
In these turbulent times, both 
lenders and investors are seeking 
diversifi cation to spread their risk 
and locate new opportunities — and 
with the shipping industry struggling 
to cope with the low oil prices 
and challenging conditions amid 
tightening global liquidity, Islamic 
avenues are gaining ground as an 
appealing alternative to conventional 
fi nancing. Backed by a strong 
pipeline and positive performance, 
LAUREN MCAUGHTRY sets sail 
with an optimistic outlook for Shariah 
compliant shipping fi nance. 

A promising climate
“The shipping industry has gone 
through a diffi  cult period over the 
last few years, and several banks 
(including international players) 
have pulled back,” explained 
Christopher Phillips, the head of 
specialized fi nance at Abu Dhabi 
Islamic Bank (ADIB), speaking to 
IFN. “So today, it’s actually a good 
market in which to be doing 
business, because there 
are very few fi nanciers 
out there who are active.”

These opportunities are 
att racting both investors 
and fi nanciers, and while 

the market conditions are challenging 
the rewards appear to be worth the 
risk for those willing to explore new 
territory. On the other side of the coin, 
growth is also being driven by the 
demand for fi nancing from the industry 
itself. “Since the 2008 fi nancial crisis, 
the requirement of higher cash reserves 
for banks and more strict regulation 
regarding consumer creditworthiness 
have encouraged actors to seek 
alternatives to conventional fi nancing,” 
noted Nabilah Karbal, an associate 
with Dubai-based maritime law fi rm 
Karbal & Co. “Having been gravely 
distressed by the fi nancial crisis, the 

maritime industry has seized the 
opportunity to utilize the 

rapidly-growing niche 
market [of] Islamic 
fi nance.”

And while Asian 
hubs such as 
Singapore and 

Malaysia have a 
strong history 

of marine 
fi nancing, 
GCC players 
are catching 
up. In 
conjunction 
with its vision 

of becoming a global center of Islamic 
economy, the Dubai Maritime City 
Authority (Dubai’s maritime regulator) 
in 2014 announced its support of the 
‘Dubai Maritime Vision 2030’ — a key 
objective of which is to: “Establish 
Dubai as a leading Global Islamic 
Maritime Economy by encouraging 
Islamic fi nancing and Halal maritime 
tourism.” 

Islamic advantage
With investors keen to seek new 
horizons, shipowners needing 
alternative fi nancing avenues and 
regulators eager to support growth, a 
fourth factor looks set to create a perfect 
storm. “The driver is that Islamic fi nance 
is now a credible alternative source of 
shipping fi nance, and you have Islamic 
banks with too much real estate on their 
balance sheets and they need other asset 
classes,” pointed out Adil Hussain, 
a partner and global head of Islamic 
fi nance at Clyde & Co. “Ships are likely 
to be a popular choice.”

The benefi ts of Islamic fi nancing are 
well documented, and they hold as true 
for the shipping industry as any other. 
Islamic structures create a deeper pool 
of capital available to the industry, 
while on the other hand ships (as 

6th April 2016 (Volume 13 Issue 14)

Powered by: IdealRatings®

(All Cap)

continued on page 3

COVER STORY

The World’s Leading Islamic Finance News Provider

Plain sailing: Smooth waters ahead for 
Islamic marine inance?

PARTNER WITH USPARTNER WITH US
Contact for more information: François-Xavier Chenhalls-Walker  Email: francois.xavier@REDmoneygroup.com

Opening doors to 
new opportunities

800

850

900

950

1000

TMSSFTW

982.92

1.49%

968.25

Shariah funds 
— the low fee 
movement...5

Islamic fi nance: 
The missing 
puzzle in the 
Halal supply 
chain?...6

ICD and Saturna 
collaborate to 
promote ethical 
investing...7

Women in 
Islamic Finance: 
PowerTalk 
— Ruslena 
Ramli...11



2© 6th April 2016

IFN RAPIDS

Disclaimer: IFN invites leading practitioners and academics to contribute short reports each week. Whilst we have used our best 
endeavors and eff orts to ensure the accuracy of the contents we do not hold out or represent that the respective opinions are 
accurate and therefore shall not be held responsible for any inaccuracies. Contents and copyright remain with REDmoney.

DEALS
Indonesia targets to raise 
IDR4 trillion (US$300 
million) via sovereign 
Sukuk auction

Malaysian Airlines makes 
early redemption of junior 
Sukuk

Iran plans Manfaat Sukuk 
issuance utilizing state 
immovable properties 
and assets; launches 
Comprehensive Property 
Executive Agencies System

Qatar International Islamic 
Bank’s Tier 1 Sukuk 
expected before end of 
April, says CEO

Maybank Islamic fully 
redeems and cancels Sukuk 
Musharakah

Kuwait plans KWD2 billion 
(US$6.61 billion) Sukuk 
and bond issuance to plug 
budget defi cit

Sunway Treasury Sukuk 
to raise RM200 million 
(US$51.48 million) via 
short-term Islamic papers

Maple Leaf Cement 
Factory sett les PKR8 
billion (US$76.26 million) 
Sukuk facility ahead of 
schedule

Bank Syariah Mandiri 
plans IDR1 trillion (US$75.7 
million) Sukuk this year

NEWS
Government of Osun rebuts 
Sukuk allegations

DagangHalal at fi nal stage 
of listing on London Stock 
Exchange 

Indonesian government 
to maintain support for 
distressed domestic large 
banks under new fi nancial 
crisis management law

Halal Industry 
Development Corporation 
and Nestle Malaysia forge 
partnership to empower 

local SMEs and promote 
Halal sector

Unrestricted investment 
accounts estimated to have 
surpassed growth in the 
overall banking system’s 
deposits, says RAM 
Ratings

UDA Holdings procures 
syndicated Islamic 
fi nancing facility up to 
RM500 million (US$124.79 
million) to fund eight 
projects

IFSB issues working 
papers on Islamic deposit 
insurance schemes and 
capital charge for Shariah 
non-compliance risk

Standard Chartered Saadiq 
enhances Islamic product 
off erings

Malaysia could expect the 
entry of a new Shariah 
compliant airline utilizing 
Islamic fi nancing

Bank of Punjab and Zarai 
Taraqiati Bank collaborate 
on home remitt ances

ASSET 
MANAGEMENT
Eastspring Investments 
declares income 
distribution for two Islamic 
funds

UBL Fund Managers’s 
Islamic fund fully matures; 
to be delisted from stock 
exchange

TAKAFUL
Legal & General Gulf 
rebrands as Al Hilal Life 
following acquisition by 
Ahli Bank

Great Eastern Takaful 
unveils new Family Takaful 
plan

RAM maintains stable 
outlook on Malaysia’s 
insurers and Takaful 
operators despite expecting 

a challenging year for the 
sectors

Iran ratifi es law allowing 
foreign investment in 
insurance sector; recognizes 
Central Insurance 
Company of Iran as main 
regulator

 RATINGS
Germany affi  rmed at ‘AAA’ 
with a stable outlook

Fitch affi  rms Qatar’s 
‘AA’ ratings with a stable 
outlook

S&P revises outlook on 
China to negative due 
to slower than expected 
economic rebalancing; cuts 
Hong Kong’s outlook to 
negative

S&P downgrades four 
Saudi banks and affi  rms 
three others

Islamic International 
Rating Agency assesses 
Bahrain’s ratings at ‘BBB/
A3’ with a stable outlook

MOVES
Reyadh Yousif Sater named 
as CEO of BBK as A Karim 
Bucheery retires

Maybank announces 
several key appointments in 
its subsidiaries

Borsa Istanbul re-
designates board, elects 
new chairman and appoints 
new CEO

Alizz Islamic Bank 
reappoints chairman and 
elects new board members

Bank Al Bilad’s CEO 
resigns; Abdul Aziz 
Mohammed Anizan 
appointed as replacement

Bank Dhofar reelects 
chairman and vice-
chairman

Al Rajhi Bank Malaysia 
names corporate banker 
Steve Chen as CEO
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tangible assets) fi t well with Shariah 
principles. So where is this demand 
coming from? 

“There are some clients who just prefer 
to do things based on Shariah compliant 
fi nancing, while others are moving 
toward this alternative because there is 
a dearth of capital to the industry and 
they want to tap the Islamic liquidity 
pool,” said Phillips. “Our focus is not 
just regional but international, and 
we have many new clients who have 
not done Shariah compliant structures 
before.”

But is tightening liquidity the only thing 
driving clients to market? In fact, Islamic 
options off er a number of advantages 
over the conventional that are att racting 
new customers. “Maritime fi rms are 
opting for Islamic fi nance products over 
conventional products for a variety 
of reasons. The phenomenon is most 
notably due to the structural restrictions 
of Islamic fi nance products, which aim 
to prevent loss and uncertainty in the 
underlying transaction,” explained 
Nabilah. “As Islamic fi nance products 
are mainly asset-backed, maritime fi rms 
may perceive Islamic fi nance as a viable 
alternative to conventional fi nance, as 

asset-backed fi nancing alleviates several 
obstacles posed by conventional fi nance 
such as bank liquidity requirements and 
steady consumer cash fl ow projections.” 
On the investor side, the loss-sharing 
aspect of Islamic fi nance can also be 
appealing, due to the higher consumer 
protection it is perceived to off er. 

Attention to detail
So what products are being utilized, 
and what Islamic structures are in place 
to facilitate these transactions? Over 
the past few years, Dubai in particular 
has come to the fore with a focus on 
marine fi nance and this has driven 
the development of a wide array of 
Islamic fi nance products which are now 
off ered by both regional Islamic and 
international banks in order to fi nance 
projects in the off shore maritime and 
shipping arenas. 

“In the past few years, Islamic fi nance 
products have been utilized most 
notably in shipbuilding,” noted 
Nabilah. Yet as the sector evolves, more 
sophisticated solutions are coming to 
market, and the off ering has expanded 
well beyond commercial bank lending 
with clients now using Islamic fi nance 
to raise large amounts of capital directly 
through syndicated fi nancing and 
Sukuk. Ijarah and Ijarah Wa Iqtina 
(operating leases and fi nance leases) are 
among the most popular instruments in 
ship fi nance, while Istisnah is often used 
for fi nancing the construction of ships. 
Islamic investment funds have also been 
developed which enable investors to 
access the maritime industry directly. 
However, Sukuk issuance 
and syndicated fi nancing 
deals are also growing in 
popularity, with deals 
increasing in both size 
and frequency. 

In July 2015, experienced 
Shariah compliant 
capital-raiser Brunei Gas 
Carriers obtained US$183 
million through an 
Islamic facility to 
fi nance a new 
liquefi ed natural 
gas carrier. In 
September, Gulf 
Marine Services 
secured a six-

year US$620 million syndicated loan 
with ADIB in order to build a new port 
facility in Abu Dhabi; while in January 
this year, ADIB approved a US$225 
million Islamic credit facility for Egypt’s 
Maridive and Oil Services, the biggest 
oil services company by fl eet size in the 
Middle East. In March, Egon Oldendorff  
(one of the biggest bulk carriers in the 
world) sold Emirates Ship Investment 
Company, a leading Abu Dhabi-based 
shipowner and operator, to Tristar 
Transport in a US$90 million deal. 
Just this week, the National Shipping 
Company of Saudi Arabia raised 
US$380 million through a Murabahah 
facility agreement with Riyad Bank to 
fi nance the construction cost of fi ve very 
large crude carriers, while the recent 
announcement from Iran of its intention 
to spend US$2.5 billion to modernize 
its 70-strong oil tanker fl eet with the 
assistance of foreign fi rms has players 
stampeding to join the fray. 

Barriers to entry
So why isn’t everyone falling over 
themselves to access such an exciting 
new sector? Primarily, because it is not 
as easy as it looks. While deal frequency 
is increasing, Islamic shipping fi nance 
is still a niche area with relatively few 
players — and barriers to entry are 
high. “In a regional context, there are 
not that many banks that understand 
the industry and that are familiar with 
the underlying assets,” noted Phillips. 
“This creates a good opportunity for a 
bank like ADIB, which has invested in 
creating the necessary expertise within 
the organization. Industry knowledge 

is critical in this area, and that is 
what resonates with clients.”

There is of course an 
additional layer of potential 
complexity for Islamic deals 
if the parties are not familiar 
with Islamic fi nancing 

techniques. However, 
this is not necessarily a 

dealbreaker. “It doesn’t have to 
be complicated if you structure 

the transaction in the right 
way,” noted Adil. “The 

challenge comes 
with educating the 
ship companies or 
sponsors who are 

Plain sailing: Smooth waters ahead for Islamic marine fi nance?
Continued from page 1
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Innovation in 
the structure 

of Islamic inance 
products allows 
banks to develop 
products suited 
to the needs of 
maritime irms 
and facilitates 
compliance with 
rules imposed by 
both Islamic law 
and regional 
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looking to tap Islamic liquidity for the 
fi rst time. There’s inevitably some lead 
time in having to explain the structures 
and get the parties comfortable, but 
that is [only] in relation to parties who 
haven’t raised or provided Shariah 
compliant fi nancing before.”

But there are other challenges as well. 
For example, many of the legal issues 
and investor concerns relating to the 
wider Islamic fi nance industry are also 
relevant to shipping fi nance. “Concerns 
have been raised over Islamic fi nance’s 
strict rules on product structures and 
critics claim that Islamic fi nance will fail 
to adapt to the needs of consumers,” 
noted Nabilah. “However, innovation 
in the structure of Islamic fi nance 
products allows banks to develop 
products suited to the needs of maritime 
fi rms and facilitates compliance with 
rules imposed by both Islamic law and 
regional regulation.” 

Enforceability in such a complex cross-
border arena is another issue. “One of 
the key things to recognize is that all 
our transactions are multi-jurisdictional 
and very international, with ownership 
often off shore and security often subject 
to foreign law,” pointed out Phillips. 
However, legal challenges and concerns 
associated with the enforcement 
of a contract of an Islamic fi nance 
transaction are usually addressed 
by the legal rules governing the 
validity of the transaction. “Contracts 
for Islamic fi nance transactions are 
founded on the same basic rules 
as common law contracts (ie off er, 
acceptance, subject, mental capacity 
of parties),” explained Nabilah. “The 
basic contract formation requirements 
for Islamic fi nance contracts render the 

contracts enforceable in many western 
jurisdictions, and therefore dispel any 
concerns of foreign investors over 
enforceability.” 

Exciting prospects
With the limited competition, strong 
investor interest, bank participation 
and growing client demand, Islamic 
shipping fi nance looks positive even 
amid the current turbulence. “Because 
the markets have been challenging, 
asset values are relatively low and, 
as a bank with a relatively strong 
liquidity position, we can really pick 
and choose the clients we want to do 
business with, and structure deals quite 
conservatively,” commented Phillips. 
“In terms of pipeline, we are looking at 
a whole variety of diff erent deals with 
multiple types of owner, in both the 
shipping and off shore sectors. There 
is a whole spectrum of diff erent asset 
classes within each industry — from 
highly liquid quasi-commoditized 

ships to more specifi c (and often 
more expensive) vessels that require a 
diff erent structure, so the portfolio is 
already diversifi ed and we are looking 
to further broaden the spectrum of asset 
classes fi nanced. There is a healthy 
pipeline for 2016.”

On the back of this organic growth also 
comes a compelling new opportunity 
for the development of new investment 
vehicles to take advantage of this 
optimism. “We are particularly seeing 
strong interest on the funds side, with 
a number of shipping funds being set 
up,” noted Adil. And not just vanilla 
funds either — shipping could also be 
a conduit for structured products and 
more sophisticated vehicles. “In terms 
of prospective developments in the 
Islamic fi nance space, we feel there is 
an opportunity to develop some sort 
of a Shariah compliant structured note 
or shipping REIT,” suggested Phillips. 
“Given the low point in the cycle, it 
would be a good time to pool vessels on 
longer-term contracts (bareboat or time 
charter), fi ve or seven-year deals, that 
have steady cash fl ow and create yield 
instruments with equity or mezzanine 
type returns. That’s a very interesting 
area which is ripe for development.”

While liquidity in the market remains 
tight, clients are increasingly looking at 
Islamic fi nancing solutions, suggesting 
that shipping fi nancing deals will 
continue to increase. “Customers are 
looking for diff erent products and 
sources of liquidity, and they are willing 
to get to grips with how this all works,” 
said Adil. After a challenging few years 
for the sector, it fi nally looks to be calm 
seas ahead.

Plain sailing: Smooth waters ahead for Islamic marine fi nance?
Continued from page 3
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An asset management fi rm in Malaysia 
is breaking boundaries by moving 
toward a new low fee model designed to 
incorporate Shariah principles into the 
structure and servicing of funds as well 
as their investment objectives. LAUREN 
MCAUGHTRY fi nds out more. 

Saturna, a Malaysian subsidiary of the 
US fi rm Saturna Capital, is currently 
in the process of obtaining a retail 
license in Malaysia (an upgrade to its 
current license to operate) with a view 
to bringing its pioneering wholesale 
ASEAN Equity Fund to the Malaysian 
retail market and beyond. “The goal is 
to promote our successful wholesale 
model of low fees and low commissions 
to the retail segment,” explained Monem 
Salam, the president of Saturna and fund 
manager, speaking to IFN. “We will 
initially launch in Malaysia and then 
hopefully move to other markets,” 

The ASEAN Equity Fund, launched early 
2014, has an innovative structure in that 
it charges no management or transfer 
fees, no sales charges and no redemption 
charges. Instead, it has an administration 
fee of 0.25% of the annual net asset value 
(NAV) of the fund, and a performance 
fee of 10% of the annual NAV gain. “In 
order for us as an Islamic investment 
community to add value over the 
conventional off ering, it is not just about 
returns — we can also add value through 
lower fees and a more ethical structure, 
and that is a discussion that needs to 
happen,” noted Monem. 

Other Islamic asset managers have also 
set their sights on att racting business 
through appealing cost structures. Saudi-
based SEDCO Capital, which manages 
the largest Shariah funds platform in 
Luxembourg and was the fi rst Islamic 
asset management fi rm to sign the UN 
Principles of Responsible Investments, 
has been a pioneer in bridging the 

gap between Islamic and socially 
responsible investing (SRI) investments 
— and in reducing fees for investors. Its 
Luxembourg-based US Equities Passive 
Fund A lists just 0.3% in annual charges 
— compared to 0.5% for the equivalent 
iShares MSCI USA Islamic UCITS ETF 
from BlackRock, which charges 0.5%. 

Other Islamic fi rms go about it in 
diff erent ways — Element Investment 
Managers, for example, a targeted 
long-term investment boutique active 
in South Africa since 1998 (and the fi rst 
to launch a Murabahah cash Sukuk 
product in the country), commented that: 
“[One] att ractive feature is that none 
of our funds charge performance fees 
and thus provide a cost-eff ective way 
to invest.” The fi rm has three Shariah 
funds, charging between 1.5-1.75% in 
management fees annually — directly 
comparable to its conventional ethical 
(SRI) unit trust funds. 

Shariah funds comprise a tiny fraction of 
the global funds universe, and the sector 
has been slow to take off  – impeded in 
part by misconceptions of high costs and 
barriers to entry. Yet with the rise of SRI 
and ethical investments and their close fi t 
with Islamic principles giving Shariah 
funds a growing share of the spotlight, 
increasing numbers of investors are 
becoming aware of the Islamic 
opportunity. If these funds can capture 
customers through the additional value 
of an ethical low fee structure, they could 
even stand to gain an edge over 
conventional SRI vehicles.

Shariah funds — the low fee movement

In order 
for us as an 

Islamic investment 
community to 
add value over 
the conventional 
offering, it is not just 
about returns — we 
can also add value 
through lower fees 
and a more ethical 
structure, and that 
is a discussion that 
needs to 
happen
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Halal simply means permissible; 
anything that is prepared, produced 
and distributed in accordance with 
the rules of Shariah can fall into 
this category and is allowed to be 
consumed by the population. The 
Halal industry has been around for 
decades but it was only recently that 
it gained much-needed att ention from 
market participants, driven by a strong 
demand for a bett er Halal ecosystem, 
including the inclusion of Islamic 
fi nance into its supply chain. NURUL 
ABD HALIM delves further.

