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SAUDI ARABIA
SAMA gives green light to Aon
A license has been granted to Aon Corporation 
by the Saudi Arabian Monetary Authority 
(SAMA). It is one of the fi rst international 
brokers to receive such a license in 
accordance with the requirements of the 
country’s Insurance Law 2004. 

The CEO of Aon Middle East, Latif AlRayes, 
said that the company has been serving 
prestigious clients in Saudi since 1979. 

Saudi Arabia’s economic conditions, new 
legislations and structural reform have all 
been contributing factors in developing a 
local insurance and reinsurance market.  

Aon is the leading international provider of risk 
management services, insurance and reinsur-
ance brokerage, human capital and manage-
ment consulting. Saudi Arabia is the largest 
market economy in the Middle East. 

FAR EAST/GCC
Islamic assets reach US$267 billion
A report by Ernst & Young revealed that Islamic 
assets in the GCC and Far East regions have 
reached US$267 billion as a result of strong 
economic conditions, increased government 
expenditure and high liquidity. This could 
potentially lead to US$1.34 billion in annual 
revenue in the Shariah compliant asset 
management industry, according to the report 
entitled “Islamic Funds and Investments 
Report 2008”. 

The report also mentioned that there are 
currently more than 500 Shariah compliant 
funds worldwide, including 153 funds 
established last year. The number could reach 
1,000 within the next two years. 

The report, which is a second edition, was 
released on Monday and focuses on the GCC, 
Malaysian and Indonesian markets. 

It also compared the Saudi Arabian and 
Malaysian markets, focusing on the need  for 
different approaches to the two countries. 

Other issues highlighted in the report are the 
economic growth across important markets, 
the supply and demand considerations 
in the investor segments and across the 
geographical markets, as well as strategic 
risks affecting the industry and strategies 
being implemented by market players in 
alleviating the risks. 

MALAYSIA
Prasarana’s Sukuk successfully priced
The RM2 billion (US$617 million) Sukuk Ijarah 
issuance by Syarikat Prasarana Negara has 
been successfully priced with a semi annual 
profi t rate of 4.05% per year for the seven-
year series, 4.4% for 10 years and 4.65% for 
15 years. 

Participants include a number of investors 
from insurance companies, fi nancial 
institutions and fund managers, and its initial 
orders were oversubscribed four times. 

(Also see IFN Report on page 9 )
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MALAYSIA
IEP services by RHB Islamic, as-Sahihin
RHB Islamic Bank and as-Sahihin Trustee have signed an agreement 
to offer Islamic estate planning (IEP) such as will writing, declaration 
or joint income and administration of estates. It targets to get 
RM1.1 million (US$340,000) in sales by the end of the year. The 
IEP will initially target urban Muslims who have recently started their 
employment as well as those with children, said Jamelah Jamaluddin, 
RHB Islamic’s managing director. 

Abdul Aziz Peru Mohamed, CEO of as-Sahihin Trustee, said that the 
company focuses only on IEP and provides professional solutions in 
accordance with Shariah law. Writing a will costs between RM380 
(US$117) and RM5,000 (US$1,544), he added.

Jamelah said that the bank aims to get more Muslims in the country 
to prepare their will through IEP as a way to protect their loved ones. 
The Shariah law of succession, or faraid, is only for legal heirs, but the 
IEP aims to cover those not directly included in the succession line 
as well. 

Eight banks have been mandated by Aldar Properties in the sale 
of its fi rst Sukuk issuance. National Bank of Abu Dhabi, Abu Dhabi 
Commercial Bank, Barclays Capital, Credit Suisse, Dubai Islamic 
Bank, First Gulf Bank, Lehman Brothers and Noor Islamic Bank will 
be the joint bookrunners and lead arrangers for the Ijarah sale. 

The price for the dirham-denominated issuance has yet to be 
announced, but Aldar’s chief fi nancial offi cer, Shafqat Malik said that 
it will be benchmark-sized. Funds raised from the sale will be used for 
fi nancing purposes. 

Banks mandated by Aldar
UAE

MALAYSIA/QATAR
Shipping fund plans by QIB
A US$300 million shipping fund is being planned in Malaysia by Qatar 
Islamic Bank (QIB) within the next two months, said its CEO, Faisal 
Alshowaikh. Setting up of the Islamic fund, which is still pending 
approval from the Malaysian authorities, will be made through QIB’s 
Asian Finance Bank (AFB) unit. Seventy per cent of the shipping fund 
will be generated through bank fi nancing, and the rest from equity. 

Meanwhile, Faisal also revealed AFB’s plan to set up a property fund 
worth US$500 million that will be used to invest in Southeast Asia. It 
will be up and running by 2009. 

INDIA
Islamic banking exposure for Indians  
The Aligarh Muslim University (AMU) will soon start a course called 
Islamic Banking and Finance, marking the fi rst of its kind in India. A 
committee consisting of three scholars has been formed to create the 
modules for the course, chaired by Mohammed Nejatullah Siddiqi. 
According to AMU’s vice-chancellor, Abdul Aziz, Indian students should 
get exposure on the potential of Islamic banking. 

Currently, there are no Islamic banks in the country, although there 
are a few institutions on the co-operative level that offer Islamic 
fi nance services, such as Al Ameen Islamic Financial & Investment 
Corporation and Al-Barr Finance House. 

UK
GIH lists on the LSE
Clifford Chance advised on the listing of Kuwait’s Gulf Investment 
House (GIH) global depository receipts on the London Stock Exchange 
(LSE), raising US$1.15 billion in the capital increase exercise. HSBC 
acted as the global coordinator, while Deutsche Bank, JPMorgan and 
UBS were the transaction’s bookrunners under the advice of Jason 
Manketo, a partner in Linklaters. 

This is the fi rst time a Kuwaiti company has participated in this type 
of listing. 

KENYA/KUWAIT
Local Islamic bank on bourse in 2009
An Islamic bank based in Kenya will be listed on the country’s bourse 
early next year. It started operations last April with KWD14 million 
(US$53 million) in capital. 

Kuwait’s Al Madina for Finance and Investment and Ekttitab Holding 
hold the majority shares in the bank, and Al Safat International 
Holding owns a 2.5% stake. 

JAPAN
Delay in Japan’s Sukuk
Japan Bank for International Cooperation (JBIC) is holding back its 
plan to issue Sukuk to review the Murabahah structure, preferring to 
wait until market condition improve, revealed its director-general for 
project fi nance, Kentaro Tsuboi. 

JBIC’s plan to issue Islamic bonds was fi rst announced in July 2007 
by the bank’s director general for energy and natural resources 
department, Tadashi Maeda. In February, Moody’s reported that the 
bank had planned to issue up to US$500 million worth of Sukuk by 
the end of March. 

JBIC is the government’s main international lender. The Islamic 
fi nance task force and Shariah advisory of the bank was implemented 
in 2006. Its Islamic fi nance plans are being advised by banks such as 
Mizuho Financial Group and Mitsubishi UFJ Financial Group. 

UAE
EMICOOL signs Islamic fi nance facility
Emirates District Cooling Company (EMICOOL) has signed a syn-
dicated Islamic fi nance facility with seven banks to fund the fi rst 
phase of its AED2.5 billion (US$681 million) expansion plan. The 
banks are Badr Al Islami, Standard Chartered Bank, Emirates Islam-
ic Bank, Commercial Bank of Dubai, Dubai Islamic Bank, Emirates 
Bank International and Union National Bank. The facility is worth 
AED669 million (US$182 million) and is repayable in one bullet pay-
ment within three years. 

EMICOOL is a joint venture between Union Properties and M’Sharie, 
the private equity arm of Dubai Investments. The company supplies 
chilled water to residential and commercial developments in Dubai 
Investment Park and Motor City. 
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QATAR/TURKEY
QIB to expand to Turkey
Qatar Islamic Bank (QIB) is looking to diversify its base in Turkey and 
has plans to either set up an Islamic bank, or buy a stake in a Shariah 
compliant bank in the country, said CEO Salah Jaidah. QIB has also 
expressed interest to invest in the real estate industry in Turkey.  

www.maplesandcalder.com

Contact Tahir Jawed at +971 4 360 4070 
or e-mail: tahir.jawed@maplesandcalder.com

Offshore expertise
with a local presence.

The world's leading offshore law firm and the first to establish an 
office in the Middle East. Maples offers clients around the Middle 
East an unparalleled range of Cayman Islands and British Virgin 
Islands legal services, including advising on offshore Islamic 
finance structures such as sukuk transactions, investment funds, 
trusts and securitisations.

BAHRAIN/UK
Investment fi rm to buy rail network
Arcapita is currently in discussion to acquire Freightliners from the rail 
network’s private equity owners, 3i and Electra Partners. If the deal 
pulls through, it will cost Arcapita GBP350 million (US$690 million) 
including debts. 

Rail operator SNCF and Go-Ahead Group from France are also bidding on 
Freightliners and have been in talks for several weeks. Freightliners was 
sold by British Rail to its current owners for GBP10 million (US$20 mil-
lion) as part of a privatization exercise. Arcapita is an Islamic investment 
fi rm, and was formerly known as First Islamic Investment Bank. 

UAE
Villamar’s Sukuk admitted to DIFX
Villamar Sukuk Company Limited’s US$190 million Sukuk Musharakah 
certifi cates have been submitted to the Offi cial List of Securities on 
the Dubai International Financial Exchange (DIFX). The Sukuk, which 
has been successfully closed on the 7th May this year, does not have 
a purchase undertaking and relied on non-recourse project fi nancing 
principles. 

The funds raised will be used to fi nance an exclusive residential project 
in Bahrain. Construction is expected to cost US$605 million. 

INDONESIA
Indonesia to have fourth Islamic bank
Bank Rakyat Indonesia (BRI) has expressed its plan to set up a stand-
alone Shariah compliant bank next month. According to the bank, all 
Islamic transactions within its Shariah compliant unit will be handed 
to the newly-acquired Bank Jasa Arta which will be renamed to Bank 
Syariah BRI. It is set to be the fourth Islamic bank in the country 
after Bank Muamalat, Bank Syariah Mandiri and Bank Syariah Mega 
Indonesia. 

BRI said that the reason behind the decision is to speed up the growth 
in its Islamic banking operations, as stand-alone banks perform better 
than Shariah units under conventional banks. 

The three existing Islamic banks hold a total of 76% share of the 
market in Indonesia, whereas Islamic units under 74 banks have 24% 
of the market’s share. 

JORDAN
Inwan to become Amlak Finance (Jordan)
Social Security Corporation, Jordan-Dubai Capital, Jordan Kuwait 
Bank, ABC Bank, Amlak Finance UAE, Global Investment House, 
Taameer Jordan and Al Masaken Real Estate Development Company 
have joined forces to set up an Islamic mortgage company, Amlak 
Finance (Jordan), previously known as Inwan Investment. 

An initial public offering (IPO) has begun on the 19th May 2008 and 
will end on the 1st June. Acting as the lead arranger and fi nancial 
advisor for the IPO is Jordan Investment Trust (Jordinvest), who will 
also manage the listing of the shares on the Amman Stock Exchange. 
Subscriptions can be obtained at all Jordan branches of ABC Bank, 
Jordan Kuwait Bank and the Arabic Islamic International Bank.

Amlak Finance (Jordan) aims to be the fi rst Shariah compliant public 
shareholding company that specializes in mortgage fi nancing services 
in the country. It was established to follow the business direction of 
Amlak Finance in UAE. 

UAE
Allianz Group reveals new offi ce
The management arm of Allianz Group, Allianz Global Investors 
revealed the opening of its offi ce in the Middle East on Wednesday. 
The offi ce will be located in Bahrain, and is part of the fi rm’s 
commitment in meeting its clients’ needs and building long-term 
business relationships. 

As a fi rst offering to investors in the region, the fi rm also introduced 
two Islamic equity funds, the Allianz RCM Islamic Global Emerging 
Markets Equity Fund and the Allianz RCM Islamic Global Equity 
Opportunities Fund. Each of the funds has been seeded with US$50 
million as to arrive to the desired size faster.  

The funds will be monitored by a board consisting of Shariah experts, 
namely Sheikh Nizam Yaquby, Sheikh Osama Mohammed Saad Bahar 
and Muhammad Humayon Abbas Dar. Acting as the Shariah adviser is 
BMB Islamic, UK. 
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www.IslamicFinanceTraining.com

FOR MORE INFORMATION, contact: 
Andrew Tebbutt   Tel: 603 2162 7802; 

Email: Andrew.Tebbutt@REDmoneygroup.com

CALENDAR  2008

Refresher Day: Principles of
Islamic Finance & Investment

2 June, LONDON

Sukuk & Islamic Capital Markets: 
Product & Documentation

3 – 5 June, LONDON

Essentials of Islamic Finance
& the Islamic Finance Industry

16 – 18 June, JAKARTA

Key Legal, Documentary & Structuring 
Issues for Islamic Financial Products

1 – 3 July, KUALA LUMPUR

Islamic Financial Instruments 
& Structured Products

7 – 10 July, ZURICH

Accounting & Financial Reporting for 
Islamic Banking & Finance

14 – 16 July, KUALA LUMPUR

Takaful: Islamic Insurance
6 – 8 August, KUALA LUMPUR

Structured Islamic 
Finance & Investment Products
14 – 15 August, KUALA LUMPUR 

The Islamic Capital Markets & Investment 
Banking School

13 – 16 October, HONG KONG

presents

UAE
NIB has no expansion plans in GCC
Noor Islamic Bank (NIB) has no plans to expand in other GCC countries. CEO 
Hussain Al Qemzi said that NIB prefers to set up initially in the Europe, Asia or Africa 
markets. He added that although the GCC region has a huge Muslim population, the 
expensive cost in applying for new licenses and the authorities’ reluctance in issuing 
them, makes the market less favorable for NIB. 

KUWAIT
Murabahah deal concluded
Rasameel Structured Finance Company has successfully closed Ithmaar Bank’s 
US$100 million syndicated Murabahah facility. Rasameel was the arranger for the 
facility, while Abu Dhabi Islamic Bank acted as the co-arranger. The Arab Investment 
Bank and Bahrain Islamic Bank were the mandated co-managers. The Murabahah 
facility carries an 18-month term which starts in May.  

BAHRAIN
Magnifi cent growth funds
The Islamic fund industry is one of the fastest growing sectors in Bahrain, with a 
signifi cant 80% growth within the last fi ve years, said A Rahman Moh’d Al Baker, 
Central Bank of Bahrain’s executive director of fi nancial institutions supervision.

The country had 99 funds until April this year, with a total amount of US$1.5 billion, 
but more will be coming in as well, A Rahman added. This equals to 10% of the 
country’s total mutual funds sector, which at the end of the fi rst quarter of this year, 
stands at US$60 billion. 

SAUDI ARABIA
Al Inma’s IPO projected to raise US$3 billion
Saudi Arabia’s Al Inma Bank is expected to be listed on the Saudi Stock Exchange 
(Tadawul) next Monday. The initial price offering (IPO) will be lead-managed by Samba 
Capital, and is only open for Saudi and GCC nationals. It will have an unrestricted price 
limit on the fi rst day, said the Capital Market Authority. It will last for 10 days, selling at 
US$2.66 without any premiums. The IPO is projected to raise US$3 billion. 

KUWAIT
Name change for brokerage company
Kuwait Financial Brokerage has been renamed to Al Watani Financial Brokerage, 
following approval from regulators. The company, which is a subsidiary of NBK 
Group, said that it plans to create a new full-fl edge fi nancial brokerage services’ 
center within NBK’s new branch in South Surra. 

Al Watani’s chairman, Salah Al Fulaij, said that the decision for the name change 
was approved during its annual ordinary and extraordinary meeting for the fi scal 
year of 2007. During the same meeting, he added, an agreement was reached to 
increase the company’s capital to US$19 million from US$11 million. 

UAE
NBAD’s fi rst ringgit bonds
The National Bank of Abu Dhabi (NBAD) is planning to sell ringgit-denominated 
bonds that will possibly have an Islamic tranche. The amount could reach up to 
US$925.6 million and is a part of NBAD’s US$5 billion Euro medium-term notes 
program. Funds raised will be used to fi nance expansion plans. This is NBAD’s fi rst 
bond issuance in the Malaysian currency.  
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BAHRAIN
New accounting diploma in the works
The Bahrain Institute of Banking and Finance (BIBF) is working 
together with the Association of International Accountants (AIA) to 
launch a new diploma certifi cate in Islamic accounting.  BIBF will be 
responsible for compiling the course structures and provides students 
with the learning facility as well as support, while AIA sets the exam 
syllabus and papers.

