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Ramadan has drawn to a close and the 
Islamic world resumes normal service 
after its annual period of contemplation, 
introspection and refl ection. But while 
we might stop fasting, others do not 
— the poor of the Muslim world for 
whom philanthropy is often the only 
means of survival. While few concrete 
fi gures are available, there is no doubt 
that charitable donations rise around 
Ramadan. But are the current channels 
as effi  cient as they could be? LAUREN 
MCAUGHTRY looks at how the latest 
innovations in Islamic investment could 
improve the social as well as fi nancial 
fabric. 

Zakat surge
It is diffi  cult to fi nd concrete 
fi gures but there is 
undoubtedly a surge in 
giving during the holy 
month, resulting in a 
wave of cash pouring 
through Zakat channels. 
In Turkey this year, 
Ramadan accounted for 
a boost of TRY84 billion 
(US$30.6 billion) to the 
economy, including TRY765 
million (US$280 
million) through 
Zakat donations, 
according to 

the director of the HESA Center for 
Research on Economics, Dr Ramazan 
Taş. In countries with large foreign 
worker communities, outfl ows surge 
as expatriates send money back to their 
home countries — in Qatar, remitt ances 
jumped 20% during Ramadan 2015. 

There are multiple channels to donate 
Zakat, such as direct donations to 
Muslim charities, Zakat funds, direct 
to government organizations and 
many more. In the UK, charities such 
as Islamic Relief will double any Zakat 
donations made through their site; 
while in Malaysia it is popular to donate 
directly through banking portals such 
as Maybank2U.com. In Pakistan, the 

government deducts Zakat directly 
from bank accounts with over 

PKR33,641 (US$330) and is 
distributed through an offi  cial 
network of state Zakat offi  cers; 
while in Dubai there is a 
minimum Zakat contribution 
— this year set at AED20 
(US$5.5). 

Channeling wealth
On the high net worth side, 

many funds and asset 
management fi rms 
will calculate 
Zakat for their 

clients based on their portfolios and 
investments. “As the third pillar of 
Islam, Zakah is universally recognized 
among Muslims as a requirement for the 
proper management of their fi nances. 
It is an obligation that every Muslim 
must pay on certain assets that are at 
or above a minimum amount and have 
completed a holding period of 12 lunar 
months,” explained Joshua Brockwell, 
the investment communications director 
at Azzad Asset Management. “Charity is 
essential to the proper practice of ethical 
Islamic investing.” This year Azzad has 
calculated over US$3.2 billion in Zakat, 
with a further US$500,000 in purifi cation 
dues (giving away unintended earnings 
from Haram sources). 

“Zakat is an important part of 
maintaining the ideal of social justice 
and wealth distribution in society,” 
explained Brockwell to IFN. “Instead of a 
‘winner-takes-all’ approach to economics, 
Islamic fi nance mandates that Zakat be 
assessed on accumulated wealth in order 
to encourage the free fl ow of capital so as 
to avoid the concentration of resources 
among a very few. Importantly, Zakat 
is not a tax on income, targeting instead 
wealth and savings that can be put to 
more productive use in society.”

continued on page 3
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DEALS
Government to auction 
up to IDR2.5 trillion 
(US$185.75 million) in 
Sukuk on the 28th July 2015

Sunway Treasury Sukuk to 
sell short-term Sukuk

NEWS
South African government 
to include listed companies 
for the issuance of Sukuk 
through recent tax law 
amendment

South African taxation 
legislation to cover listed 
companies eff ective 2016

Indonesia’s new regulation 
to create more eff ective 
monetary management; 
moderate volatility of the 
rupiah

Meezan Bank completes 
largest Musharakah 
transaction in Pakistan 

Bursa Malaysia eyeing 
more companies from all 
sectors to be listed on the 
FTSE4Good Bursa Malaysia 
Index

MARC proposes new rating 
methodology for rating 
investment managers; will 
fi nalize draft following 
market feedback

Al Rayan disburses higher 
than expected profi t rates 
to savers

LCI completes world’s 
fi rst Shariah compliant 
helicopter fi nancing 

German specialist bank 
provides Shariah compliant 
refi nancing facility to 
SEDCO Capital for Berlin 
real estate portfolio

Al-Salam Group Holding 
receives listing approval 
from Egyptian stock market

Warba Bank acquires The 
Nathaniel to capitalize 
on unique investment 

opportunities while 
adhering to principles of 
Shariah

Islamic Banking Committ ee 
of the UAE Banks 
Federation to propose 
a Shariah compliant 
governance unit at the 
central bank

National Electric Power 
Company signs US$360 
million Murabahah 
agreement with Jordan 
Islamic Bank to fi nance 
power generation

Amlak Finance to provide 
off -plan Islamic fi nancing to 
all purchasers of TECOM 
Investments’s Villa Lantana 
homes

Jordanian government 
seeking US$3 billion 
in fi nancing from 
International Islamic Trade 
Finance Corporation to 
fund commodities

Abu Dhabi Islamic Bank 
to begin rights issue mid-
August

Fuel subsidy reform in the 
UAE may set positive fi scal 
precedent

Warba Bank reports a surge 
of 633% in net profi t for the 
period ending the 30th June 
2015

Alizz Islamic Bank records 
a net loss of OMR3.05 
million (US$7.9 million) for 
the fi rst half of 2015

ASSET 
MANAGEMENT
i-VCAP Management to 
launch agricultural Islamic 
ETF in the next few months

TAKAFUL
Arab Insurance Group on 
the brink of acquiring full 
control over Takaful Re

Egyptian Takaful 
Insurance Company targets 
achieving US$62.4 million-
worth of investments for 
fi scal year 2015-16

Maybank Ageas Holdings 
aims to level contributions 
from Takaful and general 
insurance for the 2015 
fi nancial year 

Amana Takaful declares 
surplus for the third year 
running

RATINGS
Mashreq Capital receives 
investment manager quality 
assessment upgrade

MARC affi  rms Ranhill 
Powertron II ratings at 
‘AAIS’ and ‘AAAIS(FG)’

Weaker cashfl ow position 
prompts negative outlook 
on MRCB Southern Link’s 
Sukuk programs 

Kuwait’s sovereign ratings 
stable and could remain 
unchanged within next 12 
months

Qatar’s sovereign outlook 
remains stable; ratings at 
‘AA-‘ and ‘A1+’

MOVES
Al Hilal Bank chairman 
tenders resignation

Al Hilal Bank names 
Mohamed Abdullah Al 
Rumaithi as chairman of 
the board of directors

Sohail Akbar to head 
Standard Chartered Saadiq

Swiss Re appoints Randy 
Hong to head Kuala 
Lumpur operations

Qatar First Bank names 
Istithmar World chief as 
CEO as the bank seeks to 
expand private equity and 
private banking business
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Donation/distribution 
challenges
But are these enormous sums of money 
reaching their targets effi  ciently, and 
being distributed eff ectively — especially 
in the poorest areas of the Muslim world? 
In Pakistan, for example, there are well-
documented concerns over both Zakat 
avoidance and Zakat distribution. In 
2014, Pakistani banks deducted PKR4.05 
billion (US$39.3 million) in Zakat — 
down from PKR5.34 billion (US$52.5 
million) in 2010. “The main reason of 
declining Zakat collection through banks 
is the lack of trust in the government,” 
commented Dr Shahid Hassan Siddiqi, 
the chairman of the Research Institute of 
Islamic Banking and Finance in Pakistan, 
speaking to Pakistani media source, The 
News, last month on the question of 
Zakat ineffi  ciencies. 

In Bangladesh on the other hand, it is 
estimated that total Zakat donations can 
reach US$2 billion, and yet it suff ers the 
opposite problem — with no structured 
or eff ective method of Zakat distribution, 

the funds dissipate or are diverted away 
from those most in need of assistance. 
According to Dhaka Tribune journalist 
Mamun Rashid, there is no structured 
process for Zakat administration, 
collection or distribution: “As currently 
administered by the ministry of religious 
aff airs, generally people face a ‘trust gap’ 
with the Zakat Board’s management. 
Many people feel the board does not 
follow the proper or Shariah compliant 
way of Zakat management even though 
the National Board of Revenue has made 
contributions to the Zakat Fund tax 
advantageous.”

“The institution of paying Zakat is still 
primarily driven by offl  ine giving to 
traditional charities. While this is still 
eff ective for certain demographics and 
categories of underprivileged families, 
there remains an opportunity to make 
Zakat more transparent, real-time 
and focused on impact,” commented 
Mohammed Raafi  Hossein of social 
impact initiative Silatech, speaking to 
IFN. “From a donations perspective, 
there should be more tools for Zakat-
paying individuals to diversify their 
Zakat giving to a wider Zakat-receiving 
base and also keep tabs on the impact 
their Zakat is making. This sort of facility 
will also further support future Sadaqah-
based donations throughout the year 
to the same Zakat-eligible institutions/
individuals to further solidify impact that 
a person is making. For this to happen, 
of course there is a need to integrate the 
necessary technology elements to this 
process, but it also requires something 
that may seem simpler, but is just as 
complicated: educating individuals on 
the need for them to actually care about 
the impact their Zakat is making. This 
is a critical missing ingredient before 
Zakat can make the 
serious impact it has 
the potential of 
making.”

Micro gap
In addition to 
the problem 
of collection 
is the issue of 
distribution. Many 
Muslims prefer to 
give in person — 
whether to family 
members or 
direct to the 

benefi ciaries — perhaps so they can see 
the results of their donation. On top of 
this, some state distribution systems 
can be fragmented or ineffi  cient in their 
operations, while in countries with no 
offi  cial distribution system the problem 
is even worse. “From a distribution 
perspective, there is a lot of work that can 
be done to modernize the eight categories 
of Zakat and make it more tangible and 
relevant to today’s times,” said Raafi . 
“The Zakat provision can create serious 
headway in easing the global refugee 
crisis, the issues that are being faced by 
internally displaced persons (IDPs), those 
aff ected by sudden natural disasters, 
victims of human traffi  cking, those 
who have been hindered by predatory 
fi nancial institutions, etc. All of these 
examples fall right under the domain 
of Zakat, but few institutions have been 
able to eff ectively brand this and then 
create the charity-giving products that 
have the ability to make an impact.”

While Muslims can of course decide to 
donate direct through charities such 
as Islamic Relief or Muslim Aid, there 
is another option that might seem 
obvious but, as yet, has failed to derive 
signifi cant benefi t from the Zakat system. 
Although Islamic microfi nance is gaining 
in popularity and profi le, it still suff ers 
from a serious lack of funding which 
inhibits its eff ectiveness. There are over 
300 Islamic microfi nance instructions 
working in 32 countries but funding 
remains a critical challenge. Zakat 
could play a vital role in encouraging 
these institutions to develop. A recent 
paper from the IDB subsidiary, the 
Islamic Research and Training Institute, 
recommended that Zakat and Waqf 
should be integrated with microfi nance 
for: “The provision of safety nets, relief 
and rehabilitation (Dompet Dhuafa 
Republika, Indonesia); the lowering of 
the cost of fi nance to ensure aff ordability 
(Rural Development Scheme, Islamic 
Bank Bangladesh; Akhuwat, Pakistan); 

economic empowerment though 
skill enhancement and provision 
of business development services 
(Masyarakat Mandiri Program, 

Dompet Dhuafa Republika, 
Indonesia); provision of microTakaful 
(Baitul Mal Wat Tamweel Wat 

Tamins, Indonesia); and the 
institutionalization of charity, 
good-giving and voluntarism, 

A time for giving: New solutions for social impact
Continued from page 1

continued on page 4

Instead of 
a ‘winner-

takes-all’ approach 
to economics, 
Islamic inance 
mandates that 
Zakat be assessed 
on accumulated 
wealth in order 
to encourage the 
free low of capital 
so as to avoid the 
concentration of 
resources among 
a very 
few



4© 29th July 2015

COVER STORY

encouraging past benefi ciaries to donate 
(Akhuwat).” 

This year Iyad Amin Madanai, the 10th 
secretary general of the OIC, announced 
that the Islamic body was in the process 
of implementing a specifi c plan to 
develop microfi nance in member states 
— including schemes based on Islamic 
social fi nance, Sadaqah, Zakat and 
Waqf. In Malaysia, always a pioneer, 
the Selangor Zakat Board (Lembaga 
Zakat Selangor) successfully distributes 
Zakat to qualifi ed Asnaf through 
a microfi nance program called the 
‘Asnaf Entrepreneurial Development 
Program’ organized in the form of capital 
assistance and business equipment loans, 
both interest-free and non-repayable.

Social impact solutions
Yet while many countries of course do 
have eff ective and effi  cient collection 
and distribution systems, it is clear that 
across the Muslim world there is room 
for improvement, to create eff ectual 
platforms through which Muslims can 
donate with confi dence. Microfi nance has 
a role to play, but the channels through 
which Zakat reaches these institutions 
and recipients have a long way to 
develop. 

“The notion of a global wealth tax has 
been advocated in academic circles in 
recent years as an antidote to rampant 
inequality and the growing gap between 
[the] rich and poor,” suggested Brockwell 
to IFN. While a global wealth tax is an 
att ractive idea, in practice it would take 
both time and political will to implement 
— and there is a question as to whether 
a top-down, prescriptive approach could 
ever really work in this context. Surely 
Zakat, while a religious obligation, is 
most successful when the will 
to donate comes from the 
people themselves rather 
than forced upon them 
from above.

Following this train of 
thought, a multitude 
of new and innovative 
companies have sprung 
up in recent years, taking 
advantage of the new 
trends such as 
crowdfunding, 
social impact 
and Islamic 

entrepreneurship to revolutionize the 
way Islamic and ethical donations can 
be channeled to where they are most 
eff ective. 

One such fi rm is Seed Out, a registered 
non-profi t organization based in Pakistan 
that aims to maximize the impact 
of Islamic compliant microfi nance 
through its new crowdfunding 
platform. Launched in December 2013, 
the platform enables participants to 
directly fund microbusinesses, helping 
to alleviate poverty sustainably through 
creating jobs, raising entrepreneurs and 
creating economic stability. “With our 
innovative microfranchising model and 
robust microfunding platform, you can 
be sure your donation, Zakat or Sadaqah 
will be delivered to the entrepreneurs of 
your choice, along with the training and 
guidance to get them off  the ground.” 

The business model is also interesting in 
its sustainability focus and supportive 
approach, which focuses on starting the 
business and providing training and 
assistance, rather than extending loans or 
off ering hard cash. It also allows donors 
to browse the profi les of entrepreneurs, 
choose their preferred recipient, donate 
directly and follow their ongoing 
progress, giving them the ability to see 
the direct results of their donation. “We 
do not give our borrower hard cash, we 
start the business for them and direct 
them in the right direction based on 
their capability and understanding,” 
said founder Zain Ashraf Mughal. “Seed 
Out provides them the basic aesthetic of 
business with due diligence, execution 
of a project along with proper mentoring 
and lifetime monitoring. At Seed Out, we 
provide you with a platform which can 
be reached by anyone, anywhere in the 
world, starting from Pakistan.” 

Another pioneering platform should 
be Shariah compliant microfi nance 
crowdfunding platform Narwi, 
about to launch from Qatar-
based social enterprise Silatech. 
Narwi enables donors to establish 
an endowment called a ‘Narwi 
Waqf’ to fund microentrepreneurs 
from as litt le as US$25. Currently 

operational in Egypt, 
Iraq, Jordan, Lebanon, 
Palestine, Somalia and 
Yemen, the platform 
plans to expand to 

Indonesia, Morocco, Pakistan and Tunisia 
by the end of the year, as well as off ering 
service in Arabic and French as well as 
English. 

The platform is seeking to create the 
necessary Zakat category distinctions 
that will help its user base clearly and 
easily be able to distinguish not only the 
benefi ciaries that are Zakat-eligible, but 
under which Zakat category they fall 
under. “We want our user base to know 
how and what type of individuals they 
are helping, so that our users can also 
eff ectively gear their other donations 
to these causes throughout the year via 
their Sadaqah. In this regard, we are 
creating a separate refugee portal, where 
all donations will be Zakat-eligible, 
as well as a confl ict-aff ected youth 
portal, that will cater to youth that have 
been displaced/orphaned by confl ict,” 
explained Raafi . 

“Additionally, we believe that having a 
vehicle such as the Narwi platform can 
be att ractive to large Islamic fi nancial 
institutions to start routing their 
purifi cation and CSR funds with a more 
medium-term economic growth outlook 
as opposed to solely humanitarian aid.”

Financial philanthropy
This concept of att racting and developing 
business based on economic rather 

A time for giving: New solutions for social impact
Continued from page 3
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than purely philanthropic principles is 
gathering momentum, and a number 
of new players are making waves 
in the market with new methods of 
making a positive social impact through 
investment. For example, Netherlands-
based Funds For Good is a recently 
launched concept that develops and 
distributes high-quality investment 
products (including a UCITS 4 diversified 
SICAV) that are “first and foremost a 
great investment opportunity.” However, 
it also generates a concrete social 
impact by supporting “less favored” 
entrepreneurs through its foundation 
Generation For Good. This foundation 
is financed by Funds For Good’s own 
profits, leaving the returns for the 
investors intact. The business donates 
50% of its own profits to the foundation, 
as well as minimum percentages (10-
20%) of its income. Clients are also 
constantly kept informed about the 
impact generated by the donations.

Another example is FundingLab, who 
describe themselves as “a simple, but 
transformative concept”. The group 
establishes incubators designed to 

foster a culture of entrepreneurship in 
emerging markets, as well as providing 
start-ups with the opportunity to raise 
seed funding via its rewards-based 
crowdfunding platform. “Emerging 
markets such as Pakistan, Palestine and 
Bangladesh are not nations synonymous 
with transformative ideas or 
innovation, but their dynamic and 
vibrant entrepreneurial culture 
cannot be underestimated,” 
said the firm. “With continued 
political and economic volatility, 
many of the world’s emerging 
markets have a growing and 
successful start-up ecosystem 
which is providing a boost to 
the domestic economy 
and creating much-

needed employment opportunities.” 
The new platform focuses specifically 
on hard-to-reach markets where 
entrepreneurial talent raises significant 
challenges in raising capital. 

All of these exciting new solutions 
provide an ever-evolving 

opportunity for Muslims to not 
only donate via an efficient, 
simple and effective channel, 
but offer them the option of 
seeing the direct results of 
their involvement and reaping 
the reward of knowing that 

their donation has assisted in 
developing the Islamic economy 
one step further. What could be 
more uplifting?

A time for giving: New solutions for social impact
Continued from page 4
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Pakistan may have one of the world’s 
most conducive legal infrastructure for 
microfi nance and a booming Islamic 
fi nance industry, yet Shariah compliant 
microfi nancing in the Republic has 
lagged behind. VINEETA TAN, 
however, writes that a pioneering move 
from the regulator could potentially be 
a game-changer.

Although Pakistan has a relatively 
thriving microcredit industry with 44 
service providers, however, Shariah 
compliant microfi nance constitutes 
less than 1% of the entire market share 
with only two fully-fl edged Islamic 
microfi nanciers in the country. The 
State Bank of Pakistan (SBP) has been 
pushing to develop the segment further, 
particularly encouraging the private 
sector to be more involved by providing 
various avenues to extend Islamic 
microcredit services; however, in the 
words of central bank deputy governor 
Saeed Ahmed, “no signifi cant progress 
has been made in this regard”.