Halal potential
Spurred by a growing Muslim 
population, the global Halal market 
is estimated to double its growth by 
2020. According to the State of the 
Global Islamic Economy Report 2015-
16, Muslim consumers worldwide in 
2014 spent US$1.8 trillion on food and 
lifestyle and the fi gure is projected 
to reach US$2.6 trillion four years 
down the road. The report also takes 
into account Islamic fi nance as part of 
the Halal supply chain and identifi es 
Malaysia as the leader of the Islamic 
economy. 

Mixed perceptions
Despite the upward growth trend, 
challenges abound in the Halal industry, 
which has prompted players to believe 
that more needs to be done in order 
to facilitate the industry to further its 
potential, and Malaysia, although the 
leader in Sukuk and Islamic banking, is 
also feeling the need to bridge the gap 
between Islamic fi nance and the wider 
Halal industry.

“When you talk about Halal, it’s not 
just about food,” echoed Jamil Bidin, 
CEO of Halal Industry Development 
Corporation, a state-owned agency that 
promotes Malaysia’s Halal agenda, in 
an exclusive interview with IFN. The 
reality is that the general public do 
not view or put as much emphasis on 
Halal banking and gett ing the idea of 
Halal outside food production is quite 
an eff ort. “We need to understand 
that Halal is a composition of many 
industries and Islamic banking is part of 
the Halal ecosystem,” Jamil elucidated.

While Jamil agreed that addressing 
the misconceptions around the Halal 

term requires an eff ective promotional 
campaign by industry stakeholders, 
particularly Islamic fi nance players, 
he, however, is of the opinion that the 
Islamic banking sector is not doing 
enough to support the Halal industry: 
“There should be continuity or harmony 
along the Halal supply chain and 
Islamic banking is detached from the 
whole Halal industry.”

Ranging from food and beverages 
to logistics, pharmaceuticals, 
manufacturing and abatt oirs, among 
others, the Halal industry is a lucrative 
market. However, concerns are 
being raised on the ‘purity’ along the 
entire supply chain of Halal as many 
Halal-certifi ed businesses still look 
to conventional fi nancing as a means 
of funding growth and for working 
capital. One cannot help but to question 
whether it is true that Islamic banks are 
not playing their part in this evolving 
industry. 

Speaking from an Islamic banking 
standpoint, Wan Mohd Fadzmi 
Wan Othman, president/CEO of 
Agrobank, which in 2015 completed 
its transformation as a fully-fl edged 
Islamic bank, relayed to IFN: “Islamic 
fi nance as a facilitator of [the] Halal 
industry is already there; the diffi  culty 
is purely access to fi nancing facilities, 
[and] nothing to do with Islamic 
fi nance”. To date, there are 16 fully-
fl edged local Islamic banks in Malaysia 
with Maybank Islamic commanding the 
lion’s share of the nation’s total Islamic 
banking assets. Its contribution in 

terms of assets, deposits and fi nancing 
to Maybank Group as of January 2016 
amounted to 51.1%, demonstrating an 
increasing traction for the Islamic mode 
of fi nancing.

The missing link
When asked about the need for a 
mandatory provision of the utilization 
of Islamic fi nance as part of the Halal 
stamping requirements, market players 
off er contrasting views. “I see Islamic 
fi nance as a missing link because it is not 
a requirement [in the Halal certifi cation 
process] at the moment,” conveyed 
Jamil, adding that: “If it happens, it will 
become an idea to help promote Islamic 
fi nance.” Even so, Jamil believes that, 
in order for the regulation to work, it 
is imperative that Islamic banks ensure 
that their products’ competitiveness 
is above par compared to the ones 
currently off ered in the market. “We 
have brought up the idea, [and] we will 
leave it to the authority to think over 
it,” shared Jamil. While the move is seen 
as an impetus for Islamic banks, Wan 
Mohd Fadzmi cautioned: “[We] cannot 
force businesses to make [a] choice, it 
has to be voluntary.” 

Common ground
With a majority of Halal producers, 
local and foreign, being owned by non-
Muslims, stakeholders from the banking 
and Halal industries should work 
side by side to make Islamic fi nance 
an att ractive choice of funding from 
a commercial point of view. “Islamic 
fi nance is very competitive in terms of 
incentives, disclosures, rebates, profi t 
rates, etc, and industry players need 
to see it as that,” opined Wan Mohd 
Fadzmi. Jamil also enthused: “Tell them 
why you should use Islamic fi nance 
from [a] business perspective, not from 
religious grounds.”

It all boils down to one thing: the 
convergence of Islamic fi nance with the 
Halal industry, whereby Islamic 
banking and fi nance companies facilitate 
the mobilization of capital into Halal 
businesses, which in turn will support 
the growth of the Islamic fi nance market 
via the utilization of Shariah compliant 
fi nancing. “Islamic fi nance and [the] 
Halal industry should support each 
other,” concluded Jamil.

Islamic inance: The missing puzzle in the Halal supply chain?
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The Islamic Corporation for the 
Development of the Private Sector 
(ICD), the private sector arm of the 
IDB Group, today signed a historic 
partnership agreement with Malaysia-
based Saturna, a wholly-owned 
subsidiary of US-based Saturna Capital 
that manages the Shariah compliant 
Amana funds family, to promote and 
develop ESG (environmental, social 
and governance) investing. DANIAL 
IDRAKI writes that the joint venture 
is in the process of looking at diff erent 
vehicles for ESG funds in order to make 
investments in the market, and hopes to 
announce new developments within a 
couple of months.

“Islamic investing has long been an 
integral part of socially responsible 
investing,” said Monem Salam, the 
director of Islamic investing and 
president of Saturna, speaking to IFN. 
“Saturna is very proud to be [the] ICD’s 
partner in expanding Islamic investment 
choices that put even more emphasis 

on responsible fi nance. We believe that 
investing in sustainable and well-run 
companies can off er both growth and low 
risk.”

The partnership with Saturna highlights 
the growing focus of the ICD and 
other supranational agencies toward 
promoting the adoption of responsible 
investment principles in Islamic fi nance. 
“[The] ICD recognizes the growing 
demand for responsible investment 
vehicles, and believes that such strategies 
will greatly benefi t all economies as well 
as investors and societies,” confi rmed 
ICD CEO Khaled Al Aboodi.

Malaysia is one of the pioneers of 
sustainable and socially responsible 
Islamic fi nance — in 2014, the Securities 
Commission Malaysia launched the 
fi rst-ever Sustainable and Responsible 
Investment (SRI) Sukuk framework to 
facilitate the fi nancing of sustainable 
and responsible investment initiatives, 
in line with its second Capital Market 

Masterplan to promote socially 
responsible fi nancing and investment. 
Last year, sovereign wealth fund 
Khazanah Nasional took the fi rst step 
with the fi rst RM100 million (US$25.1 
million) tranche of its RM1 billion 
(US$251 million) SRI Sukuk program, 
rated ‘AAA’ by RAM Ratings with profi ts 
channeled to funding 20 schools under 
the Trust Schools Program. The issuance 
won the IFN Deal of the Year 2015 for its 
innovative objectives and social initiative.

With the latest partnership between 
Saturna and the ICD, the Malaysian asset 
management space now enters the SRI 
arena, and further investment vehicles 
can be expected in the near future. 
Although Islamic and SRI are not one 
and the same (as our cover story in this 
week’s IFN Newslett er explores), the 
strong crossover between positive 
investment objectives and Islamic 
principles make it a valid and viable fi eld 
of exploration for institutional and retail 
investors alike.

ICD and Saturna collaborate to promote ethical investing

The IDB Group is strengthening ties 
with India; VINEETA TAN writes that 
this is a testament to the rising stature 
of the world’s largest Muslim nation 
after Indonesia as a potential Islamic 
fi nance destination as the Republic 
gears itself to overtake China as the 
fastest-growing economy globally.

The Islamic Corporation for the 
Development of the Private Sector (ICD) 
has formally established a partnership 
with state-backed Export-Import Bank 
of India (EXIM Bank) to explore the 
feasibility for the latt er to extend a 
US$100 million commercial line of credit 
to the IDB unit as part of a broader plan 
to enhance and facilitate the export of 
goods and services from India to ICD 
member countries.

“We acknowledge that India, being the 
seventh-largest economy in the world, 
has a lot to off er and its high-quality 
exports of goods and services can drive 
the next wave of growth,” commented 
Khaled Al Aboodi, CEO of the ICD, who 
added that he believed ICD member 
nations can off er vibrant prospects for 
India’s exporters. The MoU signed also 

includes the exchange of information 
on trade-related matt ers and the 
identifi cation of business opportunities 
for Indian companies to pursue in ICD 
member countries.

The 180 million-strong Muslim 
population of India has long been an 
att ractive feature for global Islamic 
fi nance players; however, despite the 
strong Muslim base and potentially 
huge retail market, Shariah fi nance 
has been slow to take off  due to the 
lack of enabling regulations as well as 
opposition by certain quarters divided by 
religious lines. 

Things are, however, beginning to 
change for the Hindu nation under the 
premiership of Prime Minister Narendra 
Modi, who has been cultivating ties with 
the GCC in a bid to deepen its footing in 
the global economy as it races to become 
the world’s fastest-growing economy; in 
the fi nal quarter of 2015, the South Asian 
Republic’s economy expanded 7.5%, 
outstripping China’s 6.8%.

Modi, who has been in power since 2014, 
is building a stronger case for greater 

fi nancial inclusion in the backdrop of a 
slowing global economy and turbulent 
economic tides in most emerging 
markets. The premier’s call to include 
and reach out to the rural poor resonates 
with Reserve Bank of India Governor 
Dr Raghuram Rajan’s assertive stance 
on developing Islamic fi nance in the 
country. Since assuming the position 
of central bank governor in 2013, the 
former IMF chief economist has been 
vocal in his support for Islamic fi nance 
and has overseen the creation of an 
interdepartmental group on alternative 
banking within the apex bank to study 
the legal and technical implications of 
introducing Islamic banking in India. 

The government’s GCC strategy and 
central bank’s concerted Islamic fi nance 
push are viewed optimistically by 
industry participants who are cautiously 
hopeful that the changing dynamics of 
Indian economic (and political) policies 
could pave the way for Shariah banking 
in the country, which has so far reignited 
the interest of global players including 
Dubai Islamic Bank which is exploring 
entering the Indian market.

India reignites global Islamic inance interest as it is poised to 
overtake China as world’s fastest-growing economy
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Islamic fi nance is making slow but 
steady inroads into South America 
as the IDB welcomes Guyana as its 
latest member state. The small tropical 
country of 800,000 people received 
the offi  cial correspondence from the 
bank on the 22nd March 2016, and its 
membership will provide the country 
with an alternative source of fi nancing 
of highly concessional resources, 
including grants and interest-free 
fi nancing, at a time when conventional 
concessionary funding is becoming 
much more diffi  cult to access. DANIAL 
IDRAKI reports.

In an announcement recently, the 
Ministry of Finance of Guyana said that 
the country’s membership of the now 
57-member bank will signifi cantly assist 
in fi nancing the government’s agenda 
for the development of human capital, 
rural and food safety, as well as allow 
for further infrastructure progress. 

Furthermore, membership of the IDB 
will provide the country, which is 
situated in South America’s North 
Atlantic coast, with greater trading 
opportunities with other member 
countries and enhance private sector 
development, in addition to tapping into 
the bank’s knowledge pool in research 
and development of banking and 
fi nance in Islamic economies. 

Guyana’s membership is a signifi cant 
development for the country as it 
att empted to join the bank several times 
ever since it became a member of the 
OIC some 18 years ago. Membership 
of the OIC is a prerequisite to joining 
the IDB. Guyana’s progress happened 
after the government’s offi  cial visit 
to Jeddah in November last year, 
in which recently-elected President 
David Granger committ ed to stronger 
economic and political ties with the 
Arab and Muslim world. During the 
visit, Granger also indicated to the 
secretary-general of the OIC, Iyad 
Madani, of Guyana’s interest in joining 
the IDB.

Guyana’s main economic activities 
are in the agriculture and natural 
resources sectors, such as bauxite and 
gold mining, timber and minerals. 
Despite being well endowed with 
natural resources, it is still considered 
a low-income country, with a GDP per 
capita of US$4,053, according to data by 
the World Bank. Its real GDP growth 
decelerated to 3% in 2015 from 3.8% in 
the previous year. Hence, tapping into 
the Islamic fi nance space should provide 
Guyana with a wider array of strategic 
development plans in the coming years.

While Islamic fi nance in general, the 
IDB in particular, has a strong presence 

in the Middle East, Asia and Africa, 
its footprint in South America has 
been fairly marginal so far, with only 
Suriname having any real progress in 
the Islamic fi nance and banking space. 
Guyana’s neighbor has been a member 
of the IDB since 1997, with a 0.02% share 
capital subscription of the bank. 

Despite being a small country with a 
population of approximately 566,000, 
Suriname has made some notable strides 
in Islamic fi nance when the Trust Bank 
of Suriname announced plans to convert 
its operations to become a fully-fl edged 
Islamic bank in December 2015, after 
signing an agreement with the Islamic 
Corporation for the Development of the 
Private Sector to advise on the transition 
and develop the bank’s Islamic fi nance 
capabilities. According to previous 
reports, Suriname has ambitions to 
position itself as the fi nancial center for 
Islamic banking for the region.

Other South American nations are 
surely to pay att ention to the latest 
development surrounding Guyana’s 
entry into the IDB, and the viability of 
Islamic fi nancing at a time of great 
economic uncertainties aff ecting many 
countries would surely be well 
considered.

Guyana’s latest entry into IDB accelerates Islamic inance 
footprint in South America

Tapping 
into the 

Islamic inance 
space should 
provide Guyana 
with a wider 
array of strategic 
development 
plans in the 
coming years
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Despite the lower oil prices and volatile 
market conditions that have shaken the 
oil and gas industry in recent times and 
cutt ing into the budgets of GCC nations, 
Bahrain continues its exploration and is 
seeking to power up its energy industry 
with Islamic fi nance: the investment 
arm of the Kingdom’s National Oil 
and Gas Authority, nogaholding, has 
secured a US$570 million Murabahah 
syndicated fi nancing from as many as 10 
local, regional and international banks. 
DANIAL IDRAKI writes.

The Shariah compliant fi ve-year deal 
with the fi nanciers is nogaholding’s fi rst 
syndicated fi nancing since the holding 
company was formed in 2007. The facility 
was increased by 60% from its original 
size, and the 10 banks that participated in 
the Murabahah deal were: Arab Banking 
Corporation, Ahli United Bank, Arab 
Petroleum Investments Corporation, 
Gulf International Bank, National 
Bank of Bahrain, Qatar Islamic Bank, 
Kuwait Finance House, Bank of Tokyo-
Mitsubishi UFJ, BNP Paribas and HSBC.

The facility will allow nogaholding 
to invest in projects such as the 
modernization program of Bahrain 
Petroleum Company, which has a 

refi nery capacity of 260,000 barrels 
per day. It will also support the LNG 
(liquefi ed natural gas) Import Terminal 
Project with a consortium of international 
investors, which consists of an off shore 
receiving and regasifi cation facility, 
subsea gas pipelines, as well as an 
onshore gas receiving facility. The 
fi nancing facility will also be utilized for 
a new gas plant project of the Bahrain 
National Gas Expansion Company, 
allowing it to further increase gas 
processing capacity within Bahrain for 
the production of natural gas liquids. 

Shaikh Mohamed Khalifa Al Khalifa, 
CEO of nogaholding, commented that 
the syndicated fi nancing is an investment 
for the future and highlights its eff orts to 
grow Bahrain’s oil and gas assets, as well 
as to position the country as a signifi cant 
regional and international player in the 
energy industry. “We are embracing the 
opportunity presented by the prevailing 
challenging market conditions and are 
pleased our new bank syndicate shares 
our enthusiasm and excitement for the 
robust projects that this fi nancing will be 
used for,” Shaikh Mohamed said.

Besides accessing the syndicated credit 
markets for the fi rst time in its eight-

year history, nogaholding added that 
its future expansion plans include 
investments in excess of US$7 billion 
across several ventures over the next fi ve 
years.

It was previously reported that 
nogaholding was seeking a US$350 
million Shariah compliant fi nancing, 
which would put the fi rm on the same 
page as other oil and gas companies, 
including Saudi Aramco and Abu 
Dhabi National Energy, which have also 
requested for fi nancing from banks to 
manage their fi nances on the back of 
depressed oil prices.

Last month, Bahrain’s energy minister, 
Dr Abdul Hussain Ali Mirza, said that 
the country was considering a pilot 
project to recover a huge untapped 
resource in the residual oil saturation in 
the gas cap of the Mauddud reservoir.

The decline in oil prices from over 
US$100 per barrel in 2011 to an average 
of US$38 per barrel in February this year 
has put a strain on industry players 
globally, and aff ected many oil-
producing nations’ budget defi cit.

Bahrain’s National Oil and Gas Authority turns to Islamic 
inance to fuel energy industry
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More governments are turning to the 
Sukuk space to help plug their budget 
defi cits and deal with the impact of 
lower oil prices on their balance sheets. 
DANIAL IDRAKI provides the latest 
announcements.

Indonesia
The government of Indonesia auctioned 
its sovereign Sukuk (SPN-S 06102016 
and four project-based Sukuk series) 
with an indicative target of IDR4 trillion 
(US$300 million) on the 5th April 2016, to 
fi nance the State Budget 2016, according 
to an announcement on the Ministry of 
Finance’s website. 

Indonesia had also recently issued a 
dual-tranche global Sukuk amounting 
to US$2.5 billion at the end of March 
2016. The Ministry of Finance said on its 
website that the transaction received a 
positive response from global investors 
with off ers of up to US$8.6 billion, or 3.4 
times the issuance amount. The SNI21 
and SNI26 global Sukuk series, which 
matures in March 2021 and March 
2026 respectively, were dominated by 
investors from the Middle East and 
Islamic countries.

Kuwait
The government of Kuwait is planning 
to issue KWD2 billion (US$6.61 billion)-
worth of debt comprising Sukuk and 
bonds to help plug a budget defi cit 
driven by low oil prices, reported Al 
Arabiya. The Ministry of Finance has 
invited banks to arrange the issuance; 
however, it did not specify the timing 
beyond saying the issuance would 
occur this year. To be divided equally 
between Sukuk and conventional bonds, 
the issuance is expected to help cover a 
defi cit of KWD6 billion (US$19.84 billion) 

from a projected total defi cit of KWD12.2 
billion (US$40.34 billion) for the current 
fi scal year that began on the 1st April 
2016.

Iran
Fresh from issuing a IRR5 trillion 
(US$165 million) Sukuk Ijarah on the 
16th March 2016, the Ministry of 
Economic Aff airs and Finance of Iran is 
planning to issue Manfaat Sukuk 
utilizing governmental and non-
governmental fi nancial resources and 

revenues, according to a statement on 
the ministry’s website. Ali Tayyebnia, 
the minister of economic aff airs and 
fi nance, added that a bill to manage 
such assets effi  ciently is currently being 
prepared, and these immovable 
properties and assets can be used as a 
foundation for issuing Sukuk to 
generate income. The government on 
the 1st March 2016 also launched the 
Comprehensive Property Executive 
Agencies System, a measure in line with 
the management of state assets.

Upcoming sovereign Sukuk
Country Amount Expected date
Oman TBA Second quarter 
Hong Kong TBA TBA
Egypt TBA TBA
Iran IRR60 trillion 2016
Nigeria TBA May 2016
Jordan JOD250 million Second quarter of 2016
Pakistan TBA Second quarter of 2016
Egypt TBA 2015/16 fi scal year
Kazakhstan TBA 2016
Kenya TBA 2016
South Africa TBA 2016
Bangladesh TBA TBA
Hong Kong US$500 million to US$1 

billion
TBA

Ningxia Hui Autonomous Region US$1.5 billion TBA
Senegal TBA TBA

Niger XOF150 billion TBA
Luxembourg TBA TBA
Tunisia US$500 million TBA
UAE TBA TBA
Shandong Province CNY30 billion TBA
Sindh Province US$200 million TBA
Kuwait KWD1 billion 2016

Sovereign Sukuk: State budget driving issuance
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WOMEN IN 
ISLAMIC FINANCE

Creativity – the ability, fl exibility and 
freedom to express, explore and execute 
ideas and strategies to achieve a certain 
goal – has always been what Ruslena 
Ramli, the head of Islamic fi nance at 
RAM Ratings, thrived on and motivated 
by throughout her career. Armed with 
a fantastic set of people skills and 
business acumen, Ruslena is resolute 
in developing the Islamic fi nance 
industry through thought leadership, as 
VINEETA TAN fi nds out.

