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Liquidity management is a perennial 
issue of the Islamic fi nancial world 
and out of the many (or rather limited) 
instruments to manage liquidity, 
Islamic repurchase agreements (repos) 
are undoubtedly one of the trickier 
products. Controversial in nature, 
Islamic repos have been slow to 
take off . VINEETA TAN, however, 
writes that the landscape is changing 
as market participants increasingly 
recognize the fundamental role this 
seemingly controversial product could 
play in closing the liquidity gaps of our 
rapidly-expanding industry. 

Potential solution
Although the global Islamic banking 
and fi nance industry is growing by leaps 
and bounds, it is also a reality that the 
industry is facing structural challenges 
including less-than-optimum and 
relatively expensive methods for banks 
to manage funds. In the conventional 
space, one way these ineffi  ciencies are 
mitigated is by the use of repos (or sales 
and buy-backs) which are basically 
collateralized loans whereby the seller of 
securities commits to repurchasing the 
fungible assets at a specifi ed price on a 
later date. 

This may potentially be an answer to 
an Islamic banking quandary: “Most 

Islamic banks are cash-rich. But it is not 
uncommon to see Islamic banks either 
with poor credit ratings or in poorly-
rated jurisdictions facing diffi  culties 
in securing clean [unsecured] money 
market lines. Most of the time, Islamic 
banks are asset-rich,” explained 
Abdulkader Thomas, the president and 
CEO of SHAPE Financial, who also 
serves as a technical expert to several 
Islamic banks. “So the question one may 
ask is: Could I use my international 
assets like global Sukuk and create a 
repo transaction that you could buy or 
invest in?”

Repos carry diff erent maturities and 
provide the market with high levels of 
liquidity and a diversifi cation 
of credit exposures. With 
the fl exibility to meet 
short and long-term 
liquidity in a manner 
that is safer and 
cheaper, this fi nancing 
arrangement could 
prove instrumental in 
broadening the Islamic 
money market as well 
as deepen the Sukuk 
market as repos 
underpinned by 
Islamic bonds 
would open the 

doors for industry players to tap the 
deep liquidity of the asset class which 
for the most part, belongs to a lackluster 
secondary market as it is usually bought 
and held to maturity.

Unpopular option
A common fi xture and vital component 
of the global conventional fi nancial 
markets especially in Europe and the 
US, repos are also steadily gaining 
traction in China and the African 
region. While comprehensive fi gures 
on repo transactions are hard to come 
by, however, the International Capital 
Market Association (ICMA) estimates 
that repos in the commercial markets 
across the world is likely to be up to 

EUR15 trillion (US$16.43 trillion) in 
size, with Europe commanding 
the lion’s share at EUR5.5 trillion 
(US$6.02 trillion) in outstanding 
repo contracts as at the end 
of 2014. In the same year, the 
Federal Reserve Bank of New 
York reported almost US$4.6 

trillion in outstanding repo 
business; and according 
to ICMA projections, 
the Federal Reserve may 
account up to 90% of the 
US repo market.
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DEALS
Government of Malaysia 
issues GII Murabahah

Indonesia’s sovereign 
Shariah securities sold 
above target to IDR2.93 
trillion (US$217.11 million)

Ivory Coast to conduct 
roadshow for fi rst tranche 
of inaugural Sukuk 
program in the fourth 
quarter

Bahraini sovereign Sukuk 
Ijarah listed on the 2nd 
August

National Shipping 
Company of Saudi 
Arabia completes riyal-
denominated Sukuk 
issuance through 
public off ering; Sukuk 
oversubscribed

AEON Credit Service to 
make Sukuk payments on 
the 17th August 2015

Government of Brunei 
Darussalam successfully 
prices its 120th series short-
term Sukuk Ijarah

Tunisian corporates 
plan Sukuk as Tunisian 
government fi nalizes 
Islamic fi nance rules

NEWS
Youth Enterprise Fund 
working toward Shariah 
compliance to reach out to 
young Muslims

Jaiz Bank to commence 
operations in Ibadan by end 
of 2015

The central bank of 
Bangladesh prohibits 
conversion of conventional 
banks into Islamic banks

Meezan Bank off ers Shariah 
compliant fi nancing under 
the Prime Minister’s Youth 
Business Loan program

Sukuk forms over 93% 
of independent power 

producer bonds in 
Malaysia; power sector 
to drive Sukuk growth 
moving forward

Malaysia Building 
Society to obtain fully-
fl edged Islamic banking 
license with Bank 
Muamalat merger plan 
underway

Bursa Malaysia proposes 
new reporting framework 
to enhance sustainability of 
capital market

Punjab Food Department 
secures PKR6 billion 
(US$58.72 million) 
Musharakah fi nancing 
from Dubai Islamic Bank 
Pakistan

Dubai Bank to dispose 
of stake in BankIslami 
Pakistan

Three Pakistani education 
institutions to set up centers 
of excellence in Islamic 
fi nance

Malaysian Financial 
Planning Council launches 
competition to boost 
awareness on Shariah 
fi nancial planning

Meezan Bank’s merger 
proposal with HSBC Bank 
Oman (Pakistan) receives 
regulatory approval 

Hong Kong-based Masson 
de Morfontaine joins ISFIN

UK Trade & Investment 
identifi es 18 Shariah 
compliant regeneration 
investment opportunities 
across the country

ASSET 
MANAGEMENT
Public Mutual declares 
distributions of more than 
RM424 million (US$110.47 
million) for nine funds 
including four Islamic 
funds

TAKAFUL
Lloyd’s of London applies 
to open an offi  ce in 
Malaysia; targets Takaful 
market

Phillip Life Assurance 
plans partnerships with 
Islamic organizations as it 
seeks to lead the Takaful 
market in Thailand

Great Eastern Takaful 
plans to roll out two more 
Takaful products by end of 
2015

RATINGS
Tenaga Rapi’s bonds 
outlook downgraded to 
stable following unexpected 
investment in Sukuk

Maybank Islamic 
maintains ‘AAA’ rating

Changes to Kuala Lumpur 
Kepong’s proposed Islamic 
papers carry no credit 
impact on ratings

Export Development Bank 
of Iran receives outlook 
upgrade as country’s 
sovereign long-term foreign 
currency rating becomes 
positive

MOVES
Asyraf Wajdi Dusuki 
among new faces of 
Malaysian cabinet

AM Best appoints Gregson 
Carter as managing 
director, analytics, for 
EMEA markets

EFG Hermes names 
Sadiq Hussain as 
managing director of asset 
management

Malaysian Institute of 
Accountants welcomes new 
president, vice-president 
and deputy CEO
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The case is, however, diff erent for the 
Islamic sphere. “Repos are not a popular 
product as Islamic banks still prefer to 
use other money market instruments,” 
commented Mohamad Safri Shahul 
Hamid, the senior managing director and 
deputy CEO of CIMB Islamic, to IFN. 
This is despite Bank Negara Malaysia 
permitt ing Islamic repo transactions 
involving Sukuk. As an alternative, 
Islamic banks in Malaysia have been 
leaning towards other products such as 
Sukuk and Islamic commercial papers 
for short-term liquidity purposes.

Like derivatives, repos raise red fl ags 
among Islamic scholars and there are 
still diff ering views on its permissibility 
from a religious standpoint among 
regulators and scholars alike despite it 
being a persistent topic of discussion 
for years. And with so many Shariah 
issues on the table and the international 
community failing to reach a consensus 
on Islamic repos, perhaps one should 
ask: Are Shariah compliant repos even 
possible in the fi rst place?

Islamic repos or repo-like?
“Islamic repos don’t exist,” said 
Abdulkader. He further expounded 
that the industry struggles with repos 
because it entails Bai Al Inah. “If you 
had Islamic repos, you would use a 
restricted Mudarabah or restricted 
Wakalah investment in a specifi c 
portfolio of assets for a limited period 
of time. Perhaps you would have 
put the portfolio into the hands of an 
independent custodian.”

Ijlal Alvi, CEO of the International 
Islamic Financial Market (IIFM), agrees: 
“To call it an Islamic repo market may 
not be accurate as it is more of a 
collateralization market. 
While eff orts have 
been made to develop 
Islamic repos as 
they are used in the 
conventional market, 
however, there is 
still need for further 
research to see if we 
can actually achieve 
that.”

IIFM late last year 
issued its long-
awaited Master 

Collateralized Murabahah Agreement 
which many refer to as an Islamic 
repo structure, although in essence, 
the agreement instead provides the 
industry with a much-needed contract 
template to facilitate Shariah compliant 
transactions mirroring repos.

IIFM did explore the idea of using 
Mudarabah and Wakalah for Islamic 
repos, but Ijlal explained to IFN that 
those trust-based contracts were 
not possible as by defi nition, Rahn 
(collateral) requires a debt-tied contract 
such as Murabahah. This, however, has 
not deterred the standard-sett ing body 
from providing the market with a repo 

substitute. “This is a starting point, 
and it is important for us to continue 
looking for other options,” affi  rmed 
Ijlal. 

Promising progress
And it seems that this repo 

(or repo-like) market is slowly 
picking up as the banking 

environment becomes fi ercer 
with competition (stringent 
Basel III rules being one of 
the impetus) and regulators 
face mounting pressure to 

equip the market with suitable liquidity 
management products. 

Aside from the standard template 
issued by IIFM, AAOIFI last year 
also confi rmed it was developing a 
Shariah standard for repos — one that 
market observers believe would rally 
support from the industry and likely 
to open the fl oodgates for Islamic repo 
development. Mohammed Khnifer, a 
certifi ed Shariah advisor and auditor 
as well as an Islamic debt capital 
market specialist, echoes this sentiment: 
“With the representation of the most 
prominent Shariah scholars industry-
wide on its board hailing from over 
14 nations across various schools of 
thoughts, AAOIFI has the means to 
develop a Shariah standard on Islamic 
repos which will facilitate its product 
structuring and bring, at the same time, 
harmonization to our industry.”

And it doesn’t stop there, because 
NASDAQ Dubai has also made known 
its plans to introduce Islamic repos, 
which could potentially unlock its 
enormous Sukuk liquidity pool and 
spur secondary market activities; while 
in July, Indonesia issued a mini master 
repo agreement designed specifi cally to 
address liquidity concerns of domestic 
Shariah banks.

New contender 
While much of the Islamic repo spotlight 
has been on the GCC (which was also 
stage to what was widely known as the 
fi rst Islamic repo transaction in 2011 
by the National Bank of Abu Dhabi 
and Abu Dhabi Islamic Bank), Asia — 
Indonesia in particular — too has come 
into focus.

The Republic’s mini master repo 
agreement builds on its unprecedented 
Islamic fi nance development momentum 
on the back of its declaration to make 
2015 its Shariah capital markets year. 
Although Islamic repos were made 
permissible in the Republic even before 
the new framework was in place, 
they were rarely used as domestic 
players preferred to take the interbank 
lending route. Despite so, daily Shariah 
interbank activities account for less than 
10% of the commercial fi nancial market 

Is the industry ready for Islamic repos?
Continued from page 1

continued on page 4
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which stands at over IDR10 trillion 
(US$740 million) a day, a fi gure Bank 
Indonesia hopes to boost with Islamic 
repos, according to central bank deputy 
governor Erwin Rianto, speaking at the 
signing ceremony of the agreement. 

Shinta Zaiharwani, the head of treasury 
at Maybank Syariah Indonesia — one 
of the 18 signatories of the recent repo 
agreement — confi rmed with IFN that 
discussions are still underway and 
hopefully the product would be ready in 
early 2016. “We are most likely gett ing 
help from our parent in Kuala Lumpur 
to help us enhance this product,” 
said Shinta, who also added that she 
looks forward to utilizing the planned 
instrument to bett er manage their 
liquidity. 

Liquidity management aside, could 
Islamic repos be Indonesia’s ticket to a 
more active and vibrant Sukuk scene? 
Like many market observers Farouk 
Alwyni, the president and CEO of 
Jakarta-based Islamic fi nance consulting 
fi rm Alwyni International Capital, 
seems to think so. “Not only will the 
new agreement provide banks with 
more liquidity management options 
but I believe it will also stimulate the 
Sukuk market,” Farouk, who is also 
the chairman of the Center for Islamic 

Studies in Finance, Economics and 
Development, shared with IFN.

And this positive projection does not 
only apply to the Republic’s sovereign 
Sukuk market, which has been on a bull 
run since the beginning of the year with 
almost every Shariah auction receiving 
overwhelming demand; Indonesia’s 
tepid corporate Sukuk sector also stands 
to receive a boost from the new product. 
This is because the new infrastructure 
expands the pool of acceptable collateral 
for repos beyond central bank securities 
to include both corporate and sovereign 
Sukuk — a likely calculated move by the 
regulator to galvanize corporate Sukuk 
issuances. 

Long way to go
Yet for all the exciting developments 
which have materialized in the past 
one year, the pace may not be as fast 
as one would like and there still lies 
many challenges ahead. “Four decades 
have gone by and we still do not have 
a globally accepted alternative to [the] 
conventional repurchase agreement 
which ticks all the right boxes,” 
lamented Khnifer, demonstrating the 
lack of regulatory harmonization.

Commenting on the new developments, 
Khnifer said it is still too early to gauge 
their potential impact: “For example, 
NASDAQ Dubai has yet to disclose the 
structure details of their Islamic repos 
and for Indonesia’s mini master repo 
agreement, we need to see a fl owchart 
of its structure to understand how it 
functions.” 

He added that while it may be too 
early to scrutinize Indonesia’s product, 
which is said to be based 
on collateral and 
Waad, he however 
suggested 
for industry 
practitioners 
to take note of 
potential Shariah 
issues that may 
arise including: 
Muwa’adah 
pertaining to pre-
agreed price 
and Inah. “In 
addition to 
that, will the 

selling price of the Sukuk be factored 
at the upcoming periodical payment of 
the instrument and who will receive it?” 
asks Khnifer. 

There is also the issue of risk-averse 
market participants. “A large number 
of industry leaders have preferred 
to avoid investment risk and so the 
drill down to secured credit risk,” 
observed Abdulkader. “If you look at 
the central banks of some countries, 
there’s no adaptation to encourage more 
investment risk as opposed to credit 
risk.”

Illustrating his point in the case of 
collateralized transactions/Tawarruq, 
Abdulkader explained: “The investor 
may be worried that the value of the 
Sukuk in the pool would not cover the 
value of the commodity Murabahah 
transaction. For example, although the 
commodity Murabahah may provide 
cash of US$1 million and you owe me 
US$1 million plus profi t; I may want 
US$1.2 million in Sukuk as collateral to 
make up for the risk taken.”

Confi rming that IIFM has seen more 
inquiries from banks worldwide, 
Ijlal remarked that the Islamic 

collateralization market is picking up 
in a steady manner. His optimism, 
however, is cautious: “We are 

hopeful that more institutions 
and jurisdictions will use this 

collateralized approach and 
I must say that the market 
is indeed adapting to it. 
However, in my personal view, 

Is the industry ready for Islamic repos?
Continued from page 3
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more explanation is needed with regard 
to this type of transaction.” According to 
Ijlal, many Islamic fi nance professionals 

are still in the dark about the function 
of collateralization, often likening it to 
a reduction in an institution’s credit, 
instead of seeing it as a liquidity and 
risk management instrument.

Added advantage
While there is a lot of talk on the 
urgency of repos and although they 
may be a fundamental instrument in the 
conventional landscape, but it doesn’t 
necessarily mean that the survival of the 
Islamic fi nancial industry depends on it. 

Abdulkader agrees: “Until 
recently, repos were 

key instruments 
in the 

conventional 
money 
market 
centers like 
New York, 
London 
and Hong 
Kong. 

However, there are issues in the 
conventional market today that are 
making repos less common in the 
conventional space than in the past. But 
those issues haven’t all translated into 
the Islamic space so is ‘Islamic repo’ the 
right answer?”

Realistically speaking, the Islamic 
fi nance fraternity may not see the light 
of a true-blue repo product without 
compromising Shariah principles, 
although it is important to remember 
that our industry is distinctively 
diff erent from the conventional market 
and naturally, so should our products. 

And while the Islamic fi nance industry 
for the most part survived the 2008 
global fi nancial crisis without IIFM’s 
repo alternative despite the liquidity 
drought, the documentation and further 
development in this space would 
undeniably equip the market to bett er 
compete and bett er weather fi nancial 
storms.

Is the industry ready for Islamic repos?
Continued from page 4
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“Making money is a happiness, and 
that is a great incentive,” said Nobel 
Peace Prize winner and founder of 
Grameen Bank, Muhammad Yunus. 
“Making other people happy is a 
super-happiness.” This statement 
goes to the heart of Islamic fi nance 
— making money does not have to 
come at a social cost, and the two 
results are not mutually exclusive. 
LAUREN MCAUGHTRY talks to the 
founders of some of the Islamic world’s 
newest social impact schemes about 
growing global collaboration and the 
opportunities this represents. 

“Livelihoods are the only sustainable 
route out of poverty!” said Ken Imrie, 
the chairman and co-founder of Funding 
Lab. “If we want to create a real 
impact on socio-economic conditions, 
then investing in people’s skills and 
developing entrepreneurial talent is the 
way to go.” 

Funding Lab aims to create lasting 
change by investing in Shariah 
compliant entrepreneurial projects 
that directly benefi t children or which 
are youth-driven, using a hybrid 
crowdfunding model. For small start-
up funding, it provides philanthropic 
rewards-based crowdfunding, targeted 
on entrepreneurship and focused on 
emerging markets where other players 
often don’t transfer money — such 
as Palestine and Pakistan. For larger 
start-up sums (greater than GBP5,000 or 
US$7,800) however, the platform off ers 
Qard Hasan loans instead. “This allows 
us to recycle the online donations, so 
a backer’s donation might help three, 
four or fi ve start-ups,” explained 
Imrie. “Later, we hope to develop an 
equity-based product for second stage 
growth funding, to support our existing 
portfolio.”

Unlike many other platforms of this 
kind however, the business is focusing 
on international cooperation and 
collaboration with multiple partners 
in order to extend its reach. This year, 
for example, it entered into partnership 
with Plan9 — Pakistan’s largest 
technology incubator — to facilitate 
entrepreneurship by off ering Pakistani 
tech start-ups a viable fundraising 
solution. The fi rst of its kind in Pakistan, 
the collaboration is based around 
milestone funding dependent on a set 

of backer-defi ned goals and repaid 
through non-monetary rewards such as 
free products for investors. 

Also in Pakistan, the fi rm has 
partnered with LUMS Center for 
Entrepreneurship, a subsidiary of one 
of the country’s leading universities, 
to create a breeding ground for 
sustainable, high-growth and/or high-
impact businesses. In Palestine, the fi rm 
partners with YouthSchool-Palestine 
to off er training, development and 
support; and is currently in talks with 
Al Azhar University in the Gaza Strip — 
while within the business community, 
it is also directly assisting women such 
Mayada and Jasmin, two refugee camp 
residents who have received funding 
to start a mini-market and dairy farm, 
respectively. 

