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As Barack Obama fi nally gets to walk his talk, 
his fi rst steps appear to be on tamping the sky-
high expectations that he has triggered among 
not only the US electorate but also people 
around the world. For the economy, the new 
US president is now warning that it’ll get worse 
before whatever he does turns it around.

His fi rst task is obviously to get banks to move 
money around again. Key components of 
his stimulus package include infrastructure 
spending, energy production from renewable 
sources, medical care for low-income 
individuals and helping schools and colleges 
prevent cutbacks. Workers will also receive a 
refundable US$500 tax credit.

And that is also his fi rst test. With his nominee 
for treasury secretary, Timothy Geithner, mired 
in the Senate confi rmation hearing, it looks 
like Obama isn’t able to hit the road running 
upon his inauguration in terms of his economic 
recovery drive.

The contagion effect of the US fi nancial crisis 
has been such that practitioners of both 
conventional and Islamic fi nance elsewhere in 
the world are banking on Obama getting it right 
on the fi rst try. As it is, the resulting recession 
from the worst economy in the post-World War 
II era is circling the globe, with even Australia, 
which boasts an unprecedented 17 years of 
growth, about to experience a quick unwinding 
of its prosperity, according to Australian 
consultant Access Economics. Whether a 
country sells top-of-the-line manufactured 
goods or basic commodities, the downturn 
is inevitable, thanks to the machinations of 
those who preyed on the US’ insistence on 
a free market with feather-light regulatory 
controls.

When a US recovery fi nally begins to emerge, 
there will be trillion-dollar defi cits, infl ationary 
risks and fi nancial markets which have been 
transformed by the crisis and untested in a 
normal economy. A report says it took the US 
government 210 years to accrue the amount 
of external debt that it has accumulated in 
the past three months. Obama’s complex and 
sweeping recovery plan will not be easy to 
implement even if the US Congress approves 
it in its entirety.

The fi nancial world is far from isolated from 
the other realities of life — natural disasters, 
acts of terrorism and political strife all have an 
impact on the markets. So, the ears of even 
fi nanciers pricked up when Obama, stressing 
that the US must play its role in ushering in a 
new era of peace, told the Muslim world: “We 
seek a new way forward, based on mutual 
interest and mutual respect.” Elsewhere, he 
said: “For the world has changed, and we 
must change with it.”

Wouldn’t one of the ways to bring about 
rapprochement with Muslims be the active 
encouragement of Islamic fi nance? Imagine 
the psychological impact and change in 
perception such a move would trigger within 
the Muslim world. It isn’t as if Islamic fi nance 
is an alien concept. 

There are already practitioners in the US. And 
if ethical and “green” investments are seen in 
a positive light, so should another component 
of this fl ock, Islamic fi nance. Obama, in not so 
many words, is pushing for ethical values and 
good governance in the fi nancial sector. In this 
context, Islamic fi nance will do much to further 
this cause.

Obama’s foot in the door for
Islamic fi nance
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• Lack of proper legislation is hindering 
Nigeria’s growth in Islamic finance

• Integrated Microfinance Bank launches its 
operations in Kaduna

• Gulf African Bank is on track with its 
branch expansion plan

• Gulf African Bank partners with Kenswitch 
to offer new POS service

• Barclays Bank of Kenya’s La Riba holds 
seminar on Islamic banking

• Islamic banking system has more 
advantages in the economic crisis

• Indonesia’s Perusahaan Listrik Negara is 
looking to issuing more bonds in 2009

• Above 50% of the 2008 bonds issued in 
Malaysia were Shariah compliant

• World endowment body needed to manage 
zakat funds for the poor

• Malaysian minister calls for more Islamic 
business schools

• Bank Islam opens new branch in Sabah

• Aligarh Muslim University introduces an 
Islamic banking post graduate course

• IJM Land may cancel plan to issue Sukuk

• Indonesia will be Maybank Investment 
Bank’s key market

• CIMB-Principal Asset Management 
declares distributions for its funds

• Pakistan government assures that The 
Bank of Khyber’s Islamic banking unit will 
stay open

• All branches of Indonesia’s CIMB-Niaga 
Syariah to sell Islamic products by 2012

• Monetary Authority of Singapore 
completes its first Sukuk worth SG$200 
million

• Global Sukuk market may fall for a second 
year in a row

• Indonesian government may extend 
Sukuk’s maturity period

• HSBC Asset Management launches 
Islamic portfolio

• Islamic Research and Training Institute 
holds its first Islamic finance task force 
meeting in Malaysia

• Paris Europlace welcomes Sukuk issuers 
and Islamic banks

• Allen & Overy advises Deutsche Bank on 
the setting up of Al Mi’yar

• Property development group Al Barakah 
declares insolvency

• Dubai Islamic Bank donates AED40 
million fund raising campaign to 
Palestinian victims

• National Bonds Corporation aims to 
double its sales in 2009

• Syrian government approves setting up Al 
Baraka Bank-Syria

• Dubai Islamic Bank co-hosts an escrow 
forum with Real Estate Regulatory Agency

• Gulf Finance House may launch two new 
infrastructure projects worth US$10 billion 
this year

• Fairfax Middle East to launch a US$500 
million Islamic Russian property fund  

• Daman Investments announces the 
performance results of three of its funds

• First Investment and Gulf Investment 
House have reached an initial agreement 
on consolidation

• Industrial Development Bank completes 
private placement of its 26 million shares

• Islamic hedge funds may outperform 
conventional ones in 2009

• NBK Capital is set to begin investment 
placements in SMEs

• The Islamic Corporation for the 
Development of the Private Sector 
chooses Path Solutions’ iMAL

• Kuwait Financial Centre reports market 
share of Sukuk increases in GCC

• Mashreq Capital plans to issue a fixed 
income fund

• Al Rajhi partners with Visa for its 
Corporate Cards

• Malaysia and Qatar plan to set up a US$1 
billion fund

• Millennium Finance invests AED92 million 
in Kuwait Energy

• Al Salam Bank-Bahrain and Tadhamon 
Internation Islamic Bank launch Sukuk 
worth SAR857 million

• Malaysia seeking to strengthen  ties with 
Bahrain

• Qatar Islamic Bank may be awarded a 
license to start Islamic banking in France

• Burgan Bank proceeds with plan to buy 
four of UGB’s banks 

• Malaysia proposes a meeting to set up 
global Islamic banking standards

• Central Bank of Bahrain’s Sukuk oversub-
scribed by 440%

TAKAFUL
• Insurans Islam TAIB launches Takaful 

Kembara

• Takaful Malaysia launches branding for 
its CSR initiatives

• Bahrain will host the 5th Annual Middle 
East Insurance Forum

• MARC affi rms ratings on Sime Darby’s 
RM1.5 billion Murabahah CP/MTN

• Fitch upgrades AmInvestment’s long-term 
foreign currency IDR to ‘BBB-’

• RAM reaffi rms Amat Suria’s MUNIF at ‘P2’

• RAM reaffi rms AmIslamic’s long-term 
fi nancial institution rating at ‘A1

• RAM reaffi rms Nestlé Malaysia’s long- and 
short-term ratings at ‘AAA’, ‘P1’

• S&P reconfi rms Takaful Re’s long-term 
counterparty credit at ‘BBB’ 

• S&P awards IDB with ‘AAA’ and ‘A-1+’ for 
its long- and short-term credit ratings

• Fitch affi rms CBD’s long- and short-term 
issuer default ratings at ‘A’ and ‘F1

• Mohammad Safri Shahul Hamid has left 
Deutsche Bank 

• Rahul Malhotra has left Merrill Lynch

• UBS appoints Toshiharu Kojima as its CEO 
and chairman for its Japan unit

• Strategic alliance of GFH, Ithmaar Bank 
and Abu Dhabi Investment House names 
board of directors 

• AREIT Management appoints Chris Purdon 
as chief investment offi cer

• NBAD appoints Ali Soner Guney as senior 
equity analyst for its asset management 
group’s team

• Sharif Fares Sharaf has been appointed a 
member of Arab Bank’s board of directors

• RBC appoints Jeremy Low as director in 
the oil and gas investment banking team

• Credit Suisse appoints Anthony Armstrong 
as head of M&A for MENA region

• Citigroup appoints Naveed Riaz as head of 
Africa and country offi cer for South Africa

• Win J Neuger steps down as AIG’s 
chief investment offi cer but remains as 
investments chairman and CEO

MOVES

RATINGS

NEWS
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AFRICA
Regulatory framework 
much needed — scholar
NIGERIA: The lack of appropriate legislation 
is hindering the growth of Islamic fi nance in 
the country, and a well-defi ned regulatory 
framework is needed to foster the sector in 
Nigeria, said Mohamed L Bashar, an Islamic 
scholar and board member of Lotus Capital.

He spoke of the country’s huge potential 
in Shariah compliant fi nance at a seminar 
held by Lotus Capital on Islamic fi nance. Neo 
Miller, an Islamic fi nance expert from the UK 
said integration of Nigeria’s Islamic fi nance 
laws into existing local laws is necessary for 
adaptability.

Also speaking at the seminar was Lotus 
Capital’s Shariah advisory board chairman, 
Monzer Kahf, who pointed to politics, not 
regulations, as the biggest obstacle in 
fostering the growth of Islamic fi nance. He 
lauded the Shariah way as the best and 
cheapest means to source for funds to 
fi nance long-term development projects.

IMFB sets up shop in 
Kaduna state
NIGERIA: Integrated Microfi nance Bank 
(IMFB) has launched its operations in 
Kaduna state. Managing director and CEO 
Simon Akinteye said its Shariah compliant 
fi nance products will be useful for people in 
the state’s agriculture, livestock, commerce, 
business, production and manufacturing 
sectors, as well as in terms of women and 
poor people empowerment, and social 
programs.

The bank aims to improve the lives of 
Kaduna citizens by providing grassroots 
banking services as well as developing 
people’s skills to enable them to rise above 
poverty, Akinteye added. IMFB has plans to 
set up operations in Lagos, Kano and other 
states as well.

Gulf African Bank growth 
plan is on track
KENYA: Gulf African Bank is on track with its 
branch expansion plan to stamp its presence 
in the country, said chairman Suleiman 
Shahbal. The Shariah compliant bank now 
has nine branches following the recent 
opening of two branches at Enterprise Centre 
and Eastleigh.

“As the curtain comes down on our fi rst 
phase of branch expansion, we are proud of 
what we have achieved so far. This attests 
to the fact that we are committed to bringing 
Shariah compliant banking to Kenyans 
countrywide,” said Suleiman.

More branches are expected to be launched 
in the second phase of the expansion and 
these will be in Mombasa, Malindi and 
Lamu, as well as in the Western and Rift 
Valley regions. Gulf African Bank aims to 
have a presence in as many regions in 
Kenya as possible by the end of this year, 
he added.

GAB offers new POS 
service to customers
KENYA: Gulf African Bank (GAB) has part-
nered with Kenswitch, a point-of-sale (POS) 
service provider, to provide GAB customers 
with a new service that will enable them to 
shop using their ATM cards at selected lo-
cal outlets. Customers will not be charged 
for the service, unlike ATM withdrawals, for 
which there is a transaction fee. According to 
Abubaker Mukira, GAB’s head of operations, 
the product is convenient and a timely inter-
vention during this diffi cult time.

continued...
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Barclays Islamic banking 
units hold seminar
KENYA: La Riba, Barclays Bank of Kenya’s 
Islamic banking unit recently held a seminar 
to discuss issues in Shariah compliant 
banking in the face of new developments in 
the sector, which was attended by leading 
scholars.

Omar Sheikh, the head of Islamic banking 
for Barclays in Kenya, told the seminar that 
Barclays set the pace in the country when 
it launched the fi rst Shariah compliant 
fi nancial product in 2006.

Regional managing director Adan Mohamed 
said La Riba’s launch was in response to 
the needs of its growing customer base, and 
assured that it will continue to look for ways 
to enhance its products and services to meet 
clients’ needs.

The chief kadhi (judge) of Kenya, Sheikh 
Hammad Kassim, confi rmed that La Riba 
is completely Shariah compliant. To ensure 
compliance, the bank went through a tough 
process and governance framework, as well 
as annual reviews conducted by the advisory 
board.

ASIA
Minister: Islamic fi nance 
proven to be better
MALAYSIA: The current economic crisis 
is testament that the Shariah compliant 
banking system has more advantages than 
the conventional one, said Malaysia’s second 
fi nance minister, Nor Mohamed Yakcop. 
“Islamic fi nancing is better in terms of asset 
quality and does not promote leveraging 
excessively, which was the case in the 
current crisis,” he added.

The minister stressed that developing human 
capital in investment banking and Islamic 
fi nance is important, and in this respect the 
government is urging talented Malaysians 
in these areas who are working abroad to 
return and serve locally.

Nor Mohamed also defended the 
government’s offi cial forecast of 3.5% gross 
domestic product growth this year for the 
Malaysian economy, which he described as 
dynamic, and insisted that the government 
has no plans to revise the rate even though 

a number of economists have lowered their 
own forecasts.

PLN plans to issue more 
bonds in 2009
INDONESIA: Power utility Perusahaan Listrik 
Negara (PLN) is looking into issuing an 
additional IDR10 trillion (US$913 million) 
worth of conventional and Islamic bonds 
in 2009 after reviewing the response to its 
latest bond issues, said president director 
Fahmi Mochtar. The fi rm raised IDR2.2 
trillion (US$201 million) from the bonds that 
were issued earlier this month.

PLN needs IDR57 trillion (US$5 billion) this 
year to fi nance its operations and complete 
the fi nancing of a coal-fi red power plant 

program. Part of the funds will come from the 
state budget and loans. By 2010, the fi rm 
will need IDR17.33 trillion (US$1.6 billion) 
to build power stations, while an additional 
IDR8.58 trillion (US$783 million) is required 
for building transmission systems.

More than half of last year’s 
bonds were Islamic
MALAYSIA: The size of primary ringgit-
denominated bonds issued in Malaysia 
last year was estimated at RM47 billion 
(US$13 billion), and more than half were 
Shariah compliant, said John Chong, head 
of debt markets at Maybank Investment 
Bank (formerly Aseambankers). This year, 

continued...

continued...
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the amount may decrease by about half to 
RM25 billion (US$7 billion) due to the global 
credit crisis.

Most of the bonds to be issued this year 
in Malaysia may be government and not 
corporate, and would mainly be used to 
fi nance infrastructure development, said 
Chong. He also said that the local bond 
market may pick up in the second half of 
the year on expectations of further interest 
rate cuts. “We are looking at the second half 
of this year for things to improve slightly. 
Globally, maybe a bit later,” he added.

Last November, Bank Negara Malaysia 
reduced the key overnight policy rate to 
3.25% from 3.5%. Another 50 basis points is 
expected to be cut by the end of March, which 
would bring down the key rate to 2.75%.

Zakat funds to eliminate 
poverty in Islamic countries
INDONESIA: A world endowment body is 
needed to manage and channel Zakat funds 
that can be used to eliminate poverty in 
Islamic countries, said the director-general 
of Indonesia’s Pawnshop Agency, Chandra 
Purnama.

“The funds can be sent to any country in 
need of fi nancial aid as the yardstick to 
measure poverty differs from one country 
to another,” he said after addressing the 
Third Islamic Economic Congress on the 
capabilities of fi nancial institutions of micro, 
small and medium-sized industries to 
create and empower small and promising 
entrepreneurs.

Call to set up Islamic 
business schools
MALAYSIA: Islamic business schools are 
necessary to produce graduates in both 
Islamic academic and business studies. 
Such schools do not have to be attached 
to universities, said a government offi cial. 
Deputy entrepreneur and cooperative 
development minister Saifuddin Abdullah 

said the schools can be ready by 2010 with 
funds from the government, Waqf and Zakat.

In proposing that the Islamic Economic 
Development Foundation Malaysia manage 
the schools, he said suitable people from the 
industry can be the lecturers.

New branch for Bank Islam
MALAYSIA: The Shariah compliant bank has 
opened a new branch in Sandakan, Sabah, 
increasing the number of branches in the 
state to four. 

“This is timely as it enhances our distribution 
network and service delivery to meet the 
needs of customers,” said managing director 
Zukri Samat. The move also contributes to 
the government’s plan to promote Malaysia 
as an Islamic fi nance hub, he added.

Bank Islam now has 93 branches 
nationwide.

First post-grad course in 
Islamic fi nance
INDIA: Aligarh Muslim University (AMU) will 
introduce a one-year post graduate diploma 
course in Islamic banking and fi nance from 
the next academic session. Approval for the 
introduction of the course was obtained early 
this month.

Retired professor Mohammad Nejatullah 
Siddiqi, who drew up the course, claimed 
that AMU is the only university so far to offer 
a course in Islamic banking. “Though some 
research work on the subject has been done 
in Karnataka and Pune universities, and a 
handful of part-time refresher courses are 
being offered by some institutes, a course 
like ours does not fi gure in the syllabus of 
any university,” he said.

He spoke of the potential for Islamic banking 
in India even though there are no Shariah 
compliant banks in the country at present. 
However, Mohammad Nejatullah noted that 
there are a few non-banking cooperatives in 
Kartaka and Mumbai, with branches in cities 
such as Aligarh and Chennai.

IJM to cancel Sukuk?
MALAYSIA: Property developer IJM Land may 
cancel its plan to issue Sukuk and may take 
a loan instead to fi nance its borrowings. The 
company had wanted to raise up to RM400 
million (US$112 million), but the volatility 
of the market may make it diffi cult for bond 
issuance, hence taking a loan may be easier. 
IJM Land has not named any banks to 
manage the fund-raising.

The company is the property development 
arm of IJM Corporation, one of the largest 
construction and infrastructure groups in 
Malaysia.

Indonesia will be Maybank 
IB’s key market
MALAYSIA: Indonesia will be a key market 
for Maybank Investment Bank (Maybank 
IB), given the Maybank group’s exposure in 
Bank Internasional Indonesia (BII), said the 
CEO of the newly-renamed investment bank, 
Mohammed Rashdan Mohammed Yusof.

