
Europe remains something of a 
closed book for Islamic fi nance, with 
its large Muslim population failing 
to give rise to substantial organic 
growth or domestic development. 
Despite pockets of activity, the wider 
region has so far failed to live up to 
its perceived potential. But LAUREN 
MCAUGHTRY learns that all this 
could be about to change — with 
Islamic insurance leading the way. 

According to the latest fi gures from Pew 
Research, Europe (excluding Turkey) is 
home to at least 44 million Muslims, or 
6% of its total population. France alone 
hosts at least 4.7 million, Germany is 
home to around 4.3 million and in the 
UK Islam is the second-largest religion 
with at least 2.7 million or 4.5% of the 
population. Yet so far Islamic activity 
has been dominated by inward property 
investment, with retail Islamic products 
failing to make much headway with 
the domestic demographic. Why the 
stagnant growth — and with the infl ux 
of Muslim migrants continuing to fl ood 
Europe, will this ever change? 

Slow to grow 
Takaful, as one of the pillars of a 
retail proposition, can act as an early 
warning signal for consumer demand 
– and so far, the market has not looked 

promising. The UK has a few operators, 
while Germany’s FWU Group off ers a 
range of wholesale Takaful products 
across Europe. In 2012, Swiss Life 
launched what it claimed to be Europe’s 
fi rst Family Takaful product in France, 
and later added to its range with an 
investment-linked Sukuk fund in 
partnership with Salam Pax Funds; 
Vita is also rumored to have entered 
the French market and Swiss Re has 
a worldwide re-Takaful business. But 
given the size of the market, these are 
tiny drops in a very large ocean. 

“I don’t think a lot is happening with 
Takaful in Europe,” observed Sohail 
Jaff er, deputy CEO of FWU Dubai 
Services. “There is of course [a] certain 
degree of success with Islamic banking 
in London but Europe is a big market, 
and I don’t think the timing for Takaful 
is quite right yet.”

Limited interest
A key benchmark has been 
the lack of interest in the 
European market — not 
only from international 
companies, but from its own 
major players, which 
count some of the 
biggest insurance 
fi rms in the world. 

When Swiss Re, the world’s second-
largest reinsurer, began off ering re-
Takaful solutions in 2006 it launched 
in the Middle East, with a Malaysian 
license subsequently obtained in 2009 
— and still has no dedicated Islamic 
operations in Europe. Allianz Group, 
the world’s largest insurance company, 
has off ered Takaful in the Middle East 
and Asia since 2006 and is active in 
key Islamic markets including Bahrain, 
Egypt, Indonesia, Malaysia, Qatar 
and Saudi Arabia — yet has not yet 
launched any products in its home 
market of Germany or entered into any 
European markets. Zurich Insurance 
Group, Switz erland’s largest insurer and 
Europe’s fi fth-biggest insurance player, 
earlier this year moved into the Takaful 
space with the acquisition of Malaysia’s 
MAA Takaful — but off ers no Islamic 
products to Muslims in its home market. 

“The big European brands all 
know about Takaful, and are 
involved in it in the growth 
markets. So why have they not 
imported these back to Europe 
yet?” asked Sohail. “They don’t 
want to be the fi rst mover, and 

they need to rethink 
their distribution 

Powered by: IdealRatings®

(All Cap)

continued on page 3

COVER STORY

The World’s Leading Islamic Finance News Provider

Takaful in Europe: Could this dry market 
inally be about to catch ire? 

PARTNER WITH USPARTNER WITH US
Contact for more information: François-Xavier Chenhalls-Walker  Email: francois.xavier@REDmoneygroup.com

Opening doors to 
new opportunities

900

950

1000

1050

1100

TMSSFTW

1,050.35

1,041.23

0.87%

India pushes 
for non-interest 
banking 
despite 
potential 
backlash...6

Update: Iraq 
continues 
to grow in 
opportunities...7

Company Focus: 
Coris Bank 
International 
turns to Islamic 
funding for SME 
expansion...8

Woman 
in Islamic 
Finance: 
Learning 
from the 
UK...10

31st August 2016 (Volume 13 Issue 35)



2© 31st August 2016

IFN RAPIDS

Disclaimer: IFN invites leading practitioners and academics to contribute short reports each week. Whilst we have used our best 
endeavors and eff orts to ensure the accuracy of the contents we do not hold out or represent that the respective opinions are 
accurate and therefore shall not be held responsible for any inaccuracies. Contents and copyright remain with REDmoney.

DEALS
Ekovest issues RM3.64 
billion (US$902.78 million) 
Sukuk Wakalah

Indonesian government 
receives IDR15.27 trillion 
(US$1.15 billion) in bids 
from sale of fi ve sovereign 
Sukuk securities; awards 
IDR4.37 trillion (US$330.37 
million)

HK Realtindo issues 
IDR120 billion (US$9.05 
million) two-year Sukuk 
Mudarabah

Dana Gas in talks with 
creditors on possible 
rollover and buyback of 
Sukuk due 2017 to structure 
debt

Ranhill Capital partially 
buys back Sukuk 
Musharakah of up to 
RM800 million (US$198.49 
million)

Aktif Bank plans to issue 
second tranche of Sukuk 
Murabahah program 

Meezan Bank to privately 
place PKR7 billion (US$66.35 
million) Tier 2 Sukuk

Khazanah Nasional mull-
ing benchmark-sized ex-
changeable Sukuk sale

NEWS
Nasser Social Bank’s board 
approves capital increase 
plan

Federal Inland Revenue 
Services grants tax 
concessions to Nigeria’s 
proposed maiden sovereign 
Sukuk

Capital Markets Authority 
of Kenya working on 
facilitating Islamic fi nance 
in the country

Pakistani regulator 
discusses Modaraba sector; 
advises to increase outreach 
for greater fi nancial 
inclusion

Islami Bank Bangladesh 
fi nancially supports 
International Chamber 
of Commerce’s capacity-
building initiatives

Bangladesh Petroleum 
Corporation seeks up to 
US$800 million from IDB’s 
trade fi nance arm to fund 
oil imports

Kuwait Finance House 
appoints KPMG Deal 
Advisory as Receiver and 
Manager for the sale of Asia 
Pacifi c Flight Training’s 
assets 

Pakistan introduces non-
banking microfi nance 
regulatory framework

ASSET 
MANAGEMENT
BLME Holdings drops plan 
to acquire Renaissance 
Asset Finance; to relaunch 
wealth management 
business under revised 
strategy

TAKAFUL
Takaful Emarat gets 
regulator’s nod to 
repurchase up to 10% of 
shares

Saudi regulator fi nes 
Salama Cooperative 
Insurance Company for 
corporate governance 
violation

Al Madina Takaful unveils 
Hajj and Umrah Travel 
Insurance scheme

Wataniya Insurance 
Company raises SAR93.69 
million (US$24.97 million) 
from rights issue; to sell 
remaining rights issue 
shares on the 28th August

Egyptian Life Takaful 
Company to form ban-
caTakaful partnership with 
NBK Egypt

RATINGS
Widad Capital’s Sukuk 
program of up to RM110 
million (US$27.27 million) 
in nominal value receives 
‘AA2/Stable’ rating

GFH Financial Group 
maintains ‘BB’ long-term 
and ‘B’ short-term ratings 
with a stable outlook

Masraf Al Rayan 
receives rating upgrades 
as profi tability and 
diversifi cation strengthen 

Gas Malaysia receives top 
preliminary ratings for 
Islamic debt programs

MARC affi  rms ‘AAIS’ 
and ‘AAAIS(fg) ratings 
on Ranhill Powertron II’s 
Islamic notes

MOVES
Blathnaid Bergin resigns 
as board member of Al 
Alamiya for Cooperative 
Insurance a week after 
appointment

Al Hilal Bank appoints 
Yousuf M Sandeela to head 
treasury banking

International Accounting 
Standards Board names 
Mohammad Faiz Azmi 
as new chair of Islamic 
Finance Consultative Group

Islamic Financial Services 
Council of Australia 
appoints Chaaban Omran 
as new CEO

Kuwait Finance House 
Malaysia appoints new 
chief and top management 
team

Mashreq appoints new 
head of asset management; 
to also take on CEO role of 
Mashreq Capital 

Mohsin Shaik Sehu Mo-
hammed to head invest-
ment banking and capital 
markets at Maisarah Islam-
ic Banking Services
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strategy to reach the relevant customer 
segments.”

Nor have international fi rms looked 
to Europe for growth, despite its large 
Muslim population. The dominant 
fi rms in the biggest Takaful markets 
of Malaysia and the GCC tend to be 
domestic and home-focused — the 
UAE’s Salama, for example, which 
claims to be the world’s biggest Takaful 
and re-Takaful operator, only operates 
in six MENA markets; while many of the 
leading players in Malaysia are purely 
domestic — often, as with Maybank 
Group’s Etiqa Takaful, affi  liated with 
the big banking institutions. 

Underwriting explosion
However, all this could be about to 
change. Islamic fi nance is becoming 
more widely accepted across developed 
markets, partly due to an increased 
interest in ethical fi nance and 
investments, and partly due to its strong 
growth rate and success in markets 
such as the GCC and Southeast Asia, 
which have not gone unnoticed. In 
2013, London-based Cobalt launched 
a new Islamic insurance platform that 
spread Takaful risk across a panel of 
underwriters. In 2014, its underwriting 
capacity was increased to GBP425 

million (US$558.05 million) and in 2015 
Lloyd’s of London launched its fi rst 
Shariah compliant insurance product, 
backed by Cobalt. 

Although the fi rm does not provide 
retail products, as a wholesale provider 
it has seen activity increase. “This 
year has been a signifi cant one for 
Cobalt and the future provision of 
Shariah compliant insurance cover in 
the London market,” confi rmed CEO 
Richard Bishop to IFN. “The level of 
business we are seeing continues to 
grow, and this supports the evidence 
that when clients are made aware of the 
option and that the cover can be put 
in place at prices that are comparative 
to the conventional market, they will 
choose a Shariah compliant solution.”

London leads
Although there have been previous 
att empts to establish Takaful operations 
in the UK in the past, many have 
failed due to issues with capitalization, 
underwriting approaches and 
investment strategies. And because of 
the small size and risk aversion of most 
Islamic insurers, risk is often passed on 
to international insurance markets, and 
not necessarily in a Shariah compliant 
form. Yet with fi rms such as Cobalt now 
active in the market, opportunities are 
evolving. 

This is exemplifi ed by the formation 
in April 2015 of the Islamic Insurance 
Association of London (IIAL), chaired 
by the former chairman of Lloyd’s of 
London, Max Taylor. CBRE in a recent 
report predicted that Middle Eastern 
sovereign wealth funds and businesses 
could invest over US$180 billion 
internationally over the next decade 
of which 80% is expected to fl ow to 
Europe. 

“The growth in the scale, size 
and appetite for Islamic 
fi nance has been rapid and 
London as a fi nancial market 
has reacted to the challenge 
and is working toward its 
aim to be the pre-eminent 
Islamic fi nancial center 
outside of the Islamic 
nations,” noted 
Taylor. “To do so, 
it needs to have 
the ability to off er 

Islamic businesses insurance cover that 
complies with the principles of Islamic 
law.”

In October 2015, the IIAL hosted a 
successful event in the UAE which 
raised the profi le of Islamic insurance 
opportunities in the UK and Europe, 
and has acted as a catalyst for new 
development. “Across the London 
market, there has been a growing 
recognition of the association and the 
work we are currently undertaking,” 
confi rmed John Guy, the secretary-
general of the IIAL, speaking to IFN. 
“Our aims are twofold: to educate 
the London market as to the huge 
opportunities there are for the market 
to engage with the Islamic business 
community and the benefi ts of off ering 
underwriting capacity in a Shariah 
compliant manner. Secondly, we are 
working hard to engage with the 
wider Islamic markets to highlight that 
the London market is committ ed to 
delivering Shariah compliant capacity. 
We are keen to work with governments, 
regulators and underwriters to drive the 
growth of the market.” 

With the backing of all the major players 
in the London market, and plans already 
underway to host an event in Malaysia 
in the fi rst half of 2017, the association is 
working hard to open up opportunities 
in the European market and encourage 
established players to enter the sector — 
including conducting a major study into 
the growth drivers of Islamic insurance, 
the results of which are expected at the 
end of the year. 

Carving a niche
However, despite the optimistic growth 
prospects signifi cant challenges still 
remain. “Europe, like markets across the 
world, remains extremely competitive,” 

warned Bishop. “Clients are under 
pressure to cut costs as the 

economic recovery continues 
slowly. Therefore, they are 
looking closely at every area of 
expenditure. 

In many ways, the success of 
Cobalt and the response it has 

received has been a catalyst 
for heightened interest 

in the potential of 
Islamic insurance in 

Takaful in Europe: Could this dry market fi nally be about to catch fi re?  
Continued from page 1
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the UK and Europe. However, while 
competition brings choice and that 
has to be good for the customer, there 
is litt le prospect of any new entrants 
sett ing up retail operations anywhere in 
the UK/European area in the foreseeable 
future. There just is not a big enough 
market for [a] critical scale to be 
achieved.”

So how can this be changed — what 
needs to be done to propel momentum 
and achieve critical mass? One 
problem is that given the effi  ciency and 
competitiveness of the insurance market 
in Europe, Islamic insurers need to carve 
a niche for themselves — not only by 
defi ning who their target customers are, 
but by creating specialized products 
that don’t necessarily compete with the 
current off erings on the market. 

“Islamic fi nance needs to do some 
re-thinking on how to be relevant to 
consumers,” noted Sohail. “We have to 
study what kind of customer segments 
we want to serve — for example, 
people who are sending their savings 
back home. Why not off er them a life 
insurance product in case anything 
happens to them? Or people who die 
in Europe and want their remains 
repatriated. These products don’t 
need to be sophisticated — we need 
something simple, easy and relevant. 
Entering into the very competitive 
markets like motor insurance or home 
contents is very diffi  cult.”

Another option is opening up the appeal 
of Islamic options to a wider market 
through a more effi  cient distribution 
model, riding on the growing appeal of 
ethical fi nance to att ract customers. 

“Islamic fi nance in its present form 
in the Middle East and Malaysia may 
need some fi ne-tuning for European 
markets,” emphasized Sohail. 
“We need something that is 
more aligned with ethical 
and socially responsible 
investing — for Takaful, 
that means something more 
aligned to mutuality or 
cooperative insurance.”

“What is Takaful 
at the end of the 
day? It is about 
these values, and 

if these were articulated and there was 
a distribution platform, electronic or 
otherwise, that reached out to customers 
with good branding and service, then 
we could reach out to customers in 
France, Germany, the UK, etc — not 
just limited to a defi ned affi  nity group 
but well beyond. Transparency today is 
still in high demand, particularly in life 
insurance.”

Spreading the word
But the question now is how to proceed. 
“The real challenge is not creating more 
manufacturing capacity. We don’t need 
to create another Takaful company in 
Europe. The question is how you create 
distribution and defi ne the marketing 
channels,” thinks Sohail. “How do you 
reach out to the consumer segments that 
are interested or receptive to this kind 
of solution, which is based on mutuality 
and transparency?”

One of the biggest current barriers 
in Europe is the age-old problem of 
a lack of awareness. “I think we are 
in a chicken and egg type situation 
in terms of growth,” explained Guy. 

“The potential policyholders are 
unaware of the products on off er 

and the underwriters and product 
providers are unaware of the size 
of the potential market.”

Then there are those who still 
believe providing Islamic 

insurance is more 
complex and costly than 
the conventional model. 
“It is a misconception 

that we at the IIAL are working very 
hard to change,” said Guy. “What is 
clear is that the brokers have a role 
to play, but you have to wonder just 
how many currently ask their Islamic 
and Muslim clients whether they want 
their insurance delivered in a Shariah 
compliant way.” 

Building capacity
Once the demand is established, who 
might take the fi rst steps in providing 
these services? “The opportunities 
are signifi cant give the large Muslim 
populations and we are aware of a 
number of initiatives that are underway 
in the UK to create new facilities which 

Takaful in Europe: Could this dry market fi nally be about to catch fi re? 
Continued from page 3
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Cross-border connections 
New partnerships are springing up 
that look set to build capacity and 
boost relations between leading 
Islamic markets and the western 
world — and which could open up 
new opportunities for expansion into 
Europe. 

“As the outlook for long-term 
growth of Takaful in some markets 
in Europe is promising, there may 
be opportunities for [the] Malaysian 
Takaful sector to support those 
markets — particularly through 
re-Takaful linkages,” pointed out Dr 
Amat Taap Manshor, CEO of FAA, 
speaking to IFN. 

The FAA believes that a major barrier 
to growth in the region has been a 
lack of talent, estimating that the 
industry worldwide could need 
up to 50,000 more Islamic fi nancial 
service professionals. However, with 
a collaboration signed last week 
between the FAA and the British 
Accreditation Council to off er globally 
accredited Islamic fi nance courses in 
the UK, doors are now opening to 
display a tantalizing glimpse of the 
possibilities beyond. 

“There is potential for closer 
cooperation in the areas of educational 
and training programs relating to 
Takaful,” concluded Dr Amat. “With 
our work on quality assurance and 
accreditation for educational and 
training programs, FAA is in a strong 
position to support such cooperation.”
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will allow insurance to be delivered in a 
Shariah compliant way,” confi rmed Guy. 