The Diploma in Islamic Accounting and Finance will give a complete 
understanding of Shariah compliant accounting and governance 
reporting as mandated by Accounting and Auditing Organization for 
Islamic Financial Solutions (AAOIFI), as well as a comparison with the 
International Financial Reporting Standards (IFRS).  

UAE
Dewa sets initial price guidance
Dubai Electricity and Water Authority (Dewa) has confi rmed its initial 
price guidance on its Sukuk issuance. It is placed between 100 to 125 
basis points over six-month Emirates Interbank Offered Rate (EIBOR). 
The Sukuk is benchmark-priced, which possibly means a minimum of 
US$500 million. 

This is Dewa’s fi rst sale which will be dirham-denominated. The 
company aims to raise more than US$19 billion on raising electricity-
generating capacity by 150%, by 2012. 

KUWAIT
KIB begins Islamic banking services
Kuwait International Bank (KIB) began its Islamic integrated banking 
service last Sunday. The products include Al-Joud monthly deposits, 
as well as saving, current and youth accounts. 

KIB was previously known as Kuwait Real Estate Bank. It started its 
Islamic banking services in July last year. 

SAUDI ARABIA
IDB donates to Islamic development fund
The Islamic Development Bank (IDB) plans to donate US$1 billion to 
the Islamic Solidarity Fund for Development over the next 10 years. 
The fund will be used to eliminate poverty, create employment and 
educational opportunities, as well as fi ght diseases, said Ahmed 
Muhammad Ali, the president of IDB.

The fund targets to raise US$10 billion in capital and so far the total 
amount is US$2.6 billion. Other countries in the Middle East and Asia 
regions have also pledged to donate to the fund, such as Kuwait, 
Algeria, Malaysia, Qatar and Iran.  

SAUDI ARABIA
SABIC’s Sukuk deposited 
Saudi Basic Industries Corporation’s (SABIC) third Sukuk issuance has 
been deposited into applicable Sukuk investor’s portfolios, according 
to an announcement by the Saudi Stock Exchange (Tadawul). It is 
available for trading from the 27th May onwards. Transactions and 
entries can be registered via the Tadawul Depository Centre. 
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HONG KONG/UAE
HKMA, DIFC to strengthen ties
A MoU has been signed between the Hong Kong Monetary Authority 
(HKMA) and the Dubai International Financial Centre Authority 
(DIFC) on Tuesday. The signing marks both institutions’ commitment 
to strengthen their ties and cooperation in the development and 
promotion of Shariah compliant fi nancial products, such as Sukuk. 

Nasser Al Shaali, CEO of DIFC said that the MoU will provide a platform 
for the cooperation between the two fi nancial structures, especially in 
their respective payment systems. 

QATAR/SAUDI ARABIA
Samba awarded QFC license
Saudi Arabia’s Samba Financial Group has been awarded a license by 
the Qatar Financial Centre Regulatory Authority (QFCRA) according to 
the chairman of the regulatory body, Phillip Thorpe. He said that fi rms 
such as Samba can contribute to Qatar’s fi nancial services segment. 
Thorpe added that there are now 81 fi nancial institutions licensed 
under QFC, and 20 applications are still under consideration 

KUWAIT
Al Dhow, Ajwan co-launch new product
Al Dhow Investment, in cooperation with Ajwan Gulf Real Estate have 
launched the Waed Fund for Real Estate Investment, a fully Islamic 
product of real estate funds, which is the fi rst of its kind. The fund 
provides investment opportunities in real estate sectors outside of 
Kuwait, such as in Ras Al Khaimah, Umm Al Quwain, Ajman, Muscat 
and Sahar, as well as in Saudi Arabia, Syria and Yemen. 

The fund is expected to give high fi nancial returns with safety rates 
between 15% to 20%, said Luay Al Qattamy, chairman and managing 
director of Ajwan Gulf Real Estate. Capital ranges from KWD5 million 
(US$19 million) to KWD50 million (US$189 million).

Ajwan is a closed company, whose activities mainly focus on sale 
and purchase, management, investment and provision of real estate 
investment opportunities internationally. Al Dhow Investment, on the 
other hand, is the investment arm of Al Sayer Group. 

OMAN/UAE
Sharjah buys 10% of Majan Development
Sharjah Islamic Bank has acquired a 10% stakes in Oman-based 
Majan Development Company, announced its head of investment 
banking group, Saeed Al Amiri. He said that this results from the bank’s 
initiative to diversify its sources of income. Saeed also mentioned the 
bank’s plan to pursue other investment opportunities in Oman within 
the tourism, commercial and residential sectors. 

Majan Development is an Omani and Gulf investment company that 
offers real estate services including management and consultation 
services, as well as establishing and managing real estate funds in 
and out of Oman. 

BAHRAIN
CBB to launch Islamic repo
The Central Bank of Bahrain (CBB) will be launching a Shariah 
compliant version of repurchase agreement, said its governor, 
Rasheed Al Maraj. The repurchase agreement, or repo, will be the 
fi rst of its kind in the Arab region, if not internationally. It will allow 
central banks to create and manage liquidity of Sukuk, as part of 
CBB’s initiative to encourage the Islamic fi nance market.  

UAE
Issuance of US$1.4 billion Sukuk
Aldar Properties is planning to issue Sukuk worth up to AED5 billion 
(US$1.4 billion) to fund its projects in the region and other countries. 
Banks have been mandated for the dirham-denominated issuance, 
while a three day investors’ road show has already began on Tuesday 
in Abu Dhabi, Dubai, Bahrain and London. 

Bankers expect the Sukuk to be the largest bond issue by Aldar to 
date. The company has recently announced more than 200% increase 
in earnings that bankers believe prompted the decision to issue the 
Sukuk. 

QATAR
Shariah compliant housing loan
Effective from the 1st June 2008, Qatar Development Bank’s (QDB) 
housing loans will be fully Shariah compliant, revealed its chairman, 
Sheikh Abdullah bin Saud Al Thani. The maximum amount has been 
raised to QAR1.2 million (US$330,000), and will only be made 
available to nationals. A charge of 1% will be imposed on the loan as 
an administrative fee. The announcement was made during a press 
conference on Monday. 

QDB is one of the leading banks in Qatar, and is fully owned by the 
government of the country. 

UAE
GIF reports growth in Islamic banks
A recent report by Gulf Investment House revealed that there has 
been a 68% increase in profi ts within Islamic banks in the UAE in the 
last four years. Growth is expected to continue due to strong economic 
conditions and the increased prices of oil. The report also mentioned 
that deposits reported a 22% year-on-year growth in June last year, 
and compounded growth of 44% from 2004 to 2006. 

In the fi rst quarter of 2008, Islamic banks hold a 13.4% share in the 
total banking assets in the UAE, from 8% at the end of 2002.  

SAUDI ARABIA
Industrial group plans for Sukuk
Tasnee is planning to issue Islamic bonds next year to fund its 
expansion plans, said Moayyed Al-Qurtas, the CEO of the industrial 
group. The company is considering making industrial acquisitions to 
increase its production of polypropylene, acrylic acids and olefi ns, 
with more plans in the future.

Earlier this year, the company has secured a SAR1.8 billion (US$480 
million) syndicated loan, also to be used for expansion purposes. 
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PAKISTAN
New fund to commence
Atlas Asset Management will be launching 
Atlas Islamic Income Fund (AIIF), which will 
offer investors, Shariah compliant investment 
opportunities. Investments are made into 
Islamic debt instruments of companies with 
a minimum of an ‘A-’ rating. 

AIIF is Atlas Asset’s fourth open-ended 
mutual fund. 

Industry awards, like the investment markets themselves, can be 

extremely unpredictable. Exacting criteria, stringent vetting and 

mercurial judges all ensure there are no guaranteed winners until the 

results are announced. A situation every investor waiting for a fund to 

mature will be very familiar with. This, most recent win, was judged by 

all members of the global Islamic finance industry, no less. From some 

1,502 votes, against all our competitors, the readers of Islamic 

Finance News named us the Best Islamic Fund Manager in 2007. As 

has become our custom, we are delighted to pass on this award to 

everyone who invested in our Islamic funds. While winning 

awards is not our intention when investing our customers' hard 

earned money it is, we think, some justification that we're 

doing something right. And so for their unwavering belief in 

our funds and abilities we pass this back with honour 

and respect for their judgement.

Disclaimer: A copy of Prudential Master Prospectus dated 21 July 2007, Prudential Supplemental Master Prospectus dated 16 January 2008, Prudential Islamic 
Master Prospectus dated 15 July 2007 have been registered with the Securities Commission, who takes no responsibility for its contents. The Prospectuses 
are available from our offices and all authorized agents/ distributors or Prudential Fund Management Berhad. Please read and understand the contents of 
the Prospectus. The prices of units and distributions made, if any, may go down as well as up. Also consider the fees and charges involved before investing. 
Past performance of the Fund is no indication of their future performance. Units are issued upon receipt of a duly completed application form referred to in 
and accompanying the prospectus.

Prudential Fund Management Berhad (531241-U) 
Head Office - Level 12, Menara Prudential, 10 Jalan Sultan Ismail, 50250 Kuala Lumpur.   General Tel No.: 603-2052 3388  General Fax No.: 603-2070 6129  

To all those who had 
faith in our commitment 
to your beliefs, 
this is for you.

JAPAN/SINGAPORE
First Islamic ETF listing
Daiwa Asset Management has listed its fi rst Shariah compliant stock-
linked exchange-traded fund (ETF) on the Singapore Exchange on 
Tuesday. 

The listing of Daiwa FTSE Shariah Japan 100 is to encourage Islamic 
investments in Japanese stocks, which includes Toyota Motor, Canon 
and Nintendo. 

In a statement, Michihito Higuchi, Daiwa’s president, expressed his 
hope that the ETF size will grow between US$290 million to US$484 
million within the next six months. 

KENYA
Second Shariah bank
First Community Bank has begun its 
operations on Tuesday. It is the second fully 
Shariah compliant bank in the country, after 
Gulf African Bank. The bank was licensed last 
year, and has a capital base of KES1 billion 
(US$16.2 million) and 51% of its shares are 
held by Kenyans.  

LIBYA/UAE
NBAD to go to Libya
Following the approval from the Central Bank of Libya, National Bank 
of Abu Dhabi (NBAD) will be setting up a representative offi ce in the 
country in the fourth quarter of this year, said Qamber Ali Al Mulla, 
senior general manager of NBAD’s international banking division.

Qamber said the main reason for the setting up is to boost ties 
between UAE and Libyan corporations, oversee business transactions 
between the two countries as well as provide advisory services. 

NBAD also plans for a Hong Kong branch in the fourth quarter of 
this year as well, and is looking to get a license to operate in Qatar 
and Jordan. The bank is also planning to increase its branches in 
Arab countries, for instance Oman, Bahrain, 
Kuwait, Egypt and Sudan. 

US
New advisory services
Floyd Associates has announced the 
launching of its new service to provide 
advisory services to international investment 
funds on Islamic issues in fi nance, banking 
and investments. 

The Shariah compliance service, said Floyd, 
has two main components. The fi rst one 
relates to services offered to investment 
managers, and the second is on the overall 
strategies of investment funds planning to 
attract capital from Muslim investors.

Floyd is an international consulting fi rm spe-
cializing in corporate fi nance, business strat-
egy, as well as mergers and acquisitions. 
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QATAR
QIB upgraded
Qatar Islamic Bank’s (QIB) long-term and short-term issuer default 
ratings (IDRs) have both been upgraded to ‘A’ and ‘F1’ respectively, 
from last year’s ‘A-’ and ‘F2’ by Fitch Ratings. Its individual rating was 
affi rmed at ‘C’, and the outlook on the long-term IDR is stable. 

UAE
Sukuk Funding assigned (P)A3
Moody’s Investors Service has given Sukuk Funding’s (No 2) Sukuk 
Ijarah a ‘(P)A3’ rating, with a stable outlook. Sukuk Funding is a special 
purpose vehicle created solely for the purpose of issuing the Sukuk to 
buy assets from Aldar Properties. 

UAE
Aldar’s Sukuk issuance gets ‘A-’
Standard & Poor’s Rating Services has assigned an ‘A-’ rating to Aldar 
Properties’ proposed dirham-denominated Sukuk Ijarah issuance. The 
rating refl ects its limited senior liabilities and structural subordination 
issues. The rating is in line with the previously-assigned long-term ‘A-
/A-2’ ratings on the company. 

THIS TIME LAST YEAR
• QINVEST was authorized to start operations by the Qatar 

Financial Center Regulatory Authority. 

• The National Bank of Abu Dhabi established an 
independent, wholly owned subsidiary in Switzerland 
under the moniker NBAD Private Bank (Suisse). 

• Global Securities House and the London-based Islamic 
Asset Management sold the assets of the jointly sponsored 
Al Bait UK Real Estate Fund for US$116.5 million. 

• Kuwait Finance House Group offi cially launched its 
Research arm, headed by Baljeet Kaur Grewal. 

• Citibank entered into a distribution arrangement with DWS 
Investments, the global mutual fund arm of Deutsche 
Bank. 

• Gulf International Bank signed a US$1.2 billion syndicated 
term loan facility, following an initial oversubscription to 
US$1.46 billion. 

• Global Investment House launched the open-ended Global 
Islamic Fund of Funds. 

• Sharjah Islamic Bank established “Durra” to encourage 
female involvement in the Islamic banking sector. 

UAE
Shuaa’s outlook stable
Moody’s affi rmed Shuaa Capital’s long-term issuer default rating (IDR) 
at ‘Baa2’. The company’s short-term IDR was assigned a ‘Prime-3’, 
and its fi nancial strength rating (FSR) is at ‘Ba1’. Moody’s also gave a 
stable outlook on the ratings. 

MALAYSIA
Oilcorp’s Murabahah notes get rated
MARC has assigned MARC-2ID/A-ID ratings on MARCWatch Developing 
to Oilcorp’s RM70 million (US$22 million) Murabahah underwritten 
notes issuance facility/Islamic medium-term notes facility. The rating 
was placed after it was revealed that there was a disagreement 
between the management and Messrs Baker Tilly Monteiro Heng, its 
auditors on the accounting treatment to a long-term contract of up to 
RM100 million (US$31 million). 

MALAYSIA
MARC rates Top Glove
The ratings on Top Glove Corporation’s RM100 million (US$31 
million) Islamic medium-term notes (MTN) program and commercial 
paper program, also worth RM100 million, has been reaffi rmed at 
‘AA’ and ‘MARC-1’ respectively, on a stable outlook. Malaysian Rating 
Corporation (MARC) assigned the ratings. 

UAE
Fitch, Moody’s rate Dewa’s Sukuk
Two ratings agencies have rated Dubai Electricity and Water Authority’s 
(Dewa) proposed Sukuk issuance. Moody’s Investors Service has given 
the Islamic bond a rating of ‘A1’, with a stable outlook. Fitch Ratings, 
on the other hand, gave it an ‘AA-’. The ratings are still temporary, 
pending the delivery of fi nal documentation and legal opinions that 
conform to the documents they have received.

The Sukuk will possibly be available in dirham denominations, and 
will be issued through Dewa Funding Limited.  

UAE
Banks ‘outperforming’
Emirates NBD, Abu Dhabi Commercial Bank and First Gulf Bank were 
rated ‘outperform’ in new coverage by Al Mal Capital, a Dubai-based 
investment bank. The healthy operating environments of the banks 
are expected to continue despite increasing prices of oil. Al Mal also 
gave ‘market perform’ recommendations to National Bank of Abu 
Dhabi and Union National Bank. 

PAKISTAN
Eden’s Sukuk gets ‘A-’
The Pakistan Credit Rating Agency (PACRA) has assigned an ‘A-’ rating 
to Eden Developers’ PKR200 million (US$3 million) Sukuk issuance. 
The rating refl ects low credit risk due to the company’s ability to make 
payments on time. 
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Following the overwhelming response to its inaugural Sukuk issuance 
last week, Malaysian government-owned transportation company 
Syarikat Prasarana Negara is planning a second round of Sukuk to 
fund its ongoing expansion projects.

CEO Shaipudin Shah Harun (pic) said the second issuance is expected 
to materialize within a year. Elaborating on the plans, Shaipudin said 
the tenure of the impending Sukuk would depend on the market’s 
appetite and the company’s needs to fund existing borrowings.

Currently, Syarikat Prasarana has total borrowings of RM8 billion 
(US$2.5 billion), which were mostly long termed.

“The company plans to also 
use the proceeds from the 
future issue for several ongoing 
projects, which would include 
purchasing 140 new trains 
worth RM2 billion [US$617 
million]. Delivery of these trains 
will be in stages with the fi rst car 
expected to be delivered early 
next year,” he said.

