash consumption over 
coming months and sizable trade payables. 
This is in spite of DMCC’s repayment of its 
Sukuk in May 2010. DMCC also has no other 
outstanding commercial debt. 

S&P said they were uncertain about the 
future earnings capacity of DMCC’s core 
business and negative free cash fl ow in 
2010.

Diversify income streams
QATAR: Local banks should develop business 
models to diversify their income streams said 
Douglas Beal, partner and managing director 
of Boston Consulting Group Middle East.

continued...

Firm to liquidate assets
UAE: Dubai World is planning to raise 
US$19.4 billion by disposing some of 
its assets over an eight-year period to 
repay its fi nanciers. The company needs 
approval from its fi nanciers by the 1st 
October 2010 to go ahead with the plan.   

Dubai World plans to sell its shares in 
MGM Resorts International, DP World, 
Dubai Maritime City and Dry Docks World 
among others.   

Earlier, Dubai World had said that it 
would not be selling any of its assets. 
However, the company said that its 
capital structure was inappropriate and 
needed urgent restructuring.

(Also see IFN Report on page 11)

continued...
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“Banks should seize the opportunity to 
develop the business models that will be 
required to serve wealthy individuals and 
a wealthy country. Banks that do not make 
improvements in these areas risk acquisition 
by those who do,” added Beal.

Analysts say that the overbanked state 
of Qatar has already led to mergers and 
acquisitions in the sector including Al Khaliji 
Commercial Bank’s plans to merge with 
International Bank of Qatar, and Shariah 
compliant Barwa Bank which has already 
acquired First Finance Company and The 
First Investor. 

With a population of 1.6 million, Qatar has 
18 banks including four Islamic and seven 
foreign banks.

Shariah re-fi nancing
SAUDI ARABIA: Kingdom Holding Company 
(KHC) has signed an agreement with 
Samba Financial Group to provide a Shariah 
compliant SAR700 million (US$186.6 
million) re-fi nancing facility for the Kingdom 
Centre.

According to KHC, the re-fi nancing facility 
will be used for expansion and investment 
purposes in the Kingdom Centre, KHC’s 
headquarters in Riyadh.

KHC holds a 36% stake in the Kingdom 
Centre.

Preferential fi nancing
QATAR: Al Jazeera Finance and Qatar Meat 
and Livestock Company (Mawashi) have 

signed an MoU that enables Al Jazeera 
Finance to provide preferential fi nancing for 
Mawashi’s customers.

The preferential fi nancing agreement is 
aimed at increasing cooperation between the 
two fi rms and encourage investment in the 
country’s livestock industry.

Mawashi is involved in livestock trading and 
slaughterhouse management in Qatar.

CBB Sukuk oversubscribed 
BAHRAIN: Monthly Sukuk Al-Salam issued 
by the Central Bank of Bahrain has been 
oversubscribed by 612.5%.

Subscriptions of BHD73.5 million (US$195 
million) was received for the BHD12 million 

The Global Islamic Finance Forum (GIFF) 2010, themed “Islamic Finance: Opportunities for Tomorrow”, will be held in Kuala Lumpur from 
25th — 28th October 2010.

GIFF 2010 is a high-level multi-track event that brings together regulators, scholars and fi nancial industry players who are key drivers in 
shaping Islamic fi nance globally. This event is organised in collaboration with the Association of Islamic Banking Institutions Malaysia 
(AIBIM), Malaysian Takaful Association (MTA), the International Shariah Research Academy for Islamic Finance (ISRA) and the REDmoney 
Group.

GIFF 2010 is organised in support of the Malaysia International Islamic Financial Centre (MIFC) initiative to develop Malaysia as a hub for 
international Islamic fi nance.

GIFF 2010 is a platform for regulators, Shariah scholars, renowned industry leaders and fi nancial market participants from across the globe 
to discuss and exchange views and insights on the growth potential and opportunities in the internationalization of Islamic fi nance.

Islamic Finance: Opportunities for Tomorrow
25th - 28th October 2010, Kuala Lumpur

Hosted by: In support of the MIFC initiative: Featuring:

Lead Media Partners

Media Partners

For more information or to register please visit www.giff2010.com

continued...

continued...
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(US$31.8 million) issues. These issues 
carried an expected return of 0.69% and 
will mature on the 1st December 2010. 
This is issue No 107 of Sukuk Al-Salam 
securities.

Strategic partnership
UAE: Millennium Private Equity (MPE) has 
become the strategic partner in International 
Innovative Technologies’ (IIT) US$10 million 
fi rst corporate Sukuk.  

According to Tom Wilkinson, chairman and 
CEO of IIT, MPE can assist IIT in developing 
new markets and provide direction in its 
global growth plans.  

MPE is a Shariah compliant private equity 
fi rm based in the Dubai International 
Financial Centre and the sole fi nancier of 
IIT’s corporate Sukuk.

Bank plans expansion 
QATAR: Qatar First Investment Bank (QFIB) 
is working to close a second deal in Turkey 
after it recently secured a stake in Memorial 
Healthcare Group.  

QFIB also plans on closing two deals in 
the energy and real estate sector in Qatar, 
according to Emad Mansour, deputy chief 
executive of the bank.   

Emad added that the bank plans to pursue 
an initial public offering but due to regulatory 
requirements, it will only be able to carry this 
out in early 2012.

KIA turns down proposal
KUWAIT: Kuwait Investment Authority 
(KIA) has rejected a parlimentary proposal 
by Mustafa Al Shamali, Kuwait’s fi nance 
minister to support locals who are involved 
in small sized projects via Shariah compliant 
specialized entities. 

According to KIA, the rejection was based on 
the fact that it is currently taking measures 
to help Kuwaitis involved with small sized 
projects. 

KIA is Kuwait’s sovereign wealth fund 
responsible for managing the country’s local 
and overseas investments.

continued...
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ASIA
Takaful payments
MALAYSIA: The Shariah Advisory Council of 
Bank Negara Malaysia has announced that 
payments of Takaful benefi ts will not only be 
limited to death, disability and calamity, but 
can also be extended to cover other areas. 

However, this is still subject to agreement of 
contracting parties.

Insurer registers surplus
PAKISTAN: Pak-Qatar Family Takaful has 
declared 15% surplus for its individual 
customers in the fi nancial year ending 2009.   

According to P Ahmed, CEO of Pak-Qatar 
Family Takaful, the company is the fi rst 
Takaful provider in Pakistan to declare a 
surplus, having only been in operation for 
three years.   

The company will share the surplus based 
on an individual’s contribution to the Waqf 
fund.

Takaful revenue surges 
MALAYSIA: Etiqa Takaful (Etiqa) has reported 
a revenue of RM2.7 billion (US$753.6 

million) for its 2009/2010 fi nancial 
year, ended the 30th June 2010. It is the 
fi rst Takaful fi rm to surpass RM2 billion 
(US$635.9 million) in profi t.

The fi nancial year of 2009/2010 saw a 32% 
increase in total revenue, 16% increase in 
total assets, 18% increase in profi t before 
tax, 30% increase in family business and 
40% increase in general business.

In a country with eight Takaful providers, 
Etiqa has managed to secure 44% of Takaful 
market share as of March 2010.

MIDDLE EAST
Takaful growing fast
SAUDI ARABIA: Takaful is going to be one of 
the fastest growing segments of the Saudi 
Arabian insurance industry, according to a 
report by RCNOS.  

Takaful annual growth is rated at 15% to 
20% globally, but the market is expected to 
grow at a faster rate in Saudi Arabia due to 
donations being paid instead of premiums, 
said RCNOS.  

The report, titled “Saudi Arabia Insurance 
Market to 2012”, reveals Saudi Arabia as the 

largest market for Takaful insurance followed 
by Malaysia.

Takaful performance strong
UAE: Al Hilal Bank’s insurance unit, Hilal 
Takaful, is expecting to break even or post a 
profi t this year, according to Mohamed Berro, 
CEO of the bank. 

Mohamed also said that Al Hilal Bank, 
privately owned by the Abu Dhabi Investment 
Council, has been and will continue to be 
profi table in 2010.

ASIA
Soaring high

MALAYSIA: RAM Rating 
Services has assigned the 
long- and short-term ratings 
‘AAA’ (stable outlook) and 

‘P1’ ratings for Malaysia Airports Capital’s 
proposed RM3.1 billion (US$984.7 million) 
Islamic medium term notes program.

Malaysia Airports Capital is a special purpose 
vehicle of Malaysia Airports Holdings, which 
is handling the Sukuk issuance for the latter.

The ratings also apply to the proposed 
RM1 billion (US$318.8 million) Islamic 
commercial paper program.

The move is attributed to Malaysia Airports 
Capital’s strong business profi le and 
government fi nancial support.

EUROPE
High ratings 

JERSEY: Fitch Ratings has 
affi rmed the rating of IDB 
Trust Service’s US$3.5 
billion trust certifi cate 

issuance program (TCIP) at ‘AAA’. Jersey 
based IDB Trust Service is the special 
purpose vehicle of Islamic Development 
Bank (IDB).  

The rating affi rmation follows IDB’s 
announcement that it has increased the 
ceiling of the Sukuk program to US$3.5 
billion from US$1.5 billion in August 2010.  

It is also supported by IDB’s long term issuer 
default rating of ‘AAA’ with a stable outlook. 

Standard & Poor’s Rating Services has also 
assigned an ‘AAA’ rating on the TCIP.

MIDDLE EAST
Solid foundation

UAE: Standard and Poor’s 
Fund Services (S&P) has 
assigned an ‘A’ fund rating 
to Emirates NBD Asset 

Management’s three global multi-asset class 
funds.   

Emirates NBD Asset Management’s multi-
assets class funds which are conservative 
managed, balanced managed and active 
managed, were regarded by S&P to 
demonstrate high standards of quality in 
their investment process and management 
consistency
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UK: The Islamic Bank of Britain (IBB) has recently received a much 
desired capital injection of GBP20 million (US$30.9 million) from 
its founding shareholder Qatar International Islamic Bank. The IBB 
is looking to use the capital to expand its home purchase plan, an 
Islamic mortgage alternative for housing.

Sultan Choudhury, commercial director at IBB told Islamic Finance 
news that the bank offers two different products under the home 
purchase plan. “The fi rst home purchase plan is valid until January 
2012 and has a 3.99% fi xed rental rate.” The second home purchase 
plan carries a “variable rental rate of 4.99%.” Choudhury believes that 
these two different rates in a home purchase plan will help IBB boost 
the Islamic home fi nance market in the UK. “It will widen the choice as 
well as availability of Shariah compliant mortgages,” he said.

Bernard Clarke, spokesman for the Council of Mortgage Lenders 
in the UK fi nds it encouraging to see “niche sectors of the market” 
such as Islamic home fi nancing getting the necessary funds to move 
forward.

Although incorporated in July 2002, IBB was launched in September 
2004. IBB’s intended market positioning was to cater to the Muslim 
communities living in Birmingham, Bradford, Leicester, Leeds, 
Manchester, and London with Shariah compliant banking and fi nance 
solutions.

In the last few years IBB has provided a wide range of Islamic banking 
and fi nance products. It includes home purchase plans, current 
and saving accounts, treasury deposit accounts, business banking 
accounts, premier banking services, and fi nance options offered to 
commercial property fi nance and personal fi nance channeled through 
its eight branches in the UK.

However, IBB failed to make profi ts in the last fi ve years regardless of 
its efforts to tap the 2.5 million Muslims in the UK. In 2009, the loss 
amounted to GBP9.5 million (US$14.7 million) from GBP5.9 million 
(US$9.13 million) reported in 2008. Islamic Finance news learned 
that the combined loss of the IBB exceeds GBP31.1 million (US$48 
million). Although the IBB is proud of its 50,000 customer base, during 
the last fi nancial year, Islamic fi nancing shrunk to US$4.6 million from 
US$12.2 million in 2008. To keep the company afl oat, IBB also raised 
GBP7.5 million (US$11.5 million) of extra capital in January 2009. 
       
IBB did not conduct any primary research initially and relied on 
published research and analysis on conventional banking products 
as well as socioeconomic data on the UK market. IBB claims that the 
information was suffi cient to establish a retail bank and decide on its 
objectives. 

The key reasons for IBB’s poor results could be the little interest 
shown by the Muslim community in the UK. Based on marketing and 
analysis, Salman Haider Khan, head of Abu Dhabi Islamic Bank in Abu 
Dhabi told Islamic Finance news that demand for “Shariah compliant 
products are stagnant” especially in non-Muslim countries.

Despite the UK being considered as the leading Islamic banking and 
fi nance center in Europe with Shariah compliant assets exceeding 
US$19 billion, it is yet to get off the ground and is struggling to survive, 
according to UK research company Finance Advice.

Reports by Ashwin Hemmathagama

SOUTH KOREA: Steps have fi nally been taken to end a parliamentary 
stalemate with regards to Islamic fi nance in the country. Plans to 
approve a bill on tax neutrality for the issuance of Sukuk, initially 
shelved in January, will be revived with the recent appointment of 
Kil Poo Kang, new chairman of the National Assembly’s Strategy and 
Finance Committee.

Kil Poo has expressed his willingness to work with the committee in 
getting the legislature to approve the much debated bill on Islamic 
fi nance. The committee was tasked with the tabling of the already 
drafted bill, but has failed to do so due to vocal opposition by Christian 
groups who fear that it could infl uence more South Koreans to 
embrace Islam and fi nance terrorism. Previous chairman Hye Hoon 
Lee was said to be infl uenced by these protests and subsequently 
delayed the parliamentary process of fast tracking the legislative 
changes necessary to establish Shariah compliant banking and 
fi nance in the country.

Once legalized, the bill will enable both the state and the private 
sector to raise funds using Islamic fi nance products and offer Shariah 
compliant banking services in South Korea. 

The country has observed the global appetite for Shariah compliant 
solutions capable of tapping the abundance of petro dollars from the 
Middle East. It decided to implement a reverse mechanism to attract 
Shariah compliant investment from the Middle East, to help South 
Korea balance its regional trade defi cit.

Sara Kim, deputy general manager for Islamic fi nance at Korea Invest-
ment and Securities told Islamic Finance news that the government is 
anxious to implement Shariah compliant banking and fi nance in the 
country. “It was on the national agenda for few years. The global fi nan-
cial crisis has made the government diversify its fund raising meth-
ods. Drafting of the bill was completed last year,” she said.

However, in the absence of trained staff and necessary systems, “It 
would take time to popularize Islamic fi nance and banking in South 
Korea,” she explained. Vincent Choi, product development manager 
for the Islamic index at the Korea Exchange also told Islamic Finance 
news that it would take time to popularize Islamic fi nance in South 
Korea. “The tax laws need to be changed,” he said.

South Korea is an active global player in construction. Although a ma-
jority of these projects take place in foreign land, the local companies 
engaged in such activities would require funds be raised using con-
ventional banking and fi nancial instruments. In the event of another 
fi nancial crisis, the South Korean government is opting to diversify.

In addition, the government is also looking at reducing its trade defi cit 
with the Middle East. In 2009, South Korea has imported 68% of its 
fossil fuels and 53% of its natural gas requirements from the UAE, 
Saudi Arabia, Bahrain, Oman, Kuwait, and Qatar. These imports have 
widened the inward trade defi cit by US$38 billion and expected to 
double before year end.

GS Engineering and Construction Corporation (GSECC) has already 
started evaluating the possibility of issuing Sukuk, which could 
raise up to US$1 billion. Although the timeframe is undecided in the 
absence of legislative support, GSECC confi rmed with Islamic Finance 
news that the proposed Sukuk issuance would be used for long term 
infrastructure development projects.

Keen to implement Islamic fi nance Uphill struggle for UK Islamic banking
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CHINA: Ningxia Hui, a Muslim dominated autonomous region in the 
country will be holding the fi rst China — Arab trade forum on the 
26th September this year. This four day meeting scheduled between 
Chinese offi cials and a delegation comprised of 300 Middle East 
based companies is expected to generate much needed business 
for Ningxia. Anticipated investments from the Middle East would be 
used to create Shariah compliant production lines, which will generate 
employment opportunities and alleviate poverty in the region.