“In terms of Cobalt, we are working in 
some very signifi cant projects that we 
hope to be in a position to announce in 
the near future,” added Bishop. “These 
highlight the fact that there is a growing 
recognition of the potential for Islamic 
insurance products.”

And while the big European operators 
might not yet be ready to take the 
plunge, established international 
players could fi nally be recognizing the 
opportunity. “In terms of the existing 
players from the GCC or Malaysia, 
we are aware that there is interest in 
accessing the European markets,” Guy 
revealed to IFN. 

A positive outlook
A recent research report from the 
London Market Group’s London Matt ers 
highlighted that in order to continue 
to be a global center for risk, London 
must bett er engage with the emerging 
markets — and Islamic fi nance is central 
to this engagement. More importantly, 
it looks as if this potential might fi nally 
be coming to fruition – with the coming 
year expected to bring exciting new 
developments in the Islamic insurance 
market in Europe. 

“We have been working with leading 
underwriters in our market to create 
new products and we will be in a 
position to deliver some signifi cant 
news before the end of the year, which 
will clearly highlight the growth in 
demand,” revealed Bishop.

Despite the challenges and although for 
the momentum activity is limited to a 
few pioneering players, the future looks 
bright. “We are hugely positive about 
the prospects for the coming months,” 
enthused Guy. “There is a momentum 
building, particularly in the specialty risk 
markets. We are working with the London 
market brokers to encourage them to 
make their clients aware there are Shariah 
solutions and capacity available.” 

“We are fully aware that the journey… 
is a long one, but we are very pleased 
with the progress we have seen.”

Takaful in Europe: Could 
this dry market fi nally be 
about to catch fi re?   
Continued from page 4
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The Islamic banking industry in Pakistan has progressed considerably since its introduction to the South Asian 

nation, with its share reaching almost 12% of the overall banking industry in terms of its asset size. The branch 
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India is brimming with Islamic fi nance 
opportunities — it is after all the home 
to one of the world’s largest Muslim 
population but religious sensitivity 
and politics have made it diffi  cult for 
the country to completely embrace the 
Shariah compliant fi nancial proposition. 
There are however progress toward that 
direction as VINEETA TAN reports.

Without making any reference to Islamic 
banking, the Reserve Bank of India (RBI) 
is making a push to introduce a defi ning 
feature of Shariah compliant banking 
in the Indian Republic weeks before 
Governor Raghuram Rajan — an ardent 
Islamic fi nance advocate — steps down 
in September; a move that has previously 
received political and religious backlash 
from certain segments of the Hindu-
majority nation.

“It is observed that some sections of the 
Indian society have remained fi nancially 
excluded for religious reasons that 
preclude them from using banking 
products with an element of interest. 
Toward mainstreaming these excluded 
sections, it is proposed to explore the 
modalities of introducing interest-free 
banking products in India in consultation 
with the government,” the RBI said in its 
latest annual report viewed by IFN.

Prime Minister Narendra Modi has been 
assertive in building stronger relations 
with the Muslim world, particularly 
the GCC, and this proposal could be 
seen as another measure by the Modi 
government to facilitate ties with the 
Islamic world. This, of course, also runs 
parallel to the government’s fi nancial 
inclusivity eff orts to enhance fi nancial 
access of its 172-million strong Muslim 
population — one of the largest in the 
world and a point of att raction for many 
foreign Islamic fi nancial institutions 
which have so far met with regulatory 
and political challenges in sett ing up 
shop in the South Asian nation. 

Despite so, the IDB earlier this year 
signed an agreement with the Export-
Import Bank of India to open its fi rst 
branch in India, which if it materializes, 
would be an important milestone 
in developing Islamic banking and 
investments in India. The IDB’s move 
however, is not without adverse reaction 
as Hindu groups have opposed the 
potential establishment of an Islamic 
bank in the secular country.

Financial inclusion is high on India’s 
agenda. The central bank established 
a dedicated committ ee to spearhead 

initiatives to improve fi nancial services 
accessibility of its 1.3 billion people, 
out of which 233 million remain 
unbanked. While the number of 
unbanked individuals is high, this is 
about half of what it was in 2011 (557 
million), according to a PwC report, an 
improvement thanks to Modi’s reforms.

The RBI’s fi nancial inclusion committ ee 
recognizes the massive improvement but 
is continuing to set a much wider vision 
of fi nancial inclusion, describing it as 
‘convenient’ access to a basket of basic 
formal fi nancial products and services 
that should include savings, remitt ances, 
credit, government-supported insurance 
and pension products to small and 
marginal farmers and low-income 
households at reasonable costs with 
adequate protection progressively 
supplemented by social cash transfers. 

And of the recommendations made to 
reach that goal, it has called for “an open 
specialized interest-free window with 
simple products like demand deposits, 
agency and participation securities, 
off ering products based on cost-plus 
fi nancing, deferred payment and 
deferred delivery contracts.”

India pushes for non-interest banking despite potential 
backlash

Tapping the Sukuk market has proven 
to be the right decision for Ivory Coast 
which is on the lookout for alternative 
streams of income and hoping to 
capture the wealth of Middle East and 
Asia; and it is likely that the Republic’s 
next Sukuk issuance — currently in the 
works — would continue to propel the 
country in the right direction. VINEETA 
TAN explores.

Ivory Coast’s debut Sukuk sale last 
December was considered a success as 
it allowed the Republic to raise CFA150 
billion (US$258.2 million) from regional 
and international markets: A majority of 
the paper was taken up by investors from 
MENA (45%) while the domestic market 
accounted for 37% and regional CFA 
institutional investors 18%.

“In this sense, the issuance met 
its objective of diversifying the 

government’s source of funding away 
from purely traditional sources and 
taps new and rapidly increasing pools 
of investor liquidity concentrated in 
the Middle East and Asia,” according 
to Moody’s Investors Service, which 
added that the Republic’s next Sukuk 
facility will further diversify its creditor 
base and provide aff ordable funding 
for the economy’s robust growth and 
development plans. “As African capital 
markets deepen, including the CFA zone, 
Islamic fi nance is increasingly appealing 
for African sovereigns,” noted the rating 
agency.

Commanding almost 40% of the 
combined GDP of the West African 
Economic and Monetary Union, Ivory 
Coast’s fi nancing needs over the medium 
term are expected to increase as the 
African country implements its EUR44.8 
billion (US$50.63 billion) National 

Development Plan to elevate its nation 
to emerging economy status by 2020. 
Moody’s projects that Ivory Coast would 
require some CFA1.2 trillion (US$2.07 
billion) this year (after its fi nancing 
needs peaked to CFA1.39 trillion 
(US$2.39 billion) in 2015) and is likely to 
borrow between 5.5%-6.5% of its GDP 
in the next few years. “These borrowing 
requirements are likely to be too large for 
the regional market, which explains why 
Ivory Coast has already issued several 
times on the international market,” said 
Moody’s. The country has issued two 
eurobonds in the last two years.

Ivory Coast is currently in the process of 
issuing its sophomore Sukuk — also 
worth CFA150 billion, and will carry a 
seven-year tenor (with a two-year grace 
period) and a profi t rate of 5.75%. 
Subscription is expected to close end of 
this month.

Ivory Coast meeting development funding objectives with Sukuk
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Last week, we featured a cover 
story outlining the exciting new 
opportunities in Iraq for international 
fi rms since the improvement in security 
and the government’s commitment to 
fi nancial reform. The report generated 
signifi cant interest from our readers, 
and LAUREN MCAUGHTRY follows 
up with a brief update on the latest 
developments. 

Though Iraq has witnessed a slowdown 
since mid-2016 due to increase security 
concerns and more recently, lower oil 
prices, its economy is starting to recover. 
“We have noted a renewed interest to 
invest and further develop Iraq over 
the past couple of months,” noted Dana 
Abduljaleel, a senior associate with law 
fi rm Al Tamimi, speaking to IFN this 
week. “In particular, there seems to be 
groundwork to commence a number 
of governmental projects, including 
electricity generation, as well as certain 
infrastructure projects and telecom 
facilities. We have further witnessed 
interest from foreign investors, including 
in particular, the Asian markets.”

All this looks promising — so what 
concrete developments can we expect 
in the upcoming months? It looks as if 
it is no longer a matt er of potential, but 
of material progress. “Relevant to the 
banking sector, these new initiatives 
mean that we can expect new project 
fi nance undertakings and L/C issuances 
toward the end of 2016 and beginning of 
2017,” confi rmed Dana. 

Although Islamic fi nance products are 
still relatively new to the Iraqi market, 
there also seems to be a clear preference 
toward Shariah compliant structures that 
bodes well for the future development 
of the market. “Large family-owned 
business and certain governmental 
project companies do seem to favor and 
consider Shariah compliant fi nancings, 
and it is expected that this market would 
continue to grow as Iraq’s political and 
security situation stabilizes,” said Dana. 

To further support the development 
of Iraq’s banking sector, the Iraqi 
parliament recently approved a federal 
law regulating Islamic banks, namely 

the Islamic Banks Law No. 43 of 2015, 
which came into force at the beginning 
of 2016. 

The introduction of the new law was 
aimed at regulating Islamic banks, and 
should be a signifi cant step forward 
for the progression and growth of 
the Islamic fi nance sector in Iraq. For 
example, a major new advantage is the 
provision of tax waivers for all sale and 
purchase transactions involving real 
estate, lands and vehicles concluded by 
Islamic banks in Iraq, allowing them 
far greater fl exibility to structure their 
products — and thus, ultimately, making 
prices more competitive. 

The introduction of the new framework 
has already increased the demand for 
Islamic fi nancing, and with further 
regulations expected later this year, the 
industry should grow from strength to 
strength. Now could be the time to strike 
— while the iron is hot, and before the 
rest of the world recognizes the renewed 
opportunity.

Update: Iraq continues to grow in opportunities

Things are looking positive for the 
Qatari stock market as global index 
provider FTSE Russell indicated that 
half of the 44 companies listed on the 
Qatar Stock Exchange (QE) would 
be eligible for addition to the Global 
Equity Index Series (GEIS), ahead 
of the country’s impending upgrade 
from Frontier to Secondary Emerging 
market status. DANIAL IDRAKI writes 
that Islamic entities are among those 
included in the index that tracks over 
7,400 securities across 47 countries, 
such as Qatar Islamic Bank, Qatar 
International Islamic Bank and Masraf 
Al Rayan.

Ezdan Group Holding, which raised 
US$500 million via a fi ve-year Sukuk 
issue in May this year, is also part 
of the indicative list, with others 
including Aamal, Al Meera Consumer 
Goods, Barwa Real Estate, Commercial 
Bank, Doha Bank, Gulf International 
Services, Industries Qatar, Medicare 
Group, Ooredoo, Qatar Electricity and 
Water, Qatar Gas Transport, Qatar 
Insurance, Qatar National Bank, Qatar 

Navigation, Qatari Investors Group, 
Salam International Investment, United 
Development and Vodafone Qatar.

Indices within the FTSE GEIS — which 
captures 98% of the world’s investable 
market capitalization across developed 
and emerging markets — are designed 
for the creation of a broad range of 
fi nancial products, such as index-tracking 
funds, derivatives and exchange-traded 
funds, as well as being performance 
benchmarks. 

FTSE indices are used extensively 
worldwide for benchmarking portfolios, 
performance measurement, investment 
analysis, asset allocation, index-tracking 
funds and structured products. Five of 

the leading global benchmark indices 
within the GEIS family include FTSE 
Global All Cap (large/mid/small cap), 
FTSE Global Small Cap, FTSE AllWorld 
(large/mid cap), FTSE Developed and 
FTSE Emerging.

Qatar’s upgrade to the FTSE Secondary 
Emerging market index will take eff ect 
on the 20th September 2016, and the 
market is expected to see a strong infl ow 
of foreign funds. 

The QE has gained some 7.36% year-
to-date to reach 11,197.48 points, 
adding 62.67 points or 0.56% from 
the previous close. In July, Qatar’s 
equities market outperformed its peers 
in the GCC region, rising by 7.3% on 
a month-on-month basis, driven by 
a solid performance in its real estate, 
telecommunications and banking and 
fi nancial services stocks. 

Saudi Arabia, which declined 3%, was 
the sole GCC country on the downtrend 
for the month.

FTSE Russell to include listed Qatari Shariah compliant entities 
into Global Equity Index Series
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Amid a fl urry of domestic Sukuk 
activities in the Republic, VINEETA 
TAN reports that Pakistan is now 
preparing to re-enter the international 
sovereign Sukuk market ending a 
21-month drought as it continues its 
aggressive borrowing spree to fund 
infrastructure projects and absorb 
excess liquidity from Islamic banks.

In a request for expression of interest 
(EOI) viewed by IFN, the Pakistani 
government revealed that it intends 
to print an Islamic sovereign paper in 
the international capital markets and 
is inviting foreign and local banks 
to submit their EOI to manage the 
transaction. 

To be issued in tenors of fi ve years, seven 
years or more with a projected coupon 
of US Treasury Rate + margin and/or 
LIBOR + margin, the Ministry of Finance, 
however, did not mention a specifi c 
issuance size or structure, leaving that 
to the recommendation of the fi nancial 

advisor/lead manager, although it did 
request for a breakdown of fees for 
Sukuk programs worth up to US$1.5 
billion. No timeline for the deal was 
mentioned.

Not limiting the Sukuk structure means 
that there is a possibility that the global 
Islamic fi nance industry may see a new 
type of paper from the sovereign which 
has so far preferred the Ijarah structure: 
both the country’s dollar Sukuk issued in 
2014 and 2005 were based on the Ijarah 
contract. 

“[The] structure of the Sukuk is fl exible 
and innovative features including the 
underlying alternative securities will be 
considered,” said the Ministry of Finance.

The ‘B3’-rated (Moody’s) sovereign has 
been actively raising money Islamically 
from its home market this year after 
issuing new Sukuk regulations in 2015: in 
the fi rst quarter of 2016, it sold PKR80.4 
billion (US$762.07 million) worth of 

Sukuk Ijarah and guaranteed the PKR100 
billion (US$947.85 million) Sukuk 
Musharakah facility issued by its Water 
& Development Authority. These came 
amid a slew of measures to bolster the 
country’s capital markets — both 
conventional and Islamic — on the back 
of Finance Minister Ishaq Dar’s eff orts to 
create more avenues for cash-rich Islamic 
banks — which are desperate for 
liquidity management solutions — to 
park their liquidity. It is also worth 
noting that the provisional Sindh 
government in June also vocalized plans 
to issue a dollar-denominated Sukuk of 
up to US$200 million.

Government of Pakistan plans dollar Sukuk after 21-month 
absence; invites banks to submit EOI

As the SME sector picks up pace 
in Africa, an increasing number of 
corporations and fi nancial institutions 
are turning to Islamic fi nance to 
accelerate its growth and development. 
Coris Bank International, a commercial 
bank in Burkina Faso, recently 
secured a credit line from the Islamic 
Corporation for the Development of 
the Private Sector (ICD) to the tune of 
EUR17 million (US$19.03 million), that 
will allow it to increase the funding 
capacity for its SME business. DANIAL 
IDRAKI writes.

The SME sector in Africa has always 
struggled with access to capital, and it 
is estimated that there is approximately 
US$368 billion in credit gap across the 
region currently. This predicament, 
however, provides an opportunity 
for investors to fi ll the vacuum. Coris 
Bank, which became the fi rst bank in 
Burkina Faso to operate a dedicated 
Islamic window since April 2015 (known 
as CBI BARAKA), looks set on taking 
advantage of the present opening in the 
West African market. “Islamic fi nance 

generally focuses on all sectors of activity 
but particularly on SMEs — our main 
target and driver of the economy in 
Burkina Faso,” the company told IFN. 
Coris Bank currently off ers an array of 
Islamic fi nance services in the form of 
Wadiah, Murabahah, Mudarabah and 
Ijarah. 

While the funding from the ICD may 
propel its SME initiative in the country 
in the near term, Coris Bank already 
has plans in the pipeline to expand its 
footprint beyond its borders. Aiming 
to become a leading bank in the West 
African Economic and Monetary Union 
by 2020, it is eyeing expansion to Senegal 
and Benin by the end of this year. 

“The expansion to these two countries 
is in line with our international 

development strategy, which began with 
the opening of the Ivory Coast subsidiary 
in 2013. The products and services to be 
off ered will initially cover conventional 
fi nance needs and will address all 
segments of the economy (individual, 
institutional, SME and large enterprises), 
while the products and services of 
Islamic fi nance will be introduced later, 
replicating the example of Burkina Faso,” 
the company explained.

While the Islamic capital markets 
witnessed back-to-back sovereign 
issuances by Senegal, Ivory Coast and 
Togo in recent weeks, Coris Bank noted 
that Burkina Faso — with approximately 
60% of its 18 million people professing 
the Islamic faith — is also considering 
charting a similar path. “Islamic fi nance 
has good prospects in West Africa, and 
Burkina Faso in particular,” Coris Bank 
added. 

Burkina Faso had a GDP per capita of 
US$613 in 2015, and the IMF expects 
growth to increase moderately from 4% 
in 2014-15 to 5.2% in 2016.

Company Focus: Coris Bank International turns to Islamic 
funding for SME expansion
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As the markets move closer toward the 
end of the third quarter, there is still a 
healthy amount of activities lined up 
in the sovereign Sukuk pipeline, with 
Pakistan being the latest to potentially 
issue its third US dollar Sukuk 
sometime soon. DANIAL IDRAKI 
brings you the latest updates.

