
Avid traveler Azrina Naimuddin 
always found it diffi  cult to fi nd personal 
care products that complied with her 
religious principles when she’s away 
from her native Malaysia. While 
frustrated at the lack of options, the 
FMCG corporate professional also saw 
a lucrative commercial opportunity 
arising from this market gap. Fast 
forward a few months, Azrina now 
joins the booming Halal e-commerce 
industry capturing a portion of the 
US$100 billion Muslims globally spend 
a year shopping online. VINEETA TAN 
asks: with the ease and international 
reach that Halal e-commerce platforms 
provide, could Islamic fi nance be a click 
away from fi nally integrating with the 
wider multi trillion Halal economy and 
what does this actually mean to the 
Islamic economy? 

Changing spending 
habits
The way people spend money 
is changing and this is most 
apparent in the rise of online sales 
which is taking a chunk out of 
traditional retail sales: Frost 
and Sullivan expects the 
business-to-consumers 
e-commerce market to 
hit US$3.2 trillion in gross 
merchandise value by 2020 

while the online business-to-business 
segment to generate more than twice that 
amount at US$6.7 trillion. 

Also joining the trillion dollar club is 
Halal trade. Growing in affl  uence and 
spending power, the 1.7 billion Muslims 
worldwide are bolstering the global 
Halal economy putt ing it on an upward 
trajectory to reach US$7.9 trillion in 2019, 
more than doubling the US$3.7 trillion in 
2013 — according to the State of Global 
Islamic Economy report.

Now, merge the two together — 
universal Halal trade and e-commerce 
— with the fact that like the rest of the 
world, Muslims are also embracing 
the digital revolution and increasingly 

adopting mobile technology, and 
we have an exciting new area 

of growth for the Islamic 
economy.

AT Kearney data shows 
that the MENA region, 
where Islam is the 

dominant religion, 
and Asia Pacifi c, 

home to half of 
the world’s 
Muslims 
(according 
to Pew 
Research), are 

seeing the highest growth of e-commerce 
penetration at 45% and 35% respectively 
as compared to 15% in the US, 20% in 
Europe and 30% in Latin America.

Setting shop
It is based on this current e-commerce 
trend on the back of a scarcity of Halal 
personal care products on retail shelves 
that Azrina along with Farah Elias and 
Elina Zainal Abidin in February 2016 
introduced Viva Queen Bee (VQB), the 
fi rst online shop bringing Halal personal 
care products from all corners of the 
world under a single virtual roof, a 
venture that could facilitate the growth 
of the US$46 billion global Halal cosmetic 
and personal care segment projected to 
be worth US$73 billion in 2019.

“We want to be the Halal version of 
Sephora,” Azrina told IFN. Receiving 
RM50,000 (US$12.790) in seed funding 
by an accelerator fund, WatchTower and 
Friends, VQB is now in its second phase 
of development looking for another 
round of funding.

“This is an interesting time for us because 
there has been a lot of interest from the 
Halal market who believe in us, giving 
us choices and broadening our fi nancing 
options,” shared Azrina, who recently 
pitched VQB to the Malaysian sovereign 
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DEALS
Indonesia garners IDR15.31 
trillion (US$1.16 billion) in 
bids from Sukuk auction; 
awards IDR6.19 trillion 
(US$469.2 million)

UEM Sunrise proposes 
RM2 billion (US$516.58 
million) Sukuk Murabahah

Bank Maybank Syariah, 
BRI Syariah and Bank 
Syariah Mandiri plan 
Sukuk issuance

AEON Malaysia issues 
Islamic notes worth a 
combined RM200 million 
(US$51.66 million)

Malaysia’s dual-tranche 
US$1.5 billion global Sukuk 
oversubscribed by 4.2 times

Bank Pembangunan 
Malaysia auctions RM400 
million (US$103.32 million) 
short-term Islamic papers; 
receives RM1.06 billion 
(US$273.78 million) in bids

Neelum Jhelum 
Hydropower Company 
prices PKR100 billion 
(US$953.29 million) Sukuk; 
fi rst disbursement expected 
this month

Sunway Treasury Sukuk 
to issue RM150 million 
(US$38.37 million) short-
term Islamic papers

Al Bayan Group Holding 
redeems fi rst tranche of 
ringgit Sukuk program

Saudi Arabian Airlines 
appoints HSBC as lead 
arranger for a SAR5 billion 
(US$1.33 billion) Sukuk 
issue

Islamic Corporation for 
the Development of the 
Private Sector lists US$300 
Sukuk on NASDAQ Dubai; 
brings Sukuk listings up to 
US$42.61 billion 

Kuveyt Turk fl oats short-
term Sukuk linked to 
Consumer Price Index

NEWS
KCB Group gets green light 
to buy Chase Bank

Egyptian Islamic banks’ 
transactions increase 26% 
in 2015

Bank Panin Syariah awaits 
regulatory approval to 
rebrand as Bank Panin 
Dubai Syariah; plans 
additional capital via rights 
issue

Securities and Exchange 
Commission of Pakistan 
to develop regulations for 
short-term Islamic securities 
issuance

Pakistani government 
places Hajj fees in Shariah 
compliant accounts

Al Baraka Bank 
commences due diligence 
on Burj Bank

ASSET 
MANAGEMENT
Arcapita capitalizing on 
booming retail sector with 
acquisition of logistics park 
in Dubai for US$100 million

Lotus Capital to launch 
Lotus Halal Fixed Income 
Fund

Al Meezan Investment 
Management rolls out 
Shariah compliant Meezan 
Asset Allocation Fund

RHB launches RHB Islamic 
ASEAN Megatrend Fund

Mazaya Qatar Real Estate 
Development and Global 
Securities plan Shariah 
compliant real estate 
investment funds in Turkey

Reliance Manajer Investasi 
debuts fi rst Shariah mutual 
fund 

CIMB Islamic Trustee 
executes RM24 million 
(US$6.2 million) property 
acquisition for ARREIT

TAKAFUL
Takaful Emarat off ers new 
products for visa sponsors 
and benefi ciaries in Dubai 
in line with authority’s 
mandatory health insurance 
scheme

Takaful Emarat’s 
shareholders approve AED8 
million (US$2.18 million) 
cash dividend payout; fi rst 
ever following 42% growth 
in net profi t

Pak Qatar Family Takaful 
signs collaborative 
agreement with Primus 
Investment 

 RATINGS
MEX II’s RM1.3 billion 
(US$331.01 million) Sukuk 
Murabahah receives ‘AA-IS’ 
fi nal rating from MARC

RAM reaffi  rms ratings of 
Al-Aqar Healthcare REIT’s 
RM655 million (US$166.78 
million) Sukuk Ijarah

Barwa Bank secures ‘A+’ 
rating with a stable outlook

MOVES
Anastasia Papadopoulou 
joins TLT as legal 
director for maritime and 
international trade

Legal fi rm Curtis, Mallet-
Prevost, Colt & Mosle 
welcomes Islamic fi nance 
lawyer Sikander Nafees 
Siddiqui to its Muscat team

CEO of Hong Leong MSIG 
Takaful quits

Lembaga Tabung Haji’s 
group managing director 
cum CEO to resign

Islami Bank Bangladesh 
undergoes major reshuffl  ing 
under government’s 
direction; names new 
chairman and directors

Maybank to shake up top 
management including in 
Islamic banking arm
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wealth fund, Khazanah Nasional, 
and has also received interests from 
venture capital funds overseas as well as 
individual investors.

An expanding pool of keen investors 
also means that VQB has the choice to 
pick a funding line that is as Shariah 
compliant as possible. “When it is within 
our domain, we make sure it is Shariah 
compliant, ie we place the funds as well 
as revenue from the business within 
an Islamic bank and we follow Islamic 
accounting rules,” explained Azrina.

While this means that the Islamic 
banking deposit base would grow, on 
a larger scale, Halal e-commerce is also 
facilitating cross-border Halal trade. 
VQB — which currently houses 20 
brands from Australia, Canada, the UK 
and Malaysia among others — intends to 
more than double the number of brands 
carried by the virtual shop to 50 by the 
end of 2016.

Halal e-marketplaces
The concept of VQB is nothing new, 
but has picked up tremendously in 
recent times: many online stores 
catering specifi cally to Muslim demand 
including fashion, food and travel 
have emerged in recent years such 
as US-based fashion store Artizara, 
Turkey’s fi rst online fashion shopping 
website Modanisa, Canada’s Hijabs 
for Her and the UK’s Nimat Halal 
Meat. Gaining momentum are also 
virtual Halal marketplaces. Positioning 
themselves as the Shariah compliant 
versions of Alibaba and Amazon, 
players such as Zilzar — launched by 
Malaysian prime minister Najib Razak 

in 2014 — and DagangHalal — which 
is seeking to fl oat on the London 
Stock Exchange this year — provide 
entrepreneurs and consumers with a 
platform to sell and buy. Last month, 
former Malaysian premier Abdullah 
Ahmad Badawi inaugurated the launch 
of AladdinStreet.com.my which claims 
to be the world’s fi rst premium and 
exclusive Halal e-marketplace.

Breaking barriers
So what implications would a Shariah 
compliant Alibaba-like entity have on 
the Islamic economy? It will break down 
trade barriers of Halal exporters.

“International trade of Halal products 
not only require Halal certifi cation 
but also international standards such 
as the HACCP (hazard analysis and 
critical control points) and GMP (good 
manufacturing practice) — standards 
many Halal exporters here do not 
have,” explained Azizi Meor Ngah, the 
executive director of Aladdin Group, 
the parent of Aladdin Street 
Dotcom, to IFN. This, according 
to Azizi has prevented 
signifi cant cross-border trade 
between Asia and Europe for 
example.

The lack of harmonization 
in Halal standards is 
also an issue. The 
absence of an ISO-
equivalent in the 
Islamic world has 

created signifi cant challenges for Halal 
exporters. “For example, Thailand is a 
bigger food exporter than Malaysia, but 
because they are not a Muslim country 
and even though their products are 
certifi ed Halal and recognized by JAKIM 
(Department of Islamic Development 
Malaysia), their products are rejected 
by the Middle East,” Azizi, who also 
served on the board of Malaysia’s Halal 
Industry Development Corporation 
(HDC) for nine years, said. As a result, 
Thai producers had to relocate their 
packaging process to Malaysia and 
acquire the Malaysian Halal logo — the 
most widely accepted worldwide — to 
access the Middle Eastern market.

The accessibility and the global 
recognition of Malaysia’s Halal 
certifi cation and stature as a Halal hub is 
the reason why entrepreneur Desmond 
To decided to make Kuala Lumpur 
Aladdin Street’s headquarters, despite 
opportunities to anchor his business — 
which he co-founded with Malaysia’s 

fi rst astronaut Sheikh Muszaphar 
Shukor — in other international 

commercial centers. Pumping 
in US$5 million to kickstart 
the platform, the founders 
are expecting a RM200 million 
(US$51.17 million) turnover by 
the year-end — an estimation 

based on a modest target market 
of 200,000 households from 

Malaysia’s seven million 
households. Aladdin Street’s 

Halal e-commerce: The new frontier of Islamic fi nance?
Continued from page 1

continued on page 4

The absence 
of an ISO-

equivalent in the 
Islamic world has 
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for Halal 
exporters

Source: Provided by Azizi Meor Ngah using eMarketer data

e-commerce to achieve US$1.9 trillion sales in 2016
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ambitions are, however, huge: using the 
Malaysian market as a test bed over the 
next few months, To intends to bring 
the platform to 30 diff erent countries 
in August. The fi rm plans to go public 
within the next three years.

Challenges in converging
Shariah harmonization
To converge the e-commerce platform 
and Halal trade is a tricky tall order to 
say the least. For starters, there has yet to 
be a unifying global Halal certifi cate and 
the persistent tug of war on who has the 
bett er Halal management system among 
national certifying bodies. These could, 
according to Azizi, disrupt harmony in 
cross-border trade.

To circumvent that, Aladdin 
Street is engaging with 
respective certifying bodies 
in the 30 countries it has 
identifi ed for its global 
expansion which include: 
China, Taiwan, Indonesia, 
Thailand, Iran, India and 
several European 
nations, to name a 
few. And while that 
would ease Halal 
cross-border fl ows 

with Aladdin Street as the medium, 
however, Azizi opines that governments 
should take the lead in removing the 
barrier once and for all by including 
Halal trade into bilateral/multilateral 
agreements to formally recognize Halal 
standards. The Trans-Partnership 
Agreement would have been a good 
start, and with the ASEAN block moving 
toward greater integration, it would 
be prime for the ASEAN Economic 
Community to pursue a regional 
Halal logo. Governments and relevant 
stakeholders should also address 
potential cross-border trade issues such 
as taxation, currency control, food safety 
and traceability as well as environmental 
management.

Merchant quality
There is also the issue of 
the quality of vendors in 
such marketplaces. The 
lack of quality control in 
e-marketplaces is the reason 

why VQB decided against 
joining one. “We wanted to 

build a brand and joining an 
e-marketplace would render 

us less control over product 
quality as virtually anybody 
can register and market 

their products regardless of authenticity 
and such. To us, that is a big risk because 
at the end of the day, our concept is to 
allow customers to shop with peace of 
mind,” said Azrina.

Azizi agrees that there is no emphasis 

on quality in recruiting merchants which 
has shaken customer confi dence. To 
that end, the fi rm imposes strict due 

Halal e-commerce: The new frontier of Islamic fi nance?
Continued from page 3

Chart 2: Halal market value by sector

Source: State of global Islamic economy - 2014-15 (Provided by Azizi Meor Ngah)
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US$46 billion - 6.8% of total global market size

2019 - US$7.87 trillion market size

US$2.54 trillion - 12% CAGR growth,
2013-19

US$238 billion - 9% CAGR growth,
2013-19

US$301 billion - 8% CAGR growth,
2013-19

US$4.18 trillion - 3.2% of global
commercial banking assets

US$484 billion - 11% CAGR growth,
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US$73 billion - 8% CAGR growth, 
2013-19
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diligence on merchants who are recruited 
on an invitation basis. This includes a 
complete background check on Halal 
certifi cation, product safety certifi cation 
and fi nancial performance of companies. 
Shariah verifi cation is also performed by 
an Ustaz.

Supply chain and IT infrastructure
Ensuring Shariah compliance throughout 
the entire supply chain is also a 
challenge and it is paramount to design 
a more fl exible yet effi  cient logistics 
system without compromising Halal 
requirements and simultaneously 
meet the omni-channel dynamics. The 
biggest challenge To faces, however, 
is building the required sophisticated 
IT infrastructure. “Everything else is 
manageable but recruiting the right web 
programmer is a huge challenge as there 
aren’t many out there,” To told IFN.

Shariah compliant fi nancing
So how does Islamic fi nance factor into 
this Halal e-commerce story?

With a robust pipeline of Halal trade 
taking place across diff erent markets, the 
Islamic fi nance industry is missing out as 
there are limited Shariah compliant trade 
and supply chain fi nancing facilities, 

especially for what Azizi termed as the 
‘missing middle’ of Halal funding — the 
SMEs. If this missing middle is found, 
and the Shariah fi nance industry — worth 
over US$1.2 trillion by some estimates 
— is able to leverage on the boom of the 
Halal e-commerce market, the industry 
could surge in value signifi cantly.

“There must be a point of intervention 
where we experiment Halal with 
Islamic fi nance,” said Azizi. “We need 
to formalize a structure of fi nancing 
for SMEs as they can’t be relying on 
government grants all the time.”

The disconnect between the Islamic 
banking community with Halal 
producers is no secret and it is an issue 
the Islamic economic industry has been 
wrestling with for decades. Certain 
stakeholders are, however, moving 
to close that gap: Malaysia’s HDC, 
for example, is considering making it 
mandatory for Halal producers to fund 
their business Islamically to ensure end-
to-end Shariah compliance throughout 
the value chain.

Private market players like Aladdin, 
who also provides business guidance to 
merchants, on the other hand, are also 
pushing for the utilization of Islamic 
fi nance by nurturing merchants to 
consider Shariah fi nancial facilities to 
fund their expansion.

However, for all these to translate into 
real Islamic fi nancial success, we also 
need the right fi nancial products and this 
is where Shariah bankers and fi nanciers 
come into the picture.

There is no denying the potential 
commercial success Halal e-commerce 
can bring to the table. With the rise of 
internet and mobile technology adoption 
fueling global online commerce coupled 
with a growing technological-savvy 
Muslim population that is poised to 
become the largest religion in the world 
by the end of the century, the 
opportunities for Halal e-commerce and 
Islamic fi nance, particularly trade and 
supply chain fi nancing, are immense. It is 
a matt er of capturing that growth with 
the right formula.

Halal e-commerce: The new frontier of Islamic fi nance?
Continued from page 4
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It was a tough year for Islamic funds 
in 2015, with both geopolitical and 
economic events in the two main 
regions of the GCC and Southeast Asia 
placing pressure on performance and 
the global oil price volatility and OPEC 
uncertainty causing fund managers 
to pull in their horns and tighten 
their belts. LAUREN MCAUGHTRY 
takes a thorough look at last year’s 
performance — and suggests that in 
2016, things could already be taking a 
turn for the bett er. 

Overall, the Eurekahedge Islamic 
Fund Index ended 2015 down 1.41%, 
while redemptions also took their toll 
with US$9.5 billion in capital recalled 
by uncertain investors. Global assets 
under management (AUM) in Islamic 
funds currently stand at US$80.92 
billion, according to the latest data from 
Eurekahedge, released in February 2016, 
overseen by a total of 879 funds. 

Global Islamic funds fell 1.6% in 
2015 despite the benefi ts brought by 
diversifi cation. Regionally, it was Asia 
that came out best, with Asia Pacifi c 
mandated Islamic funds ending the 
year up 2.63% compared to Middle 
East mandated Islamic funds, which 
lost 8.87%. Strategically, Islamic money 
market funds unsurprisingly performed 
best as customers fl ed to cash, ending 
the year up 1.79%, followed by fi xed 
income Islamic funds which were up 
1.65%. Equity Islamic funds, on the 
other hand, saw a bumpy year and 
fi nished down by 2.63% — the worst-
performing strategy globally, with 
exposure to GCC equity markets one of 
the key drags on performance, while the 
fall in annual management fees (down 
to 0.98% in 2015 compared to 1.26% in 
2013) also hit them badly. “At the end 
of the day, despite investors’ religious/
ethical leanings, the additional cost of a 
Shariah screen needs to justify itself in 
the form of bett er risk-adjusted returns 
for investors, failing which the pressure 
on fees is likely to persist,” commented 
Eurekahedge. However, equity 
investments are still the most popular 
asset class, accounting for 36% of Islamic 
fund assets, followed by fi xed income 
investments with 23% of total AUM. 