In setting up these factories and to drive other development programs, 
the regional commerce department is planning to involve the Bank 
of Ningxia. The bank launched the region’s fi rst Islamic banking and 
fi nance window in December 2009. Although it offers few Shariah 
compliant products including the Wadiah, Murabahah and Mudarabah, 
it reported a turnover that exceeded CNY70 million (US$10.3 million) 
in 2009.

Chengyi Li, business manager at Bank of Ningxia confi rmed that the 
China — Arab trade forum is crucial for the Ningxia Hui region, one 
of the country’s poorest and least developed areas. According to Li, 
the bank has received “good response” from domestic customers 
and is “looking at improving its Islamic products.” The new Shariah 
compliant banking and fi nance products and services offered through 
the bank would cater to the needs of the Islamic investors with 
the ultimate goal of fostering at least 20 Shariah compliant export 
oriented manufacturing plants and farms by 2015.

Yinchuan is the capital city of Ningxia Hui, which has 2.17 million 
Muslims, and accounts for 10% of China’s Muslim population of 20 
million. Drawing an easy relationship with the Arabs, the Chinese 
are claiming that Yinchuan is located on the ancient Silk Road that 
historically connected the Middle East and China. The majority of 
people in Ningxia are descendants of Arabic and Persian travelers of 
the early Silk Road. 

Shen Xiaoming, director general of the China Banking Regulatory 
Commission in Ningxia Hui told Islamic Finance news that Bank of 
Ningxia was approved to start a pilot project in Islamic banking and 
fi nance services. “The pilot project was a success and Ningxia region 
has been selected to offer Islamic products and services,” he said. The 
bank is also the sole commercial bank based in Ningxia Hui region. 
Although it has 36 branches throughout the region, only fi ve branches 
offer selected Shariah compliant products and services.

Christina Tung, managing director of Mayfair Pacifi c Asset 
Management in Hong Kong told Islamic Finance news that the Ningxia 
region is already making infrastructural improvements to cater to 
future demands. The only civil airport in Ningxia is Yinchuan Hedong 
Airport, which has already “upgraded and connects to 40 different 
international destinations, especially the Middle East”. Apart from 
its passenger services, the airport “has an increased cargo handling 
capacity of two million metric tons per annum,” she said. 

Although it is extremely early in the day for Islamic fi nance in China, 
investments from the Middle East could see changes in the country’s 
tax, legislation and regulation. Daud Vicary Abdullah, global leader at 
Deloitte’s global Islamic fi nance group was involved in the opening of 
Bank of Ningxia’s Islamic window. Daud Vicary told Islamic Finance 
news that “(Bank of) Ningxia has started a long journey in Islamic 
fi nance.”

Tapping petro dollars for Ningxia

UAE: On the 25th August 2010, Dubai World revealed that its total debts 
exceed US$39.9 billion, a fi gure much higher and close to double the 
amount estimated only a month earlier. Prior to a debt-restructuring 
meeting held with the state owned conglomerate’s smaller creditors in 
July, its debt was estimated at US$23.5 billion. 

In shouldering this heavy burden, Dubai World is now considering the 
sale of its strategic assets. Anxious to win over investors’ confi dence 
and to receive the much needed support for its restructuring plans 
by October this year, Dubai World warns that sudden sale of these 
identifi ed assets will only raise limited funds not exceeding US$10.4 
billion. 

This would only keep its creditors at bay for a period of fi ve to eight 
years in place of an early settlement. By sticking to this period, Dubai 
World believes that it will be able to realize US$17.6 billion in midpoint 
or US$19.4 billion in highpoint.

“There is no transparency in view of the fact that the Royal family is 
involved in the Dubai World transactions. The decision to sell assets 
was made many months back but was not made public. The entire 
matter reduces the trust on Islamic banking and fi nance products,” 
said a senior banker from Abu Dhabi Islamic Bank.

These assets include the DP World port and Jebel Ali Free Zone 
(JAFZA). DP World also known as the Jebel Ali sea port is one of the 
largest marine terminal operators in the world. Located inside the 
JAFZA, it has 50 terminals and 12 new developments across 31 
countries providing employment opportunities for 30,000. In 2009 it 
has handled 43.4 million TEU.

The JAFZA is among the largest and the fastest growing free zones 
spread over 48 square kilometers. During the last 25 years in 
operation, JAFZA has maintained a high growth by increasing the 
number of companies that has established operations inside the zone 
from 19 in 1985 to exceed 6,400 last year.

“This is an unthinkable move for the Emirates, which has limited 
options but will have to part from these assets,” the senior banker 
added.

The rough estimate of US$40 billion of debt stacked against funds of 
US$20 billion expected from the proposed sale of assets will still leave 
a considerable defi cit. Making matters worse, the sale of these assets 
would put a stop to Dubai World’s income and cash fl ow. These plans 
beg the question of how Dubai World is to settle the remainder in the 
absence of profi t drivers.

A senior offi cial at an Abu Dhabi based diversifi ed investment company 
told Islamic Finance news that a lack of best practices in the Middle East 
has “restrained information from reaching the Dubai World investors.”

Dubai World’s restructuring plans include appointing a new managing 
director and chief fi nance offi cer. These appointments are expected 
to take place before the end of this year, prior to the cessation of the 
agreement with Aidan Birkett, the offi cer-in-charge of the restructuring 
plans. Property developer Nakheel owned by Dubai World has decided 
to settle US$408 million to its creditors this month.

Reports by Ashwin Hemmathagama

Debt increases
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Overcoming hurdles
One of the greatest challenges in launching an Islamic bank is having ac-
cess to a well-established independent and active Shariah board. While 
this process can be rapidly increased by utilizing already existing Sha-
riah boards, it is the implementation of the Shariah board’s rulings into 
the day-to-day running of banking operations, product development and 
product rollout that serves as the greatest hurdle to Shariah compliant 
operations and transformation. Islamic banking may have its idiosyn-
crasies but its technological requirements are no different. Therefore, 
an IT solution that can enable business conversion from conventional 
to Islamic, at the same time allowing the existing business model to 
continue without hindrance, is a serious proposition.

As a result, technology and, more specifi cally, Islamic IT solutions are 
major factors in leading the transformation process. This is where 
technology experts like International Turnkey Systems (ITS) take front 
stage in easing the transformation. As a complete broad-spectrum 
Islamic information technology and banking solutions provider, 
their mandate is to provide banks with technological solutions and 
technical services required for the conversion of conventional banks, 
allowing banks to increase product development and rollout across 
the entire enterprise while offering reduced cost of total ownership 
and implementation.

When a chief technology offi cer speaks to a service provider, one of 
the main issues tackled fi rst is the core banking system. More often 
than not, a bank would prefer to choose a service provider that offers 
a one-stop solution like ITS’s ETHIX.

Tailor-made solutions
ETHIX is an Islamic banking solution that enables the restructure and 
launching of new Islamic products in a timely and effi cient manner. 
ETHIX solution is a web services based solution that offers services 
and functions for Islamic fi nance, Islamic investment, core banking, 
delivery channels, trade fi nance and other banking services, which in 
turn enhances the bank’s competitive edge.

ETHIX is currently ranked number one by Gartner as a solution for 
non-Islamic banks converting to offer full fl edged Islamic banking. The 
system is also ranked as the number one choice for Islamic start-up 
banks, according to the latest Gartner report issued on the 30th July 
2010.

Haitham Abdou, group director of marketing at ITS, states that the 
ETHIX solution “was developed from scratch, specifi cally for the 
Islamic banking industry” rather than a conventional solution that has 
been fi ne-tuned to meet specifi c Shariah requirements. He goes on to 
state that “the principal behind the ETHIX solution is that it is a fully 
customizable, tailor-made product allowing for complete fl exibility”.

Existing solutions have parameters that allow each individual Shariah 
board to specify differing products in accordance with their Shariah 
interpretation; these rigid predefi ned parameters can, however, have 
a tremendous impact on dictating bank workfl ow and operating 
procedures, limiting productivity and hindering scalability.

Shariah compliance
Haitham further elaborated: “ITS realized that it would be impossible to 
ensure that our product could accommodate every single Shariah board; 

for vendors like ourselves, a rigid platform would require considerable 
customization on behalf of the customer.” Thus, ETHIX was created from 
the ground up to offer complete fl exibility in defi ning Shariah compli-
ance, so that the product would not be limited by rigid constraints.

The ETHIX solutions’ main advantage lies with its certifi cation by the 
Accounting and Auditing Organization for Islamic Financial Institutions 
(AAOIFI). This was achieved by “creating an Islamic piece of clay on 
which the main principals cannot be broken, allowing the customer 
to start building Shariah compliance from the ground up”. It is this 
“novel approach that has allowed ITS to have the same system 
running in 25 banks in different countries and regions, all adhering 
to different Shariah rulings, while running on one line of code,” 
Haitham elucidates. As a completely customized product created with 
the considerations required for Shariah compliance, the customer is 
therefore not required to wait for product updates and development 
from the solutions provider. By dispensing with box-ticking measures, 
the customer is able to update and create products on the fl y, allowing 
the customer to launch products and services very quickly and bringing 
them to market without hindrance.

ETHIX is a culmination of ITS’s business knowledge and know-how, 
synthesizing their technological expertise and product fl exibility. Ease 
of integration with conventional systems has also been a central 
feature. Taking conventional product structures and mapping them 
into their Islamic counterparts has allowed ITS to implement the fi rst 
Islamic window for a conventional bank in the Middle East, such as 
the Commercial Bank of Dubai. ITS looks set to continue this trend by 
signing up to assist Libya’s largest bank, Gumhouria Bank, in creating 
its fi rst Islamic window.

Market leader
ITS is a full service company, with 25 offi ces worldwide, covering 
all geographical locations including a centralized state-of-the-art 
managed data centre. This network of on-the-ground resources 
allows ITS to offer 24/7 local support. Haitham continues by saying: 
“ITS is not just an Islamic banking solutions provider, we are the IT 
partner of an organization.” Through their suppliers they are able to 
provide everything from hardware and security through to storage 
and document management solutions. “This gives us an extra unique 
value proposition over any other provider,” Haitham summarizes.

ITS has received numerous awards over the last year or so for its 
Islamic solutions from its instrument defi nition engine, Islamic product 
defi nition engine, and its workfl ow and accounting solutions. The 
solutions company looks set to continue this trend with ETHIX. ITS’s 
global launch should see expansion across the far east into Asia 
Pacifi c, as well as moving into new areas in Europe and the United 
States. ITS’s objective is to become the global leader in Islamic 
banking solutions. If initial success is anything to go by, the proven 
status of ITS’s Islamic solutions will guarantee that the future is indeed 
technologically driven.

IT Focus — from Conventional to Islamic

For more information, please contact:

Ismail Ali
Tel: +965 2240 9100
Email: ismail.ali@its.ws
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It is almost a mantra that risk sharing lies at the essence of 
Islamic fi nance. Dr Abbas Mirakhor, former executive director of 
the International Monetary Fund (IMF) goes further to say that it 
is ‘idiosyncratic risk’ that differentiates Islamic fi nance from its 
conventional counterpart. “Islamic fi nance covers an area of social 
cohesion where success and unity can only be achieved by sharing 
risk,” says Abbas. “Even Takaful is based on mutual responsibility.” 

He quotes a Korean study made a decade ago that measured the 
magnitude of risk sharing of 10 countries in Asia. The study illustrated 
that risk sharing not only insulates an economy from shocks, but 
could have prevented the 1997 crisis from happening.  It was in 
fact explicitly mentioned in the IMF policy recommendation during 
the Asian fi nancial crisis that the world needs to rely less on debt-
based instruments. Instead, more risk sharing instruments should be 
introduced and greater use should be made of equity instruments.

While not entirely a novel revelation, Abbas emphasizes that this is 
the way forward for the Islamic fi nance industry, and that we are much 
closer to achieving global prominence than we think. “The bottom line 
is the exploitation of the equity premium.” 

On average, government bonds are set with a 6-7% return. In India, it is 
8% and in Malaysia the fi gure goes up to 40%. He laments that overall 
this potential is not being exploited as it should be, and as much as 
35% of a country’s GDP just sits there.

“When you exploit the equity premium, you create a stable fi nancial 
sector. If you are not a good banker, you will push the idea of creating 
more debt, and make the economy more unstable.”

Unless Islamic fi nance develops more markets that are dynamic, 
the risk sharing element does not really exist. There are innovative 
instruments, but there is no risk sharing if the products are illiquid. 
“It becomes and instrument of risk transfer or shifting, not really risk 
sharing. Market regulation is not enough. You have to develop an 
active secondary market. Without this, the economy cannot be liquid,” 
says Abbas. He refers in general to the Islamic bond market where 
investors are more prone to hold on to their investments until maturity. 

His view is if an active secondary market exists, people can buy, hold 
and hedge products as their own, and in turn, consume and invest 
more. “You need liquid secondary market. Currently most products are 
wholesale, not retail.”

“There is a major focus on short term low risk, high return instruments 
like Sukuk, rather than investing on the development of a stock market 
that everyone trusts and feels secure with, for the trading of equity. 
When a stock market is developed, and still equity premium exists, the 
market becomes effi cient, and the rate of return between equity and 
debt will be the same.”

Abbas stresses that countries have to commit themselves to risk 
sharing and to use any form of transparent instruments available. 
“If you really have a good stock market, with no short selling or 
leverage, that is all you need. To be attractive to investors and be a 

hub of Islamic fi nance, you must have a dynamic enough structure for 
people to invest in.” Besides a vibrant stock market, his recommended 
ingredients include strengthening of regulations, intermediaries 
with strong reputations be they accountants, lawyers, or media, and 
also good business schools, as the industry needs to invest in more 
qualifi ed people adept in the fi eld.

He adds that China is beginning to be very interested and is now 
translating anything they can fi nd on Islamic fi nance into the Chinese 
language. He also mentions Brazil and central Asia as emerging 
markets where opportunities exist for Islamic fi nance. “In order to 
move ahead, we must move very quickly.”

Abbas says that factors which hamper the global growth of the industry 
are the unresolved misunderstanding between Islam and terrorism, 
and the sensitive role of Islamic fi nance intermediaries. For example, 
one Shariah scholar may take to task the validity of a particular 
product, but that is not to say that all Shariah scholars and their 
recommendations are also immediately invalidated. “You do not need 
to focus on controversies. Just focus on the fact that Islamic fi nance 
is about risk sharing. Unlock your own potential without fear or worry.” 

The Iranian born economist spent 26 years at the IMF, 17 of which 
were as executive director. He has authored and co-authored countless 
books and papers on economics and fi nance, and is now based in 
Colorado where he is working on his sixth book on Islamic fi nance. He 
is also the First Chair in Islamic Finance at the International Centre 
for Education in Islamic Finance. Needless to say, Abbas is currently 
working on an equity participation paper analyzing and proposing ways 
to have people buy on the secondary market. 

Abbas is also one of a panel of seven judges on the international jury 
for the esteemed global Royal Award for Islamic Finance awarded by 
the Malaysian International Islamic Financial Centre (MIFC) initiative.

“I have to commend the MIFC, Securities Commission of Malaysia 
and Bank Negara Malaysia as this is an incredibly important and 
highly prestigious award. It is a different category on its own, the only 
prestigious award that has a patronage of royalty in the area of Islamic 
fi nance.” 

While the royal award is designed to fl esh out the best talent, Abbas 
views the award as highly unique, and with the royal endorsement it 
will be clear to the global public that Malaysia stands strong in the 
fi eld. 

“It is a reward to itself, it recognizes that the fi eld needs something 
where Malaysia has traversed in the last 30 years, and people over the 
world have contributed. It reaffi rms that Malaysia is a premier fl agship 
for Islamic fi nance. It is also necessary for the country to have a public 
affi rmation of its role in Islamic fi nance. ”

The Royal Award for Islamic fi nance will be presented by His Majesty 
the King of Malaysia, at the Royal Award Gala Dinner to be held in 
Kuala Lumpur on the 25th October 2010.

Take Risks or Remain Stagnant
An interview with Dr Abbas Mirakhor

Islamic fi nance proponent and former executive director of the IMF
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In my opinion the reason why retail Islamic fi nance has not taken 
off in the UK in the manner originally hoped is that the addressable 
market is very small. There are only about 2.4 million Muslims in the 
UK, many of who are too young to need banking services, and many 
others are too poor to be profi table customers for Islamic banks.