“The global Sukuk segment accounts 
for less than 1% of the total investment 
market and it will take a long time 
and great eff ort for it to break into the 
mainstream; but the litt le that we do 
now in continuing to build that growth 
story by educating the investors and 
market will help us in that direction and 
ultimately fulfi l Malaysia’s aspirations 
to become the center of Islamic fi nance, 
if it isn’t already,” Ruslena shares with 
IFN. The former investment banker’s 
passion for Islamic fi nance and steely 
determination to make a meaningful 
impact for the industry is hard to miss 
but just like many others in the industry, 
the UK-educated Malaysian started her 
career in the conventional space.

Ruslena began her banking career with 
the then Aseambankers (now Maybank 
Investment Bank) in 2004 when an 
opportunity to structure Sukuk arose. 
Jumping at that opportunity landed 
Ruslena in markets where Maybank had 
a presence in which included the GCC 
and facilitated a steep learning curve for 
the young professional. She continued 
building her Islamic fi nance capabilities 
(being primarily involved in product 
development) when she moved to EON 
Islamic Bank (now Hong Leong Bank) 
and was part of the pioneering team 
to launch Shariah compliant fi nancial 
products for Malaysian Industrial 
Development Finance when she joined 
the government-backed outfi t. It was 

only a matt er of time before RAM 
Ratings asked Ruslena to re-join them 
(she was an analyst with RAM for fi ve 
years before becoming a banker).
So how does returning to the credit 
surveillance space tie in with Ruslena’s 
need to exercise creativity? 

“My role has given me the opportunity 
to create new ideas, interact with leading 
industry experts from the vast fi nancial 
spectrum and actively participate in the 
sharing of thought leadership values or 
opinions that shape the market,” said 
Ruslena.

In terms of the rating space RAM has 
created a strong foothold but in terms 
of Islamic fi nance, Ruslena posed: “The 
question is how do we further tap the 
base that we’ve built over decades and 
how do we create a niche in the area? 
So to connect the dots, we need to think 
of thought leadership values for each 
transaction. The initiative to highlight 
the commercial values of propagating 
Islamic fi nance has been minimal and 
I hope to bridge the information gap 
through article collaborations with 
leading industry experts,” off ered 
Ruslena. 

Ruslena’s new direction for RAM’s 
Islamic fi nance business comes at a time 
when the Malaysian fi nancial industry 
is undergoing signifi cant changes: 
by 2017, the capital markets will be a 
less regulated industry as the country 
does away with mandatory rating 
requirements – a liberalization measure 
which is likely to shake things up for 
rating agencies. 

“This is why we need to ensure the 
services we provide continues to take 
on – to tell investors and corporates 
that despite fewer regulations in the 
market, corporates would still need to 
tap onto our services because we are 
the provider of opinions in the Islamic 

fi nance space. Therefore, it is imperative 
for us to continuously engage the 
market and keep abreast with market 
developments,” opined Ruslena.

The changing dynamics of the fi nancial 
landscape is not the only challenge 
Ruslena would face as she continues 
to formulate and spearhead the 
department’s strategies and activities 
to enhance RAM’s franchise value in 
Islamic fi nance, but the mother of three 
remains grateful for the support system 
– both at home and at work – that she 
has had, which has greatly assisted her in 
building her own success story. 

“If you have the dedication and 
resourcefulness in putt ing through your 
ideas, then you’ll get there,” shared 
Ruslena. “But the advantage is to have 
the environment that can facilitate the 
responsibilities given to you, open new 
doors for you. Beside luck, you would 
still need a lot of eff ort to achieve the 
success that you want. And it is ever so 
important to remain humble to your 
surroundings – to say your thank you(s) 
and show appreciation to everyone, at 
every level.”

PowerTalk: Ruslena Ramli

Ruslena Ramli
Head of Islamic fi nance, RAM Ratings
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Economic overview
Heavily dependent on oil and gas 
exports, Libya’s economy was hit hard 
when a bloody civil war raged the 
North African country in 2014 and when 
global oil prices plunged to historic 
lows in 2015. Despite housing Africa’s 
largest proven oil reserves (and one of 
the world’s largest), Libyan crude oil 
production has declined dramatically 
as a result of the continued political 
turmoil and the IMF estimated a 54% 
budget defi cit of its GDP for the country 
driven by an 84% drop in state revenues; 
and if the current state of spending and 
revenues remain, the country could run 
out of foreign currency reserves by 2019.

Political instability has been a pervasive 
theme in Libya ever since the collapse 
of the Libyan Arab Jamahiriya in 2011 
and the ongoing civil war between the 
New General National Congress and 
Council of Deputies, which has divided 
the country between the two camps of 
the Islamists and the nationals with the 
newly-elected government.

While thought of by many as a market 
ripe with Islamic fi nance opportunities, 
the ongoing chaos, as well as the volatile 
global oil situation, have adversely 
aff ected economic growth and stalled 
various developments including that of 
Islamic banking and fi nance. There are, 
however, talks of a possible end to the 
political divide as the United Nations 
elected a new prime minister — Fayez 
Serraj — and formed a new unity 
government to tackle the growing threat 
of the Islamic State of Iraq and Levant in 
the country.

Legal and regulatory
Formally introducing Islamic banking 
in 2012 via Law No 46 of 2012, the bold 
aim was to export its entire banking 
and fi nancial system onto a completely 
Shariah compliant platform by 2015 
mirroring Iran. In tandem with its goal, 
the country in January 2013 passed 
Decree No 1 of 2013 prohibiting the 
charging on loans to individuals (and 
corporates were to follow in 2015). 

The illegalization of loan interest had 
stalled the fi nancing activities of banks 
as they withheld extending loans that 
were no longer permitt ed, although it 
did compel banks to introduce Shariah 
compliant alternatives. There has yet 
to be any forthcoming news on the 
transformation of Libya’s banking 
system.

Banking and inance
Although Libya has been highlighted as 
a market with signifi cant Islamic banking 
potential, there has yet to be real progress 
on that front. Shariah compliant banking 
products continue to be provided 
through Islamic banking windows.

The central bank’s plans to issue three 
Islamic banking licenses in 2014 with 
fi ve more being evaluated (announced 

November 2013) have yet to materialize. 
Apart from the 16 conventional banks 
present in the state, foreign banks 
are also represented in Libya via 
representative offi  ces including Al 
Baraka Banking Group (ABG). 

Sett ing foot in Libya in 2011, ABG in 
early 2013 opened a new representative 
offi  ce in Tripoli, which continues to 
support and liaise with ABG units to 
forge and maintain relationships with 
local regulators and banks and to explore 
timely business opportunities, while 
the bank rides out the market volatility 
brought on by the country’s political 
instability.

Earlier in 2014, Philippe O Piett e, the 
chairman and CEO of the Malaysian 
operations of the US fi rm World’Vest 
Base, stated that the company had plans 
to launch a Shariah compliant index in 
Libya. Speaking to IFN, Piett e confi rmed 
that the index is complete, but due to the 
political situation in the country, plans to 
launch have been put on hold.

Libya: Turning the page?
Thrust deep into recession and grappling with a severe liquidity crisis, Libya’s economy is in shambles as the 
country continues to wrestle with internal political strife while att empting to ward off  the growing threat of 
Islamic extremism brewing in the region. But with a new UN-backed unity government in place, could this be the 
start of a new chapter for the war-torn country and would this give the country’s stagnant Islamic fi nance industry 
its much-needed jump-start? VINEETA TAN provides an overview of Libya’s Shariah fi nance landscape.

Chart 1: GDP of Libya in US$ billion

Source: www.tradingeconomics.com
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Overview
With almost two billion Muslims 
worldwide and a projected 35% growth 
in population in the next 20 years 
(according to Pew Research Center), the 
Halal marketplace has all the elements 
that qualify it as a potential growth sector 
– dynamic, innovative and progressive. 
Valued at approximately US$2 trillion, 
the Halal market could rise to US$6.4 
trillion by 2018, with demand for Halal 
products expected to grow by 15-20% 
over the next 20 years, according to data 
by the World Halal Forum.

Islamic fi nancial institutions are 
presented with a signifi cant opportunity 
to target Halal-based companies to off er 
Shariah compliant fi nancial solutions, 
which could increase the asset base and 
outreach of the Islamic fi nance industry. 
Increasing demand from Muslim 
consumers with religious obligations is 
surely to generate great opportunities 
for the agri-food industry globally, with 
awareness among food producers on the 
need of Halal food by Muslims gradually 
rising.

Cosmetics is a fast-rising niche market 
within the Halal segment, as the growing 
affl  uence of the Muslim market in the 
Middle East and Asia demands Shariah 
compliant beauty products, which 
presents further opportunities for small 
or large companies to tap into this 
expanding market. According to market 
researcher Technavio, the global Halal 
cosmetics market is valued at US$23.4 
billion in 2015 and is expected to reach 
US$45 billion by 2020, growing at a 
CAGR of 14.3%.

Initiatives and development
Malaysia’s Halal Industry Development 
Corp (HDC), an agency under the 
Ministry of International Trade and 
Industry, has been an active player in 
pushing forward the potential of the 
industry. It recently signed an MoU with 
China-based MCH Halal International 
Holdings of Hong Kong and Greenland 
Group to establish the fi rst-ever Halal 
International Trade Center in Kunming 
City of Yunnan Province. HDC also 

signed a separate MoU with Nestle to 
promote local SMEs in Malaysia to the 
global Halal marketplace.

While HDC has been one of the more 
active entities in the Halal space, it is 
not the only one to have had a busy 
period. Dagang Nexchange (DNeX), 
a Malaysian public-listed company, 
had in September 2015 launched the 
Global Halal Exchange portal, which 
allows any party in the Halal industry 
to obtain and exchange information, 
trade, transact, and even advertise their 
business online. Furthermore, DNeX 
had introduced a merchant development 
program in March 2016 to facilitate the 
growth of SMEs providing Halal services 
in the country, and DNex also provides 
marketing, business insights, ideas and 
funds as working capital for companies 
that participated in the program.

Another Malaysian player, the Aladdin 
Group of Companies, launched the 
Aladdin Street in January this year as a 
“Halal rival to Amazon and Alibaba”. 
The company said that it would select 
merchants which are either Halal-
certifi ed by the Islamic Development 
Department of Malaysia or those who 
comply with the Shariah guidelines to 
market on its site. 

Governments are also aware of the 
amazing growth of the Halal industry 
worldwide, and have taken steps to 
become a facilitator of the industry. 
Maldives recently announced the 
formation of the Maldives Center for 
Islamic Finance, a 100% government-
owned entity, which will work toward 
positioning the country as a hub for 
Islamic fi nance and the Halal industry 
in the South Asian region. China, 
meanwhile, has been studying a possible 
legislation on Halal food, according to 
a report by the Legal Aff airs of the State 
Council, which would serve the country’s 
23 million Muslim population well.

Tourism
Another growing sector within the 
Halal industry is tourism, with Muslim 

travelers increasingly demanding 
Shariah compliant holiday packages. 
The MasterCard-CrescentRating Global 
Muslim Travel Index 2015 revealed that 
the Halal tourism market was worth 
US$145 billion in 2014, with 108 million 
Muslim travelers representing 10% of the 
entire travel economy. The most popular 
destinations for Muslim tourists are 
Malaysia, Turkey and the UAE, which 
is outpacing other countries in terms of 
hotel development. 

The Philippines Department of Tourism 
launched several initiatives to develop 
its Halal tourism industry via its 
partnership with CrescentRating and 
this new drive to att ract inbound Muslim 
tourists is expected to maximize its 
economic growth in the Halal tourism 
industry, with the initial focus on 
developing services in Manila, Davao, 
Cebu, and Boracay.

Pharmaceutical
The recent launch of Tokeid Biotech, 
a new laboratory catering to the Halal 
industry by the Center for Proteomic 
and Genomic Research, a South African 
non-profi t organization, is a positive step 
forward. The laboratory will be able to 
identify contents in order to assure its 
‘Halalness’, and Halal bodies will be able 
to access fi ndings and technologies that 
will provide comfort to consumers in the 
contents of the products.

Conclusion
With more initiatives by industry players 
in the Halal segment steadily unfolding, 
Islamic fi nancial institutions have a ready 
market that presents them with a 
tremendous opportunity to channel 
excess funds and diversify their portfolio 
away from the traditional asset base. By 
encouraging Halal-based companies to 
utilize Islamic fi nancing facilities, it not 
only allows them to achieve an entirely 
Shariah compliant status, but would also 
create a positive ripple eff ect across the 
value chain of the Halal economy, 
especially when the global Muslim 
population is growing at an incredibly 
fast pace.

Halal industry: A market ready to roar 
The Halal industry has seen an exponential growth over the years with more initiatives coming to the fore to make 
it a globally competitive industry that serves Muslims and non-Muslims alike. A number of fast-growing sectors 
within the industry present a great opportunity for Islamic fi nance instruments to unlock value. DANIAL IDRAKI 
looks at recent eff orts that make Halal fi nancing an att ractive proposition.
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CASE STUDY

Issuance of US$1.5 billion trust 
certifi cates due 2021

The IDB

10th March 2016

Issuer IDB Trust Services

Obligor The IDB

Size of issue US$1.5 billion

Mode of issue Bookrunning

Purpose The net proceeds of 
each series of the trust 
certifi cates issued under 
the program will be 
applied by the issuer 
for the purchase of the 
portfolio of the relevant 
series by the issuer from 
the IDB. The net proceeds 
that the IDB receives from 
the sale of the portfolio 
to the issuer will be used 
by it for general corporate 
purposes.

Tenor Five years

Issuance price US$1.5 billion

Profi t rate 1.78% per annum

Payment Semi-annually

Currency US dollars

Maturity date 10th March 2016

Lead 
manager(s)

Boubyan Bank, CIMB 
Bank, Emirates NBD, 
Gulf International Bank, 
JPMorgan Securities, 
Natixis and Standard 
Chartered Bank

Bookrunner(s) Boubyan Bank

Governing law English

Legal 
advisor(s)/
counsel

(a) King & Spalding (the 
IDB’s counsel as to English 
law)
(b) Cliff ord Chance (lead 
managers’ counsel as to 
English law)
(c) Ogier (the trustee’s 
council to Jersey law)
(d) Zaid Ibrahim & Co 
(Malaysian counsel)

Listing London Stock Exchange, 
NASDAQ Dubai, Bursa 
Malaysia (Exempt regime)

The IDB on the 10th March 2016 came 
to market with the issuance of US$1.5 
billion-worth of trust certifi cates due 
2021, which saw extensive participation 
from investors across the region and 
institutions for the highly-rated paper. 
Speaking to CIMB Bank, one of the lead 
managers of the Sukuk, NURUL ABD 
HALIM provides a rundown of the deal. 

The Wakalah structure was adopted for 
this transaction as it accords the IDB the 
fl exibility in terms of the choice of the 
underlying assets. Proceeds raised from 
this transaction will be used to fi nance its 
general corporate purposes.

The Sukuk received strong investors’ 
interest across the region: MENA (75%), 
Asia (19%) and Europe (6%), and also 
saw participation from central banks 
(78%), followed by banks (17%) and 

fund managers and others (5%). In light 
of that, the Sukuk facility was priced at 
+50bps at midswap with orders topping 
US$1.5 billion. 

“The bank’s ability to continue issuing 
highly-rated debt is becoming rarer 
in a region where many issuers have 
to off er increasingly high yields to 
att ract investment,” CIMB commented, 
adding that: “Despite the challenging 
economic conditions, CIMB’s distribution 
capabilities were instrumental in 
ensuring a successful issuance”. 

Forming part of the trust certifi cate 
issuance program of US$25 billion 
in nominal value, the latest deal was 
rated ‘AAA’, ‘Aaa’, and ‘AAA’ by S&P, 
Moody’s and Fitch respectively. 

Besides this program, the IDB in 
August 2008 established a RM1 billion 
(US$256.38 million) Islamic medium-
term note program in Malaysia for 
fi nancing projects in the local currency 
with three tranches of Sukuk amounting 
to RM700 million (US$179.46 million) 
issued thus far. 

Maturing in August 2018, the program is 
registered with the Securities 
Commission Malaysia and the Sukuk 
facility (issued by Tadamun Services) is 
listed and tradable on Bursa Malaysia.

The IDB’s global Sukuk

The bank’s 
ability to 

continue issuing 
highly-rated debt 
is becoming rarer 
in a region where 
many issuers have 
to offer increasingly 
high yields to attract 
investment. Despite 
the challenging 
economic conditions, 
CIMB’s distribution 
capabilities were 
instrumental 
in ensuring a 
successful 
issuance

Underlying 
assets

Portfolio of assets which 
may comprise Ijarah assets, 
Murabahah contracts, 
Istisnah contracts and the 
IDB’s investments in equity 
and Sukuk certifi cates

Rating ‘AAA/Aaa/AAA’ (S&P/
Moody’s/Fitch)

Shariah 
advisor(s)

Shariah committ ee of the 
IDB

Structure Wakalah

Tradability Tradable

Investor 
breakdown

Central banks (78%)
Banks (17%)
Fund managers and others 
(5%)

Face value/
minimum 
investment

US$200,000 and integral 
multiples of US$1,000 in 
excess thereof, up to and 
including US$399,000
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COLUMN

By Dr Ken Baldwin, CEO of Islamic 
Financial Analytics, a training and advisory 
fi rm supporting the human capacity and 
fi nancial management needs of the Islamic 
banking and fi nance sector.

I met some very interesting people 
recently. Last week, I met a PhD 
student who is writing a thesis on the 
interconnectedness of the conventional 
and Islamic fi nancial sectors. In some 
ways, I found it interesting because of 
their relative sizes. We have all heard, 
for example, how Islamic banking 
assets comprise 1% of total assets of 
banks globally. So how then could we 
expect Islamic banks to ever infl uence 
conventional banks?

Apparently this is indeed something 
of growing relevance. The reason is 
essentially due to the global fi nancial 
crisis after which many conventional 
banks, and indeed central monetary 
authorities of predominantly non-
Muslim countries, came to view Islamic 
banking as safer. Several of these banks 
and government bodies have sought 
to benefi t from this perceived relative 
safety, for example, by investing more 
capital in assets, or the type of assets, 

originated by Islamic banks. But is 
Islamic banking indeed safer?

This is a question which I do not think 
can be answered in a defi nitive holistic 
manner. It seems to me 
that the answer depends 
on exactly what you 
are talking about. If 
you say that Islamic 
banks do not invest 
in securitization 
instruments such 
as MBS, CDOs, 
etc, then fi ne, but 
remember that 
these instruments 
themselves were 
less of a problem in 
the global fi nancial 
crisis compared to the 
problem of underlying 
assets having poor credit 
quality and risks which 
were misunderstood. 
If you say that Islamic 
banks do not leverage 
their balance sheets as 
much as conventional banks, 
I would have to agree. But 
what about factors which 

are higher risk for Islamic banks than 
conventional banks?

There are several. For example, Islamic 
banks face liquidity management 
challenges and rely on shorter-dated 

funding sources and this puts a 
seemingly persistent pressure on 

them to refi nance (ie rollover) 
their funding sources. That is 
always a precarious setup, which 
is also made worse by reliance 
on interbank money, a form of 
funding which goes away very 
quickly in times of distress. 

And then there is the persistent 
reputational challenge, at least 

in the UK, to price retail products 
more competitively. This has 
been less of a problem because 
consumer sentiment has so far 
favored religious investing at the 
expense of comparative returns. 
But things can, and do, change, 
and retail customers always vote 
with their feet (ie literally walk 
away from a bank if they are not 

happy).

So who knows? The answer certainly 
depends on the context.