Pakistan is looking to end a 21-month 
drought in the international sovereign 
Sukuk market. In a request for expression 
of interest viewed by IFN, the Pakistani 
government revealed that it intends 
to print an Islamic sovereign paper 
in the international capital markets, 
and the proposed Sukuk would be the 
government of Pakistan’s third US dollar 
issuance. It last issued in November 2014 
with a fi ve-year US$1 billion issuance 
priced at 6.75%. The South Asian nation 
also issued in the domestic rupee, such as 
the PKR80.4 billion (US$762.07 million) 
Sukuk Ijarah sold in the fi rst quarter of 
2016.

Over in Indonesia, the government 
received total incoming bids of IDR15.27 
trillion (US$1.15 billion) from the sale of 
fi ve sovereign Sukuk securities via the 
auction system of Bank Indonesia, and 
awarded IDR4.37 trillion (US$330.37 
million), according to an announcement 
on the Ministry of Finance’s website.

Sovereign Sukuk: Pakistan’s re-emergence 
Upcoming sovereign Sukuk

Country Amount Expected date

Ivory Coast XOF150 billion 31st Aug 2016

Oman US$2 billion TBA 

Iran IRR60 trillion 2016

Nigeria TBA First quarter of 2017

Jordan JOD175 million TBA

Pakistan PKR79.1 billion TBA

Egypt TBA 2016

Kazakhstan TBA 2016

Kenya TBA 2016

South Africa TBA 2016

Bangladesh TBA TBA

Hong Kong US$500 million to US$1 
billion TBA

Ningxia Hui Autonomous Region US$1.5 billion TBA

Niger XOF150 billion TBA

Luxembourg TBA TBA

Tunisia US$500 million TBA

UAE TBA TBA

Shandong Province CNY30 billion TBA

Sindh Province US$200 million TBA

Kuwait KWD5 billion Sept 2016

Maldives TBA TBA

Sri Lanka US$1 billion TBA

Germany US$1 billion TBA

CORPORATE
w w w. I F N C o r p o r a t e . c o m

Scan and register on our website or 
visit www.ifncorporate.com/reg

Register for IFN Corporate
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In the UK, the picture for women 
working has never looked so good – 
women participation in the economy is 
at a record high and the gender pay gap 
at a record low. However, the picture 
is not as rosy for the fi nancial sector 
where women only make up a minority 
(14%) of executive committ ees despite 
more women than men being employed 
in the sector. VINEETA TAN writes 
that the country, which is the world’s 
largest exporter of fi nancial services and 
the Islamic fi nance hub of the west, is 
nonetheless taking a proactive approach 
to close this gap.

The economic case for gender equality 
is a strong one: merely by advancing 
women equality, the world’s GDP could 
grow by a staggering US$12 trillion 
in less than a decade, according to 
McKinsey, while in the UK alone, some 
US$600 billion could be added to its 
economy if women’s productivity and 
employment levels could be raised 
to the same level of men’s, noted the 
Government Equalities Offi  ce which 
also said that equalizing participation 
rates could add 10% to the size of the 
UK economy by 2030. From a business 
perspective, McKinsey found that 
fi rms with a top quartile representation 
of women in executive committ ees 
generally outperform companies without 
any female representation at the top, 
with some estimates putt ing it at a 47% 
average return on equity.

Yet women only comprise 26% of FTSE 
100 board members and 14% of executive 
committ ees in the fi nancial sector, 

according to a report by Virgin Money. 
“More women than men are employed 
in the fi nancial services but many do not 
progress beyond middle management 
levels, leaving almost all of the top jobs 
in the hands of the men,” said Jayne-
Anne Gadhia, CEO of Virgin Money, 
who led a comprehensive review into 
the representation of women in senior 
managerial roles in the UK’s fi nancial 
services this year. “This outcome has, 
arguably, contributed not only to the 
fi nancial crisis, but also to an imbalance 
in a society [in] which banks and 
fi nancial services fi rms provide the 
lifeblood for economic progress,” noted 
Gadhia.

Gadhia’s research found that many 
women do not progress beyond the 
mid-tier level or are leaving the sector 
altogether – and it is not just because 
of childcare, but also because the 
“culture isn’t right”. The fi ndings of the 
review has led the UK government to 
establish the Women in Finance Charter 
– a pledge, primarily aimed at but not 
limited to companies with over 250 
employees, for gender balance across 
fi nancial services. The charter requires 
signatories to commit to a set of gender 
equality measures including sett ing 
internal targets and appointing a senior 
executive to lead the initiative (See side 
bar).

As at July, 72 fi nancial services 
fi rm have signed the charter (none 
of them from the Islamic fi nancial 
services sector) and they are expected 
to publish their targets by the 30th 

September 2017. The charter builds 
upon the government’s nationwide 
initiative to tackle gender inequality 
in the workplace which also includes 
new regulations making it mandatory 
for fi rms with over 250 employees 
to publish the diff erence in average 
pay between their male and female 
employees. Although fully-fl edged 
Islamic fi nancial services fi rms are 
not part of the charter (yet), the UK’s 
seminal step toward gender equality 
in the fi nancial sector is a lesson other 
Islamic fi nancial markets should take 
heed. The pledge is indeed a tall order, 
but in the quest to achieve greater 
inclusion for all, bold moves are 
needed. 

Women in Islamic Finance: Learning from the UK

Women in Finance Charter

• Firms should have one member 
of the senior executive team who 
is responsible and accountable 
for gender diversity and 
inclusion.

• Firms should set internal targets 
for gender diversity in senior 
management.

• Firms should publish progress 
annually against these targets in 
reports on their website.

• Firms should have an intention 
to ensure the pay of the senior 
executive team is linked to 
delivery against these internal 
targets on gender diversity.
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Economic overview
The scarcity of natural resources has 
made Djibouti heavily reliant on the 
service sector, imports and foreign 
aid. However, the Republic’s strategic 
location as a Red Sea transit point in close 
approximation with the world’s busiest 
shipping lanes naturally positions it as 
a burgeoning commercial center. The 
African nation serves as a major refueling 
and transhipment hub as well as a site of 
various foreign military bases.

Regulatory environment
Heavily infl uenced by the French, 
Djibouti’s legal system is a combination 
of Shariah law, customary law and civil 
law inherited by the French Napoleon 
Code. The African country practices a 
dual banking system — it introduced an 
Islamic banking law in 2011. 

Banking and inance 
With a predominantly Muslim 
population, the take-up for Islamic 
banking products has been steadily 
growing. Out of 11 banks in the 
country, four are Islamic: Saba Islamic 
Bank, Salaam African, Dahabshill 
Bank International and Shoura Bank, 
accounting for 14% of total banking 
market share at a combined value 
exceeding DJF50 billion (US$279.63 
million) in late 2015, according to the 
Central Bank of Djibouti. Egypt’s Shoura 
Bank, however, has reportedly ceased 
operations in 2016. Djiboutian lender 
Banque pour le Commerce et L’Industrie 
Mer Rouge on the other hand has begun 
work to establish an Islamic banking 
branch.

In 2015, Djibouti also joined the General 
Council for Islamic Banks and Financial 
Institutions as a member; signifying 
the Republic’s commitment to Islamic 
fi nance. In fact, developing its Shariah 
fi nance industry is part of the Central 
Bank’s banking reforms to enhance 
the country’s fi nancial system. Ahmed 
Osman, the governor of the Central Bank, 
explained to the Oxford Business Group 
earlier in 2016 that the planned national 
payment system would link industry 
operators through a secure connection, 

replacing the costly and time-consuming 
current method of processing payments 
manually.

The authorities are currently also 
working on establishing a National 
Shariah Council to oversee Islamic 
banking and ensure it meets the required 
standards and this will be a key step 
forward for Djibouti in its eff orts to 
develop a subregional Islamic fi nance 
base. 

The IDB through the International 
Islamic Trade Financing Corporation 
(ITFC) is also active in the country, more 
so in 2016 — the ITFC in May signed two 
Murabahah agreements worth US$55 
million with Djibouti to secure petroleum 
products.

Takaful
Djibouti in October 2013 adopted an 
executive decree of Islamic insurance 
law as part of the government’s strategy 
to further enhance the country’s Islamic 
fi nancial industry. And while there has 
yet to be a dedicated Takaful operator in 
the market, Kenya’s Takaful Insurance of 
Africa — the fi rst Islamic insurer in East 

and Central Africa — has expressed keen 
interest in creating a Djiboutian presence.

Challenges and prospects
Limited resources and a heavy 
dependence on foreign aid make 
Djibouti particularly vulnerable to 
external shocks; in terms of Islamic 
fi nance, a large majority of the African 
nation population is unaware of Shariah 
compliant fi nancial products and 
services. 

However, the government and industry 
stakeholders are taking measures to 
develop and integrate the Islamic fi nance 
segment into its mainstream fi nancial 
system — the Central Bank for example, 
which has organized an Islamic fi nance 
conference, is planning to do so again 
at the end of 2016 while the University 
of Djibouti, has begun off ering Islamic 
fi nance courses. 

The country’s eff orts to boost fi nancial 
inclusivity and develop its infrastructure 
coupled with its strategic location and 
ties with the Middle East bode well for 
Islamic fi nance in Djibouti.

Djibouti: Eyes on Islamic inance
Djibouti may be a small nation of some 900,000 (according to United Nations Department of Economic and Social 
Aff airs) with limited resources, but the Horn of Africa nation is leveraging its strength as a Red Sea transit point to 
develop its Islamic fi nance capabilities in the name of fi nancial inclusivity. VINEETA TAN provides an overview 
of the Djiboutian Islamic fi nance landscape.

Table 1: Profi le of Islamic banks in Djibouti

Date of establishment Capital (in DJF)

Saba Islamic Bank June 2006 300 million

Salaam African December 2007 600 million

Dahabshill Bank International October 2009 3.16 billion

Shoura Bank June 2010 300 million

Source: Central Bank of Djibouti

Chart 1: GDP of Djibouti (in US$ billion)

Source: www.trading.economics.com | World Bank
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Marine
Meethaq Islamic Banking, the Islamic 
arm of Bank Muscat, and Oman Shipping 
Company signed an agreement for 
long-term fi nancing facilities of OMR78 
million (US$201.89 million) to refi nance 
the latt er’s large crude carriers — Marbat, 
Manah and Mazyonah — in November 
2015. In March, Abu Dhabi Islamic Bank 
acted as the exclusive sell side advisor 
to Egon Oldendorff , which is part of the 
Oldendorff  Group, on the full sale of its 
subsidiary Emirates Ship Investment 
Company (Eships) to UAE-based Tristar 
Transport, a subsidiary of Agility Public 
Warehousing Company. 

Toward the end of 2015, Gulf Marine 
Services secured a new US$620 million 
syndicated debt facility comprising 
Islamic and conventional fi nancing. The 
six-year term facility, which extends 
the maturity of its debt profi le with 
improvement in the borrowing margins, 
comprises a US$375 million term loan, a 
US$175 million committ ed capex facility 
and US$70 million for general working 
capital purposes, while a further US$300 
million uncommitt ed facility was also 
agreed upon. Abu Dhabi Islamic Bank 
acted as the initial mandated lead 
arranger, global coordinator and sole 
bookrunner of the deal.

The National Shipping Company of 
Saudi Arabia (Bahri) announced in 
August that its unit, National Chemical 
Carriers Company (NCC), entered 
into a Murabahah fi nancing facility 
agreement worth SAR181.7 million 
(US$48.42 million) with Arab Petroleum 
Investments Corporation. The 10-year 
facility will be used to fi nance 85% of 
the purchase value of two chemical 
vessels: NCC QAMAR and NCC 
MAHA, and will be paid over biannual 
equal installments. The fi rm had earlier 
announced that NCC secured a 10-year 
Murabahah fi nancing facility worth 
US$133.2 million from Arab Petroleum 
Investments Corporation and BNP 
Paribas to purchase fi ve chemical 
tankers. 

Bahri had in June this year signed a 
Murabahah fi nancing facility worth 
SAR472.5 million (US$125.94 million) 
with the Bank of Tokyo-Mitsubishi UFJ 
for the former to purchase two second-
hand crude carriers, and the facility 
will be repaid over 10 years by equal 
quarterly installments. In May, Bahri 
inked an agreement with Alinma Bank 
for a 10-year Islamic credit facility worth 
SAR700 million (US$186.59 million) for 
the purchase of three crude oil carriers. 

Over in Malaysia, Jasa Merin (Labuan), 
wholly-owned by Silk Holdings, secured 
RM55.27 million (US$13.81 million)-
worth of Islamic fi nancing facilities from 
Affi  n Islamic Bank to part-fi nance up 
to 70% of the acquisition of three oil/
chemical tankers from BHIC Marine 
Carriers, BHIC Marine Ventures and 
BHIC Marine Transport in May this year. 

Aviation
Saudi Arabian Airlines has received 
a A330-300 Regional from Airbus this 
month, which will be leased in a Shariah 
compliant manner from the International 
Air Finance Corporation (IAFC), 
becoming Airbus’s launch customer 
and operator of the A330-300 Regional. 
It was revealed in June 2015 at the 
Paris Airshow that the airline will take 
delivery of 50 Airbus aircraft through the 
IAFC on a Shariah compliant basis.

Shariah compliant Qatar First Bank 
(QFB) made an investment in the global 
aircraft leasing industry in June this 
year, in partnership with Dubai-based 
Novus Aviation Capital (NAC), through 
the indirect acquisition and lease of two 
2011 vintage Boeing 737-900ER single-
aisle aircraft to Indonesia’s Lion Air. QFB 
was exclusively involved in the Islamic 
fi nancing part of the transaction whereas 
NAC acted as the sole arranger for both 
the fi nancing and leasing elements of the 
deal.

In May, the UK’s Investec Bank closed 
an aviation fi nancing facility worth US$1 
billion which saw the delivery, sale and 

leaseback of four jumbo Airbus A380-
800s to Emirates Airline. The facility 
also saw participation from banks 
and institutional investors across the 
Middle East, Europe and Asia. Investec, 
which acted as the sole arranger for the 
fi nancing and leasing elements of the 
transaction, also put in place Islamic 
fi nancing on two of the deliveries. 

Last November, Oman witnessed its 
fi rst Shariah compliant aviation fi nance 
transaction when a US$127 million 
facility was extended by Meethaq Islamic 
Banking to Oman Air for the latt er to 
acquire its second Boeing 787 Dreamliner 
aircraft. The facility employed an 
innovative structure comprising two 
stages of underlying transactions: the 
Waad-forward Ijarah and the conversion 
of forward Ijarah to Ijarah Muayyinah (to 
overcome certain restrictions of forward 
Ijarah).

Outlook
According to a recent market report by 
Boeing Capital, it is anticipated that the 
aviation industry in 2016 will provide 
funding for approximately US$127 billion 
in new commercial aircraft deliveries, 
with the capital markets and commercial 
banks accounting for approximately two-
thirds of that total. 

Furthermore, the commercial aviation 
industry over the next fi ve years is 
projected to require higher levels of 
aircraft fi nancing due to healthy industry 
fundamentals and strong demand for 
new, fuel-effi  cient aircraft. In 2015, airlines 
and lessors took delivery of new aircraft 
worth approximately US$122 billion, and 
that total is expected to increase steadily 
to US$172 billion by 2020. 

With the fi nancing parameters and asset 
value characteristics of commercial 
aircraft and marine logistics in 
accordance with Shariah principles, the 
Islamic capital markets can expect a 
healthy pipeline of activities in the near 
term.

Marine and aviation inancing in Islamic 
inance 

The marine and aviation sectors have seen a growing pivot toward the utilization of Shariah compliant fi nancing 
over the last few years for the acquisition, leasing and fi nancing of related projects. DANIAL IDRAKI takes a 
look at some of the recent developments of logistics companies that have moved deeper across the Islamic fi nance 
market over the last 12 months.
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Sukuk Wakalah of up to
 RM3.64 billion (US$900.43 million) 

in nominal value 

 

23rd August 2016

Issuer Lebuhraya DUKE Fasa 3
Size of issue Up to RM3.64 billion

Mode of issue Bought deal 
Purpose Part-fi nance all costs 

associated with the 
development, design 
and construction of the 
Setiawangsa-Pantai 
Expressway (formerly 
known as DUKE Phase 3)

Tenor Eight to 23 years
Periodic profi t 
rate

Please refer to Appendix I

Payment Principal payment:
Serialized maturity
Periodic profi t payment: 
Semi-annually

Currency Malaysian ringgit
Maturity date Up to 23 years from the 

date of issuance
Principal 
advisor and 
lead arranger

AmInvestment Bank

Lead 
manager(s)

AmInvestment Bank
CIMB Investment Bank
Maybank Investment Bank
RHB Investment Bank

Governing law Malaysia
Legal 
advisor(s)/
counsel

Zaid Ibrahim & Co

Listing Not applicable
Underlying 
assets

Investment portfolio 
which comprises Shariah 
compliant businesses and 
commodity Murabahah 
investments

Rating ‘AA-IS‘ by MARC
Shariah 
advisor(s)

AmInvestment Bank 
(backed by AmBank 
Islamic Shariah 
Committ ee) and Dr Mohd 
Daud Bakar

Structure Sukuk Wakalah Bi 
Istithmar

Tradability Yes
Investor 
breakdown

To be determined

Face value/
minimum 
investment

Each Sukuk Wakalah 
facility shall be issued 
in denomination and 
multiples of RM1 million 
(US$247,372)

Ekovest recently tapped the Malaysian 
Islamic capital market with a Sukuk 
Wakalah off ering of up to RM3.64 
billion (US$900.43 million) to kick-
start the construction of Setiawangsa-
Pantai Expressway. Speaking to Lim 
Keng Cheng, the managing director of 
Ekovest, NURUL ABD HALIM provides 
an account of the infrastructure Sukuk.