The religious views on fi nance of those who remain fall into three 
categories.

1. Usage of conventional fi nance
Many Muslims do not have a fundamental objection to conventional 
fi nance, although they may object to some conventional fi nancial 
practices on a case-by-case basis. Accordingly, they are willing to bank 
with conventional banks.

For example, in many countries such as Malaysia and Bahrain where 
Islamic banking has long been established, about 70% of all banking is 
still conventional. While some of this will be banking by non-Muslims, 
especially in Malaysia, much of it will be banking by Muslims who do 
not share the view that all interest is prohibited in all circumstances.

2. Usage of Islamic banking as practised today
Some Muslims do regard conventional banking as impermissible but 
consider Islamic banking as practised today to be acceptable from an 
Islamic perspective.

3. Rejection of current Islamic banking practices
Some Muslims consider that both conventional banking and Islamic 
banking as practised today are impermissible.

What this religious segmentation means is that only Muslims in 
category (2) are part of the addressable market for Islamic fi nance, 
since retail Islamic fi nance is not cost competitive with conventional 
fi nance due to lacking economies of scale and higher transaction 
costs due to contractual complexity. While I have no statistics, my view 
is that in the UK this addressable market is tiny.

Overall, I would not expect to see any dramatic growth in the UK retail 
Islamic banking market, and consider that the most effective way of 
serving the market is as part of a larger business as with LloydsTSB 
and HSBC Amanah. They achieve economies of scale as they are 

able to use their existing branch infrastructure to distribute Islamic 
products as well as conventional products. The other cost effective 
approach is to set up as an internet based business.

Retail banking
In the table below, I have summarized some key data regarding the fi ve 
Islamic banks in the UK as at the 31st December 2009.

Only one of the banks listed, Islamic Bank of Britain (IBB), is a 
retail bank. The accounts show that since it commenced business, 
cumulative losses have amounted to GBP43.5 million (US$67.6 
million), reducing the shareholders funds to GBP16.8 million (US$26.1 
million). 

On the 27th July 2010, IBB issued a press release to announce that it 
was raising GBP20 million (US$31.1 million) of additional capital by 
issuing shares to Qatar International Islamic Bank at 1p (US$0.02) 
per share. The press release stated that if the share issue were not 
to proceed, IBB would be unable to continue operating as a going 
concern. Looking back at the 2004 accounts shows that GBP40 
million (US$62.2 million) was raised by issuing 160 million shares at 
25p (US$0.39) each; this illustrates the level of loss suffered by the 
original shareholders in the intervening period.

No other standalone Islamic bank has sought to enter the retail market, 
although both HSBC and LloydsTSB have a retail offering delivered 
through their existing branch structures. HSBC uses the “HSBC 
Amanah” brand in the UK, to be consistent with its global branding. 

Conversely, LloydsTSB does not separately brand its retail Islamic 
business. Instead, its Islamic current account can be found from the 
main LloydsTSB website by clicking on current accounts and then 
clicking on ‘other accounts’. It appears logical for LloydsTSB to avoid 
the costs of having a separate sub brand for its Islamic business as 
the UK business would be small and, unlike HSBC Amanah which has 
a major presence overseas, LloydsTSB does not have any material 
footprint in Muslim majority countries.

Investment banking
All investment banks, whether conventional or Islamic, have a business 
model which consists of some or all of the following:

The UK Islamic Banking Scene 
By Mohammed Amin
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Name Abbrev Date licensed Shareholders’ 
Funds

Profi t and loss account as stated on 
balance sheet

Parent Company

Islamic Bank of Britain IBB August 2004 16.8 (43.5) Qatar International 
Islamic Bank

European Islamic Investment Bank EIIB March 2006 140.4 (34.7) None

Bank of London and The Middle East BLME July 2007 243.5 (10.7) None

QIB (UK) QIB January 2008 18.2 (6.8) Qatar Islamic Bank

Gatehouse Bank GB April 2008 25.1 (24.8) The Securities 
House (Kuwait)

IBB issued GBP20 million (US$31.1 million) of shares in August 2010  to Qatar International Islamic Bank not refl ected in shareholders funds above.
EIIB profi t and loss account has been restated to exclude effect of capital reduction in December 2009.
Qatar International Islamic Bank and Qatar Islamic Bank are different companies.
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1. Fee-based services such as private banking or asset 
management.

2. Proprietary trading.

3. Providing fi nance to large customers where most of the fi nance 
provided is then syndicated to other banks or sold in the 
market (if constituted as marketable securities such as Sukuk) 
with some being retained on balance sheet.

All four of the other Islamic banks in the UK are investment banks. 
While established in London, their fi eld of operations is not limited 
to the UK; instead they aim to operate internationally. London simply 
provides a convenient location in which to base their teams, recruit 
people, connect with professional advisors and remain in touch with the 
market. London in fact is an almost ideal investment banking location, 
taking account of the availability of banking skills, communications 
and geography.

The investment banks divide naturally into two groups. European Islamic 
Investment Bank and the Bank of London and the Middle East do not 
have a single controlling shareholder. They also have a relatively large 
amount of shareholders’ funds. This gives them much greater capacity 
(compared with the other two) to use their balance sheets when 
providing fi nance or engaging in proprietary trading and investment.

Qatar Islamic Bank (UK) (QIB) was until recently called European 
Finance House but from inception has been a subsidiary of Qatar 
Islamic Bank. Both QIB and Gatehouse Bank are subsidiaries and 
have a relatively small amount of shareholders funds. Accordingly, 
their business model will major on fee-based activities with a relatively 

small amount of proprietary trading. Where customer fi nance is 
provided, virtually all the fi nance provided will need to be syndicated 
as the bank’s own balance sheet is relatively small.

The table shows that all four investment banks have made cumulative 
losses. The size of the losses made varies compared with the 
shareholders funds but in this short article it is not feasible to explore 
the numbers further.

Given the very diffi cult global fi nancial climate over the last two or 
three years, and the signifi cant credit problems experienced in the 
Middle East with the local fall in real estate prices, it is not surprising 
that the investment banks have experienced losses. However, unlike 
the retail market, I see signifi cant scope for the Islamic investment 
banking industry in London to develop further. 

The reason is that Islamic banking and fi nance globally continues 
to grow strongly, which creates a continuing demand for investment 
banking skills. London is an outstanding location for supplying 
investment banking services and as the economy improves I would 
expect more Islamic investment banks to be established here.

As I meet the management of all of the UK’s Islamic banks fairly often, 
I have worked hard to ensure that this article is based entirely on 
public domain information.  

Mohammed Amin
Islamic fi nance consultant
Email: mohammed.amin@btinternet.com
Mohammed Amin is an Islamic fi nance consultant. He was previously 
the UK head of Islamic fi nance at PricewaterhouseCoopers.
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Recently there have been a few articles in the UK press making broad 
sweeping statements that “Islamic fi nance in the UK is a huge fl op” 
and “a failure”. The timing of the fi rst article was immaculate. Initially 
issued during a slow news period it was soon picked up by many 
publications that subsequently overlooked the fact that the article in 
question focussed only on a small proportion of the Islamic fi nance 
industry in the UK: the retail sector and in particular the Islamic Bank 
of Britain. Although Islamic fi nancial institutions have reported losses 
over the year 2009, concluding that this translates to a ‘huge fl op’ for 
the whole industry can be considered slightly sensationalist. 

This article reviews the current state of the UK Islamic fi nancial 
market within the context of the overall industry and provides a view 
on future developments. Undoubtedly the year 2009 was a bad year 
for both conventional and Islamic institutions in the global fi nancial 
industry. The year started out well for Islamic fi nancial institutions with 
favorable comparisons to conventional banks and endorsements for 
the industry from unexpected corners such as the Vatican. 

The second half of 2009, however, was less rosy as the fi nancial crisis 
was starting to catch up with them. Several Sukuk defaulted and a 
signifi cant reduction was seen in real estate prices in the Middle East, 
culminating in a free-fall in Sukuk prices resulting from the Dubai debt 
restructuring announcement in November.

These issues have equally had an impact on banks offering Islamic 
fi nancial services in the UK but, in addition to this, they also faced a 
number of other challenges inherent with a relatively young industry.

Based on research undertaken by CityUK in January 2010, there are 
currently 21 institutions providing Islamic fi nancial services in the UK. 
Out of these, fi ve are fully Shariah compliant and 16 are conventional 
banks offering Shariah compliant solutions via an Islamic window. 
Although retail Islamic fi nancial services are part of their product 
offering, the vast majority of institutions focus on wholesale or 
investment banking. 

The main reason for establishing Islamic fi nance services in the UK is 
not the size of its Muslim population, but more with the following key 
factors:

 1. Time zone
 The UK is conveniently located between Asia, the Middle East 

and the US, and has overlapping offi ce hours with each of 
these locations.

 2. Infrastructure
 London in particular and the UK in general has a long history 

in fi nancial services starting well before the Royal Exchange 
was established in 1575. This infrastructure does not purely 
consist of fi nancial services companies such as banks and 
the exchanges but also includes associated services, physical 
infrastructure such as roads, public transport and access via 
air and a reliable communications network. 

 3. Skilled staff
 London has always managed to attract highly skilled staff from 

all over the world. Less limiting immigration restrictions will 
continue to enhance London’s position. 

 4. Regulatory environment
 The principles based rather than rules based regulation which 

is the norm in the UK provides a sounder, but also more 
fl exible framework for companies to work in. There are only a 
few regulatory bodies within the UK fi nancial sector with the 
Financial Services Authority (FSA) acting as the main body. This 
is unlike other regulatory regimes such as the US where the 
existence of multiple regulators can cause complications and 
potentially lead to contradictions within the regulatory regime. 

 The combination of these factors make London an attractive 
hub for any sector in the fi nancial industry, and equally so for 
the Islamic fi nance industry. In addition, the UK government 
is supporting the possibility of Islamic fi nancial institutions 
to establish in London on the basis of a level playing fi eld. 
Successive changes to the Finance Act (the primary UK tax 
and fi nance law) have been made to allow for Islamic fi nancial 
products to be treated in such a way that their economic 
benefi ts and tax treatments are the same as for conventional 
fi nancial instruments. Unfortunately, the UK government has 
currently put plans to issue a government Sukuk on hold.

Current challenges
As stated in the introduction of this article, 2009 and in particular the 
second half of the year has been particularly challenging for Islamic 
banks. As of the end of 2009, only one of the fully Shariah compliant 
banks established in the UK managed to make an operating profi t for 
the year, and even that was turned into a loss by the level of prudential 
provision taking that was required. 

During the fi rst half of 2010, some of the retail offerings have been 
withdrawn from the market, and although this is largely related to 
the withdrawal of support from the underwriter, it does not provide 
a positive sign to the market. Most banks cite the current economic 
climate as a generic reason, but there are a number of underlying 
challenges that will give further insight into the situation. 

 1. Size of institutions
 The fi ve Shariah compliant banks in the UK have assets ranging 

from GBP48 million (US$74.6 million) to GBP760 million 
(US$1.2 billion). To put this in perspective, GBP760 million 
in assets equates to a ranking of 843 in the world Top 1,000 
banks. The difference in size makes it diffi cult to compare the 
Islamic fi nancial institutions with each other. More importantly, 
given that the majority are on the lower end of the spectrum 
(the second largest has assets of GBP207 million [US$319 
millon]), competing with conventional fi nancial institutions, 
particularly on cost is diffi cult. 

 2. Size of the Muslim population
 A lot of store is set by the fact that the UK Muslim population 

is around two million. However, the number of Muslims in a 
country does not translate directly into the number of people 
banking with Islamic fi nancial institutions. On average, taking 
away those that are too young, and take those that only have a 
joint account as one account holder, it is estimated that around 

Islamic Finance in the UK
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600,000 out of the two million Muslims in the UK would have 
a bank account. 

 Out of those, a small proportion will accept to pay more, or 
to receive a lower return for the same service. It is estimated 
that around 70% of the population will only consider a Shariah 
compliant account if the offering is at least competitive to 
conventional offerings, and 15% will not consider fi nancial 
services that are associated with religion. All in all, this leads 
to a relatively low population of account holders.

 The one fully Shariah compliant retail bank has, in its six 
years of operations, struggled to make a profi t. This is in 
part associated with the economy, but has much to do with 
willingness of people to change their bank to a new entity, the 
size and dispersion of the Muslim community, and the capital 
outlay required for the set-up of a retail bank. 

 3. Marketing
 Many Shariah compliant offerings in the UK as well as globally 

emphasize their religious background and the fact that they do 
not charge interest. This has the potential to alienate a large 
potential client group under the non-Muslim population, and is 
a challenge that is slowly being addressed.

 4. Willingness to change banking relations
 Generally individuals and corporations build long term 

relationships with their customers, and are typically not eager 
to change their banking relationship, particularly not to a new 
bank. 

 5. UK Government Sukuk
 The plans for the issuance of a UK government Sukuk are, in 

light of the economic circumstances, currently abandoned. 
This provides a challenge for the UK Islamic banks, particularly 
once the additional liquidity requirements from the FSA will 
be introduced. Although other instruments are available, it 
reduces the options for the banks and the available alternatives 
are generally lower rated.

 6. Age of the industry
 The Islamic fi nance industry in the UK is generally still 

considered young, with a large number of the institutions 
having been around for less than fi ve years. This provides its 
own set of challenges such as a short trading history, no credit 
rating and the likelihood that money spent on set-up will be 
more than what has been earned. 

 Under normal economic circumstances, it would have been 
more realistic to expect that each of the individual institutions 
would not have started to show a profi t (or reaching break-even 
level) until well into their third year of operations. Although the 
2008 demise of Bear Sterns was a blessing in disguise for 
many of the wholesale providers of Islamic fi nancial services, 
the concentration on property investments has resulted in 
losses and provisioning, particularly in 2009. 

Conclusion
As stated earlier, only one of the UK based, fully Shariah compliant 

banks has made an operating profi t during 2009, but that does however 
not necessarily mean that Islamic fi nance in the UK is “a huge fl op”. 
The banks are generally still relatively small in size, have a short history 
and, as a result, no credit rating. All these factors restrict them in the 
amount of business, size of transactions, and types of counterparties 
they can attract. The take up of certain Shariah compliant retail 
products has been disappointing, which unsurprisingly, has resulted in 
a reduction of offerings. After all, similar to other fi nancial institutions, 
products and services will only be offered if they are either profi table 
or lead directly to other profi table business. 

In all fairness, the general media hype around Islamic fi nance has 
created the expectation that as an industry it should have been 
more successful by now. However, besides the challenges already 
mentioned, investors are currently still a bit on edge and are awaiting 
the end of the economic crisis before considering further investments 
or changes in their banking relations. 

As the industry is starting to mature, it would do well to stop focussing 
the attention purely on the ban on interest and religion, and start 
emphasizing the more important underlying principles such as 
transparency, honesty, fair trade and avoidance of speculation. Over 
time, as these institutions become more renowned, individuals and 
corporations will start considering changing their banking relationships. 
Until such a time, the UK based Islamic fi nancial institutions can serve 
the global industry by acting as a hub between the different time zones 
and as an entry point into Europe. 

Although not as far advanced as would have been expected a few 
years ago, the future is certainly not looking all bad for Islamic fi nance 
in the UK. 

Dr Natalie Schoon
Head of product research
Bank of London and The Middle East
Email: Natalie.Schoon@BLME.com
Prior to working at Bank of London and The Middle East, Natalie 
worked at Barclays Capital as a senior consultant on the Basel II 
program. She began her career in Islamic fi nance while working 
in Bahrain, Kuwait and Dubai during the 1990s. She holds a PhD 
in fi nancial analysis with a thesis on Islamic banking, and is an 
accredited trainer for the Islamic Finance Qualifi cation.
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As far as Islamic securitization is concerned, Pakistan is the lead 
player. The local regulators have traditionally encouraged exploring 
and introducing complex asset backed fi nancing structures at large. 
Although the entire banking and non-banking fi nancial sectors are 
now facing diffi culties due to the global fi nancial turmoil, I would say 
that on the heel of Islamic securitization a sharp upturn can be seen 
through participation from private and corporate sectors.

