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One need not be a historian to understand 
— ideally, appreciate — the effects of socio-
political occurrences in various countries 
and their impacts on world economies. In 
the end, these are the contexts that need to 
be considered when bridging market gaps 
and promoting cross-border investments, 
especially in Muslim societies.

Each person, institution, or society — naturally 
— experiences life differently and this in turn 
affects respective histories.  Ultimately, it is 
history that infl uences actions in the present.

Muslim brethren come in all shapes, sizes, 
colors, and nationalities. This ethnic variety is 
a testament of Islamic history’s breadth and 
its diverse means of attracting followers. In 
the Gulf, Bedouin became Muslim early on by 
way of direct contact with the Prophet Muham-
mad’s teachings. Others further east followed 
shortly thereafter, having been exposed to Is-
lam through trade and territorial expansions.

Inevitably, the range of ways by which adherents 
came to follow Islam affected its inculcation in 
respective societies. Of course, for Muslims, 
Shariah is immutable. However, Islamic 
jurisprudence is extracted differently and this 
in turn affects Islamic laws’ interpretation in 
various Muslim societies.

This point is further substantiated by the 
various madhahib, that is, Islamic schools of 
thought, which regionally vary with respect 
to followers. Although there is one global 
ummah, Islamic mores are defi ned at the local 
level. This lends some insight into divergence 
in industry practice.

However, the times are changing. A famous 
Arabic proverb states: “Everything in its right 
time is beautiful.” The implication resonates 
that as human beings, instinctively, there is a 
tendency to rush processes. Most likely, this 

seemingly impatient drive stems from fear 
of missing out on opportunities, fi nancial or 
otherwise. But when ventures are preceded 
and guided by reasonable measure, the 
outcome is well worth the wait.

Recently, international industry practitioners, 
particularly those in the GCC and Malaysia, 
took well thought out and tangible steps to-
wards bridging intercontinental gaps in the Is-
lamic fi nance industry. Just this week; Kuwait 
Finance House (KFH) signed a memorandum 
of understanding (MoU) with the International 
Shari’ah Research Academy (ISRA) in Kuala 
Lumpur to further cultivate Shariah acumen 
with respect to banking and fi nance. Funda-
mentally, the two parties are moving forward 
in a joint effort to translate rulings on Islamic 
fi nancial cases and share the information.

Sheikh Professor Dr Mohammad Abdul Razaq 
Al-Tabtabae, the Shariah committee chairman 
for KFH-Malaysia, distilled the intentions 
behind the venture: “We are honored to 
take this initiative with ISRA to reproduce 
the Shariah resolutions and disseminate the 
specifi c Shariah knowledge related to banking 
and fi nance to the public.”

The initiative goes far beyond the scope 
of ensuring the cross fl ow of monetary 
investments. Undoubtedly, the MoU between 
KFH-Malaysia and ISRA signals an era that 
industry practitioners are aware that the need 
to invest in intellectual capital is just as — if 
not more — important than simply “diversifying 
monetary pools of capital.”

This Musharakah, if you will, captures the es-
sence of Islam, as it promotes the seeking and 
distributing of knowledge. Hopefully, KFH- Ma-
laysia and ISRA’s example sets a precedent that 
other industry practitioners will soon follow.

Indeed, everything in its right time is beautiful.

Everything in Its Right Time …
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NEWS
General Electric Capital Corporation•  
to sell dollar-denominated Sukuk 

Pakistan considers Sukuk and • 
Eurobonds despite IMF warning

Maybank• ’s profi t after tax increases 
54% 

CIMB Islamic•  allocates US$446 million 
for SMEs 

Bank Negara Malaysia• : Australian 
natural resources a haven for Sukuk 
issuances

Mitra Adiperkasa•  to issue Sukuk and 
bonds to repay loans

InvestCap Securities• : Perfect timing for 
bond issuance in Pakistan 

Bank Islam•  targets US$30 million from 
new fund

Kuwait Finance House-Malaysia• ’s Al 
Faiz Fund 1 delivers US$98 million

CIMB Standard Strategic Assets • 
Advisors to double assets with new 
funds

Al-Hadharah Boustead REIT•  sees 
US$5 million profi t 

Bank Rakyat•  sets aside US$3.8 billion 
for Aslah Personal Financing-I

Indonesia: Sukuk and conventional bond • 
sales halted

ISRA•  to translate into English Kuwait 
Finance House’s fatwa and other works 

KFH-Malaysia• : Current economic 
downturn should be described as a 
“special phase”

RHB Capital•  reports lower third quarter 
profi t

France seeks Malaysian expertise in • 
Islamic fi nance

Luxembourg:•  Foreign Islamic banks 
welcome to open branches in country

SWIFT • and Path team up to develop 
messaging system for Murabahah

Sarasin • to launch its Islamic wealth 
management in Asia

Saad Trading•  appeals to creditors not to 
take legal action

Dubai International Financial Centre • 
seeks greater cooperation with UK

ABC Islamic Bank•  notches nine-month 
profi t of US$6.4 million

Investment Dar•  to propose US$3.5 
billion debt restructuring plan to creditors

Housing Investors Society•  to provide 
alternative loans for investors

Gulf Finance House•  places second 
Murabahah facility with Deutsche 
Bank

First Energy Bank • invests in solar panel 
material making plant

Al Salam•  Bank to issue Sukuk, create 
agri investment fi rm

AAOIFI • admits Bahrain Financial 
Exchange as observer member 

FlyDubai • clinches two fi nancing deals 
worth US$160 million

Shuaa Capital•  Saudi Arabia gets 
licenses for three funds

Al Hilal Bank•  arms itself against 
fi nancial crimes

TAKAFUL
Takaful Malaysia•  registers 44% 
increase in pre-tax profi t to US$14 
million

MNRB Retakaful • expects overseas 
contributions to increase

Prudential BSN Takaful•  launches 
Malaysia’s fi rst medical Takaful with no 
claim bonus

Takaful Malaysia• ’s stake sale to Gulf 
investors cancelled

Three vital factors to boost Takaful and • 
re-Takaful in Malaysia

AmG Insurance • rejects stake in MAA 
Takaful

Capital-scarce • Salaam Halal to close 
down?

RATINGS
RAM Ratings reaffi rms • Rantau Abang’s 
US$3 billion Sukuk Musharakah

Top marks for • Danga Capital’s US$3 
billion Sukuk

Kuwait Finance House-Malaysia• ’s 
outlook turns negative

Tanjung Offshore• ’s debt ratings stay at 
‘AA3’

Malaysian Reinsurance•  affi rmed at ‘A-’ 
(Excellent)

‘AA2’ rating of • SPLASH’s debt securities 
reaffi rmed

RAM Ratings reaffi rms • Citibank 
Malaysia’s ‘AAA/P1’ ratings

MARC lowers rating on • Malaysian 
International Tuna Port’s BAIS to ‘DID’

S&P•  removes Nakilat from CreditWatch

Qatar Islamic Bank• ’s long-term IDR 
affi rmed at ‘A’ with stable outlook

Fitch•  assigns TDIC Sukuk program a 
fi nal ‘AA’ rating

MOVES
Bank Negara Malaysia•  promotes 
Norzila Abdul Aziz to assistant governor

AXA Investment Manager•  appoints 
Jean-Pierre Leoni as new Asia-Pacifi c 
head

Barclays Capital • appoints Kevin Ho and 
Rick Landgarten 

SJ Berwin • promotes associate Vanessa 
Therrode to partner
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AMERICAS

ASIA
Putting caution aside
PAKISTAN: The country plans to issue Sukuk 
and Eurobonds worth between US$500 
million and US$1 billion next year, despite 
a caution from the International Monetary 
Fund that the country’s economy remains at 
risk, said fi nance minister Shaukat Tarin.

“Pakistan could tap debt markets as early 
as the fi rst or second quarter of 2010 with 
one or more issues”, he added. Tarin said 
the decision on the bonds would be fi nalized 
by the end of the year.

Sustainable growth
MALAYSIA: Malayan Banking’s (Maybank) 
profi t after tax went up 54% to RM881.8 
million (US$260 million) in the three 
months ended September 2009 over the 
same period last year driven by treasury 
operations, international business, 
insurance and investment banking.

Group pre-tax profi t rose to RM1.16 billion 
(US$342 million), 31% more than that 
achieved in the previous corresponding 
period, while revenue increased to RM2.01 
billion (US$593 million) from RM1.55 billion 
(US$457 million).

The group’s Islamic banking operations 
registered a 23.9% increase in gross 
attributable income to RM465.7 million 
(US$137 million) on the back of a 26% 
growth in fi nancing. However, profi t before 

continued...

Sukuk on sale
US: General Electric Capital Corporation 
plans to sell a fi ve-year dollar-
denominated Sukuk in its fi rst Shariah 
compliant debt offer. It will be sold 
through GE Capital Sukuk and the issue 
will be of a benchmark size which would 
cost US$500 million or more.

The unit of General Electric has 
appointed Citigroup, Goldman Sachs, 
National Bank of Abu Dhabi and the 
Bahrain-based Liquidity Management 
Centre to manage the sale.

(Also see IFN Report on page 13)



www.islamicfi nancenews.com
NEWS

Page 4© 20th November 2009

tax for the Islamic banking operations was 
35.2% lower at RM63.1 million (US$18.6 
million) due to higher loan loss and provision 
of RM171 million (US$50.5 million).

Halal investment
MALAYSIA: CIMB Islamic Bank plans to 
invest RM1.5 billion (US$446 million) in 
an effort to assist small and medium-sized 
enterprises (SMEs) in the halal industry due 
to the proven success of the segment which 
commenced in late 2006 with a zero base, 
said CEO Badlisyah Abdul Ghani.

He called the collaboration an ongoing 
process and said the indirect intention is to 
secure SMEs in the halal industry which are 
currently not its clients.

Commodities haven
MALAYSIA: Australia has the potential 
to provide a wealth of assets for Sukuk 
issuances with its abundant resources, 
which can assist in efforts to promote Islamic 
fi nance in the country, said Bank Negara 
Malaysia (BNM).

However, BNM deputy governor Mohd 
Razif said the country’s biggest setback 
is its taxation laws, which would make 
Sukuk transactions more expensive than 
conventional debt.

He said resource-rich Australia has the 
advantage of being able to diversify the 
source of funds for issuers, while commercial 
investors would not be affected due to the 
same credit risk.

Mohd Razif also announced that a Malaysian 
delegation comprising offi cials from BNM, 
Bursa Malaysia, the Securities Commission 
as well as several investment banks will hold 
dialogues with the Australian authorities in 
Melbourne and Sydney early next month.

Retailer issues Sukuk
INDONESIA: Lifestyle accessories retailer 
Mitra Adiperkasa (MAP) plans to issue 
IDR500 billion (US$54 million) of bonds 
comprising Sukuk and conventional bonds 
worth IDR200 billion (US$21 million) and 
IDR300 billion (US$32 million) respectively, 
to pay off loans due in June next year.

The retailer plans to issue the bonds in two 
tranches. The fi rst will have a three-year 

maturity period and the second, fi ve-years. 
MAP head of investor relations Joseph Landri 
said the company will pay investors a coupon 
rate of between 11% and 13% on the fi ve-
year Sukuk and three-year conventional 
bonds.

The fi rm has appointed Danareksa Sekuritas, 
HSBC Securities Indonesia, Indo Premier 
Securities and Standard Chartered Securities 
Indonesia as underwriters for the bonds 
offering.

Ripe market conditions
PAKISTAN: The time is right for a bond issue 
as there is risk appetite in the market based 
on the recent gold price increase, said head 
of research at InvestCap Securities Khurram 

Shahzad. He was referring to a statement by 
fi nance minister Shaukat Tarin that a bond 
issue of US$500 million to US$1 billion is 
expected by early next year.

He also cited neighboring Sri Lanka’s bond 
issuance recently which received a huge 
response, refl ecting demand for sovereign 
debt instruments. Shahzad believes that 
yield on any Euro or Islamic bonds would be 
between 9% and 11% after incorporating the 
risk premium.

Topline Securities CEO Muhammad Sohail 
also thinks that the time is ripe for raising 
funds through government-guaranteed 
bonds. The last time the government issued 
a 10-year Euro bond was in 2007, when it 

SONG BIRDS

A language we are most fluent in.

continued...

continued...
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was subscribed at a yield equivalent to 10-
year US Treasury bond including 200 basis 
points and at 6.87%, he added.

High yield expected
MALAYSIA: Bank Islam Malaysia has 
targeted an initial fund size of RM100 million 
(US$30 million) from its newly launched 
Ziyad NID-i, a fi ve-year investment product in 
the form of Islamic negotiable instruments. 
The fund has 100% capital protection 
upon maturity, said the general manager 
of the consumer banking division, Khairul 
Kamarudin.

He said Ziyad NID-i is linked to a basket 
of stocks deemed to benefi t from the 
stimulus plans undertaken by various Asian 
governments. Examples of such stocks are 
telecommunication service provider China 
Mobile, state-owned China National Offshore 
Oil Corporation and resources industry BHP 
Billiton (Australia).

The minimum investment for Ziyad NID-i is 
RM65,000 (US$19,300) and subsequent 
investments are in multiples of RM5,000 
(US$1,486). Khairul said those who invest in 
Ziyad NID-i stand to receive a minimum profi t 
of 7.35% over the whole investment period or 
1.47% per annum if held to maturity.

Solid feat
MALAYSIA: Labuan-based Shariah compliant 
private Al Faiz Fund 1 has raised around 
US$98 million up to July this year, crediting 
this success to its ability in attracting 
institutional and individual investors from the 
Middle East and Asia.

The fund, managed by Kuwait Finance 
House-Malaysia (KFH-Malaysia), has 
invested in seven companies to date. They 
include a retail food and beverage chain 
in the Philippines and an environmental 
management business in China, said KFH-
Malaysia asset management chairman 
Khairil Anuar Abdullah.

Launched on the 5th March last year, Al Faiz 
Fund 1 focuses on medium-sized businesses 
with sales of around US$10 million to 
US$100 million a year in various industries, 
ranging from education to the food and 
beverage sectors.

Abdullah added that KFH-Malaysia will 
continue to seek investment opportunities, 

which includes the establishment of a 
specifi c fund for each Southeast Asian 
country as well as China and India.

Assets to double
SINGAPORE: CIMB Standard Strategic Assets 
Advisors plans to double its assets to more 
than US$1 billion by early 2011 with the 
expansion of its Islamic infrastructure fund 
(IIF) to US$500 million and the launch of a 
new US$300 million Southeast Asia fund 
scheduled for next year.

The IIF, which is backed by the Asian 
Development Bank and Islamic Development 
Bank, has raised about US$262 million to 
date, said the Singapore-based CEO of CIMB 
Standard, Johan Bastin.

As for the Southeast Asia fund, its assets will 
include infrastructure projects as well as a 

stake in the International Medical University 
in Malaysia. However, its internal rate is still 
unknown.

Besides managing the IIF, CIMB Standard 
has also acquired the former Babcock & 
Brown fund in September that owns a toll 
road in Thailand.

Enhancement pays off
MALAYSIA: The fi rst local Islamic plantation-
based real estate investment trust (REIT), 
Al-Hadharah Boustead REIT, registered a 7% 
increase in third quarter net profi t to RM17 
million (US$5 million) due to higher fi xed 
rental income resulting from the enhanced 
asset base.

Revenue rose 2.3% to RM18.3 million 
(US$5.4 million) while earnings per share fell 

continued...

continued...

Our comprehensive product-focused training programs are delivered by leading industry 
practitioners and will equip you with a detailed knowledge of Islamic fi nance and fi nancial products. 
For more information on a particular program, please don’t hesitate to contact us on the numbers 
below, or logon to www.islamicfi nancetraining.com

December Courses
Risk Management for Islamic Finance & Banking
6th – 8th December 2009, Abu Dhabi

Credit Risk Management for Islamic Financial Institutions
9th – 10th December 2009, Abu Dhabi

Modern Islamic Finance & Financial Products
6th – 9th December 2009, Amman

Sukuk & Islamic Capital Markets
 7th – 10th December 2009, Kuala Lumpur

February 2010 Courses
Sukuk & Islamic Capital Markets
20th – 23rd February, Riyadh

March 2010 Courses
Structuring & Documenting Islamic Financial Transactions
14th – 17th March, Doha

Islamic Liability Products: Deposits & Investment Instruments 
17th – 19th March, Kuala Lumpur

Islamic Trade Finance 
22nd – 24th March, Kuala Lumpur

Please see www.islamicfi nancetraining.com for more details.

For more information, please contact
Ms Subashini Jaganathan at +603 2162 7800 ext 32 or email at

Subashini.Jaganathan@REDmoneygroup.com
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to RM3.05 (US$0.91) from RM3.37 (US$1). 
No interim dividend was declared.

For the fi rst nine months, net profi t rose 
8.6% to RM53.8 million (US$16 million) — 
attributable to the gain of RM6.5 million 
(US$1.9 million) through the compulsory 
acquisition of investment property by the 
government — while revenue went down by 
4.2% to RM51.9 million (US$15.4 million), 
due to lower prices for crude palm oil.