Yet, as the Islamic fi nance industry 
grows and its appeal spreads across 
the globe in terms of diversifi cation, 

liquidity and stability, the Islamic 
funds industry is benefi ting with entry 
into new markets and consolidation in 
existing strongholds. While Malaysia 
remains the dominant market for 
Islamic funds (between them Malaysia, 
Saudi Arabia and Kuwait account for 
57% of all domiciled Islamic funds), 
an increasing proportion of fund 
head offi  ces are now located outside 

the Muslim world, with the UK and 
South Africa together accounting for 
10% — as many as the UAE. When 
viewed by fund domicile however, 
Malaysia continues to tower above 
the rest — accounting for 30% of all 
Islamic funds compared to 19% for 
Saudi Arabia, its nearest competitor. 
“Malaysia is continually innovating 
and evolving its Shariah compliant 

Islamic funds: Phoenix from the ashes?
Chart 1: Industry growth over the years
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products in an att empt to att ract more 
private institutions into the Islamic 
fi nance scene,” noted Eurekahedge. 
“Furthermore, a relatively more stable 
ASEAN along with its sizeable Muslim 
population gives Malaysia an edge 
over its Gulf/Middle East counterparts, 
where regional instability undermines 
the potential of tapping into a vast 
Muslim clientele.” 

Interestingly however, the bulk of 
regional mandates continues to focus 
on the Middle East, with 44% of assets 
concentrated in MENA funds while 
30% are channeled into global mandates 
and just 18% of assets in Asia Pacifi c. 
In contrast, the Asia Pacifi c region 
is home to the greatest number of 
funds by mandate, suggesting that the 
average fund size in Asia is smaller — 
refl ecting a budding asset management 
environment with multiple new entrants 
to the market starting off  with a smaller 
asset base — possibly driven by the 
favorable regulatory climate especially 
in Malaysia and more recently in 
Indonesia, where fi nancial regulator 
Otoritas Jasa Keuangan has introduced 
a number of incentives to spur growth 
including a reduction in fees on Shariah 
compliant products. 

Despite the challenging environment, 
the small proportionate market size and 
the low asset volumes of funds, the 
Islamic funds industry nevertheless 
represents a positive investment trend 
over the long term. Since December 
1999, the Eurekahedge Islamic Funds 
Index has gained 58.6% — almost triple 
the MSCI World Index, which rose 
20.6% over the same period. While the 
majority of funds may have strayed into 
negative territory in 2015 there are 
bright spots, such as the strong 
performance in Asia Pacifi c — while 
Eurekahedge notes that: “We should see 
a recovery in oil prices later in 2016 
[and] some of this capital can be 
expected to fl ow back into Islamic funds 
as a rally in oil prices shores up 
underlying equity markets.” The price 
of Brent crude has risen consistently 
since the start of the year and currently 
sits at US$42.68 per barrel as of the 19th 
April (from a 2016 low of US$27.88 per 
barrel on the 20th January) — promising 
a positive start to the second quarter. 
With the Eurekahedge Islamic Fund 
Index up 2.66% in March 2016 alone, it 
looks as if the industry could be well on 
the way to recovery. 

It is not just geographical markets that make an industry, 2016 will see the first-ever IFN Project & Infrastructure 
Finance Forum taking place in Dubai: a new event focusing on one of the most active sectors in our industry today.
Covering areas including transport, energy, renewables, power, utilities, education, healthcare and more, the 
Forum will explore issues such as capital-raising, investment avenues, public-private partnerships, the role of 
intermediaries and much more: and is expected to generate significant interest from the global community.

W: www.redmoneyevents.com | E: emerson.dinesh@redmoneygroup.com | T: 603 2162 7800 ext. 43  |  Twitter : #IFNPIF16
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Late last month, a fresh development 
in Turkey’s property investment space 
piqued the interest of market players, 
when Shariah compliant Mazaya Qatar 
Real Estate Development signed an MoU 
with Turkey’s Global Securities to create 
what could possible be Turkey’s fi rst 
Shariah compliant real estate investment 
fund. (REIF) involving a foreign entity. 
DANIAL IDRAKI bring you the story.

“Real estate investment fund is a very 
new product in Turkey, but we are 
confi dent of introducing it to the market 
as we have Mazaya Qatar, a very strong 
strategic partner, on board,” Gaye 
Goker, a board member of Global MD 
Portfolio Management, told IFN recently. 
Global MD, a fully-owned subsidiary 
of Global Securities, will be managing 
the international and local investments 
from qualifi ed investors into Turkish real 
estate, with a particular focus on near-
completion projects. Goker explained 
that the fund is looking to att ract up to 
US$250 million from investors, which 

will be invested in income-producing real 
estate assets in Turkey, such as residential, 
commercial and hotels.

Mazaya Qatar, a real estate company 
established in 2008 during a challenging 
global economic climate, is listed on the 
Qatar Stock Exchange and specializes in 
property developments and projects. The 
Shariah compliant property company has 
expressed its desire to expand its reach 
beyond the GCC previously, and in its 
latest 2015 annual report stated that one 
of its objectives is “to examine expansion 
opportunities into new markets, with the 
GCC countries as the fi rst step for regional 
and international expansion”. Mazaya 
Qatar has performed reasonably well as 
refl ected in its latest fi rst quarter fi nancial 
results, posting a net profi t of QAR26.69 
million (US$7.33 million), a 2.46% increase 
year-on-year from QAR26.05 million 
(US$7.15 million) in the fi rst quarter 
of 2015, in what is currently a volatile 
economic climate in the region due to the 
impact of signifi cantly declining oil prices. 

Turkey’s REIF market is a relatively young 
cub with great potential ahead in a country 
of approximately 75 million people. It 
only issued REIF regulations in 2014 when 
the Capital Markets Board published the 
communique on principles regarding 
REIFs, aimed at providing a regulatory 
framework for the establishment and 
operation of Turkish REIFs.

“We believe Global Securities, with 
its many accomplishments and fi rsts 
throughout [the] Turkish market, will be 
the right partner to structure and roll out 
REIFs in Turkey. Considering the strategic 
macro relationship and brotherhood 
between Qatar and Turkey as well as the 
strong regional interest in [the] Turkish 
real estate market, we are certain that this 
new fund structure will att ract qualifi ed 
individual[s] and institutional investors 
in our region,” said Hamad Ali Al Hedfa, 
Mazaya Qatar’s CEO, in a statement 
during the signing of the MoU with 
Global Securities.

While no defi nitive timeline has been 
given as to the launch of the fund, Mazaya 
Qatar’s partnership with Global Securities 
in introducing a Shariah compliant REIF 
speaks volume of the potential growth 
that Turkey has to off er to investors 
seeking returns from Shariah compliant 
real estate investments.

Laying bricks in Turkey’s Shariah 
compliant real estate investment funds

Considering 
the strategic 

macro relationship 
and brotherhood 
between Qatar and 
Turkey as well as 
the strong regional 
interest in [the] 
Turkish real estate 
market, we are 
certain that this new 
fund structure will 
attract quali ied 
individual[s] 
and institutional 
investors in 
our region
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With a simple funding model with a 
quick turnaround time, crowdfunding 
appeals to entrepreneurs and investors. 
This revolutionary platform in recent 
years has made inroads into the Islamic 
fi nance space spawning the growth 
of Shariah compliant players across 
the globe. Witnessing the inception of 
Islamic Fintech Alliance in early April 
2016, NURUL ABD HALIM speaks to 
these pioneers to fi nd out more on the 
developments and opportunities.

Islamic crowdfunding
Crowdfunding has gained widespread 
recognition among technology-savvy 
youth as well as start-ups and SMEs 
seeking funding for innovative and viable 
entrepreneurial ventures. This alternative 
fi nancing model is also deemed to be in 
line with the principles of Shariah as not 
only does it promote risk-sharing and 
profi t-sharing but it also creates a truly 
inclusive fi nancial system which allows 
for the participation from the community 
at large. While still a few steps behind 
its conventional counterparts, it can now 
be observed that a multitude of Islamic 
crowdfunding platforms are developing a 
strong trend in Muslim markets (See IFN 
Sector Analysis Vol 12 Issue 33: ‘Shariah 
compliant crowdfunding’). 

Turning the idea on its head
Leveraging on the rise of fi ntech, players in 
this fl edging market are seeking to bring 
together Muslim-focused technologies and 
innovation in fi nance. Earlier this month, 
a group of diverse Islamic crowdfunding 
platforms comprising Ethis Crowd, Narwi, 

Easi Up, Blossom Finance, Funding Lab, 
Kapital Boost, Launch Good and Skola 
Fund joined forces to facilitate the adoption 
of fi nance and technology among Muslims 
through the inception of the Islamic 
Crowdfunding Alliance (now Islamic 
Fintech Alliance or IFT Alliance)

Already in the hot seat for its potential to 
disrupt the traditional fi nancial system, 
Islamic crowdfunding platforms also 
face various limitations when it comes to 
regulation and supervision. Erly Witoyo, 
the founder of Kapital Boost, an Islamic 
peer-to-business crowdfunding platform, 
shared to IFN: “As a player in the sector 
that is unregulated, it is defi nitely a 
challenge.” With regulations in place, 
Erly believes there will be more certainty 
in terms of operation: “I think it is easier 
to educate the public and market our 
products as well.” 

Matt hew J Martin, the founder of Blossom 
Finance, in a recent interview relayed to 
IFN: “We are developing a set of Islamic 
crowdfunding guidelines covering areas 
such as overall platform operations, 
general and technical requirements, 
specifi c crowdfunding aspects, and also the 
Islamic fi nance aspects such as underlying 
contract structures.” Designed to protect all 
parties involved in Islamic crowdfunding, 
these guidelines will also facilitate in 
building the trust and credibility of the 
platform overall. “The idea here is that 
any bad actor in this nascent market 
would be negative for all players, so it is 
in our shared interest to voluntarily adopt 
mutually agreed upon best practice,” 
added Martin. 

Commenting on the Shariah governance 
perspective, Martin opined that it would be 
costly for Islamic crowdfunding platforms, 
a sector very much in the nascent stage 
and consisting of small players from niche 
markets, to hire a full board of Shariah 
scholars. “We aim to make Shariah 
boards more accessible to small fi nancial 
technology companies by having a pool of 
knowledgeable scholars along with more 
effi  cient economics for everyone due to 
economies of scale,” added Martin, whose 
platform is currently leveraging on the 
network of microfi nance institutions for 
the screening of Shariah compliance of 
prospective entrepreneurs.

Recent developments
Crowdfunding has grown exponentially 
in terms of new entrants and volume of 

business underwritt en, and regulators 
across the globe are expected to keep up 
with the development of this market-based 
fi nancing. 

Demonstrating its leadership in the global 
fi nancial community, Malaysia became 
the fi rst country in Asia Pacifi c to legislate 
the equity crowdfunding platform (ECF) 
when in February 2015 it introduced an 
ECF framework which then opened its 
doors to six new platforms: Alix Global, 
Crowdonomic, Eureeca, PitchIN, Propellar 
Crowd+ and Ata-Plus (an associate 
member of IFT). Earlier this month, 
Securities Commission Malaysia launched 
the regulatory framework for peer-to-peer 
(P2P) fi nancing.

Over in the UK, investors in the P2P 
platform will benefi t from the long-
awaited tax reforms and greater regulatory 
oversight by the Financial Conduct 
Authority (FCA). The government last 
year included P2P investments for tax 
incentives. FCA is also looking to include 
P2P loans under the Financial Services 
Compensation Scheme. These incentives 
which were implemented in April 
2016, and the endorsement by the UK 
government are anticipated to encourage 
a fl urry of Islamic players to enter the 
market. 

Over the horizon
Massolution revealed in a report that 
crowdfunding platforms worldwide raised 
US$16.2 billion in 2014, demonstrating a 
167% growth over the amount raised a 
year earlier. With Muslims having diff erent 
needs and wants to fi nance and trade, 
Islamic players could look at the rise of 
fi ntech as a unique opportunity to serve 
a growing young and connected Muslim 
population. 

It is also a matt er of time before traditional 
Islamic fi nancial intermediaries will look at 
this platform as part of their strategic 
investment. Citing Lending Club as an 
example, institutional money already 
makes up the bulk of some of the 
conventional crowdfunding platforms’ 
source of capital. “It only makes sense that 
Islamic banks will deploy capital via 
Islamic crowdfunding platforms in the 
future since it is such a cost-eff ective way 
to source quality deal fl ows,” enthused 
Martin.

Islamic crowdfunding — making a small but signi icant step

Any bad actor 
in this nascent 

market would be 
negative for all 
players, so it is in 
our shared interest 
to voluntarily adopt 
mutually agreed 
upon best 
practice



10© 27th April 2016

IFN REPORTS

The Dubai Multi Commodities Center 
(DMCC) seeks to inject confi dence and 
provide reassurance to market players 
in the area of gold trading by adopting 
the World Gold Council (WGC)’s global 
Shariah standard on gold. VINEETA 
TAN reports.

“Supporting the World Gold Council in 
the development of a Shariah standard 
on gold is exciting for [the] DMCC as 
it will open doors to new markets and 
enable industry participants to trade 
with confi dence,” commented Ahmed 
Sulayem, the executive chairman of the 
DMCC. “This initiative further reinforces 
Dubai’s position as the center of global 
trade with a world-leading infrastructure 
and continuously expanding services and 
platforms, including DGCX, which now 
off ers spot gold contracts; regulatory 
standards such as the Dubai Good 
Delivery; and Islamic fi nance options 
like the commodity Murabahah via our 
DMCC Tradefl ow platform.”

Initiated by the WGC in partnership 
with Amanie Advisors in 2015, the 
development of a global Shariah 
standard on gold was welcomed by the 
industry which for years had been at 
unease dealing with the asset class due 
to perceived Shariah complexities over 
the yellow metal’s status as a currency 

or commodity. The initiative won the 
approval of AAOIFI when the global 
standard-sett ing body earlier in January 
took on the development of the standard 
in cooperation with WGC and Amanie. 

While there are limited guidance for 
gold coins and bars, there is virtually 
none elsewhere in the fi nancial sector. 
“We intend to address this need with 
the standard and ultimately provide 
greater access to gold in the Islamic 
world. Dubai is a major gold market, 
and we are looking forward to working 
with the DMCC as part of our Shariah 
standard on [the] gold initiative, as well 
as providing market insights and context 
to the local industry,” said Natalie 
Dempster, the managing director of 
central banks and public policy at the 
WGC.

The standard is expected to be issued in 
the third quarter of 2016.

DMCC adopts WGC’s Shariah gold standard to boost market 
con idence

Despite the general gloomy outlook 
on international fi nancial markets, 
sovereigns and supranationals drove 
global Sukuk issuance to an eight-
year record high in the fi rst quarter 
of a turbulent 2016. VINEETA TAN 
writes this is due to the oil slump 
pushing governments racing to the 
Islamic capital markets as purse strings 
tightened.

“It is a combination of many factors 
including the need from many of 
the issuers, ie sovereigns to fi nance 
budgetary gaps, more stability in oil 
and commodity prices as well as slower 
movement than initially expected last 
year in interest rate[s] by the Fed,” 
Bashar Al Natoor, the global head of 
Islamic fi nance at Fitch Ratings, told IFN.

Total new Islamic issuance (with an 
18-month maturity or longer) in the GCC, 
Malaysia, Indonesia, Turkey, Singapore 
and Pakistan was up 21% year-on-year 
(22% against the fi nal quarter of 2015) 
reaching US$11.1 billion in the fi rst 
three months of 2016, data from Fitch 
revealed. Sukuk sales growth during the 

period outstripped that of conventional 
bonds which plunged 45% year-on-year, 
and 23% quarter-on-quarter, to US$17.1 
billion propping the proportion of Sukuk 
in the total bond and Sukuk market to 
39.3% — the largest market share in eight 
years.

Stating that the proportion of Sukuk sales 
in fi ve of the last six quarters has been 
above average since the start of 2009, 
Bashar expects total issuance for 2016 to 
match, if not exceed 2015 fi gures. “We 
are expecting to see strong growth in the 
second quarter, probably not as strong 
as the fi rst quarter but there will be a lot 
of momentum to go to the market before 
Ramadan and the summer vacation,” he 
said.

The cautiously optimistic projection 
is supported by steps taken by 
governments in the GCC to create a 
more favorable environment for issuers 
to tap the Islamic debt capital market. 
Oman this month introduced new Sukuk 
regulations while Kuwait issued its 
long-awaited Sukuk rules in 2015; both 
the GCC nations plan to come to market 

this year, with Oman targeting to print 
a dollar Shariah paper before the second 
quarter wraps up. Other sovereigns 
including Jordan, Pakistan, Kazakhstan, 
Kenya and South Africa are anticipated 
to follow suit.

While sovereigns and supranationals are 
likely to continue commanding the lion’s 
share of total Sukuk off erings this year, 
however, current economic conditions 
squeezing bank liquidity dry could 
att ract non-sovereigns to the Shariah 
capital market.

“Bank liquidity is now tighter and 
corporates are looking for other funding 
alternatives to reduce reliance on banks, 
particularly in the GCC, and such 
pressure is increasing. This could 
translate to the capital markets,” 
suggested Bashar. “However, there are 
still a lot of open questions in that regard 
such as: How fast will we see that? What 
is the momentum and what is the 
appetite? Simply because the market is 
still developing. But the natural 
migration is for corporates to go to the 
capital market eventually.”

Global Sukuk issuance lies to record high as bond sales falter 
in the irst quarter
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A growing chorus of Islamic fi nance 
practitioners are aligning themselves 
with the environmental, social and 
governance (ESG) paradigm which could 
assist the UN General Assembly in 
achieving its sustainable development 
goals (SDGs) by 2030, say analysts. 
VINEETA TAN takes a closer look.

“Islamic fi nance could play a role — a 
modest one at least — in meeting some 
of the SDGs, particularly those that are 
in line with the core principles of Islamic 
fi nance,” said Mohamed Damak, S&P’s 
global head of Islamic fi nance.

Adopted by the UN General Assembly 
in September 2015, the 2030 Agenda 
for Sustainable Development outlines 
17 SDGs and 169 measurable targets 
covering fi ve pillars: people, planet, 
prosperity, peace and partnership. 

Many of these goals overlap or are 
complementary to the principles of 

Islamic fi nance and therefore create 
an opportunity for greater synergy 
between Shariah fi nance and UN 
member countries. Take for example, 
the match between Islamic fi nance 
and infrastructure fi nancing which is 
aligned with infrastructure-related SDGs 
involving water and the creation of 
sustainable cities among others. 

In recent years, there have also been 
a number of players leveraging this 
opportunity including the IDB, the 
International Finance Facility for 
Immunization (which sold two Sukuk 
papers to raise funds for immunization 

and vaccine procurement programs) as 
well as Malaysia’s sovereign wealth fund 
Khazanah Nasional which rolled out the 
world’s fi rst education-related sustainable 
and responsible investment Sukuk. 

Malaysia is also making a concerted 
eff ort to use Islamic fi nance to meet these 
SDGs. The Shariah fi nance heavyweight 
has a dedicated fi nancing scheme for 
green technology initiatives, and recently 
rolled out a new ESG index for the 
ASEAN region as well as developed 
Shariah compliant credit solutions.
 
Yet despite the proclivity of Shariah 
players toward ESG initiatives, the real 
impact toward meeting these SDGs 
remains modest.