Introduction
Typically in a conventional market, security is a document representing 
receivable amounts owed by the issuer in favor of the holder.

Normally the amounts secured by a security are interest bearing loans. 
There are different classes of securities including bonds issued by a 
company: bonds issued by a government, debentures, certifi cates, 
notes and treasury bills. Sometimes the term ‘security’ is applied 
to non-interest bearing documents also, like bills of exchange. The 
term also applies to the shares of a company. The basic objective of 
securities is to keep them as a means to facilitate liquidity whenever 
needed. When the holder of the security needs cash, he can sell the 
security to a third party in the secondary market. 

Whereas “Islamic securitization is the issuing of ‘certifi cates of 
ownership’ against an asset, investment pool or business enterprise.” 
Basic guidelines are also provided on the negotiability and sale of 
these certifi cates in the secondary markets. It could be securitization 
of Musharakah, securitization of diminishing Musharakah, hybrid 
securitization, securitization of Ijarah, securitization of Salam and/or 
Istisnah.

Securities representing a loan or debt cannot be sold or purchased. 
If they are sold at a price higher or lower than their face value, they 
involve riba. If they are purchased at their face value, they involve 
gharar, hence is prohibited. However, they may be assigned to a third 
party at par value. The difference between sale and assignment 
(Hawala) is that transfer in Hawala is with recourse, while transfer in 
sales is without recourse.  If the securities represent the proportionate 
ownership of the holder in illiquid or tradable assets, the trade of such 
securities is permissible. The sale of such security will be tantamount 
to the sale of the holder’s proportionate share in the assets.

Musharakah securitization
Some people claim that the conventional bonds and Musharakah 
certifi cate seems to be same. It must be understood that a bond 
is issued to evidence a loan and has nothing to do with the actual 
business undertaken with the borrowed money. In any case, the bond 
stands for a loan repayable to the holder with interest. The Musharakah 

certifi cate, on the contrary, represents the direct pro rata ownership of 
the holder in the assets of the project. 

In the case of big projects where huge amounts are required which a 
limited number of people cannot afford to subscribe, the prescribed 
securitization mode of fi nancing can be used under Musharakah. A 
Musharakah certifi cate is given to every subscriber, and represents 
their proportionate ownership in the assets of the Musharakah. When 
the project is begun by acquiring substantial non-liquid assets, these 
Musharakah certifi cates can be treated as negotiable instruments 
and can be bought and sold in the secondary market. 

Nevertheless, trading in these certifi cates is not allowed when all the 
assets of the Musharakah are still in liquid form. Here importance 
must be given to the distribution of profi t earned by the Musharakah 
which must be shared according to an agreed ratio and loss must be 
shared on a pro rata basis.

The certifi cate will be sold in the market at par value until work on 
the project is started, and it has illiquid assets. This is due to Islamic 
rules governing exchange of currency, where money is exchanged for 
money, both must be of equal amount. Any excess from either side is 
riba. However, when a project contains illiquid assets like land, building, 
machinery, raw material, and such, the Musharakah certifi cates will 
represent the holders’ proportionate ownership in the tangible assets 
and not in liquid assets (that is, money) alone. Hence, it is allowed in the 
Shariah to sell these certifi cates in the secondary market for any price. 

The question arises about the rules of Shariah and its trade attitude 
on what will happen when the project are a mixture of liquid and 
non-liquid assets. The difference of opinion can found between 
contemporary Muslim jurists. The Hanafi  school is of the opinion that 
whenever there is a combination of liquid and non-liquid assets, it 
can be sold and purchased for an amount greater than the amount 
of liquid assets in combination. In which case, money will be taken 
as sold at an equal amount and the excess will be taken as the price 
of the non-liquid assets owned by the business. Some contemporary 
scholars, including those of Shafi  school, have allowed trading in the 
units of the whole only if the non-liquid assets of the business are 
more than 50%. However, if the Hanafi  view is adopted, trading will be 
allowed even if the non-liquid assets are at least 20%.

Sample case study 
The Musharakah model can be better explained through the use of a 
case study.

ABC company plans to raise fi nance through issuance of Musharakah 
Sukuk to fi nance expansion of its plant costing of U$12 billion. A group 
of Islamic fi nancial institutions (IFIs) agree to fi nance expansion based 
on profi t and loss sharing on operating profi t. 

ABC and IFIs sign a Musharakah agreement after which ABC issues 
Musharakah term fi nance certifi cates (MTFCs) in return for cash 
proceeds from the investors. As per the Musharakah agreement, 
MTFC holders are entitled to receive profi ts from operating profi t 
of ABC. Loss, if any, will be shared in the proportion of respective 
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investment of parties. A portion of profi t share is contributed to the 
Takaful reserve which will be paid back to the holders at the time of 
fi nal settlement/redemption. 

To mitigate profi t rate risk, a Takaful reserve is created and maintained 
by ABC, to which both parties agree to contribute equal amounts. ABC 
contributes an amount of US$1.2 billion to create a Takaful reserve 
and maintains it during the tenor of the Sukuk. The fund will be utilized 
to make good any short fall in the actual profi ts of ABC. In case of 
no loss during the Sukuk tenor, the amounts contributed to Takaful 
reserve will be paid back on fi nal settlement. 

At the end of MTFC tenor, ABC pays to the MTFC holders the exercise 
price of the plant under an irrevocable purchase undertaking to redeem 
the certifi cate. At this time the Takaful reserve is also liquidated and 
the balance, if any, is paid back to the original contributors.

Ijarah securitization
The well established Islamic fi nancing structure of Ijarah is considered 
acceptable by Islamic scholars. On the basis of Ijarah Sukuk, a 
secondary market of Islamic bonds can be created. The owner/
lessor purchases a proportion of the leased asset and as evidence, a 
certifi cate is given to the lessor which may be called ‘Ijarah certifi cate’. 
This certifi cate will represent the holder’s proportionate ownership 
(undivided part of the asset) in the leased asset and they will assume 
the rights and obligations of the owner/lessor to that extent. 

Each holder of this certifi cate will have the right to enjoy a part of the 
rent according to his proportion of ownership in the asset. Similarly 
the investors will also assume the obligations of the lessor to the 
extent of their ownership. Therefore, in the case of total destruction 
of the asset, they will suffer the loss to the extent of his ownership. 
These certifi cates can be negotiated and traded freely in the market 
and can serve as an instrument that is easily convertible into cash.  
Thus they may help in solving the problems of medium term liquidity 
management faced by the IFIs.

If the certifi cate has a right to claim rental payments only and has no 
relation with the leased asset, such securitization will therefore not 
be considered as a Shariah compliant instrument. This is because 
rent after being due is a debt payable by the lessee and debt or any 

Securities and Securitization (continued)
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Securities and Securitization (continued)

security representing debt only is not a negotiable instrument in 
Shariah. Consequently, this type of Ijarah certifi cate cannot serve the 
purpose of creating a secondary market. It is, therefore, fundamental 
that the Ijarah certifi cates are designed to represent real ownership of 
the leased assets, and not only a right to receive rent. 

Case study
To reduce government borrowing from the central bank and promote 
Islamic fi nance, the government of Pakistan had taken same good 
initiatives and launched GoP Ijarah Sukuk that helped to generate a 
total of PKR42 billion (US$492 million). The government is targeting to 
raise further PKR100 billion (US$1.1 billion) from Sukuk. 

Under GoP Ijarah Sukuk, a special purpose company, wholly owned 
by the ministry of fi nance, government of Pakistan, has been formed 
to act for and on behalf of Sukuk holders. Namely, Pakistan Domestic 
Sukuk Company (SPC). The State Bank of Pakistan (SBP) will conduct 
an auction by which Sukuk investors will be identifi ed. Pursuant to 
the certifi cate subscription undertaking, Sukuk investors will appoint 
the SPC as an investment agent. The SPC will enter into a purchase 
agreement with the government of Pakistan or National Highway 
Authority (GOP) for purchase of certain pre-identifi ed tangible assets, 
such as a portion of the M3 Motorway for the fi rst Sukuk issue (Sukuk 
assets) at an agreed price (purchase price) equivalent to the Sukuk 
issue (Sukuk) amount. 

Pursuant to a declaration of trust, the SPC (as trustee) will declare its 
responsibilities towards the Sukuk holders. The SPC (as lessor) will 
enter into an Ijarah agreement with GOP (as lessee) wherein SPC will 
lease the Sukuk assets for a fi xed period, being three years in case 
of the fi rst Sukuk issue. Lease rentals will be paid on a semi-annual 
basis, that is, a total of 6 lease rental periods for the fi rst Sukuk issue. 
Lease rental means an amount equal to the product of (i) the rental 
rate for such rental period, (ii) the margin, (iii) the number of days in 
such rental period divided by 365, and (iv) the face value of the Sukuk 
issue, plus the supplementary rental for such rental period. 

Supplementary rental means expenses incurred by the service agent 
in respect of maintenance repair and insurance of the Sukuk assets 
equal to the amount payable by the SPC under the service agency 
agreement (as notifi ed to the SPC by the service agent) in respect of 
the most recently expired lease period. Major maintenance, repair and 
insurance responsibilities will be undertaken by the SPC (as benefi cial 
owner of Sukuk assets) but may be delegated to GOP as service agent 
under a service agency agreement in consideration for a nominal fee. 

At maturity or upon an event of default, GOP undertakes to purchase 
(pursuant to a purchase undertaking) the Sukuk assets at the exercise 
price. The purchase undertaking (Waad) clearly states that the exercise 
price will be an amount equal to the initial cost of the Sukuk assets 

plus any accrued amounts under the Ijarah agreement with respect to 
the supplementary rental. Banks subscribe to their respective share 
of the Sukuk issue through the subsidiary general ledger account 
mechanism. SPC (as Issuer) will issue Sukuk certifi cates, the proceeds 
of which it will use to purchase of the Sukuk assets. Each Sukuk 
certifi cate will represent an undivided interest in the Sukuk assets.
 
Alternative structures are being contemplated based upon other 
well known Islamic fi nancing methods (such as Istisnah, Salam, 
Musawamah and Diminishing Musharakah). The biggest challenge 
that IFIs are facing is producing potential instruments that can be 
traded freely in the secondary market. The Ijarah Sukuk does, however, 
suffer from some major commercial disadvantages for the issuer, 
namely fi nding an appropriate underlying asset, having the underlying 
asset tied up for the term of the transaction, potential stamp duty and 
taxation costs associated with introducing the asset into the structure 
and the costs associated with ongoing Shariah audits of the asset.

Furthermore, the GOP plans to launch domestic Sukuk bond within 
the next few weeks by pledging assets of 2,200 acres land of Jinnah 
Terminal, Quaide-e-Azam international airport in Karachi. The Sukuk 
will generate around PKR35 billion  (US$410 million) that will help cut 
fi scal defi cit. The bonds will be of one, two and three year maturity. A 
domestic Sukuk company has been established and 2,200 acres of 
Jinnah Terminal (Sukuk assets) would be transferred in its name. 

Conclusion
The Sukuk Ijarah and Musharakah are two concepts of securitization 
which have been successfully used by the public and private sectors. As 
against many conventional instruments, they are based on real assets 
and therefore are more stable in turbulent times. In the coming years, 
they are expected to assist IFIs solve their medium term liquidity needs.  
 
Asim Hameed Khan
Product Development, Shariah Compliance & Islamic Financial 
Advisory Department (PDSC)
Meezan Bank 
Email: Asim.hameed@meezanbank.com
Asim was involved in the development of Pakistan’s fi rst Islamic index 
on the Karachi Stock Exchange, Meezan Islamic Index (KMI- 30 index). 

“The biggest challenge that IFIs 
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instruments that can be traded 
freely in the secondary market”
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Most of the Muslim World (MW) economies are undoubtedly 
consumer and not producer societies. Therefore, we are vulnerable 
to world market fl uctuations in food supply items, mainly rice and 
wheat. Basically, the harsh realities of our economies have always 
made us rely on others, especially the powerful nations.

Regrettably, some affl uent economies tend to take life easy and do 
not utilize their God given fertile lands. The general tendency among 
the public is to think that as long as food is coming from abroad, 
why should we worry? But the hard question is for how long will they 
continue to do that without understanding the impact of such an 
attitude or mindset. Sadly, most MW economies have become nations 
dependent on others to feed us. This has made us weak and fragile 
because we have neglected the basic needs of human survival — food 
and water — for more than three decades. Such short sighted attitude 
needs to be changed. We have to be ready to be a producer society. 
That will lead to job creations and youth unemployment reduction.

The paradigm shift from consumer to producer society
From the above scenario, I can say the solution is in our hands — produc-
tion through farming and rice plantation. Indeed, farming is the dignity of 
human being through which farmers produce their own crops, feed their 
own family and children and sell the produce in the local markets at lower 
prices. Although profi t margins are relatively low at the time of harvesting 
of the crop, farmers are happier because they bring fresh food into their 
homes, feed their families and share it with relatives and neighbors.

One of the leading Islamic banks in rural development, Sudanese 
Islamic Bank (SIB) has discovered that farmers were exploited by 
the money lenders, that the merchant charged exorbitant interest 
rates along and that the market failed to assist them. Therefore, 
the management of SIB decided to enter the farming business and 
become a strategic partner to the small farmers that helped them 
immensely base on the profi t and loss sharing system (Musharakah). 

That has worked well for the two parties’ based on the fact that SIB 
began providing fi xed assets such as tractors, ploughs, harrows, water 
pumps and inputs such as seed, fertilizer, pesticide, fuel, jute sacks 
and co-management, marketing, storing and extension. The farmer on 
the other hand contributes with his land, labor, part of the running 
expenses and management. From the net profi t the farmer gets 30% 
for management. The remaining 70% profi t is divided between SIB and 
the farmer according to their equity share.

Similarly, Salam fi nancing, where the needs of the small farmers were 
met by providing money that was needed to grow their crops and 
feed their family up to the time of harvest, has great potential. These 
two contracts of profi t-loss-sharing and Salam contracts with sound 
and effi cient management put in place are the main solutions to our 
current food crisis. Bearing in mind Aljazeera lands in Sudan are fertile 
and a good place for the cultivation of rice.

What can social responsibility do?
Islam is social security system that looks after the poor and the needy. 
Wealth in Islam holds the role of social responsibility role because 

it is God given to individuals, institutions or nations as a test to see 
whether it has been effectively utilized or it is concentrated in the 
hands of a few. If it is the latter then there will be no peace and security 
in this world. Islam has institutionalized Zakat and Sadakah to achieve 
social justice and create harmony, love and caring for mankind. This 
also applies for nations that most of the MW are missing out on due 
to exploitation of the poor by the rich, corruption and imposed wars, 
to add more suffering to humans in Iraq, Palestine and Afghanistan.

Therefore, Islamic fi nance social responsibility must support any new 
initiatives such as seed capital for Muslim scientists to come up with 
new agricultural innovations or interest free loans to help small farmers 
to start paddy plantations in Morocco, Tunisia, Sudan and Indonesia 
with less government intervention. Surely these initiatives, if it is well 
planned and well managed can bring fruitful results by creating a food 
security zone in the MW. Similarly, building food soils to keep rice and 
wheat for longer periods is also important, and needs to be supported 
by Islamic fi nance social responsibility.

How can social responsibility achieve food security?
Training is the fi rst point that can change our mindset and attitude 
towards agriculture and rural development. It should start with rice 
plantation and rural farming skills that equip Muslim youth to be active 
business partners with Islamic fi nance social responsibility. It should 
require the latter to provide credit, interest free loans or scholarships 
for any youth who want to venture into rural farming courses. 

This requires Islamic fi nance social responsibility to contact the 
following institutions such as International Rice Research Institute in 
Manila, Philippine, Christchurch Polytechnic Institute of Technology 
and Telford Rural Polytechnic in New Zealand to seek their help in this 
high demand area of expertise which most MW economies are lacking.

For IRRI in the Philippines, its aim is to improve the understanding of new 
scientists, development professionals, and others on the importance 
of rice and its production methods. This institution conducts courses 
because rice is Asia’s most economically and culturally important 
food crop and its product is regarded as the single most important 
economic activity. Similarly, the Middle East and African nations’ rice 
is an important staple food that no family can afford to miss.