Financing facility
MALAYSIA: Bank Kerjasama Rakyat Malaysia 
(Bank Rakyat) has set aside RM13 billion 
(US$3.8 billion) for its fi nancing facility, Aslah 
Personal Financing-I, next year, said CEO 
Kamaruzaman Che Mat.

However, the allocation will be increased 
should market demand exceed expectations, 
he added.

Bank Rakyat has also allocated RM16 billion 
(US$4.7 billion) for personal loans, and to 
date has already disbursed RM13.3 billion 
(US$3.9 billion) to 900,000 borrowers.

Enough for now
INDONESIA: The country does not plan 
to hold any more sales of Sukuk and 
conventional bonds this year after meeting 
its 2009 gross debt issuance target of 
IDR144.5 trillion (US$15 billion) through 
Sukuk auctions and bond sales.

Its latest loan-raising exercise was a Sukuk 
auction on the 17th November which brought 
in IDR2.16 trillion rupiah (US$230.4 million). 

Prior to this, the country had raised IDR1.077 
trillion (US$114.1 million) from its third 
Sukuk auction on the 10th November and 
IDR200 billion (US$20,800) from the second 
auction on the 27th October. 

The fi rst Sukuk auction on the 13th October, 
however, failed to attract any winning bids.

The head of treasury at the fi nance ministry, 
Rahmat Waluyanto, announced the end 
to Sukuk and bond sales, surprising some 
analysts who had expected the ministry to 
conduct further debt sales this year to use 
the proceeds to retire shorter maturing debt.

“Meeting the issuance target had been 
expected but we were expecting them to re-

profi le their debt and support yields for short-
term debt,” said Bank Danamon economist 
and debt analyst Helmi Arman.

Translation deal
MALAYSIA: The International Shari’ah 
Research Academy for Islamic Finance 
(ISRA) is to translate into English the written 
works and decisions of the fatwa and 
Shariah department Kuwait Finance House 
(KFH). The translation from Arabic will cover 
documents since 1977.

The department’s head at KFH-Malaysia, 
Mohammad Abdul Razaq Al-Tabtabae, 
said the initiative will help generate 
continuous awareness of the importance of 
implementing Shariah regulations in Islamic 
banks. 

The limited number of Islamic fi nance 
reference books in English presently was the 
catalyst for the project, he added.

‘Special phase’
MALAYSIA: The current economic downturn 
should be described as a “special phase” or 
“temporary phase” instead of crisis, because 
it creates opportunities for more innovation 
in the Islamic fi nance sector, said the head of 
the Fatwa and Shariah department at Kuwait 
Finance House-Malaysia, Mohammad Abdul 
Razaq Al Tabtabae.

In line with this, he urged scholars and 
researchers to carry out studies and 
research and highlight them at international 
forums to assist in the development of more 
opportunities in Islamic fi nance.

Profi t slips 6.5%
MALAYSIA: Investment holding company 
RHB Capital posted a 6.5% drop in profi t 
to RM335 million (US$99 million) in its 
third quarter, due mainly to a high loan 
impairment allowance. The bank also saw a 
13% fall in revenue to RM1.3 billion (US$385 
million).

Net profi t in the nine-month period rose 
1.54% to RM865 million (US$256 million). 
However, revenue slid 10.4% to RM4 billion 
(US$1.18 billion).

The increase in profi t was mainly due to 
higher income from its Islamic banking 
business by RM40.6 million (US$12 million) 
and reversal of impairment loss by RM30.3 
million (US$9 million). 

This was partially offset by loan loss 
allowances of RM179.2 million (US$53 
million) and other operating expenses of 
RM20.1 billion (US$6 million).

EUROPE
Assistance sought
FRANCE: France is turning to Malaysia in its 
bid to become an Islamic fi nancial hub in 
Europe, said its economy, industry and work 
minister Christine Lagarde.

Lagarde expressed her interest in exploring 
the right measures and circumstances 
to develop the Islamic fi nancial sector in 
France, and said she would seek the advice 
of Bank Negara Malaysia governor Zeti 
Akhtar Aziz on the matter.

Thus far, France has modifi ed its tax laws 
and some of its legal provisions concerning 
the availability of trust in the country’s 
fi nancial institutions.

Welcome mat
LUXEMBOURG: The central bank is inviting 
foreign Islamic banks to establish branches 
in the country as it joins the race to become 
an Islamic fi nance hub in Europe. 

There is no Islamic bank here at present, and 
Central Bank of Luxembourg president Yves 
Mersch said the country wants to cater to the 
demand for Shariah compliant fi nance from 
Arab countries.

In line with that, the government plans to 
make its banking regulatory environment to 
be in compliance with Shariah principles to 
accommodate Islamic fi nance and banking 
transactions, he added. Luxembourg was 
home to several Islamic banking branches of 
overseas Islamic banking institutions in the 
seventies, but they have since closed.

Win-win partnership
BELGIUM: The Society for Worldwide 
Interbank Financial Telecommunication 
(SWIFT), a fi nancial messaging services 
provider, has signed an agreement with 
Islamic banking software developer Path 
Solutions to develop cutting-edge new 
standard messages for Islamic products.

The project, which is SWIFT’s fi rst foray into 
the Islamic fi nancial sector, will automate 

continued...

continued...
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Treasury Murabahah messages under the 
international standard ISO 15022. 

This will replace the current paper-driven 
process used manually across the industry, 
thus reducing cost and risk. The pilot phase 
is underway with banks in the UK, the Middle 
East and Malaysia.

Path Solutions president Naji Moukadam 
said: “This partnership will create a powerful 
value proposition for our customers, enabling 
us to deliver fl exible and cost effective 
Islamic banking solutions.”

Asia on the list
SWITZERLAND: Swiss-based asset 
management and investment advisory 
services provider Sarasin Group plans to 
launch its Islamic wealth management 
offering in Asia, spurred by demand in 
Southeast Asia. It was launched last week in 
the Middle East.

Its head of Islamic fi nance, Fares Mourad, 
gave no date for the Asian launch, saying the 
new platform comprises the full spectrum of 
Shariah compliant private banking products 
and services. 

They can incorporate estate and succession 
planning, fi nancing and asset management 
with such money market and structured 
products as Wakalah, Murabahah and 
Maraya, an Islamic structured product based 
on Murabahah.

MIDDLE EAST
Plea for second chance
SAUDI ARABIA: Saad Trading, Contracting 
and Financial Services (Saad Trading), a 
subsidiary of Saad Group, has declared that 
it is unable to make a periodic payment as 
scheduled on a US$650 million Golden Belt 
1 Sukuk due in 2012. The payment for the 
Sukuk is made every six months, and the last 
payment was in May.

Nevertheless, the fi rm has asked creditors 
to refrain from taking legal action. It said 
“freezing orders in Saudi Arabia and other 
jurisdictions have made it impossible for it to 
settle its payment.”

However, Saad Trading hopes that an 
amicable solution could be reached with 

its creditors on a fair settlement after the 
freezing orders are lifted, as it does not 
want to incur any unwanted cost and further 
problems.

Saad Group has been in the spotlight since 
it ran into a bitter legal dispute with Saudi 
conglomerate Ahmad Hamad Al Gossaibi 
and Brothers, and suffered from a worldwide 
freeze of US$9.2 billion worth of assets by 
the Cayman Island’s Grand Court in June.

Sea of opportunities
UK/ UAE: The new realities of a changing 
global economic landscape and the post-
crisis world offer a wealth of opportunities for 
partnership between the UK and the markets 
of the Gulf Cooperation Council (GCC) 
countries, said Dubai International Financial 
Centre (DIFC) governor Omar Sulaiman.

Sulaiman, who is also vice chairman of 
the UAE Central Bank, said: “The long-
standing links between the UK and the GCC 
countries will facilitate the many avenues of 
collaboration before us and will enable the 
development of strong partnerships to reap 
the benefi ts of the new global realities.”

He added that the challenge for DIFC is to 
identify the new realities that have changed 
the status quo and opened new windows of 
collaboration. Sulaiman also said that at the 
same time, both parties (DIFC and the UK) 
must understand what each side can best 
bring to the table, in light of how the world is 
changing.

In addition to the collaboration opportunities, 
both parties also discussed areas of 
cooperation which include the further 
expansion of Islamic fi nance as an 
integral part of global capital markets, the 
development of GCC debt markets and 
regional infrastructure fi nancing.

Reduced profi t
BAHRAIN: ABC Islamic Bank achieved a 
profi t of US$6.4 million for the nine months 
ended September 2009. This was despite a 
lower third quarter income of US$9.2 million 
compared to the previous quarter’s US$10.6 
million, due largely to lower rates and prudent 
trimming of balance sheet asset size.

The lower rates had a positive impact on 
profi t payable of US$4.6 million over US$6 
million in the previous quarter. This enabled 
the net margin to remain unchanged at 
US$4.5 million. The bank made conservative 

provisions for credit losses, ending the third 
quarter at a nominal US$175,000 net loss.

Shareholders’ equity as at September 2009 
went up to US$168 million, compared to 
US$151 million at the end of the second 
quarter based on improvement in fair values 
of available-for-sale investments. 

As a result the capital adequacy ratio 
improved to 20.9% in September 2009, 
compared to 18.9% in the second quarter 
which is well above the required 12% set by 
the regulator.

Managing director Naveed Khan said: “ABC 
Islamic maintains positive operating results, 
despite conservative provisioning to cover its 
exposure in the GCC. Meanwhile, the bank’s 
capitalization continues to provide a healthy 
platform for future growth.”

Debt restructuring plan
KUWAIT: Shariah compliant fi nancial fi rm 
Investment Dar will propose a KWD1 billion 
(US$3.5 billion) debt restructuring plan to its 
creditors on the 24th and 25th November.

The plan is said to be designed to enable the 
company to settle its debt over a fi ve-year 
period, with the fi rst payment expected to settle 
between 5% and 10% of total debt by the end 
of 2010. The fi rm also said it may sell some of 
its assets to meet its debt obligations. 

The Islamic investment fi rm defaulted on 
a US$100 million Sukuk last May and a 
committee representing creditors and banks 
was set up to facilitate the restructuring of 
the US$3.5 billion debt.

Fund for Islamic loans
JORDAN: The Housing Investors Society (HIS) 
plans to establish a fi nancial leasing fi rm 
and a fund to facilitate Shariah compliant 
housing loans in the country, said its 
president Zuhair Omari.

Omari said the leasing fi rm is an alternative 
for real estate investors who have to deal 
with the strict lending procedures, high 
interest rates loans as well as the short 
repayment period imposed by local lenders.

So far, investment funds from Kuwait, the 
UAE and Saudi Arabia have expressed 
interest in investing JOD500 million (US$705 
million) in the fund to stimulate the nation’s 
property market. The company would provide 

continued...

continued...
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Shariah compliant loans for housing with a 
maturity period of 30 years, Omari added.

The chief economist at a local bank, Fahmi 
Abu Dayeh, said the project has great 
potential to succeed because there is a large 
market for Islamic fi nancing tools and the 
kingdom is yet to be saturated with such 
products.

GFH picks Deutsche Bank
BAHRAIN: Gulf Finance House (GFH) has 
signed an agreement with Deutsche Bank for 
the placement of its second US$100 million 
convertible Murabahah facility. This is the 
latest move in the company’s broader GFH 
liquidity and capital management plan.

The plan includes rights issue subscriptions 
of over US$300 million, the partial sale of 
investment bank QInvest to Qatar Islamic 
Bank for US$51 million and the planned 
placement of the fi rst US$100 million 
convertible Murabahah with Australian based 
Macquarie Group.

GFH Group CEO Ahmed Fahour said: “The 
deal we signed today is emblematic of the 
huge strides GFH has taken over the past 
two months and marks the successful 
conclusion of our equity raising program.”

“Right now, our focus will shift to the rollover 
of our US$300 million debt facility, the 
sale of further non-core assets and the 
establishment of a diversifi ed and enhanced 
investment banking business,” he added.

Going solar
SAUDI ARABIA: Bahrain-based Shariah 
compliant First Energy Bank (FEB), a 
subsidiary of Gulf Finance Bank, is to 
build the fi rst US$1 billion polysilicon plant 
in the country to cater to rising regional 
investments in solar power.

The project, which will sprawl over 375,000 
sq m in Al Jubail Industrial City, will be 
managed and developed by Cosmos 
Industrial Investment Corporation, a unit of 
FEB, together with the techno-commercial 
developer Project Management and 
Development Company. It is expected to be 
operational in 2013.

The plant, with 400 Saudi employees, is 
expected to start production in 2013 with 
an output capacity of 7,500 tons a year 

of high quality polysilicon products. The 
second phase would include investments in 
downstream sector such as manufacturing of 
ingots, wafers, cell and modules.

New fi rm and Sukuk planned
BAHRAIN: Shareholders of Shariah 
compliant Al Salam Bank have decided to 
raise money through Sukuk of between 
US$100 million and US$500 million next 
year, said its chairman Mohammed Alabbar.

The bank is also planning to set up a 
US$100 million Bahrain-based agricultural 
investment company focusing on East Asia 
and Turkey next month. No other details were 
revealed about the new fi rm.

BFX joins AAOIFI
BAHRAIN: The Bahrain Financial Exchange 
(BFX), the fi rst multi-asset international 
exchange in the Middle East and North Africa, 
has been accepted as an observer member of 
the Accounting and Auditing Organization for 
Islamic Financial Institutions (AAOIFI).

As a member of AAOIFI, BFX will be able 
to take part in the industry consultative 
processes that are carried out when AAOIFI 
develops and reviews its standards. It will 
also have access to AAOIFI publications, 
technical conferences and seminars, as well 
as consultancy capabilities.

A BFX director, Arshad Khan, said: “Being part 
of AAOIFI is another important step for the 
BFX, and will help ensure that its products 
and services are in line with the expectations 
of the Islamic fi nance market.”

Double deal
UAE: Low-cost carrier FlyDubai has signed 
aircraft fi nancing deals worth US$160 million 
for two Boeing 737 aircraft received in May 
this year. These comprise a US$80 million 
Ijarah agreement with Dubai Islamic Bank — 
a fi rst for an airline from within the country 
as well as the fi rst Islamic fi nancing deal for 
the airline — and a US$80 million sale and 
leaseback agreement with Ireland-based 
Macquarie Air Financing.

FlyDubai has also signed a US$320 million 
fi nancing with General Electric’s Capital 
Aviation Services unit for four Boeing 
737 aircraft. The budget carrier said the 
latest fi nancing ensures that all six aircraft 
FlyDubai will have this year are permanently 
fi nanced.

Licenses granted
SAUDI ARABIA: Brokerage fi rm Shuaa Capital 
Saudi Arabia (SCSA), a unit of Dubai-based Sh-
uaa Capital, has received licenses for its SCSA 
Morabaha Fund, SCSA Saudi Gateway Fund 
and the SCSA Saudi Islamic Gateway Fund.

SCSA Morabaha Fund provides liquidity 
through investing in conservative tools includ-
ing Murabahah, Ijarah, Sukuk and Shariah 
compliant transactions in the domestic mar-
ket and the Gulf Cooperation Council.

The SCSA Saudi Islamic Gateway Fund will 
target long term capital appreciation through 
investing in Shariah compliant listed Saudi 
stocks and initial public offerings. The SCSA 
Saudi Gateway Fund adopts a similar but 
conventional investment strategy. CEO 
Sameer Al Ansari said: “This is vital to Shuaa 
Capital’s strategy to play a signifi cant role 
in the development of sophisticated asset 
management products in various sectors in 
the Saudi Arabia market.”

Crime cover
UAE: State-owned Al Hilal Bank has chosen 
Norkom Technologies’ anti-money laundering 
(AML) and watch list management (WLM) 
solutions for its operations in Abu Dhabi, Al 
Ain and Dubai, to comply with increasingly 
stringent national and international banking 
regulations.

The AML software will enable Al Hilal to 
monitor and analyze transactions and 
customer interactions in order to indentify 
suspicious and criminal behavior, while the 
WLM solution will help the bank to detect 
and avoid transactions with high risk entities.
Norkom is a provider of innovative fi nancial 
crime and compliance solutions to the global 
fi nancial services industry.

continued...
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ASIA
Higher surplus transfers
MALAYSIA: Syarikat Takaful Malaysia’s 
pre-tax profi t increased by 44% to RM48.9 
million (US$14 million) for the year ended 
the 30th June 2009 over the previous year. 
Group managing director Hassan Kamil 
attributed this to higher surplus transfers 
from the General Takaful business and 
higher operation income from Wakalah fees 
earned from its Indonesian unit, Syarikat 
Takaful Indonesia.

Hassan said the favorable performance was 
also due to the recovery in the equity market 
and the increase in the company’s assets by 
7.8% to RM4.4 billion (US$1.3 billion). The 
return on shareholders’ equity also recorded 
an increase, of 12.9% compared with 10.8% 
the previous year.

He said Takaful Malaysia’s expansion would 
be done via three main strategies — improving 
customer experience, developing a new full-
fl edged agency retail channel and expanding 
the overall distribution channels.