Nonetheless, with almost a third of 
the Muslim country devoid of formal 
banking services and approximately 
21% of the population living under the 
poverty line (according to CGAP), the 
potential for microfi nance services is 
signifi cant, with demand for Shariah 
compliant products particularly swelling. 

This has not gone unnoticed by 
conventional microlenders as more 
players are on board to introduce 
Shariah compliant solutions to meet 
this burgeoning demand. However, 
product take-up has been slow, and a 
major reason att ributed to the lack of 
traction is how expensive the products 
are. Although microfi nance promotes 
fi nancial inclusion by reaching out to 
the unbanked and those who are most 

in need of fi nancial support, nonetheless 
due to the nature of the clientele, the 
typically smaller size of microfi nanciers 
and the smaller market risk pool, 
extending funding has therefore been 
generally costlier as compared to 
traditional bank loans; and this is more 
acute for Islamic solutions due to the 
extra cost of Shariah compliance.

The recent extension of an Islamic 
banking license to National Rural 
Support Program Microfi nance Bank 
(NRSP-MB) by the central bank, however, 
could prove to be a remedy to this 
quandary. NRSP-MB itself has a colorful 
background starting off  as fi rst a non-
governmental organization supporting 
rural farmers to becoming a fully-fl edged 

bank in 2011 and now, as an Islamic 
microfi nance bank. The organization has 
been granted approval by SBP to run 
its operations in adherence to Shariah 
law but on a trial basis. With six months 
on the clock on pilot-run mode, a full 
license will be extended upon successful 
completion of the project and fulfi lment 
of other criteria.

As a microfi nance bank, the entity is 
governed by a separate, more stringent, 
regulation and is aff orded extra 
advantages as compared to being a 
microfi nance institution. These include 
an expansion in fundraising options 
as microfi nance banks are allowed to 
raise new sources of debt and equity 
funds as well as the higher possibility of 
achieving scale through a fully-regulated 
environment — key elements in making 
lending cheaper. Microfi nance banks 
can also expand their services beyond 
lending as they are allowed to off er 
savings and other non-credit services, 
therefore increasing their sources of 
income; although in practice the rates 
of loans by microfi nance banks may not 
compare to traditional banking facilities 
due to risks undertaken.

NRSP-MB has nonetheless set a 
precedent for other market players as the 
latest addition to Pakistan’s 10-strong 
microfi nance banking community and 
the country’s fi rst Shariah compliant 
institution of its kind. As part of the 
largest rural support program in the 
Republic servicing over 2.5 million poor 
households across 60 districts in four 
provinces, NRSP-MB’s clout is signifi cant 
and its Islamic microbanking experience 
would be one closely watched by 
industry participants with the potential 
of att racting more players to the table.

Promising prospects for Islamic micro inance in Pakistan as 
Republic experiments with maiden Shariah micro inance bank
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The REDmoney Global Shariah Index Series powered by IdealRatings consists of a rich subset of global listed 

equities that adhere to clearly defi ned and transparent Shariah guidelines defi ned by Shariyah Review Bureau.

The REDmoney Shariah Indexes provides Islamic investors with an accurate and Shariah-specifi c equity 

performance benchmark with optimized compliance credibility due to the intensive research conducted to 

ensure that index constituents do not confl ict with the defi ned Shariah requirements.

REDmoney Ideal Ratings Indexes



7© 29th July 2015

IFN REPORTS

In the last year, many Shariah compliant 
investments have transpired across 
the US real estate market. Islamic 
fi nancial institutions from Saudi 
Arabia, Bahrain and the UK alike 
have made acquisitions in what now 
seems to be a burgeoning market. 
Signaling an increasing interest, 
Kuwait’s Warba Bank joins the fray as 
it invests in a property in the upmarket 
area of East Village Manhatt an, New 
York. Cementing the US’s position 
as a favorite real estate investment 
destination for Shariah compliant 
investments, NABILAH ANNUAR 
reviews this area of interest.

Warba Bank on the 27th July 2015 
announced its investment in residential 
real estate in the US by acquiring a 
commercial offi  ce building called ‘The 
Nathaniel’ in New York. In a bid to 
continue with its strategy of capitalizing 
on unique investment opportunities in 
the region as well as on a global scale, 
Warba Bank made the investment as one 
of the initial investors in a US-focused 
real estate strategy fund managed by the 
Wafra Investment Advisory Group.

As the fi rst transaction by the fund, 
the building which was completed 

in September 2014 is a fully occupied 
Class A+ nine-storey building consisting 
of 85 residential units with luxurious 
amenities and 18,000 square feet of 
prime retail space. “This property has 
several advantages, including its strategic 
location and high quality of fi nish and 
construction, which is expected to 
produce stable cash infl ow over the long 
term. The bank’s diversifi ed investment 
strategy looks at a range of geographies 
and categories to take advantage of 
distinctive investment opportunities 
to deliver returns while taking into 
consideration a relatively conservative 
approach to risk by adopting global 
standards and adhering to the well-
established principles of Shariah,” 
explained Shaheen Hamad Al Ghanim, 
the bank’s deputy CEO.

Assured of the quality of this acquisition, 
Shaheen also highlighted that the bank 
is currently on track to build a portfolio 
of high-quality assets. These assets are 
in the long term anticipated to enable 
the bank to off er high quality and a 
diverse set of products and services to 
its customers. Shariah compliant real 
estate investments are usually made 
in prime areas in the country. The 
industry has seen acquisitions in places 
such as Washington, Chicago, Florida 
and Houston, across various types of 
properties — residential and commercial. 

Earlier in May, Saudi Arabia’s SEDCO 
Capital signed three real estate deals 
in the US worth US$145.5 million, 
acquisitions which included a 
neighborhood retail center in Florida, 
senior housing in Chicago, and the 
construction of a private school in 
Houston. Earlier in February, it acquired 
Coral Landings III, a 176,575 square 

feet, neighborhood retail center in Coral 
Springs/Margate, Florida, together with 
a local commercial real estate investment 
and operating company, Madison 
Marquett e. 

SEDCO’s investment was preceded by 
Bahraini alternative investment manager 
Investcorp’s US real estate arm’s purchase 
of a portfolio of residential properties in 
Washington DC, Orlando, San Diego and 
Baltimore for US$300 million (through 
separate transactions). Concluded in 
March, it was an acquisition that brought 
its US portfolio over the last 12 months to 
value over US$850 million. 

Also dabbling in the US property market, 
the UK-based 90 North Real Estate 
Partners last year announced three US 
acquisitions: the Lenovo Global Server 
Division Headquarters in Raleigh, North 
Carolina in February; The Reserve at 
Deer Park, suburban Chicago, Illinois 
in November; as well as an interest 
in the FBI headquarters in Denver, 
Colorado. The increasing number of 
Shariah compliant investments across the 
property market in the country indicates 
the US as a preferred destination. On a 
global scale, the US is seen as a top target 
for Asian real estate investment. 

Real estate fi rm CBRE cited a swell to 
US$3.3 billion invested in just the fi rst 
quarter of 2015, up from a total US$7 
billion in all of 2014, while Cushman & 
Wakefi eld’s annual global real estate 
assessment revealed that the US pulled 
ahead of China as the top investment 
market in the world in 2014. With real 
estate remaining as the favorite asset 
class in the Islamic investment space, the 
US may just be the new lucrative 
destination for property acquisitions.

US real estate: The cream of the crop?

The increasing 
number of 

Shariah compliant 
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the property market 
in the country 
indicates the US 
as a preferred 
destination. On a 
global scale, the 
US is seen as a top 
target for Asian 
real estate 
investment
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When Kuwait Finance House announced 
it was launching a fully-fl edged Islamic 
bank in Germany, it was as if there was 
a sudden shift of focus to the European 
country. However, the nation has been for 
years steadily growing in the background 
as an att ractive Shariah investment 
destination. VINEETA TAN casts light on 
a recent Islamic transaction involving a 
domestic conventional player.

Pbb Deutsche Pfandbriefb ank, a 
conventional real estate and public 
investment fi nance specialist, this week 
fl exed its Islamic fi nance muscle by 
extending a EUR76 million (US$82.59 
million) Shariah compliant refi nancing 
facility to Saudi Arabia-based SEDCO 
Capital for a mixed use portfolio in 
Germany. The portfolio comprises of 

eight assets with 75% of it located in 
Berlin.

The transaction, advised by LaSalle 
Investment Management, is part of a 
growing chorus of Shariah compliant 
real estate deals taking place in the 
Western European nation which is 
seeing signifi cant interest from Middle 
Eastern investors who are increasingly 
asking for Shariah-friendly products. 
Charles Balch, the head of real estate 
fi nance international, UK & CEE at the 
German bank, confi rmed this: “pbb 
Deutsche Pfandbriefb ank is pleased to 
be able to support our clients SEDCO 
Capital and Lasalle in this Shariah 
compliant fi nancing, a product where 
we see increasing demand from our 
international clients.”

Other Shariah compliant property deals 
in Germany also include London-based 
90 North’s EUR48 million (US$53.03 
million) acquisition of a warehouse in 
Kassel in December 2014 for Volkswagen.

SEDCO Capital, a familiar name in the 
Middle East, alone has three investment 
funds with exposure to the German real 
estate market. The Islamic investment 
manager has two funds invested in a 
diversifi ed portfolio of properties and 
another fund (the Euro Commercial 
Property I), which holds six income-
generating buildings in Germany fully 
leased to Deutsche Telekom. Invested 
over 10 years ago in 2004, SEDCO Capital 
is currently negotiating to exit its 
investment in the latt er fund.

Pbb Deutsche PFandbrie bank extends Islamic re inancing 
facility for Berlin real estate portfolio

Slightly on the quiet side, last week 
only saw one sovereign issuance — 
from Indonesia. Apart from that, Jordan 
witnessed a new venture this week 
believed to encourage a sovereign 
issuance in the country. Additionally, 
the global Sukuk market is seen to 
have a preference for higher-yielding 
and longer-tenor Sukuk. As usual, 
NABILAH ANNUAR provides an 
overview of the latest updates in the 
sovereign Sukuk space. 

Following an announcement made 
the previous day, the government 
of Indonesia on the 28th July 2015 
successfully auctioned fi ve variants of 
Sukuk up to IDR2.5 trillion (US$185.75 
million). A statement on the Ministry 
of Finance’s website detailed that four 
issuances are project-based Sukuk 
adopting an Ijarah asset to be leased 
structure while the fi fth is a regular 
issuance with an Ijarah sale and 
leaseback structure.

Jordan’s Governorate Development Fund 
(GDF) which agreed to provide Shariah 
compliant project fi nancing instruments 
has explicitly disclosed its intention 
to att ract larger inward fl ows of the 
Shariah dollar. GDF, which falls under 
the purview of the Jordan Enterprise 
Development Corporation, which has 
over the past two years accumulated 

JOD40 million (US$56.25 million) in 
reserves, will be assisted by the country’s 
Hajj Fund in developing the products, 
human capital and the entire investment 
process. Home to one of the world’s 
oldest Islamic banks, it seeks to gain a 
larger share of the global Shariah fi nance 
market while working on issuing its very 
own sovereign Sukuk that is hoped to 
debut this year (see IFN report page 11 
— ‘Jordan’s Hajj Fund strikes partnership 
with government investment vehicle 
to off er Shariah compliant fi nancing 
instruments’).

On a larger scale, S&P in a recent fi xed 
income report has acknowledged the 
increasing investor appetite for Sukuk 
instruments and conveyed a market 

tendency to favor higher-yielding and 
longer-tenor Sukuk (see IFN report page 
12 — ‘Hunt for yield and longer-term 
Sukuk persists’). For the fi rst six months 
of the year, total global Sukuk issuance 
(as tracked by the Dow Jones Sukuk 
Index) was up 28% year-on-year at 
US$7.75 billion, with the GCC 
commanding 53% of the market share 
(out of which the UAE leads at 26%), 
followed by Indonesia at 13% and 
Malaysia and Turkey at 10% respectively. 
Displaying positive signs of 
development, the global Sukuk market is 
experiencing a growing market share 
with a rise in issuer profi les. S&P foresees 
a further growth to be driven by a wider 
investor base and supportive policies 
from Islamic fi nance regulators.

Sovereign Sukuk: The summer lull
Upcoming sovereign Sukuk
Country Amount Expected date
Sindh Province US$200 million TBA
Oman US$1 billion Before Ramadan 2015
Kazakhstan TBA 2016
Turkey US$1.1 billion TBA
Bangladesh TBA TBA
Hong Kong US$500 million to US$1 billion TBA
Ningxia Hui Autonomous Region US$1.5 billion TBA
Ivory Coast XOF300 billion 2015-20
Kenya TBA 2016
South Africa TBA 2016
Senegal TBA TBA
Niger XOF150 billion TBA
Tunisia US$500 million 2015
Jordan JOD400 million 2015
UAE TBA 2015
Luxembourg TBA TBA
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As the industry progresses towards an 
era where Islamic fi nance is no longer 
a foreign concept, one cannot help but 
ask what initiatives could be taken to 
accelerate and cement this position. 
Making a bold move, several Islamic 
banks have rebranded itself dropping 
the term Islamic from their name. As 
the face of a brand, IFN in this week’s 
installment of the poll asks if this 
technique should be implemented 
in non-Muslim countries. NABILAH 
ANNUAR explores.

The poll results this week showed 
a strong inclination (80%) towards 
the rebranding of Islamic fi nancial 
institutions in non-Muslim countries. 
Industry players seem to believe that 
there is merit to rebranding Islamic 
fi nance. The system currently does 
not only appeal to Muslims but to a 
substantial part of the non-Muslim 
population as well, particularly in 
dominant countries such as Malaysia. 
The necessity of rebranding implies 
that the concept is not just targeted at 
Muslims, but also those who believe in 
the concept of Islamic fi nancing.

Dropping the word ‘Islamic’ from its 
brand name may allow a bank to position 
itself as a global fi nancial institution 
without explicitly associating itself with 
religion, as it may present itself as a 
sensitive issue to both non-Muslim and 
Muslim customers. While removing 
‘Islam’ from its name is the right step 
towards reaching out to a more diverse 
audience, some experts opined that 
Arabic names remain strongly associated 
with Islam, which may not work in its 
favor on home soil if the rebranding is 
about reducing cultural animosity. 

The perfect example to depict this 
proposition would be Turkey. Although 
a Muslim-majority country, due to strict 
regulations on the usage of religious 
terms, Shariah compliant banks have 
rebranded their niche sector calling 
it ‘participation banking’. Previously 
known as special fi nance houses, Islamic 
banks were renamed by a 2005 regulatory 
amendment. From the amendment 

date onwards, participation banks have 
continued with their operations under 
the Banking Regulation and Supervision 
Agency.

According to local industry reports, 
participation banks have signifi cantly 
improved their market share in the 
past decade, reaching 5% of the total 
banking sector. During the same period, 
participation banks have also achieved 
fast progress by branching out. They 
increased their total number of branches 
to 1,057, up from 290 in 2005. The 
government is now targeting a 15% 
share of the total fi nancial assets by 2023 
with sector assets expected to triple 
within the next fi ve years. Testament to 
the demand and steady growth of the 
Islamic banking sector in Turkey, three 
conventional banks are on its way to 
introduce Shariah compliant units. Ziraat 
Bank and Vakifb ank expects to launch 
their participation banking operations 
in 2015, with Halkbank which received 
regulatory approval for its Islamic 
banking plan anticipated to follow suit. 

Taking a micro-view on the subject, 
instead of rebranding the Islamic fi nance 
sector, banks in the UAE have taken the 
proactive step in rebranding themselves. 
These exercises started to emerge in 
2014 when Noor Bank changed its name 
and dropped the term ‘Islamic’. The 
rebranding signifi ed a major strategic 
move aimed at underlining its local and 

international growth ambitions as well 
as extending the appeal of its Islamic 
fi nance products and services across 
the UAE as well as more developed and 
bigger Muslim markets such as the rest 
of the GCC, Turkey and Southeast Asia. 
Before Noor Bank offi  cially adopted its 
new name, the rebranding trend was 
said to be led by Abu Dhabi Islamic 
Bank which calls itself Abu Dhabi 
International Bank when operating 
abroad. Most recently in January this 
year, the industry saw the Islamic Bank 
of Britain rebranding itself to Al Rayan 
Bank following the bank’s acquisition by 
Qatar-based Masraf Al Rayan in 2014. 
The exercise was a step towards being 
perceived as an all-inclusive fi nancial 
institution rather than its position as an 
Islamic bank. 

This approach could assist Islamic banks 
to capture a larger customer base and 
place themselves on a global platform. As 
the global fi nancial services industry 
moves toward creating a synergy 
between ethical/alternative fi nance and 
socially responsible investments, the time 
could be ripe for Shariah compliant 
institutions to take advantage in acting as 
a bridge between the two.

IFN Weekly poll: Should Islamic inance be 
rebranded in non-Muslim countries?

80%

20%

Should Islamic nance be rebranded in non-Muslim countries?
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Lack of economies of scale, 
underpenetration and a market 
highly overconcentrated — these 
are but a few of the reasons why the 
global Islamic insurance industry is 
struggling to expand further despite 
promising double-digit growth over 
the past few years. And it seems that 
Takaful operators, particularly in the 
Middle East, would face an even more 
challenging environment following 
sweeping regulatory reforms in the 
region. VINEETA TAN delves further.

“The more demanding insurance 
regulation in the region will increase 
short-term pressure on players in these 
typically overcrowded markets by 
increasing costs,” explained S&P in its 
latest Takaful report. “Shariah compliant 
insurers, in particular, are already 
struggling to manage high expense ratios 
because of their lack of scale.”

In the past 12 months, Gulf nations 
introduced enhanced insurance rules in a 
bid to bolster the industry through more 
stringent internal controls and liquidity 
management. These include tighter 
solvency measures in Bahrain, higher 
liquid asset requirements in the UAE and 

Kuwait as well as increased minimum 
capital requirements in Oman. And while 
these are viewed as credit positive by S&P, 
they have nonetheless made the operating 
environment stiff er for Takaful players.
Accounting for approximately 80% of 
premium income in the GCC, Saudi 
Arabia is the largest Shariah compliant 
insurance market in the world and the 
main driver of Takaful growth fi gures 
in the region, yet the jurisdiction is also 
navigating a more stringent pricing 
environment which analysts believe is 
likely to compel the overpopulated sector 
to either sett le for a merger/acquisition 
or exit the market altogether (See IFN 
Report Vol 12 Issue 16:’ World’s largest 
Takaful market sees improvement but 
obstacles remain’).

The rest of the Middle Eastern region is 
also grappling with fi ercer competition 
and a more challenging landscape. 
According to AM Best, Takaful operators 
have underperformed their conventional 
counterparts over the past four years 
(analysis based on 14 GCC Islamic 
insurers and 24 UAE conventional 
players), despite the Takaful companies 
generating a stronger claims ratio in 
most years. Lack of economies of scale is 
a major factor to this underperformance 
which has translated into higher costs 
and in turn has driven Takaful operators 
to undercut prices to capture business, 
thereby aff ecting profi tability (See 
IFN Report Vol 12 Issue 15: ‘Takaful 
players paying the price of regulation 
disharmony’).