“Jakarta will be the fi rst city that we want 
to leverage on in terms of looking at 
opportunities for cross-border and capital 
market deals,” he added, disclosing 
that Maybank IB, formerly known as 
Aseambankers, is also planning to operate in 
Singapore and Hong Kong.

Commenting on news that Japanese fi rms 
are interested in cooperating with Maybank 
IB to develop Islamic capital market prod-
ucts, Mohammed Rashdan said it is still too 
early to talk about this as Japan’s regulatory 
framework needs to be reviewed in order to 
provide for Shariah compliant transactions.

CIMB-Principal declares 
payout for unit trust funds
MALAYSIA: CIMB-Principal Asset 
Management has announced the income 
distributions for its 12 unit trust funds, 
three of which are Shariah compliant. The 
CIMB Islamic Short Term Sukuk Fund gave 

continued...
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distribution of RM0.28 (US$0.08) a unit, 
or a distribution yield of 0.28%. For the 
CIMB Islamic Money Market Fund, investors 
will receive a gross distribution of RM0.19 
(US$0.05) a unit, while those who invested 
in the CIMB Islamic Balance Growth Fund will 
get a gross distribution of RM2.77 (US$0.77) 
a unit, or a 3.91% distribution yield. 

According to CIMB-Principal CEO John 
Campbell Tupling, the payouts are testament 
to the fund management’s abilities in the 
face of tough market conditions in the 
second half of 2008. He assured that the 
fund managers will continue to strive to 
achieve regular payouts for its investors, but 
stressed that at the same time investors 
need to focus on their long term fi nancial 
goals and take the opportunity to accumulate 
steadily over the coming years as prices of all 
assets have been corrected.

‘No plans to close BoK’
PAKISTAN: The government has no plans to 
roll up The Bank of Khyber’s (BoK) Islamic 

banking system, said Ameer Haider Khan 
Hoti, chief minister of the North-West Frontier 
Province. BoK is the only public sector bank 
in the province.

He added, however, that under a new 
guideline by the Pakistani central bank to 
BoK, conventional banking is also important 
in meeting desired targets. Ameer said 
both systems function side by side and the 
government is working on further stabilizing 
them.

CIMB-Niaga Syariah’s 
marketing push
INDONESIA: All of CIMB-Niaga Syariah’s 
branches in Indonesia will sell Islamic 
fi nance products within three years, said 
the CEO of CIMB Islamic, Badlisyah Abdul 
Ghani. Currently, 250 branches out of 650 
are ready to sell Shariah compliant products, 
and the remaining 400 are expected to do 
likewise within the three-year timeframe.

Badlisyah said the banking group aims to 
replicate its Malaysian Shariah compliant 

products in Indonesia. “We hope to create 
some degree of buzz in the market and help 
create a market share,” he added.

CIMB Islamic is effectively the biggest 
Shariah compliant bank by network in 
Southeast Asia, said the CEO, with 350 
branches in Malaysia and 250 branches 
in Indonesia. It is the third largest bank in 
terms of total assets and deposit, a major 
jump from two years ago, noted Badlisyah. 

He felt that there is room for growth in 
the country for CIMB Islamic with 90% of 
Indonesia’s population being Muslims. “Even 
if you have 10% of the population doing 
Islamic banking, it’s more than the customer 
base in Malaysia,” he noted.

MAS completes 
Singapore’s fi rst Sukuk
SINGAPORE: The Monetary Authority of 
Singapore (MAS) has completed its fi rst 
Sukuk issuance facility, worth SG$200 
million (US$133 million), said the central 

continued...

continued...
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bank. Standard Chartered Bank and The 
Islamic Bank of Asia (IB Asia) were the joint 
arrangers for the Sukuk while Allen & Gledhill 
acted as legal counsel. 

IB Asia said it will place its order on the 
Sukuk soon, which will make the bank the 
facility’s fi rst investor.

(Also see IFN Reports on page 15)

Sukuk market projected
to fall further
ASIA: The global Islamic bond market may 
fall for a second year in a row as falling oil 
prices weaken demand from their target 
market, Muslims in the Middle East.

According to Badlisyah Abdul Ghani, CEO of 
CIMB Islamic, the sovereign Sukuk issuance 
by the Monetary Authority of Singapore 
this week does not mean a resurgence of 
the Islamic bond market, but a sign that 
the market is still active. CIMB Islamic 
had previously forecast Sukuk sales would 
continue to decline this year, following a 56% 
drop in 2008. 

Many countries, such as Indonesia, have 
delayed their planned issuances. The 
republic’s fi rst global Sukuk was planned 
for October, but has been twice delayed. “It 
was impossible, given the market situation,” 
said Dahlan Siamat, an offi cial in Indonesia’s 
fi nance ministry. 

Government-owned Japan Bank for 
International Cooperation is also holding 
back on its Sukuk sale, which was expected 
to be between US$200 million and US$300 
million in size when it was fi rst announced in 
2007. Thailand also has yet to confi rm a date 
for its planned sale in Malaysia, the UAE and 
Saudi Arabia.

Government may prolong 
Sukuk’s maturity
INDONESIA: The republic is considering 
extending the maturity period of its retail 
Sukuk, which is scheduled to be issued in 
February, said Dahlan Siamat, a director 
in the fi nance ministry in charge of Islamic 
debt. The Islamic bond was originally 
planned to mature in three years, but some 
investors have suggested increasing it to fi ve 
years, he added. 

However, Desimon, a director of debt issues 
at Trimegah Securities, considers the three-
year maturity period to be “good enough”, 

adding that if it is too long, investors may 
lose interest. Trimegah is one of the selling 
agents for the Sukuk.

HSBC Asset Management 
launches Islamic portfolio
INDIA: The portfolio management services 
division of HSBC Asset Management has 
launched HSBC Amanah India Shariah 
Portfolio, which is now open for subscription. 
HSBC Amanah is the advisor to the portfolio, 
which will be benchmarked against Dow 
Jones Islamic Market India Index and the 

BSE 500. The open-ended scheme is one 
of the fi rst Islamic offerings in the Indian 
fi nancial market. It will provide investors 
with the opportunity to gain from returns 
through Islamic equity investments in Indian 
companies that are Shariah compliant.

IRTI holds fi rst Islamic 
fi nance task force meeting
MALAYSIA: The Islamic Research and 
Training Institute’s (IRTI) Task Force for 
Islamic Finance and Global Financial Stability 

continued...

Women in Malaysia play a significant role as 
contributors to our country’s economy. From her 
traditional role as a responsible daughter, wife 
and mother to her contemporary role as leaders of 
industries or managers of business, Malaysian 
women today have a wide range of 
responsibilities and needs.

When it comes to financial responsibilities, 
women today have more than proven their 
capabilities in the everyday management of 
money including daily budgeting, credit financing 
and managing debt. However, studies have 
shown that in Malaysia, women are less confident 
when it comes to effectively “making their money 
work for them”. There is currently a gap where 
women are less likely to actively invest in their 
future financial well-being or even plan for their 
retirement years.

RHB Islamic Bank’s Az Zahra Privilege Ladies 
Banking has been conceptualised to bridge this 
gap and enable successful, high achieving 
Malaysian women to better understand and plan 
their financial future. 

Malaysia’s first and only privileged banking 
facility that is exclusive to women, Az Zahra 
Privilege Ladies Banking offers a broad and 
specially-designed range of Shariah-based 

Az Zahra –
The Women’s Financial Partner

products, which include deposits, financing
as well as wealth management platforms, to suit 
the discerning needs of women today. 

In addition, given its aim to become the ideal 
financial partner for women, Az Zahra Privilege 
Ladies Banking also provides members with the 
privilege of performing their financial 
transactions in an environment that is both 
private and comfortable. 

Named after Prophet Muhammad’s PBUH 
daughter, Saidatina Fatima Az Zahra RA; RHB 
Islamic’s Az Zahra Privilege Ladies Banking, a 
name which means “the shining one”, has been 
designed to capture the essence of femininity, 
intelligence, beauty, purity, love, serenity and 
passion.

Beautifully crafted exclusive lounges equipped 
with Bloomberg terminals, internet and media 
displays are the order of the day at this facility for 
the woman who demands information at her 
fingertips. Coupled with guaranteed service at 
the highest level of reliability and confidentiality 
from its dedicated all-female staff, Az Zahra is the 
true embodiment of the financial aspirations of 
the successful Malaysian woman. 

For enquiries on Az Zahra membership, please contact us at +603-2171 5000
or visit www.azzahra.com.my or rhb.com.my
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held its fi rst meeting in Kuala Lumpur on the 
20th January 2009. IRTI is a member of the 
Jeddah-based Islamic Development Bank 
group. 

The task force has set up three working 
groups to examine ways to promote greater 
understanding of the universal values of 
Islamic fi nance, lessons from the current 
fi nancial crisis, how Islamic fi nance needs 
to be developed to improve the resilience 
of the Shariah-based fi nancial system, and 
how to further strengthen the global Islamic 
fi nancial architecture. 

The next meeting has been scheduled for 
the 28th March 2009, which will discuss 
the preliminary fi ndings. The fi nal report is 
expected to be completed in September.

EUROPE
Paris welcomes Sukuk, 
Islamic banks
FRANCE: The Paris Financial Markets 
Organization (Paris Europlace) welcomes 
Sukuk issuers on the New York Stock 
Exchange Euronext, as well as the setting 
up of Islamic banks in Paris, said managing 
director Arnaud de Bresson. Regulations 
have been introduced to facilitate Islamic 
fi nance and to make the city an Islamic 
fi nance hub, he added.

According to de Bresson, the organization 
has taken efforts to promote Shariah 
compliant fi nance over the past three 
years and submitted proposals for reforms 
to develop Islamic fi nance in France. This 
resulted in the tax and regulatory changes 
announced late last year by the ministry of 
economy, industry and employment as well 
as the French fi nancial markets regulatory 
authority. The reforms revolve around Islamic 
mutual funds, Sukuk listing, tax neutrality on 
Murabahah transactions and tax deduction 
on Sukuk payments.

“We are convinced that Islamic fi nance 
can bring some interesting opportunities 
to face the present fi nancial crisis because 
of the specifi city of the Islamic fi nancial 
instruments in terms of the distribution 
of profi ts, long term perspectives and the 
elimination of interest,” said de Bresson.

Paris Europlace has also called for stronger 
relation between Paris and Doha. He plans 
to make a proposal to the Qatar Financial 

Centre to cooperate in Islamic fi nance, 
asset management, insurance, research, 
education and environmental fi nance.

A&O advises Deutsche 
Bank on Al Mi’yar
LUXEMBOURG/UK: Allen & Overy (A&O) 
has advised Deutsche Bank on the 
establishment of Al Mi’yar, a Shariah 
compliant platform to facilitate the issuance 
of Islamic securities. The program allows 
investors to receive a profi t or loss on their 
investment based on the performance of a 
wide range of independent reference assets 
or indices which can include commodities, 
equities, funds or baskets, at the same time 
offering the full range of structured product 
pay-offs.

The transaction is testament to positive 
developments in the Islamic products 
market, said Andrew Sulston, a capital 
markets partner at A&O. It also exposed 
investors to a wider range of asset classes 
which should increase the market’s liquidity, 
he added.

The team involved in the deal was headed by 
London-based Sulston and Henri Wagner in 
Luxembourg. Assisting were senior associate 
David Wakeling, associates Yusuf Battiwala 
and Tom Herbert, as well as Luxembourg 
counsel Frank Mausen and associate Nicolas 
Fermaud.

MIDDLE EAST
Al Barakah goes bust
UAE: Property development group Al Barakah 
has declared insolvency. The company has 
unsecured liabilities of about AED400 million 
(US$109 million). According to a lawyer for Al 
Barakah, it is diffi cult to determine the actual 
status of the company as its balance sheet is 
incomplete. 

AB Mahomed said in a memorandum 
confi rming that Al Barakah is in a state of 
liquidation: “Its liabilities exceed its assets. 
It does not conform to international best 
practices and standards. Clearly, a clean-up 
is needed.” 

Al Barakah’s assets, according to the memo, 
comprise mainly money advanced against 
land, estimated at AED412 million (US$112 
million). The fi rm had paid about 83.88% of 
the price for eight plots of lands in Dubai and 
Ajman.

MoUs signed with property investors account 
for 36% of the liabilities. CEO Shariq Imran 
Khan had signed the MoUs to buy back the 
properties after six months with 50% profi t 
for the down payment, and signed several 
postdated checks, amounting to AED60 
million (US$16 million) as guarantee. All the 
checks bounced. In relation to that, Shariq 
Imran, a Pakistani, is being sought by Dubai 
police.

Al Barakah has launched 12 property devel-
opments in Dubai and Ajman since 2007, in-
cluding the Burj Manara Ajman in Marmooka 
City. The company is in talks with the Ajman 
government to cancel the fi ve proposed tow-
ers in Marmooka City and to be refunded, 
said another lawyer, Omar Bissar.

DIB donates to Gaza
UAE: Dubai Islamic Bank (DIB) has 
donated AED40 million (US$11 million) 
to the nationwide fund raising campaign 
for Palestinian victims of the Gaza war. 
The campaign, organized by the UAE Red 
Crescent, has so far collected more than 
AED315 million (US$86 million).

According to Abdul Razak Al Abdulla, the CEO 
of DIB Foundation, a non-profi table charity 
foundation, DIB is more than willing to offer 
monetary assistance to war-torn Gaza as the 
bank believes in supporting worthy causes.

NBC expects double sales
UAE: National Bonds Corporation (NBC), the 
Shariah compliant national savings scheme, 
aims to double its sales in 2009 from the 
record-breaking AED4 billion (US$1.1 billion) 
achieved in 2008, said CEO Mohammed 
Qasim Al Ali. It plans to introduce several new 
products by the middle of the year to help 
meet the target.

The company’s investment committee is 
focusing on short term Shariah compliant 
money market instruments, avoiding high-
risk investments. One scheme makes 
bondholders eligible to win prizes every 
month as well as receive annual returns. 
Another new product lets customers receive 
returns on a quarterly basis on investments. 
In addition, the labor ministry has agreed 
to accept NBC bonds as a guarantee for 
employees.

“In 2009, we will evolve in two areas, primary 
healthcare and Takaful,” added Mohammed 
Qasim. A chain of clinics has been launched, 
managed by an international company. The 
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Takaful penetration rate is only 5%, and most 
of those who are insured do not fi nd the 
services offered as satisfactory, according to 
him. He said the company is working on the 
synergy between the two areas, as Takaful 
needs health service and vice versa.

Mohammed Qasim also revealed that NBC 
will introduce automated kiosks this year to 
make it easier for customers to purchase the 
bonds.

Al Baraka Bank-Syria
gets the OK
SYRIA: Emirates Islamic Bank, Kuwait Syrian 
Holding and two investors from the Al Rajhi 
family have received the Syrian government’s 
approval to partner with Bahrain-based 
Albaraka Banking Group (ABG) to set up Al 
Baraka Bank-Syria.

According to Amir Assassa, a founding 
member of the new bank, it plans to sell 
35% of its shares valued at US$35 million 
in an initial public offering in Syria at the 
end of March, pending submission of 
documentation to the Syrian Commission on 
Financial Markets and Securities.

ABG will have a 23% stake in the Syrian 
bank, Syrian investors 16%, Emirates Islamic 
Bank 10% and Kuwait Syrian Holding 5%.

DIB, RERA host forum
UAE: Dubai Islamic Bank (DIB) and the 
Real Estate Regulatory Agency (RERA) have 
co-hosted an escrow forum, providing a 
platform for DIB’s escrow account customers 
to have a dialogue with RERA. According to 
RERA CEO Marwan Ghalita, this is among 
the steps the agency has taken to promote 
transparency and credibility in the real estate 
sector.

He said it will continue to play a key role in 
regulating the market, pointing out that the 
current market situation demands greater 
regulation and scrutiny to ensure that only 
credible developers make their way into the 
market.

Industry dialogues like these enable 
providers such as DIB to enhance their 
services while supporting RERA and similar 
authorities to strengthen the regulations, 
said Ayman Adel Kamal, executive vice-
president and head of real estate fi nance 
and direct equities at DIB. “Working 
together with RERA and developers, DIB will 

continue to contribute towards enhancing 
investors’ confi dence in Dubai’s real estate 
sector,” he added.

GFH may launch projects 
worth US$10 billion
BAHRAIN: Shariah compliant investment 
bank Gulf Finance House (GFH) may launch 
two new infrastructure projects this year 
despite the fi nancial crisis, said senior 
executive director Jinesh Patel. He added 
that the projects may be worth up to US$5 
billion each, but the initial equity exercise to 
begin the projects may be between US$250 
million and US$400 million for each project.

Patel said the investment bank will rely on its 
pool of high net worth clients to raise funds 
instead of tapping the debt market.

Fairfax launches Islamic 
property fund
GULF: Fairfax Middle East has launched an 
Islamic Russian property fund worth US$500 
million to be invested in residential and 
commercial developments in major cities 
in Russia to help ease the supply shortage. 
Managing director James Hare of Vesta 
Capital, which is responsible for promoting 
the Shariah Russian Property Fund in the 
Gulf, said the targets are sovereign wealth 
funds and family trusts in the Middle East.

The fund has formed a partnership with 
Sistema-Hals, a subsidiary of Russian 
industrial conglomerate Sistema, to co-
develop some of its major projects in 
Moscow and St Petersburg. Sistema will be 
investing US$200 million in the fund, and 
aims for a 30% internal rate of return.

Fairfax Middle East is a subsidiary of Fairfax, a 
leading investment bank based in London.

Payouts from Daman funds
UAE: Daman Investments has announced the 
performance results of three of its funds. The 
Daman Islamic Fund has a net asset value 
of AED42.35 (US$11.53) a unit at the end of 
December last year, posting a 13% decline. 
It has declared a total dividend of AED3.75 
(US$1.02) a unit since the inception of the 
fund, with a 9.44% annualized dividend yield.