“The opportunities are great, and we 
need to invest far more of our social 
giving, charity, philanthropy, into 
meaningful and impactful projects that 
provide sustainable livelihoods,” said 
Imrie. But while charitable giving and 
rewards-based donation are one thing 
(average Zakat donations to Funding 
Lab are 10 times larger than non-Zakat 
donations), is the social impact model 
really sustainable in terms of fi nancial 
interest to profi t-focused investors? 
Patrick Somerhausen, the managing 
partner of Belgium/Luxembourg-

based Funds For Good, thinks it could 
be. “We strongly believe that fi nance 
has to evolve and integrate more and 
more ethical considerations. We also 
believe that [the] traditional SRI model 
has to move to [a] more concrete and 
measurable impact,” he commented 
to IFN. “We have been able to confi rm 
during 18 months of roadshows in 
front of private investors that there is 
a clear demand for ‘ethical’ fi nancial 
product[s] that are concrete and easily 
understandable (which is not always the 
case for SRI at this stage).” 

Funds For Good is a unique model 
based on the principles of sharing and 
value creation, with a social project 
att ached through its foundation, 
Generation For Good — which receives 
50% of the fi rm’s profi t and 10% of its 
turnover. Supported by fund managers 
from Capricorn Venture and Banque 
de Luxembourg Investments and with 
a board consisting of economists, 
academics and experienced bankers 
from around the world, the business 
is one of the strongest recent examples 
of the economic power of social 
investment. 

The foundation, to which the fund 
employees all donate 25% of their time, 
helps the unemployed to create their 
own jobs through off ering interest-free 
24-month loans (rather than equity) 
as well as coaching and business 
development tools. While not all its 
activities are purely SRI or Shariah 
compliant, all its funds have fi lters and 
Somerhausen notes that: “The business 
model is unique and makes us close to 
the philosophy of Islamic fi nance.”

The two models are individual 
representations of a growing new breed 
of social entrepreneurship and impact 
schemes that are redefi ning the way 
Islamic fi nance can impact the global 
economy — not only through 
philanthropy but through profi table 
investment and concrete returns. While 
the models have yet to prove themselves 
in terms of track record and identifi able 
return on investment, they demonstrate 
a unifying trend that is positive not only 
for the future of the industry, but for the 
generations to come.

Big potential in social impact collaboration

The 
opportunities 

are great, and we 
need to invest far 
more of our social 
giving, charity, 
philanthropy, into 
meaningful and 
impactful projects 
that provide 
sustainable 
livelihoods
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A sign of improving sentiment across 
the GCC, both Sukuk and IPO markets 
in the region are witnessing an uptick 
of activity (thus far) this year. From 
several fi rst-time issuers to four new 
IPOs in the fi rst half alone, these 
capital-raising transactions suggest 
that the banking and fi nance industry 
in the Middle East is resilient in spite 
the region’s political uncertainty, 
the Greece debt crisis and oil price 
volatility. NABILAH ANNUAR 
examines the evidence leading to this 
conclusion.

A total of fi ve IPOs transpired in the 
GCC market during the fi rst half of 
2015: four companies went public in 
the second quarter of 2015 with total 
proceeds of US$1.15 billion compared 
to one IPO in the previous quarter 
which raised US$185.4 million. The fi rst 
quarter saw Orascom Constructions’s 
listing on NASDAQ Dubai through a 
dual listing with the Egyptian Exchange, 
making it the fi rst company to be listed 
on both exchanges, raising US$185 
million.

According to PwC’s Capital Markets and 
Accounting Advisory Services team, the 
most active IPO market during the year 
so far is Saudi Arabia, which accounted 
for 75% (three) of the total number of 
IPOs and 87% (US$1 billion) of total 
money raised in the second quarter of 
2015. The well-received and largest IPO 
in the quarter was by Saudi Ground 
Services Company which raised a total 
of US$751.9 million and listed on the 
Tadawul; Middle East Paper Company 
and Saudi Company for Hardware 
also listed raising US$120 million and 
US$134.4 million, respectively. Over in 
Oman, the Muscat Securities Market saw 
its fi rst IPO this year by Phoenix Power, 
owner of the Sultanate’s largest power 
plant in operation, raising US$146.2 
million. The off ering was oversubscribed 
receiving signifi cant levels of interest 
from investors. 

“Despite concerns over regional 
instability, we saw several companies 
come to market this quarter that had 
been in the IPO pipeline. The amounts 
raised demonstrated that there is still 
equity investor appetite to invest in 
the right company. We would expect 

to see this trend continue once the 
market reopens after the summer period 
as other pipeline companies come to 
market,” said Steve Drake, the head of 
PwC’s Capital Markets and Accounting 
Advisory Services team in the Middle 
East. 

Commenting on the eff ect of Tadawul’s 
opening of the Saudi market to foreign 
investors on IPOs, Drake conveyed 
that it could be too early to predict the 
impact; however, he expects the number 
to increase over time as foreign investors 
gain confi dence in the Saudi Arabian 
market.

Based on PwC’s numbers, there were 
a total of seven IPOs in the second 
quarter of 2014 compared to four in 
the corresponding period this year; 
however, the total value raised in the 
second quarter of 2015 was 28% higher 
compared to the same period in the 
prior year, which implied improved 
company valuations. 

In terms of activity in the fi rst half of 
2015 compared to the same period in the 
previous year, 2015 witnessed a total of 
fi ve off erings raising total proceeds of 
US$1.34 billion compared to a total of 
nine off erings raising total proceeds of 
US$1.85 billion in the fi rst half of 2014, 
a 28% decrease in total proceeds raised 
and a 44% decrease in the number of 

off erings. Nevertheless, the average 
off ering value (thus far) in 2015 is said to 
be 30% higher than the average off ering 
value in the fi rst half of 2014.

In terms of bonds and Sukuk issuances, 
the GCC debt capital market saw new 
issuers for both segments. On the Sukuk 
side, the market saw Noor Bank’s 
US$500 million debut Sukuk which 
carries a profi t rate of 2.78% while in 
the conventional bond market, Bank 
of Sharjah for the fi rst time issued 
a conventional bond worth US$500 
million which carries a coupon of 3.37%, 
also marking the fi rst conventional bond 
issued by the Emirate of Sharjah. 

Evidently, the risks surrounding 
Greece and the uncertainty around 
US interest rates together with the lull 
of the Ramadan and summer periods 
are among some of the factors that are 
expected to have a dampening impact 
on the debt market over the next couple 
of months. 

Nevertheless, Drake opines that the 
GCC’s solid fundamentals have proven 
to be advantageous to the region in the 
past. “Companies are still looking for 
new fi nancing or refi nancing of existing 
arrangements and therefore we should 
expect to see issuers going to market 
from September once investors return 
from the summer break.”

Improved geopolitical conditions spark capital market activity 
in GCC
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In less than two weeks following our 
report exploring the lucrative potential 
and promising opportunities of the 
Chinese market (See IFN Report Vol 12 
Issue 29: ‘China – the time is now’), the 
illustrious powerhouse proved that it 
is indeed living up to expectations as 
we learn that a Chinese government-
owned company is well underway with 
two potentially groundbreaking Islamic 
deals. VINEETA TAN has the exclusive.

Looking to raise up to US$1.3 billion to 
fund infrastructure projects, the Chinese 
state-owned enterprise is making its 
foray into the Shariah market with two 
fundraising exercises comprising a 
CNY1.8 billion (US$289.4 million) facility 
and a US$1 billion Islamic medium-
term note program (IMTN), a source 
close to the transactions revealed to 
IFN. Advised by Singaporean fi rm, Silk 
Routes Financials, the Chinese entity has 
received proposals from several banks 
and the deals so far have been generating 
phenomenal interest (as anticipated). As 
at the end of July, over US$300 billion-
worth of orders have been received 

for the CNY1.8 billion facility; while 
the IMTN, which is targeted at Gulf 
investors, has also gott en good response 
from the UAE, Bahrain and Qatar, 
confi rmed the source.

While it may seem unusual for a Chinese 
government-owned fi rm to choose a 
relatively young Singaporean company 
which has not done any Islamic dealings 
before to facilitate its debut into the 
Shariah space, however, a closer look 
at Silk Routes Financials shows that 
it is perhaps not all that surprising 
considering the dynamics and expertise 
the boutique corporate advisory fi rm 
could bring to the Chinese institution.

Although only established in Singapore 
last year, Silk Routes Financials already 
has a presence in New York, Melbourne, 
Dubai, Chengdu and Hong Kong and 
therefore a strong regional connection 
which landed this contract on its table. 
And the element that most likely sealed 
the deal was probably the six-person 
team, whose members share extensive 
experience in the Asian Pacifi c and 

Middle East markets and are familiar 
with business in China. It must be 
noted that aside from partner Gilles 
Rollet being on the board of Emirates 
REIT, the UAE-based Shariah compliant 
REIT with a AED2.4 billion (US$653.26 
million) portfolio, Silk Routes Financials 
is also advised by Bobby Tay, the co-
founder of Sabana REIT — the world’s 
largest Islamic REIT with SG$1.2 
billion (US$874.05 million)-worth of 
assets under management. Tay was 
instrumental in raising US$600 million 
for Sabana during its IPO and also 
currently serves as the president of Gulf 
Asia Shariah Compliant Association.

While it is exciting to see Chinese entities 
move into this space, it is also refreshing 
to have players from Singapore join the 
fray as the city state has, in comparison 
to its neighbors (Malaysia and 
Indonesia), been less prominent in the 
Islamic fi nance landscape and this could 
perhaps spur more activities in the 
country. With the two deals making good 
pace — continue to watch this space as 
IFN brings you the latest developments.

Chinese state-owned enterprise chooses Islamic inance to 
fund infrastructure projects

GFH Capital is eyeing a majority stake 
in a Dubai-based private school against 
the backdrop of a signifi cant Islamic 
investment wave into the lucrative 
private education sector. VINEETA TAN 
delves further.

To be executed within the next 12 
months, GFH Capital’s planned 
acquisition follows its inaugural 
investment in the private education 
sector last May involving another Dubai-
based institution. The impending 80% 
stake purchase in the school valued at 
AED200 million (US$54.43 million) is 
expected to refl ect positively on GFH 
Capital’s fi nancial result. “Building on 
its strong reputation, the school has 
reported steady growth in enrolment 
year-on-year, a trend which is expected 
to continue in line with the growing 
demand for high-quality international 
standard education in the UAE and 
across the MENA region,” noted Nabeel 
Mirza, the fi rm’s compliance director and 
MLRO, in a bourse fi ling.

And it would not be surprising to see 
GFH Capital continue expanding its 
education portfolio as the education 
segment continues to grow in appeal 
as an asset class due to changing 
demographics in the GCC (including a 
rise in expat community), an increasing 
demand for international curriculum 
and a higher purchasing power. Figures 
from global consulting fi rm Strategy& 
show that the K-12 public and private 
education market in the region could 
reach US$90 billion in 2020, more than 
double from US$36 billion in spending 
fi ve years ago. In terms of students, the 
growth trajectory is anticipated from 6.35 
million students to 8.25 million students 
over the same period.

The GCC aside, Shariah investors are also 
pouring money abroad to capitalize on 
this global phenomenon. Saudi Arabia’s 
SEDCO Holding Group in May this 
year set foot in the Turkish education 
sector — said to be the fastest-growing 
in the world — by acquiring a 50% 
shareholding in Merktebim Okullari, 

a local private school operator with 17 
schools to its name and plans to add 
eight more before the year ends. Saudi’s 
Itqan Capital is also looking to introduce 
a US$200 million Shariah compliant 
private equity education fund.

The Sukuk market is also seeing 
increasing activity in the education space 
with Khazanah Nasional’s pioneering SRI 
Sukuk — also the world’s fi rst ringgit-
denominated Sukuk of its kind — 
designed to support the establishments 
of new schools in Malaysia via its 
Yayasan AMIR’s Trust Schools program 
(See Case Study Vol 12 Issue 27: 
‘Khazanah Nasional: Creating a new 
asset class’). The world’s largest provider 
of K-12 private education, GEMS 
Education, also tapped the Sukuk market 
with a US$200 million issuance in 2013 to 
fund its expansion plans; and 
recognizing the prospects of the segment, 
the following year Bahrain’s Fajr Capital 
led an investor group to acquire a 
signifi cant minority stake in GEMS 
Education.

Islamic investors parking money in education sector
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Increasing momentum this week, the 
sovereign Sukuk market was graced 
by several Sukuk issuances from 
the regular issuers such as Malaysia, 
Bahrain, Indonesia and Brunei and an 
exciting new player, Ivory Coast. As 
usual, NABILAH ANNUAR provides an 
overview of the latest developments in 
the sovereign Sukuk space. 

An exciting progress in the sovereign 
market, West Africa’s Ivory Coast has set 
in motion its plans to conduct a roadshow 
for the fi rst tranche of its debut Sukuk 
program in the last quarter of 2015. 
Quoting Bruno Kone, Reuters reported 
that the government intends to issue the 
Sukuk before the end of the year. Having 
mulled over the prospect since March, the 
Republic in April mandated the Islamic 
Corporation for the Development of the 
Private Sector as lead manager for its 
inaugural Sukuk program worth XOF300 
billion (US$505.64 million) which will 
be issued over the 2015-20 period in two 
equal phases. 

Moving to the Middle East, Bahrain 
Bourse in a statement has approved the 
listing of the government Sukuk Ijarah 
issued by the Central Bank of Bahrain on 
behalf of the sovereign on the 2nd August 
2015. The facility worth BHD200 million 

(US$526.78 million) will mature on the 9th 
July 2025.

In Malaysia, the government, according 
to an announcement on Bank Negara 
Malaysia’s website, issued RM3.5 billion 
(US$917.89 million)-worth of government 
investment issues (GII) Murabahah 4/2015 
on the 31st July 2015. The issues will mature 
on the 15th October 2025.

The government of Indonesia on the 
28th July 2015 awarded IDR2.93 trillion 
(US$217.11 million) of its sovereign Sukuk 
securities which received total incoming 
bids of IDR6.72 trillion (US$497.95 

million) at an auction through Bank 
Indonesia. According to a statement on 
the Ministry of Finance’s website, the 
highest bid-to-cover-ratio was 2.68 for the 
PBS008 (reopening) series.

Neighboring Brunei, through the Autoriti 
Monetari Brunei Darussalam, on behalf of 
the government, has successfully priced 
its short-term Sukuk Ijarah issuance worth 
BND100 million (US$71.49 million) 
according to a statement on its website. 
The securities, which carry a tenor of 182 
days with a 0.78% rental rate is the 120th 
series of the sovereign short-term Sukuk 
Ijarah.

Sovereign Sukuk: Ivory Coast and the usual suspects
Upcoming sovereign Sukuk
Country Amount Expected date
Ivory Coast XOF300 billion Fourth quarter of 2015
Sindh Province US$200 million TBA
Oman US$1 billion Before Ramadan 2015
Kazakhstan TBA 2016
Turkey US$1.1 billion TBA
Bangladesh TBA TBA
Hong Kong US$500 million to US$1 billion TBA
Ningxia Hui Autonomous Region US$1.5 billion TBA
Kenya TBA 2016
South Africa TBA 2016
Senegal TBA TBA
Niger XOF150 billion TBA
Tunisia US$500 million 2015
Jordan JOD400 million 2015
UAE TBA 2015
Luxembourg TBA TBA

While a lack of public understanding 
of Islamic fi nance has always been 
a challenge when it comes to selling 
Sukuk, it seems that a weaker economy, 
rising geopolitical threats and uncertain 
political atmosphere have also adversely 
aff ected the demand for Turkish Sukuk 
as investors grow more cautious and 
unwilling to take on associated risks. 
VINEETA TAN  however writes that 
solid market players are still in the game. 
 
Last month Kuveyt Turk raised TRY160 
million (US$59.46 million) from a 189-day 
lease certifi cate issued via Kira Sertifi kaları 
Varlık Kiralama, which is the biggest local 
currency public off ering issuance by the 
private sector in the domestic market 
and tops its previous off ering of TRY150 
million (US$55.74 million). Pioneering 
the Sukuk market in Turkey by selling 
the fi rst-ever lease certifi cates (as Sukuk 
is colloquially known) in 2010, the latest 
sale brings the aggregate value of Sukuk 
(both domestic and international) issued 
by Kuveyt Turk to approximately TRY4.2 
billion (US$1.56 billion).

However, the TRY160 million size was 
a drop from the initial planned size of 
TRY200 million (US$72.05 million) and 
this decrease was att ributable to increase 
in risk concerns on retail investors’ side 
due to recent uncertainties. Nevertheless, 
Kuveyt Turk issued TRY66.6 million 
(US$23.99 million) of Sukuk to qualifi ed 
investors just a week after the public 
off ering a source at Halk Invest revealed; 
and the total amount of Sukuk issued 
by Kuveyt Turk increased to TRY884.4 
million (US$318.60 million) year-to-date.

Turkey, once the brightest of stars among 
emerging markets, has seen its economy 
growth more than halved from an 
impressive 9.15% in 2010 to 4.12% in 2013 
and unemployment was at an alarming 
10.6% high in May according to offi  cial 
fi gures. Things are undoubtedly challenging 
for Turkey at the moment as the governing 
political party struggles to return the 
economy to previous levels (IMF projects 
a 3.14% 2015 national GDP growth) as it 
decides to join the war against ISIS amid 
waning popularity on the ground. 

 This past one year has been particularly 
diffi  cult in the Islamic debt capital space 
as the source observed that the softer 
demand for Islamic-sensitive facilities 
have compelled more issuers to shift their 
strategy from public off erings to targeting 
individual qualifi ed and unqualifi ed 
investors in the hopes of generating more 
traction. Data collected from the  Public 
Disclosure Platform show that 20 out of 
the 22 Sukuk issued in Turkey this year 
had been off ered to qualifi ed investors, 
with only two through public off ering.
 
Economic and political factors aside 
however, the most fundamental issue 
remains. “Lack of knowledge is one of the 
[biggest] obstacles for Sukuk issuance in 
Turkey,” insisted the source. Raising 
money through Islamic leasing certifi cates 
is a relatively new phenomenon in Turkey, 
with the fi rst off ering taking place in 2011. 
And it seems that like in many other 
jurisdictions, a lack of understanding and 
awareness on Shariah compliant fi nance 
among the public is still a key challenge.

Sukuk market in Turkey is still active despite uncertainty concerns
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The ringgit has been displaced as the 
most preferred Sukuk currency as the 
Malaysian legal tender plummets to 
historic 17-year lows amid a plunge in 
Chinese equities and decline in global 
oil prices. VINEETA TAN reports.

A comparison of Dealogic data reveals 
that the ringgit, which was the top 
currency for Sukuk issuance on the 5th 
August 2014 at US$19.9 billion, has 
been supplanted by the industry’s next 
favorite: the US dollar. Latest 12-month 
rolling data from Dealogic puts US 
dollar Sukuk at US$22.1 billion, a 
comfortable margin ahead of the ringgit 
which clocked in at US$14.1 billion. 
This is a stark diff erence from a year 
before when the US greenback was 
closing in on the Malaysian currency by 
US$4 billion — half of the gap this time 
around — before overtaking the ringgit 
at the end of 2014 but only by a small 
margin.

There are several overlapping factors 
underpinning the drop in ringgit Sukuk. 
The weak performance of the currency 
amid global volatilities has triggered 
a slowdown in the domestic bond and 
Sukuk market. Issuers and investors 
have been circumspect about tapping 
the asset class and analysts expect the 
market to remain subdued for the rest 
of the year. The pullback from corporate 
issuers also comes at a time when Bank 
Negara Malaysia — one of the world’s 
largest Sukuk issuers — decided to cease 

its short-term Sukuk program, causing 
a 42.5% sink in global Sukuk volume in 
the fi rst six months of the year. The exit 
of the central bank, which commanded 
almost 40% of total international Islamic 
bond off erings in 2014, has left a wide 
gap in the ringgit Sukuk landscape.