“Islamic fi nance will likely remain a 
moderate contributor due to the 
industry’s small size and the issues it has 
yet to resolve to unlock its global 
potential,” said Damak.

Islamic inance could assist UN member countries to achieve 
sustainable development agenda

Home buyers in Pakistan are 
increasingly turning to Islamic fi nance 
to make the largest purchase in their 
lives, as refl ected in the State Bank of 
Pakistan (SBP)’s latest housing fi nance 
data. The SBP stated that disbursement 
of housing fi nancing has surged 67.64% 
to PKR5.7 billion (US$54.34 million) 
for the quarter ended December 
2015, compared with PKR3.4 billion 
(US$32.41 million) registered in the 
corresponding quarter of the previous 
year. DANIAL IDRAKI reports.

For the entire 2015, total disbursement 
made by banks and development fi nance 
institutions (DFIs) amounted to PKR21.2 
billion (US$202.1 million). Islamic banks 
are playing a greater role in fi nancing 
home purchases and are in the lead when 
it comes to fresh fi nancing disbursement, 
which amounted to PKR2.98 billion 
(US$28.41 million) for the quarter ended 
December 2015, followed by House 
Building Finance Corporation (HBFCL) 
at PKR1.37 billion (US$13.06 million), 
private banks at PKR1.3 billion (US$12.39 
million) and public sector banks at 
PKR19 million (US$181,125), according to 
data by the SBP.

“The number of borrowers fell to 69,366 
from 74,147 since December 2014, posting 
a decline of 6.45% over the year. The 
decline registered in all categories of 
borrowers, except in Islamic banks,” the 
SBP said. The SBP’s housing fi nance data 
refl ects the growing primary housing 
fi nance market and that Islamic, as well 
as private banks, are major contributors 
to gross outstanding of housing fi nance 
in 2015.

Islamic banks made up PKR21.17 
billion (US$201.81 million) of total gross 
outstanding fi nance of all banks and DFIs 
at PKR60.8 billion (US$579.6 million) as 
at the end of December 2015, refl ecting a 
35% share, followed by private banks and 
HBFCL at 31% and 24% respectively. The 
housing fi nance portfolio grew 13.33% in 
2015 from PKR53.65 billion (US$511.44 
million), with Islamic banks also growing 
in tandem by 38% or PKR5.85 billion 
(US$55.77 million) from PKR15.32 billion 
(US146.04 million) recorded at the end of 
December 2014.

The cumulative gross outstanding 
housing fi nance of Islamic fi nancial 
institutions, which includes fi ve Islamic 

banks and 14 Islamic banking divisions 
of conventional banks, stood at PKR24.48 
billion (US$233.37 million) as at the end 
of 2015, a 33% increase over the year.

The growing utilization of Islamic fi nance 
for home purchasing appears to be in line 
with the central bank’s goal of doubling the 
country’s Islamic banking penetration and 
increasing the Shariah market share in the 
banking system, with a target of achieving 
20% of total market share by 2020. 
According to the SBP’s ‘Islamic Banking 
Bulletin December 2015’, the latest 
available data on Islamic banking and 
fi nance activities in the country, market 
share of Islamic banking assets and 
deposits in the overall banking industry 
stood at 11.4% and 13.2% respectively, as at 
the end of December 2015.

Growing demand for Islamic inancing fueling Pakistan’s home 
purchases
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Issuance continues unabated even 
on the back of challenging economic 
conditions, as exemplifi ed by Malaysia’s 
latest global Sukuk, while Fitch expects 
the strong momentum witnessed in the 
fi rst quarter of 2016 to continue into the 
second half. DANIAL IDRAKI brings 
the latest updates.

Malaysia
Malaysia’s Ministry of Finance 
announced that the dual-tranche 
sovereign global Sukuk facility worth up 
to US$1.5 billion, based on the Wakalah 
principle, was oversubscribed by 4.2 
times. The deal att racted orders of over 
US$6.3 billion from a combined investor 
base of over 195 accounts. The Sukuk 
facility was split between a US$1 billion 
10-year tranche and a US$500 million 30-
year tranche at a rate of 3.18% and 4.08% 
respectively.

Malaysia’s latest issuance is the Southeast 
Asian nation’s fi fth global Sukuk after 
issuances in 2002, 2010, 2011 and 2015. 
CIMB, HSBC, JPMorgan and Maybank 
acted as the joint bookrunners and joint 
lead managers for the off ering.

Global issuance in irst 
quarter
The market was injected with a dose of 
excitement when Fitch’s recent data 
showed that global Sukuk issuance 
reached an eight-year record high in the 
fi rst quarter of 2016, with new issuance in 

the GCC, Malaysia, Indonesia, Turkey, 
Singapore and Pakistan up 21% year-on-
year to reach US$11.1 billion, with 
sovereigns and supranationals bumping 
up the numbers. Fitch expects Sukuk 

issuance to remain relatively strong in 
the second quarter, based on the pipeline 
of deals and potential for governments to 
issue on the back of weakening oil 
revenues (See IFN Report on page 10).

Upcoming sovereign Sukuk
Country Amount Expected date

Oman TBA Second quarter 
Hong Kong TBA TBA
Egypt TBA TBA
Iran IRR60 trillion 2016
Nigeria TBA May 2016
Jordan JOD250 million Second quarter of 2016
Pakistan TBA Second quarter of 2016
Egypt TBA 2015/16 fi scal year
Kazakhstan TBA 2016
Kenya TBA 2016
South Africa TBA 2016
Bangladesh TBA TBA
Hong Kong US$500 million to US$1 

billion
TBA

Ningxia Hui Autonomous 
Region

US$1.5 billion TBA

Senegal TBA TBA

Niger XOF150 billion TBA
Luxembourg TBA TBA
Tunisia US$500 million TBA
UAE TBA TBA
Shandong Province CNY30 billion TBA
Sindh Province US$200 million TBA
Kuwait KWD1 billion 2016

Sovereign Sukuk: Strong second half expected, and the market 
is not disappointed

Highlights:
• Know and understand Basel I, II and III as they relate to 

Islamic banks
• Know and understand IFSB standards for Islamic banks
• Practical insights into implementation of the standards

BASEL III & IFSB REGULATIONS
FOR ISLAMIC FINANCIAL INSTITUTIONS

3rd – 5th May 2016, Kuala Lumpur

w w w. R E D m o n e y t r a i n i n g. c o m
e n q u i r y @ r e d m o n e y t r a i n i n g. c o m  

SIDC CPE - accredited 10 CPE Points
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NIGERIA

Regulatory landscape
Guidelines regulating fully-fl edged 
Islamic fi nancial institutions as well as 
Shariah windows and branch operations 
were released in 2011 by the Central 
Bank of Nigeria (CBN) following the 
draft framework (inspired from the 
Banks and Other Financial Institutions 
Act) issued in 2009.

Sukuk rules were subsequently 
established in 2013 by the Securities 
and Exchange Commission of Nigeria 
(SEC). In August 2014, the National 
Pension Commission reviewed its 
governing Act, and the Pension Reform 
Act 2014 was signed into action by the 
government. The new Act includes 
clauses introducing investment in ethical 
funds as part of an investment portfolio 
of pension fund administrators, which 
has been seen as encouragement for the 
country’s developing Islamic fi nance 
sector.

The CBN in February 2015 published 
guidelines for the regulation of the 
newly-created Financial Regulation 
Advisory Council of Experts, the 
centralized advisory organ established 
to advise the apex bank and other 
regulators on Shariah-related matt ers.

Banking and inance
Out of the 25 commercial banks in 
Nigeria, three are off ering Islamic 
banking products and more are poised 
to enter the market including Keystone 
which is vying for an Islamic banking 
window license. So far, there is only 
one fully-fl edged Shariah bank in the 
country: Jaiz Bank (2013) and two Islamic 
banking window operators: Stanbic IBTC 
Bank (2012) and Sterling Bank (2013). Out 
of the approximately 900 microfi nance 
institutions, only one is wholly Shariah 
compliant — Al-Barakah Microfi nance 
Bank, established in 2010.

In 2015, Jaiz Bank broke even with 
a post-tax profi t of NGN126 million 
(US$632,213) and in the third quarter of 
2015 secured an approval in principle 
to upgrade its regional license into a 
national operating license allowing it to 
expand nationwide. According to IFN 

Correspondent for Nigeria, Auwalu 
Ado, the Islamic bank had also initiated 
discussions with a Qatari investment fi rm 
for a potential US$100 million investment 
into the bank. CEO Muhammad Nurul 
Islam has stated that the bank intends to 
tap the international market once capital 
has improved, projected by the end of 
2016. With an eye to establishing 100 
branches by 2017, the bank also hopes 
to list on the Nigerian Stock Exchange 
(NSE) within the next few years.

Sukuk
Three years in the making, a Nigerian 
sovereign Sukuk issuance has been 
mulled and postponed several times 
in the past but an Islamic debt debut 
from the West African nation is looking 
likely in 2016 as President Muhammadu 
Buhari vows to rebuild the Republic’s 
ailing economy through inclusive and 
diversifi cation measures. The SEC 
and the Debt Management Offi  ce in 
2016 have begun working even more 
closely to ensure a timely issuance of 
the Sukuk; this includes sett ing up a 
dedicate sovereign Sukuk commitee. The 
state governments of Sokoto and Kebbi 
have also voiced interest in tapping the 
Sukuk market following the release of 
the 10-year capital market development 
plan (Master Plan) by the SEC, of which 
Islamic fi nance was central. The SEC 
intends to grow the Nigerian non-interest 
capital market to contribute 25% of the 
total market capitalization.

While the planned Sukuk is not the fi rst 
from Nigeria — Osun State sold one in 
2013, a NGN11.4 billion (US$57.2 million) 
seven-year Ijarah facility — however, a 
sale from the federal government could 
assist in creating a benchmark for future 
Sukuk issuances and pave the way for 
other issuers to tap the market. 

Takaful
Islamic insurance was introduced to 
Nigeria in 2003 when African Alliance 
Insurance launched Family Takaful 
products and there has since been 
more players joining the fray including 
Cornerstone Insurance and Niger 
Insurance. In 2013, a framework for 
Takaful was introduced by the National 

Insurance Commission paving the way 
for a centralized approach to the Takaful 
industry. The framework also allowed 
for the following models to be practiced: 
Mudarabah, Wakalah and hybrid; while 
enabling conventional insurers to off er 
Islamic products through windows.

An updated Takaful guideline may be 
published soon, according to the News 
Agency of Nigeria which also reported 
in March 2016 that several insurers 
have received regulatory approval to 
off er Takaful products with several 
applications for fully-fl edged Takaful 
operations already submitt ed. Nur 
Takaful is one example of an operator 
which has received approval in principle.

Asset management
Fund manager Lotus Capital (Nigeria’s 
sole fully-fl edged Shariah investment 
manager) in 2012 launched the country’s 
only Shariah compliant index, in 
collaboration with the NSE. In 2014, 
Lotus Capital launched the nation’s fi rst 
Shariah compliant exchange-traded fund 
(ETF) — the Lotus Halal Equity ETF. The 
fi rm is set to launch another Islamic fund 
in 2016 — the Lotus Halal Fixed Income 
Fund is awaiting fi nal approval from the 
SEC.

Other players in the space include: 
Standbic IBTC Asset Management and 
ARM Investment Managers which off er 
Shariah asset management services 
on a window basis. Kord Capital is 
also emerging as an Islamic corporate 
investment advisor company.

The IDB is also set to partner with the 
government of Sokoto to facilitate the 
latt er in the management of the state’s 
property and investment fund, according 
to Naij.com quoting the state’s governor 
Aminu Waziri Tambuwal. The venture 
will be executed through the state’s 
Zakat and Endowment Committ ee and is 
expected to improve the capacity of local 
businessmen to compete at home and 
abroad. Tambuwal also added that a bill 
has already been sent to the state House 
of Assembly to upgrade the Zakat and 
Endowment Committ ee into a fully-
fl edged independent commission.

Nigeria: Promising progress
Africa’s largest economy has always been under the global Islamic fi nance radar and VINEETA TAN observes 
that developments over the past 12 months point to the Giant of Africa moving steadily to position itself as the 
region’s foremost Islamic fi nancial market. 
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DERIVATIVES & HEDGING

Overview
The presence of a variety of risks in 
the fi nancial system, such as those 
embedded in foreign exchange rates, 
equities, interest rates and commodity 
prices, requires the need for hedging to 
avoid unwanted losses. Hedging, as a 
method to safeguard or minimize losses 
from risks involved, utilizes derivative 
instruments, such as forwards, futures, 
options and swaps. Shariah scholars 
contest the permissibility of derivatives 
as they are often viewed as something 
that leads to excessive risk due to 
uncertainty (Gharar) and speculation 
(Maisir), which raises the issue of its 
validity when it comes to Islamic fi nance. 
As such, the fundamental purpose of 
hedging to manage risk is one that is still 
up for debate in the Shariah world.

However, with the exponential growth 
of Islamic fi nance over the years and 
increasing cross-border activities, it is 
diffi  cult to avoid certain transactions 
from being exposed to fl uctuations. 
Islamic banks and fi nancial institutions 
have the responsibility to eff ectively 
manage risk as they are answerable to 
stakeholders that have tasked them with 
managing its fi nances. With a growing 
number of fi rms tapping the Islamic 
capital markets to source for fi nancing, 
especially in Muslim-majority countries 
where the marketplace is increasingly 
demanding for Shariah compliant 
products, the lack of instruments for 
hedging risk hinders the robust growth 
of the Islamic fi nance industry.

The need for eff ective hedging tools is 
even more timely as Islamic fi nance is 
not entirely insulated from the volatility 
in the market, as exemplifi ed by the 
turbulent 2015 with plunging oil prices 
and uncertainty over the US Federal 
Reserve interest rates that aff ected 
Islamic banks globally. While the lack 
of exposure to derivatives during the 
2008 global fi nancial crisis may have 
been att ributed by market players as 
one of the reasons why Islamic banks 

performed bett er than their conventional 
counterparts, the market is seeing more 
volatile activities and it will not always 
remain the case that Islamic fi nance will 
outperform their conventional peers 
during times of great uncertainty. 

Industry initiatives
In November last year, the International 
Swaps and Derivatives Association 
(ISDA) and the International Islamic 
Financial Market (IIFM) published the 
Islamic Cross-Currency Swap (ICRCS), 
or known in Arabic as ‘Himaayah Min 
Taqallub As’aar Assarf’, for use in Islamic 
hedging transactions. The published 
confi rmation template is part of an ISDA 
and IIFM plan to provide the Islamic 
fi nance industry with documentation 
and product templates to manage risk 
in transactions arising mainly from 
currency and profi t rate mismatches. The 
ICRCS template falls under the ISDA/
IIFM Tahawwut (Hedging) Master 
Agreement, a framework document that 
contains general terms and conditions, 
and early termination and close-out 
nett ing provisions between transacting 
parties. The Bahrain-based IIFM is also 
currently developing an Islamic foreign 
exchange forward (‘Wiqayah Min 
Taqallub As’aar Assarf’), which is yet to 
be published.

The Indonesian central bank, Bank 
Indonesia, had in March this year issued 

Shariah hedging instruments (under 
regulation 18/2/PBI/2016) aimed at 
providing the option of Shariah schemes 
in mitigating the risk of exchange rate 
volatility. The new regulation is based 
on the principle of Muwaada, in which 
two parties agree to a future transaction 
at a spot rate, and Bank Indonesia allows 
both Islamic and conventional banks to 
off er deferred sales of foreign exchange 
through the Shariah-based forward 
agreement, and prohibits transactions 
with speculative objectives.

Bank Maybank Syariah was also reported 
to be preparing Shariah hedging 
products and is looking at off ering 
them this year. The bank’s US dollar 
portion fi nancing makes up around 
30-40% of total fi nancing, according to 
the bank’s head of product development 
and strategy, Habibullah, as quoted by 
Republika.co.id.

Earlier in January, it was reported 
that Iran’s Securities and Exchange 
Organization (SEO) defi ned rial-
denominated bonds as the basis 
for transactions in the soon-to-be-
launched foreign exchange derivatives 
market, according to the head of SEO, 
Muhammad Fetanat. Five Islamic 
scholars in the Islamic Jurisprudence 
Committ ee in the SEO will supervise the 
compliance of capital market instruments 
with Islamic principles in both the 
Sukuk and foreign exchange derivatives 
markets, according to a report by 
Financial Tribune.

Conclusion
While there already exists a number of 
Shariah compliant fi nancing structures in 
the forms of derivatives, such as Salam 
contracts, Murabahah-based profi t rate 
swaps, Waad contracts, dual currency 
Murabahah and Islamic cross-currency 
swaps, among others, the sole objective 
of hedging in Islamic fi nance is to 
manage risk and not as a form of 
profi teering, with real economic activities 
taking place.

Derivatives and hedging: Speculation tools or 
effective risk management in a volatile market? 
Derivatives and hedging are tools that remain necessities in the fi nancial system as a way to manage risks that 
might arise from uncertainties and price fl uctuations in the market, although it remains a contentious subject 
in Islamic fi nance due to some of the features in the instruments that invite speculative trading. Views are often 
split from a Shariah standpoint, given that excessive uncertainty and speculation are concepts not permissible in 
Shariah compliant transactions. DANIAL IDRAKI writes.

The sole 
objective of 

hedging in Islamic 
inance is to manage 

risk and not as a 
form of 
pro iteering
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CASE STUDY

Axiata Group Wakalah Sukuk due 
2026 

US$500 million

24th March 2016

Issuer Axiata SPV2
Obligor Axiata Group
Size of issue US$500 million
Mode of issue Bookrunning
Purpose The proceeds will be 

applied by the trustee 
pursuant to the terms of 
the relevant transaction 
documents to purchase 
airtime vouchers from 
Axiata.

The proceeds subsequently 
received by Axiata will be 
used to fund the proposed 
acquisition of Ncell.

Tenor 10 years
Issuance price 100%
Profi t rate 4.36% per year
Payment Semi-annual
Currency US dollars
Maturity date 24th March 2026
Lead 
managers and 
bookrunners

CIMB Bank; Deutsche 
Bank, Singapore Branch; 
and HSBC

Principal 
advisor(s)

CIMB Investment Bank

Governing law English law, Malaysian law 
for asset-related documents

Legal 
advisor(s)/
counsel

Cliff ord Chance 
(international counsel 
to the joint arrangers, 
joint lead managers and 
dealers), Allen & Overy 
(international counsel to 
Axiata), Adnan Sundra 
and Low (counsel to the 
joint arrangers, joint lead 
managers and dealers as to 
Malaysian law)

Listing Singapore Exchange 
Securities Trading, Bursa 
Malaysia Securities (under 
the exempt regime)

Underlying 
assets

Airtime vouchers

Rating Moody’s: ‘Baa2’
S&P: ‘BBB’

Axiata Group in March 2016 sold the 
third Sukuk under its US$1.5 billion 
multicurrency Sukuk issuance program. 
Worth US$500 million, the 10-year 
paper, by far its longest tenor, received 
compelling demand from investors 
across geographies and institutions. 
NURUL ABD HALIM speaks to CIMB 
Bank, one of the lead managers, to 
explore the transaction.