Overseas exposure
MALAYSIA: MNRB Retakaful expects gross 
contributions from its overseas businesses 
to exceed that of domestic operations in 
fi ve years, said president and CEO Ismail 
Mahbob. The subsidiary of Malaysian 
reinsurer MNRB Holdings sees growth 
opportunities in Indonesia, Brunei, Sri 
Lanka and Pakistan making up 70% of gross 
contributions, with Malaysia only accounting 
for the remaining 30%.

Regarding business opportunities in the 
Middle East, Ismail said: “You cannot ignore 
the Middle East market. It’s highly fragmented 
but I can see areas that can be developed. We 
are already developing some now”.

However, he pointed out, a key problem in 
the Middle East is the lack of homogeneity 
in the pool of assets underwritten by Takaful 
providers, making it diffi cult for re-Takaful 
fi rms to assess and assume the risks. “The 
Takaful operators need an overview of their 
underwriting business,” he said.

Pioneer plan
MALAYSIA: Prudential BSN Takaful (PruBSN) 
has launched its latest medical plan, Takaful 
Health, a “fi rst” for the Takaful industry in Ma-
laysia with its annual no claim bonus (NCB).

COO Azim Mithani said Takaful Health 
provides comprehensive hospital and 
medical coverage until the age of 80 
as an extension to the Takafulink and 
Takaful Cerdik, the company’s pioneering 
investment-linked protection and educational 
insurance plans respectively.

“However, unlike other medical plans, 
Takaful Health also pays our customers 
to stay healthy through its innovative 
NCB feature of up to RM500 (US$150), 
depending on the package. Basically, if 
they don’t make a claim, we pay them,” he 
explained.

PruBSN is a joint venture between national 
savings institution Bank Simpanan Nasional 
and international fi nancial services company 
Prudential.

End to stake purchase
MALAYSIA: BIMB Holdings, an investment 
holding company for several pioneer Islamic 
fi nancial institutions in Malaysia and 
Southeast Asia, said Abu Dhabi-Kuwait-
Malaysia Strategic Investment Corporation 
(ADKMSIC) has decided call off its plan 
to purchase a stake in Syarikat Takaful 
Malaysia.

BIMB Holdings told Bursa Malaysia that 
the decision was taken due to changes 
in the current economic conditions and 
circumstances that are no longer conducive 
for the sale. It gave no other reasons. 

Under the proposal, ADKMSIC was to acquire 
a stake of up to 49% in the Islamic insurance 
unit.

Three essential elements
MALAYSIA: The global Takaful and re-Takaful 
sector needs to focus on three elements to 
spur the industry’s growth. Deputy fi nance 
minister Awang Adek Hussin said the 
element of mutual recognition will accelerate 
the expansion of Islamic thought in Islamic 
banking and fi nance and if more countries 
are willing to adopt this stance, it would 
radically transform the way the industry is 
developing.

The acceptance of diversity in Shariah 
interpretations is another factor he stressed 
on as a strength and catalyst for innovations 
rather than restraint. “Malaysia has adopted 
the stance that any rulings on Shariah 
relating to Islamic fi nance, if delivered 
by a recognized body or authority, will be 

accepted as a valid and accepted ruling,” he 
noted.

According to Awang Adek, the third aspect 
is that emphasis be placed on Shariah 
compliant applied research in solvency, 
governance and fi nancial reporting as 
this will help expand existing operating 
boundaries within the global Islamic fi nancial 
sector.

Takaful stake remains
MALAYSIA: Insurance group MAA Holdings’ 
Takaful unit has been left out in the sale 
of its general insurance unit, Malaysian 
Assurance Alliance (MAA Assurance) to AmG 
Insurance. AMMB Holdings, parent to AmG 
Insurance, said it will not proceed with the 
acquisition of a 4.9% stake in MAA Takaful. 
No reasons were given.

The sale price has there been lowered from 
RM254.8 million (US$76 million) to RM180 
million (US$53 million), based on the 
stand-alone value of the general insurance 
business, MAA Holdings told Bursa Malaysia. 
The revised terms on the proposed disposal 
are expected to be completed during the 
second quarter of 2010 once central bank 
approval is received. The sale of non-core 
business operations, according to MAA 
Holdings, is one option to raise capital for the 
group’s further business development and 
growth.

EUROPE
End of Salaam Halal?
UK: The fi rst Takaful fi rm in the country 
Salaam Halal, established in July last year, is 
turning down new businesses after failing to 
raise enough capital to continue trading The 
company, which has 10,000 policyholders, 
said it has informed suppliers and partners 
that it is now in a “solvent run-off” state.

Its parent, Principle Insurance, managed to 
raise about GBP60 million (US$100 million) 
from investors across the Middle East and 
Malaysia when the Shariah compliant insurer 
was launched, but the company failed to 
meet its original investment target of GBP80 
million (US$134 million), said CEO Bradley 
Brandon-Cross.

“Regretfully, a recent rights issue did not 
produce suffi cient funds to support the 
company’s continuation beyond the life of 
current customer policies” he added.
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ASIA
Stable outlook

MALAYSIA: RAM Ratings 
has reaffi rmed the long- and 
short- term ratings of wholly 
owned special purpose 

vehicle Rantau Abang Capital’s (RACB) RM3 
billion (US$900 million) Islamic commercial 
papers/medium term notes program at ‘AAA’ 
and ‘P1’ respectively.

It also reaffi rmed the ‘AAA’ rating of the 
company’s RM7 billion (US$2.1 billion) 
Islamic medium term notes program. Both 
long-term ratings have a stable outlook. 
Under the transaction, a Musharakah 
partnership had been established between 
parent Khazanah Nasional and RACB.

The rating of the Sukuk Musharakah 
ultimately refl ects the credit strength of 
government investment arm Khazanah in its 
capacity as the purchase undertaking obligor.

The Sukuk Musharakah capital returns 
and periodic profi t payments stem from 
Shariah-approved shares and assets owned 
by Khazanah. Khazanah will purchase the 
specifi c portfolio units from RACB at a pre-
agreed price upon maturity or in event of 
dissolution.

Funding source
MALAYSIA: RAM Ratings has reaffi rmed 

the ‘AAA’ rating of Danga 
Capital’s RM10 billion 
(US$3 billion) Islamic 
multi-currency Sukuk 

Musharakah. The long-term rating has a 
stable outlook. The Sukuk is a funding 
source for government investment arm 
Khazanah Nasional.

Troubled exposure
MALAYSIA: RAM Ratings 
has reaffi rmed Shariah 
compliant Kuwait Finance 
House-Malaysia’s (KFH-

Malaysia) long- and short- term fi nancial 
institution ratings at ‘AA2’ and ‘P1’ 
respectively. 

However, the outlook on the long-term 
rating has been revised from stable to 
negative, refl ecting the challenging operating 
environment in Kuwait that may exert 
pressure on the credit fundamentals of KFH-
Malaysia.

As a bank with a short operating track record 
in Malaysia, its ratings hinge heavily on the 
support of its parent, KFH, whose asset 
quality has been worsening amid the global 
downturn — gross non-performing fi nancing 
ratio went up to 10.7% as at end-December 
2008, from 3.4% a year earlier, while pre-tax 
profi t fell 46.2% to KWD180 million (US$631 
million) in fi scal 2008, mainly due to hefty 
provisioning charges.

Given KFH’s systemic importance as the 
second largest bank in Kuwait, however, 
RAM believes that support from the Kuwaiti 
government should be forthcoming if 
required.

Strong counterparties
MALAYSIA: RAM Ratings 
has reaffi rmed the ‘AA3’ 
ratings of marine support 
services operator Tanjung 

Offshore’s (Tanjung) RM200 million 
(US$60 million) Islamic medium term notes 
program (2008/2023) and RM150 million 
(US$45 million) serial bonds with warrants 
(2006/2014). 

The reaffi rmation is due to the steady 
contributions from its time charter contracts 
with strong counterparties.

The outlook on the long-term ratings has 
been revised from stable to negative based 
on Tanjung’s aggressive fl eet expansion 
and the possibility that the group may incur 
further debt-funded capital expenditure in 
the immediate term that would continue to 
suppress its debt servicing ability. 

It also refl ects concern over the group’s waste 
heat recovery units that are making a loss.

On the other hand, Tanjung benefi ts from 
the Malaysian policies that favor local 
players in marine support services, as well 
as integrated oil and gas multinational 
Petronas’ commitment to upstream 
expenditure until 2012.

Sound operations
MALAYSIA: AM Best has 
affi rmed the fi nancial 
strength rating of ‘A-’ 
(Excellent) and issuer 

credit rating of ‘a-’ of national reinsurance 
fi rm Malaysian Reinsurance (Malaysian Re), 
refl ecting its consistent profi table operating 
performance, prudent investment portfolio 
and wider presence in overseas markets.

The ratings are also based on the synergy 
and administrative support the fi rm receives 
from its parent, Malaysian-based MNRB 
Holdings (MNRB Group), which has an 
Islamic insurance unit, MNRB Retakaful. The 
outlook for both ratings is stable.

Flowing well
MALAYSIA: RAM Ratings 
has reaffi rmed the long-
term rating of Syarikat 
Pengeluar Air Sungai 

Selangor’s (SPLASH) RM1.4 billion (US$420 
million) Bai Bithaman Ajil Debt Securities 
Issuance Facility (BaIDS) at ‘AA2’ with a 
stable outlook.

SPLASH was formed to undertake 
the privatization of the operation and 
maintenance of phases 1 and 3 of the 
Sungai Selangor water supply scheme in 
Malaysia, as well as the construction of 
the latter. RAM Ratings has maintained the 
stable outlook on the rating of SPLASH’s 
BaIDS, pending the outcome of the domestic 
water industry’s restructuring exercise.

It said SPLASH’s business profi le remains 
premised on the favorable terms and 
reasonably straightforward obligations under 
its privatization agreement.

Good show
MALAYSIA: RAM Ratings 
has reaffi rmed the long- 
and short-term fi nancial 
institution ratings of the 

Malaysian unit of Citibank at ‘AAA’ and ‘P1’ 
respectively. This is based on the bank’s 
strong market position and performance. The 
long-term rating has a stable outlook.

The Citibank unit has a respective 21.62% 
and 5.46% of the Malaysian banking 
industry’s outstanding credit cards and 
residential mortgages as at the 30th June 
2009. 

Its asset quality deteriorated slightly as at 
end-June 2009, with its gross non-performing 
loans (NPL) ratio edging up to 3.52% from 
3.09% as at end-December 2008. 

Although the gross NPLs coverage ratio 
came up to 104.81% as at end-June 
2009 from 108.39% as at end-December 
2008, RAM said: “We believe that Citibank 
(Malaysia) will be able to safeguard its asset 
quality, underscored by its stringent credit 
underwriting and vigilant loan monitoring”.
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MITP rating goes down
MALAYSIA: Malaysian Rating 
Corporation (MARC) has lowered its 
rating on Malaysian International 
Tuna Port’s (MITP) RM240 million 
(US$71 million) Bai Bithaman 

Ajil Islamic Securities (BAIS) to ‘DID’ from 
‘BB+ID’ following MITP’s failure to make its 
profi t payment on the 17th November. 

The rating has been removed from 
MARCWatch Negative, where it was placed 
on the 19th February.

A joint venture company between private fi rm 
Bindforce and the Fisheries Development 
Authority of Malaysia (LKIM), MITP is the 
holder of a 32-year concession to manage, 
operate and develop a tuna port at Batu 
Maung in Penang state. 

The BAIS was to be used to develop a fully 
integrated fi sheries port by this year but con-
struction work has stalled since September 
2007 due to environmental concerns.

MARC had earlier highlighted MITP’s 
increased vulnerability in missing the 
November profi t payment based on its 
stalled constructions and depleted sinking 
fund account, due to withdrawals made for 
earlier BAIS profi t payments, apart from the 
absence of full and timely fi nancial support 
from the government.

MIDDLE EAST
Strong backing

QATAR: Standard & Poor’s 
Rating Services (S&P) has 
affi rmed its ‘A+’ long-term 
corporate credit rating 

on liquefi ed natural gas shipping company 
Nakilat. 

The rating is one notch lower than that of the 
State of Qatar (‘AA-/Stable/A-1+’), refl ecting 
a high likelihood that the state will provide 
timely and suffi cient extraordinary support to 
Nakilat in the event of a fi nancial distress.

S&P has also affi rmed the ‘A+’ issue ratings 
on Nakilat’s US$850 million senior secured 
bonds, as well as the ‘A’ issue rating on 
its US$300 million secured subordinated 
bonds. 

At the same time, the fi rm’s ratings were 
removed from CreditWatch, where it had 
been placed with negative implications on 
the 30th June 2009. The outlook is stable.

S&P assesses the stand-alone credit 
profi le of Nakilat to be ‘BBB’ based on the 
application of revised criteria for government-
related entities that not only show the 
company’s strong business risk profi le but 
also its signifi cant fi nancial risk profi le. 

This also portrays the shipping fi rm’s 
improved liquidity position after the 
successful issuance of a third tranche of 
fi nancing under a US$6.8 billion limited 
recourse debt program signed in December 
2006.

An ‘A’ for QIB
QATAR: Fitch Ratings has 
affi rmed Qatar Islamic 
Bank’s (QIB) long-term 
Issuer Default Rating (IDR) 

at ‘A’ with a stable outlook, short-term IDR 
at ‘F1’, individual at ‘C’ and support at ‘1’. 
Fitch has also affi rmed the support rating 
fl oor at ‘A’.

The bank’s IDRs and support rating refl ect 
the extremely high probability of support 
from the Qatari authorities while the 
stable outlook is based on Qatar’s credit 
fundamentals that are still strong despite the 
global and regional downturn.

The individual rating or standalone strength 
shows QIB’s leading Islamic franchise, 
around 50% share of Islamic assets and 9% 
overall market share of system assets, high 
earning power from core banking and healthy 
capital ratios.

Fitch believes that Qatar’s investment 
drive will create sizable volumes of low risk 
business, which QIB is better positioned to 
attract given its expanding corporate and 
investment banking divisions.

Final ‘AA’ for Sukuk
UAE: Fitch Ratings has assigned 
TDIC Sukuk’s US$1.45 billion 
Sukuk program a fi nal ‘AA’ 
rating, following a review of its 
fi nal terms and conditions which 

conformed to information already received by 
the rating agency. 

The same rating has also been assigned 
for the issue program of US$1 billion trust 
certifi cates due on the 21st October 2014.

The fi nal rating is also in line with TDIC’s 
senior unsecured rating of ‘AA’, long-term 
IDR of ‘AA’ with a stable outlook and short-
term IDR of ‘F1+’.

TDIC Sukuk, a Cayman Islands-based special 
purpose vehicle, was set up by Tourism 
Development & Investment Company (TDIC) to 
issue trust certifi cates under the program.

Vince Cook
Chief Executive Officer, 
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Economists refer to Saudi Arabia as an emerging market. Muslims 
instinctively associate it with the birth place of Islam. Seasoned Islamic 
fi nance practitioners consider the kingdom a long-time industry player 
— albeit quietly. Regardless of the various categorizations, most will 
agree that Saudi Arabia is becoming a modern marvel amidst a desert 
backdrop with substantially more opportunity for growth, particularly 
in infrastructure development.

King Abdullah bin Abdul Aziz Al Saud, the current monarch, is seen 
as both a reformer and visionary within the oil-rich country. He is 
seemingly channeling Saudi Arabia’s oil revenues and intellectual 
capital into advantageous projects to secure the country’s place in the 
global economy. 

In an effort to create jobs for the nearly 29 nine million people residing 
in the kingdom and, simultaneously, diversify the economy, he has 
launched one of several key growth initiatives — the King Abdullah 
Economic City (KAEC) on the Red Sea coast. It is one of six “Economic 
Cities” being built throughout Saud Arabia.

Although the “Economic Cities” are auspicious endeavors, there are 
several other projects underway in Saudi Arabia that will support a 
budding population, further strengthen the economy and attract 
international investors. Granted, the global economic downturn and 
the Al Gossaibi debacle may have slowed development activities, 
even scared international fi nanciers. But ultimately, these are 
temporary setbacks that will subside in the upcoming months, placing 
development projects back on the fast track.

The best insight on the Saudi market comes from practitioners working 
within the kingdom. Islamic Finance news got an insider’s perspective on 
investor potential with respect to infrastructure project developments 
from Al-Khabeer, a leading Islamic investment fi rm that serves the GCC 
markets by providing innovative Shariah compliant solutions, including 
asset management, mergers and acquisitions, capital management, 
equity market, corporate banking and structured fi nance.

According to Al-Khabeer, in the next fi ve years, Saudi Arabia will 
spend at least US$400 billion on infrastructure developments. Both 
global and local fi nanciers are eyeing several key sectors positioned 
to expand, such as transportation, electricity and water desalination. 
Al-Khabeer explained: “These projects present a great opportunity for 
Sukuk. Given the credit rating guarantee for Sukuk issued by the state; 
there will be more of a focus [on them].”

And Saudi Arabia has also taken tangible legislative steps to promote 
transparency, diversify investor capital pools and standardize fi nancial 
regulations through the establishment of the Capital Market Authority 
(CMA) and the Tadawul Sukuk market. In effect, these efforts will 
promote a secondary market for Sukuk and promote cross-border 
investments.