Indeed, at the time of the food crisis in the MW a course of that nature 
is vitally important because it enables the participant to:

1) appreciate the importance of rice and the environment where 
rice is being grown

2) understand how rice varieties are developed and how seed is 
produced

3) recognize and apply the important techniques of rice culture

4) detect, identify and solve common fi eld problems of rice 
production

Time for Paradigm Shift: Role of Islamic Finance
With Social Responsibility

By Dr Saad Al-Harran

continued...
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5) perform fi eld operations in rice culture

No doubt such a unique course is in great demand in the market place. 
Here I propose MW governments go into rice and wheat production by 
using modern methods of rice plants such as morphology of the rice 
plant, growth stages of the rice plant and races and plant types. Here 
is where Islamic fi nance social responsibility can assist fi nancially by 
cooperating with IRRI on training, to train Muslim youth. Today, youth 
unemployment is a huge burden on most governments in the MW. This 
course is a great asset that can equip them with modern scientifi c 
methods and new technological methods in rice planting.

Telford Rural Polytechnic in Balclutha, New Zealand provides students 
with modern skills and knowledge required for a successful career in 
the fi eld of agriculture farming, equine, forestry and apiculture.

I am of the opinion that these two applied courses are signifi cantly 
important that requires us to propose another paradigm shift that is 
MW education curriculum. Sadly most of the tertiary institutions in 
the MW are dysfunctional due to lack of fi nancial support from the 
governments, poor managerial leadership and outdated curriculums 
that bore our youth when they study because the teaching methods are 
purely theoretical with no practical experience. Students are lost with 
theories, most of which are not applicable because it was copied from 
the powerful nations and cannot quite be applied in the MW economies. 

It is time to change the curriculum in MW institutions of high learning 
and more emphasis should be given to applied science. A course such 
as Islamic Microfi nance Enterprises should be introduced in every 
university in the MW that gives more weight to application (lets say 
70%) and the remaining 30% on the theories. Here again Islamic 
fi nance social responsibility has to promote this initiative by proposing 

the changing of our curriculum to the ministries of education and 
institutions of high learning. 

The food crisis is a complex issue to tackle as it requires change in 
the mindset, attitude of people in power in the MW towards life, and 
strategic planning and learning from other nation and cultures. I am 
of the opinion that the time has come to move into farming and rice 
production with modern skills and knowledge, which is what most of 
the MW governments urgently need. The Muslim world is abundant 
with natural resources that need competent and skilled manpower to 
utilize it effectively.

Finally, the wealth of Islamic banks continue to grow with total 
assets reaching US$1 trillion in the midst of poverty and hunger and 
starvation. The food crisis is now fl ooding into Pakistan that adds more 
misery to 20 million Muslims. But sadly, most of these funds were 
invested in short term fi nancing that will not benefi t ordinary people 
but only the rich. The time has come for a paradigm shift towards 
investment in human capital and long term fi nancing to face the harsh 
reality of the Muslim World. How far Islamic fi nance will succeed to 
create a paradigm shift, only time will tell.

Dr Saad Al-Harran
Senior lecturer and specialist, Islamic microfi nance enterprises
Universiti Brunei Darussalam
Email: salharran@gmail.com 
Dr Saad Al-Harran is a senior lecturer and specialist in Islamic 
Microfi nance Enterprises, Faculty of Business, Economics and Policy 
Studies (FBEPS) at Universiti Brunei Darussalam (UBD). The views 
expressed in this article are entirely personal and do not refl ect the 
opinion of FBEPS, UBD where the author works. 
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“Double-Dip concerns everywhere,” is the title of Credit Suisse’s 
research daily on the 25th August. News spreading during the summer 
has been less than encouraging. Home sales in the US plummeted 
27% in July to an annual rate of 3.83 million units, the lowest sales 
pace since the National Association of Realtors began tracking the 
fi gure in 1999. Volatile stock markets along with fi ckle oil prices are 
the result, and, in addition, the US dollar fell to 15-year low against 
the yen.

Nevertheless, a number of stock markets in East Asia achieved 
positive rates of return.  The Dow Jones Islamic Market Index (DJIM) 
Malaysia surged 2.34%, closing at 1,494.29 (as of the close of trading 
of the 24th August). The East-Asian “tiger” state is also on a year-to-
date performance track to be a top index (up 12.77%). The second and 
third leading composites were the DJIM Thailand Index (gaining 1.68% 
at 1,620.90) and the DJIM Taiwan Index (up 1.62% at 4,243.04). 

“East Asia is picking up much more rapidly than other regions”, says 
Didier Duret, chief investment offi cer for ABN Amro private banking in 
Geneva, who overlooks a growing base of wealthy clients in the region. 
The mostly Muslim nation of Malaysia learned from the Asian crisis 
in 1997/1998 and diversifi ed its economy, seeking at the same time 
new trade partners in the Middle East.

According to the Islamic bank, Kuwait Finance House (Malaysia) 
(KFH-M) also accounts for 60.5% of global Sukuk issuances during 
the fi rst half of 2010. This number reached US$16.4 billion, a growth 
of 116.4% compared to the fi rst half of 2009. The DJ Citigroup Sukuk 
Index added one percent in August, fi nishing at 123.28. Sukuk 
issuances do not pay in interest because they are forbidden under 
Islamic law. Instead, they pay a profi t share. This number could reach 
US$30 billion this year, the KFH-M report says. 

Conventional bonds in the west are currently facing massive capital 
infl ows but they offer little return.  According to Swiss bank Zürcher 

Kantonalbank, the bond markets already point to a double-dip of the 
global economy while fi ckle stock markets refl ect hopes that the world 
“might get through by all means.” But the home sales fi gures weighed 
on the equity sentiment, as the US bellwether index, Dow Jones 
Industrial Average (down 4.07% at 10,428.05) shows. The DJIM US 
Titans 50 Index declined by 3.88% to 1,917.57, the second largest fall.

Natural and man-made disasters such as the Iceland volcano ash cloud 
in April this year and the oil spill in the Gulf of Mexico dragged the global 
recovery down. The massive fl ooding in parts of China and Pakistan was 
the latest bad news. Consequently, the DJIM Pakistan Index posted the 
largest decline last month, ending 4.89% lower at 11,414.31. 

All DJIM industry sector indexes landed in the red. Despite a temporary 
oil price spike, the DJIM Oil and Gas Index was one of the worst 
performing composites, down 4.62% monthly and down13.92% year-
to-date. The DJIM Basic Materials index (off 1.17%) might indicate the 
generally dreaded cooling of the Chinese economy. 

“Fears of a double-dip recession can trigger signifi cant price swings in 
precious metals as we have seen over the past few days,” the Credit 
Suisse research report says. However, the study adds, “We think that 
the low interest rate environment which is likely to persist amid these 
economic concerns will ultimately push precious metals prices higher.” 

Hopes and fears are going hand and hand in global markets. As autumn 
approaches, regarded as a tricky period, major upturns at the equity 
market might not happen too soon and fears of a crash will dominate.

Gérard Al-Fil
Financial journalist/Middle East correspondent
Email: alfi l27@msn.com 
Gérard is a fi nancial journalist who reports from UAE, Kuwait, Bahrain, 
Qatar, Oman, Turkey, Iran and China. He holds a post graduate diploma 
from the Institute of Islamic Banking and Insurance in London.

East Asia Bucks the Trend: Dow Jones Islamic Market Indexes 
in August 2010

By Gerard Al-Fil

Asia: Performance of DJIM versus conventional DJ Indexes

Dow Jones Islamic Market Indexes Conventional Dow Jones Indexes

Index Names Index Close 24th August 2010 MTD 2010 MTD 2010 Index Close 24th August 2010 Index Names

DJIM Asia/Pacifi c Index 1286.15 -1.25% -0.72% 121.83 DJ Asia/Pacifi c Index

DJIM China Offshore Index 2650.56 -2.45% -2.46% 3869.62 DJ China Offshore 50 Index

DJIM Hong Kong Index 1466.16 -0.54% -0.08% 416.05 DJ Hong Kong Index

DJIM India Index 1860.00 0.10% 2.31% 1916.85 DJ India Total Stock Market Index

DJIM Indonesia Index 1371.52 0.34% -0.03% 183.24 DJ Indonesia Index

DJIM Japan Index 979.38 -2.38% -0.70% 80.50 DJ Japan Index

DJIM Malaysia Index 1494.29 2.34% 3.50% 224.69 DJ Malaysia Index

Dow Jones-JS Pakistan Islamic Index 11414.31 -4.89% -9.31% 549.78 DJ Pakistan Total Stock Market Index

DJIM Philippines Index 1506.26 -2.96% 3.68% 204.15 DJ Philippines Index

DJIM Singapore Index 1085.71 -3.60% -2.01% 279.82 DJ Singapore Index

DJIM South Korea Index 823.64 0.58% -0.48% 239.80 DJ South Korea Index

DJIM Amana Sri Lanka Index 2058.12 -0.27% 9.13% 2316.72 DJ Sri Lanka Index

DJIM Taiwan Index 4243.04 1.62% 2.37% 152.50 DJ Taiwan Index

DJIM Thailand Index 1620.90 1.68% 6.87% 124.20 DJ Thailand Index
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Based on the close of trading on the 24th August, the global Dow 
Jones Islamic Market Titans 100 Index, which measures the 
performance of 100 of the leading Shariah compliant stocks 
globally, dropped -3.45% month-to-date, closing at 1888.71. 
In comparison, the Dow Jones Global Titans 50 Index, which 
measures the 50 biggest companies worldwide, posted a loss of 
-3.65%, closing at 152.75.

− The Dow Jones Islamic Market Asia/Pacifi c Titans 25 
Index, which measures the performance of 25 of the 
leading Shariah compliant stocks in the Asia Pacifi c region, 
decreased -1.79%, closing at 1799.33. The Dow Jones Asian 
Titans 50 Index, in comparison, posted a loss of -2.07%, 
closing at 125.68.

− Measuring Europe, the Dow Jones Islamic Market Europe 
Titans 25 Index, which measures the performance of the 25 
of the leading Shariah compliant stocks in Europe, closed at 
1827.21, a loss of -3.15%, while the conventional Dow Jones 
Europe Index loss -4.91%, closing at 230.04.

− Measuring the performance of 50 of the largest Shariah 
compliant US stocks, the Dow Jones Islamic Market US 
Titans 50 Index decreased, closing at 1917.57. It represents 
a loss of -3.88%. The US blue-chip Dow Jones Industrial 
Average decreased -4.07%, closing at 10040.45.

Middle East and GCC Regions
Dow Jones Islamic Market Indexes versus Conventional Dow Jones 
Indexes 
In August, the Dow Jones DFM Titans 10 Index, measuring the 10 
largest and most liquid stocks listed on the Dubai Financial Market, 
closed at 1943.34. It is a loss of -1.63% month-to-date.

The Dow Jones Islamic Market Kuwait Index posted a gain of 
1.06%, closing at 907.44. Its conventional counterpart index, the 

Dow Jones Kuwait Composite Index, was up, closing at 222.20. It 
represents a gain of 3.73%. The Dow Jones Islamic Market Turkey 
Index closed at 3353.56, a down performance of -1.97% month-to-
date, while the Dow Jones Turkey Total Stock Market Index closed 
at 1272.08, a loss of -3.31%.

Measuring the performance of Shariah compliant stocks of fi ve of 
the Gulf Cooperation Council (GCC) member states, the Dow Jones 
Islamic Market GCC Index closed at 1227.21, a gain of 1.18%. 
The conventional Dow Jones GCC Index was up 2.41%, closing at 
1353.78.

Other markets and asset classes
The Dow Jones Islamic Market BRIC Equal Weighted Index 
decreased -3.38%. It had a closing value of 1892.61. By comparison, 
the Dow Jones BRIC 50 Index closed at 568.70, a loss of -3.14%.

The Dow Jones Citigroup Sukuk Index, which measures the 
performance of global bonds complying with Islamic investment 
guidelines, increased 0.99%, closing at 123.28.

The Dow Jones Islamic Market Sustainability Index, which measures 
sustainable practice business of companies respecting the Shari’ah 
laws, decreased -3.55%, closing at 2105.08. The conventional 
Dow Jones Sustainability Index loss -4.46% with a closing value of 
904.96.

Global August 2010 Industries winners and losers
All DJIM Industry Indexes were down for the month of August.  The 
three Dow Jones Islamic Market Industry Indexes posting the 
narrowest loss were Health Care, Financials and Basic Materials 
with performances of -0.28%, -0.39% and -1.17%, respectively. The 
Dow Jones Islamic Market Technology, Dow Jones Islamic Market 
Industrials and Dow Jones Islamic Market Oil & Gas indexes were 
the three worst performing industry indexes with performances of 
-5.66%, -4.75% and -4.62%, respectively.

East Asia Bucks the Trend: Dow Jones Islamic Market Indexes in August 2010 (continued)

August 2010 “Islamic Market’s Measure” — Preliminary Report
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Will the recent pioneer UK Sukuk issuance trigger more Sukuk issuances and other Islamic fi nance
products in the UK and Europe?

Not necessarily. It would depend on the success of the issuance. In addition, it also depends on 
the particular country in Europe because not every European country is excited about Islamic 
fi nance.

MOHAMED RIDZA: Managing partner, Mohamed Ridza & Co

Yes, there will be more Sukuk issuance as the market becomes more familiar with the structure and 
terminology, and Sukuk becomes a more mainstream choice for corporate treasurers. Bank of London and 
The Middle East is working with several borrowers at this time.

HUMPHREY PERCY: CEO, Bank of London and The Middle East

The International Innovative Technologies Sukuk rings all the right bells as its arranger, Millennium Private Equity, has 
attracted capital from the Gulf in the past, and Norton Rose has more experience of structuring Sukuk than any other 
law fi rm. It is encouraging that a Musharakah structure has been adopted, as I have advocated this for some time as 
being optimal for private equity.

Since the election of the new government in the UK the outlook for private equity has improved considerably, so expect more Musharakah Sukuk, 
especially for high technology ventures which are inherently Shariah compliant. Given the experience of those involved, and the anticipated 
success of the issuance, other high technology fi rms in the Eurozone may well choose to use the same team to facilitate their fi nancing.

PROFESSOR RODNEY WILSON: Durham University, School of Government and International Affairs

The Sukuk market is ready for exponential growth in western markets. Many treasuries have conventional investment grade 
paper and are looking for comparable Sukuk in the western market. Many Sukuk discussions are occurring in boardrooms 
for western companies who are ready to execute at the right time. In Canada, our fi rm is currently in discussion on four Sukuk 
whose dollar value is in excess of US$2 billion. Many are waiting for UK’s sovereign US$2 billion Sukuk. The recent UK Sukuk 
has helped boost the Sukuk market after the world economy comes out of the recent credit crisis.

OMAR KALAIR: President and CEO, UM Financial Canada

The recently announced UK Sukuk issue is a private placement for a value of GBP6 million (US$9.3 million) 
which, at the moment, is not intended by the holder to be available for sale, particularly since it allows the 
holder to take equity stake in the company. What the transaction clearly shows though is that Islamic fi nancial 

instruments attract a wide range of clients and are not restricted to Muslims only. It is, however, relatively small and is the fi rst published issuance 
of a UK corporate Sukuk which might not be suffi cient yet to attract the attention of larger corporations. Nevertheless, it is certainly a good start.

DR NATALIE SCHOON: Head of product research, Bank of London and the Middle East

While the fi rst UK corporate Sukuk is signifi cant in some regards, I think it is unlikely to lead to 
many more Sukuk from the UK and Europe, mainly because it was a small Sukuk and not from a 

recognizable issuer. The closest analogy I can think of is the East Cameron Sukuk out of the US, which was also small (US$166 million) and was 
not a well known issuer. In addition to being small — just US$10 million — the International Innovative Technologies (IIT) Sukuk was placed with 
just one investor, Millennium Private Equity.

continued...

BANK OF LONDON
AND THE MIDDLE EAST

BANK OF LONDON
AND THE MIDDLE EAST
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Despite my skepticism that this Sukuk will lead to other European corporate Sukuk, I do think that there will be other corporate Sukuk issued by 
European companies. If one of those is notable, either because the issuer is well known or it has a unique structure, then it could lead to Sukuk 
from other European issuers. However, just as the East Cameron Sukuk failed to spark follow-on Sukuk from other US based issuers, I think the 
IIT Sukuk will also fail to bring new issuers into the Sukuk marketplace.