Product diff erentiation is another factor. 
“Unless [Takaful operators] successfully 

diff erentiate their products and att ract 
new insurance buyers to their Shariah 
compliant product, we anticipate that 
it will be diffi  cult for them to achieve 
sustainable business positions,” opined 
S&P.

It is clear that Islamic insurers will need 
to adopt a diff erent strategy, instead of 
undercutt ing prices, to boost profi tability 
— although the issues faced by Takaful 
operators are complex and multilayered 
— however, as with most new 
regulations, the environment takes time 
to adjust before the (intended positive) 
eff ects materialize. This could be seen in 
the case of Saudi Arabia.

Despite the possibility of a shrinking 
number of operators, Moody’s in its 
recent report on the Saudi Takaful market 
was optimistic that the sector would 
continue recording good underwriting 
profi t in 2015 and 2016, driven by the 
price hardening in the medical and motor 
lines. The rating agency noted a steady 
boost in the market due to improving 
economic conditions and rising 
awareness in addition to other market 
factors including mandatory health and 
third-party motor coverage as well as the 
prudent actuarial reserve modeling 
implemented in 2013. And it is hoped 
that the Saudi experience — which saw 
the Kingdom’s insurance players 
generating a combined profi t of SAR700 
million (US$186.57 million) in 2014 
against a loss exceeding SAR1.4 billion 
(US$373.14 million) in the previous year 
— would be replicated in neighboring 
countries.

Tougher environment for Middle Eastern Takaful operators in 
the short run
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Jordan’s Governorate Development 
Fund (GDF) has agreed to provide 
Shariah compliant project fi nancing 
instruments in a move, VINEETA 
TAN suggests, would boost the 
Kingdom’s Islamic fi nance sector as the 
government seeks to grab a larger share 
of the global Shariah fi nance market 
share.

GDF, which falls under the purview 
of the Jordan Enterprise Development 
Corporation (JEDCO), has over the past 

two years accumulated JOD40 million 
(US$56.25 million) in reserves and is 
looking to mobilize these funds directly 
into development projects. The country’s 
Hajj Fund will be assisting JEDCO 
in developing the required products 
and training JEDCO staff  as well as 
implementing and supervising the entire 
investment process. Among instruments 
to be introduced include Murabahah, 
Ijarah and Istisnah, confi rmed Hajj Fund 
director General Wael Arabiyat.

This new partnership between JEDCO 
and the Hajj Fund comes at a time when 
the Kingdom, home to one of the world’s 
oldest Islamic banks, is vying for larger 
inward fl ows of the Shariah dollar. 
The government has been working on 
issuing its very own sovereign Sukuk 
which it hopes to debut this year.

And JEDCO confi rms in a statement 
that its collaboration with the pilgrim’s 
fund goes beyond merely extending 
Shariah compliant funds to emerging 

businesses nationwide. Both the entities 
will also organize joint events designed 
to raise public awareness on Islamic 
fi nance as well as stimulate discussions 
with regards to amending legislation 
governing Shariah compliant fi nancial 
transactions.

GDF, a government initiative to 
encourage private-public partnerships 
in nation building, has disbursed JOD61 
million (US$85.78 million) in funding 
over the past six years to 126 projects 
which according to Hana Uraidi, CEO of 
JEDCO, att racted more than double that 
amount in investments at JOD132 
million (US$185.63 million). These 
projects are anticipated to create 
approximately 3,600 new jobs 
nationwide. And the planned Shariah 
compliant GDF tools will be used 
mainly to support industrial and service 
projects with the aim of boosting the 
number of job-generating projects, said 
Maha Ali, minister of industry, trade 
and supply.

Jordan’s Hajj Fund strikes partnership with government 
investment vehicle to offer Islamic inancing instruments
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The weaker grade Sukuk market is 
showing no signs of abatement as 
higher-yield Islamic bond indexes 
continue to outperform indexes of their 
bett er-rated counterparts. VINEETA 
TAN provides a quick recap on the 
Sukuk market for the fi rst half of the 
year.

Year-to-date, the Dow Jones Sukuk Index 
outshone the Dow Jones Sukuk Higher 
Quality Investment Grade Total Return 
Index, registering a 1.42% increase as of 
the 30th June 2015. This hunt-for-yield 
theme is an extension of an 18-month 
trend which has seen the Dow Jones 
Sukuk ‘BBB’-Rated Total Return Index 
and Dow Jones Sukuk ‘AA’-Rated Total 
Return Index surging 10.5% respectively.

“Investor appetite for Sukuk remains, 
and there is a tendency to favor higher-
yielding and longer-tenor Sukuk,” noted 
S&P in its latest fi xed income report.

Data from the rating agency shows that 
while a majority (58%) of the Sukuk 
market is dominated by short-term 
papers (less than fi ve years maturity), 

longer-tenor facilities are gaining 
momentum with 10 and 30 years gaining 
popularity among issuers and investors, 
as explored earlier by IFN (See IFN 
Report Vol 12 Issue 25: ‘Long-term 
Sukuk the new fl avor’). The Dow Jones 
Sukuk 7-10 Year Total Return Index has 
consistently outstripped the shorter-tenor 
indexes since the 31st December 2013.

“There are some perpetual Sukuk 
issued in the market; while issuers aim 
to diversify their funding sources and 
expand their market shares, some issuers 
particularly try to utilize the additional 
Tier 1 capital to satisfy the Basel III 
requirement,” added S&P. 

For the fi rst six months of the year, total 
global Sukuk issuance (as tracked by the 
Dow Jones Sukuk Index) was up 28% 
year-on-year at US$7.75 billion, with the 
GCC commanding 53% of the market 
share (out of which the UAE leads at 
26%), followed by Indonesia at 13% and 
Malaysia and Turkey at 10% respectively.

“The Sukuk market continues to show 
positive signs of development, including 

growing market share and expanding 
issuer profi les,” opined S&P. “Further 
growth may be driven by a wider 
investor base and supportive policies 
from regulators of Islamic fi nance.”

Hunt for yield and longer-term Sukuk persists
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Analysts are projecting for Islamic 
and conventional Kuwaiti commercial 
banks to experience greater growth in 
terms of credit expansion and margin 
this year supported not only by their 
diversifi cation strategies but more 
signifi cantly, stronger public spending. 
VINEETA TAN explores.

The Kuwaiti government earlier this year 
passed a new fi ve-year development plan 
which will see the Arab country spend 
KWD34.15 billion (US$112.48 billion) on 
a slew of development projects, with at 
least KWD14 billion (US$46.11 billion)-
worth of projects to be awarded this 
year. These infrastructure initiatives 
have stimulated the corporate fi nancing 
sector and as a result, boosted bank 
earnings. “Profi tability too is recovering 
on higher revenues as well as lower loan 
impairment charges with improving 
asset quality and very high reserve 
coverage as required by the central 
bank,” explained Fitch.

Excitement for the projects market in 
Kuwait is running high with many 
expecting this year to top 2014’s 
successful run. Last year, project activity 
in the Arab Gulf nation was among the 
fastest-expanding in the region with 
KWD7.3 billion (US$24.04 billion)-worth 
of contracts awarded – a fi gure that 
was almost four times higher than in 
2013 and larger than the last three years 
combined, according to the National 
Bank of Kuwait.The bullish outlook for 
the project and infrastructure market also 
extends to the retail and property sectors, 
which too had a signifi cant impact on 
bank lending. According to Fitch, solid 
demand in the consumer and real estate 
sectors drove bank lending in Kuwait up 

by 11.5% in 2014, the sharpest hike in the 
previous fi ve years – and this bodes well 
for banking players. 

“We expect stronger margins due to 
more opportunities domestically and the 
banks’ diversifi cation strategies, mainly 
targeting growth in the retail and SME 
sectors and regional expansion,” noted 
the rating agency, which also believes 
that banks’ prospects are brighter 
compared with the past when they had 

typically lagged behind regional peers in 
performance.

All six Islamic banks in Kuwait (except 
Al Rajhi Kuwait whose fi nancial 
statements are not available), including 
the four rated by Fitch (Kuwait Finance 
House, Ahli United Bank, Kuwait 
International Bank and Boubyan Bank), 
registered stronger earnings and a more 
robust balance sheet in the fi rst half of 
2015.

Kuwait’s ambitious infrastructure plans boosting Islamic 
banks’ prospects

Chart 1: Awarded and planned projects in Kuwait

Sources: MEED Projects, NBK
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Regulatory landscape
Islamic banking was formally introduced 
in Jordan in 1979 via Jordan Islamic Bank 
(JIB), an Al Baraka subsidiary, under 
a special temporary Act — the Jordan 
Islamic Bank for Finance and Investment 
Act (Act No 13, 1978) — which became 
permanent in 1985.

Similar to conventional banks, Shariah 
banking activities fall under the 
jurisdiction of the Banking Law 2000. 
Authorities issued a Sukuk law in 2012, 
paving the way for a sovereign issuance.

Banking and inance
Including JIB, which is one of the world’s 
oldest Islamic banks, there are three other 
fully-fl edged Shariah banks operating in 
Jordan. They are: Al Rajhi Bank (2011), 
International Islamic Arab Bank (1998) 
and Jordan Dubai Islamic Bank (2010). In 
general, the profi tability of Islamic banks 
has been growing on a year-to-year basis, 
with JIB in the lead in terms of total assets.

The Islamic banking community aside, 
the Jordanian government has also 
been playing a more proactive role in 
pushing for Islamic fi nancial instruments, 
particularly in 2015. In July 2015, the 
government agreed to use Shariah 
compliant solutions to fund import basic 
goods and commodities in partnership 
with the International Islamic Trade 
Finance Corporation. Through the 
proposed agreement, US$3 billion will be 
disbursed in soft loans.

In the same month, the government also 
guaranteed a US$360 million Murabahah 
fi nancing agreement between the 
National Electric Power Company and 
JIB, which is intended to fund purchases 

of fuel derivatives. More recently, the 
Governorate Development Fund (GDF) 
— a Ministry of Finance initiative under 
the Jordan Enterprise Development 
Corporation — engaged the nation’s Hajj 
Fund to introduce Shariah compliant 
fi nancing options to mobilize JOD40 
million (US$56.25 million) in reserves 
into development projects particularly in 
the industrial and service sectors. 

Sukuk
To date, there is only one Sukuk issued 
in Jordan: a JOD85 million (US$119.53 
million) seven-year Ijarah paper by Al 
Rajhi Cement in 2011. However, since the 
passing of a Sukuk law in 2012, which 
set the motion rolling for an Islamic 
sovereign issuance, several other entities 
have also expressed interest in issuing 
Sukuk including JIB. JIB at the end of 
2014 amended its articles of associations 
to allow for a domestic dinar Sukuk 
off ering, slated for the end of 2015.

The government is also making steady 
progress to tap the Islamic debt capital 
markets. In April 2015, the Ministry 
of Finance mandated the Islamic 
Corporation for the Development of 
the Private Sector (ICD) as transaction 
technical support for its planned 
domestic Sukuk issuance that it hopes 
to market before the end of 2015 — the 
program would be facilitated by the 
Japan International Corporation Agency, 
under its agreement with the ICD to 
provide technical Sukuk assistance. 

Takaful
Islamic insurance is governed by 
regulations issued in 2011 by the 
Insurance Commission of Jordan (IC). 
Early 2014, one of the three Takaful 

operators in Jordan, Al Barakah Takaful, 
was liquidated by the IC following 
suspension a year prior due to fi nancial 
challenges leaving Islamic Insurance 
Company and First Insurance Company 
(FIC) as the only two providers of 
Shariah compliant insurance solutions.

The two players are, however, expanding 
and reporting stronger earnings every 
year. In April 2015, FIC expanded into 
the life insurance market as it acquired 
a majority stake (76%) in Yarmouk 
Insurance Company for US$15 million, 
one of the largest transactions in the 
region in recent times.

Outlook
Geopolitical instability (Syrian and 
Iraqi confl icts) and the spillover of the 
Arab Spring have aff ected the Jordanian 
economy signifi cantly; however, the 
Kingdom is making good recovery. 
According to the World Bank, Jordan 
in 2014 experienced a 3.1% real GDP 
growth (up 30bps year-on-year) and the 
fi gure is expected to continue growing 
in 2015 (3.5%) and 2016 (3.9%), mostly 
driven by higher private investments, 
although signifi cant challenges including 
regional hostility, high unemployment 
and dwindling natural resources, among 
other things, remain.

On the back of an improving economy 
and the government’s focus on Islamic 
fi nance, new avenues and growth 
opportunities are anticipated for the 
country.
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Jordan: Stronger and better
Determined to diversify its pool of funding and propel its Islamic fi nance industry forward, Jordan is making steady 
progress in that respect. VINEETA TAN traces the development thus far.

The Jordanian 
government 

has been playing 
a more proactive 
role in pushing for 
Islamic inancial 
instruments, 
particularly 
in 2015

Table 1: Financial performance of Jordanian Islamic banks (in Jordanian dinars) 
Net profi t Change

JIB 11.4 million 9%
International Islamic Arab Bank 15.75 million 36.36%
Jordan Dubai Islamic Bank 6.3 million -47.41%
Source: Respective banks’ 2014 annual report (except International Islamic Arab Bank which is based on 
2013 disclosure)

Table 2: Net profi ts of Jordanian Takaful operators in 2014 (in Jordanian dinars)
Net profi t Change

Islamic Insurance Company 1.08 million 8%
FIC 1.36 million 60.68%
Source: Mubasher
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The global corporate Sukuk market has 
always been dominated by companies 
from Saudi Arabia, the UAE and most 
dominantly Malaysia. Spearheading the 
increase in corporate Sukuk issuances 
worldwide, the Southeast Asian nation 
has seen off erings from various sectors 
of the economy. Nevertheless, the 
corporate Sukuk sector is still seen as 
a relatively restrictive area of growth 
particularly in countries other than 
Malaysia. In a recent report by Reuters, 
sovereign and quasi-sovereign issuers 
accounted for 85% of the US$113.9 
billion Sukuk deals concluded in 2014, 
with issues such as legal concerns, 
product design, pricing and cost 
deterring corporate participation. 

According to data from Dealogic in the 
past 12 months, the fi nance sector was 
the largest market segment commanding 
global Sukuk volumes at 41%, followed 
by the governments at 32%, the 
transportation sector at 9%, construction 
and building at 5%, oil and gas at 3% and 
others at 10%. Utilized as a mechanism 
to address liquidity and capital 
adequacy needs arising from Basel III 
requirements, many fi nancial institutions 
opted for Tier 1 and Tier 2 Sukuk to 
diversify their funding sources. 

Asia
Over the past 12 months, data from 
Dealogic showed that the Asian region 

had the highest number of corporate 
investment grade Sukuk. In the private 
sector, volumes reached US$5.48 
billion, with a total of 58 deals, while 
in the public sector, particularly in 
Southeast Asia it reached US$4.9 
billion with 19 deals. With a majority 
being Malaysian deals, Asia witnessed 
corporate heavyweights such as 
PETRONAS, Prasarana Malaysia and 
Garuda Indonesia (fi rst Indonesian 
corporate to issue Sukuk) tapping the 
global Sukuk market. Asian companies 
with the biggest deals come from the 
transportation and construction sectors. 

Middle East 
In the public sector, Middle East 
companies issued Sukuk worth US$1.41 
billion comprising two deals while in 
the private sector it saw volumes reach 
US$3.29 billion from six deals. The 
largest issuances in the region were from 
Emirates Group, Dubai Islamic Bank and 
Dubai International Financial Center. 

Europe and Americas
The European market saw corporate 
investment grade Sukuk issuances in 
the private sector worth US$293 million. 
Making a mark in history, US fi nancial 
institution Goldman Sachs tapped the 
international Islamic debt capital market 
with a benchmark deal, being the fi rst 
American bank to issue Sukuk. 

Outlook
Based on industry reports, the global 
Sukuk sector can expect more corporate 
issuances from companies domiciled 
in Saudi Arabia, Jordan and Hong 
Kong. Projected to experience a budget 
defi cit greater than its estimations this 
year, Fitch expects the Saudi Arabia 
government to return to the debt capital 
markets, encouraging growth in the 
country’s corporate Sukuk sector. Saudi 
corporates are seen to be more inclined to 
issue Sukuk than bonds due to the wider 
local investor base for Sukuk and because 
some are restricted to Shariah compliant 
borrowing by their own rules. 

Jordan is expected to launch its sovereign 
Sukuk which will be organized by the 
government and is expected to encourage 
more corporate Sukuk issuance in the 
future. Due to the fact that Islamic 
banks have surplus liquidity which is 
not fully utilized, Sukuk is seen as good 
alternative instruments compared to 
bonds. The Jordan Securities Commission 
has announced its readiness to issue 
Sukuk and has issued fl exible procedures 
that match the process itself.

Over in Hong Kong, several corporates 
are in discussions with CIMB to issue 
Sukuk. The Hong Kong government’s 
decision to tap the Islamic debt capital 
markets has spurred interest among 
domestic corporates to do the same.

IFN SECTOR ANALYSIS
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The corporate Sukuk market: A perpetual 
milestone
Undoubtedly the face of Islamic fi nance, every Sukuk off ering from fi rst-time issuers indicate a signifi cant 
breakthrough for both the company and the global Shariah compliant industry. With more entities testing their luck 
in the Islamic debt capital market, the industry grows in size and standing. NABILAH ANNUAR brings an overview 
of the developments that have transpired in the corporate Sukuk space in the past year.

Table 1: Global corporate and fi nancial institutions Sukuk volume in the public sector for the last 12 months

Deal Region Deal Value (US$ million) No.

Middle East 1,413 2

Southeast Asia 4,905 19

Table 2: Global corporate and fi nancial institutions Sukuk volume in the private sector for the last 12 months

Deal Region Deal Value (US$ million) No.

Europe 493 4

Japan 37 2

Middle East 3,295 6

North America 500 1

Southeast Asia 5,449 54

Source: Dealogic
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National mortgage provider Cagamas 
on the 26th June successfully concluded 
the sale of its RM500 million (US$131.61 
million) Islamic commercial paper 
(ICP). Auctioned at a time when 
markets were nervous about the Federal 
Open Market Committ ee (FOMC) 
meeting on the 17th June, Cagamas chose 
to act preemptively and managed to 
conduct the transaction in a profi table 
manner. Speaking to Chung Chee 
Leong, the president and CEO of the 
corporation, NABILAH ANNUAR takes 
a closer look at the deal.

Having considered other available 
structures such as the Sukuk Wakalah 
Bil Istithmar and Sukuk Al-Amanah Li 
Al-Istithmar, Cagamas chose to employ 
a straightforward Murabahah structure, 
riding on the fact that it is a globally 
accepted Islamic concept particularly 
in the GCC and is one of the popularly-
used principles for various Islamic 
fi nancial instruments. “Endorsed by the 
National Shariah Advisory Council, the 
structure is widely accepted as most 
investors are familiar with the principle 
and has proven to meet the requirements 
of a larger range of investors. Further, 
Malaysia’s sizeable inventory of edible 
oil, namely crude palm oil resources, in 
addition to contracts based on London 
Metal Exchange commodities, has further 
accommodated the use of this structure,” 
explained Chung to IFN.

One of the main challenges faced in the 
process of the issuance was the att ractive 
rates off ered by competing banking 
products which appeal more to corporate 
investors, as well as the aforementioned 

anticipated FOMC meeting which was 
scheduled on the 17th June that hampered 
bidding momentum during the survey 
on indication of interest as market 
participants preferred to stay on the 
sidelines ahead of the meeting. 

