
Asia has been the strong growth story 
for Islamic funds so far this year: with 
strong markets, growing institutional 
involvement and a multitude of new 
launches. But in recent months the 
GCC has been catching up in terms 
of product expansion, innovation and 
enthusiasm — and with low valuations 
luring investors and expectations of a 
boost in oil prices as well as a surge in 
sovereign debt, asset managers could 
fi nally have something to look forward 
to. LAUREN MCAUGHTRY takes a 
look at the latest developments. 

YTD wobble
So far this year the Middle East equity 
markets have seen a shaky performance. 
The S&P Pan Arab Composite Shariah 
Index is down -10.81% since January, 
compared to a year to date (YTD) return 
of 17.46% for the comparative Pan Asia 
Shariah index. The S&P GCC Composite 
Shariah tells the same story, down by 
-11.32% so far and hardly holding its 
own against the Global BMI performance 
of 6.34%. And while things have calmed 
down somewhat in the last months, the 
region is still down considerably more 
(-2.5% for the Pan Arab Shariah quarter 
to date) compared to the global average. 

Things are looking up, with the surprise 
agreement from OPEC talks in Algiers 

last week to curb output expected to 
boost oil-producing markets, pushing 
both global and regional equities higher 
and pushing Brent Crude back through 
the US$50 barrier. However, the news 
has been met with scepticism from Gulf 
equity markets, and exchanges in the 
region have failed to see material gains. 
Saudi’s Tadawul fell to its lowest level 
since March 2011 last week on the back 
of new austerity fears, while the Qatar 
Index fell for the fourth consecutive 
session with around 54% of traded 
equities in the red and total losses so far 
this year of around 0.25%. Dubai stocks 
were also down last week on the back of 
poor Saudi results, a lack of appetite and 
low investor confi dence, with the Dubai 
Financial Market falling by -3.6% since 
the 3rd September. 

Encouraging 
optimism
So that’s the bad news out 
of the way. Where’s the 
silver lining? 

While the recovery in 
regional equity markets may 
not have been as strong as 
expected, that doesn’t 
mean investors are 
not interested in new 
opportunities. “We 

have seen much more interest this year in 
potential listings than last year and have 
heard noises of IPOs in Saudi Arabia (in 
particular some very interesting IPOs of 
government-owned assets such as Saudi 
Aramco),” noted James Stull, a partner 
with King & Spalding based in Dubai 
and Riyadh. 

Investors are also looking abroad, 
seeking to gain from the global 
recovery and benefi t from the strong 
US performance. “There has been a 
major demand from Shariah compliant 
investors to invest in the US in both 2015 
and 2016. We also see a lot of products 
in the pipeline in both Southeast Asia 
and the GCC regions focused on equity 
markets globally,” commented Mohamed 
Donia, CEO of IdealRatings. 

But inevitably, the fi xed income 
market has benefi ted most from the 
weaker equity markets. Gulf states 
are planning to raise a reported 
US$50 billion in sovereign issuance 
over the next year to meet their 
growing budget defi cits, according 

to Fisch Asset Management, while 
corporates are also turning 

to debt as bank fi nancing 
becomes increasingly 
scarce. The S&P MENA 
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Volume 13 Issue 40 DEALS
Indonesia raises IDR3 
trillion (US$229.8 million) 
via Sukuk auction

Indonesian Islamic 
organization eyes Sukuk 
issuance of up to IDR1 
trillion (US$76.6 million)

Warba Bank approves plan 
to issue Sukuk

Tenaga Nasional to market 
US dollar Sukuk in October

Turkish government raises 
funds via two Sukuk Ijarah 
instruments

Pakistan begins US dollar 
Sukuk roadshows

Malaysia’s GII Murabahah 
oversubscribed by RM3.78 
billion (US$914.22 million)

Senegal issues sophomore 
Sukuk; Togo and Ivory 
Coast to follow suit

Sunway Treasury Sukuk’s 
144th Islamic notes 
oversubscribed by RM172 
million (US$41.64 million) 

Gas Malaysia proposes 
issuance of Murabahah 
papers with combined limit 
of up to RM700 million 
(US$169.48 million)

 NEWS
IDB contributes US$356 
million for transport and 
education in Senegal

Bank Negara Malaysia 
commences Ombudsman 
for Financial Services

Malaysian Islamic trade 
body proposes measures to 
enhance Waqf institutions

Amana Bank to expand 
distribution network for 
Shariah compliant gold 
fi nancing product 

Thai cabinet approves 
sett ing up of new entity to 
manage Islamic Bank of 
Thailand’s non-performing 
fi nancing

Bank of Maldives opens 
fi rst Islamic banking branch

Indonesia Stock Exchange 
sees number of Islamic 
securities investors increase 
by 75%

Central Bank of Suriname 
grants Islamic banking 
license to Trust Bank 

International Islamic Trade 
Finance Corporation and 
World Trade Organization 
explore potential joint 
projects

Sberbank targets to close 
Islamic banking pilot deal 
by end of November

IDB approves US$609 
million for new 
development projects

Abu Dhabi Fund for 
Development joins the 
IDB’s Lives and Livelihoods 
Funds as new founding 
member

Iranian and Omani capital 
market regulators join 
hands in bilateral ties; 
propose sett ing up of 
mutual funds

New governance rules to 
require Bahraini Islamic 
banks to be audited by 
external Shariah experts, 
says the CBB

ASSET 
MANAGEMENT
Secura Investment 
Management launches 
Secura India Realty AIF 1 
fund

Ziraat Portfoy launches 
new Islamic index in 
Turkish capital market

UBL Fund Managers 
launches Al-Ameen Islamic 
Active Allocation Plan–VI

Permodalan Nasional 
plans wider exposure to 
private equity

TAKAFUL
Egyptian fi nance ministry 
earmarks funds for the 
Takaful and Karama 
program

Growth of Takaful sector in 
the UAE drops to 4% from 
30% in the fi rst half of 2016

IGI Life and Soneri Bank 
collaborate on bancaTakaful 
distribution

Sindh Insurance bags 
license to operate Takaful 
window

Central Insurance of Iran 
and Oman’s Ministry 
of Industry and Trade 
collaborate in insurance 
sector 

RATINGS
Fitch assigns ‘BB+(EXP)’ 
rating to Bahrain’s 
proposed US dollar Sukuk 

Fitch and Moody’s assign 
ratings to Pakistan’s 
proposed US dollar global 
Sukuk

Ratings of Iranian banks 
will not be disclosed to the 
public, says Central Bank 
offi  cial

MOVES
90 North hires Paul Einum 
as senior asset manager 
to manage expanding US 
portfolio

Muhammad Naimuddin 
Farooqui takes the helm 
at Sindh Modaraba 
Management as CEO

Abdullah Aloraini joins 
Saudi Hollandi Bank as 
CFO

Aljazira Takaful Taawuni 
appoints Abdulmajeed 
Al Sultan as chairman 
and Sager Nadershah as 
managing director
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Sukuk Index, which includes US dollar 
investment-grade Sukuk issued in the 
Middle East and African markets, is up 
4.75% YTD, although still chasing behind 
its conventional benchmark the S&P 
MENA Bond Index, which pulled ahead 
with a return of 6.49% over the same 
period. 

Overall, the GCC debt market remains 
att ractive to investors compared to the 
negative yields in developed markets, 
while the product range is also increasing 
as managers seek to tap the market and 
create bespoke Sukuk and debt products. 
This is underlined by the capacity-
building seen from several regional 
asset managers in recent months. In 
September, for example, Dubai-based 
Arqaam Capital appointed ex-Mashreq 
Capital CEO Abdul Kadir Hussain 
to set up its new fi xed income asset 
management division. 

“In emerging markets, we have seen a 
lot of demand to invest in IPO funds 
and Sukuk, which has been a growing 
product [range] in 2015 and continues 
to grow in 2016 as well,” confi rmed 
Mohamed. 

Branching out
The real growth, however, is coming 
from innovations outside of the core 
asset classes of equity and fi xed income, 
as investors turn to alternative options 
to seek returns. “The funds business has 
remained strong throughout the year 
and was surprisingly busy throughout 
the summer and holiday seasons,” 
noted Stull. “The funds we are working 
on are less focused on equities and are 
more focused on (a) real estate, with 
an emphasis on income-yielding assets 
(including assets with some development 
risk which will ultimately be income-
generating), (b) venture capital, (c) 
private equity (with most funds 
focused on a single asset), (d) energy 
and renewable energy projects and (e) 
alternatives (which has been a mix of 
credit and mezzanine funds).”

“There has been a major demand for 
global REITs, and we have witnessed a 
lot of REITs products launched in the 
market and also a growing pipeline 
for fund managers to continue to 
launch more REITs-related products to 
serve their investor demands,” agreed 
Mohamed. Most recently, Bahrain has 

welcomed its fi rst Islamic listed REIT, the 
Bank Eskan Realty Income Trust, which 
is expected to list on the Bahrain Bourse 
sometime this month and which will be 
the only unleveraged public REIT and 
the second of its kind to be listed in the 
GCC region, carrying a 6.5% target yield 
and a value in excess of US$20 million. 

“Essentially, managers have had to be 
more creative if they want to obtain the 

necessary capital (at a reasonable cost) to 
be successful in their objectives (which 
are primarily real estate-focused),” 
explained Stull. 

With bank fi nancing drying up and 
the cost of funds increasing, credit and 
mezzanine funds are also interesting, 
although these products are more 
diffi  cult to structure in the Middle East 
due to regulatory reasons. However, 
managers and investors are att racted 
to the asset class because of the fi xed 
income stream and healthy margins, 
suggesting that we could see more 
emerge over the coming months. 

Product limitations
However, access to products remains a 
major main roadblock. “There are just not 
enough products in the market to serve 
investor appetite,” warned Mohamed. 
“For example, a high-net-worth investor 
living in the US, Asia, or Europe will 
fi nd it hard to come up with a portfolio 
to invest in Sukuk, Shariah compliant 
equities and ETFs. Most of the products 
are not distributed on the typical 
platforms in their markets, and they 
will need to open accounts in diff erent 
countries to access their products, which 
of course has a major tax implication for 
them.” 

One promising trend that could 
counteract this barrier is the move by 
conventional managers toward tapping 
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Islamic markets, with many innovative 
Islamic structures and products emerging 
over the last year to leverage liquidity 
from the Middle East, European and 
Asian investors. “We are continuing to 
see a trend of conventional managers 
creating Islamic products and launching 
Shariah compliant funds,” agreed Stull. 
This summer, a well-known US-based 
alternative asset manager structured a 
Shariah compliant real estate fund to 
raise money from the GCC; while a large 
global manager established an Islamic 
private equity fund to co-invest with its 
conventional private equity fund; and 
a European manager who is currently 
sett ing up a European real estate fund 
and now working on parallel funds to 
invest on a conventional and Shariah 
compliant basis. The involvement of 
conventional players such as these 
highlights that asset managers are 
increasingly comfortable with structuring 
Islamic products, and that they regard 
GCC investors as adequate sources of 
potential capital to make it worthwhile 
investing in the creation of new Islamic 
structures. 

Interestingly, investors are also 
increasingly happy to relinquish control 
to their asset managers — investing in 
portfolios rather than individual funds 
— which suggests a growing number 
of conventional or new investors who 
are less familiar with Islamic structures. 
“We have seen major activities in 
discretionary portfolios rather than funds 
in 2016,” confi rmed Mohamed. “Around 
70% of assets under management are in 
discretionary portfolios, and we have 
seen a major growth of discretionary 
portfolio assets.”

Optimistic outlook
Despite the challenging climate, GCC 
investors remain upbeat about prospects 
for the coming year — and with good 
reason. A recent study conducted 
by asset manager Old Mutual 
International and investment 
services fi rm Quilter Cheviot 
suggests that UAE investors 
expect to receive average 
investment returns of 7.3% 
in 2016, despite receiving 
average returns of just 
4.7% in 2015. “Investors 
remain optimistic, with 
only one in three saying 
they have lowered their 

expectations of investment returns,” 
said Mark Leale, the head Of Quilter 
Cheviot’s Dubai representative offi  ce, 
and principal representative. 

This emphasizes the opportunities that 
the region can off er asset managers 
looking to make money. Dubai in 
particular is seeing strong growth in 
a number of key investment sectors: 
including a focus on retail, infrastructure, 
education, hospitality and healthcare. 
With the continued population growth 
and increased tourism, Dubai is seeing an 
emphasis on ‘consumer-centric’ sectors 
and investments that bode well for the 
future. 

The fi ntech and ESG sectors are obvious 
winners, while private equity and 
venture capital also look promising on 
the back of this growth. “Dubai has 
the highest number of venture capital 
investors in the region,” pointed out 
Stull. “The UAE and more specifi cally, 
Dubai and the DIFC, are introducing 
programs to foster growth of SMEs and 
VCs which include co-investments and 
fi nancing programs.” 

And infrastructure is of course one 
of the biggest buzzwords for the 

Middle East at the moment, and 
should not be ignored when it 
comes to new asset management 
opportunities. The potential for 
multiple and sizeable public-
private partnerships (PPPs) in 

the region has opened up new 
doors for investors, and the 
governments of Saudi Arabia, 
Kuwait, Qatar and the UAE 
have already announced and/

or tendered PPPs for numerous key 
projects and assets. “There are many 
opportunities for asset managers (both 
regional and international) to participate 
in these projects with the respective 
governments and contribute capital 
and expertise,” noted Stull. “I am very 
excited about the potential for funds 
focused on sectors that were historically 
reserved for only [the] government. 
The opening of GCC economies to the 
private sector will potentially create 
tremendous growth for the Islamic 
funds industry.” 

Middle East movement
With relatively low valuations and 
strong prospects, the GCC region is fast 
becoming one to watch in the global 
Islamic asset management space. Firms 
such as Waha Capital, an Abu Dhabi-
based investment company focusing on 
emerging Middle East opportunities for 
institutional investors, are investing huge 
sums to leverage these opportunities 
— including a AED1 billion (US$272.3 
million) commitment to invest in 
MENA assets across the energy, power, 
healthcare, education and infrastructure 
segments. 

Recent developments, including the 
Tadawul opening up for foreign 
investments and further progress 
between stock exchanges including the 
move by NASDAQ Dubai to become the 
global leader for Sukuk listings, should 
also boost the industry. “Dual listings 
and consolidations on the exchange 
level could be major drivers to grow the 
equity markets in the region,” suggested 
Mohamed. 

Perhaps the most compelling argument, 
however, is the renewed interest from 
overseas investors. In Abu Dhabi, for 
example, the market value of shares 
owned by foreign nationals in Abu Dhabi 
Securities Exchange reached AED44.6 
billion (US$12.2 billion) in August 2016, 
an increase of 11% compared with the 
same period in 2015 and accounting 
for 10% of total market capitalization.
In Dubai, foreign investors’ net infl ows 
have reached AED917 million (US$249.7 
million) in 2016 to date according to the 
latest fi gures from the Dubai Financial 
Market (DFM), and the exchange is 
holding an upcoming international 
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investor roadshow 
in New York 
on the 17th-18th 
October with 
co-sponsorship 
from the Bank of 
America Merrill 

Lynch, enabling 
companies 

listed on the 
DFM and 
NASDAQ 

Dubai to 
update international fund managers 
about growth strategies and recent 
developments through one-on-one 
meetings.
 
“Over the past few months, [the] 
DFM has implemented numerous 
development plans such as the launch of 
the ‘Direct Deals Service’, the expansion 
of rights issues’ trading and the listing of 
exchange-traded funds for the fi rst time. 
All these initiatives reinforce [the] DFM’s 
strategy of innovation and diversifi cation 
and provide more diversifi cation in 
investment opportunities in line with 
international investors’ expectations,” 
commented DFM Chairman Essa Kazim. 
“We look forward to boosting foreign 
investors’ presence.”

Regional asset managers have not been 
shy in grasping this latest opportunity. 
EFG-Hermes held its sixth annual MENA 
and Frontier Conference in London 
last week to showcase the compelling 
emerging markets performance to 
global investors including 155 fi nancial 
institutions and 92 listed banks owning 
over US$8 trillion in collective assets, 
with interest levels high. “While global 
conditions remain volatile, we fi rmly 
believe that the region is on the cusp 
of transformational change: with Saudi 
Arabia, Qatar, and Pakistan potentially 
att racting signifi cant passive infl ows, 
at the same time as compelling equity 
and fi xed-income opportunities are on 
the horizon,” confi rmed EFG Hermes 
Holding Group CEO Karim Awad. 

Asia might be at the top of the class for 
now, but the Middle East is working 
hard to catch up, and could become the 
teacher’s pet for 2017. 

Top of the class: The GCC 
ups its game in Islamic 
asset management
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When the ASEAN Collective 
Investment Scheme (ASEAN CIS) 
Framework was launched over 
two years ago, it was received with 
much excitement from investment 
managers in the region. Many hailed 
the framework as a game changer — 
a much-needed vehicle to open up 
and integrate regional fund markets, 
especially the nascent Islamic funds 
industry. But, VINEETA TAN asks, 
has the ASEAN CIS lived up to 
expectations?

Touted as the Asian equivalent to 
Europe’s UCITS platform, the ASEAN 
CIS is essentially a ‘funds passport’ 
enabling qualifi ed fund managers to 
off er collective investment schemes 
manufactured and authorized in their 
home jurisdiction to retail investors in 
member countries under a streamlined 
authorization process. In eff ect, it should 
make it easier, cheaper and faster to 
market funds to participating non-

domestic markets and would serve as a 
fantastic starting point for fund managers 
with a regional-focused strategy.

This creates a huge advantage for 
managers without the resources to sell 
their funds via international platforms, 
including and especially Islamic asset 
managers who generally are smaller in 
size. However, certain barriers remain.

“Many initially thought that under the 
ASEAN CIS Framework, it would be a 
free fl ow of investments across borders, 
but in actuality, there are still hurdles 
to overcome such as diff erent market 
requirements and local tax regimes,” 
explained one Malaysian Islamic fund 
manager.

Then there’s the issue of participation. 
Up to date, only three out of the 10 
ASEAN members are signatories to 
this framework: Singapore, Malaysia 
and Thailand and out of these nations, 
only one has a truly thriving Islamic 
funds industry. At RM138.47 billion 
(US$33.59 billion), according to June 2016 
fi gures from the Securities Commission 
Malaysia, Malaysia is one of the world’s 
leading Islamic fund markets alongside 
Saudi Arabia and is best positioned 
to lead the Shariah asset management 
charge leveraging the ASEAN CIS 
platform — and it is. Out of the three 
countries, only Malaysia has taken 

advantage of the ASEAN CIS to advance 
the Shariah proposition — Maybank 
Asset Management and Maybank Islamic 
Asset Management remain the only 
entities to have leveraged the ASEAN CIS 
platform, launching the Maybank Bosera 
Greater China ASEAN Equity-I Fund in 
2015. And using the regional passporting 
scheme to propel the Islamic fund 
market is a strategic move on the part of 
Malaysia which faces serious competition 
in the conventional landscape from asset 
management heavyweight Singapore.