The bare truth

www.REDmoneytraining.com
dubaicourse@redmoneygroup.com

Highlights:

• Key Islamic Finance Principles

• How Islamic and Conventional Finance Differ

• Structuring Rules for Islamic Financial Products

• Sukuk & Islamic Securitization

• Islamic Asset & Fund Management

• Takaful

• Financial Statements for Islamic Banks

• Corporate Governance for Islamic Finance

ISLAMIC FINANCE
QUALIFICATION
17th - 19th April 2016, Dubai
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By Mohammad Raafi  Hossain, a social 
entrepreneurship and ethical expert.

Back in December during the World 
Islamic Banking Conference in Bahrain, 
one of the most prominent 
Shariah advisors in 
Islamic fi nance, Dr Ali 
El-Gari, mentioned 
that crowdfunding 
is the contemporary 
fi nancing instrument 
that most refl ects the 
values of Islamic 
fi nance.

On the 1st April, I was 
part of the founding 
group of entrepreneurs 
that came together 
to form the Islamic 
Crowdfunding Alliance. 
The alliance is initially 
between nine Islamic 
crowdfunding platforms 
from around the world 
with the goal of having more 
platforms join as the Islamic 
crowdfunding community 
continues to grow.

The purpose of the alliance 
is to “safeguard investors, 
benefi ciaries and operators 
of Islamic crowdfunding 

platforms by establishing, promoting 
and enforcing standards of quality 
and operating excellence in order to 
foster an environment where Islamic 
crowdfunding companies and their 

customers thrive”.

I believe it is a seminal 
moment for the future 
of Islamic fi nance for a 
number of reasons. 

One of the top 
criticisms of Islamic 

fi nance among the 
masses is that Islamic 
fi nance mirrors 
conventional fi nance 
and does not provide 

the societal benefi t that 
it theoretically sets out to 
foster. This criticism came 

about from certain early 
(and current) Islamic bank 

practices that ultimately led to 
the undermining of the tenets 
of Islamic fi nance and diluted 
its unique selling proposition 

among consumers.

The self-policing that was needed 
among early Islamic fi nance 
leaders was not strong enough 

to ward off  the advances of 
more predatory profi t-seekers 

who were unwilling to maintain the 
legitimacy of Islamic fi nance as a viable 
alternative to conventional fi nance, 
or at least eff ectively communicate to 
new customers that the establishment 
of Islamic fi nance as a new and more 
independent industry would be a 
gradual process.

Fast forward to today, the entrepreneurs 
behind the alliance all strongly believe 
in the future and viability of Islamic 
fi nance and, at an early stage, have come 
together to ensure that platforms live up 
to the ideals that drive Islamic fi nance. 

All the initial platforms have a strong 
social proposition to solve various gaps 
and issues in their communities, while 
having the potential to scale up and be 
sustainable companies moving forward. It 
is a strong step forward for the industry 
and its next-generation ambitions.

Flip the script 

It is a strong 
step forward 

for the industry and 
its next-generation 
ambitions

Highlights
• Compare and contrast between Sukuk, Bonds and Asset-Backed Securities (ABS)

• Identify different type of Sukuk and debt capital market strategies applied in the market

• Examine various current issues related to Sukuk market-covering business, credit, legal, 

Shariah and other issues

• Analyze various deal term sheets to determine risks, legal status and enforcement rights 

of investors

• Structure suitable Sukuk solution to meet different financing and investment needs

• Use new and recent real-life deals to understand key concepts

29th - 31st May 2016, DUBAI

ADVANCED SUKUK &
ISLAMIC SECURITIZATION

www.REDmoneytraining.com
dubaicourse@REDmoneygroup.com
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MALDIVES

By Dr Aishath Muneeza

On the 27th March 2016, at a news 
conference held at the Ministry of 
Finance and Treasury, the minister 
of fi nance and treasury of Maldives, 
Abdullah Jihad, announced the 
formation of the Maldives Center for 
Islamic Finance that will work toward 
positioning Maldives as the hub for 
Islamic fi nance and the Halal industry 
in South Asia. The fi ve-year strategic 
business plan was also inaugurated at 
the same time.

The Maldives Center for Islamic Finance 
is a 100% government-owned entity 
formed by a presidential decree under 
the Companies Act 10/96 of the country. 
The board of directors of the center 
was also announced during the press 
conference and consists of foreign and 
local directors. 

The foreign directors are Professor 
Rifaat Ahmed Abdel Karim, CEO 
of International Islamic Liquidity 
Management Corporation; Omar Shaikh, 
an executive board member of the 
Islamic Finance Council UK; and Afaq 
Khan, an advisor to the CEO and general 
manager of the Islamic Corporation for 
the Development of the Private Sector, 
the private arm of the IDB. 

The local directors comprised Abdul 
Gafoor, a senior policy executive as the 
chairman; Ibrahim Didi as the managing 
director; Husham Waheed and myself as 
directors.

The Strategic Business Plan of the center 
was formulated by consulting with 
relevant domestic and international 
stakeholders and was formed under the 

direct guidance of President Yameen 
Abdul Gayyoom. 

The government of President Yameen 
has given priority for the fi rst time in 
the history of the country to strategically 
develop Islamic fi nance in Maldives 
and the government’s full support in 
developing this sector will defi nitely 
help the industry fl ourish and boost 
the country’s standing in South Asia 
in Islamic fi nance. Currently, there 
are about 10 entities off ering Islamic 
fi nancial services in the country which is 
a testament to the inherent and evergreen 
demand for Islamic fi nance in the 
country.

Dr Aishath Muneeza is the deputy minister 
of the Ministry of Finance and Treasury 
in the Republic of Maldives. She can be 
contacted at muneeza.aishath@gmail.com.

Maldives Center for Islamic Finance to 
position Maldives as Islamic inance and 
Halal industry hub in South Asia

The 
government’s 

full support in 
developing this 
sector will de initely 
help the industry 
lourish and boost 

the country’s 
standing in South 
Asia in Islamic 
inance
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RUSSIA

By Roustam Vakhitov

On the 24th March 2016, 
Tatagroprombank opened a new offi  ce 
specifi cally developed to off er Shariah 
compliant solutions. The offi  ce is named 
the Center of Partnership Banking, 
following the example set by the 
Turkish Islamic fi nance sector which 
does not explicitly call itself an Islamic 
fi nance business so as to put the focus 
more on services provided rather than 
religious backgrounds. 

It is not the fi rst att empt to launch an 
Islamic window of a regular bank in 
Russia. The fi rst att empt was made by 
Financial House Amal, which also opened 
in Kazan and still operates there and 

in Moscow. There was also Ellips Bank 
which opened an Islamic window in Ufa, 
the capital of Bashkortostan, but when the 
bank stopped its operations, this Islamic 
window also had to be closed. 

What makes Tatagroprombank’s initiative 
more promising are the following:

1. This initiative was launched as part 
of the roadmap approved by the 
Central Bank of Russia to develop 
Islamic fi nance in Russia, so from 
the onset the project has the support 
and approval of the Central Bank. It 
is worth noting that the president of 
Tatarstan, Rustam Minnikhanov, was 
present during the opening ceremony, 
as well as the deputy head of the 
Central Bank, Alexey Simanovsky.

2. Tatagroprombank is part of the 
group of Tatfondbank, the second-
largest bank in Tatarstan, therefore 
fi nancial support for the new project 
is much stronger than those of the 
predecessors. 

The aforementioned points give the 
initiative a much bett er prospect of 
being successful. The new offi  ce is 
going to off er a wide range of services, 
eg fi nancing of car purchases and 
immovable property, transfer of funds, 
execution of payments as well as project 
fi nancing, among others.

Roustam Vakhitov is a partner at 
International Tax Associates. He can be 
contacted at Vakhitov@intertaxlaw.nl.

Opening of Center of Partnership Banking a promising 
initiative for Islamic inance in Russia

Highlights:
• Addressing Asset Liability Management 

within an Islamic Banking Context

• Solutions to Manage Key Risk and Liquidity 

Management Challenges with Islamic Banks

• Identifying Risks Unique to Islamic banks due 

to ALM Structures

• Understanding Risk-Based Pricing of Islamic 

Financial Instruments

• Pricing Islamic Financing Receivables and 

Sukuk Investments

www.REDmoneytraining.com
enquiry@redmoneytraining.com

ASSET LIABILITY MANAGEMENT &
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MALAYSIA

By Ruslena Ramli

RAM Ratings expects Sukuk issuance 
in Malaysia to ease to RM100-120 
billion (US$25.64-30.77 billion) in 
2016 (2015: RM148.3 billion (US$38.02 
billion)). Our projection takes into 
account government expenditure cuts 
and potential delays in infrastructure 
spending. Nevertheless, the proposed 
funding requirements of high-
impact infrastructure projects already 
committ ed to by the Malaysian 
government are anticipated to anchor 
the resilience of Malaysian Sukuk 
issuance. 

Historically, infrastructure investments 
have largely been funded through the 
issuance of Islamic securities by the 
government (to bridge budget defi cits) 
and Sukuk issuance by the private 
sector (comprising quasi-government 
entities and corporates). The Malaysian 
government has been the largest issuer 

to date, with RM18.5 billion (US$4.74 
billion) of government securities as at 
end-February 2016. 

Islamic securities accounted for more 
than half (or RM10.5 billion (US$2.69 
billion)) of that fi gure, signaling the 
government’s continued eff orts to 
deepen the country’s Sukuk market. At 
the same time, issuance by the corporate 
and quasi-government sector came up to 
RM13.4 billion (US$3.44 billion) (end-
February 2015: RM3.2 billion (US$820.41 
million)), with Sukuk making up 71.6% 
(or RM9.6 billion (US$2.46 billion)).

The bett er-than-expected Sukuk 
issuance by the corporate sector is 
att ributable to fl att ening yields across 
the one to 10-year maturities. Over a six-
month span, the yield diff erence for 10-
year ‘AAA’-rated Sukuk narrowed from 
a high of 4.92% to a low of 4.74% as at 
end-February 2016. Narrowing yields 
mean competitive funding costs for 
corporates seeking long-term fi nancing. 

Notably, the distinct yield diff erential 
between Islamic and conventional 
securities is the key reason for Sukuk 
commanding more than 70% of 
corporate debt issues. In February, 
the top three issuers were Prasarana 
Malaysia (RM3.1 billion (US$794.77 
million)), Pengurusan Air SPV (RM1.8 
billion (US$461.48 million)) and Danga 
Capital (RM1.5 billion (US$384.57 
million)). 

Although the domestic bond market 
has been less tumultuous in the fi rst 
two months of this year, RAM still 
expects some volatility through the year 
amid lingering uncertainties arising 
from oil price movements and the 
risks stemming from China’s fi nancial 
markets. 

Ruslena Ramli is the head of the Islamic 
finance at RAM Rating Services. 
She can be contacted at ruslena@
ram.com.my.

Domestic Sukuk market to be less tumultuous but some 
volatility remains

Charts 1(a)-1(d): Yield spreads and month-on-month changes in yields for selected securities

Source: RAM Ratings 
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INDONESIA

By Farouk Abdullah Alwyni

The central bank of Indonesia, Bank 
Indonesia, has issued a new rule 
pertaining to Islamic hedging through 
its regulation No 18/2/PBI/2016 
‘Hedging Principles based on Shariah 
Principles’. This is basically a follow-
up to the Fatwa (Islamic ruling) issued 
by the Shariah National Board of the 
Indonesian Islamic Scholar Council 
(DSN-MUI) on the same subject in 2015. 
The main objective of this new rule 
is to help Islamic banks and Islamic 
business units of conventional banks 
reduce currency risk in doing their 
businesses. 

Previously, Islamic fi nancial institutions 
in Indonesia faced diffi  culties in 
mitigating foreign exchange (forex) 
risks as they could not conduct hedging 
activities. Consequently, the growth 
of their forex-related businesses was 
hampered. 

According to Article 3 of the 
aforementioned regulation, Islamic 
hedging could be requested only by 
the following: requests from customers 
to Islamic banks and Islamic windows 
of conventional banks; requests from 
Islamic banks and Islamic windows 
to other Islamic banks and Islamic 
windows; and requests from Islamic 
banks and Islamic windows to 
conventional banks. 

This Islamic hedging is based on Islamic 
fi nance principles, which allow spot 

transactions for foreign exchange, 
but prohibit transactions that have 
speculative objectives. The newly issued 
Islamic hedging must be preceded by the 
forward agreement or a series of forward 
agreements. 

Forward transactions used here are 
under a scheme called Muwaada, 
which commits two parties to a future 
transaction at the spot rate. Derived from 
these principles, the Bank Indonesia rules 
allow both Islamic and conventional 
banks to off er deferred sales of foreign 
exchange through the Shariah-based 
forward agreement.

The regulation on Islamic hedging also 
states clearly that any transactions must 
have Shariah compliant underlying 
transactions. These underlying 
transactions include domestic and 
international trade of goods and services, 
and/or investments that include direct 
and portfolio investments, fi nancing, 
capital, and any other investments locally 
and internationally. 

This new hedging regulation is expected 
to drive further the development of 
Islamic fi nance in Indonesia, and also to 
att ract more foreign Shariah compliant 
investors to consider Indonesia as a 
potential market for Islamic fi nance-
related investments.

Farouk Abdullah Alwyni is CEO of Alwyni 
International Capital and the chairman of 
the Center for Islamic Studies in Finance, 
Economics, and Development. He can be 
reached at faalwyni@alwynicapital.co.id.

New hedging rules for Indonesian Islamic 
banking
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REAL ESTATE

By Shoeb M Sharieff 

Of course, there are some things we 
look at diff erently and because of that 
we need to be sure that any of the real 
estate deals we enter into will protect us 
from Riba. You will need to go through 
the process of sett ing up a trust so 
there is no chance of usury becoming 
part of the deal. However, those are 
the concerns to be dealt with at the 
fi nancing point — the fi rst big step is 
gett ing a good overview of the economic 
factors that make the US a great place to 
invest in and how Islamic investment 
fi ts into the picture. 

Investing and equity 
First off , consider that if you are thinking 
about investing as a way to increase 
your equity, you are not alone. The most 
recent statistics suggest while Islamic 
investing is still maturing, it is growing 
at a good and robust pace. Recent 
numbers show the assets from Islamic 
fi nancial institutions have grown by 15% 
per annum over fi ve years to 2011 and 
are expected to reach over US$4 trillion 
to US$5 trillion by this year. That means 
there is a corresponding increase in Ijarah 
fi nancing and Islamic loans. 

So that leaves the reasons for choosing 
the US as a place to get started. If you are 
a non-resident looking to buy a property 
in the US, there are several variables 
you’ll need to consider before you start 
shopping for properties. Where taxes 
are concerned, it is important to know 
what you intend on using the investment 
property for, even if you are buying the 
property through a Shariah compliant 
product. 

US trade or business 
Basically, the US government will want 
to know through the trust established 
with your Ijarah product if the property 

is to be used for personal use or business. 
For taxation purposes, the Eff ectively 
Connected Income of a US trade or 
business tells the government that the 
business you have purchased is basically 
to further an enterprise and subject to 
the same tax rate as individuals and of 
course corporations. This option allows 
for the deductions normally associated 
with a business. 
 

Although there are some major 
diff erences when it comes to Islamic 
fi nancing versus the more traditional 
western variety (one of the most 
signifi cant is the absence of paying 
interest on the money borrowed), there 
are some fundamentals that apply to 
both. 

LTV value 
For example, the loan-to-value ratio 
(LTV) is quite diff erent between 
commercial and residential products and 

this calculation applies to all potential 
investments including Shariah loans. 
Keep in mind these investment waters 
can often be complicated and fi nding 
a company with the right US Muslim 
jurist backing through updated Fatwas is 
essential. 

Of course, there are those of you who 
will want to invest in the US for a home 
or vacation property and for those 
folks, the rules and regulations can 
be a litt le diff erent. It should be noted 
that foreign homebuyers do make 
up quite a percentage of people from 
other countries that buy in the US with 
Canadians being the biggest buyers at 
19% of the total sales. It is also worth 
noting that there is a large Muslim 
population in both countries. 

Taxation is a litt le diff erent when you are 
buying a property in the US as a foreign 
national with an Islamic mortgage. If the 
property is to be treated as an 
investment, there will a fl at tax of 30% 
applied to it. Finally, you need to 
remember that although your loan and 
Shariah mortgage will be held by a trust, 
there are some other taxes Uncle Sam 
will take in the end including an estate 
tax that will set you back about 35%. 

Shoeb M Sharieff  is the president of ijaraCDC 
(ijara Community Development Corp). He 
can be contacted at shoeb@ijaracdc.com.

Tips for Muslims looking to invest in US 
properties
Once you have owned a property for some time, you can see the equity you have growing. That is generally the point 
where people start to understand that buying a home or business through Ijarah fi nancing is about entering the 
US real estate market as a full partner. Whether you have come to that fi rst set of keys through a Shariah compliant 
product or a more traditional western style route, investing in US properties is a good idea — but only when you 
have the right information. That said, SHOEB M SHARIEFF opines that it would be a great idea to put together a 
primer of tips for anyone interested in investing in US real estate using Ijarah fi nancing specifi cally. 

Although 
your loan and 

Shariah mortgage 
will be held by a 
trust, there are some 
other taxes Uncle 
Sam will take in the 
end including an 
estate tax that will 
set you back about 
35%
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By Hussain Kureshi

If SCB is making losses, it means the 
global economy is in trouble and it is 
not just emerging markets. After all, 
emerging markets is just a polite term 
for countries that come in the global 
supply chain for larger companies 
in developed markets. Companies 
in emerging markets sell (typically 
unfi nished products) to companies in 
developed markets, thus if business 
in emerging markets is slow, it means 
business in developed markets is also 
slow.

SCB always opted for ‘A’-rated 
borrowers, and it is likely it picked 
the top-rated mining companies, 
telecommunications companies, real 
estate developers and manufacturers of 
international brands. And if these people 
are not making money and defaulting on 
loans, then a good question to ask is who 
is making money?

The supply chain part of the economy 
dominates the Asian landscape. This 
is the place where the world’s factories 
produce goods to be consumed in 
other markets. Foxconn, a Taiwanese 
electronics company, unknown to the 
world 15 years ago, is now a strategic 
partner of Blackberry and is now ready 
to buy out Sharp. Foxconn made its 
money by making components for Apple 
and Nokia, and for devices like the 
PlayStation and the XBox. 

Typically, companies in ASEAN and 
China made their money selling 
raw materials, semi-fi nished goods 
or fi nished goods to European and 
American consumers. Post-2008, China 
and its neighbors injected massive 
amounts of debt into their households 
by opening up consumer fi nancing 
doors to its own citizens and altered 
the course of their export-oriented 
economy to depend a litt le more on 
domestic consumption. 

It is of litt le surprise then that with 
the largest number of billionaires now 
being from China, Hong Kong and 
Singapore, the DBS Group of Singapore 
is currently considering buying out SCB. 
This is huge news, and people with a 
sense of the future should feel yet again 
a seismic shift of business and wealth 
from the west to the east. DBS would be 
looking to leverage off  the relationships 
SCB developed in Asia to expand its 
operations. This is bigger news than 
HSBC considering moving to Hong 
Kong. 

One has to understand that SCB, a bank 
that followed in the trails of the British 
Empire, is seen as a legacy of colonial 
rule in the Third World. The fact that 
this bank is pulling back will give a 
tremendous amount of spoils for local 
banks to fi ght over. Barclays has also 
recently announced that it is exiting a 
market it has been in for 100 years – 
Africa. 

I recall when busy negotiating our 
voluntary separation scheme packages 
with Barclays in Pakistan, we heard a 
lot that the next big story for Barclays 
was going to be Africa. Its South African 
business was highlighted as a success 
story of international operations. Now 
Barclays is looking to sell its business, 
and there does not seem to be a buyer 
for the bank’s business on the entire 
continent, much less just South Africa. 

I think readers of fi nancial news in 
general have become accustomed to these 
G20 and G8 summits where everyone 
pats each other on the back and says 
the economy is recovering, only to meet 
again to say more needs to be done to 
increase aggregate demand. Anyone 
who has studied high-school economics 
would know that infl ation is a result of 
an increase in aggregate demand, a shift 
of the demand curve to the right and it is 
not a result on its own, accomplished by 
either devaluing currency or increasing 
the money supply. 