Despite Saudi Arabia’s developments, the country is setting its own 
pace. As the Arabic proverb states: “Everything in its right time is 
beautiful.” Seemingly, Saudi Arabia is adhering to this classic adage 
— not to be rushed into endeavors or forced into western constructs of 
modernity. Yet, it is steadily making progress.

SAUDI ARABIA
A Modern Oasis

Over the last 50 years, Al Rajhi Bank has established itself as a 
household name in Saudi Arabia. Its accomplishments are rooted in 
two approaches: strict standards in Shariah compliant offerings and 
market awareness. These principles have successfully led Al Rajhi 
Bank to engage both cross-border investments globally and a hesitant 
banking market during a fi nancial downturn.

Established in 1957, Al Rajhi Bank was among pioneering Islamic 
fi nancial institutions to open branches overseas. Steadily increasing 
its international footprint, Al Rajhi Bank Malaysia was launched in 
2006. Currently operating 19 branches, the bank is in line to become 
a staple in the Malaysian banking landscape — congruent with its 
presence in Saudi Arabia.

Despite the seemingly sluggish economy, Al Rajhi Bank managed to 
increase its income stream and visibility. This point is substantiated 
by the numbers published in September 2009 — a 13% increase in 
customer deposits over the corresponding period in 2008, and a 
4.76% increase in net earnings.

“A shrinking market need not mean a shrinking market share or lower 
revenues,” Yusuf Jehangir, head of marketing and public relations, 
explained to Islamic Finance news.

But how?

The key is launching a strategically aggressive marketing plan in the 
midst of the downturn. While most fi nancial institutions in Saudi Arabia 
were cutting back expenses by slashing marketing, Al Rajhi Bank did 
the opposite. “We ramped up our advertising campaign … to capture 
additional market share … lost from those [banks] that were cutting 
back,” Jehangir said. “During times of uncertainty, many consumers 
fall back on what they know rather than experiment with potentially 
new products or brands.”

Under the direction of Abdullah Sulaiman Al Rajhi, its current CEO, 
Al Rajhi Bank continued to expand its channel outlets in the fi rst half 
of 2009 — including branch openings. And evidently, the aggressive 
initiatives worked. 

“Ultimately our goal is to provide consumers with all the solutions they 
need under one roof,” Jehangir said.

Al Rajhi Bank comprises several groupings — retail banking, corporate 
banking, treasury and investment groups. Presently, the heart of Al 
Rajhi’s operations is its retail segment. However, the plan is to expand 
other areas of operations as well, particularly on the corporate side.

For all its growth and success, Al Rajhi Bank started with a simple 
offering: “We started as a remittance house.” Jehangir said. Now, the 
bank is a staple in the Saudi market and is expanding into other GCC 
markets as well.

In August, the Kuwait Central Bank granted Al Rajhi Bank a license to 
begin operations in the form of a fully fl edged branch.

Reports by Fatimah S. Baeshen

GCC
Al Rajhi Bank: Cross-Border Initiatives
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The talk of the Islamic fi nance industry since late October has been 
about news of the intention of the fi nance arm of US energy equipment 
maker General Electric (GE) to issue its fi rst Sukuk. According to 
reports, GE plans to sell a fi ve-year Sukuk sized between US$500 
million and US$1 billion through GE Capital Sukuk. It has yet to fi nalize 
the size of the issuance.

The hype of this has clearly caught the attention of the industry, be 
they fund managers, investors and even practitioners. Aside from this 
being GE’s fi rst foray into the Islamic fi nance industry, the innovation of 
the structure has sparked a lot of interest as well. It was also reported 
that this will be the fi rst time that aircraft would be used as the 
underlying asset to back Sukuk besides it is being guaranteed by GE 
Capital. Speculative reports further indicate that Citigroup, Goldman 
Sachs, the National Bank of Abu Dhabi and Bahrain-based Liquidity 
Management Centre are the mandated lead arrangers for this Sukuk.

The latest report surfacing this week is that this “innovative” Sukuk 
would be priced about 175 basis points above the US Treasuries. GE 
Capital has begun its roadshows for this aircraft Sukuk. Islamic Finance 
news obtained the GCC perspective from Algebra Capital managing 
director Mohieddine Kronfol while Dr Zeid Ayer, CIMB-Principal 
Islamic Asset Management chief investment offi cer, provided a global 
overview.

Kronfol had a positive outlook on the GE Capital Sukuk, saying it would 
go down well with the industry. “Fund managers and Islamic bank 
Treasuries are viewing this transaction as a landmark development for 
the Sukuk market. The issue provides an excellent means to diversify 
current Sukuk portfolios at Asian and Arab institutions,” he said.

Asked whether the innovativeness of this Sukuk structure would gar-
ner the interest of Middle East investors, Kronfol was confi dent that it 
would. “The Ijarah structure backed with tangible fi nancial assets that 
have meaningful underwriting criteria effi ciently serves the interests of 
the issuer as well as investors,” he said.

Sovereign Sukuk and those from government related investments 
(GRI) and entities (GRE) still seem to be popular with investors, with 
the recent Dubai Sukuk US Dollar issue fi nalized at US$1.25 billion 
while the dirham note closed at AED2.5 billion (US$680 million). The 
book for the Islamic bonds closed US$4.9 billion of bids — about four 
times oversubscribed for the dollar tranche while the dirham tranche 
received AED5.4 billion (US$1.47 billion) worth of bids.

On GCC investor sentiments, Kronfol said these investors were still 
continuing to support highly rated issuers as well as sovereign issues. 
“However, we feel that independent issuers which are transparent, 
with good management and corporate governance standards, will be 
able to access the markets in the coming months as well,” he added.

Ayer’s take from a global perspective is that this Sukuk will be what 
fund managers look for as it is a US dollar denominated Sukuk and 
a US issuer which takes it away from the GCC. “You are looking at a 
developed instead of a developing market, which is a good thing from a 
diversifi cation standpoint. Also, GE is still highly rated; given the massive 
downgrades that have been going on, it is rated ‘AA2’ by Moody’s and 
‘AA+’ by Standard & Poor’s, so that’s a strong issuer,” he noted.

Ayer said assets to back Sukuk have typically been property, toll roads, 
power and other utilities and he feels that having aircraft as an asset 
is another diversifi cation feature that would prove to be popular with 
investors.

Asked about the innovativeness of using aircraft as the asset, Ayer 
said this is not new in the conventional space as aircraft leasing exists 
in the US in the form of enhanced equipment trust certifi cates (EETC). 
“However, the market pretty much died after the 9/11 incident. Aircraft 
leases have been used as underlying assets but the structure for the 
Sukuk will probably be different to what we have witnessed before in 
the conventional space.

“I think the question would be to look at the underlying asset as well 
as the credit of the issuer as this is an asset based transaction, which 
is different from an asset backed transaction. Investors and fund 
managers alike would have to do their homework a little bit and ask 
questions such as what the actual pool is and how well it is diversifi ed 
across different airlines and different sectors, but also be comfortable 
with GE credit. Saying that, I think it is more attractive in today’s market 
because again, it is an unusual asset,” he said.

Ayer predicted that the yield/pricing of the GE Capital Sukuk would 
be a determinant to its attractiveness. “One would have to look into 
comparison as to where recent issues have been priced and take 
into account GE against that particular issuer. I think there is also the 
fact that Sukuk liquidity is a concern due to the lack of a secondary 
market, and from a global perspective they are not as liquid as their 
conventional counterparts,” he said.

He stressed that ultimately for a Sukuk, underlying credit is key. “In 
an asset backed transaction where you have recourse to the asset 
then you would pay greater attention to the underlying assets. For an 
asset-based transaction the other important consideration would be 
the obligor behind it in terms of the repurchase undertaking or based 
on how it’s structured.

“I guess considerations will be different because if you are an Islamic 
fi nance player, your choices are more restricted whereas if you are a 
conventional player you could choose whether to participate or not,” 
he said.

However, both practitioners agreed that this Sukuk would help pave the 
way for other corporates to consider issuing Sukuk in the near future. 
Kronfol said: “We certainly hope that a sophisticated issuer such as 
GE embracing the Sukuk market as a viable source of funding will set 
an important precedent and encourage other fi rms to participate in 
the growth of Islamic fi nance.”

Ayer was on the same wavelength, saying that what the market really 
needs is issues from a strong corporate entity. “GE (Capital) fi ts the 
bill because it’s the clarity with which you can underwrite them that is 
easier and again with GE being a US issuer. But it would also depend 
on pricing. Sure, it’s one thing to diversify your investor basis, that is 
important, but you also take into account the trade off of the costs of 
doing that,” he concluded.

By Raphael Wong

GCC
A catalyst for future corporate issuances?
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Post-Crisis Surge in Sukuk Issuances: Overview and Trend 
Analysis (Part I)

By Moody’s Investors Service

Global Sukuk issuance surged by over 40% in the fi rst 10 months of 
2009 over the same period last year. This marks a clear turnaround 
from the declining trend seen in the second half of 2008, when the 
impact of the global credit crisis began to be felt in many regions, 
including the Gulf Cooperation Council (GCC) and the Asia-Pacifi c.

In the second quarter of 2009, Sukuk issuance started rising compared 
to the two previous quarters, when much of the effects of the crisis 
had been felt. The third quarter then witnessed a genuine recovery in 
issuance, the fi rst in nearly 12 months, especially since the collapse 
of Lehman Brothers and the critical statements of the Accounting and 
Auditing Organization for Islamic Financial Institutions on the Shariah 
compliance of Sukuk.

Given the sluggish economic conditions, corporate entities are less 
likely to be major issuers of new Sukuk. In contrast, sovereigns 
and government-related issuers (GRIs) have now become the most 
common Sukuk issuers as they face a need to launch a variety of 
funding programs amid declining economic activity, fi scal defi cits and 
lower commodity prices.

The lingering effects of the crisis and the gradual recovery in oil prices 
have resulted in fewer GCC governments recording a budget defi cit, 
while several others boasted relative surpluses for the fi rst time in 
almost fi ve years, driven by governments’ commitment to strategic 
sponsored projects, including infrastructure, education and tourism, 
mainly in Saudi Arabia, Qatar and Abu Dhabi. Moreover, the Dubai 
government, through the department of fi nance, is issuing nearly 
US$2 billion of Sukuk, part of a US$6.5 billion funding program.

The recent surge in sovereign or government-backed issuance — amid 
continued uncertainty over the timing and magnitude of the economic 
recovery — is a long-awaited development that should help create a 
more effi cient and soundly based Sukuk market. It should also help 
the market develop a more detailed yield curve, and hence a risk 
benchmark across several tenors and credit profi les.

Overall, we view the surge in Sukuk issuance by governments and 
government-related issuers as a necessary step towards creating a 
stronger Sukuk market in the longer term, driving more corporate 
Sukuk issuances that can be more transparently priced.

In light of the overwhelming negative sentiment in the global capital 
and credit markets, many Sukuk investors have opted to liquidate 

their Sukuk holdings, deciding instead to place their cash in more 
defensive commodities and nearly risk-free cash accounts. According 
to the HSBC/DIFC Sukuk index, yields have declined by over 50% since 
December 2008, from over 14% at the peak of the crisis earlier this 
year to less than 6% at the end of October.

Many Sukuk price declines have been seen as a reaction to negative 
sentiment related to the global crisis rather than company-specifi c 
developments affecting the issuer’s credit or market profi le. Many 
intermediaries and other asset management houses have seen value 
in either trading or launching Sukuk funds for the more conservative 
and value investors, including pension, endowment, Takaful fund and 
other retail investors, which were until recently excluded from this 
asset class.

Underperforming capital markets and weakened investor confi dence 
in risky products have justifi ed the value of such funds. In the fi rst 
quarter of 2009, some of the earlier launched funds were producing 
returns in the range of 10% to 15%. We believe the gradual introduction 
of such funds will help create a secondary market for Sukuk, whereby 
investors, including banks, can price their Sukuk fairly, enhancing both 
liquidity and secondary market tradability.

Legislative steps, including the introduction of the Tadawul Sukuk 
market in Saudi Arabia, are improving the prospects of Sukuk becoming 
an attractive issuance structure, especially for local and cross-border 
investors. Recent similar reforms in South Korea and Indonesia should 
also support the longer-term viability of the primary Sukuk market and 
the establishment of an active secondary market, which will benefi t the 
longer-term prospects of Sukuk as an investment instrument amongst 
issuers and investors alike.

Moody’s welcomes such developments as timely steps that should 
both diversify Islamic fi nance assets and address investor needs, as 
well as adding depth to the market and enhancing transparency and 
effi ciency amongst market participants.

In early 2009, amid the global economic downturn and investor churn, 
most corporates in emerging markets shied away from issuing new 
debt instruments, with the exception of issuances aimed at meeting 
refi nancing needs. The Dubai Electricity and Water Authority (DEWA) was 
able to refi nance US$2.2 billion by tapping into the bank syndication 
market, relying on better expert understanding of its business profi le, 
expansion and fi nancing needs.

This is in contrast to previous issuances that had been raised through 
capital market operations. This pattern was experienced by many other 
issuers in the fi rst quarter of the year, refl ecting investors’ low appetite 
and risk aversion.

Sovereigns and supranational institutions rely heavily on raising 
new funds to fi nance their budgetary expansion requirements and 
development projects, mainly through open market operations. Earlier 

continued...

“Given the sluggish economic 
conditions, corporate entities 
are less likely to be major 
issuers of new Sukuk”
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Post-Crisis Surge in Sukuk Issuances: Overview and Trend Analysis (Part I) (continued)

this year, faced with a grim economic outlook, the banking liquidity 
crisis and investor risk aversion, many governments in the GCC and 
Asia-Pacifi c acted to stimulate economic growth, meet budget shortfalls 
and combat increasing levels of poverty and unemployment.

In April, we saw the fi rst Indonesian cross-border Sukuk, a fi ve-year 
US$650 million issue. In June, Bahrain issued a fi ve-year US$750 
million Sukuk. These sovereign issuances — although expected given 
the economic downturn — have brought some certainty to the viability 
of the Sukuk market and helped gradually regain investor confi dence.
Another Sukuk issuance by the Islamic Development Bank also acted 
as a catalyst to strengthen the market’s recovery, as has the planned 
US$100 million issuance by the World Bank’s International Finance 
Corporation.

So far in the second half of this year, there appears to be a more gradual 
return to issuance activity by GRIs, including Saudi Electricity, Tourism 
Development and Investment Company and Petronas. We have also 
seen signs of privately owned corporates gradually coming into the 
market, discussing funding programs for planned acquisitions.

Chart 1: Type of Sukuk issued

We would expect this trend to accelerate as economic conditions 
improve, raising investors’ appetite and oil prices. We anticipate that 
Sukuk structures that will and can be backed by assets, especially real 
estate or receivables, will gain traction, given the signifi cant volume of 
assets in place and the continued high cost of raising funding on an 
unsecured level.

The introduction of an active secondary Sukuk market, where Sukuk 
could be traded and liquidity enhanced, could further supplement 

the gradual increase in Sukuk issuances by various types of issuers. 
Moreover, the important role of fund managers in actively setting up 
new Sukuk funds and participating in new issuances will be essential 
for the long-term sustainability of a dynamic and active Sukuk market, 
in which different market participants, including investors and issuers, 
can play an equally important role.

Given the sluggish economic conditions, corporate entities are less 
likely to be major issuers of Sukuk. In contrast, sovereigns and 
government-related issuers (GRIs) have become the most common 
Sukuk issuers as they face a need to launch a variety of funding 
programs amid declining economic activity, fi scal defi cits and lower 
commodity prices. 

The recent surge in sovereign or government-backed issuance is anew 
but long-anticipated development in the relatively short life of the 
Sukuk market that should help create a more effi cient and soundly 
based market.
 
In particular, continued uncertainty over the timing and magnitude 
of the economic recovery has prompted Sukuk issuances from the 
Indonesian government, Bahrain and the Islamic Development Bank. 
These issuances have been welcomed in helping the Sukuk market 
develop a more detailed yield curve, and hence a risk benchmark 
across several tenors and credit profi les.

The continued restricted access to funding and the gradual recovery 
in oil prices have resulted in fewer governments, especially in the 
GCC, recording budget defi cits, for the fi rst time in almost fi ve 
years, underpinned by continuous government spending needs for 
infrastructure and strategic projects, mainly in Saudi Arabia, Qatar 
and Abu Dhabi. The Qatar and Abu Dhabi governments have together 
issued nearly US$13 billion in debt programs (conventional issuances) 
to fund planned projects, through government and government-related 
entities.

The second part of the report will appear in next week’s issue.
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What benefi ts, if any, are Islamic fi nancial institutions gaining from participating in Accounting and Auditing 
Organization for Islamic Financial Institutions (AAOIFI), Islamic Financial Services Board (IFSB) or International 

Islamic Financial Market (IIFM) memberships? Please discuss.

If you would like to air your views on the next Islamic Finance Forum Question, please email your response of between 50 and 300
words to Christina Morgan, Forum Editor, at: Christina.Morgan@REDmoneygroup.com before Wednesday, 25th November 2009.