“In response, the actual orderbook was 
deliberately opened ahead of the FOMC 
meeting to avoid the risk of unfavorable 
knee jerk reaction by market participants 
due to [an] unexpected decision by the 
committ ee,” said Chung. The company’s 
continuous proactive engagement 
with key investors managed to yield 
positive results ahead of the actual book 
opening as soft orders received were 
suffi  cient to provide a one-time cover at a 
commendable initial price guidance at par 
to the three-month KLIBOR. “The anchor 
and blast strategy worked successfully 
well evidenced by the bid-to-cover ratio 
of three times which allowed for the fi nal 
pricing to be tightened and resulted in the 
ICP priced at 1bps below the three-month 
KLIBOR rate (sub-KLIBOR).”

As the fi rst issuer that issues profi t-based 
ICPs, investors pay the issuer at par 
on the issuance date and subsequently 
receive face value plus profi t on maturity, 
contrary to the norm in Malaysia 
where ICPs are normally issued at a 
discount. According to Chung, the 
issuance received strong demand 
from domestic investors comprising 
fi nancial institutions, asset managers and 
insurance companies. Achieving a pricing 
at 1bps below the three-month KLIBOR 
was deemed a success in comparison to 
another AAA-rated issuer which recently 
priced its commercial paper at 16bps 
above the three-month KLIBOR.

The ICP was issued out of the company’s 
RM20 billion (US$5.26 billion) Islamic/
conventional commercial paper programs. 
Cagamas’s most recent dabble in the 
Islamic debt capital market was last 
November when the company established 
its US$2.5 billion multicurrency Sukuk 
issuance program to enable it to tap 
liquidity from international investors. The 
mortgage corporation is predominantly 
involved in the issuance of medium and 
long-term fi xed rate debentures of various 
structures under its existing Sukuk 
programs. These issuances seek to provide 
investors the opportunity for both 
portfolio diversifi cation as well as 
investment in high-grade paper of various 
tenures which are often used as the 
guiding benchmark for other debt 
securities issues.

Cagamas ICP: A need to be proactive

Cagamas RM500 million (US$131.61 
million) three-month Islamic 

commercial paper 

RM500 million (US$131.61 million)

26th June 2015

Issuer and 
obligor

Cagamas 

Size of issue RM500 million 
(US$131.61 million)

Purpose Purchase of Islamic 
fi nancing

Tenor Three months
Issuance price Par
Profi t rate 3.68% (1bps below 

three-month KLIBOR)
Payment At sett lement date
Currency Ringgit Malaysia
Maturity date 25th September 2015
Lead managers CIMB Investment Bank
Principal 
advisors

CIMB Investment Bank 
and HSBC Amanah 
Malaysia

Governing law Law of Malaysia
Legal advisors Zaid Ibrahim & Co as 

legal counsel for the 
issuer
Christopher Lee & Co 
as legal counsel for joint 
principal advisors and 
joint lead arrangers

Listing Not listed on Bursa 
Malaysia Securities 
or any other stock 
exchanges

Underlying assets Shariah compliant 
commodity

Rating ‘P1’ by RAM
‘MARC-1ID’ by MARC

Shariah advisors CIMB Islamic Shariah 
Committ ee and HSBC 
Amanah Malaysia 
Shariah Committ ee 

Structure Commodity Murabahah
Tradability Yes
Investor 
breakdown

Financial institutions, 
asset managers and 
insurance company

Face value/
minimum 
investment

RM500 million

The actual 
orderbook 

was deliberately 
opened ahead of 
the FOMC meeting 
to avoid the risk of 
unfavorable knee 
jerk reaction by 
market 
participants
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PAKISTAN

By Muhammad Shoaib Ibrahim

According to the quarterly Islamic 
banking bulletin recently released 
by the State Bank of Pakistan (SBP) 
which is the country’s central bank, 
the growth momentum of the Islamic 
banking industry continued during the 
fi rst quarter of the 2015 calendar year as 
both assets and deposits witnessed an 
increase. Assets of the Islamic banking 
industry grew by 3.5% to reach PKR1.3 
trillion (US$12.62 billion) during the 
fi rst quarter (January to March) of this 
calendar year. The market share of 
Islamic banking in the overall banking 
industry remained unchanged at 10.4% 
as assets of both the Islamic banking 
industry as well as the overall banking 
industry grew at the same rate of 3.5% 
during the quarter under review. 

The pace of new branch expansion 
remained slow. The branch networks of 
the Islamic banking industry showed 
only a moderate increase during the fi rst 
quarter of the 2015 calendar year. This 
slow rate of branch expansion at the 
beginning of the year is in accordance 
with the usual expansion trend of the 
banking industry. Normally it picks up 
toward the end of the year. According 
to the bulletin, the total branch network 
has reached 1,597 as compared to 1,314 
last year. It is important to note that the 
branch networks of the Islamic banking 
industry remain concentrated in major 
cities of the country which is around 54% 
of the total network. 

Profi tability of the Islamic banks was at 
PKR4.8 billion (US$46.6 million) during 
the quarter under review and remained 
higher compared to the same period last 
year. However, non-performing fi nancing 
of Islamic banks increased resulting in an 
increase in provisions against fi nancing. 
Among other earning and profi tability 
indicators, the return on equity increased 
while the return on assets remained 
unchanged compared to the previous 
quarter.

Globally, Islamic fi nance has grown 
rapidly particularly in Asia Pacifi c and 
the Middle East region. Currently, the 
size of the Islamic fi nance market is 
estimated between US$1.66 trillion and 
US$2.1 trillion and it is expected to 
reach US$3.4 trillion by the end of 2018. 
Likewise, the growth of Islamic fi nance 

in Pakistan also remained excellent at 
around 30% in the last few years. 

The SBP has been playing a leading 
role in the promotion and development 
of Islamic banking in the country 
on sound footings by facilitating the 
Islamic banking industry to reach a 
point of recognition both at the local 
and international level. The SBP is one 
of the few regulators to have introduced 
a comprehensive legal, regulatory and 
Shariah compliance framework for the 
Islamic banking industry. The newly 
unveiled Islamic banking strategy by the 
SBP is targeted to double the number of 
Islamic banking branches and the size of 
the industry within the next few years.

Pakistan being a Muslim country has great 
potential for further expansion of Islamic 
fi nance within the masses. The present 
government is fully committ ed toward the 
development of the Islamic fi nance 
industry on a sustainable basis. There is no 
reason why Islamic fi nance is not able to 
achieve the important milestone of a 
sizeable market share since this country is 
the second-largest Islamic market 
(population-wise) after Indonesia.

Muhammad Shoaib Ibrahim is CEO and 
the managing director of First Habib 
Modaraba. He can be contacted at shoaib@
habibmodaraba.com.

Assets of Islamic banking industry 
continue to grow

There is no 
reason why 

Islamic inance is not 
able to achieve the 
important milestone 
of a sizeable market 
share since this 
country is the 
second-largest 
Islamic market 
(population-wise) 
after 
Indonesia
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HONG KONG

By Amirali Bakirali Nasir

Eid ul Fitre felicitations to all and may 
Allah accept your fast. Ramadan and 
Shawal have been quiet months in 
Hong Kong so the focus will be on some 
of the structural provisions for Sukuk 
in the ordinance relating to alternative 
bonds (Sukuk).

Under the Hong Kong legislation a bond 
issuer, in an alternative bond scheme 
(ABS), must be an SPV. An SPV can be 
a corporation or a partnership or any 
other entity established solely for the 
purpose of the ABS and must not carry 
on any trade or activities except for the 
purpose of the ABS. If an SPV is engaged 
in business activities apart from the 
alternative bond issuance it is excluded. 

However, if the same originator uses one 
SPV for more than one ABS, it will be 

regarded as an ABS for each respective 
scheme. This is to facilitate an SPV being 
incorporated and used for the issuance 
of a series of alternative bonds under 
an issuance program. A few examples 
provided in the interpretation and 
practice note are: 

(1) A bond issuer using one of his 
dormant asset-free companies 
previously used for property 
investment will not come within 
the defi nition of an SPV because it 
was previously used for property 
investment and not incorporated 
solely for the purpose of the ABS

(2) An SPV incorporated solely for an 
ABS to issue a series of alternative 
bonds under four ABSs being two 
lease arrangements and two profi t-
sharing arrangements, will be in 
compliance with the defi nition of an 
SPV, and 

(3) If the same facts in example (2) are 
taken save that one or more of the 
investment arrangements were not 
investment arrangements, then the 
company falls outside the defi nition 
of an SPV. 

In September 2014, Hong Kong’s 
inaugural Sukuk Ijarah, underpinned by 
selected units in two commercial 
properties in Hong Kong, was issued by 
the SPV, Hong Kong Sukuk 2014. The 
June 2015 asset-light Sukuk issued by the 
Hong Kong government used the SPV, 
Hong Kong Sukuk 2015. Both SPVs were 
established and wholly owned by the 
government.

Amirali Bakirali Nasir is the managing 
partner and solicitor at Nasirs Solicitors and 
chairman of the Law Society of Hong Kong 
working party on Islamic fi nance. He can be 
contacted at abn@nasirs.com.hk.

Hong Kong’s SPV

EGYPT

By Dr Walid Hegazy

The property division of the Egyptian 
Takaful Insurance Company intends to 
reach EGP490 million (US$62.6 million) 
of investment by the end of the 2015-16 
fi scal year. 

Its fi rst targets for investment will be 
long-term projects currently being 
developed by Egyptian banks, in a bid 
to accelerate Egypt’s economic growth. 
The revenue from such investment 
is expected to reach EGP62 million 
(US$7.92 million) by June 2016. 

The goals set for 2016 will follow the 
results of the 2014-15 fi scal year, in 
which the company att ained EGP53.5 
million (US$6.81 million) in investment 

revenue from EGP414 million (US$52.71 
million) in total investments. Although 
the EGP414 million fell short of the 
EGP432 million (US$55 million) 
objective that the Egyptian Takaful 
Insurance Company had previously set, 
it is not unlikely that the projections 
for fi scal year 2015-16 are att ainable, 
especially in light of Egypt’s more 
favorable investment climate. 

In other news, the publicly-traded 
Kuwaiti investment company, Al Salam 
Group Holding, has fi nally managed to 
be listed on the Egyptian stock exchange 
after several unsuccessful att empts 
since 2013. Al Salam Group Holding is 
already listed on the stock exchanges 
in Dubai and Kuwait. Though it was 
founded in 1997, it did not become 
listed on the Kuwaiti stock exchange 

until 2005. The investment company’s 
listing on the Egyptian exchange will 
be via depository receipts. With Al 
Salam’s addition to the Egyptian bourse, 
this brings the number of newly-listed 
companies to 12 in 2015. 

The inclusion of the Kuwaiti 
shareholding company is exceptional, as 
the company is neither based in Egypt 
nor does it operate within the country. 
Al Salam’s listing on the Egyptian 
exchange may pave the way for other 
foreign companies without an Egyptian 
presence to be listed.

Dr Walid Hegazy is the managing partner 
of law fi rm Hegazy & Associates in 
association with Crowell & Moring. He can 
be contacted at whegazy@hegazylaw.com.

New economic developments in Egypt

Follow us on 
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MALAYSIA

By Ahmad Mukarrami Ab 
Mumin

Locally issued ringgit Sukuk are 
outperforming despite the currency 
continuously plunging and weakening 
to its lowest spot in 15 years due to 
uncertainties in the local economy. 

For the Islamic bill that is due in 
2016 and 2017, the sovereign-backed 
ringgit Sukuk yielded 2.5% and 3.5% 
respectively for this year as compared 
to dollar-denominated Sukuk which 
yielded 0.8% and 1.7% respectively 
in the same year. Its premium has 
increased more than 200bps when 
compared to other Sukuk issued 
globally. 

Islamic banking set to 
grow by 18% annually to 
US$296.26 billion by 2019
The Islamic banking industry in 
Malaysia has shown continuous growth 
in recent years. This growth is expected 
to continue in the next fi ve years with 
an average growth of 18% annually. 
It is also expected to reach the size of 
US$296.26 billion by the year 2019. This 
is in contrast with its previous size of 
US$141.77 billion in 2013. The increase 
in corporate fi nancing and Sukuk 
issuances will largely contribute to this 
growth. Moreover, this projected growth 
can be achieved provided that market 
conditions continue becoming favorable 
for the industry.

Islamic banking on track to 
meet target of 40% of total 
inancing

Apart from the continuous growth, the 
Islamic banking industry in Malaysia 
is also currently on track to achieve the 
target of 40% of total fi nancing by 2020 
as mooted by Bank Negara Malaysia 
(BNM) previously. This positive 
performance is due to the increasing 
demand for Islamic fi nancing products 
as well as the industry’s ability to seek 
opportunities in the market despite the 
heavy presence of their conventional 
counterparts. 

As stated by BNM deputy governor 
Muhammad Ibrahim, the future and 

continued progress of Islamic fi nance in 
Malaysia would very much depend on 
the industry resourcefulness to build and 
maintain an innovative, competitive and 
inclusive Islamic fi nancial industry.

Ahmad Mukarrami Ab Mumin is the head 
of the Shariah division at RHB Islamic 
Bank. He can be contacted at ahmad.
mukarrami@rhbgroup.com.

Malaysian Sukuk outperform despite weakening currency
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GLOBAL ECONOMIC 
OUTLOOK

By Tariq Alrifai

Gulf Finance House (GFH), the 
embatt led Bahrain-based investment 
bank, announced recently that it is 
considering delisting from the Kuwait 
Stock Exchange (KSE) in favor of listing 
on Saudi Arabia’s Tadawul. Tadawul 
is by far the region’s largest stock 
exchange. GFH’s shares, however, are 
also listed in Bahrain and Dubai. It was 
also listed until recently in London. The 
fi rm decided to delist from London due 
to litt le to no trading volume. 

The KSE in contrast is one of the most 
active exchanges for GFH shares. This 
begs the question, why delist from 
Kuwait, which has been one of the best 
markets for GFH shares, when the fi rm 
can delist from Dubai instead?

The reasons for wanting to list on 
Tadawul are obvious. Not only is 
Tadawul the region’s largest exchange 
with healthy trading volumes, it also 
recently opened the door to foreign 
investors. This has att racted a lot of 
att ention from international fund 
managers as they seek to gain access to 
the Saudi market as well as the wider 
GCC market. GFH is spot-on for wanting 
to list there. However, if it has to delist 
from somewhere else to do so, delisting 

from Dubai would be a bett er option.
One reason for this decision might be 
due to a 2014 probe by Kuwait’s Capital 
Markets Authority (CMA), the country’s 
market regulator. Back in May 2014, the 
CMA put GFH on six months’ probation 
for irregular stock trading. The move 
came after trading volume reached 
record highs before merger talks were 
disclosed between Khaleeji Commercial 
Bank and Bank Al Khair, both based in 
Bahrain. 

GFH is no stranger to scandals or 
controversies. Since 2008, the fi rm 
has been bogged down by scandals 
and lawsuits due to the actions and 
investments concluded by its former 
chairman Essam Janahi and some leading 
executives. 

GFH has spent the past seven years 
trying to clean up its image and gett ing 
back on track, but the collapse of merger 
talks last year still show how fragile the 
investment banking market is in the Gulf. 

While listing on Tadawul may help 
GFH’s stock price and trading volume, it 
still does not address its underlying 
business model, which is in more dire 
need of change.

Tariq Alrifai is an expert in Islamic 
investment products and market trends. He 
can be contacted at talrifai@failaka.com.

Should Gulf Finance House delist from 
Kuwait or Dubai in favor of listing on 
Tadawul?
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IslamIc securItIzatIon

By Debashis Dey

asset-based structures
Market participants in the Sukuk 
market over the last two decades know 
that the term ‘asset-based’ refers to the 
overriding reliance of investors on the 
credit strength of the obligor (or sponsor) 
of the transaction rather than the assets 
that are used as the reference for a 
Sukuk. Similarly, for a sponsor, the term 
asset-based means that the sponsor can 
simplify its reporting and segregation 
in relation to the assets as the sponsor 
knows that the investors are really 
relying on the sponsor’s credit strength.

For example, in an Ijarah transaction, 
where there is a sale by the sponsor of 
the transaction of an underlying asset 
that will then be leased, a typical asset-
based structure will not fully analyze the 
sale value of the asset in question or the 
potential value of the lease if leased to 
third parties. Instead, the investors will 
rely largely on the credit strength of the 
sponsor as sole or principal lessee of the 
asset in question. 

In other words, the investors will 
investigate the strength of the balance 
sheet of the lessee (who is typically 
also the sponsor of the transaction 
and the seller of the asset) to quantify 
the credit strength as sufficient to pay 
the lease rentals (and thus ultimately 
return capital and generate income 
for the Sukuk certificates). This is 
even more acute where the structure 
involves a purchase undertaking 
obligation extended by the sponsor 
(the obligor) to repurchase the asset in 
case of financial default or where the 
Sukuk has reached the date capital is 
scheduled to be fully returned. In both 
circumstances investors will, through 
the actions of the special purpose issuer 
holding the assets for the investors, 
‘put’ the asset to the sponsor, thus 
crystalizing the debt claim against the 
sponsor for the capital amount equal to 
the outstanding Sukuk capital.

What the investors will not do is truly 
review the assets on an independent 
basis as if they were genuinely acquiring 
the assets as owners and then assessing 
what rental income could be derived 
from the open market or what could be 
obtained from selling the asset on the 
open market. On that basis, the Sukuk 
transactions are typically asset-based and 
dependent on the credit of the sponsor.

asset-backed structures
In a genuine securitization, where 
the profit return and return of capital 
are limited in recourse to the assets 
themselves, investors will genuinely 
try to assess the value of the assets in a 
number of situations: where the assets 
are being exploited by the sponsor, 
where the assets are being exploited by 
third parties in the open market, and 
where the assets need to be liquidated in 
an urgent bankruptcy of the lessee.

Thus for example, if the above Ijarah 
structure was used in a genuine 
securitization, the investors would 
only be assessing the credit strength 
of the sponsor if the sponsor was to 
be a lessee of the asset. However, the 
investors would be more focused on 
the asset value of both the asset itself 
and the value of any lease that could be 
genuinely obtained in the open market. 
Given that the investors’ recourse would 
be limited only to the asset and the value 
of any lease, there would have to be a 
critical analysis of the asset and most 
likely a discounting of such value to 
provide some cushion in case there are 
unforeseen market events that affect 
future value. Certainly, investors would 
not solely rely on the balance sheet of the 
sponsor (if it is the lessee).

Islamic securitization – still waiting in the 
wings?
Several years ago, around 2008, the writer was asked by industry commentators whether the classic Sukuk structures 
common in the market would finally evolve from ‘asset-based’ structures to ‘asset-backed’ structures that were 
true securitizations and thus limited in recourse solely to the performance of the assets underpinning them. At the 
time, this writer thought that such progress was inevitable, particularly given that the move to asset-backed would 
follow more closely the concepts that were promulgated by the scholars when structuring Shariah compliant issues. 
Flash-forward to 2015, the industry has not moved on very much from the asset based structures still dominating the 
market and asset backed structures are very few and far between. This raises the fundamental question why such 
asset backed structures are still very much a minority and also why the industry has not evolved notwithstanding the 
continued pressure from scholars to do so. DEBASHIS DEY feels that the answer is a simple one: the investor base is 
simply not ready to do so and the issuers in the market are not ready either.