However, for the Islamic funds industry 
to thrive, the passporting network 
needs to be expanded — and the likely 
game changer would be Indonesia. The 
inclusion of the world’s most populous 
Muslim nation would be signifi cant as 
it will grant Malaysia access to a 250 
million-strong Muslim market, and 
pave the way for Indonesia, which 
is aggressively positioning itself in 
the Islamic fi nance arena, to boost its 
nascent Shariah funds industry — both 
to the benefi t of the global Islamic funds 
industry.

“The ASEAN CIS currently may not give 
UCITS a run for its money but there is 
potential for it to do so in the next fi ve to 
10 years,” commented another Islamic 
fund manager. “The mechanism needs 
wider participation for it to live up to its 
potential.”

ASEAN CIS — living up to expectations?

Dubai is channeling Islamic 
endowments to assist Emirati 
entrepreneurs and youths in launching 
their own businesses, a move VINEETA 
TAN writes that is in tandem with 
the emirate’s commitment to position 
itself as a global Islamic economic hub 
by bolstering the synergy between 
the Waqf sector and the business 
community.

The Awqaf and Minors Aff airs 
Foundation (AMAF) and Dubai SME 
have agreed to jointly support SME 
projects and local entrepreneurs by 
providing Emiratis with consultation 
services and technical support — from 
inception to the eventual scaling-up 
of the project — as well as priority 
registration and leasing in AMAF’s stores 

(including Waqf stores and mosque sites) 
to Dubai SME members.

“Through this agreement, Emirati youth 
can seamlessly leverage AMAF’s Waqf 
stores to launch new projects or expand 
existing ones,” explained Tayeb Al Rais, 
the secretary-general of AMAF, who 
further revealed that: “We also aim to 
generate Waqf revenues to allow AMAF 
to continue its eff orts in enhancing social 
solidarity, providing care to orphans and 
minors and implementing humanitarian 
projects that improve people’s lives 
across the globe.”

The MoU signed between the two entities 
will also see Dubai SME consulting 
AMAF’s minors once they reach majority 
toward encouraging them to enter the 

entrepreneurial scene as well as assist 
AMAF members with the required 
licenses and opportunities to benefi t from 
the Government Purchasing Program 
and facilitate project management 
training for the minors and caregivers at 
AMAF.

The collaboration between the two 
entities rides on Dubai ruler and the UAE 
vice-president Sheikh Mohammed 
Rashid Al Maktoum’s vision of turning 
the emirate into both an Islamic economic 
center and a global entrepreneurial 
capital, as the Gulf nation aggressively 
divorces itself from an overdependence 
on hydrocarbon revenues and 
increasingly seeking to diversify its 
economy.

Dubai spurs synergy between Waqf and business community to 
achieve Islamic economy and entrepreneurial capital ambitions
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Welcome to the latest edition of 
our monthly global analysis, a 
comprehensive review of what’s 
been happening across the world’s 
Islamic markets over the past four 
weeks. September fi nished off  the 
third quarter in style, with sovereigns 
surging back to the Islamic debt 
market and positive news from most 
equity markets on the back of the latest 
OPEC deal. LAUREN MCAUGHTRY 
brings you a roundup of the latest 
news.  

Deals
The Islamic debt capital market saw 
a strong month across the globe, with 
promising activity from sovereigns 
sett ing a new pace. South Asia upped its 
game — Bangladesh returned to market 
with a six-month Sukuk, while Pakistan 
also commenced investor roadshows on 
the 29th September for an expected US 
dollar issuance that should close on the 
5th October.

The usual Southeast Asia suspects did 
not disappoint, with a further IDR250 
billion (US$19 million) sovereign 
issuance from Indonesia achieving 
a fi xed coupon rate of 8.63%, and a 
further IDR3 trillion (US$229.8 million) 
already announced for next month 
along with four potential project-based 
Sukuk to fi nance the 2016 State Budget. 
Brunei issued its 136th short-term Ijarah 
facility, while Malaysia issued RM500 
million (US$120.74 million) of one-
year Islamic treasury bills on the 23rd 
September and its RM2 billion (US$484 
million) GII Murabahah off ering on 
the 30th September was oversubscribed 
by almost six times and sold at a tight 
4.79% profi t rate.

Over in the Gulf, and Bahrain continued 
its successful monthly Sukuk Salam 
series while Qatar successfully rejoined 
the market with four sovereign Sukuk 
issuances worth a combined QAR2.63 
billion (US$721.56 million). Turkey 
tapped the domestic market with 
TRY1.1 billion (US$370 million) in 
Islamic lease certifi cates, while Senegal 
achieved its second sovereign Sukuk 
with a CFA200 billion (US$338.82 
million) issuance arranged by the ICD. 

The corporate sector continues to 
be led by fi nancial institutions and 

government-related entities. In 
September, a plethora of banks returned 
to the Islamic market to raise funds: 
including Saudi’s Bank Albilad (via 
private placement), Qatar Islamic 
Bank (via a Basel III additional Tier I 
perpetual Sukuk), Sharjah Islamic Bank 
and an expected issuance from Kuwait’s 
Warba Bank. 

Malaysia once again led the market: 
with issuances from sovereign wealth 
fund Khazanah and mortgage lender 
Cagamas, as well as a debut deal from 
the Public Sector Home Financing 
Board (LPPSA) for up to RM4 billion 
(US$965.92 million) and an expected 
transaction announced by utilities 
provider Tenaga Nasional. The private 
sector, however, has been slow to 
follow suit, with sporadic issuances few 
and far between this month. Notable 
names include Sunway Treasury 
and Putrajaya Holdings in Malaysia 
and Muhammadiyah and Indosat in 
Indonesia. 

The Middle East saw a dry month for 
corporate deals with a US$750 million 
10-year Sukuk from Emaar Properties 
the only benchmark transaction: 
although a few smaller deals also took 
place including a US$36 million Islamic 
fi nancing facility for Bahraini real estate 
developer Diyar Al Muharraq. Over in 
Europe, global Takaful provider FWU 
Group closed the third and fi nal Sukuk 
Salam series in its Wakalah program at 
US$28.4 million. 

Banking
Islamic banks are still struggling with 
the challenging economic environment, 
but reports are positive — in Saudi 
Arabia, Moody’s recently noted the credit 
positive support from the monetary 
agency (SAMA) for example, which will 
provide Saudi banks with around SAR20 
billion (US$5.33 billion) of time deposits 
as well as introducing new repurchase 
agreements to assist with liquidity 
pressures. 

More positive news comes from Oman, 
which announced that its Islamic banks 
and windows provided total fi nancing 
of OMR2.15 billion (US$5.44 billion) in 
the fi rst half of 2016 — a 53% growth on 
the previous year — while total customer 
deposits in Islamic banks also increased 

by 57.5% and total assets increased by 
44.4%. 

Positive retail developments are picking 
up elsewhere in the world — in India, 
the fi rst Islamic banking service began 
operations in Maharashtra’s Solapur 
district on the 16th September, launched 
by Lokmangal Cooperative Bank. In 
Morocco, Credit Agricole became the 
fi rst institution to receive an Islamic 
banking license; while in the Maldives 
the Bank of Maldives opened its 
fi rst Islamic banking branch on the 
29th September. The UK’s Al Rayan 
launched a new branch in Bradford, 
while Palestine Islamic Bank opened 
two new offi  ces on the Gaza Strip. 
And in a move toward more rigorous 
regulation, Bahrain has introduced 
new requirements for Islamic banks to 
conduct annual external Shariah audits. 

Collaboration and 
development
Infrastructure and project fi nance 
have been buzzwords this year, and 
in September the IDB approved 
US$609 million for new water, power, 
agriculture, roads, education and health 
projects in Oman, Pakistan, Albania, 
Senegal, Burkina Faso, Bangladesh 
and multiple other member and non-
member countries. 

In Switz erland, the World Trade 
Organization agreed a collaboration 
with the International Islamic Trade 
Finance Corporation (ITFC) to support 
SME development and trade exchange; 
while the ITFC also recently signed an 
MoU with the Indonesia Commodity 
& Derivatives Exchange to provide a 
Shariah compliant pre-export warehouse 
fi nancing facility worth US$50 million to 
Indonesian tin smelters and buyers. 

Asset management
With volatile markets and wary 
investors, the asset management sector 
has been relatively quiet over the past 
month. Alternative investments and 
private equity led the headlines — 
Malaysia’s largest fund management 
company Permodalan Nasional 
announced plans to expand its exposure 
to private equity as part of its future 
investment strategy. Malaysia’s second-
largest pension fund Kumpulan Wang 
Persaraan (KWAP) intends to increase 

Positive growth going into the fourth quarter
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allocation for alternative investments by 
50% (including private equity, property 
and infrastructure) and is aiming to 
become a fully Islamic operation; while 
plans by Malaysia and the IDB to launch 
a new US$100 million venture capital 
fund are reportedly in the fi nal stages of 
development. 

In Pakistan, fund managers UBL 
launched the Al-Ameen Islamic Active 
Allocation Plan-VI (AIActAP-VI) 
under the Al-Ameen Islamic Financial 
Planning Fund. In India, Secura 
Investment Management launched its 
third Shariah compliant investment 
fund, the Secura India Realty AIF-1. In 
Malaysia, CIMB-Principal launched a 
new Sukuk UCITS fund; while in the US 
Azzad Asset Management saw its Halal 
fi xed income fund, the Azzad Wise 
Capital Fund, cross the US$100 million 
mark for the fi rst time. 

Performance 
The Islamic market overall returned to 
profi t in September after a slight slump 
in August, with the S&P Global BMI 
Shariah index up by 0.86% month to 
date as of the 30th September. Notably, 
the S&P Developed BMI Shariah Index 
returned 0.77% while the S&P Emerging 
BMI Shariah was up by an impressive 
1.9% over the same period, suggesting 
that investors are still looking toward 
emerging markets for returns. 

The Middle East did not have a great 
month — the S&P Pan Arab Composite 
Shariah was down by -1.4% month to 
date amid fears of further austerity 
measures from the Saudi government 
in a bid to plug its budget defi cit — 
leading the Saudi stock market to hit 
its lowest point since 2011 this week. In 
comparison, the S&P Pan Africa Index 
displayed its volatility once again, 
recovering from a shocking performance 
in August to return 4.89% in September. 

Once again however, Asia is the place to 
be investing right now — proved by the 
S&P Pan Asia Shariah index, which rose 
yet again by a further 3.22% to continue 
one of the most consistent regional 
performances this year. Prospects are 
looking up however, as the shock deal 
from OPEC to curb output sent equity 
markets soaring with prices expected to 
stabilize at around US$52 per barrel in 
the fourth quarter, meaning that October 
could bring bett er prospects.
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12th October 2016 
PricewaterhouseCoopers LLP,
New York
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The real estate sector in southern India 
has just gott en a litt le livelier with a 
new Shariah compliant fund entering 
the marketplace, as more players seek 
to capitalize on the healthy growth 
prospects of the property development 
sector in the promising region. Secura 
Investment Management Company 
recently launched the Secura India 
Realty AIF 1 fund, its third real 
estate fund and is an alternative 
investment fund that complies with 
Shariah principles. Targeting to 
invest in privately identifi ed realty 
and development projects, DANIAL 
IDRAKI puts the spotlight on India’s 
latest Islamic fund.

Real estate is the second-largest employer 
after agriculture in India and has become 
one of the most popular destinations 
in the Asia Pacifi c for overseas funds 
searching for att ractive yields, as it 
accounted for more than 50% of all 
investment activities in the country in 
2014, compared with 26% in the previous 
year, according to a recent report by the 
India Brand Equity Foundation. 

The sector is also expected to see more 
non-resident Indian investments entering 
the fray, as highlighted by the growth of 
private equity investments from foreign 
funds into the Indian realty market at a 

compound annual growth rate of 33% to 
US$2.22 billion at the end of 2015.

Secura Investment, a Kerala-based fi rm, 
launched the seven-year close-ended 
fund with the strategy of entering its 
investments at the land cost stage, which 
capitalizes on the early mover advantage 
of lower cost and reaps the benefi ts of 
economies of scale in the implementation 
stage of its investments. 

“Typically, the property-based 
investments are structured in debt or 
debt plus equity models. However, 
as a Shariah compliant fund, Secura 
invests in [an] equity-based structure 
only and returns are collected based on 
equity percentage,” Mehaboob MA, the 
managing director of Secura Investment, 
told IFN. 

The fund, which is registered with the 
Securities and Exchange Board of India 
(SEBI), is targeting to raise INR2 billion 
(US$30.03 million) by its fi rst closing 
scheduled in December this year, with 
an additional green shoe option of INR1 
billion (US$15.1 million). “In eff ect, 
we will be able to raise INR3 billion 
(US$45.04 million),” he noted. Mehaboob 
further said that while the fund’s hurdle 
rate off ering is 15% per annum, Secura’s 
annual return target hovers between 
20-25%.

India, in the eyes of many outside of 
its borders, is a fascinating land with 
various strands of cultures and great 
historical depth that stretches for more 
than 3,000 years, as exemplifi ed by the 
remnants of some of its architectures. 

The country’s south — a popular 
tourism destination for both local and 
international travelers — is becoming a 
hotbed for real estate development, more 
so compared to the northern and western 
regions, as the burgeoning IT sector and 
subsequent urbanizing lifestyle continue 
to att ract investments into the region. 

“We will focus our investments in the 
south, and the reason for this is that 
[the] south Indian market off ers more 
positive sentiment in [the] realty sector 
compared to other areas. [The] south 
Indian realty market is more att ractive 
as there is no oversupply of residential 
and commercial units. Compared to 
the northern region, issues related to 
incomplete projects are very few in the 
southern market,” explained Mehaboob, 
who added that the att ractive markets 
include the likes of Hyderabad, 
Coimbatore, Calicut, Kochi, Chennai 
and Bengaluru.

Secura’s latest Shariah compliant fund 
comes at a time when some progress is 
being made in India to introduce Islamic 
fi nance and banking to the masses, 
especially after former central bank 
governor Raghuram Rajan pushed for 
the government to introduce interest-free 
banking to tackle fi nancial exclusion of 
a segment of its society due to religious 
reasons. India has approximately 180 
million Muslims, which is the country’s 
second-largest religious group.

The fund will look to receive the buy-in 
from high-net-worth individuals from 
various parts of India, as well as the 
Middle East, according to Mehaboob. 
Secura had previously launched two 
Shariah compliant real estate schemes, 
which it said was the fi rst SEBI 
registered realty venture capital fund 
in Kerala and the fi rst SEBI-registered 
Shariah certifi ed fund in India. One 
scheme has since wound up operations 
with payback to investors, while 
the second scheme is currently in its 
investment stage.

Potential investors could take part in the 
fund with a minimum investment of 
INR10 million (US$150,320). Mumbai-
based Taqwaa Advisory and Shariah 
Investment Solutions acts as the Shariah 
advisor for the fund, while IL&FS Trust 
Company is the fund’s trustee.

Fund Focus: Secura India Realty AIF 1 provides Shariah boost 
in the Indian realty market
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Saudi insurers are feeling the weight 
of tougher regulations which have 
pressured earnings and are bracing 
themselves for more regulatory changes 
that could cut further into profi ts. 
VINEETA TAN reports.

Collectively, the 34 cooperative insurers 
in the world’s largest Takaful market are 
experiencing a slowdown in premium 
growth: fi rst half fi gures from S&P show 
that gross writt en premiums edged by 
4.8% year-on-year to SAR19.9 billion 
(US$5.3 billion), a far cry from the 15% 
(minimum) cumulative annual growth 
rate sustained over the 2011-15 period. 

“Across the sector as a whole, only some 
20 companies appear to be achieving a 
reasonably satisfactory performance,” 
commented David Anthony, an S&P 
Global Ratings analyst. “Several 
companies can claim to be still-maturing 
start-ups not yet generating suffi  cient 
business volumes relative to high 
fi xed costs. But overall, insurance in 
Saudi Arabia is clearly not without its 
problems.”

Saudi insurers may be recovering from 
the aftermath of the diffi  cult year of 2013 
which spelt losses for many operators; 
however, performance ratios are not as 
solid as it should be — especially from 
a shareholder perspective, according to 

S&P, as the level of capital employed has 
also increased in tandem with earnings.

Like many other Takaful players in 
the global market, Saudi insurers not 
only have to grapple with the issues 
of high costs, inadequate distribution 
and undiff erentiated products and 
services but insurance companies in the 
Kingdom also have to deal with stringent 
regulatory requirements.

“As well as helping to reinforce the sector 
and fuel its growth with the introduction 
of a lengthening list of compulsory 
covers for motor, medical and liability 
lines, prudential regulation has also 
obliged many insurers to reinforce their 
reserving practices,” explained Anthony. 
“Inevitably, this has been to the short-
term detriment of published earnings 

and solvency. Although we would not 
say that current reserving practices are 
excessive, they are in most cases, now, 
conservative in our view.”

And industry participants are 
anticipating more changes, including the 
possibility of the insurer of an ‘at fault’ 
motorist assuming the expenses related 
to any accident victim’s medical costs.

“Although there is nothing inherently 
problematic with this proposal, which 
increases the role and value of insurance, 
the additional burden of loss and loss 
adjustment expenses could push up 
motor insurance premiums by about a 
third,” said Anthony, who further added 
that this may require substantial 
additional reserving if the new measure 
is applied retrospectively, to the further 
possible detriment of current earnings.

Saudi insurers bracing for changes

Few and far between, Islamic REITs are 
slowly gaining traction. VINEETA TAN 
casts an eye on the latest Shariah REIT, 
only second of its kind in the GCC 
region. 

Bahrain has chosen to take the Muslim-
friendly path to jumpstart its real estate 
investment trust (REIT) market by 
giving its nod of approval to create the 
Kingdom’s fi rst retail REIT — one that is 
certifi ed Shariah compliant — under new 
regulations. 

Bank Eskan is now authorized by the 
Central Bank of Bahrain to establish and 
register its Eskan Bank Realty Income 
Trust, a Shariah compliant REIT which 
is expected to be listed on the Bahrain 
Bourse sometime this month, becoming 
the only unleveraged public REIT and 
the second of its kind to be listed in the 
GCC region.

“It is our intention to augment the 
existing seed assets of this REIT by 
inviting private and public sector real 
estate players — whose properties meet 
the REIT’s strict criteria for acquiring 
assets as well as regulatory requirements 
— to approach us so we can consider 
the future inclusion of their assets in 
the Eskan Bank Realty Income Trust,” 
explained Ahmad Tayara, the bank’s 
chief business offi  cer and deputy general 
manager.

Carrying a 6.5% target yield and a value 
in excess of US$20 million, the REIT will 
be seeded with two income-generating 
unleveraged properties: Segaya Plaza 
and Danaat Al Madina. A formal investor 
launch is expected to be announced soon 
with the IPO to commence late October.