Daman Speculator Fund and Daman Second 
Emirates Fund declared dividends at 
AED0.50 (US$0.14) and AED5.00 (US$1.36) 
a unit while the annualized dividend yields 

for the conventional funds stand at 3.5% and 
9.21% respectively.

First Investment and GIH 
to consolidate
KUWAIT: First Investment and Gulf 
Investment House (GIH) have reached an 
initial merger or acquisition agreement. 
Major investors Kuwait Finance House 
for GIH and National Investments for First 
Investment did not give further details on 
how the consolidation will take place.

Shares of both of the investment fi rms have 
appreciated in value even as the bourse 
trended down due to the central bank’s 
stance that it will not help investment fi rms 
cope with the fi nancial downturn.

Earlier this month, Global Investment House 
said that it has defaulted on most of its debts, 
while Investment Dar also said that it needs to 
secure up to US$1 billion of loans.

Private placement of 
Jordanian bank complete
JORDAN: The private placement of Industrial 
Development Bank’s 26 million shares has 
been completed, bringing the bank closer 
to being converted into Shariah compliant 
Jordan Dubai Islamic Bank. The shares are 
valued at US$100 million.

Jordan Dubai Financial (JD Financial), the 
fi nancial arm of JD Capital, owns 60% of the 
shares while Dubai Islamic Bank (DIB) and 
Dubai International Capital have 20% each. 
DIB will provide technical support as well as 
supervision in Industrial Development Bank’s 
restructuring process, and in return the bank 
will have access to DIB’s expertise in Islamic 
fi nancing products.

“Shariah compliant banking institutions have 
been the least affected in the face of the 
current global economic crisis, which makes 
Shariah compliant banking an ideal solution 
under all circumstances,” said JD Capital 
CEO Samir Z Al-Rifa’i. The completion of the 
acquisition refl ects the investors’ confi dence 
in the Jordanian economy, he added.

Islamic hedge funds may 
have the edge
GCC: Islamic hedge funds will benefi t from 
the developments in the Gulf Cooperation 
Council (GCC) and emerging trends in the 
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investment sector. They may be able to 
perform better than conventional ones 
in 2009, said the global head of hedge 
fund research at Thomson Reuters Lipper, 
Aureliano Gentilini.

Some quarters in the GCC plan to boost 
spending and run a budget defi cit in a bid 
to better manage a possible global market 
recession even though the outlook is not 
good for oil prices, and this can act as a 
catalyst to insulate stock markets in the 
region from disturbances, he added.

For example, Dubai and Saudi Arabia 
adjusted their gross domestic product (GDP) 
growth estimates due to the fi nancial crisis, 
but both still have healthy non-oil GDP growth 
this year. 

Gentilini said the Shariah compliant funds can 
benefi t from the region’s investment liquidity 
profi le. The UAE’s investment arms, such as 
the Abu Dhabi Investment Authority, have 
more than US$900 billion in assets, and the 
fi gure is set to increase as the region prepares 
to rely less on oil and gas-related revenues.

He also said that these hedge funds can 
take advantage of the strong liquidity drivers 
in the GCC as well as demand from fi rms and 
institutions for absolute return investment 
vehicles that could provide returns 
associated with major market trends.

NBK has cash in hand
KUWAIT: NBK Capital, the investment 
banking arm of National Bank of Kuwait, 
which raised US$156 million for the GSC 
Mezzanine Fund in August, just before the 
credit crunch hit globally, is set to begin 
investment placements. The average 
investment in each of the selected small- 
and medium-sized businesses in the region 
will be between US$10 million and US$40 
million, said NBK Capital CEO Amjad Ahmad.

He declined to name the prospective 
investee companies but said that its fi rst 
investment is expected to be made in 
February. While the fund’s US$200 million 
target has yet to be reached, Ahmad said the 
“pipeline is full of companies” interested in 
securing fi nancing. 

The investments will go towards project 
fi nancing and loans to fund the corporate 
goals, such as acquisitions, growth 
expenditures and recapitalization. The fund 
also plans to invest in the region’s private 
equity sector, he added.

The fi nancial fi rm has two private equity 
funds and one mezzanine fund with a 
total of US$530 million in assets under 
management. “We will invest along with 
private equity players as they make 
acquisitions, but we will also fi nance 
companies directly,” he added. He noted that 
despite the fi nancial crisis, private equity has 
the potential to fl ourish while asset values 
remain low.

Path Solutions’ iMAL for 
Jeddah’s ICD 
SAUDI ARABIA: The Islamic Corporation for 
the Development of the Private Sector (ICD) 
has chosen Path Solutions to enhance its 
customer services. According to Khaled Al-
Aboodi, ICD’s CEO and general manager, the 
system will ensure a smooth automation of 
its operational processes.

“We have been able to win deals with some 
of the world’s most prestigious banks to run 
on iMAL, which is evidence of our product 
superiority and our undisputed market 
leadership,” said Naji Moukadam, Path 
Solutions’ president. He said choosing iMAL 
is testament to ICD’s confi dence in the 
company and the product.

Jeddah-based ICD is an independent 
multilateral fi nancial organization and is part 
of the Islamic Development Bank Group.

Sukuk increases market 
share in GCC
GCC: The amount of Islamic and conventional 
bonds issuance in the Gulf Cooperation 
Council (GCC) region decreased last year 
compared to 2007, but Sukuk managed to 
grow market share, said the Kuwait Financial 
Centre (Markaz). It holds 45% of the total 
value issued, up from 40% in 2007.

The Shariah compliant bond market 
managed to raise US$8.1 billion last year, 
while the conventional bond market raised 
US$10 billion. Accumulatively, the aggregate 
bond market in the region collected US$18.1 
billion, 62.4% lower than the amount 
reported in 2007. It further noted that 73% 
of the total issuance was made in the fi rst 
half of the year.

Markaz also said that a large portion of 
the aggregate bond market was made 
of corporate issuance, which accounted 
for 53.4% of market share, amounting to 
US$9.6 billion. The remaining was sovereign 

issuance. A majority was issued by the UAE 
with 21 issues, at 49% or US$8.8 billion 
market share.

Mashreq Capital to issue 
new fund
UAE: Mashreq Capital plans to launch an 
Islamic regional fi xed income fund in the next 
few weeks, said CEO Abdul Kadir Hussain. 
The fund will be US$50 million in size.

It will be Mashreq’s fi rst fund that targets 
Sukuk, and its third mutual fund issuance, 
said Abdul Kadir. Mashreq Capital is a unit 
under Mashreqbank.

Al Rajhi in second 
partnership with Visa
SAUDI ARABIA: Al Rajhi Bank has partnered 
with leading payment solutions provider 
Visa to provide selected employees with 
Visa Corporate Cards by March. The cards 
will replace petty cash and help the bank 
manage, monitor and analyze the business 
or entertainment travel expenses of the 
cardholders.

The card also allows Al Rajhi to limit credit 
amounts for its employees according to job 
designation. Company-sponsored expenses 
can be accounted for swiftly and easily through 
report functions that come together with the 
card, and users can make full use of the spe-
cial offers and incentives the card offers.

“The corporate card greatly reduces the 
administrative overhead posed by business 
or entertainment expenses while providing 
key personnel with world-class benefi ts,” said 
Ihab Ayoub, general manager of Visa in Saudi 
Arabia, Kuwait, Bahrain, Oman and Yemen.

The new service is the latest in a series of 
product agreements that Al Rajhi has signed 
with Visa.

Malaysia collaborates with 
Qatar on fund
GCC: Malaysia and Qatar plan to set up a 
US$1 billion fund that will be used for mutual 
investment, said Rais Yatim, Malaysia’s 
foreign minister. Details will be fi nalized at 
a meeting between the countries’ prime 
ministers, Malaysia’s Abdullah Ahmad 
Badawi and Qatar’s Sheikh Hamad Jasim 
Jabir Al Thani.
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Rais also said that the type and location of 
projects are some of the matters that will be 
discussed.

The Southeast Asian country is also interested 
to cooperate with Bahrain in creating an in-
ternational money market (IMM) as part of an 
outstanding bilateral agreement the countries 
signed in 1990, revealed Rais. The IMM will 
strengthen business ties between Asia and 
the GCC and should be carried out immedi-
ately, he added.

Millennium Finance invests 
in Kuwait Energy
KUWAIT: Millennium Private Equity (MPE), 
the private equity arm of Millennium Finance, 
has invested AED92 million (US$25 million) 
in Kuwait Energy. The investment is the 
fi rst from the Shariah compliant Millennium 
Global Energy Fund, which was closed in April 
last year.

Sara Akbar, CEO of Kuwait Energy, said the 
fund will provide strategic direction to the 
independent exploration and production 
(E&P) company, as well as facilitate access to 
proprietary E&P projects in the Middle East. 
MPE will also add value in support of Kuwait 
Energy’s growth vision, she added. 

“It is becoming clear within the Middle East 
E&P sector that independent Middle East 
E&P players can add more value by being 
agile and focusing on E&P projects that are 
smaller than the threshold of projects with 
which national oil companies compete,” said 
Walter Brandhuber, the fund manager of 
Millennium Global Energy Fund.

ASBB in Sukuk deal with 
Yemeni bank
SAUDI ARABIA: Al Salam Bank-Bahrain 
(ASBB) and Yemen-based Tadhamon 
International Islamic Bank (TIIB) have 
launched a Sukuk worth SAR857 million 
(US$230 million). The banks signed the 
Sukuk Manfa’a (trust certifi cates) deal with 
Rawacheen Al Hijaz, a fi rm specializing in 
issuing and marketing such type of Sukuk 
and which will lead manage the issuance on 
behalf of the Sukuk holders.

The Sukuk Manfa’a deal was signed for 
properties at the Burj Al Jewar Tower, a 
commercial residential tower in Mecca where 
ASBB and TIIB are in a strategic partnership. 
The Islamic bond offers its holders the right 

to benefi t from the unit for 19 years either 
to use it or sell, lease to others, grant or 
bequeath.

Holders can also exchange their unit with 
another. It offers economic benefi t to the 
investors as it represents a contractual 
arrangement which can be traded through 
sale and purchase by individuals or 
institutional investors, thus meeting the 
liquidity needs and economic requirements 
of different investor segments. ASBB board 
member and CEO Yousif Taqi and Rawacheen 
managing director Yaser Al Attas signed the 
agreement.

Malaysia keen to 
strengthen Bahrain ties 
BAHRAIN: Malaysia is seeking greater ties 
with Bahrain in Islamic banking and fi nance, 
said its prime minister Abdullah Ahmad 
Badawi during a two-day visit. He added that 
Malaysia had begun dealing with Islamic 
fi nance long before most countries, while 
Bahrain is recognized as a major Islamic 
fi nancial hub.

“We have been recognized as spearheading 
the world’s fi rst global sovereign Sukuk and 
we are also the host country of the Islamic 
Financial Services Board,” he added. 

Malaysia is hoping to speed up negotiations 
for the free trade agreement (FTA) with 
the Gulf Cooperation Council as soon as 
possible, Abdullah said, adding that the 
agreement will improve the bilateral trade 
and investment status between the region 
and Malaysia. The Gulf region can also use 
the FTA as a platform to penetrate the Asean 
market, as well as the markets of Malaysia’s 
other FTA partners such as Japan, China and 
South Korea. 

Bahrain’s second bourse to 
debut next year
BAHRAIN: Financial Technologies is set 
to launch the kingdom’s second stock 
exchange, Bahrain Financial Exchange (BFX), 
said its chief executive and chairman Jignesh 
Shah.

BFX will be regulated by the Central Bank of 
Bahrain, and has been given the green light 
to list cash and derivatives instruments on 
multiple asset classes, including currencies, 
commodities and equities. It will also list and 
trade Shariah compliant fi nancial products. 
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BFX is expected to begin trading in the fi rst 
quarter of 2010, and will be serving fi nancial 
market participants, investors and issuers 
to provide services for hedging, arbitrage, 
investment and fund raising.

It will improve the performance of the Middle 
East fi nancial markets through enhancing 
price discovery, market transparency, risk 
management, cross-border economic 
integration, fi nance and investment in 
the Arab world. BFX will offer full end-to-
end automated trading, with clearing and 
depository settlement services, providing 
low latency and low transaction costs, it 
added. Financial Technologies is a trading 
technology company based in India and 
is the biggest stakeholder in the Multi-
Commodity Exchange of India.

QIB to operate in France?
QATAR: Qatar Islamic Bank (QIB) may be 
awarded a license to introduce Islamic 
banking in France later this year, said Gilles 
Saint Marc, a lawyer who is part of a French 
delegation to the Gulf. 

Another Gulf lender may also get the same 
license, but Marc declined to name the 
bank. He added that other banks had 
also expressed interest to begin Shariah 
compliant banking in the European country. 
The delegation is headed by Christian Noyer, 
governor of Banque de France. 

Burgan to buy four of 
UGB’s banks
KUWAIT: Kuwait-based Burgan Bank will 
proceed with plans to acquire four banks 
from United Gulf Bank (UGB), as part of its 
expansion strategy. The banks involved are 
Jordan Kuwait Bank, Algeria Gulf Bank, Bank 
of Baghdad and Tunis International Bank.

Burgan completed the purchase of Jordan 
Kuwait Bank last year. It acquired a 44% 
stake, bringing its holding to 51%. However, 
Burgan’s plan to purchase the other three 
banks was put on hold following the failure 
to obtain authorization to increase its capital 
on time, said UGB’s managing director, 
Masaud Hyatt. 

“We will continue to implement the necessary 
procedures to make the deal happen, 
because we believe it is benefi cial to both 
institutions and the markets they serve,” he 
added. Masaud also expressed confi dence 
that the deal would be completed soon.

Malaysia proposes meeting 
on global standards
QATAR: Malaysia has proposed a meeting on 
setting up global Islamic banking and fi nance 
standards, said the prime minister of the 
Southeast Asian country, Abdullah Ahmad 
Badawi. He added that he had discussed the 
matter with his Qatari counterpart, Sheikh 
Hamad Jassem Jabor Al Thani, during a 
meeting as part of his GCC-wide tour. 

He also suggested the fi rst meeting be held in 
Kuala Lumpur, Malaysia which would be open 
to Shariah scholars from all over the world. 
Having global standards would reduce 
confusion, and problems could be resolved 
with a common approach. “There could be 
confusion when Islamic banks in different 
countries adhere to different principles or 

practices,” said Abdullah. Another issue 
that was discussed in the meeting was the 
possibility of making joint investments in the 
agricultural and halal product industries.

CBB Sukuk oversubscribed 
by 440%
BAHRAIN: The monthly issue of the Central 
Bank of Bahrain’s (CBB) short-term Sukuk 
Ijarah has been oversubscribed by 440%. 
The BHD5 million (US$13.3 million) issue 
received BHD22 million (US$58.4 million) 
worth of subscriptions, CBB said in a 
statement. 

The Sukuk carries a maturity of 182 days, 
beginning on the 22nd January until the 
23rd July. The expected return on the issue 
is 1.75%.
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ASIA
TAIB launches travel 
Takaful product
BRUNEI: Insurans Islam TAIB has launched 
Takaful Kembara, a new travel Takaful 
product that provides cover for travelers in 
the event of accident, death, loss of travel 
documents as well as medical bills. 

It will be available from February, said 
managing director Osman Md Jair.

The new product was unveiled at the 
company’s third roadshow at the Oil and 
Gas Discovery Centre in Seria town. The 
roadshow, aimed at increasing public 
awareness of road safety measures, is 
part of its corporate social responsibility 
initiative.

“One of the aims of organizing this 
roadshow is to further strengthen 
Insurans Islam TAIB’s corporate 
branding,” said Osman. A fourth 
roadshow is being planned. Insurans 
Islam TAIB also intends to offer a Takaful 

scheme for hearses owned by mosques, 
suraus and prayer halls.

Takaful Malaysia launches 
CSR branding
MALAYSIA: Takaful Malaysia recently 
launched the branding for its corporate 
social responsibility initiatives. According 
to chairman Hadenan Jalil, the brand 
name ‘Takaful myJalinan’ is designed 
to drive the efforts to strengthen, 
streamline and focus its social services 
on target groups as well as provide more 
assistance to help meet the needs of 
society. 

He identifi ed some of the causes as 
countering social vices, crime prevention, 
care for the environment and aid for natural 
disaster victims.

Hadenan said the company will initially 
focus on two initiatives — ‘myJalinan Ilmu’ 
will help upgrade the quality of education 
through cash assistance for students for 
their expenses, school uniforms and books. 

The other initiative will be a special 
care program called ‘myJalinan Kasih’ 
specifi cally for single mothers, orphans and 
the physically challenged.

MIDDLE EAST
Bahrain hosts annual 
insurance forum
BAHRAIN: The country will host the 5th 
Annual Middle East Insurance Forum on 
the 8th and 9th February. Some of the key 
debates at the forum include the new 
international landscape and the need for 
more players in the industry.

Takaful Re CEO Chakib Abouzaid sees 
the forum as an opportunity to discuss 
the impact of the current fi nancial crisis 
on the insurance market in the region, 
as well as the strategies to be taken to 
enable insurance penetration to reach an 
acceptable level. “Both conventional and 
Takaful must work together to achieve this 
ambitious target,” he added.
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ASIA
MARC affi rms Sime Darby’s 
Islamic facilities
MALAYSIA: Malaysian Rating Corporation 
(MARC) has affi rmed the ratings on Sime 
Darby’s RM1.5 billion (US$420 million) 
Murabahah commercial paper/medium-term 
notes program (CP/MTN) and RM150 million 
(US$42 million) Murabahah CP program 
at ‘AAAID/MARC-1ID’ and ‘MARC-1ID’ 
respectively. The outlook is stable.

The affi rmation of the ratings is refl ective of 
the group’s post-merger enlarged scale of 
operations for its core businesses of oil palm 
plantation and property development, as well 
as its strong balance sheet. Sime Darby is 
the world’s largest listed oil palm plantation 
group with 633,607 hectares of plantation 
land. Its other core businesses are property 
development, motors, industrial, energy and 
utilities. 