Shaipudin said Syarikat 
Prasarana has also allocated 
a few billion ringgit for the 
extension of its Ampang and 
Kelana Jaya light rail transit 
(LRT) lines, which are still in 

the design stage and would be fi nalized soon. The western end of 
the Kelana Jaya line would be extended to USJ while the Ampang 
line would stretch to Putra Heights. When joined, the two lines would 
provide enable commuters to travel to either side of the Klang Valley 
without having to enter the city center.

Last week, Syarikat Prasarana issued its fi rst Sukuk issue at RM2 
billion, which carried a semi-annual profi t rate of 4.05%, 4.4% and 
4.65% per annum for seven, 10 and 15 years respectively. The 
response was overwhelming, as it was four times over-subscribed.

Based on the Shariah principle of Ijarah, which entails the sale and 
leaseback of Syarikat Prasarana’s rail assets, the company would 
repurchase the assets upon the maturity of the Sukuk. Its obligation 
in terms of payment of rentals and repurchase of the price is 
guaranteed by the government of Malaysia. AmInvestment Bank and 
CIMB Investment Bank were the joint lead arrangers and joint lead 
managers for this issue.

That issue marked Syarikat Prasarana’s maiden venture into Islamic 
fi nance, emphasizing the company’s commitment to its further 
development in the Sukuk market. The move also indicated the 
growing signifi cance of Islamic fi nancing in Malaysia.

Shapudin said the proceeds would be utilized to fund the company’s 
capital development projects for the mass public transport sector, 
which included the purchase of additional train vehicles and additional 
buses and related infrastructure, extension of the light rail transit lines 
and other development projects.

“The Sukuk has enabled the company to double its investors 
compared to conventional fi nancing as it is a matured instrument with 
a high degree of acceptability from all classes of investors besides 
contributing to Malaysia’s effort in maintaining its leadership in Islamic 
fi nance,” he said.

According to Bank Negara Malaysia’s 2007 annual report, Malaysia 
has emerged as the world’s largest Sukuk market, forming 68.9%, or 
US$62 billion (RM198.4 billion), of the global total as at end-2007. The 
total issuance of corporate Sukuk amounted to more than RM30 billion 
(US$9.25 billion) last year. The primary Sukuk market in Malaysia is 
now one of the world’s fastest growing, with an average annual growth 
in issuances of 22% recorded from 2001 to 2007.

Malaysia has emerged as a vibrant Sukuk hub, offering total solutions 
for such activities through its conducive issuance environment, 
facilitative policies for investment activities and comprehensive 
Islamic fi nancial infrastructure. This has attracted global investors 
and issuers who view Malaysia as a preferred Sukuk issuance and 
investment destination.

Syarikat Prasarana was set up to own the assets of several public 
transport services in Kuala Lumpur, the capital of Malaysia, under the 
government’s move to restructure the city’s public transport system. It 
also owns a fl eet of buses that ply the roads of Penang state.

The company owns the assets of two LRT lines in the Klang Valley: 
Ampang and Kelana Jaya. Both are operated by another specially 
created government-owned company, Rangkaian Pengangkutan 
Integrasi Deras Sdn Bhd, or Rapid KL.

Syarikat Prasarana signed a sale and purchase agreement with KL 
Monorail for the purchase of assets of the Kuala Lumpur Monorail 
system. The company owns the fl eet of buses operated by Rapid KL 
as part of the bus network in Kuala Lumpur and several other cities 
and towns in Malaysia. The vehicles previously belonged to two private 
companies, Intrakota and Cityliner, which were taken over by Syarikat 
Prasarana in 2004.

Syarikat Prasarana, which owns a fl eet of 150 buses operated by 
Rapid Penang, a subsidiary of Rapid KL, started operations in Penang 
on the 31st July 2007. The Malaysian government’s move to operate 
bus services in Penang is part of efforts to revamp the bus network in 
the state. 

By Dalila Abu Bakar 

Syarikat Prasarana steadily chugging on the right Sukuk track
MALAYSIA
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With a banking sector hegemonically reliant on interest, a tiny 
(albeit growing) Muslim community and skepticism about Shariah 
compliance, Islamic fi nance products face some tough challenges 
in Australia. Could Australia’s nascent Islamic fi nance sector benefi t 
from looking beyond interest...and beyond Muslims?

It’s estimated that Islamic banks throughout the world now hold assets 
of more than US$260 billion. That fi gure does not include the holdings 
of conventional (non-Islamic) banks with Islamic fi nance divisions. The 
southeast Asian region has seen a sharp rise in Shariah compliant 
fi nancial products with Islamic banking accounting for nearly half of 
Malaysia’s total banking sector. 

Dr Mohamed Ariff is the director of the Malaysian Institute of Economic 
Research. In an interview I conducted with him for Radio Australia, 
he says Islamic banking is a promising growth industry in the region. 
“You can fi nd it everywhere in southeast Asia and in Malaysia there 
is a longer history than elsewhere,” he says. “Malaysia is really a 
pioneer in this regard, and now you fi nd Shariah banking in Indonesia, 
southern Thailand, southern Philippines and Brunei. It’s spreading 
everywhere.”

Yet so far, no major Australian bank offers Islamic fi nance products to 
customers in Australia. The last few years have seen the emergence 
of a nascent Islamic fi nance sector in the country. And while Islamic 
fi nance in general has experienced robust growth over the last thirty 
years, Australia presents a challenge for the sector. There are three 
potential barriers to the growth of Islamic fi nance in Australia: the 
ingrained acceptance of interest in the banking system, the small 
size and infancy of the Muslim community, and skepticism among 
Muslims and non-Muslims about the possibility of Islamic banking (the 
belief that “Shariah compliant” is simply a re-labeling of conventional 
Western fi nancial products). 

But such barriers are not impossible to overcome. For a start, 
Australia’s Islamic fi nance sector can expand its market share by 
framing the unique aspects of its business beyond simply “interest-
free”. It can also target non-Muslims who are interested in alternative 
forms of banking.

Australia’s Islamic fi nance sector
At present Islamic fi nancial products account for a tiny proportion of 
Australia’s banking sector. They are offered from a small number of 
cooperatives, of which the Muslim Community Cooperative Australia 
(MCCA) is the largest and most well-established. The MCCA are the 
pioneers of Islamic fi nance in Australia and currently operate as a 
cooperative, offering loans to members who are effective shareholders 
in the business. It envisages developing into a fully-fl edged Islamic 
bank within the next decade.

Shariah compliant transaction accounts and loan products that operate 
in a similar manner to those offered by conventional banks are at the 
moment unavailable to Australian Muslims, although at least one of 
Australia’s main banks – National Australia Bank – is investigating the 
introduction of Islamic fi nancial products into the Australian market, 
while another major Australian bank, ANZ established an Islamic 
fi nance entity, but for external markets such as Pakistan.

Barriers to the growth of  Islamic fi nance in Australia 
The ingrained acceptance of interest as a function of how the fi nancial 
sector operates may be a barrier to wider acceptance of Islamic 
fi nance. Australia is blessed with a profi table, stable fi nancial sector in 
which the payment of interest plays a crucial part. Interest rates and 
bank charges are now important factors for customers in choosing 
where to invest, save and borrow from. 

The attention paid by media outlets from non-Muslim countries to 
the Islamic fi nance sector in the Middle East and Malaysia stems in 
part from the novelty of a system in which interest is not used. An 
early report about Islamic fi nance on the Australian Broadcasting 
Corporation described banking without interest as seemingly like 
playing cricket without a bat – such is the accepted view on the link 
between interest and banking. 

So despite the huge growth in Islamic fi nance over the past three 
decades, the wider banking and fi nance sector may be reluctant to 
enter the sector, viewing a system that eschews interest as a niche 
market and even a gamble given that it operates outside the historically 
accepted conventions of the sector. 

The Malaysian Institute of Economic Research’s Dr Ariff says that the 
general banks overseas have reacted favorably to the setting up of 
Islamic banks. “It’s not just Islamic banks being set up to meet the 
huge demand but it’s taking different forms now. A lot of conventional 
banks are opening up Islamic windows – big international banks. It’s a 
growing market. Nobody wants to miss the boat.”

Certainly, while the major banks overseas have embraced Islamic 
fi nance (such as Citibank, HSBC and Standard Chartered in Malaysia; 
Deutsche Bank in Germany; and HSBC and Lloyds TSB in the UK), 
Australian banks appear to have taken a wait-and-see approach. The 
non-existence of an Australian bank offering Islamic fi nance products 
could also change, once Islamic non-banking fi nancial institutions like 
the MCCA negotiate the often complex regulatory frameworks that 
govern both state and federal fi nancial operations.

The size and infancy of the Muslim community may be a factor in the 
growth of Islamic fi nance. With more than three hundred thousand 
members, the Muslim community in Australia makes up less than two 
per cent of the population. 

As the primary market for Islamic fi nance, the Muslim community’s 
asset base is not strong. The demand for Islamic fi nance products 
among Australian Muslims is greater than the available supply. 
This contrasts strongly with the United Kingdom, where a Muslim 
population of 1.6 million is serviced by at least two conventional banks 
with Islamic windows, and several stand-alone Islamic banks.

Skepticism about Shariah compliant banking and investment products 
may be a further barrier to the growth of Islamic fi nance. While Islamic 
fi nancial services in Australia have been used by members of the 
Muslim community, and while demand for such services exceeds the 
supply, not everyone welcomes the growth of Islamic fi nance. Within 
Australia’s Muslim community there are those who are skeptical about 

Challenges for Australia’s Islamic Finance Sector
By Nasya Bahfen

continued...
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Challenges for Australia’s Islamic Finance Sector (continued...)

(and in some cases downright hostile to) the fi rst Islamic fi nance 
products available to Australian Muslims, questioning the validity of 
the Shariah compliant label. 

“Although a lot of Muslims are absolutely happy that the Islamic banks 
are operating, some question the Islamicity of some of the fi nancial 
instruments that are being put up,” explains Dr Ariff. 

“Many would say that the Islamic banks are not really different from 
conventional banks, and that they are playing with words and semantics 
and so on and so forth – coming up with Arabic terms that sound very 
Islamic but if you scratch it, you will fi nd that it’s not that different from 
conventional fi nancial products. So such concerns do exist.”

Where to now for Islamic fi nance in Australia?
While these potential barriers seem daunting, with time and innovation 
they can be overcome. To overcome these challenges, there are two 
areas that the Islamic fi nance sector in Australia can work on.

Less of a focus on interest. The defi ning feature of Islamic fi nance 
is the prohibition on interest. Yet this isn’t the only feature. Islamic 
fi nance is, theoretically at least, built on profi t sharing, access to equity, 
and the idea of customers becoming partners with banks – principles 
that seem alien to the modern day concept of banks as corporate 
behemoths squeezing charges and fees out of their clients. The idea of 
shared risk and morally acceptable business practices that underpin 
Islamic banking can be further developed and used to market Islamic 
fi nance products. 

Such ideas can also be used to overcome the perception of Islamic 
fi nance from some quarters as simply regular fi nance with an Arab 
sounding name. “The challenge for Islamic banks is to counter the 
claims that they’re coming up with packages that are only seemingly 
Islamic,” says the Malaysian Institute of Economic Research’s Dr 
Mohamed Ariff. “They will also have to come up with new instruments 

that are Islamically sound beyond just avoiding interest, meaning they 
are really Shariah compliant.”

Less of a focus on Muslims. With a very small and specifi c niche 
market, the future for Islamic fi nance in Australia might depend on 
whether the appeal of the products offered by the sector can broaden 
to people outside the minority Muslim community. 

This has been the case in other parts of the world where Islamic 
fi nance has seen successes. The expansion of Islamic banking in the 
UK, for example, can be attributed in part to a corresponding rise in 
the size of the Muslim middle class whose members need access to 
Shariah compliant banking services. 

However, the experience of countries such as Malaysia shows there are 
also non-Muslims who are interested in Islamic banking, for example 
because of the social justice ideas that underpin its operation. 
“I think there’s a growing demand for Islamic banks because it’s 
Shariah compliant,” says Dr Ariff. “Many Muslims are very concerned 
about Shariah compliance, and here is a service that meets their 
requirements. But it’s very wrong to say that it’s only the Muslims who 
are driving this. In fact with some of the banks, there’s a large non-
Muslim clientele.” 

Australia has seen the growth of superannuation (retirement) schemes 
that are based on ethical investments, suggesting that Islamic fi nance 
based on the Shariah principles of risk and profi t sharing, and fair 
dealings with customers (not merely on the avoidance of interest) may 
fi nd appeal among non-Muslim customers. 
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The Islamic wealth management (IWM) industry has grown 
tremendously in recent years, with total market size of IWM target 
assets estimated at US$700 billion and an annual growth rate of 
23.5% over the past fi ve years. The robust economic landscape in the 
GCC and Asia, coupled with rising wealth and strengthening demand 
for Shariah compliant investments, point to immense potential for 
further growth of the industry.

By 2020, the world’s Muslim population is expected to reach 2.5 
billion, up from the current 1.5 billion. Islamic banks are expected to 
manage about half of the total savings of the Muslim population in 10 
years. Therefore, the potential for IWM target assets is estimated at 
US$4 trillion by 2020, mainly driven by demand from high net worth 
individuals (HNWIs) worldwide. In 2008, we forecast the Muslim HNWI 
segment to represent 5%, or US$2.1 trillion, of the total HNWI wealth 
versus 4.8%, or US$1.9 trillion, expected in 2007.

In 2006, global HNWI population grew by 8.5% year-on-year to 9.5 million 
individuals, driven by robust population gains in Africa (+12.5%), the 
Middle East (+11.9%) and Latin America (+10.2%). These gains were 
underpinned by the extensive investments of emerging economies 
in infrastructures to support the fast-paced growth in demand. The 
fastest growth in the HNWI population in 2006 was achieved in 
Singapore (+21.3%, 67,000 individuals), India (+20.5%, 100,000 
individuals), Indonesia (+16.0%, 20,000 individuals) and Russia 
(+15.5%, 119,000 individuals).

Higher trend forecasted
In 2007, the global HNWI population is expected to trend higher, 
growing by approximately 7.6% y-o-y, underpinned by high commodity 
prices. The upward trend is expected to be sustained in 2008, albeit 
at a slower rate, growing by 7% y-o-y, driven mainly by high commodity 
prices on the back of strong economic growth of large emerging markets 
such as China, India and Russia, as well as supply constraint.

In 2006, the total value of HNWI wealth increased by 11.4% y-o-y to 
US$37.2 trillion, higher than the 8.5% and 7.8% y-o-y growth in 2005 
and 2004 respectively. The rise in HNWI wealth was more widely 
dispersed and notably strong in Latin America (+23.2%), Africa (+14%), 

the Middle East (+11.7%) and Asia Pacifi c (+10.5%), buoyed by record 
high commodity prices. 

The global HNWI wealth is expected to trend higher, albeit at a slower 
rate, to reach US$42.4 trillion in 2008 versus US$39.7 trillion in 2007, 
given the decline in asset values on the back of the US subprime 
mortgage problems as well as the health of the US economy. By 2011, 
global HNWI wealth is forecast to reach US$51.6 trillion, an annual 
growth rate of 6.8%.

Growth of the ultra-HNWI segment will continue to drive the overall 
increase in global HNWIs. Ultra-HNWI is defi ned as an individual 
with fi nancial assets exceeding US$30 million. In 2006, the number 
of HNWI population rose by 11.3% y-o-y to 94,970, with total wealth 
accumulation higher by 16.8% y-o-y at US$13.1 trillion in 2006.

Number of Ultra-HNWIs by Region (2006)

Source: Capgemini, Merrill Lynch, KFH

Though the number of ultra-HNWIs stood at a mere 1% of global 
HNWI population, wealth accumulation by this ultra-HNWI segment 
accounted for 35% of global wealth of HNWI. In terms of ultra-HNWIs 
to HWNIs ratio, Latin America topped at 2.4%, followed closely by Africa 
at 2%, North America at 1.2% and the Middle East at 1.1%. In terms of 
number of ultra-HNWIs, North America led with 39,000 ultra-HNWIs, 
followed by the European Union (EU, 24,000), Asia Pacifi c (19,000) 
and Latin America (8,000).

Tapping Global High Net Worth Individuals 
By KFH Research

continued...
Ultra-HNWIs as a Percentage of HNWIs by Region (2006)

Source: Capgemini, Merrill Lynch, KFH
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Tapping Global High Net Worth Individuals (continued...)