The 
assessment 

of an asset at the 
time of purchase 
requires dedicated 
knowledge of 
the industry in 
question, the market 
generally and the 
ability to compare 
such asset value 
to other similar 
asset purchases 
historically
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so why hasn’t it happened 
more often?
Other than some notable exceptions such 
as the recent announcement by CIMB of 
a ‘collateralized Sukuk’, the vast majority 
of Sukuk are asset-based in today’s 
market. The question is why, and the 
answers, in the writer’s view fall into two 
broad simple concepts.

Investors are not ready for 
the product
In order for the product to evolve into 
an asset-backed structure, there need 
to be sufficient investors with sufficient 

appetite to invest in such structures. 
However at the moment, the majority of 
Shariah compliant institutional investors 
who purchase Sukuk do not appear to 
wish to invest in the resources necessary 
to assess asset values in the fashion 
described earlier in this article, where 
such investment is asset-backed.
Such resources are necessary because 
as all investors in assets know, the 
assessment of an asset at the time of 
purchase requires dedicated knowledge 
of the industry in question, the market 
generally and the ability to compare 
such asset value to other similar asset 
purchases historically. When looking at 
the transaction in this light, one realizes 
that for the investor, an assessment solely 
of the credit strength of the sponsor 
can seem quite straightforward in 
comparison.

There is also the additional factor that 
many of the Shariah compliant investors 
driving the market are actually financial 
institutions (rather than private equity 
or funds), which gives the added 
complication that such investors have 
capital constraints from their bank 
regulators that favor a balance sheet 
assessment of the sponsor over the 
limited recourse investment in assets. 
This again pushes the product towards 
asset-based rather than asset-backed.

sponsors are not ready for 
the product
In addition to investor appetite for the 
product, sponsors of Sukuk must also be 
willing to participate in transactions that 
are securitizations rather than corporate 
balance sheet Sukuk. However, for many 
sponsors, the concept of an asset sale 
that leads to recourse against the assets 
in a default is beyond their appetite 
for funding, particularly if they are 

comparing their funding options against a 
conventional bond or loan which does not 
have the same features. The idea that the 
Sukuk investors can sell the assets to third 
parties in a securitization structure will 
often severely limit the assets the sponsor 
wishes to make available for the Sukuk.

In addition, true securitizations require 
frequent reporting on the asset monthly 
or quarterly performance and typically 
certain step-in rights for the investors 
to take over management of the assets 
should the asset performance be below 
certain pre-agreed levels. This is often 
well beyond what a sponsor is willing to 
do in the context of a fundraising. The 
sponsor’s reluctance in light of all these 
issues typically steers the transaction 
away from a securitization structure. 

conclusion
As noted several times in this article, 
the concept of securitization of assets is 
certainly consistent with the principles of 
Shariah and structurally something that 
most leading scholars prefer when given 
the choice of structures to use in Islamic 
finance. There is a bias towards asset-
backed and limited recourse structures if 
one fully applies all the principles of risk 
transfer and ownership transfer.

However, it is clear that the market itself 
is still evolving in this regard and is not 
yet ready to move from asset-based 
structures to asset-backed structures. The 
combined effect of reluctance of both the 
investors and the sponsors in relation to 
true securitizations means that for now, 
asset-based structures will remain the 
dominant form of financing in the near 
future.

Debashis Dey is a partner at White & Case. 
He can be contacted at  debashis.dey@
whitecase.com. 
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JAPAN

By Etsuaki Yoshida

Amendment of the banking 
regulation
A bank under the Japanese legal system 
is not able to off er certain types of 
Islamic fi nancial products. The Banking 
Act prohibits a bank from engaging in 
non-fi nancial activities in Article 10-12, 
and hence, asset-trading types of Islamic 
fi nancial contracts, such as Murabahah 
and Ijarah, are not off ered by a bank 
domiciled in Japan. 

With continuous and widespread 
growth of the Shariah compliant fi nance 
industry, the Japanese government is 
aware of the signifi cance of it, especially 
for the country’s fi nancial industry, and 
has started to accommodate the banking 
regulations with Islamic fi nancial 
products. 

2008 amendment
There were two phases of legal 
accommodation. The fi rst was done in 
2008. The government allowed a bank’s 
subsidiary to off er Islamic fi nancial 
products including asset-involved 
ones. Note that this is only for a bank’s 
subsidiary, and not for the bank itself. 
This has something to do with the 
existing regulation: a bank is not allowed 
to off er leasing or other asset-involved 
fi nancing, in order to separate non-
fi nancial risks from the bank itself, while 
it is permitt ed for a bank’s subsidiary 
to do so. Murabahah and Ijarah-based 
fi nancing are considered to be of these 
kinds, and the legal treatment was made 
based on this interpretation.

The second phase of legal 
accommodation of the banking 
regulation took place in April 2015. 
Under the 2008 regime in the past, 
where Islamic banking services could 
only be off ered through a bank’s 
subsidiary, a banking group (a bank and 
its subsidiary) were forced to endure 

inconvenience of customer relations, 
business management and sett lements of 
transactions. Under these circumstances, 
the Japanese banking institutions 
requested for deregulation to allow 
banks to off er Islamic banking products. 
This request was realized in March 2015 
as an amendment of the ‘Comprehensive 
Guidelines for Supervision of Major 
Banks’ and ‘Comprehensive Guidelines 
for Supervision of Regional Financial 
Institutions’. They are not part of the 
Banking Act, but with these guidelines, 
banks are now offi  cially able to off er 
Islamic banking services.

The signifi cance of the second 
amendment, compared with the banking 

environment after the fi rst arrangement, 
is huge. In the past environment, a bank’s 
subsidiary was able to off er Islamic 
fi nance as explained before, but a point 
of fact is that it was eff ective only in 
the Malaysian market. In Malaysia, the 
authority historically allowed foreign 
banks to operate in the domestic market 
only in the form of a local entity, not in 
the form of a branch, which is legally 
considered to be a part of a bank. After 
this fi rst amendment, Sumitomo Mitsui 
Banking Corporation and Mizuho Bank 
have got the license of onshore banking 
in Malaysia, but they mainly intended to 
operate as conventional banks, although 
they have off ered a bit of Islamic banking 
as well. Therefore, the fi rst arrangement 
was ‘accidentally’ appropriate for 
Malaysia, which is one of the main 
markets of Islamic fi nancial business. 

In other words, the regulatory 
environment under the fi rst one was not 
economically suitable for Japanese banks 
in global markets except Malaysia, and 
this led to the request of deregulation 
that banks themselves should be able to 
off er Islamic banking products.

Under the current regulatory 
environment, banks are now free 
to provide almost all types of 
Islamic fi nancial products. After the 
deregulation, Bank of Tokyo-Mitsubishi 
UFJ announced in July the launch of its 
Islamic fi nancial services at its Dubai 
branch, with approval from the local 
authority, the Dubai Financial Services 
Agency. 

Japan at the crossroads: Can its Islamic inance 
keep up with the world?
Japan has been involved in Islamic fi nance mainly since its current wave of global growth around 2005, backed by 
increasing oil prices. Private and public sectors were both the actors of the development. Not just during this period, 
but it has continued to evolve until recently as well and even now. In this article, ETSUAKI YOSHIDA provides an 
overview of its recent developments, as well as raising questions for further growth.

Investment-
related types 

of Islamic contracts, 
such as Mudarabah 
and Musharakah, 
have legally been 
acceptable to 
Japanese banks as 
a form of equity 
participation, and 
now, roughly 
speaking, any type 
of Islamic inancial 
product can be 
offered without 
any legal 
impediment



24© 29th July 2015

COUNTRY 
FEATURE

Investment-related types of Islamic 
contracts, such as Mudarabah and 
Musharakah, have legally been 
acceptable to Japanese banks as a 
form of equity participation, and now, 
roughly speaking, any type of Islamic 
fi nancial product can be off ered without 
any legal impediment. Japanese banks 
are expected to expand their Shariah 
compliant business on a global scale, 
with no outside obstacles.

Shariah compliant investment 
funds
Interesting cases have been seen, not 
in the scope of megabanks such as the 
Bank of Tokyo-Mitsubishi UFJ (BTMU), 
Sumitomo Mitsui Banking Corporation 
and Mizuho Bank as discussed in the 
previous section, but rather in the 
smaller fi nancial institutions. They have 
established Islamic private equity funds 
and this phenomenon is appreciated, 
as this means an increase of variety in 
the business fi elds of fi nance, implying 
the stable and further growth of Islamic 
fi nance deals coming out of Japanese 
fi nancial institutions.

Inspire and PNB
In April 2014, a Japanese investment fi rm, 
Inspire, and the Malaysian investment 
company, Permodalan Nasional (PNB) 
through its local subsidiary, PNB Asset 
Management Japan, co-established the 
PNB-INSPiRE Ethical Fund 1, an Islamic 
private equity fund. 

This deal is noteworthy not just in terms 
of exploring the new type of Islamic 
fi nance. The fund was joined by many 
other smaller banks, or ‘regional banks’ 
in Japan. The co-investors of the fund are: 
Oita Bank; Shonai Bank; the Organization 
for Small & Medium Enterprises and 
Regional Innovation; Hiroshima Bank; 
Fuyo General Lease; Hokuto Bank; Ogaki 
Kyoritsu Bank; Eighteenth Bank; Tohoku 
Bank; Michinoku Bank; Shiga Bank; 
Shinsei Bank; and Chikuho Bank. 

Most of these banks participated in 
this fund with an intention to assist 
their customers to invest in Malaysia 
and other regional markets, including 
Halal-related businesses. In order to 
meet this demand, the investment 
fi rms established a business advisory 
fi rm called Respire in Malaysia. This 
type of fi nancial transaction to support 
real-sector business is in line with the 

teachings of Shariah, and hence, this deal 
is signifi cant in the ethical sense as well.

SBI and the Bruneian Ministry 
of Finance
SBI Holdings, a Japanese fi nancial group, 
founded SBI Islamic Fund (Brunei) 
with the Ministry of Finance of Brunei 
Darussalam in May 2010 as a Shariah 
compliant investment arm for private 
equities. The fund invested in an early-
stage enterprise in Indonesia, which 
is the fi rst of its kind in the country, as 
was explained during the IFN Brunei 
Roadshow 2013.

J-Sukuk deadline
The aforementioned deals and 
institutional improvements are of course 
appreciated as sound development of 
Japan’s Islamic fi nance. However, not 
everything is going as planned. The 
absence of J-Sukuk deals is one of the 
main issues.

The Financial Services Agency of Japan 
had prepared by 2012 legal and tax 
frameworks for Sukuk to be arranged 
under the Japanese legal system, 
including sett lement measures by the 
Japan Securities Depository Center. The 
arrangement was eagerly anticipated by 
securities brokers and potential issuers, 
but there have been no deals so far. 
Well-informed bankers may think of the 
Toyota Sukuk in 2015 and the BTMU 
one in 2014, but they are not under the 
J-Sukuk framework (and technically 
they are issued by their Malaysian 
subsidiaries).

The reason this issue is raised in this 
article is that the tax treatment of part 
of the framework has a sunset clause, 
which will expire in March 2016. Many 
potential issuers, not just Japanese but 
non-resident entities as a potential issuer 
of ‘Samurai Sukuk’, have shown interest 
and asked practical questions and it 
was thought that it was a matt er of time 
before the fi rst J-Sukuk deal materialized. 
There must be many reasons for this 
absence. However, it is important to 
re-think about the signifi cance of yen-
denominated Sukuk. For issuers, as an 
example, they can expect a lower profi t-
rate cost and diversify funding sources 
of currencies with good publicity in 
both the Japanese and Islamic markets. 
If this measure expires, it is not just a 
loss for potential issuers and Japanese 
stakeholders, but a loss for the whole 
Islamic fi nance industry. It might be 
diffi  cult to restore the tax neutrality again 
if there is no actual deal, so this is the last 
opportunity to consider issuing Sukuk 
under the J-Sukuk framework. 

Conclusion
Financial institutions and the Japanese 
government are generally positive 
toward Islamic fi nance. Also, the growth 
of Islamic fi nance in the country gives 
more benefi ts than many other global 
Islamic fi nancial markets. The country is 
now at a crossroads as to whether it can 
foster the Islamic fi nancial industry for 
the next chapter, or stagnate at the 
current state. In any case, Japan has the 
potential to keep up with the rest of the 
world in the context of the growing 
Islamic fi nance industry. 

Etsuaki Yoshida is an adjunct research fellow 
at Waseda University. He can be contacted at 
et-yoshida@jbic.go.jp.
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Chart 1: Sukuk and bonds issuance: Strong 1Q15
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Chart 2: Table by geography
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CORPORATE SUKUK

By Bashar Al Natoor

The Saudi Arabian government’s 
issuance of domestic sovereign debt as a 
result of the recent decline in oil prices 
will likely be long term and bought 
by the country’s banks, which would 
consume some of the plentiful liquidity 
that has helped make bank lending the 
primary source of funding for Saudi 
corporates. Sovereign debt issuance may 
generate another benefi t for potential 
corporate issuers by helping to create a 
pricing benchmark, a yield curve and an 
overall credit curve.

Another factor that is likely to spur 
corporate Sukuk issuance in the medium 
term is the Capital Market Authority’s 
plan to reform the corporate debt market, 
including measures to make regulatory 
approval of debt products easier. 
Authorities aim to encourage companies 
to issue more bonds as a way to lessen 
extreme dependence on bank loans. Litt le 
detail is available, but the authority has 
said it will announce an initiative by 
the end of the year. Sukuk and bonds 
issuance usually play an important part 
in diversifying companies’ funding 
sources, extending the company’s debt 
maturity profi le, and enhancing access to 
a diverse set of international investors.

It is believed that corporates will 
largely maintain their capex programs 
as major ongoing projects continue to 
progress – therefore some funding for 
these programs may move to the Sukuk 
market. Banks’ reduced lending appetite, 
although remaining healthy, along with 
the rise in the cost of bank lending, could 
reduce the cost diff erentials between 
loans and Sukuk or bonds for issuers, 
as both are more expensive than bank 
lending. To date, this has been one of 
the main limiting factors for the growth 
of corporate capital markets in Saudi 
Arabia.

Sukuk can carry a higher initial cost 
compared to other forms of borrowing, 

due to their complex structure, which 
requires input from legal fi rms and 
the approval by a Shariah board. 
Importantly, documentation and 
structuring costs have come down as 
investors and issuers are becoming 
more familiar with Sukuk, and where 
applicable, repeat issuances using 
the same existing structures. Saudi 

corporates are considered more likely 
to issue Sukuk than bonds, because of 
the wider local and regional investor 
base for Sukuk, with Saudi Arabia 
having one of the largest Islamic banking 
assets in the world and some corporates 
being restricted to Shariah compliant 
borrowing by their own rules. This 
view is supported by the absence of 

Saudi Arabian sovereign debt issuance could 
boost corporate Sukuk market
A return to debt issuance by the Saudi Arabian government could encourage growth in the country’s corporate 
Sukuk market. Upcoming regulatory reforms could also make Sukuk more att ractive for a corporate sector that has 
traditionally relied heavily on short to medium-term bank lending. BASHAR AL NATOOR writes.
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conventional corporate bond issuances 
in Saudi Arabia since 2013, while Sukuk 
issuance was US$7.8 billion in 2014. 

Saudi Arabia in relation to 
other Sukuk-issuing countries
In the latest Islamic Finance Monitor 
report by Fitch Ratings (‘Strong Start 
for Sukuk in 1Q15 in Tough Market 
Conditions’), total new Sukuk (with a 
maturity of more than 18 months) from 
issuers from the GCC and Malaysia, 
Indonesia, Turkey, Singapore, Pakistan, 
Sri Lanka, Taiwan (GCC+7) rose 13% 
in the fi rst quarter of 2015 (1Q15). Total 
Sukuk and bond issuance in the fi rst 
quarter of 2015 were up 47% from the 
fourth quarter of 2014 when volumes 
were exceptionally weak, due to falling 
oil prices and rising geopolitical tension. 
Sukuk accounted for 26% of total new 
issuance, marginally down from 31% in 
the fourth quarter of 2014.

Loans (Islamic and conventional 
syndicated loans) in the GCC and 
Malaysia were down 25% in 1Q15. 
However, the quarter-to-quarter share 
of Islamic fi nance deals was up by 198% 
and accounted for 20% of total new loans, 
which came mainly from the GCC’s two 
largest economies - Saudi Arabia and the 
UAE.

Islamic fi nance is expected to continue 
growing rapidly. Issuance for new 
sovereigns may be seen from Jordan, 
Tunisia and even Egypt this year. 
Moreover, liquidity will become more 
important due to declining oil reserves 
and also because GCC governments are 
keen to continue to spend and expand. 
Another sign of development can be 
seen by the recent announcement by the 
Central Bank of Oman that it has created 
a specialist department overseeing 
Islamic banking to build up resources 
and expertise and centralize all aspects of 
Islamic banking regulation and issuance.

With Saudi Arabia being one of the two 
largest economies in the GCC, the shift in 
government debt issuance could have a 
signifi cant impact in the shape and 
growth of the country’s corporate Sukuk 
market.

Bashar Al Natoor is the global head of Islamic 
fi nance at Fitch Ratings. He can be contacted 
at bashar.alnatoor@fi tchratings.com. 
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TAKAFUL

By Bert Paterson

Speak to almost any senior executive in 
the Takaful industry and they will say 
that a lack of liquidity together with 
diffi  culties in both risk management 
and asset liability management are 
among the greatest barriers to the 
development of the industry. The recent 
developments spurring the growth 
of wider Islamic fi nance markets will 
help Takaful players to overcome these 
barriers. The Takaful industry should 
be one of the main benefi ciaries of 
deeper and wider global Islamic fi nance 
markets. 

However, Takaful contributions’ share 
of global Islamic fi nance assets is still 
pitifully low at around 1%, so it is hard 
to argue against the proposition that 
something has to change if Takaful is 
to take advantage of the opportunities 
off ered by the overall growth of Islamic 
fi nance.

It is believed that the time is right 
for major global insurance groups to 
leverage their experience and scale in 
conventional insurance to build a parallel 
presence in Takaful. To date, those global 
groups who have entered Takaful have 
done so by replicating conventional 
products and services and by 
cannibalizing their existing distribution 
channels, systems and processes. While 
this has been a logical entry strategy for 
the major groups, a diff erent approach 
is needed if building a sustainable 
Takaful business is a key strategy. This 
diff erent approach has to focus on four 
crucial areas – product, distribution, risk 
management and talent management.

The global Takaful industry is barely 
two generations old versus conventional 
insurance, which, in its current form, 
has been around for well over a century. 
So it is not surprising that many Takaful 
operators off er products that mirror 
the product features of conventional 
products. While being an acceptable 
route to market, continual cloning is 

unlikely to help build critical mass 
or open up new markets for Takaful 
operators. A more innovative approach is 
needed. 