Fitch upgrades 
AmInvestment Bank
MALAYSIA: Fitch Ratings has affi rmed 
AmBank’s long- and short-term foreign 
currency issuer default ratings (IDRs) at 
‘BBB-’ and ‘F3’ respectively. The agency also 
affi rmed the bank’s individual rating at ‘C/D’, 
support rating at ‘3’ and support rating fl oor 
at ‘BB’. The outlook is stable.

For AmInvestment Bank, Fitch upgraded the 
long-term foreign currency IDR to ‘BBB-’ from 
‘BB+’ and the short-term foreign currency 
IDR to ‘F3’ from ‘B’. Both have been removed 
from Rating Watch Positive. Additionally, the 
investment bank’s individual, support and 
support rating fl oor also received similar 
ratings to AmBank’s: at ‘C/D’, ‘3’ and ‘BB’ 
respectively. The outlook is also stable.

Amat Suria gets ‘P2’
MALAYSIA: RAM Ratings has reaffi rmed the 
‘P2’ rating on Amat Suria’s RM40 million 
(US$11 million) Murabahah Underwritten 
Notes Issuance Facility (MUNIF). The ratings 
are based on the company’s increased 
operating profi t and healthy operating 
performance. However, the rating on the 
calcium carbide manufacturer’s Islamic 
facility is moderated by its weak capital 
structure.

Amat Suria’s domestic performance is 
expected to be less volatile compared to its 

exports, which is supported by the company’s 
strong business positioning and local tariff 
protection. RAM expects the company’s 
revenue and profi t margins to moderate 
over the next 12 months, therefore any 
sharp decline in its performance that may 
deteriorate its debt protection metrics would 
refl ect badly on Amat Suria’s credit rating.

The company was established in 2005 
to facilitate the leveraged buyout of 
MCB Industries from its previous owner, 
Regal Horizon. MCB is an integrated lime 
manufacturer, and its main products include 
calcium carbide, quicklime, hydrated lime 
and acetylene gas.

RAM reaffi rms AmIslamic
MALAYSIA: RAM Ratings has reaffi rmed 
the long-term fi nancial institution rating on 
AmIslamic Bank at ‘A1’, while the short-
term rating was reassigned at ‘P1’. The 
agency also gave the bank’s RM400 million 
(US$112 million) Subordinated Sukuk 
Musharakah program a rating of ‘A2’. The 
outlook is stable. 

RAM said that the ratings are based on the 
view that AmIslamic has a credit-risk profi le 
that is similar to that of its parent, AmBank. 
The parent bank’s fi nancial institutions ratings 
were recently affi rmed by RAM at ‘A1/P1’. 
AmIslamic leverages on AmBank’s delivery 
channels, back-room operations and risk-man-
agement system. AmBank is also expected to 
provide its Shariah compliant unit with fi nan-
cial support, should the need arise.

Nestlé gets ‘AAA’, ‘P1’
MALAYSIA: The long- and short-term ratings 
of the RM700 million (US$194 million) 
Murabahah commercial papers/medium-
term notes program by Nestlé Foods 
(Malaysia) have been reaffi rmed at ‘AAA’ and 
‘P1’ respectively by RAM Ratings. The ratings 
have a stable outlook. The reaffi rmation of 
the ratings is refl ective of Nestlé Malaysia’s 
sturdy positioning in the domestic packaged 
food and beverage market.

MIDDLE EAST
Takaful Re’s outlook stable
UAE: Takaful Re’s long-term counterparty 
credit and insurer fi nancial strength rating 
has been reconfi rmed at ‘BBB’ by Standard 
& Poor’s (S&P), with a stable outlook. 

According to the agency, the rating is 
testament to the Islamic reinsurance 
company’s strong capitalization, supportive 
shareholder base, and knowledgeable and 
experienced management team. 

This is based on Takaful Re’s strong capital 
adequacy as measured by S&P’s risk-based 
capital model, low reliance on retrocession 
and competent reserving practices.

The stable outlook, on the other hand, is 
refl ective of S&P’s expectation that the 
company will continue to be supported by 
its shareholders, which will enable growth to 
its competitive position within the re-Takaful 
segment.

IDB gets highest credit 
ratings from agencies
SAUDI ARABIA: For the seventh consecutive 
year, S&P has rated the future outlook of the 
Islamic Development Bank (IDB) Group as 
‘stable’. 

In the ratings agency’s annual report on 
international fi nance institutions, S&P 
awarded the Jeddah-based bank with ‘AAA’ 
and ‘A-1+’ for its long- and short-term credit 
ratings, respectively. 

The ratings are based on IDB Group’s 
strong capitalization, strong liquidity, a 
development-related asset portfolio that has 
performed well in relation to its large pool 
of borrowers, and an expected continued 
preferred creditor treatment. IDB Group has 
now successfully received the highest credit 
ratings from all three leading rating agencies 
in the world — S&P, Moody’s Investors 
Service and Fitch Ratings.

Fitch affi rms CBD at ‘A’/‘F1’
UAE: Fitch Ratings has affi rmed Commercial 
Bank of Dubai’s (CBD) long- and short-term 
issuer default ratings (IDR) at ‘A’ and ‘F1’. It 
also affi rmed the UAE-based bank’s individual 
rating at ‘C’, support at ‘1’ and support rating 
fl oor at ‘A’. The outlook is stable.

According to the agency, the IDRs and 
support rating are based on the extremely 
high probability that the bank would receive 
fi nancial support from the government, if so 
required. The individual rating is refl ective of 
CBD’s good profi tability and satisfactory asset 
quality ratios, as well as its rapid loan growth, 
some exposure to regional equity markets, 
reliance on the domestic market, and 
concentration in loans and deposits.
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Singapore has thrown its hat into the ring, vying for the top spot as a 
leading Islamic fi nancial center with the issuance of its fi rst sovereign 
Sukuk. The Ijarah-structured Islamic bond worth SG$200 million 
(US$134 million) by the Monetary Authority of Singapore (MAS), also 
marks another fi rst — as a pioneer in local currency Sukuk issued by a 
central bank in a non-Muslim majority country.

The plan for the Sukuk was fi rst announced in May last year during an 
annual summit of the Islamic Financial Services Board in Jordan by 
Heng Swee Keat, managing director of MAS. 

During the signing ceremony held at MAS this week, he described 
the Sukuk as the Islamic equivalent of Singapore Government 
Securities and said that it will be given equal regulatory treatment 
as its conventional counterpart such as qualifying as an asset in the 
computation of capital and liquidity requirements, and as eligible 
collateral for tapping MAS’ liquidity.

“MAS is committed to the facility, issuing to meet the needs of fi nancial 
institutions that are carrying out or plan to carry out Shariah compliant 
activities in Singapore, as this will strengthen their ability to meet their 
capital and liquidity requirements,” he added.

The Islamic bond will be issued on a reverse-inquiry basis, meaning 
that the size, maturity and pricing will be determined by investors’ 
requirements and market conditions. Standard Chartered Bank and 
The Islamic Bank of Asia (IB Asia) have been appointed as the arrangers 
for the issuance, with the latter slated to become the fi rst investor in 
the Sukuk when it places an order soon. The bank is currently ironing 
out the details, said IB Asia CEO Vince Cook.

He spoke to Islamic Finance news on the Sukuk issuance, its possible 
impact, and IB Asia’s role in Singapore’s Sukuk and fi nancial 
markets.

How will the Sukuk assist in Singapore’s strategy to become a global 
Islamic fi nancial hub?
The Sukuk paves the way for the development of a local Islamic money 
market. In the past, there was a shortage of high quality Shariah 
compliant instruments that could be used to manage liquidity risks. 
MAS has addressed this with a cleverly designed Sukuk that can 
also be enhanced in the future with more features, such as different 
currencies, maturities and greater tradability, to cater to developing 
market demand.

The Sukuk will help showcase Singapore’s growing competence in 
Islamic fi nance support functions, such as the provision of the required 
legal services, thus deepening the country’s competence in this area.

When most countries have delayed their sovereign Sukuk issuance, 
such as Indonesia and Japan, why do you think MAS decided to go 
ahead with the issuance?
The Sukuk issue for MAS represents an important new development 
and adds a dimension that is different from the typical fund raising.

What are your expectations on how the public would react to the 
Sukuk, and how well do you think it will be received?

I am confi dent that the Sukuk will generate interest and excitement 
in the global Sukuk markets, both as an investment product and as 
a case study for countries interested in developing their own Sukuk 
issuance programs.

On the Singapore front, the Sukuk is expected to be well-received by 
Islamic banking players wishing to scale up their businesses and to 
introduce new Shariah compliant products. The issue is designed to 
support the fi nancial institutions that can use such an instrument as a 
building block for products aimed at the general public.

In your opinion, what is the outlook for the Sukuk market in 
Singapore?
The Sukuk market, like the greater Islamic fi nance industry here, is 
in its nascent stage and has plenty of room to grow. Sukuk represent 
a vehicle to tap new sources of liquidity while not disadvantaging an 
issuer’s traditional investors. In addition, they can help open new 
markets to the issuer, whether commercial or fi nancial, by following 
a fi nancing route based on transparency, the creation of productive 
assets and the avoidance of certain proscribed activities, not unlike a 
number of ethical investment instruments.

Malaysia has established itself as a leading Islamic fi nance center in 
Asia, and Indonesia is coming up with a rupiah-denominated Sukuk 
next month. Do you feel the pressure to compete with banks in these 
two countries? Why is that?
Of course, there will be some areas where we may compete, but this 
is a healthy development, not something that we should avoid. The 
industry is at such an early stage of development in Asia that it is in the 
general interest of Islamic banks in the region to cultivate it together.

With the entry of more Islamic banks, coupled with increasing 
innovation on the product development front, developing markets 
with large Muslim populations like India and Indonesia will open up, 
a positive outcome for the Islamic banking industry. Of course, the 
various centers will also have different relative strengths, so there is 
plenty of room for everyone to co-exist.

What are IB Asia’s expectations and plans for 2009 in the Sukuk 
market and other areas as well?
Since our inception 18 months ago, IB Asia has been growing from 
strength to strength, turning profi table in its fi rst few months of 
operations, doubling its staff strength to 70 and establishing a 
presence in the Middle East via a representative offi ce in Bahrain. 
It has also developed a strong set of Shariah banking capabilities 
through a variety of business initiatives, most recent of them obviously 
being the MAS Sukuk issue.

Moving forward, we will continue to grow in line with our long-term 
business plans. Meanwhile, we will navigate through the current 
fi nancial situation carefully, reprioritizing our business objectives to 
focus on those areas where we can operate with confi dence. At the 
same time, we continue to look at ways to turn the current situation 
to our favor by exploring the exceptional opportunities emerging from 
this crisis.

By Elmira Azlan

SINGAPORE
Sukuk places Singapore on the Islamic fi nance map
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An investment manager of a conventional bank recently posed this 
question to a friend: “In times of turmoil, how would Islamic fi nance 
save us?” He is not alone. As the conventional market collapses, many 
are wondering how Islamic fi nance, which was virtually unheard of 
prior to this, could be an alternative, let alone be the salvation.

A leading international legal fi rm took the initiative to address this issue 
by organizing a seminar in London this week to discuss the current 
state of the Islamic fi nance market and the role of Islamic fi nance in 
tackling the credit crunch. Among the speakers were the fi rm’s head of 
Islamic Finance Neil Miller, Gatehouse Bank chairman Richard Thomas 
and Shariah scholar Sheikh Haytham Tamim.

At the seminar, Miller said that despite the shrinking of the market 
even in the Islamic industry, opportunities remain with signs of activity. 
“Although Islamic fi nance is exposed to risk in real estate, I think the 
appetite will remain for investment in the sector. 

“I also think that for a long time we have not seen enough investment 
in cross-border private equity and mergers and acquisition activity, and 
the current climate will see opportunities arise in these areas. Other 
opportunities will exist in the Middle East’s regional infrastructure 
as existing projects are completed albeit perhaps with slightly less 
urgency,” he said.

Islamic Finance news spoke to Norton Rose partner Farmida Bi, who 
moderated the seminar. She said overall there was a general feeling 
of optimism for Islamic fi nance despite the credit crunch affecting the 
global economy.  “I think Islamic fi nance has not been crushed by the 

credit crunch but it has certainly been affected. However, I am confi dent 
that we can come out of it, we just have to keep going,” she stressed.

Farmida said the seminar saw an attendance of about 140 people; 
some of whom were not from the Islamic fi nance industry. She said 
many were interested in Sheikh Haytham’s philosophical approach as 
to the cause of the credit crunch and what could be done going forward, 
while Thomas gave an upbeat feel of the Islamic fi nance industry.

She said Thomas’s view was that there was defi nitely an opportunity 
for Islamic fi nance although it could not replace the entire conventional 
market because the capitalization of Islamic banks was relatively small 
compared to the conventional banks. “One of Thomas’s memorable 
comments was that the credit crunch came one year too soon for the 
Islamic fi nance industry. “In a way we were not quite ready for it but 
if we had had more time, it would have been easier,” she quoted him 
as saying.

Miller, at the end of his presentation, had correctly summed up the 
mood of Islamic fi nance when he said: “Finally, I think that Islamic 
fi nance can be a force for innovation — in diffi cult times people are 
forced to think creatively. In the current climate, Islamic fi nance offers 
a different value proposition based on ethical behavior and prudential 
(rather than speculative) risk and reward sharing. “I’ve seen very 
recently some businesses with a very unique approach to banking 
which suggests that fi nancial products can be delivered very differently 
and that strikes me as a good news story”.

By Raphael Wong

UK
Opportunities abound with Islamic fi nance
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The Philippines came into the spotlight of the Islamic fi nance 
industry last year with the announcement of the acquisition of the 
country’s only Islamic bank, Al Amanah Islamic Investment Bank of 
the Philippines (AAIIBP), by state-owned Development Bank of the 
Philippines (DBP).

It initially held only 10% of the Shariah bank’s shares but following 
the purchase, DBP controlled an 80% stake in AAIIBP. It also acquired 
the remaining 100,000 shares from the Social Security System and 
the Government Service and Insurance System, which each had 
50,000 shares.

DBP said it would invest about PHP1.3 
billion (US$27 million) in AAIIBP and 
plans to use the latter as its vehicle for 
Islamic banking activities.

It will fi rst recapitalize the ailing Islamic 
bank, which had a defi cit of PHP300 
million (US$6.3 million) in 2007. 

Last July, AAIIBP named a new 
board of directors and elected Jaime 
Panganiban, an executive at DBP, as 
AAIIBP chairman and CEO. Islamic 
Finance news has an exclusive interview 

with Panganiban (pic) on the Islamic bank’s current standing and his 
vision going forward.

Can you tell us what has happened since DBP obtained a majority 
share in AAIIBP and with you as the new CEO of this Islamic bank?
DBP completed the acquisition of AAIIBP on the 30th October 2008, 
thereby controlling 99.53% of the bank. The balance 0.47% remains 
in the hands of individual shareholders who are predominantly 
Muslim. 

Since the acquisition, the priority has been to “clean up” the bank. 
This we have done by fi rstly replacing the existing employees with new 
hires. We have also begun focusing on AAIIBP’s infrastructure whereby 
we are in the midst of offi ce renovations or relocation. 

Thirdly, we have implemented an interim core banking system while we 
evaluate a suitable Shariah compliant banking system for AAIIBP that 
would include a proper risk management system.

How has AAIIBP’s performance and growth been in 2008 in terms of 
asset size and profi ts? Could you provide some data?
AAIIBP is now focusing on a rehabilitation plan, hence the new 
initiatives being taken.

There are reports that Middle East investors are showing 
interest in the Philippines. Has AAIIBP been a recipient of these 
investments?
Yes, in fact we have had numerous queries from a number of 
interested parties from the Middle East and Malaysia but we have 
advised them to be patient as we need time to restructure AAIIBP 
before we welcome them.

Last year, DBP said it would invest about PHP1.3 billion (US$27 
million) in AAIIBP and use the latter as its vehicle for Islamic banking 
activities. Has this materialized?
BSP (Banco Sentral ng Pilipins, the Philippines central bank) had 
approved DBP’s capital infusion into AAIIBP of up to PHP1.5 billion 
(US$31 million) last year. The actual infusion is expected to take place 
in the fi rst quarter of this year.

You had said last year that AAIIBP will venture into capital markets 
focusing on debt issuance, underwriting and distribution as well as 
microfi nancing for the Muslim community. Has AAIIBP kept its focus 
on these ventures?
Our initial focus will be to fi rst build our deposit base. This is vital to 
AAIIBP’s growth as it will allow us to venture into the other sectors.

What has AAIIBP done to attract the Muslim community, who make 
up about 15% of the country’s population? Has AAIIBP conducted any 
awareness campaign?
As far as our awareness campaign is concerned, we are reaching 
out to the Muslim community through all forms of the media; be it 
electronic or print. 

We have also gone to the extent of distributing promotional material 
and setting up meetings with business leaders. However, we have 
refrained from conducting it on a large scale as we are still not fully 
operational due to the restructuring.

What types of Islamic/Shariah compliant products and services will 
offered by AAIIBP and what kind of Islamic structures will be used to 
support these products and services?
As per our business plan, AAIIBP will begin offering products based on 
Murabahah, Istisna, Salam as well as Ijarah structures.

Has the global economic downturn affected AAIIBP’s banking 
activities? How will this affect its progress?
The global economic slowdown will certainly affect the business 
activities of our potential clients, which will in turn affect us. Hence, 
we are very conscious of the credit risk and therefore it is very likely 
that it will also cause a slowdown in lending activities.

What is the stance of the Philippines government on Islamic fi nance? 
Have there been any new incentives to encourage its growth?
BSP is very supportive of the development of Islamic fi nance in the 
country. I understand that BSP is beefi ng up its Islamic unit and on our 
part we are closely coordinating our activities with it.

What can AAIIBP look forward to in the next fi ve years?
We are very determined to succeed and DBP is committed to making 
this happen. The entry of a foreign partner will further boost AAIIBP in 
terms of capital and expertise while providing a window for expansion 
overseas. 