Driving factors
There are several factors driving the growth of global HNWI. Among the 
important factors are: 

• Robust global growth especially in emerging markets. Global 
growth was strong, averaging at 5% in 2006, higher than 3.5% 
in 2005. Rising crude oil price in the fi rst half of 2006 boosted 
the GDP of oil-producing countries. Meanwhile, the subsequent 
fall of oil price in 2H 2006 benefi ted oil-importing developed 
nations. 

 Concurrently, manageable infl ation and robust equity market 
performance worldwide had given an added boost to global 
wealth creation. Hence, growth of developed nations trended 
higher in 2006, with the US’ GDP growth of 3.3% (2005: 
3.2%), the EU at 2.8% (2005: 1.8%) and Japan at 2.2% (2005: 
1.9%). More impressively, emerging economies continued to 
outperform developed nations. In 2006, China’s GDP growth 
stood at a double-digit rate of 10.5% (2005: 10.2%), while 
India’s was equally strong at 8.8% (2005: 8.5%), buoyed by 
robust investments and exports. 

 Elsewhere in the Eastern Europe region, Russia’s GDP growth 
was higher at 6.6% in 2006 (2005: 6.4%), driven by high oil 
prices. Meanwhile, growth in the Middle East region was driven 
by oil-producing GCC countries, which stood at 6.6% in 2006.

• Positive wealth effect from robust equity markets. Strong 
corporate profi ts, retreating oil price in 2H 2006 and rising 
investor and consumer confi dence have driven gains in global 
equities. In 2006, the US’ Dow Jones Industrial Average, the 
S&P 500 and the Nasdaq posted gains of 16.3%, 13.6% and 
9.5% respectively. Elsewhere, equity markets in the EU, Asia 
Pacifi c and Latin America outperformed the US, underpinned 
by robust GDP growth, continued market reforms and higher 
foreign investments. Buoyed by favorable corporate reforms, 
technology investments and cost-cutting measures in Europe, 
Germany’s DAX, France’s CAC 40 and London FTSE 100 rose 
22%, 17.5% and 10.7% respectively. 

 Asian equities were outstanding performers in 2006, led 
by China, India and Southeast Asia due to the region’s high 
growth potential, solid macroeconomic fundamentals and 
strong commodity prices. China’s Shanghai A Share Index and 
Shenzhen A Share Index each rose 130.6% and 96.4%, while 
India’s Sensex Index gained 46.7%. Other notable emerging 
market performers include commodity-producing countries 
such as Russia’s RTS Index which increased by 70.7% and 
Brazil’s Sao Paulo Bovespa of 32.9%.

• High commodity prices especially oil. Oil price gained 26.2% 
in 1H 2006, rising from US$61.04 per barrel in early 2006 
to US$77.03 per barrel by mid-2006 on supply concerns. Oil 
prices started easing towards the last quarter of 2006, ending 
the year almost unchanged at US$61.05 per barrel, as supply 
woes subsided with OPEC raising its oil production quota in 
early 2007. Overall, oil prices have trended signifi cantly higher 
from US$20 per barrel in 2003 to US$131 per barrel as at 
Wednesday, underpinned by robust global oil demand, just-in-

time supply and geopolitical risk premium. 

 High oil prices have benefi ted oil-producing countries, mostly 
emerging economies of Asia (Malaysia, Indonesia and Vietnam) 
and GCC. Robust oil earnings contributed to combined fi scal 
surpluses exceeding 10% of GDP for GCC, which in turn 
contributed to massive wealth accumulation in the region. 
High commodity prices have also led to increased interest in 
foreign investments (in emerging Asia, South Africa, South 

America, Eastern Europe), particularly in plantation, mining 
and exploration sectors.

• Higher savings and interest rates. Central banks worldwide 
raised interest rates throughout 2006 to contain infl ation, 
resulting in a higher savings rate. In emerging economies, 
robust exports, current account surpluses and strong corporate 
profi ts have encouraged savings and helped lift wealth 
accumulation. In the mid- to late 1990s, global businesses 
funded new investments via borrowings. 

 Lessons learnt from the post-2001 stock market crash and 
accounting scandals led to higher business savings, attempted 
at paying down corporate debt and paving the way for future 
investments. Asia has the highest saving rate in the world, 
rising to 40.2% of GDP in 2006, higher than 1990-99’s average 
rate of 31% and the world’s saving rate of 22.1%.

The road ahead
Global GDP growth is projected at 5.2% for 2007 and 2008, lower than 
the 5.6% in 2006. This is premised on the following:

• Mature economies such as the US enter into a consolidation 
phase following several years of economic boom.

continued...

“Lessons learnt from the post-
2001 stock market crash 
and accounting scandals led 
to higher business savings, 
attempted at paying down 
corporate debt and paving the 
way for future investments. 
Asia has the highest saving rate 
in the world, rising to 40.2% 
of GDP in 2006, higher than 
1990-99’s average rate of 31% 
and the world’s saving rate of 
22.1%.”
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Tapping Global High Net Worth Individuals (continued...)

• 2008 will feel the lagged impact of monetary tightening by 
major central banks (except for the US) in most part of 2007, 
which will in turn curb excess liquidity that has boosted global 
growth and capital markets in recent years.

• Weakness in housing sectors and subprime-related losses are 
expected to slow the US growth this year and negatively impact 
global growth momentum. 

Strengthening of the euro versus dollar is expected to impact trade 
competitiveness, thus slowing growth in the EU region. The EU’s GDP 
growth is expected at 1.4% in 2008, down from 1.9% in 2007. Asia, 
which showed robust growth of 8.5% in 2007, is expected to moderate 
slightly to 8% in 2008, mainly due to slower exports to the US.

Nevertheless, continued strong growth 
in China, India and Southeast Asia will 
support Asia’s growth momentum, driven by 
sustained private consumption, higher public 
and private investment, and positive exports 
(high commodity prices). 

Latin America will see sustained GDP growth 
of 3.8% in 2008 versus 4% in 2007, supported 
by high commodity prices and continued 
growth through major trading partners (mostly 
major commodity consumers) such as China 
and India. 

Meanwhile, GDP growth of oil-producing GCC 
is expected to be higher at 7.5% in 2008 
versus 6.8% in 2007, mainly attributable to 
high oil earnings and continued economic 
diversion into non-oil sectors (real estate/
property, infrastructure, related services 
such as fi nancial services, tourism, aviation, 
shipping and so on).

While emerging and commodity-based 
countries continue to show healthy growth 
in 2008, matured economies especially 
the US and EU are expected to see growth 
consolidation. High oil prices, rising infl ation 
risks and extended losses on subprime-
related crisis are expected to plague global 
economic growth and slow wealth creation. 

Based on these, global HNWI total wealth is expected to grow 
moderately by 6.8% per annum to US$51.6 trillion by 2011, refl ecting 
huge potential for the growth of the IWM industry. 

Takaful Markets & Products:
A Reference Manual

Introduction to Takaful

Risk and Risk
Management

Origins of Takaful

Islamic Law and
Takaful Insurance

Takaful Operations

Products and Plans

Effective Sales 
Presentations

Accounting Treatment 
for Takaful

Investment of 
Premiums and Takaful 
Funds

Re-Insurance and 
ReTakaful

Profi le of Global 
Takaful Industry

Conclusions, Trends 
and Future Challenges

This unique publication is designed for self-study and classroom use and offers a comprehensive 
training and reference resource for the Takaful industry. The manual covers all aspects of 
developing and offering Takaful products and will prove an invaluable resource for all those 
involved with Islamic insurance. 

PLUS:
Takaful Markets & Products:
Train the Trainer Program

Takaful Markets & Products: A  Reference Manual 
is designed as a multi-purpose learning resource.  To 

ensure your organization maximizes benefi t from its use 
we have designed a training program to complement 
the publication. Attend the course and learn how to 

effectively use the manual to train large groups of staff.  

21st – 23rd July 2008, KUALA LUMPUR

By Dr Omar Clark Fisher

Please contact Andrew Tebbutt at andrew.tebbutt@REDmoneygroup.com for more information
Published by

Contents:

KFH Research is the 
research arm of Kuwait 
Finance House (KFH) Group. 
It plays an important role as 

a link between the intense growth of and the need for knowledge 
in the global Islamic fi nance sector. Other than providing research 
materials on economic and Islamic fi nancial research, it also helps 
clients make informed investment decisions.

“Strengthening of 
the euro versus 
dollar is expected 
to impact trade 
competitiveness, 
thus slowing growth 
in the EU region”
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Private banking is normally associated with the very exclusive and 
catered for the high net worth individuals with the fi nancial institution 
providing various services such as wealth management, savings, 
inheritance and tax planning for its clients. A high-level form of private 
banking is often regarded as wealth management.

Islamic private banking theory began in the early 1970s, a relatively 
simple and appealing concept – to create a bank based on Shariah 
principles for the ultra high net worth Muslim individuals. But its 
evolution has been very slow since then. In 2006, some three decades 
later, the Faisal Islamic Private Bank, launched in Switzerland, became 
fi rst Islamic private bank in the world. 

In its attempt to capture the estimated US$1 trillion worth of wealth 
from the Muslims in the GCC and South East Asia, Malaysia’s CIMB 
Group also launched the fi rst Islamic private banking service last 
year. 

Upward trend
Gulf Finance House Wealth Management head, Tariq Abdul Latif Kanoo 
told Islamic Finance news that private banking spiraled in an upward 
trend driven in the late 1990s by the momentum and redirection of the 
petrodollars into the GCC region. He said before this, it was driven by 
traditional players such as Kuwait Finance House and Al Rajhi Bank.

“It was not driven by the Islamic investment banks as they were a 
different ‘animal’ altogether just as the conventional investment banks 
are different from their commercial counterparts,” he said.

Canada-based fi nance corporation UM Finance CEO Omar Kalair 
viewed Islamic Finance still at its infancy with most providers focusing 
on the retail and money market demand. “The private banking segment 
is growing at the same time. 

In Canada, we launched many new investment products to tap into 
the private banking demand being placed on us. We also launched 
our own independent real estate brokerage to advise our clients in 
commercial and residential investment properties,” he said.

Despite the general consensus that Switzerland remained the Mecca 
of Islamic Private Banking, Tariq was skeptical of the classifi cation. He 
said Switzerland had gained its reputation as a tax haven as its laws 
are designed to provide an investor with the secrecy for items that one 
would protect against the payment of taxes.

“I would argue a little that Switzerland is still the main domicile of 
private banking. I think private banking has grown tremendously, 
even in Europe. We don’t really have any tax issue in the GCC. You 
have countries surrounding the GCC, which have the tax and report 
requirements, but not here. Therefore, people are very open with what 
they have and they have no requirement to conceal, defl ect or engineer 
vehicles in order to protect their investments,” he said.

Tariq predicts that private banks as a single entity would be a thing 
of the past, as the current trend points to it being absorbed into 
investment banks with a wealth management department or having a 

private banks associated with these banks or actually launch for that 
particular purpose. 

He supports his argument by saying that this was due to a lot of cross 
selling and product promotion from the internal that would take place. 
“So it (private banking) will be under the umbrella of a giant Islamic 
fi nancial entity but placed in a division targeting private banking,” he 
said.

The wealth management head proposes an ideal model of private 
banking by saying the setting up of a private entity to establish the 
institution and run it independently. This was due to the disparity in 
salaries of the personnel in private banking to their counterparts in the 
commercial or retail banks.

“When you have divisions in the commercial banks, they see private 
bankers paid separately, there will be a lot of issues. The performance 
of the product or placement revenue stream will suffer. Also whenever 
you get a commercial bank that tries to do private banking or higher 
end businesses, they tend to be limited by the entrepreneurship that 
is associated with this business.

Omar, on the other hand, felt that private banking was still a relatively 
new term to many investors in the GCC. He said that their funds were 
generally being distributed among mutual funds and real estate. “As 
investors get more sophisticated, the need for private banking services 
too, will increase,” he said.

Limitation factor
Tariq said the biggest challenge the private banking sector was facing 
was the diffi culty of obtaining pool and the work force. He said there 
were some initiatives taken by the Bahrain government to solve the 
mid-term solution by conducting training.

“There is a big pool of Western private bankers who could be imported 
but they have very little knowledge of Islamic banking while there 
are the others with Islamic banking knowledge but lack the private 
banking skills. So, in the short term (24-36 months), I think this will be 
the limiting factor,” he said adding that some regulatory issues were 
also a challenge but they were not overwhelming.

Despite the challenges, Tariq was still convinced of the potential 
growth of the private banking sector. “This is the driving growth. There 
are market players speculating a 40%-50% growth in this industry. I 
have a slight more conservative view. 

However, I think there is a strong growth engine in this industry and 
the crucial issue is to get products out into the market place and they 
have to be good”

“That is the other limiting factor to the growth in this industry but if we 
are equipped with the right skilled labour force and have the ability to 
have a broad array of products that will allow us to do things like broad 
diversifi cation and allocation strategies, then we will be in the market 
place for a really competitive Islamic product as opposed to the more 
traditional ones,” he said. 

Upbeat Mood on Islamic Private Banking 
By Raphael Wong
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When the global economic system was rattled by the US subprime 
mortgage crisis, a scholar contended that it could have been 
prevented if the Islamic principles were applied in the international 
fi nancial markets. 

Mohammed Mahmud Awan, a scholar at Malaysia-based International 
Center for Education in Islamic Finance (INCEIF), said the mortgage 
crisis was “unthinkable” under Islamic principles regarding debt.

He said Islamic bonds carry unique structure features and therefore 
cannot fall foul of a crisis such as subprime mortgage crisis and 
subprime mortgages are backed by dubiously rated collateralized 
debt packages which subsequently precipitated a global credit crunch. 
Mohammed added that it was time for Islamic banking industry to 
present solutions to the global economic community in the wake of 
the crisis. 

AmInvestment’s executive director, 
Maznah Mahbob (pic) gave her views 
to Islamic Finance news on the matter. 
Maznah responded with a cautious 
“yes” to the question of whether the US 
subprime crisis could have been prevented 
if Islamic principles had been applied in 
the international fi nancial markets.

Merits exist
“As there is merit in this debate given 
that the core of current subprime crisis is 
the securitization of subprime mortgages 

or trading of debts – a concept that is simply not acceptable from 
a shariah perspective. In making this stance we are mindful of the 
fact that every fi nancial evolution would carry its own risk in terms of 
principles applied and instruments developed, especially those with a 
potential for misuse which simply means lesser risk but not necessarily 
eliminate risk,” Maznah said.

She explained that the current mortgage crisis which can be seen 
as a refl ection of the ingenuity of leveraging technology through 
Collaterized Debt Obligations (CDOs) which has resulted in multi fold 
losses, may be technically unthinkable in the Islamic capital markets 
sector because it would be against Shariah principles to sell a debt 
against a debt.

“However, to say that a full application of Shariah principles, as it is 
understood today, would have prevented the crisis warrants a little bit 
more attention. Given the ongoing debates among Islamic scholars as 
to what constitutes as Islamic and unIslamic practices and principles 
suggests scope for misinterpretation and possibly misuse especially 
whenever there is exuberance which can easily change into irrational 
exuberance during economic euphorias.”

“Typically in a period of economic euphoria, investors are becoming 
increasingly optimistic and more eager to pursue profi t opportunities 
which will pay off in a distant future,” said Maznah.

Maznah also pointed out views of some Islamic scholars such as 
chief of the Tanzeem-e-Islami, Dr Israr Ahmad who said that “Islamic 
banking is no different from the interest-based conventional banking.” 
which implies that there is potential for misuse. According to Israr, 
the argument as to whether Islamic banking is really Islamic has two 
different facets. 

First, whatever is being practised under the name of Islamic banking 
is apparently quite similar to the operations of a conventional fi nancial 
institution, so it creates doubts in people’s minds and they ask on 
what grounds we can call it Islamic? So they feel that it is merely a 
change of name and documents and, in fact, it is no different from 
conventional banking.

Another scholar, Omar Mustafa Ansari author of “Managing Finances 
A Shariah Compliant Way” says the most common and most discussed 
argument against contemporary Islamic banking is that there is “no 
difference” between conventional banking and Islamic banking and it 
is merely a change of name and documents. 

He said, this argument is driven by the fact that in Islamic banking 
the most common products being used including, Murabahah, 
Musawwama, Salam, Istisna, Diminishing Musharakah and Ijara 
Muntahia Bittamleek are based on fi xed return. Even the Musharakah 
and Mudarabah based products are engineered in a way that the 
profi ts are ‘virtually-fi xed.’

Another scholar’s view which Maznah referred to was Singapore-
based Hooman Sabeti , an Islamic fi nance specialist with a law fi rm 
Allen and Overy, who argued that Islamic fi nance products may not 
necessarily give investors much higher protection than conventional 
fi nancial products. 