BLAKE GOUD: Principal, SharingRisk.org

Did Kazakhstan make the right choice to opt for a US$500 million Sukuk issuance instead of a Eurobond? Will 
this become a reality, and if so, what are the factors that may hinder the issuance?

If you would like to air your views on the next Islamic Finance Forum Question, please email your response of between 50 and 300
words to Christina Morgan, Forum Editor, at: Christina.Morgan@REDmoneygroup.com before Monday, 13th September 2010.

Next Forum Question

NEW SERVICE

We’re not just a Weekly 
but also a Daily news provider

Register now for       RSS Feeds on www.islamicfinancenews.com       
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Could you provide a brief journey of how you arrived 
where you are today?

Since the age of 16, I wanted to be in banking and fi nance. After 
graduation, I worked for several major banks based out of London, 
gaining experience in operations, credit, internal audit and information 
technology. In 1988, I decided to move into process consulting and 
eventually set up my own business in 1991.  In 1992, I was doing 
some business process reengineering work in Malaysia for a local 
bank, when two life changing events happened.  Firstly, I met my wife 
to be and converted to Islam. Secondly, I started looking at some of 
the work process issues surrounding the implementation of Islamic 
‘windows’. The second phase of Islamic fi nance was just starting 
in Kuala Lumpur at that time, with many Malaysian banks being 
encouraged to establish ‘windows’. The rest, as they say, is history. I 
started building up some skills in Islamic fi nance, but it was not until I 
returned to Kuala Lumpur after a spell in Korea that I worked full time 
in Islamic fi nance.  In 2002, I started doing Islamic fi nance work at 
Deloitte, built a centre of excellence, went on to be managing director 
at Hong Leong Islamic Bank and then acting CEO at Asian Finance 
Bank. Things came round full circle when I was asked to take on my 
current global role at Deloitte in February 2009.

What does your role involve?
Fundamentally three things:-  a) using my global network and contacts 
to build business; b) providing thought leadership in Islamic fi nance 
and c) mentoring and building strong Islamic fi nance delivery capability 
at Deloitte.  This involves a great deal of travel, but does allow me to 
maintain face to face relationships and keep up to date with what is 
happening around the world.

What is your greatest achievement to date?
My life has been a wonderful adventure.  I believe my greatest 
achievement is maintaining my enthusiasm and passion for 
everything that I do. My catchphrase is “There is much to do and 
not a moment to lose”. For the majority of my working life, I have 
thoroughly enjoyed myself and consider this a great blessing.  I enjoy 
waking up each morning and looking forward to the challenges of the 
day and the opportunity it provides to learn, share and contribute.  
In recent months, I have been content in the knowledge that I 
have contributed to the opening of China’s fi rst Islamic window, 

published my fi rst book on “Why Islamic fi nance makes sense” and 
assisted many young people’s professional development as they 
study at INCEIF, by sharing real business experiences with them.

Which of your products / services deliver the best 
results?

I believe that everything that we do in Islamic professional service 
should make a difference for the client. Therefore it is important to 
focus on delivering value at all times, whether it be consulting, tax 
advisory, audit or fi nancial advisory, which are the four key service 
lines of Deloitte around the world.

What are the strengths of your business?
Relentless pragmatism and anticipation. We have a global network 
comprised of experienced practitioners with deep technical Islamic 
fi nance knowledge providing innovative and market leading advice. 
We have a Shariah scholar who works in tandem with our dedicated 
teams that gives us an unrivalled level of Shariah knowledge. This 
facilitates unique insights into business critical challenges and 
ensures Shariah considerations are at the centre of our advice. Our 
Islamic fi nance services are organized as six distinct propositions 
that represent multidisciplinary teams with competencies drawn 
from across Deloitte, organized to deliver a one-stop solution. Our six 
market focused services are:-

• Islamic fi nancial institution services
• Shariah advisory
• Islamic product development
• Islamic fi nancial advisory services
• Islamic insurance services
• Islamic fund advisory

What are the factors contributing to the success of 
your company?

Global reach; dedicated professionals who have real “hands-on” 
experience; being located in key centres of excellence and the benefi t 
of a full time Shariah scholar on our team.  As each day passes we 
get better at “joining up the dots across the globe” and making a 
difference for our clients.

What are the obstacles faced in running your 
business today? 

The biggest challenges are maintaining momentum and ensuring 
consistent quality. In particular, articulating the value proposition of 
Islamic fi nance, overcoming certain prejudices in the market place 
and encouraging the entire community that Islamic fi nance is good 
for business.

Where do you see the Islamic fi nance industry in, say, 
the next fi ve years or so?

Much more widely accepted around the world and making a signifi cant 
contribution to the global economy and lives of millions.

Name one thing you would like to see change in the 
world of Islamic fi nance.

How the rest of the world sees us.

Islamic Finance news talks to leading players in the industry

Name:

Position:

Company:

Based:

Age: 

Nationality:

Daud Vicary Abdullah

Global leader for 
global Islamic fi nance 
group

Deloitte

Malaysia

58

British
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SUMMARY OF TERMS & CONDITIONS

Islamic Development Bank’s Trust 
Certifi cate Issuance Program 

RM1 billion 
(US$318 million)

 

First Sukuk – 20th August 2008
Second Sukuk – 30th March 2009

Obligor/Issuer Islamic Development Bank (IDB) / Tadamun Services

Tenor For the Program 10 Years from the date of the fi rst 
issuance of the certifi cate. (Tenors of the fi rst and 
second issuances under the Program are fi ve years).

Return First Sukuk – RM300 million (US$95 million) – 4.58% 
per annum.

Second Sukuk – RM100 million (US$32 million) – 
4.05% per annum.

Payment Coupon payment – Semi-annually

Maturity Date First Sukuk – 20th August 2013

Second Sukuk – 28th March 2014

Arranger/Dealer
CIMB Investment Bank

Standard Chartered Bank Malaysia 

RHB Islamic Bank (Co-Lead)

Trustee CIMB Trustee 

Legal Counsel Zaid Ibrahim & Co

Governing Law Malaysian Law

Purpose of issuance Financing projects in Malaysia in local currency

Principal activities
Providing development fi nancing in IDB member 
countries

Rating ‘AAA’ by S&P

Shariah Advisor CIMB Islamic Shariah Committee

SCB Shariah Consultation Committee

Shariah Committee of RHB Islamic

The Q&A was conducted with Islamic Development Bank:

1. Why did you use this particular Islamic structure? What other structures were considered?
 Sukuk is considered to be the most appropriate structure for raising medium to long term funds due to its wider acceptability in the 

capital markets. The other structure that could have been considered was roll-over Murabahah fi nancing which, however, was not used 
mainly because it does not provide liquidity to the investors.

2. What will this capital be used for?
 The capital will be used for fi nancing infrastructure mainly toll road projects in Malaysia.

3. What were the challenges faced and how were they resolved?
 IDB did not face any challenge in the issuance of Sukuk in Malaysia.

4. Geographically speaking, where did the investors come from? 
 Malaysia.

5. Was this deal rated? If not, explain why?
 The deal was rated “AAA” by S&P.
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MACQUARIE CAPITAL 
ADVISORS
US: Macquarie Group has appointed Eric 
Hanson as senior managing director in its 
subsidiary, Macquarie Capital Advisors, 
effective September 2010.

Prior to this, Hanson was a managing 
director in advisory investment bank Lazard 
in New York.

MERRILL LYNCH WEALTH 
MANAGEMENT 
US: Merrill Lynch hired L Scott Horrall as a 
fi nancial advisor to its wealth management 
unit.

Prior to his appointment, Horall spent 16 
years as a fi nancial advisor for UBS Wealth 
management.

SCOTTISH WIDOWS 
INVESTMENT PARTNERSHIP
UK: Scottish Widows Investment Partnership 
(SWIP) has appointed Andrew November as 
director of equities.

November is responsible for the UK equities, 
international equities and dealing and 
derivatives teams. 

SWIP has also appointed John Brett as 
director of sales and marketing.

THE ROYAL BANK OF 
SCOTLAND 
HONG KONG: The Royal Bank of Scotland 
(RBS) Asia Pacifi c has hired Kenneth Tung 
as its head of fi nancial institutions and Paul 

McWilliam as head of capital solutions and 
content.

Tung was previously at Lazard while 
McWilliam was RBS’s head of bank capital 
and debt advisory for Asia Pacifi c.

BARCLAYS CAPITAL
HONG KONG: Barclays Capital has appointed 
Mike Di Iorio as managing director, head of 
equities trading for Asia Pacifi c.

He will be responsible for the fi rm’s equities 
trading business across the region.

CITIGROUP 
AUSTRALIA: Alex Hayes-Griffi n will join 
Citigroup’s capital market team in November 
2010, in Sydney, Australia.  

Prior to this appointment, he was previously 
a director of debt capital markets at HSBC in 
Hong Kong.

UBS WEALTH MANAGEMENT 
AMERICAS
US: UBS Wealth Management Americas 
has appointed Nina Hakim and Raymond 
Schmidtke as its fi nancial advisors. 

Hakim is attached to the UBS Wealth 
Management Americas’ offi ce in New 
Jersey, while Schmidtke joins the wealth 
management offi ce in Seattle.

JPMORGAN CHASE
UK: JPMorgan Chase has appointed Michael 
O’Brien to head the fi rm’s institutional sales 
globally.   

Prior to his appointment, O’Brien was the 
head of institutional sales for Europe, Africa 
and the Middle East for asset management 
fi rm BlackRock.

THE RESERVE BANK OF INDIA 
INDIA: The Reserve Bank of India (RBI) will 
have a new deputy governor in November 
2010. The appointment of the new deputy 
governor is yet to be fi nalized.

Usha Thorat, the current deputy governor will 
complete her term in November 2010.  

The internal candidates of RBI that could 
replace Thorat are senior executive directors 
V K Sharma and Anand Sinha.

SOLIDARITY GROUP HOLDING 
BAHRAIN: Ashraf Bseisu has been appointed 
as group CEO of Solidarity Group Holding 
(Solidarity).

Ashraf has been with Solidarity since 
July 2006 when he was appointed as the 
general manager for fi nance and corporate 
management.

MISYS
GLOBAL: Financial software provider Misys 
has appointed Mohammad Harb as its head 
of Islamic banking business development for 
the Middle East and African region. 

Mohammad will be responsible for promoting 
Misys’ Islamic banking solutions to current 
and new clients in the Middle East and 
Africa.

www.islamicfi nancetraining.com
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Mr Daud Abdullah (David Vicary)
Global Leader

Global Islamic Finance Group, Deloitte

Prof Dr Mohd Masum Billah
Group Executive Chairman
Middle Eastern Business 

World Group of Companies

Dr Humayon Dar
Chief Executive Offi cer

BMB Islamic 

Mr Badlisyah Abdul Ghani
Chief Executive Offi cer  

 CIMB Islamic 

Ms Baljeet Kaur Grewal
Managing Director/Vice Chairman

Head, Global Research
KFH Research Limited

Mr Sohail Jaffer
Partner

International Business Development
 FWU International 

Dr Monzer Kahf 
Consultant/Trainer/Lecturer

Private Practice

Mr Mohamed Ridza Abdullah
Managing Partner

Mohamed Ridza & Co 

Prof Bala Shanmugam
Director of Banking & Finance 
Monash University Malaysia

Mr Muhammad Nejatullah Siddiqi
Author, Scholar, Speaker, Trainer

Mr Rushdi Siddiqui
Head of Islamic Finance

Thomson Reuters

Mr Dawood Taylor
Regional Senior Executive-Middle East

Prudential PLC

Mr Abdulkader Thomas
President & CEO 

SHAPE – Financial Corp

Mr Paul Wouters
Partner
Bener 

Prof Rodney Wilson
Director of Postgraduate Studies

 Durham University 

Mr Sohail Zubairi
Chief Executive Offi cer

Dar Al Sharia Legal & Financial 
Consultancy

Islamic Finance news
Advisory Board:

Another Islamic Finance news exclusive
ISSUER SIZE INSTRUMENT

Kuveyt Turk Participation 
Bank

US$100 million Sukuk

Finance ministry, Indonesia US$650 million Sukuk

Islamic Development Bank US$1 billion Sukuk

Al Baraka Turkey US$250 million Sukuk

Al Baraka Banking Group US$200 million Sukuk

Asosiasi Baitul Maal wa 
Tamwil (BMT) se-Indonesia 

TBA Sukuk

Konsortium Lebuhraya Utara-
Timur (Kesturi)

RM35 million Sukuk

South Korea TBA Sukuk

Capital Development 
Authority, Pakistan

PKR20 billion Sukuk

Bank Muamalat US$100 million Sukuk

Abu Dhabi Ports Company US$1 billion Sukuk

Saudi Electricity Company TBA Sukuk

Kazakhstan US$300 million Sukuk

Abu Dhabi Islamic Bank US$5 billion Sukuk

Cagamas US$5 billion Sukuk

AmIslamic Bank RM3 billion Senior Sukuk Musharakah

Nakheel TBA Sukuk

Sumitomo Corporation TBA Sukuk

Nomura Holdings US$100 million Sukuk

State Bank of Pakistan TBA Sukuk

Islamic Bank of Thailand THB5 billion Sukuk

Trans Thai Malaysia TBA Sukuk

Lebanon TBA Sukuk

Emirates Integrated 
Telecommunications

TBA Sukuk

General Electric Capital TBA Sukuk

Cahaya Jauhar, Malaysia RM114 million Sukuk

Saudi Home Loans Company TBA Sukuk

Dubai TBA Sukuk

Pakistan PKR75 billion Sukuk and conventional 
bonds

Ahmed Salem Bugshan Group US$100 million Sukuk

Finance Ministry of Qatar QAR5 billion Sovereign Sukuk kuk

Saudi Electricity Company TBA Global Sukuk

For more details and the full list of deals visit 
www.islamicfi nancenews.com

Keeping you abreast of the world’s upcoming Shariah compliant deals
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Disclaimer
Copyright Eurekahedge 2007, All Rights Reserved. You, the user, may freely use the data for internal purposes and may reproduce the index data provided that reference to Eurekahedge is provided 
in your dissemination and/or reproduction. The information is provided on an “as is” basis and you assume and will bear all risk or associated costs in its use, and neither Islamic Finance news, 
Eurekahedge nor its affi liates provide any express or implied warranty or representations as to originality, accuracy, completeness, timeliness, non-infringement, merchantability and fi tness for any 
purpose.

Contact Eurekahedge
To list your fund or update your fund information: islamicfunds@eurekahedge.com

For further details on Eurekahedge: information@eurekahedge.com 
Tel: +65 6212 0900

Monthly returns for Middle East/Africa funds (as of the 30th August 2010)

FUND FUND MANAGER PERFORMANCE MEASURE FUND DOMICILE

1 Tharwa Islamic Tharwa Investment Company 9.29 Kuwait

2 Al-Aman Islamic Al-Aman Investment Company 7.84 Kuwait

3 Tijari Islamic Commercial Bank of Kuwait 7.47 Kuwait

4
Islamic Certifi cate on the LLB Western Hilal TR 
Index

ABN AMRO Bank 6.85 Switzerland

5 AlAhli Saudi Trading Equity The National Commercial Bank 5.76 Saudi Arabia

6 AlAhli Saudi Mid Cap Equity NCB Capital Company 5.58 UAE

7 AlAhli GCC Trading Equity The National Commercial Bank 5.49 Saudi Arabia

8 Markaz Islamic Kuwait Financial Centre 5.47 Kuwait

9 Al-Mubarak Pure Saudi Equity Arab National Bank 5.43 Saudi Arabia

10 Kagiso Islamic Equity Kagiso Asset Management 5.35 South Africa

Eurekahedge Middle East/Africa Islamic Fund Index* 2.35

Eurekahedge Middle East/Africa Islamic Fund Index

Monthly returns for Asia Pacifi c funds (as of the 30th August 2010)

FUND FUND MANAGER PERFORMANCE MEASURE FUND DOMICILE

1 Al-'Aqar KPJ REIT AmMerchant Bank 11.65 Malaysia

2 Atlas Islamic Stock Atlas Asset Management 10.01 Pakistan

3 Atlas Pension Islamic - Equity Sub Atlas Asset Management 9.87 Pakistan

4 Al Meezan Mutual Al Meezan Investment Management 9.37 Pakistan

5 Meezan Tahaffuz Pension - Equity Sub Al Meezan Investment Management 8.60 Pakistan

6 JS Islamic JS Investments 7.66 Pakistan

7 AlAhli Islamic Asia Pacifi c Equitybuilder Certifi cates The National Commercial Bank 7.64 Germany

8 Pakistan International Element Islamic Fund (PIIF) Arif Habib Investment Management 6.95 Pakistan

9 Islamic Certifi cate on the LLB Eastern Hilal TR 
Index

ABN AMRO Bank 6.90 Switzerland

10 Intrinsic Crescent Ethical MDA Intrinsic Investment Management 6.22 Australia

Eurekahedge Asia Pacifi c Islamic Fund Index* 2.55
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The S&P Shariah Indices. 
Creating opportunity for Islamic investors.
To learn more, contact index_services@standardandpoors.com.