AAIIBP would like to drive infrastructure development, especially in 
the southern Philippines, and establish itself as the leading fi nancial 
provider for Shariah compliant products and services in the country. 
We would also like to create a positive impact on the lives of Muslims 
and non Muslims alike.

The Philippines: Heading in the Right Direction
By Islamic Finance news
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Sukuk rating is issue-specifi c: RAM Ratings’ credit opinions on Sukuk 
are likewise issue-specifi c; they essentially refl ect our view of the 
obligor’s willingness and capacity to meet its fi nancial commitments 
with regard to a particular Sukuk issue, a particular class of fi nancial 
obligation or a particular funding program (for example, a medium-
term notes (MTN) or a commercial paper (CP) program), promptly and 
in accordance with the terms of that specifi c commitment.

It is possible for different Sukuk issues from the same obligor to carry 
different ratings as issue-specifi c ratings, by nature, depend on the 
intrinsic risk profi le of the respective Sukuk issue, the legal partiality of 
the obligation in the event of restructuring, reorganization, bankruptcy 
or vis-à-vis other laws relating to creditors’ rights, as well as any credit 
enhancement or support for the Sukuk obligation, including the 
creditworthiness of guarantors and terms of the guarantees.

Our Sukuk rating opinions are based on both qualitative and 
quantitative factors, and are premised on expectations of the obligor’s 
future credit profi le rather than its absolute level of historic or current 
fi nancial measures. 

Priority ranking of obligations: The contractual commitments 
stipulated in the Sukuk structure fi rmly render the transaction a 
fi nancial obligation — requiring the obligor to treat the Sukuk as it would 
its other direct, unsecured fi nancial commitments — thus making it 
indistinguishable in terms of payment priority. In this instance, RAM 
Ratings will equalize the Sukuk rating with the obligor’s general credit 
rating, also referred to as the corporate credit rating (CCR) or senior 
unsecured debt rating.

However, if the Sukuk transaction contains terms akin to those of a 
secured debt structure, with priority of claim over the obligor’s assets, 
the Sukuk rating may be notched up and rated above the obligor’s CCR, 
depending on the type, nature and characteristics of the security and 
its value relative to the Sukuk obligation. Conversely, if the recovery 
prospects of the Sukuk are notably inferior to those of the obligor’s 
other debts, the Sukuk rating is likely to be notched down from the 
obligor’s CCR.

A Sukuk obligation is deemed to be of a lower rank or categorized as 
a junior obligation if it is contractually subordinated (that is, where 
the obligor has both senior and subordinated obligations), or if it is 
unsecured and there is a considerable class of secured creditors 
positioned ahead of it (where the obligor has both secured and 
unsecured obligations), or if it is structurally subordinated, where it is 
a debt at the holding company’s level and the operating subsidiaries 
have their own fi nancial commitments. Under such circumstances, 
the junior Sukuk will be rated lower than the issuer’s CCR to refl ect 
its subordinated claim priority over the obligor’s assets in the event 
of liquidation or receivership. The concept of notching is only meant 
to differentiate recovery prospects, as a default is likely to interrupt 
payments on all of the issuer’s fi nancial obligations.

Purchase undertaking: The incorporation of a purchase undertaking 
in a Sukuk transaction is an important rating factor as it changes the 
risk metrics of the transaction and fundamentally shifts the credit 
risk driver to the entity providing the undertaking. The purchase 

undertaking agreement in an Ijarah-based transaction, for instance, 
embodies a contractual obligation from the seller-lessee to repurchase 
the leased assets from the issuer-lessor at the end of the lease period; 
or, in the event of an early termination, at an agreed price typically 
amounting to the sum of outstanding Sukuk, by executing a purchase 
(Bai) contract.

RAM Ratings’ analytical framework for a Sukuk transaction that is 
backed by a purchase obligation will center on the obligor’s capacity 
to meet its purchase commitments. The terms and provisions of the 
purchase undertaking agreement are also taken into account. This 
is to ascertain the issue of timeliness of payment. Emphasis is also 
placed on the relative ranking of the purchase obligation from the 
obligor vis-à-vis its other debts and fi nancial commitments.

This is to determine if the obligor’s fi nancial commitments under the 
purchase agreement are similar to its obligations to, and rank pari 
passu with its other liabilities. If that is established to be the case, 
and assuming that we are satisfi ed with all the other terms of the 
transaction, then the Sukuk’s assigned rating will be equivalent to 
the obligor’s CCR. This differs from the rating of asset-backed Sukuk, 
where the assigned rating is delinked from the originator’s credit 
standing.

In a typical transaction which involves a special purpose vehicle as 
the issuer, it is also important to determine whether the special-
purpose vehicle has any other purpose besides serving as a conduit to 
facilitate the fl ow of funds to the Sukuk investors. Any competing claim 
or interference from third parties may interrupt the smooth operation 
of the underlying business, impair its cashfl ow and undermine 
the issuer’s ability to adequately meet its obligations to the Sukuk 
holders in a timely manner. Similarly, if the transaction incorporates 
an external enhancement — for example, if the Sukuk is wrapped by 
a guarantee from a fi nancial institution or enhanced by way of a put 
option from a third party — the assigned rating will normally refl ect the 
creditworthiness of the entity or party providing the credit support. This 
is due to the unconditional and irrevocable nature of the accompanying 
guarantee backing the Sukuk transaction.

Shariah compliance: Our analytical task relating to Sukuk transactions 
includes an examination of Shariah-related issues, to the extent that 
it is necessary to appreciate the contractual terms, operations and 
mechanisms of the underlying contract(s) supporting the Sukuk 
transaction to be rated, and also to identify Shariah-related matters 
that may have a credit impact or a bearing on the risk profi le of the 
Sukuk. In this regard, the evaluation of the Shariah-related aspects 
and contracts forms an added assessment factor to our analytical 
framework for Sukuk. As a matter of practice, a declaration from 
Shariah advisors or scholars ascertaining the Shariah compliant nature 
of the transaction is ordinarily obtained prior to the fi nal assignation 
of a rating.

Our ratings are based on the compliance of the terms and obligations 
of the Sukuk issue under applicable legal and regulatory settings, 
and commercial codes governing business and contractual matters, 
as opposed to the jurisdiction of the Shariah courts. As a matter of 

Sukuk Rating: General Approach, Criteria and Methodology
By RAM Ratings

continued...
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practice, expert opinions ascertaining the legal issues in respect of the 
transaction will customarily be obtained.

Sukuk rating scale and defi nitions
RAM Ratings maintains two rating scales for Sukuk issues. Long-term 
Sukuk ratings range from the highest category of ‘AAA’ to the lowest, 
‘D’. Ratings within the ‘AA’ to ‘C’ categories may also include subscripts 
to indicate their relative standing within the respective brackets. A 
long-term rating is accorded to a Sukuk with an initial maturity period 
exceeding 12 months, such as MTNs and bonds.

RAM Ratings’ short-term Sukuk ratings are also graded into several 
categories ranging from ‘P1’, which denotes a very high level of safety 
with regard to timely settlement of short-term obligations, to ‘D’, being 
the lowest. Short-term ratings are accorded to Sukuk with an initial 
maturity period of 12 months or less, such as CPs, notes issuance 
facilities or revolving underwritten facilities. The assigned rating 
relates to the program designed to sell these notes and is based on 
the facility limit.

In the event of a CP/MTN program, RAM Ratings will assign both 
short- and long-term ratings. These ratings are inter-related as they 
are founded on the fundamental credit profi le of the Sukuk obligor and 
based on the same analytical framework. Long-term investment-grade 
ratings of ‘AAA’ to ‘BBB3’ generally correspond to the short-term rating 
scale of ‘P1’ to ‘P3’; non-investment-grade long-term ratings of ‘BB1’ 
and below are mapped to the short-term scale of ‘NP’.

Where a long-term rating intersects with two possible equivalent short-
term ratings, the fi nal assignation of the short-term rating will depend 
on the overall credit quality and strength within the long-term rating 
category, as well as our assessment of the obligor’s credit and liquidity 

profi le in the near or intermediate term. Liquidity considerations play 
an important role in our evaluation of the corresponding short-term 
rating.

Premised on the Shariah conditions governing contracts of exchange, 
including contracts of sale, the ratings assigned by RAM Ratings to the 
debt-oriented and Ijarah-based Sukuk refl ect our opinion on the Sukuk 
issuer’s capacity and willingness to meet its fi nancial commitments 
in a full and timely manner, in accordance with the terms of the 
underlying Islamic contract.

In contrast, given the nature of partnership-based Sukuk and 
recognizing the Shariah stipulations on risk-reward sharing, the ratings 
assigned by RAM Ratings to Musharakah and Mudarabah Sukuk refl ect 
our opinion on the capacity and willingness of the Sukuk issuer to meet 
the payment of capital and expected returns on a full and timely basis, 
in accordance with the terms of the investment contract. 

Sukuk Rating: General Approach, Criteria and Methodology  (continued)

This is an excerpt from the Malaysian Sukuk Market Handbook “Your 
Guide to the Malaysian Islamic Capital Market”.
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Malaysian Sukuk Market Handbook
Your Guide to the Malaysian Islamic Capital Market 
         
ISBN: 978-983-44255-0-0 
Published by RAM Rating Services 
     
As a pioneer in the Islamic fi nance industry, 
Malaysia has been setting benchmarks while 
assuming a pivotal role on the Sukuk pitch. 
The nation’s Islamic capital market has been 
experiencing exponential growth, and we are 
well poised as the world’s most competitive and 
attractive Sukuk market, underscoring Malaysia’s signifi cance as the 
largest and most innovative global Sukuk marketplace.

The Malaysian Sukuk Market Handbook, published by RAM Rating 
Services (“RAM Ratings”), is a comprehensive guide that serves as 
a practical tome for institutions and professionals keen on unlocking 
maximum value from the domestic Islamic capital market. The 
contributors to this handbook are eminent personalities from various 
backgrounds, well known in their respective fi elds of expertise. Apart 
from RAM Ratings, other contributors include Bond Pricing Agency 
Malaysia, Islamic Banking and Finance Institute Malaysia, Shook Lin 
& Bok, Kadir Andri & Partners, Pricewaterhouse Coopers Taxation 
Services and Securities Commission Malaysia. This handbook – the 
fi rst of its kind - also strives to broaden the Sukuk investor and issuer 
bases, and covers inter alia the applicable Shariah principles, the 
Malaysian regulatory framework, the role of Shariah advisors, legal 
and tax considerations, rating approaches, market infrastructure and 
details of hallmark Sukuk transactions.

RAM Ratings, a leading credit-rating agency in Asia, was incorporated 
in 1990 as the pioneer of the Malaysian capital market in this sphere. 
RAM Ratings’ portfolio encompasses a vast range of local and foreign 
corporates, multinationals, Islamic and conventional banks, Takaful 
and insurance companies, government-linked and other public-
fi nanced entities, myriad complex investment vehicles and the ringgit-
denominated securities they issue, structured-fi nance transactions 
backed by receivables or other fi nancial assets, and Sukuk.
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Two examples of Islamic structured products are considered to show 
some of the issues that will be faced from a practical perspective. 
Clearly, however, these two examples are not all encompassing, as 
the scope of Islamic structured products is unlimited.

Derivative style products
Derivative style fi nancial products raise particular diffi culties under the 
Shariah. When viewed in a Shariah context, conventional derivative 
products often involve speculation and uncertainty and these two 
principles are Shariah repugnant. Structuring techniques have been 
used recently to create fi nancial products that increase their projected 
returns by reference to indices that are not based on Shariah 
products. 

These have employed Salam or Murabahah investments (often 
backed up with capital guarantee mechanisms) coupled with Waad 
(undertakings or promises) from a fi nancial institution to pay the 
investors additional amounts over and above the returns on their 
investments if an index (which may be based on non-Shariah compliant 
products) produces a higher rate of return.

This is an example of a structured Islamic fi nance product that uses 
various interlocking agreements, investments and indices to create a 
level of return which the customer wishes to achieve. It is fair to say, 
however, that this particular type of product has not been accepted as 
being in compliance with the Shariah by all Shariah scholars.

Sukuk
An example of a Sukuk as a structured product is the US$210 million 
secured fl oated rate notes issued by Tamweel Residential ABS CI (1) 
in July 2007. This transaction won the Islamic Finance news 2007 
Structured Deal award (please see diagram).

The customer, Tamweel, based in Dubai, wanted to free up its balance 
sheet by selling part of its residential fi nancing portfolio (which, as 
an Islamic fi nancial institution, had been structured to be Islamically 
compliant through the use of an Ijarah structure). Under the Ijarah, 
its customers would lease a villa or apartment from Tamweel and pay 
rent. At the end of the lease term, if all of the rental payments had 
been made, the customer lessee would obtain title to the property.

From a Shariah compliant perspective, some of the main structuring 
issues were:

• The investors should only have recourse to the assets.
• The issue had to have multi-tranches.
• There had to be a liquidity facility.
• As the revenue stream from the Ijarah was in UAE dirhams and 

the issue was to be in US dollars, there had to be a currency 
exchange mechanism.

The investors should only have recourse to the assets. The issue was 
structured along the lines of a securitization. Sukuk should involve the 

Syndicated and Structured Islamic Finance

By Richard T de Belder (Denton Wilde Sapte)
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investors being the owners of the pool of assets that they acquire and 
with the investors looking to the revenues and returns generated by the 
assets as being their sole payment source. 

This is the classic conventional securitization model. Most Sukuk have 
involved investors acquiring assets but, in reality, the main focus of the 
investors has been on the creditworthiness of the party that issued an 
undertaking to purchase the assets from the investors if, for example, 
there is an event of default.

This means that often Sukuk have been asset backed rather than 
asset based. However, a statement by the Accounting and Auditing 
Organization for Islamic Financial Institutions in February 2008 has 
raised concerns about the use of such undertakings in certain cir-
cumstances. It disallows the Mudarib (investment manager), sharik 
(partner) or wakil (agent) to undertake to repurchase the assets from 
Sukuk holders, or from one who holds them, for its nominal value 
when the Sukuk is extinguished at the end of its maturity. It is, how-
ever, permissible to undertake the purchase on the basis of the net 
value of assets, its market value, fair value or a price to be agreed at 
the time of their actual purchase.

The Tamweel issue did not have this type of purchase undertaking. The 
commercial objective of the originator was to ensure that the pool of 
assets that it was disposing would become off balance sheet; having 
any form of contingent liability through a purchase undertaking issued 
by the originator would therefore not be acceptable. 

It should also be noted that when one is structuring Sukuk on a se-
curitization basis, and in particular where Sukuk are to be rated, the 
rating agencies will also want to see a true sale legal opinion that will 
clearly establish that title to the assets has passed to the investors 
with no recourse back to the originator (other than in limited circum-
stances, such as misrepresentation).

Accordingly, structuring the issue to be non-recourse to the originator 
(other than in very limited circumstances) met the requirements not 
only of the customer but also the rating agencies, and also fell within 
Shariah parameters.

The issue had to have multi-tranches. It is customary with a conventional 
securitization for there to be different classes which will be paid 
differing returns and which have different priorities. The challenge in 
structuring the transaction was that this seemed to be against Shariah 
principles, which require that all investors should be equal. 

The Shariah advisors undertook a signifi cant amount of research 
and concluded that the issue could be structured in such a manner 
because it is possible for the investors to agree to subordinate their 
interests so that different classes of investors obtain differing returns 
and at different times.

The analysis was based on the premise that all investors have equal 
co-ownership interests and, furthermore, that each investor is entitled 
to do whatever it wishes with its interests. On this basis they are en-
titled to give instructions (through agreeing to the terms and condi-
tions of the issue) that amounts due to be paid to them, arising from 
their co-ownership interest, could be paid to other investors in priority 
to them and/or that all or part of any amounts due to them could be 
paid to other investors.

Based on this Shariah analysis and advice, it was then possible to 
structure the issue and the documentation such that there are 
different classes which have different payment priority rights and 
different payment returns. The result of this structuring is that the 
requirements of the customer and the investors are met in a manner 
that is held to be Shariah compliant.

There had to be a liquidity facility. While there are certain differences 
in opinion as to whether a liquidity facility can be provided in a Shariah 
compliant manner, the structuring of the issue required that if there is, 
for example, an administrative delay in the collection of rentals under 
the Ijarah which constitute the pool of assets, such that on a payment 
date, there are insuffi cient funds available to pay the investors, the 
shortfall would be paid under a liquidity facility. Amounts drawn under 
the liquidity facility would be repaid from subsequent Ijarah proceeds.

In structuring this part of the offering, it was not possible for any loan 
facility to be conventional as the entire structure had to be Shariah 
compliant. Accordingly, the facility was structured as being a Qard 
Hasan. This is a loan that is acceptable under the Shariah but one 
where there is no interest or other return based on the mere provision 
of the funds (as this will amount to riba which is prohibited).

To deal with the requirement of the lender that it needs some recom-
pense, the Shariah advisors agreed that certain payments could be 
made for administrative services that are being performed in making 
available and monitoring the provision of the Qard Hasan fi nancing. 
Based on this conclusion, therefore, it was possible to structure such a 
facility that meets the requirements of the various parties.

Syndicated and Structured Islamic Finance (continued)
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As the revenue stream from the Ijarah was in UAE dirhams and the 
issue was to be in US dollars, there had to be a currency exchange 
mechanism. The investors purchased assets that constitute real 
estate interests which are subject to Ijarah (leasing) contracts for 
residential buildings. The rental payments are in UAE dirhams. 

However, the investors wish to be paid in US dollars. While the UAE 
dirham is pegged to the US dollar, there was a concern about what 
would happen if the peg were broken. Therefore, there had to be 
arrangements whereby, if the exchange peg is broken, a fi nancial 
institution would agree to exchange UAE dirhams in the future for US 
dollars at the pegged rate.