As the ringgit takes a back seat in the 
Sukuk sphere, the phenomenally strong 

US greenback on the other hand has 
been surging forward. Rising as one of 
the best performing currencies so far 
this year, regular local currency Sukuk 
issuers have also tapped the dollar 
market this year including Malaysia 
with its US$1.5 billion facility in April 
and Indonesia who issued US$2 billion 
in Sukuk a month later. With several 
dollar Sukuk already in the pipeline, 
including one from Saudi Arabia’s Arab 
Petroleum Investment Corp as part of its 
US$3 billion Sukuk program, the 
greenback Islamic bond market share is 
anticipated to expand further, while 
market observers are less optimistic that 
ringgit Sukuk levels could rebound to 
the higher levels of last year due to the 
currency’s ongoing depreciation and the 
prevailing risk-averse sentiments.

Ringgit Sukuk market share shrinks as the currency spirals 
downwards and US dollar strengthens 

Chart 1: Sukuk volume (US$ billion) by currency
Last 12 months (Rolling) as at the 5th August 2015
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Chart 2: Sukuk volume (US$ billion) by currency
Last 12 months (Rolling) as at the 5th August 2014
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EY estimates that Islamic banking assets 
will grow by an average of 19.7% each 
year until 2018, based on the annual rate 
of increase of 17.6% between 2009 and 
2013. Supporting this growth trajectory, 
IFN asks what the most cost-eff ective 
way is for Islamic fi nancial institutions 
to increase their Islamic retail banking 
customers. With surprising poll results, 
NABILAH ANNUAR reports.

As the Shariah compliant global market 
share increases, customer acquisition 
remains an important aspect of this 
growth. Moving toward digitization, 
many Islamic banks have expanded their 
suite of services online and virtually. 
The poll results this week showed 
two contrasting opinions on the most 
cost-eff ective manner to boost a bank’s 
customer base. Standing on either side of 
the spectrum, 50% believed that opening 
physical branches is still a cost-eff ective 
way, while the remaining 50% believed 
that online services is the way to go.

According to a 2014 Accenture research 
report, four out of 10 people in the 
age group of 18-34 would switch to 
a bank without a physical branch, 
while a separate report found that 25 
of the largest retail banks in the US 
spend in excess of US$50 billion a year 
on maintaining over 43,000 branches 
nationwide, with the opening of a new 
branch costing at least US$2 million on 
average. Parallel to this, global mobile 
phone penetration is also rising steadily: 
eMarketer predicts that mobile phone 
penetration will rise from 61.1% to 69.4% 
of the global population between 2013 
and 2017, meaning more people will have 
access to mobile phones than banking 
services. 

Commenting on the issue, Raja Teh 
Maimunah, the managing director 
and CEO of Hong Leong Islamic Bank, 
opined that the most cost-eff ective 
means is through digital channels. 
She explained to IFN: “I believe this 
to be the most eff ective way given that 
Islamic banks in Malaysia do not have 
an expansive branch network like the 
conventional banks and are largely 

dependent on the branch network of 
their conventional parents. Sett ing up 
physical branches are too expensive (and 
may be redundant in years to come). 
Digital channels allow Islamic banks to 
reach out to customers quickest and most 
cost eff ectively.”

Hong Leong Islamic Bank in January 
launched its inaugural concept branch, 
which utilizes sophisticated and state-
of-the-art infrastructure and IT systems. 
Looking to expand its branch network 
(which currently stands at nine) by only 
opening concept branches in the future 
instead of the traditional units, the bank 
plans to eventually completely digitalize 
its existing branch network. The Middle 
East welcomed its fi rst ever Shariah 
compliant online retail bank, meem, 
while Dubai Islamic Bank launched 
‘Smart Bank’, a revolutionary concept 
riding on the bank’s technological 
expertise to set new benchmarks in the 
fi eld of customer interaction. 

Also taking the initiative to keep up with 
this technological trend, Emirates Islamic 
began encouraging its customers to 
utilize its digital platforms, while Barwa 
Bank continues to expand its mobile 
banking platform. Noor Bank plans to 
expand its retail banking operations 
via an online medium over the 
traditional means of branch expansion, 
and Alizz Islamic Bank launched its 
own smartphone application to reach 

the growing market of tech-savvy 
consumers. On a larger scale, the UAE 
Banks Federation launched the Mobile 
Wallet project, to be rolled out in phases 
across 49 UAE banks. 

As the Islamic fi nancial services industry 
takes a positive step in the right direction, 
many Islamic banks still prefer the 
traditional way of customer acquisition – 
through physical branches. Since January 
2015, several Islamic banks in the UAE 
have established new branches across the 
emirate. Some of them include: Maisarah 
Islamic Banking, Sharjah Islamic Bank 
and Al Hilal Bank. In Qatar, the country 
saw the likes of Qatar Islamic Bank and 
Qatar International Islamic Bank, among 
others, inaugurating new branches. 
In Egypt, Banque Misr set up a new 
premise in Alexandria, while in Syria, Al 
Baraka Bank Syria opened a new branch 
in Tartous city. Bahrain and Oman saw 
Khaleeji Commercial Bank and Al Yusr 
Islamic Banking set up new branches 
respectively.

Evidently, regardless of cost, both 
physical branches and online channels 
appear to be the preferred methods in 
retail customer acquisition. Although the 
cost of opening a physical branch is 
much higher compared to digital 
channels, perhaps in terms of the amount 
of customers these banks acquire, it is 
literally cost-eff ective.

IFN Weekly Poll: What is the most cost-
effective way to increase Islamic retail banking 
customers?

50%50%

What is the most cost-e ective way to increase Islamic retail banking customers?
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Regulatory landscape
Although Brunei Darussalam in 1906 
adopted English models of law as a result 
of British colonization, however, due to 
its strong affi  nity for Islam, the Sultanate 
has over the years introduced various 
Islamic legislation such as the Shariah 
Penal Code Order (2013) and regulations 
governing Islamic fi nance across various 
segments including banking, Takaful and 
accounting among others.

Banking and inance
Shariah compliant banking services 
were made available in Brunei in 1991 
via Perbadanan Tabung Amanah Brunei 
(TAIB), although retail banking services 
off ered are limited as TAIB is essentially 
a trust fund. In 1993, the Sultanate 
welcomed its fi rst fully-fl edged Islamic 
bank following the conversion of the 
Island Bank of Brunei which was later 
in 2005 merged with another converted 
bank: Islamic Development Bank of 
Brunei (previously Development Bank 
of Brunei before Shariah transformation 
in 2000), and the new entity operates as 
Bank Islam Brunei Darussalam (BIBD).

BIBD remains the only retail Islamic bank 
in the country although several players 
have expressed interest in opening an 
Islamic banking arm in Brunei including 
Standard Chartered Brunei. The Islamic 
bank is also making a regional push: In 
2015, it opened a representative offi  ce in 

Singapore and is currently working on 
establishing a presence in Dubai with 
the help of shareholder Fajr Capital. It is 
learned that BIBD will be targeting the 
corporate banking segment of these new 
markets. 

Besides banking, there is also BIBD 
At-Tamwil, an Islamic fi nance company 
which deals with Ijarah leasing. The 
Ijarah leasing market has been a recent 
focus as in September 2014, TAIB and the 
Islamic Corporation for the Development 
of the Private Sector signed an MoU 
under which both parties will collaborate 
to develop the Ijarah business model 
particularly within the SME community, 
with plans to eventually establish an 
Ijarah company.

Despite only having a handful of Islamic 
consumer fi nance providers, market 
fi gures show that about 41% of the 
country’s banking assets are Shariah 
compliant as at the end of 2014, with 
some estimates projecting the fi gure to 
break the 50% threshold by 2020. 

Takaful
There are presently two Takaful 
operators in Brunei: Syarikat Takaful 
Brunei Darussalam (an amalgamation of 
Takaful IBB and Takaful BIBD in 2010) 
and Insurans Islam TAIB, although 
there has yet to be a re-Takaful provider. 
Islamic insurance in Brunei is regulated 
by the Takaful Order of 2008 and 
governed by the central bank as well 
as the Brunei Insurance and Takaful 
Association (launched in 2012). In 2013, 
the regulators released Takaful guidelines 
in eff orts to increase the penetration rate 
of Takaful as well as enhance governance 
and standardize commission rates. 

Sukuk
The government of Brunei has an 
illustrious record of short-term Sukuk 
issuance, but a rather tepid corporate 
Sukuk segment. Since 2006, the 
government has been issuing short-term 
(less than 12 months) Sukuk via the 
central bank — Autoriti Monetari Brunei 
Darussalam (AMBD) — to institutional 
investors. Off ering both Ijarah and 
Salam facilities on a monthly basis, the 
papers are consistently oversubscribed. 
According to an extrapolation of data 
provided by the AMBD, it is expected 

that by the end of 2015, a total of US$700 
million in sovereign Sukuk Ijarah would 
have been off ered. In the non-sovereign 
space, there has only been one off ering: a 
US$100,000 Sukuk Ijarah by Brunei LNG 
and the Islamic Development Bank of 
Brunei (now BIBD).

The country also lacks a longer-term 
Sukuk market. That could soon change, 
however, as the central bank this year 
announced that it is planning to off er 
Sukuk with longer maturities and greater 
liquidity.

Funds
Out of the 23 mutual funds in Brunei, 
almost half are Shariah compliant. In 
November 2013, the Sultanate’s fi rst-
ever Shariah compliant private equity 
fund, the SBI Islamic Fund, closed an 
investment with Pandu Siwi Sentosa via 
a convertible Musharakah agreement. 
The fund is a joint venture between SIB 
Holdings (listed on the stock exchanges 
of Tokyo and Hong Kong) and the 
Ministry of Finance and looks at private 
equity investment in Asia. 

Stock exchange
The Southeast Asian nation may be one 
of the world’s richest countries; however, 
Brunei’s overdependence on its oil and 
gas industry is a crutch as oil production 
has slowed and as a result weakened 
economic growth (0.2% GDP growth 
in January 2015 according to Trading 
Economics). As a means to diversifying 
its economy, the Sultanate has revealed 
plans to boost other segments of the 
economy including its fi nancial services 
industry by launching a stock market 
within the next two years.

The long-awaited addition to the fi nancial 
markets is expected to enhance corporate 
governance, att ract foreign investments as 
well as to bolster the SME segment 
through the provision of alternative 
funding avenues. Although further details 
on the proposed stock exchange have yet 
to be revealed, considering the country’s 
high affi  nity with Islam and its ambition 
to boost its Islamic fi nance sector, it is 
likely that the stock exchange could be 
fully Shariah compliant — potentially 
becoming the fi rst Islamic stock exchange 
in the world. 

IFN COUNTRY ANALYSIS
BRUNEI

Brunei: Determined to boost Islamic inance
Islamic fi nance development has become a priority for Brunei as it drives for economic diversifi cation to reduce its reliance on 
oil and gas. VINEETA TAN reviews the Southeast Asian nation’s latest eff orts and the current Shariah fi nancial environment.

Considering 
the country’s 

high af inity with 
Islam and its 
ambition to boost 
its Islamic inance 
sector, it is likely 
that the stock 
exchange could be 
fully Shariah 
compliant
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A persisting problem in Islamic fi nance, 
standardization is seen as a tough issue 
to address. With varying opinions, some 
believe that standardization is feasibly 
achievable while others are determined 
of its impossibility. 

Although numerous initiatives were 
taken to overcome this predicament, 
there is still a disparity in standards 
relating to Islamic contracts and 
transactions. This is understood to have 
stemmed from the diff erence in scholarly 
opinion across diff erent regions. For 
instance in retail banking, there is a 
diff erence in opinion among Shariah 
scholars regarding the acceptability of a 
product from the Shariah point of view. 
Two examples are Islamic credit cards 
and Bai Al Inah contracts. In terms of 
capital market instruments, the issue 
raised by AAOIFI in 2007 and 2009 on 
the Shariah compliance of certain Sukuk 
structures caused a decline in the Sukuk 
market. 

Given the potential market volatility, the 
majority of industry players agree that 
a guiding set of principles should be 
established for future Sukuk issuances. 
Increased standardization stabilizes 
the global Islamic debt capital market 
and safeguards investor confi dence. 
Nevertheless, as the Sukuk market 
matures, over the years investors have 
become more receptive and familiar 
with Islamic structures such as Ijarah 
and Wakalah. Perhaps, regardless of this 
universal acceptance, having a specifi c 
guideline for such instruments is still 
necessary to cement this recognition.

AAOIFI
The main advocate of standardization in 
the industry is none other than AAOIFI. 
Last November, its Shariah board 
approved two new Shariah standards on 
Urbun and the conditional termination 
of contracts. The board also approved 
revisions to current standards on 
conversion of a conventional bank to an 
Islamic bank, Hawala and Murabahah 

to the purchase orderer. It also seeks to 
revise standards on Ijarah and Ijarah 
Muntahia Bitt amleek, Salam and parallel 
Salam, Istisnah and parallel Istisnah, 
Sharikah (Musharakah) and modern 
corporations and Mudarabah, as well as 
either expanding or revising its existing 
guidance for Sukuk, incorporating 
accounting, legal, technical and tax-
related aspects. The revision will also 
address topics including re-Takaful, 
clarifying distinctions between operating 
and fi nancing leases and a redesign of the 
current Murabahah standard to stipulate 
the use of collateral for the recovery of 
receivables, while specifying accounting 
treatment and disclosure requirements.

This year in January, it has issued a new 
accounting standard on investment 
accounts. Replacing two previous 
accounting standards on investment 
accounts the new guideline, known 
as FAS 27 (Financial Accounting 
Standard No 27), regulates Mudarabah 
transactions which are placed on a 
short-term basis as interbank-bank 
deposits as well as transactions of which 
the Mudarabah contract is considered 
equity of investment accountholders. The 
standard, however, does not apply to 
the following investment vehicles: own 
equity instruments, Wakalah, reverse 
Murabahah, Musharakah and Sukuk. The 
institution is also currently in the process 
of reviewing a number of existing 
standards in addition to developing new 
ones to bett er support the industry. 

Following an initiative taken by AAOIFI 
to strengthen cooperation and integration 
with the International Accounting 
Standards Board (IASB), both parties 
have conducted an outreach meeting 
with the international Islamic fi nance 
industry on issues relating to application 
of international accounting standards 
for Islamic fi nance. The meeting also 
discussed issues that Islamic fi nancial 
institutions might need to address in 
applying IFRS 9 Financial Instrument for 
their fi nancial reporting, if required to 
adopt the same.

IFSB
In November last year, the IFSB issued 
a second working paper, Evaluation 
of Core Principles Relevant to Islamic 
Finance Regulation, issued in parallel 
to the exposure draft of the Standard 
on Core Principles for Islamic Finance 
Regulation (Banking Segment). The IFSB 
is currently preparing a new standard on 
IFSB Core Principles for Islamic Finance 
Regulation (Bank Segment) due this 
year. Recently in April, it approved the 
adoption of a new Guidance Note on 
Quantitative Measures for Liquidity Risk 
Management in Institutions Off ering 
Islamic Financial Services (Excluding 
Islamic Insurance (Takaful) Institutions 
and Islamic Collective Investment 
Schemes) (GN-6). The guidance note 
aims to complement global liquidity 
standards such as the liquidity coverage 
ratio and net stable funding ratio as well 
as other developments on liquidity risk 
management for the Islamic fi nancial 
services industry. In the same meeting, 
it also resolved to adopt a Standard 
on Core Principles for Islamic Finance 
Regulation (IFSB-17).

IIFM
The International Islamic Financial 
Market (IIFM) at the end of 2014 
published the sixth documentation 
standard known as the IIFM Master 
Collateralized Murabahah Agreement, a 
global standard document which is 
issued along with an operational 
guidance memorandum based on Rahn 
and aims to address issues and diversity 
in practices around collateralized 
Murabahah transactions. The 
organization during a recent event in 
May has called upon the industry to 
support its eff orts in developing 
standardized fi nancial contracts and 
product templates in the area of Islamic 
capital and money markets, corporate 
fi nance and trade fi nance.

IFN SECTOR ANALYSIS
STANDARDI ZATION

Standardization in Islamic inance: A common 
goal
A constant batt le in the Shariah compliant scene is addressing the need to achieve a consensual degree of calibration 
in regulatory and technical aspects of a fi nancial transaction. Over the past 12 months, numerous initiatives have been 
carried out by global standard-sett ing bodies in pursuit of this goal. NABILAH ANNUAR provides a rundown of the 
advancements in the standardization of Islamic fi nance. 
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CASE STUDY

In a bid to capture customers on both 
side of the spectrum, Al Rayan Bank on 
the 19th June 2015 launched a 36-month 
fi xed term deposit (FTD) account. With 
an expected profi t rate of 2.6%, the 
bank estimates that this product will 
att ract people of all faiths based on 
the fact that 83% of all its FTD savings 
customers who joined last year were 
non-Muslims. Speaking to Tim Sinclair, 
the senior head of marketing and 
retail sales at the UK bank, NABILAH 
ANNUAR takes a closer look at this 
product. 

Based on a Wakalah contract, the 
36-month FTD pays its customers a profi t 
on their investment generated through 
the bank’s investments in asset-backed, 
Shariah compliant activities such as 
property and metals. “This account is to 
meet increasing demand from customers 
looking for competitive savings products 
over the longer term,” said Sinclair. 

“Investments are monitored on a daily 
basis by Al Rayan Bank to ensure that 
they will provide the expected profi t rate 
which was quoted to the customer. This 
approach has proved extremely accurate: 
since Al Rayan Bank was founded in 
2004, it has always paid the rate of profi t 

it has quoted to its customers, and on 
numerous occasions when investments 
have performed bett er than expected, it 
has even paid more.” 

In the event where the bank is unable to 
meet the expected profi t rate it quoted, 
Sinclair elucidated that the customer 
would be notifi ed and given the option of 
ending the agreement, with their original 
deposit and profi t earned to date intact, 
or accepting a lower ‘expected profi t 
rate’ moving forward. He, however, 
affi  rms that a situation such as this has 
never occurred. Additionally, the bank’s 
depositors are also covered by the UK 
Financial Services Compensation Scheme.

Generated from investments in ethical 
activities permitt ed by Shariah, the 
account further provides the option 
of reinvesting one’s profi t, or taking a 
quarterly return on the savings. Unlike 
many similar products, the bank’s 
36-month FTD adopts a fl exible and 
accessible means of investment. The 
account can be opened online, by phone, 
at a branch (the bank has a branch 
and agency network in the heart of 
the communities it serves), or by post, 
by anybody above the age of 16, and 
deposits have no upper limit, above an 
initial deposit of GBP1,000 (US$1,557.95). 

Conveying a positive outlook, Sinclair 
believes that the product is likely to 
prove att ractive to both Muslims and 
particularly non-Muslim customers 
which are a growing percentage of the 
bank’s customer base. Al Rayan Bank 
estimates that 83% of all FTD savings 
customers who joined the bank in 2014 
were non-Muslims, 52% of all 120-Day 
Notice Account customers who have 
joined the bank since January 2014 were 
also non-Muslims, and 47% of all Notice 
Cash ISA customers who joined the bank 
in 2014 were also non-Muslims.