Lebuhraya DUKE Fasa 3 (LDF3) 
decided to engineer the Sukuk under 
the Wakalah structure, with no other 
structures considered, as it believes 
its fl exibility allows for the use of a 
mixed combination of assets and debt. 
Under this structure, the issuer was 
able to utilize an investment portfolio 
comprising Shariah compliant business 
components, which represent a minimum 
of 33% of the aggregate value of the 
Wakalah instrument, and commodity 
Murabahah investments as its underlying 
assets. 

Proceeds from the Wakalah paper will be 
channeled to part-fund the construction 
of Setiawangsa-Pantai Expressway 
(formerly known as DUKE Phase 3), a 
32.1 km toll highway project expected to 
be completed in 2020. The RM5.05 billion 

(US$1.25 billion) expressway venture 
is by far the largest greenfi eld project 
undertaken by Ekovest to date and the 
fi rst public-private partnership project 
to receive the government’s interest-free 
reimbursement interest assistance worth 
RM560 million (US$138.53 million). As 
part of the fi nancing structure, Ekovest, 
as the ultimate shareholder of LDF3, 
will inject RM850 million (US$210.27 
million) in equity and will also cover any 
overruns in costs and/or the fi nancing 
costs incurred during the period of delay 
in the construction of DUKE Phase 3.

“Securing the fi nancing for the DUKE 
Phase 3 was the last piece of the 
puzzle to ensure that the project is 
implemented immediately,” Lim said, 
who also expressed his appreciation 
to the Malaysian government for their 
confi dence in the group for undertaking 
the construction of one of the nation’s 
transportation networks under the 11th 
Malaysia Plan.

The project-fi nancing facility with a 
23-year tenor received positive feedback 
from a wide range of investors, spanning 
fi nancial institutions, fund management 
houses and insurance companies, evident 
from its att ractive weighted average 
periodic profi t rate of 6% per year. 

“Our ability to raise such long-term 
fi xed-rate fi nancing at competitive rates 
is testament to the dynamism of the 
Malaysian Sukuk market,” affi  rmed 
Lim, while highlighting the signifi cances 
of this latest Sukuk instalment: it is 
one of the largest stand-alone ringgit-
denominated investment grade issuances 
in 2016 in addition to being the largest 
local currency greenfi eld toll-road project 
fi nancing (in nominal value) to date.

LDF3 is Ekovest’s newly-established SPV 
and does not have any prior involvement 
in Islamic fi nancing deals. However, the 
construction fi rm in 2013, via Konsortium 
Lebuhraya Utara-Timur (KL), sold a 
RM2.3 billion (US$568.96 million) Sukuk 
Musharakah facility to fi nance the 
Duta-Ulu Kelang Expressway (DUKE) 
Phase 1 and 2.

Sukuk Wakalah for green ield 
toll-road inancing: The largest by 
Ekovest

APPENDIX I

Tranche Tenor 
(years)

Periodic payment 
rate (% per annum)

1 8 4.94

2 9 5.04

3 10 5.14

4 11 5.24

5 12 5.34

6 13 5.44

7 14 5.54

8 15 5.64

9 16 5.77

10 17 5.86

11 18 5.95

12 19 6.04

13 20 6.13

14 21 6.23

15 22 6.33

16 23 6.43
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COLUMN

By Kavilash Chawla, a partner at boutique 
management consulting fi rm Bâton Global 
and a visiting scholar at Drake University.

By the time you read this, university 
students will be gett ing ready to 
start classes, either just beginning 
their adventure in higher learning, or 
preparing for their fi nal year before 
life in the ‘real world’. In preparation 
of welcoming our returning and new 
students, I have been ‘thinking big’ 
about experiential learning. What is 
experiential learning? 

Successful experiential learning exists 
with two key components – immersion 
and refl ection. Learners are immersed in 
an activity, and then go through a guided 
approach in refl ecting on their experience 
in the activity. The learner plays a critical 
role in the process, as it leads to new 
skills, att itudes and ways of thinking and 
doing. The most transformative activities 
in which to immerse learners are 
activities where the learner is emotionally 
engaged in the activity, and where the 
learner has an opportunity to 
be fully immersed 
in the activity, 
rather than just 
tangentially.

In turning to 
the Islamic 
fi nance 
industry, I 
would like 
to focus this 
column on 
‘thinking 
big’ about the 
experiential 
learning 
opportunities we 
off er students. 

As I and many other 
thought leaders in our 
industry have writt en, 
talent is one of the 
key drivers of long-
term success for any 
organization, and the 
competition for talent in 
Islamic fi nance is very fi erce, 
and only gett ing fi ercer. 
Experiential learning programs 
can enhance corporate 
talent eff orts in Islamic 
fi nance institutions in 

many ways, the primary one being in 
recruitment.

Even in OIC countries, the exposure of 
university students to Islamic fi nance is 
very limited, both as a topic of study and 
as an opportunity for a potential career. 
This not only makes it increasingly 
diffi  cult to recruit talent, it also increases 
the amount of time, eff ort and fi nancial 
investment required to train-up incoming 

talent for the industry. 

For industry players, a proactive 
strategy of working with 
universities and institutions 
of higher learning to develop 
internship programs, 
student consulting projects 
and integrating one’s 
business into a project, case 
study or other experience-

based university course can 
play a signifi cant role in an 

organization’s ability (and 
cost) to recruit the right talent. 
Specifi cally, it can provide 
privileged access to students, 

an opportunity to see how they 
perform in real-world situations 

and a low-cost opportunity for the 
students to learn about the industry, 
acquire critical skills and knowledge, 
and assess their own interest and 
whether they fi t the industry and a 
specifi c fi rm. These strategies are 
commonplace in the conventional 
fi nance world and have been part of 

the core recruitment strategy for all the 
major fi rms since the 1990s, especially in 

the top MBA programs. 

My own career path in fi nance 
developed through one of these 

such experiences, where our class 
was divided into student teams, each 
sponsored by a few diff erent fi rms. Our 
student team was sponsored by a leading 
European investment bank, and we were 
asked to do a country risk assessment 
on a potential new market the bank was 
interested in expanding into. I ended up 
gett ing to know the fi rm, their business, 
their strategy and their leaders, and 
I ended up taking a job there when I 
graduated. I was more productive than 
my peers because of this experience. It 
allowed me to be bett er prepared.

In turning back to today’s Islamic fi nance 
industry, one of the key areas of 
complaint among fi rms is the need for 
Shariah scholar talent. Specifi cally, talent 
that not only understands Shariah, but 
also understands fi nance and the 
operating culture of modern fi nancial 
institutions. If there ever was a segment 
of talent (from the perspective of both the 
learner and the industry) that could 
benefi t from an experiential learning 
partnership, it would be around Shariah 
scholarship. ‘Think big’ about your 
Shariah department, and ‘think big’ 
about how you can engage institutions of 
higher learning around training more 
and bett er qualifi ed scholars and bankers 
who can eff ectively engage together to 
support Islamic fi nance. On our part, we 
have focused on student research 
partnerships as a way to engage with our 
future talent. ‘Think big’ about how you 
can do the same.

Thinking big

Experiential 
learning 

programs can 
enhance corporate 
talent efforts in 
Islamic inance 
institutions in many 
ways, the primary 
one being in 
recruitment



15© 31st August 2016

IFN SECTOR
CORRESPONDENT

IFN COUNTRY
CORRESPONDENT

MALDIVES

By Dr Aishath Muneeza

Housing Development Corporation 
(HDC) is a 100% government-
owned entity that deals with land 
administrative matt ers in Hulhumale, 
the newly reclaimed island located in 
the south of North Male Atoll in the 
Maldives. The land reclamation in 
Hulhumale was a dream come true for 
most of Maldives’s citizens as land is 
scarce and the only way to acquire new 
land was via the reclamation project. 

However, in owning the land, the most 
critical challenge faced by the citizens 
was the fact that the land sale contract 
terms not only stipulated simple interest 
but also compound interest, making 
social housing projects a nightmare for 
the low and middle-income groups. 
These groups are disadvantaged in 

owning the land because it increases 
their debt to a point where it is almost 
impossible to be paid off . 

I personally encountered such problems 
when I dealt with the national Zakat 
fund during my time as the deputy 
minister in the Ministry of Islamic 
Aff airs. Fortunately this year, the board 
of HDC decided to convert all existing 
property to be more Shariah compliant 
by discontinuing the compound interest, 
easing the burden on citizens. There are 
904 existing facilities for fl ats and 753 
landed facilities for properties. Any new 
facilities given by HDC will be according 
to Shariah compliant rules. It is hoped 
that this new change will benefi t citizens 
of the Maldives.

Dr Aishath Muneeza is the chairman of the 
Maldives Center for Islamic fi nance. She can 
be contacted at muneeza.aishath@gmail.com.

HDC changes payment structure for 
existing property purchasers to make it 
Shariah compliant
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SINGAPORE

By Lim Say Cheong

The sudden collapse of Swiber, an 
off shore services group based in 
Singapore, due to the lingering slump 
in oil prices has resulted in the fi rst-
ever default of local currency Sukuk. 
A subsidiary of the company, Swiber 
Capital, has on the 2nd August failed to 
make the profi t rate (coupon) payment 
of US$4.88 million to the investors 
of its US$150 million series 001 trust 
certifi cates issued in 2013. These Islamic 
trust certifi cates are part of Swiber 
Capital's US$500 million multi-currency 
Islamic trust certifi cates program which 
was established in 2013. 

As a sign of growing interest in Islamic 
fi nance from the academic community, 
Singapore Polytechnic Business School 
invited Maybank Singapore to give a 
presentation on Islamic fi nance for its 
students in August. A brief history on 
the development of Islamic fi nance in 
Singapore and its progress globally in the 
coming years was presented to the students 

who were being introduced to the world of 
Islamic fi nance for the fi rst time. 

Continuous engagements of this nature 
between fi nancial institutions, the academic 
community and the general public are key 
for secular economies such as Singapore 
to ensure the awareness of Islamic fi nance 
and its success in being relevant, especially 
in non-Muslim markets.

Lim Say Cheong is the head of Islamic 
banking at Maybank Singapore. He can be 
contacted at LimSC@maybank.com.sg.

Singapore: Engagement is key to Islamic 
inance communication
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NIGERIA

By Auwalu Ado

The IDB has formally opened its 
gateway offi  ce in Nigeria on the 22nd 
August 2016. The opening ceremony 
was offi  cially witnessed by the minister 
of fi nance, Kemi Adeosun along with 
the president of the IDB, Dr Ahmad 
Mohamed Ali.

Speaking during the commissioning of 
the gateway offi  ce in Abuja, Dr Ahmad 
said the main mission of the IDB is to 
strengthen the solidarity and economic 
relationship among its member countries 
and opening a gateway offi  ce in Nigeria 
provides another opportunity for the IDB 
to support the process. 

Dr Ahmad said the presence of the IDB 
in Nigeria signifi es its determination 
in fast-tracking the implementation of 
development programs in the country to 
benefi t the poor and needy, adding that: 
“Nigerians [are] facing vulnerabilities 
of poverty and extremism. The gateway 
offi  ce will contribute to the development 
of business relationships between the 
private sector in Nigeria and the private 
sector in other IDB member countries.”

Adeosun urged the IDB to work with 
development partners in the recovery 
and peace-building process in the 
northeast region of Nigeria. She said 
that since Nigeria joined the IDB Group 
in June 2005 as the 56th member, it has 
enjoyed tremendous support from the 
bank. The IDB has approved several 
projects for Nigeria, such as the National 

Food Security Program for the states of 
Anambra, Gombe and Yobe, as well as 
the Illesha Water Supply and Sanitation 
Project in the state of Osun. 

The IDB also approved the Bilingual 
Education Program which will benefi t 
nine states: Adamawa, Kaduna, Kano, 
Gombe, Niger, Nasarawa, Osun, Kwara 
and Borno.

The opening of the gateway offi  ce 
will contribute signifi cantly to the 

development of the country in areas like 
infrastructure, agriculture, education, 
human development and Sukuk issuance 
especially sovereign Sukuk which will 
help to promote and improve the Islamic 
banking and fi nance industry in Nigeria. 
It remains to be seen how long it will 
take before the impact of this gateway 
offi  ce is felt in Nigeria. 

Auwalu Ado is the head of Shariah audit at 
Jaiz Bank. He can be contacted at auwalu.
ado@jaizbankplc.com.

IDB opens Nigeria gateway of ice

MALTA

By Reuben Butt igieg

August is the holiday month for Malta. 
Business is as usual, albeit slow, 
particularly given that government 
organizations only work half days and 
parliament is in recess. 

Hopefully, we will have news for 
next month.

Reuben Butt igieg is the managing director 
of Erremme Business Advisors. He can be 
contacted at rmb@erremme.com.mt.

Quiet month
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CANADA

By Jeff rey Graham

While Canada has a highly regarded 
and well-functioning fi nancial sector, 
it is an industry that is continuously 
evolving to meet the changing needs 
of its clients and fi nding new ways to 
provide fi nancial services to Canadians. 
To ensure that the sector continues to 
be well regulated, regular legislative 
reviews are conducted. On the 26th 
August, the Canadian Department of 
Finance (the Department) announced 
the launch of the fi rst of a two-
stage consultation process on the 
federal fi nancial sector legislative 
and regulatory framework. The 
consultations will lead to legislative 
changes in 2019.

The Department indicates that the 
consultations will help maintain and 
advance a fi nancial sector legislative 
and regulatory framework that supports 
stability, effi  ciency and utility. 

The Department asks a number of 
questions in the consultation process that 
can generally be summarized as follows: 

• What are the views on current trends 
and challenges?

• How well does the fi nancial sector 
framework currently balance trade-
off s between the three core policy 
objectives of stability, effi  ciency and 
utility?

• Are there lessons that can be learned 
from other jurisdictions to inform 
how to address emerging trends and 
challenges?

• What actions can be taken to 
strengthen the fi nancial sector 
framework and promote economic 
growth?

• How can the fi nancial sector 
framework support fi nancial fi rms 
to best serve the evolving needs and 
interests of consumers?

• Are Canada’s federal fi nancial sector 
oversight bodies well-positioned to 
support the sector in the future?

• What other actions should be 
taken to ensure the fi nancial sector 
framework remains modern and 
technically sound?

This consultation process presents a 
new opportunity for those interested 
in seeing the development of a more 
active Islamic financial sector in 
Canada to benefit from additional 
legislative/policy initiatives in Canada. 
The timing is excellent given the 
expectation that an application will be 
made shortly to create Canada’s first 
Islamic retail bank.

Jeff rey Graham is a partner at Borden 
Ladner Gervais. He can be contacted at 
jgraham@blg.com.

New Canadian consultation offers 
opportunity to raise pro ile of Islamic 
inance
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Tom Cochrane 
is the senior 
counsel and 
Terry-Ann Arch 
is the associate 

at Walkers (Dubai). They can 
be contacted at tom.cochrane@
walkersglobal.com and terry-ann.
arch@walkersglobal.com respectively.

Some of the fastest-growing airlines in 
the world include the Middle Eastern 
airlines Etihad, Emirates and Qatar 
Airways. These airlines, along with 
other Middle Eastern carriers, such 
as Saudi Arabian Airlines, fl ydubai 
and Kuwait Airways, are looking to 
access both debt and equity markets 
to accelerate the growth of their fl eets, 
and are increasingly seeking to raise 
capital through the use of Shariah 
compliant structures and Cayman 
Islands-domiciled entities.

According to their respective websites:
- Qatar Airways has more than 300 

aircraft on order 
- Emirates has 29 new additions 

expected for 2016 (approximately two 
aircraft per month) and is currently 
the world’s largest Boeing 777 
operator with almost 200 Boeing 777s 
pending delivery, and

- Etihad has 10 aircraft expected to 
join the fl eet in 2016 with 183 aircraft 
deliveries expected over the next 10 
years.

Saudi Arabian Airlines will almost 
double its current fl eet through a deal 
fi nalized at the 2015 Paris Air Show 
which will result in the airline taking 
delivery of 50 aircraft from Airbus over 
the next couple of years. The national 
carrier of Saudi Arabia will also be the 
fi rst airline in the world to operate the 
new Airbus A330-300 Regional.

The recent drop in the price of oil 
has resulted in lower operating costs 
for airlines, but in the Middle East, 
however, this also means banks taking 
a more cautious approach to lending. 

There has been reduced lending from 
European banks and export credit 
agencies as well following the global 
economic crisis. As traditional methods 
of aircraft fi nancing are proving to 
be less reliable sources of capital, 
airlines in the Middle East are looking 
at alternative ways to diversify their 
fi nancing portfolio; regional investors 
have a strong appetite for Shariah 
compliant products leading to an 
increase in Islamic fi nancing structures. 
In addition to accessing fi nance from 
banks and other fi nancial institutions, 
Middle Eastern airlines have sought 
to issue Sukuk and have also turned 
to Shariah compliant aircraft leasing 
investment funds as an alternative 
source of capital. 
 