In order to structure and draft the documentation, it was fi rst necessary 
to obtain guidance from the Shariah advisors. The exchange of money 
does cause some Shariah related issues. However, the principle of 
there being an undertaking from a bank to purchase UAE dirhams in 
return for US dollars was found to be acceptable provided that:

• There is merely an undertaking from the exchange bank to 
exchange if called upon by the issuer (rather than a binding 
two party agreement).

• If the issuer wishes to exchange it will need to send a notice to 
the exchange bank providing full details as to the amount and 
the date of the exchange.

• There will then be an agreement entered into by both parties to 
refl ect that particular sale.

• The sale/exchange should take place on the same day as the 
agreement to sell/purchase.

However, there were some practical concerns that had to be 
addressed. Having a separate sale and purchase agreement signed 
by both parties each time there is to be an exchange is going to cause 

operational diffi culties. After discussions with the Shariah advisors, it 
was accepted that when the notice of exercise is sent by the issuer, 
the exchange bank will only have to sign and return the notice, which 
will contain language that, as a matter of English law, will constitute a 
concluded sale and purchase agreement.

The other commercial issue was that it will not always be possible to 
exchange the currencies on the same day as the signed and returned 
notice but, in this instance, the Shariah advisors were willing to 
approve the exchange if it occurs no later than two business days from 
the date of the notice. 

This approval was given on the Shariah ground of necessity because, 
within the international banking system, the movement of funds may 
require two business days for the exchange to be completed. In this 
way, through an exchange of views between the fi nancial institutions 
and the Shariah advisors, it was possible to structure an exchange 
mechanism that met all parties’ concerns.

As can be seen from the issues that have been highlighted, in structur-
ing Islamically compliant products it is necessary to ascertain early 
on the commercial aims of the parties and then tailor those aims to 
refl ect the requirements of the Shariah as well as applicable secular 
law but in a manner that still means that the commercial aims are be-
ing met. While this process can take time, there are usually solutions 
that can be found.

Syndicated and Structured Islamic Finance (continued)
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Islam has strictly prohibited and strongly condemned riba. Islam has 
also provided its rationale and evil implications for mankind (be it 
society, country or individual). However, there has been an active 
debate against and in favor of the prohibition of riba in different parts 
of the world. These views can be summarized thus:

• Riba is a curse that spreads upon its incurrence and is like 
a swamp trap that engulfs everyone who falls into it, be it 
commercial or individual consumption debt — an argument 
promoted by Islamic scholars.

• Commercial riba is NOT harmful to society and in fact it is a 
price or rent for the use of money — an argument presented by 
advocates of the modern and capitalist economic system.

• Only riba charged to individuals on consumption debt is harmful 
— an argument made by some supporters of the modern and 
capitalist economic system.

• Whether prohibition of riba is relevant and practically 
possible in today’s modern world. The argument is that the 
institutionalized fi nancial borrowing and lending business in 
the modern economic system does not fall into the category of 
riba as these institutions adopt a ‘business’ exposure regarding 
a borrower — providing fi nancing is part of the conduct of 
business and hence has no traits of riba.

An appreciable amount of work has been undertaken by Islamic 
scholars in order to provide a solid basis in support of the prohibition 
of riba. However, most of the work has offered explanations based 
on the interpretations and injunctions of Islam which are more than 
enough to establish riba’s prohibition to those who are believers of 
Islam, but there is a further need to establish the evilness of riba from 
the economic facts of the modern world. There is a need to show some 
concrete evidence with regard to riba and in support of claims made 
to justify the prohibition of riba on individual consumption debt and on 
commercial debt.

Therefore, this paper is an attempt to fi nd out real life and practical 
evidence in support of the negative implications of riba so that it can 
be determined that riba does exist and is at work in today’s modern 
economic system with all its unhealthy infl uences forewarned by 
Islam. Toward this end a series of analyses has been conducted to test 
different aspects of the prohibition of riba to see how it is harmful and 
what negative implications it has for an economy in general, without 
limiting the debate on the prohibition or non-prohibition of riba on 
individual or commercial debt.

The fi ndings provide interesting insights on the issue. These are 
presented and discussed in the following sections.

Methodology of the work
This work is undertaken with the help of simple and multiple regression 
models. These models have been used in different research work on 
economy and capital markets around the world and hence this paper 
has also used the same tools for conducting the analyses. Microsoft 
Excel is used in this work to perform statistical analyses based on 

regression model including associated tests such as f-test, t-test, 
slope, p-values and regression charts.
 
The economy selected for the purpose is that of the US because 
the required data are not only readily and publicly available but also 
because of their quality and timeliness. To make the analyses more 
meaningful, useful and productive the economic data have been taken 
from 1966 to 2007, as data on the commercial banks’ interest income 
could only be found from 1966. The analyses period also covers the 
economic ups and downs in the form of seven business cycles and 
this provides an excellent data set to evaluate the impact of riba in 
different economic conditions.

In order to have more comfort on the results that are obtained by the 
statistical analyses, the results, wherever suitable, are conducted on 
single variable and multiple variable basis to cross-check the results 
that are obtained. Besides the statistical analysis, the calculations for 
computing multiple (index) with reference to riba are also employed 
to further augment the results obtained by statistical tools to see the 
concentration of wealth due to riba.

The sources for obtaining the information that has been used are:
• Bureau of Economic Analysis (www.bea.gov)
• Federal Deposit Insurance Corporation (www.fdic.gov)
• Bureau of Labor Statistics (www.bls.gov)
• Federal Reserve (www.federalreserve.gov)

The other supplemental data that has been used are disclosed in the 
relevant sections with due credit and disclosures/disclaimers.

Does riba have any real economic implications?
A question that may be posed to check the relevance of riba to any 
established indicator of economy is: “How does riba infl uence the 
health of a given economic indicator?” In this regard, one of the 
negative infl uences of riba, as declared in Islam, is that it reduces 
wealth even though it may be increasing the absolute amount of 
wealth. This immediately brings to mind infl ation, which reduces the 
purchasing power of any economy.

If the answer to the above contention turns out to be positive then 
it will lead to questioning riba-infl uenced/fueled infl ation’s impact on 
the real GDP — an indicator of real economic activities. Therefore, real 
GDP will also be looked into as a next logical test to see its statistical 
relationship with riba-fueled Infl ation.

Finally, if the answer is affi rmative then we will try to explore its potential 
link with the occurrence of business cycles. In subsequent sections the 
other key economic indicators such as real GDP and business cycles will 
be looked into based on the results of riba and infl ation analyses. 

Is Riba a Real World Economic Issue?
By Mohammad Aamir

This is the fi rst part of a series excerpted from a paper by the author. 
The continuation part will appear next week.

Mohammad Aamir is an investment banker with over 12 years 
experience in reputable houses and accounting fi rm in Pakistan. 
He is also a cost and management accountant.
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The problem being experienced by Islamic credit institutions is exactly the same as that being experienced by all other credit 
institutions. There is a systemic and ongoing shortage of regulatory capital that restricts the creation of credit, whether or not this 
credit is then deployed in accordance with Islamic values.

Although remedial recapitalization by governments of credit institutions stems one hemorrhage from the system, it does nothing to 
stem all the other hemorrhages from the shadow banking system of investors in credit products of varying degrees of complexity. In 

the resulting environment of collapsing asset prices and contracting global economies, all credit institutions, Islamic or otherwise, will fi nd 
it increasingly diffi cult to fi nd viable fi nancing opportunities.

Islamic fi nance intermediaries will therefore have to explore and develop new business models based upon the management of bilateral 
“trade” credit, probably guaranteed mutually or by governments, on the one hand and on the other hand, an investment banking role 
consisting of the introduction of Islamic investors to Islamic investments, particularly equity and quasi-equity.

Those in the industry who understand that the credit crunch is not rectifi able in the foreseeable future will be better placed to adapt to what 
is a fundamentally, and probably permanently, changed credit environment and to change their business model appropriately.

CHRIS COOK: Principal, Partnerships Consulting

For 2009 there is likely to be a further focus on the principles underpinning Islamic fi nance, and the fi rst half of 
the year will certainly allow Islamic banks to use the current situation to their advantage while the conventional 
banks and their regulators are sorting out the issues. Islamic fi nancial institutions should in addition be using 

the current situation to review their own strategy and operational effectiveness to ensure that they will be ready for the future. Islamic 
banks are not immune from any crisis and it is not unimaginable that a small shakeout will take place and we may see some mergers and 
acquisitions activity.

DR NATALIE SCHOON: Head of product management, Bank of London and the Middle East

The year 2009 will be one of mending “broken windows”. Luckily for the Islamic banks, the system has not been shaken too 
violently, so readjustments can be swift and thorough.

We will see— though at fi rst slow — a pickup of the Sukuk market and then also a larger geographical spread. Initiatives, for 
instance in Europe, are ripening at a rapid pace.

PAUL WOUTERS: Partner, British Swiss Corporate Consulting

The fi rst quarter of 2009 will be a very important one to distinguish whether the world economic problems have peaked 
and everyone begins to work on recovery actions no matter how long it takes, or whether we are still waiting for it to bottom 
out.

Accordingly, Islamic fi nance — which cannot exclude itself from a global perception and attitude — will either be stagnant for 
a while, and that concerns Sukuk issuance more so, or we will see in the second half some new issues which by all means 
will be an “up” based on year-on-year. A new major issuance or a number of ordinary issues will result in that, given that 

2008 (starting from second half of 2007) did not offer a lot.

DR JAMIL EL-JAROUDI: CEO, Elaf Bank

The year 2008 was one that many in the fi nancial industry would rather forget. Although one could argue that 
the Islamic fi nance industry fared better than its conventional counterpart, it has not escaped unscathed. What 

does 2009 have in store for the Islamic capital markets and will issuances be up year-on-year?
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Next Forum Question

As deal pipelines dry up, the Islamic fi nance institutions community has a chance to refl ect on the past four 
years of phenomenal growth. However, many predict that these pipelines will remain arid for at least the next six 
months, at best. So how can the next six months be spent wisely? What in the interim should we be focusing on 

to ensure that the industry is more prepared when the deals start to fl ow again?

If you would like to air your views on the next Islamic Finance Forum Question, please email your response of between 50 and 300
words to Christina Morgan, Forum Editor, at: Christina.Morgan@REDmoneygroup.com before Wednesday, 5th February 2009.

It is clear that the coming year will be diffi cult for the Islamic fi nance industry with lower oil and gas prices having a 
negative impact on the Gulf Cooperation Council (GCC) economies. Although both Saudi Arabia and the UAE have 
pledged to pursue Keynesian policies to stimulate economic activity through government spending, inevitably projects 
are being delayed and scaled back. This will reduce the need for both Sukuk and syndicated Islamic fi nancing. 

Malaysia’s growth prospects have also deteriorated, which will have a negative impact on what remained the most active market for Sukuk 
issuance.

Although 2009 may see fewer issuances for smaller amounts than the already depressed 2008 levels, the longer-term prospects remain 
encouraging. GCC oil and gas prices will recover by 2010, and the demographics of the Muslim world support an expansion in Islamic 
fi nance. By 2010, the main concern will be infl ation, not defl ation, and this may encourage a move back to real assets, notably Shariah 
compliant equities and real estate. Infl ationary conditions could limit a longer-term revival in Sukuk unless issuers are willing to pay higher 
returns to compensate investors.

PROFESSOR RODNEY WILSON: Director of postgraduate studies, Durham University
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Monetary Authority of Singapore managing
director Heng Swee Keat says one of the
most significant lessons about the ongoing 
financial crisis is also the most basic, that is, 
finance needs to return to its basic function of 
allocating scarce capital to the most productive 
uses, with the capital earning an appropriate 
risk-adjusted return.

In this regard, the underlying precept in Islamic 
finance of not using capital for speculation 
but to build productive capacity and generate 
sustainable economic growth takes on great 
relevance. He is confident that by adhering to 
this basic precept, Islamic finance will assume 
a more prominent role in the coming years.

He also feels that regulators, financial 
institutions and investors all have a role 
in bringing about an effective regulatory 
regime. Singapore has taken a further step:
it has placed the primary responsibility for 
sound risk management and oversight of 
each institution on the board and senior 
management, which, Heng says, must set the 
right tone and culture.

At this week’s World Islamic Banking 
Conference which Heng attended, Hari 
Bhambra, senior partner at Praesidium, spoke 
of Islamic finance products having potential 
take-up in markets like the US, where they may 
be repackaged as ethical or moral products, 
like the “green” or Christian funds already on 
offer.

In supporting ethical finance, Fajr Capital CEO 
Iqbal Khan welcomed the idea of “an alliance 
of goodness” with other ethical products 
around the world. 

“Islamic finance needs to be an agent for 
“democratized wealth, to bring more people 
into the banking system”, he said. “It could 
create a major force of goodness, and 

hopefully will address the needs of the most 
vulnerable members of society.”

That’s a rosy picture. But the reality is that 
Islamic finance has a long way to go even in the 
basic requisites of education, communication 
and acceptance.

On top of that, according to this week’s DIFC 
Forum, the Islamic banking industry has a 
confidence problem. 

It won’t become a major force in the GCC until 
current investors gain confidence in their own 
regional structures, and sovereign wealth funds 
are invested locally, rather than in markets like 
New York or London, the panelists said.

Iqbal Khan also felt that Islamic finance should 
play a role in finding solutions to support 
people who belong to the most vulnerable 
sections of society.

“The financial crisis will affect poverty reduction 
budgets around the world and there is a risk 
of increased polarization between the rich 
and the poor. Islamic finance can play a role 
in helping the poorest sections of society by 
finding creative solutions to support them.”

Bahrain Central Bank governor Rasheed 
Al Maraj meanwhile reminded the Islamic 
financial industry on the importance of risk 
diversification, good liquidity management and 
sound corporate governance if it is to continue 
to enjoy a framework for stability against the 
background of global financial turmoil. 

He suggested that the industry develop a 
greater diversity of business models, more 
diverse and stable income sources, and 
more robust risk management and stress 
testing techniques.

It certainly was a week of brainwaves.

News Briefs

BMB wants Brunei on 
finance map

Takaful IBB has ACB 
covered

Sultanate issues sovereign Sukuk 
again

Brunei aims to be key
destination

BIBD-Supercrete home financing

Qatar Islamic expanding 

AMMB plans Islamic 
projects

New Head for CitiPrivate Bank

Brunei issues 14th

short-term Sukuk

MNI to be known as Etiqa Insurance

DMDI to set up Islamic 
finance house

Ministry reveals successful Sukuk 
pricing

ZICO creates history

BIBD launches redesigned credit card

AFB plans to expand

IDB-ASEAN partnership

London helping to set up financial 
center

Short-term Sukuk successfully priced

More countries announce deposit 
protection

More countries announce deposit 
protection

Moves: ARCAPITA BANK

Articles

Developments in the Islamic Banking 
and Capital Market in  Brunei 
Darussalam
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Islamic Finance news talks to leading players in the industry

Could you provide a brief journey of how you arrived 
where you are today?

During my career in investment banking, I developed a model for a 
Shariah compliant vehicle fi nance product. When Absa approached 
me to set up and lead an Islamic banking division, it was one of those 
offers that are hard to refuse, and I accepted the challenge in March 
2006. The fi rst task was setting up a Shariah Supervisory Board of 
leading scholars who are widely recognized and respected. Once this 
had been achieved, we had to develop our fi rst product offering, which 
we launched in mid-2006. 

The marketing process proved a major challenge as there was no 
existing expertise in South Africa and so my executive committee and I 
had to do it ourselves. In less than three years since my appointment, 
Absa Islamic Banking has been recognized as having delivered the 
Shariah Deal of the Year for 2006, Best Islamic Offering from a 
Conventional Bank and Best Islamic Bank in Africa. The next milestone 
will be the largest Islamic bank in southern Africa by any measure, 
which we plan to achieve within three years from inception.

What does your role involve?
Now that the team has grown to include a range of dedicated experts, 
my focus is on the strategy and future growth of Absa Islamic Banking in 
addition to constant attention to the quality of our product offering and 
service locally. The large Muslim population in Africa is an obvious next 
target and we will be pioneering Islamic banking offerings in African 
countries where these currently do not exist or where the opportunity 
for positive competition exists. Absa is part of the Barclays Group and 
the Barclays brand is well recognized in Africa.

What is your greatest achievement to date?
The achievement of which I am most proud is the development of 
the Absa Islamic Banking team. My team consists of Muslims, who 
feel strongly that this is a positive way to serve their local community, 
and non-Muslims who bring special expertise and have dedicated 
themselves to learning all they can about Islamic banking.

Which of your products/services deliver the best 
results?

Each of our products is designed to deliver the functionality and service 
required of that product type, with the added value of strict Shariah 
compliance. I believe that our savings and investment products are 

exceptional in the level of effort that is dedicated to giving each investor 
the best possible profi t on their investments placed with us.

What are the strengths of your business?
Shariah compliance at every point in the end-to-end process is the 
heart of our business. The team that supports this is truly exceptional. 
Absa Group, listed on the Johannesburg Stock Exchange, is one of 
South Africa’s largest fi nancial services groups, offering a complete 
range of banking, bancassurance and wealth management products 
and services. It has a triple ‘A’ local credit rating and an ‘A’ international 
credit rating from Fitch.

What are the factors contributing to the success of 
your company?

Where at fi rst there was a need to convince potential customers that 
our products are Shariah compliant, that is now rarely the case. Shariah 
compliance is taken as a given and the need now is to deliver the 
level of value and service that our customers seek. The combination of 
Shariah compliance with all of the convenience, confi dence and profi t 
opportunities delivered by a major bank is a compelling offering.

What are the obstacles faced in running your 
business today?

The level of Shariah knowledge and skills will continue to be a chal-
lenge for the foreseeable future. In a bank with more than 30,000 
staff, ensuring that all of them are sensitized to the Islamic banking 
offering requires enormous amounts of training and internal com-
munication. We are more than up for the challenge though — the 
branch staff members who sell the most Islamic banking products 
are not even Muslims! On a pan African level, I believe that getting 
approvals to roll out an Islamic banking offering will be a challenge in 
some African countries but feel confi dent that the business case and 
customer pressure will prevail.