The next generation of Takaful products 
needs to be seen to be delivering unique 
off erings with a spiritual dimension. 
Products that, for example, serve the 
obligations to go on pilgrimage and 
to charitable giving will help fulfi l the 
essential social and spiritual ethos that 
are necessary if the Takaful industry is 
to truly diff erentiate. The sector needs 
to develop a unique value proposition 
that strikes the right balance between 
profi tability, customers’ desire for 
economic value creation and the 
achievement of social and religious aims 
and objectives.

While developing innovative, value-
creating products is necessary for 
success, it is not suffi  cient. Great 
products need to be sold via excellent 
distribution channels. Existing sales 
staff  across all channels have greater 
familiarization with and a preference 
for existing conventional products. 
Ongoing cannibalization of existing 
distribution channels will ensure that 
Takaful sales will always be a poor 
second to conventional product sales 
because commission and other incentives 
from conventional sales will continue 
to produce more income for most 
agents. The correct response should 
be on the development of a broader 
and diff erentiated Takaful distribution 
strategy. This will encompass the 
development of Takaful-focused agency 
forces together with the building of 
specifi c bancassurance (bancaTakaful), 
telemarketing and affi  nity marketing 
channels. 

Regulators and boards across the 
globe are much more focused on risk 
management and compliance than 
they were previously. Even though the 
fundamental values and principles of 
Islamic fi nance meant that the sector 
largely avoided the catastrophic mistakes 
made by the conventional fi nance sector, 

Islamic fi nance, rightly, has not escaped 
this trend towards increased focus on 
risk management and compliance. 
Takaful operators need to leverage the 
improvements made in the conventional 
sector. This will be easier for those 
Takaful operators that belong to the 
global insurance groups than for stand-
alone operators. 

The quality of Takaful-focused products, 
distribution and risk management 
and, hence, the future of the Takaful 
sector depends on the sector’s ability 
to hire, develop and retain talent. 
Global players can build on talent 
management processes developed for 
their conventional businesses. However, 
these processes need to be developed 
further if Takaful is to be more than 
an interesting but junior part of their 
portfolios. For stand-alone operators the 
talent challenge is possibly even greater.

We can be optimistic of the Takaful 
industry and believe that it will grow and 
develop the critical mass needed for 
success. By focusing now on the four 
areas covered in this article, the length of 
the journey toward success can be 
shortened signifi cantly.

Bert Paterson was formerly the country 
manager and the president director of Sun 
Life Indonesia. He can be contacted at 
patersonbert@yahoo.co.uk.

What next for Takaful?
The last few years have been somewhat of a watershed for Islamic fi nance. We have seen successful debut Sukuk 
issuances from the UK, Luxembourg, Hong Kong and South Africa. There have also been declarations of intent from 
a diverse group of countries including Tunisia, South Korea, Kazakhstan, Chile, New Zealand and Mexico. So, while 
still being dwarfed by conventional fi nance markets, BERT PATERSON opines that the Islamic fi nance industry is 
moving ever closer to the mainstream and is increasingly being accepted by non-Muslims as well as Muslims. 
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DEALS
Indonesia auctions Sukuk
INDONESIA: The government of 
Indonesia on the 28th July 2015 auctioned 
fi ve variants of Sukuk up to IDR2.5 
trillion (US$185.75 million). According to 
a statement on the Ministry of Finance’s 
website, four issuances are project-
based Sukuk adopting an Ijarah asset to 

be leased structure while the fi fth is a 
regular issuance with an Ijarah sale and 
leaseback structure.

Sunway Treasury Sukuk to 
sell short-term Sukuk
MALAYSIA: According to separate 
statements on Bank Negara Malaysia’s 
website, Sunway Treasury Sukuk is 
issuing two short-term Sukuk by the 

end of July 2015. The company’s RM160 
million (US$41.8 million) Islamic 
commercial papers (ICP) series 4/2015 
will be issued on the 29th July 2015 and 
will mature on the 1st September 2015, 
whereas its RM100 million (US$26.12 
million) ICP series 6/2015 will be issued 
on the 31st July 2015 and will mature on 
the 2nd September 2015. Both ‘P1/(S)’-
rated ICPs are issued via tender.

DEAL TRACKER Full Deal Tracker on page 33
EXPECTED DATE COMPANY’S NAME SIZE STRUCTURE ANNOUNCEMENT 

DATE

31st July 2015 Sunway Treasury Sukuk RM100 million ICP 27th July 2015

TBA West Coast Expressway RM1 billion Sukuk 21st July 2015

TBA Turkiye Finans US$400 million Sukuk 20th July 2015

TBA Tenaga Nasional Up to RM9.5 billion Sukuk 16th July 2015

TBA Arab National Bank Up to SAR2 billion Sukuk 16th July 2015

AFRICAS
Listed companies may issue 
Sukuk in South Africa
SOUTH AFRICA: Listed companies in 
South Africa may issue Sukuk next year 

following the proposal contained in the 
Taxation Laws Amendment Bill, 2015, 
which is available on the website of the 
National Treasury of South Africa. The 
move, which will take place on the 1st 
January 2016, is aimed more at att racting 
inward foreign investment rather than 

developing the country’s domestic 
Islamic banking sector. The National 
Treasury has previously stated that it 
may make further Sukuk issuances in 
2016.

Islamic Finance Qualification (IFQ)Q
23rd – 25th August 2015, Dubai

www.redmoneytraining.com
dubaicourse@redmoneygroup.com

Key Highlights:
• Key Islamic Finance Principles
• How Islamic and Conventional Finance Differ
• Structuring Rules for Islamic Financial Products
• Sukuk & Islamic Securitization
• Islamic Asset & Fund Management
• Takaful
• Financial Statements for Islamic Banks
• Corporate Governance for Islamic Finance
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GLOBAL
Al-Salam to be listed on the 
Egyptian stock market
GLOBAL: Kuwait-based Al Salam Group 
Holding has received approval to be 
listed on the Egyptian stock exchange 
and to off er depository receipts, 
according to Reuters quoting Mohamed 
Omran, the chairman of the exchange. 

The listing in the form of depository 
receipts is a fi rst for a non-Egyptian 
company which operates outside of the 
country.

Warba Bank invests in US real 
estate
KUWAIT: Kuwait-based Islamic 
bank, Warba Bank, has completed 
the acquisition of The Nathaniel, a 

commercial offi  ce building in New 
York, via a US-focused real estate 
strategy fund, of which it is one of the 
initial investors, managed by the Wafra 
Investment Advisory Group. According 
to a press release, the acquisition is 
part of the bank’s bid to capitalize on 
distinctive investment opportunities to 
enable the bank to produce a stable cash 
infl ow over the long term.

ASIA
Indonesia expects new 
regulation to stabilize rupiah
INDONESIA: The Bank of Indonesia has 
recently imposed a regulation prohibiting 
the use of foreign currencies in domestic 
transactions to stabilize the rupiah and 
reduce the country’s reliance on foreign 
currencies. According to RAM, the 
regulation does not apply to off shore 
fi nancing arrangements whereby 
transactions relating to Indonesia’s 
external debt remain unaff ected. 
Therefore, the country’s transferability 
and convertibility risk is still viewed as 
moderate.

Given that international commercial 
transactions are exempt from the 
regulation, the new policy is expected to 
have minimal impact on the following 
entities: Bumitama Agri’s and First 
Resources’s RM2 billion (US$526.44 
million) Islamic medium-term notes 
(IMTN) Sukuk Musharakah at ‘AA3/
Stable’ and ‘AA2/Stable’ respectively, and 
Golden Assets International Finance’s 
IMTN program of up to RM5 billion 
(US$1.31 billion) at ‘AA3(S)/Negative’.

Largest Musharakah deal in 
Pakistan closed
PAKISTAN: Meezan Bank has completed 
the largest Musharakah transaction in 
Pakistan. The facility, worth PKR9.5 
billion (US$92.39 million), was extended 
to the Punjab Food Department of the 
government of Punjab which will be used 
to fi nance the department’s procurement 
of wheat. According to a statement by 
the bank, the transaction has increased 
the bank’s total fi nancing portfolio done 
under Shirkat Al Aqd and brings the total 
fi nancing off ered through Musharakah to 
25% as at the 15th July 2015.

Bursa Malaysia seeks diverse 
investors for F4GBM Index
MALAYSIA: Bursa Malaysia, in its 
proposition of environment, social and 
governance practices, is looking for 
companies from all sectors to be listed on 
the FTSE4Good Bursa Malaysia (F4GBM) 
Index, according to Bernama. The index, 
developed in collaboration with FTSE, 
is part of the globally benchmarked 
FTSE4Good Index Series which aligned 
with other frameworks such as the 
Global Reporting Initiatives and the 

Carbon Disclosure Project. Director of 
securities market Ong Li Lee was quoted 
as saying 85% of the companies in the 
F4GBM index are Shariah compliant.

MARC proposes new rating 
criteria
MALAYSIA: MARC has published 
an exposure draft which elaborates 
its proposed methodology for rating 
investment managers. The investment 
manager ratings are not credit ratings 
and are expressed on a diff erent scale. 
The methodology will look at the 
context of the investment manager’s 
size and complexity of its investment 
management activities. MARC’s analysis 
of a Shariah compliant investment 
manager would also be driven by an 
evaluation of the same rating factors for 
its conventional counterpart, but with 
appropriate adaptations to incorporate 
commonly accepted components of 
sound Shariah governance and best 
practices. The rating agency has invited 
interested parties to comment on the 
proposed draft by the 28th August 2015 
and will fi nalize it following its review 
from market participants’ feedback.

EUROPE
Al Rayan disburses higher 
than expected pro it rates
UK: Al Rayan Bank has delivered higher 
than expected profi t rates to savers 
in June 2015 as investments with its 
customers’ deposits generated a larger 
return than predicted, according to a 
press release. The bank had also paid 
higher than expected profi ts to customers 
in March, April and May.

Islamic helicopter inancing 
concluded
UK: Libra Group’s LCI has completed 
a Shariah compliant secured helicopter 
pre-delivery payment funding, said to 
be the world’s fi rst. According to a joint 
press release, the facility was arranged 
by Lloyds Bank and participated by the 
Bank of London and The Middle East, 
and covers Airbus Helicopters’s H175 
and H225e aircraft.

German Islamic facility for 
SEDCO Capital
GERMANY: pbb Deutsche 
Pfandbriefb ank has provided SEDCO 
Capital with a EUR76 million (US$83.96 
million) Shariah compliant medium-
term refi nancing facility for a mixed-use 
portfolio in Berlin, according to a press 
release. The transaction was advised by 
LaSalle Investment Management.
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MIDDLE EAST
NEPC procures Islamic loan 
facility
JORDAN: The National Electric Power 
Company has signed a Murabahah 
fi nancing agreement worth US$360 
million, which is guaranteed by the 
Jordanian government, with Jordan 
Islamic Bank, according to news agency 
Cihan. The facility will be used to fi nance 
purchases of fuel derivatives as the 
power supply company had suff ered 
losses of about US$5.6 billion at the 
end of 2014 after repeated cuts in the 
natural gas supply from Egypt, which the 
company used for power generation.

UAE fuel subsidy reform may 
set positive precedent
UAE: According to Fitch Ratings in 
a statement, the fuel subsidy reform 
in the UAE may set a positive fi scal 
precedent for other sovereigns in the 
region with its Ministry of Energy 
announcing that gasoline and diesel will 
be linked to global prices from the 1st 
August 2015 and a fuel price committ ee 
including Energy and Finance Ministry 
representatives together with CEOs 
of ADNOC Distribution and Emirates 

National Oil Company sett ing prices 
monthly based on a review of average 
global prices and operating costs. 

The ratings agency added that fuel 
subsidies form part of the UAE’s federal 
spending so the new system will have no 
direct budgetary impact for the two UAE 
sovereigns that it rates: Abu Dhabi (‘AA/
Stable’) and Ras Al Khaimah (‘A/Stable’), 
although it should result in some indirect 
fi scal savings to Abu Dhabi, which is a 
large contributor to the federal budget.

ADIB details rights issue plan
UAE: Abu Dhabi Islamic Bank (ADIB) 
will begin its rights issue on the 13th 
August, with subscription to start on 
the 23rd August until the 10th September 
2015. According to a statement, the 
bank is seeking to raise AED504 million 
(US$137.18 million) of new shareholders 
equity by issuing 168 million new 
shares.

TECOM and Amlak Finance 
collaborate
UAE: TECOM Investments, according 
to a press release, has inked an 
agreement with the real estate Islamic 
fi nance provider Amlak Finance to 

launch off -plan Islamic fi nancing via 
the Amlak Tatweer program to all 
purchasers of Villa Lantana homes. The 
program will off er fi nancing up to 50% 
of the property value prior to project 
handover, with the option to refi nance 
up to 75% upon completion for tenures 
of up to 25 years.

Jordan approves Islamic 
inancing agreement

JORDAN: The government of Jordan 
has given its consent for the signing of a 
US$3 billion framework agreement with 
the International Islamic Trade Finance 
Corporation, according to Jordan News 
Agency. The fi nancing will be in the form 
of soft loans which aim to strengthen the 
Kingdom’s capacity at fi nancing import 
basic goods and commodities.

UBF launches Islamic banking 
initiatives
UAE: The Islamic Banking Committ ee 
of the UAE Banks of Federation (UBF) 
has proposed the establishment of a 
Shariah compliant governance unit at the 
central bank in its bid to create applicable 
guidelines and policies to all types of 
Islamic fi nancial institutions.

ASSET
MANAGEMENT
New Islamic ETF underway
MALAYSIA: i-VCAP Management will 
be launching a regional agriculture-
related Islamic exchange-traded fund 
(ETF) before the end of the year, IFN 
has learned. The ETF will be the fourth 
Shariah ETF to be listed in Malaysia.

RESULTS
Warba Bank
KUWAIT: Warba Bank recorded a 
633% rise in year-on-year net profi t to 
reach KWD315,000 (US$1.03 million) 
for the period ending the 30th June 2015. 
According to a statement by the Islamic 
bank, total assets for the fi rst half of 
2015 increased 30% to KWD645 million 
(US$2.12 billion) whereas total revenue 
reached KWD11.17 million (US$36.77 
million), up 37% from the same period 
last year.

Mashreq
UAE: Mashreq, the parent bank of 
Mashreq Al Islami, reported an 11.6% 
year-on-year increase in net profi t for the 
fi rst half to AED1.3 billion (US$353.83 
million). The bank noted in a statement 
that customer deposits rose 10% to 
AED75.3 billion (US$20.49 billion) driven 
by a 54.8% growth in Islamic customer 
deposits, bringing total assets for the 
fi rst six months of the year to AED112.3 
billion (US$30.57 billion), a 6.1% 
expansion.

ADCB
UAE: Abu Dhabi Commercial Bank 
(ADCB), which off ers Islamic banking 
products, recorded a net profi t of 
AED2.53 billion (US$688.61 million) 
in the six months period ending the 
30th June 2015, up 17% year-on-year. 
According to a press release, non-
interest income for the fi rst half of 2015 
is up 7% to AED1.05 billion (US$285.78 
million) whereas total assets stood at 
AED212.18 billion (US$57.75 billion) for 
the fi rst half of 2015, a 7% increase year-
on-year.

Abu Dhabi Islamic Bank
UAE: Abu Dhabi Islamic Bank realized a 
10.5% year-on-year growth in net profi t 
for the second quarter of the year to 
AED502.6 million (US$136.81 million) 
with total assets rising 8.9% to AED115.1 
billion (US$31.33 billion). The bank said 
in a statement that total non-performing 
accounts as a percentage of gross 
customer fi nancing reduced to 4.1% as 
of the 30th June 2015, from 7.1% a year 
earlier.

Are you receiving our daily
IFN Alerts?

The Number ONE news service with 
over 20,000 registered daily readers
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Alizz Islamic Bank
OMAN: Alizz Islamic Bank, according to 
its initial unaudited results, made a net 
loss of OMR3.05 million (US$7.9 million) 
for the fi rst half of 2015. The bank’s total 
assets as at the 30th June 2015, however, 
grew OMR188.65 million (US$488.24 
million) as compared to OMR101.61 
million (US$262.99 million) achieved in 
2014.

Alliance Financial Group
MALAYSIA: Alliance Financial Group 
announced a post-tax net profi t of 
RM530.8 million (US$139.68 million) 
and a 12.3% return on equity for the 
fi scal year ended the 31st March 2015. 
The group said in a statement that its net 
loans, including Islamic fi nancing, were 
up 14.9% to RM36.6 billion (US$9.63 
billion) from a year ago, driven primarily 
by property and SME fi nancing.

CBD
UAE: Commercial Bank of Dubai (CBD) 
which operates Att ijari Al Islami, saw 
a 5% increase in net profi t to AED609.8 
million (US$165.99 million) from 
AED581.1 million (US$158.17 million) 
achieved in 2014. According to a 
statement by the bank, total assets stood 
at AED51.6 billion (US$14.04 billion) as at 
the 30th June 2015, rising 11.4% year-on-
year whereas customers’ deposits grew 
by 10.4% to AED35.6 billion (US$9.69 
billion) when compared to the similar 
period in 2014.

Union National Bank
UAE: Union National Bank, according to 
a statement, reported a strong increase 

in year-on-year profi t by 15% to AED1.18 
billion (US$322.82 million) in the fi rst 
half of 2015. The increase in net interest 
income and net income from Islamic 
fi nancing, which increased 16% to 
AED1.47 billion (US$400.13 million), was 
driven by an increase in the asset book 
and improvement in interest margins. 
Customers’ deposits as at the 30th 
June 2015 grew by 9% year-on-year to 
AED73.2 billion (US$19.92 billion).

Al Rajhi Takaful
SAUDI ARABIA: Al Rajhi Company for 
Cooperative Insurance (Al Rajhi Takaful) 
has, according to its interim fi nancial 
statements, realized a SAR22.17 million 
(US$5.91 million) year-on-year net profi t 
before Zakat for the fi rst half of 2015. Net 
writt en premiums recorded an increase 
in the quarter ending the 30th June 2015 
by 42.55% year-on-year to SAR298.48 
million (US$79.56 million) but dropped 
by 12.36% as compared to the previous 
quarter in 2015.

SABB Takaful
SAUDI ARABIA: SABB Takaful 
recorded a net profi t before Zakat of 
SAR7.24 million (US$1.93 million) for 
the six-month period ending the 30th 
June 2015 which was 4.38% lower year-
on-year, according to a bourse fi ling. 
Quarter-on-quarter net profi t also fell 
by 14.7% to SAR4.1 million (US$1.09 
million) from SAR4.8 million (US$1.28 
million) in the previous year.

First Gulf Bank
UAE: First Gulf Bank, which off ers an 
Islamic banking window under its brand 

name Siraj, has recorded a group net 
profi t of AED2.87 billion (US$781.27 
million) in the six-month period ending 
June 2015, a 7% upturn year-on-year. 
For the fi rst half of 2015, the bank’s total 
assets, loans and advances, and customer 
deposits stood at AED219.1 billion 
(US$59.64 billion), AED148.9 billion 
(US$40.53 billion) and AED140.3 billion 
(US$38.19 billion) respectively, according 
to a press release.

Alinma Tokio Marine
SAUDI ARABIA: Alinma Tokio Marine 
Company incurred a net loss before 
Zakat of SAR9.13 million (US$2.43 
million) for the second quarter ending 
the 30th June 2015, a 102.44% decline from 
the previous quarter but slightly up by 
9.01% as compared to the corresponding 
quarter in 2014, according to an 
announcement to Tadawul. For the fi rst 
half of 2015, net loss before Zakat stood 
at SAR13.64 million (US$3.63 million), a 
17.42% upturn year-on-year.