Next Forum Question
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Zakat, the obligatory contribution of Muslims who can afford it, is con-
sidered an Ibadah or an act of pure worship. The importance of giving 
zakat is repeatedly emphasized in the Quran along with Salah. Gener-
ally speaking, if a Muslim owns assets which are more than the market 
price of 85 grams of gold, then he or she meets the requirement of 
Nisab (exemption limit for the payment of zakat) and can become a 
proud Muzakki or zakat giver to specifi c categories of people.

Countless organizations exist around the world to consume the zakat 
monies but none exists to deliberately enhance the Muzakki base. The 
purpose of this article is to share specifi c ideas to expand the number 
of Muzakki Muslims in the US by eliminating riba and reducing debt in 
their lives. There are eight categories of people identifi ed in the Quran 
as the potential recipients of zakat:

1. Fuqara Poor

2. Masakin Needy

3. Aamileen Those employed to collect and disburse zakat 
funds 

4. Muallafatul Quloob Those whose hearts are to be won 

5. Riqaab Captives 

6. Gharimeen Those in debt 

7. Fi Sabeelillah In the way of Allah 

8.  Ibnus-Sabeel Wayfarer. Some people translate it as homeless

Gharimeen are understood to be “those who are overburdened with 
debts”, “in debt” and “debtors”. They are a segment of the population 
who may have jobs or businesses but due to debt, their net asset value 
falls below the Nisab threshold and forces them to become potential 
zakat recipients instead of zakat givers. 

They are also the prime targets of the consumer lending outfi ts. They 
have enough income to qualify for consumer loans, but their income 
is not enough to get them out of those loans in a short period of time. 
Riba on those loans extends the duration of the loans and devours a 
signifi cant portion of their hard-earned income.

It is easy to advise someone to just wait until they have the means 
to purchase the products and services they need. It is just not that 
practical in many circumstances. 

For example, if one needs a car to go to a better paying job instead of 
walking to a lower paying job, then it makes the economic sense to 
buy the car and subsidize the monthly payments through the higher 
income.

However, consumer fi nance is causing the Muzakki base among 
Muslims to shrink through the expansion of debt in the community. 
“Like the devil, debt comes in many disguises and it has never been 
easier to borrow money via bank loans, overdrafts, credit cards and 
credit card checks. 

It is virtually impossible to stick to a monthly budget on credit card 
spending or to keep a mental note of the balance,” writes Toby Birch 
in his book, “The Final Crash: Addictive Debt and the Deformation of 

the World Economy,” which he penned under the pseudonym Hugo 
Bouleau.

The challenge for Muslims is to make sure that the pool of Muzakkis is 
strong and expanding, instead of over-tapped, weak and contracting. 
The Quran denounces riba and immediately proposes zakat as the 
antidote. Therefore, zakat in a society has an inverse relationship with 
riba. Expansion of one will have negative effect on the other.

Compared to the other zakat recipients, due to the nature of 
Gharimeen’s distress, they are more likely to become Muzakkis if they 
are coached and assisted properly. Through this article this author 
makes an earnest request to esteemed scholars of Islam to guide 
Muslims in the effective use of zakat to expand the Muzakki base 
among Muslims. Otherwise, relentless consumer fi nance – where 
riba takes many different names – will continue to deplete the Muslim 
zakat base.

A seemingly valid argument made by the benefi ciaries of riba is that 
capital has its cost. That is true in the non-Muslim context. In the 
Muslim context, the capital collected as zakat does not have a cost. 
Creative utilization of a small portion of the zakat funds has the ability 
to create a virtually unlimited pool of sustainable capital to be lent on 
riba-free basis to Muslims today and to the future generations. 

While the riba-busting weapon zakat is wasted, conventional 
consumer fi nance is invading Muslim communities through contract 
Shariafi cation, that is, Islamic fi nance is evolving out of conventional 
fi nance through contract modifi cations instead of the Quranic approach 
of utilizing zakat against riba.

Since the consumer lending business “rewards” its predictable and 
profi table clients by increasing their credit limits and manipulative 
loan offers, consumers continue to incur more monetary liabilities 
until debt becomes a way of life. A Muslim in such economic condition 
is not a Muzakki anymore. He is a Gharim.

The consumer lending outfi ts calculate monthly payments in such a 
way that their clients consider them “affordable” and many of them 
continue to pay the minimum amounts which are primarily interest 
payments and barely make a dent on the principal owed. Many 
consumers don’t even know that their monthly payments are income 
streams which have lives of their own and their consumer lending 
contracts are bought and sold just like commodities.

Americans are paying one-third of their after tax incomes or almost 
half of their before tax incomes to a variety of masters who buy and 
sell the fruits of their daily labor by getting hold of them in the hour of 
their need. 

Providing Gharimeen with non-profi t loans instead of “give it and forget 
it” money, along with fi nancial planning guidance, can give them an 
honorable way to fulfi ll the third pillar of their faith. The zakat fund 
keeps growing as new money is donated every year, and as the money 
is repatriated from the interest-free loans given to Gharimeen in the 
previous years. Verse 9:60 of the Quran designates part of the zakat 

Using Zakat to Eradicate Riba and Reduce Debt
By Liaquat Ali
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Using Zakat to Eradicate Riba and Reduce Debt (continued)

funds for zakat collectors and distributors. So there are no operating 
costs which need to be passed on to the borrowers.

According to calculations performed by this author on the US Census 
Bureau’s 2007 American Housing Survey, Muslims would “own” 
as many as 4.1 million residential houses in 2014. In reality, the 
majority of those “owners” are debt-ridden tenants of their mortgage 
companies. 

They are Gharimeen. Also, based on the data provided by Automotive 
News Data Center, Muslims purchased around 160,000 cars in 2008. 
That number would almost double when the Muslim population goes 
to 16 million in 2014. Most of those cars would be purchased on riba 
basis.

The ideas discussed in this article are geared towards those Muslims 
who commit themselves to create an “interest free living” for 
themselves and their families, and become debt-free to engage in the 
Ibadah of zakat which is equally emphasized by the Quran along with 
Salah.
 
Based on the above discussion, this author strongly believes that 
there is need for a non-profi t organization, say Interest Free Living 
Foundation, which can create a brand around empowering Muslims 
to eliminate riba and reduce debt to live a guilt-free and rich life; 
monetarily and otherwise. 

Such a lifestyle would help them spend more time with their 
families, stay healthier, pay more zakat and develop more functional 
communities around them without having to increase their incomes.

The main goal of the organization would be to increase the number 
of Muzakkis by choosing to only work with Muslims with jobs and 
business that are either under debt or are debt prone. To develop a 
sustainable riba-free lending infrastructure which would expand as 
the Muzakki base increases, the organization will purposely stay away 
from the “give it and forget it” charity model.

As a non-profi t, this organization will seek zakat and Sadaqah monies 
from the Muslim community, philanthropic funds which are earmarked 
for sustainable initiatives, and other charitable funds. Since this 
organization will not cater to the Fuqara and Masakin categories at all, 
Muslims who believe that their zakat funds should only go to Fuqara 
and Masakin must not donate to this organization.

It will also solicit in-kind donations, such as used cars, durable goods 
and equipment, and fi nancial expertise. Those who don’t commit to 
live a riba-free life should be refused services. 

The reason is that if they don’t make that commitment, they will use 
Interest Free Living’s services as a source of cheap fi nancing and will 
continue to incur interest-based obligations in their lives and will most 
likely never be able to join the ranks of Muzakkis.

The main goal of increasing the number of Muzakkis would be achieved 
through fi scal education, mentoring and riba-free loans. Every client’s 
needs would differ and the organization may not be able to assist a 
wide variety of clients’ situations. Therefore, the organization may have 
to start from somewhere, for example, fi scal education, mentoring and 
car loans.

Let’s say Ahmed wishes to purchase a $15,000 car. He is able to pay 
as much as $300 per month for car payment, but does not want to buy 
a car on riba basis. He basically has four choices:

• Buy a used car with readily available cash: This may be a 
workable option if Ahmed has enough money to purchase 
a decent car to meet his short-term needs or has enough 
automotive savviness to drive his used car dollars farther.

• Lease a car: This option is used by many Muslims and works 
fi ne for those who don’t mind having a car payment in their 
monthly bills forever.

• Buy a car on cost-plus fi nancing: This option is offered by a 
few Islamic fi nance companies and Ahmed may also be able to 
negotiate such arrangement directly with some dealerships.

• Wait and accumulate enough cash to buy the car: This option 
may or may not work for Ahmed depending on the nature of his 
needs. If he just wants a car for no specifi c reason, then this 
could be a viable option. But if he needs a car to go to work, 
then this option is pretty much irrelevant.

Here is one potential “full cycle” solution which Interest Free Living 
may offer to Ahmed: It evaluates his fi nancial needs. He can be 
assisted from the zakat funds if he meets the criteria of being a 
Gharim. Alternatively, he can be assisted through non-zakat funds, 
such as cars donated to Interest Free Living which generate tax breaks 
for the donors.

Depending on Ahmed’s needs, Interest Free Living may either help him 
buy a used car from the market or sell him one of the donated cars. 
In either case the organization makes a car available to him through a 
short-term riba-free loan to meet his immediate transportation needs.

If Ahmed has other small riba-based debt to handle, the organization 
will help him with that. Otherwise, he will agree to save a certain 
amount of money to purchase his permanent car by a specifi c date. 
Unless suffi cient funds are accumulated, the organization will most 
likely not get involved with home loans and educational loans. It will 
only help with smaller and short-term loans. If Ahmed purchases the 
other car he can bring back the car it purchased from Interest Free 
Living.

The above is a brief description of how riba could be eradicated, debt 
reduced and the Muzakki pool increased in the Muslim community 
in a sustainable manner. An evolution of the above ideas could be 
followed on this author’s website.

Liaquat Ali
Founder
TrulyInterestFree.com
lee@trulyinterestfree.com
www.trulyinterestfree.com
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From a central bank’s perspective, ensuring the fi nancial stability of 
the Islamic fi nancial system is of paramount importance. Integral to 
efforts in the development of Islamic fi nance is the strengthening of 
the regulatory and supervisory framework.

The Islamic Financial Services Board (IFSB), established in 2002, 
has been instrumental in developing and issuing global prudential 
standards and guiding principles for the industry, ranging from 
capital adequacy requirements to governance and risk management 
standards. It has also contributed to harmonization in the development 
of Islamic fi nance across different jurisdictions.

While the basic legal, regulatory and supervisory framework that 
takes into account the distinctive features of Islamic fi nance are 
already in place, efforts are underway to put in place a comprehensive 
infrastructure to deal with the new challenges confronting the 
international fi nancial system.

Looking beyond the current crisis, an integrated crisis management 
framework will be a part of this infrastructure. A more facilitative and 
modernized legal framework is also required, while the boundaries of 
the regulatory framework for Islamic fi nance would also have to be 
regularly adapted to keep pace with the evolution and transformation 
of the fi nancial system.

Finally, the supervisory framework for Islamic fi nance is also being 
reinforced by a fi nancial safety net framework that comprises the 
lender of last resort facility and a deposit insurance system. These 
fi nancial arrangements are now in place in Malaysia.

Also of importance are the institutional arrangements for the resolution 
of troubled Islamic fi nancial institutions. In Malaysia, we have in place 
a mandated resolution mechanism to provide for expedient, effective 
and cost effi cient resolution of Islamic fi nancial institutions. 

Yet to be put in place, however, is a mechanism for cooperation 
between regulators within and across jurisdictions to contain potential 
systemic risks beyond national boundaries.

In 2008, the Taskforce on Islamic Finance and Global Financial Stability 
was formed by the Islamic Development Bank (IDB) and the IFSB, 
together with industry leaders and international expertise, to examine 
further the building blocks in the Islamic fi nancial infrastructure that 
need to be put in place to ensure fi nancial stability.

Among the areas covered by the report are the effective implementa-
tion and enforcement of the prudential standards and the supervisory 
framework, and recommendation for the establishment of a Financial 
Stability Forum to address issues of fi nancial stability in the Islamic 
fi nancial system.

In Malaysia, the Islamic fi nancial system operates in parallel with the 
conventional fi nancial system. In such a dual system, attention needs 
to be given to avoid the potential for regulatory arbitrage that may 
result in distortions that undermine the environment of a level playing 
fi eld between conventional fi nance and Islamic fi nance. 

The development of the legal and regulatory framework for the Islamic 
fi nancial services industry is therefore grounded on the principle 
of neutrality in ensuring no worse off treatment when compared to 
conventional fi nance in terms of taxation, laws and regulations.

Equally important in the building of the fi nancial infrastructure is the 
development of the Islamic fi nancial markets. Malaysia has developed 
a comprehensive Islamic fi nancial system that includes the banking 
and Takaful industry, other specialized fi nancial institutions and the 
Islamic money and capital markets.

The supporting fi nancial infrastructure in the country includes a robust 
regulatory and supervisory framework which is reinforced by the legal 
and Shariah framework, the payment and settlement systems, as well 
as the development of a pool of expertise and talent to support the 
industry.

The Sukuk market is fast emerging as the most signifi cant form of 
fi nancing that continues to receive strong interest as a means for 
raising funds and for investment. 

The global Sukuk market has been increasing at an average annual 
rate of 40%, with 90% of the issuances coming from the corporate 
sector.

In Malaysia, the issuance of Sukuk has surpassed the issuance of 
conventional bonds. Strong demand for Sukuk has also come from the 
high savings economies of Asia and the Middle East. As a new asset 
class, it has generated demand from both conventional and Islamic 
fi nancial investors. 

The Sukuk is therefore not only an attractive instrument for investment 
but also a competitive means for meeting long term funding needs.

Strengthening synergies between fi nancial centers
Two important trends have increased the integration of Islamic fi nance 
into the international fi nancial system – the accelerated development 
of the Islamic fi nancial markets and increased liberalization.

The developments in the Islamic fi nancial markets have contributed 
to the availability of a wide spectrum of Islamic fi nancial instruments, 
ranging from instruments to manage liquidity to structures for the 
fi nancing of mega investments.

Islamic Finance – a Central Bank’s Perspective
By Zeti Akhtar Aziz

continued...

“In Malaysia, we have in 
place a mandated resolution 
mechanism to provide for 
expedient, effective and cost 
effi cient resolution of Islamic 
fi nancial institutions”
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Islamic Finance – a Central Bank’s Perspective (continued)

Liberalization has also brought greater foreign institutional presence 
in Islamic fi nancial systems. 

Malaysia has been very much part of this process. In 2003, the 
Islamic fi nancial system was liberalized to allow for increased foreign 
presence. Then, in 2007, the Sukuk market was liberalized to allow for 
the raising of funds by eligible corporates from any part of the world in 
any currency. And this year, the fi rst foreign currency Sukuk of US$1.5 
billion was successfully issued by our petroleum corporation with a 
signifi cant over subscription by investors from Europe, the Middle East 
and Asia.

As the international dimension of Islamic fi nance gains momentum, 
it is necessary to facilitate the potential for liquidity management 
across borders. 

As part of an international collaborative effort, a Task Force on Li-
quidity Management was set up by the IFSB and the IDB early this 
year to develop solutions to enhance the effi ciency of Islamic fi nan-
cial institutions in managing liquidity at both the national and inter-
national levels.

Another area of international collaboration is the promotion of value 
added investment in human capital building as a long term solution 
to the sustainable growth of the Islamic fi nancial industry. The 
establishment of talent development and research institutions in 

Islamic fi nance is now widespread, with several cross-border strategic 
alliances being entered into. The International Centre for Education 
in Islamic Finance (Inceif) in Malaysia was set up by the central bank 
with programs for practitioners and post-graduate students to ensure 
the continuous supply of talent. 

The current enrollment at Inceif is from more than 60 countries, such 
as the UK, Canada, France, Japan, Korea and the Middle East.

Equally important to innovative development is a deeper understanding 
of Shariah and Islamic fi nance in resolving the contemporary issues 
faced by industry players. 

In this regard, a platform has been established for active engagement 
and intellectual dialogue among global Shariah scholars, practitioners, 
regulators and academicians.

As the global economy becomes more interconnected and 
interdependent, the process of greater convergence in fi nancial 
standards and the mutual recognition of products are also facilitating 
the international integration of Islamic fi nance across different 
jurisdictions.

This is an excerpt from the keynote address by Dr Zeti Akhtar Aziz, 
governor of Bank Negara Malaysia, at the Seminar on Islamic Finance 
organized by Banca D’Italia in Rome on the 11th November 2009.
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Islamic Finance news talks to leading players in the industry

Could you provide a brief journey of how you arrived 
where you are today?

I started my career in the insurance industry and have since held a 
variety of senior positions in Europe and Asia for major worldwide cor-
porations. I have accumulated over 16 years practical and managerial 
experience in the risk management, insurance and reinsurance indus-
try. ARiMI is a professional and applied research institute that focuses 
on providing learning solutions for organizations in both the public and 
private sector to implement enterprise risk management.