Al Rayan Bank’s FTD: Testament to a growing 
appetite for Islamic products

Al Rayan Bank

36-month fi xed term deposit 

Underlying 
Islamic 
structure

Al Rayan Bank’s 36-month fi xed 
term deposit uses the Islamic 
fi nance principle of Wakalah, an 
agency contract.
 
Islamic banks do not pay 
interest on their savings 
accounts; instead Al Rayan 
Bank pays its customers a profi t 
on their investment. This profi t 
is generated through the bank’s 
investments in asset-backed, 
Shariah compliant activities, 
such as property and metals. 
The bank does not invest in 
any activity prohibited in 
Islam, such as alcohol, tobacco, 
pornography, arms, gambling, 
and other commodities not 
in keeping with the values of 
Islam.

Currency GBP
Type of 
product

36-month fi xed term deposit 
(FTD)

Minimum 
balance 
requirement 
(if any)

GBP1,000 (US$1,561)

Investment 
time frame

36 months

Profi t 
calculation

Profi ts can be paid quarterly or 
reinvested and paid on maturity

Periodicity 
of profi t 
calculation

Quarterly

Profi t 
payment

For customers who leave the 
quarterly profi t invested in 
the FTD account for the entire 
term, the expected return is the 
equivalent of 2.63%*. Taking the 
profi t quarterly, the expected 
return is 2.6%* (*Gross per 
annum. Terms and conditions 
apply).

Target 
customers

The account is open to anybody, 
above the age of 16, with a 
minimum of GBP1,000 to invest. 
Unlike other similar products 
on the market, there is no 
maximum amount that can be 
deposited.

Service 
charge levied 
(if any)

A nominal Wakalah fee of GBP1 
(US$1.56)

Early 
withdrawals

Customers will not have access 
to their deposit amount before 
the maturity date of the account

Since Al Rayan 
Bank was 

founded in 2004, it 
has always paid 
the rate of pro it it 
has quoted to its 
customers, and on 
numerous occasions 
when investments 
have performed 
better than expected, 
it has even 
paid more
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SOUTH AFRICA

By Amman Muhammad

The South African government has 
followed through on their intention 
of ensuring accessibility of Islamic 
fi nancial arrangements to ‘other’ entities 
(over and above just the sovereign 
government itself and state-owned 
entities) to also allow for an alternate 
additional source to raise capital. 

Expanding the Islamic 
inancial horizon 

Over the last few years, the government 
has introduced Islamic compliant 
fi nancial structures in stages. With 
the fi rst of such introductions 
coming through in the Taxation Laws 
Amendment Act of 2010 (the Act) 
— that recognized for the fi rst-time 
ever, arrangements like diminishing 
Musharakah, Murabahah and 
Mudarabah as alternates to their 
conventional counterparts — these 
amendments were eff ected to enable 
banks to off er Shariah compliant 
products. 

Subsequently in 2011, further 
amendments to the same Act were 
eff ected, wherein Sukuk was introduced; 
however, issuance was limited to the 
sovereign government. Later on, eff ective 
April 2015, Sukuk issuance was extended 
to state-owned entities.

Closing the loop
The latest proposed amendment to the 
Act regarding listed companies, which 
takes eff ect at the beginning of next 
year, will now almost complete the 
assortment of entities that would be 
allowed to off er and/or issue Islamic 
fi nancial products.

This is an impressive achievement for a 
minority Muslim country where only 2% 
of its citizens are adherents of the Islamic 
faith. Praise must certainly be heaped on 
the South African National Treasury for 
understanding the underlying potential 
of Islamic fi nancial products. 

This potential was evident in the four 
times oversubscribed, South African 
debut Sukuk issuance in 2014, recording 
the country’s lowest-ever US dollar 

funding at levels not seen since the 
country’s fi rst democratic elections held 
in 1994. 

Immediate opportunities
Listed corporates in South Africa have 
been following the developments 
regarding Sukuk and they understand 
the impact that such previously 
unavailable fi nancial instruments could 
have on their ability to raise funding. 

Judging by the level of interest and the 
kinds of questions that Islamic bankers 
in South Africa have been gett ing of 
late, it will be of no surprise to see the 
associated positive developments that 
this latest amendment would have on the 
economy at large. 

Indications are that the South African 
companies in the telecommunications 
industry would probably be the fi rst 
to issue corporate Sukuk. With the 
continual threat of power interruptions, 
South Africa’s dominant power supplier 
— state-owned entity Eskom — will issue 
Sukuk and has made their intentions 
public. 

Furthermore, the extension of the 
taxation amendments to Murabahah 
structures bodes particularly well 
for many fi nancial institutions that 
have become reliant upon equity 
and commodity conduit Murabahah 
transactions, where clarity around 
taxation on the various stages of the 
transaction will allow for more robust 
and competitively priced deals. 

Impact of the latest 
amendment
This is an opportunity for investors 
looking to previously untapped markets 
with new prospects. South Africa is an 
emerging economy that is always 
looking for innovative alternatives. With 
South Africa being viewed as the 
gateway to Africa, viable Islamic fi nance 
options open opportunities both for 
investment within the country and for 
growth across its borders in neighboring 
countries.

Amman Muhammad is CEO of FNB 
Islamic Banking. He can be contacted at 
AMuhammad@fnb.co.za.

Entrenching Sukuk into the fabric of the 
South African economy



16© 5th August 2015

IFN COUNTRY
CORRESPONDENTS

INDONESIA

By Farouk Abdullah Alwyni

The signing of the MoU for the use 
of the Mini Master Repo Agreement 
(MRA) facilitated by Bank Indonesia 
(the central bank) on the 2nd July 2015 
marked another important development 
in the Indonesian Islamic banking 
industry. MRA is basically a standard 
contract template for a Shariah 
compliant repurchase agreement, 
expected to give more options for the 
industry in managing their liquidity. 

At the moment, there are 18 Islamic banks 
and Islamic banking units as signatories 
to the master agreement. The numbers are 
expected to increase when the banks start 
benefi ting from the arrangement. 

The Islamic repurchase agreement 
basically is a transaction to sell sovereign 
and/or corporate Sukuk from one 
participant of Islamic interbank money 
market to another using the principles 

of Shariah with the promise to purchase 
again the Sukuk sold within one year. 
The central bank issued the regulation 
No. 17/4/2015 dated the 27th April 2015 on 
the mechanism of the Islamic repurchase 
agreement.

This Islamic repurchase agreement 
basically is a Shariah compliant alternative 
to repos, which allows conventional 
fi nancial institutions to use their capital 
market instruments as collateral to 
generate liquidity in the markets. As the 
assets of the Islamic banking industry are 
growing, there is a need for Islamic banks 
to develop more mechanisms to manage 
their liquidity risk. 

Actually, the central bank has already 
introduced repurchase facilities for 
Islamic money market instruments using 
its Shariah certifi cates known as SBIS in 
its Indonesian acronym. However, this 
new additional mechanism would enable 
Islamic banks to make bett er use of their 
existing Sukuk assets. This most probably 
will develop more interest for Islamic 

banks to have Sukuk as an alternative 
to the central bank’s Islamic facilities 
(FASBIS) for liquidity placement. At the 
moment, Islamic banks only hold around 
15% of the total sovereign Sukuk. This 
new mechanism is estimated to make 
Islamic banks allocate around 30-40% 
more of their treasury assets to Sukuk 
away from FASBIS.

The use of this Islamic repurchase 
agreement is expected to further develop 
the Indonesian Islamic banking industry 
by providing more alternative liquidity 
management instruments and at the 
same time increasing demand in the 
Sukuk market, which in turn will 
contribute more to the fi nancial 
deepening in the Indonesian Islamic 
money market.

Farouk Abdullah Alwyni is CEO of Alwyni 
International Capital (AIC) and the chairman 
of the Center for Islamic Studies in Finance, 
Economics, and Development (CISFED). He 
can be reached at faalwyni@alwynicapital.
co.id.

Islamic repurchase agreement launched in Indonesia

PAKISTAN

By Muhammad Shoaib 

The directors of First Habib Modaraba 
(FHM) in their board of directors 
meeting held on the 29th July 2015, 
announced a cash dividend of 22% and 
approved the annual fi nancial report 
for the period ended the 30th June 
2015. According to a press release, the 
fi nancial performance of FHM remained 
satisfactory in 2014-15. The balance 
sheet size increased by 18% due to 
enhancement of the fi nancing portfolio 
and net profi t also increased by 7% over 
the same period of last year. 

FHM is operating as a non-banking 
Islamic fi nancial institution in Pakistan’s 
fi nancial market within the Mudarabah 
sector. The Mudarabah sector in Pakistan 
plays a signifi cant role in the promotion 
of Islamic fi nance within the country. The 
concept of Mudarabah was introduced 
in Pakistan in the early 1980s as the 
fi rst Islamic Shariah business model 
with a statutory framework and proper 
regulations. The concept of Mudarabah 
transformed into an Islamic fi nancial 

institution and Mudarabahs were 
allowed to operate as corporate entities 
under the regulatory framework issued 
by the Security Exchange Commission of 
Pakistan (SECP). 

Since the last several years, FHM has 
been securing credit ratings of ‘AA+’ (long 
term) and ‘A1+’ (short term) from the 
Pakistan Credit Rating Agency. For the 
current year, the management of FHM has 
a planned business strategy to enhance 
market outreach and add quality assets 
through a sound customer portfolio. 

The Islamic banking and fi nance industry 
in Pakistan has witnessed signifi cant 
growth in the last decade and now 
constitutes around 11% of the country’s 
banking system. However, there is a huge 
market of Islamic fi nance still untapped 
in Pakistan and along with other Islamic 
fi nance institutions, the Mudarabah sector 
has a huge potential for further growth 
within the Islamic fi nance industry. The 
Mudarabah model in Pakistan with the 
corporate status is a unique business 
model all over the world. It provides an 
opportunity for Halal business/investment 
for the general public and access to 

its skilled managers. It can carry out a 
multitude of Shariah compliant businesses 
encompassing fi nancial products and 
other modes of businesses under one 
umbrella and one license.

Furthermore, under the new leadership 
of chairman Zafar Hijazi, the SECP 
has become very active in promoting 
Islamic fi nance within the fi nancial and 
non-fi nancial markets. Recently, the 
SECP has established an Islamic fi nance 
department under the supervision of 
executive director Bilal Rasul, which is 
also a great move by the regulator which 
will further support Islamic fi nance 
ventures under the very able supervision 
of Bilal. 

It is expected that with the dynamic 
regulatory approach and a bett er 
environment for Islamic fi nance, there is 
no doubt that the Mudarabah sector will 
defi nitely have a bright future and will 
set new milestones in coming years.

Muhammad Shoaib Ibrahim is CEO and 
the managing director of First Habib 
Modaraba. He can be contacted at shoaib@
habibmodaraba.com.

Non-banking Islamic inancial institutions lourishing
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JAPAN

By Serdar Basara

Islamic fi nance deregulation and 
standardization is proceeding steadily 
in Japan. 

Japan’s main fi nancial regulatory 
authority, the Financial Services Agency 
(FSA) published supervisory policy 
changes concerning major banks and 
started collecting public opinion in the 
winter. 

An amendment of the banking law 
in 2008 allowed Japanese banks to 
conduct Islamic fi nance operations 
through subsidiaries. The policy sets 
main standards on conducting Islamic 
banking transactions and allows 
Japanese banks to directly off er Islamic 
fi nance services. 

The three main principles behind the 
deregulation are: 

• Banks can off er various products 
taking into consideration their 
customers’ religious concerns. 

 Since Japan is a secular country, 
under Japan’s current constitution, it 
is very uncommon for a government 
agency like FSA to express an offi  cial 
opinion based on religion. In all 
likelihood, Islam is regarded as an 
outside religion, and the government 
can be fl exible in considering 
potential economic benefi ts. Although 
currently there is a low possibility 

that this issue would be brought 
to the Japanese courts, it cannot be 
denied that there exists a legal risk in 
the future for Islamic investors. 

• If the economical impact is the 
same, regulations can be interpreted 
fl exibly. 

 This principle gives fl exibility to 
the banks to interpret transactions 
necessary for their Islamic clients. 
However, there are no fi xed rules for 
each transaction because possible 
transaction types are still vague 
for both fi nancial institutions and 
the regulators. To att ain the most 
profi table transaction, clients must act 
proactively and in some cases, even 
lead their banks.

• Banks can only take credit risks of the 
transactions, but not any commercial 
risks. 

 This condition defi nitely does not 
satisfy one of the most important 
aspects of the essence of Islamic 
fi nance, namely, to become a real 
business partner of the client and 
sharing the commercial risk and 
liabilities, which defi nitely is not an 
issue specifi c to Japan. 

 Although it would be very unrealistic 
to expect a Japanese bank to 
assess commercial risks accurately, 
authorities and participants must 
be aware of the necessity for a more 
permanent solution. Perhaps newer 

kinds of fi nancial institutions out of 
the current banking framework can 
accelerate the fl ow of Islamic capital 
into Japan.

Some of the Islamic fi nance products 
mentioned in the standardization  
include deposits, Murabahah, Sukuk, 
Mudarabah, Musharakah, Ijarah and 
Istisnah.

To ensure the competitiveness of 
Japanese fi nancial institutions in the 
global markets, issues such as taxation, 
transfer of titles and agency relations 
were also considered. 

Such revolutionary steps, as well as 
other Islam-related issues, such as the 
promotion of Halal certifi cation, will 
open further opportunities for Japanese 
institutions in the Islamic world.

Some potential problems, however, 
may appear due to this approach 
of standardization, namely, taking 
existing Islamic products and trying to 
forcefully fi t them into the Japanese legal 
framework and banking standards. 

In conclusion, it can be anticipated that 
with more real investments, Japanese 
authorities and practitioners would be 
able to structure improved standards and 
products matching the expectations of 
Islamic investors.

Serdar Basara is the president of Japan 
Islamic Finance. He can be contacted at 
basara@japanislamicfi nance.com.

Revolutionary steps in Islamic banking in Japan
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LAW & REGULATIONS

By Shoeb M Sharieff 

Last month, we discussed how the 
Truth In Lending Act (TILA) disclosure 
statements were changing and in fact 
merging to become the TILA/RESPA 
Integrated Disclosure Rule (TRID). The 
move is designed to bring transparency 
to the documentation and practices 
surrounding the lending process and 
understanding how these tweaks will 
shake the status quo helps both the 
lenders and borrowers. To cut a long 
story short, this will aff ect the way you 
buy a house in the US and Canada so 
we thought more than one report would 
serve this big change well. 

As transparent as possible 
We have already been through the history 
and the changes in how fees are disclosed 
and in particular how things are going to 
get tightened up for the bett er for everyone 
when it comes to the information found 
in the closing disclosure (CD), so let’s start 
with some of the other more important 
changes that will be found in TRID.

At least two of the newer changes are 
all about making sure things are as 
transparent as possible when it comes 
to the loan estimate form (LE) and the 
previously mentioned CD form. In fact, 
you can expect the information on these 
two forms to mesh together when the 
changes take eff ect. The idea behind this 
move, like all the others that TRID is 
proposing, is to make everything easier 
for borrowers to read and understand. 
The thinking here is that less is more and 
the amalgamation of the two forms into 
one will accomplish just that. 

There will be new forms you will need 
to look through as well to make sure you 
are heading in the right direction when 
buying a home. However, you do not need 
to worry about there being more to read 
because the new loan estimate (LE) form 
will actually contain all the information 
that you had before in the good faith 
estimate and initial TIL paperwork. This 
new form will be simpler than before and 
has three pages as follows: 

• Page one: This is the overview 
section and it begins with some of the 
information you need to understand 
the important high-level topics 
like projected payments, costs at 
closing and of course the loan terms. 
Remember that everything in the new 
documents is designed to be easier to 
read and to be more informative. 

 One of the most important aspects 
here is the borrower will be given the 
estimated cash to close amount which 
was never added on before. 

• Page two: There are some things on 
this page that are the same and others 
that are diff erent but everything has 
been funneled through a diff erent way 
of showing how the costs are broken 
down. One of the big diff erences is 
the fact that the section titled ‘Services 
You Can No Longer Shop For’ will be 
subject to zero tolerance.

• Page three: This is the page that 
contains the license and contact 
information for the loan offi  cer. It 
is an integral part of the new TRID 
experience and it is interesting to 
note the total interest percentage is 
a brand new feature which provides 
the interest the borrower will pay 
over the entire loan amount.

There are lots more to explore and next 
month we will take a look at some of the 
other changes that will be in eff ect by the 
time the next article in the series fi nds its 
way here. Remember to look out for the 
September installment for further 
changes to the CD form. We will discuss 
further amalgamations that are making 
things easier for borrowers.

Shoeb M Sharieff  is the president and CEO 
of IjaraUSA.com. He can be contacted at 
shoeb@ijaraloans.com.

Truth In Lending Act disclosure changes 
are looming
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KazanSummit 2015
The annual International Economic Summit of Russia and the OIC countries — the KazanSummit — was held on 
the 15th-16th June in Russia in the city of Kazan. The chief organizer of the KazanSummit is the Islamic Business 
and Finance Development Fund (IBFD Fund) which acts as a center of competence in Islamic business and fi nance in 
Russia. The event is supported by the Federation Council of the Russian Federation, the Tatarstan government and 
the Association of Regional Investment Agencies of Russia. 

KAZANSUMMIT 2015

By Rustam Vakhitov

KazanSummit has become the main 
international platform of economic 
cooperation between the Russian 
Federation and the countries of the 
Islamic world.

The event was att ended by over 700 
participants from 46 countries: Russia, 
Saudi Arabia, Turkmenistan, Egypt, 
Turkey, Pakistan, the UAE, Somalia, 
Kazakhstan, Iran, Malaysia, the UK, 
Luxembourg, Italy, Morocco, Palestine, 
Tajikistan, Mauritius, Qatar , the 
Netherlands, Latvia, Azerbaijan, Nigeria, 
Brunei Darussalam, Algeria, Indonesia, 
Korea, Zambia, Iraq, China, South 
Africa, Uzbekistan, Kyrgyzstan, India, 
Georgia, Yemen, the Philippines, Jordan, 
Afghanistan, Bangladesh, Lebanon, 
Switz erland, Macedonia, Hungary, 
Bahrain and the Czech Republic. 

One of the fi rst activities of the summit 
was a business breakfast with the theme 
‘Investments and Trade of Russia and the 
OIC’. Welcoming participants, Rustam 
Minnikhanov, the head of the Republic 
of Tatarstan, noted that this was the 7th 
KazanSummit, and thanked all those 
who were present. Minnikhanov also 
expressed his gratitude to the president 
of the IDB, Ahmad Mohamed Ali Al-
Madani, who was the special guest of 
KazanSummit 2015.

“If earlier we raised at the summit issues 
such as features of Islamic banking, 
Sukuk and other fi nancial mechanisms, 
so today our discussing has a broader 
theme. We need to use all the possibilities 
of interaction with the Islamic world,” 
said Minnikhanov.

He also added that there are 20 million 
Muslims in Russia, making Russia also 
a part of the Islamic world and therefore 
cooperation in this direction was 
necessary.