DFM Company
UAE: Dubai Financial Market (DFM) 
Company for the fi rst six months of 
2015 nett ed a AED200 million (US$54.44 
million) net profi t, marking a 57% plunge 
from the corresponding period a year 
before. The stock exchange confi rmed 
in a statement that it experienced a 56% 
decrease in trading value during the 
fi rst half of the year to AED103 billion 
(US$28.04 billion). The drop in trading 
value was sharp in the fi rst quarter 
(down 65%), corresponding with the 
sharp fall in oil prices but in the second 
quarter, the average daily trading value 
increased by 65%.

TAKAFUL
Amana Takaful declares 
surplus
SRI LANKA: Amana Takaful has 
declared a 10% surplus to 7,900 non-
claimant eligible participants for the 
year ended December 2014, CEO Fazal 
Ghaff oor informed IFN. This is the third 
year running in which the operator has 
declared annual surplus payments.

Arig negotiating on complete 
Takaful Re acquisition
GLOBAL: The reinsurance fi rm Arab 

Insurance Group (Arig) has been in 
negotiations to purchase the remaining 
46% in Takaful Re’s equity as it intends 
to acquire full control over the Islamic 
reinsurer, according to a press release. 

The purchase remains subject to 
approvals from shareholders of Takaful 
Re and the Dubai Financial Services 
Authority.

Maybank Ageas aims equal 
contributions
MALAYSIA: Maybank Ageas Holdings 
is targeting equal contributions from its 
Family Takaful and general insurances 
for the fi nancial year ending the 31st 
December 2015, according to Bernama. 

The fi nancier’s insurance and Takaful 
arm are aiming to increase total premium 
by at least 10% for the current fi nancial 
year.

Egyptian Takaful Insurance 
sets target
EGYPT: The Egyptian Takaful Insurance 
Company is targeting to achieve 
EGP490 million (US$62.4 million)-
worth of investments during the fi scal 
year 2015-16, according to Amwal Al 
Ghad. Separately, the insurer intends to 
participate in long-term investments as it 
is studying projects set to be launched by 
Egyptian banks in the upcoming years.
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RATINGS
Upgrade for Mashreq Capital
UAE: Mashreq Capital, which manages 
Islamic funds, has had its investment 
manager quality assessment upgraded to 
‘MQ2’ from ‘MQ3’ by Moody’s, the rating 
agency said in a statement. The revision 
is supported by the asset manager’s 
strong operational and fi nancial support 
from its parent company, its solid track 
record and investment performance 
relative to benchmarks and peers as well 
as its signifi cant growth in assets under 
management.

Negative outlook for MRCB 
Southern Link’s Sukuk
MALAYSIA: MRCB Southern Link’s 
RM845 million (US$221.54 million) 
secured senior Sukuk (2008/2025) and 
RM199 million (US$52.17 million) junior 
Sukuk (2008/2027) have been reaffi  rmed 
at ‘BB1’ and ‘B1’ respectively by RAM. 
The ratings are assigned a negative 
outlook premised upon the potential for 
further deterioration in ratings as a result 
of a weaker cashfl ow position should 

there be any delay in its refi nancing 
exercise, the rating agency said in a note. 
The company is a funding vehicle for the 
Eastern Dispersal Link highway in the 
state of Johor.

MARC af irms RPII’s Sukuk 
ratings
MALAYSIA: MARC in a statement has 
affi  rmed Ranhill Powertron II (RPII)’s 
RM350 million (US$91.76 million) 
guaranteed notes at ‘AAAIS(FG)’ and 
RM360 million (US$94.38 million) 
non-guaranteed notes at ‘AAIS’ with 
a stable outlook. Both guaranteed and 
non-guaranteed notes were issued under 
the RM710 million (US$186.14 million) 
Islamic medium-term note program.

Kuwait sovereign ratings 
stable
KUWAIT: Capital Intelligence in a 
statement has affi  rmed Kuwait’s long-
term foreign currency and local currency 
ratings at ‘AA-’ and its short-term foreign 
and local currency ratings at ‘A1+’. 
The ratings are underpinned by strong 

macroeconomics fundamentals and 
a large net external creditor position, 
which in turn refl ects the government’s 
prudent management of the country’s 
substantial oil wealth, as well as the 
high level of GDP per capita of around 
US$45,000 in 2014. The outlook on 
the ratings is stable and could remain 
unchanged within the next 12 months.

Qatar’s sovereign ratings 
maintained
QATAR: According to a statement by 
Capital Intelligence, the credit rating 
agency has maintained Qatar’s long-term 
foreign and local currency ratings at 
‘AA-‘ and its short-term foreign and local 
currency ratings at ‘A1+’ with a stable 
outlook. The stable outlook balances the 
sovereign’s substantial fi nancial buff er 
and shock absorption capacity against 
its institutional weaknesses as well as its 
reliance on hydrocarbon revenues and 
vulnerability to prolonged periods of 
steep declines in hydrocarbon prices.

MOVES
Al Hilal Bank 
UAE: Al Hilal Bank, according to a 
statement, has appointed Mohamed 
Abdullah Al Rumaithi to replace Ahmed 
Ateeq Al-Mazrouei as the chairman of a 
new board of directors and has elected 
Mohamed Ali Al Dhaheri as the board’s 
vice-chairman. The appointment follows 
the resignation of CEO Mohamed Jamil 
Berro recently.

Standard Chartered Saadiq
GLOBAL: Standard Chartered has 
appointed Sohail Akbar as CEO of its 
Islamic banking unit, Saadiq, according 
to Bloomberg. Sohail currently holds 
the position of group COO of consumer 
banking and group Islamic banking 
of Standard Chartered and is based 
in Malaysia. Julian Wynter is also 
reportedly selected as the bank’s global 
head of audit.

Swiss Re
MALAYSIA: Swiss Re has appointed 
Randy Hong to head its Kuala Lumpur 
branch in Malaysia, according to a 
press release. Moving over from South 
Korea as the head of P&C client markets 

reinsurance, Hong will now focus on 
developing the reinsurance business in 
Malaysia and Indochina.

Qatar First Bank
QATAR: The former CEO of Dubai 

World’s private equity investment arm 
Istithmar World, Ziad Makkawi, has 
been named CEO of Qatar First Bank 
with immediate eff ect. The Islamic bank 
noted in a statement that Ziad will focus 
on expanding its private equity business 
and build a private banking franchise.

Join the most active Islamic finance focused group on 
Linked-In

Linkedin/
ISLAMICFINANCENEWS
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Expected date Company's name Size Structure Announcement Date
31st July 2015 Sunway Treasury Sukuk RM100 million ICP 27th July 2015

TBA West Coast Expressway RM1 billion Sukuk 21st July 2015

TBA Turkiye Finans US$400 million Sukuk 20th July 2015

TBA Tenaga Nasional Up to RM9.5 billion Sukuk 16th July 2015

TBA Arab National Bank Up to SAR2 billion Sukuk 16th July 2015

TBA Arab Petroleum Investment Corp US$3 billion Sukuk 1st July 2015

TBA Noor Bank US$500 million Sukuk Wakalah 1st July 2015

TBA Eskom TBA Sukuk 25th June 2015

Fourth Quarter of 2015 Republic of Turkey TBA Sukuk 25th June 2015

End of 2015 Kuveyt Türk TRY800 million Sukuk 24th June 2015

TBA Kuveyt Türk TRY200 million Sukuk 24th June 2015

TBA 1Malaysia Development RM5 billion Sukuk 18th June 2015

TBA Toyota Capital Malaysia TBA Sukuk 17th June 2015

TBA Jordanian government JOD400 million Sukuk 17th June 2015

TBA SapuraKencana Petroleum RM7 billion Sukuk Murabahah 16th June 2015

TBA Sindh Province US$200 million Sukuk 15th June 2015

By 2017 KT Bank EUR100 million Sukuk 11th June 2015

TBA Grand Sepadu RM210 million Sukuk Murabahah 5th June 2015

TBA Abu Dhabi Islamic Bank US$3 billion Sukuk 29th May 2015

Before Ramadan 2015 
(18th June 2015)

Government of Oman US$1 billion Sukuk 26th May 2015

First week of June 2015 Perhimpunan BMT Indonesia US$200 million Sukuk 26th May 2015

26th May 2015 Government of Indonesia IDR10 trillion Sukuk 22nd May 2015

Aug-15 Turkish Treasury TRY1.5 billion Sukuk 20th May 2015

TBA Masraf Al Rayan TBA Sukuk 14th May 2015

TBA AEON Credit RM1 billion Sukuk Murabahah 13th May 2015

TBA Bank OCBC NISP TBA Sukuk 13th May 2015

TBA Government of Oman OMR200 million Sukuk 11th May 2015

2nd quarter 2015 National Shipping Company of 
Saudi Arabia 

SAR3.9 billion Sukuk 7th May 2015

Jun-15 Adira Dinamika Multi Finance IDR500 billion Sukuk 6th May 2015

2015/2016 fi scal year Government of Egypt TBA Sukuk 5th May 2015

2015 Government of Ivory Coast XOF300 billion Sukuk 24th April 2015

2016 Government of Kazakhstan TBA Sukuk 9th April 2015

TBA CIMB Group Holdings RM1 billion Sukuk 9th April 2015

TBA Government of Senegal TBA Sukuk 6th April 2015

TBA Oman Telecommunications TBA Sukuk 23rd March 2015

TBA Zorlu Energy TRY100 million Sukuk 20th March 2015

TBA Turkiye Finans RM2.05 billion Sukuk 20th March 2015

TBA Government of Jordan JOD400-500 million Sukuk 20th March 2015

TBA Bank Muscat OMR500 million Sukuk 20th March 2015

As early as April 2015 Government of UAE TBA Green energy Sukuk 12th March 2015

TBA Treet Corporation PKR539.51 million Sukuk 9th March 2015

TBA Tulip Maple US$750 million Sukuk 4th March 2015

TBA Khazanah Nasional RM1 billion Sukuk 27th February 2015

2015 Gulf Finance House US$230 million Sukuk 26th February 2015

TBA IDB TBA Sukuk 25th February 2015

TBA Qatar Islamic Bank QAR5 billion Sukuk 23rd February 2015

11th March 2015 Government of Indonesia IDR5 billion Sukuk 23rd February 2015

TBA Al Baraka Bank TBA Sukuk 17th February 2015
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For further information regarding REDmoney Indexes contact:

Andrew Morgan
Managing Director, REDmoney Group

Email: Andrew.Morgan@REDmoneygroup.com
Tel +603 2162 7800

RED 

REDmoney Global Shariah Index Series

REDmoney Global Shariah Index Series (All Cap)                 6 Months REDmoney Global Shariah Index Series (Large Cap)             6 Months

REDmoney Global Shariah Index Series (Medium Cap)       6 Months REDmoney Global Shariah Index Series (Small Cap)             6 Months
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REDmoney Global Shariah 

Equities are considered eligible for inclusion 
into the REDmoney Global Shariah Index 
Series only if they pass a series of market 
related guidelines related to minimum market 
capitalization and liquidity as well as country 
restrictions. 

Once the index eligible universe is determined 
the underlying constituents are screened 
using a set of business and fi nancial Shariah 
guidelines.

The REDmoney Global Shariah Index Series powered by IdealRatings consists of a rich subset of global listed equities that adhere to clearly 
defi ned and transparent Shariah guidelines defi ned by Shariyah Review Bureau in Jeddah, Saudi Arabia. 

The REDmoney Shariah Indexes provides Islamic investors with an accurate and Shariah-specifi c equity performance benchmark with optimized 
compliance credibility due to the intensive research conducted to ensure that index constituents do not confl ict with the defi ned Shariah 
requirements. 

IdealRatings™ is the leading provider of Shariah investment decision support tools to investors globally, including asset managers, brokers, index 
providers, and banks to empower them to develop, manage and monitor Shariah investment products and Shariah compliant funds. IdealRatings 
is headquartered in San Francisco, California. For more information about IdealRatings visit: www.idealratings.com

REDmoney Asia ex. Japan 
REDmoney Europe 
REDmoney GCC 

REDmoney Global 
REDmoney MENA 
REDmoney US 

550

720

890

1060

1230

1400

JulJunMayAprMarFeb 450

620

790

960

1130

1300

JulJunMayAprMarFeb

REDmoney Asia ex. Japan 
REDmoney Europe 
REDmoney GCC 

REDmoney Global 
REDmoney MENA 
REDmoney US 

500

850

1200

1550

1900

2250

JulJunMayAprMarFeb

REDmoney Asia ex. Japan 
REDmoney Europe 
REDmoney GCC 

REDmoney Global 
REDmoney MENA 
REDmoney US 

500

890

1280

1670

2060

2450

JulJunMayAprMarFeb

REDmoney Asia ex. Japan 
REDmoney Europe 
REDmoney GCC 

REDmoney Global 
REDmoney MENA 
REDmoney US 



36© 29th July 2015

FUNDS TABLES

Comprehensive data from Eurekahedge will now feature the overall top 10 global and regional funds based on a specifi c duration (yield to date, annualized returns, 
monthly returns), Sharpe ratio as well as delve into specifi c asset classes in the global arena – equity, fi xed income, money market, commodity, global investing (which 
would focus on funds investing with global mandate instead of a specifi c country or geographical region), fund of funds, real estate as well as the Sortino ratio. Each table 
covering the duration, region, asset class and ratio will be featured on a fi ve-week rotational basis.

Eurekahedge North America Islamic Fund Index

In
de

x 
Va

lu
es

Based on 69.70% of funds which have reported Jun 2015 returns as at the 27th July 2015
Taking into account funds that have at least 12 months of returns as at the 27th July 2015

Based on 69.70% of funds which have reported June 2015 returns as at the 27th July 2015

Top 10 Yield-to-Date Returns for ALL Funds

Fund Fund Manager Performance Measure Fund Domicile

1 Saudi Companies The Saudi Investment Bank 22.44 Saudi Arabia

2 Al-Mubarak Pure Saudi Equity Arab National Bank 16.71 Saudi Arabia

3 CIMB Islamic Greater China Equity CIMB-Principal Asset Management 15.65 Malaysia

4 Amanah GCC Equity SABB 14.56 Saudi Arabia

5 Atlas Pension Islamic - Equity Sub Atlas Asset Management 13.99 Pakistan

6 Atlas Islamic Stock Atlas Asset Management 13.88 Pakistan

7 Public Islamic Asia Tactical Allocation (PIATAF) Public Mutual 13.22 Malaysia

8 Al Rajhi Petrochemical and Cement Equity Al Rajhi Bank 12.92 Saudi Arabia

9 Public Asia Itt ikal Public Mutual 12.82 Malaysia

10 Osool & Bakheet Saudi Trading Equity Bakheet Investment Group 12.39 Saudi Arabia

Eurekahedge Islamic Fund Index 2.36

Top 10 Sharpe Ratio for ALL Funds since Inception

Fund Fund Manager Performance Measure Fund Domicile

1 Public Islamic Money Market Public Mutual 20.80 Malaysia

2 PB Islamic Cash Management Public Mutual 18.71 Malaysia

3 Boubyan KWD Money Market Boubyan Bank 16.10 Cayman Islands

4 PB Islamic Cash Plus Public Mutual 11.85 Malaysia

5 Meezan Tahaff uz Pension - Money Market Sub Al Meezan Investment Management 11.63 Pakistan

6 Boubyan USD Liquidity Boubyan Capital Investment Company 10.90 Kuwait

7 RHB-OSK Institutional Islamic Money Market RHB Asset Management 9.49 Malaysia

8 Meezan Tahaff uz Pension - Debt Sub Al Meezan Investment Management 6.72 Pakistan

9 Atlas Pension Islamic - Debt Sub Atlas Asset Management 6.68 Pakistan

10 Al Rajhi Commodity Mudarabah - USD Al Rajhi Bank 6.52 Saudi Arabia

Eurekahedge Islamic Fund Index 0.15
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Contact Eurekahedge
To list your fund or update your fund information: islamicfunds@eurekahedge.com
For further details on Eurekahedge: information@eurekahedge.com  Tel: +65 6212 0900

Disclaimer
Copyright Eurekahedge 2007, All Rights Reserved. You, the user, may freely use the data for internal purposes and may reproduce the index data provided that 
reference to Eurekahedge is provided in your dissemination and/or reproduction. The information is provided on an “as is” basis and you assume and will bear all 
risk or associated costs in its use, and neither Islamic Finance news, Eurekahedge nor its affi  liates provide any express or implied warranty or representations as to 
originality, accuracy, completeness, timeliness, non-infringement, merchantability and fi tness for any purpose.