Where do you see the Islamic fi nance industry in, say, 
the next fi ve years?

I expect Islamic banking to grow from its current niche status to being 
a full-fl edged alternative to conventional banking. Mauritius is already 
exploring a dual banking system, Britain is working hard to be a center 
for Islamic banking and I see these initiatives as strong indicators of 
the growth in infl uence and reach of Islamic banking in countries not 
governed under Shariah law. The recent sub-prime crisis and threats 
of recession in major economies also draw positive attention to the 
wisdom and stability of a Shariah compliant banking offering.

Name one thing you would like to see change in the 
world of Islamic fi nance.

I am already seeing greater harmonization between Shariah schol-
ars and authorities globally and I believe that the continuation of 
this trend will be a powerful force in driving the growth and devel-
opment of Shariah compliant fi nancial services internationally. This 
harmonization has the potential to drive skills development, pave 
the way for the growth of new Islamic banking markets and support 
the growth of Islamic banking as powerful force in global fi nancial 
services.

Name:

Position:

Company:

Based: 

Age:

Nationality:

Ahmed Moola

Managing director 

Absa Islamic Banking

South Africa

32

South African
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INSTRUMENT Sukuk

ISSUER Singapore Sukuk

PURPOSE OF ISSUE
To provide Shariah compliant assets to fi nancial institutions conducting Shariah compliant activities in 
Singapore

OBLIGORS Monetary Authority of Singapore

ISSUE SIZE
The program size is SG$200 million (US$134 million), but the actual issue size will be determined on a reverse 
enquiry basis

DATE OF ISSUE Determined on reverse enquiry basis

MATURITY Determined on reverse enquiry basis

COUPON Determined on reverse enquiry basis

LEAD ARRANGERS Standard Chartered Bank and The Islamic Bank of Asia

LAWYER Allen & Gledhill

LEGAL COUNSEL In-house

SHARIAH ADVISOR Shariah boards of Standard Chartered Bank and The Islamic Bank of Asia

Singapore Sukuk

For more termsheets, visit www.islamicfinancenews.com

Reprints

Order your reprints today

Reprints of articles, case studies, interviews, Meet the Head and other special sections of the
Islamic Finance news weekly newsletter and all reports and supplements are now available.

Printed on high-quality glossy paper, these reprints offer the perfect marketing tool and the
ideal platform for you to showcase your achievements to your clients while

reinforcing your dedication and commitment to the industry.

Along with the hard copy reprints, we’ll also provide you with the PDF version,
which may be placed on your website or distributed electronically.

For more information, please contact:

Mohammed Nadjmuddean
Tel: +603 2162 7800 ext 38

Fax: +603 2162 7810
Email: Mohammed.Nadjmuddean@REDmoneyGroup.com
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DEUTSCHE BANK
UAE: Mohammad Safri Shahul Hamid, 
director and regional head of the bank’s 
Islamic banking unit, has left the company.

He was responsible for the structuring 
and marketing of various Islamic products 
including Sukuk and derivatives. He joined 
the bank in February last year as head 
of Islamic structuring in Asia. Previously, 
Mohammad Safri was attached to CIMB 
Islamic, and before that, he was with 
Malaysian Rating Corporation (MARC).

MERRILL LYNCH
SINGAPORE: Rahul Malhotra, the head of the 
global private client unit for Asia-Pacifi c ex-
Japan, has left the bank. He joined Merrill in 
September 2006 to head a unit that caters 
to high net worth Indian clients. He had been 
with Citigroup for 20 years.

Meanwhile, Merrill head of debt capital 
markets for Asia ex-Japan and Australia, Jon 
Pratt, has been asked to leave as part of 
the bank’s downsizing efforts following the 
takeover by Bank of America.

UBS
ASIA: The bank has appointed Toshiharu 
Kojima as its CEO and chairman for its Japan 
unit, replacing Mark Branson, who has 
moved to Zurich to become the CFO for its 
wealth management unit. 

Kojima was most recently the vice-chairman 
at Citigroup Principal Investments. 

Meanwhile, Timothy Chia is vice-chairman 
of UBS Investment Bank in Asia, taking over 
from Robin Tomlin, who has held the position 
for eight years. Tomlin will remain a senior 
adviser. 

Chia is currently the deputy chairman and 
group CEO of Hup Soon Global. He also sits 
on the boards of several private and public 
listed companies including Banyan Tree, 
Fraser & Neave, Power Grid and Singapore 
Post, and is a director of KorAm Bank and 
Meritz Securities, both in Korea.

VISION 3
BAHRAIN: The strategic alliance formed by 
Gulf Finance House (GFH), Ithmaar Bank and 
Abu Dhabi Investment House has named 

its board of directors. Esam Janahi, CEO of 
GFH, has been appointed as the chairman 
of the board. Other members include Imad 
Nesnas, Rashad Janahi and Mohamed Khalil 
Al-Sayed.

AREIT MANAGEMENT
UAE: AREIT Management, which manages 
the Arabian Real Estate Investment Trust 
(AREIT), has appointed Chris Purdon as 
chief investment offi cer. He will oversee the 
company’s investing operations in the Middle 
East, as well as the launch of AREIT’s new 
funds. 

Purdon has more than 20 years’ experience 
in real estate and real estate funds 
management. He was CEO of Landmark Real 
Estate Investment Management, the Dubai-
based manager of two Middle East focused 
real estate opportunity funds.

NBAD
UAE: Ali Soner Guney has been named as 
National Bank of Abu Dhabi’s (NBAD) senior 
equity analyst for its asset management 
group’s team. Before joining NBAD, he 
was an investment analyst with Drake 
Management. 

Ali is also experienced in sell side research 
with several leading fi nancial institutions 
including Morgan Stanley and HSBC.

ARAB BANK
JORDAN: The head of investment at Social 
Security Corporation and vice-chairman of 
Royal Jordanian, Sharif Fares Sharaf, has 
been appointed as a member of Arab Bank’s 
board of directors. He will be representing 
the Abdul Hameed Shoman Foundation. 

Sharif was a vice-president and deputy 
governor at the Central Bank of Jordan 
from 2004 to 2008. Before that, he was an 
investment analyst at US-based International 
Finance and an economist at Amman Stock 
Exchange.

RBC CAPITAL MARKETS
UK: The corporate and investment banking 
arm of Royal Bank of Canada (RBC) has 
appointed Jeremy Low as director in the oil 
and gas investment banking team, to be 
based in London. 

He has more than 15 years’ experience in 
investment banking, and was most recently 
a director at Deutsche Bank. He has worked 
in Lehman Brothers, Dresdner Kleinwort 
Benson and Shell International. 

In his new position, he will be responsible 
for advisory of international oil and gas 
companies.

CREDIT SUISSE
MIDDLE EAST: Anthony Armstrong has been 
named as the bank’s head of mergers and 
acquisitions (M&A) in the Middle East and 
North Africa (MENA) region, to be based in 
Dubai. His appointment takes immediate 
effect. 

Armstrong was a managing director in the 
M&A division of Credit Suisse, based in Los 
Angeles, US. He joined Credit Suisse in 2000 
when the bank merged with Donaldson, 
Lufkin & Jenrette, where he had been an 
M&A offi cer.

CITIGROUP
AFRICA: The group has appointed Naveed 
Riaz as its head of Africa and country offi cer 
for South Africa. He replaces Zdenek Turek, 
who is moving to Russia as head of the 
central Europe unit. 

Riaz was the head of Citigroup’s commercial 
bank for Europe, the Middle East and 
Africa, where he oversaw its emerging 
markets commercial banking unit as well 
as operations and technology for the 
international business division.

AIG
US: Win J Neuger will be stepping down from 
his position as American International Group’s 
(AIG) chief investment offi cer, but will remain 
as its investments chairman and CEO. 

Monika M Machon will succeed him. She 
will be responsible for insurance company 
portfolio management across all asset 
classes.

The insurance group has also promoted 
Jeffrey J Hurd as senior vice-president and 
head of asset management restructuring. He 
is currently AIG Investments senior managing 
director, chief administrative offi cer and 
general counsel.
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Islamic Finance news
Advisory Board:

Mr Daud Abdullah (David Vicary)
Managing Director

DVA Consulting

Dr Mohd Daud Bakar
Chief Executive Offi cer  

International Institute of Islamic Finance

Prof Dr Mohd Masum Billah
Group Executive Chairman
Middle Eastern Business 

World Group of Companies

Dr Humayon Dar
Chief Executive Offi cer

BMB Islamic 

Mr Badlisyah Abdul Ghani
Chief Executive Offi cer  

 CIMB Islamic 

Ms Baljeet Kaur Grewal
Managing Director/Vice Chairman

Head, Global Research
KFH Research Limited

Mr Sohail Jaffer
Partner

International Business Development
 FWU International 

Dr Monzer Kahf 
Consultant/Trainer/Lecturer

Private Practice

Mr Mohamed Ridza Abdullah
Managing Partner

Mohamed Ridza & Co 

Prof Bala Shanmugam
Director of Banking & Finance 
Monash University Malaysia

Mr Muhammad Nejatullah Siddiqi
Author, Scholar, Speaker, Trainer

Mr Rushdi Siddiqui
Global Director

Dow Jones Islamic Indexes

Mr Dawood Taylor
Head of Takaful Taawuni Division

Bank Aljazira

Mr Abdulkader Thomas
President & CEO 

SHAPE – Financial Corp

Mr Paul Wouters
Partner
Bener 

Prof Rodney Wilson
Director of Postgraduate Studies

 Durham University 

Mr Sohail Zubairi
Vice President & Head Shariah

Coordination 
Dubai Islamic Bank

Another Islamic Finance news exclusive

ISSUER SIZE (million) INSTRUMENT

Japan Bank for International 
Coorperation

US$200 TBA

Agni US$71 Sukuk

Danga Capital US$2.82 billion Sukuk Musharakah

Projek Lintasan Shah Alam US$208.48
RM330 million Ijarah and RM415 
Mudarabah

First Fidelity US$2.9 Diminishing Musharakah

Tamweel Up to US$544.5 Sukuk

Dubai Bank Up to US$500 Sukuk

Bakrieland Development Up to US$32.85 Sukuk

TSH Resources Up to US$115.3 Sukuk Ijarah

RAK Properties US$2 billion Sukuk

Malaysian Debt Ventures Up to US$449.07 Sukuk

Bumiputra-Commerce US$1.84 billion 
Islamic and conventional CP/MTN 
program

Islamic Bank of Thailand US$178.77 Ijarah

ETA Star Property 
Developers

Up to US$150 Sukuk

Abu Dhabi Commercial Bank US$1.07 billion Islamic MTN

Philippines Up to US$1 billion Sukuk

Bahrain Central Bank US$500 Sukuk

Qatar Islamic Bank US$300 Sukuk

Barwa Real Estate US$800 Sukuk

Tabreed Up to US$500 Sukuk

Amlak Finance US$260 Sukuk

Al-Rajhi Cement Investment US$595 Sukuk

Indonesia TBA Ijarah Retail Sukuk

Al-Zamin US$11.15 Mudarabah

Muhibbah Engineering US$125.41 Mudarabah

Islamic Development Bank US$122.75 Ijarah

UMW Toyota Capital US$306.9 Musharakah CP/MTN 

For more details and the full list of deals visit 

www.islamicfi nancenews.com

Deal tracker
Keeping you abreast of the world’s upcoming Shariah compliant deals
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Sharpe ratio for ALL funds (as of the 22nd January 2009)

FUND FUND MANAGER PERFORMANCE MEASURE FUND DOMICILE

1 OSK-UOB Institutional Islamic Money Market OSK-UOB Unit Trust Management 0.02 Malaysia

2 AmAl-Amin AmInvestment Management 0.11 Malaysia

3 PB Islamic Cash Management Public Mutual 0.13 Malaysia

4 ING i-Enhanced Cash ING Funds 0.16 Malaysia

5 Amwal Islamic Money Market Kuwait & Middle East Financial Investment 0.16 Kuwait

6 Public Islamic Money Market Public Mutual 0.17 Malaysia

7 FALCOM EURO Murabaha FALCOM Financial Services 0.18 Saudi Arabia

8 Markaz Islamic Income Kuwait Financial Center 0.18 Kuwait

9 Al Rajhi Commodity Mudarabah - EUR Al Rajhi Bank 0.19 Saudi Arabia

10 MAAKL Al Ma’mun MAAKL Mutual 0.21 Malaysia

Eurekahedge Emerging Markets Islamic Fund Index* 8.26

Disclaimer
Copyright Eurekahedge 2007, All Rights Reserved. You, the user, may freely use the data for internal purposes and may reproduce the index data provided that reference to Eurekahedge is provided in your 
dissemination and/or reproduction. The information is provided on an “as is” basis and you assume and will bear all risk or associated costs in its use, and neither Islamic Finance news, Eurekahedge 
nor its affi liates provide any express or implied warranty or representations as to originality, accuracy, completeness, timeliness, non-infringement, merchantability and fi tness for any purpose.

Contact Eurekahedge
To list your fund or update your fund information: islamicfunds@eurekahedge.com

For further details on Eurekahedge: information@eurekahedge.com 
Tel: +65 6212 0900

Eurekahedge North America Islamic Fund Index

YTD returns for ALL funds (as of the 22nd January 2009)

FUND FUND MANAGER PERFORMANCE MEASURE FUND DOMICILE

1 Tijari Islamic Money Market Commercial Bank of Kuwait 94.15 Kuwait

2 Bakheet Saudi Trading Equity Bakheet Investment Group 25.67 Saudi Arabia

3 Saudi Equity Fund (Al Raed) Samba 25.56 Saudi Arabia

4 Symmetry Islamic Frater Asset Management 21.70 South Africa

5 Markaz Islamic Kuwait Financial Center 21.69 Kuwait

6 Al Durra Islamic Global Investment House 20.97 Kuwait

7 AlAhli Saudi Trading Equity The National Commercial Bank 19.40 Saudi Arabia

8 ETFS Physical Gold ETFS Metal Securities 17.75 Jersey

9 GCC Al Raed Samba 17.23 Saudi Arabia

10 Futuregrowth Albaraka Equity Momentum Collective Investments 16.84 South Africa

Eurekahedge Developed Markets Islamic Fund Index* 1.70
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S&P Shariah Indices Price Index Levels

The S&P Shariah Indices. 
Creating opportunity for Islamic investors.
To learn more, contact index_services@standardandpoors.com.
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Index Code Index Name 21/1/09 Dec-08 Nov-08 Oct-08 Sep-08 August-08 July-08

SPSHX S&P 500 Shariah 789.508 815.565 807.449 851.669 1001.724 1105.698 1088.084

SPSHEU S&P Europe 350 Shariah 861.308 958.391 910.501 965.418 1147.329 1360.152 1422.505

SPSHJU S&P Japan 500 Shariah 822.275 864.821 810.128 848.709 995.079 1118.087 1147.273

Index Code Index Name 21/1/09 Dec-08 Nov-08 Oct-08 Sep-08 August-08 July-08

SPSHAS S&P Pan Asia Shariah 555.728 610.200 565.823 623.071 788.016 940.242 1018.429

SPSHG S&P GCC Composite Shariah 497.637 572.370 604.306 722.769 991.460 1155.68 1212.987

SPSHPA S&P Pan Arab Shariah 544.973 623.186 650.379 762.843 1032.773 1201.782 1262.353

SPSHBR S&P BRIC Shariah 597.499 645.057 631.042 706.192 958.353 1221.728 1341.591

Index Code Index Name 21/1/09 Dec-08 Nov-08 Oct-08 Sep-08 August-08 July-08

SPSHGU S&P Global Property Shariah 436.889 481.061 447.125 469.889 567.189 696.868 726.645

SPSHIF S&P Global Infrastructure Shariah 63.542 71.250 66.046 71.179 87.066 97.923 102.631
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DESCRIPTIVE STATISTICS Market Capitalization (US$ billions) Component Weight (%)

Index
Component 

number
Full

Float 
adjusted

Mean Median Largest Smallest Large Small

DJIM World 2547 11588.56 9343.23 3.67 0.57 403.17 0.00 4.32 0.00

DJIM Asia/Pacifi c 872 1971.03 1286.17 1.47 0.3 62.32 0.02 4.85 0.00

DJIM Europe 355 2742.23 2081.80 5.86 1.18 125.20 0.11 6.01 0.01

DJIM US 616 5558.12 5206.84 8.45 1.84 403.17 0.04 7.74 0.00

DJIM Titans 100 100 5608.35 5018.02 50.18 35.39 326.77 6.42 6.51 0.13

DJIM Asia/Pacifi c Titans 25 25 780.91 511.11 20.44 17.75 48.12 6.42 9.41 1.26

Mean, median, largest, smallest and component weights are based on fl oat adjusted market capitalization, not full market capitalization.