REITs remain a relatively 
underdeveloped asset class in the Shariah 

compliant universe with the majority 
of Islamic REITs being manufactured 
in Malaysia. However, this alternative 
investment instrument is gaining traction 
in Muslim-majority nations, particularly 
in the Gulf — apart from Bahrain which 
introduced new REIT-listed rules in 
2015, Saudi Arabia also issued similar 
rules earlier this year, demonstrating 
the keenness of Middle Eastern players 
in diversifying their pool of assets and 
investment stable to att ract funds.

“The introduction of this new alternative 
asset class will add greater depth to the 
Kingdom’s real estate sector, while 
helping to improve liquidity on the 
Bahrain Bourse,” commented Najla Al 
Shirawi, CEO of Securities & Investment 
Company, the lead arranger for Bank 
Eskan’s REIT.

Bahrain approves maiden Islamic listed REIT

Adjustment 
expenses 
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Keeping the momentum going, the 
past week witnessed promising 
developments in the global Islamic 
capital market. Apart from regular 
auctions, the sovereign Sukuk arena 
was graced with further developments 
as Pakistan begins its roadshows for 
a potential sale of US dollar Sukuk. 
DANIAL IDRAKI provides an overview 
of the progress in the sovereign Sukuk 
market. 

Turkey
The Turkish Treasury announced that 
it issued TRY1.1 billion (US$370.11 
million)-worth of fi xed rent rate 
lease certifi cates and CPI-indexed 
lease certifi cates worth TRY1.07 
billion (US$357.94 million) on the 28th 
September, which received a total 
demand of TRY2.46 billion (US$826.58 
million) and TRY1.37 billion (US$458.76 
million) respectively.

Indonesia
The government of Indonesia has raised 
IDR3 trillion (US$229.8 million) via 
an auction of sovereign Sukuk (SPN-S 
21032017 and four project-based Sukuk 
series) conducted on the 4th October to 
fi nance the 2016 State Budget.

Malaysia
Over in Malaysia, meanwhile, the 
government’s RM2 billion (US$483.72 
million) GII Murabahah off ering issued 
on the 30th September received a total of 
RM5.78 billion (US$1.4 billion) from 234 
incoming bids. According to a statement, 
the facility, to mature on the 31st October 
2035, was sold at a profi t rate of 4.79%. 

Pakistan
Pakistan has commenced investor 
roadshows for a potential sale of US 
dollar Sukuk and is aiming to kick off  the 
pricing and bookbuilding process this 
week, according to Reuters. Investor 

meetings began on the 29th September in 
the UAE before moving to London, 
Boston and New York. The pricing and 
bookbuilding process will be on the 5th 
October, fi nance ministry spokesman 

Mehreen Liaquat was quoted as saying. 
The Sukuk sale is being arranged by Citi, 
Standard Chartered, Dubai Islamic Bank 
and Noor Bank with Deutsche Bank also 
likely to be involved.

Sovereign Sukuk: Growing demand for sovereign issuance across 
key markets

Upcoming sovereign Sukuk

Country Amount Expected date

Oman US$2 billion TBA 

Iran IRR60 trillion 2016

Nigeria TBA First quarter 2017

Jordan JOD175 million TBA

Pakistan PKR79.1 billion TBA

Egypt TBA 2016

Kazakhstan TBA 2016

Kenya TBA 2016

South Africa TBA 2016

Bangladesh TBA TBA

Hong Kong US$500 million to US$1 billion TBA

Ningxia Hui Autonomous 
Region

US$1.5 billion TBA

Niger XOF150 billion TBA

Luxembourg TBA TBA

Tunisia US$500 million TBA

UAE TBA TBA

Shandong Province CNY30 billion TBA

Sindh Province US$200 million TBA

Kuwait KWD5 billion TBA

Maldives TBA TBA

Sri Lanka US$1 billion TBA

Germany US$1 billion TBA

Straight to Web Feature
Justifi cations of avoiding Riba (Part I): Three attributes of God 
Why Riba transactions are forbidden by God have been explained by various experts throughout history. Some of them attributed the 
rise of corruption with the presence of Riba, while others portrayed the element of injustice that is inherent with Riba transactions. But 
many of us still struggle to fi nd out strong justifi cations why money with money transactions should not be encouraged. MABROOR 
MAHMOOD writes.

To read the full article, log on to www.islamicfi nancenews.com.

http://islamicfinancenews.com/node/80268
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Regulatory environment
After almost fi ve years since the 
Australian Tax Offi  ce published its 
paper on Islamic fi nance for government 
review, the Australian government in 
May 2016 under its 2016-17 budget made 
recommendations to ensure equal tax 
treatment for asset-backed fi nancing, 
thus facilitating Shariah compliant 
transactions in the country. These 
changes, expected to be eff ective by July 
2018, while only applicable to a limited 
range of Shariah compliant transactions, 
are still a signifi cant progress for the 
Australian market. 

Islamic fi nancial services providers in 
Australia are represented by the Islamic 
Financial Services Council of Australia, 
an industry body which works with 
the government, industry regulators 
and other stakeholders to enhance the 
contributions of Islamic fi nance to the 
economy.

In New Zealand, Islamic fi nance is 
still governed by existing laws as with 
conventional activities.

Banking and inance
Australia has a relatively long history 
with Islamic fi nance with the emergence 
of Shariah compliant home mortgages as 
early as 1989 through MCCA and later 
Islamic Co-Operative Finance Australia 
and Iskan Finance. These institutions 
have expanded their operations and 
business over the years to include other 
products including investment funds, 
auto fi nancing and business fi nancing.

The take-up of Islamic fi nancing in 
Australia has seen a gradual increase 
on the back of stronger push by Islamic 
fi nance service providers. For example, 
local Shariah compliant fi rm Equitable 
Financial Solutions in July 2016 expanded 
its presence in the Middle East with 
an offi  ce in Dubai to lure funds from 
the region into the Australian property 
market (see IFN Report Vol 13 Issue 
29: ‘Brexit presents Equitable Financial 
Solutions an opportunity to lure Islamic 
funds into Australia’). In August 2015, 
the National Australia Bank (NAB) 

made its debut foray into the space with 
a AU$19.9 million (US$15.23 million) 
Wakalah fi nancing facility to fund a real 
estate acquisition by Crescent Wealth, an 
Australian Shariah compliant super and 
investment fi rm. The NAB is also a major 
funder of the No Interest Loans Scheme 
(NILS), an interest-free community-
based microfi nance program targeted 
at aiding low-income borrowers. While 
not necessarily Shariah compliant, 
the interest-free feature of NILS eased 
the restructuring of the program to be 
compliant with Islamic law and is now 
disbursed by local Muslim community 
groups. Islamic microcredit activities 
also take place informally through local 
mosques in the country. 

New Zealand on the other hand, has 
struggled to off er Islamic fi nancing 
products including mortgages. Several 
att empts to introduce Shariah mortgages 
since 2007 have failed; in 2015, Amanah 
Ethical, which provides ethical and Halal 
investment schemes, announced that it 
plans to off er Islamic mortgages but the 
product has yet to come to market.

Asset management
Shariah compliant fi nancing aside, the 
Australian and Kiwi market, however, 
has a relatively active Islamic funds 
market.

There are a number of Islamic investment 
managers in Australia including MCCA, 
Crescent Wealth, Hyperion Fund 
Management, LM Australia and Brisbane 
Islamic Investment Fund; and experts 
expect the Islamic investment fund 
industry to grow up to US$22 billion by 
2020. 

The fi rst Islamic fund in Australia was 
launched in 2009 by MCCA and other 
funds were launched after including 
the world’s fi rst private Islamic 
superannuation fund by Crescent 
Wealth in 2013, an Islamic pension 
fund by First Guardian Capital in 2014 
and in 2016, Crescent Wealth — which 
spearheaded the creation of the ASX 
Islamic Index (now known as the 
Thomson Reuters Crescent Wealth 

Islamic Australia Index) – launched 
the KAF Australia Islamic Property 
Fund in partnership with Malaysia’s 
KAF Investment Funds (See Fund 
Focus Vol 13 Issue 32: ‘KAF Australia 
Islamic Property Fund — A bridge for 
Malaysians to enter Australia’s real 
estate market’).

New Zealand welcomed its fi rst and 
only Shariah compliant KiwiSaver 
scheme — an investment option under 
the country’s voluntary savings scheme 
— in May 2014 by Amanah Ethical. 
The fi rm in July 2016 launched the 
Amanah New Zealand, investing in 
up to 50 US-listed Shariah compliant 
stocks that are conservatively selected 
and managed and that comply with its 
ethical mandate.

Sukuk
While there has yet to be any Sukuk 
issuance out of Australia or New 
Zealand, however Awqaf New Zealand 
is working with the International 
Shariah Research Academy for Islamic 
fi nance to develop and launch Smart 
Waqf, a vehicle to issue and manage 
Waqf Sukuk, indicating that there could 
potentially be a Sukuk facility out of 
New Zealand.

Outlook
While it is still too early to tell how the 
forthcoming regulatory and tax changes 
will alter the Australian Islamic fi nance 
landscape, it is nonetheless encouraging 
to see the country taking a concrete 
step toward leveling the playing fi eld. 
New Zealand may still be lagging 
behind its neighbour; however, there are 
promising growth prospects driven by 
market participants. 

Australia, as one of the world’s largest 
fund management jurisdictions, and 
New Zealand with its fast-growing 
Halal industry, together with their 
lucrative real estate and agricultural 
sectors make them appealing Islamic 
investment destinations. However, to 
ensure continued and greater growth, 
enabling legislation must fi rst be in 
place.

Australia and New Zealand: Momentum up
Australia and New Zealand may have had a slow start in Islamic fi nance but the Australasian countries have 
shown considerable progress in the last couple of years. From new products and upcoming new regulations, these 
developments have been a result of increased demand, assertive push by local players and a conscious eff ort to 
lure Muslim wealth into the region. VINEETA TAN provides an overview of their Islamic fi nance landscape.
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Global landscape
A recent report by the McKinsey Global 
Institute fi nds that the world needs 
to invest an average of US$3.3 trillion 
annually through 2030 to support 
currently expected rates of growth 
across a multitude of development 
sectors, while emerging economies will 
account for some 60% of that need. The 
management consulting fi rm further 
noted that if the current trajectory of 
underinvestment continues, the world 
will fall short by roughly 11%, or US$350 
billion a year. 

The size of the gap triples if the 
additional investment required to meet 
the new UN Sustainable Development 
Goals is included. Islamic fi nancing has 
the potential to fi ll the gap if it can raise 
its profi le enough to appeal to a wider 
global audience and as it is, the industry 
has already made considerable stride and 
established a wide footprint in the sector.

Asia
Indonesia is one of the major Asian 
countries that require a large amount of 
fi nancing for its project developments, 
and investors have set their sights on the 
growing opportunities in the Muslim-
majority country. In the local scene, Bank 
Muamalat Indonesia and the Shariah 
units of members of the Association of 
Regional Development Banks recently 
agreed to provide a 14-year syndicated 
Murabahah fi nancing facility worth 
IDR834 billion (US$63.72 million) 
for the toll road development project 
connecting Soreang and Pasir Koja in 
Bandung, West Java. Bank Muamalat 
will provide IDR139 billion (US$10.62 
million) of the facility, while the Shariah 
units of BPD Jawa Tengah, BPD Sumut, 
BPD DIY Syariah, BPD Kalsel Syariah 
and BPD Sulselbar Syariah will provide 
the remaining amount. Bank Muamalat 
and BPD Jawa Tengah acted as the lead 
arrangers for the facility. 

Over in neighboring Malaysia, BDB 
Infra, a subsidiary of Bina Darulaman, 
secured a RM40.4 million (US$9.34 
million) Islamic fi nancing facility from 
OCBC Al-Amin Bank in December 2015 

to fund the construction of a new asphalt 
plant and quarry facilities in the state 
of Kedah as well as to fi nance existing 
quarry operations and road construction 
projects.

Moving on to Pakistan, Sindh Engro 
Coal Mining Company (SECMC) and 
Engro Powergen Thar (EPTL) contracted 
fi nancing agreements with local and 
foreign fi nancial institutions amounting 
to US$1.5 billion for the Thar Coal 
Project, in January this year. Under the 
agreement, a syndicate of local Islamic 
and conventional banks — led by Habib 
Bank, United Bank, Bank Alfalah and 
Faysal Bank — will provide PKR52 
billion (US$491.94 million) for the mining 
project being undertaken by SECMC and 
PKR22 billion (US$208.12 million) for an 
associate power plant being established 
by ETPL. The foreign syndicate, 
providing fi nancing amounting to 
US$820 million, consists of China 
Development Bank, Construction Bank of 
China and Industrial & Commercial Bank 
of China. 

Africa
The IDB and the Japan Bank for 
International Cooperation (JBIC) had in 
early September entered into an MoU to 
promote development in the multilateral 
Islamic bank’s African member countries. 
The partnership will focus on project 
fi nance and Islamic fi nance, participation 
in long-term syndications and risk-
sharing arrangements for non-sovereign 
transactions. The partnership will also 
see the Islamic Corporation for the 
Insurance of Investment and Export 
Credit providing coverage to fi nance 
facilities provided by the JBIC. 

In North Africa, Al Baraka Bank Egypt 
earmarked EGP1 billion (US$112.33 
million) to fi nance all the anticipated 
projects in the Suez Canal development 
axis in addition to energy projects with 
economic feasibility.

Middle East
Aluminium Bahrain had in early 
September secured a US$1.5 billion 
commercial fi nancing facility comprising 

two US dollar-denominated tranches: a 
senior Shariah compliant facility worth 
US$618 million and a conventional 
term-fi nancing facility of US$882 million, 
to fi nance its Line 6 expansion project. 
Gulf International Bank, JPMorgan and 
National Bank of Bahrain acted as the 
global coordinators for the transaction. 

Over in Saudi Arabia, Saudi Electricity 
Company recently received a seven-
year SAR5 billion (US$1.33 billion) 
Murabahah fi nancing facility in 
September to support its projects which 
was inked with Banque Saudi Fransi, 
National Commercial Bank and Samba 
Financial Group. 

In Jordan, the government has committ ed 
to utilizing Islamic fi nance to support 
the Hashemite Kingdom’s endowment 
projects and investment portfolios. The 
Jordan Renewable Energy and Energy 
Effi  ciency Fund (JREEEF), for example, 
entered into agreements with local banks 
— Islamic International Arab Bank, 
Bank Etihad, Jordan Ahli Bank, Jordan 
Islamic Bank, Cairo Amman Bank and 
Capital Bank — and the Jordan Loan 
Guarantee Corporation (JLGC) for the 
fi nancing of renewable energy projects, 
in June this year. The funding, which is 
70% guaranteed by the JLGC, is off ered 
without interest or commission.

In Oman, it was reported in June this 
year that Al Hadeetha Resources is 
considering Islamic fi nancing to fund the 
Al Hadeetha copper-gold mining project, 
which is to be implemented in the 
Dakhiliyah governorate of the Sultanate. 
The expected investment is about US$35 
million and annual revenues projected 
at around US$430 million for the fi rst 10 
years of operations. 

Outlook
The outlook for project fi nancing in 
Islamic fi nance remains promising as 
demand for funding across the Middle 
East, Africa and Asia continues to grow, 
as more corporates and governments 
become increasingly familiar with the 
Shariah compliant structure and its 
synchronicity with project funding.

Islamic project inance: A promising sector
Project funding is an increasingly popular sector in Islamic fi nance. The asset-backed nature of Islamic fi nancing 
resonates with the fi nancing of project developments, and could fi ll the gap left by conventional banks unwilling 
to invest in development projects. DANIAL IDRAKI examines the project fi nancing landscape in the Islamic 
fi nancing space over the past year.
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COLUMN

By Mohammad Raafi  Hossain, a social 
entrepreneurship and ethical expert.

Given the upcoming Global Islamic 
Economy Summit in Dubai, it made me 
wonder if it’s Islamic fi ntech that can 
fi nally power the Islamic economy.

For years, there has been a lot of 
discussion around why Islamic fi nance 
is not more directly integrated with 
the Halal sectors, such as food and 
pharmaceuticals. There has been an 
inherent gap between two sectors that, 
at least from the outside appearance, 
should be tightly weaved together.

Instruments such as Shariah compliant 
venture capital and debt-fi nancing 
should be tailor-made fi ts for supporting 
businesses that also cater to the same 
clientele of Islamic banks, ie the Muslim 
markets. Yet, sentiments among the Halal 
sector and Islamic fi nance players have 
been the same, that the two industries 
operate in silos.

Given that Islamic 
economy 
companies in 
fi elds such as 
travel, food, 
clothing 
and such 
inherently 
cater to 
the same 
consumers 
that probably 
lean toward 
adopting 
Islamic fi nance 
products, 
there should 
be a close 
relationship on a 
number of levels 
between the two. 

This is because it 
should be easy for 
Islamic banks to analyze 
the growth potential of 
Halal sector companies 

because the relevant market data and 
consumer insights should be at their 

fi ngertips given the tight overlap 
of both sectors.
However, this is perhaps the 

opportunity for Islamic fi ntech. 
We know that fi ntech solutions 
are able to capture, analyze and 

produce data insights quickly 
and accurately. 

Fintech solutions are also able to 
pull capital without the need for a 

traditional fi nancial intermediary, 
by circumventing banks and going 
directly to consumers for funding. 

Given this, perhaps it’s time to give 
Muslim consumers the ability to both 
purchase from the Halal sectors and 
fi nance them as well. 

And this mechanism may be the 
launchpad needed to motivate a bett er 

future alliance between Islamic economy 
players and the wider Islamic fi nancial 
services sector.
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MALDIVES

By Aishath Muneeza

The Housing Development Finance 
Corporation (HDFC) of the Maldives 
is gett ing ready to issue their second 
Sukuk in the last quarter of this year. 
The HDFC Sukuk will be based on the 
Mudarabah structure which was used 
in the country’s debut listed corporate 
Sukuk issued in 2013. 

In the Maldives, due to the absence 
of laws to create SPVs and due to the 
absence of trust law, inter alia, the 
Sukuk issued in the jurisdiction have 
some challenges in aligning the legal 
structure of Sukuk to international 
practices adopted in other jurisdictions. 
Notwithstanding such limitations, the 
country successfully issued its debut 
corporate Sukuk in 2013. 

Approximately 200,000 Sukuk units 
are proposed to be off ered to the public 
and the price per Sukuk unit will be 
MVR1,000 (US$63.9). As such, the total 
value of the issue is MVR200 million 
(US$12.78 million). The semiannual 
profi t will be shared based on the 
Shariah concept of Mudarabah where 
the proposed profi t-sharing ratio is 65:35. 
The proposed tenor is 10 years. 

The proceeds of the Sukuk will be used 
to fi nance the operations of HDFC Amna 
which is the Islamic wing of the HDFC 
inaugurated in May 2012. It was reported 
this year that demand for HDFC Amna’s 
home fi nancing facilities is more than 
that for HDFC conventional facilities 
proving that there is an ever-growing 
demand for Islamic fi nance in the 
country.  The prospectus for the issue has 
been submitt ed for regulatory approvals. 