Using the Wakalah structure, the latest 
off ering accorded Axiata the fl exibility 
in terms of the choice of underlying 
assets for this transaction. With airtime 
vouchers identifi ed as the underlying 
assets, proceeds from the Sukuk will be 
channeled to purchase these assets in 
order for Axiata to fund the proposed 
acquisition of Ncell. 

Priced at a 4.36% profi t rate, the third 
Sukuk installment att racted cross-border 
participations with Asia commanding 
71% of the total issuance size while the 
Middle East and Europe took home 18% 
and 11% respectively. With the Sukuk 
having a longer tenor, the off ering was 
able to create a wider investor base 
comprising fund managers (44%), 
insurance operators (23%), central banks, 

sovereigns and supranationals (18%), 
banks (12%) and private banks (3%). 

Commenting on the unique feature 
of this deal, CIMB referred to the 
utilization of airtime vouchers, which 
represents an entitlement to a specifi ed 
number of airtime minutes on the 
mobile telecommunications network of 
subsidiaries of Axiata for on-net calls, as 
the underlying assets for this transaction. 
The latest installment has also created 
a benchmark in the US dollar Sukuk 
market for 2016. 

Issuing at a maturity of 10 years for the 
fi rst time presented a challenge for the 
issuer. However, given Axiata’s ability to 
tap the market four months beforehand 
through a US$500 million fi ve-year 
Sukuk on top of investors’ familiarity 
with Axiata’s credit, CIMB noted that 
these factors have aff orded the issuer 
with confi dence to issue with a longer 
tenor. 

Rated ‘Baa2’ and ‘BBB’ by Moody’s and 
S&P respectively, the latest off ering was 
riding on its previous successful 
issuance: Axiata’s US$500 million Sukuk 
in 2015, which was its fi rst foray into the 
US dollar debt capital markets since 2010 
and also the largest US dollar issuance to 
date. In 2012, the telecommunications 
operator debuted its renminbi-
denominated Sukuk worth CNY1 billion 
(US$154.58 million) utilizing 100% 
airtime vouchers as underlying assets.

Axiata’s longest tenor Sukuk 

Given Axiata’s 
ability to tap 

the market four 
months beforehand 
through a US$500 
million ive-year 
Sukuk on top of 
investors’ familiarity 
with Axiata’s credit, 
CIMB noted that 
these factors have 
afforded the issuer 
with con idence to 
issue with a 
longer tenor

Shariah 
advisor(s)

Central Shariah Committ ee 
of HSBC Bank Middle East, 
CIMB Islamic Bank and 
Dr Hussein Hamed Sayed 
Hassan

Structure Wakalah
Investor 
breakdown

By type 
Fund managers — 44% 
Insurance — 23% 
Central banks/sovereigns/
supranationals — 18% 
Banks — 12% 
Private banks — 3% 

By geography 
Asia — 71% 
Middle-East — 18% 
Europe — 11% 

Face value/
minimum 
investment

Minimum denominations 
of US$200,000 and integral 
multiples of US$1,000 in 
excess thereof
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By Mohammed Khnifer, an Islamic debt 
capital markets banker at a supranational 
banking institution as well as an AAOIFI-
certifi ed Shariah advisor and auditor.

It was a very rare scene that 
morning when more than 150 Saudi 
homeowners complained how one of 
the Islamic banks raised the monthly 
mortgage installment without prior 
notifi cation.

The scene took place the month that 
followed the announcement of the US 
Federal Reserve to raise its benchmark 
interest rate in December 2015 from 
virtually zero to between 0.25% and 
0.5% for the fi rst time in nearly a decade. 
The rate hike is a small one, but it has 
aff ected millions of people, including 
investors and home buyers. 

In an environment where fi nancial 
knowledge is low, it is typical for a 
consumer not to distinguish between 
fl oating and fi xed interest (or profi t) 
rate when they take a loan (be it Islamic 
or conventional). It all boils down to 
the clauses in fi ne print that we 
usually overlook before we 
sign the contract, right? 
The fi ne print was 
there to be read in the 
fi rst place. So what 
probably happened 
in their case was 
that the local bank 
passed on the 
increased cost 
(ie 0.25%) to the 
borrowers. 

The 
aforementioned 
incident is 
expected by those 
countries where 
their national 
currencies are pegged 
to the US dollar 
and hence they will 
have to follow the US 
Federal Reserve when it 
hikes its rate in the near 
future. 

Winners and losers
While banks would be 
immediate winners (ie 

will receive bigger returns when they 
lend money), the ratio of nonperforming 
loans to gross loans is expected to 
increase.

For those who invest in shares, try to 
identify and then avoid those 

corporates which have 
high debt levels, notably 

those with a fl oating 
rate (ie the interest 
payment of loan or the 

debt is aligned with 
market rates). This 
is as opposed to 
those fi rms which 
managed to lock 

in the super-low 
interest rate when 

they insisted that their 
monthly installments will 

carry a fi xed rate. 

Are we expecting 
consumers to tighten their 

purse strings? The answer is 
yes since the rate increase will 
have a bigger impact when it 
comes to taking a loan to 

purchase a home or a car. This 
will likely aff ect their 
disposable income as well.

  @MKhnifer

For those 
who invest 

in shares, try 
to identify and 
then avoid those 
corporates which 
have high debt 
levels, notably 
those with a 
loating rate
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By Kavilash Chawla, a partner at boutique 
management consulting fi rm Bâton Global 
and a visiting scholar at Drake University.

On the 18th April, we were honored 
to take part in the launch of a 
new economic development 
initiative — Global DSM (htt ps://
www.desmoinesmetro.com/
documents/fi lelibrary/pdfs/
economicdevelopment/2016_
GlobalDSM_TradeandInvestmentSt_
D89DBC5F81F8B.pdf). Global DSM 
has been architected to support the 
development of the regional and state 
economy by focusing and targeting 
resources toward the global integration 
of the regional economy. This includes 
both trade and investment strategies, as 
well as global talent. As part of the core 
team that developed the plan, I have 
been ‘thinking big’ about the global 
talent strategy. 

My last column focused on providing 
a framework for ‘thinking big’ about 
the development and delivery 
of learning programs 
for global talent. 
For this column, 
I would like to 
take a step back, 
and ‘think big’ 
about a broader 
model for how 
organizations 
should 
approach their 
overall talent 
development 
strategy. 

Coming from 
the fi nancial 
services world, I 
have a weakness for 
numbers and have not 
perhaps paid talent 
development strategies 
their due. As we have 
focused on both building 
our own organization, 
and increasingly become 
involved in advising our 
clients on the development 
and execution of their talent 
development strategies, we 
have focused on building talent 
development strategies and 
solutions around numbers, 

and three numbers in particular: 70, 20 
and 10. 

The 70-20-10 model is a talent 
development strategy that we have 
found extremely valuable in helping 
frame our own thinking, and extremely 
impactful in helping guide the 
structuring of talent development 
programs that generate measurable 
return on investment (ROI). So, what is 
the 70-20-10 model, and is it well suited 
to Islamic fi nance? 

The 70-20-10 model is based on both 
academic and fi eld-based research, and 
is the prevalent talent development 
philosophy employed across much of 
the Fortune 500. My previous column 
focused on the 10 of the 70-20-10. The 
model proposes that 70% of learning 
and development occurs, not through 
formalized learning and training, but 
rather, through on-the-job experiences; 
20% through peer-to-peer and network 
learning; and only 10% actually 
occurs through formalized learning 

experiences, such as classroom 
experiences, etc. 

Let me be clear, the 10% 
of learning that occurs 
through formalized 
learning experiences 
such as courses, 
workshops, etc, is a 
critical component of 
the talent development 

process. 

The implications of the 70-
20-10 model for training in 
Islamic fi nance, however, 

can be quite revolutionary 
in that they force us to ‘think 

big’ about how much we 
rely on formalized training in 
place of on-the-job and peer-
to-peer talent development 
experiences. 

My guess is that most 
organizations in the Islamic 
fi nance space, as part of their 

talent development strategy, rely 
overwhelmingly on formalized 

training to develop their talent, 
where the 10% is most likely 50% 

or higher. 

Formalized training not only needs 
to become a smaller part of the talent 
development strategies of Islamic 
fi nance institutions, it also needs to be 
restructured. Specifi cally, formalized 
training needs to be revamped toward 
supporting both peer-to-peer learning 
opportunities (the 20%), as well as 
integrating into on-the-job experiences 
(the 70%).

As corporate leaders, while we may 
wish that sending our talent to att end a 
class is suffi  cient in gett ing them up to 
speed and maximizing their ROI for our 
organizations, the reality is that sending 
talent to att end a course and then 
expecting that the new learning will 
translate into organizational ROI is just 
that, a wish. We need to ‘think big’ 
about how we best develop and support 
our talent to succeed, and we have 
found that ‘thinking big’ about 70-20-10 
is paying dividends.

Thinking big

Sending talent 
to attend a 

course and then 
expecting that 
the new learning 
will translate into 
organizational ROI 
is just that, a wish. 
We need to ‘think 
big’ about how we 
best develop and 
support our talent 
to succeed, and we 
have found that 
‘thinking big’ about 
70-20-10 is paying 
dividends.
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By Syed Alwi 

Though launched in February 2016, 
the IAP was fi rst announced during 
the Federal Budget 2015 speech 
on the 10th October 2014 by the 
fi nance minister cum prime minister 
of Malaysia, Najib Razak. The 
government allocated a start-up fund 
of RM150 million (US$38.49 million) 
during that budget announcement 
and declared that individual investors 
will be given income tax exemption 
on profi ts earned from qualifying 
investment for three consecutive 
years. 

The development work of this platform 
started since the date when the Islamic 
Financial Services Act 2013 (IFSA 2013) 
came into eff ect. Subsequently, four 
Islamic fi nancial institutions namely, 
Affi  n Islamic, Bank Muamalat Malaysia, 
Bank Islam Malaysia and Maybank 
Islamic formed a unique alliance 
and eventually became the founding 
shareholders of Raeed Holdings. Raeed 
is the parent company that owns 
IAP Integrated, technically the so-
called fi ntech operator. Notably, Bank 
Kerjasama Rakyat Malaysia and Bank 
Simpanan Nasional came on board 
subsequently as shareholders of Raeed 
Holdings. 

So, what is IAP?
The website of IAP announces that 
the IAP is “a platform to facilitate 
channeling funds from investors to 
fi nance viable ventures and projects”. 
It is basically, as are other fi ntech 
platforms, a technology-enabled 
marketplace for entrepreneurs with 
viable business ventures to raise 
funding from a large investor base. 

The diff erence though is that the IAP 
is a bank-intermediated platform 
whereby participating banks act as 
sponsoring banks for the business 

ventures. Which means all business 
ventures that are uploaded into the 
platform for viewing shall be assessed 
as to its suitability by the sponsoring 
banks. 

How is the bank 
intermediation done?
The bank intermediation in the IAP 
has two parts to it: one component is 
the intermediation with the business 
ventures and the other component is 
the intermediation with investors. In 
assessing whether a business venture is 
suitable, the sponsoring bank must make 
all reasonable due diligence inquiries and 
consider all relevant matt ers including 
the credit assessment of the business 
venture encompassing the prospects 
of the industry segment, the corporate 
governance record, suitability and 
experience of the board and management 
in undertaking the business venture 
and other relevant credit and risk 
inquiries. The business venture will also 
be subjected to a rating process by a 
professional rating agency. 

Meanwhile, investors will also be 
subjected to a suitability assessment. 
In this instance, the sponsoring 
bank will make all reasonable due 
diligence inquiries to obtain suffi  cient 
background information on investors, 
appraise investors’ investment 
objectives, fi nancial situation, risk 
profi le, experience in investing and 
current portfolio of investments. 
The sponsoring bank shall record 
and advise its recommendations to 
investors before identifying a suitable 
business venture to invest in. 

Why invest through the IAP?
It has to be noted that investments into 
business ventures listed on the IAP are 
not deposit placements and as a result 
the investments are not capital-protected 
and does not come with guarantee from 
Perbadanan Insurans Deposit Malaysia 
(the Malaysian government agency 

established to administer the Deposit 
Insurance System aimed at protecting 
depositors). The returns to investors 
will be based on the performance of the 
business venture.

To that end, the IAP may be a suitable 
platform for sophisticated investors 
who are keen to diversify their 
investment portfolio and may even be a 
cost-effi  cient deal origination platform 
for specialized investors.

The notion that the IAP will be a 
‘dumping ground’ for deal fl ows that 
are not creditworthy of the sponsoring 
banks is quite far-fetched. This is 
because sponsoring banks have a 
fi duciary duty of ensuring the interest 
of investors are protected. Investors 
can also gain comfort by the fact that 
the sponsoring banks will play an 
active role throughout the tenure of 
the business venture. The sponsoring 
banks will conduct periodic monitoring 
of the business venture, provide 
periodic performance reports and act 
as the facility agent in the opening 
of an investment account to facilitate 
distribution of profi ts and the principal 
amount to investors. The sponsoring 
banks will also perform recovery in 
cases of delinquency and identify 
appropriate exit strategies on behalf of 
investors. 

Conclusion 
The IAP is one step closer toward the 
ideals of Islamic fi nance by combining 
with technological advancements. This 
is the change that has to happen for 
progress to take place. Let’s log on, sign 
in and make the best out of it. 

The views expressed here are entirely the 
author’s own.

Syed Alwi is the executive vice-president 
of the Corporate Services Division at Bank 
Muamalat Malaysia. He can be contacted at 
syed.alwi@muamalat.com.my.

The Investment Account Platform: The what, 
how and why 
The Investment Account Platform (IAP) was launched on the 17th February 2016 by the governor of Bank Negara 
Malaysia, Dr Zeti Akhtar Aziz and it marked a historic moment in the evolution of the global Islamic fi nance space 
and showcases the continued leadership of Malaysia in pushing the boundaries of the industry. The IAP is regarded 
as the world’s fi rst bank-intermediated Shariah compliant fi nancial technology (fi ntech) platform. SYED ALWI 
MOHAMED SULTAN explores.
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By Anthony Coleby 

Currently, median market expectation 
is that the price of a barrel of crude 
might rise to US$55 by the middle 
of 2017 (according to UBS Wealth 
Management). This is still barely 
half the value a barrel fetched a litt le 
over 18 months ago. And, like it or 
not, there is the need now for Oman 
and its GCC partners to address the 
prospect that the oil price might 
remain historically very depressed 
for decades to come. Oman’s current 
break-even price per barrel is US$33. 
The Sultanate’s gross oil turnover has 
fallen by some US$65 million per day 
in the period (or US$23.73 billion per 
annum).

The fall in oil prices has led to an 
anticipated aggregate ‘funding gap’ on 
infrastructure commitments across the 
GCC of a hefty US$270 billion (as at the 
fi rst quarter of 2016). And this is likely 
to increase. This may be addressed, 
so far as Oman is concerned, in small 
part, by the cancellation or deferral of 
a proportion of those commitments 
for the time being, as Dr Mohammed 
has suggested. It is accepted though 
that this a limited option, since the 
vast majority of those commitments 
underpin the country’s transition to a 
post-oil economy. 

The Omani government’s immediate 
objectives are twofold: fi rst, to bolster 
its currency reserves, which have 
been severely depleted already as 
it defends the US dollar peg of 2.6 
(given top priority by the Central 
Bank of Oman (CBO) both out of 
national pride as well as in recognition 
of the most likely severe economic 
repercussions from allowing the rial 
to fl oat), and secondly to look to the 
private sector to address the funding 

gap in parallel with the government’s 
recently reaffi  rmed commitment to 
further issuance of sovereign Sukuk (a 
further issue is slated to be announced 
at the end of the second quarter of 
2016) and a debt-raising exercise from 
international fi nancial markets of some 
US$7-10 billion within the current fi ve-
year expenditure plan. An additional 
sovereign Sukuk has been suggested 
for the latt er part of 2016.

International credit rating agencies 
continue to downgrade the Sultanate: 
Moody’s have reduced Oman to 
‘A3’ and placed it under review for 
further downgrade (not as bad as 
isolated Bahrain, now in the junk 
category (critically, below international 
investment grade) and rated on par 
with benighted Brazil at ‘BB/B’, but 
way below the balmy days of late 2013). 

This will mean that the Sultanate’s 
cost of accessing international funding 
sources will certainly increase as the 
whole GCC region sees signifi cant 
credit tightening from international 
lender syndicates. Bahrain’s 
predicament is a straw in the wind for 
Oman, with the Kingdom having seen 
its option to fund its own infrastructure 
projects from this source virtually shut 
off .

The Omani government has been swift 
in the pursuit of the fi rst objective 
mentioned previously. In addition to 
fl agging its intention to seek signifi cant 
international funding, it has tapped 
the domestic market for its 49th issue 
(OMR100 million (US$258.94 million)) 
of development bonds (its third in less 
than 12 months). With a coupon of 5% 
and a tenor of seven years, this issue 
should be seen in conjunction with 
other initiatives in the same direction: 
fi rstly, a signifi cant increase (45%) in 
the allowed percentage which licensed 

banks may commit to government debt 
and Sukuk. 

Secondly, the CBO has chosen to allow 
no increase in the permitt ed exposure 
of licensed banks to off shore Shariah 
compliant investment assets. Islamic 
liquidity in the Oman banking sector 
remained robust at the end of 2015 and 
most agree that this is set to continue 
to rise in 2016, albeit at a slower pace 
potentially, in line with the rest of the 
domestic economy, and these measures 
preserve that, with the intention that 
further sovereign Sukuk remain as an 
att ractive destination for liquid funds. 

Mohammed Jawad Hassan, the advisor 
to the minister for fi nancial aff airs 
and the chairman of the government’s 
Sukuk Committ ee, suggested that the 
next sovereign Sukuk off ering and 
issues thereafter will likely carry a US 
dollar tranche; given the government’s 
aforementioned fi rst objective, this 
seems imperative. And unlike the debut 
off ering, future sovereign Sukuk will 
solicit from international as well as 
domestic investors.

As to the government’s second 
objective in addressing the funding 
gap, it is clear that it is their hope and 
expectation that Sukuk subscribed 
from the private sector should be the 
way ahead in funding urgently needed 
infrastructure (by the monetization of 
complete or near-complete projects), 
leaving the government free to 
otherwise address the other major 
concerns already touched upon. 

The question then arises: what does 
the Omani government need to do 
to stimulate the achievement of this 
objective? Also important is whether 
the private sector is ready to take on 
the challenge that this government 
expectation presents. 