Ahmad, in turn, said that the IDB was 
glad to cooperate with Tatarstan in 

order to make this region not only a true 
center of friendship and understanding 
to empower cooperation between Russia 
and OIC countries, but also a source 
of development and expansion of the 

world’s possibilities and a demonstration 
of friendship between Russia and OIC 
countries.

The speakers at the event were: 
Mohamed Hedi Midzhay (the head 
of the investment department of the 
IDB); Ahmed Galal Eldin Ibrahim (the 
chairman of the International Association 
of Business and Investment (IBIA) 
(Egypt)); Necdet Sensoy (a member of 
the board of directors of the Central Bank 
of Turkey); Nabee Mohamed Mamode 
Raffi  ck (the founder and secretary of the 
Al Barakah Multi-purpose Cooperative 
Society (Mauritius)); Nikolay Zhuravlev 
(the deputy chairman of the Federation 
Council Committ ee on Budget and 
Financial Markets); Dr Irina Yarygina 
(a professor of Finance University 
under the government of the Russian 
Federation); Mohamed Zulhibri (a senior 
economist at the IDB (Saudi Arabia)); Dr 
Nur Suayda Kasri (a researcher of the 
International Shariah Research Academy 
for Islamic Finance (Malaysia)); Inese 
Rothenberg (an expert in banking law at 
St Petersburg State University); Rustam 
Vakhitov (an expert in international 
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taxation and a partner of International 
Tax Associates); Hussein Khalifa Haji 
Jama (an advisor to the director-general 
of the Islamic Corporation for the 
Insurance of Investment and Export 
Credit (ICIEC)); Alexey Krylov (AV 
Group president) and others.

The key theme of KazanSummit 2015 was 
‘Islamic fi nance for meaningful global 
trade and investment’. 

The programs of the summit included 
the following: 

• A business breakfast of participants of 
KazanSummit 2015

• A strategic forum, which was held to 
discuss key themes

• A forum on Islamic economics, 
fi nance and banking

• A forum for international trade
• The closing ceremony of the fi rst 

Kazan forum of young entrepreneurs 
of OIC countries

• Roundtable discussions on tourism 
and urban planning, and

• An investment forum.

In addition, KazanSummit 2015 held 
the fi rst regional meeting of the World 
Islamic Association of Entrepreneurs 
(Islamic World Entrepreneurs Network 
(ISWEN)); a business dialogue titled 
‘Russia-Arab world. A new stage of 
cooperation: trade, contracts, investments 
and fi nances’; a presentation of 
investment potential of regions of the 
Russian Federation and investment 
projects; and meetings in the business-to-
business (B2B) format.

The main topic on the fi rst and second 
days of the summit was Islamic fi nance, 
focusing on its role on a global scale, 
functionality, resistance to the economic 
crisis and the interest that these tools are 
generating not only in Muslim countries, 
but also in European and Western 
countries. The debates at the site of the 
summit were announced proposals 
for a model of an Islamic economic 
system to counter the weaker Western 
economic system. The Islamic fi nance 

industry, demonstrating a high growth 
rate in the global fi nancial sector, was 
presented as an economic tool for the 
development of trade, investment and 
eff ective cooperation between Russia and 
countries of the Islamic world.

Within the framework of the summit, 
at the lobby of the Korston Hotel where 
the summit took place, there was an 
exhibition presenting many interesting 
projects by companies and partners of 
KazanSummit, such as those by AK 
BARS Bank, Tatneft, Allianz, Chistopol, 
Tulachi, Sberbank, Industrial Park 
M7, Innopolis, among others. One 
interesting project presented was a new 
international mobile application called 
the Salam Mobile (www.salammobile.
club) which combines many useful 
options for Muslims such as chat, news, 
prayer times, Qibla locator, Halal shops 
and restaurants, radio, media and others.

Within seven years, the summit has 
evolved from being a conference on 
Islamic fi nance to being a large-scale 
international economic summit, which 
contributes to the strengthening of the 
international relations of Russia. 
KazanSummit is att ended by key market 
players (both Russian and foreign 
fi nancial institutions), international 
regulators in the fi eld of Islamic fi nance, 
heads of state corporations and large 
businesses.

Rustam Vakhitov is an expert in international 
taxation and a partner of International Tax 
Associates. He can be contacted at vakhitov@
intertaxlaw.nl.
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IBI is the Islamic fi nance industry’s fi rst and most comprehensive one-stop source of global Islamic banking information, 

with numerical and graphical data from over 130 Islamic banks in 36 countries allowing users to analyze and compare 

various Islamic banks around the world
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By Barry Cosgrave

The Finance Act 2003 changed 
the way the Stamp Duty (a tax on 
property sales in the UK) applied to 
Shariah compliant mortgages. Shariah 
compliant mortgages (which commonly 
use Ijarah or diminishing Musharakah 
structures) previously gave rise to 
a charge to stamp duty both on the 
purchase of a property at the initiation 
of the fi nancing and at discharge of the 
fi nancing upon repayment in full to the 
fi nance provider, owing to the fact that 
this involves an additional transfer of 
ownership. The introduction of specifi c 
legislation to do away with this double-
charge opened up the domestic market 
for Islamic fi nance providers. 

On the wholesale markets side, London 
has long been one of the main venues 
of choice for listing Sukuk (57 Sukuk 
have been listed on the London Stock 
Exchange) and the London Stock 
Exchange was quick to understand the 
nature of Sukuk, introducing a specifi c 
category for asset-based securities to 
avoid any overlap with conventional 
securitization structures. 

Successive Finance Acts in 2005, 2007 
and 2009 provided specifi c legislation 
relating to Islamic fi nance, and the 
Financial Services and Markets Act 2000 
(Regulated Activities) (Amendment) 
Order 2010 introduced the concept of 
‘alternative fi nance investment bonds’ in 
Article 77A to specifi cally cover Sukuk 
issues.

The UK reaffi  rmed its commitment 
to Islamic fi nance this year under the 
recently issued Emirates Sukuk. Emirates 
issued its US$917.03 million 2.475% 
Sukuk due 2025 on the 31st March 2015 
with the benefi t of a guarantee from UK 
Export Finance. This landmark Sukuk 
issuance was the fi rst to be guaranteed 

by an export credit agency and is further 
evidence of the commitment of the UK 
to Islamic fi nance. The UK government’s 
inaugural GBP200 million Sukuk in 
2014 made good on the government’s 
assertions over recent years of its 
willingness to promote London as an 
Islamic fi nance center to complement 
its status as one of the world’s leading 
fi nancial centers. The issue size of this 
Sukuk was, in the context of government 
securities, a small one but its importance 
in the promotion of the Islamic 
fi nance industry in the UK cannot be 
underestimated. The fact that this has 
been backed up by UK Export Finance 
shows that there is a real drive in the UK 
to promote and nurture Islamic fi nance. 

The main driver for UK Export Finance’s 
guarantee of the Emirates Sukuk was that 
the use of proceeds of the Sukuk was to 

be directed toward the payment for four 
A380-800 aircraft to be manufactured 
by Airbus. The wings for an A380 are 
manufactured in the UK at Broughton 
with Airbus also maintaining a support 
facility at Filton in connection with wings 
manufacture and associated research, 
systems and structures. 

UK Export Finance’s aim is to support 
exporters of UK manufactured goods 
and services through the provisions of 
guarantees and, as such, the Airbus A380 
project is a natural fi t. The pricing that 
was achieved on the Sukuk was clearly 
driven by the creditworthiness of the UK 
government combined with the growth 
to prominence of Emirates as the world’s 
leading airline. 

By issuing a sovereign Sukuk and now 
providing Sukuk guarantees, the UK 
has shown its commitment to Islamic 
fi nance which will no doubt lead to the 
growth in transactions of a similar nature 
to the Emirates Sukuk and the wider 
implications for Islamic fi nance in the UK 
are extremely positive. 

The UK courts have also been at the 
forefront of disputes around Islamic 
fi nance instruments and English 
case law provides some of the most 
comprehensive (albeit still very limited) 
analysis of the treatment of contracts that 
are drafted so as to comply with Islamic 
principles. 

In the Shamil Bank case (Shamil Bank 

Islamic inance in the UK: Recent developments 
building on strong foundations
The UK has sought to put itself at the forefront of Islamic fi nance and made a loud statement of intent in 2014 with 
the issuance of its GBP200 million (US$312.4 million) Sukuk – the fi rst to be issued by a European government. 
While this was certainly a high point for Islamic fi nance in the UK, it actually represents the culmination of years of 
positive steps by successive British governments to promote Islamic fi nance in both the domestic retail markets and 
in international fi nancial markets. BARRY COSGRAVE provides an overview of the state of Islamic fi nance in the 
UK.
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of Bahrain v Beximco Pharmaceuticals 
and others [2004] EWCA Civ 19), the 
Court of Appeal held that English courts 
would look at contracts solely from the 
perspective of English law and would not 
have regard to the precepts of Islam in 
handing down a judgement: such matt ers 
were the exclusive preserve of Islamic 
courts and contracting parties are free 
to take their disputes before such courts 
should they wish. 

The Blom Bank case (The Investment 
Dar Company v Blom Developments 
Bank [2009] EWHC 3545) raised some 
interesting alternative possibilities for 
the interpretation of Shariah compliant 
contracts. The Blom Bank case was one 
that was rejected for summary judgment 
but never went to full trial. However, the 
judge in that case did consider whether 
Shariah advisors could be called to 
provide evidence as expert witnesses. 
Unfortunately this was never fully 
explored. 

Nevertheless, the willingness of the 
English courts to consider Islamic 
fi nance contracts and to examine their 
interpretation has been a factor for 
many parties in selecting English law as 
the most appropriate choice of law for 
international Islamic fi nance transactions. 

Real momentum has been gathering 
over recent years putt ing London at the 
forefront of Islamic fi nance outside the 
traditional centers of Malaysia and the 
Middle East. This appears to be an astute 
move by the UK government as countries 
typically associated with Islamic fi nance 
move away from oil and petrochemicals-
based economies and seek to diversify 
their international investments. Islamic 
markets remain short of the diversity of 
investment products that are available to 
conventional investors, a problem that 
London is ideally placed to help solve. 

London’s unparalleled expertise in the 
structuring, marketing and execution of 
complex structured fi nance transactions 
means that it is a natural fi t to be at the 
forefront of developing the next phase of 
Islamic fi nance products. 

Barry Cosgrave is a senior associate at 
Shearman & Sterling (London). He can be 
contacted at barry.cosgrave@shearman.com.

Continued
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STANDARDIZATION

By Basheer Oshodi

Standardization eff orts made by 
AAOIFI, the IFSB and the International 
Islamic Financial Market (IIFM) had 
guided the industry quite eff ectively in 
the last 25 years. AAOIFI’s emergence 
since 1991 set forth the most basic 
Shariah rulings and accounting 
standard that were necessary at the early 
stage of the industry. 

The IFSB and IIFM have now spiced 
up the industry with the mandate of 
regulatory, supervision and product 
standardization of the Islamic capital and 
money market, corporate fi nance and 
trade fi nance. One then wonders why 
this young industry has three standard 
bodies while conventional banking 
has given much authority to the Basel 
Committ ee. 

The need to always diff erentiate Fatwa, 
contracts and products cannot be 
overemphasized. This then leads to 
the question of which of these needs 
standardization. Should Musharakah 
or Murabahah contracts be diff erent 
anywhere in the world? 

AAOIFI has clearly defi ned these 
contracts and their features and the 
envisaged harmonized standardization 
body may only need to simply include 
contract templates in the standards. 
Then, central banks of individual 
countries would just enforce them. The 
acceptable version of Waad (unilateral 
promise) and Tawarruq (reversed 
Murabahah) and their uses need to be 
spelt out clearly while Bai Dayn (sale of 
debt) and Bai Inah (debt creation) need to 
be clarifi ed. 

The same rule applies for Fatwa and the 
need to have a compendium of Fatwa 
by the standardization body. The reality 
would then be that more bi-Fatwa may 
emerge as a result of some emergent 
market needs. Such bi-Fatwa issued 
by individual Shariah boards would, 
however, be directly dependent on the 
main standardized Fatwa. Since the 

enforcement of standards is the main 
challenge of AAOIFI, the IFSB and the 
IIFM, it will then mean that all central 
banks be members of the new unifi ed 
body and enforce these standards as 
clearly defi ned.

One major aspect that has been so diffi  cult 
to standardize in the Islamic fi nance 
industry is the products. While Africa still 
contends with basic asset fi nance and home 
fi nance products aside from others, the 
GCC, Europe and Malaysia have shown 
a lot more advancement in this respect. A 
bid to mimic conventional products then 
exposes Islamic banks within these regions 
of complex products such as ‘total return 
swaps’ and debt-based Sukuk. 

While Deutsche Bank would argue that 
Waad or even double Waad are valid 
contracts in Islamic fi nance, Malaysia 
would assert that Sukuk on the basis 
of Bai Dayn and Bai Inah are also 
known contracts in the fi eld. In the 
same vein, Tawarruq is used for credit 
card transactions in Europe and other 
jurisdictions and cleared by Shariah 
boards on the foundation of culture and 
lifestyle. The question then focuses on 
the degree at which products should be 
standardized. Scholars and apex banks 
sometimes push back at harmonization of 
products on the premise that innovation 
would be lost. Others argue in support of 
various schools of thoughts. 

Should the Islamic fi nance industry 
harmonize products that allow for the 
sale of a promise? Certainly no. How 
about transactions that have features 
of Gharar and Maysir as defi ned in the 
standards? The standardization of the 
industry pursued is one that would 
allow real utility to take place and within 
the overall confi nes of the Maqasid Al 
Shariah, yet allowing room for Ijtihad 
or independent reasoning of Shariah 
scholars.

In Africa for example, the people have 
started to ask if Islamic fi nance is only 
about Shariah compliance without taking 
note of poverty matt ers. To what benefi t 
is it to economic development where 

innovative and well-structured Islamic 
fi nance products are unable to truly 
create wealth through entrepreneurial 
opportunities? 

Practically, the lack of standardization 
of Fatwa, contracts and products 
increase the cost of operating Islamic 
banks due to too much red tape in 
gett ing simple approvals from Shariah 
scholars and regulators. The time lost 
is even greater where the apex bank 
has its own Shariah board that reviews 
every Qard and Mudarabah contract for 
months since they only sit periodically. 
Standardization totally eliminates this. 
In fact, the primary role of the regulator’s 
Shariah board is to fully enforce the 
global standard. In reality, it would only 
be fair to allow complex products to go to 
the unifi ed Shariah standard body which 
may have offi  ces in major Islamic fi nance 
hubs around the world.

What the industry seeks are the 
harmonization of standard bodies into 
just one with representative offi  ces while 
every school of thought is represented 
in the Shariah board. Shariah boards of 
Islamic fi nancial institutions and that of 
apex banks should be harmonized. This 
gives apex banks who are members of 
the standardized body to monitor and 
enforce compliance of Islamic banking 
activities. 

Template contracts and Fatwa need be 
considered for uniformity while basic 
products need to be harmonized. The 
supreme standard body – just like the 
Basel Committ ee – would further 
fi ne-tune complex products. When this 
happens, transparency, consistency and 
public confi dence in the Islamic fi nance 
industry would further propel growth. 

Basheer Oshodi (PhD) is the group head 
of non-interest banking propositions 
at Sterling Bank, Nigeria; a member of 
the Nigerian Islamic Finance Working 
Group; and a member of the country’s 
Security and Exchange Commission (SEC 
Nigeria) Alternative Products Master Plan 
Committ ee. He can be contacted at Basheer.
oshodi@sterlingbankng.com.

The standardization of Islamic inance industry
There is no doubt that the Islamic fi nance industry is growing fast but may even be much faster where there is 
overall standardization. The opinion of Shariah scholars in many jurisdictions may, however, be quite diff erent. 
Questions then emerge around the importance of standardization and within the context of further development in 
the Islamic fi nance industry. BASHEER OSHODI writes.
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BASEL III

By Jonathan Fried

The National Commercial Bank, which 
is the Kingdom of Saudi Arabia’s 
largest bank, and Qatar Islamic Bank 
recently joined the small group of 
Middle Eastern Islamic banks to have 
issued Sukuk certifi cates structured 
to comply with the requirements of 
additional Tier 1 capital (AT1) under 
Basel III. This marks an interesting 
development in the evolution of this 
nascent asset class: since the publication 
of Basel III in 2010/11 until mid-2015, 
such issuances in the Middle East were 
the preserve solely of banks from Abu 
Dhabi and Dubai. 

With Saudi and Qatari Islamic banks 
joining in, the question now is how 
many other institutions from those and 
other Middle Eastern countries will look 
at such capital raisings to strengthen 
their capital ratios, and how will such 
Sukuk be structured to address the three-
layered requirements of Shariah rules 
(as monitored by the scholars), Basel 
III – underpinned by the basic principle 
of loss absorbency (as monitored by the 
relevant regulator) and law. Accounting, 
tax and rating agency considerations 
may also play a role depending on the 
jurisdiction and the issuer.

While the Basel Committ ee consists 
of senior representatives of bank 
supervisory authorities and central 
banks from a number of countries in the 
Americas, Europe and Asia, Saudi Arabia 
is its only Middle Eastern member. 
Furthermore, it does not possess any 
formal supranational supervisory 
authority, and its conclusions do not have 
legal force. It merely formulates broad 
supervisory standards and guidelines, 
thereby encouraging convergence and 
common standards without att empting 
detailed harmonization of member 
countries’ supervisory regimes. 

And yet, its infl uence as the key 

prudential benchmark is felt throughout 
the Middle East (and globally). So 
while Basel Committ ee member 
Saudi Arabia was relatively quick 
to implement Basel III in 2012, non-
Basel Committ ee members either have 
already implemented or are expected to 
implement Basel III in their respective 
countries too, including Qatar and 
the UAE. As can be seen in both the 
Sukuk and conventional AT1 and Tier 
2 markets, formal implementation of 
Basel III in a country will be preceded 
by a period of informal implementation, 
through discussions between the 
regulator and the regulated in advance of 
capital raisings.

As well as general regulatory 
uncertainty in certain jurisdictions, 
Sukuk structuring faces an additional 
hurdle: Basel III was not formulated 
with Shariah requirements in mind. The 
key features of Basel III-toughened AT1 

instruments are deep subordination of 
the investor’s claim on a winding-up 
of the bank; principal loss absorption 
at the regulator’s determination of an 
institution’s ‘non-viability’ or when 
capital ratios fall below a pre-specifi ed 
level; permanence (the instrument may 
only be redeemed after fi ve years, and 
even then such redemption is at the 
bank’s sole discretion); discretionary non-
cumulative coupons/distributions; and 
mandatory non-payment of coupons/
distributions in certain circumstances.

While the cumulative eff ect of these 
features is to make the instruments more 
equity-like, discussions between all of the 
aforementioned participants continue. 
Interestingly, there has been a certain 
convergence of focus on these features 
across both the Islamic and conventional 
markets, for example, in relation to 
principal loss absorption – its triggers, its 
permanence, write-off /write-down versus 
conversion into common equity, etc. 

Conversion into equity may address 
one issue, but may also create new 
issues related to the bank’s existing 
shareholding structure or Companies Act 
requirements, for example. 

These continuing discussions mean 
that the AT1 Sukuk is far from being a 
commoditized product, with advisors 
having to draw from as broad a pool of 
experience as possible to address new 
issues that arise each time the product 
is taken to a new bank and a new 
jurisdiction. 