Anthony Yeung
Regional Director

Anthony.yeung@dowjones.com
Tel: +852 2831 2580

Learn more about the Dow Jones Islamic Market Indexes

Data as of the 21st January 2009

INDEX                                                                                                         PRICE RETURN (%)

1 Week 2 Week 3 Week 1 Month 3 Month 6 Month 1 Year YTD

DJIM World -0.77 -8.07 -5.79 -2.21 -4.03 -35.69 -34.70 -5.79

DJIM Asia/Pacifi c -4.54 -10.03 -6.93 -3.52 2.58 -37.51 -41.90 -6.93

DJIM Europe -4.09 -14.26 -10.42 -7.71 -8.14 -41.85 -39.53 -10.42

DJIM US 1.73 -4.46 -3.47 0.33 -4.04 -30.13 -28.79 -3.47

PERFORMANCE OF DJ INDEXES

INDEX                                                                                                         PRICE RETURN (%)

1 Week 2 Week 3 Week 1 Month 3 Month 6 Month 1 Year YTD

DJIM Titans 100 -0.77 -7.59 -6.09 -2.86 -4.71 -29.32 -30.26 -6.09

DJIM Asia/Pacifi c Titans 25 -5.22 -11.12 -6.97 -2.97 1.44 -34.72 -35.28 -6.97

PERFORMANCE OF DJ TITANS INDEXES
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For all enquires regarding the above information, please contact:   Jennifer Cheung (Media Relations)
        Email: Jennifer.Cheung@Dealogic.com 
        Phone: +852 2804 1223 

  TOP ISSUERS OF ISLAMIC BONDS                                                                                                                                                      JANUARY 2008 – JANUARY 2009

 Issuer or Group  Nationality  Instrument Amt US$ m Iss. %  Manager

1 SABIC Saudi Arabia Sukuk Istithmar 1,333 1 9.6 Calyon, HSBC Saudi Arabia

2 Sun Finance UAE
Mudarabah Sukuk Asset 
backed Securities

1,093 1 7.9
Citigroup Global Markets, Abu Dhabi 
Commercial Bank, National Bank of Abu 
Dhabi, First Gulf Bank, Noor Islamic Bank

3 Sukuk Funding (No.2) UAE Sukuk Ijarah 1,021 1 7.4

Abu Dhabi Commercial Bank, Barclays 
Capital, Credit Suisse Securities (Europe), 
Dubai Islamic Bank, First Gulf Bank, 
Lehman Brothers International (Europe), 
National Bank of Abu Dhabi, Noor Islamic 
Bank

4 Nakheel Development 3 UAE Sukuk Ijarah 980 1 7.1
Dubai Islamic Bank, NBD Investment Bank, 
JPMorgan

5 DEWA Funding UAE Sukuk Ijarah 749 1 5.4
Barclays Capital, Citigroup Global Markets, 
Dubai Islamic Bank, Emirates Bank 
International

6 Cagamas Malaysia Sukuk Murabahah 676 3 4.9 HSBC, CIMB, Aseambankers

7 Khazanah Nasional Malaysia Sukuk Musharakah 641 3 4.6 CIMB, AmInvestment

8 Syarikat Prasarana Negara Malaysia Sukuk Ijarah 620 1 4.5 CIMB, AmInvestment

9
Perusahaan Penerbit SBSN 
Indonesia

Indonesia Sukuk Ijarah 512 1 3.7
Mandiri Sekuritas, Danareksa Sekuritas, 
Trimegah Securities

10 Lingkaran Trans Kota Holdings Malaysia Sukuk Musharakah 456 1 3.3 Aseambankers

11 Rantau Abang Capital Malaysia Sukuk Musharakah 381 1 2.7 CIMB

12 Central Bank of Bahrain Bahrain Sukuk Ijarah 350 1 2.5 Calyon

13 MRCB Southern Link Malaysia Sukuk Istisna 320 2 2.3 HSBC, CIMB, RHB

14 Tamweel Sukuk UAE Sukuk 299 1 2.2
Standard Chartered, Dubai Islamic Bank, 
Badr Islami

15 RIM City Malaysia Bai Bithaman Ajil MTN 277 2 2.0 CIMB

16 RAK Capital UK Sukuk Ijarah 272 1 2.0 Standard Chartered

17 Purple Island Saudi Arabia Sukuk Mudarabah 267 1 1.9 HSBC

18 PLUS SPV Malaysia Sukuk Musharakah MTN 234 1 1.7 CIMB

19 Manfaat Tetap Malaysia Sukuk Mudarabah 232 1 1.7 Affi n Investment Bank

20 Syarikat Bekalan Air Selangor Malaysia Bai Bithaman Ajil MTN 211 2 1.5
Bank Islam Malaysia, CIMB, HSBC Bank 
Malaysia

Total 13,883 93 100.0
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ARE YOUR DEALS LISTED HERE?

Jennifer Cheung (Media Relations)
Email: Jennifer.Cheung@Dealogic.com 

Telephone: +852 2804 1223

If you feel that the information within these tables is inaccurate, you
may contact the following directly:

TOP ISSUERS OF ISLAMIC BONDS                                                                                                                                                     NOVEMBER 2008 – JANUARY 2009

Issuer or Group   Nationality     Instrument Amt US$ m Iss. % Manager

1 Saudi Hollandi Bank Saudi Arabia Sukuk 207 1 18.3 Saudi Hollandi Bank

2 Khazanah Nasional Malaysia Sukuk Musharakah 188 1 16.6 CIMB, AmInvestment

3 Projek Lintasan Shah Alam Malaysia
Sukuk Ijarah and 
Mudarabah

145 2 12.9 RHB

4 Syarikat Bekalan Air Selangor Malaysia
Bai Bithaman Ajil Islamic 
bond

140 1 12.4
Bank Islam Malaysia, CIMB, HSBC 
Bank Malaysia

5 Jimah Energy Ventures Holdings Malaysia Istisna MTN 89 1 7.9
AmMerchant Bank, Bank Muamalat 
Malaysia, RHB, MIMB Investment 
Bank

6 Islamic Republic of Pakistan Pakistan Sukuk 76 1 6.8
Standard Chartered (Pakistan), 
Dubai Islamic Bank Pakistan

7 Perusahaan Listrik Negara Indonesia Sukuk Ijarah 68 1 6.0
Indo Premier Securities, Danareksa 
Sekuritas, Trimegah Securities

8 OCBC Al Amin Bank Malaysia Sukuk Mudarabah 55 1 4.8 OCBC Bank (Malaysia)

9 Chemical Co of Malaysia Malaysia Sukuk Musharakah 41 1 3.7
Aseambankers, CIMB, MIDF Amanah 
Investment Bank

10 TH Group Malaysia Ijarah MTN 35 1 3.1 CIMB

11 Diversifi ed Venue Malaysia Sukuk ljarah 35 1 3.1 HSBC

12 Mukah Power Generation Malaysia
Sukuk Mudarabah and 
Istisna

20 1 1.8 RHB

13 Aeon Credit Service (M) Malaysia Musharakah MTN 19 2 1.7
Amseambankers, CIMB, Mitsubishi 
UFJ Securities

14 Horizon Hills Development Malaysia Murabahah MTN 8 1 0.7 AmInvestment

15 Instacom SPV Malaysia Murabahah MTN 3 2 0.3 MIDF Amanah Investment Bank

Total 1,130 18 100.0
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For all enquires regarding the above information, please contact:

Jennifer Cheung (Media Relations) 

Email: Jennifer.Cheung@Dealogic.com
Phone: +852 2804 1223; Fax: +852 2529 4377

ISLAMIC BONDS BY CURRENCY              NOVEMBER 2008 – JANUARY 2009

Amt US$ m Iss.   %

    Malaysian ringgit 779 15.0 69

    Saudi Arabian riyal 207 1.0 18

    Pakistan rupee 76 1.0 7

    Total 1,130 18.0 100

ISLAMIC BONDS BY CURRENCY                     JANUARY 2008 – JANUARY 2009

Amt US$ m Iss. %

    Malaysian ringgit 5,901 64.0 43

    UAE dirham 4,578 7.0 33

    Saudi Arabian riyal 1,806 3.0 13

    Indonesian rupiah 779 9.0 6

    Total 13,883 93.0 100

ISLAMIC BONDS                                               JANUARY 2008 – JANUARY 2009 

Manager or Group Amt US$ m Iss. %

1 CIMB 2,520 29 18.2

2 HSBC 1,360 11 9.8

3 Calyon 1,016 2 7.3

4 AmInvestment 803 16 5.8

5 Dubai Islamic Bank 741 4 5.3

6 Aseambankers 736 12 5.3

7 Emirates NBD 514 2 3.7

8 Standard Chartered 513 7 3.7

9 Citigroup 406 2 2.9

10 RHB Capital 375 9 2.7

11 Noor Islamic Bank 346 2 2.5

12 National Bank of Abu Dhabi 346 2 2.5

13 First Gulf Bank 346 2 2.5

14 Abu Dhabi Commercial Bank 346 2 2.5

15 JPMorgan 327 1 2.4

16 Barclays Capital 315 2 2.3

17 Affi n Investment Bank 283 3 2.0

18 (Persero) Danareksa 257 5 1.9

19 Saudi Hollandi Bank 207 1 1.5

20 Bank Mandiri 202 2 1.5

Total 13,883 93 100.0

ISLAMIC BONDS BY COUNTRY                        JANUARY 2008 – JANUARY 2009 

Amt US$ m Iss. %

    Malaysia 5,901 64.0 43

    UAE 4,415 6.0 32

    Saudi Arabia 1,806 3.0 13

    Indonesia 779 9.0 6

    Bahrain 350 1.0 3

    Pakistan 278 8.0 2

    Total 13,883 93.0 100

ISLAMIC BONDS                                      NOVEMBER 2008 – JANUARY 2009

Manager or Group Amt US$ m Iss. %

1 CIMB 291 6 25.8

2 Saudi Hollandi Bank 207 1 18.3

3 RHB Capital 188 4 16.6

4 HSBC 81 2 7.2

5 Oversea-Chinese Banking 55 1 4.8

6 Bank Islam Malaysia 47 1 4.1

7 Standard Chartered 38 1 3.4

8 Dubai Islamic Bank Pakistan 38 1 3.4

9 AmInvestment 31 2 2.7

10 Trimegah Securities 23 1 2.0

11 Indo Premier Securities 23 1 2.0

12 (Persero) Danareksa 23 1 2.0

13 EON Bank 22 1 2.0

14 Bank Muamalat Malaysia 22 1 2.0

15 Aseambankers 21 3 1.9

16
Malaysian Industrial 
Development Finance

17 3 1.5

17 Mitsubishi UFJ Securities 4 1 0.4

Total 1,130 18 100.0

ISLAMIC BONDS BY COUNTRY                NOVEMBER 2008 – JANUARY 2009  

Amt US$ m Iss. %

    Malaysia 779 15.0 69

    Saudi Arabia 207 1.0 18

    Pakistan 76 1.0 7

    Total 1,130 18.0 100



www.islamicfi nancenews.com
EVENTS DIARY

Page 36© 23rd January 2009

      EDITORIAL TEAM

Managing Editor         S.Sivaselvam
                               Sivaselvam@REDmoneyGroup.com

Editor                      Raphael Wong
                                  Raphael.Wong@REDmoneyGroup.com

Senior Copy                Koay Sook Kuan
Editor                          Sookkuan.Koay@REDmoneyGroup.com

Copy Editor              Sasikala Thiagaraja
                                Sasikala@REDmoneyGroup.com

Senior Writer            Elmira Azlan
                                Elmira.Azlan@REDmoneyGroup.com

Features Editor          Shabnam Mokhtar
                                  Shabnam.Mokhtar@REDmoneyGroup.com

Staff Writers            Nazneen Abdul Halim
                                  Nazneen.Halim@REDmoneyGroup.com

Correspondents         Kamal Bairamov, Seelan Sakran
                               Shirene Shan

Forum Editor                Christina Morgan 
                                      Christina.Morgan@REDmoneyGroup.com

Publishing                   Melisa Idris 
Manager                      Melisa.Idris@REDmoneyGroup.com

Production               Hasnani Aspari 
Manager                 Hasnani.Aspari@REDmoneyGroup.com

Production               Muhammad Najib Abdul Rahim 
Executives               Najib.AbdulRahim@REDmoneyGroup.com

                                Nor Hidayah Mohamed                
                                                              Nor.Hidayah@REDmoneyGroup.com

SALES TEAM

New Business              Charles Philip
Manager                      Charles.Philip@REDmoneyGroup.com 
                                     Tel: +603 2162 7800 x 13 

Head of                   Musfaizal Mustafa 
Subscriptions               Musfaizal.Mustafa@REDmoneyGroup.com
                                     Tel: +603 2162 7800 x 24

Subscriptions           Nadjmuddean Mohd Ris 
Sales Executives          Mohammed.Nadjmuddean@REDmoneyGroup.com
                                     Tel: +603 2162 7800 x 38
 

        MARKETING TEAM

Marketing                Deepa Kaliperumal
Manager                 Deepa.Kaliperumal@REDmoneyGroup.com

Administration &     Dhana Dorasamy
Marketing Assistant Dhana@REDmoneyGroup.com

Financial                  Faizah Hassan 
Controller                    Faizah.Hassan@REDmoneyGroup.com

Deputy Publisher     Geraldine Chan 
& Director                   Geraldine.Chan@REDmoneyGroup.com

Managing Director   Andrew Tebbutt      
                                Andrew.Tebbutt@REDmoneyGroup.com 

Managing Director       Andrew Morgan  
& Publisher                Andrew.Morgan@REDmoneyGroup.com

 Individual Annual Subscription Rate: US$675
Company-Wide Subscription Rate: US$2,950

DISCLAIMER
All rights reserved. No part of this publication may be reproduced, 
duplicated or copied by any means without the prior consent of the 
holder of the copyright, requests for which should be addressed 
to the publisher. While every care is taken in the preparation of 
this publication, no responsibility can be accepted for any errors, 
however caused.

Islamic Finance news team
     Published By:  
       21/F, Menara KUB, 12, Jalan Yap Kwan Seng
         50450 Kuala Lumpur, Malaysia
          Tel:  +603 2162 7800 Fax: +603 2162 7810

DATE EVENT VENUE ORGANIZER

February 2009

3rd - 5th Strategic Private Equity Investment 
Middle East 2009

Dubai Fleming Gulf

8th - 9th 5th Annual Middle East Insurance Forum 
(MEIF 2009)

Bahrain MEGA

8th - 10th Islamic Securitization World 2009 Dubai Terrapinn

16th - 17th Islamic Project Finance 2009 Dubai Fleming Gulf

17th - 18th The Middle East Financial Law Congress Qatar IQPC

18th - 19th The 1st Asia Sukuk Summit 2009 Hong Kong ICG Events

22nd - 25th Middle East Sukuk Networking Forum Dubai IQPC 

24th - 25th 8th Annual Islamic Finance Summit London Euromoney 

March 2009

2nd - 5th Islamic Investment World Asia 2009 Kuala Lumpur Terrapin

4th - 5th 3rd Islamic Financial Services Forum: 
The European Challenge

Paris IFSB 

12th Islamic Finance news Roadshows Australia Islamic Finance 
events

17th Islamic Finance news Roadshows Singapore Islamic Finance 
events

25th - 27th Islamic Investment World Switzerland Terrapinn 

26th Islamic Finance news Roadshows Turkey Islamic Finance 
events

30th - 2nd Islamic Finance World North America 2009 New York Terrapinn

30th - 2nd Islamic Investment World Americas New York Terrapinn

30th - 31st Mines and Money Gulf 2009 Dubai Beacon Events

April 2009

1st - 2nd The Asia Pacifi c Islamic Finance Market 
Conference 2009

Kuala Lumpur IBFIM

8th Seminar on Islamic Capital Market Tokyo IFSB 

13th Islamic Finance news Roadshows China Islamic Finance 
events

16th Islamic Finance news Roadshows Hong Kong Islamic Finance 
events

May 2009

4th Islamic Finance news Roadshows Indonesia Islamic Finance 
events

26th Islamic Finance news Roadshows Kazakhstan Islamic Finance 
events
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Asia Sukuk market projected to fall further 7
Bahrain GFH may launch projects worth 
 US$10 billion   9
 Malaysia keen to strengthen Bahrain ties 11
 Bahrain’s second bourse to debut next year 11
 CBB Sukuk oversubscribed by 440% 12
 Bahrain hosts annual insurance forum 13
Brunei TAIB launches travel Takaful product 13
France Paris welcomes Sukuk, Islamic banks 8
GCC Islamic hedge funds may have the edge 9
 Sukuk increases market share in GCC 10
 Malaysia collaborates with Qatar on fund 10
Gulf Fairfax launches Islamic property fund 9
India First post-grad course in Islamic fi nance 5
 HSBC Asset Management  7
Indonesia PLN plans to issue more bonds in 2009 4
 Zakat funds to eliminate poverty in 
 Islamic countries  5
 CIMB-Niaga Syariah’s marketing push 6
 Government may prolong Sukuk’s maturity 7
Jordan Private placement of Jordanian 
 bank complete  9
Kenya Gulf African Bank growth plan is on track 3
 Barclays Islamic banking units hold 
 seminar   4

Kenya GAB offers new POS service to customers 3 
Kuwait First Investments and GIH to consolidate 9
 NBK has cash in hand  10
 Millennium Finance invests in Kuwait 
 Energy   11
 Burgan to buy four of UGB’s banks 12
Luxembourg A&O advises Deutsche Bank on Al Mi’yar 8
Malaysia Minister: Islamic fi nance proven to 
 be better   4
 More than half of last year’s bonds 
 were Islamic   4
 Call to set up Islamic business schools 5
 New branch for Bank Islam  5
 IJM to cancel Sukuk?  5
 Indonesia will be Maybank IB’s key market 5
 CIMB-Principal declares payout for unit 
 trust funds   5
 IRTI holds fi rst Islamic fi nance task 
 force meeting   7
 Takaful Malaysia launches CSR branding 13
 MARC affi rms Sime Darby’s Islamic 
 facilities   14
 Fitch upgrades AmInvestment Bank 14
 Amat Suria gets ‘P2’  14
 RAM reaffi rms AmIslamic  14

 Nestlé gets ‘AAA’, ‘P1’  14
Nigeria Regulatory framework much 
 needed – scholar  3
 IMFB sets up shop in Kaduna state 3
Pakistan ‘No plans to close BoK’  6
Qatar QIB to operate in France?  12
 Malaysia proposes meeting on global 
 standards   12
Saudi Arabia Path Solutions’ iMAL for Jeddah’s ICD 10
 Al Rajhi in second partnership with Visa 10
 ASBB in Sukuk deal with Yemeni bank 11
 IDB gets highest credit ratings from 
 agencies   14
Singapore MAS completes Singapore’s fi rst Sukuk 6
Syria Al Baraka Bank-Syria gets the OK 9
UAE Al Barakah goes bust  8
 DIB donates to Gaza  8
 NBC expects double sales  8
 DIB, RERA host forum  9
 Payouts from Daman funds  9
 Mashreq Capital to issue new fund 10
 Takaful Re’s outlook stable  14
 Fitch affi rms CBD at ‘A’/‘F1’  14
UK A&O advises Deutsche Bank on Al Mi’yar 8
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