Eurekahedge Islamic Fund Fixed Income Index over the last 5 years Eurekahedge Islamic Fund Fixed Income Index over the last 1 year
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Based on 69.70% of funds which have reported June 2015 returns as at the 27th July 2015

Based on 73.33% of funds which have reported June 2015 returns as at the 27th July 2015

Top 10 Islamic Fixed Income Funds for 3 Months Returns

Fund Fund Manager Performance Measure Fund Domicile

1 RHB-OSK Islamic Bond RHB Asset Management 1.63 Malaysia

2 Meezan Islamic Income Al Meezan Investment Management 1.61 Pakistan

3 Meezan Tahaff uz Pension - Debt Sub Al Meezan Investment Management 1.58 Pakistan

4 Atlas Pension Islamic - Debt Sub Atlas Asset Management 1.51 Pakistan

5 Public Islamic Bond Public Mutual 1.28 Malaysia

6 PB Islamic Bond Public Mutual 1.20 Malaysia

7 Eastspring Investments Dana Wafi Eastspring Investments 1.09 Malaysia

8 QInvest Sukuk QInvest 0.91 Cayman Islands

9 Public Islamic Select Bond Public Mutual 0.84 Malaysia

10 Pacifi c Dana Murni Pacifi c Mutual Fund 0.80 Malaysia

Eurekahedge Islamic Fund Index 0.00

Top 10 Sortino Ratio for ALL Funds since Inception

Fund Fund Manager Performance Measure Fund Domicile

1 CIMB Islamic Money Market CIMB-Principal Asset Management 58.61 Malaysia

2 Atlas Pension Islamic - Debt Sub Atlas Asset Management 25.37 Pakistan

3 Meezan Tahaff uz Pension - Debt Sub Al Meezan Investment Management 24.71 Pakistan

4 Public Islamic Income Public Mutual 11.38 Malaysia

5 QInvest Sukuk QInvest 7.27 Cayman Islands

6 Insight I-Hajj Syariah Insight Investments Management 7.00 Indonesia

7 PB Islamic Bond Public Mutual 5.78 Malaysia

8 Public Islamic Select Bond Public Mutual 5.74 Malaysia

9 Public Islamic Bond Public Mutual 5.70 Malaysia

10 Oasis Crescent Balanced Stable Fund of Funds Oasis Crescent Management Company 3.97 South Africa

Eurekahedge Islamic Fund Index 0.19
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Global Sukuk Volume by Month Global Sukuk Volume by Quarter
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Most Recent Global Sukuk

Priced Issuer Nationality Instrument Market US$ (mln) Managers
9th Jul 2015 Putrajaya 

Holdings
Malaysia Sukuk Domestic market 

public issue
237 Maybank, CIMB Group, AmInvestment Bank

19th Jun 2015 Maxis Malaysia Sukuk Domestic market 
public issue

226 CIMB Group

4th Jun 2015 Pengurusan Air 
SPV

Malaysia Sukuk Domestic market 
public issue

163 Maybank

28th May 2015 Hong Kong 
Sukuk 2015

Hong Kong Sukuk Euro market 
public issue

1,000 Standard Chartered Bank, HSBC, National 
Bank of Abu Dhabi, CIMB Group

27th May 2015 Garuda Indonesia 
Global Sukuk

Indonesia Sukuk Euro market 
public issue

500 Standard Chartered Bank, Deutsche Bank, 
ANZ, National Bank of Abu Dhabi, First Gulf 
Bank, Maybank, Dubai Islamic Bank, Sharjah 
Islamic Bank, Emirates NBD, Al Hilal Bank, 
Warba Bank, Noor Bank

25th May 2015 Benih Restu Malaysia Sukuk Domestic market 
public issue

278 OCBC, RHB Capital, Maybank, CIMB Group

22nd May 2015 Jana Kapital Malaysia Sukuk Domestic market 
public issue

419 RHB Capital

22nd May 2015 Malaysia 
Building Society

Malaysia Sukuk Domestic market 
public issue

250 RHB Capital

21st May 2015 Perusahaan 
Penerbit SBSN 
Indonesia III

Indonesia Sukuk Euro market 
public issue

2,000 JPMorgan, HSBC, Dubai Islamic Bank, CIMB 
Group

18th May 2015 Dubai Islamic 
Bank

UAE Sukuk Euro market 
public issue

750 Standard Chartered Bank, HSBC, National 
Bank of Abu Dhabi, First Gulf Bank, Maybank, 
Dubai Islamic Bank

18th May 2015 THP Suria Mekar Malaysia Sukuk Domestic market 
public issue

280 RHB Capital

15th May 2015 Jambatan Kedua Malaysia Sukuk Domestic market 
public issue

560 RHB Capital, Maybank, Kenanga Investment 
Bank, AmInvestment Bank

21st Apr 2015 Noor Bank UAE Sukuk Euro market 
public issue

500 Standard Chartered Bank, Dubai Islamic 
Bank, South Indian Bank, Citigroup, Emirates 
NBD, Al Hilal Bank, QInvest, Barwa Bank

17th Apr 2015 Aman Sukuk Malaysia Sukuk Domestic market 
public issue

140 RHB Capital, CIMB Group, AmInvestment 
Bank

8th Apr 2015 Malaysia 
Sovereign Sukuk

Malaysia Sukuk Euro market 
public issue

1,500 Standard Chartered Bank, HSBC, CIMB 
Group

6th Apr 2015 Point Zone (M) Malaysia Sukuk Domestic market 
public issue

219 Maybank, CIMB Group, Hong Leong 
Financial Group, Affi  n Investment Bank, 
AmInvestment Bank

25th Mar 2015 Khadrawy UAE Sukuk Euro market 
public issue

913 Standard Chartered Bank, JPMorgan, HSBC, 
National Bank of Abu Dhabi, Dubai Islamic 
Bank, Abu Dhabi Islamic Bank, Citigroup, 
Emirates NBD

25th Mar 2015 Danga Capital Malaysia Sukuk Domestic market 
public issue

547 RHB Capital, CIMB Group

24th Mar 2015 Government of 
Ras Al Khaimah

UAE Sukuk Euro market 
public issue

1,000 JPMorgan, National Bank of Abu Dhabi, 
Citigroup, Al Hilal Bank

23rd Mar 2015 DanaInfra 
Nasional

Malaysia Sukuk Domestic market 
public issue

943 RHB Capital, Maybank, CIMB Group, Affi  n 
Investment Bank, AmInvestment Bank
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Top 30 Issuers of Global Sukuk 12 Months
Issuer Nationality Instrument Market US$

(mln)
Iss
(%)

Managers

1 Perusahaan Penerbit 
SBSN Indonesia III

Indonesia Sukuk Euro market 
public issue

3,500 9.4 Standard Chartered Bank, HSBC, CIMB Group, Emirates NBD, 
JPMorgan, Dubai Islamic Bank

2 IDB Trust Services Saudi 
Arabia

Sukuk Euro market 
public issue

2,881 7.7 Standard Chartered Bank, Deutsche Bank, HSBC, National Bank 
of Abu Dhabi, First Gulf Bank, Maybank, Gulf International 
Bank, Natixis, CIMB Group, Saudi National Commercial Bank, 
RHB Capital, Dubai Islamic Bank

3 Dubai Islamic Bank UAE Sukuk Euro market 
public issue

1,750 4.7 Standard Chartered Bank, HSBC, National Bank of Abu Dhabi, 
Dubai Islamic Bank, Sharjah Islamic Bank, Emirates NBD, 
Al Hilal Bank, Noor Bank, First Gulf Bank, Maybank, Credit 
Agricole

4 DanaInfra Nasional Malaysia Sukuk Domestic market 
public issue

1,695 4.6 RHB Capital, Maybank, CIMB Group, AmInvestment Bank, 
Bank Islam Malaysia, Affi  n Investment Bank

5 Malaysia Sovereign 
Sukuk

Malaysia Sukuk Euro market 
public issue

1,500 4.0 Maybank

6 Petronas Global 
Sukuk

Malaysia Sukuk Euro market 
public issue

1,250 3.4 CIMB Group

7 Islamic Republic of 
Pakistan

Pakistan Sukuk Euro market 
public issue

1,000 2.7 AmInvestment Bank

7 Hong Kong Sukuk 
2015

Hong 
Kong

Sukuk Euro market 
public issue

1,000 2.7 Standard Chartered Bank, HSBC, National Bank of Abu Dhabi, 
CIMB Group

7 Hong Kong Sukuk 
2014

Hong 
Kong

Sukuk Euro market 
public issue

1,000 2.7 Standard Chartered Bank, HSBC, National Bank of Abu Dhabi, 
CIMB Group

7 Hazine Mustesarligi 
Varlik Kiralama 
Anonim Sirketi

Turkey Sukuk Euro market 
public issue

1,000 2.7 HSBC, CIMB Group, Citigroup

7 Government of Ras 
Al Khaimah

UAE Sukuk Euro market 
public issue

1,000 2.7 JPMorgan, National Bank of Abu Dhabi, Citigroup, Al Hilal 
Bank

12 Danga Capital Malaysia Sukuk Domestic market 
public issue

992 2.7 RHB Capital, CIMB Group

13 Bank Pembangunan 
Malaysia

Malaysia Sukuk Domestic market 
public issue

948 2.6 HSBC, CIMB Group

14 Khadrawy UAE Sukuk Euro market 
public issue

913 2.5 Standard Chartered Bank, JPMorgan, HSBC, National Bank 
of Abu Dhabi, Dubai Islamic Bank, Abu Dhabi Islamic Bank, 
Citigroup, Emirates NBD

15 Sharjah Sukuk UAE Sukuk Euro market 
public issue

750 2.0 Standard Chartered Bank, HSBC, Kuwait Finance House, 
National Bank of Abu Dhabi, Sharjah Islamic Bank

16 National Higher 
Education Fund

Malaysia Sukuk Domestic market 
public issue

743 2.0 Maybank, CIMB Group

17 Dubai International 
Financial Centre

UAE Sukuk Euro market 
public issue

700 1.9 Standard Chartered Bank, Dubai Islamic Bank, Emirates NBD, 
Noor Bank

18 Mumtalakat Sukuk 
Holding

Bahrain Sukuk Euro market 
public issue

594 1.6 Standard Chartered Bank, Deutsche Bank, BNP Paribas, 
Mitsubishi UFJ Financial Group

19 Jambatan Kedua Malaysia Sukuk Domestic market 
public issue

560 1.5 RHB Capital, Maybank, Kenanga Investment Bank, 
AmInvestment Bank

20 Prasarana Malaysia Malaysia Sukuk Domestic market 
public issue

541 1.5 RHB Capital, Kenanga Investment Bank, CIMB Group, Affi  n 
Investment Bank, AmInvestment Bank

21 Sharjah Islamic 
Bank

UAE Sukuk Euro market 
public issue

500 1.3 Standard Chartered Bank, HSBC, Kuwait Finance House, Dubai 
Islamic Bank, Abu Dhabi Islamic Bank, Emirates NBD, Al Hilal 
Bank, Noor Bank

21 Republic of South 
Africa

South 
Africa

Sukuk Euro market 
public issue

500 1.3 BNP Paribas, Standard Bank, Kuwait Finance House

21 Noor Bank UAE Sukuk Euro market 
public issue

500 1.3 Standard Chartered Bank, Dubai Islamic Bank, South Indian Bank, 
Citigroup, Emirates NBD, Al Hilal Bank, QInvest, Barwa Bank

21 JANY Sukuk US Sukuk Euro market 
public issue

500 1.3 Saudi National Commercial Bank, Goldman Sachs, National Bank of 
Abu Dhabi, Abu Dhabi Islamic Bank, Emirates NBD, QInvest

21 IFFIm Sukuk UK Sukuk Euro market 
public issue

500 1.3 Saudi National Commercial Bank, Standard Chartered Bank, 
National Bank of Abu Dhabi, CIMB Group, Barwa Bank

21 Flydubai UAE Sukuk Euro market 
public issue

500 1.3 Standard Chartered Bank, HSBC, National Bank of Abu Dhabi, 
Dubai Islamic Bank, Emirates NBD, Credit Agricole, Noor Bank

27 Garuda Indonesia 
Global Sukuk

Indonesia Sukuk Euro market 
public issue

496 1.3 Standard Chartered Bank, Deutsche Bank, ANZ, National Bank 
of Abu Dhabi, First Gulf Bank, Maybank, Dubai Islamic Bank, 
Sharjah Islamic Bank, Emirates NBD, Al Hilal Bank, Warba Bank, 
Noor Bank

28 Rantau Abang 
Capital

Malaysia Sukuk Domestic market 
public issue

476 1.3 RHB Capital, Maybank, Bank Islam Malaysia, CIMB Group

29 Bumi Armada 
Capital Malaysia

Malaysia Sukuk Domestic market 
public issue

474 1.3 RHB Capital, Maybank, CIMB Group, AmInvestment Bank

30 Jana Kapital Malaysia Sukuk Domestic market 
public issue

434 1.2 RHB Capital

37,234 100
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Top Managers of Sukuk 12 Months

Manager US$ (mln) Iss %

1 CIMB Group 6,508 54 17.5

2 HSBC 4,310 25 11.6

3 Standard Chartered Bank 3,351 24 9.0

4 RHB Capital 3,326 42 8.9

5 Maybank 3,300 35 8.9

6 National Bank of Abu Dhabi 1,838 13 4.9

7 AmInvestment Bank 1,829 23 4.9

8 Dubai Islamic Bank 1,638 11 4.4

9 Citigroup 1,149 6 3.1

10 Emirates NBD 1,110 9 3.0

11 JPMorgan 1,003 4 2.7

12 Deutsche Bank 745 5 2.0

13 Natixis 658 3 1.8

14 Al Hilal Bank 541 5 1.5

15 Affi  n Investment Bank 486 7 1.3

16 Noor Bank 475 5 1.3

17 BNP Paribas 462 4 1.2

18 Kenanga Investment Bank 428 10 1.2

19 Kuwait Finance House 407 4 1.1

20 First Gulf Bank 333 3 0.9

21 Sharjah Islamic Bank 316 3 0.9

22 Saudi National Commercial Bank 294 3 0.8

23 Bank Islam Malaysia 291 3 0.8

24 Mitsubishi UFJ Financial Group 287 2 0.8

25 Gulf International Bank 278 2 0.8

26 Abu Dhabi Islamic Bank 260 3 0.7

27 Hong Leong Financial Group 195 7 0.5

28 Standard Bank 167 1 0.5

29 Barwa Bank 163 2 0.4

30 QInvest 146 2 0.4

Total 37,234 132 100.0

Top Islamic Finance Related Project Financing Legal Advisors 
Ranking                                                                                          12 Months

Legal Advisor US$ (million) No %
1 Salans FMC SNR Denton Group 3,334 2 22.0

2 Milbank Tweed Hadley & McCloy 2,704 1 17.8

2 White & Case 2,704 1 17.8

4 Linklaters 1,631 2 10.8

5 Cliff ord Chance 1,380 3 9.1

6 Allen & Overy 1,086 5 7.2

7 Chadbourne & Parke 660 1 4.4

8 Baker & McKenzie 433 2 2.9

9 Norton Rose Fulbright 354 1 2.3

9 Pekin & Pekin 354 1 2.3

Top Islamic Finance Related Project Finance Mandated Lead 
Arrangers                                                                                       12 Months

Mandated Lead Arranger US$ (million) No %
1 Sumitomo Mitsui Financial Group 1,414 2 16.4
2 HSBC 750 3 8.7
3 National Commercial Bank 651 3 7.5
4 Riyad Bank 584 2 6.8
5 Samba Capital & Investment 

Management
518 3 6.0

6 Mitsubishi UFJ Financial Group 414 2 4.8
6 Mizuho Financial Group 414 2 4.8
8 Al Rajhi Capital 356 3 4.1
9 Banque Saudi Fransi 346 2 4.0
10 National Bank of Kuwait 290 1 3.4

Sukuk Volume by Currency US$ (billion)                  12 Months

Sukuk Volume by Issuer Nation US$ (billion)               12 Months

Global Sukuk Volume by Sector                                   12 Months

Global Sukuk Volume - US$ Analysis
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Top Islamic Finance Related Financing Mandated Lead Arrangers 
Ranking                                                                                          12 Months

Mandated Lead Arranger US$ (mln) No %
1 Abu Dhabi Islamic Bank 1,347 7 7.6
2 Samba Capital 1,087 4 6.1
3 National Bank of Abu Dhabi 1,032 7 5.8
4 First Gulf Bank 984 11 5.5
5 HSBC 953 10 5.4
6 Banque Saudi Fransi 906 4 5.1
7 Saudi National Commercial Bank 717 4 4.0
8 Standard Chartered Bank 693 8 3.9
9 Riyad Bank 644 3 3.6
10 Abu Dhabi Commercial Bank 634 4 3.6
11 Emirates NBD 574 8 3.2
12 Dubai Islamic Bank 531 5 3.0
13 Alinma Bank 490 2 2.8
14 Arab Banking Corporation 484 6 2.7
15 Mashreqbank 388 4 2.2
16 RHB Capital 322 3 1.8
17 Union National Bank 319 5 1.8
18 Sumitomo Mitsui Financial Group 314 3 1.8
19 Commercial Bank of Dubai 311 3 1.8
20 Noor Bank 294 4 1.7
21 ING 269 2 1.5
22 Gulf International Bank 263 3 1.5
23 Barwa Bank 250 4 1.4
24 Maybank 247 2 1.4
24 AmInvestment Bank 247 2 1.4
26 UOB 215 1 1.2
26 CIMB Group 215 1 1.2
28 SABB 197 2 1.1
29 Al Hilal Bank 191 2 1.1
30 Citigroup 180 3 1.0

Top Islamic Finance Related Financing Mandated Lead Arrangers
12 Months

Bookrunner US$ (mln) No %
1 Maybank 2,239 1 21.2

2 Samba Capital 1,327 1 12.6

3 Abu Dhabi Islamic Bank 1,271 5 12.0

4 Saudi National Commercial Bank 666 1 6.3

4 Riyad Bank 666 1 6.3

4 Alinma Bank 666 1 6.3

7 Emirates NBD 431 3 4.1

8 Dubai Islamic Bank 376 2 3.6

9 Noor Bank 369 2 3.5

10 National Bank of Abu Dhabi 313 2 3.0

Top Islamic Finance Related Financing by Country             12 Months

Nationality US$ (mln) No %
1 UAE 6,346 15 35.8
2 Saudi Arabia 5,637 6 31.8
3 Malaysia 2,411 3 13.6
4 Turkey 1,661 4 9.4
5 Kuwait 661 2 3.7
6 Qatar 500 1 2.8
7 India 272 1 1.5
8 Egypt 212 1 1.2
9 Oman 55 1 0.3

Are your deals listed here?
If you feel that the information within these tables is inaccurate, you may contact 
the following directly:     Shireen Farhana (Media Relations)
                                            Email: shireen.farhana@dealogic.com                           Tel: +852 2804 1223

Top Islamic Finance Related Financing by Sector                12 Months
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Top Islamic Finance Related Financing Deal List                 12 Months

Credit Date Borrower Nationality US$ (mln)

30th Mar 2015 Saudi Aramco Saudi Arabia 9,999

16th Mar 2015 Rabigh Refi ning & 
Petrochemical

Saudi Arabia 2,870

15th Jan 2015 SapuraKencana TMC Malaysia 2,239

18th Jun 2015 Emirates National Oil UAE 1,500

19th Nov 2014 Saudi BinLaden Group Saudi Arabia 1,327

8th Sep 2014 Atlantis The Palm UAE 1,100

10th Mar 2015 Port & Free Zone World UAE 1,100

17th Apr 2015 Turkiye Vakifl ar Bankasi Turkey 1,021

22nd Mar 2015 Arab Petroleum 
Investments

Saudi Arabia 950

24th Dec 2014 National Central Cooling UAE 706
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EVENTS DIARY

SEPTEMBER 2015

13th IFN Issuer Forum Dubai, UAE

17th –  18th  Africa Islamic Finance 
Forum Abidjan, Cote d’Ivoire

OCTOBER 2015

5th IFN Kuwait Forum Kuwait City

NOVEMBER 2015

17th IFN Turkey Forum Istanbul, Turkey

30th IFN Saudi Arabia 
Forum Jeddah, Saudi Arabia

APRIL 2016

5th IFN Indonesia Forum Jakarta, Indonesia

TBC IFN Investor Forum Dubai, UAE

21st IFN Europe Forum Jakarta, Indonesia

MAY 2016

16th – 17th IFN Asia Forum Kuala Lumpur, Malaysia

events

DISCLAIMER
All rights reserved. No part of this publication may be reproduced, duplicated or copied by any means without the prior consent of the 
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training
AUGUST 2015

17th –19th Understanding Islamic 
Contracts: Structuring & 
Legal Issues

Dubai, UAE

18th & 
25th

Islamic Financial Services 
Act (IFSA) 2013 & Islamic 
Banking Products

Kuala Lumpur, 
Malaysia

20th –21st Shariah Audit & 
Governance for Islamic 
Banking

Kuala Lumpur, 
Malaysia

23rd –25th Islamic Finance 
Qualifi cation

Dubai, UAE

24th –26th Advanced Sukuk & 
Islamic Securitization

Istanbul, Turkey

SEPTEMBER 2015

2nd – 4th Understanding & 
Applying Structured 
Products

Kuala Lumpur, 
Malaysia

6th – 8th Bank Asset & Liability 
Management Simulation

Dubai, UAE

7th – 8th Undertaking Eff ective 
Litigation & Recovery in 
Islamic Finance Facilities

Kuala Lumpur, 
Malaysia

8th – 9th Shariah Compliance & 
Audit for Islamic Banks

Dubai, UAE

8th – 10th Islamic Treasury & Risk 
Management Products

Kuala Lumpur, 
Malaysia

8th – 10th Structuring Islamic 
Financial Products

Kuala Lumpur, 
Malaysia
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