With four AT1 Sukuk issues having been 
announced in 2015 alone (more, in fact, 
than in the period between publication of 
Basel III in 2010/11 and 2014), the 
development of this unique product is set 
to continue. 

Jonathan Fried is a partner at Linklaters 
in Dubai and leads the fi rm’s Middle East 
capital markets practice. He can be contacted 
at jonathan.fried@linklaters.com.

Developments in the application of Basel III
The frequency of announced Sukuk off erings by Islamic fi nancial institutions, structured in order to comply with 
additional Tier 1 requirements under Basel III, is increasing. As part of the overall response of regulators to the 
global fi nancial crisis, in December 2010 and January 2011 the Basel Committ ee on Banking Supervision (the Basel 
Committ ee) published two documents which, together, became known as Basel III. Basel III contained the Basel 
Committ ee’s guidelines relating to the quality, defi nition and quantum of bank capital. JONATHAN FRIED takes a 
look at the developments surrounding the application of Basel III.
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DEALS
Government of Malaysia to 
issue GII Murabahah
MALAYSIA: The government of Malaysia, 
according to an announcement on Bank 
Negara Malaysia’s website, issued RM3.5 
billion (US$917.89 million)-worth of 
government investment issues (GII) 
Murabahah 4/2015 on the 31st July 2015. 
The issues will mature on the 15th October 
2025 and the central bank may purchase up 
to 10% of the issuance size.

Indonesia’s Sukuk auction 
surpasses target
INDONESIA: The government of 
Indonesia has awarded IDR2.93 trillion 
(US$217.11 million) of its sovereign 
Sukuk securities which received total 
incoming bids of IDR6.72 trillion 
(US$497.95 million) at an auction through 
Bank Indonesia on the 28th July 2015. 
According to a statement on the Ministry 
of Finance’s website, the highest bid-
to-cover-ratio was 2.68 for the PBS008 
(reopening) series.

Ivory Coast plans Sukuk 
roadshow
IVORY COAST: Ivory Coast will 
conduct a roadshow for the fi rst tranche 
of its debut Sukuk program in the last 
quarter of 2015. Quoting Bruno Kone, 
Reuters reported that the government 
intends to issue the Sukuk before the end 
of the year. The West African country in 
April mandated the Islamic Corporation 
for the Development of the Private Sector 
as lead manager for its inaugural Islamic 

bond program worth XOF300 billion 
(US$505.64 million) which will be issued 
over the 2015-20 period in two equal 
phases.

AEON Credit Service 
announces distribution
MALAYSIA: AEON Credit Service has 
announced the period distribution of its 
RM400 million (US$104.22 million) in 
nominal value of subordinated Islamic 
perpetual notes under a program based 
on the Shariah principles of Musharakah 
and Musawwamah. According to 
an announcement on Bank Negara 
Malaysia’s website, perpetual Sukuk of 
the stock code PZ150001 (Series 2) will 
be due and payable on the 17th August 
2015.

Brunei prices 120th series 
short-term Sukuk Ijarah
BRUNEI: The Autoriti Monetari 
Brunei Darussalam, on behalf of the 
government of Brunei Darussalam, 
has successfully priced its short-term 
Sukuk Ijarah issuance worth BND100 
million (US$71.49 million) according to a 
statement on its website. The securities, 
which carry a tenor of 182 days with a 
0.78% rental rate, is the 120th series of the 
sovereign short-term Sukuk Ijarah.

Bahri’s Sukuk oversubscribed
SAUDI ARABIA: The National Shipping 
Company of Saudi Arabia (Bahri) 
completed the issuance of its riyal-
denominated Sukuk through a public 
off ering on the 30th July 2015. According 
to an announcement to Tadawul, 

subscription applications exceeded 
the total nominal value of SAR3.9 
billion (US$1.04 billion) with the Sukuk 
maturing in July 2022. The Sukuk will be 
registered and traded on the electronic 
database of Sukuk and bonds of the 
Saudi Stock Exchange after receiving the 
required approvals.

Bahrain Bourse approves 
CBB’s Sukuk listing
BAHRAIN: Bahrain Bourse in a 
statement has approved the listing of the 
government Islamic lease or Sukuk Ijarah 
issued by the Central Bank of Bahrain on 
behalf of the sovereign on the 2nd August 
2015. The facility worth BHD200 million 
(US$526.78 million) will mature on the 9th 
July 2025.

Tunisian irms eager to issue 
Sukuk 
TUNISIA: The government of Tunisia 
is fi nalizing rules for the Islamic fi nance 
sector which cover the issuance of 
corporate Sukuk, according to Reuters. 
With the encouragement of regulators, 
Best Lease aims to raise up to TND30 
million (US$15.6 million) with Banque 
Zitouna and El Wifack Leasing also 
considering Sukuk issuances. State-
owned electricity and water utilities may 
follow suit while national carrier Tunisair 
could tap the market later after clearing 
legislative hurdles and the Tunisian arm 
of Bahrain’s Al Baraka Banking Group 
is also planning an expansion by adding 
wholesale banking and investment 
products, which could include Sukuk.

DEAL TRACKER Full Deal Tracker on page 31
EXPECTED DATE COMPANY’S NAME SIZE STRUCTURE ANNOUNCEMENT 

DATE

TBA West Coast Expressway RM1 billion Sukuk 21st July 2015

TBA Turkiye Finans US$400 million Sukuk 20th July 2015

TBA Tenaga Nasional Up to RM9.5 billion Sukuk 16th July 2015

TBA Arab National Bank Up to SAR2 billion Sukuk 16th July 2015

TBA Arab Petroleum Investment Corp US$3 billion Sukuk 1st July 2015
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AFRICAS
YEF working toward Shariah 
compliance
KENYA: The Youth Enterprise Fund 
(YEF) is exploring options to make the 
fund Shariah compliant as it targets 

the Muslim population, according to 
Wajir Times quoting the fund’s CEO 
Dr Catherine Namuye. YEF is a state 
corporation focusing on enterprise 
development to increase youth 
participation in nation-building.

Jaiz Bank expands
NIGERIA: Shariah compliant Jaiz Bank 
will begin operations in Ibadan and other 
southwestern cities by the end of 2015 
after it has completed all documentations 
and resolved other logistics, according to 
Punch Nigeria.

ASIA
Bangladesh Bank bars 
conversion into Islamic banks 
BANGLADESH: Bangladesh Bank has 
decided to prohibit the conversion of 
conventional banks into fully-fl edged 
Islamic banks and their demands will 
not be entertained, according to The 
Daily Star quoting SK Sur Chowdhury, 
the deputy governor of the central bank. 
Even those that were earlier permitt ed to 
open Islamic branches or windows are 
not allowed to do it anymore. The central 
bank has stipulated that banks should 
have acquired their original permits as 
Islamic banks instead of conventional 
ones. Six conventional banks have 
applied to become fully-fl edged Islamic 
banks with some of the applications 
pending for more than two years now.

Meezan Bank offers Islamic 
inancing through PMYBL

PAKISTAN: Meezan Bank has unveiled 
a set of fi nancing schemes which off ers 
Shariah compliant fi nancing under 
the Prime Minister’s Youth Business 
Loan (PMYBL) program, according to 
a statement by the bank. The schemes 
cover four major categories comprising 
small entrepreneurs, microenterprises, 
agriculture fi nance (tractor Ijarah) and 
transport fi nance (car Ijarah).

Malaysian power sector 
boosts Sukuk development
MALAYSIA: Over 93% of independent 
power producer (IPP) bonds issued 
after 2000 are Shariah compliant, 
according to RAM Ratings. The co-head 
of infrastructure and utilities ratings, 
Chong Van Nee, said in a statement 
that nearly all of Malaysia’s outstanding 
IPP bonds, amounting to RM28 billion 
(US$7.33 billion), are Sukuk and that 
power bonds have accounted for 39% 
of the country’s RM239 billion (US$62.6 
billion) infrastructure bond issues in the 
last decade. The rating agency said that 
the Malaysian power sector is among 

the most active sectors tapping the 
local bond market since the fi rst bond 
was issued by an independent power 
producer (IPP) in 1993 and is a catalyst 
for Sukuk development.

MBSB’s Islamic banking 
vision underway
MALAYSIA: Malaysia Building Society 
(MBSB) is on course to obtaining a fully-
fl edged Islamic banking license with 
plans for a merger with Bank Muamalat 
developing, according to The Star Online. 
If the merger takes off , the Employees 
Provident Fund’s stake in the merged 
entity would be trimmed to 40% from 
65%, Khazanah Nasional and DRB-
Hicom would likely hold 20% each and 
the rest will be held by the public. MBSB 
was not able to confi rm its plans when 
contacted by IFN.

Bursa Malaysia plans 
sustainability framework
MALAYSIA: Bursa Malaysia in a press 
release has proposed to issue a new 
reporting framework for sustainability 
and a Sustainability Reporting Guide 
in its eff orts to enhance sustainability 
practices and disclosures in the 
marketplace. The exchange, which 
is seeking market feedback on these 
initiatives, is also looking to design a 
toolkit to supplement the Sustainability 
Reporting Guide.

KWAP buys stake in Bursa 
Malaysia
MALAYSIA: The investment arm of 
the Malaysian fi nance ministry has 
disposed of its entire 16.12% stake (86.2 
million shares) in Bursa Malaysia to the 
Retirement Fund (KWAP) eff ective the 
29th July 2015. According to The Star 
Online, the disposed stake was worth 
RM696.5 million (US$182.44 million).

Dubai Bank to sell BankIslami 
stake
PAKISTAN: Dubai Bank is looking to sell 
its 14.3% stake in BankIslami Pakistan. 

According to a bourse fi ling, Dubai Bank 
has off ered shareholder Jahangir Siddiqui 
& Company and another shareholder a 
right of fi rst refusal on a proportionate 
basis of the 144.2 million shares the bank 
is intending to dispose.

MFPC’s Shariah inancial 
planning competition
MALAYSIA: The Malaysian Financial 
Planning Council (MFPC) has launched 
the 1st MFPC National Shariah Financial 
Plan Competition to enhance the Shariah 
fi nancial planning sector. According to 
a press release, the competition — in 
partnership with the International Center 
for Education in Islamic Finance — will 
be open for submission until the 31st 
October 2015.

ISFIN partners with Masson 
de Morfontaine
HONG KONG: Islamic fi nance legal 
network ISFIN has entered into a 
partnership with legal and tax fi rm 
Masson de Morfontaine, making the 
latt er its exclusive partner in Hong 
Kong, according to a press release. 
The legal and tax fi rm stated that the 
objective of the partnership is to promote 
Islamic fi nance as well as to open new 
opportunities in Islamic investment in 
the country and off er the best advisory 
services to investors with support 
provided by ISFIN.

New Islamic inance centers 
for Pakistan
PAKISTAN: The State Bank of Pakistan 
has agreed to establish centers of 
excellence in Islamic fi nance in three 
institutions as part of its fi nancial 
inclusion program supported by the 
UK’s Department for International 
Development. The central bank 
confi rmed in a statement that the three 
institutions are: Institute of Business 
Administration, Lahore University of 
Management Sciences and Institute of 
Management Sciences.
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DIBPL extends inancing to 
food department
PAKISTAN: Dubai Islamic Bank 
Pakistan (DIBPL) has extended a PKR6 
billion (US$58.72 million) Musharakah 
facility to Punjab Food Department to 

procure wheat, according to an offi  cial 
statement.

Meezan Bank to acquire HSBC 
Bank Oman’s unit
PAKISTAN: Meezan Bank has received 

in-principle approval from the State Bank 
of Pakistan to proceed with completing 
the required formalities (including 
securing shareholders’ approval) to 
merge with HSBC Bank Oman’s Pakistani 
operation, according to an offi  cial 
statement.

EUROPE
IREF Summit taking place in 
December
UK: The IREF Summit exploring global 
real estate investment opportunities 
will be held on the 1st-2nd December 
2015 at The Jumeirah Carlton Tower 
in Knightsbridge, London. The IREF 

Summit Awards of Excellence will be 
hosted on the evening of the 1st December 
during the event’s gala dinner. IFN is 
IREF Summit’s media partner.

UKTI highlights Shariah 
opportunities
UK: The UK Trade & Investment (UKTI) 
has highlighted 18 potential Shariah 

compliant regeneration investment 
opportunities in the UK in its bid to 
att ract foreign investment into the 
country and boost its Islamic fi nance 
industry. The projects are listed in 
the department’s recently-released 
brochure focusing on Islamic investment 
opportunities in the UK.

GLOBAL
Villamar project secures 
Islamic inancing
GLOBAL: Al Rajhi Bank and GFH will 
be providing Gulf Holding Company 
with refi nancing facilities for the latt er’s 
Villamar project. According to a press 
release, the Villamar project has been 
remobilized and is expected to be 
completed in approximately 24 months.

Iran eyes more shares in IDB 
GLOBAL: The parliament of Iran has 
approved the government’s request to 
increase its current investment in the 
IDB to 4.17 billion Islamic dinar from 
1.48 billion Islamic dinar with demand 
bonds, according to Mehr News Agency. 
The Iranian government, at the request 
of the IDB and with cabinet approval, 
can pay the investment installment loan 

from the central bank’s available funds 
and foreign currency in exchange for 
guarantees by the Ministry of Economic 
Aff airs and Finance until the deadline 
set.

IDB pledges US$77 million
GLOBAL: The IDB during its 306th board 
meeting approved US$76.6 million in 
funding for new development projects in 
member and non-member countries. 

According to an offi  cial statement, 
fi nancing approved include: US$40.4 
million for two water projects in 
Cameroon and Kyrgyzstan; US$21.2 
million for fi nancing the Animal 
Resources Development Project in 
Western Sahel Project in Mali; US$13.7 
million for Vocational Training School 
for Agriculture, Livestock and Fisheries 
Project in Zouan-Hounien in Cote 
d’Ivoire; and around US$1.3 million as 

grants to support educational eff orts in 
Muslim communities in non-member 
countries namely: Belgium, Burundi, 
Turkish Republic of Northern Cyprus, 
Ethiopia, India, Rwanda and the UK.

GCC Sukuk and bond market 
shrinks
GLOBAL: The UAE is the GCC’s largest 
bond and Sukuk issuer in the fi rst half 
of the year, accounting for a majority 
(75.6%) of the market share at US$14.99 
billion, according to Kuwait Financial 
Center (Markaz). Sukuk sales in the GCC 
took a 26.45% dive during the January-
June period from a total of US$6.55 
billion raised in 2014 to US$4.82 billion 
this year. This decline parallels the 
conventional segment which experienced 
a 16.69% tightening in off ering at 
US$15.01 billion.

Islamic Finance Qualification (IFQ)Q
23rd – 25th August 2015, Dubai

Key Highlights:

• Key Islamic Finance Principles
• How Islamic and Conventional Finance Differ
• Structuring Rules for Islamic Financial Products
• Sukuk & Islamic Securitization
• Islamic Asset & Fund Management
• Takaful
• Financial Statements for Islamic Banks
• Corporate Governance for Islamic Finance
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MIDDLE EAST
Iran passes terrorism 
inancing prevention bill

IRAN: The Iranian parliament has 
ratifi ed the Combating Financing of 
Terrorism bill in its eff orts to expand 
its banking ties with the international 
community, announced the Central Bank 
of Iran. Before the approval of this bill, 
prevention of terrorism fi nancing was 
governed through the Islamic Penal 
Code.

GFH rebranded
BAHRAIN: According to a press release, 
Gulf Finance House (GFH) has offi  cially 
changed its commercial name to GFH 
Financial Group commencing the 31st 
July 2015, in line with its extraordinary 
general meeting’s approval obtained on 
the 12th April 2015.

Tamkeen and Ithmaar Bank 
sign agreement
BAHRAIN: Tamkeen, in partnership 
with Ithmaar Bank, has signed an 

agreement to add BHD10 million 
(US$26.52 million) to their joint 
enterprise fi nance scheme portfolio in 
a bid to help enterprises realize their 
strategic business objectives. According 
to Bahrain News Agency, with the 
signing of this agreement, the total 
fi nancing off ered through Tamkeen’s 
fi nance scheme, in cooperation with 
partner banks, reached BHD372.5 million 
(US$987.85 million) with more than 6,000 
enterprises benefi ting from the program 
to date.

Takaful Contribution Fund 
expands services
UAE: The Takaful Contribution Fund at 
Dubai Electricity and Water Authority 
(DEWA) is planning to introduce new 
programs and services, it said in a 
statement.

Emirates REIT to build new 
school in Akoya
UAE: Shariah compliant Emirates REIT 
is building a school worth AED208.3 
million (US$ 55.47 million) which 
will account for 9.2% of its current 

portfolio. According to Gulf News, the 
company will build the school at a cost 
of AED109.8 million (US$ 29.88 million) 
after it acquired a plot of land for 
AED98.5 million (US$26.81 million) from 
Damac Crescent Enterprises. The school 
will be leased to the Jebel Ali School 
under a 26-year leasing agreement. The 
executive deputy chairman of Emirates 
REIT Management (Private), Sylvain 
Vieujot, was quoted as saying that the 
transaction will enhance rental income 
from day one and provide long-term 
secure cash fl ows.

Ibdar Bank exits Sakan 
Development Company
BAHRAIN: Shariah compliant Ibdar 
Bank has divested from its construction 
arm Sakan Development Company as 
the US$30 million Saar Central project 
generated strong returns for investors, 
according to  Arab News. Saar Central 
is one of the Kingdom’s most prominent 
and strategically located and sought-after 
districts for high-end residential living.

ASSET
MANAGEMENT
Public Mutual declares 
distributions 
MALAYSIA: Public Mutual, a wholly-
owned subsidiary of Public Bank, has 

declared distributions amounting to 
more than RM424 million (US$110.47 
million) for nine funds for the fi nancial 
year ending the 31st July 2015, according 
to a press release. Out of the nine, four 
are Islamic funds: Public Islamic Select 
Bond Fund, Public Islamic Income Fund, 
Public Islamic Opportunities Fund and 
Public Islamic Select Enterprises Fund.

RESULTS
Wataniya Insurance Co
SAUDI ARABIA: Wataniya Insurance 
Co recorded a decrease in net loss to 
SAR2.96 million (US$790,680), a change 
of 56.81% from a loss of SAR6.86 million 
(US$1.83 million) achieved in the 
similar quarter last year. According to 
a statement to Tadawul, the insurer’s 
decrease in net loss for the second 
quarter of 2015 as compared to the 
similar period in 2014 is due to a decrease 
in the net claims incurred by 18.75% to 
SAR38.18 million (US$10.18 million).

Wethaq Takaful
EGYPT: Wethaq Takaful recorded a 
growth in total assets of 13.1% year-on-

year to reach EGP295 million (US$37.56 
million) at the end of fi scal year 2014-15. 
According to a bourse fi ling, total volume 
of policyholders stood around EGP175 
million (US$22.28 million), marking a 
12.9% increase as compared to EGP155 
million (US$19.73 million) achieved in 
the previous fi scal year. Separately, the 
operator is planning to inaugurate a new 
branch in the Port Said governorate in 
2015.