What does your role involve?
I am responsible for the strategy and overall operation of the institute. 
I also nurture and maintain communication and relations with our 
key clients, sponsors and partners. Apart from that, I am regularly 
invited to speak at international conferences and contribute to the 
trade press. I am also highly involved in research projects, as well as 
in consulting, teaching and coaching. My specifi c areas of expertise 
include consulting on corporate strategy, organizational change 
strategy, crisis management, fraud risk management, reputation risk 
management, business turnaround and risk management system 
development and integration.

What is your greatest achievement to date?
I would have to say that one thing that gives me the greatest sense of 
satisfaction is in having helped to bring the industry to a higher level 
of maturity. I am happy to have been able to help many organizations 
prepare and respond to various types of crises and business 
interruptions, and also use risk management as a basis for innovation 
and value creation. In terms of crisis management, I have successfully 
managed major fraud investigations involving senior management. I 
have also helped organizations deal with major accidents and project 
implementation failures as well as engineered successful turnarounds 
of very diffi cult and complex business partnerships.

Which of your products/services deliver the best 
results?

ARiMI provides professional education and solutions in risk manage-
ment for organizations in various industries. Our value-add is that we 
help organizations to address the people side and focus on corporate 
culture change. Whether it’s strategic risk, fi nancial risk or profession-
al risk, it is critical for organizations to put framework and systemic 
processes in place to manage those risks more effectively. However, 
merely having policies and controls in place are not suffi cient; people 

will fi nd a way to circumvent those controls. To ensure that you are truly 
effective in managing risk is to have the principles embedded in the 
culture of the organization. Our programs are also designed to help 
leaders, managers and supervisors who are responsible for or have 
to deal with risk management issues to better understand their risk 
taking profi le. It helps them acquire the skills to improve their leader-
ship and risk decision making process by introducing them to the most 
advanced methodologies and best practices in risk management.

What are the strengths of your business?
Firstly, our strength lies in the fact that we are the only enterprise risk 
management institute in this part of the world. Other institutes focus 
mostly on fi nancial risk management while we are the only one that 
covers the ground on strategic, operational, fi nancial risk and many 
more. Therefore we are able to provide a fully integrated approach to 
the management of risk in an organization. Secondly, we don’t just 
focus on systems and policies but deal with the root cause of the 
problem — the people side.

What are the factors contributing to the success of 
your company?

ARiMI is lucky to have a faculty of active and highly credentialed prac-
titioners, scholars, skilled educators, groundbreaking researchers and 
entrepreneurs. All are experts in a variety of industry backgrounds.

What are the obstacles faced in running your 
business today?

I would have to say the biggest challenge is in changing the mindset 
of people, something that most organizations are reluctant to deal 
with. We at ARiMI believe in the power of education to effect change, 
revolutionizing business designs and improving an organization’s 
value creation processes. Developing risk management knowledge 
and skills is a smart and effective investment for the organization. If 
anything, the recent global fi nancial crisis is a good illustration of the 
importance of managing risk effectively for organizations and of the 
necessity of focusing on the people side of the equation.

Where do you see the Islamic fi nance industry in, say, 
the next fi ve years or so?

I foresee the market growing very vigorously in the coming years. 
Nevertheless, there are a lot of challenges that the Islamic fi nance 
industry has to address. One of the biggest challenges is in staying 
true to the spirit of the Shariah, as opposed to merely replicating 
conventional banking products. As the Shariah compliant market 
becomes bigger, it will lead to more fragility as vulnerabilities of the 
system are exposed, and possibly Islamic banking will even face 
the same types of economic cycles as the conventional market. It is 
important not to lose sight of the core values and to hold true to the 
principles of Islamic fi nance.

Name one thing you would like to see change in the 
world of Islamic fi nance.

I would like to see greater unity and coordination between the different 
geographical markets, as well as the industry fi nding the right balance 
between innovation and staying true to the Shariah. 

Name:

Position:

Company:

Based:

Age:

Nationality:

Marc Ronez

Managing director

Asian Risk 
Management Institute 
(ARiMI)

Singapore

39

French
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ISSUER
Sime Darby, a Malaysian-based multinational conglomerate involved in fi ve core sectors: plantations, property, 
industrial, motors and energy and utilities, with a growing presence in healthcare

INSTRUMENT Islamic Commercial Paper/Islamic Medium Term Note Program

ISLAMIC PRINCIPLE 
USED

Musharakah

ISSUE SIZE RM4.5 billion (US$1.34 billion)

ISSUANCE DATE 16th November 2009

FACILITY DESCRIPTION
An Islamic medium term note program of RM4.5 billion (IMTN Program) and an Islamic commercial paper/
Islamic medium term note program of RM500 million (US$148.52 million) (ICP/IMTN Program), with the 
combined limit not exceeding RM4.5 billion

PRINCIPAL ADVISER/
LEAD ARRANGER

Maybank Investment Bank

JOINT LEAD 
MANAGERS/JOINT 
BOOKRUNNERS

Maybank Investment Bank, CIMB Investment Bank and Public Investment Bank

SOLICITORS
Zaid Ibrahim & Co. (legal counsel to the Principal Adviser/Lead Arranger/Joint Lead Managers)
Zul Rafi que & Partners (legal counsel to the Issuer)

TRUSTEE Mayban Trustees

FACILITY AGENT Maybank Investment Bank

SHARIAH ADVISOR The Shariah Committee of Maybank Islamic

COORDINATING BANK Maybank Investment Bank

TENOR

Program Tenors Issue Tenors

IMTN Program 20 years from the date of fi rst issuance IMTNs – More than one year and up to 20 years, 
provided that the IMTNs mature prior to the expiry of 
the IMTN Program

ICP/IMTN Program Seven years from the date of fi rst issuance ICPs – One month up to 12 months, provided that 
the ICPs mature prior to the expiry of the ICP/IMTN 
Program

RATING
Malaysian Rating Corporation has assigned ratings of ‘AAAID’ and ‘MARC-1ID/ AAAID’ to Sime Darby’s IMTN 
and ICP/IMTN respectively

UTILIZATION OF 
PROCEEDS

To fi nance Sime Darby’s working capital requirements and general corporate purposes, fi nance future 
investments, capital expenditure and/or to refi nance debt obligations. The proceeds will be used for Shariah 
compliant purposes only.

Sime Darby’s Islamic
Commercial Paper and

Islamic Medium Term Note Program

For more termsheets, visit www.islamicfinancenews.com
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BNM
MALAYSIA: Bank Negara Malaysia (BNM) has 
promoted its investment operations director 
Norzila Abdul Aziz to assistant governor 
effective the 1st November. She will be 
responsible for the central bank’s investment 
operations, fi nancial market and foreign 
exchange administration.

Norzila joined BNM in 1986 and was the 
director of investment operations and 
fi nancial market department since 2006.

AXA IM
HONG KONG: AXA Investment Manager 
(AXA IM), a multi-expert asset management 
company within the AXA Group, has 
appointed Jean-Pierre Leoni as its new Asia-
Pacifi c head, succeeding Anthony Fassi who 
has joined investment manager AMP Capital 
Investors.

Leoni was previously the head of the 
company’s product specialist unit in Paris. 
He will assume his new role in January 2010. 
He joined AXA IM in 1998 as head of credit 

and created the product and specialist unit 
in 2005. Before that, Leoni spent three 
years at commercial bank Credit Commercial 
de France initially as head of fi xed-income 
trading, and then as head of the product and 
credit analysis department.

Paris-based international insurer AXA Group 
owns AXA Cooperative Insurance (also known 
as AXA Saudi Arabia) that provides Shariah 
compliant non-life insurance and reinsurance 
services.

BARCLAYS
HONG KONG/US: Barclays Capital has 
appointed Kevin Ho as managing director 
and head of futures business for the Asia-
Pacifi c. He was previously with UBS where he 
spent eight years in various senior roles in 
its prime services and futures businesses in 
Hong Kong. He most recently served as head 
of Asian futures business.

Rick Landgarten is the new managing 
director and co-head of the global healthcare 
group within the investment banking division 
based in New York. He will partner Patrick 

McMullan to oversee the fi rm’s coverage 
of corporate clients across the healthcare 
sector. Landgarten was previously from US-
based investment bank Moelis, where he 
was the head of the fi rm’s coverage of the 
healthcare sector. Prior to that, he was the 
co-head of global healthcare investment 
banking at Citigroup.

SJ BERWIN
UK: London-based law fi rm SJ Berwin has 
promoted its associate, Vanessa Therrode, 
as partner to head the fi rm’s structured 
fi nance practice team that includes 
an Islamic fi nance specialist and two 
associates. She takes over from Brian Carne 
who has left the fi rm.

Therrode, who specializes in securitization, 
derivatives, structured products and 
repackaging, joined SJ Berwin in 2005 after 
a stint at another law fi rm. 

SJ Berwin provides advisory services to 
fi nancial institutions and companies in Islamic 
fi nance and emerging markets fi nance.

AUSTRALIA

BRUNEI

CANADA

EGYPT

FRANCE

HONG KONG

INDIA

INDONESIA

JAPAN

KAZAKHSTAN

KOREA

NIGERIA

PAKISTAN

SINGAPORE

THAILAND

TURKEY

UNITED KINGDOM

Following the phenomenal success of the past two years, we 
are pleased to announce the venues for 2010.

The IFN 2010 Roadshow will visit 17 key developing Islamic 
financial markets, with eight return trips and nine new 
loca ons. These one-day forums are free-to a end. Registra-

on is now open.

For more informa on, contact Karyn Nair at +603 2162 7800 
or email Karyn.Nair@REDmoneyGroup.com

REGISTER NOW at 
www.IFNroadshow.com

EXPANDING THE REALMS
OF ISLAMIC FINANCE

EXPANDING THE REALMS
OF ISLAMIC FINANCE
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Mr Daud Abdullah (David Vicary)
Managing Director

DVA Consulting

Dr Mohd Daud Bakar
Chief Executive Offi cer  

International Institute of Islamic Finance

Prof Dr Mohd Masum Billah
Group Executive Chairman
Middle Eastern Business 

World Group of Companies

Dr Humayon Dar
Chief Executive Offi cer

BMB Islamic 

Mr Badlisyah Abdul Ghani
Chief Executive Offi cer  

 CIMB Islamic 

Ms Baljeet Kaur Grewal
Managing Director/Vice Chairman

Head, Global Research
KFH Research Limited

Mr Sohail Jaffer
Partner

International Business Development
 FWU International 

Dr Monzer Kahf 
Consultant/Trainer/Lecturer

Private Practice

Mr Mohamed Ridza Abdullah
Managing Partner

Mohamed Ridza & Co 

Prof Bala Shanmugam
Director of Banking & Finance 
Monash University Malaysia

Mr Muhammad Nejatullah Siddiqi
Author, Scholar, Speaker, Trainer

Mr Rushdi Siddiqui
Head of Islamic Finance

Thomson Reuters

Mr Dawood Taylor
Regional Senior Executive-Middle East

Prudential PLC

Mr Abdulkader Thomas
President & CEO 

SHAPE – Financial Corp

Mr Paul Wouters
Partner
Bener 

Prof Rodney Wilson
Director of Postgraduate Studies

 Durham University 

Mr Sohail Zubairi
Chief Executive Offi cer

Dar Al Sharia Legal & Financial 
Consultancy

Another Islamic Finance news exclusive

ISSUER SIZE INSTRUMENT

Pakistan
US$500 million and 
US$1 billion

Sukuk and Eurobonds

South Korea
Between US$500 
million and US$1 

Medium-term notes, involving the 
sale of US$2.5 billion in Sukuk 

Sharjah Investment and 
Development Authority

US$2.7 billion Sukuk

Salim Ivomas US$130 million

Sukuk Ijarah worth IDR250 billion 
(US$26 million) and IDR1 trillion 
(US$104 million) of conventional 
bonds

General Electric Capital Up to US$1 billion Benchmark Sukuk

Ithmaar Bank
Between US$400 
million and US$500 
million

A fi ve-year mandatory convertible 
Sukuk, a rights issue and a credit 
call option

Jordan TBA Sukuk

Dubai Civil Aviation Authority US$1 billion Sukuk and conventional bonds

Cagamas US$884.6 million Sukuk

HSBC Bank Middle East US$5 billion Trust Certifi cates 

Saudi Aramco & Total US$500 million Sukuk

Port of Tanjung Pelepas US$292 million Sukuk

Khazanah Nasional TBA
US dollar denominated 
exchangeable Sukuk

Republic of Indonesia US$1 billion Global Sukuk 

France US$1.5 billion Sukuk

Guoco Land US$34 million Commodity Murabahah 

Pupuk Kaltim US$145 million Sukuk

Dubai Department of 
Finance

US$10 billion Sukuk

Sakana Holistic Housing 
Solutions

US$50 million Sukuk

Dar-Al Dhabi Holding US$346.4 million Sukuk

Unicorn Investment Bank US$425 million Sukuk Ijarah

Islamic Bank of Thailand US$1.4 billion Sukuk

HSBC TBA Sukuk

Majlis Bandaraya Melaka 
Bersejarah

US$27.63 million Sukuk

Qatar Gas Transport 
Company

Up to US$500 million Sukuk

For more details and the full list of deals visit 

www.islamicfi nancenews.com

Keeping you abreast of the world’s upcoming Shariah compliant deals

Islamic Finance news
Advisory Board:
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Disclaimer
Copyright Eurekahedge 2007, All Rights Reserved. You, the user, may freely use the data for internal purposes and may reproduce the index data provided that reference to Eurekahedge is provided in your 
dissemination and/or reproduction. The information is provided on an “as is” basis and you assume and will bear all risk or associated costs in its use, and neither Islamic Finance news, Eurekahedge 
nor its affi liates provide any express or implied warranty or representations as to originality, accuracy, completeness, timeliness, non-infringement, merchantability and fi tness for any purpose.

Contact Eurekahedge
To list your fund or update your fund information: islamicfunds@eurekahedge.com

For further details on Eurekahedge: information@eurekahedge.com 
Tel: +65 6212 0900

Monthly returns for Middle East/Africa funds (as of the 18th November 2009)

FUND FUND MANAGER PERFORMANCE MEASURE FUND DOMICILE

1 Atlas Pension Islamic - Money Market Sub Atlas Asset Management 7.44 Pakistan

2 Atlas Pension Islamic - Debt Sub Atlas Asset Management 6.68 Pakistan

3 Al Dar Money Market ADAM 4.33 Kuwait

4 Global Sukuk Plus European Finance House 2.24 Luxembourg

5 Public Islamic Select Enterprises Public Mutual 1.47 Malaysia

6 Public Islamic Income Public Mutual 0.92 Malaysia

7 Public Islamic Bond Public Mutual 0.84 Malaysia

8 Al Dar Real Estate ADAM 0.79 Kuwait

9 Solidarity International Real Estate Solidarity Funds Company 0.72 Bahrain

10 Public Islamic Opportunites Public Mutual 0.64 Malaysia

Eurekahedge Islamic Fund Index* 0.34

Eurekahedge Islamic Fund Index

Monthly returns for Asia Pacifi c funds (as of the 18th November 2009)

FUND FUND MANAGER PERFORMANCE MEASURE FUND DOMICILE

1 Atlas Pension Islamic - Equity Sub Atlas Asset Management 100.67 Pakistan

2 Atlas Islamic Atlas Asset Management 97.02 Pakistan

3
Islamic Certifi cate on the LLB Central Hilal TR 
Index

ABN AMRO Bank 84.31 Switzerland

4 Mandiri Investa Atraktif - Syariah (Mitra Syariah) Mandiri Manajemen Investasi 77.30 Indonesia

5 ETFS Physical Palladium ETFS Metal Securities 75.85 Jersey

6 Islamic Emerging Markets Equity Certifi cate ABN AMRO Bank 68.05 Not disclosed

7
Allianz RCM Islamic Global Emerging Markets 
Equity - AT - USD

Allianz Global Investors Luxembourg 64.98 Luxembourg

8 iShares MSCI Emerging Markets Islamic Barclays Global Investors Ireland 61.74 Ireland

9 Jadwa Emerging Markets Equity Jadwa Investment 60.34 Saudi Arabia

10 AlAhli Emerging Markets Trading Equity The National Commercial Bank 55.56 Saudi Arabia

Eurekahedge Islamic Fund Index* 0.34
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The S&P Shariah Indices. 
Creating opportunity for Islamic investors.
To learn more, contact index_services@standardandpoors.com.