Shareholders of HDFC Maldives include 
the government of the Maldives (49%), 
International Finance Corporation 
(18%), HDFC Investment of India (15%) 
and Asian Development Bank (18%). 
The Sukuk issued will be listed on the 
Maldives Stock Exchange. This will 
legally enable the pension fund of the 
country to invest in it as by law, pension 
funds can only be invested in listed 
securities. Foreign individuals/entities 
have no legal limitations to invest in the 

Sukuk in Maldives. The retail market will 
also have opportunity to invest in this 
Sukuk.

Bank of Maldives to open an 
exclusive branch for Islamic 
banking
The Bank of Maldives, the national bank 
and the largest bank of the Maldives, has 
announced the opening of an exclusive 
branch for Islamic banking services in the 
city of Male’, the capital of the Maldives. 
The offi  cial launching ceremony was 
held on the 29th September 2016. The 
Islamic banking window of the bank 
was launched in January 2015. Since 
then, Islamic deposit products have been 
provided and it is anticipated that in 
the last quarter of this year, fi nancing 
products will be launched. 

The Maldives is a 100% Muslim country 
where there is an inherent demand for 
Islamic fi nance. A swift growth in the 
Islamic fi nance industry in the Maldives 
has been evident from 2011. This is the 
fi rst time in the country a dedicated 
branch for Islamic banking has been 
opened by a conventional bank. There 
is only one fully-fl edged Islamic bank in 
the country at the moment which is the 
Maldives Islamic Bank.

Aishath Muneeza is the deputy minister 
of the Ministry of Islamic Aff airs in the 
Maldives. She can be contacted at muneeza.
aishath@gmail.com.

Housing Development Finance 
Corporation of the Maldives to issue its 
second Sukuk
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MALTA

By Reuben Butt igieg

Sukuk facilities are popular structures 
which many query about regarding 
sett ing them up in Malta where 
investors place their money in an SPV 
(established in Malta) which would 
then invest in Shariah compliant 
activities. Such activities may consist 
of: government projects, development 
of schools and hospitals, private 
sector project fi nancing and shares in 
companies among others. Investors 
would then earn returns yielded from 
such projects. Currently, many expect 

the Maltese government to consider 
such a structure for the building of the 
tunnel connecting the two main islands 
in the Maltese Archipelago. 

The Malta Financial Services Authority 
has issued guidance notes on how Sukuk 
funds and similar structures can fi t neatly 
within the local regime. One must also 
assess the tax effi  ciency in sett ing up such 
funds in Malta when compared to other 
jurisdictions.

Today, there is a concrete drive to 
promote Islamic fi nance in Malta. The 
Malta Stock Exchange has certifi ed the 
stocks of a number of listed companies 

whose activities are Shariah compliant. 
It transpires that the stock exchange 
is in discussions with Islamic fi nance 
institutions which can now generate 
funds through listing on the exchange. 
Malta has an interest for small listings 
and there is an immediate market 
which is still largely untapped. Various 
companies are realizing this and through 
another initiative of the Malta Stock 
Exchange, many are accessing fi nance 
through facilitated listing ‘prospects’.

Reuben Butt igieg is the president of the 
Malta Institute of Management. He can be 
contacted at rmb@erremme.com.mt.

OMAN

By Anthony Coleby

2016 has so far seen a marked recovery 
in the global and regional price of 
crude oil but the impact of the historic 
lows seen in the preceding 18 months 
continues to be very evident within the 
GCC, including Oman, especially in 
respect of the projected level of Sukuk 
issuance (both sovereign and corporate) 
to the end of the year. The impact 
of these market conditions, as far as 
proposed sovereign Sukuk issuance 
programs are concerned, is felt in two 
key respects — fi rstly, the att ributable 
decline in national GDP leading to a 
reduction in sovereign credit rating 
(aff ecting adversely the profi t rate 
payable) and secondly, the valuation 
of state assets otherwise suitable for 
securitization (aff ecting in turn both 
prospective coupon levels and investor 
demand levels).

Against this background, though, Oman 
remains on track to meet its prospective 
sovereign Sukuk issuance program for 
2016 and beyond. Following the very well-
received debut issuance in October 2015 
— OMR250 million (US$647.18 million) 
with a Moody’s rating of ‘A1’ and a profi t 
rate of 3.5% on a private placement 
basis — a second issue (US$500 million) 
through the designated government 
vehicle, Oman Sovereign Sukuk, with an 
innovative Ijarah feature was successfully 
carried out (with the same selling 
group) in the middle of July having a 
subscription period that straddled the last 

few days of the Ramadan holy month and 
the ensuing Eid Al Fitr religious holiday. 
Notwithstanding the decline in credit 
rating from the debut (‘Baa1’ (Moody’s) 
as against ‘A1’ (Moody’s)), a profi t rate 
of 3.5% was maintained the second time 
around.

A further issuance of sovereign Sukuk is 
slated for the fourth quarter of 2016 and 
details of that are currently awaited.

The issuance of Sukuk on the back of 
government assets (to date government 
lands) has been for some time just one 
means, among several, to address the 
public sector fi nancing requirements 
in the current economic climate: at 
the beginning of September, a further 
(OMR200 million (US$517.75 million)) 
issuance (the fourth this year) of 
government development bonds was 
announced and issued (previously, a 
maximum of two issues per annum was 
the general norm); June saw the fi rst 

drawdown (of US$2.5 billion) under 
the US$10 billion eurobond program 
arranged at the turn of the year.

And very recently, there has been news of 
the government mulling a fresh public-
private partnership (PPP) initiative 
for the expansion of the public health 
sector in Oman. Hitherto, PPPs had 
been seen only in the power and water 
sector (under the Sector Law) and in the 
Petroleum Development Oman-directed 
upstream hydrocarbon exploration 
sector. This new initiative is therefore of 
the greatest signifi cance.

Thus, it will be interesting to see how the 
availability of its credit lines and its likely 
stimulus of the PPP initiative will impact 
on the government’s continued issuance 
of Sukuk in the medium term.

Anthony Coleby is the head of corporate 
commercial at Said Al Shahry Law Offi  ce. He 
can be contacted at ajc@saslo.com.

The next steps for sovereign Sukuk issuance in Oman

Malta Stock Exchange making a change
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EGYPT

By Dr Walid Hegazy

Like other parts of Egypt’s fi nancial 
market, Islamic fi nance has been 
adversely aff ected by the current 
foreign currency crisis. The Egyptian 
economy has been going through 
much turbulence and the government 
has been trying to adopt diff erent 
mechanisms and tools to fi x it, from 
promises with mega projects and 
foreign investments, to asking for 
fi nancing and introducing the value-
added tax.

The ongoing currency devaluation is 
estimated to be 40% since the beginning 
of 2016. The Egyptian government 
negotiated a long-term US$12 billion 
fund from the IMF over three years, in 
which a preliminary agreement has been 
reached. One of the IMF’s conditions is to 
adopt a more fl exible currency exchange 
system. However, the current economic 
status is not ready for full fl otation.

In accordance, the Central Bank of Egypt 
(CBE) will adopt a gradual fl otation 
to the Egyptian pound. It is essential 
to increase the sources and balance 
the foreign currency to meet domestic 
demand, given that Egypt imports most 
of its basic needs. Chris Jarvis, the IMF’s 
head of mission in Cairo, said: “Moving 
to a fl exible exchange rate regime will 
strengthen competitiveness, support 
exports and tourism and att ract foreign 
direct investment. This would foster 
growth and jobs and reduce fi nancing 
needs.”

This comes in an att empt to manage 
the shortage of foreign currency and 
to get infl ation below 10%. The CBE’s 
governor, Tarek Amer, said they made a 
mistake on fi xing the Egyptian pound, 
but it would not be fully fl oated until 
at least US$25 billion of reserves are 
reached. However, the IMF fi nancing 
facility is part of a more comprehensive 
plan to be supported by over US$22.5 
billion of reserves in the next three years. 
This money will completely be used to 
support the general budget.

In March 2016, the devaluation 
contributed to the weakness of the 
Egyptian pound in the parallel market 
scoring EGP13.5 (US$1.52). This 
devaluation widened the gap to 40% 
diff erence between the offi  cial and parallel 
markets, one of the biggest reduction 
developments in the last seven years.

The last reduction was not enough to 
encourage foreign investments into the 
country; a number of parallel actions are 
essential for this to happen, including 
unifying the exchange rates in both the 
offi  cial and parallel markets, creating 
a mechanism to facilitate the entry and 
exit of capital in hard currency, as well 
as issuing the new investment law and 
overcoming bureaucratic dogging in the 
Egyptian state. 

Given recent developments, a new 
round of subsidiary cuts is expected 
after receiving the fi rst allotment of the 
IMF fi nancing facility. “In the near term, 
a deal with the IMF is likely to lead to a 
devaluation of the Egyptian pound and 
higher interest rates,” Capital Economics 
said, forecasting that the Egyptian pound 
would be devalued to EGP9.5 to the dollar 
by year-end from about EGP8.78 now. 

Hopefully, with the adoption of such 
actions (perhaps as part of the IMF 
program), the Egyptian economy will 
provide a more suitable environment for 
Islamic fi nance to play a much-needed 
role in the retail market.

This article is for informational purposes 
only. It does not represent the opinion of 
Hegazy & Partners in cooperation with 
Crowell & Moring nor is it a substitute for 
legal advice.

Dr Walid Hegazy is the managing partner 
at Hegazy & Partners in cooperation with 
Crowell & Moring. He can be contacted at 
whegazy@hegazylaw.com.

Currency devaluation: What next?

Moving to 
a lexible 

exchange rate 
regime will 
strengthen 
competitiveness, 
support exports and 
tourism and attract 
foreign direct 
investment

Over6,955 individual companies directly 
involved in the Islamic fi nance industry
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US

By Anup Patel

As we tune into the ongoing political 
drama that unfolds in front of us on 
a weekly basis, it is easy to become 
distracted from the underlying 
economic condition in the US. The 
most recent presidential debate had 
the highest viewership of any past 
presidential debate in the country’s 
history. The viewership was thought 
to potentially rival that of the Super 
Bowl, the country’s most-watched single 
television broadcast. 

As the boundaries of politics and 
economics intersect on a daily basis 
between the political uncertainty around 
the elections and the Fed’s approach 
to monetary policy, it is easy to miss 
the shifting landscape: six consecutive 
quarters of decreased earnings reported 
by companies in the S&P 500, bond yields 
at historical lows, real estate transactional 
volume down from 2015, mergers and 
acquisitions activity down from 2015, 
signifi cant devaluation of venture-backed 
private companies and alternative 
investment managers winding down at 
record pace. 

Anecdotally very interesting, but what 
does this all mean? We are trimming the 
proverbial ‘fat’. The fi nancial exuberance 
seen in prior years is beginning to 
normalize with fundamentals becoming 
a point of focus, as capital liquidity and 
low interest rates are no longer drivers 
for valuations, but rather moderators. 

In real estate, although the fundamentals 
remain strong the landscape is shifting 
from a seller’s market to a buyer’s market 
— with the best assets still commanding 
premium pricing, and everything else, 
not so much. Certain markets and asset 
types have demonstrated ‘bubble’-like 
att ributes, where the fundamentals have 
become detached from asset valuations. 

The general consensus is that the US 
market is due for a correction, unless 
we are already in one. With rates at all-
time lows and the largest recession still 
prominently hanging in our rear-view 
mirror, should we expect a spectacular 
crash or a moderate and tempered 
decline much like our recovery? We have 
seen a decrease in consumer spending 
in August for the fi rst time in seven 
months, with increased signs of infl ation. 
Industrial production was down in 
August. The 2nd quarter GDP growth 

was stronger than analyst estimates, 
but for the last three quarters, growth 
has been below 1.5%, off  the 2% annual 
rate averaged since the recession ended 
in mid-2009. Job growth has remained 
steady, with unemployment remaining 
unchanged at 4.9%. 

In summary the economy is good, not 
great, and decelerating. Hopefully, any 
spectacular crash is isolated to those 
bubbles that form during an economy’s 
expansion phase. As in every cycle before 
us, the biggest challenge for investors 
will be identifying when a bubble exists. 

In spite of a continuously challenging 
investment environment and uncertainty, 
Islamic fi nance continues to progress, 
albeit in a very tempered manner. 
Irrespective of the signifi cant headwinds 
facing the US, global capital continues 
to look to the US as a safe haven. For 
Islamic fi nancial institutions, fi nding the 
right entry point for investment in the US 
continues to be the interesting paradox. 

Anup Patel is the president and chief 
investment offi  cer at Arch Street Capital 
Advisors. He can be contacted at patel@
archstreetcapital.com.

The US — a peak through the clouds 

NIGERIA

By Auwalu Ado

Nigeria is close to issuing its fi rst 
sovereign Sukuk following the issuance 
of draft guidelines for sovereign Sukuk 
issuance. The draft guidelines were 
issued by the Debt Management Offi  ce 
(DMO), a government body in Nigeria 
responsible for the regulation of 
fi nancial instruments including Sukuk. 

The draft Sukuk guidelines, which were 
circulated to all stakeholders including 
non-interest fi nancial institutions for their 
comments before being fi nalized, were 
aimed at providing guiding principles for 
the structuring and issuance of sovereign 
Sukuk in the domestic debt market for, 
and on behalf of, the federal government 
of Nigeria. 

The other objective of the draft guidelines 
is to identify the type of Sukuk that 

would be issued, the types of assets the 
proceeds will be used to fund or upon 
which they may be issued, the ownership 
structure, as well as to outline the rights 
and privileges of investors in accordance 
with the principles of Islamic fi nance.

It is expected that when the draft 
guidelines are fi nally approved and 
a sovereign Sukuk facility is issued, 
it will help in bridging the defi cit 
in infrastructure funding by the 
government as well as help to boost the 
Islamic fi nance industry which is lacking 
in liquidity management instruments for 
the institutions. 

Other likely benefi ts include diversifying 
sources of funding available to the 
government, developing a multi-
instrument domestic debt market that 
supports both government and private 
sector needs, facilitating the linking 
of the dominant informal sector to the 

fi nancial and real sectors of the economy 
for increased productivity and growth 
and to further help the development of 
a savings and investment culture in the 
country and thereby increasing gross 
capital formation and reducing poverty 
through Shariah compliant fi nancial 
instruments.

Lastly, the framework listed targeted 
investors that include non-interest 
fi nancial institutions (Islamic banks and 
ethical funds), non-interest insurance 
fi rms (Takaful), mutual funds and equity 
fund managers, sovereign wealth funds, 
international fi nancial institutions, 
pension fund managers, corporates and 
individuals.

Auwalu Ado is the head of Shariah audit at 
Jaiz Bank. He can be contacted at Auwalu.
Ado@jaizbankplc.com.

Nigeria inches toward issuance of sovereign Sukuk as DMO 
issues draft guidelines
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Notwithstanding Kuwait’s leading 
position as a pioneer of Shariah 
compliant banking in the world let 
alone the region, conventional debt 
instruments have historically had 
ascendancy over Shariah compliant 
fi xed income instruments like Sukuk, 
much to the dismay of Shariah 
compliant investors. 

The reason for the lack of Sukuk 
issuances compared to bonds in the 
past can be linked to the paucity of clear 
and applicable laws and regulations 
that can facilitate both government 
and corporate Sukuk off erings. Sukuk 
laws and regulations are critical to the 
invigoration of the Shariah compliant 
fi xed income market in that they 
furnish  an overarching framework that 
guides issuers and regulators alike by 
establishing the general terms, conditions 
and structure of Sukuk. They also set 
out the terms and requirements for the 
appointment of the supporting parties, 
such as trustees and independent Shariah 
committ ees for decrees on governance 
and Shariah compliance, and the 
incorporation of special purpose entities 
as the ultimate issuing entity. 

Such rules may also cover perpetual 
(Tier 1 capital) Sukuk issuances by banks 
and  credit ratings by internationally 
recognized credit rating agencies for 
listed issuances. These requirements have 
traditionally been well established in 
Kuwait for conventional bond issuances, 
but not for Sukuk. Indeed, along with 
the absence of a regulatory administrator 
facilitating the issuance of Sukuk in 
Kuwait, it surely didn’t help that the 
Central Bank of Kuwait (CBK) has not 
issued a single Sukuk issuance of its own 
but has been the primary Kuwaiti issuer 

of conventional bonds and substantial 
amount of conventional debt in recent 
years. It should go without saying that 
the role of the Central Bank is essential 
to the promise of burgeoning Islamic 
fi nancial instruments such as Sukuk in 
Kuwait.

That being said, the old adage “bett er 
late than never” which asserts that it 
is bett er for something to be late than 
never to arrive seems to be a most 
fi tt ing description of the status quo 
as it relates to Sukuk issuance out of 
Kuwait. One may also dare to say that 
Sukuk issuances by Kuwaiti issuers 
are primed for an illustrious takeoff , 
albeit later than what most Kuwaiti 
bankers and investors alike would’ve 
liked. Not to be misunderstood, the 
assertion isn’t that Kuwait is positioning 
itself to be the ‘premium  mobile’ of the 
Islamic debt capital market and Shariah 
compliant fi xed income securities, as 
other neighboring countries have been 
able to achieve a lot more for the regional 
Islamic debt capital market than Kuwait 
has to date; rather, it is more a testament 
to the prepossessing steps undertaken 
by the Capital Markets Authority (CMA) 
of Kuwait through the adoption of  new 
Sukuk bylaws which became eff ective 
in November 2015 and which by all 
appearances invigorated the country’s 
stonewalled Sukuk market and paved the 

way for issuances by Kuwaiti companies, 
particularly Shariah compliant 
commercial banks. With the advent of the 
new CMA bylaws, one Shariah compliant 
commercial bank (Boubyan Bank) has 
successfully issued its debut Sukuk 
and the fi rst Sukuk issued by a Kuwaiti 
corporate since 2007. Furthermore, two 
other Shariah compliant banks have 
publicly announced that they are in the 
process of securing regulatory approvals 
to issue similar Sukuk before the end 
of the year, and another publically 
expressed its intention to follow the same 
course in the near future. 

The US$250 million Basel III compliant 
Tier I (perpetual) Sukuk issued by 
Boubyan Bank should be considered 
cataclysmic in that it has triggered a 
‘domino eff ect’ of Tier 1 capital Sukuk 
issuances by Kuwaiti banks. For Kuwaiti 
banks, the exigency of establishing a 
fortifi ed capital base has been advanced 
by the CBK’s implementation of Basel 
III rules. The Basel system necessitates 
both Shariah compliant and conventional 
banks to reinforce their liquidity by 
retaining a minimum level of high-
quality capital to be bett er positioned 
to withstand systemic shocks. By 
purporting a frame for capital adequacy 
and liquidity requirements that satisfy 
the unicity of Shariah compliant banks, 
Basel III rules have certainly sparked a 
trend in the Kuwaiti Sukuk market and is 
expected to boost the number and value 
of Sukuk issuances out of Kuwait in the 
future.