Governments are helpless in gett ing to 
shift the demand curve to the right and 
fi scal policies are not creating the kind of 
surge in spending that was anticipated 
which of course leaves behind a legacy of 
fi scal defi cits. Monetary policy is another 
tool where money printing too has not 
shifted the demand curve to the right. 

SCB’s losses mirror the failure of 
these policy measures (both fi scal and 
monetary) which have not shifted the 
demand curve to the right and there 
are fewer and fewer orders for goods 
from companies operating in emerging 
markets where SCB does its business. 

I think it is obvious that the global 
economy is in a recession. “Wake up and 
smell the economy.”.

Hussain Kureshi is CEO of Millennia Global 
Research House. He can be contacted at 
husseinkureshi@gmail.com.

In lation 
is a result 

of an increase in 
aggregate demand, 
a shift of the 
demand curve to 
the right and it is 
not a result on its 
own, accomplished 
by either devaluing 
currency or 
increasing the 
money supply

Interpreting losses of Standard Chartered 
The news out of Standard Chartered (SCB) is refl ective of the state of economies within the emerging markets. SCB 
reported its fi rst loss since 1989 and it has to be noted that SCB is not a bank to get caught up in the subprime crisis 
as their business model is to be a diversifi ed global bank with an att itude of adapting to the banking practices in 
the countries they do business in (as compared to Barclays for instance). SCB only lent to ‘A’ grade borrowers in the 
corporate sector, ignores the SME sector (largely) and focuses on consumer loans for high earnings, and not only 
rates applicants on individual credit scores but also rated employers as well. HUSSAIN KURESHI writes.
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GERMANY

By Dr Johannes Engels

The majority of the four million 
Muslims are Turkish and other large 
groups come from the Balkan region 
and Northern Africa. In the last decade, 
the German Federal State Sachsen-
Anhalt was the fi rst European issuer of 
a EUR100 million (US$113.87 million) 
asset-backed Sukuk, based on an 
Ijarah structure, a sale and lease-back 
transaction, which was listed on the 
Luxembourg Stock Exchange. 

The debts of this federal state were 
guaranteed by the German government. 
The German government, represented 
by the Ministry of Finance, sold a 
number of buildings to an SPV and then 
leased them back. The subscribers of 
the SPV received a variable rent over 
the full period aligned to the EURIBOR 
benchmark while the SPV was based in 
the Netherlands due to tax reasons. After 
fi ve years, the federal state repurchased 
the real estate objects and paid back 
the price, which went directly to the 
shareholders of the SPV. This transaction 
turned out to be very successful and until 
now is known as the German ‘fl agship’ in 
the fi eld of Islamic fi nance.

In addition , two major German 
insurance companies off ered Shariah 
compliant products to clients outside 
Germany, mainly in Indonesia, the 
Gulf region and Malaysia. The largest 
one in the German insurance services 
market and the biggest global provider 
of insurance, banking and asset 
management services opened a branch in 
Indonesia, which specialized in Shariah 
compliant products. 

Another large German reinsurer and 
one of the major reinsurance groups 
worldwide off ers Takaful to companies 
that operate according to Shariah. Some 

major banks in German have also been 
using the term ‘Islamic window’ since 
several years ago. 

But for a long time, there were no credit 
institutions off ering Islamic fi nance 
services in Germany. To gain more 
experience, the German Federal Financial 
Services Authority, BaFin, took part 
in many Islamic fi nance conferences 
worldwide while also organizing its own 
conferences on Islamic fi nance in 2009 
and 2012 in Frankfurt.

Kuveyt Turk Bank (Kuveyt Turk) 
obtained its full banking licence in 
October 2012 which marked Germany’s 
fi rst step into the Islamic fi nance market 
which was indeed a new supervisory 
challenge for BaFin which was 
responsible for licensing. Kuveyt Turk 
opened its fi rst representative offi  ce 
in Germany in 2004 and since then 
has always been emphasizing on the 
importance of ethics and responsible and 
sustainable banking. In 2010, the 

bank made its fi rst market entrance 
in Germany by gett ing the license for 
procurement of deposits coming from 
Third World countries.

The licensing process for Kuveyt Turk 
started in 2012 with the minimum 
requirement for own funds being EUR5 
million (US$5.69 million) according to 
the German Banking Act. The aspects for 
a fi t and proper management and trustful 
ownership structure of the Islamic bank 
were clarifi ed together with the role of 
the Shariah board in the bank (according 
to the German Banking Act, only the 
bank’s management can carry out the 
business, not third parties). In the same 
context, there was the need to underline 
the fact that a deposit (as protection) 
must be accepted in relation to the rest of 
the world. 

The license was granted in March 2015 
and Kuveyt Turk is now a deposit-taking 
credit institution and a member of the 
Entschädigungseinrichtung deutscher 
Banken which protects deposits 
according to EU-based standards. The 
bank is the fi rst one in Germany and in 
the eurozone to off er banking services 
on Islamic principles for private and 
business clients irrespective of their 
religion.

Since the 1st July 2015, Kuveyt Turk has 
been participating in monetary 
transactions and besides its headquarters 
in Frankfurt, it has branches in Berlin and 
Mannheim with more to come in the near 
future in Cologne and Munich. 

This article refl ects only the writer’s 
opinions.

Dr Johannes Engels works in the fi eld of 
technical cooperation in the German Federal 
Financial Supervisory Authority, BaFin. He 
can be contacted at Johannes.Engels@bafi n.
de. 
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the irst one 

in Germany and in 
the eurozone to offer 
banking services on 
Islamic principles 
for private and 
business clients 
irrespective of their 
religion

Kuveyt Turk’s foray into Germany – a new 
milestone in German banking history
There is indeed great market potential in Germany for Muslim-based fi nancial services. According to an 
approximation by the Indian Muslims Observer, there are now around four million Muslims living in Germany and 
has been growing rapidly since 2015. Nearly two million of them have German citizenship and belong to diff erent 
religious groups: 3.5 million are Sunnis, 1.5 million are Alevis and more than a quarter million are Irani Imamites 
or Turkish Shiites. This makes Islam the second-largest religion in Germany after Christians. Subsequent to this 
grouping according to religious affi  liation, a classifi cation in matt ers of national provenance can be made. DR 
JOHANNES ENGELS probes further. 
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HALAL FINANCING

By Camille Silla Paldi

Muslims and non-Muslims alike are 
participating in this form of business 
globally, increasing their profi tability, 
growing their businesses, raising capital 
and investing for the future. In fact, 
pension funds across the non-Muslim 
world heavily invest in Islamic funds 
and more than 50% of investors in 
Islamic funds and Sukuk are non-
Muslims. This is truly an emerging 
opportunity for the entire world.

According to ‘A Practitioner’s Guide to 
Investing in Islamic Funds’ by Noripah 
Kamso, more than 750 Islamic investment 
funds have been established around the 
world with assets under management 
(AUM) totaling approximately US$60 
billion compared to 70,000 conventional 
funds with AUM of US$19 trillion. 
Currently, there is a wide variety of 
Shariah compliant asset classes available 
for investment including equity, Sukuk, 
real estate, commodities, leasing, trade 
fi nance, private equity, structured 
products, REITS, and exchange-traded, 
Murabahah, Ijarah, balanced, index and 
hedge funds. Hot spots for global Islamic 
investment funds include Luxembourg, 
Ireland and the Cayman Islands, 
collectively which host 12% of the total 
Islamic funds available globally. 

The Islamic asset management industry 
is also growing rapidly in the Asia Pacifi c 
region including Malaysia, Brunei, 
Singapore, Japan, South Korea, China 
and Indonesia. In terms of distributing 
investment products, international fund 
managers off er off shore funds in the 
Middle East by using Bahrain, the UAE 
and Qatar as distribution platforms. 
Financial centers from Malaysia, 
Singapore, Hong Kong, Bahrain, Dubai 
and London are leading the global 
Islamic investment fund initiative.

Major banks, fi nancial institutions and 
governments in Asia, Europe, Africa, 
the US and Australia are engaging in 
the diff erent modes of Islamic fi nance, 

issuing million-dollar Sukuk, developing 
Takaful (Islamic insurance) companies 
and implementing legislation and 
regulations in order to enable Islamic 
fi nance transactions. The business 
leaders of most nations of the world 
including chief of the IMF, Christine 
Lagarde, recognize Islamic fi nance as 
a valuable business model and form of 
alternative fi nance to stimulate economic 
growth, raise funds for businesses and 
government projects, and diversify 
assets, investments and investor classes. 

Africa is now embracing large-scale 
Islamic fi nance as it seeks to tap cash-
rich Middle Eastern investors to fi nance 
large infrastructure programs. The 
Seychelles and Ghana issued eurobonds 
in 2006 and 2007 respectively, but it was 
not until 2011-12 that others followed 
suit with Sukuk. In 2013, Nigeria 
became the fi rst big economy in sub-
Saharan Africa to issue a Sukuk Ijarah 
facility at US$71 million. Osun State 
of Nigeria incorporated an SPV, Osun 
Sukuk Company (the SPV), to which 
it transferred the land for construction 
of the schools. The SPV issued Sukuk 
in the aggregate principal amount of 
US$71 million representing undivided 
ownership interests in the land. The net 
proceeds of the issuance were used by 
the SPV to pay the purchase price for 
the land and fund construction of the 
schools. The land was leased back to 
the state government against periodical 
rental payments and partial redemption 
payments, which passed through to the 
Sukuk holders in proportion to their 
ownership interest in the underlying 
asset based on the Sukuk they held. The 
central banks of Nigeria and Mauritius 
are also shareholders in the International 
Islamic Liquidity Management 
Corporation, which has started to issue 
Sukuk to help Islamic banks manage 
their fi nances.

Soon after, Senegal raised US$200 million 
through a Sukuk issuance in 2014 which 
was the fi rst major Sukuk issued by 
a West African nation and achieved a 
profi t rate of 6.25% with a four-year 

maturity. Rolling with the African Sukuk 
momentum, South Africa issued a 
US$500 million Sukuk facility, which was 
more than four times subscribed, with 
an orderbook of US$2.2 billion according 
to the South African Treasury, indicating 
that appetite for emerging market Islamic 
bonds matches those of the developed 
world. The bond, which matures in June 
2020, is a Sukuk Ijarah structure with 
cash fl ows based on infrastructure assets. 
Even Gambia and Sudan have issued 
Sukuk albeit for small amounts and on a 
short-term basis. Gambia issued a US$40 
million dollar Sukuk Salam in 2011 and 
in the same year, Sudan issued a GBP160 
million (US$230.28 million) Sukuk and 
another one at GBP758 million (US$1.09 
billion) backed by a state electrical fi rm.

The Ivory Coast issued a sovereign 
Sukuk in 2015 with its debut fi ve-year 
CFA150 billion (US$254.86 million) 
Sukuk issuance priced at a profi t rate 
of 5.75%. The Sukuk facility is being 
arranged by the Islamic Corporation for 
the Development of the Private Sector 
(ICD) which signed an agreement in 
April 2015 for the implementation of 
a fi ve-year Sukuk program of CFA300 
billion (US$509.72 million) to be issued 
in two equal phases of CFA150 billion 
each. A roadshow was held in Saudi 
Arabia from the 14th–19th November 2015 
and followed a recent upward revision 
of the Ivory Coast’s sovereign rating by 
Moody’s from ‘B1’ to ‘Ba3’. The launch 
ceremony held in Abidjan was att ended 
by the prime minister and fi nance 
minister as well as guests from the IMF, 
World Bank, African Development Bank 
as well as CEOs of local banks.

Sukuk are particularly suited for sub-
Saharan Africa, a region that needs 
huge investments in infrastructure. In 
addition, Morocco, Tunisia and Kenya 
are laying the legal groundwork to 
issue Sukuk and operate Islamic banks. 
Tunisia is planning a sovereign Sukuk 
for US$1 billion with a 10-year term, a 
5.88% yield, and a closing date of 2016. It 
is to be printed through the Central Bank 

Halal inancing gaining traction globally
Halal fi nance has now created opportunities for businesses, governments, banks and individuals across the Middle 
East, Africa, South Asia, East Asia, Southeast Asia, Australia, Russia, Europe, and North and South America. This 
form of fi nance has penetrated fi nancial markets around the world and enables people to diversify portfolios, 
perform interest-free fi nancial transactions and att ract a wider class of investors including socially responsible and 
ethical investors. CAMILLE SILLA PALDI explores.

continued...
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of Tunisia and managed by Citibank, 
Natixis and Standard Chartered.

Morocco agreed to a US$2.4 billion 
package with the IDB under which it 
would receive US$600 million each 
year from 2013 to 2016. It also raised 
US$750 million in 2013 in a two-part 
re-opening of its US$1.5 billion bond. 
Dar Assafaa, an affi  liate of the country’s 
largest lender Att ijariWafa Bank, became 
the nation’s fi rst fully-fl edged Islamic 
fi nancial institution when the central 
bank approved its switch. The country 
introduced a law in January 2015 to 
regulate Islamic fi nancial products and 
allow local and foreign banks to set up 
units that comply with the religion’s ban 
on interest. Morocco is rated ‘BBB-’ at 
S&P, the lowest investment grade, while 
Egypt is ‘B-’, six levels into junk. 

Tunisia is rated ‘Ba3’ by Moody’s 
Investors Service, three levels below 
investment grade. Algeria and Libya 
are not rated. Morocco’s Islamic fi nance 
bill, which came into force on the 30th 
January, also allows for the formation of 
a centralized Shariah board to oversee 
Islamic banks. 

The Moroccan Association of 
Participative Financiers estimates 
total investment in Shariah compliant 
products in the country will reach US$7 
billion by 2018. About US$1.8 billion 
in assets are held by Islamic fi nancial 
institutions worldwide, according to S&P. 
“Islamic fi nance may account for as much 
as 10% of total banking assets within 10 
years,” said Mohamed El Kett ani, CEO of 
Att ijariwafa Bank.

Islamic fi nance was derailed in 
Egypt when Mohamed Morsi, whose 
administration pledged to expand the 
industry, was removed from power. The 

country is now att empting to revise a 
new Sukuk law. In 2013, Libya passed 
a law to ban non-Shariah compliant 
or conventional banking. However, 
governments after the administration of 
Muammar Qaddafi  have been unable to 
assert full control over the country, which 
now has two rival governments and 
parliaments. Qaddafi  had actually tried 
to implement the gold standard in Libya 
prior to his passing.

Kenya’s fi nancial regulator has proposed 
a separate regulatory framework for 
Islamic fi nancial institutions as part 
of a broad 10-year strategy designed 
to boost capital markets. Kenya is 
reviewing all laws and regulations 
governing its Islamic fi nance industry 
to aid the issuance of a debut Sukuk. 
The East African nation, which issued 
its fi rst eurobond in 2014, wants to 
expand the range of fi nancing available 
to infrastructure projects. The Treasury 
has said it is looking at the possibility of 
issuing Sukuk in the 2016/17 fi scal year, 
starting in July. 

In 2007, the Central Bank of Kenya 
licensed two Shariah compliant banks 
and at least one fi rm has since started 
to off er Shariah compliant insurance 
products. Amadou Sy, a Fellow at the 
Brookings Institution and a former 
offi  cial at the IMF who has studied 
the sector, says Sukuk issuance could 
help Africa to pay for multibillion-
dollar infrastructure programs. “You 
have money from the Gulf and then 
you have the IDB, and also Malaysia 
and Indonesia — there is money out 
there,” he said. The IDB, for example, is 
lending US$150 million through Shariah 
compliant facilities for the new Lekki 
port in Nigeria. It also supported the 
construction of the Kenitra power plant 
in Morocco with a US$200 million loan.

According to EY, the global Sukuk 
market is projected to reach US$900 
billion by 2017. In 2014, the UK was the 
fi rst Western nation to issue sovereign 
Sukuk and it drew orders of more than 
GBP2 billion (US$2.88 billion) from 
investors in the UK, the Middle East 
and Asia for its sale of GBP200 million 
(US$287.85 million)-worth of Shariah 
compliant debt. The UK considers itself 
a European hub of Islamic fi nance along 
with Ireland and Luxembourg. Also in 
2014, Hong Kong raised US$1 billion in 
its debut Islamic bond issue, att racting 
nearly US$5 billion in orders. 

The states of Illinois and New York 
have both passed legislation enabling 
Sukuk transactions. In New York, 
the bill was introduced by Senator 
Parker from Brooklyn in 2011, who is a 
strong advocate of introducing Islamic 
fi nance in the US. The US has seen two 
major Sukuk issuances including the 
East Cameron Gas Sukuk (US$165.67 
million), which was the fi rst-ever Sukuk 
Musharakah in America backed by oil 
and gas assets, and the General Electric 
Sukuk (US$500 million), which was a 
Sukuk Ijarah backed by aircraft leases 
due for maturity in November 2014. 

Although the East Cameron Gas Sukuk 
experienced some technical diffi  culties, 
the General Electric Sukuk performed 
well and there is a large potential for 
Sukuk in the US as a capital-raising 
instrument for US fi rms. Riding the 
Sukuk momentum, in 2014, Goldman 
Sachs issued a US$500 million dollar 
Sukuk, which was heavily 
oversubscribed. Brazil and Mexico are 
both also considering Sukuk.

Camille Silla Paldi is CEO of FAAIF. She can 
be contacted at camille@faaif.com.

Continued
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Indonesia auctions sovereign 
Sukuk 
INDONESIA: The government of 
Indonesia has auctioned its sovereign 
Sukuk (SPN-S 06102016 and four 
project-based Sukuk series) with an 
indicative target of IDR4 trillion (US$300 
million) on the 5th April 2016, according 
to an announcement on the Ministry of 
Finance’s website.

Malaysian Airlines redeems 
Sukuk
MALAYSIA: Malaysian Airline System 
(Malaysian Airlines) made an early 
redemption of a junior Sukuk with a 
nominal value of up to RM2.5 billion 
(US$619.6 million) on the 31st March, 
according to an announcement on Bank 
Negara Malaysia’s website.

Iran plans Manfaat Sukuk 
issue
IRAN: The Ministry of Economic Aff airs 
and Finance of Iran is planning to issue 
Manfaat Sukuk utilizing governmental 
and non-governmental fi nancial 
resources and revenues, said its minister 
Ali Tayyebnia, who also added that a 
bill to manage such assets effi  ciently is 
currently being prepared, according to 
a statement on the ministry’s website. 
These immovable properties and assets 
can be used as a foundation for issuing 
Sukuk to generate income, said Ali. The 
government on the 1st March 2016 also 
launched the Comprehensive Property 
Executive Agencies System, a measure 
in line with the management of state 
assets.

QIIB plans to loat Sukuk 
before end of April
QATAR: Qatar International Islamic 
Bank (QIIB)’s Tier 1 Sukuk facility of 
up to QAR3 billion (US$823.36 million) 
is expected to be issued before the end 
of April, according to the bank’s CEO 
Abdulbasit A al-Shaibei as reported by 
CPI Financial. 

According to a bourse fi ling, QIIB has 
received the nod from its shareholders 
during its annual general meeting to 
issue the said Sukuk with the board 
of directors to decide on the size of 
each issuance, terms and conditions 
and issuance currency after gett ing all 
necessary approvals from the relevant 
authorities.

MBIB fully redeems and 
cancels Sukuk
MALAYSIA: Maybank Islamic (MBIB) 
announced on Bank Negara Malaysia’s 
website that it has fully redeemed and 
cancelled its RM1 billion (US$255.43 
million) Tier 2 Capital Islamic 
Subordinated Sukuk Musharakah on its 
fi fth year on the callable date of the 31st 
March 2016 (optional redemption date). 

Kuwait plans Sukuk and bond 
issuance
KUWAIT: The government of Kuwait is 
planning to issue KWD2 billion (US$6.61 
billion)-worth of debt comprising Sukuk 
and bonds to help plug a budget defi cit 
driven by low oil prices, reported Al 
Arabiya. The Ministry of Finance has 
invited banks to arrange the issuance; 
however, it did not specify the timing 
beyond saying the issuance would 

occur this year. To be divided equally 
between Sukuk and conventional bonds, 
the issuance is expected to help cover a 
defi cit of KWD6 billion (US$19.84 billion) 
from a projected total defi cit of KWD12.2 
billion (US$40.34 billion) for the current 
fi scal year that began on the 1st April 
2016.