According to Sabeti, using Shariah principles, one could end up with 
the title rather than the security over the underlying asset which may 
put you in a more favourable position. However, the economic effect 
may be almost similar to conventional fi nancial products in the event of 
a global fi nancial crisis triggered by misuse or even misinterpretation 
of Islamic fi nance instruments.

The second facet of the question pertains to the socio-economic 
factors associated with the overall Islamic fi nancial system. Here it 
is pertinent to note that the Islamic fi nancial services sector is still in 
infancy when compared with conventional banking.

“The conventional banking system has acquired a good understanding 
of human needs and psychology and has invented a considerable 
number of fi nancial products. This is still lacking in Islamic fi nancial 
services sector, as such some Islamic scholars argue that some parts 
of the Islamic banking systems, tend to follow the conventional system 
in the pattern of fi nancial products, as the Islamic fi nancial sector is 
still not in a position to develop  a whole new complex of fi nancial 
services,” explained Maznah.

Safeguarding the Financial Market via Shariah Principles
By Rahayu Musa Kamal

continued...
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Safeguarding the Financial Market via Shariah Principles (continued...)

Under these circumstances, she added, greater efforts should be 
made by relevant Islamic authorities and agencies to synchronise 
their understanding on the guiding principles underlying Shariah 
compliance mechanisms for a universal appeal and to reduce the 
potential for misuse. 

Maznah also pointed out that the inherent features of Islamic fi nancial 
products should be considered such as the transparency and structure 
which could have provided early warning signals of the impending 
crisis.

“Under Islamic principles, the lender is also the investor which means 
he is an active participant throughout the life of that debt. Simply 
put Sukuks represent, in addition to the credit risk of the issuer, an 
ownership stake in an existing asset or project and therefore the 
lender cum investor has vested interest to rectify mistakes before the 
situation deteriorates,” stressed Maznah.

According to Maznah, Shariah compliant fi nancing could avoid 
transactions that have an element of speculation – a built in 
safeguard.

“Compare this with the subprime segment of US housing market which 
is a classic case of where the creation of complex structured mortgage 
credit products led to risk layering which invariably provides room for 
speculation,” she said.

According to Maznah, another point to ponder is that Islamic fi nance 
stipulates that deals must be based on tangible assets and required 
tight controls on debt levels. 

To elaborate, Maznah said, the conventional bonds refl ect a relationship 
between a lender and a borrower, Sukuk refl ected a lessee-lessor 
relationship, since Shariah principles forbid the payment or receipt 
of interest, transactions must involve specifi c real assets such as 
property or commodities. 

“Thus, Sukuk must have intrinsic value and cannot be issued on debt 
receivables. Compare this with the problem loans underpinning the 
subprime crisis which have been tranched and re-tranched and sold 
to unsuspecting investors across the globe,” she said.

To further support her views on the matter, Maznah also mentioned 
about the screening process which are available for companies under 
the Dow Jones Islamic Market Index ( DJIM).

“This screening process would help pick out unacceptable fi nancial 
ratios as well as the high level of leveraged debt and apparently this 
screening process could have helped investors to avoid Enron and 
World Com months before their crash,” said Maznah. 

“Islamic fi nance stipulates that 
deals must be based on tangible 
assets and required tight 
controls on debt levels”
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MALAYSIA
Cagamas hits big time
All-round success for Cagamas MBS (CMBS) 
yesterday as its residential mortgage-backed 
securities of RM2.41 billion (US$694.72 
million) nominal value attracted a book size of 
RM9.10 billion (US$2.6 billion) from a diverse 
group of domestic and offshore investors, 
giving an over-subscription rate of close to 
four times.

Approximately 51.9% of the bids came from 
institutional investors, with the remaining 

coming from government agencies (22.6%), 
asset management companies (13.9%), 
insurance companies (11%) and corporates 
(0.6%) (see Islamic Finance news, Vol. 4, issue 
31, page 1 for more details).

Despite market jitters in the US sub-prime 
debt market, investor confi dence in the 
domestic asset-backed securities market was 
seen from both local and foreign fi xed income 
investors. 

SINGAPORE
Trust withdrawn
Arcapita Bank has withdrawn the proposed 
S$300 million (US$198.29 million) IPO of Ar-
capita Unit Trust in Singapore. The strength-
ening of private markets for wind and water 
assets has caused a widening of the valua-
tion gap between private and public markets, 
thus disrupting public market expectations. 

Arcapita thus believe that divesting assets via 
a listing would be sub-optimal at present.

The IPO had already been registered with the 
Monetary Authority of Singapore, and was 
slated to be the fi rst Shariah compliant busi-
ness to list in the country. 

MAURITIUS
Getting down to business
The Mauritian ministry of fi nance has passed 
the 2007/2008 bill on tax measures, which 
encompasses Islamic banking services. 

Rama Sithanen, the country’s minister of 
fi nance, elucidated: “Mauritius has a great 
opportunity to diversify its fi nancial sectors 
and provide foreigners with new services 

in the fi elds of wealth management and 
investment. Existing and new banks will be 
able to provide such services.” 

Rama added that Shariah compliant 
institutions are now able to carry out activities 
under the existing regulations and legal 
framework for conventional banks. 

GLOBAL
All-time Sukuk high
According to latest reports, the global Sukuk 
market is valued at US$24.5 billion as at the 
end of June 2007. This marks a 75% growth 
over last year. 

The Malaysian Sukuk market experienced a 

growth rate of 71.4%, while the international 
markets have expanded by 83.3% over the 
last year. Sovereign Sukuk issues also grew 
by 521% to US$4.4 billion, with Malaysian 
ringgit-denominated Sukuk accounting for 
70% of the market. 
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At the recent 41st Annual Meeting of the Board of Governors of the 
Asian Development Bank (ADB) in Madrid, chief Haruhilko Kuroda 
sought help in the global fi ght against poverty. He pleaded not only 
for money but also for ideas.

His concern over the global food crisis is no laughing matter but rather 
a serious one, as the soaring of food prices hit the poor badly. This is 
because rapid price surge has stark human dimension and has greatly 
affected over a billion people in Asia and the Pacifi c. 

Regrettably, the scenario in the Middle East is not good either with 
many commentators predicting that the worse is yet to come. It has 
already started to take different direction such as protests, strikes and 
riots that erupted in some countries and will eventually weaken their 
economic and fi nancial position. 

At the same time, social unrest started to gain momentum in Egypt 
and Yemen. It spread far beyond the rest of the Arab World that led 
the Egyptian Prime Minister, Dr Ahmed Nazeef to plead with the 
public for help. He welcomed any new ideas or initiatives to alleviate 
the bread problem that hit the poorest segment of the society badly 
and adversely, affecting the middle class people due to infl ationary 
pressure on the economy.

If we analyze these two statements, we can conclude that the 
developing world is indeed heading to a big trouble. Social disobedience 
and perhaps, civil unrest or even civil war will weaken their political 
establishment further and interrupt the social life. Such social unrest 
will lure the government to be more variable to internal forces as well 
as external pressure that ultimately lead to foreign intervention.    

Human suffering due to sudden food crisis has made the policymakers 
in the Muslim World (MW) more variable as what to do next since 
soaring food prices has come in a bad time where most of these 
countries suffer from economic stagnation and recession. Therefore, 
seeking advice from intellectuals and NGO institutions that care for 
humanity in crisis is indeed timely and overdue. 

Why is innovation important now?
We are living in the century of new ideas, venture capital, young 
entrepreneurs, risk management and global media that promote 
those who create wealth and share it responsibly in the community. 
Indeed, any initiative whether small or big that welcomes development 
to alleviate human suffering is a rewarding exercise. 

Our problems need to be resolved internally by our own intellectuals 
who mostly live in the West, who will be able to fi nd practical solutions, 
as we have abundance of fi nancial and natural resources to utilize for 
the benefi t of the wider community. 

Undoubtedly, the current food crisis has given us a clear indication 
that it is here to stay for many years to come and may be well designed 
as a destabilizing factor to further weaken our economies and control 
our fi nancial and natural resources. 
Therefore, we are of the opinion that strategic planning and marketing 
are vital actions that need to be placed in proper perspective by think 
tank groups which should be formed and called for, before it is too late.

No doubt this crisis is serious, by no means it is our mistake to have 
neglected agricultural farming for more than three decades and now 
we are paying high taxes and have to rely on others to feed us. 

Regrettably, the powerful nations and their fi nancial status might have 
advised us that service economy is good for us and sadly many have 
accepted it, but it was through time and experience that we discovered 
it was a myth. 

Now food problem is here and it is an acute one. As long as there is a 
will, sincerity and determination, there will be a way out which requires 
hard work and strategic alliances with other nations. 

They also told us recently that food on the planet will run out shortly, 
to which some of us believed them. This proves that human misery 
continues while they watch the new game. 

Therefore, our scientists, venture capitalists, agriculturists and 
industrialists, who mostly are living in the West, have moral duties 
and responsibilities to offer their help and assistances in different 
ways that could be through new innovations, creative ideas, farming 
techniques, effi cient water system or learning from other nations. 

Lately, we have suddenly encountered food crisis and some of the 
powerful nations have decided that growing palm oil and corn for 
biodiesel is a profi table venture and their own farmers at the same 
time can feed their own cars and have instant gratifi cation at the 
expense of other humans in Asia, Africa and the Middle East. 

Here again, this time we need to be smarter by making a paradigm 
shift from consumption to production and change our life style.

Sadly, many of MW economies have nothing to offer to the rest of the 
world. They have many acres of fertile land that is left without any devel-
opment while others produce more waste that adversely affect the envi-
ronment. Similarly, we also need to have another paradigm shift that is 
to change our educational curricular in order to suit market demands.  

Time to Go Back to Farming with Innovative Ideas
By Dr Saad Al-Harran

continued...

It is our mistake to have neglected agricultural farming for more than three 
decades and now we are paying high taxes and have to rely on others to feed us
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Time to Go Back to Farming with Innovative Ideas (continued...)

Producers’ nation
Farming is the dignity of human beings through which farmers produce 
their own crops, feed their own family and children and sell the yield in 
the local market at lower prices. 

Although profi t margin was relatively low at the time of crop harvesting, 
farmers were happier because they brought fresh food to their homes, 
and could feed their families and share it with relatives and neighbors. 

One of the leading Islamic banks in rural development, Sudanese Is-
lamic Bank (SIB) has discovered that farmers were exploited by mon-
eylenders who charge exorbitant interest rates along with other factors 
such as the failure of the organized credit markets to assist them.

Therefore, the management of SIB has decided to enter the farming 
business and become a strategic partner to the small farmers so 
as to help them immensely based on profi t and loss sharing system 
(Musharakah). The system worked well for both parties. 

Based on the positive development, SIB started to provide fi xed assets 
such as tractors, ploughs, harrows, water pumps and inputs such as 
seeds, fertilizers, pesticides, fuel and jute sacks. They also assisted in 
co-management, marketing, storing and extension.

The farmer, on the other hand contributed with his land, labor, part 
of the production expenses and management. From the net profi t, 
the farmer gets 30% for his contribution  in the management. The 
remaining profi t of 70% is divided between SIB and the farmer 
according to their equity shares.

Similarly, in Salam fi nancing, the needs of the small farmers were met 
by providing money to grow their crops and to feed their family up to 
the time of harvest. Such fi nancing has great potential. 

These two contracts of profi t-and loss-sharing and Salam contract 
accompanied by sound and effi cient management, are the main 
solution to our current food crisis. Bear in mind, that Aljazeera’s lands 
in Sudan are fertile and good for cultivation of rice.    

Social responsibility 
Islam is a social security system that looks after the poor and the needy. 
Wealth in Islam has a social responsibility role which is performed by 
individuals, institutions or nations. It is either utilized effectively or 
concentrated by a few hands.

If it is the latter then there will be no peace and security in this world. 
Islam has institutionalized Zakat and Sadakat to achieve social justice 
and fair distribution of wealth. This is in order to create a caring society 
where the rich will look after the poor and respect them.

But sadly, the harsh reality in the MW is different where exploitation and 
corruption are extensive, adding to the imposed wars on Iraq, Palestine 
and Afghanistan that lead to more sufferings at a large scale.

Therefore, Islamic fi nance social responsibility (IFSR) has moral and 
social responsibility to support any new initiatives such as seed capital 
for our Muslim scientists to come up with new agriculture innovation or 
interest free loan to help the small farmers to start peddy plantation in 
Sudan and Indonesia with less government intervention. 

Surely, if these initiatives are planned and managed properly, it can 
produce fruitful results by creating food security zone in the MW. 
Similarly, building food silos to keep rice and wheat for longer period is 
also important which needs IFSR’s support.

Finally, the wealth of Islamic bank continue to grow at 15% yearly for 
the past three years, with global volumes at US$97.3 billion by the end 
of last year according to reports by international credit rating agency, 
Moody’s.  

Sadly, most of these funds were mainly invested in hardware fi nance 
or sukuk where these can’t benefi t but add more suffering to them 
because of food crisis. 

It is time for Islamic fi nance to have strategic paradigm shift with long-
term investment in human capital and venture capital at microfi nance 
level.  

Dr Saad Al-Harran is a senior lecturer in Islamic Microfi nance Project 
at the Centre for Islamic Banking, Finance and Management (CIBFM), 
Universiti Brunei Darussalam (UBD). 

He has more than 26 years of experience in the fi eld of Islamic 
microfi nance in Sudan and Malaysia. He has published four books 
and many articles on the subject. The views expressed are his and 
do not refl ect those of the CIBFM, UBD. He can be contacted via 
email at salharran@gmail.com or mobile + 673 862 7316. 
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The Toyota Sukuk is ringgit denominated, and is to fund their car fi nancing operations in Malaysia, notably the Shariah 
compliant hire purchase and leasing contracts offered to local clients. It is not to fi nance vehicle manufacturing, but 
rather distribution.

Malaysia is a signifi cant market for Toyota with 82,000 vehicles sold in 2007. Expect other car companies to follow by offering Shariah 
compliant fi nance fi nanced by Sukuk issuance, notably Honda.

There is also potential for similar fi nancing in the Gulf, especially in Saudi Arabia and the UAE, where Toyota is the market leader. Much of the 
car fi nancing there is offered by Islamic banks such as Al Rajhi or fi nance companies such as Amlak in Dubai. It is likely, however, that the 
car distributors themselves will want to provide direct fi nancing, cutting out third party providers, as there are attractive margins in Shariah 
compliant vehicle fi nance. Riyal and dirham-denominated Sukuk from Toyota distributors are therefore very likely.

PROFESSOR RODNEY WILSON: Director of postgraduate studies, Durham University

Islamic fi nance today is a lucrative business not only for Toyota, which intends to raise capital Islamically for their operations, but also for 
other corporations because it is cheaper to raise capital than from conventional banks. Congratulations to the top management on the right 
entry to the Muslim World (MW) market at the right time and I can’t see any problem of raising funds as long as we have excess liquidity.

Surely they have done their homework and understand the minds of Muslims very well as they have done in the past during the seventies 
in the Middle East. They also know well that MW today is a ‘McDonaldization’ society that is governed by excessive spending for instant 
gratifi cation to show others what we have accomplished similar to mega buildings that are spread in many Muslim countries. Excessive 
spending on luxurious commodities is unlawful in Shariah as Islam, as a way of life-allows us to live modestly and spend moderately.

DR SAAD AL-HARRAN: An independent specialist 

Islamic fi nance in the end is fi nance. And in the fi nancing market there is open and harsh 
competition, both on the lenders and borrowers side. Besides ethical or religious considerations, 
the pricing of the products is a decisive factor.

Provided the Islamic products are competitive and attractively structured, more borrowers/lenders will enter the market. The available funds 
are substantial and it would be a strategic mistake not to tap this option. So given the good settings, more top 100 companies will use 
Islamic fi nance. Since these efforts create worldwide visibility and trust, this will in itself enhance further development.  Whether there will 
be a switch or is an occasional choice, subject to market conditions, remains the question however.

PAUL WOUTERS: Partner, Bener Law Offi ce

Toyota’s decision to raise an Islamic bond was related to the fact that they are aiming to enhance operations 
in Asia and are looking to use the proceeds to fund Islamic-style auto-loans and leasing services. By 
raising Islamic funding, Toyota will be able to provide Islamic fi nancial services completely segregated 

from conventional loan and leasing activities without co-mingling of conventional and Islamic products.

However, Toyota is not the only non-Muslim company looking for Islamic fi nancing. At BLME, we see interest in Islamic fi nance from Muslims 
and non-Muslims alike. The reason why non-Muslim clients fi nd Islamic fi nance attractive is strongly associated with the underlying ethical 
principles of Islamic fi nance and the economics of the transaction. In addition, like Toyota, numerous companies are actively researching 
product offerings to Muslims and, rather than only making the frontage look like it is Shariah compliant, are looking to provide a more robust 
Shariah compliant offering.