Sukuk 
With Middle Eastern airlines such as 
Emirates and fl ydubai having already 
issued Sukuk, the instrument is gaining 
popularity in the aviation sector. The 
increasing familiarity of non-Islamic 
fi nanciers with Sukuk means that the 
issuance of Sukuk can appeal to both 
Islamic and conventional investors. 
In 2015, the successful closing of 
Emirates’s US$913 million Sukuk 
demonstrated the strong demand from 
global investors with certifi cates being 

distributed in almost equal amounts to 
European and US investors as to Middle 
Eastern and Asian investors combined. 
It was the fi rst Sukuk facility being used 
to pre-fund the acquisition of aircraft 
and it was the fi rst Sukuk in the world 
to be guaranteed by the Export Credits 
Guarantee Department of the UK 
government. 

Off shore jurisdictions such as the 
Cayman Islands have also realized the 
importance of this market resulting in 
the implementation of Islamic fi nance-
friendly legislation to ensure the 
appropriate regulatory framework is 
in place to support Shariah compliant 
structures. This is one of the many 
reasons that SPVs incorporated in the 
Cayman Islands are commonly used as 
the issuer vehicle in capital markets and 
Sukuk transactions within the aviation 
industry. 

Shariah compliant aircraft 
leasing investment funds
Private equity investors have also 
become increasingly att uned to the 
growth of airlines in the Middle East 
and are seeking opportunities to 
participate in and profi t from such 
growth. One recent trend in this area 
has been the emergence of Shariah 
compliant aircraft leasing investment 
funds. Such investment funds seek 
to purchase aircraft using the capital 
injected into the fund by investors, 
which is often combined with capital 
raised through traditional fi nancing 
arrangements. The aircraft are then 
leased to an operator and returns to 
the investors are derived from the lease 
rentals or the sale of the aircraft.

Most notably, the aircraft leasing fund, 
ALIF Fund, was launched in 2014 with 
Airbus and the IDB as seed investors 
further evidencing the growth and 
innovation in the aircraft fi nancing 
market. ALIF Fund is a Shariah compliant 
investment fund focusing exclusively on 
Airbus aircraft. Through a senior secured 
Murabahah loan transaction, the fund’s 
inaugural syndicated loan, ALIF Fund 

Recent trends in Islamic aircraft inancing
Despite an uncertain prevailing world economic climate, the demand for air travel has continued to grow steadily 
in recent years. The International Air Transport Association’s global passenger traffi  c results refl ected a 6.5% 
increase in demand in 2015 as compared with 2014, largely driven by the performance of emerging markets 
such as Asia, Africa and, in particular, the Middle East in respect of both passenger and freight air traffi  c. TOM 
COCHRANE and TERRY-ANN ARCH write.

The increasing 
familiarity 

of non-Islamic 
inanciers with 

Sukuk means that 
the issuance of 
Sukuk can appeal 
to both Islamic and 
conventional 
investors



19© 31st August 2016

SECTOR 
FEATURE

fi nanced the purchase of fi ve Airbus 
A330-200 aircraft for lease to Kuwait 
Airways in 2015. 

ALIF Fund is incorporated in the 
Cayman Islands and is exclusively 
managed by International Airfi nance 
Corporation which has appointed the 
Dubai Financial Services Authority-
regulated Quantum Investment Bank 
and Palma Capital as arrangers in a 
combined debt and equity deal noted by 
Reuters to be the largest aviation deal 
to be secured by Islamic fi nancing. The 
benchmark transaction will see ALIF 
Fund acquiring 50 Airbus aircraft which 
will then be leased to Saudi Arabian 
Airlines in the airline’s largest aircraft 
leasing deal to date. 

In terms of structuring, the ability 
to incorporate segregated portfolio 
companies (SPCs) in the Cayman 
Islands off ers particular advantages in 
the context of aircraft leasing investment 
funds. SPCs enable the creation of 
multiple segregated portfolios (or SPs) 
within one legal entity (the SPC). Each 
SP has its own assets and liabilities, 
which are statutorily segregated from 
the assets and liabilities of each other SP, 
and from the general assets of the SPC. 

The use of an SPC enables investors 
to subscribe for shares referable to a 
particular SP and for their returns to 
be linked to the performance of the 
investments made on behalf of that 
SP. In the case of an aircraft leasing 
investment fund, we have seen the SPC 
structure utilized so that particular 
SPs are created to purchase aircraft 
for leasing to particular airlines, 
with investors seeking to invest in a 
particular SP on the basis of the relevant 
airline’s strength of performance and 
creditworthiness, among other factors.

Conclusion
Aviation is an integral driver of 
international trade, commerce and 
economic activity. As emerging markets 
such as the Middle East continue to 
develop and fl ying becomes more 
accessible globally, we anticipate that 
Middle Eastern airlines, and the 
demand for Shariah compliant fi nancing 
structures, will continue to grow, with 
the Cayman Islands being well-placed 
as the jurisdiction of choice for 
establishing the entities necessary to 
implement these structures.  

Continued
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New York
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Ekovest issues Sukuk 
Wakalah
MALAYSIA: Ekovest, via its wholly-
owned subsidiary Lebuhraya DUKE Fasa 
3 (LDF3), has completed the issuance of 
a Sukuk Wakalah facility worth RM3.64 
billion (US$902.78 million) in nominal 
value with tenors of up to 23 years 
from the date of issuance, according 
to a bourse fi ling. Proceeds from the 
‘AA-IS’-rated paper will be utilized by 
LDF3 to, among others, part-fi nance 
the proposed Setiawangsa-Pantai 
Expressway (formerly known as DUKE 
Phase 3) construction project. Ekovest, 
as the ultimate shareholder of LDF3, has 
provided an undertaking to cover any 
overruns in costs and/or the fi nancing 
costs incurred during the period of delay 
in the construction of DUKE Phase 3.

Indonesia’s Sukuk exceed 
target
INDONESIA: The government of 
Indonesia received total incoming bids of 
IDR15.27 trillion (US$1.15 billion) from 
the sale of fi ve sovereign Sukuk securities 
via the auction system of Bank Indonesia, 
and awarded IDR4.37 trillion (US$330.37 
million), according to an announcement 
on the Ministry of Finance’s website.

HK Realtindo sells Sukuk 
Mudarabah
INDONESIA: HK Realtindo, the 
property division of Hutama Karya, has 
issued IDR120 billion (US$9.05 million)-
worth of Islamic medium-term notes 

(Sukuk Mudarabah II) with a two-year 
tenor, according to a statement. Maturing 
on the 24th August 2018, the short-term 
Mudarabah facility has a fl oating rate 
that will be paid every three months with 
the fi rst profi t payment to be made on the 
24th November 2016.

Dana Gas plans Sukuk 
rollover and buyback
UAE: Dana Gas is looking to structure 
its debt by considering rolling over part 
of the US$700 million Sukuk maturing 
in 2017 and also buying back a lot of 
the Sukuk, according to Patrick Allman-
Ward, CEO of Dana Gas, as reported by 
Bloomberg. The natural gas producer, 
which has about US$344 million in cash, 
is in talks with creditors about its future 
debt mix.

Ranhill Capital buys back 
Sukuk
MALAYSIA: Ranhill Capital has 
executed a partial buyback of RM100 
million (US$24.81 million) of its 
guaranteed Sukuk Musharakah of up 
to RM800 million (US$198.49 million) 
on the 29th August, according to an 
announcement. All Sukuk Musharakah 
purchased by the issuer shall be canceled 
and cannot be resold or reissued.

Aktif Bank to issue second 
Sukuk tranche
TURKEY: IFN has learned from Aktif 
Bank that it is planning to issue the 
second tranche of its Sukuk Murabahah 
(via a Tawarruq arrangement) worth 
TRY25 million (US$8.46 million) to 

qualifi ed investors. The Sukuk facility is 
part of the bank’s local Sukuk program of 
up to TRY100 million (US$33.97 million), 
which was approved by the Capital 
Markets Board of Turkey in June this 
year.

Meezan Bank plans Sukuk
PAKISTAN: Meezan Bank will issue 
PKR7 billion (US$66.35 million)-worth 
of unsecured and subordinated Tier 
2 Sukuk on a private placement basis, 
subject to fi nal approval by the State 
Bank of Pakistan. According to a 
disclosure by the Islamic bank, it has 
secured in-principle approval for the 
rated facility, proceeds from which will 
be used for its business operations and to 
raise its capital adequacy ratio.

The bank expects to conclude its Tier 
2 subordinated Sukuk sale before 
September ends 

Khazanah mulls exchangeable 
Sukuk issuance
MALAYSIA: Khazanah Nasional is 
mulling the issuance of as much as 
US$500 million of exchangeable Sukuk 
and is currently choosing banks for 
the potential off ering, according to 
Bloomberg quoting unnamed sources. 
The notes would be exchangeable into 
shares of companies controlled by 
Khazanah. It was also reported that the 
state-owned fi rm has been reducing 
stakes in listed Malaysian companies 
through Islamic debt off erings that can 
be converted into shares.

DEAL TRACKER Full Deal Tracker on page 27

EXPECTED  DATE COMPANY'S  NAME SIZE STRUCTURE ANNOUNCEMENT  DATE

By end of 
September

Meezan Bank PKR7 billion Sukuk 29th August 2016

TBA Khazanah Nasional TBA Sukuk 29th August 2016

TBA Aktif Bank TRY25 million Sukuk Murabahah 26th August 2016

TBA Indosat Ooredoo IDR288 billion Sukuk Ijarah 24th August 2016

Fourth quarter of 
2016

BRI Syariah IDR1 trillion Sukuk Mudarabah 16th August 2016

August-September 
2016

Government of Indonesia TBA Sukuk Wakalah 12th August 2016

First quarter of 2017 Government of Nigeria TBA Sukuk 11th August 2016

August 2016 Republic of Cote d'Ivoire XOF150 billion Sukuk Ijarah 8th August 2016

Fourth quarter of 
2016

Malaysia Debt Ventures up to RM1 billion Sukuk 4th August 2016
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Modarabas advised to 
increase outreach
PAKISTAN: The Securities and Exchange 
Commission of Pakistan (SECP) has met 
with representatives of non-bank fi nancial 
institutions and the Modaraba Association 
of Pakistan to discuss the performance 
and potential of Modarabas as well as the 
removal of practical diffi  culties faced by 
the sector. 

According to a statement, the proposed 
amendments to the Modaraba 
regulatory framework were also 
discussed in detail. The SECP also 
advised Modaraba players to increase 
their outreach to smaller cities and 
towns for greater fi nancial inclusion.

IBBL supports ICC’s capacity-
building initiatives
BANGLADESH: Islami Bank 
Bangladesh (IBBL) has contributed BDT5 
million (US$62,588.2) to the International 
Chamber of Commerce (ICC) Bangladesh 
for the latt er’s capacity-building in 
training and services under an MoU 
signed between both parties on the 23rd 
August, according to a statement.

BPC seeks inancing for oil 
imports
BANGLADESH: State-owned 
Bangladesh Petroleum Corporation (BPC) 
is seeking US$600 million to US$800 
million-worth of fi nancing from the IDB’s 
International Trade Finance Corporation 
(ITFC) to bankroll its oil imports for the 
2016-17 fi scal year, according to The 

Financial Express quoting unnamed 
sources. It was reported that BPC was 
to meet ITFC on the 21st-22nd August to 
fi nalize the terms and conditions of the 
forthcoming facility.

KFH appoints KPMG Deal 
Advisory as R&M
MALAYSIA: Kuwait Finance House 
(KFH) has appointed Mohamed Roslan 
Abdul Rahman and Chan Siew Mei 
of KPMG Deal Advisory as Receiver 
and Manager (R&M) for the sale of 
assets belonging to Asia Pacifi c Flight 
Training (APFTSB) to the Islamic bank. 
According to a bourse fi ling, APFTSB has 
an outstanding loan of RM4.15 million 
(US$1.03 million) with KFH and has 
negotiated to pay in full from the sales 
of aircraft to Trans Asia Pacifi c Aviation 
Training (TAPAT) in Indonesia. 

The sale of TAPAT and aircraft in 
Indonesia has taken place and the bank 
is expected to receive the proceeds at the 
end of August 2016. The sale proceeds 
amount to RM3.49 million (US$863,359) 
and the shortfall of RM666,368.08 
(US$164,847) will be covered by another 
sale of assets of which the executive 
director has interest.

SECP introduces non-banking 
micro inance law
PAKISTAN: The non-banking 
microfi nance regulatory framework 
has been introduced by the Securities 
& Exchange Commission of Pakistan 
(SECP) following extensive consultation 
with all stakeholders, according to a 
statement. Under this framework, NGOs 
registered with the SECP together with 

existing non-banking fi nance companies 
operating as leasing companies or 
investment fi nance companies can 
directly apply for a non-banking 
microfi nance business license. 

The regulatory capital requirement for 
non-banking microfi nance companies 
has been kept reasonably low in order 
to facilitate microfi nance institutions, 
Islamic and conventional, and create a 
conducive environment for growth of the 
sector.

First BoK branch in Torkham
PAKISTAN: Bank of Khyber (BoK), 
which also provides Islamic banking 
services, has inaugurated its fi rst branch 
at the Torkham border of Landikotal 
tehsil, according to Pakistan’s The 
Nation.

iBank restructures debt 
THAILAND: The Islamic Bank of 
Thailand (iBank) is proposing sett ing 
up an asset management company to 
buy debt worth THB53 billion (US$1.52 
billion) from the Islamic bank, according 
to Thailand’s The Nation quoting Ekniti 
Nitithanprapas, the director-general 
of the State Enterprise Policy Offi  ce. 
iBank intends to bring on board a new 
partner to develop the Islamic bank 
after it has completed increasing its 
registered capital to THB10 billion 
(US$287.12 million) to reduce its Bank for 
International Sett lements ratio.

MACC detains Bank Rakyat 
top executives
MALAYSIA: Mustafh a Abd Razak, the 
managing director of Islamic cooperative 

AFRICA
NSB plans capital increase
EGYPT: Nasser Social Bank (NSB), an 
interest-free savings and investment bank 
for social and economic development, 
pension and social security business, is 
planning to increase its capital this year 
to EGP2.2 billion (US$247.65 million) 
by injecting EGP200 million (US$22.51 
million), according to Amwal Al Ghad. 
The capital increase plan, which is part 
of the bank’s expansion plan, has been 
approved by its board, Mohammad 
Shoman, NSB’s chairman, was quoted as 
saying. NSB also targets a net profi t of 
EGP339.63 million (US$38.23 million) by 
the end of the year.

Nigerian debut Sukuk to enjoy 
tax concessions
NIGERIA: The Federal Inland Revenue 
Services has agreed to grant the 
necessary tax concessions granted to 
corporate bonds to the proposed maiden 
sovereign Sukuk, said Mounir Gwarzo, 
the director-general of the Securities 
and Exchange Commission, as reported 
by Nigeria’s The Guardian. Mounir 
also added that the initiative would 
encourage the issuance of sovereign 
Sukuk and increase participation in the 
instrument. It was also reported that 
the African nation had postponed the 
sale of its fi rst sovereign Sukuk to the 
fi rst quarter of 2017 due to unforeseen 
circumstances.

Kenya to adopt Islamic 
inance

KENYA: The Capital Markets Authority 
(CMA) of Kenya is working on a 
regulatory framework to introduce 
Islamic fi nance in the country, according 
to Kenya’s Daily Nation quoting Luke 
Ombara, the CMA’s acting director of 
regulatory policy and strategy. Ombara 
added that the regulator will study its 
conventional Capital Markets Act to 
see if any amendments can be made to 
allow Islamic products to be treated like 
other conventional fi nance instruments 
and also work on establishing a Shariah 
board.
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KFH-Bahrain unveils new 
investment product
BAHRAIN: Kuwait Finance House-
Bahrain (KFH-Bahrain) has launched 
the Wakalah Investment Account, a new 
investment product that is available 
to all Bahrainis and residents of all 
nationalities, according to a statement.

KHCB to provide home 
inancing solutions

BAHRAIN: Khaleeji Commercial Bank 
(KHCB) will be extending customized 
Islamic fi nancing solutions to potential 
buyers of residential units in the 
upcoming Burooj Residence project 
located in Amwaj Islands and the Ivory 
Tower in Juff air under the MoU signed 
with Burooj Properties Development 
Company, according to a statement.

Mouwasat Medical Services 
engages SRB
SAUDI ARABIA: Shariyah Review 
Bureau (SRB) has been appointed as the 
Shariah advisor for Mouwasat Medical 
Services to maintain the latt er’s equity 

and business documentation in line with 
Shariah principles. SRB has also been 
assigned to help maintain the Riyadh-
based medical services provider’s Shariah 
compliance as it prepares to expand its 
medical facilities in the GCC.

SAA takes delivery of new 
aircraft
SAUDI ARABIA: Saudi Arabian Airlines 
(SAA) has taken delivery of a A330-300 
Regional from Airbus which will be 
leased on a Shariah compliant manner 
from the International Air Finance 
Corporation (IAFC), becoming Airbus’s 
launch customer and operator of the 
A330-300 Regional, according to Khaleej 
Times. It was revealed in June 2015 at the 
Paris Airshow that the airline will take 
delivery of 50 Airbus aircraft through 
IAFC on a Shariah compliant basis.