STSSB to issue ICP
MALAYSIA: Sunway Treasury Sukuk 
(STSSB) is set to issue its 75th series of 
Islamic commercial papers (ICP) worth 
RM200 million (US$51.48 million) on 
the 6th April via tender, according to 
an announcement on Bank Negara 
Malaysia’s website. The ‘MARC-1IS’-
rated papers will mature on the 6th May 
2016.

Maple Leaf settles Sukuk 
facility
PAKISTAN: Maple Leaf Cement Factory 
(Maple Leaf) has sett led the full amount 
of its PKR8 billion (US$76.26 million) 
Sukuk facility due in December 2018, as 
the company had improved profi tability, 
bett er cash fl ow, cost curtailment 
initiatives and effi  cient fi nancial 
discipline, according to a bourse fi ling.

BSM plans Sukuk issuance
INDONESIA: Bank Syariah Mandiri 
(BSM) is planning to issue Sukuk worth 
IDR1 trillion (US$75.7 million) this year 
to refi nance its expiring subordinated 
notes which were issued by the bank 
in 2011, according to The Jakarta Post 
quoting BSM’s president director Agus 
Sudiarto.

DEAL TRACKER Full Deal Tracker on page 33
EXPECTED DATE COMPANY'S NAME SIZE STRUCTURE ANNOUNCEMENT DATE

TBA Government of Kuwait KWD2 billion Sukuk 5th April 2016
2016 Bank Syariah Mandiri IDR1 trillion Sukuk 5th April 2016
Before end of April Qatar International Islamic 

Bank
QAR1 billion Sukuk 31st March 2016

Third quarter of  
2016

Saudia up to SAR5 billion Sukuk 23rd March 2016

TBA ICD US$500 million Sukuk 22nd March 2016
TBA Government of Pakistan PKR80 billion Sukuk Ijarah 22nd March 2016
Apr-16 Boubyan Bank US$250 million Sukuk 22nd March 2016
TBA Qatar International Islamic 

Bank
QAR1 billion Sukuk 11th March 2016

Second quarter of 
2016

Government of Oman TBA Sukuk 9th March 2016
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DagangHalal’s planned IPO on 
track 
MALAYSIA: DagangHalal’s planned IPO 
is on track to be listed on the London 
Stock Exchange’s AIM platform and it 
now depends on the exchange’s decision, 
the company’s CEO Mohamed Hazli 
Mohamed Hussain was quoted as saying 
by Bernama.

No material change under 
new inancial crisis law
INDONESIA: Fitch Ratings in a 
statement affi  rmed its belief that the 
government of Indonesia will maintain 
a high propensity to provide support 
for large banks during times of stress, 
although controlling shareholders will be 
expected to contribute additional capital 
before government support in the event 
of a bank failure. The Financial System 
Crisis Prevention and Mitigation Law, 
which was approved on the 17th March 
2016 and is due to be signed into law, 
does not materially change the likelihood 
of government support for domestic 
systemically important banks.

HDC and Nestle join forces
MALAYSIA: The Halal Industry 
Development Corporation (HDC) and 
Nestle Malaysia have entered into an 
MoU seeking to empower local SMEs in 
the global Halal market and to further 
promote the development of the Halal 
sector, according to a press release.

IAs potential game changers 
for Islamic banks
MALAYSIA: RAM Ratings in a 
statement said that investment accounts 
(IAs) have emerged as potential game 
changers for Malaysian Islamic banks 
and are expected to become a vital 
source of funding this year. Unrestricted 
investment accounts (UIAs) are estimated 
to have increased more than RM14 billion 
(US$3.49 billion) in the fourth quarter 

of 2015, surpassing the RM8.3 billion 
(US$2.07 billion) growth in the overall 
banking system’s deposits. RAM also 
revealed UIAs accounted for two-fi fths 
of the RM47 billion (US$11.73 billion) 
of IAs in the Malaysian Islamic banking 
system as at end-2015 with Maybank 
Islamic commanding the lion’s share of 
this market to date. Restricted investment 
accounts are estimated to have expanded 
18% in 2015 (2014 estimate: +36%).

UDA Holdings secures Islamic 
facility
MALAYSIA: Property developer 
UDA Holdings has signed a fi nancing 
agreement to procure a syndicated 
Islamic fi nancing facility of up to RM500 
million (US$124.79 million) to part-
fi nance eight projects with an estimated 
gross development value of RM1.62 
billion (US$404.32 million), according to a 
press statement. Affi  n Hwang Investment 
Bank, AmInvestment Bank and RHB 
Islamic Bank are the joint mandated lead 
arrangers while Bank Pembangunan 
Malaysia and Kuwait Finance House 
(Malaysia) are the co-arrangers for the 
syndicated facility.

IFSB issues working papers 
MALAYSIA:The IFSB has issued a 
working paper titled ‘Strengthening 
the Financial Safety Net: The Role and 
Mechanisms of Shariah Compliant 
Deposit Insurance Schemes (SCDIS)’ 
(WP-06), which seeks to shed light on 
the principles and existing institutions 
through which deposit insurance 
schemes are provided on a Shariah 
compliant basis, according to a press 
release.

In a separate press statement, the IFSB 
and Shariah Research Academy for 
Islamic Finance (ISRA) have issued a 
joint IFSB-ISRA Working Paper titled 
‘Shariah Non-Compliance Risk in the 
Banking Sector: Impact on Capital 
Adequacy Framework of Islamic Banks’ 
(WP-05). The working paper endeavors 
to explore the appropriate approach 

for the application of capital charge for 
Shariah non-compliance risk.

Standard Chartered Saadiq 
enhances product offerings
PAKISTAN: Standard Chartered Saadiq 
in Pakistan has enhanced its product 
suites, which include Home Finance with 
fi xed pricing for up to three years, and 
the Saadiq World Miles Credit Card, a 
Shariah compliant card that off ers travel-
related privileges and benefi ts. According 
to the Pakistan Observer, the bank has 
also launched the Saadiq Business Term 
Finance, a new Shariah compliant solution 
for clients to manage their business 
expenditures by availing fi nancing against 
their existing property.

Another Shariah compliant 
Malaysian airline
MALAYSIA: Malaysia could be 
welcoming a new Shariah compliant 
airline that utilizes Islamic fi nancing, 
after Rithsman Mohamed, CEO of 
Waqf Airlines, revealed to The Malay 
Mail Online that the airline plans 
to be fully Shariah compliant in all 
aspects of its operations. According to 
Rithsman, it will ensure that funding 
sources are Halal, which will be fulfi lled 
through legitimate fi nancing and Waqf 
contributions. The early stages of Waqf 
Airlines’s operations will also see it using 
a profi t-based model to cover expenses 
and loan repayments as well as to 
provide for expansion, with the company 
to be non-profi t when the Waqf funds 
grow. Malaysia witnessed the entry of 
its fi rst Shariah compliant airline, Rayani 
Air, in late 2015.

BOP and ZTBL sign home 
remittances agreement
PAKISTAN: Bank of Punjab (BOP), 
which runs Taqwa Islamic Banking, has 
inked a home remitt ances distribution 
agreement with Zarai Taraqiati Bank 
(ZTBL), according to Pakistan’s Daily 
Times.  

AFRICA
Government of Osun rebuts 
Sukuk allegations
NIGERIA: The government of Osun 
has rebutt ed allegations by the People’s 
Democratic Party that it has signed off  
public school buildings to Islamic money 

lenders through the sale of its Sukuk in the 
unlikely event of a default. According to 
Vanguard quoting Semiu Okanlawon, the 
director of the bureau of communication 
of the state government, the Sukuk is 
under Osun Sukuk Company, which is a 
company established by the government 
of Osun which is rated stable with a ‘B’ 
rating. The Sukuk facility is a satisfactory 

quality debt issue with moderate credit 
risk and it has adequate capacity to 
pay returns and principal on local 
currency debt in a timely manner so the 
allegations are unfounded, Okanlawon 
added, saying that the publication of the 
rating on the 31st March 2016 is out of 
the government’s own volition and for 
transparency.
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MIB plans banking unit to 
facilitate Sukuk issuance
MALDIVES: Maldives Islamic Bank 
(MIB) is planning to establish an 
investment banking unit to initiate 
and lead manage Sukuk issuance in 
the country, announced its managing 
director Harith Harun in a statement. 
MIB is also in talks with Amana Takaful 
to introduce a bancaTakaful service. 
In addition, MIB is fi nalizing technical 
details on an agreement with Maldives 
Hajj Corporation which would enable 
their members to deposit funds for Hajj 
and Umrah through MIB’s branches and 
also via fund transfers through internet 
banking and ATMs.

SECP issues private placement 
securities rules
PAKISTAN: The Securities and Exchange 
Commission of Pakistan (SECP) has 
issued a draft of the Private Placement 
of Securities Rules, 2016, outlining 
information of all persons likely to be 
aff ected by the measure, according to a 
circular by the SECP. The rules apply to 
companies proposing to off er securities 
(including Sukuk instruments) by way 
of private placement but do not apply 
to any state-owned company, SPV or 
corporate body specifi cally set up by the 
federal government or any provincial 
government for the purposes of private 
issue of securities.

New rules to activate Waqf 
assets
INDONESIA: Otoritas Jasa Keuangan 
is preparing regulations on Shariah real 
estate investment funds, which will 
see underutilized Waqf assets such as 
land to be revived through these funds, 
according to Republika.co.id. The OJK’s 
head of the Capital Markets Supervision 
Department, Sugianto, was quoted as 
saying that Waqf asset-based Sukuk can 
be facilitated through Shariah real estate 
investment funds, adding that hopefully 
the rules will be issued this year.

EUROPE
Al Rayan’s new savings 
account
UK: Al Rayan Bank has launched a new 
100-day charities’ notice savings account 
which targets a profi t rate of 1.4% gross 
per annum, which is made available to 
charities, mosques and not-for-profi t 
organizations. According to a statement, 

the account is operated under the 
Wakalah principle, whereby Al Rayan 
acts as the customer’s agent to achieve an 
agreed expected profi t rate and to monitor 
the investment on a daily basis.

Gatehouse launches Islamic 
inancing 

UK: London-based investment bank 
Gatehouse Bank has launched Shariah 

compliant fi nancing solutions for 
clients seeking to acquire or refi nance 
residential properties, with a focus on 
greater London, according to a statement. 
Gatehouse said it will off er clients 
bespoke property fi nance products 
ranging from simple single residential 
investment fi nance to more complex 
company structures including property 
portfolio and short-lease fi nance.

GLOBAL
ICD partners with Al-Arafah 
Islami Bank
GLOBAL: The Islamic Corporation 
for the Development of the Private 
Sector (ICD) has made an investment 
worth about BDT1.55 billion (US$19.39 
million) to acquire a 10% stake in 
Bangladesh’s Al-Arafah Islami Bank, 
subject to shareholder consent and 
regulatory approvals from Bangladesh 
Bank, the Bangladesh Securities and 
Exchange Commission and other relevant 
authorities. According to a statement, 
Al-Arafah Islami Bank will issue around 
110 million fresh shares of BDT10 (12.51 
US cents) each with BDT4 (5 US cents) 
as premium to the ICD. As part of the 
ICD’s eff orts to promote Islamic fi nance 
and private sector development in 
Bangladesh, an agreement has also been 
signed with the Islamic bank.

Iran and Pakistan inalizing 
banking agreement
GLOBAL: Iran and Pakistan are 
fi nalizing a banking cooperation 
agreement, according to IRNA. The 

Central Bank of Iran (CBI)’s director-
general for international aff airs Hossein 
Yaqobi Miab was quoted as saying that 
articles of the agreement are completely 
operational, including the opening of CBI 
accounts in the State Bank of Pakistan, 
the rejoining of Iran to the Asian Clearing 
Union and the establishment of a joint 
banking committ ee by the two countries 
comprising several Iranian and Pakistani 
banks. 

Hossein also announced that permission 
for Bank Melli of Iran to open branches 
in Pakistan would be issued soon, adding 
that four Pakistani banks are also keen to 
open branches in Iran.

IDB approves funds for 
development projects
GLOBAL: The IDB in a press release 
announced that it is set to contribute 
US$1.1 billion in funding toward new 
development projects approved by 
the board, including: US$176.5 million 
for the Development of Four Higher 
Education Institutions Project and 
US$330 million for the Power Grid 
Enhancement Project, both in Indonesia; 
US$92.2 million for the Construction of 

the Kwala-Mourdiah-Nara Road Project 
in Mali; US$83.8 million for the Kandadji-
Niamey Transmission Line Project in 
Niger; US$42.42 million for the Livestock 
Markets and Infrastructure Development 
Project in Cameroon; US$350 million for 
the Sohar to Ibri Water Supply Project 
in Oman; US$24.3 million for the Sfax 
Integrated Agricultural Development 
Project in Tunisia; US$99.2 million of 
Sukuk in the Malaysian market from 
April through May 2016 and special 
assistance grants worth US$475,000 
under the IDB Waqf Fund to support 
education and training projects for 
Muslim communities in Congo, New 
Caledonia and the UK.

IDB and RISE collaborate
GLOBAL: The IDB and India-based 
Rashtriya Institute of Science and 
Technology (RISE) have signed an 
agreement for the implementation of a 
Medicare program, which will fi rst be 
rolled out in Maharashtra where RISE 
has already implemented mobile medical 
units in the rural (tribal) areas of the 
western Indian state, according to Arab 
News.
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GCC funding environment hit 
by oil slide
GLOBAL: Moody’s in a statement said 
that the funding environment for banks 
in the GCC is expected to face pressure 
as oil prices remain persistently low. 
The impact on GCC banks’ stand-alone 
profi les has so far been most acute in 
terms of more challenging liquidity 
conditions, refl ecting increasing 
government borrowings, reduced deposit 
infl ows and rising interest rates.

The report also highlighted that GCC 
governments are increasingly fi nancing 
their fi scal defi cits through the banks. 
Khalid F Howladar, a senior vice-
president at Moody’s, however, said 
that such borrowings can reduce the 
availability of bank credit to the private 
sector and increase concentration.

Malaysia and China to 
collaborate in Halal industry
GLOBAL: Malaysia’s Halal Industry 
Development Corporation (HDC) and 
China-based MCH Halal International 
Holdings of Hong Kong and Greenland 
Group are set to cooperate via an MoU to 
establish the fi rst-ever Halal International 
Trade Center in Kunming City of Yunnan 
Province, with support from the Yunnan 
provincial government, according to a 
press statement.

Concurrently, in order to double the 
number of Halal exporters, another 
MoU is also set to be inked between 
HDC, SAME (a government SME sector 
development agency) and Bank of China 
(BoC), which will see BoC providing 
banking solutions and facilities to SMEs 
in the Halal industry in their foray into 
China’s markets, according to a separate 
press release.

Al Murjan buys London 
property 
GLOBAL: Saudi-based investor 
Al Murjan Group has acquired the 
Kinnaird House offi  ce building located 
in London in the UK for GBP85 million 
(US$121.36 million) from German fund 
manager GLL Real Estate, according 
to Reuters. The property will be let to 
consultancy fi rm McKinsey & Co in its 
entirety for another two years, Currim 
Oozeer, CEO of Sidra Capital was 
quoted as saying. Sidra Capital is the 
advisor of the transaction.
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GFH signs property 
development deal
GLOBAL: GFH Financial Group 
announced in a statement that it has 
signed an agreement worth GBP100 
million (US$142.78 million) with Palace 
Revive Developments to become a key 
anchor partner for more than 30% of 
the development of No. 1 Palace Street, 
which is being developed by UK-based 
developer Northacre. The property is 

expected to be completed in the second 
half of 2018.

WBG launches of ice in 
Malaysia
GLOBAL: The World Bank Group 
(WBG) has inaugurated its offi  ce, which 
will serve as a global knowledge and 
research hub, in Malaysia. According to a 
statement, the offi  ce is housed in Sasana 
Kijang, Bank Negara Malaysia.

MIDDLE EAST
Sidra advises on property 
development project
SAUDI ARABIA: A joint venture 
agreement has been signed between Al 
Murjan Holding; Mohamad Zouheir Al 
Azem, a partner in Nawa Real Estate 
Development (Nawa); and Amer Zein 
El Abdin, the president of National 
Marketing Co, for the Eden Residence 
development project, with Nawa acting 
as the development manager and Sidra 
Capital as the investment advisor. 
According to a press statement, the 
project’s gross development cost is 
estimated at SAR80 million (US$21.31 
million) and is expected to be completed 
by mid-2018.

Emirates Islamic to lay off 
staff
UAE: Emirates Islamic, the Islamic arm 
of Emirates NBD, is planning to lay off  
200 staff  to cut costs amid the tighter 
liquidity environment on the back of 
low oil prices, according to The National 
quoting banking sources.

SDC to become joint stock 
company
SAUDI ARABIA: The Capital Market 
Authority of Saudi Arabia has approved 
the conversion of the Securities 
Depository Center (SDC) into a joint 
stock company fully-owned by the Saudi 
Stock Exchange (Tadawul). According 
to a bourse fi ling, Tadawul will be 
developing a time plan to execute the 
conversion in accordance with applicable 
laws and regulations.

Moody’s expects Omani 
banking system to weaken
OMAN: Moody’s expects the operating 
environment for Oman’s banking system 
to weaken further, as indicated by 
declining business volumes, investment, 

liquidity and reduced consumer 
confi dence, the Muscat Daily reported. 
The report quoted Moody’s as saying 
that pressure on loan growth and asset 
quality could rise if GCC governments 
become more fi scally selective and let the 
non-oil economy slow down further.

DIB awards contract to 
Engineering Contracting
UAE: Dubai Islamic Bank (DIB) 
has awarded the contract for the 
construction of the Badr Project Phase 1 
on DIB-owned land, valued at AED687 
million (US$187 million), to Engineering 
Contracting Company. According to a 
statement, the residential community 
project consists of fi ve distinct zones of 
apartment buildings, villas, community 
buildings as well as recreational 
facilities.

QCB’s new insurance 
regulations
QATAR: The governor of Qatar Central 
Bank (QCB), Sheikh Abdullah Saud 
Al-Thani, has issued decision no. (1) 
of 2016 on executive instructions for 
the insurance sector and principles of 
governance of insurance companies, 
which stipulates that listed insurance 
entities must have capital above QAR100 
million (US$27.44 million), while unlisted 
insurance companies must have capital 
higher than the fi gure set by the Central 
Bank or the risk-based capital. According 
to a statement, branches of insurance 
companies, meanwhile, must deposit at 
least QAR35 million (US$9.61 million).

Alhokair Group procures 
Islamic facility 
SAUDI ARABIA: Saudi British Bank 
and Abdulmohsen Alhokair Group for 
Tourism and Development Company 
(Alhokair Group) have entered into a 
new Islamic credit facilities (Tawarruq) 
agreement, according to a bourse fi ling. 
Amounting to SAR50 million (US$13.33 

million), the facility is secured by a 
promissory note from the company 
and will be used to fund its expansion 
projects.

Riyad extends Islamic facility 
to Bahri
SAUDI ARABIA: The National Shipping 
Company of Saudi Arabia (Bahri) has 
inked a Murabahah facility agreement 
worth SAR1.43 billion (US$381.15 
million) with Riyad Bank to fi nance the 
construction of fi ve very large crude 
carriers. According to a bourse fi ling, the 
said vessels will be mortgaged to Riyad 
Bank as the essential collateral for the 
fi nancing.

 GBSA and ACT join forces
UAE: The Gulf Bond and Sukuk 
Association (GBSA) and the Association 
of Corporate Treasurers (ACT) have 
signed an MoU aimed at improving 
the practice of treasury management 
and developing fi xed income markets, 
according to a press statement.

Sohar Islamic opens new 
branch in Muscat
OMAN: Sohar Islamic has launched 
its fi fth branch in Al Khoudh in the 
governorate of Muscat that off ers Shariah 
compliant products and services to its 
retail and corporate clients, according to 
an announcement.