DR NATALIE SCHOON: Head of product management, Bank of London and The Middle East

Toyota, which came in eighth on this year’s Forbes list of top corporations worldwide, plans to raise capital 
Islamically for their operations. Do you think other major top 100 companies are likely to make the switch from 

conventional to Shariah fi nancing, and why? 

continued...

BENER LAW OFFICE
Istanbul – Turkey
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As they say, there is no Islamic, Christian nor Jewish infl uenza. The same goes for money. Companies, fi nanciers and 
individuals will go to great lengths to accommodate the owners of capital as long as it is legal. Calling what people do 
‘Islamic’ and making it look ‘Islamic’ does not make it ‘Islamic’!!

The Quran has a beautiful revelation: ‘the goal is not for the rich to circulate money within themselves and involve their leaders... the goal is 
to make capital available to all in order not to create a nation where ONLY the rich are represented!” In a survey done recently a majority of 
respondents felt that ‘Islamic’ banks are only serving the rich. It is sad but unfortunately, it is the truth. We shall leave to the Almighty God 
of Moses, Jesus & Muhammad to sort it out!!

DR YAHIA ABDUL-RAHMAN: Founder, the LARIBA System

It’s likely only a small proportion of their global funding will be Shariah compliant. As the credit crunch has an 
effect on the majority of international lenders, Toyota is likely to give more attention to the more liquid Middle 
Eastern and Asian investors who are looking for Sukuk. 

It would make sense primarily from an economic and investor diversifi cation standpoint, hence many more international companies may 
use Sukuk.

KHALID HOWLADAR: Senior credit offi cer, asset backed and Sukuk fi nance, Moody’s Middle East

We are inclined to believe that the move was primarily motivated by the ‘cost savings element’ involved especially 
at a time when the global interest rate cycle seems poised to rise on account of the rising infl ationary pressures 
worldwide. So long as this element of ‘cost savings’ remains, we can expect other foreign corporates to resort 
to utilization of Islamic fi nancial instruments as a viable alternative source of funding.

This move may have been motivated by the potential for expansion in a region with an expanding Islamic middle class in Malaysia as well 
as Indonesia. Needless to say, with oil prices soaring, the Middle East continues to remain another lucrative region for companies and 
organizations to raise funds. Thus the resort to Islamic principles-based funding sources provides an attractive fi nancing solution as well as 
meets the needs of the growing client base of corporations seeking Shariah compliant instruments. Finally, according to IMF, total worldwide 
assets of Islamic fi nancial institutions exceeded US$250 billion as of December 2005 and are growing at 15% annually, which suggests the 
growing attractiveness of Islamic fi nance-based transactions.

MAZNAH MAHBOB: Executive director, AmInvestment Bank

Yes, this is likely as companies seek alternative sources of funding.

JENNIFER CHANG: Senior executive director, tax services, PwC

Top 100 companies are rarely driven by issues of faith. This leaves price, availability and brand. 
With the credit crunch impacting both the cost and availability of conventional funding, many Top 

100 companies may be left with little alternative but to look to Islamic banks (and the liquid Middle East) for future funding requirements. If 
this also adds to their brand in the Muslim world then presumably that’s a bonus.

CHRISTOPHER AYLWARD: Partner, Denton Wilde Sapte

Next Forum Question

With the sovereign wealth funds’ debate continuing, what role do you envisage them playing in the development of 
the global Islamic fi nance industry?

If you would like to air your views on the next Islamic Finance Forum Question, please email your response of between 50 and 300 words 
to Christina Morgan, Forum Editor, at: Christina.Morgan@REDmoneygroup.com before Wednesday, 11th June 2008.
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Islamic Finance news talks to leading players in the industry

Could you provide a brief journey of how you arrived 
where you are today?

I am currently the Chief Executive Offi cer of Gatehouse Bank, 
effective from July 2007. Gatehouse was authorized in April 2008 
by the Financial Services Authority (FSA) to operate as a wholesale 
investment bank based in the city of London.  Gatehouse is a Shariah-
based and fully Shariah compliant bank focusing on capital markets, 
Shariah advisory services, treasury business and institutional wealth 
management (including structured products and fund management). 
We are a subsidiary of The Securities House, one of the leading 
investment companies in Kuwait, which has operations throughout the 
GCC as well as in Europe and the US.

Before Gatehouse, I spent 10 years at WestLB, latterly as head of the 
team originating Shariah compliant fi nancings in the GCC, Turkey and 
Europe. The most notable transaction was the acquisition of Aston 
Martin by The Investment Dar and Adeem, where the GBP225 million 
(US$445 million) Shariah compliant bank facility led by WestLB was the 
fi rst LBO (leveraged buyout) transaction in the UK to be successfully 
fi nanced in the Islamic capital markets. Sukuk issues include the 
Sukuk Musharakah deals for A’ayan Leasing and The Investment Dar, 
as well as the US$600 million Sukuk Ijarah issue for Dar Al Arkan Real 
Estate Development Company, which closed in March 2007 and was 
the fi rst offshore Sukuk issue out of Saudi Arabia.

Prior to WestLB, I spent 10 years working as a banking lawyer in London 
and Tokyo with law fi rms Slaughter and May and Ashurst Morris Crisp.

What does your role involve?
In the start-up phase, I worked closely with the CFO James Bagshawe in 
setting up the bank and obtaining the FSA authorization. This involved 
submitting a comprehensive and credible license application, as well 
as recruiting the right team for the bank’s business strategy. At the 
same time, we worked extremely hard to ensure our operating system 
is Basel-II and IFRS (International Financial Reporting Standards) 
compliant, and I believe we have managed to create a market-leading 
Islamic product achieving these targets.

Since now the bank is operational, I am concentrating on the continued 
development of our business strategy and client relationships, as well 
as the roll-out of our products.

What is your greatest achievement to date?
The most notable achievement has to be obtaining the FSA license 
for Gatehouse. Running a close second is the so-far successful 

recruitment of a team in the bank which I believe gives us the best 
possible chance of achieving our targets.

Which of your products/services deliver the best 
results?

Gatehouse is focusing on the capital markets and Shariah advisory 
service platforms in particular. To achieve our targets, we have hand-
picked a team with relevant and extensive experience of delivering 
Shariah compliant capital markets and investment banking products 
in our target markets and sectors.

What are the strengths of your business?
Our people and our systems. These two factors, combined with the 
support and commitment of The Securities House as our shareholder, 
are the bedrock of our offering. In addition, we believe we have focused 
on particular product offerings and services which should prove 
attractive, not only to our investors but also other banks as business 
partners. 

What are the factors contributing to the success of 
your company?

I would highlight the commitment and support of our The Securities 
House and the strategic vision of their chairman, Ayman Boodai. Next, 
I have to point again to the quality of the team we have recruited in all 
areas of the bank, from the front offi ce to the back.

What are the obstacles faced in running your 
business today?

I am looking at the opportunities for Gatehouse Bank right now. Early 
signs are promising in terms of business development, with opportuni-
ties arising in each of our key target sectors and geographies. 

Where do you see the Islamic fi nance industry, 
maybe in the next fi ve years?

In several ways, the sector may well be at a crossroads. The credit 
crisis in the conventional markets has presented the Islamic fi nancial 
community to step up to the plate and fi ll in some of the gaps that 
have resulted from the liquidity crunch. However, the industry is, in 
some ways, showing a cohesive response to this opportunity, not least 
because of the well-publicized discussions regarding certain Mushar-
akah and Mudarabah Sukuk issues already in the market. 

Name one thing you would like to see change in the 
world of Islamic fi nance?

A risk-free Islamic yield curve that parties working in the Islamic 
fi nance sector can use as a credible alternative to LIBOR. This is why 
the proposed Sukuk issues in the UK and Japan are important, and 
why it will be interesting to see what Hong Kong and Singapore achieve 
in the near future. 

Name:

Position:

Company:

Based: 

Age:

Nationality:

David Testa

CEO

Gatehouse Bank 

London

44

British

Gatehouse provides world 
class Shariah compliant 
wholesale investment 

banking services.
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INSTRUMENT Islamic Medium-Term Notes (Sukuk III)

ISSUER Projek Lebuhraya Utara-Selatan (PLUS)

PRINCIPAL ACTIVITIES Expressway operator

BOARD OF DIRECTORS
Mohd Sheriff Mohd Kassim, Ahmad Pardas Senin, Noorizah Abdul Hamid, Ungku Abdul Aziz Ungku Abdul Hamid 
Hassan

DATE OF LISTING The Sukuk will not be listed on any stock exchange

ISSUE SIZE RM700 million (US$216 million)

DATE OF ISSUE 29th May 2008

MATURITY 27th May 2022

AUTHORIZED PAID-UP 
CAPITAL

RM2.5 billion (US$771.4 million)

IDENTIFIED ASSETS
The trust asset comprises the residual benefi t rights of PLUS under the concession agreement and all rights, 
entitlements (including income) and benefi ts of PLUS in and to its business excluding the business of running 
motels

LEAD ARRANGER CIMB Investment Bank

LEAD MANAGER CIMB Investment Bank

LAW Law of Malaysia

LEGAL COUNSEL Adnan Sundra & Low 

TRUSTEE Universal Trustee (Malaysia)

SHARIAH ADVISOR CIMB Shariah Committee

PURPOSE OF ISSUE
The proceeds from the issuance shall be utilized to partially fi nance the redemption of the sixth series of the 
Senior Sukuk amounting to US$170 million together with the attached Secondary Bonds amounting to US$36 
million, which will mature on the 30th May 2008. 

RATINGS AAA, assigned by RAM Rating Services

PLUS US$216 million 
Sukuk III

For more termsheets, visit www.islamicfinancenews.com
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PAKISTAN
Tax incentives to be announced
The government will likely announce tax incentives in the upcoming 
2008/2009 budget for the life insurance sector that are currently 
available to other fi nancial segments such as mutual funds and 
voluntary pension funds. Amendments are likely to be made to the 
existing Income Tax Ordinance 2001 which does not support any 
incentives at the moment. 

This move is expected to greatly affect the country’s Takaful sector, 
which is a fairly new industry in Pakistan. 

KUWAIT
Revenues reach US$485 million
The Kuwait Ministry of Health announced that it has more than 
US$485 million in revenues from health insurance, calculated 
within the period of August 2006 until May 2008. Plans are 
currently being implemented to develop insurance schemes and 
tighten control over revenues, according to a fi nancial controller of 
the ministry in a statement recently. 

UAE
Nexus to launch new plan

SAUDI ARABIA
Need for skilled insurance workers
The nation’s insurance industry is profi table, but is experiencing 
a shortage of qualifi ed and skilled workers, said Ali Al-Ghamdi, 
head of the sales department in Saudi IAIC Cooperative Insurance 
Company (SALAMA). 

He added that there are currently 16 licensed insurance companies 
in Saudi, but only six are operating. By the end of next year, the 
number is expected to increase to 30. 

He made the announcement during SALAMA’s new branch opening 
in Riyadh. Khalid Barboud, SALAMA’s general manager, hopes that 
this move will bring the company closer to its customers. 

SALAMA is a leading Takaful provider and has operations in Saudi, 
UAE, Egypt, Senegal, Jordan and Algeria. The company plans to 
expand in the GCC nations, Southeast Asia as well as Europe. 

UAE
Aman to allow foreign stakeholders
Expatriates will be allowed to own 15% of Dubai Islamic Insurance 
and Re-Insurance (Aman), revealed Hussain Al Meeza, managing 
director of the fi rm, during its annual general meeting (AGM) recently. 
The AGM also announced the board of directors’ decision to allow 
Aman’s shares denominations to be split to AED1 (US$0.30) from 
AED10 (US$2.7). 

Hussain said that the decisions were made in response to the wishes 
of the shareholders, and that these will result positively for Aman. 

UAE
Dar Takaful offers 55 million shares
Dar Takaful (Takaful House), through its founders, plans to offer 
55 million of its shares for acquisitions beginning on the 1st July 
2008. The shares, which represent a 55% stake in the company, 
will be available at AED1 (US$0.30) each, excluding a 3.5 fi ls per 
issuance charge. The announcement was made by the chairman of 
the Takaful founders’ Committee, Muhammed Musabah Al Neaimi.

Muhammed said that the acquisition is open to individuals with 
UAE nationality and GCC citizenship, as well as UAE-registered 
companies owned by nationals. Interested parties may acquire a 
minimum of 25,000 shares, with additional multiples of 1,000, 
he further added. Upon closure, Dar Takaful will seek permission 
to trade the shares on the Dubai Financial Market (DFM) from the 
Securities and Commodities Authority and DFM itself. 

Nexus has launched a new unit-linked Takaful and savings plan, 
which was developed together with Dubai Islamic Insurance and 
Reinsurance (Aman) and Munich-based FWU Group. The plan is 
designed to provide investors with an Islamic way of protecting their 
wealth. 

In line with the launch, Nexus made sure that 75 of its leading 
advisers in Dubai and Abu Dhabi attended Takaful products training 
as part of its commitment to its customers. The fi nancial services 
company is also confi dent that Islamic insurance will be one of its 
most sought-after products within the next year. 

MIDDLE EAST
New Takaful fi rm to open in Egypt
Three institutions have inked a MoU to create a new Islamic insurance 
company. Amlak Finance, Arab Orient Insurance Company and Abu 
Dhabi Islamic Bank (ADIB) entered the joint venture in setting up 
the Arab Orient Takaful Insurance in Egypt, which is currently under 
way. 

The move is welcomed by Egypt’s Insurance Supervisory Authority. 
Adel Rabeh, its chairman, said that it will provide all necessary 
assistance and support to the new company. 

Meanwhile, the senior managing director of Arab Orient Insurance, 
Omer Elamin, said that it will provide underwriting policies and 
procedures that will give the Arab Orient Takaful Insurance an edge 
and additional value in the Egyptian market. 
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Bangladesh Goes Against the Odds

Bangladesh fi rst entered the realm of Islamic fi nance with the 
establishment of its fi rst Islamic bank, Islami Bank Bangladesh. 
However, the Takaful industry did not see conception until much 
later despite Bangladesh being the third-largest Muslim country in 
the world with a population of around 139 million, of which 90% are 
Muslim.

At present, there are six full-fl edged Takaful companies operating in 
the Bangladesh market, of which three are family Takaful operators 
while the remainder are general Takaful operators. 

Not wanting to miss out, 15 conventional life and general insurance 
companies have also begun offering Takaful windows or projects 
besides their conventional products. This has proven to be fruitful 
as these companies have successfully increased their amount of 
premium through this window.

However, Bangladesh scholar Dr Mahbub Alam said that Bangladesh’s 
Takaful industry is not moving as fast as it should. He recently 
commented that there is ample opportunity for the Takaful industry to 
fl ourish in the country within a short span of time, stating that since 
the majority of its people were Muslim and lived according to Islamic 
values, this provided it with an enormous feasibility.

He criticized the Department of Insurance under the Ministry of 
Commerce, which has the authority to regulate the insurance industry 
in Bangladesh, and which was slow in introducing any framework 
to regulate the industry. He then suggested that the government 
could spur growth in this sector by formulating new criteria on the 

rules and regulations of Shariah-
based insurance businesses in the 
country.

Kazi Md Mortuza Ali (pic) of Prime 
Islami Life Insurance was more 
upbeat on the Takaful industry. In 
an exclusive interview with Islamic 
Finance news, Kazi said despite 
being a late bloomer, Bangladesh’s 
Islamic life insurance operations 
were growing at a faster rate than 
the conventional life insurance 
companies.

In the interview, the managing director spoke on Prime Islami, one 
of the largest Takaful companies in the country, which was initially 
incorporated as Prime Life Insurance Company in July 2000. It currently 
offers 12 Family Takaful Islamic insurance products to its customers. 

Below are excerpts from the short interview.

What is the Takaful market share now? What is the share of 
conventional insurance there?
In 2006, all private life insurance companies (including family Takaful 
operators) earned BDT8.3 billion (US$120.7 million) of the fi rst year’s 
premium, of which the three family Takaful operators’ contribution 

totaled BDT1.7 billion (US$24.7 million), which amounted to 20% of 
the total fi rst year’s premium.

In 2006, all non-life private insurance companies (general insurance 
companies) earned an estimated BDT4.3 billion (US$62 million) as 
the total premium, of which Takaful operators’ contribution was 
around BDT261 million (US$3.8 million), which amounted to 6.1% of 
total premiums earned.