Sustained lower oil price looks like being good 
news for Islamic inance in Oman
Oman’s minister of oil and gas, Dr Mohammed Al Rumhy, was unusually candid, ahead of the scheduled oil 
producers’ summit in Doha in the second week of April, when he stressed the social and economic impact of 
the continued very low level of the crude oil price in Oman and other GCC states, glibly suggesting the fact that 
the Doha meeting was agreed to at all was a hopeful sign that agreement might be arrived at for a reduction of 
current oil production. Should no agreement to reduce production by at least 10% be agreed at the meeting, he 
said, then there would be the need for “drastic action” in Oman, including an across the board review of the 
government’s capital commitment to current and proposed public sector contracts. ANTHONY COLEBY writes.
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On projects, 
Sukuk’s role 

lies principally in 
providing a means 
of monetization 
of complete or 
near-complete 
undertakings, or as 
an alternative to 
the term inancing 
post-commissioning, 
rather than as a 
primary funding 
source

In answer to the fi rst question, the 
government needs (and in fairness 
publicly concedes) the need for a 
number of legislative changes in 
key areas. And the Capital Market 
Authority (CMA) has just issued (on 
the 13th April) its long-tabled Sukuk 
regulations, with these being well 
received and perceived, in many ways, 
as visionary (the inclusion of a trust 
structure within the issue vehicles and 
the removal of a need to secure a credit 
rating for issuances refl ecting this). 

Previously, Sukuk issues (both 
sovereign and private) off ered on the 
Muscat Securities Market had been 
approved on an ad hoc basis, although 
the CMA is regarded as having to date 
provided excellent guidance on such 
issues. The new regulations are most 
welcome and serve to boost strongly 
the Sukuk sector in Oman, and indeed 
the national economy. 

The special needs of the issuer SPV 
for the issuance of Sukuk bonds have 
been addressed in the new regulations, 
creating a special regime outside 
the Commercial Companies Law, 
but further issues will need further 
att ention still, such as governance 
and exit. The launch of the new 
Sukuk regulations by the CMA most 
importantly signals the intention of 
the government itself to commit to 
the issuance of Sukuk in straitened 
times, an assurance that is now most 
timely. That said, those straitened times 
have clearly to an extent forced the 
government’s hand. 

Islamic fi nance in the region has been 
in the same or a similar situation 
before – during the global fi nancial 
crisis of 2008 to 2010. At that time, 
international sources of debt fi nancing 
had evaporated as the global fi nancial 
system entered forced paralysis, 
leading the economies of much of the 
world, and all of the GCC region, to the 
same condition. 

Indeed, the crisis saw the emergence 
and launch of the Islamic economy to 
the fi nancial behemoth it is today. But 
back then, Islamic fi nance in the Gulf 
was comparatively underdeveloped 
compared to what it is today (in Oman, 
Islamic fi nance is sustained solely by 
the Fatwa of the Sultanate’s Grand 
Mufti) and the question now is whether 

the Islamic fi nance sector in Oman is 
ready to step into the breach. Recent 
developments and transactions suggest 
that it is.

It is necessary at this point to divide 
Sukuk from other Islamic fi nance 
tools. The government measures 
referred to previously and the launch 
of the CMA’s new regulations will add 
further stimulus to an already strong 
demand for sovereign Islamic bonds 
(as seen in the debut off ering at the 
end of 2015) but sustained appetite 
for both sovereign and private sector 
issuance will be dependent upon the 
continuance of Islamic asset liquidity 
among the participating banking 
community.

On projects, Sukuk’s role lies 
principally in providing a means of 
monetization of complete or near-
complete undertakings, or as an 
alternative to the term fi nancing 
post-commissioning, rather than 
as a primary funding source. That 
said, it has been used with property 
development (viz Tilal Developments) 
and together with Omantel’s initiative 
and the strong interest expressed by 
Ooredoo, both in the telecoms sector, 

this has also clearly not  escaped the 
government’s notice. 

Otherwise, 2015 had been a turning 
point for the sector in Oman, with retail 
demand well established and corporate 
business fl owing steadily in the areas 
of bespoke construction (hospitality, 
medical care and new urban 
development), transportation (aviation 
and shipping) as well as telecoms. But 
Islamic fi nance had not been called for 
use in project realization. However, two 
recent developments may be about to 
change this analysis.

Bank Nizwa (one of the two dedicated 
Islamic banks) is to provide a US$150 
million fi nancing to South Sea Energy 
for its oil and gas joint venture 
company PetroTel Oman as the 
operator of Block 17 in Musandam to 
fi nance a development and production 
project. And Bank Nizwa again is 
arranging an Islamic structured 
fi nancing for US$50 million again in 
the oil and gas sector to Hydro Carbon 
Finder E&P following the grant of new 
concession rights in Block 7.

Several Islamic fi nance products lend 
themselves well to start-up or recovery 
scenarios (especially Musharakah and 
Mudarabah for partnership shared-risk 
ventures and Istisnah for development) 
and these two fi nancings are of great 
signifi cance in the current economic 
environment. Further initiatives of this 
kind will likely follow now that the 
page has been turned and there is no 
bett er demonstration currently as to 
how Islamic fi nance is well positioned 
to take advantage of the opportunities 
presented to it and to bring real benefi t 
to the economy of Oman at a time when 
it is greatly needed, in line with the 
government’s stated agenda. 

Anthony Coleby heads the Corporate 
Commercial Department of Said Al Shahry 
Law Offi  ce (SASLO). He can be contacted at 
ajc@saslo.com. 

Continued



21© 27th April 2016

SECTOR 
FEATURE

DERIVATIVES & HEDGING

By Dr Ken Baldwin  

Anyone who understands forwards, for 
example, knows that both the transfer 
of the purchased asset, as well as the 
sett lement, is deferred. This creates 
a situation of exchanging one debt 
for another, and so is not allowed in 
Islamic fi nance. 

Nevertheless, derivatives in Shariah 
compliant forms have emerged, and for 
good reason. Banks in particular need to 
be able to hedge exposure to unwanted 
risks. This is especially important for 
banks with low levels of net income, 
low capitalization, and high leverage, 
for which a move in interest rates could 
prove disastrous. Several instruments 
have been developed. For example, 
profi t rate swaps based on Murabahah 
(asset sale at markup) or a Waad 
using unilateral promises between 
counterparties.

But the use of derivatives for hedging 
purposes comes with its own 
challenges. Many Islamic bankers have 
a very limited understanding of how 
to use derivatives for hedging balance 
sheet risks. This is not to say they do not 
understand the fi nancial structure of the 
instruments, or the cash fl ow dynamics 
created by the instruments. Instead, 
they grapple with the application of 
derivatives for hedging purposes. 

It is easy to get people in an 
organization to buy into the fact that 
the bank is exposed to interest rate 
risk, for example, because assets and 
liabilities, as well as off  balance sheet 
sources of funds such as profi t-sharing 
investment accounts, generate income 
or expenses which tie back to changes in 
conventional rate benchmarks. But then 
the following issues arise.

Firstly, risk measurement. Islamic 
banks still use the most rudimentary 
methodologies to calculate risk. Static 
gap analysis is useful but does not 
speak to the risk profi le of an institution 
on a forward-looking basis. What a bank 

needs to understand is the trajectory 
of expected exposure over a suitable 
horizon. To compile this requires a far 
greater skill set and understanding 
of the balance sheet. For example, 
changing the asset mix needs to feature 
squarely in any such trajectory, so a 
bank also needs to be able to translate 
fi nancial strategy into future risk 
impact.

Secondly, hedge size. Many Islamic 
banks have not decided their appetite 
or tolerance for risk. They have also 
not clearly defi ned an asset liability 
management objective, for example, 
whether to try to neutralize their 
exposure, retain a partial exposure, or 
to be unhedged. Therefore, it becomes 
impossible to say how big or small 
the hedge size should be. Inevitably, a 
bank’s risk limit structure, once decided 
and approved by the board, will also 
help smooth the process of making 
these kinds of decisions.

And thirdly, operating a hedging 
program involves collateral 
management, market-to-market 
valuation, daily position monitoring, 
and sett lement and nett ing procedures, 
to name only a few of the requirements. 
This needs human capacity and 
is a serious investment. However, 
once established, the benefi ts can be 
considerable.

On a diff erent note, I’d like to briefl y 
discuss Shariah aspects. The view of 
derivatives among practitioners and 
academics is quite mixed on a number 
of issues. For example, the position of 
some industry specialists is that it is 
fi ne to engineer derivatives to replicate 
the payoff  profi le of conventional 
derivatives as long as these derivative 
structures use individual contracts as 
building blocks which are permissible 
on a solo basis (such as Murabahah). 

On the other hand, some observers 
have said in the past that if those 
payoff  profi les reference the returns 
of fi nancial products which are clearly 
impermissible in their own right, such 

as a portfolio of conventional bonds for 
example, then this cannot possibly be 
acceptable. 

As I see it, on the one hand, if we as an 
industry were able to get past concerns 
over referencing so many transactions to 
LIBOR (eg the markup in a commodity 
Murabahah transaction), is it consistent 
to then argue that this does not apply to 
another conventional benchmark such 
as bond returns? 

But then we also have to look to need. 
Commodity Murabahah transactions 
for interbank placements and takings, 
and for that matt er Islamic mortgage 
products, are necessities. Is it necessary 
to create an investment product which 
replicates the payoff  profi le of any 
conventional product? The needs are 
clearly diff erent.

Lastly, and again concerning Shariah, 
I would be concerned if derivatives 
could indeed be engineered for 
hedging situations while also having 
the potential to fuel the transfer and 
amplifi cation of risk through the 
fi nancial system. As we have seen 
from the global fi nancial crisis, the 
commoditization of risk and its repeated 
purchase and sale through the fi nancial 
system can create enormous problems. 

While Islamic fi nance is tiny by size in 
comparison to conventional fi nance, it 
should nevertheless not contribute to 
systemic imbalances, not least because 
this confl icts, quite obviously, with its 
social justice and welfare objectives. So 
product design should primarily be 
driven by hedging needs, and thereafter, 
derivative counterparties need to 
remain adjacent to the counterbalancing 
risks which are hedged. 

Dr Ken Baldwin is CEO of Islamic 
Financial Analytics, a training and 
advisory fi rm supporting the human 
capacity and fi nancial management needs of 
the Islamic banking and fi nance sector. He 
can be reached at drkenbaldwin@isfi nalytics.
com.

Hedging risk in Islamic inancial institutions
Over the last two decades, Shariah scholars have gone to great lengths to explain why conventional derivatives are 
impermissible in Islamic fi nance. There are a handful of very compelling reasons and DR KEN BALDWIN examines 
them in this article. 



22© 27th April 2016

NEWS

DEALS
Overwhelming demand for 
Indonesia’s Sukuk
INDONESIA: The government of 
Indonesia received IDR15.31 trillion 
(US$1.16 billion) in bids from the auction 
of its Sukuk on the 19th April, which 
saw the sale of SPSN 06102016 and 
four project-based Sukuk series. In a 
statement on the Ministry of Finance’s 
website, the government awarded 
IDR6.19 trillion (US$469.2 million).

UEM Sunrise proposes Sukuk 
Murabahah
MALAYSIA: UEM Sunrise has proposed 
a combined aggregate limit of up to RM2 
billion (US$516.58 million) in nominal 
value in Islamic medium-term notes 
(IMTN) and Islamic commercial papers 
(ICP) with a sub-limit of RM500 million 
(US$129.15 million) in nominal value for 
the ICP program under the Murabahah 
principle via a Tawarruq arrangement, 
according to a bourse fi ling. The property 
developer said that the proceeds from 
the issuance will be utilized for Shariah 
compliant general corporate purposes. 
CIMB Investment Bank and Maybank 
Investment Bank are the joint principal 
advisors, joint lead arrangers and joint 
lead managers for the Sukuk program. 
The ICP program has been assigned an 
indicative rating of ‘MARC-1/S’, while 
the IMTN program received an indicative 
rating of ‘AA-IS’ by MARC, with stable 
outlooks.

Indonesian Shariah banks 
plan Sukuk
INDONESIA: According to Kontan.
co.id, Indonesian Shariah banks are now 
looking to Sukuk to fi nance businesses. 
Bank Maybank Syariah’s head of 

division, Herwin Bustaman, was quoted 
as saying that the bank is planning to 
issue Sukuk in the domestic market 
worth IDR700 billion (US$53.27 million) 
in the fi rst half of 2016. Bank Syariah 
Mandiri is also planning to issue Sukuk 
in the fourth quarter of this year while 
BRI Syariah is currently mulling the 
option of issuing Sukuk in 2017.

AEON Malaysia issues ICP
MALAYSIA: AEON Malaysia has issued 
its fi rst Islamic commercial papers (ICP) 
of RM150 million (US$38.74 million) and 
Islamic medium-term notes (IMTN) of 
RM50 million (US$12.91 million) that 
will be utilized for Shariah compliant 
purposes such as fi nancing capital 
expenditure/working capital purposes, 
refi nancing existing borrowings, and 
defraying expenses in sett ing up the 
Sukuk programs, according to a bourse 
fi ling. AEON Malaysia has an ICP 
program with a limit of up to RM300 
million (US$77.49 million) in nominal 
value and an IMTN program with a limit 
of up to RM1 billion (US$258.29 million) 
in nominal value, under a combined 
master limit of up to RM1 billion in 
nominal value based on the Murabahah 
principle via a Tawarruq arrangement.

Malaysia’s Sukuk 
oversubscribed by 4.2 times
MALAYSIA: Malaysia’s Ministry of 
Finance has announced in a press 
statement that its dual-tranche global 
Sukuk facility worth up to US$1.5 
billion, based on the Islamic principle 
of Wakalah, has been oversubscribed by 
4.2 times with the deal att racting orders 
of over US$6.3 billion from a combined 
investor base of over 195 accounts. The 
ministry said that the Sukuk facility 
was split between a US$1 billion 10-year 
tranche and a US$500 million 30-year 

tranche at a rate of 3.18% and 4.08% 
respectively. The latest Sukuk issuance 
is Malaysia’s fi fth global Sukuk after 
issuances in 2002, 2010, 2011 and 2015. 
CIMB, HSBC, JPMorgan and Maybank 
acted as the joint bookrunners and joint 
lead managers for the off ering.

BPMB issues ICP
MALAYSIA: Bank Pembangunan 
Malaysia (BPMB) has auctioned its 
Islamic commercial papers (ICP) 
amounting to RM400 million (US$103.32 
million) which saw 26 bids worth 
RM1.06 billion (US$273.78 million) 
for the short-term paper, according 
to an announcement on Bank Negara 
Malaysia’s website.

NJHC prices Sukuk
PAKISTAN: Neelum Jhelum 
Hydropower Company (NJHC) has 
set a profi t rate for its PKR100 billion 
(US$953.29 million) 10-year Sukuk issue 
at 113bps over the six-month KIBOR 
with a fi rst disbursement expected this 
month, according to Reuters based 
on a document from lead arrangers. 
Proceeds from the Sukuk, which carry 
a preliminary rating of ‘AAA’ from JCR-
VIS, will be used to fi nance what would 
become the country’s fourth-largest 
hydropower plant. The privately-placed 
Sukuk was mandated in February, with 
the National Bank of Pakistan acting as 
the lead arranger.

STSSB to issue ICP
MALAYSIA: Sunway Treasury Sukuk 
(STSSB) announced on Bank Negara 
Malaysia’s website that it will issue 
RM150 million (US$38.37 million) Islamic 
commercial papers (ICP) via tender on 
the 28th April 2016. Maturing on the 30th 
May 2016, the ‘MARC-1IS’-rated paper is 
STSSB’s 82nd series of ICP.

DEAL TRACKER Full Deal Tracker on page 29

EXPECTED DATE COMPANY'S NAME SIZE STRUCTURE ANNOUNCEMENT DATE

Third quarter of  
2016

Saudia up to SAR5 billion Sukuk 26th April 2016

TBA Neelum Jhelum 
Hydropower Company 

PKR100 billion Sukuk 25th April 2016

TBA Government of Malaysia US$1.5 billion Sukuk 21st April 2016

Jul-05 BRI Syariah TBA Sukuk 21st April 2016

First half of 2016 Bank Maybank Syariah IDR700 billion Sukuk 21st April 2016
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Al Bayan redeems ringgit 
Sukuk
MALAYSIA: Saudi Arabia’s Al Bayan 
Group Holding Company on the 24th 
April fully redeemed the fi rst tranche of 
its RM1 billion (US$255.83 million) Sukuk 
Wakalah program amounting to RM200 
million (US$51.17 million), Hong Leong 
Islamic Bank — the program’s joint lead 
arranger — said in a press release.

Saudi Arabian Airlines hires 
HSBC for Sukuk issue
SAUDI ARABIA: Saudi Arabian Airlines 
has appointed HSBC as the lead arranger 
for a SAR5 billion (US$1.33 billion) 
Sukuk issue that will be sold in the 

second half of the year, Reuters reported, 
quoting the airlines’s director-general, 
Saleh al-Jasser. The Sukuk off ering would 
fi nance fl eet expansion with a target to 
operate 200 aircraft by 2020, according to 
Saleh.

ICD’s Sukuk listed on NASDAQ 
Dubai
GLOBAL: The US$300 million Sukuk 
issued by the Islamic Corporation for 
the Development of the Private Sector 
(ICD) have been listed on NASDAQ 
Dubai, which brings the total nominal 
value of Sukuk currently listed in Dubai 
to US$42.61 billion, more than the value 
listed in any other center globally and 

reinforcing the leadership role of the 
UAE in the Sukuk sector, according to a 
statement.

Kuveyt Turk issues short-
term Sukuk
TURKEY: Kuveyt Turk, the Turkish arm 
of Kuwait Finance House, has issued 
short-term Islamic rental certifi cates at a 
profi t rate of 3.39% above the Consumer 
Price Index (CPI) rate. According to 
Sukuk.com, the privately placed Sukuk 
carry a maturity of 729 days. Linked 
to the CPI rate, the Sukuk will provide 
investors protection against rising 
infl ation in Turkey.

AFRICA
KCB Group eyes Chase Bank
KENYA: The Central Bank of Kenya has 
given the green light to KCB Group to 
buy Chase Bank, which off ers Islamic 
banking services, after Chase Bank’s 
reopening of business following the 
takeover by regulators earlier this 
month over the company’s irregularities. 
According to a statement, the Central 
Bank said that all Chase Bank branches 
will reopen by the 27th April.

Egypt’s Islamic banks’ deals 
up in 2015
EGPYT: Islamic fi nance transactions in 
Egypt recorded EGP114 billion (US$12.8 
billion) in 2015, 26% higher than the 
fi gure registered a year before, Amwal 
Al Ghad quoted the chairman of the 
Egyptian Islamic Finance Association, 
Mohamed Al-Beltagy, as saying.

AMERICAS
IDB offers inancing to 
Suriname
SURINAME: The IDB has off ered to 
extend fi nancing of US$1.75 billion to 
Suriname during a visit to the South 
American nation, Jamaica Observer 
wrote. The report quoted Finance 
Minister Gilmore Hoefdraad as saying 
that the fi nancing would be extended 
over a fi ve to 10-year period, and would 
fund projects that will be part of two 
multi-year development programs.