Are you receiving our daily
IFN Alerts?

The Number ONE news service with 
over 20,000 registered daily readers
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Eastspring Investments 
declares income distribution
MALAYSIA: Eastspring Investments has 
declared the gross income distribution 

for two of its existing Shariah 
compliant unit trust funds, Eastspring 
Investments Dana al-Ilham and 
Eastspring Investments Dana al-Islah, 
with a dividend yield of 5% and 4%, 
respectively. The Dana al-Ilham fund’s 
gross distribution per unit stood at 3.64 
sen (0.93 US cents) while it was 2.96 sen 
(0.76 US cents) per unit for the Dana al-
Islah fund, according to a press release.

UBL Fund Managers’s Islamic 
fund fully matures
PAKISTAN: The Al-Ameen Islamic 
Principal Preservation Fund-II, as well 
as the UBL Principal Protected Fund-II, 
under the management of UBL Fund 
Managers has fully matured and is to 
be delisted from the Pakistan Stock 
Exchange, a bourse fi ling shows.

RESULTS
KIB
KUWAIT: In 2015, Kuwait International 
Bank (KIB) reported a 17% year-on-year 
increase in profi t to KWD16.1 million 
(US$53.23 million) with total assets rising 
8% to KWD1.79 billion (US$5.92 billion), 
owing to its eff orts in expanding the 
scope of Islamic banking products and 
services, according to a statement.

National Bank
KENYA: The National Bank in Kenya, 
which provides Shariah compliant 
banking known as National Amanah, 
announced that it suff ered KES1.2 billion 
(US$11.72 million) in losses in 2015, 
just a day after the bank’s managing 
director Munir Sheikh Ahmed and 
fi ve other top managers were made 
to go on compulsory leave, according 
to Hivisasa.com. The report added 

that the suspension follows pending 
investigations into an alleged breach of 
fi duciary duty and failure to adhere to 
corporate governance rules.

Meezan Bank
PAKISTAN: Meezan Bank has approved 
a fi nal cash dividend of 12.5% and an 
interim cash dividend of 17.5% to its 
shareholders during its annual general 
meeting, after registering a profi t after 
tax of PKR5.02 billion (US$47.46 million) 
in 2015, a 10% growth from the previous 
year.

Qatar First Bank
QATAR: Shariah compliant Qatar First 
Bank registered a net income of QAR66 
million (US$18.09 million) with total 
assets expanding by 26% to QAR5.9 
billion (US$1.62 billion) in 2015. The 
bank noted in a statement that its Sukuk 
book grew to QAR943 million (US$258.4 

million) and total deposits reached around 
QAR3 billion (US$822.06 billion).

MCB Bank
PAKISTAN: MCB Bank recorded a profi t 
after tax of PKR25.55 billion (US$241.53 
million) in 2015, a 5% increase from the 
previous year, according to a statement. 
Total asset base of MCB Bank came in at 
PKR1.02 trillion (US$9.64 billion), a 9% 
growth compared to 2014.

Solidarity General Takaful
BAHRAIN: Solidarity General Takaful, 
a subsidiary of Solidarity Group 
Holding, reported a net profi t of US$1.5 
million in 2015 compared to US$1.4 
million in the previous year, while its 
gross contributions also increased 7% to 
US$39.4 million from US$36.8 million 
in 2014, according to Bahrain News 
Agency.

TAKAFUL
Legal & General Gulf rebrands 
as Al Hilal Life
BAHRAIN: Legal & General Gulf has 
rebranded its name to ‘Al Hilal Life’ 
eff ective the 1st April 2016, following Ahli 
Bank’s acquisition of a 50% stake in the 
company. Ahli Bank’s parent, Ahli United 
Bank, now holds 100% of shares in Al 
Hilal Life. The chairman of Al Hilal Life, 
Sanjeev Baijal, said in a statement that 
the plan is to develop Al Hilal from being 
primarily a bancassurer in Bahrain into a 
more rounded life insurer.

GETB launches i-Great Salam
MALAYSIA: Great Eastern Takaful 
(GETB) has launched i-Great Salam, a 
new Family Takaful plan that enables 
policyholders to enhance their access to 
medical facilities upon early diagnosis, 
announced GETB’s CEO, Zafri Ab Halim, 
as reported by Bernama.

Stable outlook for Malaysia’s 
Takaful operators
MALAYSIA: RAM Ratings has 
maintained a stable outlook on the 
credit profi les of its rated insurers and 
Takaful operators in Malaysia as their 
capitalization levels and reserves remain 
robust while the industry is supported 
by a sound and prudent regulatory 
framework. According to a statement, 
this comes despite the expectation that 
the sectors’ growth will moderate this 
year amid uncertainties in the fi nancial 
markets. The gross premiums for Takaful 
contributions are projected to expand 
about 4-5%.

RAM said that while Family Takaful 
continued to expand at 8% in 2015 
(2014: 4.4%), growth in the General 
Takaful segment eased to 6% (2014: 
13.3%), ending the year with RM7 
billion (US$1.79 billion) and RM2.3 
billion (US$587.48 million) of gross 
contributions respectively. Overall, the 

sector’s profi t ebbed 13.8% as benefi ts 
and claims as well as commissions and 
management expenses outpaced the 
increase in premiums/contributions and 
investment returns fell amid a volatile 
market.

Iran opens door to foreign 
investors
IRAN: The Islamic Consultative 
Assembly or the Iranian parliament 
has ratifi ed a law allowing foreigners 
to invest in the Republic’s insurance 
industry through the purchase of shares 
of domestic fi rms, open branches and 
corresponding offi  ces and to set up 
joint insurance companies, according to 
Financial Tribune. Foreign insurers can 
own up to a 49% stake in mainland fi rms 
and 100% in the free trade zones. The 
law also recognizes the Central Insurance 
Company of Iran as the main regulator 
for foreign collaboration in the key 
industry.
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Fitch af irms Germany at ‘AAA’
GERMANY: The ‘AAA’ long-term 
foreign and local currency issuer 
default ratings (IDRs) on Germany 
have been affi  rmed by Fitch with a 
stable outlook, refl ecting the sovereign’s 
strong institutions and diversifi ed, high 
value-added economy. According to a 
statement, Fitch has also affi  rmed the 
issue ratings on Germany’s unsecured 
foreign and local currency bonds and its 
country ceiling at ‘AAA’ and its short-
term foreign currency IDR at ‘F1+’.

Fitch af irms Qatar
QATAR: Fitch has affi  rmed the long-
term foreign and local currency issuer 
default ratings of Qatar at ‘AA’ with 
a stable outlook. In a statement, Fitch 
noted that the ‘AA’ ratings refl ect Qatar’s 
large sovereign assets, the government’s 
fi scal adjustment eff orts and a large 
hydrocarbon endowment.

S&P revises outlook on China 
and Hong Kong 
GLOBAL: S&P has revised the outlook 
on China to negative from stable 
refl ecting the slower than expected 
economic rebalancing. Concurrently, the 
rating agency has also cut the outlook 
on Hong Kong to negative from stable, 
refl ecting the outlook on Hong Kong’s 
central government, China.

According to separate statements, S&P 
has affi  rmed the ‘AA-/A-1+’ sovereign 
credit ratings and ‘cnAAA/cnA-1+’ 
Greater China regional scale ratings on 
China and the ‘AAA/A-1+’ issuer credit 
rating and ‘cnAAA/cnA-1+’ Greater 
China regional scale ratings on Hong 
Kong.

S&P takes rating actions on 
Saudi banks
SAUDI ARABIA: S&P has downgraded 
the ‘A-’ long-term rating on Samba 

Financial Group, Al Rajhi Bank, Riyad 
Bank and Saudi British Bank to ‘BBB+’ 
with all four banks having a stable 
outlook. According to a statement, S&P 
has also affi  rmed the ‘BBB+/A-2’ ratings 
on Banque Saudi Fransi and Arab 
National Bank, as well as the ‘BBB/A-2’ 
ratings on Saudi Investment Bank, with 
stable outlooks.

IIRA rates Bahrain
BAHRAIN: The Islamic International 
Rating Agency (IIRA) has assessed the 
long and short-term sovereign credit 
ratings of Bahrain at ‘BBB/A3’ on both the 
foreign and local currency scale with a 
stable outlook, according to a statement. 
The investment grade assessment is 
underpinned by fundamental strengths, 
including the Kingdom’s status as a high-
income economy, its cohesiveness with 
the larger GCC, and a well-developed 
physical and social infrastructure.

MOVES
BBK
BAHRAIN: BBK has named Reyadh 
Yousif Sater as its new CEO eff ective 
from the 1st April 2016, replacing A 
Karim Bucheery, who is retiring from the 
role, according to a press release.

Maybank
MALAYSIA: Maybank in a statement 
has announced several changes in the 
chairmanships of its key subsidiaries: 
Mohaiyani Shamsudin is the new 
chairman of Maybank Investment Bank 
(Maybank IB), R Karunakaran is the new 
chairman of Etiqa Insurance and Etika 
Takaful and Megat Zaharuddin Megat 
Nor, who relinquished his chairmanship 
of Maybank IB, will be the new chairman 
of Maybank Ageas Holdings, all eff ective 
from the 1st March 2016.

Borsa Istanbul
TURKEY: Borsa Istanbul has elected 
new members to the board with Himmet 

Karadag taking on the chairman’s post, 
while Osman Sarac was appointed 
as CEO of the bourse, according to an 
announcement. Besides Karadag and 
Sarac, other new members of the board 
include Seyit Ahmet Iskin, Meliksah 
Utku, Bilal Topcu, Erisah Arican and 
Nicola Beatt ie. Ilhami Koc, Isınsu 
Kestelli and Murat Tacir continue to be 
board members.

Alizz Islamic Bank
OMAN: Alizz Islamic Bank (AIB) has 
reappointed H H Sayyid Taimur Asaad 
al Said as the chairman for a further 
three-year period, as well as appointing 
Mohammed Shukri Ghanem as the 
vice-chairman, Muscat Daily reported. 
During AIB’s AGM, shareholders elected 
a new board of directors comprising 
Shabib Mohammed al Darmaki, Ahmed 
Abdullah al Khonji, Saleh Nasser al 
Araimi, Mohammed Rashid al Suwaidi, 
and Obaid Hilal al Kaabi, in addition to 
Sayyid and Shukri. Fadelallah Suleiman 
was also appointed as the company 
secretary.

Bank Al Bilad
SAUDI ARABIA: Khaled Suleiman 
Al-Jasser has resigned from his position 
as CEO of Bank Al Bilad due to personal 
circumstances, and the bank has 
appointed Abdul Aziz Mohammed 
Anizan as Khaled’s replacement, 
according to a bourse fi ling. The 
appointment of Abdul Aziz came into 
eff ect as of the 28th March 2016.

Bank Dhofar
OMAN: Bank Dhofar has reelected 
Abdul Hafi dh Salim Rajab Al Aujaili 
as its chairman, while Sheikh Hamood 
Mustahil Al Mashani was reappointed 
the bank’s vice-chairman, a bourse fi ling 
shows.

Al Rajhi Bank Malaysia
MALAYSIA: Al Rajhi Bank Malaysia 
has named Steve Chen as its new CEO, 
the bank confi rmed in a statement. Chen 
was previously the COO for corporate 
and structured fi nance at Hong Leong 
Bank.

For more details. Contact us:
Tel: +603 2162 7800 Fax: +603 2162 7810 Emai: enquiry@REDmoneytraining.com

Leaders in Financial, Technical and Product Training 
for the Islamic Financial Services Industry.

www.islamicfi nancetraining.com
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Expected date Company's name Size Structure Announcement Date
TBA Government of Kuwait KWD2 billion Sukuk 5th April 2016

2016 Bank Syariah Mandiri IDR1 trillion Sukuk 5th April 2016

Before end of April Qatar International Islamic Bank QAR1 billion Sukuk 31st March 2016

Third quarter of  2016 Saudia up to SAR5 billion Sukuk 23rd March 2016

TBA ICD US$500 million Sukuk 22nd March 2016

TBA Government of Pakistan PKR80 billion Sukuk Ijarah 22nd March 2016

Apr-16 Boubyan Bank US$250 million Sukuk 22nd March 2016

TBA Qatar International Islamic Bank QAR1 billion Sukuk 11th March 2016

Second quarter of 2016 Government of Oman TBA Sukuk 9th March 2016

2016-17 Sarana Multigriya Finansial IDR200 billion Sukuk 4th March 2016

TBA Kuveyt Turk TRY1.85 billion Sukuk 1st March 2016

TBA Ziraat Bank (Participation Unit) TRY1.5 billion Sukuk 1st March 2016

TBA Hong Kong TBA Sukuk 1st March 2016

TBA AEON Co Malaysia Master limit of RM1 billion Sukuk 26th February 2016

TBA Cahya Mata Sarawak RM1 billion Sukuk Ijarah 22nd February 2016

TBA Perdana Petroleum RM650 million Sukuk Murabahah 18th February 2016

TBA Government of Malaysia TBA Sukuk 18th February 2016

Second quarter of 2016 Bank Albilad SAR1-2 billion Sukuk 11th February 2016

TBA Saudi Electricity Company US$2.5 billion Sukuk 16th February 2016

TBA Saudi Aramco TBA Sukuk 3rd February 2016

2016 Kuwait Finance House TBA Sukuk 1st February 2016

TBA Oman Telecommunications US$130 million Sukuk 28th January 2016

May-16 Government of Nigeria TBA Sukuk 28th January 2016

March-April 2016 Government of Qatar TBA Sukuk 26th January 2016

2017 Government of Kenya TBA Sukuk 26th January 2016

TBA Tenaga Nasional US$3 billion Sukuk 8th January 2016

TBA Toprak Mahsulleri Ofi si up to TRY600 million Sukuk 7th January 2016

First quarter of 2016 Government of Egypt TBA Sukuk 7th December 2015

TBA Barwa Bank US$2 billion Sukuk 27th November 2015

TBA Samalaju Industrial Port up to RM950 million Sukuk Murabahah 27th November 2015

TBA WAPDA PKR144 billion Sukuk 26th November 2015

TBA WAPDA PKR100 billion Sukuk 26th November 2015

TBA Widad Capital RM120 million Sukuk Murabahah 13th November 2015

TBA Hascol Petroleum PKR2 billion Sukuk 9th November 2015

TBA Emirates Airline US$500 million-US$1  
billion 

Sukuk 9th November 2015

TBA CIMB Islamic RM5 billion Sukuk 6th November 2015

TBA MMC Corporation RM1.5 billion Sukuk Murabahah 13th October 2015

TBA Country Garden Real Estate RM1.5 billion Sukuk Murabahah 6th October 2015

First quarter of 2016 National Home Mortgage 
Finance Corp 

PHP2 billion Sukuk 29th September 2015

TBA HNA Group US$150 million Sukuk 11th September 2015

TBA Turkiye Finans TRY1.5 billion Sukuk 1st September 2015

By 2017 KT Bank EUR100 million Sukuk 11th June 2015

TBA TIME dotCom UP to RM1 billion Sukuk 19th August 2015

2016 Government of South Africa TBA Sukuk 13th February 2015

TBA Government of Niger XOF150 billion Sukuk 26th February 2015

TBA Government of Tunisia US$500 million Sukuk 13th January 2015

2016 Al Baraka Bank (Egypt) US$100 million Sukuk 12th August 2015
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SAMI Halal Food Participation (All Cap) 6 months
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For further information regarding REDmoney Indexes contact:

Andrew Morgan
Managing Director, REDmoney Group

Email: Andrew.Morgan@REDmoneygroup.com
Tel +603 2162 7800

RED 

REDmoney Global Shariah Index Series

REDmoney Global Shariah Index Series (All Cap)                 6 Months REDmoney Global Shariah Index Series (Large Cap)             6 Months

REDmoney Global Shariah Index Series (Medium Cap)       6 Months REDmoney Global Shariah Index Series (Small Cap)             6 Months
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REDmoney Global Shariah 

Equities are considered eligible for inclusion 
into the REDmoney Global Shariah Index 
Series only if they pass a series of market 
related guidelines related to minimum market 
capitalization and liquidity as well as country 
restrictions. 

Once the index eligible universe is determined 
the underlying constituents are screened 
using a set of business and fi nancial Shariah 
guidelines.

The REDmoney Global Shariah Index Series powered by IdealRatings consists of a rich subset of global listed equities that adhere to clearly 
defi ned and transparent Shariah guidelines defi ned by Shariyah Review Bureau in Jeddah, Saudi Arabia. 

The REDmoney Shariah Indexes provides Islamic investors with an accurate and Shariah-specifi c equity performance benchmark with optimized 
compliance credibility due to the intensive research conducted to ensure that index constituents do not confl ict with the defi ned Shariah 
requirements. 

IdealRatings™ is the leading provider of Shariah investment decision support tools to investors globally, including asset managers, brokers, index 
providers, and banks to empower them to develop, manage and monitor Shariah investment products and Shariah compliant funds. IdealRatings 
is headquartered in San Francisco, California. For more information about IdealRatings visit: www.idealratings.com

REDmoney Asia ex. Japan 
REDmoney Europe 
REDmoney GCC 

REDmoney Global 
REDmoney MENA 
REDmoney US 

450

640

830

1020

1210

1400

AprMarFebJanDecNov
400

570

740

910

1080

1250

AprMarFebJanDecNov

REDmoney Asia ex. Japan 
REDmoney Europe 
REDmoney GCC 

REDmoney Global 
REDmoney MENA 
REDmoney US 

500

850

1200

1550

1900

2250

AprMarFebJanDecNov

REDmoney Asia ex. Japan 
REDmoney Europe 
REDmoney GCC 

REDmoney Global 
REDmoney MENA 
REDmoney US 

500

890

1280

1670

2060

2450

AprMarFebJanDecNov

REDmoney Asia ex. Japan 
REDmoney Europe 
REDmoney GCC 

REDmoney Global 
REDmoney MENA 
REDmoney US 



36© 6th April 2016

EUREKAHEDGE 
FUNDS TABLES

Comprehensive data from Eurekahedge will now feature the overall top 10 global and regional funds based on a specifi c duration (yield to date, annualized returns, 
monthly returns), Sharpe ratio as well as delve into specifi c asset classes in the global arena – equity, fi xed income, money market, commodity, global investing (which 
would focus on funds investing with global mandate instead of a specifi c country or geographical region), fund of funds, real estate as well as the Sortino ratio. Each table 
covering the duration, region, asset class and ratio will be featured on a fi ve-week rotational basis.

Eurekahedge North America Islamic Fund Index

In
de

x 
Va

lu
es

Taking into account funds that have at least 12 months of returns as at the 4th March 2016
Based on 100% of funds which have reported February 2016 returns as at the 4th April 2016

Based on 25.76% of funds which have reported March 2016 returns as at the 4th April 2016

Top 10 Monthly Returns for for Middle East/Africa Funds

Fund Fund Manager Performance Measure Fund Domicile

1 Al Qasr GCC Real Estate & Construction Equity 
Trading

Banque Saudi Fransi 12.33 Saudi Arabia

2 Riyad Gulf Riyad Bank 10.51 Saudi Arabia

3 Old Mutual Albaraka Equity Futuregrowth Specialist Asset Management 8.37 South Africa

4 NewFunds Shariah Top 40 Index ETF NewFunds 7.66 South Africa

5 Kagiso Islamic Equity Kagiso Asset Management 7.34 South Africa

6 Al-Aman Islamic Al-Aman Investment Company 7.14 Kuwait

7 Al Danah GCC Equity Trading Banque Saudi Fransi 6.62 Saudi Arabia

8 Riyad Equity 2 Riyad Bank 6.49 Saudi Arabia

9 Al Samaha Islamic Union National Bank 6.39 UAE

10 Element Islamic Equity Element Investment Managers 6.12 South Africa

Eurekahedge Islamic Fund Index 2.55

Top 10 Monthly Returns for Asia Pacifi c Funds

Fund Fund Manager Performance Measure Fund Domicile

1 CIMB S&P Ethical Asia Pacifi c Dividend ETF CIMB-Principal Asset Management (S) 9.22 Singapore

2 Al Meezan Mutual Al Meezan Investment Management 8.31 Pakistan

3 Atlas Islamic Stock Atlas Asset Management 6.95 Pakistan

4 Atlas Pension Islamic - Equity Sub Atlas Asset Management 6.94 Pakistan

5 Am-Namaa' Asia-Pacifi c Equity Growth AmInvestment Management 5.06 Malaysia

6 CIMB Islamic Equity Aggressive CIMB-Principal Asset Management 3.63 Malaysia

7 AmIslamic Growth AmInvestment Management 2.23 Malaysia

8 AMB Dana Ikhlas Amanah Mutual 2.10 Malaysia

9 AmItt ikal AmInvestment Management 2.04 Malaysia

10 CIMB Islamic DALI Equity Growth CIMB-Principal Asset Management 1.74 Malaysia

Eurekahedge Islamic Fund Index 1.47
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Based on 17.67% of funds which have reported March 2016 returns as at the 4th April 2016

Contact Eurekahedge
To list your fund or update your fund information: islamicfunds@eurekahedge.com
For further details on Eurekahedge: information@eurekahedge.com  Tel: +65 6212 0900

Disclaimer
Copyright Eurekahedge 2016, All Rights Reserved. You, the user, may freely use the data for internal purposes and may reproduce the index data provided that 
reference to Eurekahedge is provided in your dissemination and/or reproduction. The information is provided on an “as is” basis and you assume and will bear all 
risk or associated costs in its use, and neither Islamic Finance news, Eurekahedge nor its affi  liates provide any express or implied warranty or representations as to 
originality, accuracy, completeness, timeliness, non-infringement, merchantability and fi tness for any purpose.