Is there specifi c legislature (a Takaful Act) regulating the Takaful 
industry?
There is no specifi c law to regulate the Takaful industry in Bangladesh. 
But for compliance of the Shariah principles, each operator has formed 
a Shariah council. Besides that, there is a Central Shariah Council to 
coordinate and monitor all Takaful companies. 

An expert committee has recommended the promulgation of a separate 
Takaful Act, which is now under consideration by the Bangladesh 
Government.

It is said that there is no policy framework undertaken by the proper 
authorities in the government to increase the potential of the Takaful 
industry in Bangladesh. Is this true and who is the proper authority to 
regulate this industry?
Yes, it is true. So far there is no specifi c policy framework undertaken 
by the GOB (Government of Bangladesh). The Department of Insurance 
under the Ministry of Commerce is the proper authority to regulate the  
insurance industry in Bangladesh.

Do you see a possibility of merging with other Takaful companies to 
strengthen your position in the domestic market? Would there be a 
need to do so? Why?
There is no immediate possibility of a merger among any of the Takaful 
operators as yet. This is because the family Takaful operators have 
outperformed their conventional counterparts. 

Currently, the conventional and the Takaful general operators are not 
performing well so there might be a remote possibility of a merger 
between the general Takaful operators in the future.

What are the current initiatives taken by the government to encourage 
the growth of the Takaful industry?
The Government has introduced a Mudarabah bond for investment 
aimed at Takaful operators and other Islamic fi nancial institutions in 
the country.

Is there any foreign interest to invest in the local Takaful companies 
such as Islami Life? Would the domestic Takaful operators welcome 
it?
A multinational life insurance company currently operating in 
Bangladesh has expressed interest to introduce Takaful products 
here. 

Besides this, some foreign companies have also shown interest to 
invest in both conventional and Takaful companies. However, the 
government has yet to permit foreign investment in this sector. 

By Raphael Wong
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SHAMIL BANK — UAE

Shamil Bank has appointed Faisal Mansoor Al Alwan as CEO. 

Before his appointment, the Bahraini spent 18 years at The Arab 
Investment Company (TAIC), Bahrain, where he managed assets of 
more than US$5 billion and securities of more than US$650 million.

Faisal replaces Mohamed Hussain, who has been appointed as co-
CEO of Ithmaar Bank. 

ITHMAAR BANK — Bahrain

Bahrain-based Ithmaar Bank has appointed Mohamed Hussain as co-
CEO. He will work with Ithmaar Bank CEO Michael P Lee.

Hussain will oversee the bank’s holdings in subsidiaries and associates, 
as well be in charge of private banking and risk management.

In his new role, Hussain will be serving on the boards of Swiss-based 
Faisal Private Bank, Pakistan-based commercial and investment bank 
Faysal Bank and Bahrain-based Solidarity (a global Takaful company) 
and First Leasing Bank (the fi rst bank specializing in equipment 
leasing in the GCC). 

ABRAAJ CAPITAL — UAE

Abraaj Capital has hired Ahmed Nashaat as head of asset management 
to help it expand into hedge-fund investments.

Ahmed, currently Permal’s regional director for the Middle East, will 
move to the Dubai-based buyout company next month. 

BARCLAYS — MENA

Barclays Bank has appointed Michael Miebach as managing director 
of Barclays Global Retail and Commercial Banking (GRCB) in the 
Middle East and North Africa. 

Miebach will oversee Barclays’ existing retail and commercial 
banking operations in the UAE and Egypt, as well as explore growth 
opportunities in the region.

He joined Barclays in July 2007 as the managing director for Sub-
Saharan Africa, leading the bank’s highly successful businesses in 
seven African countries. 

LEHMAN — MENA

Global investment bank Lehman Brothers appointed Philip Lynch, 
a member of its Europe and Middle East executive committee and 
currently co-head of Equities Europe and the Middle East, as CEO for 
the Middle East and North Africa (MENA).

In addition, Jameel Akhrass, who has been CEO for the Middle East 
and head of Middle East investment banking since April 2006, has 
been appointed vice chairman of the MENA region. 

GATEHOUSE BANK – UK

Anthony Saint has been appointed as the head of capital market of 
Gatehouse Bank. He will be responsible for the origination, structuring 
and execution of capital markets transactions and institutional wealth 
management products.

He was previously with Standard Bank, the investment banking arm 
of the Standard Bank of South Africa as the global head of specialized 
fi nance. 

NBAD — UAE

Mark Yassin is the new senior general manager of corporate and 
investment banking at National Bank of Abu Dhabi (NBAD). 

Immediately before his appointment, the Canadian national was 
global head of corporate fi nance at Arab Bank, based in Bahrain. 

RIM — UAE

Renaissance Investment Management (RIM) has hired Zeeshan Ali to 
help grow its investment management business in Dubai, including 
the development of funds focusing on the Middle East, North Africa 
and South Asia (MENASA).

Zeeshan was previously with Argent Financial Group International, 
where he was the senior portfolio manager of the Constans Crescent 
Investment Fund, an equity long/short hedge fund focused on MENA, 
and the fi rst hedge fund to be domiciled in the Dubai International 
Finance Centre. 

ALLIANZ GLOBAL INVESTORS — Middle East

Sami Zghal, chief representative and head of business development 
will be heading Allianz Global Investors’ new Middle Eastern offi ce in 
Bahrain. He was previously attached to the fi rm’s offi ce in Paris. 

IMF — US

The International Monetary Fund (IMF) has a new chief economist, 
Frenchman Olivier Blanchard.

On Tuesday, IMF chief Dominique Strauss-Kahn named Blanchard, an 
economics professor at the Massachusetts Institute of Technology, as 
the IMF economic counselor and director of the research department. 
Also named to top directors posts were Antoinette Sayeh as director 
of the African department, Andrew Tweedie (director of fi nance) and 
Reza Moghadam (director of policy development and review). 

FLOYD ASSOCIATES — US

In line with its new Islamic advisory services, the consulting fi rm has 
appointed Shahin A. Shayan in its advisory board. 

Shayan is a well-known public speaker as well as lecturer on various 
topics related to Islamic fi nance and banking. He is an advisor to the 
Islamic Development Bank and has conducted numerous seminars in 
Bahrain and Dubai. 

FRESHFIELDS — UAE

Freshfi elds Bruckhaus Deringer has relocated three partners — fi nance 
partners Bob Charlton and Charles July, and corporate partner Ian 
Poynton — and additional associates to the Middle East.

Charlton will head the fi rm’s Saudi offi ce and Middle East and North 
Africa (MENA) fi nance practice while July will focus on fi nance and 
energy and infrastructure activity in the region. Poynton will work with 
fi nancial institutions on their corporate requirements as well as co-
head the MENA corporate practice with Bruce Embley.

Charlton joined Freshfi elds as a partner in 1999. He was head of the 
fi rm’s London fi nance practice. 

July, a partner at Freshfi elds since 1988, specializes in infrastructure 
acquisition and project fi nancing as well as project development. 

Poynton’s practice covers corporate transactions, with a particular 
focus on fi nancial institutions and the insurance sector. 
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Dubai Islamic Bank

Another Islamic Finance news exclusive

ISSUER SIZE (million) INSTRUMENT

Dewa Minimum US$500 Sukuk

Philippines Up to US$1 billion Sukuk

BTA Bank Up to US$150 Sukuk

Bahrain Central Bank US$500 Sukuk

Qatar Islamic Bank US$300 Sukuk

Barwa Real Estate US$800 Sukuk

Doha Bank US$1 billion Sukuk Ijarah

RAK Properties US$2 billion Sukuk

Tabreed Up to US$500 Sukuk

Dubai International 
Financial Center

US$200 Sukuk

Amlak Finance US$260 Sukuk

Al-Rajhi Cement Investment US$595 Sukuk

Al-Zamin US$11.15 Mudarabah

Muhibbah Engineering US$125.41 Mudarabah

Indonesia up to US$2 billion Ijarah

Orient Technology Indonesia US$120 Islamic and conventional

Perisai up to US$47.03 2 tranches in 6 series

Ranipur Sugar US$7.96 Diminishing Mushakarah

Pak Elektron US$1.9 billion Diminishing Musharakah

Al Noor Sugar Mills US$7.99 Diminishing Musharakah

FACB Industries US$25.11 Murabahah; CP/MTN

Glomac US$18.83 Murabahah MTN

First Fidelity US$2.9 Diminishing Musharakah

Aneka Gas US$26.5
Ijarah alongside US$8.5 million 
worth of conventional bonds

Prolintas US$187
US$93.5 million senior 
Ijarah, US$93.5 million junior 
Musharakah

Monetary Authority of 
Singapore

TBA Sukuk

For more details and the full list of deals visit 

www.islamicfi nancenews.com

Deal tracker
Keeping you abreast of the world’s upcoming Shariah compliant deals
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Monthly returns for Middle East/Africa funds (as of 28th May 2008)

FUND MANAGEMENT COMPANY Performance Measure FUND DOMICILE

1 Gulf Industrial Companies Fund The Saudi Investment Bank 14.52 Saudi Arabia

2 Riyad Equity Fund 2 Riyad Bank 13.28 Saudi Arabia

3 Islamic Certifi cate on the LLB Western Hilal TR Index ABN Amro Bank 11.25 Switzerland

4 Al Fajer Fund Wafra International Investment Company 11.00 Kuwait

5 Al Dar Securities Fund ADAM 10.95 Kuwait

6 Al Rajhi Local Shares Fund Al Rajhi Bank 10.93 Saudi Arabia

7 Al Rajhi Children Fund Al Rajhi Bank 10.46 Saudi Arabia

8 Saudi Companies Fund The Saudi Investment Bank 10.31 Saudi Arabia

9 Al-Durra Islamic Fund Global Investment House 10.05 Kuwait

10 Al-Saffa Saudi Equity Trading Fund Banque Saudi Fransi 9.83 Saudi Arabia

Eurekahedge Middle East/Africa Islamic Func Index* 4.74

Disclaimer
Copyright Eurekahedge 2007, All Rights Reserved. You, the user, may freely use the data for internal purposes and may reproduce the index data provided that reference to Eurekahedge is provided in your 
dissemination and/or reproduction. The information is provided on an “as is” basis and you assume and will bear all risk or associated costs in its use, and neither Islamic Finance news, Eurekahedge 
nor its affi liates provide any express or implied warranty or representations as to originality, accuracy, completeness, timeliness, non-infringement, merchantability and fi tness for any purpose.

Contact Eurekahedge
To list your fund or update your fund information: islamicfunds@eurekahedge.com

For further details on Eurekahedge: information@eurekahedge.com 
Tel: +65 6212 0900

Eurekahedge Middle East/Africa Islamic Fund Index

Monthly returns for Asia Pacifi c funds (as of 28th May 2008)

FUND MANAGEMENT COMPANY Performance Measure FUND DOMICILE

1 Al Naqaa Asia Growth Fund Banque Saudi Fransi 10.33 Saudi Arabia

2 United Islamic Income Fund UBL Fund Managers 9.05 Pakistan

3 DWS Noor Asia-Pacifi c Equity Fund - Class A DWS Noor Islamic Funds 8.80 Ireland

4 Al Ahli Islamic Asia Pacifi c Equitybuilder Certifi cates The National Commercial Bank 8.35 Germany

5 Al Rajhi India & China Equity Fund Al Rajhi Bank 8.02 Saudi Arabia

6
HSBC-Link Ethical Asia Equity Fund (Formerly Takaful 
Asia Pacifi c Fund)

HSBC Insurance Singapore Pte 7.64 Singapore

7 Islamic Certifi cate on the LLB Central Hilal TR Index ABN Amro Bank 7.37 Switzerland

8 Islamic Certifi cate on the LLB Eastern Hilal TR Index ABN Amro Bank 7.19 Switzerland

9 Danareksa Indeks Syariah Danareksa Investment Management 6.75 Indonesia

10 Hang Seng Islamic China Index Fund Hang Seng Investment Management Limited 6.18 Hong Kong

Eurekahedge Asia Pacifi c Islamic Fund Index* 0.71
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Index Code Index Name 28/05/08 Apr-08 Mar-08 Feb-08 Jan-08 Dec-07 Nov-07

SPSHX S&P 500 Shariah 1183.576 1159.136 1101.027 1102.059 1113.559 1210.401 1200.908

SPSHEU S&P Europe 350 Shariah 1558.300 1527.614 1447.319 1469.692 1433.380 1605.956 1610.581

SPSHJU S&P Japan 500 Shariah 1256.845 1256.791 1183.592 1242.786 1245.302 1313.474 1371.153

S&P Shariah Indices Price Index Levels

Index Code Index Name 28/05/08 Apr-08 Mar-08 Feb-08 Jan-08 Dec-07 Nov-07

SPSHAS S&P Pan Asia Shariah 1159.474 1213.284 1128.294 1179.878 1125.301 1276.625 1279.306

SPSHG S&P GCC Composite Shariah 1272.627 1300.940 1217.617 1341.970 1261.967 1360.276 1205.592

SPSHPA S&P Pan Arab Shariah 1321.090 1346.319 1265.531 1365.488 1277.606 1354.519 1210.131

SPSHBR S&P BRIC Shariah 1604.386 1490.222 1339.677 1434.744 1329.801 1564.039 1500.115

Index Code Index Name 28/05/08 Apr-08 Mar-08 Feb-08 Jan-08 Dec-07 Nov-07

SPSHGU S&P Global Property Shariah 837.046 897.914 832.467 870.938 858.447 939.792 990.985

SPSHIF S&P Global Infrastructure Shariah 112.321 111.336 108.755 112.966 110.419 125.143 125.250

The S&P Shariah Indices. 
Creating opportunity for Islamic investors.
To learn more, contact index_services@standardandpoors.com.
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DESCRIPTIVE STATISTICS Market Capitalization (US$ billions) Component Weight (%)

Index
Component 

number
Full

Float 
adjusted

Mean Median Largest Smallest Largest Smallest

DJIM World 2621 20900.04 16919.22 6.46 1.40 486.69 0.01 2.88 0.00

DJIM Asia/Pacifi c 1118 4021.66 2672.08 2.39 0.55 145.50 0.01 5.45 0.00

DJIM Europe 390 5536.72 4134.61 10.60 2.76 226.34 0.23 5.47 0.01

DJIM US 728 9185.45 8662.77 11.90 3.02 486.69 0.12 5.62 0.00

DJIM Titans 100 100 8518.33 7612.48 76.12 47.63 436.26 11.44 5.73 0.15

DJIM Asia/Pacifi c Titans 25 25 1294.35 870.87 34.83 27.41 94.77 11.44 10.88 1.31

Mean, median, largest, smallest and component weights are based on fl oat adjusted market capitalization, not full market capitalization.