CMA’s new instructions 
effective in 2017
SAUDI ARABIA: The Capital Market 
Authority of Saudi Arabia (CMA)’s 
instructions that will organize the 
bookbuilding process and allocation 
method in IPOs to promote the share-

pricing mechanism and improve the 
allocation criteria, will take eff ect on 
the 1st January 2017, according to a 
statement. The initiative is part of the 
Saudi regulator’s quest to develop the 
Saudi fi nancial market and strengthen 
the protection of investors as well as 
improve the regulatory environment. The 
instructions also allow eligible foreign 
fi nancial institutions to participate in 
bookbuilding.

Iran’s AIIB membership 
rati ied
IRAN: The Iranian parliament has 
offi  cially ratifi ed a bill for Iran’s 
membership in the Asian Infrastructure 
Investment Bank (AIIB), which was 
submitt ed by President Hassan Rouhani 
to parliament last December, according 
to IRNA. The parliament also authorized 
the government to purchase 15,808 
shares of the AIIB worth US$580,800 
and also permitt ed Iran’s participation 
in the AIIB’s future capital increase. 
Iranian lawmakers also required Iran’s 
interactions with the AIIB to be in 
accordance with the Republic’s Shariah 
principles and foreign policy.

EUROPE
90 North facilitates VW 
property sale
UK: Shariah compliant real estate 
specialist 90 North Real Estate Partners 
will be advising on the sale of a 105,000 
sqm VW Logistics property in Germany 

through the agent, JLL, 90 North 
announced on Twitt er.

Rapid growth at Al Rayan’s 
lagship branch 

UK: Al Rayan Bank’s Knightsbridge 
branch has welcomed over 600 new 
accounts and helped to grow the value 

of the bank’s private client real estate 
business by 173%, while the value of its 
private client liabilities has increased 
by more than 140%. According to a 
statement, this unprecedented growth at 
its fl agship branch was achieved just 15 
months after it was offi  cially opened.

GLOBAL
DLA Piper-IAB&F’s formal ties 
ending soon
GLOBAL: The strategic alliance between 
DLA Piper and Indonesian law fi rm Ivan 
Almaida Baely & Firmansyah (IAB&F), 
which was fi rst announced in May 
2013, is coming to an end in November 
this year, according to Asian Legal 
Business. The two law fi rms, meanwhile, 
maintained that they will continue to 
work together.

Standardization still key
GLOBAL: In response to JPMorgan’s 
reported move to include Sukuk into 
its indices in October, Fitch Ratings 
has agreed that the inclusion would be 
a boost to the Sukuk sector; however, 
the growth of the instrument would 
also depend signifi cantly on product-
specifi c initiatives around regulation 
and standardization of Sukuk issuance 
and broader att empts to deepen the 
investor base and enhance transparency 
in relevant national and regional debt 

capital markets, Fitch said in a statement. 
The rating agency expects Sukuk 
issuance in 2016 to at least match the 
issuance level of 2015 which stood at 
approximately US$32 billion.

Ithmaar shuts down Qatari 
of ice
GLOBAL: Bahrain-based Ithmaar Bank 
will close down its representative offi  ce 
in Qatar on the 30th September, the 
Islamic bank said in a statement without 
elaborating further.

bank Bank Rakyat, and its chairman, 
Abdul Aziz Zainal, have been detained 
by the Malaysian Anti-Corruption 
Commission (MACC) over a RM15 

million (US$3.71 million) case involving 
a book publishing contract and banking 
system upgrade project, according to the 
Star. 

It was reported that RM10 million 
(US$2.47 million) have been frozen by the 
MACC in connection with the case.
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BLME Holdings
UK: BLME Holdings made a loss of 
GBP11.7 million (US$15.46 million) 
during the January-June 2016 period, 
as a result of GBP9.7 million (US$12.81 
million) in impairment charges. 
The Islamic banking group said in a 
statement that total operating income for 

the period dropped to GBP27.6 million 
(US$36.46 million) from GBP28.6 million 
(US$37.78 million) the year before.

Maybank Group
MALAYSIA: Maybank Group’s Islamic 
banking business registered a 3.8% dip in 
profi t before tax (PBT) to RM720.2 million 
(US$178.16 million) in the fi rst half of 
2016 due to higher impairments. The 

bank said in a statement that its Islamic 
arm experienced an 11% increase in total 
gross fi nancing on the back of a 15% 
growth in global banking fi nancing and a 
9% rise in consumer fi nancing. Maybank 
Islamic’s contribution to Maybank’s total 
domestic fi nancing edged up to 53.1% 
from 48.7% against the fi rst six months 
of 2015. The Islamic bank holds a 30% 
market share of Islamic assets in the 
country, the largest nationwide.

CBB approves Ithmaar’s 
transfer request
BAHRAIN: Ithmaar Bank has received 
the approval from the Central Bank 
of Bahrain (CBB) to transfer its entire 
banking business to IB Bank and IB 
Capital, according to a statement. The 
CBB also welcomes any objection on the 
said transfer via a writt en submission 
within three months from the date of the 
announcement.

The Islamic bank is working on creating 
a new holding company that will retain 
100% ownership of all assets presently 
owned by the bank, which will own 
two subsidiaries, namely an Islamic 
retail bank which will hold the core 
retail banking business, and an asset 
management outfi t which will hold the 
investment assets.

BiSB to sell unproductive 
assets
BAHRAIN: Bahrain Islamic Bank (BiSB) 
is seeking to sell its unproductive assets 
such as land and shares to the tune of 
BHD82 million (US$209.65 million) as 
part of the Islamic bank’s fi ve-year plan 
to boost growth. CEO Hassan Jarrar was 
quoted by Bloomberg as saying that 
BiSB has sold BHD14 million (US$36.88 
million)-worth of these assets in the 
fi rst half and plans the sale of a similar 
amount in the remainder of the year as 
it focuses on its main fi nancing business. 
The bank plans to increase revenue by 20-
25% annually, achieve a return on equity 
of 15-16% and cut its cost-to-income ratio 
to mid-40% from 60% over two years. 
Hassan also added that the corporate 
and commercial business is a new focus, 
where fi nancing increased 22% in the fi rst 
half, while fi nancing at its main retail 
segment grew 9%.

More layoffs at EI
UAE: Emirates Islamic (EI) has 
reportedly retrenched over 100 staff  as 
part of cost-cutt ing, reported Reuters 

citing unnamed sources. The layoff s 
occurred between April and the end 
of July, said the sources, adding that 
most of the latest jobs to go were in the 
department servicing SMEs. Other banks 
that have reduced their headcount since 
late 2015 include First Gulf Bank and the 
UAE operations of HSBC, while National 
Bank of Ras Al Khaimah said in January 
it would cut up to 250 jobs.

Energy Exchange offers new 
futures contracts
IRAN: Energy Exchange has agreed 
with the National Iranian Oil Refi ning 
and Distribution Company to off er 
new futures contracts to fi nance a new 
project in the Persian Gulf Star Refi nery, 
announced Energy Exchange CEO Ali 
Hosseini, as reported by Security and 
Exchange News Agency. The return 
rate of the contracts is set to be 20%, 
calculated on a daily basis.

Al-Khodari renews Islamic 
inancing deal

SAUDI ARABIA: Abdullah AM Al-
Khodari Sons Company (Al-Khodari) 
has renewed its existing Murabahah 
fi nancing facilities amounting to SAR132 
million (US$35.17 million) as per the 
addendum to the credit agreement signed 
on the 25th August with Samba Financial 
Group. According to a bourse fi ling, 
the facilities comprise 73% non-funded 
and 27% funded and are secured by 
promissory note and assignment of the 
contract proceeds of the fi nanced projects. 
Al-Khodari intends to provide bonding 
commitments and fund capital and 
working capital requirements Islamically 
for the specifi c projects and general 
business needs via these facilities.

MCC restructures Islamic 
inancing facilities

SAUDI ARABIA: Methanol Chemicals 
Company (MCC) has signed agreements 
for the restructuring of all its Islamic 

short and long-term fi nancing liabilities 
with a consortium of Saudi banks, 
namely Saudi British Bank, Samba 
Financial Group, Gulf International Bank 
and Riyad Bank, for a total amount of 
SAR636.69 million (US$169.65 million) 
with an increase of the Murabahah 
margin starting from the signed date. 
According to a bourse fi ling, the 
agreements include the restructuring of 
the outstanding balance of SAR327.69 
million (US$87.31 million) from 
the Murabahah refi nancing facility 
agreement of SAR832 million (US$221.69 
million) and the bilateral fi nancing of 
SAR309 million (US$82.33 million).

EI launches new cards
UAE: Emirates Islamic (EI) has launched 
its Flex cards — a new range of Shariah 
compliant Visa cards that entitle its 
cardholders to the bank’s new loyalty 
rewards program, EI SmartMiles.

MSM includes 15 companies 
into Shariah Index
OMAN: Following the revision in 
methodology of selecting Shariah index 
sample, the Muscat Securities Market 
(MSM) has selected 15 companies that 
are compliant with Shariah principles to 
be included on the Shariah Index for the 
year of 2016, according to a statement. 
Bank Nizwa and Alizz Islamic Bank are 
among the selected entities included in 
the index, which will be eff ective from 
the 4th September 2016.

MTUA now an Islamic bank
IRAQ: United Arab Money Transfer 
(MTUA) has completed Central Bank 
of Iraq and Iraq Securities Commission 
procedures to convert into Al-Arabiya 
Islamic Bank (BAAI) with a capital 
of IQD100 billion (US$83.2 million), 
according to Rabee Securities based on a 
bourse fi ling. BAAI will start trading on 
the 1st September in the secondary market 
and will hold a general meeting on the 9th 
September 2016.
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BLME shelves acquisition plan
UK: BLME Holdings which reported 
“disappointing” fi nancial performance in 
the fi rst half of 2016 according to Chairman 
Adel Al Majed, will not proceed with the 
acquisition of Renaissance Asset Finance 
as originally planned as the Islamic bank 
undertakes a new growth strategy under 

CEO Jabra Ghandour who came on board 
in March. The bank said in a statement that 
it will continue to leverage its established 
business areas such as real estate and 
leasing, and its wealth management 
business will relaunch with a new suite of 
products and services targeted to GCC and 
MENA private banking clients.

“We have refi ned the products and 
services off ered by BLME to focus on 
these areas of expertise and to exit the 
higher-risk areas as part of our restated 

and more conservative risk appetite,” 
BLME said.

The group’s insurance and Takaful 
subsidiary, Etiqa Insurance & Takaful, 
on the other hand registered a 5.7% 
growth in gross premiums as total 
general insurance premiums rose 4% 
while total life insurance/Family Takaful 
premiums accrued 7.7%. PBT was up 
53.7% year-on-year to RM304.5 million 
(US$75.33 million). Etiqa maintained its 
top position in the general insurance and 
Takaful segment with a 12.8% market 
share and ranked fourth in the life/family 
(new business) segment with an 8.6% 
market share.

Maybank on a group level registered a 
net profi t of RM2.59 billion (US$640.72 
million), lower than the RM3.28 billion 
(US$811.41 million) registered in the 
fi rst half of 2015. Total assets grew 9% to 
RM722.7 billion (US$178.78 billion).

Bank of Khyber
PAKISTAN: Bank of Khyber (BOK), 
which off ers Islamic banking services, 
has posted a profi t after tax for the fi rst 
half of 2016 of PKR1.02 billion (US$9.67 
million), a 44% year-on-year growth 
compared with PKR710 million (US$6.73 
million) in the corresponding period 
of the previous year, as reported by 
Pakistan’s Daily Times. BOK’s operating 
profi t was recorded at PKR2.11 billion 
(US$20 million), an increase of 31% over 
the PKR1.61 billion (US$15.26 million) 
recorded in the corresponding period in 
2015 while assets grew to PKR175 billion 
(US$1.66 billion).

Meezan Bank
PAKISTAN: Meezan Bank made a post-
tax profi t of PKR2.69 billion (US$25.6 
million) in the fi rst half of 2016, against 
PKR2.68 billion (US$25.5 million) in the 
corresponding period of 2015, despite 
lower discount rates in the January-June 
2016 period. The Islamic bank said in a 
statement that Islamic fi nancings and 
related assets for the fi rst six months 

grew 56% year-on-year to PKR225 
billion (US$2.14 billion) while its deposit 
base exceeded PKR500 billion (US$4.76 
billion).

MNRB Holdings
MALAYSIA: MNRB Holdings observed 
an 8% drop in revenue for its Takaful 
business to RM230.8 million (US$57.09 
million) while its re-Takaful business 
revenue also suff ered a decrease by 
48.5% to RM5.3 million (US$1.31 million). 
In a statement, the group said that its 
revenue declined by 6% to RM605.7 
million (US$149.83 million) owing to 
the decrease in gross premiums and 
contributions by its Takaful, re-Takaful 
and reinsurance subsidiaries. The re-
Takaful business, however, recorded a 
profi t of RM14.7million (US$3.64 million) 
in the current period.

BIMB Holdings
MALAYSIA: Islamic fi nancial holding 
company BIMB Holdings reported a 
profi t att ributable to ordinary equity 
holders of the parent of RM143.71 million 
(US$35.55 million) for the second quarter 
of 2016, a 10.64% increase year-on-
year from RM129.89 million (US$32.13 
million) in the corresponding quarter 
of the previous year. According to a 
bourse fi ling, revenue for the period also 
increased 9.64% to RM893.21 million 
(US$220.96 million) from RM814.71 
million (US$201.54 million) in the second 
quarter of 2015.

CIMB Islamic
MALAYSIA: CIMB Islamic posted 
a profi t before tax (PBT) of RM368 
million (US$91.03 million) in the fi rst 
half of 2016, an increase of 43% year-
on-year due to improved performance 
in the consumer segments, according 
to a statement. Gross fi nancing assets 
increased 10.3% year-on-year to RM42.7 
billion (US$10.56 billion), accounting 

for 14.3% of total group fi nancing, while 
total deposits increased by 6.9% year-on-
year to RM46.5 billion (US$11.5 billion). 
CIMB Islamic’s parent company, CIMB 
Group Holdings, reported a PBT of 
RM2.31 billion (US$571.43 million) in 
the fi rst half of 2016, while its net profi t 
increased 1.7% year-on-year to RM1.69 
billion (US$418.06 million).

National Bank of Pakistan
PAKISTAN: National Bank of Pakistan, 
which off ers Islamic banking solutions, 
posted a profi t after taxation of PKR6.06 
billion (US$56.56 million) in the second 
quarter of 2016, more than double 
compared with PKR2.79 billion (US$26.04 
million) it posted in the corresponding 
quarter of the previous year. According 
to a bourse fi ling, fi rst half profi t after 
taxation amounted to PKR10.08 billion 
(US$94.09 million), a 46.72% rise from 
PKR6.87 billion (US$64.12 million) in the 
fi rst half of 2015.

ORIX Modaraba
PAKISTAN: ORIX Modaraba (formerly 
Standard Chartered Modaraba) has 
recorded an after-tax profi t of PKR173.12 
million (US$1.62 million) for the January-
June period of 2016 compared with 
PKR195.47 million (US$1.82 million) 
achieved in 2015. According to a bourse 
fi ling, earnings per certifi cate were 
PKR3.81 (3.56 US cents) for the period in 
2016 and PKR4.31 (4.02 US cents) for a 
similar period in the previous year.

Bank of Punjab
PAKISTAN: Bank of Punjab, which 
off ers Islamic banking services, reported 
PKR2.77 billion (US$25.83 million) in 
consolidated unaudited after-tax profi t 
for the fi rst half of 2016 compared with 
PKR2.73 billion (US$25.51 million) 
achieved in the corresponding period in 
2015, according to a statement.
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RATINGS
Widad Capital receives ‘AA2/
Stable’ Sukuk rating
MALAYSIA: RAM has accorded a fi nal 
rating of ‘AA2/Stable’ to Widad Capital’s 
proposed Sukuk Murabahah program of 
up to RM110 million (US$27.27 million) 
in nominal value. The rating, according 
to a statement, is supported by monthly 
payments from a strong counterparty — 
the Public Works Department — given 
that the ultimate obligor of payments 
is the Malaysian government. Widad 
Capital is a wholly-owned subsidiary of 
Widad Builders which has been awarded 
a comprehensive facilities maintenance 
contract of the National Palace.

GFH’s ratings af irmed
BAHRAIN: GFH Financial Group’s long-
term ‘BB’ rating and short-term ‘B’ rating 
have been affi  rmed with a stable outlook 
by Capital Intelligence, according to a 
statement.

MAR upgraded
QATAR: Masraf Al Rayan (MAR)’s long-
term issuer rating has been upgraded to 
‘A1’ from ‘A2’ while its counterparty risk 
(CR) assessment was elevated to ‘Aa3(cr)’ 
from ‘A1(cr)’ by Moody’s. According to 
a statement, the Islamic bank’s baseline 
credit assessment (BCA) and adjusted 

BCA were raised to ‘baa2’ from ‘baa3’ 
while its ‘Prime-1’ short-term issuer 
rating and ‘Prime-1(cr)’ short-term CR 
assessment were affi  rmed. Outlook on 
the long-term ratings has been revised to 
stable from positive. The upgrades were 
predicated on MAR’s continued business 
diversifi cation as a result of growth 
and profi tability of the UK subsidiary, 
consistently strong asset quality 
performance and strong profi tability and 
capital metrics.

Gas Malaysia receives ratings
MALAYSIA: Gas Malaysia’s Islamic 
commercial paper program and Islamic 
medium-term note program worth up 
to RM700 million (US$173.68 million) 
cumulatively have been assigned 
preliminary ratings of ‘MARC-1IS’ 
and ‘AAAIS’ respectively by MARC. 
According to a statement, the ratings 
carry a stable outlook.