S&P Shariah Indices Price Index Levels
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Index Code Index Name 18/11/09 Oct-09 Sep-09   Aug-09 July-09  June-09  May-09

SPSHX S&P 500 Shariah 1004.890 938.522 945.321 913.542 899.016 842.797 836.573

SPSHEU S&P Europe 350 Shariah 1226.911 1154.847 1134.881 1095.741 1058.270 977.823 995.630

SPSHJU S&P Japan 500 Shariah 943.101 958.793 994.367 996.042 959.584 908.760 878.263

Index Code Index Name 18/11/09 Oct-09 Sep-09   Aug-09 July-09  June-09  May-09

SPSHAS S&P Pan Asia Shariah 941.028 888.072 916.579 846.106 867.704 780.340 797.647

SPSHG S&P GCC Composite Shariah 687.574 708.224 725.528 688.379 669.202 654.208 671.614

SPSHPA S&P Pan Arab Shariah 117.895 121.749 123.831 118.463 115.322 112.643 113.860

SPSHBR S&P BRIC Shariah 1209.751 1101.842 1066.062 973.014 996.242 924.814 978.497

Index Code Index Name 18/11/09 Oct-09 Sep-09   Aug-09 July-09  June-09  May-09

SPSHGU S&P Global Property Shariah 666.399 652.897 655.839 625.881 641.907 592.683 586.922

SPSHIF S&P Global Infrastructure Shariah 98.252 94.056 96.587 82.238 80.488 75.034 75.918
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Sumeet Nihalani 
Senior Director Sales
Middle East
Tel: +971 4364 4968
sumeet.nihalani@dowjones.com

Anthony Yeung
Regional Director 
Hong Kong, China, Philippines, Taiwan, 
Korea, Japan, Australia & New Zealand
Tel: +852 2831 2580  
Anthony.yeung@dowjones.com

Ariff Sultan
Business Development Director
Malaysia, Singapore, Indonesia, India, 
Thailand, Pakistan, Sri Lanka & Bangladesh
Tel: +65 6415 4262 
ariff.sultan@dowjones.com

For more  information, please visit www.djislamicmarkets.com or contact

DESCRIPTIVE STATISTICS Market Capitalization (US$ billions) Component Weight (%)

Index
Component 

number
Full

Float 
adjusted

Mean Median Largest Smallest Large Small

DJIM World 2403 15553.43 12196.48 5.08 0.99 361.73 0.00 2.97 0.00

DJIM US 616 6814.65 6358.91 10.32 2.39 361.73 0.11 5.69 0.00

DJIM Titans 100 100 6959.99 6237.39 62.37 41.78 361.73 12.55 5.80 0.20

DJIM Asia/Pacifi c Titans 25 25 998.56 673.38 26.94 21.44 77.30 12.55 11.48 1.86

Mean, median, largest, smallest and component weights are based on fl oat adjusted market capitalization, not full market capitalization.

Data as of the 18th November 2009

INDEX                                                                                                         PRICE RETURN (%)

1 Week 2 Week 3 Week 1 Month 3 Month 6 Month 1 Year YTD

DJIM World 1.17 5.32 6.02 1.45 9.82 18.18 41.52 32.34

DJIM US 1.26 5.66 6.44 2.84 8.70 17.86 30.93 24.76

PERFORMANCE OF DJ INDEXES

INDEX                                                                                                         PRICE RETURN (%)

1 Week 2 Week 3 Week 1 Month 3 Month 6 Month 1 Year YTD

DJIM Titans 100 1.57 5.40 5.45 2.63 8.93 17.75 27.71 20.92

DJIM Asia/Pacifi c Titans 25 1.19 4.37 3.17 -0.56 4.92 14.46 44.77 28.91
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For all enquires regarding the above information, please contact:   Jennifer Cheung (Media Relations)
        Email: Jennifer.Cheung@Dealogic.com 
        Phone: +852 2804 1223 

  TOP ISSUERS OF ISLAMIC BONDS                                                                                                                                                                        NOV 2008 – NOV 2009

    Issuer or Group  Nationality  Instrument Amt US$ m Iss. %  Manager

1 Government of Dubai UAE Sukuk 1,931 1 11.0

Standard Chartered, UBS, Dubai 
Islamic Bank, Bahrain Islamic Bank, 
Emirates NBD, Mitsubishi UFJ Securities 
International

2 Saudi Electricity Saudi Arabia Sukuk 1,867 1 10.7 HSBC, Samba Financial Group

3 Petronas Global Sukuk Malaysia Ijarah Sukuk 1,498 1 8.6 Morgan Stanley, CIMB, Citigroup

4
Terengganu Investment 
Authority

Malaysia Murabahah Sukuk 1,422 1 8.1 AmInvestment

5 TDIC Sukuk UAE Sukuk Ijarah 1,000 1 5.7
Standard Chartered, HSBC, Abu Dhabi 
Commercial Bank

6 Islamic Development Bank Saudi Arabia Sukuk Wakalah 850 1 4.9 BNP Paribas, CIMB, Deutsche Bank, HSBC

7 Kingdom of Bahrain Bahrain Sukuk Ijarah 750 1 4.3 Deutsche Bank, HSBC, Calyon

8 Republic of Indonesia Indonesia Sukuk Ijarah 650 1 3.7
Standard Chartered, HSBC, Barclays 
Capital, (Persero) Danareksa, Trimegah 
Securities, Bank Mandiri

9 Khazanah Nasional Malaysia Sukuk Musharakah 601 3 3.4
CIMB Group, AmInvestment Bank Bhd, 
Maybank Investment Bank Bhd

10 Sime Darby Malaysia Musharakah MTN 590 1 3.4
CIMB, Maybank Investment Bank, Public 
Bank

11 Cagamas Malaysia Murabahah MTN 589 4 3.4
Standard Chartered, AmInvestment, 
Maybank Investment Bank, HSBC, CIMB, 
RHB Capital

12 Syarikat Prasarana Negara Malaysia Ijarah MTN 573 1 3.3 CIMB, Maybank Investment Bank

13 Abu Dhabi Islamic Bank UAE Sukuk 545 1 3.1 JPMorgan Securities

14 Danga Capital Malaysia Sukuk Musharakah 444 1 2.5 CIMB, AmInvestment

15 Islamic Republic of Pakistan Pakistan Sukuk 441 3 2.5
Standard Chartered, Dubai Islamic Bank 
Pakistan

16 Penerbangan Malaysia Malaysia Murabahah MTN 411 1 2.4 HSBC, CIMB, AmInvestment

17 Rak Capital UAE Sukuk Ijarah 407 1 2.3 BNP Paribas, Standard Chartered

18 MISC Malaysia Murabahah MTN 368 2 2.1 HSBC, CIMB, AmInvestment

19 Pengurusan Aset Air Malaysia Ijarah MTN 341 1 2.0 CIMB

20 Seafi eld Capital Malaysia Sukuk Musharakah 269 1 1.5 CIMB

Total 17,490 70 100.0
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ARE YOUR DEALS LISTED HERE?

Jennifer Cheung (Media Relations)
Email: Jennifer.Cheung@Dealogic.com 

Telephone: +852 2804 1223

If you feel that the information within these tables is inaccurate, you
may contact the following directly:

TOP ISSUERS OF ISLAMIC BONDS                                                                                                                                                                         AUG 2009 – NOV 2009

Issuer or Group   Nationality     Instrument Amt US$ m Iss. % Manager

1 Government of Dubai UAE Sukuk 1,931 1 30.70

Standard Chartered, UBS, Dubai 
Islamic Bank, Bahrain Islamic 
Bank, Emirates NBD, Mitsubishi UFJ 
Securities International

2 TDIC Sukuk UAE Sukuk Ijarah 1,000 1 15.90
Standard Chartered, HSBC, Abu 
Dhabi Commercial Bank

3 Islamic Development Bank Saudi Arabia Sukuk Wakalah 850 1 13.52
BNP Paribas, CIMB, Deutsche Bank, 
HSBC

4 Sime Darby Malaysia Musharakah MTN 590 1 9.38
CIMB, Maybank Investment Bank, 
Public Bank

5 Syarikat Prasarana Negara Malaysia Ijarah MTN 573 1 9.11 CIMB, Maybank Investment Bank

6 Pengurusan Aset Air Malaysia Ijarah MTN 341 1 5.42 CIMB

7 Khazanah Nasional Malaysia Sukuk Musharakah 214 1 3.40
CIMB, AmInvestment, Maybank 
Investment Bank

8 Islamic Republic of Pakistan Pakistan Sukuk 174 1 2.77 Standard Chartered

9 MISC Malaysia Murabahah MTN 172 1 2.73 HSBC, CIMB, AmInvestment

10 UMW Holdings Malaysia Musharakah MTN 141 1 2.24 Maybank Investment Bank

11 International Finance US Sukuk 100 1 1.59
HSBC, Kuwait Finance House, Dubai 
Islamic Bank, Liquidity Management 
Center

12 CIMB Islamic Bank Malaysia Sukuk Musharakah 86 1 1.36 Maybank Investment Bank

13 Projek Lintasan Shah Alam Malaysia Ijarah MTN 37 1 0.58 RHB Capital

14 Pupuk Kalimantan Timur Indonesia Sukuk Ijarah 32 1 0.51 Danareksa Sekuritas

15 Majlis Ugama Islam Singapura Singapore Ijarah MTN 21 1 0.33 CIMB

16 TSH Sukuk Ijarah Malaysia Ijarah MTN 15 1 0.24 OSK Investment Bank

17 Offshoreworks Capital Malaysia Musharakah MTN 11 1 0.18 MIDF Amanah Investment Bank

18 Serrisa Sinar Malaysia Murabahah MTN 3 1 0.05 MIDF Amanah Investment Bank

Total 6,288 18 100.00
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For all enquires regarding the above information, please contact:

Jennifer Cheung (Media Relations) 

Email: Jennifer.Cheung@Dealogic.com
Phone: +852 2804 1223; Fax: +852 2529 4377

ISLAMIC BONDS BY CURRENCY                                  AUG 2009 – NOV 2009  

Amt US$ m Iss   %

US dollar 3,200 4 50.9

Malaysian ringgit 2,180 11 34.7

UAE dirham 681 1 10.8

 Total 6,288 18 100.0

ISLAMIC BONDS BY CURRENCY                                     NOV 2008 – NOV 2009

Amt US$ m Iss %

Malaysian ringgit 6,881 49 39.3

US dollar 6,505 8 37.2

Saudi Arabian riyal 2,273 3 13.0

UAE dirham 1,225 2 7.0

Pakistan rupee 441 3 2.5

Total 17,490 70 100.0

ISLAMIC BONDS                                                               NOV 2008 – NOV 2009 

Manager or Group Amt US$ m Iss %

1 CIMB 3,382 29 19.3

2 HSBC 2,509 14 14.3

3 AmInvestment 2,025 9 11.6

4 Standard Chartered 1,465 10 8.4

5 Samba Financial Group 1,033 2 5.9

6 Maybank Investment Bank 913 12 5.2

7 JPMorgan 545 1 3.1

8 Morgan Stanley 499 1 2.9

9 Citigroup 499 1 2.9

10 Deutsche Bank 463 2 2.6

11 BNP Paribas 416 2 2.4

12 Abu Dhabi Commercial Bank 333 1 1.9

13 Dubai Islamic Bank 331 2 1.9

14 Mitsubishi UFJ Securities 310 2 1.8

15 UBS 306 1 1.8

16 Emirates NBD 306 1 1.8

17 Calyon 250 1 1.4

18 Barclays Capital 217 1 1.2

19 Bahrain Islamic Bank 208 1 1.2

20 Saudi Hollandi Bank 207 1 1.2

Total 17,490 70 100.0

ISLAMIC BONDS BY COUNTRY                                        NOV 2008 – NOV 2009

Amt US$ m Iss %

Malaysia 8,379 50 47.9

UAE 3,882 4 22.2

Saudi Arabia 3,123 4 17.9

Indonesia 794 6 4.5

Bahrain 750 1 4.3

Total 17,490 70 100.0

ISLAMIC BONDS                                                           AUG 2009 – NOV 2009

Manager or Group Amt US$ m Iss %

1 CIMB 1442 8 22.9

2 Standard Chartered 813 3 12.9

3 HSBC 657 4 10.4

4 Maybank Investment Bank 624 3 9.9

4 Abu Dhabi Commercial Bank 333 1 5.3

6 Dubai Islamic Bank 331 2 5.3

7 UBS 306 1 4.9

8 Mitsubishi UFJ Securities 306 1 4.9

8 Emirates NBD 306 1 4.9

10 Deutsche Bank 213 1 3.4

11 BNP Paribas 213 1 3.4

12 Bahrain Islamic Bank 208 1 3.3

13 Public Bank 197 1 3.1

14 National Bank of Abu Dhabi 97 1 1.6

15 Al Hilal Bank 97 1 1.6

16 RHB Capital 37 1 0.6

17 (Persero) Danareksa 32 1 0.5

18 Liquidity Management Centre 25 1 0.4

19 KFH 25 1 0.4

20 OSK 15 1 0.2

Total 6,288 18 100.0

ISLAMIC BONDS BY COUNTRY                                     AUG 2009 – NOV 2009  

Amt US$ m Iss %

UAE 2,931 2 46.6

Malaysia 2,180 11 34.7

Saudi Arabia 850 1 13.5

 Total 6,288 18 100.0
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SUKUK MANAGERS NOV 2008 – NOV 2009 

   Manager
Manager Commitment

(in US$)
Issues

Market 
Share %

1 Malaysia (Government)  28,831,774,385 160 48.0

2 CIMB  9,599,685,779 121 16.2

3 Malayan Banking  2,863,012,046 105 4.6

4 AMMB Holdings  2,591,143,404 95 4.1

5 HSBC Banking Group  2,397,482,554 39 3.1

6
Malaysian Industrial Development 
Finance

 1,932,953,129 301 3.1

7 RHB Banking Group  1,853,400,235 56 2.8

8 Standard Chartered Bank  1,676,264,268 19 2.1

9 Citigroup  1,267,746,162 7 2.1

10 Morgan Stanley  1,215,000,000 5 1.8

11= Dubai Islamic Bank  1,057,500,000 3 1.6

11= Mitsubishi UFJ Financial Group  937,500,000 2 1.6

13 UBS  937,500,000 2 1.6

14 Samba Financial Group  933,261,000 1 1.4

15 Barclays Bank  435,500,000 3 0.7

16 Affi n Holdings  408,962,873 37 0.7

17 Cagamas  330,276,280 26 0.6

18 OSK Holdings  325,923,389 28 0.6

19 EON Capital  303,569,631 92 0.5

20 OCBC Bank  209,339,118 28 0.4

SUKUK MANAGERS AUG 2008 - NOV 2009

   Manager
Manager Commitment

(in US$)
Issues

Market 
Share %

1 Malaysia (Government)  13,800,000,000 23 44.2

2 CIMB  6,929,000,000 12 22.2

3 Malayan Banking  2,187,500,000 16 7.0

3 Standard Chartered  1,135,000,000 5 3.6

5 Dubai Islamic Bank  1,057,500,000 3 3.4

6 RHB Banking Group  1,049,000,000 21 3.4

7 Malaysian Industrial Development 
Finance

 977,000,000 73 3.1

8 Mitsubishi UFJ Financial Group  937,500,000 2 3.0

9 UBS  937,500,000 2 3.0

10 HSBC Banking Group  620,000,000 4 2.0

11 AMMB Holdings  295,500,000 14 0.9

12 OSK Holdings  165,000,000 6 0.5

13 EON Capital  157,000,000 19 0.5

14 Affi n Holdings  150,000,000 4 0.5

15= UAE (Government)  120,000,000 1 0.4

15= Far Eastern International Bank  120,000,000 1 0.4

15= Islamic Development Bank  120,000,000 1 0.4

15= Abu Dhabi Islamic Bank  120,000,000 1 0.4

15= Qatar International Islamic Bank  120,000,000 1 0.4

20 United Overseas Bank  100,000,000 4 0.3

SUKUK ISSUERS NOV 2008 – NOV 2009 

   Issuer
Issuer Commitment

(in US$)
Issues

Market 
Share %

1 Malaysia (Government)  8,375,766,099 23 17.7

2 Bank Negara Malaysia  6,359,187,309 112 13.4

3 BNM Sukuk  4,199,917,334 19 8.9

4 Bank Indonesia  3,894,950,263 53 8.2

5 Petronas Global Sukuk  3,000,000,000 2 6.3

6 Dubai DOF Sukuk  1,930,587,500 2 4.1

7 Saudi Electricity  1,866,522,000 1 3.9

8 Khazanah Nasional  1,700,063,549 5 3.6

9 Terengganu Investment Authority  1,419,647,927 8 3.0

10 Indonesia (Government)  1,300,000,000 2 2.7

11 TDIC Sukuk  1,000,000,000 1 2.1

12 Perusahaan Penerbit SBSN Indonesia  874,630,134 6 1.8

13 Cagamas  866,277,815 26 1.8

14 ESSO Malaysia  787,701,644 14 1.7

15 Pengurusan Air SPV  739,865,000 3 1.6

16 Sime Darby  679,552,538 5 1.4

17 Syarikat Prasarana Negara  577,872,000 2 1.2

18 MISC  572,905,000 6 1.2

19 Danga Capital  454,287,337 2 1.0

20 Pakistan (Government)  440,994,225 3 0.9

SUKUK ISSUERS AUG 2009 - NOV 2009

   Issuer
Issuer Commitment

(in US$)
Issues

Market 
Share %

1 BNM Sukuk  3,092,378,500 13 21.9

2 Malaysia (Government)  2,350,425,800 8 16.6

3 Dubai DOF Sukuk  1,930,587,500 2 13.6

4 Bank Indonesia  1,054,200,290 13 7.5

5 TDIC Sukuk  1,000,000,000 1 7.1

6 Pengurusan Air SPV  739,865,000 3 5.2

7 Khazanah Nasional  706,310,000 2 5.0

8 Sime Darby  594,088,000 3 4.2

9 Syarikat Prasarana Negara  577,872,000 2 4.1

10 MISC  288,936,000 3 2.0

11 Rantau Abang Capital  287,900,000 1 2.0

12 ESSO Malaysia  263,637,000 3 1.9

13 Malakoff  175,824,000 1 1.2

14 Pakistan (Government)  174,265,020 1 1.2

15 CIMB Islamic Bank  86,680,800 1 0.6

16 Perusahaan Penerbit SBSN 
Indonesia

 79,677,100 2 0.6

17 Hytex Integrated  47,932,516 13 0.3

18 Mulpha International  45,685,675 6 0.3

19 Hubline  43,213,730 4 0.3

20 Projek Lintasan Shah Alam  36,630,000 8 0.3

(12 months) (3 months)

(12 months) (3 months)

Islamic Sukuk league tables refl ect Shariah compliant bonds showing evidence of ownership of assets or their earnings. These results include 
(but are not limited to) the following securities/assets: Sukuk Salam, Sukuk Mudarabah, Sukuk Ijarah, Sukuk Murabahah, Sukuk Istisna and 
Sukuk Musharakah.