ASIA
Bank Panin Syariah to adopt 
new name
INDONESIA: Shareholders of Bank 
Panin Syariah at its extraordinary general 
meeting have agreed to rebrand the bank 
as Bank Panin Dubai Syariah, subject 
to regulatory approval. According to 
Republika.co.id, the name change is in 
line with the approval of Dubai Islamic 
Bank (DIB) as one of the Indonesian 
bank’s controlling shareholders. Seeking 
to increase its capital, Bank Panin Syariah 
is also planning to raise IDR1 trillion 
(US$76.1 million) via a rights issue this 
year. This time, the bank will issue 10 
billion shares at IDR100 (0.76 US cents) 
per share.

SECP to beef up capital 
market 
PAKISTAN: In order to stimulate 
capital market activities, the Securities 
and Exchange Commission of Pakistan 
(SECP) has outlined several measures 
and initiatives including developing the 
regulation for the issuance of short-
term Shariah compliant securities, the 
integration of National Savings Scheme 
Instruments into the capital market and 
improving the regulatory framework for 
credit rating companies, according to 
Business Recorder.

Separately, the SECP has also issued 
Circular No 14 of 2016 requiring listed 
companies to disclose their annual 
and half-yearly accounts and certain 
specifi c information in terms of Shariah 
compliance or otherwise in order to 

facilitate the Pakistan Stock Exchange 
in maintaining its newly developed All 
Shares Islamic Index.

Pakistan places Hajj fees in 
Shariah accounts
PAKISTAN: The federal government of 
Pakistan has decided to place the Hajj 
fees in Shariah compliant accounts, the 
Business Recorder reported. According 
to the report, the government has made 
it compulsory this year for the entire 
amount of Hajj fees to be invested in 
Shariah compliant instruments. The State 
Bank of Pakistan, in response to a request 
from the Ministry of Religious Aff airs, 
has already directed banks, including 
Habib Bank, United Bank, National 
Bank of Pakistan, MCB Bank, Allied 
Bank, Bank of Punjab, Bank Alfalah and 
Meezan Bank to open their designated 
branches on the 23rd and 24th of April 
(Saturday and Sunday) from 10 am to 
2.30 pm for the purpose of collection of 
Hajj applications along with the fees.

Al Baraka conducts due 
diligence on Burj Bank
PAKISTAN: Al Baraka Bank is reported 
to have begun conducting due diligence 
on Burj Bank, being the sixth institution 
that is conducting the exercise in order 
to acquire the small Islamic bank of 
75 branches nationwide. The Express 
Tribune quoted a spokesperson for the 
State Bank of Pakistan as saying that it 
has granted Al Baraka Bank permission 
to commence due diligence on Burj Bank, 
which sources said had begun on the 18th 
April.
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MCB Bank restructures
PAKISTAN: The proposed demerger of 
MCB Bank and MCB Islamic Bank has 
been approved by the Lahore High Court 
under the Scheme of Compromises, 
Arrangements and Reconstruction, 

according to a bourse fi ling. The 
bifurcation is done to optimize growth 
and effi  ciency and more specifi cally, 
to grow the bank’s Islamic banking 
business.

GLOBAL
IFSB releases second Strategic 
Performance Plan
GLOBAL: The IFSB has released its 
Strategic Performance Plan (SPP) 2016-18, 
according to a statement. The group’s 
second SPP focuses on four strategic 

key result areas: the formulation of 
standards and studies for the regulation 
of the Islamic fi nancial services industry, 
facilitating the implementation of 
standards and capacity development, 
increasing awareness and knowledge-
sharing, as well as enhancing cooperation 
among stakeholders.

MIDDLE EAST
Tadawul plans market for 
SMEs
SAUDI ARABIA: Saudi Stock Exchange 
(Tadawul) announced in a statement 
that it is planning to establish an equity 
market targeting SMEs in 2017 with 
support and approval from the Capital 
Market Authority. Given the signifi cant 
role of SMEs to the economy, the market 
will provide several benefi ts such as 
access to capital and national visibility, 
encouraging them to improve corporate 
governance and disclosure and enabling 
further development and growth. 
Tadawul will also launch an awareness 
campaign for this purpose.

DLA Piper remains in Abu 
Dhabi
UAE: Global law fi rm DLA Piper 
reaffi  rmed its commitment to the UAE’s 

capital Abu Dhabi by taking up new 
premises in the Emirates Institute of 
Banking and Financial Studies building, 
located near Al Maryah, the site of 
the new Abu Dhabi Global Markets, 
according to a statement.

Banks marketing inancing 
for Dubai Atlantis Resort
UAE: Banks in the UAE, namely Dubai 
Islamic Bank, Emirates NBD and Abu 
Dhabi Commercial Bank, are reported to 
have begun marketing to other lenders a 
10-year US$850 million fi nancing made 
to the Investment Corporation of Dubai 
for the construction of a hotel complex 
on Dubai’s Palm Jumeirah, according 
to Bloomberg. Quoting two unnamed 
bankers with knowledge of the deal, the 
report stated that the dirham portion of 
the fi nancing is priced at 295bps over 
the benchmark rate, while the dollar 
portion is at a spread of 320bps.

QFB lists shares
QATAR: Qatar First Bank (QFB) was 
due to list its shares on the Qatar Stock 
Exchange on the 27th April, the Islamic 
bank said in a statement. Using the stock 
symbol QFBQ, the guiding trading price 
for the fi rst day has been set at QAR15 
per share with a fl uctuation limit of 30% 
up or down which will be permitt ed only 
for the fi rst day. Fluctuations from the 
second day onward will be 10% up or 
down.

EI launches banking via 
Twitter
UAE: Emirates Islamic (EI) has launched 
Social Banking, allowing customers to 
perform select banking transactions such 
as balance and credit card enquiries over 
Twitt er. The bank said in a statement 
that this is the fi rst time such a service is 
off ered by an Islamic bank in the UAE.

ASSET
MANAGEMENT
Arcapita acquires new 
property 
GLOBAL: Arcapita, a Shariah compliant 
global investment management fi rm, 
has acquired a logistics park in Dubai in 
the UAE for a total transaction value of 
approximately US$100 million, according 
to a statement. The fi rm, which manages 
over US$8 billion in transactions across 
the global logistics market, foresees the 
growing retail sector in Dubai to generate 
signifi cant demand for warehousing 

and logistics facilities. Arcapita has also 
recently exited a US$360 million fund, 
ARC Real Estate Income Fund I, which 
was focused on investing in the UAE and 
Saudi Arabia’s logistics and warehousing 
market.

Lotus Capital to launch new 
fund
NIGERIA: Fund manager Lotus Capital 
is set to launch a new Shariah compliant 
fund, the Lotus Halal Fixed Income 
Fund, subject to fi nal approval from the 
Securities and Exchange Commission of 
Nigeria, according to Naija247news. The 
fund will invest in Shariah compliant 
fi xed income securities and contracts and 

has an initial subscription size of NGN1 
billion (US$4.98 million) consisting of 
one million units at NGN1,000 (US$4.98) 
per unit.

Al Meezan launches MAAF
PAKISTAN: Al Meezan Investment 
Management (Al Meezan) has unveiled 
a new open-end Shariah compliant asset 
allocation scheme known as Meezan 
Asset Allocation Fund (MAAF), off ering 
investors an opportunity to create wealth 
over the long term. In a statement, the 
asset manager said that the fund’s initial 
off ering was scheduled to run until the 
20th April with no load and will be open 
for subscription subsequently.
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RHB launches new Islamic 
fund
MALAYSIA: RHB has launched a 
new Islamic fund, the RHB Islamic 
ASEAN Megatrend Fund, according to a 
statement.

Mazaya and Global Securities 
collaborate
GLOBAL: Mazaya Qatar Real Estate 
Development and full service brokerage 
fi rm Global Securities have entered into 
an MoU to roll out Shariah compliant 
real estate investment funds in Turkey, 
according to The Peninsula. To be 

structured with a particular focus on 
near-completion projects and income-
producing assets, the funds will be 
off ered to qualifi ed investors, locally and 
internationally.

RMI launches Shariah fund
INDONESIA: Reliance Manajer 
Investasi (RMI) has launched its maiden 
Shariah fund, Reliance Saham Syariah, 
following the approval from Otoritas Jasa 
Keuangan, according to Kontan.co.id. 
RMI’s director Retno Dewi Hendrastuti 
was quoted as saying that the fund 
is not only targeting retail investors 
but also Takaful companies, pension 

funds, institutions, Islamic education 
foundations, Islamic hospitals, the 
Muslim community, Shariah hotels and 
pilgrimage funds.

CIMB Islamic acquires 
property
MALAYSIA: CIMB Islamic Trustee, 
as trustee of ARREIT, has acquired 
a single-storey factory in the state of 
Johor for RM24 million (US$6.2 million), 
AmanahRaya-REIT Managers, the 
management company of ARREIT, 
announced in a bourse fi ling.

RESULTS
Emirates Islamic 
UAE: Emirates Islamic posted a net profi t 
of AED45 million (US$12.25 million) 
for the fi rst quarter of 2016, while total 
income (net of customers’ share of profi t) 
rose 15% to AED607 million (US$165.22 
million) from AED526 million (US$143.17 
million), excluding property sale, 
compared with the same period last year. 
According to a press release, the group’s 
total assets also increased 6% to AED56 
billion (US$15.24 billion) from the end of 
2015.

Syarikat Takaful Malaysia
MALAYSIA: Syarikat Takaful Malaysia 
posted a marginal increase in profi t after 
Zakat and taxation of RM46.4 million 
(US$11.81 million) for the fi rst quarter 
of 2016, compared to RM46.2 million 
(US$11.76 million) a year ago, mainly 
att ributable to lower tax expense, a 
bourse fi ling shows.

Bank Sohar
OMAN: For the fi rst three months of 
2016, Bank Sohar recorded a 0.88% 
increase in net profi t after tax excluding 
AFS (available for sale) investment gains/
losses to OMR6.4 million (US$16.57 
million), a bourse fi ling shows. The 
bank’s Islamic banking business suff ered 
a 23.43% year-on-year decline in net 
profi t to OMR134,000 (US$346,908). 
The bank’s total assets rose 11.16% to 
OMR2.21 billion (US$5.72 billion).

First Habib Modraba
PAKISTAN: First Habib Modaraba 
posted a net profi t of PKR84.18 million 
(US$796,842) for the fi rst quarter this 
year, 3.3% lower compared to PKR87.02 

million (US$823,725) recorded in the 
same period last year, a fi ling with the 
Pakistani bourse shows. In the same 
fi ling, the company disclosed that Habib 
Modaraba Management has approved 
a possible transaction involving the 
sale and transfer of management rights 
of First Habib Modaraba to Habib 
Metropolitan Modaraba Management, 
subject to fulfi lment of all regulatory 
formalities and regulatory approvals.

Bank BNI Syariah
INDONESIA: Bank BNI Syariah has 
recorded a year-on-year growth of 
64.62% in profi t to IDR75.18 billion 
(US$5.72 million) for the fi rst three 
months of 2016, according to KOMPAS.
com. The bank’s acting director, Imam 
Teguh Saptono, was quoted as saying 
that assets for the current period grew to 
IDR24.67 trillion (US$1.88 billion) driven 
by a 14.95% growth in fi nancing and a 
20.07% rise in third-party funds.

ADIB
UAE: Abu Dhabi Islamic Bank (ADIB) 
posted a net profi t of AED482 million 
(US$131.2 million) for the fi rst quarter 
of 2016, a 6.9% increase compared to 
AED450.8 million (US$122.71 million) 
recorded in the same period last year, 
according to a statement. Net revenue for 
the period under review also rose 7.6% to 
AED1.32 billion (US$359.3 million) from 
AED1.22 billion (US$332.08 million) in 
the fi rst quarter of 2015.

Saudi Re
SAUDI ARABIA: Saudi Re for 
Cooperative Reinsurance Company 
recorded a net loss of SAR17.7 million 
(US$4.72 million) in the fi rst quarter of 
2016, a 90.02% drop year-on-year on the 

back of an increase in net claims incurred 
by 214% in addition to the net loss in 
shareholders’ investments. According 
to a bourse fi ling, net writt en premiums 
for the reported period surged 90.33% to 
SAR428.2 million (US$114.13 million).

Islamic Holding Group
QATAR: Islamic Holding Group’s net 
profi t for the three-month period ended 
the 31st March 2016 declined signifi cantly 
to QAR226,857 (US$62,243.5) from 
QAR3.42 million (US$938,357) recorded 
in the same period last year, according to 
a bourse fi ling.

Noor Bank
UAE: For the full year of 2015, Noor 
Bank registered a net operating profi t 
of AED561 million (US$152.73 million) 
fueled by a 73% surge in fee and 
commission income in addition to a 35% 
growth in net income from fi nancing. 
The bank noted in a statement that its 
total assets witnessed a 36% year-on-
year increase to AED39 billion (US$10.62 
billion) for the reported period.

Kuwait Finance House
KUWAIT: Kuwait Finance House 
achieved a net profi t of KWD34.1 million 
(US$112.89 million) in the fi rst quarter 
of 2016, marking a 14.1% year-on-year 
growth, confi rmed a statement. Total 
assets grew 1.5% to KWD16.77 billion 
(US$55.51 billion) while the capital 
adequacy ratio improved to 17.04%, 
higher than the required limit of 13%. 
The Islamic bank also reported positive 
results for its Turkish subsidiary, 
geographical expansion for its German 
unit and higher profi ts for its operations 
in Bahrain and Saudi Arabia.
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Allianz Saudi Fransi 
Cooperative Insurance
SAUDI ARABIA: Allianz Saudi Fransi 
Cooperative Insurance Company 
recorded a net profi t before Zakat of 
SAR6.76 million (US$1.8 million) for the 
fi rst quarter of 2016, a 22.16% rise year-
on-year from SAR5.54 million (US$1.48 
million) it posted in the corresponding 
period last year, a bourse fi ling shows.

QIIB
QATAR: Qatar International Islamic Bank 
(QIIB) posted a net profi t of QAR223.1 
million (US$61.21 million) for the fi rst 
quarter of 2016, representing a 5.1% 
growth year-on-year from QAR212.3 
million (US$58.25 million) recorded in 
the same period last year. In a statement, 
QIIB’s CEO, Abdulbasit Ahmed Al-
Shaibei, said that the bank’s total assets 
grew 11.4% to QAR41.3 billion (US$11.33 
billion), while its fi nancing portfolio 
increased to QAR25.7 billion (US$7.05 
billion) from QAR23.2 billion (US$6.37 
billion) from a year ago.

AUBK
KUWAIT: Ahli United Bank (AUBK) 
reported a net profi t of KWD15.6 million 
(US$51.7 million) for the fi rst quarter of 
2016 with operating revenues from core 
businesses growing 7.1% to KWD28.2 
million (US$93.45 million), according 
to Arab Times. The Islamic bank’s total 

assets as at the end of March grew 10.2% 
to KWD4.1 billion (US$13.59 billion).

Mashreq
UAE: Mashreq, which runs Mashreq 
Al Islami, saw a decline in its net profi t 
for the fi rst quarter of 2016 to AED532 
million (US$144.84 million) from 
the previous year’s AED651 million 
(US$177.23 million), according to a 
statement. The bank’s total assets for the 
fi rst three months also slid by 1.2% to 
AED113.7 billion (US$30.95 billion).

Al Rayan Bank
UK: Al Rayan Bank saw its post-tax net 
profi t in 2015 increase by more than 
700% to GBP10.3 million (US$14.83 
million) from the previous year’s GBP1.2 
million (US$1.73 million). The bank 
noted in a statement that retail and 
wholesale deposits for the year stood at 
over GBP731 million (US$1.05 billion) 
and GBP156 million (US$224.63 million) 
respectively, up 43% and 391%, while 
investments in Sukuk increased to 
GBP121 million (US$174.23 million).

Solidarity Saudi Takaful
SAUDI ARABIA: For the fi rst quarter of 
2016, Solidarity Saudi Takaful posted a 
profi t of SAR3.47 million (US$924,941), 
a marked improvement from the 
SAR63.99 million (US$17.06 million) loss 
it posted a year before. According to a 

bourse statement, the increase in pre-
Zakat net profi t is att ributed to a rise in 
net writt en premiums, decrease in net 
incurred claims and smaller general and 
administration expenses.

United Arab Bank
UAE: United Arab Bank, which off ers 
Islamic banking products, made a net 
profi t of AED45 million (US$12.25 
million) in the fi rst quarter of 2016, 
an increase from the AED238 million 
(US$64.8 million) net loss registered in 
the preceding quarter. The bank said in a 
statement that the improvement is driven 
primarily by a decrease in provisions 
for credit losses, growth in non-interest 
income and cost savings associated with 
the bank’s transformation strategy to 
streamline the bank’s operating model.

Saudi Investment Bank
SAUDI ARABIA: Saudi Investment Bank 
reported a 42.73% decline in net profi t 
to SAR210 million (US$55.98 million) for 
the fi rst three months of 2016 owing to an 
increase of 29.84% in operating expenses 
and also a decrease in fees from banking 
services and gains on non-trading 
investments and net special commission 
income. Total assets for the period stood 
at SAR96.5 billion (US$25.72 billion), up 
5.97% year-on-year.

TAKAFUL
New products in line with 
DHA’s law
UAE: Takaful Emarat has off ered 
Mandatory Insurance for Dubai 
Residency issuance and renewal, a new 
Shariah compliant product that is in 
line with the rollout of the Dubai Health 
Authority (DHA)’s mandatory health 
insurance scheme, which requires all 
visa holders in Dubai to have access to 
medical insurance by the 30th June 2016, 
according to a statement.

Takaful Emarat approves cash 
dividend payout
UAE: Shareholders of Takaful Emarat 
have approved a cash dividend payout 
of AED8 million (US$2.18 million) 
during the company’s annual general 
meeting, according to a statement. The 
company’s fi rst-ever dividend payout 
amounts to 5.33% of its paid-up capital. 
Net profi ts increased to AED10.21 million 

(US$2.78 million) in 2015 from AED7.18 
million (US$1.95 million) recorded in 
the year before, due to an expansion in 
the medical and life lines of business, 
prudent underwriting, and cost effi  ciency 
through the strict control of general and 
administrative expenses.

PQFTL collaborates with 
Primus Investment
PAKISTAN: Pak Qatar Family Takaful 
(PQFTL) has signed a collaborative 
agreement with Primus Investment 
Management, whereby PQFTL will 
provide group term Family Takaful 
coverage to investors who invest in 
the education plan off ered by Primus, 
according to The Nation.

NIC to introduce Takaful
GHANA: The National Insurance 
Commission (NIC) is expected to 
introduce Takaful into the market 
soon, according to Citi Business News. 
Quoting Lydia Lariba Bawa, the NIC’s 

commissioner of insurance, a consultant 
will be engaged soon to advise the 
commission on the implementation 
of Takaful adding that the move will 
contribute to the commission’s eff ort to 
increase insurance penetration in the 
country.
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RATINGS
MEX II’s Sukuk Murabahah 
rated 
MALAYSIA: MARC has assigned a fi nal 
rating of ‘AA-IS’ to MEX II’s RM1.3 billion 
(US$331.01 million) Sukuk Murabahah 
program, with a stable outlook. In a 
statement, MARC said that the Sukuk 
Murabahah will now be issued on 
a discounted basis with proceeds of 
RM1.28 billion (US$325.91 million). MEX 
II is the toll concessionaire undertaking 
the design, construction, operations, 
maintenance and fi nancing of a 16-km 
highway under a 33-year concession 
agreement.