Eurekahedge Islamic Fund Equity Index over the last 5 years Eurekahedge Islamic Fund Equity Index over the last 1 year
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Top 10 Islamic Fund Fixed Income by 3 Months Returns

Fund Fund Manager Performance Measure Fund Domicile

1 CIMB Islamic Sukuk CIMB-Principal Asset Management 2.02 Malaysia

2 Atlas Pension Islamic - Debt Sub Atlas Asset Management 0.56 Pakistan

3 EFH Global Sukuk Plus USD QInvest 0.16 Luxembourg

4 BIMB Dana Al-Fakhim BIMB UNIT Trust Management (BUTM) 0.08 Malaysia

5 CIMB Islamic Enhanced Sukuk CIMB-Principal Asset Management -0.25 Malaysia

Eurekahedge Islamic Fund Index 0.45

Top 10  Sortino Ratio for ALL Funds by 3 Months Returns

Fund Fund Manager Performance Measure Fund Domicile

1 CIMB Islamic Money Market CIMB-Principal Asset Management 59.37 Malaysia

2 Atlas Pension Islamic - Debt Sub Atlas Asset Management 25.47 Pakistan

3 Atlas Pension Islamic - Money Market Sub Atlas Asset Management 3.30 Pakistan

4 Emirates Global Sukuk Limited USD 
Institutional Share Class (Acc)

Emirates NBD Asset Management 2.26 Jersey

5 Atlas Pension Islamic - Equity Sub Atlas Asset Management 1.48 Pakistan

6 AmIslamic Balanced AmInvestment Management 1.42 Malaysia

7 CIMB Islamic Sukuk CIMB-Principal Asset Management 1.27 Malaysia

8 AmIslamic Growth AmInvestment Management 1.14 Malaysia

9 Atlas Islamic Stock Atlas Asset Management 0.81 Pakistan

10 InterPac Dana Safi Inter-Pacifi c Asset Management 0.80 Malaysia

Eurekahedge Islamic Fund Index 0.12

Based on 50.00% of funds which have reported March 2016 returns as at the 4th April 2016
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Global Sukuk Volume by Month Global Sukuk Volume by Quarter
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Most Recent Global Sukuk

Priced Issuer Nationality Instrument Market US$ (mln) Managers
22nd Mar 2016 Dubai Islamic Bank UAE Sukuk Euro market 

public issue
500 Standard Chartered Bank, HSBC, Arab 

Banking, National Bank of Abu Dhabi, 
Dubai Islamic Bank, Sharjah Islamic Bank, 
Emirates NBD

21st Mar 2016 Perusahaan Penerbit 
SBSN Indonesia III

Indonesia Sukuk Euro market 
public issue

2,500 Standard Chartered Bank, Deutsche 
Bank, Dubai Islamic Bank, CIMB Group, 
Citigroup

16th Mar 2016 Barwa Bank Qatar Sukuk Euro market 
private 
placement

200 National Bank of Abu Dhabi

15th Mar 2016 Axiata SPV2 Malaysia Sukuk Euro market 
public issue

500 Deutsche Bank, HSBC, CIMB Group

11th Mar 2016 Sime Darby Malaysia Sukuk Domestic market 
public issue

535 Maybank

9th Mar 2016 Gulf Investment Kuwait Sukuk Foreign 
market private 
placement

109 HSBC, AmInvestment Bank

3rd Mar 2016 IDB Trust Services Saudi 
Arabia

Sukuk Euro market 
public issue

1,500 Standard Chartered Bank, JPMorgan, 
National Bank of Kuwait, Gulf International 
Bank, Natixis, CIMB Group, Emirates NBD

23rd Feb 2016 Danga Capital Malaysia Sukuk Euro market 
public issue

750 Standard Chartered Bank, DBS, CIMB 
Group

18th Feb 2016 ICD Private Sukuk Saudi 
Arabia

Sukuk Euro market 
private 
placement

350 Standard Chartered Bank

17th Feb 2016 Prasarana Malaysia Malaysia Sukuk Domestic market 
public issue

733 RHB Capital, Maybank, Kenanga 
Investment Bank, CIMB Group, 
AmInvestment Bank

15th Feb 2016 Danga Capital Malaysia Sukuk Euro market 
public issue

360 RHB Capital, AmInvestment Bank

9th Feb 2016 Hilal Services Saudi 
Arabia

Sukuk Euro market 
private 
placement

200 Standard Chartered Bank

8th Feb 2016 Kuveyt Turk Katilim 
Bankasi

Kuwait Sukuk Euro market 
public issue

350 HSBC, Kuwait Finance House, Dubai 
Islamic Bank, Abu Dhabi Islamic Bank, 
Emirates NBDm, Kuwait Projects, QInvest, 
Noor Bank

4th Feb 2016 UMW Holdings Malaysia Sukuk Domestic 
market private 
placement

112 Standard Chartered Bank, Maybank

4th Feb 2016 Maybank Islamic Malaysia Sukuk Domestic market 
public issue

238 Maybank

26th Jan 2016 EKVE Malaysia Sukuk Domestic market 
public issue

234 Maybank

22nd Jan 2016 Cagamas Malaysia Sukuk Domestic market 
public issue

111 CIMB Group

21st Jan 2016 Pengurusan Air SPV Malaysia Sukuk Domestic market 
public issue

399 RHB Capital, Maybank

20th Jan 2016 Emirate of Sharjah UAE Sovereign, Local 
Authority

Euro market 
public issue

500 Bank of Sharjah, HSBC, Barclays, Dubai 
Islamic Bank, Sharjah Islamic Bank, 
Commerzbank Group

21st Dec 2015 Cagamas Malaysia Medium-Term 
Note

Domestic market 
public issue

101 Maybank
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Top 30 Issuers of Global Sukuk 12 Months
Issuer Nationality Instrument Market US$

(mln)
Iss
(%)

Managers

1 Perusahaan Penerbit 
SBSN Indonesia III

Indonesia Sukuk Euro market 
public issue

4,500 13.3 JPMorgan, HSBC, Dubai Islamic Bank, CIMB Group, Standard 
Chartered Bank, Deutsche Bank, Citigroup

2 Jimah East Power Malaysia Sukuk Domestic market 
public issue

2,100 6.2 HSBC, Maybank, CIMB Group

3 IDB Trust Services Saudi 
Arabia

Sukuk Euro market 
public issue

1,836 5.4 Natixis, Standard Chartered Bank, JPMorgan, National Bank of 
Kuwait, Gulf International Bank, CIMB Group, Emirates NBD

4 Malaysia Sovereign 
Sukuk

Malaysia Sukuk Euro market 
public issue

1,500 4.4 Standard Chartered Bank, HSBC, CIMB Group

5 Dubai Islamic Bank UAE Sukuk Euro market 
public issue

1,250 3.7 Standard Chartered Bank, HSBC, National Bank of Abu Dhabi, 
First Gulf Bank, Maybank, Dubai Islamic Bank, Arab Banking, 
Sharjah Islamic Bank, Emirates NBD

6 Prasarana Malaysia Malaysia Sukuk Domestic market 
public issue

1,192 3.5 RHB Capital, Maybank, Kenanga Investment Bank, CIMB 
Group, AmInvestment Bank

7 Danga Capital Malaysia Sukuk Domestic market 
public issue

1,110 3.3 RHB Capital, AmInvestment Bank, Standard Chartered Bank, 
DBS, CIMB Group

8 National Shipping 
of Saudi Arabia

Saudi 
Arabia

Sukuk Domestic market 
public issue

1,040 3.1 JPMorgan, HSBC, Samba Capital

9 Hong Kong Sukuk 
2015

Hong 
Kong

Sukuk Euro market 
public issue

1,000 3.0 Standard Chartered Bank, HSBC, National Bank of Abu Dhabi, 
CIMB Group

9 Axiata SPV2 Malaysia Sukuk Euro market 
public issue

1,000 3.0 Deutsche Bank, CIMB Group, HSBC

11 Pengurusan Air SPV Malaysia Sukuk Domestic market 
public issue

924 2.7 Maybank, Bank Islam Malaysia, CIMB Group, RHB Capital

12 Qatar Islamic Bank Qatar Sukuk Euro market 
public issue

750 2.2 Standard Chartered Bank, HSBC, Citigroup, QInvest, Barwa 
Bank, Noor Bank

13 DanaInfra Nasional Malaysia Sukuk Domestic market 
public issue

727 2.2 HSBC, RHB Capital, Maybank, CIMB Group, AmInvestment 
Bank

14 Sultanate of Oman Oman Sukuk Euro market 
public issue

649 1.9 Bank Muscat

15 Jana Kapital Malaysia Sukuk Domestic market 
public issue

622 1.8 RHB Capital

16 Rantau Abang 
Capital

Malaysia Sukuk Domestic market 
public issue

595 1.8 CIMB Group, AmInvestment Bank, RHB Capital

17 Jambatan Kedua Malaysia Sukuk Domestic market 
public issue

560 1.7 RHB Capital, Maybank, Kenanga Investment Bank, 
AmInvestment Bank

18 Sime Darby Malaysia Sukuk Domestic market 
public issue

535 1.6 Maybank

19 Arab National Bank Saudi 
Arabia

Sukuk Domestic market 
public issue

533 1.6 JPMorgan, Deutsche Bank, HSBC, Arab National Bank

20 Noor Bank UAE Sukuk Euro market 
public issue

500 1.5 Standard Chartered Bank, Dubai Islamic Bank, South Indian Bank, 
Citigroup, Emirates NBD, Al Hilal Bank, QInvest, Barwa Bank

20 Emirate of Sharjah UAE Sukuk Euro market 
public issue

500 1.5 Bank of Sharjah, HSBC, Barclays, Dubai Islamic Bank, Sharjah 
Islamic Bank, Commerzbank Group

20 Arab Petroleum 
Investments

Saudi 
Arabia

Sukuk Euro market 
public issue

500 1.5 Saudi National Commercial Bank, Standard Chartered Bank, 
Goldman Sachs, First Gulf Bank, Emirates NBD, Noor Bank

23 Majid Al Futt aim 
Properties

UAE Sukuk Euro market 
public issue

499 1.5 Standard Chartered Bank, HSBC, National Bank of Abu Dhabi, 
Dubai Islamic Bank, Abu Dhabi Islamic Bank

24 Garuda Indonesia 
Global Sukuk

Indonesia Sukuk Euro market 
public issue

496 1.5 Standard Chartered Bank, Deutsche Bank, ANZ, National Bank 
of Abu Dhabi, First Gulf Bank, Maybank, Dubai Islamic Bank, 
Sharjah Islamic Bank, Emirates NBD, Al Hilal Bank, Warba Bank, 
Noor Bank

25 Malaysia Building 
Society

Malaysia Sukuk Domestic market 
public issue

452 1.3 RHB Capital

26 Almarai Saudi 
Arabia

Sukuk Domestic market 
public issue

427 1.3 HSBC, Samba Capital

27 SABB Saudi 
Arabia

Sukuk Domestic market 
private placement

400 1.2 HSBC

28 Sarawak Energy Malaysia Sukuk Domestic market 
public issue

386 1.1 RHB Capital, Kenanga Investment Bank, AmInvestment Bank

29 Kuveyt Turk 
Katilim Bankasi

Kuwait Sukuk Euro market 
public issue

350 1.0 HSBC, Kuwait Finance House, Dubai Islamic Bank, Abu Dhabi 
Islamic Bank, Emirates NBD, Kuwait Projects, QInvest, Noor 
Bank

29 ICD Private Sukuk Saudi 
Arabia

Sukuk Euro market 
private placement

350 1.0 Standard Chartered Bank

Total 33,822 100
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Top Managers of Sukuk 12 Months

Manager US$ (mln) Iss %

1 CIMB Group 5,393 38 15.9

2 HSBC 4,079 22 12.1

3 Maybank 3,986 27 11.8

4 RHB Capital 3,671 36 10.9

5 Standard Chartered Bank 3,139 21 9.3

6 Dubai Islamic Bank 1,588 11 4.7

7 AmInvestment Bank 1,562 19 4.6

8 JPMorgan 1,194 4 3.5

9 Deutsche Bank 1,091 5 3.2

10 National Bank of Abu Dhabi 853 8 2.5

11 Citigroup 688 3 2.0

12 Bank Muscat 649 1 1.9

13 Emirates NBD 592 8 1.8

14 Samba Capital 560 2 1.7

15 Natixis 551 2 1.6

16 Kenanga Investment Bank 543 14 1.6

17 Noor Bank 329 5 1.0

18 QInvest 267 4 0.8

19 DBS 258 4 0.8

20 First Gulf Bank 250 3 0.7

21 Barwa Bank 223 3 0.7

22 National Bank of Kuwait 214 1 0.6

22 Gulf International Bank 214 1 0.6

24 Sharjah Islamic Bank 196 3 0.6

25 Hong Leong Financial Group 180 3 0.5

26 Abu Dhabi Islamic Bank 144 2 0.4

27 Bank Islam Malaysia 137 3 0.4

28 Arab National Bank 133 1 0.4

29 Al Hilal Bank 104 2 0.3

30 OCBC 88 2 0.3

Total 33,822 126 100

Top Islamic Finance Related Project Financing Legal Advisors 
Ranking                                                                                          12 Months

Legal Advisor US$ (million) No %
1 Allen & Overy 1,532 1 16.3

1 Latham & Watkins 1,532 1 16.3

3 Adnan Sundra & Low 1,361 1 14.5

3 Zaid Ibrahim & Co 1,361 1 14.5

5 Chadbourne & Parke 988 2 10.5

6 King & Spalding 877 1 9.3

6 White & Case 877 1 9.3

8 Salans FMC SNR Denton Group 650 1 6.9

9 Norton Rose Fulbright 110 1 1.2

9 Shearman & Sterling 110 1 1.2

Top Islamic Finance Related Project Finance Mandated Lead 
Arrangers                                                                                       12 Months

Mandated Lead Arranger US$ (million) No %
1 Banque Saudi Fransi 808 3 10.6
2 National Commercial Bank 711 4 9.4
3 Samba Capital & Investment 

Management
670 4 8.8

4 Mitsubishi UFJ Financial Group 474 3 6.2
5 Sumitomo Mitsui Financial Group 474 3 6.2
6 First Gulf Bank 414 4 5.4
7 SABB 365 2 4.8
8 Export Development Canada 299 2 3.9
9 Mizuho Financial Group 239 2 3.1
9 SG Corporate & Investment Banking 239 2 3.1

Sukuk Volume by Currency US$ (billion)                  12 Months

Sukuk Volume by Issuer Nation US$ (billion)               12 Months

Global Sukuk Volume by Sector                                   12 Months

Global Sukuk Volume - US$ Analysis
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Top Islamic Finance Related Financing Mandated Lead Arrangers 
Ranking                                                                                          12 Months

Mandated Lead Arranger US$ (mln) No %
1 First Gulf Bank 1,079 13 6.4
2 Abu Dhabi Islamic Bank 1,016 10 6.0
3 Mashreqbank 761 9 4.5
4 HSBC 673 7 4.0
5 Saudi National Commercial Bank 609 5 3.6
6 Emirates NBD 597 8 3.5
7 Samba Capital 584 5 3.5
8 Abu Dhabi Commercial Bank 521 5 3.1
9 Banque Saudi Fransi 502 3 3.0
10 Noor Bank 489 7 2.9
11 Dubai Islamic Bank 387 6 2.3
12 Standard Chartered Bank 372 6 2.2
13 Maybank 370 2 2.2
14 Arab Banking Corporation 353 6 2.1
15 National Bank of Abu Dhabi 344 5 2.0
16 CIMB Group 338 1 2.0
17 Industrial & Commercial Bank of China 337 3 2.0
18 Gulf International Bank 328 4 2.0
19 Qatar Islamic Bank 289 4 1.7
20 Sumitomo Mitsui Financial Group 274 3 1.6
20 SG Corporate & Investment Banking 274 3 1.6
22 SABB 274 2 1.6
23 China Development Bank 267 1 1.6
23 China Construction Bank 267 1 1.6
25 Ahli United Bank 253 3 1.5
26 Kuwait Finance House 222 2 1.3
27 Mizuho 221 2 1.3
27 Mitsubishi UFJ Financial Group 221 2 1.3
29 Al Khaliji Commercial Bank 197 3 1.2
30 European Bank for Reconstruction & 

Development
170 1 1.0

Top Islamic Finance Related Financing Mandated Lead Arrangers
12 Months

Bookrunner US$ (mln) No %
1 Mashreqbank 1,549 6 18.2

2 Abu Dhabi Islamic Bank 1,341 6 15.8

3 Noor Bank 858 4 10.1

4 Emirates NBD 358 3 4.2

5 Standard Chartered Bank 354 3 4.2

6 Maybank 338 1 4.0

6 CIMB Group 338 1 4.0

8 National Bank of Abu Dhabi 328 3 3.9

9 Abu Dhabi Commercial Bank 327 1 3.8

10 Arab Banking Corporation 265 4 3.1

Top Islamic Finance Related Financing by Country             12 Months

Nationality US$ (mln) No %
1 UAE 5,922 16 35.1
2 Saudi Arabia 3,189 3 18.9
3 Turkey 1,952 5 11.6
4 Pakistan 1,561 3 9.3
5 Qatar 1,200 3 7.1
6 Malaysia 847 3 5.0
7 Egypt 582 3 3.5
8 Bahrain 570 1 3.4
9 Kuwait 362 2 2.1
10 Cayman Islands 325 1 1.9
11 Jordan 275 1 1.6

Are your deals listed here?
If you feel that the information within these tables is inaccurate, you may contact 
the following directly:     Shireen Farhana (Media Relations)
                                            Email: shireen.farhana@dealogic.com                           Tel: +852 2804 1223

Top Islamic Finance Related Financing by Sector                12 Months
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Top Islamic Finance Related Financing Deal List                 12 Months

Credit Date Borrower Nationality US$ (mln)
24th Jun 2015 Jazan Gas Projects Saudi Arabia 1,790

18th Jun 2015 Emirates National Oil UAE 1,500

9th Mar 2016 Dhuruma Electricity Saudi Arabia 1,138

17th Apr 2015 Turkiye Vakifl ar Bankasi Turkey 1,021

24th Dec 2015 Sindh Engro Coal Mining
Engro Powergen

Pakistan 1,010

28th Jul 2015 GEMS Education UAE 817

16th Aug 2015 ACWA Power International Saudi Arabia 769

11th Dec 2015 Cititower Sdn Malaysia 751

25th Jun 2015 Tecnimont SpA Italy 650

29th Nov 2015 Gulf Marine Services UAE 620
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