The importance of Sukuk to Kuwaiti 
Islamic banks cannot be understated. 
Aside from issuing Sukuk to raise 
funding or enhance their capital base, 
Islamic banks require Sukuk to perform 
eff ectively, buff er their liquidity and 
be perceived as well protected during 
market disruptions. Moreover, similar 
to other central banks, the CBK requires 
Shariah compliant and conventional 
banks to maintain liquidity coverage 
ratios (LCR) to prop up the short-term 
buoyancy of their liquidity risk profi le.

Kuwaiti Sukuk issuances poised to take off   
Much like the abrupt decline in bond and Sukuk issuances witnessed by the regional (GCC and MENA) fi xed 
income securities market since the outbreak of the global fi nancial crisis, the Kuwait fi xed income securities 
market has observed an inspiring recovery in recent years. However, unlike the recovery of both conventional 
bond and Sukuk issuances driven primarily by sovereign, quasi-sovereign and fi nancial services institutions in 
the regional fi xed income market, the revival of Kuwait’s debt capital market was restricted to conventional bond 
issuances — until 2016. THUWAINI AL-THUWAINI explores.

The dif iculty 
Shariah 

compliant banks 
in Kuwait face in 
sourcing HQLAs is 
due to the scarcity of 
available Sukuk 
in the market
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A key functionary strength for LCRs 
is the funding composition of banks. 
Retail banking customers in Kuwait 
have a propensity to be more Shariah 
conscious thereby granting Shariah 
compliant banks  the benefi t of a larger 
base of inexpensive retail deposits when 
considered against their conventional 
counterparts which, in turn, translates 
into comparatively stronger LCRs. By 
contrast, Shariah compliant banks face a 
dearth of Shariah compliant high-quality 
liquid assets (HQLA), an additional key 
element driving LCR performance which 
they can retain for liquidity management, 
placing them in a weaker position as 
compared to conventional banks. The 
diffi  culty Shariah compliant banks in 
Kuwait face in sourcing HQLAs is due 
to the scarcity of available Sukuk in the 
market. In the past, conventional banks 
in Kuwait benefi ted from the frequent 
issuances of bonds from the Central Bank 
of Kuwait — in similar fashion to other 
GCC states; whereas sovereign Sukuk 
issuances have been nonexistent due to 
the nonentity of a legal framework and 
the absence of a need owing to budget 
surpluses.
However, with a gradually swelling budget 

defi cit as depressed oil prices persist and 
a development plan that aims to expend 
KWD340 billion (US$1.13 trillion) in large 
infrastructure and energy projects by the 
end of the decade, Kuwait’s government 
will look toward the debt capital markets 
as a core funding strategy to forecasted 
bridge budget defi cits. This plays well 
for Sukuk issuances out of Kuwait as the 
government cannot aff ord to ignore it. To 
add to that, the government is taking the 
appropriate measures to ensure its access 
to the Sukuk market by drafting new 
Sukuk legislation to facilitate sovereign 
Sukuk issuances, in turn, extending to 
Shariah compliant banks in Kuwait the 
essential liquidity instruments required to 
further enhance the banks’ liquidity risk 
profi le.

Another driver for sustained Sukuk 
growth out of Kuwait will be the 
continued precipitous dilation of the 
Shariah compliant banking sector. The 
Islamic banking sector has made great 
strides since the establishment in 1977 
of one of the fi rst Islamic banks in the 
region, Kuwait Finance House. As at the 
end of 2015, Islamic banks account for 
approximately 40% of the banking sector 

market share by value of total assets, and 
are expected to overtake conventional 
banks over the next 10 years by many 
forecasts due, by-and-large, to forceful 
retail demand and proactive regulatory 
legislation which is aiding Shariah 
compliant banks to grow at a faster pace 
than their conventional peers. Besides 
being the oldest banking industry in 
the GCC, Kuwait’s banking industry 
comprises over 60% of the Kuwait Stock 
Exchange’s current market capitalization 
and is the largest sector on the Kuwait 
bourse.

Kuwaiti Sukuk issuances are poised to 
take off  given the importance of the 
continued development of the local and 
regional Sukuk markets to Kuwait’s 
Shariah compliant banking sector and its 
aspirations to remain relevant as a major 
regional center for Islamic banking and 
other Shariah compliant fi nancial 
services. Moreover, it would not be 
egregious to fathom that Kuwait would 
posture for a leading role in the rapidly 
expanding regional and global Shariah 
compliant fi xed income market in the 
coming years.

Continued
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financial support, it manages to provide a variety of goods and services needed in different societies such as sheltering and 

feeding the poor and needy, providing education and promoting healthcare for the masses, financing the needy, opening 

jobs for the majority, activating business, constructing highways and linking countries and providing basic infrastructure. 
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opportunities this presents, have caught the attention of financial institutions and corporates alike.
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The potential of the Islamic fi nance 
market remains largely unexploited 
in West Africa where it represents 
less than 1% of the banking system, 
according to the African Institute of 
Islamic Finance. The mechanism of 
Islamic fi nance institutions is based 
on the principles of equality, justice 
and fairness, making Islamic fi nance 
an ethical alternative to the off er of 
innovative instruments compatible with 
Shariah.

The specifi city of the funding is that 
in the conventional system, most 
transactions are made through cash and 
earnings through interest rates, while 
in the Islamic system, transactions are 
usually based on the fl ow of real assets.

There are, however, some constraints 
to the industry related to diff erent 
interpretations of ‘Shariah Board’, 
which can be sources of diff erences in 
the development of fi nancial products; 
commercially, there are no statistics 
to identify the market potential. 
Furthermore, the current products of 
Islamic fi nance are more oriented to 
the fi nancing of short-term operating 
activities at the expense of investment 
operations and business equipment.

Islamic fi nance institutions in the 
WAEMU zone suff er primarily from 
the absence of an institutional and legal 
framework taking into account their 
specifi city. Bank accounts and SYSCOA 
do not take into account the operations 
of Islamic fi nance, hence the interest to 
build in the area an adequate prudential 
framework taking into account the 
constraints of Islamic fi nance institutions. 
Some products such as Murabahah and 
Ijarah face double taxation.

Its main weaknesses are banking 
regulations (Bank Acts, prudential 
management rules, instructions, etc) 
do not take into account the operations 
of Islamic fi nance; there is a lack of 
qualifi ed human resources; there is 
confusion with terrorist fi nancing, 
preventing promotion, communication 
and marketing actions; and the ignorance 
of people.

However, Islamic fi nance, with its 
profi t-sharing principles, fi ts naturally in 
African traditions with the prohibition of 
uncertainty, speculation, interest, usury 
and illegal sectors. It can be adapted to a 
developing country’s growing needs and 
therefore acts as a new opportunity for 
the WAEMU zone in general and Burkina 
Faso in particular.

Islamic fi nance guarantees good 
risk control with the purpose of 
the funding actually identifi ed and 
backed by an underlying asset which 
has the advantage of eliminating any 
diversion of objects; the involvement 
of all stakeholders in the outcome of 
the transaction and the moralization of 
fi nancial markets provide protection 
against crises.
In terms of fi nancial inclusion, it is an 
opportunity for the development of 
fi nancial inclusion in Burkina Faso as 
Islamic fi nance supports both poor and 
large companies. It is up to microfi nance 
institutions and banks to seize this 
opportunity. 

This is the reason why Burkina Faso`s 
Coris Bank International (CBI) launched 
a Shariah compliant window in 2015 with 
the support of the Islamic Corporation 
for the development  of private Sector 
(ICD), an affi  liate of the IDB. With the 
opening of Coris Bank Baraka, CBI is the 
fi rst bank in Burkina Faso to introduce 
Islamic banking. It received a fi nancing 
line of EUR17 million (US$19.1 million) 
from the ICD for the fi nancing of SMEs 
and the agricultural sector.

The Islamic fi nance industry is 
experiencing real development with 
fi nancial globalization. It could soon 
experience a new expansion, through the 
banking investment activities and the 
accelerated development of microfi nance, 
opening up interesting perspectives 
for sovereign fi nancing and foreign 
investment. Through all its various 
forms (Islamic windows, Islamic banks, 
investment banking and insurance, etc), 
Islamic fi nance will provide leverage and 
help to limit speculation and moral risks.

Islamic fi nance will act as a catalyst in 
mobilizing fi nancial resources in Burkina 
Faso. It will take up the challenge of 
banking while capturing savings that 
escaped the traditional banking system 
for religious reasons and also allow SMEs 
to access fi nance by providing supported 
guarantees on a participatory basis.

Recent developments have prompted 
governments to focus on creating a 
more favorable environment for Sukuk 
issuance. Some WAEMU countries 
have already issued Sukuk, such as 
Senegal, Ivory Coast and Togo. These 
issues will be further facilitated with the 
implementation a regulatory framework 
adapted to the specifi c rules of the 
WAEMU zone initiated by the BCEAO in 
cooperation with the IDB.

Given the success of these operations and 
changes in regulations, Sukuk could be 
an alternative investment facility in 
Burkina Faso. 

Development of Islamic inance in Burkina 
Faso: Constraints, opportunities and prospects  
The introduction of Islamic fi nance in Africa was favored by the following: increased investment needs of African 
countries; reduction in aid from OECD countries highlighted by the fi nancial crisis of 2007-08; interest shown by 
African leaders to move toward new investors such as Gulf countries (which have strong budget surpluses) and 
specialized institutions such as the IDB; and a need for fi nancing products that comply with Shariah principles. 
SORÉ SYLVIE SALLY delves further.

Islamic inance, 
with its pro it-

sharing principles, 
its naturally in 

African 
traditions
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The new national government of 
consensus formed by two main parties 
coming together has created an era of 
political liberalism, good governance, 
ethnic reconciliation and a more 
market-oriented economic policy 
that would, fi nally, make Sri Lanka 
achieve its long-heralded potential. By 
2020, the government targets the per 
capita income of Sri Lanka to triple 
to around US$12,000 from the current 
approaching GDP/capita of US$4,000. 
This is assuming an average annual 
growth rate of 7-8%.

The economic development in the 
next 15 years is crucial as the country 
has to move from labor-intensive to 
skill-intensive industries and to a 
knowledge-based economy. Sri Lanka 
has yet again begun to emerge as an 
investment destination primarily due 
to the strong value proposition for 
investment and trade off ered. Untapped 
resources are a key att ribute in the value 
proposition which could be leveraged 
by the development of industry and 
investment. Government and private 
sector spending on major infrastructure 
projects is expected to contribute to 
fueling the Sri Lankan economy. 

In order to connect the Sri Lankan 
economy with the world, the 
government has planned to enter 

into many bilateral and multilateral 
trade agreements, benefi cial for 
enhancing commercial relationships 
and facilitating trade and investment 
by reducing/eliminating tariff s, import 
quotas, export restrictions and other 
trade barriers. Sri Lanka is the only 
country in the world that has free trade 
agreements (FTAs) with both India 
and Pakistan. The government is in the 
fi nal stages of negotiating a FTA with 
China and a Regional Comprehensive 
Economic Partnership process (a 
market that covers 1.8 billion people or 
nearly 25% of the global population). 
A signifi cant increase in trade volumes 
is envisaged with Sri Lanka having 
FTAs with India and China, where two 
criteria, namely the rules of origin (35% 
value addition) and the change of the 
HS coding at the four-digit level, need 
to be fulfi lled.

The government’s signature 
development drive, the US$40 billion 
Western Region Megapolis Project is 
expected to transform Sri Lanka into 
a high income, developed nation. In 
terms of GDP contribution, the Western 
Region produces more than 40% of 
the total GDP of Sri Lanka and thus is 
the main contributor to the country’s 
economy. The potential for Sri Lanka 
to re-emerge as a strategic aviation, 
maritime, trading and fi nancial hub is 
enhanced by the re-emergence of the 
Indian Ocean as the economically most 
vital ocean in the 21st century, having 
lost its standing to the Atlantic Ocean in 
the 19th century and to the Pacifi c Ocean 
in the 20th century. 

The Colombo International Financial 
Center (CIFC), formerly known as 
‘Colombo Port City’ and which is 
a US$1.5 billion Chinese foreign 
direct investment, will be part of the 
Megapolis and will be built entirely 
on 269 hectares of land reclaimed 
from the sea. The government aims to 

off er a wide-ranging product mix in 
the CIFC, including banking, capital 
market, wealth management, global 
processing, Islamic fi nancial products, 
insurance and professional services. 
It will be an onshore and off shore 
fi nancial free zone and a tax-free zone 
with initially a 50-year tax-free period 
with land ownership through 99 year 
leases. The regulatory authority will 
regulate fi nancial services while the 
investment authority – known as the 
Financial City Corporation – will 
handle the operations and management 
of the fi nancial city. The special court 
will handle civil and commercial cases 
under English law.

Sri Lanka’s ‘time zone’ benefi t, 
investment-friendly policies, its 
cosmopolitan society, high education 
level, good living quality as well 
as environment quality have also 
positioned the country as a favorable 
investment destination in South Asia. 

Furthermore, the government is 
putt ing the fi nishing touches on a 
Petroleum Resources Development Act 
and establishing a regulator that will 
guarantee international standards and 
investor protection to revitalize the 
exploration of oil and gas. The success 
of gas exploration was confi rmed with 
the Cairn India exploration fi nding 
natural gas in October 2011 in one of 
the wells dug in Dorado and Barracuda 
which had reserves of around 74 
million barrels of oil equivalent. The 
available gas reserves are estimated to 
be adequate for running the petroleum-
based thermal power stations in the 
country for more than 30 years. The 
government has already entered into an 
agreement with global oil giant Total 
for the exploration of ultra-deep water 
blocks in the east coast of the country.

Colombo has already become the 
fourth-fastest-growing destination city 

Sri Lanka: A land of opportunity for Islamic 
asset management 
Sri Lanka today is at the brink of becoming a breakout nation. Situated at the crossroads of major shipping routes 
connecting South Asia, the Far East, Pacifi c, Europe and the US, 50% of all container traffi  c and 70% of the world’s 
energy supplies pass within sight of the Sri Lankan coast. After the conclusive end to the civil war in 2009, which 
spanned over two decades, Sri Lanka now moves toward a phase of accelerated development and opportunity as 
the country prepares to revamp infrastructure and trade, generate signifi cant economic growth and enhance the 
living standards of its people. RAVI ABEYSURIYA delves further.
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in the world according to the annual 
Mastercard Global Destinations Cities 
Index released in September 2016. 
According to the index, Sri Lanka’s 
commercial hub has shown a compound 
annual growth rate (CAGR) of 19.57% 
over the last seven years and in 2016, 
overnight visitor arrivals to the city 
are expected to reach 1.13 million. The 
visitors are expected to spend at least 
US$1 billion in the city.

Opportunity for Islamic asset 
management
Sri Lanka is best positioned to benefi t 
from the rapid growth of the Islamic 
asset management industry. Islamic 
fi nance can play a pivotal role in both 
the supply and demand side of the 
capital market of Sri Lanka and take a 
lead in becoming a regional center for 
fi nancial services. 

On the supply side, the Sri Lankan 
government can issue sovereign Sukuk 
backed by the collateral of the projects 
to fi nance some of the infrastructure 
spending at att ractive rates similar to 
other non-Islamic countries such as 
Hong Kong, Japan, Korea, South Africa 
and the UK. Further, the private sector 
can make use of new Islamic fi nancial 
instruments such as iREITs that are 
structured on a profi t-sharing model as 
an alternative to conventional fi nance. 

On the demand side, the Sri Lankan 
Islamic asset management industry 
which is still in a nascent stage could 
get a boost by establishing strategic 
alliances with US$58 billion-worth 
of global Islamic asset management 
industry players to tap into the US$11 
trillion global Muslim wealth looking 
for steady and sustainable returns in a 
growth market.

Shariah fi nance and investments 
generally excel in sectors which are 
sustainable and do not morally or 
socially harm society. Based on these 
principles, the growing sectors in Sri 
Lanka include the following:

1. Real estate off ering att ractive rental 
yields in both commercial (7-9%) 
and residential property (4–5%). 
There is a strong prospect for 
iREITs in Sri Lanka with a 6-7% 
economic growth expected over 
the next few years and a resultant 

healthy demand for commercial and 
residential property in the central 
business district as experienced 
by other countries. If the fi scal 
impediments such as stamp duty 
and value-added tax for the issuance 
of conventional REITs can be 
addressed, iREITs will be feasible. 

 The plantation sector which is 
currently facing severe cash fl ow 
problems could att ract Islamic funds 
through Islamic commodity swaps 
and commodity Murabahah because 
of the Halal or permissible nature of 
the sector.

2. Apparel manufacturers could benefi t 
from the incredible growth of the 
Islamic fashion industry, mainly due 
to the demand in the Middle East for 
‘modest’ Shariah compliant clothing.

3. The construction and engineering 
sector can tap into Islamic funds 
to develop infrastructure through 
project fi nancing by issuing 
structured fi nancial instruments that 
share the revenue/profi ts from those 
projects, ie toll roads. Everyone is 
looking at growth markets where 
there is a lot of infrastructure 
catching-up to do and Sri Lanka is 
such a place.

4. The health sector could att ract 
funding for medical tourism and 
to build hospitals as Sri Lanka 
has one of the most rapidly-aging 
populations.

5. With more emphasis placed on 
green energy projects, the renewable 
energy sector could att ract funding 
for more hydro, solar, biomass and 
wind power projects.

The Islamic products of Sri Lanka have 
tended to off er high returns when 
compared to key global markets at 
relatively low risk. The correlations 
of the Sri Lankan equity market are 
low in contrast to global markets 
and foreign investors particularly 
from the Middle East and Far East 
could gain diversifi cation advantages 
by allocating a proportion of their 
portfolio to Sri Lanka. In retrospect, 
Sri Lankan markets are negatively 
correlated with US markets and also 
pose very low correlation with Middle 
Eastern markets. Investors who are risk 
averse can benefi t from the Shariah 
compliant money market funds that 
off er signifi cantly higher tax-free yields 
than Islamic bank savings and term 
investment accounts.

An industry body, the Association 
of Alternative Financial Institutions 
(AAFI) was established in November 
2015 to make collective representations 
to policymakers and regulatory 
authorities to facilitate accounting, tax, 
legal and regulatory changes for the 
issuance of Islamic fi nancial instruments 
to be on par with conventional interest-
bearing instruments. Proposals made by 
the AAFI on this regard to the Ministry 
of Finance and the Prime Minister’s 
Offi  ce have been favorably considered.

Conclusion
Given the overall favorable economic 
prospects that Sri Lanka is enjoying 
and the tremendous untapped potential 
for Islamic fi nance products, Islamic 
fi nance is expected to have double-digit 
growth over the short to medium term. 

From an impact-investing perspective, 
even a relatively small proportion of the 
US$58 billion assets under management 
of global Islamic assets will have a huge 
impact in uplifting the socioeconomic 
framework in new and emerging 
Islamic fi nance destinations such as Sri 
Lanka.