S&P Shariah Indices Price Index Levels
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Index Code Index Name 23/08/10 July-10 June-10 May-10 Apr10 Mar-10  Feb-10

SPSHX S&P 500 Shariah 930.491 971.473 912.024 962.089 1053.050 1041.681 995.080

SPSHEU S&P Europe 350 Shariah 800.537 798.851 788.950 798.456 837.896 848.990 796.383

SPSHJU S&P Japan 500 Shariah 958.550 736.906 723.883 750.472 847.533 844.692 764.677

Index Code Index Name 23/08/10 July-10 June-10 May-10 Apr10 Mar-10  Feb-10

SPSHAS S&P Pan Asia Shariah 968.419 976.003 929.342 921.335 1010.900 979.563 919.609

SPSHG S&P GCC Composite Shariah 674.164 685.668 659.910 672.795 750.159 753.479 712.179

SPSHPA S&P Pan Arab Shariah 115.002 116.915 112.797 115.358 128.364 128.302 121.503

SPSHBR S&P BRIC Shariah 1095.631 1130.118 1058.653 1069.475 1183.561 1182.207 1117.929

Index Code Index Name 23/08/10 July -10 June-10 May-10 Apr10 Mar-10  Feb-10

SPSHGU S&P Global Property Shariah 671.865 664.799 612.598 608.951 667.56 684.290 646.637

SPSHIF S&P Global Infrastructure Shariah 80.782 85.243 79.474 77.86 86.827 85.743 82.828
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Tariq al-Rifai 
Director
Islamic Market Indexes
Tel: +971 4374 8045
tariq.alrifai@dowjones.com

Anthony Yeung
Regional Director 
Hong Kong, China, Taiwan, Korea, 
Japan, Australia & New Zealand
Tel: +852 2831 2580  
Anthony.yeung@dowjones.com

Ariff Sultan
Business Development Director
Malaysia, Singapore, Indonesia, India, 
Thailand, Pakistan, Sri Lanka & Bangladesh
Tel: +65 6415 4262 
ariff.sultan@dowjones.com

For more  information, please visit www.djislamicmarkets.com or contact

INDEX 1 Week 2 Week 3 Week 1 Month 3 Month 6 Month 1 Year YTD

DJIM World -1.12 -1.83 -5.82 -2.93 0.15 -4.16 2.82 -6.92

DJIM US -1.80 -2.46 -6.71 -4.19 -3.49 -6.70 1.12 -8.12

DJIM Europe -0.99 -3.10 -7.54 -3.04 3.65 -6.69 -2.73 -11.81

DJIM GCC -0.32 -0.42 -2.25 -1.42 0.59 -4.94 1.35 -0.18

DJIM ASEAN 0.47 1.73 -0.50 0.50 12.05 11.27 18.89 9.82

PERFORMANCE OF DJ INDEXES

Data as of the 30th August 2010

DESCRIPTIVE STATISTICS Market Capitalization (US$ billion)                                                                                               Component Weight (%)

INDEX
Component 

number
Full

Float 
adjusted

Mean Median Largest Smallest Large Small

DJIM World 2342 14226.72 11100.01 4.74 0.99 301.34 0.01 2.71 0.00

DJIM US 584 6012.41 5638.57 9.66 2.45 301.34 0.13 5.34 0.00

DJIM Europe 263 2617.98 2078.45 7.9 1.94 128.30 0.08 6.17 0.00

DJIM GCC 114 198.84 84.35 0.74 0.28 9.28 0.03 11.01 0.03

DJIM MENA 158 346.37 97.07 0.61 0.17 11.33 0.02 11.67 0.02

DJIM ASEAN 203 405.71 161.47 0.8 0.18 15.72 0.00 9.74 0.00

DJIM Titans 100 100 6155.72 5425.94 54.26 36.30 301.34 12.60 5.55 0.23

DJIM Asia/Pacifi c Titans 25 25 1005.97 645.54 25.82 19.43 63.97 12.60 9.91 1.95

*all performance is cumulative, based on price return and US$
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TOP 30 ISSUERS OF ISLAMIC BONDS 12 Months

Issuer Nationality Instrument Market Amt US$ Iss % Managers

1 Government of Dubai UAE Sukuk Euro market public 
issue

1,931,000,000 1 11.2 Standard Chartered, UBS, National 
Bank of Abu Dhabi, Dubai Islamic Bank, 
Bahrain Islamic Bank, Mitsubishi UFJ 
Financial Group, Emirates NBD, Al Hilal 
Bank 

2 Saudi Electricity Saudi Arabia Sukuk Domestic market 
public issue

1,866,000,000 1 10.8 HSBC, Samba Capital

3 Danga Capital Malaysia Sukuk Musharakah Domestic market 
public issue; Foreign 
market private 
placement

1,700,000,000 2 9.8 Standard Chartered, HSBC, OCBC, RHB 
Capital, CIMB, DBS

4 Celcom Transmission (M) Malaysia Sukuk Domestic market 
public issue

1,329,000,000 1 7.7 CIMB, Maybank Investment Bank

5 Cagamas Malaysia Sukuk Murabahah Domestic market 
private placement; 
Domestic market 
public issue

1,256,000,000 9 7.3 CIMB, Maybank Investment Bank, HSBC, 
Cagamas, AmInvestment, RBS, RHB 
Capital, Al-Rajhi Banking & Investment

6 Malaysia Malaysia Sukuk Ijarah Euro market public 
issue

1,250,000,000 1 7.2 HSBC, Barclays Capital, CIMB

7 TDIC Sukuk UAE Sukuk Ijarah Euro market public 
issue

1,000,000,000 1 5.8 Standard Chartered, HSBC, Abu Dhabi 
Commercial Bank

8 Islamic Development Bank Saudi Arabia Sukuk Wakalah Euro market public 
issue

850,000,000 1 4.9 Deutsche Bank, BNP Paribas, HSBC, 
CIMB

9 Sime Darby Malaysia Sukuk Musharakah Domestic market 
public issue

590,000,000 1 3.4 Public Bank, CIMB, Maybank Investment 
Bank

10 Syarikat Prasarana Negara Malaysia Sukuk Ijarah Domestic market 
private placement

573,000,000 1 3.3 CIMB, Maybank Investment Bank

11 GE Capital Sukuk US Sukuk Euro market public 
issue

498,000,000 1 2.9 Goldman Sachs, KFH National Bank of 
Abu Dhabi, Citigroup

12 Dar Al-Arkan International 
Sukuk

Saudi Arabia Sukuk Euro market public 
issue

446,000,000 1 2.6 Goldman Sachs, Deutsche Bank, Unicorn 
Investment Bank

13 Pengurusan Aset Air Malaysia Sukuk Ijarah Domestic market 
private placement

341,000,000 1 2.0 CIMB

14 Malaysia Airports Capital Malaysia Sukuk Ijarah Domestic market 
public issue

316,000,000 1 1.8 CIMB, Citigroup

15 Projek Lebuhraya Utara 
Selatan

Malaysia Sukuk Musharakah Domestic market 
private placement

301,000,000 1 1.7 CIMB

16 Khazanah Nasional Malaysia Sukuk Musharakah Domestic market 
private placement

228,000,000 1 1.3 Standard Chartered, CIMB

17 Saudi Hollandi Bank Saudi Arabia Sukuk Mudarabah Domestic market 
public issue

193,000,000 1 1.1 Saudi Hollandi Bank, Riyad Bank

18 Islamic Republic of Pakistan Pakistan Sukuk Domestic government 
debt

174,000,000 1 1.0 Standard Chartered

19 MISC Malaysia Sukuk Murabahah Domestic market 
public issue

172,000,000 1 1.0 HSBC, CIMB

20 Maju Expressway Malaysia Sukuk Musharakah Domestic market 
public issue

168,000,000 1 1.0 CIMB

21 Malaysia Debt Ventures Malaysia Sukuk Murabahah Domestic market 
public issue

158,000,000 1 0.9 Lembaga Tabung Haji, RHB Capital, CIMB

22 Bank Pembangunan Malaysia Malaysia Sukuk Murabahah Domestic market 
public issue

153,000,000 1 0.9 HSBC, CIMB

23 National Bank of Abu Dhabi UAE Sukuk Murabahah Foreign market public 
issue

153,000,000 1 0.9 HSBC, Maybank Investment Bank

24 Penerbangan Malaysia Malaysia Sukuk Murabahah Domestic market 
public issue

148,000,000 2 0.9 Bank Muamalat Malaysia, CIMB, HSBC, 
AmInvestment

25 UMW Holdings Malaysia Sukuk Musharakah Domestic market 
private placement

141,000,000 1 0.8 Maybank Investment Bank

26 Padiberas Nasional Malaysia Sukuk Musharakah Domestic market 
public issue

127,000,000 1 0.7 Standard Chartered, Bank Muamalat 
Malaysia

27 Nomura Sukuk Japan Sukuk Ijarah Euro market public 
issue

100,000,000 1 0.6 KFH

28 Kuveyt Turk Katilim Bankasi Kuwait Sukuk Murabahah Euro market public 
issue

100,000,000 1 0.6 KFH, Citigroup

29 International Finance US Sukuk Euro market public 
issue

100,000,000 1 0.6 HSBC, KFH, Dubai Islamic Bank, Liquidity 
Management Centre

30 Gamuda Malaysia Sukuk Musharakah Domestic market 
private placement

97,000,000 1 0.6 CIMB, AmInvestment

Total 17,305,000,000 76 100.0
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GLOBAL ISLAMIC BOND VOLUME BY QUARTER

20 MOST RECENT GLOBAL ISLAMIC BONDS

Priced Issuer Nationality Instrument Market Value US$ Managers

20th Aug 2010 Malaysia Airports Capital Malaysia Sukuk Ijarah Domestic market public issue 316,000,000 CIMB, Citigroup

18th Aug 2010 Celcom Transmission (M) Malaysia Sukuk Domestic market public issue 1,329,000,000 CIMB, Maybank Investment 
Bank

18th Aug 2010 Padiberas Nasional Malaysia Sukuk Musharakah Domestic market public issue 127,000,000 Standard Chartered, Bank 
Muamalat Malaysia

16th Aug 2010 Malaysia Debt Ventures Malaysia Sukuk Murabahah Domestic market public issue 158,000,000 Lembaga Tabung Haji, RHB 
Capital, CIMB

11th Aug 2010 Cagamas Malaysia Sukuk Domestic market private placement 317,000,000 RBS, RHB Capital, Al-Rajhi 
Banking & Investment

3th Aug 2010 Danga Capital Malaysia Sukuk Wakalah Foreign market private placement 1,089,000,000 OCBC, DBS, CIMB

22nd Jun 2010 National Bank of Abu Dhabi UAE Sukuk Murabahah Foreign market public issue 153,000,000 HSBC, Maybank Investment 
Bank

14th Jun 2010 Maju Expressway Malaysia Sukuk Musharakah Domestic market public issue 168,000,000 CIMB

27th May 2010 Malaysia Malaysia Sukuk Ijarah Euro market public issue 1,250,000,000 HSBC, Barclays Capital, 
CIMB

24th May 2010 Projek Lebuhraya Utara 
Selatan

Malaysia Sukuk Musharakah Domestic market private placement 301,000,000 CIMB

10th May 2010 Saudi Electricity Saudi Arabia Sukuk Domestic market public issue 1,866,000,000 HSBC, Samba Capital

7th May 2010 Cagamas Malaysia Sukuk Domestic market private placement 314,000,000 AmInvestment

27th Apr 2010 Cagamas Malaysia Sukuk Domestic market private placement 156,000,000 AmInvestment

1st Apr 2010 Bank Pembangunan 
Malaysia

Malaysia Sukuk Murabahah Domestic market public issue 153,000,000 HSBC, CIMB

31st Mar 2010 Danga Capital Malaysia Sukuk Wakalah Foreign market private placement 612,000,000 Standard Chartered, HSBC 
OCBC, RHB Capital, CIMB

10th Mar 2010 Khazanah Nasional Malaysia Sukuk Musharakah Domestic market private placement 359,000,000 Standard Chartered, CIMB

11th Feb 2010 Dar Al-Arkan International 
Sukuk

Saudi Arabia Sukuk Euro market public issue 450,000,000 Goldman Sachs, Deutsche 
Bank, Unicorn Investment 
Bank

25th Dec 2009 Saudi Hollandi Bank Saudi Arabia Sukuk Mudarabah Domestic market public issue 193,000,000 Saudi Hollandi Bank, Riyad 
Bank

21st Dec 2009 Cagamas Malaysia Sukuk Domestic market private placement 148,000,000 Cagamas

19th Nov 2009 GE Capital Sukuk US Sukuk Euro market public issue 500,000,000 Goldman Sachs, KFH, 
National Bank of Abu Dhabi, 
Citigroup

GLOBAL ISLAMIC BOND VOLUME BY MONTH
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TOP 30 MANAGERS OF ISLAMIC BONDS 12 Months

Manager Amt US$ Iss %

1 CIMB 4,092,000,000 34 23.6

2 HSBC 2,355,000,000 13 13.6

3 Maybank Investment Bank 1,657,000,000 14 9.6

4 Standard Chartered 1,144,000,000 10 6.6

5 Samba Capital 933,000,000 1 5.4

6 AmInvestment 607,000,000 8 3.5

7 OCBC 500,000,000 3 2.9

8 Barclays Capital 417,000,000 1 2.4

9 KFH 374,000,000 4 2.2

10 DBS 370,000,000 2 2.1

11 Deutsche Bank 361,000,000 2 2.1

12 Abu Dhabi Commercial Bank 333,000,000 1 1.9

13 Dubai Islamic Bank 331,000,000 2 1.9

14 Mitsubishi UFJ Financial Group 324,000,000 2 1.9

15 RHB Capital 317,000,000 4 1.8

16 Citigroup 308,000,000 3 1.8

17 UBS 306,000,000 1 1.8

17 Emirates NBD 306,000,000 1 1.8

19 Goldman Sachs 248,000,000 2 1.4

20 BNP Paribas 213,000,000 1 1.2

21 Bahrain Islamic Bank 208,000,000 1 1.2

22 National Bank of Abu Dhabi 197,000,000 2 1.1

23 Public Bank 197,000,000 1 1.1

24 Unicorn Investment Bank 149,000,000 1 0.9

25 Bank Muamalat Malaysia 148,000,000 3 0.9

26 RBS 106,000,000 1 0.6

26 Al-Rajhi Banking & Investment 106,000,000 1 0.6

28 Cagamas 101,000,000 1 0.6

29 Al Hilal Bank 97,000,000 1 0.6

30 Saudi Hollandi Bank 97,000,000 1 0.6

Total 17,288,000,000 76 100.0

GLOBAL ISLAMIC BOND VOLUME - US$ ANALYSIS

ISLAMIC BOND VOLUME BY CURRENCY US$ (BILLION)

ISLAMIC BOND VOLUME BY ISSUER NATION US$ (BILLION) - 12 Months

GLOBAL ISLAMIC BOND VOLUME BY SECTOR - 12 Months

GLOBAL ISLAMIC LOANS - YEARS TO MATURITY (YTD Comparison)
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SUKUK MANAGERS                               AUG 2009 – AUG 2010