RPII’s Islamic notes af irmed
MALAYSIA: Ranhill Powertron II 
(RPII)’s RM270 million (US$66.79 million) 
outstanding non-guaranteed notes 
and RM350 million (US$86.58 million) 
outstanding guaranteed notes issued 
under its RM710 million Islamic medium-
term note program have been affi  rmed 
at ‘AAIS’ and ‘AAAIS(fg)’ respectively by 
MARC, according to a statement. RPII 
is a special purpose project company 

incorporated to build, own and operate 
the Rugading Power Station in Sabah.

SEB maintains ‘AA1/Stable’ 
rating
MALAYSIA: Sarawak Energy (SEB)’s 
RM15 billion (US$3.71 billion) Sukuk 
Musharakah program (2011/2036) has 
been reaffi  rmed at ‘AA1/Stable’ by RAM 
based on the strong support the fi rm 
continues to enjoy from the Sarawak state 
government and federal government, the 
rating agency said in a statement. SEB 
has monopoly over the transmission and 
distribution of electricity in Sarawak.

TAKAFUL
Takaful Emarat announces 
share buyback
UAE: Dubai Financial Market-listed 
Takaful Emarat has received the approval 
of the Securities and Commodities 
Authority to buy back up to 10% of 
its subscribed shares amounting to 15 
million shares, in line with the decision 
made at the general assembly meeting 
held on the 21st April, according to a 
statement.

Salama ined for governance 
violation
SAUDI ARABIA: Salama Cooperative 
Insurance Company has been fi ned 
SAR30,000 (US$7,995.88) by the Capital 
Market Authority for violation of 
paragraph (A) of Article (14) of the 
Corporate Governance Regulations. 
According to a bourse fi ling, the Shariah 
compliant insurance provider had failed 

to set up an audit committ ee, where 
its members are not fewer than three 
excluding executive board members, 
since 16th December 2015.

Al Madina offers new Takaful 
product
OMAN: Al Madina Takaful has launched 
the Hajj and Umrah Travel Insurance 
scheme which provides coverage in case 
of accidental death, permanent total 
disability, emergency medical expenses, 
sickness, hospitalization abroad, medical 
evacuation and loss of baggage and 
passport, according to Muscat Daily. The 
package starts from seven days priced at 
OMR2.8 (US$7.25), with the maximum 
duration of a package being 45 days.

Wataniya Insurance’s rights 
issue almost fully subscribed
SAUDI ARABIA: Wataniya Insurance 
Company’s 10 million rights issue was 
subscribed by 93.69% in the fi rst two 

off ering periods raising SAR93.69 million 
(US$24.97 million), the fi rm said in a 
bourse fi ling. Undersubscribed shares 
have been off ered at a minimum price 
to a number of institutional investors, 
starting on the 28th August. The insurer 
in July decided to double its capital to 
SAR200 million (US$53.31 million) by 
selling 10 million rights issue shares at 
SAR10 (US$2.67) apiece.

More bancaTakaful deals for 
Egyptian Life Takaful
EGYPT: Egyptian Life Takaful Company, 
a member of Gulf Insurance Group, will 
form a bancaTakaful partnership with 
NBK Egypt, after receiving approval 
from the Egyptian Financial Supervisory 
Authority and is also negotiating a 
bancaTakaful arrangement with another 
bank in the Egyptian market, according 
to Amwal Al Ghad quoting the insurer’s 
managing director Rimah Asaad.
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MOVES
Al Alamiya for Cooperative 
Insurance Co
SAUDI ARABIA: Blathnaid Bergin, 
who was appointed as a non-executive 
board member of Al Alamiya for 
Cooperative Insurance Co representing 
Royal & Sun Alliance Insurance Middle 
East eff ective the 18th August, resigned 
on the 25th August due to her resignation 
from Royal & Sun Alliance Insurance 
Group, according to a bourse fi ling.  

Al Hilal Bank
UAE: Al Hilal Bank has appointed 
Yousuf M Sandeela as the executive 
vice-president for treasury banking, 
according to a statement. Sandeela will 
be responsible for the Islamic bank’s 
operational treasury including cash 
and liquidity management, in addition 
to the corporate fi nance and funding 
functions.

IASB
GLOBAL: Mohammad Faiz Azmi, the 
executive chairman of PwC Malaysia, 
has been appointed as the chair of the 

International Accounting Standards 
Board (IASB)’s Islamic Finance 
Consultative Group, while Martin 
Edelmann, a member of the IASB, 
has been appointed as the vice-chair, 
confi rmed a statement.

Islamic Financial Services 
Council of Australia
AUSTRALIA: Islamic Financial 
Services Council of Australia (IFSCA) 
has appointed Chaaban Omran as its 
new CEO, according to a press release. 
Omran is the former managing director 
of MCCA, former CEO of Crescent 
Investments Australasia (Crescent 
Wealth) and former COO of Quordoba 
Investments.

KFH Malaysia
MALAYSIA: Kuwait Finance House 
(KFH) Malaysia has appointed David 
Power as its new CEO, according to a 
statement. Power was the group chief 
retail and private banking offi  cer of KFH 
in Kuwait from 2014, and led the group 
retail and private banking function across 
the domestic market in Kuwait, as well as 
the retail and private banking franchise 

in Turkey, Malaysia and Bahrain. KFH 
Malaysia also appointed Nor Azzam 
Abdul Jalil as its new deputy CEO and 
chief of consumer banking, and David 
Wee Kim Peng as COO.

Mashreq 
UAE: Mashreq, which off ers Shariah 
compliant solutions, has appointed 
Christophe Pella as the new head of 
its asset management unit and CEO of 
Mashreq Capital, subject to regulatory 
approval, according to a press release. 
Pella most recently served as a global 
rates portfolio manager at Legal & 
General Investment Management.

Bank Dhofar
OMAN: Mohsin Shaik Sehu 
Mohammed, who was formerly the head 
and director of Islamic fi nance at Al 
Madina Investment, has been appointed 
as the senior executive manager heading 
the newly-established investment 
banking and capital markets division at 
Maisarah Islamic Banking Services, Bank 
Dhofar’s Islamic window, the Islamic 
banker informed IFN.

Islamic Financial Services Act 2013 seeks to provide greater legal clarity on the application of the various types of Shariah 
financial contracts and ensure end-to-end compliance in Islamic banking operations. Islamic banks are now required to 
segregate Islamic deposits with a principle guaranteed feature from Investment accounts with a non-principle guaranteed 
feature. This distinction should allow Islamic banks to develop a wider range of products for both deposit and investment uses in 
order to meet the diverse needs of customers. 
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Expected date Company's name Size Structure Announcement Date
By end of September Meezan Bank PKR7 billion Sukuk 29th August 2016

TBA Khazanah Nasional TBA Sukuk 29th August 2016

TBA Aktif Bank TRY25 million Sukuk Murabahah 26th August 2016

TBA Indosat Ooredoo IDR288 billion Sukuk Ijarah 24th August 2016

Fourth quarter of 2016 BRI Syariah IDR1 trillion Sukuk Mudarabah 16th August 2016

August-September 
2016

Government of Indonesia TBA Sukuk Wakalah 12th August 2016

First quarter of 2017 Government of Nigeria TBA Sukuk 11th August 2016

August 2016 Republic of Cote d'Ivoire XOF150 billion Sukuk Ijarah 8th August 2016

Fourth quarter of 2016 Malaysia Debt Ventures up to RM1 billion Sukuk 4th August 2016

TBA Warba Bank US$250 million Sukuk 28th July 2016

August 2016 Republic of Togo XOF150 billion Sukuk 26th July 2016

August-September 
2016

DanaInfra Nasional RM10 billion Sukuk 19th July 2016

September 2016 Government of Kuwait up to KWD5 billion Sukuk 4th July 2016

July 2016 Government of Senegal XOF150 billion Sukuk 30th June 2016

TBA Iranian Mines and Mining 
Industries Development and 
Renovation Organization 

IRR4 trillion Sukuk Musharakah 24th June 2016

Second quarter of 2016 Bank Albilad up to SAR2 billion Sukuk 20th June 2016

TBA Tiga Pilar Sejahtera Food IDR1.5 trillion Sukuk 17th June 2016

Jul-16 Public Sector Home Financing 
Board 

RM25 billion Sukuk/Bonds 13th June 2016

TBA Almarai Company TBA Sukuk 10th June 2016

By the end of 2017 Ministry of Housing Saudi 
Arabia

TBA Sukuk 9th June 2016

TBA Mahan Air IRR5 trillion Sukuk Ijarah 8th June 2016

TBA The Philippines TBA Sukuk 6th June 2016

TBA GFH Financial Group US$150 million Sukuk 2nd June 2016

TBA Government of Sri Lanka US$1 billion Sukuk 27th May 2016

TBA Saudi Aramco TBA Sukuk 26th May 2016

TBA Al-Tajamaout for Touristic 
Projects

JOD45 million Sukuk Ijarah 24th May 2016

TBA Societe Generale RM1 billion Sukuk 23rd May 2016

TBA Bank Muamalat Malaysia RM1 billion Sukuk Murabahah 23rd May 2016

TBA Bank Rakyat Malaysia RM5 billion Sukuk Murabahah 20th May 2016

TBA Government of Germany US$1 billion Sukuk 18th May 2016

By 2017 Republic of Maldives TBA Sukuk 29th April 2016

Second half of  2016 Saudia up to SAR5 billion Sukuk 26th April 2016

TBA PRAN Foods BDT1 billion Sukuk 11th April 2016

Fourth quarter of 2016 Bank Syariah Mandiri IDR1 trillion Sukuk 5th April 2016

2016-17 Sarana Multigriya Finansial IDR200 billion Sukuk 4th March 2016

TBA Ziraat Participation Bank TRY1.5 billion Sukuk 1st March 2016

TBA Hong Kong TBA Sukuk 1st March 2016

TBA Cahya Mata Sarawak RM1 billion Sukuk Ijarah 22nd February 2016

TBA Saudi Electricity Company US$2.5 billion Sukuk 16th February 2016

2016 Kuwait Finance House TBA Sukuk 1st February 2016

TBA Oman Telecommunications US$130 million Sukuk 28th January 2016

2017 Government of Kenya TBA Sukuk 26th January 2016

TBA Tenaga Nasional US$3 billion Sukuk 8th January 2016
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For further information regarding REDmoney Indexes contact:

Andrew Morgan
Managing Director, REDmoney Group

Email: Andrew.Morgan@REDmoneygroup.com
Tel +603 2162 7800

RED 

REDmoney Global Shariah Index Series

REDmoney Global Shariah Index Series (All Cap)                 6 Months REDmoney Global Shariah Index Series (Large Cap)             6 Months

REDmoney Global Shariah Index Series (Medium Cap)       6 Months REDmoney Global Shariah Index Series (Small Cap)             6 Months
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REDmoney Global Shariah 

Equities are considered eligible for inclusion 
into the REDmoney Global Shariah Index 
Series only if they pass a series of market 
related guidelines related to minimum market 
capitalization and liquidity as well as country 
restrictions. 

Once the index eligible universe is determined 
the underlying constituents are screened 
using a set of business and fi nancial Shariah 
guidelines.

The REDmoney Global Shariah Index Series powered by IdealRatings consists of a rich subset of global listed equities that adhere to clearly 
defi ned and transparent Shariah guidelines defi ned by Shariyah Review Bureau in Jeddah, Saudi Arabia. 

The REDmoney Shariah Indexes provides Islamic investors with an accurate and Shariah-specifi c equity performance benchmark with optimized 
compliance credibility due to the intensive research conducted to ensure that index constituents do not confl ict with the defi ned Shariah 
requirements. 

IdealRatings™ is the leading provider of Shariah investment decision support tools to investors globally, including asset managers, brokers, index 
providers, and banks to empower them to develop, manage and monitor Shariah investment products and Shariah compliant funds. IdealRatings 
is headquartered in San Francisco, California. For more information about IdealRatings visit: www.idealratings.com
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Comprehensive data from Eurekahedge will now feature the overall top 10 global and regional funds based on a specifi c duration (yield to date, annualized returns, 
monthly returns), Sharpe ratio as well as delve into specifi c asset classes in the global arena – equity, fi xed income, money market, commodity, global investing (which 
would focus on funds investing with global mandate instead of a specifi c country or geographical region), fund of funds, real estate as well as the Sortino ratio. Each table 
covering the duration, region, asset class and ratio will be featured on a fi ve-week rotational basis.

Eurekahedge Global Islamic Fund Index
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Based on 79.00% of funds which have reported July 2016 returns as at the 29th August 2016 

Based on 81.82% of funds which have reported July 2016 returns as at the 29th August 2016 

Top 10 Monthly Returns for Global Funds

Fund Fund Manager Performance Measure Fund Domicile

1 AmPrecious Metals AmInvestment Management 10.11 Malaysia

2 WSF Global Equity - USD I Cogent Asset Management 7.81 Guernsey

3 Deutsche Noor Precious Metals Securities - Class A DWS Noor Islamic Funds 7.24 Ireland

4 CIMB Islamic Greater China Equity CIMB-Principal Asset Management 6.29 Malaysia

5 AmOasis Global Islamic Equity AmInvestment Management 5.36 Malaysia

6 Emirates Islamic Global Balanced - Class A USD Emirates NBD Asset Management 4.37 Jersey

7 db x-trackers DJ Islamic Market Titans 100 ETF DB Platinum Advisors 4.33 Luxembourg

8 Oasis Crescent Global Property Equity Oasis Global Management Company (Ireland) 3.98 Ireland

9 iShares MSCI World Islamic UCITS ETF BlackRock Advisors (UK) 3.45 Ireland

10 Oasis Crescent Global Equity Oasis Global Management Company (Ireland) 3.15 Ireland

Eurekahedge Islamic Fund Index 3.24

Top 10 Monthly Returns for ALL Funds

Fund Fund Manager Performance Measure Fund Domicile

1 Sanabel HC Securities & Investment 13.88 Egypt

2 Banque Misr No. 4 HC Securities & Investment 11.07 Egypt

3 AmPrecious Metals AmInvestment Management 10.11 Malaysia

4 WSF Asian Pacifi c - USD I Cogent Asset Management 8.57 Guernsey

5 WSF Global Equity - USD I Cogent Asset Management 7.81 Guernsey

6 Meezan Islamic Al Meezan Investment Management 7.60 Pakistan

7 Deutsche Noor Precious Metals Securities - Class A DWS Noor Islamic Funds 7.24 Ireland

8 Al Meezan Mutual Al Meezan Investment Management 7.23 Pakistan

9 Atlas Pension Islamic - Equity Sub Atlas Asset Management 7.01 Pakistan

10 Meezan Tahaff uz Pension - Equity Sub Al Meezan Investment Management 6.93 Pakistan

Eurekahedge Islamic Fund Index 1.94
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Based on 80.65% of funds which have reported July 2016 returns as at the 29th August 2016

Contact Eurekahedge
To list your fund or update your fund information: islamicfunds@eurekahedge.com
For further details on Eurekahedge: information@eurekahedge.com  Tel: +65 6212 0900

Disclaimer
Copyright Eurekahedge 2016, All Rights Reserved. You, the user, may freely use the data for internal purposes and may reproduce the index data provided that 
reference to Eurekahedge is provided in your dissemination and/or reproduction. The information is provided on an “as is” basis and you assume and will bear all 
risk or associated costs in its use, and neither Islamic Finance news, Eurekahedge nor its affi  liates provide any express or implied warranty or representations as to 
originality, accuracy, completeness, timeliness, non-infringement, merchantability and fi tness for any purpose.