The views expressed in the article are solely 
that of the writer and do not constitute an 
opinion of the company or any association 
that the writer represents. 

Investors who 
are risk averse 

can bene it from the 
Shariah compliant 
money market 
funds that offer 
signi icantly higher 
tax-free yields than 
Islamic bank savings 
and term investment 
accounts

Continued
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DEALS
Indonesia auctions Sukuk
INDONESIA: The government of 
Indonesia has raised IDR3 trillion 
(US$229.8 million) via an auction of 
sovereign Sukuk (SPN-S 21032017 
and four project-based Sukuk series) 
conducted on the 4th October to fi nance 
the 2016 State Budget, according to 
an announcement by the Ministry of 
Finance.

Muhammadiyah plans Sukuk 
issuance
INDONESIA: Muhammadiyah, an 
Islamic organization based in Jakarta, is 
planning to issue Sukuk of up to IDR1 
trillion (US$76.6 million) — the fi rst 
by a social organization in Indonesia. 
According to Republika.co.id, the 
organization has signed an MoU with 
Bank Mandiri for the issuance of the fi ve-
year Sukuk next year.

Warba Bank approves Sukuk
KUWAIT: Shareholders at the ordinary 
general meeting of Warba Bank have 
authorized the board of directors to 
issue Sukuk and other Shariah compliant 
fi nancing tools, according to a bourse 
fi ling. The value of the Sukuk and 
timeline of issuance have not been 
disclosed.

TNB to market dollar Sukuk
MALAYSIA: Tenaga Nasional (TNB) 
is reportedly planning to issue a US$3 
billion Sukuk facility and is set to market 
the Islamic paper in October, according 
to Bloomberg quoting unnamed sources, 
who also added that proceeds from 
the planned Sukuk sale will be used to 
fund overseas investments including the 
purchase of a 30% stake in Turkish power 
fi rm Gama Enerji for US$243 million. 
The ‘BBB+’-rated electricity company in 

November 2015 sold the country’s third-
biggest Sukuk — an RM8.98 billion (US$ 
2.17 billion) off ering — to part-fi nance 
the construction of a 2,000 MW coal-fi red 
power plant.

Turkey sells Sukuk Ijarah
TURKEY: The Turkish Treasury 
announced in a statement that on the 
28th September, it issued TRY1.1 billion 
(US$370.11 million)-worth of fi xed rent 
rate lease certifi cates and CPI-indexed 
lease certifi cates worth TRY1.07 billion 
(US$357.94 million), which received 
a total demand of TRY2.46 billion 
(US$826.58 million) and TRY1.37 billion 
(US$458.76 million) respectively.

Pakistan begins US dollar 
Sukuk roadshows
PAKISTAN: Pakistan has commenced 
investor roadshows for a potential sale 
of US dollar Sukuk and is aiming to kick 
off  the pricing and bookbuilding process 
in the fi rst week of October, according 
to Reuters. Investor meetings began on 
the 29th September in the UAE before 
moving to London, Boston and New 
York. The pricing and bookbuilding 
process will be on the 5th October, 
fi nance ministry spokesman Mehreen 
Liaquat was quoted as saying. The 
Sukuk sale is being arranged by Citi, 
Standard Chartered, Dubai Islamic Bank 
and Noor Bank with Deutsche Bank also 
likely to be involved.

Malaysia’s GII Murabahah 
oversubscribed
MALAYSIA: The Malaysian 
government’s RM2 billion (US$483.72 
million) GII Murabahah off ering issued 
on the 30th September received a total of 
RM5.78 billion (US$1.4 billion) from 234 
incoming bids. According to a statement, 
the facility, to mature on the 31st October 
2035, was sold at a profi t rate of 4.79%.

African nations tap Sukuk 
market
GLOBAL: Senegal has issued CFA200 
billion (US$338.82 million) in Sukuk, 
up from its initial target of CFA150 
billion (US$254.11 million). According to 
Reuters, the sale, arranged by the Islamic 
Corporation for the Development of the 
Private Sector (ICD), att racted total orders 
of CFA233 billion (US$394.72 million). 
The Sukuk, Senegal’s second, was mostly 
taken up by local investors, with a third 
subscribed by Ivory Coast and Togo — two 
Republics which are expected to issue their 
respective sovereign Sukuk deals soon.

STSSB’s 144th ICP 
oversubscribed
MALAYSIA: Sunway Treasury Sukuk 
(STSSB)’s 144th Islamic commercial papers 
worth RM100 million (US$24.21 million) 
issued on the 4th October received a total 
of RM272 million (US$65.85 million) 
from 14 incoming bids, according to 
an announcement on Bank Negara 
Malaysia’s website.

Gas Malaysia to issue Sukuk 
Murabahah
MALAYSIA: Gas Malaysia has, 
according to a bourse fi ling, proposed to 
issue Islamic commercial papers (ICP) 
of up to RM700 million (US$169.48 
million) in nominal value under the 
ICP program and also Islamic medium-
term notes (IMTN) of up to RM700 
million in nominal value under the 
IMTN program subject to a combined 
aggregate limit of up to RM700 million 
in nominal value under the Shariah 
principle of Murabahah (via a Tawarruq 
arrangement). The ICP and IMTN 
programs will have tenors of seven and 
ten years respectively. The ICPs and 
IMTNs are unsecured and will not be 
listed on Bursa Securities or on any other 
stock exchange.

DEAL TRACKER Full Deal Tracker on page 30

EXPECTED DATE COMPANY'S  NAME SIZE STRUCTURE ANNOUNCEMENT  DATE

TBA Gas Malaysia up to RM700 
million

Sukuk Murabahah 4th October 2016

October 2016 Government of Pakistan up to US$1 billion Sukuk 29th September 2016
October 2016 Tenaga Nasional US$3 billion Sukuk 28th September 2016
2017 Muhammadiyah up to IDR1 trillion Sukuk 28th  September 2016
By end of 
September

Meezan Bank PKR7 billion Sukuk 29th August 2016

TBA Aktif Bank TRY25 million Sukuk Murabahah 26th August 2016
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EUROPE
ITFC and WTO explore 
collaboration 
SWITZERLAND: On the sidelines of the 
World Trade Organization (WTO) Public 
Forum in Geneva, the International 
Islamic Trade Finance Corporation 
(ITFC) and WTO have agreed to 

explore potential areas of cooperation 
including SME development and trade 
data exchange, the ITFC confi rmed in a 
statement.

Sberbank eyes Islamic 
banking deal
RUSSIA: Sberbank intends to close 
a pilot deal for its Islamic banking 

operations by the end of November, 
according to Russian news agency 
TASS. Sberbank has over 135 million 
customers across 22 countries, and had 
previously announced that it is going to 
launch Islamic fi nance products for both 
companies and individual consumers, 
with Tatarstan being one of the fi rst areas 
targeted for its Islamic fi nance business 
expansion.

ASIA
Ombudsman for Financial 
Services commences 
MALAYSIA: Bank Negara Malaysia 
(BNM) announced in a statement that the 
Ombudsman for Financial Services has 
commenced operations as the operator 
of the fi nancial ombudsman scheme on 
the 1st October 2016. The Ombudsman for 
Financial Services is approved by BNM 
under the Financial Services Act 2013 
and Islamic Financial Services Act 2013 
to provide a fair and effi  cient avenue for 
fi nancial consumers to resolve disputes 
against fi nancial service providers.

ICC proposes motions to boost 
Waqf sector
MALAYSIA: In a bid to facilitate 
Waqf activities, the Islamic Chamber 
of Commerce (ICC) Malaysia has 
proposed the enactment of a law 
allowing business or corporate Waqf to 
be implemented at the federal and state 
levels, according to Bernama. The ICC’s 
president, Muhammad Ali Hashim, was 
quoted as saying that the government 
should consider the participation of 
Waqf institutions in the privatization of 
government-linked companies to ensure 
the continuity of corporate ownership 

being fairly distributed in society and 
to explore the possibility of allocating 
shares to Waqf institutions as a condition 
for IPOs.

Amana Bank rolls out Gold 
Certi icate Financing
SRI LANKA: Amana Bank will expand 
its Gold Certifi cate Financing facility 
to include seven more branches in its 
distribution network for this Shariah 
compliant alternative to conventional 
pawning in the coming months, the 
Islamic bank said in a statement. 

The facility operates in two separate 
models independently — gold 
safekeeping and emergency cash — and 
is aimed to serve the unbanked and 
underbanked segments with the objective 
of facilitating convenient credits at the 
grassroots level to help fund personal as 
well as micro industries.

New entity to manage IBank’s 
NPF
THAILAND: The sett ing up of a 
new asset management company, to 
be wholly-owned by the Ministry of 
Finance and tasked to manage Islamic 
Bank of Thailand (IBank)’s THB47 
billion (US$1.36 billion)-worth of non-

performing fi nancing (NPF), has been 
approved by the cabinet, said Kobsak 
Pootrakul, the vice-minister at the 
Prime Minister’s Offi  ce as reported by 
Thailand’s The Nation. The THB47 billion 
fi nancing, representing 43.4% of the 
bank’s outstanding loans, was directed to 
non-Muslims. The cabinet also approved 
the injection of THB2.5 billion (US$72.12 
million) in capital by the government to 
increase IBank’s liquidity.

BML opens irst Islamic 
banking branch
MALDIVES: The Bank of Maldives 
(BML) has opened its fi rst Islamic 
banking branch on the 29th September 
which commenced operations on the 
2nd October 2016, according to IFN 
Correspondent Dr Aishath Muneeza.

IDX sees increasing investors 
in Islamic securities
INDONESIA: The Indonesia Stock 
Exchange (IDX) has seen a steady growth 
of investors in its Shariah compliant 
securities with the number of investors 
reaching 8,580 at the end of July 2016, 
compared with 4,908 for the entire year 
of 2015, according to a press statement.

AFRICA
IDB contributes funds to 
Senegal
SENEGAL: The IDB and Senegal 
have signed two new agreements that 

will see the provision of funds for 
the development of the West African 
nation’s transport and education projects. 
According to a statement, US$337 
million will be contributed toward 
the construction of a 36 km regional 
express train project, which will connect 

the capital Dakar with the new AIBD 
Airport via the city of Diamniadio, while 
US$19 million will be provided for the 
vocational training and literacy program 
project, which will reduce poverty by 
creating opportunities for young people 
and women, especially in rural areas.

AMERICAS
Trust Bank receives Islamic 
banking license
SURINAME: The Central Bank of 
Suriname has granted Trust Bank with 

a license to commence Islamic banking 
operations, Caribbean News reported. 
Trust Bank plans to begin operations by 
the fi rst quarter of 2017, which will also 
see Suriname hosting the fi rst Islamic 
bank in the Western Hemisphere. Trust 

Bank had signed an advisory services 
agreement with the Islamic Corporation 
for the Development of the Private 
Sector a year ago to process and support 
its conversion into Shariah compliant 
operations.
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GLOBAL
IDB approves funds
GLOBAL: The IDB has approved 
US$609 million for new water, power, 
agriculture, roads, education and health 
projects across a number of countries, 
according to a statement. 

The IDB’s board of executive directors 
approved funding for the following: 
US$348.7 million for the fl ood protection 
dam project in Oman to protect 
the capital Muscat from fl ooding; 
US$78.5 million for the agricultural 
entrepreneurship development project 
in Senegal; US$50 million for the 
Triconboston 150 MW wind power plant 
project in Pakistan; US$37 million for 
the expansion and reinforcement of the 
electricity network project in Burkina 
Faso; US$35.3 million in supplementary 
fi nancing for the Tirana-Elbasan road 
project in Albania; US$33.2 million for 
the Rangpur division agriculture and 
rural development project in Bangladesh; 
US$15 million for the post-Ebola health 
sector support project in Guinea; US$10 
million for the supplementary fi nancing 
for the health systems strengthening 
project in Suriname; US$280,000 in a 
technical assistance grant for the Ministry 
of Energy and Water Resources in the 
Republic of Tajikistan; and US$990,000 
in the form of fi ve grants for fi ve 
educational and training projects for 
Muslim communities in the non-member 
countries of Cambodia, the Central 
African Republic, Ghana, Sri Lanka 
and the Turkish Republic of Northern 
Cyprus.

ADFD joins LLF as founding 
member
GLOBAL: Abu Dhabi Fund for 
Development (ADFD) has become a 
new founding member of the Lives and 
Livelihoods Fund (LLF), a joint initiative 
between the IDB in collaboration with the 
Islamic Solidarity Fund for Development 

and the Bill and Melinda Gates 
Foundation, according to a statement. 
ADFD, which signed a founders’ 
agreement with the IDB, contributed an 
estimated AED184 million (US$50.09 
million) to the partnership. LLF aims 
to raise a total of US$2.5 billion in 
concessionary loans to drive fundamental 
growth and elevate living standards for 
the IDB’s member countries.

Iran and Oman team up
GLOBAL: The Securities and Exchange 
Organization (SEO) of Iran and the 
Capital Market Authority of Oman have 
joined hands to expand bilateral ties and 
help improve fi nancial literacy in both 

countries, Security and Exchange News 
Agency reported. The two regulators 
have agreed to take part in fi nancial 
activity at their respective stock and 
bond markets and are also discussing 
the sett ing up of mutual funds as well as 
the formation of a joint working group, 
Shapour Mohammadi, the chairman of 
SEO, was quoted as saying. Iran, via the 
Central Securities Depository of SEO, 
also introduced the Blue Model — to 
be implemented soon — a new model 
that could ease the regulations and cut 
the systemic risks of the Iranian capital 
market, making it more att ractive for 
Omani investors.
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MIDDLE EAST
New guidelines for Bahraini 
Islamic banks
BAHRAIN: Islamic banks in Bahrain 
will soon be required to conduct external 
Shariah audits of their operations 
annually as per the new governance 
rules proposed by the Central Bank of 
Bahrain (CBB), according to Reuters. 

The rules aim to address concerns of 
potential customers who believe that the 
banks too closely mimic conventional 
fi nance operations. Other proposals 
include disclosure requirements that 
would encompass the publication of the 
aggregate remuneration paid to in-house 
scholars. A public consultation period 
for its draft rules would close on the 16th 
October 2016.

Diiyar Al Muharraq secures 
Islamic inancing
BAHRAIN: Bahrain-based real estate 
developer Diyar Al Muharraq has 
secured an Islamic fi nancing facility 
worth US$366 million with a group of 
local banks, according to a statement. 
The Murabahah contract was signed 
with Al Salam Bank-Bahrain, Kuwait 
Finance House, the Bank of Bahrain and 
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MANAGEMENT
Secura Investment launches 
Shariah fund
INDIA: Secura Investment Management 
(India) has launched its third Shariah 
compliant investment fund, the Secura 
India Realty AIF 1, which will invest 
in privately identifi ed realty and 
development projects, the fi rm informed 

IFN. The seven-year close-ended fund 
is registered with the Securities and 
Exchange Board of India.

New Islamic index in Turkey
TURKEY: Ziraat Portfoy, the asset 
management arm of Ziraat Participation 
Bank, has introduced a new Islamic 
index known as the Ziraat Portfolio 
Participation Index in a bid to tackle the 
lack of Islamic fi nance product diversity 
in the Turkish capital market, confi rmed 
Borsa Istanbul in an announcement. The 

asset manager, which has six diff erent 
participation funds, saw its asset size 
grow to TRY9.1 billion (US$3.02 billion) 
as at the end of August 2016 from TRY1.8 
billion (US$597.78 million) at the end 
of 2013, ranking the fi fth-largest in the 
sector.

UBL launches new Islamic 
investment plan
PAKISTAN: Pakistan-based UBL Fund 
Managers has launched the Al-Ameen 
Islamic Active Allocation Plan-VI 

Kuwait and the Al Baraka Islamic Bank 
of Bahrain, to provide fi nancial liquidity 
to develop the ‘Deerat Al Oyoun’ social 
housing project.

Emirates REIT capitalizes on 
education sector
UAE: Emirates REIT in a statement 
announced its intention to build 
new educational facilities in Dubai 
Investments Park with the overall 
investment in the development of the 
new school facilities estimated to be 
AED88 million (US$23.95 million). 

The Shariah compliant real estate 
investor has recently acquired the interest 
on a 25,000 sqm leasehold land plot from 
British Columbia Canadian School and 
immediately leased the property back 
to the school for a 28-year lease term, 
providing an initial net income of 12% 
of the total development costs within 
the fi rst year. Simultaneously, Emirates 
REIT has also entered into an Istisnah 
agreement to fund the construction of the 
new educational facilities in two phases. 
The facilities will include a foundation, 
primary and secondary school, as well as 
a sports center and an auditorium.

PIB opens new branches
PALESTINE: Palestine Islamic Bank (PIB) 
has opened two new offi  ces in the Gaza 
Strip, according to a statement. The new 
offi  ces are located in the Tal al-Sultan and 
Beit Lahia areas and the bank’s network 
now stands at 26 branches and offi  ces in 
various provinces of the country.

GFH makes dividend 
distributions
BAHRAIN: GFH Financial Group has 
made an 8% dividend distribution for its 
investments in Sheffi  eld Private School 
and a 7% dividend for Philadelphia 

Private School, both based in Dubai. 
According to a bourse fi ling, the Islamic 
fi nancial group also distributed an 11% 
dividend for its Jeddah Mall investment 
while its Diversifi ed US Residential 
Portfolio distributed a dividend of 9.2% 
and US Industrial Portfolios distributed 
9.16%.

Oman’s Islamic banks’ 
inancing rises

OMAN: Oman’s Islamic banks and 
windows have provided total fi nancing 
of OMR2.15 billion (US$5.44 billion) 
as at the end of July 2016, refl ecting 
a 53.09% growth year-on-year from 
OMR1.4 billion (US$3.62 billion) 
during the corresponding period of 
the previous year. According to the 
Central Bank of Oman’s latest monthly 
bulletin, total customer deposits held 
by Islamic institutions also increased 
57.49% year-on year to OMR1.9 billion 
(US$4.92 billion) against OMR1.2 billion 
(US$3.11 billion) for the same period in 
2015. Total assets of Islamic banks and 
windows amounted to OMR2.65 billion 
(US$6.86 billion), an increase of 44.38% 
over the previous year.

SAMA’s liquidity support to 
banks is credit positive
SAUDI ARABIA: Moody’s in a recent 
report noted that the Saudi Arabian 
Monetary Agency (SAMA)’s decision 
to provide Saudi banks with liquidity 
support is credit positive. Earlier this 
week, SAMA announced that it would 
provide Saudi banks with about SAR20 
billion (US$5.33 billion) of time deposits 
on behalf of government agencies, 
and introduce seven-day and 28-day 
repurchase agreements, which come 
at a time when Saudi banks continue 
to face liquidity pressures as a result 
of recent deposit outfl ows, on the back 
of depressed oil prices. Moody’s said 

that the recent measures should help 
stabilize the banks’ regulatory fi nancing-
to-deposit ratio for the next six months, 
which the rating agency expects to 
decrease 100bps to around 84% as of 
September 2016 from 85% in June 2016.