   Manager
Manager Commitment

(in US$)
Issues

Market 
Share %

1 Malaysia (Government)  21,812,638,600 96 58.0

2 CIMB  4,644,968,575 77 12.3

3 Malayan Banking  1,365,071,839 83 3.6

4 HSBC Banking Group  1,069,424,593 34 2.8

5 RHB Banking Group  922,359,710 35 2.5

6 Malaysian Industrial Development 
Finance

 920,946,986 213 2.4

7 Standard Chartered  734,306,431 13 2.0

8 AMMB Holdings  696,898,127 55 1.9

9 Dubai Islamic Bank  602,646,875 3 1.6

10= UBS  482,646,875 2 1.3

10= Mitsubishi UFJ Financial Group  482,646,875 2 1.3

12 Cagamas  465,919,418 26 1.2

13 Barclays Bank  412,500,000 1 1.1

14 Indonesia (Government)  242,558,020 14 0.6

15 Affi n Holdings  211,317,385 20 0.6

16 OCBC Bank  180,236,152 24 0.5

17 EON Capital  166,518,545 70 0.4

18 OSK Holdings  157,166,825 21 0.4

19= Unicorn Investment Bank  148,500,000 1 0.4

19= Goldman Sachs & Company  148,500,000 1 0.4

SUKUK MANAGERS MAY 2010 - AUG 2010

   Manager
Manager Commitment

(in US$)
Issues

Market 
Share %

1 Malaysia (Government)  7,771,149,300 30 67.9

2 CIMB  1,336,733,172 20 11.7

3 HSBC Banking Group  477,520,712 4 4.2

4 Barclays Bank  412,500,000 1 3.6

5 RHB Banking Group  290,129,325 7 2.5

6 Malayan Banking  248,858,740 17 2.2

7 Malaysian Industrial Development 
Finance

 210,488,702 45 1.8

8 Cagamas  193,660,288 3 1.7

9 AMMB Holdings  88,870,594 14 0.8

10 RBS  77,507,250 1 0.7

11 EON Capital  54,669,206 16 0.5

12= Kuwait Finance House KSC  50,000,000 1 0.4

12= Citigroup  50,000,000 1 0.4

14 Affi n Holdings  46,871,400 4 0.4

15 OSK Holdings  33,573,106 5 0.3

16 Hong Leong Financial Group  10,922,135 1 0.1

17= Indo Premier Securities  10,822,500 1 0.1

17= Standard Chartered  10,822,500 1 0.1

19 Public Bank  7,813,545 2 0.1

20 Trimegah Securities  5,530,950 2 0.0

SUKUK ISSUERS                         AUG 2009 – AUG 2010

   Issuer
Issuer Commitment

(in US$)
Issues

Market 
Share %

1 BNM Sukuk  14,004,360,600 69 33.6

2 Malaysia (Government)  7,571,566,700 27 18.2

3 Bank Indonesia  3,134,347,804 40 7.5

4 Perusahaan Penerbit Sbsn Indonesia  2,232,327,003 10 5.4

5 Dubai DOF Sukuk  1,930,587,500 2 4.6

6 Cagamas  1,636,264,460 27 3.9

7 Pengurusan Air SPV  1,173,293,540 5 2.8

8 TDIC Sukuk  1,000,000,000 1 2.4

9 Esso Malaysia  747,297,060 12 1.8

10 Danga Capital  621,408,000 1 1.5

11 Sime Darby  594,088,000 3 1.4

12 Syarikat Prasarana Negara  577,872,000 2 1.4

13 Dar Al-Arkan International Sukuk  450,000,000 1 1.1

14 Khazanah Nasional  367,252,800 1 0.9

15 Malakoff  331,466,000 2 0.8

16 Projek Lebuhraya Utara-Selatan  303,767,000 1 0.7

17 MISC  288,936,000 3 0.7

18 Rantau Abang Capital  287,900,000 1 0.7

19 Hytex Integrated  251,819,062 44 0.6

20 Hubline  208,619,585 18 0.5

SUKUK ISSUERS MAY 2010 - AUG 2010

   Issuer
Issuer Commitment

(in US$)
Issues

Market 
Share %

1 BNM Sukuk  5,177,679,500 26 47.0

2 Malaysia (Government)  2,874,500,300 6 26.1

3 Cagamas  549,356,950 4 5.0

4 Perusahaan Penerbit SBSN 
Indonesia

 319,528,745 1 2.9

5 Projek Lebuhraya Utara-Selatan  303,767,000 1 2.8

6 Pengurusan Air SPV  222,575,500 1 2.0

7 Maju Expressway  172,521,800 11 1.6

8 ESSO Malaysia  166,130,460 4 1.5

9 Malaysia Debt Ventures  159,124,000 2 1.4

10 National Bank Of Abu Dhabi  155,014,500 1 1.4

11 Bank Indonesia  104,674,525 4 1.0

12 KT Turkey Sukuk  100,000,000 1 0.9

13 Hytex Integrated  55,487,227 11 0.5

14 Perusahaan Perseroan (Persero) 
Perusahaan Listrik Negara

 55,309,500 2 0.5

15 Perbadanan Kemajuan Negeri 
Selangor

 50,831,530 3 0.5

16 Hubline  46,871,400 4 0.4

17 MM Vitaoils  42,159,446 15 0.4

18 CJ Capital  35,343,306 10 0.3

19 WCT  31,002,900 1 0.3

20 Tomei Consolidated  28,292,760 3 0.3

(12 months) (3 months)

(12 months) (3 months)

Islamic Sukuk league tables refl ect Shariah compliant bonds showing evidence of ownership of assets or their earnings. These results include 
(but are not limited to) the following securities/assets: Sukuk Salam, Sukuk Mudarabah, Sukuk Ijarah, Sukuk Murabahah, Sukuk Istisna and 
Sukuk Musharakah.

For more information please contact:

Aimee Webster   Telephone: +1-646-223-6816            Email: aimee.webster@thomsonreuters.com

ALL DATA AS OF THE 30th AUGUST 2010
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ISLAMIC LOANS RAISED       AUG 2009 – AUG 2010

   Borrower Country Islamic Loan Amount (US$)

1 Power & Water Utility Co for 
Jubail & Yanbu 

Saudi Arabia  2,283,000,000 

2 Rabigh Independent Power 
Project

Saudi Arabia  1,503,000,000 

3 Qatari Diar Real Estate 
Investment 

Qatar  1,500,000,000 

4 Qatari Diar Real Estate 
Investment 

Qatar  1,098,538,943 

5 Riyadh Independent Power 
Plant 

Saudi Arabia  616,049,284 

6 Etihad Etisalat Saudi Arabia  399,989,334 

7 Emirates Steel Industries UAE  367,061,970 

8 Qatari Diar Real Estate 
Investment

Qatar  300,000,000 

9 Asya Katilim Bankasi Turkey  253,944,570 

10 Dubai International Capital UAE  225,000,000 

11 Qatar Airways Qatar  160,000,000 

12 Emirates Trading Agency UAE  100,000,000 

13 Gulf Finance House Bahrain  100,000,000 

14 Olam International Singapore  100,000,000 

15 Global Investment House Kuwait  91,161,570 

16 Al Jaber Aviation UAE  42,000,000 

(12 Months) (12 Months)

(12 Months)

ALL DATA AS OF THE 30th AUGUST 2010

LOAN MANDATED LEAD ARRANGERS                       AUG 2009 – AUG 2010

Lender  Pro Rata (US$)  Full Credit (US$)  Deals 
Market 
Share %  

1 HSBC 1,518,372,333.40 5,985,989,333.62 5 16.51

2 Standard 
Chartered

1,142,422,170.70 3,733,106,140.19 6 12.42

3 Qatar Islamic 
Bank

1,098,538,943.20 1,098,538,943.20 1 11.95

4 Samba Financial 844,786,446.53 4,538,817,559.88 4 9.18

5 Credit Agricole 
Corporate & 
Investment Bank 

744,789,113.13 4,138,828,226.26 3 8.10

6 National 
Commercial Bank 

699,985,528.84 4,049,221,057.68 3 7.61

7= Saudi Hollandi 
Bank

380,500,000.00 2,283,000,000.00 1 4.13

7= Arab Bank 380,500,000.00 2,283,000,000.00 1 4.13

9 Alinma Bank 319,485,528.84 1,766,221,057.68 2 3.47

10 WestLB 218,232,314.04 291,161,570.19 3 2.37

11 Al Hilal Bank 197,530,984.80 409,061,969.61 2 2.14

12= Al Rajhi Banking & 
Investment 

187,875,000.00 1,503,000,000.00 1 2.04

12= Bank of China 187,875,000.00 1,503,000,000.00 1 2.04

14 Abu Dhabi Islamic 
Bank 

183,530,984.80 367,061,969.61 1 1.99

15 Royal Bank of 
Scotland 

175,000,000.00 525,000,000.00 2 1.90

16 Noor Islamic Bank 159,648,190.00 478,944,570.00 2 1.73

17 Masraf Al Rayan 126,666,666.67 460,000,000.00 2 1.37

18= Riyad Bank 99,997,333.40 399,989,333.62 1 1.08

18= National Bank 99,997,333.40 399,989,333.62 1 1.08

20 Arab Banking 84,648,190.00 253,944,570.00 1 0.92

21 Citigroup 53,000,000.00 53,000,000.00 2 0.57

22 Development 
Bank of Singapore 

51,666,666.67 260,000,000.00 2 0.56

23= Sumitomo Mitsui 
Financial 

26,666,666.67 160,000,000.00 1 0.29

23= Malayan Banking 26,666,666.67 160,000,000.00 1 0.29

23= Bank Islam 
Malaysia 

26,666,666.67 160,000,000.00 1 0.29

26= CIMB 25,000,000.00 100,000,000.00 1 0.27

26= Oversea-Chinese 
Banking

25,000,000.00 100,000,000.00 1 0.27

26= Mitsubishi UFJ 
Financial 

25,000,000.00 100,000,000.00 1 0.27

29= Kuwait Finance 
House 

18,232,314.04 91,161,570.19 1 0.19

29= Abu Dhabi 
Commercial Bank 

18,232,314.04 91,161,570.19 1 0.19

29= Standard Bank 18,232,314.04 91,161,570.19 1 0.19

32= National Bank of 
Abu Dhabi

14,000,000.00 42,000,000.00 1 0.15

32= BNP Paribas 14,000,000.00 42,000,000.00 1 0.15

LOAN BOOKRUNNERS                   AUG 2009 – AUG 2010

   Lender
Pro Rata

(US$)
Full Credit 

(US$) Deals
Market 

Share %

1
Qatar Islamic Bank 
QSC

1,098,538,943.20 1,098,538,943.20 1 57.16

2 WestLB 291,161,570.19 291,161,570.19 3 15.15

3= Standard Chartered 159,648,190.00 478,944,570.00 2 8.30

3= Noor Islamic Bank 159,648,190.00 478,944,570.00 2 8.30

5 Arab Banking 84,648,190.00 253,944,570.00 1 4.40

6
Royal Bank of 
Scotland

75,000,000.00 225,000,000.00 1 3.90

7 Citigroup 53,000,000.00 53,000,000.00 2 2.75
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SUKUK BY COUNTRY                                 AUG 2009 – AUG 2010 

   Country Volume Issued Volume Outstanding

Malaysia  31,935,101,741  20,733,926,385 

Indonesia  5,580,724,826  2,543,405,447 

Eurobond  3,030,587,500  3,030,587,500 

US  575,000,000  575,000,000 

Saudi Arabia  193,328,500  193,328,500 

Pakistan  174,265,020  174,265,020 

Singapore  92,728,884  92,728,884 

Bahrain  42,436,820  26,521,700 

Cayman Islands  -        -       

UAE  -        -       

Jersey  -        -       

LOANS BY COUNTRY                                     AUG 2009 – AUG 2010 

 Country Volume (US$)                  Market Share (%)

Saudi Arabia  4,802,038,618 52.2

Qatar  3,058,538,943 33.3

UAE  734,061,970 8.0

Turkey  306,944,570 3.3

Singapore  100,000,000 1.1

Bahrain  100,000,000 1.1

Kuwait  91,161,570 1.0

SUKUK BY INDUSTRY                                  AUG 2009 – AUG 2010

Industry Volume Issued Volume Outstanding

 Other fi nancial  22,550,684,651  13,316,275,770 

 Sovereign  10,880,179,524  7,814,607,745 

 Agency  2,727,555,173  2,668,889,313 

 Manufacturing  2,088,743,155  1,344,883,203 

 Transportation  1,160,131,435  998,383,250 

 Energy company  819,024,045  102,945,990 

 Service company  414,275,901  316,022,758 

 Banks  435,023,800  435,023,800 

 Electric power  418,970,597  243,146,597 

 Consumer goods  108,387,410  108,387,410 

 Telephone  21,197,600  21,197,600 

LOANS BY INDUSTRY                                     AUG 2009 – AUG 2010 

 Industry Volume (US$)                   Market Share(%)

Real Estate  2,898,538,943 31.5

Construction  2,383,000,000 25.9

Utilities  2,119,049,284 23.1

Financial services  670,106,140 7.3

General manufacturing  407,061,970 4.4

Telecommunications  399,989,334 4.4

Transportation  160,000,000 1.7

Wholesale  100,000,000 1.1

Aerospace and defense  42,000,000 0.5

GLOBAL ISLAMIC VOLUME SUKUK/LOANS (US$ IN MILLIONS)

For more information please contact: Aimee Webster
Telephone: +1-646-223-6816 
Email: aimee.webster@thomsonreuters.com

(12 Months) (12 Months)

(12 Months) (12 Months)

ALL DATA AS OF THE 30th AUGUST 2010
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25th – 28th Global Islamic Finance Forum 2010 (GIFF 2010) Kuala Lumpur REDmoney events

26th – 28th IFN Issuers & Investors Asia Forum 2010 Kuala Lumpur REDmoney events

November

9th IFN Roadshow Canada Toronto REDmoney events

10th – 11th Middle East Life & Family Takaful Summit Dubai Asia Insurance 
Review

12th IFN Roadshow UK London REDmoney events

15th IFN Roadshow France Paris REDmoney events

22nd – 24th The World Islamic Banking Conference Bahrain MEGA Events

December

1st – 2nd

Annual Conference on Islamic Banking & Finance Manama AAOIFI

6th IFN Roadshow Korea Seoul REDmoney events

8th IFN Roadshow Japan Tokyo REDmoney events

8th – 9th The Saudi Investor Window 2010 Riyadh UCI International

13th IFN Roadshow Brunei Brunei REDmoney events
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INDIVIDUAL SUBSCRIPTION

1 Year at US$695 nett

2 Years at US$1,250 nett

COMPANY WIDE SUBSCRIPTION

1 Year at US$3,075 nett

2 Years at US$5,350 nett

Yes! I would like to subscribe to:

YOUR DETAILS
Full Name

(First Name) (Surname) 

Company Name Job Title

Address

Telephone Fax

Work Email

CountryPostal/Zip

(Max: 10 Individual Subscriptions)

TO INITIATE YOUR SUBSCRIPTION, RETURN FAX TO +603 2162 7810

HOW TO SUBSCRIBE

+603 2162 7800 +603 2162 7810

Subs@IslamicFinanceNews.com

21/F, Menara Park, 12, Jalan Yap Kwan Seng
50450 Kuala Lumpur, Malaysia
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Credit Card

Check

Telegraphic Transfer (T/T)
Please send your T/T advice with your subscription form to us either by post or fax. A confirmation will be
sent once payment is received. Please note that subscription is not confirmed until payment has been made in full.

The information you provide will be safeguarded by REDmoney, whose subsidiaries may use it to keep you informed of relevant products & services. 
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7) Best Interbroker for Islamic Transactions

8) Best Islamic Index Provider

9) Best Islamic Research Firm

10) Best Law Firm in Islamic Finance

11) Best Islamic Ratings Agency

12) Best Shariah Advisory Firm

13) Best Islamic Technology Provider

14) Best Recruitment Agency for Islamic Finance

1) Most Outstanding Standard Setting Body

2) Best Islamic Consultancy

3) Best Islamic Fund Manager

4) Best Islamic Wealth Management Provider

5) Best Takaful Provider

6) Best ReTakaful Provider
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