Eurekahedge Islamic Fund Balanced Index over the last 5 years Eurekahedge Islamic Fund Balanced Index over the last 1 year
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Top 10 Islamic Fund Fixed Income by 3 Months Returns

Fund Fund Manager Performance Measure Fund Domicile

1 MNC Dana Syariah MNC Asset Management 2.21 Indonesia

2 CIMB Islamic Enhanced Sukuk CIMB-Principal Asset Management 2.03 Malaysia

3 Public Islamic Bond Public Mutual 1.98 Malaysia

4 AmBon Islam AmInvestment Management 1.97 Malaysia

5 Public Islamic Enhanced Bond Public Mutual 1.95 Malaysia

6 CIMB Islamic Sukuk CIMB-Principal Asset Management 1.92 Malaysia

7 PB Islamic Bond Public Mutual 1.92 Malaysia

8 Pacifi c Dana Murni Pacifi c Mutual Fund 1.55 Malaysia

9 Public Islamic Select Bond Public Mutual 1.47 Malaysia

10 Eastspring Investments Dana Wafi Eastspring Investments 1.41 Malaysia

Eurekahedge Islamic Fund Index 1.03

Top 10 Islamic Equity Funds by 3 Months Returns

Fund Fund Manager Performance Measure Fund Domicile

1 Meezan Tahaff uz Pension - Equity Sub Al Meezan Investment Management 14.26 Pakistan

2 Atlas Islamic Stock Atlas Asset Management 13.17 Pakistan

3 Pakistan International Element Islamic Asset 
Allocation

Arif Habib Investment Management 12.86 Pakistan

4 Atlas Pension Islamic - Equity Sub Atlas Asset Management 12.82 Pakistan

5 Public China Itt ikal Public Mutual 11.88 Malaysia

6 Danareksa Indeks Syariah Danareksa Investment Management 11.79 Indonesia

7 Meezan Islamic Al Meezan Investment Management 10.57 Pakistan

8 PB Islamic Asia Strategic Sector Public Mutual 10.50 Malaysia

9 Al Meezan Mutual Al Meezan Investment Management 10.10 Pakistan

10 Public Asia Itt ikal Public Mutual 10.08 Malaysia

Eurekahedge Islamic Fund Index 2.94

Based on 70.83% of funds which have reported July 2016 returns as at the 29th August 2016
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Global Sukuk Volume by Month Global Sukuk Volume by Quarter
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Most Recent Global Sukuk

Priced Issuer Nationality Instrument Market US$ (mln) Managers
19th Aug 2016 Lebuhraya DUKE 

Fasa 3
Malaysia Sukuk Domestic market 

public issue
912 RHB Capital, Maybank, CIMB Group, 

AmInvestment Bank
9th Aug 2016 Qatar Islamic Bank Qatar Sukuk Euro market 

public issue
333 Standard Chartered Bank, SinoPac 

Securities
29th Jul 2016 Sarawak Hidro Malaysia Sukuk Domestic market 

public issue
1,365 RHB Capital, Maybank

29th Jul 2016 Ziya Capital Malaysia Sukuk Domestic market 
public issue

222 CIMB Group

22nd Jul 2016 Maxis Broadband Malaysia Sukuk Domestic market 
public issue

207 CIMB Group

21st Jul 2016 Jambatan Kedua Malaysia Sukuk Domestic market 
public issue

644 RHB Capital, Maybank, Kenanga 
Investment Bank, AmInvestment Bank

19th Jul 2016 National Higher 
Education Fund

Malaysia Sukuk Domestic market 
public issue

880 Maybank, CIMB Group, Affi  n Investment 
Bank, AmInvestment Bank

29th Jun 2016 Sultanate of Oman Oman Sukuk Euro market 
public issue

500 Standard Chartered Bank

29th Jun 2016 Mohammed Al 
Barwani Sukuk 
Issue

Oman Sukuk Euro market 
private 
placement

151 Standard Chartered Bank, National Bank 
of Oman

2nd Jun 2016 Hazine Mustesarligi 
Varlik Kiralama 
Anonim Sirketi

Turkey Sukuk Euro market 
public issue

1,000 Standard Chartered Bank, HSBC, Emirates 
NBD

2nd Jun 2016 Pengurusan Air SPV Malaysia Sukuk Domestic market 
public issue

350 CIMB Group, AmInvestment Bank

31st May 2016 Al Hilal Bank UAE Sukuk Euro market 
private 
placement

225 National Bank of Abu Dhabi

30th May 2016 GovCo Holdings Malaysia Sukuk Domestic market 
public issue

306 RHB Capital

24th May 2016 Noor Bank UAE Sukuk Euro market 
public issue

500 Standard Chartered Bank, First Gulf Bank, 
Dubai Islamic Bank, Sharjah Islamic Bank, 
Citigroup, Emirates NBD, Noor Bank

24th May 2016 DP World UAE Sukuk Euro market 
public issue

1,200 JPMorgan, Deutsche Bank, HSBC, National 
Bank of Abu Dhabi, First Gulf Bank, 
Barclays, Dubai Islamic Bank, SG Corporate 
& Investment Banking, Citigroup, Emirates 
NBD

23rd May 2016 EI Sukuk UAE Sukuk Euro market 
public issue

750 Standard Chartered Bank, HSBC, Arab 
Banking, Maybank, Dubai Islamic Bank, 
Emirates NBD, Al Hilal Bank, Noor Bank

17th May 2016 Cagamas Malaysia Sukuk Domestic market 
public issue

104 CIMB Group

11th May 2016 Ezdan Holding 
Group

Qatar Sukuk Euro market 
public issue

500 Mashreqbank, HSBC, Abu Dhabi Islamic 
Bank, Emirates NBD, Barwa Bank

11th May 2016 UEM Sunrise Malaysia Sukuk Domestic market 
public issue

123 Maybank, CIMB Group

10th May 2016 Boubyan Bank Kuwait Sukuk Euro market 
public issue

250 Standard Chartered Bank, HSBC, Kuwait 
Finance House, National Bank of Kuwait, 
Dubai Islamic Bank, Emirates NBD
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Top 30 Issuers of Global Sukuk 12 Months
Issuer Nationality Instrument Market US$

(mln)
Iss
(%)

Managers

1 Perusahaan Penerbit 
SBSN Indonesia III

Indonesia Sukuk Euro market 
public issue

2,500 6.8 Standard Chartered Bank, Deutsche Bank, Dubai Islamic Bank, 
CIMB Group, Citigroup

2 Jimah East Power Malaysia Sukuk Domestic market 
public issue

2,100 5.7 HSBC, Maybank, CIMB Group

3 DanaInfra Nasional Malaysia Sukuk Domestic market 
public issue

1,891 5.1 HSBC, RHB Capital, Maybank, CIMB Group, AmInvestment 
Bank, Hong Leong Financial Group

4 IDB Trust Services Saudi 
Arabia

Sukuk Euro market 
public issue

1,836 5.0 Standard Chartered Bank, JPMorgan, National Bank of Kuwait, 
Gulf International Bank, Natixis, CIMB Group, Emirates NBD

5 Malaysia Sukuk 
Global

Malaysia Sukuk Euro market 
public issue

1,500 4.1 JPMorgan, HSBC, Maybank, CIMB Group

6 Sarawak Hidro Malaysia Sukuk Domestic market 
public issue

1,365 3.7 RHB Capital, Maybank

7 DP World United 
Arab 
Emirates

Sukuk Euro market 
public issue

1,200 3.3 JPMorgan, Deutsche Bank, HSBC, National Bank of Abu Dhabi, 
First Gulf Bank, Barclays, Dubai Islamic Bank, SG Corporate & 
Investment Banking, Citigroup, Emirates NBD

8 Prasarana Malaysia Malaysia Sukuk Domestic market 
public issue

1,192 3.2 RHB Capital, Maybank, Kenanga Investment Bank, CIMB 
Group, AmInvestment Bank

9 Sultanate of Oman Oman Sukuk Euro market 
public issue

1,149 3.1 Bank Muscat, Standard Chartered Bank

10 Qatar Islamic Bank Qatar Sukuk Euro market 
public issue

1,118 3.0 Standard Chartered Bank, HSBC, Citigroup, QInvest, Barwa 
Bank, Noor Bank

11 Pengurusan Air SPV Malaysia Sukuk Domestic market 
public issue

1,111 3.0 Maybank, Bank Islam Malaysia, CIMB Group, RHB Capital, 
AmInvestment Bank

12 Danga Capital Malaysia Sukuk Domestic market 
public issue

1,110 3.0 RHB Capital, AmInvestment Bank, Standard Chartered Bank, 
DBS, CIMB Group

13 Hazine Mustesarligi 
Varlik Kiralama 
Anonim Sirketi

Turkey Sukuk Euro market 
public issue

1,000 2.7 Standard Chartered Bank, HSBC, Emirates NBD

13 Axiata SPV2 Malaysia Sukuk Euro market 
public issue

1,000 2.7 Deutsche Bank, CIMB Group, HSBC

15 Lebuhraya DUKE 
Fasa 3

Malaysia Sukuk Domestic market 
public issue

912 2.5 RHB Capital, Maybank, CIMB Group, AmInvestment Bank

16 National Higher 
Education Fund

Malaysia Sukuk Domestic market 
public issue

880 2.4 Maybank, CIMB Group, Affi  n Investment Bank, AmInvestment 
Bank

17 EI Sukuk UAE Sukuk Euro market 
public issue

750 2.0 Standard Chartered Bank, HSBC, Arab Banking, Maybank, 
Dubai Islamic Bank, Emirates NBD, Al Hilal Bank, Noor Bank

18 Jambatan Kedua Malaysia Sukuk Domestic market 
public issue

644 1.8 RHB Capital, Maybank, Kenanga Investment Bank, AmInvestment 
Bank

19 Rantau Abang 
Capital

Malaysia Sukuk Domestic market 
public issue

595 1.6 CIMB Group, AmInvestment Bank, RHB Capital

20 Sime Darby Malaysia Sukuk Domestic market 
public issue

535 1.5 Maybank

21 Arab National Bank Saudi 
Arabia

Sukuk Domestic market 
public issue

533 1.5 JPMorgan, Deutsche Bank, HSBC, Arab National Bank

22 Noor Bank UAE Sukuk Euro market 
public issue

500 1.4 Standard Chartered Bank, First Gulf Bank, Dubai Islamic Bank, 
Sharjah Islamic Bank, Citigroup, Emirates NBD, Noor Bank

22 Emirate of Sharjah UAE Sukuk Euro market 
public issue

500 1.4 Bank of Sharjah, HSBC, Barclays, Dubai Islamic Bank, Sharjah 
Islamic Bank, Commerzbank Group

22 Dubai Islamic Bank UAE Sukuk Euro market 
public issue

500 1.4 Standard Chartered Bank, HSBC, Arab Banking Corporation, 
National Bank of Abu Dhabi, Dubai Islamic Bank, Sharjah 
Islamic Bank, Emirates NBD

22 Arab Petroleum 
Investments

Saudi 
Arabia

Sukuk Euro market 
public issue

500 1.4 Saudi National Commercial Bank, Standard Chartered Bank, 
Goldman Sachs, First Gulf Bank, Emirates NBD, Noor Bank

26 Hilal Services Saudi 
Arabia

Sukuk Euro market 
private placement

500 1.4 Mizuho, Standard Chartered Bank, HSBC, Arab Banking, 
National Bank of Kuwait, First Gulf Bank, Dubai Islamic Bank, SG 
Corporate & Investment Banking, CIMB Group, Emirates NBD, 
Warba Bank, Noor Bank

27 Majid Al Futt aim 
Properties

UAE Sukuk Euro market 
public issue

499 1.4 Standard Chartered Bank, HSBC, National Bank of Abu Dhabi, 
Dubai Islamic Bank, Abu Dhabi Islamic Bank

28 Ezdan Holding 
Group

Qatar Sukuk Euro market 
public issue

497 1.4 Mashreqbank, HSBC, Abu Dhabi Islamic Bank, Emirates NBD, 
Barwa Bank

29 Cagamas Malaysia Sukuk Domestic market 
public issue

439 1.2 CIMB Group, Maybank

30 Sarawak Energy Malaysia Sukuk Domestic market 
public issue

387 1.1 RHB Capital, AmInvestment Bank

Total 36,780 100
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Top Managers of Sukuk 12 Months

Manager US$ (mln) Iss %

1 CIMB Group 5,725 36 15.6

2 Maybank 5,379 35 14.6

3 RHB Capital 3,840 31 10.4

4 Standard Chartered Bank 3,543 21 9.6

5 HSBC 2,782 20 7.6

6 AmInvestment Bank 2,287 18 6.2

7 Emirates NBD 1,440 14 3.9

8 Dubai Islamic Bank 1,195 12 3.3

9 Deutsche Bank 1,170 5 3.2

10 National Bank of Abu Dhabi 956 8 2.6

11 JPMorgan 843 4 2.3

12 Citigroup 816 4 2.2

13 Bank Muscat 649 1 1.8

14 Natixis 551 2 1.5

15 Noor Bank 468 7 1.3

16 Kenanga Investment Bank 407 6 1.1

17 Hong Leong Financial Group 343 3 0.9

18 National Bank of Kuwait 311 3 0.8

19 First Gulf Bank 300 4 0.8

20 Barwa Bank 260 3 0.7

21 DBS 253 3 0.7

22 Affi  n Investment Bank 245 2 0.7

23 Abu Dhabi Islamic Bank 243 3 0.7

24 Sharjah Islamic Bank 226 3 0.6

25 Gulf International Bank 214 1 0.6

26 QInvest 204 3 0.6

27 Barclays 203 2 0.6

28 Arab Banking Corporation 180 3 0.5

29 SG Corporate & Investment Banking 145 2 0.4

30 UOB 139 1 0.4

Total 36,780 123 100

Top Islamic Finance Related Project Financing Legal Advisors 
Ranking                                                                                          12 Months

Legal Advisor US$ (million) No %
1 Allen & Overy 2,447 2 22.9
2 Latham & Watkins 1,532 1 14.4
3 Adnan Sundra & Low 1,361 1 12.7
3 Zaid Ibrahim & Co 1,361 1 12.7
5 Norton Rose Fulbright 915 1 8.6
6 Cliff ord Chance 758 1 7.1
6 White & Case 758 1 7.1
8 Anjarwalla Collins & Haidermota 172 2 1.6
8 Haidermota & Co 172 2 1.6
8 Lincolns Law Chamber 172 2 1.6
8 Linklaters 172 2 1.6
8 Mohsin Tayebaly & Co 172 2 1.6
8 Pinsent Masons 172 2 1.6

Top Islamic Finance Related Project Finance Mandated Lead 
Arrangers                                                                                       12 Months

Mandated Lead Arranger US$ (million) No %
1 China Development Bank 821 2 10.7
2 Al Rajhi Capital 663 2 8.7
3 Banque Saudi Fransi 579 4 7.6
4 Alinma Bank 550 2 7.2
5 HSBC 497 3 6.5
5 Samba Capital & Investment 

Management
497 3 6.5

7 National Commercial Bank 491 3 6.4
8 Mitsubishi UFJ Financial Group 377 3 4.9
9 Aga Khan Fund for Economic 

Development
354 2 4.6

10 NATIXIS 314 2 4.1

Sukuk Volume by Currency US$ (billion)                  12 Months

Sukuk Volume by Issuer Nation US$ (billion)               12 Months

Global Sukuk Volume by Sector                                   12 Months

Global Sukuk Volume - US$ Analysis
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Top Islamic Finance Related Financing Mandated Lead Arrangers 
Ranking                                                                                          12 Months

Mandated Lead Arranger US$ (mln) No %
1 Abu Dhabi Islamic Bank 701 6 5.5

2 China Development Bank 621 1 4.9

3 Samba Capital 536 4 4.2

4 SABB 495 3 3.9

4 Banque Saudi Fransi 495 3 3.9

6 Mashreqbank 491 6 3.8

7 Saudi National Commercial Bank 489 3 3.8

8 Noor Bank 464 7 3.6

9 Abu Dhabi Commercial Bank 437 6 3.4

10 Standard Chartered Bank 385 4 3.0

11 Al Rajhi Capital 366 2 2.9

12 Dubai Islamic Bank 338 7 2.6

13 Maybank 338 1 2.6

13 CIMB Group 338 1 2.6

15 First Gulf Bank 336 6 2.6

16 Al Hilal Bank 307 3 2.4

17 Emirates NBD 298 5 2.3

18 AKFED 292 2 2.3

19 Alinma Bank 260 2 2.0

20 National Bank of Abu Dhabi 251 3 2.0

21 Kuwait Finance House 248 3 1.9

22 Arab Banking Corporation 238 4 1.9

23 Natixis 234 3 1.8

24 Riyad Bank 229 1 1.8

24 Bank Albilad 229 1 1.8

26 HSBC 219 3 1.7

27 European Bank for Reconstruction & 
Development 

170 1 1.3

28 Al Khalij Commercial Bank 163 3 1.3

29 OCBC 142 1 1.1

30 Mitsubishi UFJ Financial Group 138 1 1.1

Top Islamic Finance Related Financing Mandated Lead Arrangers
12 Months

Bookrunner US$ (mln) No %
1 Abu Dhabi Islamic Bank 1,228 4 17.3

2 Mashreqbank 1,050 3 14.8

3 Noor Bank 586 4 8.3

4 Maybank 338 1 4.8

4 CIMB Group 338 1 4.8

6 Abu Dhabi Commercial Bank 327 1 4.6

7 Arab Banking Corporation 277 4 3.9

8 Saudi National Commercial Bank 267 1 3.8

8 SABB 267 1 3.8

8 Samba Capital 267 1 3.8

Top Islamic Finance Related Financing by Country             12 Months

Nationality US$ (mln) No %
1 Saudi Arabia 3,746 3 29.3
2 UAE 3,375 13 26.4
3 Pakistan 1,613 3 12.6
4 Malaysia 959 2 7.5
5 Turkey 655 3 5.1
6 Bahrain 570 1 4.5
7 Jordan 550 2 4.3
8 Egypt 475 3 3.7
9 India 368 1 2.9
10 Kuwait 282 1 2.2

Are your deals listed here?
If you feel that the information within these tables is inaccurate, you may contact 
the following directly:     Shireen Farhana (Media Relations)
                                            Email: shireen.farhana@dealogic.com                           Tel: +852 2804 1223

Top Islamic Finance Related Financing by Sector                12 Months
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Top Islamic Finance Related Financing Deal List                 12 Months

Credit Date Borrower Nationality US$ (mln)
15th Apr 2016 Yanbu Aramco Sinopec 

Refi ning
Saudi Arabia 4,700

27th Jun 2016 ACWA Power International Saudi Arabia 2,686

9th Mar 2016 Dhuruma Electricity Saudi Arabia 1,138

15th Jun 2016 PNB Jersey Malaysia 889

21st Dec 2015 Engro Powergen Pakistan 851

11th Dec 2015 Cititower Malaysia 751

29th Nov 2015 Gulf Marine Services UAE 620

1st Mar 2016 National Oil & Gas 
Authority

Bahrain 570

28th Dec 2015 JBF RAK
JBF Bahrain

UAE 500

10th May 2016 Allana International UAE 500
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