Anthony Yeung
Regional Director

Anthony.yeung@dowjones.com
Tel: +852 2831 2580

Learn more about the Dow Jones Islamic Market Indexes

Data as of the 28th May 2008

INDEX                                                                                                         PRICE RETURN (%)

1 Week 2 Week 3 Week 1 Month 3 Month 6 Month 1 Year YTD

DJIM World -1.09 0.26 1.50 2.72 6.59 -2.07 -0.68 5.16

DJIM Asia/Pacifi c -3.33 -1.16 -1.23 0.74 5.17 -5.08 -2.89 4.02

DJIM Europe -2.23 0.46 1.27 2.34 6.22 -4.29 -1.56 4.94

DJIM US 0.38 0.34 2.11 2.60 6.69 -2.33 -1.45 2.66

PERFORMANCE OF DJ INDEXES

INDEX                                                                                                         PRICE RETURN (%)

1 Week 2 Week 3 Week 1 Month 3 Month 6 Month 1 Year YTD

DJIM Titans 100 -1.25 -0.04 0.81 1.33 4.75 -6.01 -4.33 2.570

DJIM Asia/Pacifi c Titans 25 -3.80 -1.79 -1.29 1.28 8.75 -0.61 2.24 11.930

PERFORMANCE OF DJ TITANS INDEXES
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RINGGIT ISLAMIC DEBT MARKET: WEEKLY SNAPSHOT AS AT 28th MAY 2008
MOST ACTIVE BONDS TRADED BETWEEN 22nd MAY and 28th MAY 2008

Stock Name Last Traded Price Last Traded Yield
Total Volume Traded 

Last 7
% w-o-w Price 

Change
Last Week Closing 

Price

BNMNI B4 (68D - 91D) 97.49 3.45 310.0

BNMN-IDB 73/2007 91D 27.03.2008 99.73 3.51 301.0

BNMN-IDB 18/2008 182D 11.09.2008 99.26 3.49 300.0

BNMNI B7 (172D - 211D) 99.9 3.49 183.1

BNMNI B9 (262D - 311D) 100.32 3.52 182.0 -0.08 100.4

CAGAMAS IMTN 3.830% 13.03.2009 97.62 3.45 150.0

PROFIT- BASED GII  3/2007 14.09.2012 99.92 3.51 145.0 0.09 99.83

BNMN-IDB 2/2008 90D 10.04.2008 100.00 3.56 100.0 0.00 100.00

PROFIT-BASED GII 1/2007 15.03.2010 99.47 4.25 90.0 -0.25 99.72

KHAZANAH 0% 08.12.2016 97.56 3.43 60.0

BNMN-IDB 16/2008 182D 04.09.2008 94.33 3.58 50.0 0.05 94.28

BNMN-IDB 34/2007 273D 20.03.2008 96.65 3.41 50.0

RANTAU IMTN 0% 14.08.2013-MTN 2 102.66 4.33 50.0 -0.12 102.78

BNMN-IDB 17/2008 273D 11.12.2008 100.11 5.63 40.0 -0.38 100.49

WESTPORTS IMTN 0% 07.03.2013 (TRANCHE- 3) 99.61 3.68 40.0 -0.20 99.81

Outstanding Bond by Issuer Class as at 28th May 2008 (RM’000)     Bond Traded Amount by Issuer Class as at 28th May 2008 (RM’000)

Corporate
112,185 (55%)

Government
30,000 (15%)

Financial
4,056 (2%)

BNM
22,500 (11%)

Corporate Guaranteed
2,949 (1%)

ABS
6,767 (3%)

Quasi-Govt
25,155 (12%)

Corporate
463 (18%)

Disclaimer: Information on this page is intended solely for the purpose of providing general information on the Ringgit Bond market and is not intended for trading purposes. None of 
the information constitutes a solicitation, offer, opinion, or recommendation by Bondweb Malaysia Sdn Bhd (“Bondweb”) to buy or sell any security, or to provide legal, tax, accounting, 
or investment advice or services regarding the profi tability or suitability of any security or investment. Investors are advised to consult their professional investment advisors before 
making any investment decision. Materials provided on this page are provided on an “as is” basis, and while care has been taken to ensure the accuracy and reliability of the 
information provided in this page, Bondweb provides no warranties or representations of any kind, either express or implied, including, but not limited to, warranties of title or implied 
warranties of fi tness for a particular purpose, accuracy, correctness, non-infringement, timeliness, completeness, or that the information is always up-to-date.

5 YR YTM Historical Chart (week closing, last 3 months)YTM Curves as at 28th May 2008 

ABS
47 (2%)

BNM
1,589 (63%)

Quasi-Govt
50 (2%)

Government
367 (15%)
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For all enquires regarding the above information, please contact:   Catherine Chu
        Email: Catherine.Chu@Hk.Dealogic.com 
        Phone: +852 2804 1223; Fax: +852 2529 4377 

  TOP ISSUERS OF ISLAMIC BONDS                                                                                                                                                                        MAY 2007 – MAY 2008

 Issuer or Group  Nationality  Instrument Amt US$ m Iss. %  Manager

1 Binariang GSM Malaysia Sukuk Musharakah 4,509 9 13.4
CIMB, RHB Investment, Aseambankers, 
ABN Amro Bank, AmInvestment, OCBC 
Bank (Malaysia)

2 Malaysia Malaysia Islamic Sukuk 2,494 3 7.4 Malaysia Government bond

3 Saudi Basic Industries Saudi Arabia Sukuk Istithmar 2,133 1 6.3 HSBC Saudi Arabia

4 JAFZ Sukuk UAE Sukuk Musharakah 2,043 1 6.1
Barclays Capital, Deutsche Bank (London), 
Dubai Islamic Bank, Lehman Brothers 
International (Europe)

5 DP World Sukuk UAE Sukuk Mudarabah 1,496 1 4.4
Barclays Capital, Citigroup Global Markets, 
Deutsche Bank, Lehman Brothers

6 Saudi Electricity UAE Sukuk 1,333 1 3.9 HSBC Saudi Arabia

7 Dubai Sukuk Center UAE Sukuk Mudarabah 1,248 1 3.7
Deutsche Bank (London), Goldman Sachs 
International

8
Projek Lebuhraya Utara 
Selatan

Malaysia Sukuk Musharakah 1,163 11 3.4 CIMB

9 Dana Gas Sukuk UAE Sukuk Mudarabah 1,000 1 3.0 JPMorgan

10
Dar Al-Arkan International 
Sukuk

Saudi Arabia Sukuk Ijarah 1,000 1 3.0

ABS Islamic Bond, Arab National Bank, 
Deutsche Bank, Dubai Islamic Bank, Gulf 
International Bank (UK), Kuwait Finance 
House, Unicorn Investment Bank

11 Nakheel Development 3 UAE Sukuk Ijarah 980 1 2.9
Dubai Islamic Bank, NBD Investment Bank, 
JPMorgan

12 Cherating Capital Malaysia Exchangeable Sukuk 850 1 2.5
Deutsche Bank (Malaysia), JPMorgan, 
CIMB

13 Hijrah Pertama Malaysia Sukuk Ijarah 847 2 2.5 Citibank, CIMB

14 Nakheel Development 2 UAE Sukuk Ijarah 750 2 2.2 JPMorgan

15 Syarikat Prasarana Negara Malaysia Sukuk Ijarah 616 3 1.8 CIMB, AmInvestment

16 Khazanah Nasional Malaysia Exchangeable Sukuk 550 1 1.6 CIMB, Deutsche Bank, UBS

17 Cagamas Malaysia Sukuk Murabahah 547 5 1.6 HSBC, CIMB, Aseambankers

18 National Bank of Abu Dhabi UAE Exchangeable Sukuk 545 1 1.6 Morgan Stanley, Credit Suisse

19 Silterra Capital Malaysia Sukuk Ijarah 530 1 1.6 CIMB, HSBC, Citibank

20 NIG Sukuk Kuwait Sukuk Mudarabah 475 1 1.4
BNP Paribas, Citigroup, National Bank of 
Kuwait, Standard Chartered, WestLB

Total 33,765 305 100.0
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ARE YOUR DEALS LISTED HERE?

Catherine Chu
Email: Catherine.chu@hk.dealogic.com

Telephone: +852 2804 1223

If you feel that the information within these tables is inaccurate, you
may contact the following directly:

TOP ISSUERS OF ISLAMIC BONDS                                                                                                                                                              FEBRUARY 2008 – MAY 2008

Issuer or Group   Nationality     Instrument Amt US$ m Iss. % Manager

1 Nakheel Development 3 UAE Sukuk Ijarah 980 1 15.5
Dubai Islamic Bank, NBD Investment 
Bank, JPMorgan

2 Malaysia Malaysia Sukuk 627 1 9.9 Malaysia Government bond

3 Syarikat Prasarana Negara Malaysia Sukuk Ijarah 616 3 9.8 CIMB, AmInvestment

4 Khazanah Nasional Malaysia Exchangeable Sukuk 550 1 8.7 CIMB, Deutsche Bank, UBS

5 Tabreed 08 Financing UAE
Istisna & Ijarah 
exchangeable Sukuk

463 1 7.3 Morgan Stanley

6
National Central Cooling 
(Tabreed)

UAE Convertible Sukuk 463 1 7.3 Morgan Stanley

7 Lingkaran Trans Kota Holdings Malaysia Musharakah MTN 457 13 7.2 Aseambankers

8 Central Bank of Bahrain Bahrain Ijarah Sukuk 350 1 5.6 Calyon

9 Rak Capital UAE Sukuk Ijarah 272 1 4.3 Standard Chartered

10 Villamar Sukuk Bahrain Sukuk Musharakah 190 1 3.0
Al Rajhi Banking & Investment, 
Merrill Lynch International

11 Almana Sukuk Qatar Mudarabah Sukuk 163 1 2.6 Gulf International Bank

12 Westports Malaysia Malaysia Musharakah MTN 140 3 2.2 OSK Investment Bank

13
Salam Bounian Development 
Sukuk

Qatar Sukuk Musharakah 138 1 2.2
Qatar National Bank, Commercial 
Bank of Qatar, Qatar Islamic Bank

14 Aras Sejagat Malaysia Ijarah Islamic bond 133 1 2.1
Bank Islam Malaysia, Kuwait 
Finance House (Malaysia)

15 Bumiputra-Commerce Holdings Malaysia Sukuk Murabahah 110 1 1.7 CIMB Investment Bank

16 Cagamas Malaysia Sukuk Murabahah 96 2 1.5 HSBC, CIMB, Aseambankers

17 Projek Lebuhraya Utara Selatan Malaysia Musharakah MTN 96 1 1.5 CIMB

18 Tanjung Langsat Port Malaysia Musharakah MTN 78 6 1.2 MIDF Amanah Investment Bank

19 Jimah Energy Ventures Holdings Malaysia Istisna MTN 76 10 1.2
AmInvestment, RHB Investment 
Bank, MIMB Investment Bank, Bank 
Muamalat Malaysia

20 Indosat Indonesia Ijarah Islamic bond 62 1 1.0
Mandiri Sekuritas, Danareksa 
Sekuritas

Total 6,305 77 100.0
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For all enquires regarding the above information, please contact:

Catherine Chu

Email: Catherine.Chu@Hk.Dealogic.com
Phone: +852 2804 1223; Fax: +852 2529 4377

ISLAMIC BONDS BY CURRENCY                        FEBRUARY 2008 – MAY 2008

Amt US$ m Iss.   %

    Malaysian ringgit 2,602 63 41.3

    Emirati dirham 2,341 5 37.1

    US dollar 1,228 4 19.5

    Total 6,305 77 100.0

ISLAMIC BONDS BY CURRENCY                                     MAY 2007 – MAY 2008

Amt US$ m Iss. %

    Malaysian ringgit 14,674 250 43.5

    US dollar 9,842 22 29.1

    Emirati dirham 4,929 7 14.6

    Saudi Arabian riyal 3,466 2 10.3

    Total 33,765 305 100.0

ISLAMIC BONDS                                                               MAY 2007 – MAY 2008 

Manager or Group Amt US$ m Iss. %

1 CIMB 4,306 52 12.8

2 HSBC 3,397 20 10.1

3 Malaysia Government bond 2,494 3 7.4

4 JPMorgan 2,360 5 7.0

5 Deutsche Bank 2,118 6 6.3

6 Citigroup 1,800 13 5.3

7 AmInvestment 1,626 55 4.8

8 Aseambankers 1,499 40 4.4

9 Morgan Stanley 1,308 7 3.9

10 Standard Chartered 1,225 32 3.6

11 Barclays Capital 1,185 3 3.5

12 Riyad Bank 1,066 1 3.2

13 Dubai Islamic Bank 1,041 5 3.1

14 Lehman Brothers 885 2 2.6

15 RHB Capital 852 62 2.5

16 Oversea-Chinese Banking Corp 683 16 2.0

17 Goldman Sachs 624 1 1.8

18 ABN Amro 620 8 1.8

19 Emirates NBD 435 2 1.3

20 Credit Suisse 381 2 1.1

Total 33,765 305 100.0

ISLAMIC BONDS BY COUNTRY                                        MAY 2007 – MAY 2008 

Amt US$ m Iss. %

    Malaysia 16,074 252 47.6

    UAE 10,454 18 31.0

    Saudi Arabia 4,466 3 13.2

    Pakistan 702 19 2.1

    Kuwait 575 2 1.7

    Bahrain 550 2 1.6

    Total 33,765 305 100.0

ISLAMIC BONDS                                                FEBRUARY 2008 – MAY 2008

Manager or Group Amt US$ m Iss. %

1 Morgan Stanley 926 2 14.7

2 CIMB 728 7 11.6

3 Malaysia Government bond 627 1 9.9

4 Aseambankers 596 19 9.5

5 Calyon 350 1 5.6

6 AmInvestment 336 14 5.3

7 Dubai Islamic Bank 327 1 5.2

8 Emirates NBD 327 1 5.2

9 JPMorgan 327 1 5.2

10 Standard Chartered 280 2 4.4

11 Deutsche Bank 183 1 2.9

12 UBS 183 1 2.9

13 Gulf International Bank 163 1 2.6

14 OSK Asia Securities 140 3 2.2

15
Malaysian Industrial 
Development Finance

106 14 1.7

16 Al Rajhi Banking & Investment 95 1 1.5

17 Merrill Lynch 95 1 1.5

18 Bank Islam Malaysia 66 1 1.1

19 Kuwait Finance House (Malaysia) 66 1 1.1

20 (Persero) Danareksa 52 2 0.8

Total 6,305 77 100.0

ISLAMIC BONDS BY COUNTRY                          FEBRUARY 2008 – MAY 2008  

Amt US$ m Iss. %

    Malaysia 3,152 64 50.0

    UAE 2,178 4 34.5

    Bahrain 350 1 5.6

    Total 6,305 77 100.0
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DATE EVENT VENUE ORGANIZER

June

2nd - 5th Funds World Middle East 2008 Dubai Terrapinn

3rd Cairo IFN Forum 2008 Egypt Islamic Finance 
Events

15th - 17th TradeTech Middle East 2008 Dubai WorldWide Business 
Research

15th - 19th Sukuk World Middle East Dubai IIR Middle East

23rd - 26th 4th International Islamic Finance Forum 2008 Hong Kong Informa

24th - 26th Islamic Finance & Investment World Europe 2008 UK Terrapinn

25th - 26th Sukuk Summit London ICG Events

July

1st - 3rd Islamic Finance: The India Opportunity India IQPC

8th The World Islamic Banking Conference London MEGA

14th - 16th 2nd International Takaful Summit London IBFIM

22nd Innovative Product Development UK IGG Events

23rd - 24th Islamic Real Estate Asia 2008 Kuala Lumpur IQPC

August

11th - 13th MIF 2008 Issuers & Investors Forum Kuala Lumpur Islamic Finance 
Events

25th - 28th Islamic Finance & Investment World 2008 South Africa Terrapinn 

October

12th - 16th Middle East Retail Banking Forum Dubai IIR Middle East

14th Middle East Hedge Funds 2008 Switzerland Jetfi n Events

15th New York IFN Forum New York Islamic Finance 
Events

17th London IFN Forum UK Islamic Finance 
Events

20th - 21st Islamic Real Estate Investment TBA Naseba

21st Islamic Private Equity UK IGG Events

26th - 30th Saudi Insurance Summit Saudi Arabia IIR Middle East

28th Istanbul IFN Forum Turkey Islamic Finance 
Events

November

3rd The World Islamic Infrastructure Finance 
Conference

Qatar MEGA

9th - 10th BankTech Middle East Congress Dubai Naseba

11th - 13th Islamic Funds World 2008 Dubai Terrapinn

12th Karachi IFN Forum
Karachi

Islamic Finance 
Events

19th Brunei IFN Forum
Brunei

Islamic Finance 
Events

December

1st - 3rd World Islamic Banking Conference Bahrain MEGA

14th - 18th Debt Capital Markets Summit Dubai IIR Middle East
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Bahrain Investment fi rm to buy rail network 3
 Magnifi cent growth funds  4
 New accounting diploma in the works 5
 CBB to launch Islamic repo  6
Far East Islamic assets reach US$267 billion 1
GCC Islamic assets reach US$267 billion 1
Hong Kong HKMA, DIFC to strengthen ties 6
India Islamic banking exposure for Indians 2
Indonesia Indonesia to have fourth Islamic bank 3
Japan Delay in Japan’s Sukuk  2
 First Islamic ETF listing  7
Jordan Inwan to become Amlak Finance (Jordan) 
Kenya Local Islamic bank on bourse in 2009 2
 Second Shariah bank  7
Kuwait Local Islamic bank on bourse in 2009 2
 Name change for brokerage company 4
 Murabahah deal concluded  4
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 Al Dhow, Ajwan co-launch new product 6
 Revenues reach US$485 million 24
Libya NBAD to go to Libya  7
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Malaysia IEP services by RHB Islamic, as-Sahihin 2
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 Oilcorp’s Murabahah notes get rated 8
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 Shariah compliant housing loan 6
 Samba awarded QFC license  6
 QIB upgraded   8
Saudi Arabia SAMA gives green light to Aon 1
 Al Inma’s IPO projected to raise US$3 billion
 SABIC’s Sukuk deposited  5
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UAE Banks mandated by Aldar  2
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 Villamar’s Sukuk admitted to DIFX 3
 NBAD’s fi rst ringgit bonds  4
 NIB has no expansion plans in GCC 4
 Dewa sets initial price guidance 5
 Issuance of US$1.4 billion Sukuk 6
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 Banks ‘outperforming’  8
 Shuaa’s outlook stable  8
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 Fitch, Moody’s rate Dewa’s Sukuk 8
 Aman to allow foreign stakeholders 24
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