For more information please contact:

Aimee Webster   Telephone: +1-646-223-6816            Email: aimee.webster@thomsonreuters.com

ALL DATA AS OF THE 18th NOVEMBER 2009
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ISLAMIC LOANS RAISED      NOV 2008 – NOV 2009

   Borrower Country Islamic Loan Amount (US$)

1 Rabigh Independent Power 
Project 

Saudi Arabia 1,503,000,000

2 Dubai Electricity & Water 
Authority 

UAE 1,474,000,000

3 Saudi Binladen Saudi Arabia 1,266,632,890

4 Qatari Diar Real Estate 
Investment 

Qatar 1,100,000,000

5 Borse Dubai UAE 827,000,000

6 Zain Saudi Arabia 775,000,000

7 Dubai Department of Civil 
Aviation 

UAE 635,000,000

8 Al Ghurair Centre UAE 347,225,701

9 Al Dur Power & Water Bahrain 300,000,000

10 Qatar Real Estate Investment Qatar 275,000,000

11 Dolphin Energy UAE 218,000,000

12 Burgan Co for Well Drilling 
Trading & Maintenance 

Kuwait 125,000,000

LOAN BOOKRUNNERS                   NOV 2009 - NOV 2009

   Lender
Pro Rata

(US$)
Full Credit 

(US$) Deals
Market 

Share %

1 Qatar Islamic Bank 1,100,000,000.00 1,100,000,000.00 1 24.7

2 Standard Chartered 542,112,850.50 1,821,225,701.00 2 12.2

3 Dubai Islamic Bank 495,500,000.00 2,109,000,000.00 2 11.1

4= Al Rajhi Banking & 
Investment

387,500,000.00 775,000,000.00 1 8.7

4= Calyon Corporate & 
Investment Bank

387,500,000.00 775,000,000.00 1 8.7

6= Al Hilal Bank 368,500,000.00 1,474,000,000.00 1 8.3

6= Samba Financial 368,500,000.00 1,474,000,000.00 1 8.3

8 Mashreqbank 173,612,850.50 347,225,701.00 1 3.9

9= Noor Islamic Bank 127,000,000.00 635,000,000.00 1 2.8

9= Emirates Bank 127,000,000.00 635,000,000.00 1 2.8

9= Industrial & 
Commercial Bank of 
China 

127,000,000.00 635,000,000.00 1 2.8

9= WestLB 127,000,000.00 635,000,000.00 1 2.8

13= Liquidity 
Management House 
for Investment 

41,666,666.67 125,000,000.00 1 0.9

13= Gatehouse Bank 41,666,666.67 125,000,000.00 1 0.9

13= BNP Paribas 41,666,666.67 125,000,000.00 1 0.9

(12 Months) (12 Months)

(12 Months)

ALL DATA AS OF THE 18th NOVEMBER 2009

LOAN MANDATED LEAD ARRANGERS NOV 2008 – NOV 2009 

Lender  Pro Rata ($)  Full Credit ($)  Deals 
Market 
Share %  

1 Dubai Islamic 
Bank 

1,365,903,212.63 3,283,225,701.00 4 15.4

2 Samba Financial 1,216,530,730.61 4,243,632,889.79 3 13.8

3 Qatar Islamic 
Bank

1,100,000,000.00 1,100,000,000.00 1 12.4

4 National 
Commercial Bank 

848,030,730.61 2,769,632,889.79 2 9.6

5 Standard 
Chartered

687,864,557.16 3,842,225,701.00 5 7.8

6 Calyon Corporate 
& Investment 
Bank

430,961,344.54 2,796,000,000.00 4 4.9

7 Al Hilal Bank 368,500,000.00 1,474,000,000.00 1 4.2

8 HSBC 275,961,344.54 2,021,000,000.00 3 3.1

9= Bank of China 214,714,285.71 1,503,000,000.00 1 2.4

9= Alinma Bank 214,714,285.71 1,503,000,000.00 1 2.4

11 Al Rajhi Banking & 
Investment 

172,647,058.82 1,075,000,000.00 2 2.0

12 Emirates Bank 170,403,212.63 982,225,701.00 2 1.9

13= Gulf Bank of 
Kuwait

155,000,000.00 775,000,000.00 1 1.8

13= National Bank of 
Kuwait 

155,000,000.00 775,000,000.00 1 1.8

13= Standard Bank 
Group 

155,000,000.00 775,000,000.00 1 1.8

16 WestLB 144,647,058.82 935,000,000.00 2 1.6

17= Qatar 
International 
Islamic Bank 

137,500,000.00 275,000,000.00 1 1.6

17= Qatar National 
Bank 

137,500,000.00 275,000,000.00 1 1.6

19= Noor Islamic Bank 127,000,000.00 635,000,000.00 1 1.4

19= Industrial & 
Commercial Bank 
of China 

127,000,000.00 635,000,000.00 1 1.4

21 Mashreqbank 61,050,271.45 647,225,701.00 2 0.7

22= Societe Generale 61,247,058.82 518,000,000.00 2 0.7

22= Arab Bank 61,247,058.82 518,000,000.00 2 0.7

24= Arab African 
International Bank 

43,403,212.63 347,225,701.00 1 0.5

24= Abu Dhabi Islamic 
Bank

43,403,212.63 347,225,701.00 1 0.5

24= First Gulf Bank 43,403,212.63 347,225,701.00 1 0.5

24= Ajman Bank 43,403,212.63 347,225,701.00 1 0.5

28 BNP Paribas 42,647,058.82 425,000,000.00 2 0.5

29= Ahli United Bank 25,000,000.00 125,000,000.00 1 0.3

29= Liquidity 
Management 
House for 
Investment 

25,000,000.00 125,000,000.00 1 0.3

29= Gatehouse Bank 25,000,000.00 125,000,000.00 1 0.3

29= Boubyan Bank 25,000,000.00 125,000,000.00 1 0.3

33= Export 
Development 
Canada

17,647,058.82 300,000,000.00 1 0.2
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SUKUK BY COUNTRY                                 NOV 2008 – NOV 2009 

   Country Volume Issued Volume Outstanding

Malaysia  32,478,987,210  21,745,928,807 

Eurobond  5,080,587,500  5,080,587,500 

Indonesia  4,913,083,091  1,347,779,954 

US  2,150,000,000  2,150,000,000 

Saudi Arabia  2,073,188,667  2,073,188,667 

Pakistan  440,994,225  440,994,225 

Bahrain  222,564,840  31,535,518 

Singapore  88,907,998  88,907,998 

Cayman Islands  -        -       

UAE  -        -       

Jersey  -        -       

LOANS BY COUNTRY                                    NOV 2008 – NOV 2009 

 Country Volume (US$) Market Share(%)

Saudi Arabia 3,544,632,890 40.1

UAE 3,501,225,701 39.6

Qatar 1,375,000,000 15.5

Bahrain 300,000,000 3.4

Kuwait 125,000,000 1.4

SUKUK BY INDUSTRY                                 NOV 2008 – NOV 2009 

Industry Volume Issued Volume Outstanding

 Sovereign  20,516,825,198  10,446,407,450 

 Other Financial  16,709,183,487  14,499,318,100 

 Agency  2,685,827,261  2,629,041,344 

 Electric Power  2,161,038,278  2,135,484,615 

 Manufacturing  2,096,569,238  1,193,748,694 

 Transportation  1,400,230,559  1,232,743,455 

 Energy Company 907,435,128  141,922,935 

 Service Company  405,926,762  253,536,092 

 Banks  350,133,384  350,133,384 

 Consumer Goods  146,149,349  76,586,601 

 Gas Distribution  -    -   

LOANS BY INDUSTRY                                    NOV 2008 – NOV 2009 

 Industry Volume (US$) Market Share(%)

Utilities 3,277,000,000 37.0

Real estate 1,375,000,000 15.5

Construction 1,266,632,890 14.3

Financial services 827,000,000 9.3

Telecommunications 775,000,000 8.8

Government 635,000,000 7.2

Retail and supermarkets 347,225,701 3.9

Oil and gas 343,000,000 3.9

GLOBAL ISLAMIC VOLUME SUKUK/LOANS (US$ IN MILLIONS)

For more information please contact: Aimee Webster
Telephone: +1-646-223-6816 
Email: aimee.webster@thomsonreuters.com

(12 Months) (12 Months)

(12 Months)

(12 Months)

ALL DATA AS OF THE 18th NOVEMBER 2009
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EVENTS DIARY 2009/2010
DATE EVENT VENUE ORGANIZER
November

25th – 26th Pan African Islamic Banking & Finance 
Summit

Nigeria MNCapital

3rd World Islamic Infrastructure Finance 
Conference

Qatar MEGA Events

Islamic Investment World Middle East 2009 Middle East Terrapinn

December

6th – 8th 16th World Islamic Banking Conference Bahrain MEGA Events

14th Kuala Lumpur Takaful Conference 09 Kuala Lumpur IBFIM

14th – 15th 2nd Annual MENA Infrastructure Finance Conference UAE Fleming
Conferences

February 2010

7th – 8th Middle East Insurance Forum Bahrain MEGA Events

8th IFN Roadshow Nigeria Nigeria Islamic Finance 
events

11th – 12th The Pan African Islamic Banking & Finance Summit Nigeria AIFA

March 2010

1st – 4th 11th Annual Hedge Funds World Middle East 2010 Dubai Terrapinn

2nd – 3rd 1st Islamic Finance & Investment Forum for the 
Middle East

Jordan IFIF

10th – 11th The World Islamic Restructuring & Risk 
Management Conference

Bahrain Advantage Expo

22nd – 23rd 5th Seminar on the Regulation of Takaful Dubai IFSB

22nd – 23rd The 5th Islamic Banks and Financial Institutions 
conference

Syria Al Salam

April 2010

11th – 12th World Takaful Conference Dubai MEGA Events

13th IFN Roadshow Singapore Singapore Islamic Finance 
events

15th IFN Roadshow Indonesia Indonesia
Islamic Finance 
events

3rd – 5th IFN Roadshow Thailand Thailand
Islamic Finance 
events

May 2010

11th – 12th 7th Islamic Financial Services Board Summit Bahrain IFSB

11th IFN Roadshow Hong Kong Hong Kong
Islamic Finance 
events

14th IFN Roadshow Australia Australia
Islamic Finance 
events

18th – 20th World Islamic Economic Forum Foundation Kuala Lumpur WIEF Conference

June 2010

7th IFN Roadshow Kazakhstan Kazakhstan
Islamic Finance 
events

9th IFN Roadshow Egypt Egypt
Islamic Finance 
events

11th IFN Roadshow Turkey Turkey
Islamic Finance 
events

July 2010

13th IFN Roadshow Japan Japan
Islamic Finance 
events

15th IFN Roadshow Korea Korea
Islamic Finance 
events
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AAOIFI   8, 14
ABC Islamic Bank  7
ADKMSIC   9
Ahmad Hamad Al Gossaibi & Brothers 7
Al Gossaibi                       12, 13
Al Hilal Bank   8
Al Rajhi  Bank   12
Al Salam Bank  8
Algebra Capital                       12, 13
AM Best   10
AmG Insurance  9
ARiMI   20
Asian Development Bank  5
AXA IM   22
Babcock & Brown  5
Bank Danamon  6
Bank Islam   5
Bank Rakyat   6
Barclays   22
BFX   8
BHP Billiton Australia  5
BIMB Holdings  9
Bind Force   11
BNM              4, 6, 18, 22
BSN   9
Bursa   4,9
Central Bank of Luxembourg  6
China Mobile   5
China National Offshore Oil Corporation 5
CIMB Investment Bank  21
CIMB Islamic Bank  4
CIMB Standard   5

CIMB-Principal Islamic Asset Management 12, 
   13
Citibank   10
Citigroup                     3, 12, 13
CMA                         12, 13
Cosmos Industrial Investment Corporation 8
Danareksa Sekuritas  4
Danga Capital   10
Deutsche Bank  8
DEWA   15
DIB   8
FEB   8
Fitch   11
FlyDubai   8
GE                    3, 12, 13
GE Capital Aviation Services  8
GE Capital Corporation  3
GE Capital Sukuk                    3, 12, 13
GFH   8
Goldman Sachs                   3, 12, 13
Gulf Finance Bank  8
HIS   7
HSBC   14
HSBC Securities Indonesia  4
IDB              5, 15, 18, 19
IFC   15
IFSB                         18, 19 
IMF   3
INCEIF   19
InvestCaps Securities  4
Investment Dar  7
ISRA   6

KFH-Malaysia                      5, 6, 10
Khazanah Nasional  10
 Kuwait Central Bank  12
Lehman Brothers  14
Liquidity Management Centre                 3, 12, 13
LKIM   11
MAA Assurance  9
MAA Holdings   9
MAA Takaful   9
Macquarie Air Financing  8
Malaysian Re   10
MARC                         11, 21
Mayban Trustee  21
Maybank   3
Maybank Investment Bank  21
Maybank Islamic  21
MITP   11
Mitra Adi Perkasa  4
MNRB Group   10
MNRB Holdings  9
MNRB Retakaful  9
Moody’s   15
Nakilat   11
NBAD                     3, 12, 13
Norkom Technologies  8
Path Solutions  6
Petronas   15
Principle Insurance  9
Project Management and Development
Company   8
PruBSN   9
Prudential   9

Public Investment Bank  21
QIB   8, 11
QInvest   8
RAM    10
Rantau Abang Capital  10
RHB Capital   6
S&P   11
Saad Group   7
Saad Trading   7
Salaam Halal   9
Sarasin Group  7
Saudi Electricity  15
SC   4
SCSA   8
Shuaa Capita  l 8
Sime Darby   21
SJ Berwin   22
SPLASH   10
Standard Chartered Securities Indonesia 4
SWIFT   6
Syarikat Takaful Indonesia  9
Syarikat Takaful Malaysia  9
Tanjung Offshore  10
TDIC                         11, 15
The World Bank  15
Toplines Securities  4
Truly Interest Free  17
UAE Central Bank  7
Zaid Ibrahim & Co  21
Zul Rafi que & Partners   21
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Company                    Page Company                    Page Company                    Page Company                    Page

Country  Index

Bahrain Reduce profi t   7
 GFH picks Deutsche Bank  8
 New fi rm and Sukuk plan  8
 BFX joins AAOIFI  8
Belgium Win-win partnership  6
France Assistance sought  6
Global Market Report — Post-crisis surge in Sukuk
 issuances : Overview and trend
 analysis (Part I)  14
 Focus — Using Zakat to eradicate Riba and
 reduce debt   16
 Viewpoint— Islamic fi nance  — a central
 bank’s perspective  18
 IFN Report — A catalyst for future corporate
 issuances?   13
Indonesia Retailer issues Sukuk  4
 Enough for now  6
Jordan Fund for Islamic loans  7
Kuwait Debt restructuring plan  7
Luxembourg Welcome mat   6
Malaysia Sustainable growth  3

Malaysia Halal investment  4
 Commodities haven  4
 High yield expected  5
 Solid feat   5
 Enhancement pays off  5
 Financing facility  6
 Translation deal  6
 “Special phrase”  6
 Profi t slips 6.5%  6
 Higher surplus transfers  9
 Overseas exposure  9
 Pioneer plan   9
 End to stake purchase  9
 Three essential elements  9
 Takaful stake remains  9
 Stable outlook  10
 Funding source  10
 Troubled exposure  10
 Sound operations  10
 MITP rating goes down  11
 Termsheet — Sime Darby’s Islamic Commercial Paper 

 and Islamic Medium Term Note Program 21
Pakistan Putting caution aside  3
 Right market conditions  4
Qatar  Strong backing  11
 An ‘a’ for QIB   11
Saudi Arabia Plea for second chance  7
 IFN Report — Al Rajhi Bank: Cross-Border
 Initiatives   12
 IFN Report — A Modern Oasis 12
Singapore Assets to double  5
 Meet the Head — Marc Ronez 20
Switzerland Asia on the list  7
UAE Sea of opportunities  7
 Double deal   8
 Crime cover   8
 Final ‘AA’ for Sukuk  11
UK Sea of opportunities  7
 End of Salaam Halal?  9
US Sukuk on sale   3
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