RAM reaf irms Al-Aqar 
Healthcare’s Sukuk Ijarah
MALAYSIA: RAM has reaffi  rmed the 
ratings of Al-Aqar Healthcare REIT’s 
RM272 million (US$69.26 million) Class 
A and RM55 million (US$14 million) 
Class B Sukuk Ijarah at ‘AAA/Stable’ 
and ‘AA2/Stable’ respectively. In a 
statement, RAM said the reaffi  rmation 
of the Sukuk, issued through Al-Aqar 
Capital, is premised on the underlying 
properties’ stable rental income, given 
the long-term lease arrangements with 
KPJ Healthcare.

Fitch af irms Barwa Bank
QATAR: Fitch has affi  rmed Barwa Bank’s 
long-term issuer default rating (IDR) at 
‘A+’, viability rating at ‘bbb-’, short-term 
IDR at ‘F1’, support rating at ‘1’ and 
support rating fl oor at ‘A+’, according 
to a statement. Concurrently, the ratings 
of the debt issued by BBG Sukuk are in 
line with Barwa’s long and short-term 
IDRs, and are sensitive to changes in 
Barwa’s IDRs: the EMTN program senior 
unsecured notes have been affi  rmed at 
‘A+/ F1’ and senior unsecured notes at 
‘A+’. The stable outlook on Barwa refl ects 
the outlook on the Qatari sovereign.

Saudi banks downgraded and 
outlook revised to negative
GLOBAL: Fitch has downgraded the 
long-term issuer default ratings (IDRs) 
of seven Saudi Arabian banks following 
the downgrade of the Saudi Arabian 
sovereign, according to a statement. 
The IDRs of Al Rajhi Bank, National 
Commercial Bank, Riyad Bank, SAMBA 
Financial Group were lowered to ‘A’ 
from ‘A+’, while Saudi British Bank, 
Banque Saudi Fransi and Arab National 
Bank were downgraded to ‘A-’ from ‘A’, 

with all seven banks having a negative 
outlook. Fitch said it also revised the 
outlooks on Saudi Hollandi Bank, Saudi 
Investment Bank, Alinma Bank and Bank 
Aljazira to negative from stable, while 
affi  rming their ratings. The rating actions 
come after Fitch downgraded Saudi 
Arabia to ‘AA-’ from ‘AA’.

Bangladesh’s ratings af irmed
BANGLADESH: Fitch in a statement has 
affi  rmed the long-term foreign and local 
currency issuer default ratings (IDRs) of 
Bangladesh at ‘BB-’ with a stable outlook 
while the sovereign’s short-term foreign 
currency IDR was affi  rmed at ‘B’ and its 
country ceiling at ‘BB-’.

RAM reaf irms CIMB’s Islamic 
debt issue ratings
MALAYSIA: RAM has reaffi  rmed CIMB 
Group Holdings’s corporate credit 
ratings at ‘AA1/Stable/P1’ and also its 
proposed RM6 billion (US$1.55 billion) 
Islamic commercial paper program 
(combined limit of RM6 billion). 
According to a statement, the rating 
agency has also reaffi  rmed the group’s 
RM6 billion conventional and Islamic 
commercial paper/medium-term note 
program (2008/2038) at ‘A1/Stable/P1’.

Al Baraka Banking’s outlook 
revised to negative
BAHRAIN: S&P has revised the 
outlook on Al Baraka Banking Group 
to negative from stable, and at the same 
time affi  rmed its ‘BB+’ long-term and ‘B’ 
short-term counterparty credit ratings, 
according to a statement. S&P said that 
the outlook revision refl ects its view that 
the group’s fi nancial profi le could be 
negatively aff ected by the less-supportive 
operating environment in some of its 
key markets, specifi cally Turkey. “We 
might see deterioration in the bank’s 
capitalization level and its asset quality 
indicators over the next 12 months,” S&P 
noted.

Fitch af irms Qatari banks
QATAR: Fitch has affi  rmed Qatar 
National Bank’s long-term issuer 
default ratings (IDRs) at ‘AA-’, as well 
as affi  rming the IDRs of Commercial 
Bank, Doha Bank, Qatar Islamic Bank, 
Al Khalij Commercial Bank, Qatar 
International Islamic Bank, Ahli Bank 
and International Bank of Qatar at ‘A+’. 
In a statement, Fitch noted that the 
outlooks on all the long-term IDRs are 
stable.

Fitch af irms QIB at ‘A+’
QATAR: Fitch in a statement has 
affi  rmed the long-term issuer default 
rating (IDR) of Qatar Islamic Bank (QIB) 
at ‘A+’ with a stable outlook and its 
viability rating at ‘bbb’. According to the 
rating agency, the rating refl ects QIB’s 
established franchise in Qatar, its sound 
asset quality, solid funding and liquidity 
profi le with a franchise that is more 
diversifi ed than that of many of its peers 
and also takes into account the bank’s 
adequate profi tability, and satisfactory 
capital and leverage ratios. 

The rating agency has also affi  rmed QIB’s 
short-term IDR at ‘F1’, support rating at 
‘1’, support rating fl oor at ‘A+’; and QIB 
Sukuk’s trust certifi cate issuance program 
at ‘A+’ together with its senior unsecured 
certifi cates.

RAM reaf irms CJ Capital’s 
Sukuk
MALAYSIA: The ‘AAA/Stable’ rating on 
the RM114 million (US$29.17 million) 
Sukuk Murabahah (2010/2020) issued by 
CJ Capital, the funding conduit to raise 
the Sukuk wholly-owned by Cahaya 
Jauhar, has been reaffi  rmed by RAM. 
According to a statement, the rating 
refl ects the strength and legality of key 
governing documents of the transaction 
and is supported by the predictability 
of CJ Capital’s cash fl ow as well as the 
tight structural features and restrictive 
covenants of the fi nancing facility.

Join the most active Islamic 
finance focused group on 

Linked-In

Linkedin/
ISLAMICFINANCENEWS
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MOVES
TLT
UK: Anastasia Papadopoulou has been 
appointed as a legal director of the 
maritime and international trade team 
at TLT, according to a statement. Joining 
from Clyde & Co, Papadopoulou has 
extensive experience in ship fi nance and 
commercial shipping matt ers including 
in Islamic fi nance deals and she will be 
based out of TLT’s London offi  ce.

Curtis, Mallet-Prevost, Colt & 
Mosle 
GLOBAL: Global law fi rm Curtis, 
Mallet-Prevost, Colt & Mosle has added 
Sikander Nafees Siddiqui, previously 
the vice-president of legal at Dubai 
Islamic Bank, to its Muscat team, 
according to a statement. Sikander will 
focus on banking and fi nance matt ers, 
both Islamic and conventional fi nance 
products, structured fi nance, project 
acquisition fi nance, trade fi nance and 
debt capital markets, particularly in the 
transportation and power sectors.

Hong Leong MSIG Takaful
MALAYSIA: Wan Mohd Fadzlullah 
Wan Abdullah has tendered his 
resignation as CEO of Hong Leong MSIG 
Takaful, the Islamic insurer confi rmed 
with IFN.

Lembaga Tabung Haji
MALAYSIA: Ismee Ismail will be 
stepping down from his position as 
the group managing director and CEO 
of Lembaga Tabung Haji, The Edge 
Financial Daily reported. Quoting 
unnamed sources, the report stated that 
Ismee, who has been the Malaysian 
pilgrimage fund’s head since 2006, will 
be joining a government-linked company, 
likely to be Sime Darby.

IBBL
BANGLADESH: Islami Bank of 
Bangladesh (IBBL) is currently 
undergoing major changes including 
to its board of directors following 
directives from the government’s top 
brass. According to Dhaka Tribune, 
Mostafa Anwar has been appointed as 
the new chairman of the bank, replacing 

Abu Nasser Muhammad Abduz Zaher, 
while Humayun Bokhteyar, although 
remaining as an independent director, 
is expected to be removed soon as 
well. IBBL last week also approved the 
appointment of four new independent 
directors. The top-level changes at the 
bank were reportedly backed by the 
government and the central bank.

Maybank
MALAYSIA: Maybank may see a 
reshuffl  e at the top involving key offi  cers 
from its group and Islamic subsidiary, 
according to a report by The Edge 
Markets. Quoting a senior banker, 
the report said that the group’s CFO 
Mohamed Rafi que Merican may head 
Maybank Islamic, replacing Muzaff ar 
Hisham, who may become the group’s 
head of global banking, replacing 
Amirul Feisal Wan Zahir, who in turn 
is expected to become the CFO. In an 
email reply to The Edge, a Maybank 
spokesman said that announcements of 
management movements, if any, will be 
made at the appropriate time.

Highlights
• Compare and contrast between Sukuk, Bonds and Asset-Backed Securities (ABS)
• Identify different type of Sukuk and debt capital market strategies applied in the market
• Examine various current issues related to Sukuk market-covering business, credit, legal, Shariah and other issues
• Analyze various deal term sheets to determine risks, legal status and enforcement rights of investors
• Structure suitable Sukuk solution to meet different financing and investment needs
• Use new and recent real-life deals to understand key concepts

29th - 31st May 2016, DUBAI
ADVANCED SUKUK & ISLAMIC SECURITIZATION

www.REDmoneytraining.com
dubaicourse@REDmoneygroup.com
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Expected date Company's name Size Structure Announcement Date
Third quarter of  2016 Saudia up to SAR5 billion Sukuk 26th April 2016

TBA Neelum Jhelum Hydropower 
Company 

PKR100 billion Sukuk 25th April 2016

TBA Government of Malaysia US$1.5 billion Sukuk 21st April 2016

Jul-05 BRI Syariah TBA Sukuk 21st April 2016

First half of 2016 Bank Maybank Syariah IDR700 billion Sukuk 21st April 2016

TBA UEM Sunrise RM2 billion Sukuk 21st April 2016

First half of 2016 Ezdan Holdings Group US$500 million Sukuk 13th April 2016

TBA PRAN Foods BDT1 billion Sukuk 11th April 2016

TBA Government of Kuwait KWD2 billion Sukuk 5th April 2016

2016 Bank Syariah Mandiri IDR1 trillion Sukuk 5th April 2016

Before end of April Qatar International Islamic Bank QAR1 billion Sukuk 31st March 2016

TBA Government of Pakistan PKR80 billion Sukuk Ijarah 22nd March 2016

Apr-16 Boubyan Bank US$250 million Sukuk 22nd March 2016

TBA Qatar International Islamic Bank QAR1 billion Sukuk 11th March 2016

Second quarter of 2016 Government of Oman TBA Sukuk 9th March 2016

2016-17 Sarana Multigriya Finansial IDR200 billion Sukuk 4th March 2016

TBA Kuveyt Turk TRY1.85 billion Sukuk 1st March 2016

TBA Ziraat Bank (Participation Unit) TRY1.5 billion Sukuk 1st March 2016

TBA Hong Kong TBA Sukuk 1st March 2016

TBA Cahya Mata Sarawak RM1 billion Sukuk Ijarah 22nd February 2016

TBA Perdana Petroleum RM650 million Sukuk Murabahah 18th February 2016

Second quarter of 2016 Bank Albilad SAR1-2 billion Sukuk 11th February 2016

TBA Saudi Electricity Company US$2.5 billion Sukuk 16th February 2016

TBA Saudi Aramco TBA Sukuk 3rd February 2016

2016 Kuwait Finance House TBA Sukuk 1st February 2016

TBA Oman Telecommunications US$130 million Sukuk 28th January 2016

May-16 Government of Nigeria TBA Sukuk 28th January 2016

March-April 2016 Government of Qatar TBA Sukuk 26th January 2016

2017 Government of Kenya TBA Sukuk 26th January 2016

TBA Tenaga Nasional US$3 billion Sukuk 8th January 2016

TBA Toprak Mahsulleri Ofi si up to TRY600 million Sukuk 7th January 2016

First quarter of 2016 Government of Egypt TBA Sukuk 7th December 2015

TBA Samalaju Industrial Port up to RM950 million Sukuk Murabahah 27th November 2015

TBA WAPDA PKR144 billion Sukuk 26th November 2015

TBA WAPDA PKR100 billion Sukuk 26th November 2015

TBA Widad Capital RM120 million Sukuk Murabahah 13th November 2015

TBA Hascol Petroleum PKR2 billion Sukuk 9th November 2015

TBA Emirates Airline US$500 million-US$1  
billion 

Sukuk 9th November 2015

TBA CIMB Islamic RM5 billion Sukuk 6th November 2015

TBA MMC Corporation RM1.5 billion Sukuk Murabahah 13th October 2015

TBA Country Garden Real Estate RM1.5 billion Sukuk Murabahah 6th October 2015

First quarter of 2016 National Home Mortgage 
Finance Corp 

PHP2 billion Sukuk 29th September 2015

TBA HNA Group US$150 million Sukuk 11th September 2015

TBA Turkiye Finans TRY1.5 billion Sukuk 1st September 2015

By 2017 KT Bank EUR100 million Sukuk 11th June 2015

TBA TIME dotCom UP to RM1 billion Sukuk 19th August 2015
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SAMI Halal Food Participation (All Cap) 6 months

REDmoney Asia ex. Japan                                                             6 Months REDmoney Europe                                                                         6 Months

REDmoney GCC                                                                              6 Months REDmoney Global                                                                          6 Months

REDmoney MENA                                                                          6 Months REDmoney US                                                                                 6 Months
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For further information regarding REDmoney Indexes contact:

Andrew Morgan
Managing Director, REDmoney Group

Email: Andrew.Morgan@REDmoneygroup.com
Tel +603 2162 7800

RED 

REDmoney Global Shariah Index Series

REDmoney Global Shariah Index Series (All Cap)                 6 Months REDmoney Global Shariah Index Series (Large Cap)             6 Months

REDmoney Global Shariah Index Series (Medium Cap)       6 Months REDmoney Global Shariah Index Series (Small Cap)             6 Months
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REDmoney Global Shariah 

Equities are considered eligible for inclusion 
into the REDmoney Global Shariah Index 
Series only if they pass a series of market 
related guidelines related to minimum market 
capitalization and liquidity as well as country 
restrictions. 

Once the index eligible universe is determined 
the underlying constituents are screened 
using a set of business and fi nancial Shariah 
guidelines.

The REDmoney Global Shariah Index Series powered by IdealRatings consists of a rich subset of global listed equities that adhere to clearly 
defi ned and transparent Shariah guidelines defi ned by Shariyah Review Bureau in Jeddah, Saudi Arabia. 

The REDmoney Shariah Indexes provides Islamic investors with an accurate and Shariah-specifi c equity performance benchmark with optimized 
compliance credibility due to the intensive research conducted to ensure that index constituents do not confl ict with the defi ned Shariah 
requirements. 

IdealRatings™ is the leading provider of Shariah investment decision support tools to investors globally, including asset managers, brokers, index 
providers, and banks to empower them to develop, manage and monitor Shariah investment products and Shariah compliant funds. IdealRatings 
is headquartered in San Francisco, California. For more information about IdealRatings visit: www.idealratings.com
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EUREKAHEDGE 
FUNDS TABLES

Comprehensive data from Eurekahedge will now feature the overall top 10 global and regional funds based on a specifi c duration (yield to date, annualized returns, 
monthly returns), Sharpe ratio as well as delve into specifi c asset classes in the global arena – equity, fi xed income, money market, commodity, global investing (which 
would focus on funds investing with global mandate instead of a specifi c country or geographical region), fund of funds, real estate as well as the Sortino ratio. Each table 
covering the duration, region, asset class and ratio will be featured on a fi ve-week rotational basis.

Eurekahedge North America Islamic Fund Index
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Taking into account funds that have at least 12 months of returns as at the 25th April 2016
Based on 74.03% of funds which have reported March 2016 returns as at the 25th April 2016

Based on 74.03% of funds which have reported March 2016 returns as at the 25th April 2016

Top 10 Annualized Standard Deviation for ALL Islamic Funds

Fund Fund Manager Performance Measure Fund Domicile

1 AmItt ikal AmInvestment Management 40.69 Malaysia

2 Deutsche Noor Precious Metals Securities - Class A DWS Noor Islamic Funds 37.10 Ireland

3 AmPrecious Metals AmInvestment Management 33.32 Malaysia

4 AlAhli Asia Pacifi c Trading Equity The National Commercial Bank 30.68 Saudi Arabia

5 Meezan Islamic Al Meezan Investment Management 28.34 Pakistan

6 NBAD Islamic MENA Growth National Bank of Abu Dhabi 27.42 UAE

7 Al-Mubarak Pure Saudi Equity Arab National Bank 27.01 Saudi Arabia

8 Atlas Islamic Stock Atlas Asset Management 26.58 Pakistan

9 Al Meezan Mutual Al Meezan Investment Management 26.07 Pakistan

10 AlAhli Emerging Markets Trading Equity The National Commercial Bank 25.13 Saudi Arabia

Eurekahedge Islamic Fund Index 8.29

Top 10 Annualized Returns for ALL Islamic Funds

Fund Fund Manager Performance Measure Fund Domicile

1 Atlas Pension Islamic - Equity Sub Atlas Asset Management 20.44 Pakistan

2 Meezan Tahaff uz Pension - Equity Sub Al Meezan Investment Management 18.38 Pakistan

3 Al-Ameen Shariah Stock UBL Fund Managers 15.18 Pakistan

4 Atlas Islamic Stock Atlas Asset Management 14.71 Pakistan

5 Public Islamic Select Enterprises Public Mutual 13.74 Malaysia

6 Public Islamic Opportunities Public Mutual 12.86 Malaysia

7 Jadwa Saudi Equity Jadwa Investment 11.91 Saudi Arabia

8 AlAhli Saudi Trading Equity The National Commercial Bank 11.72 Saudi Arabia

9 WSF Global Equity - USD I Cogent Asset Management 11.22 Guernsey

10 QInvest Edgewood Sharia'a QInvest 10.67 Cayman Islands

Eurekahedge Islamic Fund Index 2.80
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Based on 89.74% of funds which have reported March 2016 returns as at the 25th April 2016

Contact Eurekahedge
To list your fund or update your fund information: islamicfunds@eurekahedge.com
For further details on Eurekahedge: information@eurekahedge.com  Tel: +65 6212 0900

Disclaimer
Copyright Eurekahedge 2016, All Rights Reserved. You, the user, may freely use the data for internal purposes and may reproduce the index data provided that 
reference to Eurekahedge is provided in your dissemination and/or reproduction. The information is provided on an “as is” basis and you assume and will bear all 
risk or associated costs in its use, and neither Islamic Finance news, Eurekahedge nor its affi  liates provide any express or implied warranty or representations as to 
originality, accuracy, completeness, timeliness, non-infringement, merchantability and fi tness for any purpose.