BiSB
BAHRAIN: Bahrain Islamic Bank (BiSB) 
has realized BHD8.2 million (US$21.59 
million) in net income in the six-month 
period ending the 30th June 2015, a rise of 
105% year-on-year. According to a press 
release, for the second quarter ending 
June 2015, total expenses remained 

unchanged at BHD5.3 million (US$13.96 
million) from the similar period in 
2014 whereas net provisions declined 
to BHD786,000 (US$2.07 million) as 
compared to BHD1 million (US$2.63 
million) achieved in the same period last 
year.
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FHM
PAKISTAN: First Habib Modaraba 
(FHM) reported a net profi t of PKR306.5 
million (US$2.99 million) for the year 
ended the 30th June 2015, up 7% from 
last year’s PKR285.44 million (US$2.79 
million). According to a press release, 
FHM declared a cash dividend of 22%.

Solidarity Saudi Takaful Co
SAUDI ARABIA: Solidarity Saudi 
Takaful Co has reported a net loss before 
Zakat of SAR56.33 million (US$15.01 
million) in the six-month period ending 
June 2015, a further decline by 33.58% 
year-on-year. According to a statement 
to Tadawul, for the fi rst half of 2015, net 
incurred claims declined by 7.46% to 
SAR102.7 million (US$27.37 million) from 
SAR110.98 million (US$29.58 million) in 
the similar period in 2014.

Barwa Bank
QATAR: For the fi rst half of 2015, Barwa 
Bank has achieved a net profi t of QAR412 
million (US$113.13 million) and total assets 
grew by 16% to QAR41.3 billion (US$11.34 
billion). Customer deposits saw an increase 
by 4% to QAR23.2 billion (US$6.4 million), 
according to a press release.

TAKAFUL
Lloyd’s of London applies to 
open an of ice in Malaysia
UK: Specialist insurance market Lloyd’s 
of London is planning to apply for an 
onshore reinsurance license and to 
open an offi  ce in Malaysia, pending 
confi rmation from the UK and Malaysian 
governments, reported Reuters. The 
fi rm is targeting the Takaful market as 
well as to develop its marine, energy, 
construction, engineering and liability 
businesses, while pushing for new 
products.

Phillip Life to drive Takaful 
market through partnerships
GLOBAL: Phillip Life Assurance, the 
insurance arm of Singapore’s Phillip 
Capital Group, is looking to partner 
with Islamic organizations as part of its 
strategy to become the market leader in 
Takaful in Thailand. According to The 
Nation, the company and its partners 
will disclose details later this year. Phillip 
Life has fully resumed operations this 
year following the completion of the 
acquisition of Finansa Life Assurance (as 
it was known then) by Phillip Capital.
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RATINGS
Tenaga Rapi’s bonds outlook 
revised
MALAYSIA: RAM in a statement has 
revised the outlook on the rating of 
Tenaga Rapi’s RM60 million (US$15.73 
million) nominal value secured bonds 
(2012/2017) from positive to stable 
refl ecting the company’s thinner cash 
buff ers following an unexpected RM13 
million (US$3.4 million) investment in 
‘AA1’-rated Sukuk which will mature 
after the last payment on the bonds. The 
group remains exposed to market and 
liquidity risks should the investment be 
liquidated prior to maturity.

Top ratings for Maybank 
Islamic
MALAYSIA: MARC in separate 
statements has affi  rmed Malayan 
Banking (Maybank)’s long-term and 
short-term fi nancial institution ratings 
at ‘AAA’ and ‘MARC-1’ with a stable 
outlook. The rating agency has also 
affi  rmed Maybank Islamic’s fi nancial 
institution ratings at ‘AAA/MARC-1’ 

and its RM1 billion (US$261.94 million) 
Islamic subordinated Sukuk, which 
qualifi es as Tier-2 capital, at ‘AA+IS’. 
The outlook on both ratings is stable and 
refl ects Maybank Islamic’s importance as 
the Islamic arm of and profi t contributor 
to the Maybank group.

Positive outlook for EDBI
IRAN: The outlook on the long-term 
foreign currency rating (FCR) of Export 
Development Bank of Iran (EDBI) has 
been upgraded to positive from stable by 
Capital Intelligence on the back of Iran’s 
revised sovereign long-term FCR outlook 
(also to positive from stable) following 
the nuclear deal reached with the P5+1, 
the rating agency said in a statement.

No changes to KLK’s Sukuk 
ratings
MALAYSIA: Following the fi nalization 
of Kuala Lumpur Kepong (KLK)’s 
proposed Islamic medium-term note 
(IMTN) program (2015/2027) of up 
to RM1.6 billion (US$418.13 million), 
RAM has updated the rationale on 
the proposed facility. According to a 

statement, these changes have no credit 
impact on the ratings of the proposed 
IMTN. The ratings of KLK’s Islamic 
facilities are as follows: proposed multi-
currency IMTN program of up to RM1.6 
billion (2015/2027) and multi-currency 
IMTN program of up to RM1 billion 
(US$261.33  million) (2012/2022) at ‘AA1/
Stable’; RM300 million (US$78.4 million) 
Sukuk Ijarah commercial paper/medium-
term note program (2011/2016) at ‘AA1/
Stable/P1’ and corporate credit ratings 
(global scale) at ‘gA3/Stable/gP2’.

Oman’s sovereign ratings 
af irmed
OMAN: Capital Intelligence (CI) in a 
statement has affi  rmed Oman’s long-term 
foreign and local currency ratings and 
short-term foreign and local currency 
ratings at ‘A’ and ‘A1’ respectively with 
a stable outlook. CI notes that in the 
absence of any expenditure adjustment, 
lower oil prices are likely to translate into 
budget defi cits of increasing magnitude 
in the coming years, with CI foreseeing 
defi cits of about 5.8% and 7.6% of GDP in 
2015 and 2016 respectively.

MOVES
Malaysian Institute of 
Accountants
MALAYSIA: The Malaysian Institute 
of Accountants (MIA) has appointed 
Mohammad Faiz Azmi and Zaiton 
Mohd Hassan as its new president and 
vice-president respectively and also Dr 
Nurmazilah Mahzan as the deputy CEO, 
according to a press release. Separately, 
four other members have been appointed 
to the MIA Council by the minister 

of fi nance including Prof Dr Maliah 
Sulaiman of the International Islamic 
University Malaysia, Prof Dr Romlah 
Jaff ar of Universiti Kebangsaan Malaysia, 
Gan Ah Tee, representing the Institute of 
Chartered Accountants in England and 
Wales, and Wong Chin Aik, representing 
CPA Australia, Malaysia.

EFG Hermes
SAUDI ARABIA: EFG Hermes Asset 
Management has appointed Sadiq 
Hussain as the managing director of its 

asset management division, according to 
a press release. Sadiq joins the fi rm from 
JPMorgan Securities in Dubai where he 
served as the head of MENA equities and 
global frontier markets.

Malaysian cabinet
MALAYSIA: Islamic fi nance expert 
Asyraf Wajdi Dusuki has been 
appointed as a deputy minister in the 
Prime Minister’s Department following 
a cabinet reshuffl  e on the 28th July 
2015. Prior to his appointment, Asyraf 
has helped to develop Shariah and 
Islamic fi nance policies for Bank Negara 
Malaysia, and also provided consultancy 
services in these areas to countries like 
Oman, Turkey, Maldives, the UAE, the 
UK, South Korea and South Africa.

AM Best
GLOBAL: Insurance rating and 
information source company, AM Best, 
has appointed Gregson Carter as the 
managing director, analytics for its 
Europe, Middle East and Africa (EMEA) 
markets, according to a press release. 
Carter will assume his new position in 
September 2015 and will report to Roger 
Sellek, CEO of EMEA and Asia Pacifi c.

ISLAMIC TREASURY & RISK MANAGEMENT PRODUCTS
8th – 10th September 2015, KUALA LUMPUR

Course Highlights:
• Identify and manage risk in Islamic Treasury products
• Comparative analysis of treasury and risk management products in 

various jurisdictions
• Application of various Islamic toolkits in the Islamic money markets
• Manage foreign exchange instruments and associated rate risks

SIDC CPE - accredited: 10 CPE PointsSIDC CPE - accredited: 10 CPE Points

www.REDmoneytraining.com | enquiry@redmoneytraining.com
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Expected date Company's name Size Structure Announcement Date
TBA West Coast Expressway RM1 billion Sukuk 21stJuly 2015

TBA Turkiye Finans US$400 million Tier 2 Sukuk 20th July 2015

TBA Tenaga Nasional Up to RM9.5 billion Sukuk 16th July 2015

TBA Arab National Bank Up to SAR2 billion Tier 2 Sukuk 16th July 2015

TBA Arab Petroleum 
Investment Corp 

US$3 billion Sukuk 1st July 2015

TBA Noor Bank US$500 million Sukuk Wakalah 1st July 2015

TBA Eskom TBA Sukuk 25th June 2015

Fourth Quarter of 2015 Republic of Turkey TBA Sukuk 25th June 2015

End of 2015 Kuveyt Türk TRY800 million Sukuk 24th June 2015

TBA Kuveyt Türk TRY200 million Sukuk 24th June 2015

TBA 1Malaysia Development RM5 billion Sukuk 18th June 2015

TBA Toyota Capital Malaysia RM2.5 million Sukuk 17th June 2015

TBA Jordanian government JOD400 million Sukuk 17th June 2015

TBA SapuraKencana Petroleum RM7 billion Sukuk Murabahah 16th June 2015

TBA Sindh Province US$200 million Sukuk 15th June 2015

By 2017 KT Bank EUR100 million Sukuk 11th June 2015

TBA Grand Sepadu RM210 million Sukuk Murabahah 5th June 2015

TBA Abu Dhabi Islamic Bank US$3 billion Sukuk 29th May 2015

Before Ramadan 2015 (18th 
June 2015)

Government of Oman US$1 billion Waqf Sukuk 26th May 2015

Aug-15 Turkish Treasury TRY1.5 billion Sukuk 20th May 2015

TBA Masraf Al Rayan TBA Sukuk 14th May 2015

TBA AEON Credit RM1 billion Sukuk Murabahah 13th May 2015

TBA Bank OCBC NISP TBA Sukuk 13th May 2015

TBA Government of Oman OMR200 million Sukuk 11th May 2015

Jun-15 Adira Dinamika Multi 
Finance

IDR500 billion Sukuk 6th May 2015

2015/2016 fi scal year Government of Egypt TBA Sukuk 5th May 2015

2015 Government of Ivory Coast XOF300 billion Sukuk 24th April 2015

2016 Government of 
Kazakhstan

TBA Sukuk 9th April 2015

TBA CIMB Group Holdings RM1 billion Sukuk 9th April 2015

TBA Government of Senegal TBA Sukuk 6th April 2015

TBA Oman Telecommunications TBA Sukuk 23rd March 2015

TBA Zorlu Energy TRY100 million Sukuk 20th March 2015

TBA Turkiye Finans RM2.05 billion Sukuk 20th March 2015

TBA Government of Jordan JOD400-500 million Sukuk 20th March 2015

TBA Bank Muscat OMR500 million Sukuk 20th March 2015

As early as April 2015 Government of UAE TBA Green energy Sukuk 12th March 2015

TBA Treet Corporation PKR539.51 million Sukuk 9th March 2015

TBA Tulip Maple US$750 million Sukuk 4th March 2015

2015 Gulf Finance House US$230 million Sukuk 26th February 2015

TBA IDB TBA Sukuk 25th February 2015

TBA Qatar Islamic Bank QAR5 billion Sukuk 23rd February 2015

TBA Al Baraka Bank TBA Sukuk 17th February 2015

TBA Government of Malaysia TBA Sukuk 16th February 2015

2016 Government of South 
Africa

TBA Sukuk 13th February 2015

3rd quarter 2015 SGI-Mitabu AU$150 million Sukuk 13th February 2015

TBA Qatar International Islamic 
Bank

QAR3 billion Sukuk 10th February 2015
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SAMI Halal Food Participation (All Cap) 6 months

REDmoney Asia ex. Japan                                                             6 Months REDmoney Europe                                                                         6 Months
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For further information regarding REDmoney Indexes contact:

Andrew Morgan
Managing Director, REDmoney Group

Email: Andrew.Morgan@REDmoneygroup.com
Tel +603 2162 7800

RED 

REDmoney Global Shariah Index Series

REDmoney Global Shariah Index Series (All Cap)                 6 Months REDmoney Global Shariah Index Series (Large Cap)             6 Months

REDmoney Global Shariah Index Series (Medium Cap)       6 Months REDmoney Global Shariah Index Series (Small Cap)             6 Months
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REDmoney Global Shariah 

Equities are considered eligible for inclusion 
into the REDmoney Global Shariah Index 
Series only if they pass a series of market 
related guidelines related to minimum market 
capitalization and liquidity as well as country 
restrictions. 

Once the index eligible universe is determined 
the underlying constituents are screened 
using a set of business and fi nancial Shariah 
guidelines.

The REDmoney Global Shariah Index Series powered by IdealRatings consists of a rich subset of global listed equities that adhere to clearly 
defi ned and transparent Shariah guidelines defi ned by Shariyah Review Bureau in Jeddah, Saudi Arabia. 

The REDmoney Shariah Indexes provides Islamic investors with an accurate and Shariah-specifi c equity performance benchmark with optimized 
compliance credibility due to the intensive research conducted to ensure that index constituents do not confl ict with the defi ned Shariah 
requirements. 

IdealRatings™ is the leading provider of Shariah investment decision support tools to investors globally, including asset managers, brokers, index 
providers, and banks to empower them to develop, manage and monitor Shariah investment products and Shariah compliant funds. IdealRatings 
is headquartered in San Francisco, California. For more information about IdealRatings visit: www.idealratings.com
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Comprehensive data from Eurekahedge will now feature the overall top 10 global and regional funds based on a specifi c duration (yield to date, annualized returns, 
monthly returns), Sharpe ratio as well as delve into specifi c asset classes in the global arena – equity, fi xed income, money market, commodity, global investing (which 
would focus on funds investing with global mandate instead of a specifi c country or geographical region), fund of funds, real estate as well as the Sortino ratio. Each table 
covering the duration, region, asset class and ratio will be featured on a fi ve-week rotational basis.

Eurekahedge North America Islamic Fund Index

In
de

x 
Va

lu
es

Based on 100.00% of funds which have reported January 2015 returns as of the 3rd August 2015

Based on 90.26% of funds which have reported June 2015 returns as at the 3rd August 2015

Top 10 Yield-to-Date Returns for ALL Funds

Fund Fund Manager Performance Measure Fund Domicile

1 Eastspring Investments Asia Pacifi c Shariah Equity Eastspring Investments 32.85 Malaysia

2 Saudi Companies The Saudi Investment Bank 22.45 Saudi Arabia

3 Eastspring Investments Dinasti Equity Eastspring Investments 17.69 Malaysia

4 Al-Mubarak Pure Saudi Equity Arab National Bank 16.72 Saudi Arabia

5 CIMB Islamic Greater China Equity CIMB-Principal Asset Management 15.66 Malaysia

6 Amanah GCC Equity SABB 14.56 Saudi Arabia

7 Atlas Pension Islamic - Equity Sub Atlas Asset Management 13.99 Pakistan

8 Atlas Islamic Stock Atlas Asset Management 13.89 Pakistan

9 Public Islamic Asia Tactical Allocation (PIATAF) Public Mutual 13.22 Malaysia

10 Al Rajhi Petrochemical and Cement Equity Al Rajhi Bank 12.93 Saudi Arabia

Eurekahedge Islamic Fund Index 2.32

Top 5 Yield-to-Date Returns for Islamic Real Estate Funds

Fund Fund Manager Performance Measure Fund Domicile

1 Oasis Crescent Global Property Equity Oasis Global Management Company (Ireland) 3.25 Ireland

2 Al-'Aqar KPJ REIT AmMerchant Bank 0.72 Malaysia

3 Al Dar Real Estate Al Dar Asset Management (ADAM) 0.38 Kuwait

4 Markaz Real Estate Kuwait Financial Centre (Markaz) 0.30 Kuwait

5 Al Qasr GCC Real Estate & Construction Equity 
Trading

Banque Saudi Fransi -0.41 Saudi Arabia

Eurekahedge Islamic Fund Index 0.85
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Based on 90.26% of funds which have reported June 2015 returns as at the 3rd August 2015
Taking into account funds that have at least 12 months of returns as at the 3rd August 2015

Top 10 Sharpe Ratio for ALL Funds since Inception

Fund Fund Manager Performance Measure Fund Domicile

1 Public Islamic Money Market Public Mutual 20.81 Malaysia

2 PB Islamic Cash Management Public Mutual 18.71 Malaysia

3 Boubyan KWD Money Market Boubyan Bank 16.10 Cayman Islands

4 PB Islamic Cash Plus Public Mutual 11.85 Malaysia

5 Meezan Tahaff uz Pension - Money Market Sub Al Meezan Investment Management 11.63 Pakistan

6 Boubyan USD Liquidity Boubyan Capital Investment Company 10.91 Kuwait

7 RHB-OSK Institutional Islamic Money Market RHB Asset Management 9.49 Malaysia

8 Meezan Tahaff uz Pension - Debt Sub Al Meezan Investment Management 6.72 Pakistan

9 Atlas Pension Islamic - Debt Sub Atlas Asset Management 6.68 Pakistan

10 Al Rajhi Commodity Mudarabah - USD Al Rajhi Bank 6.53 Saudi Arabia

Eurekahedge Islamic Fund Index 0.15

Top 5 Yield-to-Date Returns for Islamic Fund of Funds

Fund Fund Manager Performance Measure Fund Domicile

1 Al Yusr Aman Multi Asset Saudi Hollandi Bank 7.57 Saudi Arabia

2 Al Rajhi Multi Asset Growth Al Rajhi Bank 1.60 Saudi Arabia

3 Al Dar Fund of Funds Al Dar Asset Management (ADAM) 0.83 Kuwait

4 Al-Mubarak Balanced Arab National Bank 0.58 Saudi Arabia

5 Al Rajhi Multi Asset Balanced Al Rajhi Bank 0.25 Saudi Arabia

Eurekahedge Islamic Fund Index 2.17

Contact Eurekahedge
To list your fund or update your fund information: islamicfunds@eurekahedge.com
For further details on Eurekahedge: information@eurekahedge.com  Tel: +65 6212 0900

Disclaimer
Copyright Eurekahedge 2007, All Rights Reserved. You, the user, may freely use the data for internal purposes and may reproduce the index data provided that 
reference to Eurekahedge is provided in your dissemination and/or reproduction. The information is provided on an “as is” basis and you assume and will bear all 
risk or associated costs in its use, and neither Islamic Finance news, Eurekahedge nor its affi  liates provide any express or implied warranty or representations as to 
originality, accuracy, completeness, timeliness, non-infringement, merchantability and fi tness for any purpose.