Meethaq hosts Mou signing
OMAN: Meethaq Islamic Banking has 
hosted an MoU signing between Sebacic 
Oman and German-based Bauer Nimr 
as part of its commitment to facilitate 
att ractive investment opportunities for 
local and foreign investors, said Sulaiman 
Al Harthy, deputy CEO of the bank, as 
reported by the Times of Oman. Sebacic 
Oman, a joint venture between Hilal 
Khalid Al Maawali and Indian promoter 
Pradeepkumar Nair, aims to create 
the supply chain of export-orientated 
products within the Sultanate via the 
partnership.

KSE now private
KUWAIT: The Kuwait Stock Exchange 
(KSE) is now privatized and fully 
operated by Boursa Kuwait Co, a 
transition which commenced in April. 
According to Argaam, the bourse is 
working with the regulator to initiate 
a secondary market for SMEs in 2017. 
Boursa Kuwait’s board of directors 
has replaced KSE’s committ ee and will 
eventually prepare for an IPO.

Tasnee’s subsidiary inks 
Islamic facility deal
SAUDI ARABIA: The National Titanium 
Dioxide Company, a subsidiary of The 
National Industrialization Co (Tasnee), 
has entered into syndicated Murabahah 
Bai Ajil and working capital agreements 
with its existing fi nanciers for an 
aggregate amount of SAR6.96 million 
(US$1.85 billion), according to a bourse 
fi ling.
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(AIActAP-VI) under the Al-Ameen 
Islamic Financial Planning Fund, 
according to a statement. AIActAP-VI 
will invest in the Al-Ameen Islamic 
Dedicated Equity Fund for exposure to 
equity, and Al-Ameen Islamic Sovereign 
Fund and/or Al-Ameen Islamic Cash 
Fund for exposure to fi xed income and 
money market instruments.

PNB plans wider exposure to 
private equity
MALAYSIA: Permodalan Nasional 
(PNB), Malaysia’s largest fund 
management company which also off ers 
Islamic products, plans to expand its 
exposure to private equity as part of 
its future investment strategy, The Star 

quoted Chairman Abdul Wahid Omar as 
saying. 

PNB currently invests mainly in the 
capital market, in both equities and debt 
instruments.

TAKAFUL
Egypt allocates funds for 
Takaful program
EGYPT: The Egyptian fi nance ministry 
has earmarked some EGP650 million 
(US$72.79 million) for the Takaful and 
Karama program as part of its budget 
allocated to the program for the 2016-17 
fi scal year, according to MENA quoting 
Social Solidarity Minister Ghada Wali. 
The government has also allocated 
EGP1.4 billion (US$156.78 million) to 
the program from the value of the loan 
provided by the World Bank to the 
government.

UAE’s Takaful sector slows 
down
UAE: The Takaful sector in the UAE 
recorded a much slower pace of growth 
at 4% in the fi rst half of 2016 compared 
with 30% in the same period in 2015, 
owing to the dip in premium income 
in 2016 for four out of eight Takaful 
providers, according to a recent report 
by S&P. The rating agency noted 

that the Takaful sector shows further 
deterioration in net earnings on an 
overall basis, with net losses of AED114 
million (US$31.04 million) compared 
with a net loss of AED9 million (US$2.45 
million) for the fi rst half of 2015. 

Within the insurance industry, 
conventional insurers registered a 
remarkable improvement with an overall 
combined ratio of 93% for the fi rst half 
of 2016, compared with 103% in the 
fi rst half of 2015. However, the picture 
remains weaker for Takaful insurers that 
reported a net combined ratio of 122% 
in the fi rst half of 2016 versus 103% in 
the fi rst half of 2015. Of the eight listed 
Takaful insurers, six posted combined 
ratios over 100%.

SIL wins window Takaful 
operator license
PAKISTAN: Sindh Insurance (SIL) has 
received a window Takaful operator 
license from the Securities and Exchange 
Commission of Pakistan under the 
Takaful Rules 2012, according to Business 
Recorder. SIL will soon commence its 

Takaful operations as Sindh Window 
Takaful, which will be led by S Aquib 
Hashmi as the head of Takaful and Mufti 
Adnan as the Shariah advisor.

IGI Life and Soneri Bank enter 
bancaTakaful pact
PAKISTAN: IGI Life, under its window 
Takaful operations, has entered into a 
bancaTakaful distribution agreement 
with Soneri Bank, according to a 
statement.

Iran and Oman collaborate in 
insurance sector
GLOBAL: The Central Insurance of 
Iran and Oman’s Ministry of Industry 
and Trade have signed a fi ve-year 
agreement to expand collaboration in 
the fi elds of insurance, reinsurance, 
training and the exchange of know-how, 
the Financial Tribune reported. The 
fi ve-year agreement also includes close 
collaboration between the two countries 
in the marine, oil and gas sectors, as well 
as support for joint investments in the 
energy sector.
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RATINGS
Fitch rates Pakistan’s 
proposed Sukuk
PAKISTAN: Fitch has assigned a ‘B(EXP)’ 
rating on Pakistan’s proposed US dollar-
denominated sovereign global Sukuk 
trust certifi cates, which is in line with 
the country’s long-term foreign currency 
issuer default rating of ‘B’ with a stable 
outlook, according to a statement. The 
trust certifi cates will be issued by Third 
Pakistan International Sukuk Company, 
which is wholly-owned by Pakistan, 
incorporated primarily for the purpose of 
participating in Sukuk transactions.

Separately, Moody’s assigned a 
provisional ‘(P)B3’ rating to the 
proposed US dollar Sukuk, on par with 

the government’s ‘B3’ issuer ratings, 
refl ecting Moody’s view that the Sukuk 
certifi cate holders will eff ectively be 
exposed to the sovereign credit risk 
incorporated in the government’s issuer 
rating.

Fitch rates Bahrain’s 
proposed Sukuk
BAHRAIN: Fitch has assigned Bahrain’s 
proposed US dollar-denominated 
sovereign global Sukuk trust certifi cates, 
to be issued by CBB International 
Sukuk Company 5 (CBB5), with an 
expected ‘BB+(EXP)’ rating, according 
to a statement. The rating agency has 
also assigned Bahrain’s proposed US 
dollar-denominated bonds an expected 
‘BB+(EXP)’ rating. The expected ratings 
are in line with Bahrain’s long-term 
foreign currency issuer default rating 

which was downgraded to ‘BB+’ with a 
stable outlook in June 2016.

Iranian bank ratings to 
remain undisclosed
IRAN: The ratings of Iranian banks, 
which are expected to commence on the 
22nd October, will not be disclosed to the 
public, according to Farshad Heydari, 
the deputy for supervisory aff airs at the 
Central Bank of Iran (CBI). Speaking to 
IBENA, Farshad explained that the rating 
of the banks will create an exclusive 
linkage between the banks and the CBI 
and there is no need for the ratings to be 
made public. It was announced earlier 
that banks will be classifi ed under four 
categories using a single rating scheme: 
without visible risk, low risk, average 
risk and high risk.

MOVES
90 North
UK: Shariah compliant real estate 
specialist 90 North has hired Paul Einum, 
a real estate veteran with more than 15 
years of experience in the commercial 
real estate sector, as the fi rm’s new 
senior asset manager to help manage 
its expanding US portfolio, which is set 
to exceed approximately two million 
square feet in October, according to a 
press statement. Einum was previously 
the senior asset manager at GE Capital 
Real Estate, and had a stint as a portfolio 
manager with Trizec Properties prior to 
that.

Sindh Modaraba Management
PAKISTAN: Sindh Modaraba 
Management has appointed Muhammad 
Naimuddin Farooqui as the new CEO 
replacing Javed Iqbal, according to a 
statement.

Saudi Hollandi Bank
SAUDI ARABIA: Saudi Hollandi Bank 
has welcomed Abdullah Aloraini 
as CFO as part of its vision to boost 
Saudization among the bank’s top 
management, according to a statement.

Aljazira Takaful
SAUDI ARABIA: Aljazira Takaful 
Taawuni Co has appointed Abdulmajeed 
Al Sultan as the board chairman and 
executive committ ee chairman as well 
as named Sager Nadershah as the 
managing director, according to a bourse 
fi ling.

IS THE SHARI’AH GOVERNANCE 
MODEL FIT FOR PURPOSE?

IFC & ISRA Thematic Workshop 
in association with K&L Gates 

26 October 2016 
One New Change  
London 

LEARN MORE 

EXTERNAL SHARI’AH AUDIT REPORT SPONSORS:

EVENT PARTNERS:
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Expected date Company's name Size Structure Announcement Date
TBA Gas Malaysia up to RM700 million Sukuk Murabahah 4th October 2016

October 2016 Government of Pakistan up to US$1 billion Sukuk 29th September 2016

October 2016 Tenaga Nasional US$3 billion Sukuk 28th September 2016

2017 Muhammadiyah up to IDR1 trillion Sukuk 28 th September 2016

By end of September Meezan Bank PKR7 billion Sukuk 29th August 2016

TBA Aktif Bank TRY25 million Sukuk Murabahah 26th August 2016

TBA Widad Capital up to RM110 million Sukuk Murabahah 23rd August 2016

TBA Ahli United Bank Kuwait up to US$200 million Sukuk 17th August 2016

Fourth quarter of 2016 BRI Syariah IDR1 trillion Sukuk Mudarabah 16th August 2016

First quarter of 2017 Government of Nigeria TBA Sukuk 11th August 2016

August 2016 Republic of Cote d'Ivoire XOF150 billion Sukuk Ijarah 8th August 2016

Fourth quarter of 2016 Malaysia Debt Ventures up to RM1 billion Sukuk 4th August 2016

TBA Warba Bank US$250 million Sukuk 28th July 2016

August 2016 Republic of Togo XOF150 billion Sukuk 26th July 2016

August-September 
2016

DanaInfra Nasional RM10 billion Sukuk 19th July 2016

September 2016 Government of Kuwait up to KWD5 billion Sukuk 4th July 2016

TBA Iranian Mines and Mining 
Industries Development and 
Renovation Organization 

IRR4 trillion Sukuk Musharakah 24th June 2016

TBA Tiga Pilar Sejahtera Food IDR1.5 trillion Sukuk 17th June 2016

TBA Almarai Company TBA Sukuk 10th June 2016

By the end of 2017 Ministry of Housing Saudi 
Arabia

TBA Sukuk 9th June 2016

TBA Mahan Air IRR5 trillion Sukuk Ijarah 8th June 2016

TBA The Philippines TBA Sukuk 6th June 2016

TBA GFH Financial Group US$150 million Sukuk 2nd June 2016

TBA Government of Sri Lanka US$1 billion Sukuk 27th May 2016

TBA Saudi Aramco TBA Sukuk 26th May 2016

TBA Al-Tajamaout for Touristic 
Projects

JOD45 million Sukuk Ijarah 24th May 2016

TBA Societe Generale RM1 billion Sukuk 23rd May 2016

TBA Bank Muamalat Malaysia RM1 billion Sukuk Murabahah 23rd May 2016

TBA Bank Rakyat Malaysia RM5 billion Sukuk Murabahah 20th May 2016

TBA Government of Germany US$1 billion Sukuk 18th May 2016

By 2017 Republic of Maldives TBA Sukuk 29th April 2016

Second half of  2016 Saudia up to SAR5 billion Sukuk 26th April 2016

TBA PRAN Foods BDT1 billion Sukuk 11th April 2016

Fourth quarter of 2016 Bank Syariah Mandiri IDR1 trillion Sukuk 5th April 2016

2016-17 Sarana Multigriya Finansial IDR200 billion Sukuk 4th March 2016

TBA Ziraat Participation Bank TRY1.5 billion Sukuk 1st March 2016

TBA Hong Kong TBA Sukuk 1st March 2016

TBA Cahya Mata Sarawak RM1 billion Sukuk Ijarah 22nd February 2016

TBA Saudi Electricity Company US$2.5 billion Sukuk 16th February 2016

2016 Kuwait Finance House TBA Sukuk 1st February 2016

TBA Oman Telecommunications US$130 million Sukuk 28th January 2016

2017 Government of Kenya TBA Sukuk 26th January 2016

TBA Toprak Mahsulleri Ofi si up to TRY600 million Sukuk 7th January 2016

First quarter of 2016 Government of Egypt TBA Sukuk 7th December 2015

TBA Samalaju Industrial Port up to RM950 million Sukuk Murabahah 27th November 2015
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SAMI Halal Food Participation (All Cap) 6 months

REDmoney Asia ex. Japan                                                             6 Months REDmoney Europe                                                                         6 Months

REDmoney GCC                                                                              6 Months REDmoney Global                                                                          6 Months

REDmoney MENA                                                                          6 Months REDmoney US                                                                                 6 Months
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For further information regarding REDmoney Indexes contact:

Andrew Morgan
Managing Director, REDmoney Group

Email: Andrew.Morgan@REDmoneygroup.com
Tel +603 2162 7800

RED 

REDmoney Global Shariah Index Series

REDmoney Global Shariah Index Series (All Cap)                 6 Months REDmoney Global Shariah Index Series (Large Cap)             6 Months

REDmoney Global Shariah Index Series (Medium Cap)       6 Months REDmoney Global Shariah Index Series (Small Cap)             6 Months
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REDmoney Global Shariah 

Equities are considered eligible for inclusion 
into the REDmoney Global Shariah Index 
Series only if they pass a series of market 
related guidelines related to minimum market 
capitalization and liquidity as well as country 
restrictions. 

Once the index eligible universe is determined 
the underlying constituents are screened 
using a set of business and fi nancial Shariah 
guidelines.

The REDmoney Global Shariah Index Series powered by IdealRatings consists of a rich subset of global listed equities that adhere to clearly 
defi ned and transparent Shariah guidelines defi ned by Shariyah Review Bureau in Jeddah, Saudi Arabia. 

The REDmoney Shariah Indexes provides Islamic investors with an accurate and Shariah-specifi c equity performance benchmark with optimized 
compliance credibility due to the intensive research conducted to ensure that index constituents do not confl ict with the defi ned Shariah 
requirements. 

IdealRatings™ is the leading provider of Shariah investment decision support tools to investors globally, including asset managers, brokers, index 
providers, and banks to empower them to develop, manage and monitor Shariah investment products and Shariah compliant funds. IdealRatings 
is headquartered in San Francisco, California. For more information about IdealRatings visit: www.idealratings.com
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Comprehensive data from Eurekahedge will now feature the overall top 10 global and regional funds based on a specifi c duration (yield to date, annualized returns, 
monthly returns), Sharpe ratio as well as delve into specifi c asset classes in the global arena – equity, fi xed income, money market, commodity, global investing (which 
would focus on funds investing with global mandate instead of a specifi c country or geographical region), fund of funds, real estate as well as the Sortino ratio. Each table 
covering the duration, region, asset class and ratio will be featured on a fi ve-week rotational basis.

Eurekahedge Global Islamic Fund Index

In
de

x 
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es

Based on 91.51% of funds which have reported August 2016 returns as at the 3rd October 2016

Based on 100.00% of funds which have reported August 2016 returns as at the 3rd October 2016

Top 10 Monthly Returns for Global Funds

Fund Fund Manager Performance Measure Fund Domicile

1 Pacifi c Dana Dividen Pacifi c Mutual Fund 2.47 Malaysia

2 Oasis Crescent Balanced Stable Fund of Funds Oasis Crescent Management Company 1.20 South Africa

3 Crescent Balanced Progressive Fund of Funds Oasis Crescent Management Company 1.04 South Africa

4 Oasis Crescent Balanced High Equity Fund of Funds Oasis Crescent Management Company 0.93 South Africa

5 AmOasis Global Islamic Equity AmInvestment Management 0.80 Malaysia

6 CIMB Islamic Greater China Equity UOB Asset Management 0.69 Malaysia

7 Mashreq Al-Islami Income - Class B Mashreq Capital (DIFC) 0.65 UAE

8 Emirates Islamic Global Balanced - Class A USD Emirates NBD Asset Management 0.29 Jersey

9 Al-Ameen Islamic Active Allocation Plan - V UBL Fund Managers 0.17 Pakistan

10 Al Rajhi Commodity Mudarabah - USD Al Rajhi Bank 0.15 Saudi Arabia

Eurekahedge Islamic Fund Index (0.71)

Top 10 Monthly Returns for ALL Funds

Fund Fund Manager Performance Measure Fund Domicile

1 Deutsche Noor Precious Metals Securities - Class A DWS Noor Islamic Funds 87.70 Ireland

2 AmPrecious Metals AmInvestment Management 62.86 Malaysia

3 Danareksa Indeks Syariah Danareksa Investment Management 23.30 Indonesia

4 JS Islamic JS Investments 22.55 Pakistan

5 CIMB Principal Islamic Equity Growth Syariah CIMB-Principal Asset Management 21.79 Indonesia

6 Batavia Dana Saham Syariah Batavia Prosperindo Aset Manajemen 21.69 Indonesia

7 Mandiri Investa Atraktif - Syariah (Mitra Syariah) Mandiri Manajemen Investasi 20.88 Indonesia

8 Atlas Islamic Stock Atlas Asset Management 20.03 Pakistan

9 Atlas Pension Islamic - Equity Sub Atlas Asset Management 19.36 Pakistan

10 TRIM Syariah Berimbang Trimegah Securities 19.20 Indonesia

Eurekahedge Islamic Fund Index 0.31
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Based on 85.19% of funds which have reported August 2016 returns as at the 3rd October 2016

Contact Eurekahedge
To list your fund or update your fund information: islamicfunds@eurekahedge.com
For further details on Eurekahedge: information@eurekahedge.com  Tel: +65 6212 0900

Disclaimer
Copyright Eurekahedge 2016, All Rights Reserved. You, the user, may freely use the data for internal purposes and may reproduce the index data provided that 
reference to Eurekahedge is provided in your dissemination and/or reproduction. The information is provided on an “as is” basis and you assume and will bear all 
risk or associated costs in its use, and neither Islamic Finance news, Eurekahedge nor its affi  liates provide any express or implied warranty or representations as to 
originality, accuracy, completeness, timeliness, non-infringement, merchantability and fi tness for any purpose.