Eurekahedge Islamic Fund Global Equity Index over the last 5 years Eurekahedge Islamic Fund Global Equity Index over the last 1 year
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Top 10 Islamic Globally Investing Fund by 3 Months Returns

Fund Fund Manager Performance Measure Fund Domicile

1 Deutsche Noor Precious Metals Securities - Class A DWS Noor Islamic Funds 48.56 Ireland

2 AmPrecious Metals AmInvestment Management 31.55 Malaysia

3 AlAhli Global Natural Resource NCB Capital Company 6.08 Saudi Arabia

4 Altaira Funds - Ethical Global High Dividend (I) Altaira Capital Partners 3.80 Luxembourg

5 Oasis Crescent Balanced High Equity Fund of Funds Oasis Crescent Management Company 3.52 South Africa

6 Oasis Crescent Global Property Equity Oasis Global Management Company (Ireland) 3.11 Ireland

7 AlAhli Global Real Estate The National Commercial Bank 3.03 Saudi Arabia

8 Oasis Crescent Global Equity Oasis Global Management Company (Ireland) 2.87 Ireland

9 Oasis Crescent Balanced Stable Fund of Funds Oasis Crescent Management Company 1.84 South Africa

10 QInvest Sukuk QInvest 1.57 Cayman Islands

Eurekahedge Islamic Fund Index 1.55

Top 10 Islamic Fund Global Equity by 3 Months Returns

Fund Fund Manager Performance Measure Fund Domicile

1 RHB Dana Islam RHB Asset Management 13.11 Malaysia

2 Hang Seng Islamic China Index Hang Seng Investment Management 12.96 Hong Kong

3 Eastspring Investments Asia Pacifi c Shariah Equity Eastspring Investments 12.28 Malaysia

4 India Al-Madina for Finance and Investment Company 11.76 Kuwait

5 Public Asia Itt ikal Public Mutual 11.63 Malaysia

6 PB Islamic Asia Equity Public Mutual 11.49 Malaysia

7 PB Islamic Asia Strategic Sector Public Mutual 10.70 Malaysia

8 Saudi Companies The Saudi Investment Bank 10.48 Saudi Arabia

9 Public China Itt ikal Public Mutual 10.36 Malaysia

10 Public Islamic Asia Dividend Public Mutual 9.25 Malaysia

Eurekahedge Islamic Fund Index (1.10)

Based on 91.67% of funds which have reported March 2016 returns as at the 25th April 2016
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Global Sukuk Volume by Month Global Sukuk Volume by Quarter
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Most Recent Global Sukuk

Priced Issuer Nationality Instrument Market US$ (mln) Managers
20th Apr 2016 Malaysia Sukuk 

Global
Malaysia Sukuk Euro market 

public issue
1,500 JPMorgan, HSBC, Maybank, CIMB Group

15th Apr 2016 Sarawak Energy Malaysia Sukuk Domestic market 
public issue

387 RHB Capital, AmInvestment Bank

6th Apr 2016 Hilal Services Saudi 
Arabia

Sukuk Euro market 
public issue

300 Mizuho, Standard Chartered Bank, HSBC, 
Arab Banking Corporation, National Bank 
of Kuwait, First Gulf Bank, Dubai Islamic 
Bank, SG Corporate & Investment Banking, 
CIMB Group, Emirates NBD, Warba Bank, 
Noor Bank

4th Apr 2016 Putrajaya Holdings Malaysia Sukuk Domestic market 
public issue

137 Maybank, CIMB Group, AmInvestment 
Bank

25th Mar 2016 Malaysia Airlines Malaysia Sukuk Domestic market 
public issue

372 CIMB Group

22nd Mar 2016 Dubai Islamic Bank UAE Sukuk Euro market 
public issue

500 Standard Chartered Bank, HSBC, Arab 
Banking Corporation, National Bank of Abu 
Dhabi, Dubai Islamic Bank, Sharjah Islamic 
Bank, Emirates NBD

21st Mar 2016 Perusahaan Penerbit 
SBSN Indonesia III

Indonesia Sukuk Euro market 
public issue

2,500 Standard Chartered Bank, Deutsche 
Bank, Dubai Islamic Bank, CIMB Group, 
Citigroup

16th Mar 2016 Barwa Bank Qatar Sukuk Euro market 
private 
placement

250 National Bank of Abu Dhabi

15th Mar 2016 Axiata SPV2 Malaysia Sukuk Euro market 
public issue

500 Deutsche Bank, HSBC, CIMB Group

11th Mar 2016 Sime Darby Malaysia Sukuk Domestic market 
public issue

535 Maybank

9th Mar 2016 Gulf Investment Kuwait Sukuk Foreign 
market private 
placement

109 HSBC, AmInvestment Bank

3rd Mar 2016 IDB Trust Services Saudi 
Arabia

Sukuk Euro market 
public issue

1,500 Standard Chartered Bank, JPMorgan, 
National Bank of Kuwait, Gulf International 
Bank, Natixis, CIMB Group, Emirates NBD

23rd Feb 2016 Danga Capital Malaysia Sukuk Euro market 
public issue

750 Standard Chartered Bank, DBS, CIMB 
Group

18th Feb 2016 ICD Private Sukuk Saudi 
Arabia

Sukuk Euro market 
private 
placement

350 Standard Chartered Bank

17th Feb 2016 Prasarana Malaysia Malaysia Sukuk Domestic market 
public issue

733 RHB Capital, Maybank, Kenanga 
Investment Bank, CIMB Group, 
AmInvestment Bank

15th Feb 2016 Danga Capital Malaysia Sukuk Euro market 
public issue

360 RHB Capital, AmInvestment Bank

9th Feb 2016 Hilal Services Saudi 
Arabia

Sukuk Euro market 
public issue

200 Standard Chartered Bank

8th Feb 2016 Kuveyt Turk Katilim 
Bankasi

Kuwait Sukuk Euro market 
public issue

350 HSBC, Kuwait Finance House, Dubai 
Islamic Bank, Abu Dhabi Islamic Bank, 
Emirates NBD, Kuwait Projects, QInvest, 
Noor Bank

4th Feb 2016 UMW Holdings Malaysia Sukuk Domestic 
market private 
placement

112 Standard Chartered Bank, Maybank

4th Feb 2016 Maybank Islamic Malaysia Sukuk Domestic market 
public issue

238 Maybank
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Top 30 Issuers of Global Sukuk 12 Months
Issuer Nationality Instrument Market US$

(mln)
Iss
(%)

Managers

1 Perusahaan Penerbit 
SBSN Indonesia III

Indonesia Sukuk Euro market 
public issue

4,500 13.2 JPMorgan, HSBC, Dubai Islamic Bank, CIMB Group, Standard 
Chartered Bank, Deutsche Bank, Citigroup

2 Jimah East Power Malaysia Sukuk Domestic market 
public issue

2,100 6.2 HSBC, Maybank, CIMB Group

3 IDB Trust Services Saudi 
Arabia

Sukuk Euro market 
public issue

1,836 5.4 Standard Chartered Bank, JPMorgan, National Bank of Kuwait, 
Gulf International Bank, Natixis, CIMB Group, Emirates NBD

4 Malaysia Sukuk 
Global

Malaysia Sukuk Euro market 
public issue

1,500 4.4 JPMorgan, HSBC, Maybank, CIMB Group

5 Dubai Islamic Bank United 
Arab 
Emirates

Sukuk Euro market 
public issue

1,250 3.7 Standard Chartered Bank, HSBC, National Bank of Abu Dhabi, 
First Gulf Bank, Maybank, Dubai Islamic Bank, Arab Banking 
Corporation, Sharjah Islamic Bank, Emirates NBD

6 Prasarana Malaysia Malaysia Sukuk Domestic market 
public issue

1,192 3.5 RHB Capital, Maybank, Kenanga Investment Bank, CIMB 
Group, AmInvestment Bank

7 Danga Capital Malaysia Sukuk Domestic market 
public issue

1,110 3.3 RHB Capital, AmInvestment Bank, Standard Chartered Bank, 
DBS, CIMB Group

8 National Shipping 
Co of Saudi Arabia

Saudi 
Arabia

Sukuk Domestic market 
public issue

1,040 3.1 JPMorgan, HSBC, Samba Capital

9 Hong Kong Sukuk 
2015

Hong 
Kong

Sukuk Euro market 
public issue

1,000 2.9 Standard Chartered Bank, HSBC, National Bank of Abu Dhabi, 
CIMB Group

9 Axiata SPV2 Malaysia Sukuk Euro market 
public issue

1,000 2.9 Deutsche Bank, CIMB Group, HSBC

11 Pengurusan Air SPV Malaysia Sukuk Domestic market 
public issue

924 2.7 Maybank, Bank Islam Malaysia, CIMB Group, RHB Capital

12 Sarawak Energy Malaysia Sukuk Domestic market 
public issue

774 2.3 RHB Capital, Kenanga Investment Bank, AmInvestment Bank 

13 Qatar Islamic Bank Qatar Sukuk Euro market 
public issue

750 2.2 Standard Chartered Bank, HSBC, Citigroup, QInvest, Barwa 
Bank, Noor Bank

14 DanaInfra Nasional Malaysia Sukuk Domestic market 
public issue

727 2.1 HSBC, RHB Capital, Maybank, CIMB Group, AmInvestment 
Bank

15 Sultanate of Oman Oman Sukuk Euro market 
public issue

649 1.9 Bank Muscat

16 Jana Kapital Malaysia Sukuk Domestic market 
public issue

622 1.8 RHB Capital

17 Rantau Abang 
Capital

Malaysia Sukuk Domestic market 
public issue

595 1.8 CIMB Group, AmInvestment Bank, RHB Capital

18 Jambatan Kedua Malaysia Sukuk Domestic market 
public issue

560 1.6 RHB Capital, Maybank, Kenanga Investment Bank, 
AmInvestment Bank

19 Sime Darby Malaysia Sukuk Domestic market 
public issue

535 1.6 Maybank

20 Arab National Bank Saudi 
Arabia

Sukuk Domestic market 
public issue

533 1.6 JPMorgan, Deutsche Bank, HSBC, Arab National Bank

21 Emirate of Sharjah UAE Sukuk Euro market 
public issue

500 1.5 Bank of Sharjah, HSBC, Barclays, Dubai Islamic Bank, Sharjah 
Islamic Bank, Commerzbank Group

21 Arab Petroleum 
Investments

Saudi 
Arabia

Sukuk Euro market 
public issue

500 1.5 Saudi National Commercial Bank, Standard Chartered Bank, 
Goldman Sachs, First Gulf Bank, Emirates NBD, Noor Bank

23 Hilal Services Saudi 
Arabia

Sukuk Euro market 
private placement

500 1.5 Mizuho, Standard Chartered Bank, HSBC, Arab Banking, 
National Bank of Kuwait, First Gulf Bank, Dubai Islamic Bank, 
SG Corporate & Investment Banking, CIMB Group, Emirates 
NBD, Warba Bank, Noor Bank

24 Majid Al Futt aim 
Properties

UAE Sukuk Euro market 
public issue

499 1.5 Standard Chartered Bank, HSBC, National Bank of Abu Dhabi, 
Dubai Islamic Bank, Abu Dhabi Islamic Bank 

25 Garuda Indonesia 
Global Sukuk

Indonesia Sukuk Euro market 
public issue

496 1.5 Standard Chartered Bank, Deutsche Bank, ANZ, National Bank of 
Abu Dhabi, First Gulf Bank, Maybank, Dubai Islamic Bank, Sharjah 
Islamic Bank, Emirates NBD, Al Hilal Bank, Warba Bank, Noor 
Bank

26 Malaysia Building 
Society

Malaysia Sukuk Domestic market 
public issue

452 1.3 RHB Capital

27 Almarai Saudi 
Arabia

Sukuk Domestic market 
public issue

427 1.3 HSBC, Samba Capital

28 SABB Saudi 
Arabia

Sukuk Domestic market 
private placement

400 1.2 HSBC

29 Putrajaya Holdings Malaysia Sukuk Domestic market 
public issue

374 1.1 Maybank, CIMB Group, AmInvestment Bank

30 Malaysia Airlines Malaysia Sukuk Domestic market 
public issue

372 1.1 CIMB Group

Total 34,061 100
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Top Managers of Sukuk 12 Months

Manager US$ (mln) Iss %

1 CIMB Group 5,566 38 16.3

2 Maybank 4,363 28 12.8

3 HSBC 3,979 23 11.7

4 RHB Capital 3,762 34 11.0

5 Standard Chartered Bank 2,601 20 7.6

6 AmInvestment Bank 1,711 19 5.0

7 JPMorgan 1,569 5 4.6

8 Dubai Islamic Bank 1,550 11 4.6

9 Deutsche Bank 1,091 5 3.2

10 National Bank of Abu Dhabi 903 8 2.7

11 Bank Muscat 649 1 1.9

12 Citigroup 625 2 1.8

13 Samba Capital 560 2 1.6

14 Emirates NBD 555 8 1.6

15 Natixis 551 2 1.6

16 Kenanga Investment Bank 535 12 1.6

17 Noor Bank 354 6 1.0

18 First Gulf Bank 275 4 0.8

19 DBS 258 4 0.8

20 National Bank of Kuwait 239 2 0.7

21 Gulf International Bank 214 1 0.6

22 QInvest 204 3 0.6

23 Sharjah Islamic Bank 196 3 0.6

24 Barwa Bank 161 2 0.5

25 Abu Dhabi Islamic Bank 144 2 0.4

26 Bank Islam Malaysia 137 3 0.4

27 Hong Leong Financial Group 136 2 0.4

28 Arab National Bank 133 1 0.4

29 Arab Banking Corporation 96 2 0.3

30 OCBC 88 2 0.3

Total 34,061 121 100

Top Islamic Finance Related Project Financing Legal Advisors 
Ranking                                                                                          12 Months

Legal Advisor US$ (million) No %
1 White & Case 1,635 2 15.0
2 Allen & Overy 1,532 1 14.0
2 Latham & Watkins 1,532 1 14.0
4 Adnan Sundra & Low 1,361 1 12.5
4 Zaid Ibrahim & Co 1,361 1 12.5
6 Chadbourne & Parke 988 2 9.0
7 King & Spalding 877 1 8.0
8 Cliff ord Chance 758 1 6.9
9 Salans FMC SNR Denton Group 650 1 6.0
10 Norton Rose Fulbright 110 1 1.0
10 Shearman & Sterling 110 1 1.0

Top Islamic Finance Related Project Finance Mandated Lead 
Arrangers                                                                                       12 Months

Mandated Lead Arranger US$ (million) No %
1 Banque Saudi Fransi 808 3 10.6
2 National Commercial Bank 711 4 9.4
3 Samba Capital & Investment 

Management
670 4 8.8

4 HSBC 593 3 7.8
5 Mitsubishi UFJ Financial Group 474 3 6.2
6 Sumitomo Mitsui Financial Group 474 3 6.2
7 First Gulf Bank 414 4 5.4
8 Export Development Canada 299 2 3.9
9 Mizuho Financial Group 239 2 3.1
9 SG Corporate & Investment Banking 239 2 3.1

Sukuk Volume by Currency US$ (billion)                  12 Months

Sukuk Volume by Issuer Nation US$ (billion)               12 Months

Global Sukuk Volume by Sector                                   12 Months

Global Sukuk Volume - US$ Analysis
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Top Islamic Finance Related Financing Mandated Lead Arrangers 
Ranking                                                                                          12 Months

Mandated Lead Arranger US$ (mln) No %
1 First Gulf Bank 1,026 12 5.9

2 Abu Dhabi Islamic Bank 1,016 10 5.8

3 Saudi National Commercial Bank 838 6 4.8

4 Mashreqbank 816 10 4.7

5 Samba Capital 813 6 4.7

6 Banque Saudi Fransi 731 4 4.2

7 HSBC 620 6 3.6

8 Emirates NBD 558 7 3.2

9 Abu Dhabi Commercial Bank 521 5 3.0

10 SABB 502 3 2.9

11 Noor Bank 451 6 2.6

12 Dubai Islamic Bank 442 7 2.5

13 Maybank 370 2 2.1

14 CIMB Group 338 1 1.9

15 Industrial & Commercial Bank of China 337 3 1.9

16 Gulf International Bank 328 4 1.9

17 Standard Chartered Bank 318 5 1.8

18 Bank Albilad 292 2 1.7

19 National Bank of Abu Dhabi 291 4 1.7

20 China Development Bank 267 1 1.5

20 China Construction Bank 267 1 1.5

22 Arab Banking Corporation 261 4 1.5

23 Ahli United Bank 253 3 1.5

24 Al Khaliji Commercial Bank 252 4 1.4

25 Qatar Islamic Bank 251 3 1.4

26 Riyad Bank 229 1 1.3

26 Al Rajhi Capital 229 1 1.3

28 Kuwait Finance House 222 2 1.3

29 Sumitomo Mitsui Financial Group 221 2 1.3

29 SG Corporate & Investment Banking 221 2 1.3

Top Islamic Finance Related Financing Mandated Lead Arrangers
12 Months

Bookrunner US$ (mln) No %
1 Mashreqbank 1,824 7 20.1

2 Abu Dhabi Islamic Bank 1,341 6 14.8

3 Noor Bank 804 3 8.9

4 Standard Chartered Bank 354 3 3.9

5 Maybank 338 1 3.7

5 CIMB Group 338 1 3.7

7 Abu Dhabi Commercial Bank 327 1 3.6

8 Emirates NBD 304 2 3.4

9 Saudi National Commercial Bank 267 1 2.9

9 SABB 267 1 2.9

Top Islamic Finance Related Financing by Country             12 Months

Nationality US$ (mln) No %
1 UAE 5,922 16 33.9
2 Saudi Arabia 4,789 4 27.5
3 Pakistan 1,561 3 9.0
4 Qatar 1,200 3 6.9
5 Malaysia 847 3 4.9
6 Turkey 663 3 3.8
7 Egypt 582 3 3.3
8 Bahrain 570 1 3.3
9 Jordan 550 2 3.2
10 Kuwait 362 2 2.1
11 Cayman Islands 325 1 1.9

Are your deals listed here?
If you feel that the information within these tables is inaccurate, you may contact 
the following directly:     Shireen Farhana (Media Relations)
                                            Email: shireen.farhana@dealogic.com                           Tel: +852 2804 1223

Top Islamic Finance Related Financing by Sector                12 Months
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Top Islamic Finance Related Financing Deal List                 12 Months

Credit Date Borrower Nationality US$ (mln)
15th Apr 2016 Yanbu Aramco Sinopec 

Refi ning
Saudi Arabia 4,700

24th Jun 2015 Jazan Gas Projects Saudi Arabia 1,790

18th Jun 2015 Emirates National Oil UAE 1,500

9th Mar 2016 Dhuruma Electricity Saudi Arabia 1,138

24th Dec 2015 Sindh Engro Coal Mining
Engro Powergen

Pakistan 1,010

28th Jul 2015 GEMS Education UAE 817

16th Aug 2015 ACWA Power International Saudi Arabia 769

11th Dec 2015 Cititower Malaysia 751

25th Jun 2015 Tecnimont SpA Italy 650

29th Nov 2015 Gulf Marine Services UAE 620
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