Eurekahedge Islamic Fund Balanced Index over the last 5 years Eurekahedge Islamic Fund Balanced Index over the last 1 year
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Global Sukuk Volume by Month Global Sukuk Volume by Quarter
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Most Recent Global Sukuk

Priced Issuer Nationality Instrument Market US$ (mln) Managers
9th Jul 2015 Putrajaya 

Holdings
Malaysia Sukuk Domestic market 

public issue
237 Maybank, CIMB Group, AmInvestment Bank

19th Jun 2015 Maxis Malaysia Sukuk Domestic market 
public issue

226 CIMB Group

4th Jun 2015 Pengurusan Air 
SPV

Malaysia Sukuk Domestic market 
public issue

163 Maybank

28th May 2015 Hong Kong 
Sukuk 2015

Hong Kong Sukuk Euro market 
public issue

1,000 Standard Chartered Bank, HSBC, National 
Bank of Abu Dhabi, CIMB Group

27th May 2015 Garuda Indonesia 
Global Sukuk

Indonesia Sukuk Euro market 
public issue

500 Standard Chartered Bank, Deutsche Bank, 
ANZ, National Bank of Abu Dhabi, First Gulf 
Bank, Maybank, Dubai Islamic Bank, Sharjah 
Islamic Bank, Emirates NBD, Al Hilal Bank, 
Warba Bank, Noor Bank

25th May 2015 Benih Restu Malaysia Sukuk Domestic market 
public issue

278 OCBC, RHB Capital, Maybank, CIMB Group

22nd May 2015 Jana Kapital Malaysia Sukuk Domestic market 
public issue

419 RHB Capital

22nd May 2015 Malaysia 
Building Society

Malaysia Sukuk Domestic market 
public issue

250 RHB Capital

21st May 2015 Perusahaan 
Penerbit SBSN 
Indonesia III

Indonesia Sukuk Euro market 
public issue

2,000 JPMorgan, HSBC, Dubai Islamic Bank, CIMB 
Group

18th May 2015 Dubai Islamic 
Bank

UAE Sukuk Euro market 
public issue

750 Standard Chartered Bank, HSBC, National 
Bank of Abu Dhabi, First Gulf Bank, Maybank, 
Dubai Islamic Bank

18th May 2015 THP Suria Mekar Malaysia Sukuk Domestic market 
public issue

280 RHB Capital

15th May 2015 Jambatan Kedua Malaysia Sukuk Domestic market 
public issue

560 RHB Capital, Maybank, Kenanga Investment 
Bank, AmInvestment Bank

21st Apr 2015 Noor Bank UAE Sukuk Euro market 
public issue

500 Standard Chartered Bank, Dubai Islamic 
Bank, South Indian Bank, Citigroup, Emirates 
NBD, Al Hilal Bank, QInvest, Barwa Bank

17th Apr 2015 Aman Sukuk Malaysia Sukuk Domestic market 
public issue

140 RHB Capital, CIMB Group, AmInvestment 
Bank

8th Apr 2015 Malaysia 
Sovereign Sukuk

Malaysia Sukuk Euro market 
public issue

1,500 Standard Chartered Bank, HSBC, CIMB 
Group

6th Apr 2015 Point Zone (M) Malaysia Sukuk Domestic market 
public issue

219 Maybank, CIMB Group, Hong Leong 
Financial Group, Affi  n Investment Bank, 
AmInvestment Bank

25th Mar 2015 Khadrawy UAE Sukuk Euro market 
public issue

913 Standard Chartered Bank, JPMorgan, HSBC, 
National Bank of Abu Dhabi, Dubai Islamic 
Bank, Abu Dhabi Islamic Bank, Citigroup, 
Emirates NBD

25th Mar 2015 Danga Capital Malaysia Sukuk Domestic market 
public issue

547 RHB Capital, CIMB Group

24th Mar 2015 Government of 
Ras Al Khaimah

UAE Sukuk Euro market 
public issue

1,000 JPMorgan, National Bank of Abu Dhabi, 
Citigroup, Al Hilal Bank

23rd Mar 2015 DanaInfra 
Nasional

Malaysia Sukuk Domestic market 
public issue

943 RHB Capital, Maybank, CIMB Group, Affi  n 
Investment Bank, AmInvestment Bank
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Top 30 Issuers of Global Sukuk 12 Months
Issuer Nationality Instrument Market US$

(mln)
Iss
(%)

Managers

1 Perusahaan Penerbit 
SBSN Indonesia III

Indonesia Sukuk Euro market 
public issue

3,500 9.4 Standard Chartered Bank, HSBC, CIMB Group, Emirates NBD, 
JPMorgan, Dubai Islamic Bank

2 IDB Trust Services Saudi 
Arabia

Sukuk Euro market 
public issue

2,881 7.7 Standard Chartered Bank, Deutsche Bank, HSBC, National Bank 
of Abu Dhabi, First Gulf Bank, Maybank, Gulf International 
Bank, Natixis, CIMB Group, Saudi National Commercial Bank, 
RHB Capital, Dubai Islamic Bank

3 Dubai Islamic Bank UAE Sukuk Euro market 
public issue

1,750 4.7 Standard Chartered Bank, HSBC, National Bank of Abu Dhabi, 
Dubai Islamic Bank, Sharjah Islamic Bank, Emirates NBD, Al 
Hilal Bank, Noor Bank, First Gulf Bank, Maybank

4 DanaInfra Nasional Malaysia Sukuk Domestic market 
public issue

1,695 4.6 RHB Capital, Maybank, CIMB Group, AmInvestment Bank, 
Bank Islam Malaysia, Affi  n Investment Bank

5 Malaysia Sovereign 
Sukuk

Malaysia Sukuk Euro market 
public issue

1,500 4.0 Maybank

6 Petronas Global 
Sukuk

Malaysia Sukuk Euro market 
public issue

1,250 3.4 CIMB Group

7 Islamic Republic of 
Pakistan

Pakistan Sukuk Euro market 
public issue

1,000 2.7 AmInvestment Bank

7 Hong Kong Sukuk 
2015

Hong 
Kong

Sukuk Euro market 
public issue

1,000 2.7 Standard Chartered Bank, HSBC, National Bank of Abu Dhabi, 
CIMB Group

7 Hong Kong Sukuk 
2014

Hong 
Kong

Sukuk Euro market 
public issue

1,000 2.7 Standard Chartered Bank, HSBC, National Bank of Abu Dhabi, 
CIMB Group

7 Hazine Mustesarligi 
Varlik Kiralama 
Anonim Sirketi

Turkey Sukuk Euro market 
public issue

1,000 2.7 HSBC, CIMB Group, Citigroup

7 Government of Ras 
Al Khaimah

UAE Sukuk Euro market 
public issue

1,000 2.7 JPMorgan, National Bank of Abu Dhabi, Citigroup, Al Hilal 
Bank

12 Danga Capital Malaysia Sukuk Domestic market 
public issue

992 2.7 RHB Capital, CIMB Group

13 Bank Pembangunan 
Malaysia

Malaysia Sukuk Domestic market 
public issue

948 2.6 HSBC, CIMB Group

14 Khadrawy UAE Sukuk Euro market 
public issue

913 2.5 Standard Chartered Bank, JPMorgan, HSBC, National Bank 
of Abu Dhabi, Dubai Islamic Bank, Abu Dhabi Islamic Bank, 
Citigroup, Emirates NBD

15 Sharjah Sukuk UAE Sukuk Euro market 
public issue

750 2.0 Standard Chartered Bank, HSBC, Kuwait Finance House, 
National Bank of Abu Dhabi, Sharjah Islamic Bank

16 National Higher 
Education Fund

Malaysia Sukuk Domestic market 
public issue

743 2.0 Maybank, CIMB Group

17 Dubai International 
Financial Centre

UAE Sukuk Euro market 
public issue

700 1.9 Standard Chartered Bank, Dubai Islamic Bank, Emirates NBD, 
Noor Bank

18 Mumtalakat Sukuk 
Holding

Bahrain Sukuk Euro market 
public issue

594 1.6 Standard Chartered Bank, Deutsche Bank, BNP Paribas, 
Mitsubishi UFJ Financial Group

19 Jambatan Kedua Malaysia Sukuk Domestic market 
public issue

560 1.5 RHB Capital, Maybank, Kenanga Investment Bank, 
AmInvestment Bank

20 Prasarana Malaysia Malaysia Sukuk Domestic market 
public issue

541 1.5 RHB Capital, Kenanga Investment Bank, CIMB Group, Affi  n 
Investment Bank, AmInvestment Bank

21 Sharjah Islamic 
Bank

UAE Sukuk Euro market 
public issue

500 1.3 Standard Chartered Bank, HSBC, Kuwait Finance House, Dubai 
Islamic Bank, Abu Dhabi Islamic Bank, Emirates NBD, Al Hilal 
Bank, Noor Bank

21 Republic of South 
Africa

South 
Africa

Sukuk Euro market 
public issue

500 1.3 BNP Paribas, Standard Bank, Kuwait Finance House

21 Noor Bank UAE Sukuk Euro market 
public issue

500 1.3 Standard Chartered Bank, Dubai Islamic Bank, South Indian Bank, 
Citigroup, Emirates NBD, Al Hilal Bank, QInvest, Barwa Bank

21 JANY Sukuk US Sukuk Euro market 
public issue

500 1.3 Saudi National Commercial Bank, Goldman Sachs, National Bank of 
Abu Dhabi, Abu Dhabi Islamic Bank, Emirates NBD, QInvest

21 IFFIm Sukuk UK Sukuk Euro market 
public issue

500 1.3 Saudi National Commercial Bank, Standard Chartered Bank, 
National Bank of Abu Dhabi, CIMB Group, Barwa Bank

21 Flydubai UAE Sukuk Euro market 
public issue

500 1.3 Standard Chartered Bank, HSBC, National Bank of Abu Dhabi, 
Dubai Islamic Bank, Emirates NBD, Credit Agricole, Noor Bank

27 Garuda Indonesia 
Global Sukuk

Indonesia Sukuk Euro market 
public issue

496 1.3 Standard Chartered Bank, Deutsche Bank, ANZ, National Bank 
of Abu Dhabi, First Gulf Bank, Maybank, Dubai Islamic Bank, 
Sharjah Islamic Bank, Emirates NBD, Al Hilal Bank, Warba Bank, 
Noor Bank

28 Rantau Abang 
Capital

Malaysia Sukuk Domestic market 
public issue

476 1.3 RHB Capital, Maybank, Bank Islam Malaysia, CIMB Group

29 Bumi Armada 
Capital Malaysia

Malaysia Sukuk Domestic market 
public issue

474 1.3 RHB Capital, Maybank, CIMB Group, AmInvestment Bank

30 Jana Kapital Malaysia Sukuk Domestic market 
public issue

434 1.2 RHB Capital

37,237 100
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Top Managers of Sukuk 12 Months

Manager US$ (mln) Iss %

1 CIMB Group 6,508 54 17.5

2 HSBC 4,310 25 11.6

3 Standard Chartered Bank 3,351 24 9.0

4 RHB Capital 3,326 42 8.9

5 Maybank 3,300 35 8.9

6 National Bank of Abu Dhabi 1,838 13 4.9

7 AmInvestment Bank 1,829 23 4.9

8 Dubai Islamic Bank 1,638 11 4.4

9 Citigroup 1,149 6 3.1

10 Emirates NBD 1,110 9 3.0

11 JPMorgan 1,003 4 2.7

12 Deutsche Bank 745 5 2.0

13 Natixis 658 3 1.8

14 Al Hilal Bank 541 5 1.5

15 Affi  n Investment Bank 486 7 1.3

16 Noor Bank 475 5 1.3

17 BNP Paribas 462 4 1.2

18 Kenanga Investment Bank 430 11 1.2

19 Kuwait Finance House 407 4 1.1

20 First Gulf Bank 333 3 0.9

21 Sharjah Islamic Bank 316 3 0.9

22 Saudi National Commercial Bank 294 3 0.8

23 Bank Islam Malaysia 291 3 0.8

24 Mitsubishi UFJ Financial Group 287 2 0.8

25 Gulf International Bank 278 2 0.8

26 Abu Dhabi Islamic Bank 260 3 0.7

27 Hong Leong Financial Group 195 7 0.5

28 Standard Bank 167 1 0.5

29 Barwa Bank 163 2 0.4

30 QInvest 146 2 0.4

Total 37,237 133 100.0

Top Islamic Finance Related Project Financing Legal Advisors 
Ranking                                                                                          12 Months

Legal Advisor US$ (million) No %
1 Salans FMC SNR Denton Group 3,334 2 22.0

2 Milbank Tweed Hadley & McCloy 2,704 1 17.8

2 White & Case 2,704 1 17.8

4 Linklaters 1,631 2 10.8

5 Cliff ord Chance 1,380 3 9.1

6 Allen & Overy 1,086 5 7.2

7 Chadbourne & Parke 660 1 4.4

8 Baker & McKenzie 433 2 2.9

9 Norton Rose Fulbright 354 1 2.3

9 Pekin & Pekin 354 1 2.3

Top Islamic Finance Related Project Finance Mandated Lead 
Arrangers                                                                                       12 Months

Mandated Lead Arranger US$ (million) No %
1 Sumitomo Mitsui Financial Group 1,414 2 16.4
2 HSBC 750 3 8.7
3 National Commercial Bank 651 3 7.5
4 Riyad Bank 584 2 6.8
5 Samba Capital & Investment 

Management
518 3 6.0

6 Mitsubishi UFJ Financial Group 414 2 4.8
6 Mizuho Financial Group 414 2 4.8
8 Al Rajhi Capital 356 3 4.1
9 Banque Saudi Fransi 346 2 4.0
10 National Bank of Kuwait 290 1 3.4

Sukuk Volume by Currency US$ (billion)                  12 Months

Sukuk Volume by Issuer Nation US$ (billion)               12 Months

Global Sukuk Volume by Sector                                   12 Months

Global Sukuk Volume - US$ Analysis
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Top Islamic Finance Related Financing Mandated Lead Arrangers 
Ranking                                                                                          12 Months

Mandated Lead Arranger US$ (mln) No %
1 First Gulf Bank 1,310 14 7.1
2 Abu Dhabi Islamic Bank 1,268 7 6.8
3 Samba Capital 1,128 5 6.1
4 National Bank of Abu Dhabi 1,032 7 5.6
5 HSBC 953 10 5.1
6 Banque Saudi Fransi 906 4 4.9
7 Saudi National Commercial Bank 758 5 4.1
8 Standard Chartered Bank 693 8 3.7
9 Riyad Bank 644 3 3.5
10 Abu Dhabi Commercial Bank 634 4 3.4
11 Dubai Islamic Bank 594 5 3.2
12 Noor Bank 580 6 3.1
13 Emirates NBD 574 8 3.1
14 Alinma Bank 490 2 2.6
15 Arab Banking Corporation 484 6 2.6
16 Mashreqbank 388 4 2.1
17 Barwa Bank 331 5 1.8
18 RHB Capital 322 3 1.7
19 Union National Bank 319 5 1.7
20 Sumitomo Mitsui Financial Group 314 3 1.7
21 ING 269 2 1.4
22 Gulf International Bank 263 3 1.4
23 Maybank 247 2 1.3
23 AmInvestment Bank 247 2 1.3
25 Qatar Islamic Bank 237 4 1.3
26 UOB 215 1 1.2
26 CIMB Group 215 1 1.2
28 SABB 197 2 1.1
29 Al Hilal Bank 191 2 1.0
30 Citigroup 180 3 1.0

Top Islamic Finance Related Financing Mandated Lead Arrangers
12 Months

Bookrunner US$ (mln) No %
1 Maybank 2,239 1 20.6

2 Samba Capital 1,327 1 12.2

3 Abu Dhabi Islamic Bank 1,130 5 10.4

4 Noor Bank 694 3 6.4

5 Saudi National Commercial Bank 666 1 6.1

5 Riyad Bank 666 1 6.1

5 Alinma Bank 666 1 6.1

8 Emirates NBD 431 3 4.0

9 Dubai Islamic Bank 376 2 3.5

10 National Bank of Abu Dhabi 313 2 2.9

Top Islamic Finance Related Financing by Country             12 Months

Nationality US$ (mln) No %
1 UAE 6,862 16 36.9
2 Saudi Arabia 5,637 6 30.3
3 Malaysia 2,411 3 13.0
4 Turkey 1,661 4 8.9
5 Kuwait 661 2 3.6
6 Qatar 500 1 2.7
7 Cayman Islands 325 1 1.8
8 India 272 1 1.5
9 Egypt 212 1 1.1
10 Oman 55 1 0.3

Are your deals listed here?
If you feel that the information within these tables is inaccurate, you may contact 
the following directly:     Shireen Farhana (Media Relations)
                                            Email: shireen.farhana@dealogic.com                           Tel: +852 2804 1223

Top Islamic Finance Related Financing by Sector                12 Months
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Top Islamic Finance Related Financing Deal List                 12 Months

Credit Date Borrower Nationality US$ (mln)

30th Mar 2015 Saudi Aramco Saudi Arabia 9,999

16th Mar 2015 Rabigh Refi ning & 
Petrochemical

Saudi Arabia 2,870

15th Jan 2015 SapuraKencana TMC Malaysia 2,239

18th Jun 2015 Emirates National Oil UAE 1,500

19th Nov 2014 Saudi BinLaden Group Saudi Arabia 1,327

8th Sep 2014 Atlantis The Palm UAE 1,100

10th Mar 2015 Port & Free Zone World UAE 1,100

17th Apr 2015 Turkiye Vakifl ar Bankasi Turkey 1,021

22nd Mar 2015 Arab Petroleum 
Investments

Saudi Arabia 950

28th Jul 2015 GEMS Education UAE 817
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EVENTS DIARY

SEPTEMBER 2015

13th IFN Issuer Forum Dubai, UAE

17th –  18th  Africa Islamic Finance 
Forum Abidjan, Cote d’Ivoire

OCTOBER 2015

5th IFN Kuwait Forum Kuwait City

NOVEMBER 2015

17th IFN Turkey Forum Istanbul, Turkey

30th IFN Saudi Arabia 
Forum Jeddah, Saudi Arabia

APRIL 2016

5th IFN Indonesia Forum Jakarta, Indonesia

TBC IFN Investor Forum Dubai, UAE

21st IFN Europe Forum Jakarta, Indonesia

MAY 2016

16th – 17th IFN Asia Forum Kuala Lumpur, Malaysia

events

DISCLAIMER
All rights reserved. No part of this publication may be reproduced, duplicated or copied by any means without the prior consent of the 
holder of the copyright, requests for which should be addressed to the publisher. While every care is taken in the preparation of this 
publication, no responsibility can be accepted for any errors, however caused.
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training
AUGUST 2015

17th –19th Understanding Islamic 
Contracts: Structuring & 
Legal Issues

Dubai, UAE

18th & 
25th

Islamic Financial Services 
Act (IFSA) 2013 & Islamic 
Banking Products

Kuala Lumpur, 
Malaysia

20th –21st Shariah Audit & 
Governance for Islamic 
Banking

Kuala Lumpur, 
Malaysia

23rd –25th Islamic Finance 
Qualifi cation

Dubai, UAE

24th –26th Advanced Sukuk & 
Islamic Securitization

Istanbul, Turkey

SEPTEMBER 2015

2nd – 4th Understanding & 
Applying Structured 
Products

Kuala Lumpur, 
Malaysia

6th – 8th Bank Asset & Liability 
Management Simulation

Dubai, UAE

7th – 8th Undertaking Eff ective 
Litigation & Recovery in 
Islamic Finance Facilities

Kuala Lumpur, 
Malaysia

8th – 9th Shariah Compliance & 
Audit for Islamic Banks

Dubai, UAE

8th – 10th Islamic Treasury & Risk 
Management Products

Kuala Lumpur, 
Malaysia

8th – 10th Structuring Islamic 
Financial Products

Kuala Lumpur, 
Malaysia
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