Eurekahedge Islamic Fund Money Market Index over the last 5 years Eurekahedge Islamic Fund Money Market Index over the last 1 year
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Top 10 Islamic Fund Money Market by 3 Months Returns

Fund Fund Manager Performance Measure Fund Domicile

1 TA Dana Optimix TA Investment Management 3.98 Malaysia

2 PNM Amanah Syariah PNM Investment Management 1.99 Indonesia

3 Atlas Pension Islamic - Money Market Sub Atlas Asset Management 0.96 Pakistan

4 Meezan Tahaff uz Pension - Money Market Sub Al Meezan Investment Management 0.96 Pakistan

5 KAF Dana al-Iddikhar KAF Investment Funds 0.84 Malaysia

6 Apex Dana Al Kanz Apex Investment Services 0.82 Malaysia

7 Manulife Investment Al-Ma'mun MAAKL Mutual 0.82 Malaysia

8 Kenanga I-Enhanced Cash Kenanga Investors 0.78 Malaysia

9 Public Islamic Money Market Public Mutual 0.75 Malaysia

10 PB Islamic Cash Plus Public Mutual 0.75 Malaysia

Eurekahedge Islamic Fund Index 1.02

Top 10 Islamic Fund Fixed Income by by 3 Months Returns

Fund Fund Manager Performance Measure Fund Domicile

1 MNC Dana Syariah MNC Asset Management 2.53 Indonesia

2 Manulife Investment As-Saad MAAKL Mutual 2.45 Malaysia

3 Mega Dana Obligasi Syariah Mega Capital Indonesia 2.43 Indonesia

4 CIMB Islamic Enhanced Sukuk UOB Asset Management 2.40 Malaysia

5 Libra AsnitaBond Libra Invest 2.40 Malaysia

6 MAA Takaful Shariah Income MAA Takaful 2.40 Malaysia

7 AmBon Islam AmInvestment Management 2.37 Malaysia

8 Public Islamic Enhanced Bond Public Mutual 2.37 Malaysia

9 Public Islamic Bond Public Mutual 2.36 Malaysia

10 PB Islamic Bond Public Mutual 2.34 Malaysia

Eurekahedge Islamic Fund Index 1.48

Based on 95.45% of funds which have reported August 2016 returns as at the 3rd October 2016
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Global Sukuk Volume by Month Global Sukuk Volume by Quarter
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Most Recent Global Sukuk

Priced Issuer Nationality Instrument Market US$ (mln) Managers
8th Sep 2016 Lembaga Pembiayaan 

Perumahan Sektor 
Awam

Malaysia Sukuk Domestic market 
public issue

986 OCBC, RHB Capital, Maybank, Bank Islam 
Malaysia, CIMB Group, Affi  n Investment Bank, 
AmInvestment Bank

7th Sep 2016 Emaar Sukuk UAE Sukuk Euro market 
public issue

750 Mashreqbank, Standard Chartered Bank, Arab 
Banking Corporation, National Bank of Abu 
Dhabi, First Gulf Bank, Dubai Islamic Bank, 
Union National Bank, Emirates NBD, Noor Bank

1st Sep 2016 SIB Sukuk III UAE Sukuk Euro market 
public issue

500 Standard Chartered Bank, HSBC, Kuwait 
Finance House, Arab Banking, Maybank, Dubai 
Islamic Bank, Emirates NBD, QNB Capital, Noor 
Bank

30th Aug 2016 EI Sukuk UAE Sukuk Euro market 
public issue

250 Standard Chartered Bank, Arab Banking, Dubai 
Islamic Bank, Emirates NBD

19th Aug 2016 Lebuhraya DUKE 
Fasa 3

Malaysia Sukuk Domestic market 
public issue

912 RHB Capital, Maybank, CIMB Group, 
AmInvestment Bank

9th Aug 2016 Qatar Islamic Bank Qatar Sukuk Euro market 
public issue

368 Standard Chartered Bank

29th Jul 2016 Sarawak Hidro Malaysia Sukuk Domestic market 
public issue

1,365 RHB Capital, Maybank

29th Jul 2016 Ziya Capital Malaysia Sukuk Domestic market 
public issue

222 CIMB Group

22nd Jul 2016 Maxis Broadband Malaysia Sukuk Domestic market 
public issue

207 CIMB Group

21st Jul 2016 Jambatan Kedua Malaysia Sukuk Domestic market 
public issue

644 RHB Capital, Maybank, Kenanga Investment 
Bank, AmInvestment Bank

19th Jul 2016 National Higher 
Education Fund

Malaysia Sukuk Domestic market 
public issue

880 Maybank, CIMB Group, Affi  n Investment Bank, 
AmInvestment Bank

29th Jun 2016 Sultanate of Oman Oman Sukuk Euro market 
public issue

500 Standard Chartered Bank

2nd Jun 2016 Hazine Mustesarligi 
Varlik Kiralama 
Anonim Sirketi

Turkey Sukuk Euro market 
public issue

1,000 Standard Chartered Bank, HSBC, Emirates NBD

2nd Jun 2016 Pengurusan Air SPV Malaysia Sukuk Domestic market 
public issue

350 CIMB Group, AmInvestment Bank

31st May 2016 Al Hilal Bank UAE Sukuk Euro market 
private 
placement

225 National Bank of Abu Dhabi

30th May 2016 GovCo Holdings Malaysia Sukuk Domestic market 
public issue

306 RHB Capital

24th May 2016 Noor Bank UAE Sukuk Euro market 
public issue

500 Standard Chartered Bank, First Gulf Bank, Dubai 
Islamic Bank, Sharjah Islamic Bank, Citigroup, 
Emirates NBD, Noor Bank

24th May 2016 DP World UAE Sukuk Euro market 
public issue

1,200 JPMorgan, Deutsche Bank, HSBC, National 
Bank of Abu Dhabi, First Gulf Bank, Barclays, 
Dubai Islamic Bank, SG Corporate & Investment 
Banking, Citigroup, Emirates NBD

23rd May 2016 EI Sukuk UAE Sukuk Euro market 
public issue

750 Standard Chartered Bank, HSBC, Arab Banking, 
Maybank, Dubai Islamic Bank, Emirates NBD, 
Al Hilal Bank, Noor Bank

17th May 2016 Cagamas Malaysia Sukuk Domestic market 
public issue

104 CIMB Group
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Top 30 Issuers of Global Sukuk 12 Months
Issuer Nationality Instrument Market US$

(mln)
Iss
(%)

Managers

1 Perusahaan Penerbit 
SBSN Indonesia III

Indonesia Sukuk Euro market 
public issue

2,500 6.6 Standard Chartered Bank, Deutsche Bank, Dubai Islamic Bank, 
CIMB Group, Citigroup

2 Jimah East Power Malaysia Sukuk Domestic market 
public issue

2,100 5.5 HSBC, Maybank, CIMB Group

3 IDB Trust Services Saudi 
Arabia

Sukuk Euro market 
public issue

1,936 5.1 Standard Chartered Bank, JPMorgan, National Bank of Kuwait, 
Gulf International Bank, Natixis, CIMB Group, Emirates NBD

4 DanaInfra Nasional Malaysia Sukuk Domestic market 
public issue

1,891 5.0 HSBC, RHB Capital, Maybank, CIMB Group, AmInvestment 
Bank, Hong Leong Financial Group

5 Malaysia Sukuk 
Global

Malaysia Sukuk Euro market 
public issue

1,500 4.0 JPMorgan, HSBC, Maybank, CIMB Group

6 Sarawak Hidro Malaysia Sukuk Domestic market 
public issue

1,365 3.6 RHB Capital, Maybank

7 DP World UAE Sukuk Euro market 
public issue

1,200 3.2 JPMorgan, Deutsche Bank, HSBC, National Bank of Abu Dhabi, 
First Gulf Bank, Barclays, Dubai Islamic Bank, SG Corporate & 
Investment Banking, Citigroup, Emirates NBD

8 Prasarana Malaysia Malaysia Sukuk Domestic market 
public issue

1,192 3.1 RHB Capital, Maybank, Kenanga Investment Bank, CIMB 
Group, AmInvestment Bank

9 Sultanate of Oman Oman Sukuk Euro market 
public issue

1,149 3.0 Bank Muscat, Standard Chartered Bank

10 Qatar Islamic Bank Qatar Sukuk Euro market 
public issue

1,118 3.0 Standard Chartered Bank, HSBC, Citigroup, QInvest, Barwa 
Bank, Noor Bank

11 Danga Capital Malaysia Sukuk Domestic market 
public issue

1,110 2.9 RHB Capital, AmInvestment Bank, Standard Chartered Bank, 
DBS, CIMB Group

12 EI Sukuk UAE Sukuk Euro market 
public issue

1,007 2.7 Standard Chartered Bank, HSBC, Arab Banking, Maybank, 
Dubai Islamic Bank, Emirates NBD, Al Hilal Bank, Noor Bank

13 Hazine Mustesarligi 
Varlik Kiralama 
Anonim Sirketi

Turkey Sukuk Euro market 
public issue

1,000 2.6 Standard Chartered Bank, HSBC, Emirates NBD

13 Axiata SPV2 Malaysia Sukuk Euro market 
public issue

1,000 2.6 Deutsche Bank, HSBC, CIMB Group

15 Lembaga 
Pembiayaan 
Perumahan Sektor 
Awam

Malaysia Sukuk Domestic market 
public issue

986 2.6 OCBC, RHB Capital, Maybank, Bank Islam Malaysia, CIMB 
Group, Affi  n Investment Bank, AmInvestment Bank

16 Lebuhraya DUKE 
Fasa 3

Malaysia Sukuk Domestic market 
public issue

912 2.4 RHB Capital, Maybank, CIMB Group, AmInvestment Bank

17 National Higher 
Education Fund

Malaysia Sukuk Domestic market 
public issue

880 2.3 Maybank, CIMB Group, Affi  n Investment Bank, AmInvestment 
Bank

18 Emaar Sukuk UAE Sukuk Euro market 
public issue

750 2.0 Mashreqbank, Standard Chartered Bank, Arab Banking, National 
Bank of Abu Dhabi, First Gulf Bank, Dubai Islamic Bank, Union 
National Bank, Emirates NBD, Noor Bank

19 Pengurusan Air SPV Malaysia Sukuk Domestic market 
public issue

748 2.0 RHB Capital, Maybank, CIMB Group, AmInvestment Bank

20 Jambatan Kedua Malaysia Sukuk Domestic market 
public issue

644 1.7 RHB Capital, Maybank, Kenanga Investment Bank, 
AmInvestment Bank

21 Rantau Abang 
Capital

Malaysia Sukuk Domestic market 
public issue

595 1.6 CIMB Group, AmInvestment Bank, RHB Capital

22 Sime Darby Malaysia Sukuk Domestic market 
public issue

535 1.4 Maybank

23 SIB Sukuk Co III UAE Sukuk Euro market 
public issue

500 1.3 Standard Chartered Bank, HSBC, Kuwait Finance House, Arab 
Banking, Maybank, Dubai Islamic Bank, Emirates NBD, QNB 
Capital, Noor Bank

23 Noor Bank UAE Sukuk Euro market 
public issue

500 1.3 Standard Chartered Bank, First Gulf Bank, Dubai Islamic Bank, 
Sharjah Islamic Bank, Citigroup, Emirates NBD, Noor Bank

23 Emirate of Sharjah UAE Sukuk Euro market 
public issue

500 1.3 Bank of Sharjah, HSBC, Barclays, Dubai Islamic Bank, Sharjah 
Islamic Bank, Commerzbank Group

23 Dubai Islamic Bank UAE Sukuk Euro market 
public issue

500 1.3 Standard Chartered Bank, HSBC, Arab Banking, National Bank of 
Abu Dhabi, Dubai Islamic Bank, Sharjah Islamic Bank, Emirates 
NBD

23 Arab Petroleum 
Investments

Saudi 
Arabia

Sukuk Euro market 
public issue

500 1.3 Saudi National Commercial Bank, Standard Chartered Bank, 
Goldman Sachs, First Gulf Bank, Emirates NBD, Noor Bank

28 Hilal Services Saudi 
Arabia

Sukuk Euro market 
private placement

500 1.3 Mizuho, Standard Chartered Bank, HSBC, Arab Banking, National 
Bank of Kuwait, First Gulf Bank, Dubai Islamic Bank, SG Corporate 
& Investment Banking, CIMB Group, Emirates NBD, Warba Bank, 
Noor Bank

29 Majid Al Futt aim 
Properties

UAE Sukuk Euro market 
public issue

499 1.3 Standard Chartered Bank, HSBC, National Bank of Abu Dhabi, 
Dubai Islamic Bank, Abu Dhabi Islamic Bank

30 Ezdan Holding 
Group

Qatar Sukuk Euro market 
public issue

497 1.3 Mashreqbank, HSBC, Abu Dhabi Islamic Bank, Emirates NBD, 
Barwa Bank

Total 37,926 100
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Top Managers of Sukuk 12 Months

Manager US$ (mln) Iss %

1 CIMB Group 5,873 37 15.5

2 Maybank 5,193 34 13.7

3 RHB Capital 4,045 34 10.7

4 Standard Chartered Bank 3,644 22 9.6

5 HSBC 2,679 19 7.1

6 AmInvestment Bank 2,408 19 6.4

7 Emirates NBD 1,503 15 4.0

8 Dubai Islamic Bank 1,373 14 3.6

9 Deutsche Bank 1,037 4 2.7

10 National Bank of Abu Dhabi 975 7 2.6

11 Citigroup 816 4 2.2

12 JPMorgan 809 4 2.1

13 Bank Muscat 649 1 1.7

14 Noor Bank 606 9 1.6

15 Natixis 551 2 1.5

16 Kenanga Investment Bank 455 7 1.2

17 First Gulf Bank 383 5 1.0

18 Arab Banking Corporation 383 6 1.0

19 Hong Leong Financial Group 365 4 1.0

20 Affi  n Investment Bank 365 3 1.0

21 National Bank of Kuwait 311 3 0.8

22 Barwa Bank 260 3 0.7

23 DBS 255 4 0.7

24 Abu Dhabi Islamic Bank 243 3 0.6

25 Sharjah Islamic Bank 226 3 0.6

26 OCBC 224 6 0.6

27 Gulf International Bank 214 1 0.6

28 QInvest 204 3 0.5

29 Barclays 203 2 0.5

30 Mashreqbank 183 2 0.5

Total 37,926 127 100

Top Islamic Finance Related Project Financing Legal Advisors 
Ranking                                                                                          12 Months

Legal Advisor US$ (million) No %
1 Allen & Overy 2,447 2 20.3
2 Latham & Watkins 1,532 1 12.7
3 Baker & McKenzie 1,365 1 11.3
4 Adnan Sundra & Low 1,361 1 11.3
4 Zaid Ibrahim & Co 1,361 1 11.3
6 Norton Rose Fulbright 915 1 7.6
7 Cliff ord Chance 758 1 6.3
7 White & Case 758 1 6.3
9 Anjarwalla Collins & Haidermota 172 2 1.4
9 Haidermota & Co 172 2 1.4
9 Lincolns Law Chamber 172 2 1.4
9 Linklaters 172 2 1.4
9 Mohsin Tayebaly & Co 172 2 1.4

Top Islamic Finance Related Project Finance Mandated Lead 
Arrangers                                                                                       12 Months

Mandated Lead Arranger US$ (million) No %
1 China Development Bank 821 2 10.7
2 Al Rajhi Capital 663 2 8.7
3 Banque Saudi Fransi 579 4 7.6
4 Alinma Bank 550 2 7.2
5 HSBC 497 3 6.5
5 Samba Capital & Investment 

Management
497 3 6.5

7 National Commercial Bank 491 3 6.4
8 Mitsubishi UFJ Financial Group 377 3 4.9
9 Aga Khan Fund for Economic 

Development
354 2 4.6

10 NATIXIS 314 2 4.1

Sukuk Volume by Currency US$ (billion)                  12 Months

Sukuk Volume by Issuer Nation US$ (billion)               12 Months

Global Sukuk Volume by Sector                                   12 Months

Global Sukuk Volume - US$ Analysis
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Top Islamic Finance Related Financing Mandated Lead Arrangers 
Ranking                                                                                          12 Months

Mandated Lead Arranger US$ (mln) No %
1 Dubai Islamic Bank 632 9 4.7

2 China Development Bank 621 1 4.6

3 Abu Dhabi Islamic Bank 606 5 4.5

4 Abu Dhabi Commercial Bank 568 6 4.2

5 Noor Bank 545 8 4.0

6 Samba Capital 536 4 4.0

7 SABB 529 4 3.9

8 Emirates NBD 523 6 3.9

9 Banque Saudi Fransi 495 3 3.7

10 Saudi National Commercial Bank 489 3 3.6

11 Mashreqbank 438 5 3.3

12 Al Rajhi Capital 366 2 2.7

13 Standard Chartered Bank 361 5 2.7

14 Maybank 338 1 2.5

14 CIMB Group 338 1 2.5

16 Al Hilal Bank 307 3 2.3

17 AKFED 292 2 2.2

18 National Bank of Abu Dhabi 286 4 2.1

19 Alinma Bank 260 2 1.9

20 HSBC 253 4 1.9

21 Arab Banking Corporation 251 4 1.9

22 Credit Agricole 249 3 1.9

23 Riyad Bank 229 1 1.7

23 Bank Albilad 229 1 1.7

25 Union National Bank 216 2 1.6

26 Gulf International Bank 193 3 1.4

27 Sharjah Islamic Bank 179 3 1.3

28 BBK 174 3 1.3

29 EBRD 170 1 1.3

30 Natixis 168 2 1.2

Top Islamic Finance Related Financing Mandated Lead Arrangers
12 Months

Bookrunner US$ (mln) No %
1 Abu Dhabi Islamic Bank 1,287 5 15.1

2 Mashreqbank 1,050 3 12.3

3 Abu Dhabi Commercial Bank 610 2 7.2

4 Dubai Islamic Bank 488 4 5.7

5 Emirates NBD 474 3 5.6

6 Noor Bank 421 4 5.0

7 Maybank 338 1 4.0

7 CIMB Group 338 1 4.0

9 Saudi National Commercial Bank 267 1 3.1

9 SABB 267 1 3.1

Top Islamic Finance Related Financing by Country             12 Months

Nationality US$ (mln) No %
1 UAE 4,219 15 31.3
2 Saudi Arabia 3,986 4 29.5
3 Pakistan 1,548 3 11.5
4 Bahrain 1,188 2 8.8
5 Malaysia 959 2 7.1
6 Jordan 550 2 4.1
7 Egypt 475 3 3.5
8 India 368 1 2.7
9 Turkey 204 2 1.5
10 Qatar 200 1 1.5

Are your deals listed here?
If you feel that the information within these tables is inaccurate, you may contact 
the following directly:     Shireen Farhana (Media Relations)
                                            Email: shireen.farhana@dealogic.com                           Tel: +852 2804 1223

Top Islamic Finance Related Financing by Sector                12 Months
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Top Islamic Finance Related Financing Deal List                 12 Months

Credit Date Borrower Nationality US$ (mln)

15th Apr 2016 Yanbu Aramco Sinopec 
Refi ning

Saudi Arabia 4,700

27th Jun 2016 Rabigh Electricity Saudi Arabia 2,686

8th Sep 2016 Aluminium Bahrain Bahrain 1,500

9th Mar 2016 Dhuruma Electricity Saudi Arabia 1,138

15th Jun 2016 PNB Jersey Malaysia 889

21st Dec 2015 Engro Powergen Pakistan 851

29th Aug 2016 Atlantis The Palm UAE 850

11th Dec 2015 Cititower Malaysia 751

29th Nov 2015 Gulf Marine Services UAE 620

31st Aug 2016 Almarai Saudi Arabia 600
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